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EX-PRESIDENT  CLEVELAND  AND  LIFE  INSURANCE. 

THE  Spectator  of  last  week  contained  the  announce¬ 
ment  of  the  death  of  Hon.  Grover  Cleveland,  ex-Presi- 
dent  of  the  United  States,  which  occurred  at  Princeton  on  the 
morning  of  June  24.  As  our  journal  was  then  being  printed, 
it  wa's  impossible  to  pay  fitting  tribute  to  the  memory  of  one 
who  held  so  high  a  place  in  the  esteem  of  his  fellow  country¬ 
men,  and  since  then  his  obituary  has  been  printed,  with  the 
highest  encomiums,  in  all  the  prominent  newspapers  in  this 
country  and  in  Europe.  Words  of  ours  could  add  little  to 
these  notable  tributes  to  the  memory  of  Mr.  Cleveland,  either 
as  a  public  officer  or  as  an  individual,  but  what  he  did  in  the 
interests  of  life  insurance  may  be  briefly  pointed  out. 

With  the  premise  that  he  had  been  Mayor  of  Buffalo,  and 
had  acquired  a  reputation  for  sterling  integrity,  intelligent 
comprehension  of  the  duties  of  a  public  officer  to  the  people, 
he  was  elected  Governor  of  the  State  of  New  York.  His 
broad-mindedness  and  his  familiarity  with  the  affairs  of  the 
State  and  of  business  in  general,  were  so  widely  impressed 
upon  the  people  that  he  was  nominated  thrice,  and  twice 
elected  President  *of  the  United  States,  his  administration 
being  characterized  by  ability  and  a  far-sighted  policy  from 
which  the  country  is  to-day  reaping  the  benefit.  Upon  the 
conclusion  of  this  term  of  office  he  returned  to  private  life, 
but  his  advice  and  counsel  were  continually  sought  by  states¬ 
men,  politicians  and  laymen.  At  the  time  of  the  life  insur¬ 
ance  investigation  the  Equitable  Life  Assurance  Society  was 
made  a  special  target  for  adverse  criticism  and  wholesale 
abuse.  It  was  then  that  Thomas  F.  Ryan  purchased  from 
James  H.  Hyde  a  controlling  interest  in  the  stock  of  the 
Equitable,  and  his  first  act  was  to  place  this  stock  in  the 
hands  of  three  trustees,  to  be  voted  by  them  as  they  saw  fit, 
with  a  view  to  mutualizing  the  Society.  These  trustees  were 
ex-President  Grover  Cleveland,  Judge  Morgan  J.  O’Brien 
and  George  Westinghouse,  Mr.  Cleveland  being  chosen 
as  chairman  of  the  board.  The  ex-President  at  once  devoted 
himself  to  the  duties  imposed  upon  him,  his  business  training 
and  his  tactfulness  enabling  him  to  speedily  grasp  the  situa¬ 


tion.  What  he  sought  to  accomplish  was  tersely  expressed  in 
v  letter  written  by  him  at  that  time  to  Mr.  Ryan.  He  said  : 

We  can  better  afford  to  slacken  our  pace  than  to  abandon  our  old, 
simple  American  standard  of  honesty;  and  we  shall  be  safer  if  we 
regain  our  old  habit  of  looking  at  the  appropriation  to  personal  uses 
of  property  and  interests  held  in  trust  in  the  same  light  as  other 
forms  of  stealing.  '  /  p 

The  plan  evolved  for  the  mutual izatioiY  otf  the  society  pro¬ 
vided  that  the  policyholders  should  choose  twenty-eight  of 
the  fifty-two  directors,  and  the  policyholders  were  solicited  to 
name  the  men  of  their  choice.  At  the  next  election  the 
gentlemen  so  selected  were  duly  chosen  as  directors.  Mr. 
Cleveland  worked  steadily  and  persistently  with  his  associates 
to  restore  confidence  in  the  system  of  life  insurance,  and  es¬ 
pecially  to  harmonize  the  affairs  of  the  Equitable.  The 
present  condition  of  the  society  and  its  efficient  and  successful 
management  is  evidence  that  the  labors  of  the  trustees  bore 
good  fruit. 

The  crime  of  rebating  was  for  many  years  extensively 
practiced  by  life  insurance  agents,  in  defiance  of  law,  and  Mr. 
Cleveland  was  selected  by  the  life  insurance  companies  as  a 
referee  to  hear  and  determine  all  cases  of  rebate  that  might 
be  brought  to  his  attention.  This  was  but  a  short-lived  posi¬ 
tion,  and  in  1907  the  Association  of  Life  Insurance  Presidents 
was  formed  and  Mr.  Cleveland  chosen  as  chairman  of  its 
executive  committee  and  counsel,  at  a  salary  of  $25,000  a 
year.  The  main  purpose  of  this  organization,  of  which  some 
twenty-five  or  more  life  insurance  presidents  are  members, 
is  to  combat  legislation  in  the  different  States  that  is  cal¬ 
culated  to  work  to  the  detriment  of  life  insurance  policy¬ 
holders.  This  was  immediately  following  the  life  insurance 
investigation,  when  hostility  to  life  insurance  ran  rampant  in 
the  legislatures  of  several  States.  Mr.  Cleveland  prepared 
numerous  papers  that  were  presented  to  the  committees  of 
the  legislatures  and  widely  published,  clearly  setting  forth  the 
relations  of  life  insurance  to  the  public  at  large,  and  showing 
the  injustice  not  only  of  the  proposed  legislation,  but  of  some 
of  the  existing  laws.  His  views  and  opinions  unquestionably 
had  great  weight  with  those  law  makers  who  read  them  and 
with  the  public. 

Ex-President  Cleveland’s  last  message  to  the  American 
people  was  in  the  nature  of  an  article  entitled  “Life  Insurance 
and  Its  Relationship  to  Our  People.”  This  was  written  at  the 
request  of  The  Spectator  for  its  Quinquennial  number  in 
celebration  of  its  fortieth  anniversary,  issued  April  23,  1908. 
Mr.  Cleveland  was  then  ill,  and  at  first  declined  to  contribute 
to  that  number,  but  being  urged  by  prominent  life  insurance 
men  to  do  so,  he  finally  consented,  and  the  article  was  printed 
in  that  issue  of  The  Spectator.  It  attracted  general  atten¬ 
tion,  and  was  copied  in  whole  or  in  part  in  more  than  100 
daily  newspapers  and  other  journals  in  this  country  and  in 
Europe.  It  is  an  earnest  presentation  of  the  subject  of  life 
insurance,  its  beneficence  and  providence,  and  earnestly 
recommends  life  insurance  as  a  wise  provision  for  the  future 
of  the  insured  or  those  dependent  upon  him.  The  Spectator 
alone  circulated  nearly  100,000  copies  of  this  article,  and  it 
is  unquestionable  that  it  has  influenced  thousands  of  persons 
to  give  serious  consideration  to  the  subject  of  life  insurance 
and  act  upon  his  advice. 

Early  in  life,  Mr.  Cleveland  showed  his  appreciation  of 
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the  value  and  importance  of  life  insurance  by  the  fact  that 
he  had  become  not  only  a  believer  in  life  insurance,  but  a 
doer.  In  a  recent  interview  he  said : 

When  I  was  a  young  man  I  fbok  out  two  policies  for  my  mother. 
One  was  for  $2500  and  the  other  for  $5000.  I  have  held  on  to  them 
all  these  years  and  am  still  paying  premiums  on  them.  I’m  going  to 
hold  on  to  them.  That  is  the  thing  for  everybody  with  somebody 
dependent  on  him.  Get  a  policy  and  then  hold  on  to  it.  It  means  self- 
respect;  it  means  that  nobody  will  have  to  put  something  in  a  hat  for 
you  or  your  dependent  ones  if  you  should  be  snatched  away  from 
them.  Nobody  who  liked  you  living  will  be  called  on  to  do  anything 
for  you  or  yours  with  ill  grace  and  a  grudging  heart. 

The  two  policies  referred  to  were  not  the  only  ones  carried 
by  Mr.  Cleveland,  as,  according  to  the  information  at  our 
command,  for  a  number  of  years  past  he  has  been  insured  for 
a  larger  amount.  He  believed  firmly  in  the  principle  that  life 
insurance  should  be  maintained  on  a  scale  corresponding 
closely  to  earning  power,  so  that  when  death  intervenes  there 
is  no  necessity  for  a  change  in  the  manner  of  the  family’s 
style  of  living  to  a  lower  scale.  The  precept  urged  by  this 
eminent  contributor  to  our  columns  was  sound  and  good — 
his  example  backed  that  precept  admirably. 

Less  than  a  year  ago  Mr.  Cleveland  wrote  on  “Our  People 
and  Their  ex-Presidents” ;  described  the  necessities  of  a 
former  President,  his  obligations  and  occupations  and  touched 
on  the  provisions  the  people  should  make  for  retired  Chief 
Magistrates,  and  he  said  : 

If  in  concluding  this  discussion  a  personal  word  is  necessary  or  per¬ 
missible  in  view  of  the  fact  that  I  am  the  only  man  now  living  who 
could  at  this  time  profit  by  the  ideas  I  have  advocated,  I  hope  my 
sincerity  will  not  be  questioned  when  I  say  that  I  have  dealt  with  the 
subject  without  the  least  thought  of  personal  interest  or  desire  for 
personal  advantage.  I  am  not  in  need  of  aid  from  the  public  treasury. 

I  hope  and  believe  that  I  have  provided  for  myself  and  those  de¬ 
pendent  upon  me  a  comfortable  maintenance,  within  the  limits  of 
accustomed  prudence  and  economy,  and  that  those  to  whom  I  owe 
the  highest  earthly  duty  will  not  want  when  I  am  gone. 

Mr.  Cleveland  was  a  man  of  rare  intelligence,  broad 
minded,  thoroughly  conscientious  and  unswerving  in  what  he 
conceived  to  be  his  duty.  Few  men  in  public  life  have  ever 
obtained  such  a  hold  upon  the  affections  of  the  people  as  did 
Grover  Cleveland,  who  was  conceded  to  be  one  of  our  fore¬ 
most  statesmen  and  a  truly  representative  American.  None 
among  his  admirers  of  late  years  were  more  outspoken  in 
their  praise  of  him  and  their  confidence  in  him  than  were  his 
political  opponents  when  he  was  a  candidate  for  the  Presi¬ 
dency.  His  unimpeachable  integrity,  and  his  plain,  forceful 
presentation  of  his  ideas,  and  his  ideal  domestic  life  won  for 
him  the  respect,  esteem  and  confidence  of  all.  The  whole 
nation  mourns  his  loss. 


NEW  YORK  city  fire  department  officials  are  enthusiastic 
over  the  result  of  the  test  on  Sunday  last  of  the  new 
high-pressure  water  service,  which  has  been  installed  to  pro¬ 
tect  that  section  of  Manhattan  lying  between  Chambers  and 
Twenty-third  streets.  Chief  Croker  went  so  far  as  to  say: 

This  added  power  precludes  the  possibility  of  any  large  conflagra¬ 
tion  in  this  city.  With  a  concentration  of  pressure  such  as  we  had 
to-day  we  can  control  any  blaze  in  a  short  time. 

Deputy  Chief  Loughman  predicted  that  the  test  indicated 


the  end  of  the  usefulness  of  the  steam  fire  engine,  and  an¬ 
other  deputy  chief  was  quoted  as  follows : 

The  day  of  the  steam  engine  will  soon  be  passed.  The  pumping 
stations  will  eventually  supplant  them,  and  will  lead  to  the  establish¬ 
ment  of  such  stations  throughout  the  city.  The  disadvantages  of  the 
engine  are  every  day  becoming  more  manifest.  The  delay  in  the  fuel, 
the  time  lost  in  getting  up  steam,  and  other  delays  all  were  causes  of 
the  spread  of  fires.  With  the  pressure  controlled  by  a  turn  of  the 
hand,  flames  will  be  more  quickly  extinguished. 

Mr.  Croker  answered  an  inquiry  as  to  the  effect  of  the  new 
service  in  event  of  the  occurrence  of  a  fire  in  a  “skyscraper,” 
as  follows : 

It  would  hardly  have  any  effect.  We  could  string  no  hose  high 
enough  to  cope  with  a  fire  in  a  tall  building,  but  the  fire  regulations 
which  demand  stand  pipes  with  outside  Siamese  connections  would  be 
our  hope  under  those  circumstances.  Besides,  we  expect  to  have 
500  pounds  pressure  in  all  the  high  structures. 

A  pressure  of  300  pounds  per  square  inch  was  applied  dur¬ 
ing  the  test,  and  twenty-four  streams  were  used,  three  men 
being  stationed  at  each  nozzle.  Several  of  the  streams 
reached  the  roof  of  a  twelve-story  building.  The  chief  diffi¬ 
culty  likely  to  be  met  with  in  practice,  is  that  of  providing  for 
variable  pressures,  to  suit  the  requirements  of  the  different 
positions  in  which  streams  must  be  handled.  To  do  this,  a 
valve  which  will  regulate  the  pressure  of  each  individual 
feeding-line  is  necessary.  Taken  altogether,  however,  the  re¬ 
sult  of  the  test  was  most  gratifying,  and  fire  underwriters  may 
rest  easier  over  the  Fourth  of  July  because  of  its  additional 
protection. 


FIRE  INSURANCE  TOPICS 


NEW  YORK  SURVEYS. 

Frederick  Bollett,  a  well-known  insurance  broker-  of  this  city,  died 
of  apoplexy  at  his  home  in  Brooklyn  last  week.  He  was  sixty-five 
years  old. 

The  Royal  of  Liverpool  may  establish  a  marine  department  should 
a  favorable  opportunity  present  itself. 

Oscar  F.  Lloegberg,  chief  clerk  in  the  loss  department  of  the  New 
York  Underwriters  Agency,  died  last  week  at  his  residence  in  this 
city.  The  deceased  had  been  with  the  New  York  Underwriters 
Agency  since  1882,  and  was  a  highly  appreciated  employee. 

From  July  1,  the  JEtna  of  Hartford  is  represented  for  New  York 
city  by  John  M.  Talbott  &  Co.  The  firm  of  Scott,  Alexander  & 
Talbott  went  out  of  business  on  July  1,  the  new  firm,  John  M.  Talbott 
&  Co.,  being  composed  of  John  M.  Talbott,  James  A.  Alexander  and 
Graham  Scott. 

Charles  E.  Case,  special  agent  of  the  Commonwealth  of  New  York, 
has  been  elected  secretary  of  the  company,  succeeding  John  M. 
Daggett,  resigned. 

L.  H.  Eckhardt,  for  some  years  chief  accountant  in  the  departmental 
offices  of  the  North  British  and  Mercantile  at  San  Francisco,  has  been 
elected  assistant  secretary  of  the  Commonwealth  of  New  York. 

At  the  recent  meeting  of  the  executive  committee  of  the  National 
Board  of  Fire  Underwriters  the  St.  Paul  Fire  and  Marine  and  the 
Jefferson  Fire  were  elected  members  of  the  National  Board. 

Hartwig  Moss,  president  of  the  well-known  Hartwig  Moss  Insur¬ 
ance  Agency,  Ltd.,  of  New  Orleans,  was  a  visitor  to  the  city  this 
week. 

The  general  impression  has  been  that  the  amendments  to  the  agree¬ 
ment  adopted  by  the  Exchange  two  weeks  ago  did  not  apply  to 
Brooklyn,  but  in  this  case  the  “general  impression”  was  founded  upon 
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an  error.  The  amendments  in  terms  did  not  mention  Brooklyn  or 
Kings  county,  although  Manhattan  and  Bronx  were  referred  to  by 
name;  but  it  appears  that  one  of  the  sections  of  the  agreement 
amended  by  the  Exchange  covered  Brooklyn  and  Kings  county,  as 
shown  in  the  hand-book,  consequently  the  reference  to  sub-division 
“K”  fixed  the  compensation  in  Brooklyn  the  same  as  in  Manhattan 
and  Bronx.  The  entire  amendments  take  effect  August  1. 

We  are  informed  that  the  effect  of  the  new  regulations  for  branch 
offices  is  understood  to  act  as  a  kind  of  pardon  for  all  past  offenses. 
Under  this  version,  the  case  of  Burgess  &  Thrall,  whose  office  was 
ordered  closed  by  the  arbitration  committee  some  time  ago,  is  still  in 
abeyance,  although  it  has  not  escaped  comment  that  the  conviction 
of  the  firm  was  for  refusing  to  allow  an  examination  of  their  books 
before  they  were  tried  upon  specific  charges.  The  opinion  is  ex¬ 
pressed  that  this  is  a  lamentable  failure  of  the  Exchange  discipline. 

The  North  British  and  Mercantile,  after  a  retirement  of  several 
years  from  the  branch  office  business,  has  sought  to  re-enter  the  field 
by  appointing  Pease  &  Elliman  to  an  up-town  branch.  A  protest 
has  been  filed  in  opposition  to  the  appointment,  on  the  ground  that 
Pease  &  Elliman  are  real  estate  agents,  whose  principal  business  is 
renting  the  real  estate  of  the  Mutual  Life  Insurance  Company,  and 
on  the  grtound  that  they  do  not  comply  with  the  terms  of  the  amended 
agreement  requiring  branch  managers  to  maintain  a  bona  fide  inde¬ 
pendent  office  for  the  insurance  business.  It  appears  that  there  was  a 
hubbub  on  a  former  occasion  with  a  New  York  Board  employee  who 
opened  a  branch  office  to  take  care  of  the  Pease  &  Elliman  business. 
While  the  controversy  with  the  North  British  and  Mercantile  is 
pending,  Pease  &  Elliman  have  also  been  appointed  branch  man¬ 
agers  by  the  London  Assurance  Corporation. 

An  ex -broker,  whose  certificate  was  revoked  for  irregularities  in 
December,  1905,  and  its  restoration  refused  a  few  months  ago  by  the 
Exchange,  has  renewed  his  application  for  a  new  certificate  through 
the  brokerage  committee.  The  application  is  endorsed  by  a  member 
of  the  Exchange. 

The  gossip  concerning  the  Abraham  &  Straus  loss  on  furs  in 
storage  continues  to  be  an  interesting  topic.  The  Exchange  circular, 
giving  particulars  of  the  loss  and  referring  to  the  failure  of  the 
automatic  sprinklers  to  arrest  the  fire  in  its  earlier  stages,  has  been 
widely  circulated,  and  has  attracted  the  attention  of  the  fur  storage 
people  all  over  the  country.  Probably  it  was  an  error  to  include  in 
the  circular  an  estimate  of  the  damage,  inasmuch  as  the  adjusters  are 
already  confronted  with  the  claim  that  the  amount  named  represents 
the  opinions  of  the  underwriters.  We  are  informed  the  adjusters 
decline  to  admit  the  justice  of  such  figures. 

Evidently  the  summer  is  bound  to  pass  without  the  completion  of 
the  new  building  code,  and  the  delay  will  carry  the  work  over  until 
late  in  the  fall — a  whole  year  lost.  Even  more  to  be  lamented  is  the 
loss  of  a  whole  season  in  the  contracts  for  the  reconstruction  of  the 
automatic  signal  fire  alarm  system,  which  is  in  a  wretched  condition 
and  needs  immediate  attention.  The  preparations  for  the  use  of  the 
new  high-pressure  (salt)  water  service  is  in  a  much  more  forward 
state.  The  politicians  prefer  to  postpone  these  matters  until  the 
election  days  are  nearer. 

The  reported  appointment  of  Mason  A.  Stone  to  an  agency  office 
marks  the  re-entrance  into  the  fire  insurance  business  of  one  of  the 
ablest  and  most  popular  underwriters  who  ever  stood  behind  a 
counter.  Mr.  Stone  will  find  the  fire  insurance  business  now  a  very 
different  proposition  from  the  days  when  the  old  Greenwich  stood  in 
the  front  rank.  His  long  absence  from  the  business  has  witnessed 
many  changes,  and  he  will  soon  realize  it  when  he  is  ready  for  work. 

The  increasing  number  of  foreign  reinsurance  companies  willing  to 
put  up  the  required  deposit  of  $500,000  for  the  purpose  of  reinsurance 
only,  suggests  a  query  why  this  is  not  good  business  for  an  American 
organization.  If  the  foreigners  from  Russia,  Germany,  Sweden  and 
Belgium  can  make  the  reinsurance  of  American  risks  profitable,  it 
seems  as  if  American  capital  could  be  employed  to  advantage.  It  is 
a  surprise  Hartford  money  has  not  been  turned  in  this  direction. 

The  City  Club  of  New  York  has  sent  the  report  of  its  committee 
on  fire  protection,  dealing  with  the  need  of  a  new  fire  alarm  system, 
to  Mayor  McClellan.  The  report  calls  attention  to  the  defective  and 


alarming  conditions  existing  in  the  present  alarm  system,  and  urges 
the  construction  of  an  entirely  new  fire  alarm  system  for  the  Borough 
of  Manhattan. 

The  next  few  days  will  mark  the  annual  recurrence  of  the  fire¬ 
cracker  danger  and  the  dread  of  underwriters.  One  of  the  veterans 
on  William  street  says  the  fear  is  often  greater  than  the  reality,  but 
it  is  a  present  fact  for  the  first  week  in  July  every  year. 

Superintendent  I7.  S.  Groves  of  the  fire  patrol  celebrated  the  fortieth 
anniversary  of  his  connection  with  the  fire  patrol  service  on  Sunday 
last.  1  he  New  York  Board  of  Fire  Underwriters  awarded  him  a 
gold  medal  for  the  rescue  of  a  woman  at  a  fire  at  6 72  First  avenue 
on  May  3,  1885. 


BOSTON  AND  VICINITY. 

Below  are  the  fire  insurance  enactments  by  the  Massachusetts 
General  Court  of  1908: 

Chapter  151 — Making  unpaid  losses  of  an  insolvent  domestic  fire 
insurance  company  preferred  claims. 

Chapter  162 — An  act  excluding  agents  from  the  penalty  attached 
to  the  unlawful  procuring  of  proxies  in  mutual  insurance  companies. 

Chapter  165 — Requiring  persons  procuring  fire  or  bombardment 
insurance  in  companies  not  authorized  to  transact  business  in  this 
State  to  file  affidavits  within  five  days,  that  the  desired  insurance  could 
not  be  obtained  in  authorized  companies. 

Chapter  473 — To  authorize  assistant  secretaries  of  domestic  in¬ 
surance  companies  to  sign  policies. 

Chapter  482 — Providing  that  directors  of  mutual  fire  insurance  com¬ 
panies  may  at  their  discretion  return  to  the  holders  of  policies  cover¬ 
ing  on  farm  risks  a  percentage  of  dividend  different  from  that  paid 
to  holders  covering  on  other  classes  of  property. 

Chapter  509—Giving  to  fire  insurance  companies  authority  to  insure 
against  explosions,  no  fire  ensuing,  and  against  damage  to  motor 
vehicles. 

Chapter  51 1 — To  prohibit  discrimination  or  rebates  for  policies 
issued  by  insurance  companies  other  than  life,  and  excepting  marine 
companies,  their  agents,  brokers  or  insured. 

Chapter  581 — Making  appropriations  for  salaries  and  expenses  in 
the  office  of  the  Insurance  Commissioner. 

The  Pennsylvania  Lumbermens  Fire  has  been  admitted  to  Massa¬ 
chusetts.  The  local  managers  are  Galer  &  Stone. 

In  order  to  increase  the  revenue  of  the  department  there  is 
a  proposition  under  consideration  by  the  Boston  water  commission  to 
charge  an  annual  rental  for  the  use  of  sprinklers  in  the  city,  aside 
from  the  regular  cost  of  installation. 


THE  MIDDLE  STATES. 


New  York’s  High=Pressure  Water  Mains  Tested. 

At  last  Sunday’s  test  of  the  high-pressure  water  system,  the  volume 
of  water  poured  out  was  so  great  that  Chief  Croker  had  to  cut  the  test 
short  in  order  to  avoid  flooding  the  cellars  and  piers  along  the  east  side 
of  West  street,  where  the  test  was  carried  out.  Four  men  and  an  en¬ 
gineer  from  each  of  the  twenty-six  battalions  attended.  Most  of  Chief 
Croker’s  deputies  were  on  hand,  together  with  Deputy  Water  Commis¬ 
sioner  Loughman  and  I.  M.  De  Varona.  At  first  twenty  lengths  of  hose 
were  laid.  Bight  hydrants  were  used,  and  most  of  them  feed  three 
lines.  On  this  test  they  got  a  pressure  at  the  nozzle  of  sixty-five 
pounds  on  a  two-inch  nozzle,  and  of  eighty-five  pounds  on  an  inch  and  a 
half  nozzle.  On  the  second  test,  when  the  lines  were  “Siamesed,”  they 
got  a  pressure  of  175  pounds  on  the  two-inch  nozzle,  and  195  on  the  one 
and  a  half  inch  nozzle.  This,  the  firemen  declared,  was  a  greater  pres¬ 
sure  than  could  be  utilized  under  average  circumstances.  It  would  take 
a  small  army  of  firemen  to  handle  a  hose  pouring  out  water  at  that 
rate.  The  nozzles  yesterday  were  held  in  regular  tripods.  In  fire  fight¬ 
ing  these  are  usually  manned  by  a  single  man,  but  at  the  test  Chief 
Croker  had  three  men  at  every  tripod.  The  big  two-inch  streams  were 
driven  high  above  a  twelve-story  office  building  at  West  and  Bank 
streets,  and  carried  down  for  almost  two  blocks.  Something  like  18,000 
gallons  of  water  a  minute  were  delivered  at  the  eight  hydrants. 

Chief  Croker  said  that  the  new  system  is  satisfactory  in  every  way, 
and  that  more  power  is  at  hand  than  can  be  utilized. 


— C.  L.  Stowell  of  Rochester,  N.  Y.,  has  been  appointed  general  agent  of  the 
South  Eastern  Associates  of  New  York,  for  New  York  and  Pennsylvania. 

— R.  Grant  Johnston  of  Kingston,  N.  Y.,  has  made  application  to  the  State 
Insurance  Department  to  have  the  license  of  the  Liverpool  and  London  and 
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Globe  revoked  on  the  alleged  ground  of  removing  suit  from  the  State  to  the 
Federal  courts. 

— Owen  Kehiher,  an  insurance  broker  of  Pittsburg  and  an  alderman  of  the 
Kighteenih  Ward  of  that  city,  died  some  time  ago  at  the  age  of  sixty  years. 

— Arthur  Wolf,  a  former  Indiana  special  agent,  has  been  appointed  Eastern 
general  agent  of  the  Western  Empire  Fire  of  Spokane,  Wash.,  with  headquarters 
at  New  York. 

— The  Pennsylvania  Association  of  Local  Fire  Insurance  Agents  has  elected 
the  following  officers:  President,  Jonathan  Jessop,  York;  vice-presidents,  Samuel 
D.  Bausman,  George  H.  Burns,  George  O.  Gray;  secretary  and  treasurer,  Frank 
R.  Leib,  Harrisburg. 

— The  New  York  State  Association  of  Local  Fire  Insurance  Agents  has  elected 
the  following  officers:  President,  W.  H.  Hecox,  Binghamton;  vice-presidents, 
F.  W.  Swan,  Glenn  H.  Johnson,  J.  C.  Wilbur,  L.  Y.  Morgan,  J.  V.  Baker,  G.  H. 
Russell;  secretary  and  treasurer,  C.  F.  Peck,  Watertown. 


THE  WEST. 


Ohio  Notes. 

[From  Our  Own  Correspondent.] 

Special  agents  report  rate  conditions  better  over  the  State  than  they 
have  been  for  some  time.  They  state  that  for  some  months  agents  have 
not  been  particular  as  to  the  tariffs,  but  that  of  late  many  of  them  seem 
to  have  made  up  their  minds  that  they  are  not  gaining  business  in  the 
end  by  shaving  rates  to  get  it  away  from  some  other  agent. 

According  to  the  figures  of  the  chief  of  the  fire  department,  the  fire 
losses  in  Cleveland  for  1907  were  $515,194.25,  while  the  insurance  paid 
amounted  to  $429,385.95. 

Among  a  number  of  the  larger  towns  of  the  State  from  which  reports 
have  been  received,  a  majority  report  collections  very  slow.  In  the 
manufacturing  towns  it  has  been  difficult  for  business  men  to  collect 
enough  cash  to  meet  their  demands,  and  they  have  had  to  ask  for  more 
time  than  usual,  but  in  the  agricultural  towns  conditions  are  better. 

Cleveland,  June  29.  O.  M.  C. 


—A.  C.  Jennison,  a  veteran  local  agent  of  Crawfordsville,  Ind.,  died  a  few 
days  ago. 

— Geo.  A.  Dyer,  an  insurance  agent  ot  Lansing,  Mich.,  died  recently  of  pneu¬ 
monia,  after  a  long  illness. 

— G.  C.  Hoffman  has  been  appointed  special  agent  of  the  Ohio  German  Fire 
for  Missouri,  Kansas  and  Iowa. 

— W.  II.  Mackey,  special  agent  of  the  Home  of  New  York  for  Minnesota  and 
the  Dakotas,  died  suddenly  last  week. 

— II.  S.  Bennett,  senior  partner  of  the  Evansville  (Ind.)  local  agency  firm  of 
Bennett,  Hutchinson  &  Co.,  died  recently. 

—The  German  LTnion  Fire  has  transferred  its  Illinois  general  agency  from 
Secor  Cunningham  to  Adolph  Loeb  &  Sons. 

— Eugene  C.  McCauley,  Indiana  State  agent  of  the  Virginia  State  Fire,  died 
recently  at  Indianapolis.  He  leaves  a  widow  and  three  sons. 

— Horace  Bright,  an  insurance  agent  at  Eau  Claire,  Wis.,  committed  suicide 
recently  by  shooting  himself.  He  was  in  his  sixty-sixth  year. 

— D.  W.  Gillen,  for  many  years  reporter  of  losses  for  the  Chicago  Fire  In¬ 
surance  Patrol,  committed  suicide  by  shooting  himself  last  week. 

— The  Illinois  State  Board  has  elected  the  following  officers:  President,  Fred- 
erick  T.  Wise;  vice-president,  F.  H.  Burke;  secretary  and  treasurer,  Miss  M.  L. 
Tiffany. 

— Edward  A.  Munson,  who  retired  from  active  business  about  a  year  ago,  after 
being  engaged  in  the  insurance  business  for  over  forty  years  at  Indianapolis, 
died  in  that  city  recently,  aged  seventy-eight. 

— Montgomery  &  Funkhouser  of  Chicago  have  been  appointed  general  agents 
for  Illinois,  except  Cook  county,  of  the  German-American  Fire  of  Baltimore. 
Secor  Cunningham  continues  as  general  agent  for  Cook  county. 

— Henry  Woessner  of  Chicago,  special  agent  of  the  American  Central  for 
Northern  Illinois,  Indiana  and  Southern  Michigan,  has  been  appointed  general 
agent  for  the  Central  department  of  the  California  Insurance  Company. 

— J.  P.  Hutchinson  has  been  appointed  Chicago  city  manager  of  the  Queen  of 
New  York.  Mr.  Hutchinson  has  been  with  the  Queen  for  several  years  as  in¬ 
spector  for  Cook  county,  and  later  as  acting  Chicago  city  manager  since  the 
retirement  of  John  P.  Hubble. 

■  Clayton  B.  Sheppard,  a  senior  examiner  with  the  American  Central,  has  been 
appointed  State  agent  for  Michigan,  with  headquarters  at  Detroit.  Mr.  Sheppard 
will  also  supervise  the  Michigan  business  of  the  Sun  of  New  Orleans  and  the 
Mercantile  Fire  and  Marine.  H.  B.  Matt,  who  has  been  assistant  to  State 
Agent  Speed  of  Ohio  for  the  American  Central,  has  been  appointed  Indiana 
State  agent  of  that  company,  with  headquarters  at  Indianapolis.  Mr.  Matt  will 
also  supervise  the  Indiana  business  of  the  Sun  of  New  Orleans  and  the  Mercan¬ 
tile  Fire  and  Marine. 


THE  SOUTH. 


— The  Commonwealth  Fire  of  Dallas,  Tex.,  has  appointed  W.  S.  Leake  as 
special  agent  for  Arkansas. 

— The  Seaboard  Fire  of  Norfolk,  Va.,  has  entered  North  Carolina  and  ap¬ 
pointed  W.  S.  Wilkinson  of  Rocky  Mount,  general  agent. 

—The  well-known  general  agency  firm  of  Irwin  &  Griffin  of  New  Orleans  have 
been  appointed  Louisiana  general  agents  of  the  Blue  Ridge  Fire. 

— The  Commercial  Union  of  London  has  established  a  Southern  department  at 
Atlanta  for  marine  business  only,  and  has  appointed  Haas  &  McIntyre  general 
agents. 

— The  Southern  National  of  Austin,  Tex.,  will  carry  its  Tennessee  business  to 
expiration,  the  reinsurance  contract  with  the  National  Fire  of  Hartford  having 
fallen  through. 

— Dr.  Enulus  Champion  of  Benton,  Ky.,  has  been  sentenced  to  one  year  in  the 
penitentiary  on  an  indictment  charging  him  with  participation  in  a  night-rider 
raid  in  Bermingham. 

— E.  C.  Laud  has  been  appointed  special  agent  for  South  Carolina,  under  M. 
W.  Nash  of  Greensboro,  general  agent  of  the  Walla  Walla,  Ohio  German,  South¬ 
ern  of  New  Orleans  and  Guardian  of  Pittsburg. 

— H.  H.  Hirsch  of  Atlanta  has  been  appointed  special  agent  of  the  National 
Union  Fire  for  Georgia,  Florida  and  Alabama,  succeeding  W.  A.  Drennan,  who 
has  been  appointed  Metropolitan  manager  of  the  company  at  San  Francisco. 

— The  five  North*  Carolina  fire  companies  which  had  been  members  of  the 
South-Eastern  Underwriters  Association  under  special  concession  regarding 
assessments  have  all  withdrawn  from  the  association  following  its  action  re¬ 
quiring  them  to  pay  the  full  tax. 

—President  Dan  B.  Harris  of  the  South-Eastern  Underwriters  Association  has 
sent  a  communication  to  the  committee  from  local  agents’  associations,  dis¬ 
cussing  the  issue  of  the  commission  question  and  regretting  that  the  association 
is  unable  to  comply  with  the  request  that  the  agents  be  relieved  of  the  com¬ 
mission  pledge. 

— The  bill  providing  for  the  procurement  of  fire  insurance  in  unauthorized 
companies  has  been  killed  in  the  Louisiana  Legislature.  The  bill  permitting 
agents  to  divide  their  commissions  has  passed  the  House.  A  bill  has  been  in¬ 
troduced  in  the  House  seeking  to  prohibit  the  payment  by  insurance  companies 
to  adjusters  of  any  portion  of  the  reduction  they  may  obtain. 

— Gross  R.  Scruggs  &  Co.  of  Dallas,  Tex.,  have  appointed  two  additional  field 
men — L.  B.  Jones,  formerly  with  the  local  agency  of  Jones  &  Moss  at  Stephen- 
ville,  Tex.,  and  J.  Milby  Henderson,  formerly  a  local  agent  at  Houston.  The 
former  will  cover  Southwest  Texas,  with  headquarters  at  San  Antonio,  and  the 
latter,  the  Central  Western  portion  of  the  State,  with  headquarters  at  Waco. 


MISCELLANEOUS  FIRE  NEWS. 


— The  New  Hampshire  Fire  has  declared  its  usual  semi-annual  dividend. 

— The  Pacific  Coast  business  of  the  Ohio  German  is  reported  direct  to  the 
home  office  at  Toledo  after  July  1. 

— The  California  State  Association  of  Local  Fire  Insurance  Agents  has  elected 
the  following  officers:  President,  I.  H.  Clay,  Oakland;  secretary,  Fred  W.  Lebol- 
lister,  Oakland. 

— The  annual  meeting  of  the  National  Convention  of  Insurance  Commissioners 
will  be  held  in  Detroit  on  August  25-27,  inclusive.  The  principal  subjects  to  be 
discussed  are  as  follows:  “Demoralization  of  Insurance  Investments,”  “Standard 
Provision  for  Health  and  Accident  Policies,”  “Taxation  of  Insurance  Com¬ 
panies,”  “New  Standard  Fire  Insurance  Policy,”  “Should  Accrued  Taxes  be 
Charged  as  a  Liability?” 

— It  is  reported  that  some  of  the  English  fire  insurance  companies  operating  at 
Kingston,  Jamaica,  are  now  offering  to  pay  fifty  per  cent  on  all  claims  arising 
out  of  the  fires  which  occurred  at  the  time  of  the  earthquake.  They  are  taking 
this  step  in  spite  of  the  recent  decision  of  the  King’s  Bench  Division  of  the 
High  Court  of  Justice  in  England-,  which  ruled  in  favor  of  the  insurance  com¬ 
panies,  protecting  them  from  the  claims  under  their  earthquake  exemption  clause. 

— The  insurances  involved  in  the  fire  at  Three  Rivers,  Que.,  on  June  22  are  as 
follows:  Dominion,  $12,000;  Anglo-American,  $27,000;  Montreal-Canada,  $38,000; 
Royal,  $75,000;  Queen,  $56,900;  Northern,  $78,000;  Guardian,  $60,000;  Phoenix, 
London,  $52,500;  Sterling,  $7000;  Ontario,  $18,300;  Canada,  $10,000;  British 
America,  $44,600;  Rimouski,  $11,000;  North  British  and  Mercantile,  $44,600;  Liv¬ 
erpool  and  London  and  Globe,  $81,500;  Manitoba,  $5500;  Union,  London,  $5500; 
London  Assurance,  $23,000;  St.  Paul  F.  and  M.,  $35,000;  Mount  Royal,  $20,000; 
Atlas,  $32,000;  Caledonian,  $46,100;  Alliance,  $25,800;  Western,  $31,300;  Commer¬ 
cial  Union,  $40,000;  London  and  Lancashire,  $31,700;  Norwich  LTnion,  $21,400; 
Scottish  LTnion,  $13,600;  Sun,  $20,000;  Insurance  Company  of  North  America, 
$22,500;  Equity,  $36,600;  London  Mutual,  $1S,700;  Traders,  $8750;  Stanstead  and 
Sherbrooke,  $25,000. 


Acknowledgments. 

— The  thirty-seventh  annual  insurance  report  of  Maryland. 

— The  report  of  the  Vermont  Insurance  Commissioner,  covering  the  year  1907, 
is  at  hand,  together  with  the  Iowa  and  Kentucky  reports. 

— The  Wisconsin  insurance  report,  covering  the  condition  and  business  of  town 
mutual  fire  insurance  companies,  as  of  December  31,  1907,  is  at  hand. 

— Report  V.  on  “Slow-Burning  or  Mill  Construction,”  issued  by  the  Insurance 
Engineering  Experiment  Station,  under  the  direction  of  the  Boston  Manu¬ 
facturers  Mutual  Fire  Insurance  Company. 
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LIFE  INSURANCE  TOPICS 


NEW  ENGLAND  MUTUAL  LIFE  INSURANCE  COMPANY. 
President  Foster  Makes  a  Radical  Departure — The  Surrender 
Charge  is  Entirely  Eliminated  After  Three 
Premiums  Have  Been  Paid. 

The  first  official  announcement  of  President  Foster  on  behalf  of 
the  new  administration  of  the  New  England  Mutual  is  in  the  nature 
of  a  radical  departure  from  established  practice  and  actuarial  theory 
in  further  liberalizing  its  policy  contract  by  an  entire  elimination  of 
surrender  charge,  thus  giving  the  full  American  three  per  cent  re¬ 
serve  in  cash,  paid-up  or  extended  insurance  after  three  full  annual 
premiums  have  been  paid,  in  case  of  default  in  payment  of  any  sub¬ 
sequent  premium. 

The  new  values  are  endorsed  upon  all  policies  now  issued,  and 
apply  also  to  policies  issued  on  the  three  per  cent  reserve  basis  since 
December  31,  1907.  There  will  be  no  change  in  premium  rates  which 
went  into  effect  with  the  beginning  of  the  year. 

The  following  are  specimen  values  for  Age  35,  $10,000,  on  the  Life, 
Twenty-payment  Life  and  Twenty-year  Endowment  forms: 

GUARANTEED  VALUES 
Endorsed  on  the  New  Policy  issued  by  the 

NEW  ENGLAND  MUTUAL  LIFE  INSURANCE  COMPANY  OF  BOSTON,  MASS. 


Amount,  $10,000.  Age,  35.  Premium,  $270.  Plan,  Life. 


At  End  of 

First  Option. 

Second  Option. 

Third  Option. 

Fourth  Option. 

Cash 
Loans 
at  5%. 

Cash 

Surrender 

Value. 

Surplus-Earning 

Paid-up 

Insurance. 

Surplus-Earning 

Extended 

Insurance. 

Yrs.  Dys.  Endow. 

$378 

$397.60 

$900 

4  183  .... 

511 

537.70 

1,190 

6  7  . 

648 

681 . 60 

1,480 

7  182  . 

6th  44  . 

788 

829.40 

1,770 

8  326  . 

7th  44  . 

932 

981.10 

2,060 

10  57  . 

8th  44  . 

1,080 

1,136.80 

2,340 

11  100  . 

9th  44 

1,232 

1,296.50 

2,620 

12  87  . 

10th  44 

1,388 

1,460.10 

2,890 

13  21  . 

11th  “ 

1,547 

1,627.60 

3,160 

13  269  . 

12th  “  . 

1,709 

1.798.70 

3,430 

14  108  . 

13th  “ 

1,875 

1  973.50 

3,690 

14  271  . 

14th  “ 

2,044 

2,151.60 

3,950 

15  33  . 

15th  “  . 

2,217 

2,332.80 

4,200 

15  128  . 

16  th  44  . 

2,391 

2,516.80 

4,450 

15  196  . 

17th  44 

2,569 

2,703.40 

4,690 

15  239  . 

18th  44  . 

2' 748 

2,892.20 

4,920 

15  259  . 

19  th  44  . 

2,929 

3,083.20 

5,150 

15  261  . 

20th  44  . 

3,112 

3,275.80 

5,370 

15  245  . 

21st  44 

3,297 

3,470.00 

5,590 

15  215  . 

22d 

3,482 

3,665.20 

5,790 

15  172  . 

23d  44  . 

3,669 

3,861.40 

6,000 

15  118  . 

24th  44 

3,856 

4,058.10 

6,190 

15  54  . 

25th  “  . 

4’043 

4,254.90 

6,380 

14  34S  . 

The  values  given  above  will  be  increased  by  any  dividends  or  additions  standing  to  the  credit 
of  the  policy. 

GUARANTEED  VALUES 
Endorsed  on  the  New  Policy  issued  by  the 

NEW  ENGLAND  MUTUAL  LIFE  INSURANCE  COMPANY  OF  BOSTON,  MASS. 
Amount,  $10,000.  Age,  35.  Premium,  $367.  Plan,  Life — Twenty  Payment. 


At  End  of 

First  Option. 

Second  Option. 

Third  Option. 

Fourth  Option. 

Cash 

Loans 
at  5%. 

Cash 

Surrender 

Value. 

Surplus-Earning 

Paid-up 

Insurance. 

Surplus-Earning 

Extended 

Insurance. 

Yrs.  Dvs.  Endow 

3d 

year . 

$648 

$682.00 

$1,540 

7 

334  .... 

4th 

“ 

879 

924.60 

2,050 

10 

212  . 

5th 

44 

1,117 

1,175.20 

2,560 

13 

14  ... 

6th 

44 

1,363 

1  434.00 

3,060 

15 

75  .... 

7th 

“ 

1,617 

1,701.40 

3,570 

17 

28  .... 

8th 

“ 

1,879 

1,977.70 

4,070 

18 

246  .... 

9th 

44 

2,150 

2,263.10 

4,570 

20 

16  ... 

10th 

44 

2,430 

2,557.80 

5,070 

21 

81 

11th 

44 

2,720 

2,862.40 

5,570 

22 

93  ... 

12  th 

u 

3,018 

3,176.80 

6,060 

23 

64  .... 

13th 

44 

3,327 

3,501.60 

6,550 

24 

8  .... 

14th 

44 

3,646 

3,837.00 

7,040 

24 

307  .... 

15  th 

44 

3,975 

4,183.30 

7,530 

25 

249  .... 

16th 

“ 

4,314 

4,541.10 

8,020 

26 

220  .... 

17  th 

44 

4,666 

4,910.70 

8,520 

27 

247  .... 

18th 

44 

5,029 

5,293.10 

9,010 

29 

9  .... 

19  th 

44 

5,405 

5,688.90 

9,500 

31 

25  .... 

20th 

M 

5,795 

6,099.20 

10,000 

Paid-up. 

21st 

“ 

5,902 

6,211.80 

22d 

44 

6,009 

6,325.10 

23d 

44 

6,117 

6,438.90 

24th 

44 

6,226 

6,553.00 

25th 

6,334 

6,667.20 

The  values  given  above  will  be  increased  by  any  dividends  or  additions  standing  to  the  credit 
of  the  policy. 


GUARANTEED  VALUES 
Endorsed  on  the  New  Policy  issued  by  the 

NEW  ENGLAND  MUTUAL  LIFE  INSURANCE  COMPANY  OF  BOSTON,  MASS. 
Amount,  $10,000.  Age,  35.  Premium,  $500.  Plan,  Twenty-Year  Endowment 


First  Option. 

Second  Option. 

Third  Option. 

Fourth  Option. 

At  End  of 

Cash 
Loans 
at  5%* 

Cash 

Surrender 

Value. 

Surplus-Earning 

Paid-up 

Insurance. 

Surplus-Earning 

Extended 

Insurance. 

3d 

year . 

$1,022 

$1  075.00 

$1  690 

Yrs.  Dys.  Endow. 
12  267  . 

4th 

“ 

1,387 

1,469.10 

2,240 

16 

$120 

5th 

44 

1,765 

1,857.10 

2,790 

15 

940 

6th 

“ 

2,156 

2,269.30 

3,320 

14 

.  . .  1,730 

7th 

44 

2,562 

2,696.60 

3,850 

13 

.  . .  2,490 

8th 

“ 

2,983 

3,139.40 

4,370 

12 

. . .  3,220 

9th 

44 

3,419 

3,598.50 

4,880 

11 

. . .  3,920 

10th 

44 

3,871 

4,074.50 

5,380 

10 

.  .  4,600 

11th 

“ 

4,340 

4,568.40 

5,880 

9 

. . .  5,250 

12th 

“ 

4,827 

5,080.80 

6,360 

8 

.  .  .  5,870 

13th 

44 

5,333 

5,612.80 

6,840 

7 

.  . .  6,470 

14  th 

“ 

5,858 

6,165.50 

7,310 

6 

. .  .  7,040 

15th 

“ 

6,403 

6,740.00 

7,780 

5 

.  .  .  7,590 

16  th 

44 

6,971 

7,037.70 

8,240 

4 

...  8,110 

17th 

“ 

7,563 

7,960.50 

8,690 

3 

.  . .  8,620 

1 8th 

“ 

8,180 

8,610.10 

9,130 

2 

.  .  .  9,100 

19th 

44 

8,825 

9,289.10 

9.570 

1 

.  .  .  9,560 

20tli 

10,000.00 

Maturity. 

.  . .  10,000 

The  values  given  above  will  be  increased  by  any  dividends  or  additions  standing  to  the  credit 
of  the  policy. 


WHY  LIFE  INSURANCE  COMPANIES  ARE  TAXED  AND 
WHY  THEY  SHOULD  NOT  BE  TAXED. 

What  is  a  life  insurance  company?  It  is  simply  an  aggregation  of 
members.  The  members  (called  policyholders)  are  the  company. 

In  order  that  the  business  shall  be  conducted  with  efficiency  and 
economy  this  aggregation  of  members  must  be  given  corporate  form 
and  must  be  placed  in  charge  of  experts.  But  these  experts  are  not 
the  masters,  but  the  servants,  of  the  policyholders. 

This  being  so,  anything  that  injures  the  company  injures  its  policy¬ 
holders.  Consequently  whenever  blows  are  struck  at  the  company 
the  policyholders  are  the  ones  who  are  wounded. 

The  popular  impression  that  the  interests  of  the  company  are  an¬ 
tagonistic  to  the  interests  of  its  policyholders  is  fallacious.  If  the 
experts  managing  a  certain  company  seek  their  own  personal  advan¬ 
tage  and  neglect  the  interests  of  policyholders  then  the  remedy  is  not 
to  attempt  to  punish  the  company  (for  that  would  damage  the  inno¬ 
cent  policyholders),  but  to  make  the  experts  in  charge  change  their 
methods  or  retire. 

It  seems  to  be  the  general  impression  among  legislators  that  every 
life  insurance  company  has  a  separate  fund  from  which  it  can  pay 
taxes  without  affecting  policyholders.  The  reverse  of  this  is  true.  A 
life  insurance  company  is  in  many  respects  like  a  great  savings  bank. 
The  money  it  receives  consists  of  the  deposits  made  by  the  individual 
members.  A  large  fund  is  thus  established  by  them,  and  when  poli¬ 
cies  mature,  or  dividends  are  declared,  they  must  be  paid  out  of  this 
fund.  But  before  these  payments  can  be  made  all  charges  and  ex¬ 
penses  must  be  deducted  from  the  fund.  When,  therefore,  a  com¬ 
pany  is  taxed,  the  tax  necessarily  comes  out  of  the  pockets  of  the 
policyholders. 

The  taxing  of  life  insurance  companies  is  not  only  iniquitous ;  it  is 
foolish.  It  checks  thrift  and  tends  to  prevent  the  bread-winner  from 
making  provisions  for  his  dependents.  The  practical  result  is  that 
not  only  is  the  man  wh,o  is  frugal  and  saving  penalized,  but  unneces¬ 
sary  burdens  are  thrown  upon  the  State.  If  the  progress  of  life  in¬ 
surance  is  retarded  by  injudicious  legislation  and  heavy  taxation,  our 
jails,  poor  houses,  and  asylums,  will  have  to  be  enlarged;  and  the 
public  will  have  to  be  taxed  still  further  to  support  paupers  and  aged 
people  who  otherwise  would  be  taken  care  of  by  the  life  insurance 
companies. 

Why  then  is  it  that  life  insurance  companies  are  taxed?  Partly 
because  of  the  ignorance  of  governors,  lawmakers  and  policyholders, 
but  largely  because  politicians  and  legislators  like  to  get  control  of 
funds  which  may  be  used  in  various  ways,  not  always  for  the  good  of 
the  community. 

In  this  connection  it  must  be  remembered  that  while  life  insurance 
as  practiced  by  the  regular  companies  is  sometimes  simply  protective, 
it  is  in  many  cases  much  more.  Many  policies  have  (in  a  larger  or 
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smaller  degree)  a  savings  bank  clement.  For  example:  a  man,  in¬ 
stead  of  taking  a  policy  which  will  simply  provide  money  for  the 
support  of  his  family  after  his  death,  may  (by  paying  a  somewhat 
higher  premium)  secure  an  Endowment  Policy  which  will  protect  his 
family  in  the  event  of  his  death,  but  which  will  return  to  him  a  round 
sum  at  the  end  of  a  series  of  years  if  he  survives.  Now  if  such 
savings  are  heavily  taxed  it  is  obvious  that  great  wrong  will  be  done 
to  those  who  thus  exhibit  thrift,  and  attempt  to  lay  something  by  for 
future  use. 

All  rightminded  men  who  understand  this  subject  regret  that  when 
life  insurance  was  inaugurated  in  this  country  one  National  Insur¬ 
ance  department  was  not  established,  thus  making  the  State  depart¬ 
ments  superfluous.  I  take  it  also  that  every  disinterested  person  who 
understands  the  subject  would  be  glad  to  see  the  State  departments 
done  away  with  and  all  supervision  merged  in  one  National  depart¬ 
ment.  But  I  presume  that  no  remedy  is  now  possible  unless  the  whole 
mass  of  the  people  can  be  so  educated  as  to  see  that  by  maintaining 
these  State  departments  they  are  voluntarily  assuming  heavy  burdens 
which  can  only  be  thrown  off  if  they  take  concerted  action  and  rid 
themselves  of  a  load  which  is  becoming  intolerable. 

It  would  not  be  so  bad  if  each  State  insurance  department  should 
be  conducted  with  strict  economy.  But  these  departments  have  not, 
as  a  rule,  been  economically  administered. 

The  people  think  that  they  need  not  concern  themselves  about  the 
cost  of  conducting  the  insurance  departments  of  the  various  States 
because  they  say,  “The  companies  are  rich  and  can  afford  to  pay.” 
Would  they  say  this  if  they  knew  that  they  are  themselves  paying  all 
these  heavy  expenses  out  of  their  hard-earned  savings? 

Are  there  any  practical  remedies  for  these  evils  that  can  be  ap¬ 
plied  at  once?  Yes.  If  the  policyholders  of  all  the  companies  will 
rise  up  in  their  might  they  can  sweep  away  the  greater  part  of  this 
burden  of  taxation.  And  if  State  insurance  departments  cannot  be 
done  away  with,  the  public  can  insist  upon  economical  administration, 
and  undoubtedly  will  do  so  as  soon  as  they  discover  that  they  are 
themselves  paying  for  the  extravagance  and  waste  now  sapping  the 
strength  of  our  Insurance-Savings-Banks. 

William  Alexander. 


IN  AND  ABOUT  NEW  YORK. 

Darwin  P.  Kingsley,  president  of  the  New  York  Life,  is  expected 
to  return  from  Europe  about  July  24.  The  agents  of  the  company 
will  make  an  extra  effort  next  month  to  write  a  record  volume  of 
business  in  honor  of  Mr.  Kingsley’s  return. 

Mr.  Judd  and  Mr.  George  T.  Brown,  of  the  public  accounting  firm 
of  Frederick  F.  Judd  &  Co.,  are  in  Cuba  making  the  annual  audits 
of  the  sugar  estates  and  land  companies  for  clients. 

The  New  York  city  general  agency  of  the  Northwestern  Mutual 
Life,  in  charge  of  John  I.  D.  Bristol,  wrote  $4,597,400  paid-for 
business  during  the  first  quarter  of  1908,  as  compared  with  $3,065,200 
in  the  same  period  of  1907.  The  May  business  also  exceeded  that  of 
May,  1907.  _ 

BOSTON  AND  VICINITY. 

Below  is  a  complete  list  of  life  insurance  enactments  by  the  General 
Court  of  Massachusetts  for  1908: 

Chapter  70 — Providing  that  a  sum  not  exceeding  ten  thousand 
dollars,  for  salaries  and  expenses  in  connection  with  the  establishment 
of  life  insurance  departments  by  savings  banks. 

Chapter  88 — To  extend  the  time  within  which  the  Mutual  Direct 
Life  Assurance  Society  may  file  its  certificate  of  incorporation  to  May 
3-  1909. 

Chapter  112 — To  incorporate  the  Engelbrekt  Society.  Inc.,  of  Wor¬ 
cester,  Mass.,  a  Swedish  death  and  funeral  benefit  society. 

Chapter  166 — Providing  that  in  case  of  an  endowment  policy,  if  the 
sum  applicable  to  the  purchase  of  temporary  insurance  shall  be  more 
than  sufficient  to  continue  the  insurance  to  the  end  of  the  endowment 
term  named  in  the  policy,  the  excess  shall  be  used  to  purchase  in  the 
same  manner  non-participating  paid-up  pure  endowment,  payable  at 
the  end  of  the  endowment  term  on  the  same  conditions. 

Chapter  170 — Making  the  licenses  of  insurance  agents  expire  every 
June  30  next  after  date  of  issue. 

Chapter  222 — Substituting  a  surrender  charge  of  not  more  than 
one  per  cent  of  the  face  of  the  policy  for  a  surrender  charge  of  one 
per  cent. 

Chapter  242 — Extending  the  time  for  organization  of  the  Economic 
Life  Insurance  Society  to  June  30,  1909. 


Chapter  384 — To  incorporate  the  Lowell  Funeral  Association,  a 
French  burial  society. 

Chapter  436 — Allowing  companies  at  the  request  of  a  policyholder 
to_  issue  a  new  policy  in  exchange  for  one  already  issued,  but  con¬ 
taining  no  provision  for  exchange  or  alteration. 

Chapter  471 — Adding  assistant  secretaries  and  treasurers  to  the  list 
of  officers  of  domestic  companies,  who  must  be  sworn  into  office 
annually. 

Casualty  Insurance  Enactments — Chapter  248 — Authorizing  casualty 
companies  to  insure  against  damage  by  automobiles  to  the  property  of 
another. 

Chapter  81 — Extending  the  right  to  transact  employers’  liability 
business  to  mutual  companies  organized  prior  to  May  28,  1896. 

Chapter  643 — 1  o  authorize  accident  insurance  companies  to  insure 
against  the  breakage  of  plate  glass,  providing  they  have  a  capital  of 
at  least  $300,000. 

Chapter  443 — To  authorize  insurance  companies  transacting  fidelity 
business  to  transact  also  a  liability  business. 

The  Columbian  National  Life  Insurance  Company  has  been  ad¬ 
mitted  to  North  Carolina,  where  it  will  be  represented  by  Max  L. 
Sanderin. 

T.  H.  Lewis,  for  some  years  agent  of  the  Mutual  Life  Insurance 
Company  at  Albany,  N.  Y.,  has  been  appointed  manager  of  the  com¬ 
pany’s  Boston  office,  to  succeed  the  late  D.  E.  Dudley. 

The  first  policy  issued  by  a  bank,  according  to  the  Massachusetts 
law  allowing  savings  banks  to  write  life  insurance  “over  the  counter,” 
was  written  on  the  life  of  Charles  H.  Jones,  president  of  the  Com¬ 
monwealth  Shoe  and  Leather  Company,  of  Whitman,  Mass.,  by  the 
Whitman  Savings  Bank,  which  is  the  first  bank  to  issue  this  form  of 
insurance.  The  policy  was  for  $500.  In  order  that  the  bank  might 
establish  an  insurance  department  it  had  to  secure  a  subscription  fund 
of  $25,000.  This  was  subscribed  by  Charles  H.  Jones,  president  of 
the  Commonwealth  Shoe  and  Leather  Company ;  Clarence  D.  Reed, 
treasurer  of  that  company;  E.  J.  Bliss,  treasurer  of  the  Regal  Shoe 
Company;  Louis  D.  Brandeis,  lawyer,  Boston;  Charles  W.  Hubbard, 
treasurer  of  the  Ludlow  Manufacturing  Associates;  George  Wiggles- 
worth  of  Boston.  George  D.  Allen,  treasurer  of  the  bank,  is  in  charge 
of  this  department,  and  he  will  be  assisted  by  State  Actuary  Robert¬ 
son  G.  Hunter,  Boston,  and  State  Medical  Director  Dr.  Horace  D. 
Arnold. 


NOTES  FROM  PHILADELPHIA. 

W.  M.  Jenkins  has  been  appointed  by  the  Hartford  Life  to  succeed 
L.  E.  Umstead  as  general  agent  for  Western  Pennsylvania.  Mr. 
Jenkins  leaves  the  position  of  general  agent  of  the  Reliance  Life  at 
Pittsburg,  on  August  1,  to  accept  this  appointment. 

That  Amos  Wakelin,  of  Marston  &  Wakelin,  general  agents  of 
the  New  England  Life  for  Eastern  Pennsylvania,  is  slowly  but  surely 
recovering  from  the  results  of  the  serious  operation  he  recently 
underwent  at  the  Johns  Hopkins  Hospital,  Baltimore,  is  welcome 
news  to  his  host  of  friends  in  this  city. 

Liability  men  are  much  interested  in  the  decision  rendered  in  a  case 
before  a  jury  in  Common  Pleas  Court,  at  Norristown,  Pa.,  on 
June  16.  On  April  28  of  last  year,  Henry  Hoff  was  driving  with  his 
family  to  church  at  Limerick  Square,  when  on  the  Ridge  Turnpike 
they  met  Edmund  S.  Souder  in  his  automobile.  Hoff  claimed  that 
Souder  blew  his  horn  while  opposite  his  team,  frightening  the  horses, 
which  upset  the  carriage  and  threw  out  the  occupants.  Mr.  Hoff’s 
daughter  had  an  arm  injured,  one  horse  had  a  leg  cut.  and  the 
carriage  was  badly  damaged.  Hoff  figured  his  damages  at  $245,  and 
the  jury  awarded  him  $127.  The  question  is  whether  the  liability 
companies  contemplate  claims  for  accidents  due  to  such  causes. 

Articles  of  incorporation  have  been  filed  in  the  Camden  County 
clerk’s  office  for  the  Pelican  Mutual  Life  and  Beneficial  Association, 
which  will  provide  sick  and  death  benefits  for  members. 


— The  biennial  session  of  the  supreme  council  of  the  Order  of  Unity  of  Pitts¬ 
burg,  Pa.,  was  held  at  the  home  office  commencing  Tuesday,  June  23.  The  re¬ 
ports  of  the  officers  and  different  committees  showed  gratifying  gains.  There 
was  practically  no  contest  on  the  re-election  of  officers,  the  old  board  being 
chosen  as  follows:  Hon.  Wm.  T.  Marshall,  president;  Hon.  M.  E.  McDonald, 
vice-president;  Hon.  John  A.  F.  Hoy,  vice-president;  Charles  H.  Coons,  secre¬ 
tary;  Joseph  T.  Horner,  treasurer;  Dr.  W.  Wesley  Wolffe,  medical  director; 
John  J.  McAlinney,  counsel.  The  Order  of  Unity  expects  to  close  the  year 
1908  with  double  the  amount  of  assets  and  surplus  it  had  at  the  close  of  1907. 
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New  Equitable  Life  Building  to  be  909  Feet  High. 

If  the  plans  for  the  new  Equitable  building,  to  be  erected  upon  the 
site  of  the  old  Equitable  building,  on  the  block  bounded  by  Broadway, 
Nassau,  Pine  and  Cedar  streets,  New  York,  are  approved  by  the  build¬ 
ing  department,  the  Equitable  Life  Assurance  Society  will,  on  its  com¬ 
pletion,  possess  the  loftiest  structure  in  the  world,  with  the  single  ex¬ 
ception  of  the  Eiffel  Tower,  in  Paris.  Even  the  latter  will  be  over¬ 
topped  by  the  Equitable  Life’s  flagpole,  which  will  rise  to  1059  feet 
above  the  sidewalk. 

The  main  building  will  be  thirty-four  stories,  or  489  feet  high,  with  a 
frontage  of  167.1  feet  on  Broadway,  152.3  feet  on  Nassau  street,  and  304.2 
feet  and  3J2.3  feet,  respectively,  on  Pine  and  Cedar  streets.  Above  the 
main  building  will  be  a  square  tower  of  twenty-eight  stories,  capped 
with  a  cupola,  the  tower  and  cupola  being  420  feet  high. 

The  facades  are  to  be  of  brick  and  granite,  with  trimmings  of  terra 
cotta.  The  design  will  be  the  Renaissance  type,  presenting  bays  set 
between  pilasters  of  Corinthian  and  Doric  pattern,  the  corners  being 
offset  with  clustered  columns.  The  bays  will  be  elaborately  decorated 
with  carved  work.  The  roof  of  the  main  building  will  be  finished  with 
cupolas  several  stories  high  set  around  the  base  of  the  tower.  The 
tower  structure  will  be  in  two  sections,  one  section  extending  from  the 
thirty-fourth  to  the  forty-ninth  story.  The  main  cupola  will  extend 
above  this. 

The  building  is  to  be  equipped  with  a  group  of  thirty-eight  passenger 
elevators,  built  in  two  rows  in  a  great  elevator  corridor,  finished  in 
ornamental  bronze.  Eight  of  these  elevators  will  run  to  the  top  of  the 
tower  extension.  In  addition  to  these,  there  will  be  several  elevators 
exclusively  for  freight.  The  cost  of  the  building  will  reach  $10,000,000. 


Ex=President  Cleveland. 

The  surviving  trustees  of  the  majority  stock  of  the  Equitable 
Life  Assurance  Society  met  on  Friday  and  passed  these  resolutions 
upon  the  death  of  Grover  Cleveland,  their  chairman : 

The  trustees  of  the  Equitable  Life  Assurance  Society  of  the  United  States 
have  learned  with  profound  sorrow  of  the  death  of  Mr.  Cleveland,  who  since 
the  organization  of  the  board  has  been  its  chairman,  and  who  in  that  capacity 
rendered  signal  services  to  the  society,  its  stockholders  and  policyholders  by 
strengthening  its  board  of  directors,  by  inspiring  the  confidence  of  the  public  in 
the  society,  and  by  placing  its  management  upon  a  sound  and  conservative  basis. 
The  value  of  these  services  can  be  measured  only  by  the  exalted  character  and 
splendid  ability  of  the  man  who  rendered  them,  and  who,  in  addition  to  his 
loyalty  and  devotion  to  the  Equitable  Society,  lent  to  it  the  strength  of  his  great 
name. 

We,  who  have  been  personally  associated  with  him  in  the  work,  whilst  giving 
him  the  credit  for  the  success  accomplished,  desire  to  place  upon  record  our 
deep  personal  feelings  of  esteem  and  regard  for  one  whose  genial  and  sympa¬ 
thetic  nature,  whose  kindly  and  considerate  advice,  whose  rugged  and  able 
counsel,  made  the  work  a  pleasure  and  the  association  with  him  an  honor. 

Out  of  respect  to  his  memory  it  is  ordered  that  this  minute  be  spread  upon 
our  records;  that  a  copy  be  forwarded  to  his  bereaved  family,  and  that  we  attend 
his  funeral,  if  such  a  privilege  be  allowed  us. 

MORGAN  J.  O’BRIEN, 

GEORGE  WESTINGHOUSE, 
Trustees. 

At  a  meeting  of  the  finance  committee  of  the  Equitable  on  Friday 
this  resolution  was  adopted : 

The  directors  and  officers  of  the  Equitable  Society  learn  of  the  death  of 
Grover  Cleveland  with  profound  sorrow  and  regret. 

To  enlarge  here  upon  the  public  acts  and  private  virtues  of  this  truly  great 
man  would  be  superfluous.  Our  object  is  simply  to  record  our  sympathy  for 
Mrs.  Cleveland  and  her  children  and  to  bear  testimony  to  the  value  of  the  last 
great  work  in  Mr.  Cleveland’s  career — the  results  accomplished  by  him  in  behalf 
of  American  life  insurance. 

In  consenting  to  serve  as  chairman  of  the  board  of  trustees  of  the  Equitable 
Society,  Mr.  Cleveland  exhibited  his  confidence  not  only  in  one,  but  in  all  the 
reputable  life  insurance  companies  throughout  the  country,  thus  removing  appre¬ 
hension  from  the  minds  of  the  people  and  saving  hundreds  of  thousands  of  in¬ 
vestments  made  by  them  for  the  protection  of  widows,  orphans  and  aged  persons. 

If  Mr.  Cleveland’s  life  could  have  been  spared  he  would  (as  chairman  of  the 
Association  of  Life  Insurance  Presidents)  have  continued  to  render  public 
service  of  great  value  to  the  cause  of  sound  life  insurance.  But  that  having  been 
denied,  it  is  a  gratifying  reflection  that  death  did  not  come  until  he  had  rounded 
out  the  work  of  revalue  to  the  cause  of  sound  life  insurance  in  general,  and  in 
particular  had  done  his  influential  part  in  reorganizing  and  placing  the  control  of 
the  affairs  of  this  society  in  the  hands  of  its  representative  policyholders  through¬ 
out  the  country. 

And  as  a  further  tribute  of  respect,  it  is  ordered  that  the  society’s  offices  be 
closed  at  noon  on  the  day  of  the  funeral. 


The  executive  committee  of  the  Association  of  Life  Insurance  Presi¬ 
dents,  of  which  Grover  Cleveland  was#chairman  and  counsel,  at  a  special 
meeting  adopted  a  resolution,  reading  in  part  as  follows: 

Not  the  least  among  the  valuable  services  rendered  by  Grover  Cleveland  to  his 
fellowmen  was  his  contribution  to  the  preservation  and  elevation  of  the  business 
of  life  insurance,  lo  this  field  of  activity  he  brought  all  the  experience  gained 
in  other  and  broader  fields  To  it  he  gave  a  guarantee  of  honesty  and  efficiency 
equal  to  which,  in  the  eyes  of  the  American  people,  no  other  man  could  have 
given.  This  he  did  in  the  interests  of  some  20,000,000  or  more  policyholders. 
He  did  it  at  a  sacrifice  of  quiet  and  ease  to  which  he  aspired  after  such  an  ex¬ 
ceptionally  long  and  active  career,  and  to  which  he  was  entitled  at  his  time  of 
life. 

For  this  service  we  are  especially  indebted  to  him.  In  connection  with  it  we 
came  to  know  him  well  and  to  love  and  respect  him  as  his  associates  could  not 
fail  to  do. 

We  meet  in  profound  sorrow,  and  desire  to  express,  within  the  limitations  im¬ 
posed  by  human  language,  our  appreciation  of  the  irreparable  loss  sustained  by 
each  of  us  and  by  this  association. 

Nothing  was  done  toward  choosing  Mr.  Cleveland’s  successor.  It  was 
said  after  the  meeting  that  the  vacancy  would,  in  all  probability,  not  be 
filled  until  the  annual  meeting  of  the  association  in  December. 

MR.  CLEVELAND  AND  THE  FOURTH  OF  JULY. 

At  the  commemoration  of  Washington’s  birthday,  February  22. 
1907,  Mr.  Cleveland  delivered  an  address  at  the  Union  League  Club 
of  Chicago  on  “Patriotism  and  Holiday  Observance.”  His  idea  was 
that  the  commemoration  of  the  birthdays  of  our  great  men  was  an 
object  lesson  in  patriotism,  and  should  be  encouraged.  Regarding  the 
Fourth  of  July  he  said : 

The  commemoration  of  the  day  on  which  American  independence  was  born 
has  been  allowed  to  lose  much  of  its  significance  as  a  reminder  of  Providential 
favor  and  of  the  inflexible  patriotism  of  the  fathers  of  the  Republic,  and  has 
nearly  degenerated  into  a  revel  of  senseless  noise  and  dangerous  explosion, 
leaving  in  its  train  far  more  of  mishap  and  accident  than  lessons  of  good 
citizenship  or  pride  of  country. 


— Managers  and  solicitors  are  wanted  by  a  company  having  the  latest  approved 
plan  of  industrial  insurance.  Liberal  renewal  contracts  may  be  secured,  as  adver¬ 
tised  elsewhere  in  this  number  of  The  Spectator. 


THE  NEW  ENGLAND  FIELD. 


Examination  of  New  England  Mutual  Life. 

The  triennial  examination  of  the  New  England  Mutual  Life  by  the 
Massachusetts  Department  shows  the  company  to  have  had  on  December 
31,  1907,  admitted  assets  of  $44,203,068,  and  total  liabilities  of  $41,135,175, 
leaving  a  net  surplus  of  $3,067,893.  The  examination  shows  that  the 
assets  are  conservatively  valued,  and  that  the  expenses  of  manage¬ 
ment  in  1907  were  considerably  below  those  of  1906.  The  examiners 
make  the  following  comment  upon  the  general  management  of  the 
company: 

In  addition  to  the  examination  of  the  assets  and  liabilities  December 
31  last,  and  the  financial  transactions  during  the  year  1907,  as  shown 
by  this  report,  we  have  investigated  the  general  condition  of  the  com¬ 
pany,  the  administration  and  method  of  conducting  business,  the  dis¬ 
tribution  of  surplus,  the  treatment  of  policyholders  and  the  beneficiaries, 
and  find  the  affairs  of  the  corporation  ably  and  conservatively  managed, 
the  policyholders  and  their  beneficiaries  fairly  and  equitably  treated, 
their  contracts  amply  protected  and  their  interests  carefully  and  se¬ 
curely  guarded. 


THE  WEST. 


Northwestern  Mutual  Life  Anniversary. 

Agents  of  the  Northwestern  Mutual  Life  will  hold  their  thirty-second 
annual  meeting  at  Milwaukee  on  July  14,  15  and  16.  The  annual  meet¬ 
ing  of  trustees  of  the  company  will  take  place  on  July  15,  at  which  time 
the  company  will  celebrate  the  fiftieth  anniversary  of  the  issuance  of  its 
first  policy.  Following  is  the  programme  for  the  three  days’  celebra¬ 
tion: 

Tuesday,  July  14' — Address  of  welcome  by  H.  L.  Palmer,  president; 
response  by  W.  T.  Gage,  president  Agents  Association;  reminiscent 
talks  by  G.  N.  Reynolds,  L.  Kaufman,  E.  W.  Poindexter,  Clarence  M. 
Smith  and  J.  B.  Maguire.  Addresses  by  J.  L.  Garland,  Minneapolis; 
Percy  H.  Evans,  first  assistant  superintendent  of  agencies;  C.  D.  Nor¬ 
ton,  Chicago;  five-minute  talks  on  “Helps  to  Agents,”  by  Dr.  C.  E. 
Albright,  Milwaukee;  W.  C.  Flynn,  L.  W.  Mack,  Colonel  C.  P.  Lincoln, 
Charles  S.  White,  I.  Pinkus,  Harry  S.  Fuller  and  W.  F.  McCaughey. 

Wednesday,  July  15 — Election  of  officers;  election  of  new  members; 
presentation  of  prizes  by  H.  F.  Norris,  superintendent  of  agencies. 

Thursday,  July  16 — Addresses  by  Justice  David  J.  Brewer,  of  United 
States  Supreme  Court,  trustee;  H.  F.  Norris,  superintendent  of  agencies; 
banquet  at  Plankinton  House;  toastmaster,  W.  T.  Gage,  president; 
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speakers,  R.  S.  Gollsbury,  New  York;  J.  M.  Harlan,  Chicago;  Colonel 
R.  J.  Woods,  Sioux  Falls;  Charles  TS’agel,  St.  Louis;  M.  D.  Kimball,  Mil¬ 
waukee,  and  G.  J.  P.  Raub,  Quarryville,  Pa. 


—The  Peoples  Mutual  Aid  Society  of  Little  Rock,  Ark.,  lias  gone  out  of 
business. 

—Lawson  Rennett  is  no  longer  connected  with  the  Southern  Life  of  Chicago 
as  registrar  and  resident  actuary. 

—The  Capita!  Life  of  Denver,  Col.,  has  decided  to  give  its  policyholders  the 
right  hereafter  to  vote  for  directors. 

—The  Insurance  Superintendent  of  Missouri  is  reported  as  saying  that  the 
report  on  the  examination  of  the  Great  Western  Life  of  Kansas  City  will  show 
the  entire  capital  of  $100,000  to  be  wiped  out. 

—The  Cincinnati  Life  is  being  organized  at  Cincinnati.  John  S.  Hoyt,  for¬ 
merly  Ohio  manager  for  the  Columbia  National  Life,  is  president,  and  W.  C. 
Moore,  formerly  of  Chicago,  will  be  agency  manager. 

— A  capable  superintendent  of  deputies  is  wanted  by  a  young  Western  fraternal 
order  which  has  excellent  connections  and  offers  salable  contracts.  Rapid  ad¬ 
vancement  for  the  right  man.  See  advertisement  in  another  column  of  this 
issue. 


THE  SOUTH. 


—The  Columbian  National  Life  has  entered  North  Carolina  and  appointed 
Max  L.  Sanderlin  general  agent. 

—The  Citizens  Life  of  Louisville  has  announced  that  the  company  has  definitely 
abandoned  the  use  of  special  contract  policies. 

— H.  W.  Buttolph,  the  actuary  engaged  by  the  Georgia  Insurance  Department 
to  re-examine  the  Stale  Mutual  Life  of  Rome,  Ga.,  has  made  his  report.  This 
company  was  examined  very  recently  by  Actuary  S.  H.  Wolfe,  and  the  Georgia 
Department  withheld  his  report,  a  formal  protest  having  been  made  by  the  State 
Mutual.  Mr.  Buttolph’s  report  shows  on  December  31,  1907,  admitted  assets  of 
$1,1168,500,  and  surplus  to  policyholders  of  $2S,798. 


MISCELLANEOUS  LIFE  NEWS. 


American  Life  Convention  Meeting. 

Following  is  the  programme  of  the  American  Life  Convention  an¬ 
nual  meeting,  to  be  held  on  Wednesday,  August  19,  1908,  at  the  Albany 
Hotel,  Denver: 

MORNING. 

Welcome  Address — Hon.  Thomas  B.  Stearns,  president  Colorado  Na¬ 
tional,  Denver. 

Response — Dr.  Felix  G.  Cross,  president  Columbia  Life,  Cincinnati. 

Report  of  Executive  Committee — President  B.  H.  Robison. 

AFTERNOON. 

“Maximum  Individual  Risk  to  be  Safely  Carried  by  Company  Compared 
with  Assets,  Volume  of  Business  and  Surplus.”- — Franklin  B.  Mead,  sec¬ 
retary  Michigan  State  Life,  Detroit. 

Discussion — Geo.  B.  Peak,  Central  Life,  Des  Moines;  H.  B.  Race, 
Florida  Life,  Jacksonville;  John  M.  Sarver,  Ohio  State  Life,  Columbus. 

“Sub-standard  Risks,”  (A  discussion  suggested  by  the  paper  pre¬ 
sented  by  Paul  L.  Woolston  at  the  Indianapolis  meeting  in  1907) — I. 
Smith  Homans,  Greensboro  Life,  Greensboro,  N.  C. 

Discussion — Sidney  A.  Foster,  Royal  Union  Mutual,  Des  Moines;  J. 
Charles  Seitz,  Security  Life  of  America,  Chicago;  Paul  L.  Woolston, 
consulting  actuary,  Denver. 

WEDNESDAY  EVENING,  AUGUST  19. 

The  executive  committee  suggests  for  discussion  the  following  topics: 

1.  Maximum  commissions,  brokerage,  renewals,  medical  fees. 

2.  Twisters,  rounders,  rebaters. 

3.  Convention  rules  and  regulations. 

THURSDAY  MORNING,  AUGUST  20. 

“Getting  Business  from  the  View-Point  of  the  Young  Company,” 
Thomas  F.  Daly,  president  Capitol  Life,  Denver. 

Discussion— Wilmer  D.  Moore,  Southern  States  Life,  Atlanta;  C.  M. 
Atherton,  Western  Mutual  Life,  Council  Bluffs;  Geo.  A.  Grimsley,  sec¬ 
retary  Security  Life  and  Annuity,  Greensboro. 

“Profit  and  Loss  Account  of  the  Uniform  Report  Blank,”  C.  H.  Beckett, 
actuary  La  Fayette  Life,  La  Fayette. 

Discussion— Lucius  McAdam,  actuary  United  States  Annuity  Life, 
Chicago;  Richard  D.  Hughes,  Majestic  Life,  Indianapolis;  II.  W. 
Cochenower,  actuary  Minnesota  Mutual,  St.  Paul. 

‘‘Right  of  Appeal  from  Rulings  of  Insurance  Commissioner,”  Thomas 
I.,  Miller,  vice-president  West  Coast  Life,  San  Francisco. 

Discussion— Charles  F.  Coffin,  State  Life,  Indianapolis;  J.  F.  Wolters, 
Guarantee  Life,  Houston;  Theo.  F.  Ruhland,  Lincoln  Mutual,  Ft.  Wayne. 

EVENING— SOCIAL  SESSION. 

FRIDAY  MORNING,  AUGUST  24. 

‘Taxation  and  Retaliatory  Legislation,”  L.  A.  Dean,  counsel  State 
Mutual,  Rome,  Ga. 

Discussion — Russel]  T.  Byers,  American  Central,  Indianapolis;  J.  W. 


Church,  Lamar  Mutual,  Jackson,  Miss.;  Elliott  Estes,  Southeastern  Life, 
Spartanburg,  S.  C. 

“Policy  Provisions  as  Interpreted  by  the  Courts,”  C.  A.  Atkinson, 
vice-president  and  general  counsel  Federal  Life,  Chicago. 

Discussion — Guilford  A.  Deitch,  Reserve  Loan  Life,  Indianapolis; 
Gustave  Lemle,  Louisiana  Mutual,  New  Orleans;  J.  E.  Killen,  Indiana 
National,  Indianapolis. 

AFTERNOON. 

Reports  of  committees,  reports  of  officers,  unfinished  business,  miscel¬ 
laneous  business,  election  of  officers. 


The  Rhodus  Brothers  Arrested. 

A  telegraphic  dispatch  from  Chicago  says  that  B.  F.  Rhodus,  Edward 
F.  Rhodus  and  Thomas  Rhodus,  organizers  of  the  Central  Life.  Securi¬ 
ties  Company  and  half  a  dozen  subsidiary  concerns,  were  arrested  on 
Monday,  charged  with  using  the  mails  In  a  scheme  to  defraud.  The 
complaint  upon  which  the  warrants  for  their  arrest  was  issued  was 
made  by  William  M.  Ketcham,  a  United  States  Post  Office  inspector. 

He  charges  the  Rhodus  brothers  with  a  violation  of  section  5,480  of 
the  United  States  statutes,  and  assert3  that  the  letter  used  in  the 
alleged  scheme  to  defraud  was  received  by  O.  M.  Holliday,  Melrose 
Park,  Ill. 

The  defendants  were  at  once  arraigned  on  the  charges,  the  hearing 
of  which  was  postponed  until  July  9.  A  joint  bond  of  $15,000  was  filed 
and  they  were  released. 

United  States  District  Attorney  Sims  stated  that  the  investigation  of 
the  Central  Life  Securities  Company  and  its  auxiliaries  would  probably 
be  prolonged  for  several  days.  Five  witnesses  were  heard  by  the  Grand 
Jury.  Herman  F.  Ansbach,  proprietor  of  a  department  store  at  Neenah, 
Wis.,  told  the  jurors  that  he  had  bought  several  thousand  shares  of  the 
stock  of  the  corporations  after  an  agent  of  the  Rhodus  Brothers  had 
spent  several  months  canvassing  the  town.  Edward  Lackman,  a  mill 
owner,  also  of  Neenah,  said  that  he  had  also  invested  in  the  stock,  and 
that  about  100  residents  of  Neenah  had  done  likewise. 

Some  of  the  stock  was  worked  off  in  this  city,  E.  R.  Thomas  being  one 
of  the  victims.  The  Rhodus  Brothers  were  in  trouble  some  years  ago 
in  connection  with  some  insurance  scheme  they  were  then  working, 
and  have  acquired  considerable  notoriety  on  account  of  their  peculiar 
methods. 


— At  a  meeting  held  on  June  20  the  supreme  council.  Independent  Order  of 
Foresters,  decided  upon  an  advance  in  rates  of  from  40  to  100  per  cent.  At  age 
twenty  the  rate  has  been  advanced  from  62  to  87  cents  a  thousand  a  month;  at 
thirty  years,  $1.32,  from  72  cents;  at  forty  years,  $2.15,  from  90  cents,  and  at 
fifty-four  years,  $4.31,  from  $3.  ' 

— Volume  IV.,  Part  V.,  of  Transactions  of  the  Faculty  of  Actuaries,  contains 
“Notes  on  an  Investigation  of  the  Sickness  and  Mortality  Experience  of  a 
Friendly  Society,”  by  Vyvyan  Marr,  F.  F.  A.,  F.  I.  A.,  together  with  an  abstract 
of  discussion  thereon,  and  an  actuarial  note  on  the  construction  of  a  table  for 
continued  addition.  Copies  may  be  had  at  fifty  cents  each  from  The  Spectator 
Company,  135  William  street.  New  York. 

—Under  the  title  of  “The  Romance  in  Life  Insurance,”  William  J.  Graham 
has  begun  a  series  of  articles  in  The  World  To-day  which  cannot  fail  to  be  of 
general  interest.  Mr.  Graham  is  a  well-known  actuary  and  all-around  life  in¬ 
surance  man,  and  is  at  present  vice-president  and  actuary  of  the  Northwestern 
National  Life  Insurance  Company  of  Minneapolis.  The  opening  article  of  the 
series  paves  the  way  for  those  that  are  to  follow,  and  presents  the  present  situa¬ 
tion  in  life  insurance  in  its  true  light. 


Casualty,  Surety  and  Miscellaneous 


Programme  of  the  Accident  Convention. 

President  H.  G.  B.  Alexander,  of  the  International  Association  of 
Accident  Underwriters,  has  announced  the  programme  for  the  annual 
convention  to  be  held  at  Atlantic  City  July  7  to  10,  inclusive: 

JULY  7,  10  A.  M. 

Call  to  order. 

Report  of  committee  on  credentials,  G.  Leonard  McNeill,  chairman. 

Special  report  of  executive  committee,  admission  of  new  members  and 
seating  delegates. 

Address  of  president. 

Report  of  secretary. 

Report  of  treasurer. 

Report  of  auditing  committee,  D.  E.  Stevens,  chairman. 

Report  of  librarian. 

Announcement  of  entertainment  committee,  Franklin  J.  Moore,  chair¬ 
man. 

Announcement  of  banquet  committee,  Horace  B.  Meininger,  chair¬ 
man. 

Report  of  the  committee  on  standard  manual  or  uniform  classification 
of  occupations,  Walter  C.  Faxon,  chairman. 
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Report  of  committee  on  uniform  policy  phraseology,  Franklin  J.  Moore, 
chairman. 

Report  of  committee  on  tabulation  of  statistics  regarding  health  in¬ 
surance,  Dr.  R.  S.  Keelor,  chairman. 

General  report  of  executive  committee,  William  Bro  Smith,  chairman. 
Introduction  in  writing  of  subjects  for  debate — “Question  Box.” 


London  Lloyds,  since  paid,  nor  about  $20,000  of  unearned  premiums  on 
reinsurance  premiums  paid  to  London  Lloyds.  These  two  reinsurance 
items,  representing  $40,425,  not  allowable  under  the  New  York  insurance 
law,  would,  if  allowed,  increase  the  surplus  of  the  company  $40,425. 


JULY  8,  10  A.  M. 

Address — Hon.  Reau  E.  Folk,  Insurance  Commissioner  State  of  Ten¬ 
nessee,  president  National  Convention  of  Insurance  Commissioners. 

Report  of  George  E.  McNeil  Memorial  Committee,  A.  E.  Forrest, 
chairman. 

Address — Hon.  Frederick  H.  Nash,  Boston. 

Report  of  automobile  hazard  committee,  W.  De  M.  Hooper,  chairman. 

Address — -“The  Province  of  an  Attorney  in  Accident  Insurance,”  Lyman 
A.  Spalding,  president  Casualty  Company  of  America. 

Discussion  of  subjects  introduced  under  section  No.  15. 

JULY  9,  10  A.  M. 

Address — Hon.  E.  E.  Rittenhouse,  Commissioner  of  Insurance  State  of 
Colorado. 

Report  of  committee  on  by-laws,  E.  W.  DeLeon,  chairman. 

Report  of  bureau  of  information. 

Address — “Accidents  Caused  by  Disease,”  C.  H.  Harbaugh,  M.  D. 

Discussion  of  subjects  introduced  under  section  No.  15. 

JULY  10,  10  A.  M. 

Address — R.  B.  Armstrong,  president  Philadelphia  Casualty  Company. 

Address — “The  Present  Influence  of  Competition  upon  Accident  In¬ 
surance,”  E.  W.  DeLeon,  vice-president  Casualty  Company  of  America. 

Report  of  nominating  committee,  W.  C.  Potter,  chairman. 

Election  of  officers. 

Report  of  committee  on  place  for  next  convention,  Horace  D.  Pixley, 
chairman. 

Unfinished  business. 


Examination  of  Casualty  Company  of  America. 

The  New  York  Insurance  Department  has  completed  its  examination 
of  the  Casualty  Company  of  America.  The  examination  was  made  as  of 
December  31,  1907,  and  in  valuing  the  company’s  assets,  the  average 
method  authorized  by  the  Insurance  Department  was  used..  The  report 
shows  that  at  the  close  of  1907  the  company  had  admitted  assets  of 
$2,039,388,  total  liabilities,  except  capital,  $1,418,729;  surplus  over  all 
liabilities,  $120,659;  surplus  to  policyholders,  $620,659. 

The  itemized  statement  of  assets  and  liabilities  is  as  follows: 


ASSETS. 


*Value  of  bonds  and  stocks  owned  . i .  $1,323,377.35 

Cash  in  company’s  office .  14,157.81 

Deposited  in  banks  and  trust  companies .  151,804.72 

Interest  due  and  accrued  on  bonds .  15,724.50 

Interest  accrued  on  bank  balances .  40.17 

Gross  premiums  in  course  of  collection,  not  over  three 

months  due  .  534,283.43 


Total  admitted  assets  .  $2,039,387.98 


*  Values  based  on  thirteen  quotations  of  1907  furnished  by  Mr.  Marvyn  Scudder. 


LIABILITIES. 

Losses  and  claims: 

Accident  .  $54,314.97 

Workmen’s  collective  .  15,552.31 

Industrial  accident  .  3,269.00 

Plate  glass  .  6,986.84 

Steam  boiler  .  33,323.88 


Total  .  $113,447.00 

Reserve  for  liability  losses .  267,418.58 


Total  outstanding  losses  and  claims  .  $380,865.58 

Unearned  premiums: 

Accident  .  $163,206.90 

Liability  .  444,116.10 

Plate  glass  .  50,266.80 

Steam  boiler  .  181,712.92 


Total  unearned  premiums  .  $839,302.72 

Commissions  on  policies  issued  subsequent  to  September 

30,  1907  .  137,845.11 

Salaries,  rents,  bills,  etc.,  due  and  accrued .  17,473.13 

State,  county  and  municipal  taxes  due  and  accrued .  24,852.00 

Reinsurance  premiums  due  other  companies .  18,390.63 


Total  liabilities,  except  capital .  $1,418,729.17 

Capital  stock  .  $500,000.00 

Surplus  over  all  liabilities .  120,658.81 


Surplus  as  regards  policyholders  .  620,658.81 


Total  .  $2,039,387.98 


The  securities  held  by  the  company  on  December  31,  1907,  have,  up  to 
May  29,  1908,  advanced  in  value  about  $70,656.  There  is  not  allowed  as  a 
reduction  in  liabilities  $20,425  of  reinsurance,  due  on  unpaid  losses  in 


Casualty  Notes 

The  Endowment  Accident  Insurance  Company  of  Sioux  City  has  been  rein¬ 
sured  by  the  Great  Western  Accident  of  Des  Moines. 

The  home-office  statement  of  the  Frankfort  Marine,  Accident  and  Plate  Glass 
Insurance  Company  shows  assets  of  $9,218,194.  After  providing  for  reserves  and 
all  other  liabilities,  the  company  has  a  surplus  of  $2,624,788. 

'  The  JEtna  Indemnity  Company  of  Hartford,  with  executive  offices  in  New 
York,  is  reported  to  have  decided  to  enter  the  personal  accident  field,  and  is  now 
preparing  to  open  this  new  department  with  a  competent  accident  underwriter  in 
charge. 

W.  W.  Connel,  vice-president  of  the  American  Assurance  Company,  who  has 
been  in  charge  of  the  company’s  Chicago  office,  has  resigned  to  become  assistant 
manager  of  the  industrial  disability  department  of  the  Continental  Casualty  at 
the  home  office. 

The  New  Amsterdam  Casualty  is  issuing  a  new  line  of  accident  policies. 
I  he  company  has  changed  its  itpaetice  of  not  issuing  health  insurance  separate 
from  accident  insurance.  Hereafter  any  desired  form  of  accident  or  health  in¬ 
surance  can  be  secured  from  the  new  forms. 

Casualty  men  in  Louisiana  have  united  to  oppose  the  Wall  bill,  which  pro¬ 
vides  that  life,  health  and  accident  companies  issuing  policies  without  medical 
examination  shall  waive  their  right  to  claim  forfeiture  for  misrepresentation 
under  certain  conditions.  Henry  Rightor,  Edward  St.  John  and  Armand  Savage 
have  been  named  a  committee  to  go  to  Baton  Rouge  and  fight  the  bill  in  the 
Senate. 

-  One  of  the  largest  payments  ever  made  in  this  country  for  injuries  received 
in  recreation  was  paid  by  the  Travelers  last  month  to  Henry  W.  Estabrook  of 
Brookline,  Mass.,  of  the  firm  of  Estabrook  &  Eaton.  While  engaged  in  playing 
golf  at  the  Chestnut  Hill  Golf  Club  Mr.  Estabrook  was  struck  by  a  ball  in  the 
left  eye,  which  irrecoverably  destroyed  its  sight.  He  carried  insurance  as  fol¬ 
lows:  $5000  policy,  taken  out  in  1902.  accumulated  to  $7500;  $5000  policy,  taken 
out  in  1905,  accumulated  to  $5500;  $25,000  policy,  taken  out  in  1907.  In  all,  Mr. 
Estabrook  carried  $35,000  of  accident  insurance,  plus  $3000  accumulations;  total 
$38,000.  For  the  loss  of  one  eye  he  received  one-third  of  this  amount,  or  $12,666.67. 
Of  this  amount,  $1000  was  for  accumulations. 

—Gordon  Boyd  of  Chicago  has  been  engaged  by  the  Travelers  as  “automobile 
special  agent.”  with  headquarters  at  the  home  office.  Mr.  Boyd  has  been  for  a 
number  of  years  in  the  advertising  business,  and  as  an  automobile  enthusiast  is 
especially  well  qualified  for  the  work  of  specializing  the  Travelers  automobile 
lines.  Since  it  began  writing  automobile  liability  insurance  a  number  of  years 
ago,  the  Travelers  has  always  been  to  the  front  ranks  in  its  methods  of  attract¬ 
ing  and  popularizing  this  line.  The  emergency  accident  cases  which  it  issued 
for  a  number  of  years  to  its  automobile  policyholders  were  one  of  the  best  of 
ads.  Mr.  Boyd  will  devise  and  carry  out  new  methods  of  assisting  the  Travelers’ 
field  staff  in  securing  and  placing  automobile  lines. 


Surety  Notes. 

— Burt  A.  Miller  &  Co.  have  taken  the  general  agency  for  the  United  Surety 
for  Cleveland  and  vicinity. 

— The  Republic  Guaranty  and  Surety  Company,  Dallas,  Tex.,  is  being  or¬ 
ganized,  with  $200,000  capital  stock. 

— Haas  &  McIntyre  of  Atlanta  have  taken  the  Georgia  State  agency  for  the 
Massachusetts  “Bonding  and  Insurance  Company. 

—William  S.  Pritchard,  former  manager  of  the  court  bond  department  of  the 
National  Surety,  has  taken  charge  of  the  court  bond  department  of  the  Empire 
State  Surety. 

— August  Rebhan  &  Co.  of  Milwaukee,  Wis.,  have  been  appointed  general 
agents  for  the  Empire  State  Surety,  bond,  burglary,  automobile,  sprinkler  and 
malpractice  lines,  for  Southern  Wisconsin. 

— R.  L.  Stewart  and  R.  C.  Woodworth  of  Kansas  City  have  formed  a  partner¬ 
ship  and  will  represent  the  Empire  State  Surety  exclusively  for  all  lines  as 
general  agents  for  Western  Missouri  and  the  State  of  Kansas. 


A  COMPETENT  ACTUARY  who  has  had  thorough  train= 
ing  and  experience  would  be  considered  for  a  permanent 
position  with  a  successful  Southern  life  insurance  coni= 
pany.  A  man  who  has  had  experience  in  the  general  office 
work  of  a  company  outside  of  the  Actuarial  Department 
would  be  considered  most  valuable.  Only  a  man  of  high 
character,  ability  and  references  would  be  considered. 

Address  with  full  particulars  as  to  experience, 
references  and  salary  expected  “  Southern,”  care  of  The 
Spectator,  P.  O.  Box  1117,  New  York  City,  N.  Y, 
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Hoenc\>  Wants, 


{Prominent  H$ents  ant)  Brokers. 


ASSISTANT  AGENCY  MANAGER  WANTED  for  large 
New  York  Life  Company.  Must  be  successful  field  man  and 
a  good  closer.  Territory  New  York  City  and  nearby  coun¬ 
ties.  Also  good  renewal  contracts  for  District  Managers. 
Address  “L,”  care  of  The  Spectator,  P.  O.  Box  1117,  New 
York  City,  N.  Y. 


COLUMBIAN  WOODMEN  CO 

ATLANTA,  GEORGIA 

OFFICERS — Jonathan  B.  Frost  Peter  F.  Clarke  Lloyd  T.  Binford 

J.  Cheston  King,  M.  D.  J.  G.  St.  Amand  Gen’l  Clement  A.  Evans 
Counselor:  Hon.  Hoke  Smith 

FULL  PROTECTION  AGAINST 

Death,  Disability  and  Partial  Disability  from  Accident  or  Disease 
under  One  Contract. 

Accumulates  a  Surplus  from  Scientific  Rates  for  Permanent  Protection. 


UNEQUALLED  OPPORTUNITY  for  Agents  to  place  an  Exceptional 
Contract  at  Moderate  Rates. 

WRITE  FOR  PARTICULARS  AT  ONCE 


pERCY  B.  DUTTON  NEW  YORK  STATE  MANAGER 

FOURTH  FLOOR  WILDER  BLDG.  ROCHESTER,  N.  Y. 

Humboldt  Fire  Insurance  Co.,  of  Pittsburg,  Pa. 

Assets,  $787,555.41  Surplus  to  Policyholders,  $460,804.17 

Teutonia  Fire  Insurance  Co.,  of  Pittsburg,  Pa. 

Assets,  $792,496.07  Surplus  to  Policyholders,  $481,906.29 


T  RW1N  &  GRIFFIN,  NEW  ORLEANS,  LA. 

1  General  Agents,  Louisiana  and  Mississippi. 

Delaware  Fire  Insurance  Company  of  Delaware. 

National  Lumber  Insurance  Company  of  Buffalo,  N.  Y. 

Adirondack  Fire  Insurance  Company  of  I^ew  York. 

Lumber  Insurance  Company  of  New  York. 

City  of  New  York  Insurance  Company. 

Frankfort  Marine  and  Accident  Insurance  Company  of  Germany. 

New  York  Plate  Glass  Insurance  Company  of  New  York. 


HARRY  M.  COUDREY  AGENCY  CO.  Correspondence  Solicited 
General  Insurance  Agents  and  Brokers  1326-1346  Pierce  Building,  ST.  LOUIS 

Commissions  Paid  Non-Resident  Agents  and  Brokers.  Long  Distance  Telephones 

Representing: 

Norwich  Union,  Hamburg-Bremen,  Philadelphia  Underwriters,  Fidelity,  Orient,  New 
Hampshire,  Austin,  Ohio  German,  Conn.,  Springfield,  Phoenix  of  England, 
General  Accident,  U.  S.  Fidelity  and  Guaranty  Co.,  N.  Y.,  Plate 
Glass,  London  Guarantee  and  Columbia 


OPPORTUNITY  for  managers  and  solicitors  for  the 
latest  and  approved  plan  of  industrial  insurance.  Will 
give  liberal  renewal  contract.  Call  or  write  809  Mutual 
Life  Building,  Buffalo,  N.  Y. 

WANTED 

A  capable  field  man  for  superintendent  of  deputies  for  a 
young  fraternal  association,  with  excellent  connections  and 
salable  plans.  Salary  not  large  to  begin  with,  but  will  be 
rapidly  advanced  as  results  are  produced.  Address  H.,  care 
of  The  Spectator,  P.  O.  Box  1117,  New  York  City,  N.  Y. 

An  interesting  proposition  to  those  carrying 

FRATERNAL  INSURANCE 

Liberal  Commission  to  Agents, 

AMERICAN  SERVICE  UNION.  253  Broadway,  N.  Y.  City 
Company  IRepresentation  Manteb. 


Herbert  Buxton,  Pres,  and  Mgr. 


L.  Austin  Johnson,  Sec. 


Buxton  insuring  agency, 

GENERAL  INSURANCE,  63  Wiiliam  Street,  New  York. 
Correspondence  Solicited. 


H. 


W.  BEALS 


New  York  Suburban  Territory 
Brokers  Protected  Full  Commissions  Allowed 

Telephone  3052  John  76  William  Street,  New  York  City 


OBERT  R.  TUTTLE, 

SYRACUSE,  N.  Y. 


Manager  Eastern  Department  for  six  reliable 
fire  companies. 

Correspondence  invited  concerning  agency  or  surplus  lines 


T^HE  JOHN  L.  DUDLEY,  JR.,  COMPANY 

*  FIRE  UNDERWRITERS 


Would  like  to  secure  the  General  Agency  for  a  reliable  up-to- 
date  Accident  Company,  one  writing  accident  and  health  insurance. 
Have  been  for  a  number  of  years  connected  with  one  of  the  large  life 
insurance  companies,  as  their  representative  in  Augusta,  Ga.  Address 
“Accident  Insurance,”  care  of  The  Spectator,  P.  O.  Box  1117, 
New  York  City,  N.  Y. 

The  agency  of  one  or  more  Fire  Insurance  Companies  is  wanted  for 
this  City  and  State.  I  am  well  and  favorably  known  and  control  de¬ 
sirable  business,  which  can  be  greatly  increased  through  representation 
of  conservatively  conducted  companies. 

JULES  A.  GAUCHE, 

904  Gravier  Street,  New  Orleans,  La. 


IReportina  ant)  Htyustino  Companies. 


THE  HOOPER=HOLMES  INFORMATION  BUREAU 

87  NASSAU  STREET,  -  NEW  YORK  CITY 

INSPECTION  DEPARTMENT 

This  Bureau,  through  its  inspectors  and  local  correspondents,  is  prepared  to  make  prompt  and 
thorough  inspections  and  investigations  of  applicants,  claims,  agents,  and  medical  examiners,  for 
life  and  accident  companies  at  all  points  throughout  the  U.  S.  and  Canada.  We  offer  exceptiona  1 
facilities  for  service  of  this  character,  having  over  one  million  records  on  file  tor  reference.  We 
have  recently  acquired  the  business  of  the  Holmes  Mercantile  Agency  of  New  York,  thus  adding 
materially  to  our  facilities.  Blanks  for  reports  furnished  on  application.  No  contract  or  sub¬ 
scription  required,  bills  being  rendered  monthly. 

W  .DE  M.  HOOPER,  President  BAYARD  P.  HOLMES,  Vice-President 


UNITED  STATES  GENERAL  AGENTS 
Law  Fidelity  and  General  Insurance  Corp.,  Ltd.,  of  London 
Law  Car  and  General  Insurance  Corp.,  Ltd.,  of  London. 

Surplus  Lines  Throughout  the  United  States  Handled  for  Brokers. 
Correspondence  Solicited 

PROMPT  SERVICE  GUARANTEED 

45  WILLIAM  STREET,  NEW  YORK. 


WARREN  M.  KIMBALL  &  CO. 

84  WILLIAM  STREET,  -  NEW  YORK  CITY 

Surplus  Lines 

Strong  European  and  American 
Stock  Companies  and  London  Lloyds 

Liberal  Commission  Prompt  Service 
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The  SPECTATOR: 


The  Spectator,  established  in  1868,  is  a  weekly  journal  devoted 
to  promoting  the  best  interests  of  trustworthy  insurance  of  all  kinds. 
The  subscription  price  for  the  United  States,  Canada  and  Mexico  is 
Four  Dollars  per  annum,  postage  prepaid.  To  all  foreign  countries  in 
the  Postal  Union,  Five  Dollars  per  annum. 

The  Spectator  has  a  larger  circulation  than  any  other  insurance 
journal — and  carries  no  “deadhead”  subscriptions. 


THE  SPECTATOR  COMPANY,  Publishers. 

Clifford  Thomson,  President.  Arthur  L.  J.  Smith,  Sec’y  &  Treas. 


T  ele  phone, 


l 


231  John. 

232  John. 


Address,  135  William  St.,  N.  Y. 


[All  persons  residing  in  America  who  may  desire  to  purchase  publica¬ 
tions  issued  by  Charles  &  Edwin  Layton,  of  London,  should  order 
through  The  Spectator  Company.  As  sole  selling  agents  in  America  for 
that  well-known  firm,  all  orders  for  their  publications  are  filled  through 
this  company.] 
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ment  of  funds  and  should  not  be  hampered  by  local  require¬ 
ments  of  the  nature  of  the  proposed  law.  They  would  be 
amply  justified  in  refusing  to  permit  their  companies  to  con¬ 
tinue  business  in  a  State  which  imposes  such  restrictions  that 
the  policyholders’  funds  cannot  be  invested  to  the  best  advan¬ 
tage.  If  each  State  should  enact  such  a  law,  only  about  one- 
fourth  of  a  company’s  reserves  would  be  subject  to  investment 
in  accordance  with  the  free  and  unrestricted  judgment  of  the 
officers  chosen  to  administer  the  company’s  affairs.  Providing 
for  reasonable  supervision,  to  an  extent  which  may  be  regarded 
as  necessary  to  assure  the  proper  conduct  of  the  companies’ 
business,  is  certainly  as  far  as  legislation  should  proceed ;  and 
any  law  tending  to  force  the  investment  of  funds  in  assets 
which  may  not  be  the  best  available,  is  very  likely  to  result 
in  disadvantage  to  the  insured,  and  might,  in  an  extreme  case, 
cause  the  bankruptcy  of  a  company.  Such  legislation  is  ill- 
advised  and  should  not  be  enacted. 

;ji  j|i  ;fc 

A  similar  bill  introduced  in  the  Louisiana  Legislature  has 
been  postponed  indefinitely. 


NOTWITHSTANDING  the  harmful  results  which  fol¬ 
lowed  the  enactment  of  the  Robertson  law  in  Texas, 
including  the  withdrawal  from  that  State  of  strong  and  reli¬ 
able  life  insurance  companies,  a  bill  similar  to  the  Robertson 
law  has  been  introduced  in  the  Georgia  House  by  Mr.  Wise. 
It  provides  that  all  life  insurance  companies,  stock  or  mutual, 
engaged  in  writing  life  insurance  in  Georgia  shall,  as  a  condi¬ 
tion  of  their  right  to  do  business  in  that  State,  invest  and 
keep  invested  in  Georgia  securities  and  in  Georgia  real  estate, 
a  sum  of  money  equal  to  at  least  seventy-five  per  cent  of  the 
aggregate  amount  of  the  legal  reserve  set  apart  and  appor¬ 
tioned  to  policies  of  life  insurance  written  on  lives  of  citizens 
of  Georgia.  Georgia  securities  are  defined  as  including  bonds 
of  the  State,  or  of  any  county  or  city  of  the  State ;  real  estate 
mortgages  and  loans  to  policyholders  against  the  reserve  values 
of  their  policies ;  and  such  funds  may  be  invested  in  not  more 
than  one  building  site  and  in  the  erection  of  not  more  than 
one  office  building  in  any  city  in  the  State.  If  a  company  can 
show  that  it  cannot  obtain  the  securities  specified  “without 
a  sacrifice  of  the  interest  of  its  policyholders,”  the  Insurance 
Commissioner  may  waive  the  requirements  of  the  act.  The 
bill  goes  on  to  prescribe  where  the  securities  shall  be  de¬ 
posited  and  the  control  to  be  exercised  over  them  by  the  In¬ 
surance  Commissioner,  the  frequency  of  investment  and  other 
minor  details.  Companies  domiciled  in  States  in  which  they 
are  required  to  deposit  the  entire  reserve  on  all  policies  in 
force,  are  kindly  allowed  two  years  in  which  to  comply  with 
the  proposed  Georgia  statute.  This  bill  looks  like  an  attempt 
to  create  a  forced  market  for  Georgia  securities.  If  the  se¬ 
curities  described  are  safe  and  sound,  and  are  purchasable  at 
prices  which  will  yield  as  good  a  return  upon  the  investment 
as  securities  of  other  sections,  there  should  be  no  difficulty  in 
their  being  marketed  without  the  aid  of  so  obnoxious  a  law 
as  that  proposed.  On  the  other  hand,  if  the  securities  are  of 
such  poor  quality  that  they  require  an  artificially-created  de¬ 
mand  in  order  to  bring  about  their  flotation,  they  are  not  of 
the  proper  character  for  the  investment  of  such  trust  funds  as 
life  insurance  reserves.  The  officers  of  the  great  life  insur¬ 
ance  companies  have  had  long  experience  in  the  safe  invest¬ 


THE  National  Association  of  Credit  Men,  at  its  recent 
annual  meeting,  gave  considerable  attention  to  fire  in¬ 
surance  matters.  The  insurance  committee  of  that  organiza¬ 
tion  has  made  many  inquiries  during  the  past  year,  looking  to 
the  placing  of  fire  insurance  affairs  on  a  more  intelligent  and 
satisfactory  plane  among  merchants.  As  a  result,  it  made  the 
following  recommendations : 

First — Concerted  action  on  the  part  of  the  national  association, 
together  with  such  insurance  authorities  as  would  be  proper,  for 
simplifying  the  generally  accepted  standard  policy,  which  appears  to 
be  the  New  York  standard  form. 

Second — If  a  simplified  form  of  policy  bearing  the  indorsement  of 
the  National  Association  of  Credit  Men  should  be  prepared  that  the 
association  direct  its  entire  influence  toward  securing  its  adoption  by 
the  individual  States  or  by  the  national  government,  as  might  be 
feasible. 

Third — That  the  association  issue  through  its  committee  pamphlets 
or  leaflets  on  insurance  matters,  worded  in  plain  and  simple  language, 
to  be  distributed  to  retail  merchants.  This  literature  to  be  of  an 
educational  nature  and  prepared  with  the  idea  of  instructing  the 
merchant  as  to  the  requirements  made  by  him  under  his  policy,  the 
obligations  of  the  company  and  the  importance  of  his  complying 
strictly  with  the  provisions  of  his  contract  and  the  danger  of  insur¬ 
ing  in  any  but  first-class  companies,  the  responsibility  and  standing 
of  which  is  unquestioned. 


A  SERIES  of  articles  that  is  being  issued  by  the  tuber¬ 
culosis  committee  of  the  State  Charities  Aid  Associa¬ 
tion,  entitled  “Some  Mutual  Obligations,”  should  prove  of 
value  in  preventing  the  spreading  of  consumption.  The  first 
article  deals  with  the  sanitary  conditions  that  should  exist  in 
all  tenement-houses  and  workshops  and  the  mutual  obligations 
of  employers  and  employees  in  preserving  healthful  conditons 
in  all  places.  It  is  pointed  out  that  it  is  the  duty  of  employers 
to  provide  healthful  accommodations  for  their  workmen,  and 
that  the  workmen  owe  it  to  their  associates  to  keep  their 
places  of  employment  in  the  best  condition  possible.  Espe¬ 
cially  are  they  cautioned  against  spitting  on  the  floor  or  other¬ 
wise  freeing  the  germs  of  consumption  with  which  they  may 
be  afflicted,  to  be  scattered  as  dust  among  their  fellow  work- 
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men.  This  is  pointed  out  as  one  of  the  most  fruitful  sources 
for  engendering  the  disease,  and  should  be  guarded  against 
by  all  interested.  Many  valuable  hints  that  the  general  pub¬ 
lic  should  profit  by  are  contained  in  the  article  referred  to,  and 
it  is  to  be  hoped  that  the  series  will  have  a  wide  circulation. 
Scientists  and  laymen  alike  are  striving  energetically  to  stay 
the  ravages  of  the  “great  white  plague,”  as  consumption  is 
termed,  and  their  appeals  to  the  public  for  co-operation  should 
meet  with  cheerful  acquiescence. 


A  RECENT  issue  of  The  American  Lumberman  directs  at¬ 
tention  to  the  advantage  of  building  at  the  present 
time,  rather  than  waiting  until  later.  It  cites  prices  for  lum¬ 
ber  ranging  from  $2  to  $10  below  last  year’s  schedules,  and 
states  that  other  building  materials,  and  labor,  are  also  lower 
now.  It  intimates  that  money  is  available  at  reasonable  rates, 
and  urges  that  the  beginning  of  building  operations  under 
these  favorable  conditions  would  help  to  bring  about  the  at¬ 
tainment  of  a  new  era  of  prosperity.  Those  who  are  con¬ 
templating  building  might  well  consider  the  desirability  of 
doing  it  now,  and  thus  not  only  save  money  for  themselves, 
but  help  towards  the  resumption  of  general  business  activity. 


ASIDE  from  the  Cleveland  fire,  on  July  3,  there  were  rela¬ 
tively  few  fires  of  importance  caused  by  or  due  to  fire¬ 
crackers  or  fireworks,  and  fewer  injuries  than  usual  on  Inde¬ 
pendence  Day.  In  New  York  City  the  police  were  unusually 
active  and  were  especially  severe  in  repressing  pistol¬ 
shooting.  Fire  underwriters  were  glad  to  see  the  dreaded 
day  pass  without  abnormal  fire  losses.  It  is  to  be  hoped  that 
Young  America  will  ultimately  find  a  safer  and  saner  method 
of  celebrating  the  Fourth  than  the  noisy  and  dangerous  one 
hitherto  in  vogue. 


LIFE  INSURANCE  TOPICS 


IN  AND  ABOUT  NEW  YORK. 

The  Metropolitan  Life  has  erected  a  specially  constructed  building 
at  Bronxville,  N.  Y.,  for  use  as  a  storage  for  its  records.  These 
records  formerly  occupied  all  of  the  eleventh  floor  of  the  company’s 
large  office  building.  The  new  building  is  of  the  best  known  type  of 
fireproof  construction,  and  is  a  safe  place  for  the  valuable  records  of 
this  great  institution. 


BOSTON  AND  VICINITY. 

The  Mutual  Life  Insurance  Company  of  New  York  has  appointed 
T.  Howard  Lewis  to  succeed  the  late  Darwin  E.  Dudley  as  New 
England  manager.  For  the  past  thirteen  years  Mr.  Lewis  has  been 
manager  of  the  Mutual  Life  for  Northern  and  Eastern  New  York, 
with  headquarters  at  Albany. 


NOTES  FROM  PHILADELPHIA. 

Postmaster  Richard  L.  Ashhurst  of  this  city  declares  that  there  is 
no  foundation  for  the  charge  that  his  department  had  attempted  to 
influence  employees  to  secure  their  bonds  from  the  National  Surety 
Company.  To  this  end  he  has  had  a  new  form  of  certificate  prepared 
and  sent  to  those  employees  from  whom  bonds  are  required,  which 
does  not  suggest  any  particular  company  as  being  acceptable,  but 


names  the  thirty-three  bonding  companies  which  are  approved  by  the 
department. 

Burglars  continue  their  successful  operations  in  this  city.  One 
particularly  glaring  instance  is  that  where  twelve  dwellings  in  one 
block  were  broken  into  during  one  night  last  week. 

The  Meridian  Life  and  Trust  of  Indianapolis  is  selling  its  stock 
with  insurance  policies  in  this  State  through  the  Pennsylvania  Under¬ 
writers  Company,  of  which  C.  A.  Greenamyer  is  president. 

The  Penn  Mutual  Life  Company  is  making  extensive  improvements 
to  its  office  to  accommodate  the  rapidly  increasing  business. 

Edward  R.  Randall  has  been  appointed  manager  of  the  liability 
department  of  the  Atlantic  Casualty  Company  of  Philadelphia.  Mr. 
Randall  has  had  an  extended  experience  in  the  liability  field.  He  was 
in  the  liability  claim  department  of  the  United  States  branch  of  the 
Frankfort  Marine;  later  an  assistant  in  the  city  liability  department 
of  the  Fidelity  and  Casualty,  and  for  four  years  assistant  manager  of 
the  liability  department  of  the  Empire  State  Surety. 


THE  NEW  ENGLAND  FIELD. 


Examination  of  the  John  Hancock  Mutual  Life. 

The  Massachusetts  Insurance  Department  has  completed  the  regular 
examination  of  the  John  Hancock  Mutual  Life.  The  report  shows  the 
company  to  have  had  on  December  31,  1907,  admitted  assets  of  $48,164,- 
927;  liabilities,  $43,409,092;  surplus  to  policyholders,  $4,755,833.  The 
bond  holdings  of  the  company,  amounting  to  about  $25,000,000,  were  listed 
by  the  examiners  at  their  market  value  on  December  31,  1907,  a  sum 
much  below  their  present  and  real  value.  The  examiners  conclude 
their  report  as  follows: 

The  remarkable  and  steady  progress  of  the  company  can  be  appre¬ 
ciated  only  by  comparison,  the  premium  income  having  increased  during 
the  past  ten  years  from  $5,773,144  in  1897  to  $17,410,728  in  1907.  The 
surplus  to  policyholders  increased  during  the  same  period  from  $901,- 
718  to  $4,755,835,  while  the  number  of  policyholders  increased  from 
916,368  to  1,805,277. 

This  examination  has  not  only  included  an  investigation  of  the  trans¬ 
actions  of  the  company  during  the  year  and  its  financial  standing  of 
December  31  last,  but  has  covered  the  general  condition  of  the  corpora¬ 
tion,  the  method  of  transacting  business  and  a  consideration  of  the  in¬ 
terests  and  treatment  of  policyholders.  We  find  that  the  finances  of 
the  corporation  are  administered  with  fidelity;  that  the  business  is  con¬ 
servatively  conducted  with  commendable  ability;  that  the  millions  of 
policyholders  and  beneficiaries  are  fairly  and  equitably  treated  and 
their  policy  contracts  amply  protected.  To  conserve  the  best  interests 
of  the  present  and  prospective  policyholders  and  their  beneficiaries  is 
the  one  object  which  the  officers  of  the  corporation  appear  to  have  al¬ 
ways  in  view. 


- — The  National  Life  Insurance  Company  of  '  Montpelier  feels  well  satisfied 
with  its  half-year’s  work.  Everything  shows  progress. 

— Insurance  Commissioner  Theodore  H.  Macdonald  of  Connecticut,  after  care¬ 
ful  examination  of  the  plans,  standing,  statements,  etc.,  of  the  Economic  Life  of 
Philadelphia,  has  licensed  the  company  to  operate  in  the  State  of  Connecticut. 
This  new  territory  is  under  the  management  of  Arthur  N.  Dean,  who  for  several 
years  has  been  general  agent  for  the  Provident  Savings  of  New  York. 

— Charles  H.  Dresser  of  Hartford,  Conn.,  who  has  been  suing  the  Hartford 
Life  to  decide  the  ownership  of  the  $1,000,000  “safety  fund”  of  that  company,  has 
been  notified  by  his  counsel  that  the  recent  decision  of  the  Supreme  Court 
practically  declares  that  the  $1,000,000  “safety  fund”  belongs  not  to  the  stock¬ 
holders  of  the  insurance  company,  but  to  the  surviving  policyholders. 

—An  insurance  institute  was  formally  launched  at  the  Travelers  Assembly 
Hall,  Hartford,  on  June  29.  The  following  committee  had  charge  of  the  pro¬ 
gramme:  In  life  insurance,  Charles  E.  Johnston  of  the  Phcenix  Mutual,  and 
Walter  Briggs  of  the  .Etna  Life;  casualty,  B.  D.  Flynn  of  the  Travelers,  and 
Allan  D.  Risteen  of  the  Hartford  Steam  Boiler  Inspection  and  Insurance  Com¬ 
pany;  fire,  William  O.  Shelley  of  the  Factory  Insurance  Association,  and  Her¬ 
bert  Belden  of  the  Hartford  Fire. 

— H.  Pierson  Hammond  has  been  appointed  actuary  of  the  Connecticut  In¬ 
surance  Department  to  succeed  Joseph  Hooker  Woodward,  who  is  now  assistant 
actuary  in  New  York  city  under  Insurance  Superintendent  Otto  Kelsey  of  New 
York  State.  Mr.  Hammond  has  been  employed  in  the  actuarial  department  of 
the  Mutual  Life  of  New  York  He  was  born  in  Utica,  N.  Y.,  in  1876,  and  was 
graduated  from  Williams  College  in  1900.  He  received  the  degree  of  A.A.S.  from 
the  Actuarial  Society  of  America  in  1904.  and  in  1906  became  by  examination  a 
student  of  the  Institute  of  Actuaries  of  London. 


THE  WEST. 

— The  Old  Colony  Life  of  Chicago  has  entered  Michigan. 

— The  Attorney-General  of  Ohio  has  before  him  for  an  opinion  a  question  in¬ 
volving  the  right  of  the  Union  Central  Life  Insurance  Company  of  Cincinnati  to 
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declare  a  stock  dividend  of  $400,000  out  of  the  surplus  accrued  from  profits  on 
non-participating  business. 

— Fleming  Brothers,  general  agents  for  the  Mutual  Life  of  New  York  at  Des 
Moines,  have  resigned.  A.  W.  Brown  will  have  charge  of  the  local  office. 

— The  affairs  of  the  Marquette  Mutual  Life  of  Chicago  have  been  finally  closed 
up  by  the  Illinois  Insurance  Department.  C.  H.  Blatchford  has  been  appointed 
permanent  receiver. 

— The  Lincoln  National  Life  of  Fort  Wayne,  Ind.,  has  obtained  a  temporary 
restraining  order  in  the  Common  Pleas  Court  for  Franklin  county  at  Columbus 
against  the  Insurance  Superintendent  of  Ohio  enjoining  him  from  revoking  the 
company’s  license  because  of  an  option  to  purchase  stock  embodied  in  the  com¬ 
pany’s  policies.  The  suit  is  of  a  friendly  nature,  to  determine  the  meaning  of 
the  law. 

— Dr.  Ambrose  Talbot,  medical  director  of  the  Kansas  City  Life  Insurance 
Company,  will  sail  from  Montreal  July  12  on  the  “Tunisian”  for  a  three  months’ 
vacation  in  Europ£.  Dr.  Talbot  expects  to  spend  most  of  the  time  on  the  conti¬ 
nent,  and  during  his  trip  will  visit  the  home  offices  of  the  leading  French  and 
German  life  companies.  The  Kansas  City  Life  reports  having  written  $2,925,700  of 
new  business  since  January  1,  1908,  with  exceptionally  good  renewals  and  favorable 
mortality. 

— A  report  now  being  circulated  is  to  the  effect  that  a  $100,000  company  has 
been  organized  to  take  over  the  assets  of  the  Great  Western  Life  of  Kansas  City, 
to  be  known  as  the  Trans-Mississippi  Life  Insurance  Company.  The  directorate 
of  the  proposed  company  contains  names  of  many  who  are  identified  with  the 
Pioneer  Trust  Company.  Scarritt,  Scarritt  &  Jones  are  the  attorneys.  It  is 
claimed  that  O.  L.  Van  Laningham,  former  president  of  the  Great  Western  Life, 
has  no  interest  in  the  new  company. 


THE  SOUTH. 


B.  W.  Lacy,  Jr.,  Becomes  Vice=President  and  Actuary  of  the 
Southern  Life  of  Fayetteville,  N.  C. 

B.  W.  Lacy,  Jr.,  formerly  secretary  and  actuary  of  the  South  Atlantic 
Life  Insurance  Company  of  Richmond,  Va.,  has  accepted  the  position 
of  vice-president  and  actuary  of  the  Southern  Life  Insurance  Company, 
of  Fayetteville,  N.  C.  In  this  official  capacity  he  will  aid  in  the  man¬ 
agement  of  this  popular  Southern  company.  He  assumed  the  duties  of 
his  office  on  July  6,  1908. 

Mr.  Lacy  has  made  an  enviable  reputation  throughout  the  Southern 
States  as  one  of  the  best  posted,  and  one  of  the  most  accurate  and 
competent  insurance  men.  He  understands  the  ins  and  outs  of  the 
business  thoroughly,  and  has  great  executive  ability.  Mr.  Lacy  was 
for  several  years  with  the  Life  Insurance  Company  of  Virginia,  and 
has  also  been  secretary  and  actuary  of  the  State  Mutual  Life  Insurance 
Company  of  Rome,  Ga.  He  has  held  several  responsible  positions  with 
different  companies,  and  each  time  he  has  made  a  change  it  has  been  to 
accept  a  more  responsible  position  with  some  other  company.  Mr. 
Strudwiek,  president  of  the  South  Atlantic,  writes  as  follows: 

“I  congratulate  the  Southern  Life  upon  securing  the  services  of  Mr. 
Lacy,  for  I  regard  him  as  the  brightest  young  insurance  man  of  the 
South.” 

The  Southern  Life  is  therefore  fortunate  in  adding  to  its  executive 
management  the  ability  and  experience  which  the  insurance  world 
recognizes  in  Mr.  Lacy. 


— W.  H.  Gould  has  resigned  as  actuary  of  the  State  Mutual  Life  of  Rome,  Ga. 

— C.  R.  Harper  has  been  appointed  superintendent  of  agencies  of  the  Louisiana 
National  Life. 

— The  Great  American  Life  of  St.  Louis  has  absorbed  the  Dixie  Life  of  Little 
Rock,  Ark.  The  Dixie  was  chartered  last  fall,  but  has  not  begun  operations. 

— The  Mutual  Life  of  New  York  has  closed  its  Roanoke  office,  and  H.  H. 
Pattie,  who  has  had  charge  of  that  office,  has  been  transferred  to  Richmond,  and 
will  act  as  assistant  manager  for  the  State. 

— A.  L,  Fairley  of  the  firm  of  Harmon  &  Fairley,  Mississippi  State  agent  for 
the  Louisiana  National  Life,  has  accepted  a  position  at  the  home  office  at  New 
Orleans.  The  State  management  will  remain  with  W.  J.  Harmon,  formerly  with 
Harmon  &  Fairley. 


— Pancoast  Kidder,  manager  of  the  Mutual  Life  at  Syracuse,  N-  Y.,  has  been 
transferred  to  Albany  to  succeed  T.  Howard  Lewis,  who  has  been  promoted  to 
the  management  of  the  Boston  office. 


MISCELLANEOUS  LIFE  NEWS. 


— J.  K.  McMaster,  manager  of  the  literary  and  advertising  department  of  the 
Canada  Life,  has  been  appointed  chief  inspector  of  agencies.  V.  E.  Reynolds 
succeeds  him  in  the  former  position. 

— The  Penn  Mutual  Life  has  written  during  the  first  six  months  of  this  year 
$39,300,000  of  new  business,  being  a  gain  of  nearly  three  millions  over  the  same 
period  of  1907,  while  the  death  losses  incurred  have  been  $125,000  less.  This  is  a 
very  handsome  showing. 


INDUSTRIAL  INSURANCE 


—Julian  B.  Smith,  superintendent  of  the  Paterson  (N.  J.)  district  of 
the  John  Hancock,  has  been  promoted  to  the  superintendency  of  the 
Detroit  district. 

— Assistant  E.  H.  Farmelee  of  the  New  Haven  (Conn.)  district  of  the 
Metropolitan  succeeds  T.  M.  Powers  as  superintendent  of  the  Holyoke 
(Mass.)  district. 

— The  assistant  manager  having  the  distinguished  honor  of  heading 
the  industrial  record  of  the  Colonial  for  the  half  year  is  M.  J.  Mc¬ 
Donald  of  Pittsburg. 

— The  Cleveland  (Ohio)  and  Wade  Park-Cleveland  districts  of  the 
Metropolitan  have  been  consolidated,  with  Superintendent  George  W. 
Bodenhorn  in  charge. 

— W.  H.  Sexton,  superintendent  of  the  Germantown-Philadelphia  dis¬ 
trict  of  the  John  Hancock,  is  adding  to  his  territory  and  materially  in¬ 
creasing  his  business. 

■ — Agent  G.  Salinger  of  Harrisburg  heads  the  list  for  ordinary  among 
the  Colonial  force  for  the  year.  Agent  B.  Heksch  of  New  Brunswick 
heads  the  list  in  the  industrial  department. 

— The  Utica  (N.  Y.)  district  of  the  Metropolitan  is  still  making  fine 
progress,  and  it  is  not  improbable  that  the  first  six  months  of  1908  will 
show  $500,000  of  ordinary  business  paid  for. 

—On  July  1,  Manager  Hughes  of  the  New  Brunswick  (N.  J.)*district 
of  the  Colonial  was  transferred  to  New  York  city.  He  is  succeeded  at 
New  Brunswick  by  John  Mullen  of  that  place. 

— Superintendent  W.  L.  Smithies  of  the  Duluth  district  of  the  Metro¬ 
politan  is  spending  a  well-earned  vacation  in  Europe.  During  his  ab¬ 
sence  the  district  is  in  charge  of  Superintendent  Joseph  Martin. 

— William  Croft  has  resigned  as  superintendent  of  the  Dowell  district 
of  the  John  Hancock,  and  the  superintendency  has  been  given  to  Philip 
H.  Theimann,  formerly  superintendent  of  the  East  St.  Louis  district. 

— D.  E.  Hamilton,  superintendent  of  the  Cleveland  (Ohio)  district  of 
the  Metropolitan,  has  been  transferred  to  the  Paris  (Ky.)  district,  suc¬ 
ceeding  E.  R.  Dickerson,  who  has  accepted  an  assistancy  in  the  Louis¬ 
ville  district. 

— The  industrial  managerial  leadership  among  the  Colonial  force  is 
still  held  by  Manager  Fenimore  of  Norristown.  The  larger  districts 
have  done  everything  possible  to  defeat  his  small,  but  determined,  band, 
yet  he  seems  assured  of  maintaining  his  leadership  for  some  time  to 
come.  The  ordinary  leader  among  the  managers  for  the  half  year  is 
L.  Janson,  Williamsburgh. 

— The  white  banner  contest  for  the  first  half  year  is  about  drawing  to 
a  close.  This  is  based  on  industrial  increase  per  capita,  and  carries  with 
it  a  substantial  recognition  of  the  work.  The  interest  in  the  struggle  is, 
of  course,  more  intense  now  than  at  any  time  during  the  half  year. 
At  this  writing  the  leading  contestants  are:  J.  C.  Conley,  Orange;  G. 
W.  Fenimore,  Norristown;  R.  H.  Galloway,  Jr.,  Middletown;  J.  F.  Con¬ 
don,  Long  Branch;  D.  M.  Hunter,  York. 

— The  most  recent  changes  among  the  Colonial  records  are  the  fol¬ 
lowing:  E.  J.  Kester  has  been  appointed  manager  at  Allentown.  Ap¬ 
pointments  to  Assistancies — J.  J.  Cross,  Paterson;  M.  H.  Kasindorf, 
West  Philadelphia;  F.  P.  Serio,  Brooklyn;  Thos.  J.  Hurley,  Jersey 
City;  Paul  V.  Sharpley,  Manayunk;  Isidor  Abels,  Williamsburgh;  Lester 
Wyatt,  Pittsburg;  D.  S.  Rodenhaver,  South  Philadelphia;  Lorin  Burt, 
Jr.,  New  York;  T.  H.  Halliday,  Newark. 

— The  field  staff  of  the  Colonial  is  laying  its  plans  for  a  magnificent 
opening  to  the  work  of  the  second  half  year.  Letters  received  from 
every  part  of  the  Colonial  territory  show  that  the  men  are  imbued  with 
the  spirit  that  presages  double  work  for  every  month  of  the  second 
half  year.  There  has  been  a  general  and  marked  improvement  in  the 
returns  from  each  department  of  the  business  during  the  past  few  weeks, 
all  of  which  indicates  that  the  predictions  of  the  field  staff  for  the 
closing  half  year  are  well  founded. 
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NEW  YORK  SURVEYS. 

Ward  &  Crawford  have  been  appointed  agents  of  the  German  Fire 
of  Pittsburg  for  the  Metropolitan  district  and  the  territory  of  the 
Suburban  Fire  Insurance  Exchange. 

W.  M.  Morris  has  been  appointed  superintendent  of  the  local  de¬ 
partment  of  the  Aachen  and  Munich. 

Oliver  H.  Kingsland,  an  inspector  of  the  New  York  Board  of  Fire 
Underwriters,  died  at  his  residence  in  Bath  Beach  on  Sunday,  June 
28,  in  his  seventy-first  year. 

The  disposition  of  the  agency  of  the  California  Insurance  Com¬ 
pany  confirms  the  published  prediction,  several  months  ago,  by  going 
into  the  Newman  &  MacBain  agency.  The  secretary  came  here  about 
two  weeks  ago  and  made  his  headquarters  at  the  Manhattan  Hotel. 
There  were  various  reports  circulated  as  to  his  intentions,  but  from 
the  first  he  steered  toward  the  chosen  agents.  It  is  no  secret  that 
several  applicants  were  disappointed.  The  California  will  have  the 
services  of  an  experienced  special  agent  in  this  field  to  look  after  its 
minor  agencies. 

While  the  readjustment  of  the  branch  office  contracts  prior  to 
August  1  is  in  progress,  it  is  noticeable  that  the  reports  of  violations 
of  the  old  rules  in  Brooklyn  are  more  numerous  than  ever.  One  of 
the  regular  agents  in  that  city  states  that  a  New  York  city  branch, 
representing  several  high-toned  companies,  is  soliciting  and  writing 
lines  for  brokers  and  direct  on  risks  in  the  Brownsville  section  of 
Brooklyn.  It  is  claimed  that  there  never  has  been  any  restriction  in 
the  territory  covered  by  the  branch  offices  outside  of  the  southern 
limit  in  New  York.  Under  the  new  rule  even  this  restriction  is  taken 
off,  and  the  classes  of  risks  permitted  to  be  written  by  the  branch 
agent  may  be  located  anywhere  in  the  Bronx,  Manhattan,  Kings 
county  er  Long  Island  City.  Already  there  are  stories  afloat  of  deals 
to  be  put  through  in  July  to  circumvent  the  restrictions  which  take 
effect  in  August. 

The  arbitration  committee  of  the  Exchange  has  suddenly  revived 
its  courage  and  publicly  announced  that  the  new  rule  covering  branch 
offices  will  be  vigorously  enforced.  The  definition  of  a  branch  office 
is  reaffirmed,  in  the  language  of  the  Exchange  agreement,  and  the 
committee  says  plainly  that  it  will  draw  the  line  very  sharply  between 
a  broker’s  office  transformed  into  a  branch  and  a  legitimate  branch 
office.  The  language  of  the  new  circular  appears  to  be  aimed  at  the 
appointment  of  Pease  &  Elliman,  the  real  estate  agents  appointed 
branch  managers  by  the  North  British  and  Mercantile.  There  is  con¬ 
siderable  criticism  over  this  appointment,  and  a  protest  against  allow¬ 
ing  it  has  been  filed. 

The  Exchange  held  its  regular  July  meeting  yesterday,  when  it  was 
expected  the  usual  vacation  would  be  ordered  by  passing  over  the 
August  meeting.  There  are  suggestions,  however,  that  a  special 
meeting  will  be  necessary  to  consider  certain  measures  to  correct 
some  of  the  defects  in  existing  rules. 

Gradually  the  Exchange  and  Board  are  levying  charges  for  all  kinds 
of  service  to  the  public  and  the  brokers.  There  appears  to  be  no  other 
authority  for  these  charges  than  arbitrary  orders  of  the  managers. 
Doubtless  the  Exchange  would  approve  these  orders  in  a  majority 
of  cases,  but  the  criticisms  on  the  method,  without  the  knowledge  of 
the  Exchange  on  one  side  and  the  Board  on  the  other,  are  sometimes 
quite  pointed. 

The  readiness  of  the  new  high-pressure  service,  commonly  known 
as  the  salt-water  system,  between  Twenty-third  and  Chambers  streets, 
is  a  valuable  addition  to  the  protection  of  the  city  against  the  con¬ 
flagration  danger.  For  a  time  at  least,  this  new  protection  must 
silence  the  proposition  to  add  an  extra  rate  for  conflagration  hazard. 
The  opinion  of  Chief  Croker  that,  with  the  new  supply,  the  city  can 
cope  with  any  possible  danger  from  fire,  is  reassuring  to  the  under¬ 
writers,  who  have  labored  for  years  to  secure  the  service.  Now  that 
the  practical  tests  have  demonstrated  its  usefulness,  it  is  time  to  turn 
public  attention  to  the  defects  in  the  automatic  signal  alarm  system, 
which  is  confessedly  a  wreck  and  liable  to  break  down  at  any  moment. 
The  dereliction  of  the  city  officials  in  delaying  the  reconstruction  of 


the  system  is  not  compensated  by  the  completion  of  the  high-pressure 
service.  The  underwriters  should  now  turn  the  tide  of  public  senti¬ 
ment  toward  the  alarm  system  as  one  of  the  weak  spots  in  the  public 
protection. 

A  singular  controversy  (and  a  foolish  one,  too,)  lately  took  place 
between  a  downtown  broker  and  two  foreign  companies  over  a 
question  of  return  premiums.  The  rate  on  the  policies  was  reduced, 
and  an  endorsement  granting  the  rebates  about  a  fortnight  after  they 
were  issued.  No  premium  was  paid  by  the  insured.  A  bookkeeper’s 
fad  led  to  a  request  for  the  payment  of  the  rebate  in  cash,  founded 
upon  the  plea  that  the  originally-written  premium  would  be  paid 
prior  to  July  10,  according  to  agreement.  The  companies  demurred 
on  principle,  but  the  broker  insisted,  because  the  insured  insisted. 
The  companies  stood  firm  and  the  broker  yielded,  but  it  is  in  evidence 
that  the  latter’s  customer  was  a  hard  nut  to  deal  with,  and  carried 
the  point  of  obstinacy  to  the  extent  of  an  order  that  no  more  risks 
be  given  to  the  two  companies  in  question. 

The  vacation  season  is  now  in  full  blast,  and  nearly  every  office 
is  bereft  of  a  portion  of  its  usual  clerical  force.  There  has  been  an 
exodus  of  managing  talent  likewise,  and  from  now  on  to  September 
the  companies  and  agencies  will  be  shorthanded.  The  brokers  of 
importance  are  in  the  same  condition,  and  the  effects  of  hot  weather 
have  cut  down  the  business  to  a  low  level. 

At  the  centenary  anniversary  of  the  Atlas  Fire  of  London,  it  was 
voted  to  give  the  American  staff  of  the  company  five  per  cent  of 
their  present  year’s  salary  as  bonus. 

The  Teutonia  Fire  of  Allegheny,  the  Humboldt  Fire  of  Pittsburg, 
and  the  Pittsburg  Underwriters  now  represented  by  William  J.  De 
Rivera,  have  gone  into  the  office  of  Kelly,  Fuller  &  De  Rivera,  which 
has  been  organized  solely  to  transact  the  business  of  the  agencies  of 
the  above-mentioned  companies  in  the  Metropolitan  district.  The 
office  of  the  corporation  will  be  at  92  William  street.  Mr.  Rivera  will 
not  be  interested  in  the  firm  of  Kelly  &  Fuller,  but  will  continue  to 
conduct  his  brokerage  business  at  his  present  office,  43  Cedar  street. 

It  was  with  deep  regret  and  sympathy  that  underwriters  learned 
this  week  of  the  death  of  Mrs.  Rathbone,  wife  of  Robert  C.  Rath- 
bone,  dean  of  the  insurance  brokerage  business.  The  late  Mrs. 
Rathbone  was  the  daughter  of  James  W.  Bleecker. 

The  Blue  Ridge  Fire  of  Blue  Ridge,  Ga.,  has  appointed  Whilden  & 
Hancock  its  general  agents.  The  company  will  enter  New  Jersey  at 
once. 


BOSTON  AND  VICINITY. 

At  the  last  regular  bi-monthly  meeting  of  the  Boston  Board  of 
Fire  Underwriters  the  following  rule  was  adopted  in  pursuance  of 
the  recommendation  of  the  tariff  committee : 

When  crude  and  refined  camphor  is  stored  in  a  building  occupied 
as  a  storage  store,  either  fibre  or  non-fibre,  twenty-five  cents  shall  be 
added  to  the  existing  rate  on  the  building  and  the  other  contents,  and 
the  camphor  shall  then  rate  sixty  cents  above  the  building  thus  rated. 

S.  B.  Reed  succeeds  A.  C.  Adams,  resigned,  on  the  tariff  committee 
of  the  Boston  Board  of  Fire  Underwriters. 

Benjamin  James,  insurance  broker,  Boston,  has  filed  a  voluntary 
petition  in  bankruptcy.  The  liabilities  are  given  as  $12,956;  scheduled 
assets,  $5546. 

Frank  E.  Dunham,  special  agent  of  the  National  Union,  has  been 
elected  to  membership  in  the  New  England  Insurance  Exchange. 

The  next  meeting  of  the  New  England  Insurance  Exchange  will 
be  held  July  25. 

The  executive  committee  of  the  New  England  Insurance  Exchange 
has  fixed  Friday,  July  24,  as  the  date  for  the  annual  outing. 

Among  the  more  important  recommendations  of  the  Boston  fire 
department,  just  published,  is  that  the  mutual  assistance  plan  should 
be  taken  up  in  a  more  comprehensive  and  definite  way,  closer  co¬ 
operation  provided  for  and  advance  arrangements  more  in  detail 
made  to  cover  the  Metropolitan  district.  It  is  recommended  that  the 
fire  commissioner  be  authorized  to  tear  down  dangerous  buildings, 
under  certain  conditions;  the  character  of  buildings  being  erected  in 
certain  of  the  outlying  districts  is  criticised,  and  it  is  recommended 
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that  the  outlying  sections  should  have  the  attention  of  some  authorized 
commission,  with  a  view  to  recommending  restrictions  in  accordance 
with  safety  and  common  sense.  The  report  states  that  during  the 
year  the  number  of  small  incendiary  fires  exceeded  all  previous 
records. 

At  a  meeting  of  the  Chelsea  Board  of  Control  the  past  week  it 
was  voted  to  reduce  the  fire  limits  of  the  city  in  accordance  with  the 
petition  of  a  number  of  leading  citizens.  The  building  regulations 
within  the  fire  limits  require  that  buildings  constructed  within  its  area 
be  fireproof,  constructed  either  of  brick  or  reinforced  concrete.  The 
new  limits  reduce  the  area  adopted  by  the  aldermen  subsequent  to  the 
fire  practically  one-half. 


NOTES  FROM  PHILADELPHIA. 

The  new  rule  of  the  Philadelphia  Fire  Underwriters  Association 
regarding  the  payment  of  premiums,  which  went  in  force  last  month, 
is  practically  identical  with  the  old  rule,  except  that  cancellation 
notices  for  policies  on  which  the  premiums  have  not  been  paid  must 
be  sent  direct  to  the  assured,  and  that  the  statement  made  each  month 
by  companies  and  agents  signers  of  the  agreement  must  be  sworn  to. 
‘‘That  the  said  changes  are  of  value,”  says  a  prominent  local  agent, 
“is  best  indicated  by  the  fact  that  the  executive  committee  has  been 
obliged  to  rule  as  follows  in  answer  to  a  number  of  queries  which 
might  just  as  well  have  been  propounded  under  the  old  rule  when  it 
was  not  necessary  to  swear  to  the  statements  made : 

That  risks  on  binder  are  not  referred  to  in  the  amendment  to 
Article  VIII.  of  by-laws.  The  report  is  only  to  be  made  for  pre¬ 
miums  on  policies  actually  written.  That  Section  6,  Article  VIII.  of 
by-laws,  does  not  apply  to  business  brought  direct  to  a  company  by 
the  insurer,  and  that  such  direct  business  is  held  to  include  that 
brought  to  the  company  by  its  duly  appointed  solicitors,  holding 
appointment  from  the  company,  as  provided  by  law,  provided  said 
solicitors  do  not  hold  a  regular  broker’s  license  from  the  Insurance 
Department.  When  policies  are  written  to  take  effect  in  a  succeeding 
month,  the  report  for  prompt  payment  of  premiums  may  be  made  as 
of  the  month  in  which  the  policies  take  effect. 

William  Stoops,  formerly  connected  with  the  New  Jersey  Fire  in 
an  official  capacity,  has  been  appointed  to  take  charge  of  the  suburban 
business  of  the  agency  of  A.  M.  Waldron.  Mr.  Waldron  has  removed 
his  offices  to  the  building  which  he  recently  purchased  at  426  Walnut 
street,  and  has  so  remodeled  it  as  to  make  it  one  of  the  handsomest  on 
the  street. 

Clarence  A.  Krouse  &  Co.  have  been  appointed  sole  agents  of  the 
William  Penn  Fire  of  Pottsville,  Pa.,  for  Philadelphia  and  vicinity. 
Joseph  A.  Tyson,  who  for  many  years  has  been  connected  with  the 
Mather  &  Co.  agency,  has  been  selected  by  Mr.  Krouse  to  take  charge 
of  his  office. 

As  was  expected  the  directors  of  the  United  Firemens  decided  that 
it  would  best  conserve  the  resources  of  the  company  to  pass  the 
semi-annual  dividend  of  five  per  cent  which  it  has  been  usual  to 
declare  about  this  time  of  each  year. 

Col.  J.  W.  Powell,  special  agent  of  the  Guardian  and  the  Southern 
for  Kentucky,  has  been  made  general  adjuster  at  the  home  office  of 
the  Southern,  and  been  succeeded  by  W.  D.  Thompson,  who  has  been 
the  Eastern  Pennsylvania  special  agent  of  these  companies. 

At  the  meeting  of  the  executive  committee  of  the  Philadelphia 
Fire  Underwriters  Association,  held  recently,  James  A.  Payne  was 
elected  vice-chairman  of  that  committee  in  place  of  Henry  M.  Gratz, 
resigned. 

The  name  of  Francis  J.  Crosson,  for  the  Equitable  Fire  and  Marine, 
has  been  added  to  the  list  of  agents’  signers  of  the  agreement  of 
April,  1897. 

Clarence  A.  Krouse  &  Co.  have  been  appointed  sole  agents  of  the 
Walla  Walla  Fire  for  this  city,  succeeding  Stone,  Mathews  &  Co. 

The  new  insurance  firm  of  Hertel  &  Van  Roden,  which  was  an¬ 
nounced  some  time  ago  as  having  been  formed  to  begin  business  on 
June  1,  has  finally  opened  its  office  at  322  Walnut  street. 

Fire  company  representatives  from  all  parts  of  lower  Schuylkill 
county  recently  met  at  Pottsville,  Pa.,  and  perfected  an  organization 
for  general  fire  service  in  small  towns  where  there  is  but  little  fire¬ 
fighting  apparatus.  It  was  decided  to  fully  equip  an  electric  appa¬ 


ratus  truck,  right  of  way  having  already  been  granted  it  over  the 
seventy-five  miles  of  trolley  road  operated  by  the  Eastern  Pennsyl¬ 
vania  Railways  Company. 

W.  L.  Bradway  has  been  appointed  second  agent  of  the  New 
Hampshire  Fire,  reporting  to  Charles  Tredick  &  Co.  He  succeeds 
William  C.  O’Neill,  who  has  represented  the  company  for  many  years. 

The  final  dividend  to  creditors  of  the  Home  Fire  of  Baltimore  was 
announced  recently,  and  amounts  to  8.34327  per  cent.  The  previous 
distribution  amounted  to  70  per  cent. 

The  meetings  of  the  Fire  Insurance  Society  have  been  discon¬ 
tinued  for  the  summer. 


THE  MIDDLE  STATES. 


William  B.  Ogden  Passes  Away. 

William  B.  Ogden,  of  the  firm  of  W.  B.  Ogden  &  Son,  successors  to 
Ogden  &  Katzenmayer,  died  at  his  summer  home  at  Larchmont  last 
Sunday  morning  of  stomach  trouble.  Mr.  Ogden  was  sixty-six  years  old 
and  had  been  in  the  insurance  business  for  fifty-one  years,  starting  his 
career  as  an  office  boy  with  the  old  North  American  Fire  of  New  York. 
Establishing  an  agency  of  the  Commerce  of  Albany,  he  resigned  and 
became  secretary  of  the  Brewers  and  Maltsters  Fire,  and  when  that  com¬ 
pany  retired,  became  associated  with  Richard  Katzenmayer  in  the  or¬ 
ganization  of  an  agency  and  brokerage  firm  under  the  title  of  Ogden  & 
Katzenmayer. 

Mr.  Ogden  was  the  senior  active  fire  underwriter  of  New  York  city, 
and  possessed  a  host  of  warm  personal  and  business  friends.  For  the 
past  eleven  years  Mr.  Ogden  was  chairman  of  the  fire  patrol  committee 
of  the  New  York  Board  of  Fire  Underwriters  and  devoted  considerable 
of  his  valuable  time  to  the  promotion  of  the  patrol’s  interest.  Funeral 
services  were  held  at  the  house  of  his  son,  William  B.  Ogden,  Jr.,  in 
New  Rochelle.  Many  of  the  most  prominent  underwriters  of  New  York 
and  nearby  cities  were  present  to  pay  their  respects  to  the  remains  of 
a  highly  respected  citizen  and  a  successful  insurance  man. 


A  Philadelphia  Agency  Change. 

Commencing  July  1  the  old-established  insurance  offices  of  William 
Arrott  and  S.  D.  Hawley  &  Son  consolidated  their  insurance  agencies 
under  the  title  of  Arrott  &  Hawley  Insurance  Agency. 

The  identity  of  the  brokerage  business  of  each  office  will  be  main¬ 
tained,  but  the  placing  of  all  brokerage  business  will  be  handled  by 
William  Arrott.  The  companies  represented  in  this  enterprising  agency 
are  as  follows:  For  fire  insurance,  German  American,  New  York; 
Northern,  London;  New  York  Underwriters  Agency;  Rochester  Ger¬ 
man,  Rochester;  Pittsburg  Underwriters,  Pittsburg;  Old  Colony,  Boston; 
Calumet,  Chicago;  Western  Reserve,  Cleveland;  Camden  Fire,  Camden 
(Suburban);  for  marine  and  transportation  insurance,  automobiles, 
floaters,  etc.,  the  Federal,  Jersey  City.  In  addition  the  Arrott  &  Hawley 
Insurance  Agency  are  direct  correspondents  at  Lloyds,  London. 


— George  C.  Plume,  for  many  years  branch  manager  of  the  Germania  Fire  for 
Essex  county,  New  Jersey,  and  Hudson  county,  with  headquarters  at  Newark, 
has  also  been  appointed  branch  manager  of  the  Sun  of  London  for  the  same 
territory. 

— Henry  W.  Eaton,  United  States  manager  of  the  Liverpool  and  London  and 
Globe,  is  not  at  all  concerned  over  the  attempt  of  R.  Grant  Johnson  of  Kingston, 
N.  Y.,  to  bar  the  corporation  from  New  York  State  on  the  ground  of  transferring 
a  suit  from  a  State  to  a  Federal  court. 


THE  NEW  ENGLAND  FIELD. 

Insurance  Institute  on  the  Tapis. 

The  first  insurance  institute  in  this  country  has  been  founded  at  Hart¬ 
ford,  and  a  committee,  consisting  of  the  following-named  gentlemen, 
has  been  appointed  to  perfect  organization  and  formulate  plans  for  the 
next  meeting  in  the  fall:  General  member,  Louis  N.  Dennisten;  tem¬ 
porary  chairman,  fire  insurance,  J.  Vincent  Fothergill,  and  Harry  A. 
Tuttle;  life  insurance,  Gen.  James  H.  Jarman,  and  Charles  E.  Johnston; 
casualty  insurance,  Allan  D.  Risteen,  and  Benedict  D.  Flynn;  agencies, 
Edgar  J.  Sloan,  and  Guy  B.  Henckley.  About  150  men  have  signified 
their  intention  of  enrolling  as  members  in  the  fall.  Assistant  Actuary 
Benedict  D.  Flynn  of  the  Travelers,  who  is  a  member  of  the  Actuarial 
Society  of  America,  through  the  Toronto  Institute,  will  explain  the 
system  in  vogue  at  Toronto. 
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— The  Jakor  of  Moscow  has  entered  Massachusetts,  with  Walter  S.  Place  of 
Boston  as  agent. 

— F.  R  Han  sell,  George  B.  Martin  and  S.  C.  Seymour,  all  of  Philadelphia, 
have  incorporated  the  Insurance  Agency  Company  of  Hartford,  Conn.  The 
authorized  capital  is  $500,000,  half  common  and  half  preferred. 


THE  WEST. 


Should  Term  Business  be  Eliminated  ? 

[To  the  Editor  of  The  Spectator.] 

A  law  prohibiting  fire  insurance  companies  writing  a  policy  for  a  term  longer 
than  one  year  would  be  a  wise  and  good  law.  It  would  be  a  good  law  for  the 
people  and  the  fire  companies.  Why  hoard  up  a  big  reinsurance  reserve  and 
fool  the  people  by  showing  large  assets  and  supposed  strength,  when  in  reality 
the  largest  part  of  the  assets  consists  of  reinsurance  reserye,  which  really  be¬ 
longs  to  the  people  and  not  the  company  and  is  not  available  to  pay  losses 
with?  Fire  insurance  should  be  paid  annually  just  the  same  as  you  pay  your 
taxes  annually.  Take,  for  instance,  the  defunct  German  Insurance  Company  of 
Freeport,  with  a  capital  of  $200,000  and  reinsurance  reserve  of  $4,000,000  and 
assets  of  $6,000,000  and  the  busted  up  Traders  Insurance  Company,  with  a 
capital  of  $500,000  and  reinsurance  reserve  of  $2,000,000  and  assets  of  $3,000,- 
000.  They  were  considered  strong  companies  and  in  reality  they  were  weak  and 
top-heavy  on  account  of  the  large  reinsurance  reserve  they  were  obliged  to 
carry  for  the  term  business  they  wrote.  Quite  a  number  of  our  big-assets  com¬ 
panies  are  in  the  same  box.  If  a  conflagration  would  hit  them  severely  they 
w-ould  show  how  weak  they  are.  There  is  no  necessity  for  a  fire  insurance 
company  to  speculate  with  the  people’s  money  like  the  life  insurance  com¬ 
panies  are  doing.  The  premiums  should  pay  the  losses,  and  not  the  interest  on 
the  investments.  It  would  bring  about  a  better  understanding  of  the  business 
by  the  people  and  no  bad  legislation  would  be  inaugurated  against  the  fire  in¬ 
surance  companies.  The  company’s  loss  ratio  would  be  plainly  understood  and 
the  strength  of  the  company  could  likewise  be  plainly  gauged.  A  company 
writing  $1,000,000  rti  premiums  with  a  loss  ratio  of  seventy  per  cent  could  not 
show  a  profit  in  business  if  its  risks  were  limited  to  a  term  of  twelve  months. 
Under  the  present  system,  collecting  the  premiums  five  years  in  advance  and 
showing  a  loss  ratio  of  twenty  per  cent  means  a  one  hundred  per  cent  loss  ratio. 
In  collecting  so  much  money  ahead  and  having  the  use  of  it,  piles  up  the  as¬ 
sets  and  produces  a  large  interest  income.  This  banking  feature  should  not 
be  tolerated  in  the  fire  insurance  business.  Fire  insurance  should  be  pure  and 
simple  fire  insurance  only,  and  a  move  to  enact  a  law  to  p’rohibit  the  issuing  of 
a  fire  insurance  policy  for  a  term  longer  than  one  year  would  be  a  wise  and 
healthy  law  for  the  people  and  companies.  If  a  company  desires  to  show 
superior  strength,  let  them  put  up  capital  and  surplus  and  not  reinsurance  re¬ 
serve,  which  is  nothing  else  but  a  joker  to  fool  the  people.  The  German  of 
Freeport’s  loss  in  San  Francisco  was  $5,000,000.  The  $4,000,000  reinsurance  re¬ 
serve  was  not  available  for  losses.  They  only  had  the  use  of  this  money  to 
draw  interest  and  for  no  other  purpose.  Why  should  companies  be  allowed  to 
operate  in  this  manner  and  fool  the  people?  It  is  time  to  call  a  halt.  Their 
charters  are  given  by  the  States  to  conduct  a  fire  insurance  business  pure  and 
simple  and  not  a  banking  business,  and  the  State  has  a  perfect  right  to  restrict 
the  issuing  of  policies  for  a  term  longer  than  one  year.  It  is  not  healthy  to 
have  so  much  money  of  the  people  tied  up;  the  people  are  not  benefited  by 
it.  The  system  is  wrong  and  the  principle  is  wrong;  therefore,  let  us  change 
it  and  put  the  fire  insurance  business  on  a  basis  that  is  correct  in  principle  and 
healthy  and  strong  in  its  operation  by  limiting  the  issuing  of  policies  for  a 
term  not  longer  than  one  year. 

Yours  truly, 

Springfield,  Ill.,  July  1.  '  Henry  Hubert. 


—The  Mill  Owners  Mutual  Fire  of  Des  Moines,  has  entered  Minnesota. 

—The  Des  Moines  Fire  and  the  German  Union  Fire  have  been  admitted  to 
Minnesota. 

— Merrill  &  Braniff  have  been  appointed  general  agents  of  the  Jefferson  Fire 
for  Oklahoma. 

— Frank  Coates,  formerly  a  prominent  agent  of  Peoria,  Ill.,  died  recently, 
aged  sixty-five. 

— C.  M.  Friefeldt  has  been  appointed  Kansas  special  agent  for  the  O.  C.  Kemp 
general  agency  of  Chicago. 

— Len  H.  Collins  of  Bloomington,  Ill.,  special  agent  of  the  Allemannia  of 
Pittsburg,  died  recently  of  Bright’s  disease. 

— William  G.  Titus  of  Lansing,  Mich.,  has  been  appointed  special  agent  of 
the  Prussian  National  for  Lower  Michigan. 

— The  St.  Louis  Association  of  Fire  Insurance  Agents  has  established  a  new 
trial  board  in  the  hope  of  lessening  the  rebate  evil. 

— W.  O.  Bangs  &  Co.  of  Indianapolis  have  been  appointed  general  agents  of 
the  recently  reorganized  Manufacturers  Mutual  Fire  of  Indianapolis. 

— The  Chicago  office  of  McLean,  Stinson  &  Co.,  Ltd.,  of  Toronto  has  con¬ 
solidated  with  Chas.  A.  Newton  &  Co.,  the  latter  opening  a  surplus-line  depart¬ 
ment. 

— It  is  reported  that  a  new  fire  company  under  process  of  organization  in 
Kansas  is  making  an  effort  to  secure  the  services  of  I.  S.  Blackwelder,  formerly 
Western  manager  of  the  Niagara  Fire,  in  an  official  capacity. 

— F.  E.  Church,  special  agent  of  the  National  Union  Fire  for  Iowa  and 
Nebraska,  has  been  appointed  manager  of  the  Northwestern  farm  and  survey 
department  recently  established  by  the  company  at  Minneapolis  for  ten  Central 
West  States. 

— Wm.  E.  Fowler,  vice-president  and  general  manager  of  the  German  Union 
Fire  of  Baltimore,  recently  returned  from  a  trip  through  the  Middle  West, 
making  the  following  important  appointments:  Geo.  M.  Cobb  &  Co.,  Indianapo¬ 
lis,  general  agents  for  Indiana;  Jacob  Guthard  &  Son,  Whitbeck,  Burwell  & 
Chapman,  Inc.,  Detroit,  Mich.,  for  southern  portion  of  Michigan;  M.  F.  Hooven 
Sz  Son,  for  Dayton,  Ohio;  Julian-Sargent  Company,  for  Columbus,  Ohio;  C.  J. 
Swift  &  Co.,  for  Cleveland,  Ohio;  H.  O.  Lyon,  for  Youngstown,  Ohio;  Kim- 
berland  &  Graham,  for  Wheeling,  W.  Va.;  Alexander  &  Alexander,  for  Clarks¬ 
burg,  W.  Va.  Wm.  E.  Fowler  Sz  Co.  are  now  operating  the  German  Union  Fire 
ip  fourteen  States,  and  h^ve  a  very  satisfactory  business. 


THE  south. 


— The  Cosmopolitan  Fire  has  pulled  out  of  South  Carolina  and  Georgia. 

— H.  G.  Hoffman  of  Mt.  Sterling.  Ky.,  has  been  appointed  general  agent  of  the 
Ohio  German  Fire  and  the  Cosmopolitan  Fire. 

— Ivan  B.  Erwin  has  gone  into  independent  adjusting  of  fire  and  tornado 
losses,  with  headquarters  at  Honey  Grove,  Tex. 

— Lewis  T.  Powers  of  New  Orleans  has  been  appointed  special  agent  in 
Louisiana  for  J.  D.  Kitchen  &  Bro.,  to  succeed  Edward  W.  Charlton. 

— The  bill  providing  for  procuring  licenses  to  transact  business  with  unau¬ 
thorized  companies  has  been  killed  in  the  Louisiana  Legislature.  The  House  has 
passed  the  bill  permitting  agents  to  divide  their  commissions  with  agents  of  other 
States. 

— A  bill  has  been  introduced  in  the  Senate  of  the  Louisiana  Legislature  pro¬ 
hibiting  fire  insurance  companies  doing  business  in  that  State  from  discriminating 
against  the  local  agents  of  Louisiana  by  paying  a  greater  commission  to  local 
agents  in  other  States  than  is  paid  to  the  local  agents  in  the  State  of  Louisiana 
on  the  same  class  of  risk. 


MISCELLANEOUS  FIRE  NEWS. 


National  Association  of  Local  Fire  Insurance  Agents. 

The  convention  at  St.  Paul  on  August  11,  12  and  13  (headquarters, 
Ryan  Hotel),  promises  to  be  one  of  the  best  and  most  useful  ones  ever 
held  by  the  association.  The  programme  includes  the  following  ad¬ 
dresses: 

“Welcome  of  the  State  to  Fire  Insurance,”  Governor  John  A.  Johnson  of  Min¬ 
nesota. 

“The  Company  and  Local  Agents’  Associations,”  A.  W.  Perry,  secretary  St. 
Paul  Fire  and  Marine  Insurance  Company. 

“Welcome  of  the  Northwest,”  F.  H.  Wagner,  president  Minnesota  Association 
of  Local  Fire  Insurance  Agents. 

“State  and  Local  Rating  Bureaus,”  C.  H.  Patton,  manager  Cleveland  (Ohio) 
Inspection  Bureau. 

“Factory  Insurance  Associations,”  Henry  E.  Phillips,  manager  Factory  Insur¬ 
ance  Association,  Hartford,  Conn. 

“The  Business  Man  and  Fire  Insurance  Agents,”  D.  S.  Sawyer,  St.  Paul,  rep¬ 
resenting  the  National  Association  of  Credit  Men. 

“The  Spirit  of  the  South,”  Walker  Taylor,  local  agent,  Wilmington,  N.  C. 

"Hands  Across  the  Line,”  S.  C.  Young,  president  Ontario  Local  Fire  Insur¬ 
ance  Agents  Association. 

Among  the  topics  for  discussion  will  be  the  attitude  of  the  National 
Association  towards  agent’s  ccmpensation,  local  boards  and  local  prac¬ 
tices,  reduced  representation  (dual,  multiple,  side-line  and  excess  ap¬ 
pointments),  standards  of  qualification  for  agency  appointment  (ex¬ 
perience,  examinations,  license  fees),  incorporated  agencies  (placing 
stock  outside  the  agency),  non-co-operating  companies  (companies  which 
have  been  dropped  from  th.e  co-operating  list),  and  uniform  blanks  (sup¬ 
plies  used  by  local  agents). 

All  agents,  company  officers  or  company  representatives  are  welcome 
to  the  floor  of  the  convention  and  to  discussions.  Legislation  and  voting 
are  restricted  to  duly  accredited  delegates  from  State  associations  or  from 
local  boards  holding  membership  in  unorganized  States.  Each  State  as¬ 
sociation  is  entitled  to  ten  delegates. 

The  summer  tourist  rate  of  two  cents  a  mile  on  all  railroads  will  be 
available  for  the  delegates  to  the  St.  Paul  convention  from  all  sections 
of  the  country.  The  “Burlington”  will  be  the  official  route.  There  will 
be  a  “Daylight  Insurance  Special”  from  Chicago  to  St.  Paul  for  the  ac¬ 
commodation  of  Eastern  and  Southern  delegates.  Southwestern  delegates 
can  take  the  “Burlington”  from  St.  Louis,  and  Western  delegates  from 
Omaha.  The  “Daylight  Special”  will  leave  Chicago  at  9:30  A.  M.,  Mon¬ 
day,  August  10,  arriving  in  St.  Paul  at  10  P.  M.  the  same  evening.  The 
“Night  Special”  leaves  Chicago  at  6:30  P.  M.  August  10,  arriving  in 
St.  Paul  the  following  morning  at  7:20,  in  time  for  the  opening  of  the 
convention.  For  reservations  address  the  following:  Chicago — H.  A. 
Cherrier,  212  Clark  street;  St.  Louis — J.  G.  Delaplaine,  Eighth  and  Olive 
streets;  Omaha — J.  R.  Reynolds,  1502  Farnam  street. 

Headquarters  will  be  at  the  Ryan  Hotel,  where  complete  arrange¬ 
ments  have  been  made  for  the  accommodation  of  guests  and  holding  of 
meetings.  The  price  of  rooms,  without  bath,  ranges  from  $1.50  to  $2, 
European  plan;  with  bath,  $2.50  to  $4.50.  The  Frederick  and  Aberdeen 
Hotels  are  open  to  guests  at  the  same  prices.  At  the  Merchants  Hotel, 
rooms  can  be  reserved,  both  on  the  European  and  American  plan,  from 
$1.50  to  $5  per  day. 

There  are  now  thirty-five  State  associations,  four  having  been  added 
in  the  last  year.  The  prospect  is  that  there  will  be  forty  a  year  hence. 


— The  Commercial  Union  of  London  has  won  the  suit  instituted  against  it  by 
Insurance  Commissioner  Wolf  of  California  to  debar  the  company  from  operating 
in  that  State.  The  Insurance  Commissioner  will  now  be  compelled  to  issue  a 
certificate  of  authority  to  the  Commercial  Union. 
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Where  Fire  Insurance  Dividends  Come  From. 

It  has  been  a  favorite  contention  among  those  given  to  criticising  fire  insurance 
rates  that  the  dividends  paid  to  stockholders  of  fire  insurance  companies  evi¬ 
denced  improper  and  exorbitant  charges  for  indemnity.  In  the  light  of  the  facts 
shown  in  the  accompanying  table,  demonstrating,  as  they  do,  that  seventy  mil¬ 
lionaire  companies’  investment  earnings  not  only  paid  their  aggregate  dividends 
in  the  last  decade,  but  contributed  $34,275,116  to  make  up  deficiencies  in  the 
underwriting  account  or  to  strengthen  surplus  funds,  the  contention  referred  to 
is  shown  to  have  practically  no  foundation.  In  addition  to  the  excess  of  invest¬ 
ment  earnings  over  dividends,  stockholders  have  contributed  to  surplus  funds, 
either  by  payment  of  assessments,  by  premium  on  new  stock  issued,  or  by  re¬ 
duction  of  stock,  the  sum  of  $23,066,198,  thus  making  an  aggregate  of  $57,341,314 
in  excess  of  dividend  payments,  which  has  either  been  earned  by  investments  or 
contributed  by  stockholders.  As  a  matter  of  fact,  the  underwriting  operations  of 
the  bulk  of  the  companies  have  resulted  in  serious  net  losses  in  several  years  of 
the  last  decade  and  have  yielded  a  very  severe  loss  for  the  entire  period,  which 
included  two  great  conflagrations. 


Names  of  Companies. 


vEtna,  Hartford  . 

Agricultural,  W atertown . 

Allemannia,  Pittsburg . 

Alliance,  Philadelphia* . 

American,  Newark . 

American  Central,  St.  Louis . 

Boston,  Boston . 

Buffalo  German,  Buffalo . 

Camden  Fire,  Camden . 

Commonwealth,  New  York . 

Concordia,  Milwaukee . 

Connecticut,  Hartford . 

Continental,  New  York . 

County  Fire,  Philadelphia . 

Delaware,  Philadelphia . 

Detroit  F.  and  M.,  Detroit . 

Dixie  Fire,  Greensboro* . 

Dubuque  F.  and  M.,  Dubuque . 

Eagle  Fire,  New  York . 

Equitable  F.  and  M.,  Providence. . . . 

Fidelity  Fire,  New  York* . 

Fire  Association,  Philadelphia . 

Firemans  Fund,  San  Francisco . 

Firemens,  Newark . 

Franklin,  Philadelphia . 

Georgia  Home,  Columbus . 

German  Fire,  Baltimore . 

German  Fire,  Pittsburg . 

German  Alliance,  New  York . 

German -American,  New  York . 

Germania  Fire,  New  York . 

Girard  F.  and  M.,  Philadelphia . 

Glens  Falls,  Glens  Falls . 

Globe  and  Rutgers,  New  York . 

Hanover,  New  York . 

Hartford  Fire,  Hartford . 

Home,  New  York . 

Ins.  Co.  of  North  America,  Phila.  .  . 

Jefferson,  Philadelphia . 

Lumbermens,  Philadelphia . 

Mechanics,  Philadelphia . 

Michigan  Commercial,  Lansing* . 

Michigan  F.  and  M.,  Detroit . 

Milwaukee  Mechanics,  Milwaukee.. . 

National,  Pittsburg . 

National,  Hartford . 

National  Union,  Pittsburg* . 

New  Hampshire,  Manchester . 

Niagara  Fire,  New  York... . . 

North  River,  New  York . 

Northwestern  National,  Milwaukee. 

Orient,  Hartford . 

Pennsylvania,  Philadelphia . 

Petersburg  Savings  &  Ins.,  Petersburg 

Phenix,  Brooklyn . 

Phoenix,  Hartford . . 

Providence  Washington,  Providence.. 

Queen,  New  York . 

Reliance,  Philadelphia . 

Rochester  German,  Rochester . 

Security,  New  Haven . 

Shawnee,  Topeka . 

Spring  Garden,  Philadelphia . 

Springfield  F.  and  M.,  Springfield.. . . 

St.  Paul  F.  and  M.,  St.  Paul . 

Sun,  New  Orleans . 

United  Firemens,  Philadelphia . 

Virginia  F.  and  M.,  Richmond . 

Westchester,  New  York . 

Williamsburgh  City,  Brooklyn . 

Totals . 


Income 

from 

Investments. 

Contributions 
of  Stock¬ 
holders. 

Dividends 
.  Paid. 

Excess  of 
Investment 
Income  and 
Contributions 
Over 

Dividends. 

$ 

$ 

* 

$ 

5,652,633 

. 

7,088,000 

—1,435,367 

1,089,888 

500,055 

589,833 

342,858 

140,000 

202.85S 

89,435 

737,348 

20,000 

S06.783 

1,927,985 

300,295 

801,304 

1,426,976 

1,400,799 

949,670 

1,121,518 

1,228,951 

1,557,717 

1,230,000 

327,717 

940,021 

560,000 

380,021 

394,357 

294,270 

233,814 

454,813 

533,077 

370,000 

163,077 

408,929 

50,000 

148,000 

310,929 

1,871,380 

1,000,000 

1,063,111 

1,808,269 

6,618,285 

3,198,107 

3,420,178 

415,634 

256,000 

159,634 

730,866 

237,700 

316,569 

651,997 

752,103 

500,000 

252,103 

83,536 

250,000 

333,536 

284,126 

205,000 

79,126 

954,124 

830,000 

1,056,413 

727,711 

413,901 

229,500 

184,401 

171,993 

1,000,000 

1,171,993 

2,884,779 

1,250,000 

2,063,032 

2,071,747 

1,619,741 

5,059,222 

1,000,000 

5,678,963 

1,518,661 

1,124,041 

394,620 

967,838 

600,000 

715,303 

852,535 

608,864 

402,000 

206,864 

721,646 

400,000 

321,646 

326,107 

50,000 

217,000 

159,107 

506,373 

264,000 

242,373 

4,885,397 

413,680 

3,725,000 

1,574,077 

1,935,561 

1,560,000 

375,561 

909,449 

400,000 

670,500 

638,949 

1,899,169 

890,000 

1,009,169 

722,281 

400,000 

322,281 

1,680,592 

750,000 

870,000 

1,560,592 

4,739,692 

3,000,000 

4,340,528 

3,399,164 

7,122,791 

4,350,000 

2,772,791 

4,493,473 

3,600,000 

893,473 

237,565 

75,000 

133,296 

179,269 

602,141 

260,000 

342,141 

425,063 

210,001 

215,062 

76,373 

70,000 

146,373 

422,596 

200,000 

240,000 

382,596 

1,162,690 

300,000 

755,000 

707,690 

342,225 

166,013 

228,068 

280,170 

2,460,829 

1,140,000 

1,320,829 

492,090 

1,050,000 

60,000 

1,482,090 

1,650,448 

50,000 

1,000,000 

700,448 

1,910,480 

750,000 

769,935 

1,890,545 

669,755 

293,542 

376,213 

1,389,328 

867,000 

522,328 

879,568 

83,000 

575,000 

387,568 

2,401,088 

1,050,000 

1,035,000 

2,416,088 

1,146,941 

202,000 

944,941 

2,592,746 

1,000,000 

1,350,000 

2,242,746 

2,846,442 

2,636,000 

210,442 

914,532 

420,000 

494,532 

1,935,430 

1,500,000 

435,430 

417,593 

198,000 

219,593 

700,216 

600,000 

212,500 

1,087,716 

547,183 

300,000 

242,000 

605,183 

300,622 

100,000 

104,000 

296,622 

682,994 

244,000 

438,994 

2,130,581 

1,800,000 

330,581 

1,568,579 

405,308 

500,000 

510,225 

1,068,579 

—104,917 

716,550 

100,000 

310,000 

506,550 

464,511 

205,024 

259,487 

1,489,154 

570,000 

919,154 

956,835 

640,015 

316,820 

99,114,517 

23,066,198 

64,839,401 

57,341,314 

*  Company  in  business  less  than  ten  years. 


— Carstens  &  Earles  of  Seattle,  Wash.,  have  been  appointed  general  agents  of 
the  Dixie  Fire  for  the  Northwest. 

— A  fire  in  Port-au-Prince,  Haiti,  on  Sunday  and  Monday  last  destroyed  440 
buildings. 

— Underwriters  at  Lloyds,  London,  wrote  $7700  of  insurance  against  the  falling 
of  one-sixteenth  of  an  inch  of  rain  on  the  Elkwood  Park  race  track  at  Long 
Branch,  N.  J.,  on  July  4,  and  lost.  The  premium  paid  was  $1400. 


Casualty,  Surety  and  Miscellaneous 


The  Liability  Claim  Department. 

The  letter  signed  Underwriter  which  appeared  in  The  Spectator  of 
June  25  is  interesting,  but  the  writer  seems  to  have  misinterpreted  the 
real  purpose  of  the  article  which  he  criticises.  The  words  “all  claims,” 
used  by  the  writer  in  his  article  of  June  18,  were  ambiguous;  suits,  as 
well  as  claims,  were  meant. 

The  question  as  to  the  advisability  of  adjusting  claims  irrespective  of 
liability  was  not  under  discussion.  The  statement  that  the  larger  com¬ 
panies  are  beginning  to  realize  that  this  practice  is  not  so  economical 
as  heretofore  supposed,  is  based  upon  facts:  several  companies  have 
made  radical  changes  along  this  line  in  the  methods  of  conducting  their 
claim  department.  Both  indiscriminate  litigation  and  indiscriminate  ad¬ 
justing  are  expensive.  It  does  not  pay  to  be  radical  in  either  direction. 
The  question  now  is:  What  is  the  profitable  medium? 

In  the  first  place  the  claim  department  itself  must  be  properly  ad¬ 
justed.  A  local  claim  department  should  have  but  one  head.  If  the  de¬ 
partment  be  large  enough,  it  should  be  divided  into  three  parts:  the 
legal,  the  adjusting  and  the  investigating.  The  heads  of  these  depart¬ 
ments  should  be  subject  to  the  head.  To  have  any  one  of  these  depart¬ 
ments  independent  does  away  with  that  harmony  which  begets  economy; 
because  where  there  is  more  than  one  head,  there  is  always  a  rivalry, 
which  may  at  any  time  break  out  in  open  antagonism,  and  “a  house  di¬ 
vided  against  itself  cannot  stand.”  One  or  more  companies  are  paying 
for  this  condition  of  affairs  at  the  present  time. 

The  local  head  should  be  one  in  whom  the  company  has  the  most  im¬ 
plicit  confidence,  both  as  to  integrity  and  ability.  If  he  is  not  capable 
of  sustaining  such  a  position  he  should  be  dropped.  Any  company  can 
afford  to  pay  a  good  price  for  such  a  man,  and  such  men  are  available. 
To  have  a  capable  man  held  in  leash  by  the  home  office  is  not  economical. 
Nor  is  it  economical  to  compel  him  to  wait  for  an  opinion  from  the 
home  office  on  a  case  which  requires  immediate  adjustment,  even  though 
a  large  amount  may  be  involved.  Of  course  it  is  true  that  “in  the  multi¬ 
tude  of  counselors  there  is  safety,”  but  what  good  is  wise  counsel  when 
it  comes  too  late?  The  losses  in  some  claim  departments  are  not  en¬ 
tirely  due  to  the  policy  of  fighting  claims,  but  to  the  imperfect  han¬ 
dling  of  the  department.  When  an  able  claim  man  is  trammelled  by 
the  “butting  in”  of  a  theorist  “higher  up,”  the  company  pays  the  bill. 
Some  companies  do  not  realize  the  peculiar  skill  necessary  to  properly 
conduct  a  claim  department,  nor  do  they  appreciate  certain  able  men 
connected  with  the  business. 

Not  long  ago  the  president  of  a  railway  company,  while  addressing  the 
stockholders  of  his  company,  took  up  the  question  of  the  large  increase 
in  the  cost  of  running  the  claim  department  as  compared  with  previous 
years,  and  attributed  it  to  "a  new  industry  which  has  sprung  up  in  our 
midst:  the  ambulance  chaser.”  As  a  matter  of  fact,  the  “ambulance 
chaser”  at  that  time  had  been  plying  his  trade  for  more  than  twenty 
years,  and  an  exceptionally  brilliant  claim  man  had  been  succeeded  by 
a  far  less  capable  man. 

As  far  as  possible,  adjusting  and  investigating  should  be  kept  separate, 
although  the  line  should  not  be  too  closely  drawn.  Occasionally,  while 
investigating  a  case,  it  is  well  to  settle  at  once.  When  such  a  con¬ 
tingency  is  expected,  the  case  should  be  given  to  an  adjuster.  All  public 
cases,  especially  where  vehicles  are  involved,  should  be  handled  at  once 
by  adjusters,  with  a  view  to  an  immediate  adjustment. 

A  man  accustomed  to  adjusting  does  not  make  a  good  investigator.  A 
man  who  is  held  to  investigating  alone,  becomes  more  thorough  in  his 
work.  There  have  been  adjustments  made,  because  it  was  more  con¬ 
venient  to  the  adjuster  than  for  him  to  have  interviewed  a  large  num¬ 
ber  of  witnesses.  Again,  the  company  has  paid  the  bill.  An  investi¬ 
gator  has  no  such  temptation. 

The  difficulty  now  to  be  overcome  is  the  long-standing  prejudice  that 
has  made  the  investigator  the  plebeian  and  the  adjuster  the  aristocrat 
of  the  profession.  Adjusters  receive  larger  salaries  than  investigators, 
but  it  should  not  be  so.  As  Underwriter  says,  “the  class  of  investi¬ 
gators  and  adjusters  [who  do  both  adjusting  and  investigating]  em¬ 
ployed  by  the  liability  companies  is  too  poorly  paid.”  An  investigator 
who  meets  the  requirements  of  an  ideal  claim  department  is  worth  the 
salary  of  an  adjuster. 

As  before  stated,  much  depends  upon  the  thoroughness  of  the  in¬ 
vestigator.  The  writer  recalls  an  instance  where  a  company,  in  its  zeal 
to  settle  a  bad  case — that  is  bad  on  account  of  the  injuries — paid  four 
hundred  dollars  where  the  assured  were  not  involved  in  the  accident, 
and  paid  that  amount  allowing  the  claimant  to  sign  a  special  release,  so 
that  the  proper  party  could  be  pursued.  The  proper  party  subsequently 
paid  two  hundred  dollars  for  a  release  to  an  attorney  representing  the 
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claimant.  This  was  after  making  him  wait  two  years  for  the  settle¬ 
ment.  The  technicality  which  relieved  the  first  company  had  been  over¬ 
looked. 

In  another  instance  two  vehicles  were  involved.  The  question  as  to 
liability  was  close.  One  company,  with  the  thought  of  adjustment  para¬ 
mount,  neglected  to  get  their  driver  on  record  in  an  affidavit.  While  an 
affidavit  would  not  have  prevented  him  from  perjuring  himself  after¬ 
ward  in  court  if  he  had  so  desired,  it  would  nevertheless  have  had  a 
restraining  influence  over  him.  Not  only  had  no  affidavit  been  taken 
from  him,  but  he  had  not  even  been  interviewed  on  the  subject.  Before 
the  matter  was  adjusted,  for  some  reason  the  assured  discharged  the 
driver.  He  being  an  unscrupulous  fellow,  not  only  refused  to  be  of  any 
service  to  the  insurance  company,  but  also  assisted  the  other  side  in 
their  investigation. 

Incidents  of  this  character  could  not  occur  in  a  well-balanced  claim 
department.  Investigator. 

New  York,  June  26. 


Liability  Claims — Adjustment  Methods. 

A  review  of  the  average  cost  of  settlement  of  suits  is  quite  sufficient 
to  convince  the  most  skeptical  that  there  is  some  underlying  principle 
to  account  for  the  difference  in  cost.  Whatever  the  true  explanation 
may  be,  there  is  no  doubt  that  very  diverse  views  are  held  by  various 
claim  adjusters  as  to  the  treatment  of  demands  in  the  early  days  fol¬ 
lowing  the  injury,  and  no  efforts  to  co-operate,  to  exchange  experi¬ 
ences,  to  tabulate  results,  or  to  be  guided  thereby  have  been  mani¬ 
fested.  The  companies  are  generally  controlled  by  the  wishes  of  the 
head  of  the  claim  department,  and  the  methods  of  the  company  may  be 
assumed  to  be  the  same  as  its  claim  department.  Some  of  these  men 
are  qualified  attorneys,  others  have  been  trained  and  brought  up  in  a 
liability  company,  and  have  been  specialists  in  their  line,  others  have 
graduated  from  some  railroad  claim  department,  while  others  still  have 
been  investigating  for  some  local  attorney  and  have  shown  aptitude 
for  the  work  in  which  they  are  engaged.  All  of  these  different  types 
may  be  represented  by  able,  clever  men,  producing  results  varying  in 
cost  and  in  method. 

The  early  training  of  the  head  of  a  claim  department  has  much  to 
do  with  the  attitude  adopted  toward  the  claims  that  arise  in  any  lia¬ 
bility  company.  Lawyers  or  attorneys,  from  the  very  nature  of  their 
education  and  experience,  take  more  satisfaction  in  the  nice  legal  pos¬ 
sibilities  of  a  damage  suit  than  in  the  economical  result  to  the  company. 
Frequently  a  case  might  be  settled  for  less  than  $250  which  goes  to  suit 
and  costs  more  than  that  amount  to  win.  This  fact,  while  known  to 
the  attorney  from  the  beginning,  does  not  influence  his  action,  although 
his  company  stands  to  pay  more  than  the  cost  of  compromise  if  it  win 
and  has  the  alternative  of  losing  and  paying  the  verdict  in  addition  to 
the  costs. 

The  adjusters  trained  in  the  offices  of  the  large  traction  companies 
are  so  accustomed  to  the  fraudulent  claims  and  fake  accidents  that  in 
the  treatment  of  liability  cases  they  look  upon  every  demand  as  one  to 
be  repudiated.  As  a  result,  these  gentlemen  cost  the  company  many 
hundreds  of  dollars  while  they  are  unlearning  their  former  experience, 
and  it  is  doubtful  if  they  ever  thoroughly  overcome  their  early  impres¬ 
sion  so  as  to  make  valuable  superintendents  of  a  liability  claim  de¬ 
partment. 

It  is  apparent  from  the  number  of  suits  under  liability  policies  brought 
by  the  assured  directly  against  the  company  to  compel  them  to  carry 
out  the  supposed  terms  of  the  contract  that  some  companies  are  more 

disposed  than  others  to  be  litigious.  While  there  are  undoubted  cases 

where  the  assured  fails  in  his  duty  to  the  company,  yet  it  is  doubtful 
whether  the  company  is  justified,  except  in  very  extreme  cases,  in  re¬ 
fusing  to  assume  defense  of  any  claim  or  suit  brought  against  the 
assured  under  a  liability  policy,  but  the  contested  cases  are  far  too 
many,  and  indicate  a  tendency  to  insist  upon  technicalities.  The 

courts  are  invariably  favorable  to  the  assured  in  any  disputes  of  this 

kind,  and  as  an  economical  question  from  the  company’s  standpoint,  it 
might  be  more  profitable  to  assume  the  defense  in  many  of  these  cases 
and  make  the  best  compromise  possible.  Here,  again,  there  is  no  uni¬ 
formity  of  method,  and  no  company  has  profited  by  the  experience  of 
another.  An  investigation  of  the  results  of  such  suits  up  to  the  present 
time  might  be  a  revelation  to  some  of  those  responsible  for  their 
origin  and  might  bring  about  a  better  understanding  for  the  liability 
business  generally'. 

It  is  generally  conceded  that  the  effect  of  delay  in  the  trial  of  a  suit 
is  always  detrimental  to  the  defense,  while  the  plaintiff  suffers  little, 
if  any.  The  witnesses  for  the  plaintiff  are  generally  fellow-laborers 
who  remain  in  the  locality  and  who  favor  the  idea  of  helping  one  of 
their  own  set  to  secure  compensation,  while  the  defense  finds  fre¬ 
quently  that  their  witnesses  upon  whom  they  depend  are  spirited  away. 


The  attitude  of  the  assured,  who  has  little  at  risk  anyway,  may  be 
assumed  from  that  fact. 

The  suggestion  of  one  of  the  gentlemen  prominent  in  claim  matters 
to  bring  together  representatives  of  the  various  claim  departments  is 
therefore  welcome,  and,  if  such  a  meeting  be  arranged,  it  will  doubtless 
result  in  the  formulation  of  experience  which  will  be  of  value  to  all 
concerned.  The  most  careful  underwriter  in  the  liability  business  is 
seriously  handicapped  if  fairly  good  rates  are  stultified  by  extravagant 
or  costly  methods  of  adjustment.  A  rate  that  would  prove  remuner¬ 
ative  in  one  company,  with  proper  loss  adjustments,  might  prove  a 
loss  elsewhere  under  other  conditions. 


Examination  of  the  Empire  State  Surety  Company. 

Actuary  S.  H.  Wolfe  has  completed  his  examination  of  the  Empire 
State  Surety  Company  for  the  Insurance  Departments  of  Colorado, 
Minnesota  and  Virginia.  The  examination  was  made  as  of  December 
31,  1907,  on  which  date  the  total  admitted  assets  amounted  to  $1,240,503; 
liabilities,  except  capital,  $608,336;  surplus  to  policyholders,  $632,167; 
surplus,  exclusive  of  capital,  $132,167.  In  concluding  their  report,  the 
examiners  say: 

The  difference  between  the  amount  of  surplus  shown  in  the  above 
statement  and  that  contained  in  the  company’s  reports  is  practically 
ascribable  to  two  items;  the  incorrect  separation  of  the  uncollected 
premiums  and  the  special  reserve  for  unpaid  liability  losses.  Minor 
errors  in  the  bookkeeping  have  been  called  to  the  attention  of  the 
officers  for  rectification.  The  company  settles  its  claims  promptly,  and 
with  no  undue  desire  for  litigation.  The  president  has  assured  us  that 
it  will  be  the  policy  of  the  administration  to  declare  no  further  stock 
dividends  until  the  surplus  of  the  company  is  $500,000.  It  is  a  wise  de¬ 
cision  for  a  company  transacting  the  classes  of  business  which  this 
company  is  to  afford  its  policyholders  this  additional  protection.  The 
officers  and  employees  furnished  your  examiners  with  all  the  informa¬ 
tion  for  which  they  were  asked. 


Casualty  Notes 

— The  Maryland  Casualty  Company  has  issued  a  new  line  of  liability  policy 
forms. 

— A  subscriber  in  Guanajuato,  Mexico,  wishes  to  secure  agencies  of  com¬ 
panies  writing  automobile,  burglary,  live  stock,  tornado  and  hail  risks,  the  latter 
to  cover  standing  crops  of  wheat,  maize,  etc.  He  now  represents  fire,  life  and 
accident  companies.  Inquiries  for  his  name  will  be  given  due  attention. 

— E.  E.  Clapp  &  Co.,  general  agents  for  the  Fidelity  ar.d  Casualty  Company  in 
New  York,  New  Jersey,  Massachusetts  and  Rhode  Island,  paid  the  company 
$155,000  in  premiums  during  June,  1908.  This  is  the  largest  sum  the  agency  ever 
paid  over  for  premiums  in  one  month,  and  greatly  exceeds  the  business  of 
June,  1907. 

— The  General  Accident  Insurance  Company  of  Philadelphia,  Pa.,  has  consoli¬ 
dated  with  the  General  Accident,  Fire  and  Life  Insurance  Corporation,  Ltd.,  of 
Perth,  Scotland.  The  American  company  was  organized  about  ten  years  ago  to 
write  health  insurance,  and,  having  served  its  purpose,  the  consolidation  is 
deemed  advisable. 

— The  Merchants  Life  and  Casualty  Company  has  been  organized  at  Minneapo¬ 
lis.  The  officers  are:  M.  J.  McMichael,  president;  M.  T.  Guilford,  secretary;  C. 

B.  Fraser,  treasurer;  Dr.  Thomas  T.  Warham,  medical  director;  E.  S.  Warner, 

C.  W.  Curtis  and  J.  C.  Matchitt  of  St.  Paul,  Dr.  O.  McMichael  of  Vernon 
Centre  and  H.  Kettelwell  of  Windom,  directors. 

— According  to  the  compilation  of  a  Chicago  paper,  there  were  72  killed  and 
2736  injured  by  Fourth  of  July  accidents  this  year.  This  is  an  increase  in  the 
number  of  deaths,  compared  with  last  year  (mainly  due  to  the  Cleveland  fire), 
but  a  considerable  decrease  in  the  number  of  those  injured.  There  are  still 
the  tetanus  cases  to  be  heard  from,  and  deaths  from  this  are  apt  to  be  reported 
for  several  weeks  yet. 

— The  JEtna  Indemnity  has  decided  not  to  renew  its  Massachusetts  license,  and 
J.  R.  Chandler,  former  New  England  manager  of  that  company,  has  associated 
himself  with  Bertram  C.  Waters,  manager  for  Eastern  Massachusetts  of  the 
American  Bonding,  under  the  firm  name  of  Waters  &  Chandler.  Mr.  Chandler 
has  also  been  appointed  superintendent  of  agencies  of  the  American  Bonding 
Company  for  New  England. 

— Last  week  the  general  agents  and  branch-office  managers  of  the  Aitna  In¬ 
demnity  held  a  convention  at  the  company’s  offices  in  New  York  city.  On  the 
first  day  of  the  meeting  a  business  session  was  held,  and  in  the  evening  a 
dinner  given  at  the  Waldorf-Astoria  Hotel.  The  following  day  a  business  session 
was  held,  and  after  a  shore  dinner  at  Sheepshead  Bay,  Coney  Island  was 
visited.  The  last  day  was  devoted  to  minor  conferences.  The  company’s  field 
force  are  pleased  to  hear  that  the  JEtna  Indemnity  will  take  up  the  additional 
line  of  accident  insurance  in  the  near  future. 

— The  July  number  of  The  Columbian,  issued  by  the  Columbian  National  Life, 
presents  a  likeness  of  Sidney  N.  Moon,  manager  of  the  company’s  new  accident 
and  health  department.  Mr.  Moon  has  had  a  very  wide  experience  in  casualty 
underwriting.  When  the  employers’  liability  act  was  passed  in  England  and  a 
corporation  to  transact  insurance  against  the  risks  assumed  under  the  act  was 
formed,  Mr.  Moon  was  among  those  selected  to  take  charge  of  the  new  venture. 
When  the  Ocean  Accident  entered  this  country  for  the  purpose  of  doing  casu¬ 
alty  business,  the  directors,  after  canvassing  the  field  for  a  suitable  person  in 
whom  to  entrust  their  affairs,  selected  Mr.  Moon  and  appointed  him  manager  of 
all  the  casualty  lines. 
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INTERNATIONAL  ASSOCIATION  OF  ACCIDENT 
UNDERWRITERS. 


Annual  Meeting  Begun  Tuesday  at  Atlantic  City — Good  Attend- 
ance — Interesting  Papers  and  Reports. 


[Special  Dispatch  to  The  Spectator.] 

Atlantic  City,  N.  J.,  July  7. — The  twenty-first  annual  convention  of 
the  International  Association  of  Accident  Underwriters,  met  at  10 
o’clock  A.  M.  to-day,  in  the  solarium  of  the  Marlborough-Blenheim 
Hotel.  The  meeting  was  called  to  order  by  President  H.  G.  B.  Alex¬ 
ander. 

The  following  accident  companies,  with  names  of  their  representatives 
mentioned,  are  in  attendance  at  the  convention: 

jEtna  Life,  Hartford;  John  W.  Parker,  Jr.,  secretary. 

American  Insurance  Union,  Columbus;  Dr.  W.  J.  Means. 

Bankers  Accident  Insurance  Company,  Des  Moines;  F.  L.  Miner,  presi¬ 
dent. 

Casualty  Company  of  America,  New  York;  E.  W.  DeLeon,  first  vice- 
president. 

Columbian  National  Life,  Boston;  Sidney  N.  Moon,  manager  accident 
department. 

Commercial  Travelers  Mutual  Accident  Association,  Utica;  Henry  D. 
Pixley,  president;  George  S.  Dana,  secretary  and  treasurer. 

Commonwealth  Casualty  Company,  Philadelphia;  D.  E.  Stevens,  presi¬ 
dent;  E.  S.  Cook,  secretary. 

Continental  Casualty  Company,  Chicago;  H.  G.  B.  Alexander,  presi¬ 
dent. 

Empire  State  Surety  Company,  New  York;  Dr.  R.  S.  Keelor,  vice- 
president. 

Employers  Liability  Assurance  Corporation,  Boston;  A.  F.  Merrill, 
superintendent  accident  department. 

Equitable  Accident  Company,  Boston;  William  H.  Jones,  general 
manager. 

Fidelity  and  Casualty  Company,  New  York;  H.  H.  Behse,  assistant 
superintendent  of  accident  department. 

General  Accident  Assurance  Corporation,  Philadelphia;  Franklin  J. 
Moore,  United  States  manager;  Thomas  L.  Pillings,  treasurer. 

German  Commercial  Accident  Company,  Philadelphia;  H.  B.  Mein- 
in  ger,  secretary. 

Great  Eastern  Casualty  and  Indemnity  Company,  New  York;  Louis  H. 
Fibel,  president. 

Great  Western  Accident  Association,  Des  Moines;  H.  B.  Hawley, 
president. 

Iowa  State  Traveling  Mens  Association,  Des  Moines;  J.  W.  Hill, 
president;  L.  C.  Deets,  secretary. 

London  Guarantee  and  Accident  Company,  Chicago;  F.  W.  Lawson, 
assistant  United  States  manager. 

Maryland  Casualty  Company,  Baltimore;  Duncan  H.  Scott,  manager 
personal  accident  department. 

Massachusetts  Mutual  Accident  Association,  Boston;  G.  Leonard 
McNeill,  general  manager. 

National  Casualty  Company,  Detroit;  W.  G.  Curtis,  vice-president. 

National  Masonic  Provident  Association,  Mansfield,  Ohio;  E.  G. 
Robinson,  secretary. 

North  American  Accident  Insurance  Company,  Chicago;  A.  E.  Forrest, 
president. 

Norwich  and  London  Accident  Insurance  Association,  Boston;  A.  B. 
Cilley,  United  States  manager. 

Ocean  Accident  and  Guarantee  Corporation  (United  States  branch), 
New  York;  William  B.  Mann,  manager  accident  department. 

Order  of  United  Commercial  Travelers  of  America,  Columbus;  Charles 
C.  Daniel,  supreme  secretary;  C.  W.  Rice. 

Pacific  Mutual  Life,  Los  Angeles;  J.  C.  Staples,  general  agent;  M;\ 
King. 

Philadelphia  Casualty  Company,  Philadelphia;  Henry  W.  Tillinghast, 
superintendent  accident  department. 

Preferred  Accident  Insurance  Company,  New  York;  W.  C.  Potter, 
secretary. 

Travelers  Insurance  Company,  Hartford;  William  Bro  Smith,  counsel. 

Travelers  Protective  Association,  St.  Louis;  Fred  R.  Sbarlock,  di¬ 
rector;  Louis  T.  LaBeaume,  secretary-treasurer. 

United  States  Casualty  Company,  New  York;  Edson  S.  Lott,  president. 

Woodmen  Accident  Association,  Lincoln,  Neb.;  C.  E.  Spangler,  sec¬ 
retary. 

Amongst  others  present  at  the  convention  are  included  W.  De  M. 
Hooper,  New  York;  Bayard  Holmes,  New  York;  W.  E.  Hoag,  Phila¬ 


delphia,  superintendent  liability  department  General  Accident  Company; 
1.  B.  M.  Terhune,  Philadelphia  Casualty  Company;  Dr.  C.  H.  Har- 
baugh,  Philadelphia;  Hon.  Chester  N.  Farr,  Philadelphia;  Hon.  E.  E. 
Rittenhouse,  Insurance  Commissioner  of  Colorado;  Julius  F.  Eaten,  chief 
adjuster  of  the  Travelers  Insurance  Company;  Dr.  W.  Edward  Ma- 
gruder,  medical  examiner  for  several  companies  at  Baltimore;  M.  W. 
VanAulcen,  Utica.  Most  of  the  delegates  are  accompanied  by  their  wives, 
daughters,  or  other  members  of  their  families.  Many  additional  in¬ 
surance  men  will  arrive  this  evening  and  to-morrow. 

The  order  of  business  for  Wednesday,  Thursday  and  Friday  has  al¬ 
ready  been  printed  in  The  Spectator. 

The  committee  on  credentials,  of  which  William  Bro  Smith  is  chair¬ 
man,  reported  that  the  association  now  has  fifty-eight  companies  as 
members,  and  that  forty  companies  had  written  that  they  would  be  rep¬ 
resented  at  the  convention.  Mr.  Smith  later  submitted  a  special  report 
of  the  executive  committee,  of  which  he  is  chairman,  showing  that  the 
following  companies  were  admitted  to  membership  during  the  past  year: 
United  Surety  Company,  Baltimore;  Columbian  National  Life,  Boston, 
and  German  Commercial  Accident,  Philadelphia. 

As  chairman  of  the  committee  on  entertainment,  Franklin  J.  Moore  in¬ 
troduced  the  Hon.  Franklin  P.  Stoy,  mayor  of  Atlantic  City,  who  ad¬ 
dressed  the  convention,  offering  the  delegates  the  freedom  of  the  city. 
He  was  facetiously  responded  to  by  Edson  S.  Lott. 

This  being  the  twenty-first  annual  convention,  the  association  has  now 
reached  its  majority  and  is  stronger  and  represents  a  greater  power  for 
good  than  ever  before.  The  fourteenth  annual  convention  was  also  held 
at  Atlantic  City,  just  seven  years  ago. 

President  Alexander  read  his  annual  address,  which  was  listened  to 
carefully  and  loudly  applauded  when  he  had  closed. 

PRESIDENT’S  ADDRESS. 

It  is  with  great  pleasure  that  I  am  able  to  say  at  the  opening  of  the  annual 
convention  of  this  association  that  the  present  condition  of  it  and  of  its  con¬ 
stituent  members  is  very  properly  a  cause  for  congratulation.  The  country  at 
large  has  just  emerged  from  a  period  of  financial  depression  and  financial  strin¬ 
gency.  The  effect  of  this  condition  has  been  farreaching  in  all  lines  of  business, 
and  it  is  certainly  a  cause  for  congratulation  that  every  member  of  this  associa¬ 
tion  has  met,  promptly  and  in  full,  every  financial  demand  upon  it  during  this 
period,  and  this  without  resort  to  unusual  methods.  That  the  business  of  acci¬ 
dent  and  health  insurance  was  upon  a  sound  and  substantial  financial  basis  was 
already  known  to  us,  but  now  events  of  the  last  year  have  made  it  known  more 
clearly  to  the  public.  I  know  of  no  line  of  business  which  has  suffered  less 
during  the  last  year  than  that  which  engrosses  our  attention,  and  in  fact  I  may 
say  that  this  financial  depression  has  partly  compensated  for  itself,  from  our 
standpoint  of  view,  by  again  demonstrating  to  the  public  its  need  for  protection 
in  hard  times  even  more  than  in  prosperity.  The  demonstration  has  borne  fruit 
quickly,  and  I  believe  that  the  protection  afforded  by  the  policies  of  our  mem¬ 
bers  has  never  been  in  greater  demand  than  at  present. 

That  our  association  has  been  no  small  factor  in  keeping  the  business  of 
accident  and  health  insurance  running  smoothly  and  in  proper  channels,  so  that 
there  has  been  little  or  no  friction  at  all  between  the  members  of  this  association, 
and  hence  little  or  no  waste  of  energy,  should  also  be  a  subject  of  satisfaction 
to  us  all. 

Some  pointed,  and  2t  times  even  unfair,  criticism  has  been  made  during  the 
past  year  that  the  association  has  taken  no  decisive  steps  toward  inaugurating 
some  reforms  which  its  members  quite  generally,  as  individual  accident  and 
health  underwriters,  have  been  free  to  admit  were  wise  and  necessary  for  the 
best  growth  and  permanence  of  the  business.  It  is  not  my  purpose  to  speak  at 
the  present  time  upon  the  advisability  of  action  along  these  lines.  Later  when 
the  subject  may  be  before  the  convention  I  will  give  my  views  for  what  they 
may  be  worth,  but  now  I  merely  desire  to  point  out  that  this  criticism  is  ill- 
founded  and  that  the  association  does  not  need  now,  any  more  than  it  has  in  the 
past,  to  give  greater  justification  for  its  existence  than  may  be  found  in  the  good 
that  it  does  for  the  business  of  accident  and  health  insurance  as  a  whole  by  the 
dissemination  of  the  knowledge  obtained  by  each  from  his  individual  experience. 

.  The  active  managers,  alike  of  stock  and  mutual  companies,  large  and  small 
companies,  meet  here  on  an  equal  footing,  share  each  with  the  other  the  knowl¬ 
edge  and  experience  gained  during  the  preceding  year,  and  profit  thereby  not 
only  in  a  business  way,  but  in  other  and  more  noble  ways;  that  is,  by  the 
acquaintances  made  and  the  friendships  formed.  The  International  Association 
of  Accident  Underwriters  is  now  in  its  eighteenth  year,  and  there  can  be  no 
greater  proof  that  there  is  a  strong  benefit  derived  from  it  than  can  be  found  in 
the  fact  that  during  all  these  years  our  organization  has  held  strongly  together 
and  now  numbers  among  its  members  a  greater  percentage  of  the  eligible  com¬ 
panies  than  any  other  similar  organization  in  the  countiy.  Its  name  and  fame 
are  known  wherever  accident  insurance  is  written  upon  the  continent,  and 
almost  as  soon  as  a  new  concern  becomes  active  in  the  field  of  accident  and 
health  underwriting  a  new  name  is  added  to  our  roster. 

But  do  not  understand  from  what  I  have  just  said  that  I  advocate  that  the 
association  should  be  content  with  conferring  what  I  may  call,  for  the  want  of  a 
better  name,  passive  benefits,  or  that  I  in  any  way  deem  that  this  association 
answers  its  full  purpose  in  acting  merely  along  the  lines  I  have  indicated.  Con¬ 
structive  work  is  essential  to  the  success  of  any  organization,  and  the  members 
of  this  association  need  but  short  memories  to  call  to  mind  the  actual  better¬ 
ment  of  insurance  conditions  which  has  been  effected  by  this  organization. 
New  fields  of  activity  and  thought  are  being  opened  to  the  association  each  year, 
and  while  perhaps  it  does  not  always  proceed  with  the  rapidity  and  directness 
that  some  of  its  members  may  advocate,  it  nevertheless  has  in  the  aggregate 
effected  great  results,  and  it  has  effected  them  so  silently,  so  steadily,  and  par¬ 
ticularly  so  harmoniously  that  unless  we  pause  to  review  and  recapitulate  we  are 
apt  to  underestimate  its  accomplishments. 

Criticism  from  within  may  be  more  readily  refuted,  though  it  is  regrettable 
that  such  criticism  should  exist.  “Out  of  nothing,  nothing  comes;”  this  old 
Latin  proverb  seems  particularly  applicable  to  the  results  which  have  followed 
certain  resolutions  passed  at  previous  gatherings  of  this  association,  and  tersely 
explains  why  certain  committees  are  unable  to  here  present  reports  embodying  in¬ 
formation  called  for.  We  have  in  convention  agreed  that  we  should  have  certain 
information,  and  we  have  promised  individually  to  furnish  our  quota  thereof, 
but  we  will'learn  that  many  of  us  have  been  remiss  in  the  fulfilment  of  conven¬ 
tion  promises.  The  avowed  object  of  this  association  is  the  advancement  of  the 
general  interests  of  accident  and  health  underwriting.  Such  advancement  will  re- 
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suit  from  co-operation,  and  only  from  co-operation.  Those  who  withhold  co¬ 
operation  must  withhold  criticism  also. 

As  recent  examples  of  new  work  undertaken  by  this  association  or  its  con¬ 
stituent  members,  I  may  mention  the  creation  of  the  George  E.  McNeill  medal 
for  heroism  in  life-saving.  Years  ago  there  was  pointed  out  to  us  by  one,  the 
memory  of  whose  noble  life  we  shall  ever  cherish,  and  in  loving  remembrance  of 
whom  we  bestow  the  medals,  the  way  by  which  we,  as  accident  underwriters  and 
believers  in  the  doctrine  of  humanity,  might  with  more  brotherly  feeling  toward 
our  fellowmen  and  with  no  loss  of  dignity  devote  a  portion  of  our  energy  to  the 
prevention  of  disaster  and  misfortune,  rather  than  all  to  palliation  alone. 
Again,  as  another  example,  I  may  say  that,  although  it  may  not  be  generally 
known,  one  of  the  associations  affiliated  with  us  recently  lost  three  of  its  mem¬ 
bers  in  a  hotel  fire.  This  hotel  had  been  condemned  as  a  firetrap  a  number  of 
years  previous,  but  had  been  permitted  to  continue  in  business  and  endanger 
the  lives  of  its  patrons  until  at  last  what  might  have  been  expected  happened 
with  the  sad  result  I  have  named.  A  movement  is  on  foot,  sponsored,  if  I  am 
correctly  informed,  by  the  associations  specializing  in  the  insurance  of  traveling 
men,  to  consider  plans  whereby  the  traveling  public,  which  as  yet  constitutes 
so  great  a  portion  of  the  insuring  public,  may  be  given  information  regarding 
places  of  this  character.  The  association  might  with  advantage  to  itself  con¬ 
sider  this  and  other  obvious  methods  whereby  accidents  of  this  nature  would 
become  more  rare  and  would  in  reality  be  accidents  in  all  that  the  word  implies. 

While  speaking  of  results  achieved  by  this  organization,  I  feel  that  a  full  share 
of  credit  should  be  given  to  the  gentlemen  of  the  insurance  press  who  have  so 
ably  assisted  us  on  sc  many  occasions.  The  true  function  of  the  press  is  not 

only  the  giving  of  information,  but  also  the  moulding  of  public  opinion,  the 

latter  being  perhaps  the  more  important.  Great  harm  has  been  done  to  insurance 
in  general  during  the  past  two  years  by  the  misrepresentation  and  unjust  criti¬ 
cism  of  the  daily  press,  and  the  end  apparently  is  not  yet.  We  cannot  hope  to 
wholly  eradicate  this  evil,  but  an  alleviation  is  found  in  the  continued  efforts  of 
the  insurance  journals,  which,  from  their  special  knowledge,  are  able  to  place 
before  the  daily  press  and  the  public  the  true  facts  in  insurance  matters  and  the 
true  attitude  of  insurance  underwriters.  We  have  at  all  times  found  the  in¬ 
surance  journals  our  true  and  loyal  friends;  w'e  are  glad  to  have  their  repre¬ 

sentatives  at  our  gatherings,  and  in  behalf  of  the  association  I  extend  to  each 
of  them  a  hearty  welcome. 

An  opportunity  for  constructive  work  which  lies  before  this  association  is 
found  in  its  consideration  of  the  effect  on  loss  ratio  due  to  the  special  features 
embodied  in  most  accident  policies,  and  particularly  in  the  more  recent  forms. 
This  question  is  one  of  the  most  vital  of  those  which  have  been  up  for  consid¬ 
eration,  and  yet  remains  unsettled.  At  former  meetings  we  have  found  that  the 
suggestion  of  recession,  so  far  as  the  benefits  and  limitations  of  the  contract 
were  concerned,  was  repugnant  to  the  ideas  and  judgment  of  the  members  at 
that  time,  and  it  seemed  to  be  the  prevailing  opinion  that  the  companies  were  not 
called  upon  to  diminish  the  munificence  with  which  they  have  embellished  and 
adorned  their  respective  policies.  The  decision  of  the  association  in  convention 
assembled  outweighs  any  personal  opinion,  and  yet  I  feel  obliged  to  say  that  in 
my  judgment  the  question  still  confronts  us.  We  have  repeatedly  been  told  that 
the  public  is  paying  too  dearly  for  its  insurance.  We  have  with  equal  fre¬ 
quency  assured  ourselves  that  it  is  impossible  for  us  to  reduce  our  premium 
charges  and  continue  in  the  business.  Caught  between  the  horns  of  this 
dilemma,  we  have  endeavored  to  adopt  a  middle  course,  and  attempted  to  per¬ 
suade  the  public  that  it  was  getting  more  for  its  money  by  incorporating  in  our 
contracts  features  which  promised  indemnities  in  large  sums  payable  under  con¬ 
ditions  which,  as  a  matter  of  fact,  we  expected  would  seldom  or  never  happen, 
and  further,  expecting  that  although  we  could  persuade  the  public  that  it  was 
getting  more  for  its  money  we  would,  nevertheless,  not  be  called  upon  to  cash 
our  promises.  Have  we  realized  our  expectations?  Have  we  secured  increased 
sales  of  policies  sufficient  to  compensate  for  the  increased  loss  ratio?  Has  this 
movement  been  in  the  right  direction,  and  is  the  “self-selling”  policy  sufficiently 
self-selling  to  compensate  for  the  extra  loss  it  entails?  It  seems  to  me  that  these 
are  questions  worthy  of  the  most  serious  consideration  by  this  convention  to  de¬ 
termine  whether  or  not  better  results  both  to  the  public  and  to  the  insuring 
companies  could  not  be  obtained  by  offering  to  the  public  simpler  contracts  of 
disability  protection.  Would  a  greater  measure  of  success  attend  our  efforts  if 
we  simplified  our  policies?  We  necessarily  employ  high-grade  representatives  in 
the  field  because  our  present  contract  forms  are  complex  and  bewildering.  Would 
a  simplification  enable  us  to  obtain  more  satisfactory  agents  and  more  profitable 
net  results?  I  would  not  be  understood  by  the  questions  I  have  asked  on  this 
subject  as  necessarily  advocating  all  that  my  questions  imply.  I  have  intended 
simply  to  point  out  to  the  convention  that  here  is  a  question  worthy  of  the 
most  serious  consideration  and  study. 

Another  question  which  it  seems  to  me  is  worthy  of  consideration  is  the 
effect  of  the  conflicting  court  decisions  which  are  piling  up  upon  us.  They  con¬ 
stitute  a  serious  menace  to  the  smooth  conduct  of  our  business,  and  apparently 
have  their  source  in  the  complexity  and  lack  of  uniformity  in  our  contract  forms. 
A  statement  of  these  facts  should  be  a  sufficient  preface  to  the  addresses  we  will 
be  pleased  to  hear  later  from  our  brethren  of  the  law,  and  our  desire  for  further 
knowledge  from  them  should  be  a  sufficient  refutation  to  the  possible  insinuation 
that  we  need  the  services  of  the  legal  profession  merely  to  unravel  the  knots 
which  we  ourselves  tie. 

The  subject  of  taxation  is  also  a  live  and  very  important  question  for  our  con¬ 
sideration.  As  accident  underwriters,  we  maintain  a  strong  belief  that  in  certain 
States  we  are  taxed  more  than  a  just  proportion  of  our  premium  income.  Your 
executive  committee  has  gone  exhaustively  into  the  subject  and  has  prepared 
a  tabulation  showing  taxation  on  premium  income,  local  license  fees,  state¬ 
ment  fees,  publication  fees,  agents’  licenses,  personal  and  real  property  tax  and 
other  fees  and  taxes  which  we  are  required  by  law  to  pay.  This  tabulation  upon 
inspection  will  reveal  conditions  that  in  some  respects  are  truly  astounding.  It 
will  be  presented  to  the  National  Convention  of  Insurance  Commissioners  with  a 
view  of  securing  action  on  their  part  which  will  result  in  uniform  and  reasonable 
taxation.  The  subject,  as  I  say,  is  of  the  very  highest  importance,  and  I  trust  I 
may  be  further  permitted  to  say  that  each  individual  company  of  this  association 
should  use  its  best  endeavor  to  present  the  subject  to  the  Insurance  Department 
of  the  State  in  which  it  is  incorporated  in  such  manner  that  the  Department  may 
feel  that  its  own  constituents  are  vitally  interested  in  the  question. 

The  programme  which  is  offered  for  your  consideration,  while  it  will  be 
found  to  contain  a  number  of  familiar  topics,  timeworn  perhaps,  but  not  thread¬ 
bare,  has  been  prepared  with  a  special  view  to  bringing  before  you  subjects 
which  are  timely  in  the  extreme  and  of  greatest  moment  to  us  all  as  casualty 
underwriters.  I  bespeak  for  the  gentlemen  who  will  address  you  close  attention 
and  a  full,  free  discussion  of  the  various  subjects.  A  prompt  and  regular  attend¬ 
ance  at  each  and  all  of  the  sessions  of  this  convention  will  enable  us  all  to 
derive  the  fullest  benefit  possible  from  this  feature  of  our  work.  Under  section 
15  of  the  programme  there  have  been  introduced  a  variety  of  subjects  which  will 
undoubtedly  provoke  a  discussion  which  ought  to  be  of  interest  and  benefit  to 
all  members.  We  have  in  the  past,  been  more  or  less  indifferent  to  this  most 
excellent  method  of  arriving  at  one  another’s  views,  and  it  is  hoped  that  the 
benefit  of  this  important  feature  will  not  be  overlooked,  but  that  the  convention 
will  prove  its  claim  to  be  a  deliberative  body  by  the  active  participation  of  each 
and  every  delegate  in  the  discussion  of  the  topics  presented. 

It  is  with  a  deep  sense  of  personal  loss  that  I  mark  the  fact  that  death  has 
taken  from  us  since  last  we  met  three  of  those  who  were  wont  to  meet  with  us — 
Wm.  E.  Statler  of  Des  Moines,  Ralph  Butler  of  Pittsburg  and  Arthur  L.  Sheetz 
of  Omaha.  It  was  a  pleasure  and  a  privilege  to  call  any  one  of  these  lamented 
gentlemen  a  friend.  They  were  conscientious  in  their  work  for  and  with  the 
association.  They  were  of  laudable  spirit  and  honorable  action,  men  of  ardent 


minds  and  faithful  hearts.  These  friends  we  shall  miss,  not  only  now,  but  in  the 
years  to  come.  Our  sense  of  loss  is  tempered  by  a  realization  of  the  creditable 
work  they  each  performed  and  the  wide  circle  of  friends  they  left  as  an  en¬ 
during  monument  to  their  worth. 

And  now,  gentlemen,  having  the  privilege  of  acquaintance  and  friendship  with 
almost  every  one  of  you,  I  desire  to  add  my  own  personal  greeting  and  welcome. 
I  have  often  and  most  fully  realized  personally  the  views  I  set  forth  a  few 
moments  ago  as  to  the  benefits  of  this  organization  if  considered  merely  from 
the  standpoint  of  the  acquaintances  it  makes  and  the  friendships  it  engenders. 
I  never  start  to  one  of  these  meetings  but  that  I  feel  as  if  I  were  going  to 
attend  a  family  reunion,  and  I  look  forward  with  greatest  pleasure  to  meeting  my 
old  friends  here  and  making  new  ones.  I  rejoice  to  see  so  many  present;  I 
rejoice  in  your  good  health  and  prosperity.  I  have  no  doubt  that  we  shall  have 
our  usual  success  in  that  we  shall  receive  much  to  our  business  advantage,  and 
that  we  shall  unite  with  it  a  creation  cf  new  friendships  and  the  strengthening 
of  the  old.  If  I  have  done,  or  if  I  can  do  aught  to  promote  either  of  these  ele¬ 
ments  of  success,  I  shall  feel  fully  repaid  for  the  labor  which  has  been  attendant 
upon  the  office  with  which  you  have  honored  me. 

E.  G.  Robinson,  secretary  of  the  association,  submitted  his  annual  re¬ 
port,  as  did  also  Louis  H.  Fibel,  treasurer.  In  the  course  of  his  report, 
Mr.  Robinson  said; 

“Nothing  is  more  vital  to  the  accident  insurance  business  than  a  correct  and 
complete  classification  of  risks,  and  yet  Mr  Faxon  tells  me  that  but  a  small 
number  of  the  companies  furnish  him  during  the  year  with  the  names  of  new 
occupations,  or  the  changes  of  old  ones  which  should  go  into  the  book.  A  com¬ 
parison  of  the  statement  of  the  companies  shows  that  their  loss  ratio  for  sick¬ 
ness  is  considerably  higher  than  for  accident.  The  work  of  Dr.  Keelor’s  com¬ 
mittee  is  intended  to  give  us  the  correct  figures  upon  this  very  important  class 
of  business;,  and  yet  I  am  informed  that  comparatively  few  companies  have 
furnished  him  with  the  information  asked  for.  So  far  as  my  work  is  concerned, 
I  get  replies  to  my  communications  from  about  fifty  per  cent  of  the  member¬ 
ship  At  the  last  convention  the  secretary  was  directed  to  ascertain  how  many 
companies  had  adopted  the  ‘Germ  Clauses’  (which,  after  much  consideration, 
had  been  submitted  by  the  committee),  and  what  the  results  have  been.  About 
eleven  companies  replied.  The  experience  of  our  worthy  president  leaves  much  to 
be  desired  in  this  matter.  I  believe  this  association  should,  in  passing  a  vote 
of  censure  upon  itself,  solemnly  resolve  to  amend.” 

H.  B.  Meininger,  as  librarian,  also  submitted  his  annual  report;  after 
which,  Mr.  Moore,  chairman,  made  a  short  report  on  behalf  of  the  en¬ 
tertainment  committee. 

The  chairman  of  the  banquet  committee,  Mr.  Meininger,  announced 
that  the  annual  banquet  of  the  association  would  be  held  on  Thursday 
evening.  Amongst  the  speakers  on  that  occasion  will  be  the  Hon.  Chester 
N.  Farr,  ex-District-Attorney  of  Philadelphia,  and  Thomas  Raeburn 
White,  city  solicitor  of  Philadelphia.  Edson  S.  Lott,  famous  as  a  toast¬ 
master,  will  preside  on  that  occasion. 

In  the  absence  of  Walter  C.  Faxon,  chairman,  John  W.  Parker,  Jr., 
secretary  of  the  M tna  Life,  submitted  the  report  of  the  committee  on 
uniform  classification  of  occupations. 

Franklin  J.  Moore,  chairman  of  the  committee  on  uniform  policy 
phraseology,  formally  reported  progress. 

Dr.  R.  S.  Keelor,  chairman,  presented  the  report  of  the  committee  on 
tabulation  of  sickness  experience, as  follows: 

REPORT  OF  COMMITTEE  ON  TABULATION  OF  SICKNESS 
EXPERIENCE. 

Your  committee  begs  to  report  that  it  has  received,  in  response  to  repeated 
calls,  approximately  21,000  records  covering  exposures  and  claims  in  the  ex¬ 
perience  of  companies  writing  commercial  sickness  insurance  and  written  or 
renewed  in  1904,  1905  and  1906,  respectively.  The  handling  of  the  business  of 
1903,  upon  which  we  reported  two  years  ago,  demonstrated  the  fact  that  in 
segregating  the  experience  with  a  view  to  showing  results  for  certain  ages,  occu¬ 
pations  and  localities,  a  much  larger  volume  of  experience  than  is  now  at  the 
committee’s  disposal  is  required  to  make  up  tables  of  any  practical  value.  Each 
exhibit  must  be  based  on  a  sufficient  number  of  units  to  remove  the  element 
of  chance  and  establish  an  average,  and  that  is  something  calling  for  more 
records  than  are  now  available. 

Your  committee  has  another  and  an  equally  good  reason  for  not  having 
gone  on  with  the  preparation  of  experience  tables  from  the  data  thus  far  sup¬ 
plied,  namely,  that  the  cost  incident  to  installing  machines,  card  punching  and 
sorting  would  have  been  out  of  all  proportion  to  the  results  attainable. 

As  respects  industrial  policies,  only  one  company  has  signified  its  readiness 
to  co-operate,  but  your  committee  very  respectfully  submits  that  in  its  judgment 
no  good  purpose  can  be  served  in  exhibiting  the  experience  of  the  company  in 
question  for  the  benefit  of  others  that  will  not  co-operate,  nothwithstanding  their 
agreement  to  do  so. 

The  responses  which  your  committee  received  from  some  of  the  companies 
in  its  communications  urging  a  prompt  performance  of  convention  pledges  have 
led  your  committee  to  believe  that  some  of  the  delegates  who  attended  the  con¬ 
ventions  at  Champlain  and  Round  Island,  when  all  of  the  companies  represented 
promised  to  co-operate,  were  not  clothed  with  such  authority  as  delegates  to 
the  conventions  of  this  association  should  have,  and  that  some  have  apparently 
had  no  hesitation  in  repudiating  their  convention  promises,  even  when  such 
promises  had  been  reiterated. 

The  companies  that  have  responded  to  the  call  for  their  experience  have 
done  so  at  the  expenditure  of  considerable  time  and  money,  and  it  would  seem 
that  they  have  a  right  to  expect  that  the  companies  that  are  delinquent  will 
make  good  their  promises,  so  that  the  committee  may  go  on  with  its  task  and 
this  expense  may  not  have  been  in  vain. 

The  importance  of  the  work  which  this  association  has  undertaken  does  not 
begin  and  end  with  the  determination  of  the  relation  of  age  to  sickness.  The 
loss  ratios  published  in  the  charts  and  hand-books,  which  are  distributed  through¬ 
out  the  country,  indicate  quite  clearly  that  some  of  us  may  with  advantage  study 
the  general  experience  which  your  committee  has  been  seeking  to  obtain.  The 
general  average  loss  ratio  for  sickness  insurance  for  1906  was  forty  per  cent  and 
for  1907,  forty-three  per  cent,  and  the  premium  income  and  the  loss  ratios  of 
the  several  companies  varied  all  the  way  from  27  per  cent  to  58  per  cent  of  the 
premiums.  In  accident  insurance  a  few  large  death  losses  may  be  the  determin¬ 
ing  factor  in  making  a  high  loss  ratio  for  a  company  writing  a  volume  of  in¬ 
surance  not  larger  than  many  of  the  companies  are  now  writing  in  sickness 
insurance;  but  in  the  business  of  sickness  insurance  the  loss  ratio  is  not  af¬ 
fected  in  this  manner,  and  therefore,  where  the  ratio  of  one  company  is  higher 
than  that  of  the  others,  it  is  safe  to  assume  that  its  underwriter  may  learn 
something  from  the  tabulated  experience  of  others. 

Ypur  committee  reports  progress,  and  begs  very  respectfully  to  suggest  that 
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a  definite  understanding  be  reached  at  this  time  with  respect  to  further  efforts 
to  accomplish  what  we  have  set  out  to  do. 

William  Bro  Smith  moved  that  the  report  of  Dr.  Keelor  he  accepted 
and  that  the  recommendations  made  be  made  a  part  of  order  of  busi¬ 
ness  No.  21  on  the  programme — discussion  of  subjects. 

William  Bro  Smith,  chairman,  submitted  the  general  report  of  the 
executive  committee,  from  which  we  make  extracts: 

GENERAL  REPORT  OF  THE  EXECUTIVE  COMMITTEE. 

As  the  questions  relating  to  the  standard  forms  of  policies,  accumulations, 
beneficiary  provisions  and  the  reduction  of  the  weekly  indemnity  limit  have  been 
vigorously  discussed  at  recent  conventions  without  any  resulting  agreement  as 
to  uniform  action,  your  executive  committee  concluded  that  further  considera¬ 
tion  of  these  matters  might  well  be  postponed  to  await  the  working  of  the  leaven 
of  experience  upon  the  conditions  which  have  been  so  loudly  decried.  *  *  * 

In  this  report,  therefore,  we  shall  consider  only  the  matters  specially  referred 
to  the  committee  by  the  twentieth  convention,  matters  of  legislation  and  co¬ 
operation  with  the  National  Convention  of  Insurance  Commissioners  in  relation 
to  uniform  taxation  of  insurance  companies. 

McNeill  Medal. 

Pursuant  to  the  instructions  of  the  twentieth  convention  that  we  act  upon  the 
suggestion  that  a  gold  medal  to  be  known  as  the  "George  E.  McNeill  gold 
medal”  be  awarded  annually  for  acts  of  heroism  which  avert  calamity  or  loss  of 
life  we  procured  and  approved  a  design  and  permanent  die  for  a  suitable  medal, 
and  in  relation  thereto  adopted  the  following  resolution: 

“Resolved,  That  the  International  Association  of  Accident  Underwriters  an¬ 
nually  award  not  to  exceed  three  gold  medals,  costing  not  to  exceed  $100  each, 
to  persons  who  perform  acts  of  notable  heroism  in  the  United  States  or  Canada 
resulting  in  saving  human  life;  that  all  persons,  male  and  female,  shall  be 
eligible  for  such  medals,  except  when  the  act  of  heroism  is  performed  by  a  person 
whose  regular  paid  employment  requires  such  an  act  in  the  line  of  duty;  that 
the  awards  be  made  by  the  association  in  convention  assembled,  upon  the  recom¬ 
mendation  of  the  executive  committee;  that  the  president  shall  appoint  each 
year  a  committee  of  three  to  be  known  as  the  medal  committee,  whose  duty  jt 
shal  be  to  cause  to  be  made  from  the  permanent  die  adopted  by  the  executive 
committee  medals  from  time  to  time  as  may  be  required,  at  a  cost  not  to  exceed 
$100  each,  and  to  cause  such  medals  to  be  suitably  inscribed;  that  the  treasurer 
be,  and  he  hereby  is,  authorized  to  pay  for  such  die  not  exceeding  $375,  and  he 
is  also  hereby  authorized  to  pay  for  the  medals  as  they  shall  be  ordered  from 
time  to  time,  upon  written  order  of  the  medal  committee;  that  the  medals  shall 
be  known  as  the  George  E.  McNeill  Medal,  and  shall  be  so  inscribed;  that  the 
presentation  of  the  medal  shall  be  made  by  such  person  or  body  as  the  medal 
committee  shall  designate;  that  the  medal  committee  shall  also  be  charged  with 
the  duty  of  gathering  reports  of  acts  of  heroism  from  all  members  of  the  asso¬ 
ciation;  lhat  the  medal  committee  shall  serve  until  the  medals  which  have  been 
awarded  during  their  administration  shall  have  been  presented.” 

A  medal  made  from  this  die  will  be  submitted  to  this  convention.  In  thus 
acting,  we  believe  that  we  have  carried  out  the  twofold  purpose  of  the  association. 
This  medal  will  not  only  commemorate  individual  acts  of  heroism,  but  will 
serve  to  perpetuate  the  memory  of  a  deceased  associate  who  during  his  long  life 
labored  indefatigably  for  the  uplifting  of  his  fellowmen.  *  *  * 

Missouri  Suicide  Law. 

Another  matter  referred  to  us  for  further  consideration  was  the  Missouri 
suicide  law.  Under  the  adjudications  of  both  State  and  Federal  courts,  it  is 
now  settled  law  that  this  statute  applies  to  contracts  of  accident  insurance; 
furthermore,  that  to  provide  in  an  accident  contract  that  in  event  of  suicide  the 
amount  to  be  paid  as  a  death  benefit  shall  be  less  than  the  contract  provides  for 
other  deaths  by  violence  is  within  the  prohibition  of  the  statute.  We  may  dis¬ 
agree  with  these  judicial  conclusions,  but  so  long  as  the  statute  in  question  re¬ 
mains  a  part  of  the  law  of  Missouri  we  must,  if  our  companies  will  continue  to 
do  business  in  that  State,  refrain  from  issuing  to  residents  of  Missouri  con¬ 
tracts  of  accident  insurance  which  provide  for  the  payment  of  death  indemnity 
or  pay  for  suicides  in  Ihe  same  manner  as  we  pay  for  deaths  by  accidental  vio¬ 
lence.  There  is  but  one  avenue  for  relief,  and  that  is  an  appeal  to  the  legisla¬ 
ture  for  such  an  amendment  of  the  statute  as  will  exempt  from  its  provisions 

contracts  of  accident  insurance.  In  this  connection,  we  recommend  that  at  the 
next  session  of  the  legislature  of  Missouri  this  association  and  its  members  make 
a  full  presentation  of  the  injustice  of  this  statute  in  its  present  form,  and  urge 
an  appropriate  amendment. 

Legislation. 

Unless  the  Wall  bill,  to  which  more  particular  reference  will  be  made  later  on. 
and  which  is  now  pending  in  the  legislature  of  Louisiana,  shall  be  enacted  into 

law,  we  shall  have  escaped,  fortunately,  any  evils  in  new  legislation  in  relation 

to  accident  and  health  insurance  since  our  last  convention. 

It  will  be  understood  that  the  committee  confined  its  efforts  entirely  to  the 
defense  of  the  companies  against  proposed  legislation,  and  did  not  advocate  the 
passage  of  any  new  laws.  *  *  * 

At  this  time  there  is  pending  in  Louisiana  a  vicious  measure  which  unfor¬ 
tunately  has  the  support  of  the  Insurance  Department,  and  which  may  become  a 
law.  It  is  entitled  “an  act  providing  that  life,  health  and  accident  insurance 
companies  which  issue  policies  or  contracts  of  insurance  to  the  assured  without 
a  medical  examination  by  a  physician  shall  waive  their  right  to  claim  forfeiture 
for  misrepresentation,  etc.,  under  certain  conditions,”  and  the  conditions  are 
these:  That  “it  shall  be  presumed  (whenever  it  appears  that  the  agent  of  the 
company  has  had  an  opportunity  to  ascertain  the  true  condition  of  the  health, 
habits  or  occupation  of  the  assured,  and  has  certified  to  the  company  the  desir¬ 
ability  of  the  risk)  that  the  knowledge  acquired,  or  which  might  have  been  ac¬ 
quired  with  reasonable  diligence  by  the  agent  of  the  company  in  securing  the 
application,  as  to  the  health,  habits  or  occupation  of  the  assured,  has  been  dis¬ 
closed  to  his  principal;  and  it  shall  also  be  presumed  that  the  company  has 
waived  its  rights  to  claim  forfeiture  of  the  policy,  based  on  the  ground  that 
the  assured  did  not  make  true  and  full  answers  in  the  application,  as  to  his 
health,  habits  or  occupation,  whenever  it  shall  appear  that  the  agent  of  the  com¬ 
pany  knew  or  might  have  ascertained  with  reasonable  diligence  the  true  condition 
of  the  applicant’s  health  or  the  real  facts  as  to  his  habits  or  occupation,  knowl¬ 
edge  of  the  agent  of  the  company  in  writing  the  application,  or  of  the  collector 
of  the  company  in  collecting  the  premiums  from  the  assured  shall  be  imputed 
as  notice  to  the  company  as  to  the  health,  habits  or  occupation  of  the  assured.” 

Through  the  members  of  the  committee,  the  officers  of  leading  accident  and 
health  insurance  companies  doing  business  in  the  State,  and  an  association  of  the 
agents  in  Louisiana  representing  accident  and  health  insurance  companies  we 
have  vigorously  opposed  favorable  consideration  of  this  bill,  but  so  far'  un¬ 
successfully.  We  proposed  the  following  as  a  substitute: 

“No  statement  of  an  applicant  for  life,  accident  or  health  insurance  which  is 
not  incorporated  in  or  attached  to  the  policy  when  issued  shall  be  used  in 
defense  to  a  claim  under  the  policy,” 

in  the  belief  that  it  would  cover  all  of  the  evils  alleged  as  the  basis  for  the 
measure,  but  our  latest  advices  are  that  the  bill  will  be  favorably  reported  in  the 
Senate  and  pass  the  House.  *  *  * 

Uniform  System  of  Taxation. 

In  behalf  of  this  association  and  in  co-operation  with  the  Board  of  Casualty 
and  Surety  Underwriters,  we  have  undertaken  to  make  a  compilation  of  the 


taxes  on  franchises,  premiums  and  occupation  taxes,  licenses  and  fees  imposed 
by  Slates,  counties  and  municipalities  upon  companies  engaged  in  any  form  of 
casualty  insurance  in  the  United  States.  Our  work  in  this  regard  is  intended  to 
supplement  a  like  undertaking  in  behalf  of  life,  fire  and  marine  insurance  com¬ 
panies  by  other  organizations  so  as  to  make  a  showing  which  will  be  consid¬ 
ered  with  respect  at  least  by  the  different  legislatures  and  tax  commissions  to 
which  any  recommendations  made  by  the  committee  of  the  National  Convention 
of  Insurance.  Commissioners  may  be  presented.  Blanks  prepared  so  as  to  secure 
the  information  necessary  for  this  compilation  were  forwarded  to  108  companies. 
Up  to  July  !  we  received  the  returns  of  38  stock  companies  and  18  mutual  asso¬ 
ciations.  Since  that  date,  returns  have  been  received  from  five  stock  companies, 
but  the  figures  represented  by  their  returns  are  not  included  in  the  figures  and 
ratios  to  which  your  attention  is  called  in  this  report,  but  will  be  added  to  the 
statements  before  presentation  to  the  committee  of  Insurance  Commissioners. 

In  view  of  the  claim  that  is  frequently  made  that  too  little  of  practical  work  is 
accomplished  by .  associations  of  insurance  companies,  we  were  surprised  at  the 
lack  of  interest  in  a  matter  of  so  much  practical  importance.  Apart  from  the 
statistical  value  of  such  a  compilation,  it  must  appeal  to  everyone  connected 
with  the  business  of  insurance  that  this  movement  to  inaugurate  a  fair  and  uni¬ 
form  system  of  taxation  is  the  most  important  work  undertaken  for  years  in  the 
interests  of  companies  and  policyholders.  By  reason  of  the  indifference  of  some 
of  the  companies  we  may  not  be  able  to  present  a  complete  statement  of  the 
burdens  of  taxation.  Nevertheless,  out  of  what  we  have  received  we  shall  be 
able  to  make  a  very  forceful  presentation  of  the  inequalities  of  the  burdens  of 
taxation  under  the  present  system,  or  lack  of  system,  and  the  injustice  to  which 
insurance  companies  are  subjected  in  these  regards. 

During^  the  year  1906  thirty-eight  stock  companies  engaged  in  the  transaction 
in  the  United  States  of  different  forms  of  casualty  insurance  received  for  pre¬ 
miums  $47,735,022.84,  and  paid  thereon  in  taxes,  excluding  taxes  upon  real  estate 
and  publication  fees,  $854,077.71.  Of  this  amount  $642,953.62  was  paid  for  State 
premium  taxes;  $34,974.51  for  State  licenses;  $43,435.21  for  State  fees  other  than 
for  licences;  $69,866.25  for  State  agents’  licenses;  $21,518.48  for  local  licenses; 
$15,307.06  for  city  and  county  taxes  upon  premiums;  $24,884.10  for  personal  prop¬ 
erty  taxes,  or  2.10  per  cent  of  the  premiums  collected  in  the  year  named.  When 
publication  fees,  which  amounted  to  $17,989.31,  and  real  estate  taxes,  $54,327.13, 
are  added  to  the  total  of  taxes  and  fees  first  given,  the  aggregate  of  payments 
for  taxes  and  fees  is  $926,394.14,  and  the  percentage  of  the  premiums  paid  for 
taxes  2.27.  *  *  * 

To  secure  a  reform  in  this  matter  of  taxation  will  require  persistent  and  ener¬ 
getic  efforts  on  the  part  of  all  of  the  companies  for  years  to  come,  and  we  hope 
that  the  members  of  this  association  will  be  so  alive  to  their  own  interests  as  to 
give  to  this  committee  and  the  committee  of  the  Insurance  Commissioners’  Con¬ 
vention  their  cordial  support  and  the  benefit  of  such  influences  as  they  may  be 
able  to  exert  upon  the  various  tax  commissions  and  legislatures  to  which  appli¬ 
cations  for  reform  and  relief  may  be  presented. 

Necrology. 

We  are  reminded  of  the  years  which  have  passed  since  the  formation  of  this 
association  by  the  changes  in  our  roll  of  membership,  by  the  new  faces  which 
appear  in  the  place  of  those  whom  we  are  accustomed  to  see,  but  more  forcibly 
by  the  deaths  which  we  are  sorrowfully  compelled  to  record.  Ralph  Butler, 
Arthur  L.  Sheets  and  William  E.  Statler,  for  a  long  time  actively  and  creditably 
engaged  in  accident  underwriting,  have  since  the  last  convention  been  added  to 
the  list  of  our  departed  associates,  and  have  found  rest  and  peace  in  death. 

SUBJECTS  OF  DEBATE. 

The  following  subjects  were  proposed  under  Section  15  of  the  program. 

I. — Hernia  Claims. — “How  should  claims  for  Hernia  be  handled  in  view  of 
the  following  conditions? 

“The  assured  usually  claims  that  the  Hernia  resulted  from  a  misstep  or 
other  slight  accident. 

“The  best  medical  authority  holds  that  Hernia  from  trauma  is  extremely  rare 
and  almost  impossible  to  produce  by  violence  in  a  body  which  has  not  a  pre¬ 
disposition  to  Hernia. 

“The  family  physician  in  nearly  every  case  either  through  ignorance  or  par¬ 
tiality  for  the  claimant  maintains  that  the  Hernia  resulted  from  the  accident. 

“The  claimant  is  sometimes  honest  in  his  belief  that  the  Hernia  did  result, 
but  more  frequently  he  has  had  cause  to  suspect  his  weakness  and  has  taken  out 
the  policy  to  provide  indemnity  for  loss  of  time  and  for  a  surgical  operation.” 

IT. — Accumulations. — On  what  basis  are  the  accumulations  under  an  accident 
policy  given  in  full,  the  same  as  they  existed  on  a  policy  which  might  have 
been  in  force  for  four  or  five  years,  by  a  company  going  anew  on  the  risks? 

“The  accumulations  which  are  rightfully  earned  by  continuous  payment  of 
premiums,  it  would  seem,  is  dangerous  enough  underwriting,  but  when  it  comes 
to  absolutely  giving  away  the  full  accumulations  of  three  or  four  or,  in  some 
cases,  even  five  years,  without  one  penny  of  premium  in  return,  or  in  rare 
cases,  a  deduction  of  a  small  percentage  from  the  agent’s  commission,  then  we 
as  accident  underwriters  are  compelled  to  admit  that  our  business  operations 
have  fallen  to  the  level  of  ‘a  survival  of  the  fittest’  ana  that  our  ‘scientific 
basis’  for  the  calculation  of  premiums  has  outgrown  its  usefulness.  The  very 
foundations  which  prompted  our  departed  friend  Butler  to  adopt  the  accumu¬ 
lative  clause,  and  made  it  necessary  for  all  other  accident  companies  to  follow, 
and  upon  which  he  builded  so  successful  a  company,  have  been  completely  ruined 
and  shattered  by  the  wild  scramble  for  business  which  has  resulted  in  the  giv¬ 
ing  away  gratis  to  the  insured  of  a  valuable  feature,  which  can  only  be  right¬ 
fully  secured  and  scientifically  given  (if  at  all)  by  a  persistent  and  continuous 
payment  of  premiums  to  one  company. 

“Can  some  of  our  New  York  friends  read  the  faint  ‘handwriting  on  the  wall,’ 
at  this  time  scarcely  visible,  and  which  is  sure  to  be  distinctly  legible  to  every¬ 
one  in  the  near  future,  even  to  those  who  don’t  care  to  see  it  now? 

“As  long  as  the  Accumulative  Clause  has  served  its  purpose  and  is  now  a 
useless  and  expensive  appendage,  can  we  not  profitably  and  without  harm  to 
any  company,  discard  it  entirely  from  all  new  policies  commencing  on  January 
1,  1909?” 

III.  — “Where  companies  issue  policies  to  new  applicants  and  concede,  with 
out  extra  charge,  accumulations  accrued  under  policies  issued  by  other  com 
panies,  are  they  guilty  of  rebating  or  discrimination,  and  if  either  or  both  of 
these,  in  how  many  States  is  it  permissible?” 

IV.  — “Is  it  not  an  unwise  step  to  adopt  the  plan  of  assuming  the  accrued  ac 
cumulations  under  another  company’s  policy  on  individual  risks? 

V.  — “Bonus  accumulations,  the  propriety  of  eliminating  this  feature  from  pol¬ 
icies  of  accident  and  health  insurance.” 

VI.  — Rebating. — “What  would  be  the  attitude  of  an  accident  company  toward 
an  agent  who  openly  states  that  to  help  his  fire  insurance  business  he  will 
write  or  renew  accident  and  health  policies  for  his  clients,  allowing  them  the 
full  commission  he  receives  from  tne  company  as  a  rebate?” 

VII.  — Statistics. — “Are  experience  statistics  in  accident  insurance  of  any 
value?  If  so,  how  should  they  be  kept;  on  what  amount  of  premium  income, 
and  on  how  many  years  of  business  should  they  be  based?” 

VIII.  — Poison  or  Poisoning. — “What  is  the  liability  of  insurance  companies  for 
injury  or  death  resulting  from  poison  or  poisoning?” 

IX.  — Ballots. — “Vrould  it  not  be  possible  to  compel  representatives  of  casu¬ 
alty  companies  attending  the  Conventions  of  the  International  Association  of 
Accident  Underwriters  to  abide  by  the  vote  where  it  confirms  a  resolution  sub¬ 
mitted  by  said  representatives?” 

X.  — New  York  Situation. — “In  view  of  the  situation  in  New  York  City,  under 
which  business  4s  largely  conducted  through  brokers  who  are  not  identified  as 
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agents  of  companies  and  are  not  therefore  under  bonds  to  companies,  would  it 
not  be  well  for  all  companies  to  adopt  a  plan  of  imprinting  upon  policies  issued 
in  New  York  language  to  the  effect  that  all  checks  must  be  made  payable  to 
the  order  of  the  company?  The  company  is  not  liable  for  premiums  paid  to 
other  than  duly  authorized  agents.” 

Lyman  A.  Spalding,  president  of  the  Casualty  Company  of  America, 
delivered  an  address  on  Wednesday  which  bore  witness  of  much  re¬ 
search,  and  from  which  liberal  excerpts  are  presented  below,  upon 

“THE  PROVINCE  OF  THE  LAWYER  IN  ACCIDENT  INSURANCE.” 

Permit  me  at  the  commencement  of  my  paper,  to  express  to  you  all,  my  keen 
appreciation  of  the  honor  bestowed  upon  me  by  the  invitation  of  your  worthy 
president,  to  appear  hefore  you.  Although  I  have  been  in  your  ranks  but  a 
few  days  upwards  of  a  year,  this  has  been  my  first  opportunity  to  meet  you 
and  to  express  to  you  the  pleasure  I  feel  at  being  numbered  with  you.  There 
are  many  of  you,  who  are  veterans  in  a  field  of  labor  which  is  almost  new,  and 
those  of  you  who  are,  must  know  and  understand  it  from  its  very  foundation, 
and  must  be  able  to  continue  with  it  without  difficulty  in  its  progressive  march 
forward. 

Accident  insurance,  although  almost  in  its  infancy,  compared  with  what  it 
is  yet  to  be,  has  from  its  inception  felt  the  necessity  of  the  assistance  and  pro¬ 
tection  which  the  lawyer  alone  can  give. 

The  lawyer,  when  he  is  first  called  upon  to  act  in  relation  to  this  class  of 
insurance,  finds  before  him  the  most  pleasurable  and  profitable  of  the  entire 
work  with  which  he  will  be  from  time  to  time  confronted,  viz.:  the  organiza¬ 
tion  of  the  insurance  corporation,  and  while  doing  this  comparatively  simple 
work  which  is  the  subject  of  statutory  regulation  in  all  the  States,  for  which  he  is 
usually  so  well  compensated,  he  will  not  be  remotely  aware  of  the  perplexities 
to  which  he  will  subsequently  be  subjected  and  the  difficulties  which  he  will 
have  to  surmount.  His  duties  after  organization  will  naturally  be  manifold  and 
may  be  divided  into  many  classes,  some  of  which  are: 

1.  Preparation  of  policies  according  to  legal  standard. 

2.  Subsequent  construction  of  them. 

3.  Application  of  facts  in  particular  cases  to  the  language  of  the  policies  as 
construed  by  the  Courts. 

4.  Settlement  of  claims  on  a  fair  basis. 

5.  Defense  of  claims  where  no  legal  liability  exists. 

6.  Opposing  hostile  legislation. 

7.  Influencing  beneficial  legislation. 

Ordinarily,  the  lawyer  does  not  decide  what  the  insurance  company  intends 
to  give  to  its  assured,  although  he  may  be  called  upon  to  do  so.  That  is  a 
question  of  business  expediency  depending  in  a  measure  upon  the  past  action  of 
other  companies,  as  expressed  in  their  contracts,  the  desire  to  give  something 
better  or  which  will  appear  to  the  public  generally  to  be  better  than  that  given 
by  other  companies,  and  the  exigencies  of  the  most  active  competition,  and  limited 
only  by  the  necessity  of  earning  at  least  a  slight  profit  with  which  to  protect 
policyholders  and  to  gladden  the  hearts  of  the  stockholders,  who,  from  the 
present  tendency  to  liberalize  policy  provisions,  seem  to  be  considered  least  of  all. 

The  question,  what  may  be  given  to  the  policyholder,  is  largely  a  matter  of 
practical  experience,  depending  in  a  measure  upon  chance,  but  still  following 
more  or  less  closely  certain  well-defined  laws  of  average  which  come  to  the 
assistance  of  the  insurer. 

The  insurer  having  once  determined  what  it  will  give  or  withhold  and  imparted 
the  determination  to  the  lawyer,  it  is  his  duty  to  decide  whether  or  not  it  may 
be  legally  done,  and  if  permitted  at  all,  where  it  may  be  forbidden.  *  *  *  » 

The  most  striking  illustration  in  recent  years  of  the  power  of  statutory  en¬ 
actment  to  nullify  the  express  wording  of  an  insurance  contract  is  the  now 
famous  decision  of  the  United  States  Supreme  Court  in  Whitfield  vs.  JEtna 
Life  Insurance  Company  (205  U.  S.  489),  which  held  that  the  provision  in  the 
policy,  "In  the  event  of  death  *  *  *  due  to  injuries  intentionally  inflicted 

upon  the  insured  by  himself  *  *  *  the  limit  of  *  *  *  liability  is  one- 

tenth,  the  amount  otherwise  payable  under  this  policy”  could  not  be  used  as  a 
defense,  greatly  to  the  astonishment  of  the  insurance  world  of  1907. 

In  the  State  of  Nebraska  (Section  2349  of  the  Revised  Laws  of  Nebraska) 
it  is  a  criminal  offense  to  disinter  the  body  of  an  assured  in  order  to  perform 
an  autopsy  upon  it,  even  though  the  right  to  hold  the  same  be  given  by  an 
agreement  in  the  policy  and  no  legal  advantage  can  be  taken  there  of  the 
failure  to  obtain  the  same,  notwithstanding  that  in  the  language  of  the  policy, 
"the  company  shall  have  the  right  and  opportunity  to  hold  an  autopsy  whenever 
it  may  require.” 

In  the  State  of  New  York,  the  right  to  perform  an  autopsy  must  ordinarily 
be  demanded  before  interment  (Wehle  vs.  U.  S.  Mutual  Accident  Association, 
153  N.  Y.,  122),  the  delay  in  the  demand  for  an  examination  of  the  body 
until  after  interment  being  “as  a  matter  of  law  so  unreasonable  in  the  absence 
of  any  facts  or  circumstances  excusing  it,  as  to  deprive  the  defendant  of  any 
defense  to  the  action  upon  that  ground.” 

The  constant  trend  of  insurance  legislation  is  to  treat  insurance  corporations 
with  increasing  severity,  by  placing  greater  restrictions  upon  them  and  by 
pursuing  an  opposite  course  in  relation  to  the  assured,  so  that  every  diligence 
on  the  part  of  the  lawyer  is  necessary  to  ascertain  what  the  policy  may  and 
may  not  contain. 

Having  decided  what  may  legally  be  done,  the  attorney  must  next  essay  to 
put  it  into  execution.  He  realizes  at  the  commencement  of  this  work  that 
every  phrase  he  uses  will  be  construed  against  his  intendment  by  the  Courts, 
for  no  principle  of  law  is  more  clearly  established  than  this  (Paul  vs.  Travelers 
Insurance  Company,  112  N.  Y.,  Page  472),  so  that  the  slightest  ambiguity  in 
his  language  may  subject  his  client  to  great  and  undeserved  loss.  Fortunately 
for  him,  the  form  of  accident  contracts  is  growing  less  complex,  for  the  reason 
that  the  subject  is  now  better  known  and  understood  then  formerly,  and  the 
Courts  have  hitherto  given  little  aid  to  the  enforcement  of  veiled  restrictions 
contained  in  the  older  forms.  Disputes  between  the  insurer  and  the  insured 
as  to  their  respective  rights  and  duties  do  more  to  stunt  the  growth  of 
accident  insurance  than  anything  else,  and  it  is  the  duty  of  the  lawyer,  without 
prejudice  to  his  employer’s  interests,  to  so  frame  the  contract  by  the  use  of 
simple,  plain  and  unmistakable  language  that  disputes  will  not  arise  except 
where  unscrupulous  effort  is  made  by  wrongful  means  to  mulct  insurance  com¬ 
panies.  Even  to-day,  most  accident  and  disability  policies  are  so  expressed  as 
to  be  unintelligible  to  the  average  lay  minds,  and  in  view  of  the  great  diffi¬ 
culties  experienced  by  Courts  in  ascertaining  what  they  mean,  it  is  not  to  be 
wondered  at  that  the  policyholder  becomes  disgusted  and  disgruntled  when  he 
finally  learns  that  he  does  not  possess  what  he  believes  he  has  purchased  with 
his  hard-earned  money. 

The  insurance  world  will  be  thankful  indeed  to  the  lawyer  who  conceives 
a  simple  form  of  policy  which  gives  full  protection  to  both  the  insurer  and  the 
insured. 

A  few  examples  of  the  problems  which  confront  the  lawyer  in  expressing 
the  intended  meaning  will  not  come  amiss. 

The  insurer  did  not  wish  to  insure  against  death  due  to  the  “inhaling  of 
gas,”  and  to  the  lay  mind  the  aforesaid  words  of  exclusion  covering  that  phrase 
might  well  have  been  conceived  to  be  sufficient  to  accomplish  that  object,  but 
the  Courts  said  that  they  contemplated  “a  voluntary  and  intelligent  act  by  the 
insured”  (Paul  vs.  Travelers  Insurance  Company,  112  N.  Y.,  Page  472),  and 
"the  manifest  purpose  of  the  provision  is  to  exempt  the  insurer  from  liability 
where  the  insured  has  voluntarily  and  consciously  inhaled.”  (Mennelley  vs. 
Employers  Liability  Assurance  Corporation,  148  N.  Y.,  596.) 


The  lawyer,  to  avoid  the  force  of  these  decisions,  used  the  phraseology  “vol¬ 
untary  or  involuntary  inhalations  of  any  gas  or  anesthetic,”  and  these  words 
fulfilled  their  intended  purpose.  (Porter  vs.  Preferred  Accident  Insurance 
Company,  109  A.  D.,  103.)  Having  obtained  this  valuable  decision  in  the 
Courts,  the  companies,  or  many  of  them,  nullified  it  by  changing  their  policies, 
so  that  they  might  pay  for  injuries  or  death  resulting  from  “the  involuntary 
and  unconscious  inhalation  of  gas  or  other  poisonous  vapor.” 

The  value  of  the  suicide  clause  in  Missouri  has  already  been  specified,  and 
in  Wisconsin  the  ordinary  suicide  clause  “does  not  include  an  act  of  self- 
destruction  resulting  in  death,  whether  intentional  or  not,  unaccompanied  by  a 
purpose  to  effect  death,  with  the  absence  of  all  design  to  take  life.”  “The 
condition  here  relieves  the  company  from  liability  only  where  the  self-destruc¬ 
tion  was  intentional  or  committed  by  a  party  who  was  conscious  of  its  direct 
and  immediate  consequence.” 

(Cody  vs.  Fidelity  &  Casualty  Company  of  New  York;  Insurance  Law  Journal, 
February,  1908,  Page  162.) 

To  overcome  the  effect  of  these  and  similar  decisions  may  be  a  problem  of 
the  future  for  the  lawyer. 

The  clause  is  inserted  in  many  policies  to  the  effect  that  no  provision  of 
the  policy  can  be  waived  save  in  writing  and  by  an  executive  officer,  and 
that  no  notice  given  to  or  possessed  by  an  agent  shall  be  held  to  be  a  waiver 

of  the  contract,  and  while  most  jurisdictions  hold  these  provisions  to  be  valid, 

still  we  find  the  Courts  of  South  Carolina  taking  a  contrary  view  (Reardon  vs. 
State  Mutual  Life  Insurance  Company;  Insurance  Law  Journal,  April,  1908, 
Page  309). 

The  following  language  of  Chief  Justice  Pope  in  this  connection  is  very  inter¬ 
esting  in  that  it  is  a  clear  indication  of  the  lengths  to  which  Courts  may  go 
to  nullify  the  unmistakable  meaning  of  insurance  contracts: 

“An  insurance  company  as  a  corporate  entity  must  conduct  its  business 

through  the  means  of  agents,  and  where  such  agents  have  knowledge  of  important 

facts  bearing  upon  the  corporate  business  the  knowledge  of  such  agent  is  the 
knowledge  of  the  corporation,  if  acquired  within  the  scope  of  the  agency.  It 
is  useless  to  diagnose  by  high-sounding  phrases  and  artfully  constructed  sen¬ 
tences  any  other  effect  of  agency. 

“As  was  well  said  by  this  Court  in  the  case  of  Fludd  vs.  Assurance  Society, 
75  S.  C.,  320,  ‘the  knowledge  of  an  agent  acquired  within  the  scope  of  his 
agency  is  imputable  to  the  principal,  and  if  an  insurance  company  at  the  in¬ 
ception  of  the  contract  of  insurance  has  knowledge  of  facts  which  render  the 
policy  void  at  its  option  and  the  company  delivers  the  policy  as  a  valid  policy, 
it  is  estopped  to  assert  such  ground  of  forfeiture.’  ” 

Policies  generally  provide  further,  that  “no  person  shall  be  deemed  to  be 
an  agent  of  this  company,  unless  duly  authorized  by  the  company,”  but  in  the 
last-mentioned  jurisdiction  his  authority  as  agent  may  be  established  by  proof 
that  he  solicited  business  in  its  behalf.  *  *  *  * 

The  phrase,  “bodily  injuries  caused  by  means  external,  violent  and  accidental,” 
seems  to  find  much  favor  in  the  eves  of  many  lawyers  and  companies,  and 
your  attention  has  been  called  many  times  in  the  past  to  various  conflicting 
and  seemingly  absurd  decisions  based  upon  this  phraseology.  It  was  discussed 
at  great  length  and  very  ably  by  Mr.  F.  J.  Canty,  in  his  paper  delivered  at 
your  meeting  of  1907,  and  entitled,  “Litigation  in  Accident  Insurance.” 

A  very  interesting  case,  Rosengarten  vs.  Casualty  Company,  involving  this 
phrase,  has  recently  been  tried  in  the  Court  of  Common  Pleas  at  Philadelphia, 
in  which  the  claim  was  made  that  the  deceased,  who  concededly  died  of  hem¬ 
orrhage  of  the  brain  during  a  violent  thunderstorm,  was  frightened  by  the 
lightning,  which  caused  apoplexy  and  death,  and  that  this  unaccompanied  by 
any  other  manifestation,  or  any  direct  injury,  other  than  fright,  was  “ex¬ 
ternal,  violent  and  accidental.”  No  decision  in  the  case  has  yet  been  rendered, 
but  it  is  to  be  hoped  that  the  Courts  will  not  extend  the  wording  to  accidents 
due  to  fright,  because  if  this  be  done,  there  may  yet  be  presented  to  us  the 
claim  that  the  death  of  some  fair  wage  earner  was  due  to  the  presence  of 
a  mouse. 

There  is  a  Maine  case  (McClinchey  vs.  Fidelity  &  Casualty  Company  of  New 
York,  80  Me.,  Page  251),  which  bases  a  recovery  upon  fright  and  physical 
exertion,  occasioned  by  an  effort  to  restrain  a  runaway  horse,  but  this  is  an 
extreme  one,  the  doctrine  in  which  will  probably  not  be  extended  to  cover  fright 
caused  by  a  cat  or  a  mouse. 

Drowning,  asphyxiation,  blood  poisoning,  insect  stings,  fits,  freezing,  mosquito 
bites,  choking,  perforated  intestines  and  hanging,  have  all  been  held  to  be 
“means  external,  violent  and  accidental.” 

The  phrase_,  “independently  of  all  other  causes,”  has  also  been  a  subject  of 
much  discussion.  The  Pennsylvania  authorities  held  that  this  phrase  refers 
merely  to  proximate  causes  and  not  to  remote  causes,  holding  in  substance  where 
a  diseased  condition,  together  with  an  injury,  produces  death,  which  could  not 
have  happened  in  the  absence  of  the  diseased  condition,  that  the  condition  is  a 
remote  cause,  if  the  time  of  unavoidable  death  is  advanced  but  a  single  mo¬ 
ment  by  the  accident. 

The  Courts  of  Maryland,  however,  seem  to  take  a  view  contrary  to  that  of 
the  Courts  of  Pennsylvania.  They  hold  that  “where  the  insured,  an  elderly  man, 
fell  and  broke  a  bone  in  his  ankle  and  shortly  afterward  died,  the  injury  hav¬ 
ing  healed,  and,  while  the  injury  would  probably  have  been  trifling,  if  his 
arteries  had  been  good,  he  was  suffering  from  a  diseased  condition  of  the 
arteries  and  died  directly  from  congestion  of  the  lung,  contributed  to  by  a 
degeneration  of  the  brain,  death  was  not  the  result  of  the  accident,  independent 
of  all  other  causes,  within  the  meaning  of  the  policy  (Thomas  vs.  Fidelity  & 
Casualty  Company  of  New  York,  Court  of  Appeals,  Maryland,  June  26,  1907.) 

The  Courts  of  Kentucky  seem  to  follow  the  Maryland  rule,  and  to  dis¬ 
approve  of  the  Pennsylvania  rule.  In  the  case  of  Shanby  vs.  Fidelity  &  Casu¬ 
alty  Company  of  New  Y’ork  (April,  1908,  Insurance  Law  Journal,  Page  296), 
the  death  of  the  insured  was  due  to  rupture  of  the  heart,  the  walls  of  which 
had  been  weakened  by  fatty  degeneration,  the  immediate  cause  being  over 
exertion,  and  it  was  held  that  this  was  not  death  through  bodily  injuries,  re¬ 
sulting  from  external,  violent  and  accidental  means,  and  independent  of  all 
other  causes. 

The  Courts  of  Iowa  also  follow  the  Maryland  rule  and  say:  “If  a  person 
suffering  from  some  weakness  of  disease  should  subject  himself  to  conditions 
which  would  not  injuriously  affect  persons  in  ordinary  health,  but  would  be 
dangerous  to  him,  and  injury  result,  it  would  not  be  due  to  an  accidental  cause. 
(Feder  vs.  Iowa  State  Traveling  Mens  Association,  78  N.  W.,  252.)  *  *  *  * 

The  phrase,  “while  riding  in  a  public  conveyance,”  which  gives  the  right 

to  double  indemnity,  has  been  held  not  to  apply  to  an  insured  who  is  injured 
while  riding  “outside  or  upon  such  vehicle.”  (Van  Bakkellen  vs.  Travelers 

Insurance  Company,  34  A.  D.,  399,  Affirmed  167  N.  Y.,  590.)  Itr  was  sub¬ 

sequently  thought  wise  by  the  insurance  companies  to  liberalize  their  policies  by 
changing  the  phrase  to  read  “while  riding  as  a  passenger  in  or  on  a  public 
conveyance  provided  by  a  common  carrier  for  passenger  service.” 

In  this  connection  it  may  be  stated  that  claim  has  recently  been  made  that 
an  automobile  hired  at  a  garage  for  a  special  trip,  is  a  public  conveyance 
within  the  meaning  of  this  phrase.  A  more  difficult  question  would  be  pre¬ 
sented  in  the  case  of  a  taxicab,  allowed  by  the  authorities  to  stand  upon  the 

public  streets,  for  the  purpose  of  conveying  at  a  fixed  legal  rate  anyone  who 

might  desire  to  make  use  of  the  same.  The  Courts  must  sooner  or  later  pass 
on  these  questions  with  the  aid  of  the  lawyer. 

The  settlement  of  claims  is  another  problem  of  very  great  magnitude.  Many 

claims  arise  which  are  just  and  which  require  a  fixed  indemnity,  but  they  are 

in  the  great  minority.  There  are  endless  questions,  even  in  claims  of  undoubted 
honesty,  bearing  on  the  amount  of  indemnity  which  must  be  determined  by  the 
lawyer  to  assist  the  adjuster  to  reach  conclusions  satisfactory  to  the  insured. 
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Suffice  it  to  say  that  an  honest  desire  to  give  the  indemnity  called  for  by  the 
contract,  a  fair  and  liberal  construction  of  it,  treatment  of  the  assured  not 
as  a  criminal  but  as  a  human  being,  possessed  of  certain  well-defined  rights,  and 
prompt  payment  of  losses  maintained,  even  though  at  the  cost  of  an  increased 
loss  ratio,  will  do  more  to  elevate  the  standing  of  accident  insurance  companies 
in  the  public  mind  and  to  promote  their  healthy  growth  along  legitimate  lines 
than  any  other  course  which  can  be  pursued. 

While  the  insuring  companies  should  give  the  assured  the  benefit  of  every 
reasonable  doubt,  nevertheless  it  is  their  duty  to  vigorously  contest  every  frau¬ 
dulent  and  exorbitant  claim,  even  though  greater  expense  be  involved  than 
that  of  settlement  and  the  prospect  of  success  be  slignt.  *  *  *  * 

In  New  York,  false  representations  concerning  occupation  (Cram  vs.  Equitable 
Accident  Association,  58  Hun,  Rage  11,  Dwight  vs.  Germania  Life,  103  N.  Y., 
Page  341),  income  (Heintz  vs.  Continental  Casualty  Companv  121  A.  D.,  Page 
75),  or  the  relationship  of  the  beneficiary,  absolutely  nullify  the  policy  (Gaines 
vs.  F.  &  C.  Co.,  188  N.  Y.,  Page  413).  In  Massachusetts,  however,  it  is 
enacted  by  statute,  that  the  breach  of  warranty  will  not  defeat  the  policy 
“unless  such  misrepresentations  or  warranty  is  made  with  actual  intent  to  de¬ 
ceive  or  unless  the  matter  misrepresented  or  made  a  warranty,  increased  the 
risk  of  loss”  (Sec.  21,  Acts  and  Resolves  of  Chap.  576).  In  Kentucky,  where 
a  similar  statute  exists  (Revised  Statutes  of  Kentucky,  Sec.  639),  it  was  held 
that  an  overstatement  of  earnings  was  not  material  in  the  case  of  a  serious 
accident.  (JEtna  Life  Insurance  Company  vs.  Claypool,  Insurance  Law  Journal, 
April,  1908,  Page  302.) 

Generally  speaking,  an  agreement  to  arbitrate  matters  of  difference  is  in¬ 
valid  as  tending  to  oust  Courts  of  their  jurisdiction,  although  the  distinction  is 
made  between  agreements  which  honestly  make  arbitration  preliminary  to  suits 
and  those  which  make  it  a  substitute  for  suits.  The  former  are  valid,  while 
the  latter  are  not.  It  is  to  be  regretted,  most  of  such  agreements  in  accident 
policies  are  unfortunately  worded  and  ineffectual  to  accomplish  the  desired 
purpose.  (Lewis  vs.  Brotherhood  Accident  Company,  Mass.,  Insurance  Law 
Journal,  March,  1907,  Page  259.)  Under  a  Massachussets  Statute  the  wilful 
incorporation  of  such  an  agreement  in  an  insurance  contract  is  criminal. 
(J^aws,  1907,  Chap.  5761,  Sec.  29.)  *  *  *  * 

There  are  many  partial  defenses  to  accident  insurance  claims  under  contracts 
which  distinguish  between  total  and  partial  disability.  They  largely  depend 
upon  the  facts  in  each  case,  although  many  apparently  conflicting  decisions 
are  made  by  Courts.  *  *  *  * 

Scarcely  a  day  passes  when .  efforts  are  not  made  by  the  unscrupulous  to 
introduce  measures  into  the  legislature  of  the  several  States  to  enable  them  to 
obtain  undue  advantage  over  accident  and  casualty  insurance  companies,  and 
only  the  skill  of  the  lawyer  in  designing  the  true  intent  of  the  measures, 
which  is  often  almost  securely  veiled,  prevents  the  passage.  *  *  *  * 

The  lawyer  must  be  on  the  constant  watch  against  corrupt  legislation  and 
use  every  honest  means  to  defeat  it,  but  he  must,  wherever  practicable,  plan 
and  lend  his  support  to  legislation  which  has  for  its  object  the  promotion  of 
the  interests  of  his  client.  Some  of  the  results  thus  accomplished  are  the 
passage  in  1906,  and  1908,  respectively,  of  bills  giving  right  to  do  boiler  and 
plate  glass  insurance  in  Massachusetts. 

It  should  be  the  constant  endeavor  of  the  lawyer  who  represents  accident  in¬ 
surance  companies  to  bring  about  a  uniformity  of  the  insurance  laws  in  the 
several  States.  They  are  to-day  so  diffuse  and  so  at  variance  with  one  an¬ 
other,  that  it  is  almost  impossible  to  frame  a  contract  so  as  to  meet  the  re¬ 
quirements  of  all  and  at  the  same  time  express  the  meaning  intended.  It 
seems  most  unjust  that  in  one  State  there  might  be  a  lawful  demand  under 
a  policy  which  could  not  be  enforced  in  another.  I  earnestly  urge  the  co¬ 
operation  of  all  accident  insurance  companies  and  their  legal  representatives, 
in  the  effort  to  uniformize  the  insurance  laws  and  trust  that  it  will  ultimately 
prevail. 

In  closing,  I  desire  to  quote  a  distinguished  member  of  the  Bar  of  the  present 
generation,  John  R.  Dos  Passos,  who  says  in  his  “American  Lawyer”  (Page  121): 

“The  one  saving  attribute  for  the  lawyer  and  through  him  of  society  is 
fidelity  to  the  client.  *  *  *  Fidelity  is  the  saving  salt  of  human  nature  and 
ennobles  whatever  it  touches.  It  is  not  the  exception,  but  the  rule,  for  the 
lawyer  to  surrender  his  whole  mental,  intellectual  and  physical  power  to  his 
client’s  cause.  There  are  no  sacrifices  which  he  will  not  make  and  no  dangers 
that  he  will  not  incur,  to  advance  the  success  of  his  employment.  *  *  *  The 
lawyer  is  bound  to  exercise  honesty,  skill,  prudence  and  care,  in  the  manage¬ 
ment  of  all  business  committed  to  his  hands.” 

It  is  the  province  of  the  lawyer  in  accident  insurance  to  do  all  of  these 
things,  notwithstanding  the  untiring  energy  and  strength  of  character  which 
they  demand. 

On  Thursday,  Hon.  E.  E.  Rittenhouse,  Commissioner  of  Insurance  of 
Colorado,  was  scheduled  to  deliver  an  address  (presented  in  part  below) 
upon  the  subject  of 

TAXATION  OF  INSURANCE  PREMIUMS. 

The  present  license  fees  and  taxes  on  insurance  premiums,  in  excess  of  an 
amount  sufficient  to  cover  the  cost  of  State  supervision,  are  unwarranted,  un¬ 
just,  and  should  be  abolished. 

While  insurance  officials,  State  officers  and  others  who  have  looked  into  the 
subject,  are  in  full  accord  with  this  view,  yet  so  far  no  organized  or  concerted 
effort  seems  to  have  been  made  to  right  this  wrong  upon  the  policyholder  and 
the  company  which  is  protecting  him. 

The  insurance  companies  of  the  United  States  are  paying,  through  Insurance 
Departments,  fees  and  taxes  amounting  in  round  numbers  to  $12,000,000  per 
annum.  Approximately,  $2,000,000  of  this  amount  comes  from  fees  and  $10,000,000 
comes  from  license  taxes  levied  chiefly  upon  premium  income.  Inasmuch  as  the 
fees  more  than  provide  for  the  cost  of  operating  the  Departments,  it  is  safe  to 
say  that  this  $10,000,000  per  year  represents  the  penalty  which  the  law  is  en¬ 
forcing  against  the  insurance  business. 

The  premium  tax  was  undoubtedly  originally  intended  to  cover  the  expenses  of 
the  Departments,  and  was  purely  a  license  tax,  and  it  is  still  a  license  tax  in  my 
State  and  in  many  others.  But  the  business  of  insurance  increased,  and  the 
money  came  rolling  in  to  the  State  treasuries  in  generous  quantities.  Naturally 
it  was  warmly  welcomed  and  permitted  to  increase  and  multiply.  Finding  that 
this  was  such  a  prolific  source  of  income,  many  States  passed  laws  increasing 
the  tax,  and  it  is  doubtful  if  any  State  decreased  it.  It  became,  in  effect,  a 
revenue  measure  instead  of  a  license  tax,  but,  being  a  license  tax,  it  was  possible 
to  apply  it  without  uniformity,  whereas,  if  it  were  legally  a  revenue  tax  it 
would,  under  the  constitutions  of  most  States,  have  to  be  levied  uniformly  upon 
all  corporations.  But  it  is  of  little  concern  to  the  man  who  pays  the  tax  whether 
it  is  for  license  or  for  revenue — the  effect  upon  his  pocketbook  is  the  same  in 
either  case.  *  *  * 

Taxing  Misfortune. 

A  man  who  pays  a  premium  to  protect  himself  against  loss  by  fire, 
accident  or  sickness  is  wise  and  prudent,  but  it  may  be  said  that  at  least 
to  a  certain  extent  he  is  actuated  by  selfish  motives;  but  the  man  who  pays 
a  premium  upon  a  policy  providing  a  death  benefit  for  his  family  must  surely  be 
given  credit  for  being  wholly  unselfish,  for  he  knows  that  he  will  not  profit  by  it 
himself  and  that  he  will  not  be  present  to  see  his  loved  ones  enjoy  the  fruits  of 
his  unselfish  devotion  to  their  welfare. 

Why  should  the  State  tax  this  man  for  his  most  worthy  and  commendable 


away?*1  *g*ar**ng  ^is  family  from  misery  and  want  after  he  has  passed 

This  tax  is  often  referred  to  as  a  lax  upon  thrift,  and  so  it  is.  The  same  may 
be  said  of  nearly  all  taxes,  but  this  goes  farther  than  thrift.  It  is  a  tax  upon 
calamity,  Human  misfortune  and  sorrow  are  made  to  pay  tribute  to  the  State 
treasury.  It  is  true  that  the  tax-gatherer  is  not  at  the  bedside  of  the  sick  or  in 
jured,  or  of  the  dying,  demanding  for  the  State  its  calamity  tax.  It  is  collected 
in  advance  trom  the  premiums.  If  this  money  must  be  raised  for  the  State  by  a 
penalizing  tax,  why  not  collect  it  from  the  man  who  fails  or  refuses  to  provide 
protection  for  his  dependents,  instead  of  from  the  man  who  performs  this 
humane  and  imperative  duty?  In  so  far  as  this  is  a  tax  upon  the  policyholders, 
it  is  a  double  tax;  that  is,  a  tax  upon  a  tax,  and  such  a  condition  as  this  is  so 
obviously  unjust  and  un-American  as  to  call  for  prompt  correction. 

The  Exempted  Class. 

Because  of  the  benevolent  nature  of  their  work  and  the  great  good  done  in 
promoting  morality  and  dispelling  poverty,  church,  charitable  and  many  educa¬ 
tional  institutions  which  are  maintained  by  self-imposed  taxes,  are  exempted 
from  State  taxation.  For  the  same  reason  fraternal  and  other  insurance  or  bene¬ 
ficiary  societies  are  also  very  properly  and  very  generally  exempted. 

Insurance  honestly  conducted  is  one  of  the  most  worthy  and  beneficent  institu 
tions  developed  by  modern  civilization.  Its  purpose  and  mission  is  to  en¬ 
courage  economical  and  tempera.te  living  and  to  prevent  misery  and  want.  Its 
influence  is  exercised  in  promoting  a  higher  standard  of  life  and  good  citizen 
ship  generally.  Why  then  would  it  not  be  proper  to  include  insurance  companies 
in  this  exempted  class? 

Failure  to  include  them  in  the  exempted  list  is  doubtless  due  to  the  fact  that 
insurance  companies  other  than  mutuals  are  classed  as  “organized  for  profit.” 
I  he  State  might  then  tax  the  profits  and  exempt  the  rest  of  the  assets,  because, 
outside  of  the  question  of  profits,  the  joint  stock  company  performs  virtually  the 
same  good  service  for  the  human  family  as  the  mutual  or  fraternal  insurance 
organization.  This  plan  may  also  have  its  weak  side,  and  it  evidenth*  has,  for, 
so  far  as  I  am  informed,  it  has  never  been  put  into  practice.  *  *  * 

Significant  Comparisons. 

Let  us  consider  a  comparison  or  two  to  enable  us  to  better  comprehend  the 
unjust  nature  of  this  discriminatory  tax. 

Consider  the  beef  trust,  for  instance.  The  corporations  composing  this  trust 
are  operated  solely  for  profit,  and  a  very  large  profit  at  that.  They  are  re¬ 
garded  by  many  consumers  as  wholly  mercenary  and  as  a  most  unrighteous  and 
grasping  food  monopoly.  This  trust  drew  millions  of  dollars  into  its  home 
coffers  last  year  from  nearly  every  State  in  the  Union.  How  many  millions  did 
it  pay  out  last  year  to  people  who  were  in  sorrow  or  distress?  To  how  many 
people  suffering  from  misfortune  did  it  bring  the  comfort  of  financial  aid?  To 
how  many  millions  does  it  now  offer  hope  of  future  protection  against  calamity? 
To  not  one  person,  of  course,  for  the  beef  trust  is  not  operating  upon  philan¬ 
thropic  lines.  It  is  not  organized  to  relieve  distress,  nor  to  prevent  poverty,  and 
it  is  not  expected  to  do  so  And  yet.  in  applying  the  only  income  tax  collected 
from  corporations,  this  and  kindred  corporations  are  favored  and  the  extra 
burden  placed  upon  those  that  are  engaged  in  the  business  of  encouraging  thrift, 
uplifting  the  citizen  and  protecting  the  unfortunate.  *  *  * 

Now  let  us  consider  the  saloon.  I  am  sorry  to  link  the  magnificent  institution 
ol  insurance  with  the  liquor  traffic  in  a  public  address.  They  have,  however, 
been  classed  together  for  taxation  purposes,  not  by  me,  but  by  public  sentiment— 
for  public  sentiment  is  the  master  of  the  lawmaker.  Excessive  license  taxes  are 
levied  only  upon  insurance  companies  and  the  liquor  business. 

It  is  admitted  that  this  high-license  tax  is  placed  upon  the  liquor  business  as 
a  sort  of  penalty  or  fine  for  restrictive  or  prohibitive  purposes,  because  the 
saloon  is  supposed  to  be  detrimental  to  public  morals.  Incidentally,  as  with 
insurance,  the  tax  is  supposed  to  bring  in  an  occasional  honest  dollar  to  help  run 
the  Government.  Why  should  insurance  be  placed  in  the  same  taxing  category 
as  the  saloon?  Perhaps  it  is  because  they  represent  opposite  extremes.  One  is 
penalized  for  spreading  misery  and  distress  and  the  other  for  spreading  comfort 
and  happiness.  One  is  fined  for  being  so^  bad  and  the  other  for  being  so  good. 
Here,  if  the  consumer  pays  the  tax,  we  find  the  sober,  respectable  breadwinner 
shackled  to  the  drunkard  and  the  profligate,  both  bearing  the  same  yoke  of 
punishment;  one  for  his  virtues,  the  other  for  his  vices.  How  can  such  an 
absurd  situation  be  reconciled  with  the  American  idea  of  common  sense  and  fair 
play? 

The  Legislator. 

Flow  is  this  condition  to  be  corrected?  What  are  the  difficulties  in  the  way, 
and  how  are  they  to  be  removed? 

I  am  not  in  accord  with  the  views  of  those  who  indiscriminately  denounce  our 
legislators  for  the  existence  of  this  calamity  tax.  The  vast  majority  of  the  law¬ 
makers  in  Colorado,  as  v/ell  as  in  other  States,  are,  I  believe,  anxious  to  protect 
the  rights  of  the  policyholders  and  of  the  companies.  There  are,  of  course,  ex¬ 
ceptions;  there  are  people  who  feel  bitter  and  who  are  unreasonable  in  their 
attitude  toward  insurance  companies,  but  they  are  very  scarce  in  Colorado. 
Our  lawmakers  come  direct  from  the  people  and  from  all  walks  of  life.  Their 
judgment  upon  questions  of  this  kind  may  be  at  fault  now  and  then,  as  is  yours 
and  mine.  It  is,  however,  unfair  and  unreasonable  to  assume  that  they  set  out 
with  the  deliberate  intention  to  wrong  the  policyholders  or  the  insurance  com¬ 
panies.  When  we  consider  the  variety  of  occupations  from  whence  they  come, 
the  extraordinary  number  and  variety  of  subjects  upon  which  they  must  pass, 
and  the  extremely  short  time  in  which  they  have  to  study  and  act  upon  them,  it 
is  remarkable  that  so  little  injustice  is  done. 

Insurance  men  have  had  years  in  which  to  study  this  question,  and  are  familiar 
with  its  every  detail. 

As  a  result  of  this  study,  they  are  unanimously  of  the  opinion  that  the  fees 
and  premium  taxes  should  be  reduced  to  at  least  the  needs  of  the  Departments; 
but  what  has  been  done  by  these  custodians  of  the  interests  of  the  policyholders 
to  make  these  legislators  understand  the  injustice  of  this  tax?  *  *  * 

Companies  Must  Lead. 

So  long  as  this  law  is  on  the  statute  books  of  rny  State  it  will  be  enforced.  I 
have,  however,  frequently  called  attention  to  its  injustice.  It  was  condemned  in 
my  official  recommendations  for  1906.  I  later  voted  for  the  resolution  of  the 
Commissioners’  convention  which  called  attention  to  the  unfairness  of  the  tax 
and  named  a  committee  to  investigate  and  report  upon  the  subject.  This  resolu¬ 
tion  was  published  in  an  official  bulletin  of  my  Department  and  reached  every 
town  and  hamlet  in  the  State,  as  all  of  them  do.  In  several  public  addresses  T 
have  spoken  in  favor  of  a  reduction  in  this  tax,  and  I  again  called  attention  to 
it  in  my  annual  recommendations  recently  published.  So  I  will  not  be  charged 
with  timidity  or  “cold  feet”  when  I  express  the  opinion  that  the  prospect  of 
correcting  this  law  throughout  this  country  is  absolutely  hopeless  if  you  are 
going  to  leave  the  job  to  the  Insurance  Commissioners. 

The  Insurance  Commissioners’  Convention  courageously  took  up  this  ques¬ 
tion,  and  with  the  hope  of  assisting  in  reducing  the  unfair  features  of  insurance 
taxation,  or  at  least  to  secure  uniformity  in  the  rate  and  method  in  all  States,  is 
collecting  data,  and  will  doubtless  frame  and  propose  to  the  States  a  law  to 
right  this  wrong.  But  it  must  be  understood  that  there  is  a  limit  to  what  they 
can  do.  It  is  scarcely  to  be  expected  that  where  the  individual  Commissioner 
finds  the  legislative  leaders  and  a  very  considerable  body  of  the  members  opposed 
to  his  bill  that  he  can  consistently  undertake  to  fight  such  a  measure  through. 
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Educational  Campaign  Suggested. 

I  therefore  take  advantage  of  your  courteous  invitation  to  address  you  upon 
this  subject  to  venture  the  following  suggestions:  _  . 

Let  the  insurance  companies  of  a!i  classes  join  in  organizing  an  educational 
bureau  somewhat  after  the  general  plan  so  long  used  by  the  associations  for  and 
against  the  protective  tariff.  Have  this  bureau  take  up  in  a  systematic  and 
businesslike  manner  the  work  of  educating  the  public  in  general,  and  Gover¬ 
nors  and  legislators  in  particular,  upon  this  tax  question  and  upon  any  others 
that  may  be  found  necessary.  Call  a  public  meeting  or  conference,  for  instance, 
in  New  York;  have  addresses  by  men  of  national  prominence  outside  of  the  in¬ 
surance  business.  If  this  goes  well,  have  another  larger  meeting,  say  in  \\  ash- 
ington  or  Chicago.  If  possible,  have  this  called  or  suggested  by  the  Superin¬ 
tendent  of  Insurance  of  the  District  of  Columbia,  or  by  his  Department  chief, 
or  even  the  President  himself,  if  it  can  be  consistently  done.  Gather  a  lot  of 
Governors  at  that  meeting;  they  all  have  influence  with  legislatures.  Also  in¬ 
vite  prominent  State  lawmakers.  Tell  them  about  this  unjust  tax  and  who  pays 
it,  and  ask  their  views  and  their  help.  Have  competent  advocates  of  your  cause 
prepared  to  appear  before  committees  and  Governors  and  others  whose  help 
may  be  needed.  In  fact,  do  everything  within  the  bounds  of  reason  to  attract 
public  attention  to  this  question,  and  keep  it  going. 

If  vou  intend  to  take  the  position  that  the  excess  tax  is  a  double  tax,  coming 
directly  or  indirectly  from  the  policyholders’  pocket,  you  must  be  prepared  to 
answer  this  very  natural  question  which  is  sure  to  be  asked  you  by  the  legislator: 

“If  this  tax  comes  from  the  pocket  of  the  policyholder,  will  you  reduce  pre¬ 
miums  or  increase  benefits  in  corresponding  ratio  to  the  reduction  in  the  tax?” 

You  will  doubtless  be  told  that,  inasmuch  as  insurance  companies  own  little  or 
no  property  in  most  of  the  States,  a  high-license  tax  equalizes  things  between 
vour  companies  and  those  that  invest  in  property  and  pay  taxes  thereon.  You 
will,  of  course,  be  reminded  of  the  amount  of  money  insurance  companies  take 
from  the  States.  I  shall  not  presume  to  suggest  arguments  upon  these  points. 
I  know  you  have  them  and  that  they  can  be  presented  in  a  concise,  specific  and 
convincing  manner. 

It  seems  to  be  of  primary  importance  that  you  be  prepared  to  show  the 
injustice  of  levying  this  $10, 000, 000  of  income  tax  upon  insurance  and  exempting 
all  other  corporations. 

If  this  revenue  must  be  collected  from  the  corporations,  let  it  come  from  all  of 
them  in  equal  and  just  proportion.  A  very  slight  increase  in  the  general  cor¬ 
poration  tax  would  relieve  the  policyholders  and  the  insurance  companies  of  this 
unjust  burden  and  distribute  it  among  all  corporations  so  lightly  that  none 
would  feel  it.  . 

It  will  undoubtedly  take  time  to  make  your  case  clear  to  the  people  and  their 
lawmakers,  but  when  you  do,  you  will  not  long  be  denied  this  simple  act  of 
elemental  justice. 

Dr.  Charles  H.  Harbaugh  of  Philadelphia  is  on  the  programme  to  pre¬ 
sent  to-day  an  interesting  paper,  part  of  which  is  given  below,  upon 
ACCIDENTS  CAUSED  BY  DISEASES. 

In  taking  up  the  question  of  diseases  which  may  cause  or  result  in  accidents, 
I  deemed  it  best  to  divide  them  into  four  classes,  and  to  consider  each  class 
separately.  Under  this  classification  we  have  accidents  arising  from  diseases  of 
the  brain  and  nervous  system;  the  circulatory  system,  which  includes  the  heart, 
arteries  and  veins;  the  renal  system  and  miscellaneous,  this  latter  heading  in¬ 
cluding  some  of  the  most  important  diseases  which  concern  an  insurance  com¬ 
pany  when  an  accident  policy  is  in  force  and  a  claim  arises. 

Brain  and  Nervous  System. 

I  need  hardly  call  your  attention  to  epilepsy,  which  is  a  disease  producing 
sudden  and  unexpected  unconsciousness,  this  unconsciousness  not  infrequently 
taking  place  when  the  individual  is  in  such  a  position  that  a  fall  occurs  and 
injuries  result  which  cause  disability.  This  is  illustrated  by  a  case  seen  by 
the  writer  several  years  ago,  in  which  a  policyholder  was  going  up  the  front 
steps  of  his  home.  The  attack  occurred  just  as  he  reached  the  top  step,  caus¬ 
ing  him  to  fall  about  five  feet  to  the  pavement,  striking  his  head  and  pro¬ 
ducing  a  badly  lacerated  scalp  which  resulted  in  total  disability  of  several 
weeks.  This  claim,  of  course,  was  not  recognized  by  the  company,  as  it  was 
ascertained  that  the  claimant  was  subject  to  epileptic  convulsions  and  that  the 
fall  was  the  direct  result  of  such  an  attack. 

Dizziness  and  vertigo,  which  are  due  to  innumerable  causes,  but  most  fre¬ 
quently  to  derangement  of  the  digestive  organs,  often  become  so  severe  that 
a  fall  takes  place  and  disability  ensues.  Usually,  however,  in  these  cases  the 
injuries  are  trivial,  and  total  or  partial  disability  does  not  persist  for  any 

length  of  time,  and  frequently  no  claim  is  made  at  all. 

Neuralgia  of  the  heart,  which  is  more  properly  known  under  the  term  of 

angina  pectoris,  is  a  paroxysmal  disease,  more  common  in  the  male  sex  and 

more  often  seen  in  middle  life.  It  is  characterized  by  sudden  attacks  of  pain 
involving  the  region  of  the  heart.  These  pains  may  be  so  severe  that  the  indi¬ 
vidual  falls  in  his  tracks  and  remains  semi-conscious  or  helpless,  or  death 
suddenly  ensues.  In  such  a  case  an  accident  may  follow  on  account  of  this 
pain  attacking  the  heart,  and  a  claim  for  total  or  partial  disability  may  result 
from  injuries  received  or  a  death  claim  may  supervene. 

Circulatory  System. 

Diseases  affecting  the  heart,  arteries  and  veins  are  extremely  common  at 
the  present  time.  Certain  changes  involving  the  valves  of  the  heart  impair 
the  action  of  that  organ  to  such  an  extent  that  a  sudden  death  may  occur,  the 
individual  at  the  time  being  in  such  a  position  that  the  fall  of  the  lifeless  form 
produces  injuries  which  might  have  been  sufficient  to  cause  a  fatal  termination, 
and  in  these  cases  it  is  at  once  alleged  that  the  accident  caused  the  death.  In 
such  instances,  a  post  mortem  examination  shows  the  diseased  condition  of  the 
heart,  provided,  of  course,  that  the  body  has  not  been  so  badly  mutilated, 
as  in  a  railroad  accident,  that  a  proper  examination  cannot  be  secured.  When 
an  organic  change  of  the  valves  of  the  heart  has  taken  place  or  valvular  disease 
is  existing,  there  are  frequently  found  what  are  known  as  vegetations  on  the 
valves  insitle  of  the  heart.  These  vegetations  are  small  mucous  or  fibrous  tissue 
growths  which  are  sometimes  detached  from  the  valves  and  washed  into  the 
circulation.  These  small  vegetations  flow  along  in  the  blood  current  until  the 
artery  becomes  too  small  for  them  to  pass  through,  or  they  lodge  at  a  bifurca¬ 
tion  and  remain  there,  thus  occluding  the  artery  and  stopping  the  circulation 
beyond  this  point.  If  the  artery  so  affected  happens  to  be  in  the  brain,  sudden 
unconsciousness  supervenes,  and  here  again  you  have  the  same  condition,  which 
may  result  in  a  serious  accident  if  the  individual  loses  consciousness  in  an 
exposed  position.  Should  the  embolus  lodge  in  a  small  artery  of  one  of  the 
extremities,  gangrene  of  the  part  may  follow  and  a  period  of  disability  ensues 
which  results  in  an  amputation  of  the  extremity  involved. 

Artcrio-sclerosis  is  a  disease  affecting  the  arteries  of  the  body,  first  appear¬ 
ing  in  the  arteries  of  the  heart  and  later  spreading  and  involving  other 
arteries.  When  a  person  is  sunering  from  arterio-sclerosis,  it  means  that  the 
arteries  are  hardened  and  in  addition  to  this,  at  different  spots  in  the  artery, 
there  are  soft  places  which  mark  weak  spots,  the  artery  not  being  any  stronger 
than  its  weakest  part.  If  the  heart  is  accelerated  by  exercise  or  after  eating 
a  hearty  meal,  the  pressure  of  the  blood  in  the  arteries  is  increased  and  there¬ 
fore  it  is  a  common  occurrence  for  the  blood  stream,  on  account  of  this  in¬ 
creased  pressure,  to  break  through  the  artery  at  one  of  these  soft,  diseased 
places,  and  when  this  occurs  in  the  arteries  of  the  brain,  cerebral  apoplexy  is 
said  to  exist,  apoplexy  simply  being  a  hemorrhage  from  an  artery  of  the  brain. 


Of  course,  we  all  know  that  if  a  hemorrhage  of  sufficient  volume  takes  place 
unconsciousness  supervenes  within  a  few  seconds  or  minutes,  and  here  again 
if  an  individual  is  in  a  position  where  an  accident  may  occur,  the  injuries  which 
may  be  sustained  are  said  to  be  accidentally  received,  even  though  the  apoplexy 
has  occurred  previous  to  the  injury.  Should  death  ensue,  it  is  sometimes  a 
difficult  question  to  prove  if  the  hemorrhage  occurred  before  or  after  the 
accident.  The  proving  of  such  a  point  would  depend  on  whether  death  took 
place  immediately.  In  such  a  case,  where  apoplexy  caused  the  termination  of 
the  life,  the  hemorrhage  from  the  ruptured  artery  in  the  brain  would  be  present 
as  a  clot  and  would  persist  until  disturbed  by  a  post  mortem,  whereas,  if  the 
individual  lived  for  five  or  ten  minutes  after  the  accident,  it  could  be  possible 
that  the  accident  produced  the  apoplexy,  unless  it  could  be  shown  that  the 
individual  fell  before  the  injuries  were  received. 

Phlebitis. 

Phlebitis  or  inflammation  of  the  veins  is  an  acute  inflammation  involving 
the  venous  system  of  the  body  which  usually  affects  the  lower  extremities.  When 
this  condition  sets  in,  the  veins  become  closed  with  a  clot  of  blood  and  the  re¬ 
turn  circulation  is  impeded.  If  the  inflammation  subsides  without  any  untoward 
effects,  the  individual  practically  becomes  the  same  as  before  the  attack,  but  if  a 
small  clot  is  washed  away  from  the  large  clot  which  blocks  one  or  more  veins, 
this  embolus  may  act  the  same  as  a  vegetation  washed  from  the  valves  of  the 
heart,  with  the  result  that  if  it  lodges  in  an  artery  of  the  brain,  sudden  un¬ 
consciousness  ensues,  and  if  this  occurs,  as  above  stated,  while  the  individual 
is  in  a  position  exposed  to  accidents,  injuries  may  be  received  which  are  al¬ 
leged  to  have  been  accidental  in  origin. 

Renal  System. 

The  only  disease  of  the  kidneys  and  bladder  that  could  produce  a  condition 
which  would  result  in  an  accident  is  Bright’s  disease.  When  an  acute  attack 
of  Bright’s  disease  supervenes,  or  when  this  disease  has  been  going  on  for  a 
long  time  and  life  of  the  individual  is  nearly  terminated,  a  condition,  known 
as  uremia,  is  produced  by  absorption  of  the  poison  of  the  body  which  should 
be  excreted  by  the  kidneys.  In  such  a  case,  and  especially  when  an  acute  at¬ 
tack  of  Bright’s  disease  commences,  uremia  causes  sudden  unconsciousness,  with 
the  result  that  injuries  may  take  place.  *  *  *  * 

General  Diseases. 

Considering  general  diseases  there  are  several  important  ones  that  may  pro¬ 
duce  accidents.  The  most  horrible  disease  which  can  affect  a  human  being  is 
syphilis,  and  this  disease  may  be  so  far  reaching  in  its  effects  that  almost  any 
pathological  condition  may  result.  Syphilis,  according  to  the  most  prominent 
authors,  is  practically  the  only  cause  of  locomotor  ataxia  and  acute  myelitis. 
Therefore  it  can  readily  be  seen  that  if  either  one  of  these  diseases  is  present, 
and  perhaps  existing  in  a  form  which  is  not  easily  recognized  or  diagnosed,  an 
accident  may  occur  on  account  of  the  individual  not  being  able  to  properly 
take  care  of  himself.  *  *  *  * 

Tuberculosis  of  the  bones  and  joints  is  not  infrequently  existing  in  individuals 
and  the  condition  is  not  severe  enough  to  show  itself  until  an  injury  to  the 
part  of  the  body  involved  occurs,  when  the  resulting  disability  is  out  of  all 
proportion  to  the  injury  received.  In  such  cases,  while  the  disease  does  not 
cause  the  accident,  the  prolonged  disability  is  due  to  an  abnormal  con¬ 
dition.  *  *  *  * 

Diseases  of  the  middle  ear,  together  with  diseases  of  the  mastoid  process  of 
the  temporal  bone,  this  latter  being  the  projection  of  bone  immediately  back 
of  the  ear,  produce  a  peculiar  condition  which  may  result  in  an  accident.  An 
individual  suffering  with  either  of  these  parts  diseased  sometimes  sees  double, 
sometimes  sees  only  one-half  of  a  person  or  wagon  coming  towards  him  and 
sometimes  thinks  he  is  walking  in  a  straight  line  when  he  is  actually  going 
from  one  side  to  the  other  or  in  a  circle.  It  can  readily  be  understood  that 
when  a  diseased  ear  is  in  existence  and  producing  these  symptoms,  it  precludes 
an  individual  from  properly  taking  care  of  himself,  by  knowing  exactly  where 
he  is  going  and  distinguishing  the  exact  position  of  objects  which  are  advanc¬ 
ing  towards  him.  Such  a  person  is  extremely  liable  to  accidental  injuries,  and 
therefore  any  one  suffering  from  a  discharge  of  one  or  both  ears  which  in¬ 
dicates  a  disease  of  the  middle  ear,  is  an  extremely  poor  risk  for  accident  in¬ 
surance,  as  such  an  individual  is  almost  sure  to  have  an  accident  which  re¬ 
sults  in  total  or  partial  disability,  if  not  in  death  itself.  *  *  *  * 

There  are  other  diseases  which  produce  such  painful  conditions  that  the  in¬ 
dividual  while  suffering  pain  is  more  or  less  incapable  of  properly  taking  care 
of  himself,  and  while  the  severe  pain  is  existing  accidents  may  occur  which 
are  the  result  of  the  disease.  Rheumatism  is  an  example  of  this  class  the  same 
as  neuralgia  and  severe  headache  from  many  causes.  Other  diseases  may  also 
result  in  accidents,  but  they  are  so  rare  or  unusual  that  it  has  not  been  thought 
necessary  to  name  them,  the  above  diseases  being  the  principal  ones  that 
produce  accidents. 


REPORTS  OF  FIRE  INSURANCE  COMPANIES. 


Atlanta=Birmingham  Fire  Insurance  Company,  Atlanta,  Ga. 

Judge  Newman  of  the  Federal  Court  at  Atlanta  has  issued  an  order  to  Receiver 
A.  C.  Sexton  of  the  Atlanta-Birmingham  authorizing  him  to  accept  a  settlement 
of  75  cents  on  the  dollar  for  $27,467  due  the  company  under  reinsurance  claims. 


Automobile  Mutual  Insurance  Company,  Providence,  R.  I. 

This  company,  which  is  associated  with  the  factory  mutuals,  has  been  or¬ 
ganized.  A.  T.  Vignerou,  secretary  of  the  Hope  Mutual  Fire  and  the  What 
Cheer  Mutual  Fire,  both  of  Providence,  is  vice-president  and  treasurer  of  the 
company. 


Carolina  Mutual  Fire  Insurance  Company,  Spartanburg,  S.  C. 

Judge  D.  E.  Hyrick  of  Spartanburg,  S.  C.,  has  appointed  S.  N.  Wetmore  re¬ 
ceiver  of  the  Carolina  Mutual  Fire. 


William  Penn  Fire  Insurance  Company,  Pottsville,  Pa. 

The  William  Penn  Fire  of  Fottsville,  Pa.,  has  been  authorized  to  commence 
writing  business,  with  a  capital  stock  of  $100,000  and  a  cash  surplus  of  $50,000. 
Its  agency  manager  is  J.  L.  Mines,  308  Walnut  street,  Philadelphia. 


United  London  and  Scottish  Insurance  Company,  Ltd.,  London, 

England. 

This  company  is  transacting  a  surplus-line  business  in  this  country  through  the 
Seddon  Underwriting  Company  of  New  York.  The  United  London  and  Scottish 
has  an  authorized  capital  of  £300,000,  a  subscribed  capital  of  about  £175,000,  and 
a  paid-up  capital  of  about  £85,000.  It  is  prepared  to  accept  lines  of  $10,000  on 
first-class  surplus  risks.  All  losses  are  paid  at  the  New  York  office  of  the  Seddon 
Underwriting  Company. 
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IV HAT  OF  THE  FUTURE? 

F  one  could  correctly  forecast  the  leading  events  of  the 
next  forty  years  in  the  fire  insurance  business,  what  would 
he  predict  ? 

With  movements  already  on  foot  looking  to  a  greater  uni¬ 
formity  than  now  obtains  in  State  supervision  and  taxation, 
the  prophet  might  foresee  the  amendment  of  the  Constitution 
of  the  United  States,  if  that  should  be  necessary,  and  the  es¬ 
tablishment  of  a  Federal  bureau  of  insurance  to  concentrate 
the  control  over  companies  transacting  inter-State  business. 
He  might  foretell  compulsory  co-operation  among  the  insur¬ 
ance  cmpanies  rather  than,  as  is  now  the  case  in  many  States, 
the  legal  prohibition  of  such  co-operation.  Such  a  condition 
would  be  a  natural  precedent  of  the  combined  classification 
of  the  risks,  premiums  and  losses  of  the  respective  companies, 
and  thus,  in  turn,  might  lead  to  the  fixing  of  maximum  rates 
by  the  government  for  various  classifications  of  risks,  as  has 
already  been  done  in  several  States  in  connection  with  rail¬ 
road  passenger  rates.  It  might  be  that  the  classification  work 
would  be  undertaken  by  a  branch  of  the  Census  Bureau,  which 
would  have  the  machinery  necessary  to  secure  the  desired  in¬ 
formation  from  the  insured,  as  well  as  from  the  companies. 

With  such  a  close  supervision  and  control  by  the  govern¬ 
ment,  the  adjustment  of  losses  by  government  appraisers, 
subject  to  objection  of  either  the  insured  or  the  insurer  at 
public  hearings,  might  well  follow ;  and  if  the  government  is 
to  restrict  the  income  of  the  companies  to  certain  maximum 
rates,  it  should  also  endeavor  to  minimize  the  expense  of  con¬ 
ducting  the  business,  which  might  be  done  by  having  the 
agency  work  of  the  companies  attended  to  by  postal  em¬ 
ployees.  As  each  individual  risk  would  be  either  specifically 
rated  or  would  have  maximum  and  minimum  rates  applicable, 
with  little  latitude  in  either  direction,  this  work  would  not 
require  much  technical  knowledge.  The  collection  of  premi¬ 
ums  would  be  promptly  made  under  a  provision  of  the  com¬ 
mon  policy  form,  which  would  automatically  cancel  the  pol¬ 
icy  if  the  premium  was  not  paid  within  five  days  from  its 
date.  Taxation  would  be  reasonable  and  uniform  and  divi¬ 
dends  would  be  limited  to  a  rate  which  would  properly  com¬ 


pensate  stockholders  not  only  for  the  use  of  their  capital,  but 
for  the  extra  hazardous  nature  of  the  business.  As  but  one 
statement  will  be  required  annually  from  each  company 
doing  inter-State  business,  this  work  would  be  much  sim¬ 
plified,  and  the  differing  statements  in  various  States  would 
be  avoided.  Investments  would  be  reasonably  restricted  and 
closely  supervised  by  the  government,  and  a  high  standard  of 
solvency  would  be  required. 

Having  gone  thus  far,  the  prophet  would  probably  con¬ 
sider  that  he  had  cut  out  enough  work  for  the  next  forty 
years,  without  suggesting  the  actual  transaction  of  the  fire 
insurance  business  by  the  Federal  Government,  which,  by  the 
way,  might  be  deemed  a  more  absurd  proposition  than  that 
which  has  already  been  advanced  as  to  the  governmental 
ownership  of  the  railroads  of  the  country.  He  would  prob¬ 
ably  think  that  he  had  progressed  as  far  in  insurance  matters 
as  had  Bellamy,  in  his  “Looking  Backward,”  in  relation  to 
other  affairs  of  life,  and  had  incidentally  secured  a  good  lead 
on  the  radical  advocates  of  paternalism,  communism,  social¬ 
ism,  and  a  few  other  -isms. 


DURING  the  past  twenty  years  or  more  The  Spectator 
has  advocated  the  introduction  of  salt  water  for  fire 
protective  and  other  purposes  in  the  streets  of  New  York. 
About  the  first  of  the  articles  urging  the  adoption  of  the  salt¬ 
water  system  contained  an  elaborate  diagram,  showing  how 
pumping  stations  could  be  established  on  the  banks  of  either 
river,  and  how  hydrants  could  be  placed  in  the  streets  closely 
enough  together  to  furnish  a  sufficient  number  of  large 
streams  to  control  any  fire  that  might  occur.  The  plan  re¬ 
ceived  much  encouragement  from  fire  underwriters,  but  the 
city  authorities,  scheming  for  large  appropriations  for  the 
Croton  extension,  turned  a  deaf  ear  to  all  arguments  in  favor 
of  the  salt-water  system.  But  now,  after  the  lapse  of  a  quar¬ 
ter  of  a  century,  the  salt-water  system  has  been  inaugurated, 
has  been  tested  satisfactorily,  and  is  so  effective  that  fire¬ 
fighting  experts  now  declare  it  to  be  impossible  to  have  a  con¬ 
flagration  in  the  protected  district,  and  that  even  small  fires  are 
no  longer  to  be  dreaded.  So  effective  have  been  the  tests  of  the 
salt-water  system  that  it  is  to  be  extended  to  other  sections  of 
the  city  as  conditions  warrant.  Underwriters  are  highly 
pleased  with  this  new  and  apparently  adequate  protection  to 
the  congested  district,  where  millions  of  dollars’  worth  of 
property  are  exposed.  There  are  indications  that  they  are  so 
elated  that  there  is  danger  of  the  abandonment  of  some  of  the 
fire-preventive  measures  heretofore  insisted  upon,  and  that 
carelessness  and  indifference  will  be  tolerated  alike  by  under¬ 
writers  and  property  owners.  Indeed,  it  is  intimated  that 
there  is  likely  to  be  such  a  competition  for  business  in  the 
“salt-water  district”  as  to  result  in  rate  cutting  and  placing 
the  congested  quarter  among  the  preferred  risks.  It  is  a  good 
thing  to  feel  that  the  city  is  no  longer  in  danger  of  a  conflagra¬ 
tion  in  its  richest  section,  but  underwriters  cannot  afford  to 
let  down  the  bars  of  precaution.  There  is  too  vast  an  amount 
of  wealth  in  that  locality  to  be  trifled  with,  and,  while  a  con¬ 
flagration  may  be  avoided,  there  are  single  risks  that  can  be 
destroyed  or  several  may  be  exposed  as  to  cause  a  “big  blaze” 
and  heavy  loss  even  with  the  salt-water  system  at  work.  Even 
the  smallest  of  fires  may  result  in  great  loss  by  reason  of  the 
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vast  amount  of  water  that  may  be  turned  upon  them.  There 
should  be  no  relaxation  of  the  rules  for  fire  prevention  in  the 
protected  district,  and  underwriters  should  not  expect  the  im¬ 
possible  from  the  new  system.  The  average  number  of  fires 
is  likely  to  occur  there,  and  all  that  can  be  expected  of  the 
numerous  hydrants  is  the  prevention  of  a  conflagration. 

ifc  ifc  *  He 

Apropos  of  the  efforts  made  years  ago  to  induce  the  city 
authorities  to  consider  the  salt-water  system,  a  veteran  under¬ 
writer,  now  dead,  told  of  his  experience  with  one  of  the  Tam¬ 
many  sachems  who  held  one  of  the  higher  offices  in  the  city 
government.  This  gentleman  called  upon  the  official,  who 
received  him  courteously,  and  permitted  him  to  present  his 
arguments  in  favor  of  salt  water,  and  graciously  glanced  over 
the  plans  submitted.  Then  he  closed  the  interview  by  saying : 
“Now,  you  fellow’s  want  to  let  this  thing  alone.  We  are  de¬ 
termined  to  put  through  the  Croton  extension,  and  won’t  have 
any  interference.  Put  your  system  and  your  plans  under  lock 
and  key  and  lose  the  key.”  And  the  Tammany  rulers  of  the 
city  spent  millions  upon  millions  of  dollars  for  the  Croton  ex¬ 
tension,  including  aqueducts,  dams,  the  sequestration  of  prop¬ 
erty,  etc.,  and  some  of  them  became  multimillionaires. 


WE  regret  to  observe  that  a  magazine  entitled  The 
Bookkeeper  has  published  an  article  upon  “The  De¬ 
lusiveness  of  Fire  Insurance,”  apparently  in  effort  to  serve  up 
something  sensational*  for  the  delectation  of  business  men. 
The  writer  apparently  thinks  that  the  true  function  of  a  fire 
insurance  company  is  not  the  writing  of  insurance  but  the 
construction  of  buildings  and  prevention  of  fire.  He  says 
that : 

It  is  positively  dumbfounding  that  municipal  authorities  and  keen 
business  men  usually  wait  for  the  insurance  companies  to  take  the 
initiative  in  suggesting  safe  mode  of  construction  and  the  proper 
means  of  municipal  or  other  fire  protection.  *  *  *  *  Our  insur¬ 

ance  people  know  as  well  as  any  of  us  what  constitutes  good  construc¬ 
tion  and  what  does  not,  what  provisions  should  be  made  for  fire  pro¬ 
tection  and  all  about  the  subject  of  fire  prevention.  They  have  written 
a  most  admirable  building  code,  and  urge  cities  and  individuals  to  do 
this  and  that  in  the  way  of  protection.  But  there  their  efforts  cease. 

Why  should  they  go  further?  Why  should  they  go  so  far ? 
In  preparing  the  building  code  referred  to,  the  underwriters 
have  gone  to  a  very  heavy  expense  in  the  interest  of  the  pub¬ 
lic,  and  in  an  effort  to  educate  municipal  authorities  and  busi¬ 
ness  men  upon  the  subject  of  proper  construction.  The  writer 
criticises  the  companies  for  writing  risks  as  they  find 
them,  but  he  would  doubtless  criticise  them  more  severely 
if  he  was  engaged  in  a  mercantile  business  and  the  com¬ 
panies  should  refuse  to  write  insurance  upon  his  stock 
because  of  some  imperfection  in  the  building  which  he  occu¬ 
pied.  If  the  insurance  companies  should  wait  to  write  insur¬ 
ance  only  on  buildings  which  were  absolutely  satisfactory, 
and  in  the  highest  class  from  the  underwriters’  standpoint, 
there  would  be  precious  little  fire  insurance  written  in  the  next 
few  hundred  years,  and  the  effect  of  the  lack  of  insurance 
upon  the  commerce  of  the  country  would  be  beyond  the  power 
of  imagination.  The  writer  should  have  scanned  his  article 
and  the  reasoning  therein  a  little  more  closely,  for  in  one 
paragraph  he  says  that  the  rates  that  the  fire  insurance  com¬ 
panies  are  “still  willing  to  make  upon  indifferent  and  shoddy 


construction  and  poor  risks  are  so  low  that  they  yet  act  as  an 
encouragement  to  the  unthinking,”  etc.,  while  in  the  next 
paragraph  he  states,  “that  the  insurance  people  have  been 
guilty,  though  perhaps  unintentionally,  of  virtually  getting 
very  high  premiums,  the  highest  paid  in  any  land.”  Fire 
underwriters  have,  in  a  public-spirited  way,  devoted  much 
time  and  money  to  the  securing  of  improved  building  con¬ 
struction,  even  though  such  action  cannot  properly  be  regarded 
as  a  duty  they  owe  to  the  public ;  and  their  willingness  to  en¬ 
courage  safe  construction  is  constantly  being  evidenced  by 
their  offers  of  reduced  rates  for  improvements.  They  cer¬ 
tainly  bear  no  measure  of  responsibility  for  shoddy  construc¬ 
tion,  but,  on  the  other  hand,  merit  approbation  for  the  extent 
to  which  they  are  willing  to  incur  risks  in  protecting  the  mer¬ 
chants  and  manufacturers  of  the  country  against  fire  loss,  even 
though  the  places  they  occupy  are  not  up  to  the  standard. 
Municipal  authorities  throughout  the  country  have  had  the 
matter  of  safe  construction  brought  to  their  attention  in  a 
definite  manner  by  the  underwriters  and  have  been  appealed 
to  exercise  their  official  authority  to  bring  about  better  con¬ 
ditions.  If  they  fail  to  do  so,  the  onus  is  upon  such  public 
officials,  and  not  upon  the  fire  underwriters. 


THERE  is  no  country  in  the  world  that  can  boast  of  so 
many  ramshackle,  rotten,  firetrap  hotels  as  the  United 
States.  Every  seaside  or  mountain  resort  has  them  “to  burn,” 
and  every  occupant  of  them  is  in  constant  peril  of  being  killed 
or  maimed  in  case  of  fire.  The  fire  records  are  full  of  ac¬ 
counts  of  hotels  destroyed  by  fire  and  of  lives  lost  through 
their  destruction.  This  is  the  season  of  profit  to  hotel  keepers 
in  places  where  city  people  spend  their  vacations,  and  it  is  also 
the  season  when  the  greatest  number  of  hotels  are  destroyed 
by  fire.  Summer  hotels  and  boarding  houses  are  usually  con¬ 
structed  in  the  most  Cheap-John  manner,  and  filled  with 
highly-combustible  material.  A  fire  once  started  in  one  is  apt 
to  destroy  the  entire  structure  and  possibly  others  exposed  to 
it.  Fire-preventive  measures  are  absent  or  neglected,  while 
the  means  for  fire  extinguishment  are  so  inadequate  as  to  be 
of  little  service.  It  behooves  all  persons  who  are  now  enjoy¬ 
ing  their  vacations,  or  who  are  preparing  for  them,  to  go  fully 
prepared  for  the  summer  hotel  risk  of  fire.  They  can  obtain 
insurance  upon  their  jewelry  and  personal  belongings  if  they 
will  but  take  the  trouble  to  ask  their  insurance  agent  or 
broker  for  it.  Above  all  they  should  secure  personal  accident 
insurance,  which  covers  all  risks  one  is  exposed  to  in  travel¬ 
ing  by  any  means  of  transportation,  to  the  dangers  of  hotel 
fires,  of  bathing,  canoeing,  sailing,  automobiling,  golfing  and 
the  thousand-and-one  methods  of  recreation  the  summer  va¬ 
cationists  indulge  in.  An  accident  policy  gives  one  a  sense  of 
security  and  protection  that  nothing  else  can  do.  By  all  means 
have  a  good-sized  accident  policy  safely  secured  among  your 
other  baggage. _ 

THE  announcement  that  the  Equitable  Life  Assurance  So¬ 
ciety  contemplated  the  erection  of  the  tallest  “sky¬ 
scraper”  in  the  city  upon  the  site  of  its  present  building,  has 
provoked  considerable  comment,  some  of  which  has  been  of  an 
adverse  nature.  At  the  first  glance,  it  would  appear  to  the 
general  reader  that  the  proposition  savored  of  extravagance, 
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but  a  knowledge  of  the  situation  would  lead  to  a  different 
conclusion.  The  society  owns  an  entire  block  in  the  heart 
of  the  most  active  business  district  of  the  city,  the  value  of 
which  is  estimated  to  be  about  fifteen  millions  of  dollars.  The 
present  buildings  are  not  equal  to  the  production  of  an  income 
adequate  to  the  investment ;  a  large  portion  of  the  available 
space  is  necessarily  occupied  by  the  large  force  required  to 
transact  the  business  of  the  society ;  if  the  space  so  occupied 
could  be  made  available  for  other  tenants  a  very  large  revenue 
would  accrue  to  the  company  from  the  rentals.  A  modern 
office  building  upon  the  site  would  never  lack  for  tenants,  and 
space  less  valuable  could  be  assigned  to  the  office  force.  By 
the  erection  of  the  building  contemplated  the  income  of  the 
Equitable  would  undoubtedly  be  largely  increased,  and  its 
policyholders  benefited  correspondingly.  The  Metropolitan 
Life  is  just  completing  its  tall  tower,  which  has  also  caused 
some  criticism,  but  the  same  arguments  apply  to  this  struc¬ 
ture  as  to  that  proposed  by  the  Equitable.  Both  companies 
own  sites  too  valuable  to  be  occupied  by  their  own  business, 
and  by  the  expenditure  of  an  additional  sum  in  enlarging  and 
improving  their  buildings  to  meet  the  demands  for  office  room 
in  their  respective  locations  they  increase  largely  their  annual 
revenues,  and  at  the  same  time  provide  for  their  own  occu¬ 
pancy  less  valuable  quarters.  Whatever  a  life  company  can 
gain  in  revenue  inures  to  the  benefit  of  the  policyholders,  and 
it  is  their  interests  that  company  managers  are  most  anxious 
about.  The  companies  are  managed  by  live,  active,  far-seeing 
men,  who  are  in  daily  touch  with  the  business  requirements 
of  a  rapidly-growing  city  and  recognize  the  fact  that  it  is  their 
duty  to  keep  in  step  with  them  as  far  as  it  is  possible  for  them 
to  do  so.  _ 

FIRE  underwriters  were  pleased  to  learn  that  the  Governor 
of  Louisiana  had  sufficient  regard  for  the  business  in¬ 
terests  of  that  State  to  veto  the  bill  which  would  have  com¬ 
pelled  fire  insurance  companies  to  either  pay  as  high  commis¬ 
sions  to  their  agents  in  Louisiana  as  they  pay  in  any  other 
part  of  the  country,  or  to  discontinue  business  in  that  State. 
It  is  doubtless  true  that  the  commercial  interests  of  the  State 
have  had  a  narrow  escape  from  being  obliged  to  get  along 
with  an  insufficient  supply  of  fire  insurance,  as  many  of  the 
strongest  companies  would  have  withdrawn  from  the  State 
rather  than  allow  themselves  to  be  subjected  to  such  a  law 
as  that  which  was  proposed. 


ANEW  anti-trust  law  has  been  enacted  and  is  now  in 
force  in  the  new  State  of  Oklahoma.  Whether  or  not 
it  can  be  properly  construed  as  being  applicable  to  fire  insur¬ 
ance  organizations  is  still  an  open  question.  It  is  so  worded 
as  to  relate  to  “any  person,  firm,  corporation  or  association 
engaged  in  production,  manufacture,  distribution  or  sale  of 
any  commodity  of  general  use,  or  rendering  any  service  to  the 
public,”  and  forbids  any  combination  or  arrangement  “with 
the  intent  or  effect  to  limit  or  fix  the  price  or  lessen  the  pro¬ 
duction  or  sale  of  any  product  or  article  of  commerce  or  the 
use  or  consumption  of  same,  or  to  prevent,  restrict,  limit  or 
diminish  the  manufacture  or  output  of  any  such  article  of 
commerce,  use  or  consumption.”  It  does  not  specifically  men¬ 
tion  insurance  or  insurance  companies  and  only  a  forced  con¬ 
struction  of  the  law  would  make  it  apply  to  insurance.  As 


the  penalties  for  the  violation  of  this  law  are  very  severe,  it 
is  to  be  hoped  that  it  will  not  be  officially  regarded  as  having 
reference  to  fire  insurance  companies. 

In  consequence  of  the  enactment  of  the  law  above  referred 
to,  local  agents  are  being  instructed  to  withdraw  from  local 
boards  and  other  organizations,  by  companies  wishing  to  take 
no  chance  on  the  interpretation  of  the  law.  It  is  stated  that 
the  Oklahoma  Fire  Underwriters  Association,  an  organiza¬ 
tion  of  special  agents,  will  be  disbanded. 


AFTER  an  encouraging  month  in  May,  the  fire  loss  of  the 
United  States  and  Canada,  as  compiled  by  The  Journal 
of  Commerce,  jumped  in  June  to  $19,512,000,  or  about  $5,000,- 
000  more  than  the  normal  June  loss,  and  in  excess  of  the 
losses  of  the  respective  months  of  February,  March  and  May 
of  this  year.  The  total  losses  for  the  first  six  months  of  the 
current  year  exceeded  those  of  the  corresponding  period  last 
year  by  nearly  $9,000,000,  and  amounted  to  $126,157,750. 
One  fire,  at  Three  Rivers,  Que.,  accounted  for  $2,000,000  of 
the  June  loss. 


THE  ACCIDENT  INSURANCE  CONVENTION. 

I  he  meeting  of  the  delegates  of  more  than  fifty  accident  companies, 
comprising  the  International  Association  of  Accident  Underwriters, 
marks  another  step  in  progress  of  what  is  now  recognized  as  a  con¬ 
stantly  increasing  and  important  business.  Although  this  was  the 
twenty-first  meeting  the  association  has  been  running  only  since 
1891,  and  therefore  requires  a  few  more  years  before  attaining  its 
majority. 

The  secret  of  the  popularity  and  influence  of  the  association  consists, 
not  so  much  in  what  is  accomplished,  as  in  refraining  from  essaying 
too  much.  The  underlying  principle  of  the  association  is  in  placing 
before  the  delegates  the  statistics  and  facts  relating  to  their  business 
and  leaving  each  company  to  follow  or  not  as  it  deems  best.  The 
members  have  discussed  exhaustively  a  standard  form  of  accident 
policy,  but  there  is  no  obligation  to  accept  the  form,  although  the 
existence  of  such  a  policy  acts  as  a  guide  in  the  preparation  of  any 
new  form.  When  it  is  remembered  that  the  laws  in  the  various  States 
differ  so  materially  in  the  interpretation  of  the  same  language,  the 
importance  of  a  standard  form  is  at  once  apparent. 

A  subject  of  no  less  importance  is  that  of  a  uniform  manual  of 
classifications,  compiled  as  the  result  of  the  combined  work  of  several 
companies  with  sufficient  experience.  Here,  again,  there  is  no  com¬ 
pulsion  to  abide  by  any  particular  rate  or  classification,  and  consider¬ 
able  latitude  is  shown  in  the  writing  of  risks,  particularly  physicians 
and  surgeons.  One  large  company  claims  that  a  “select”  rate  is 
unprofitable  for  this  class,  while  many  others  write  freely  at  that 
rate.  The  companies  writing  at  the  lower  rate  do  so  at  their  own  loss, 
and  are  not  held,  in  any  way,  responsible  to  the  association.  Also,  in 
the  matter  of  double  or  triple  indemnities  for  travel  accidents,  a  wide 
difference  of  action  is  noted,  but  so  long  as  the  loss  ratio  of  any 
company  remains  within  the  safety  line,  no  change  is  likely  to  occur, 
and  each  company  will  follow  its  own  individual  judgment. 

One  of  the  delegates  delivered  an  able  paper  on  competition,  and 
referred  with  great  emphasis  to  the  steady  loss  ratio  prior  to  1907  for 
a  number  of  years,  which  had  increased  in  1907  by  an  alarming 
amount.  Whatever  may  prove  to  be  the  actual  explanation  of  this 
increase  it  is  to  be  expected  that  the  accumulation  feature  is  respon¬ 
sible,  or.  if  not,  the  time  must  come  when  the  effect  of  increasing  the 
principal  sum  each  year  by  ten  per  cent  must  become  apparent.  As¬ 
suming  the  figures  as  correct  which  were  given  before  the  Yale 
students  last  year  as  60  per  cent  for  weekly  indemnity  losses  and  40 
per  cent  for  loss  of  principal  sum,  and  taking  the  loss  ratio  in  the 
past  at  45  per  cent,  we  have  18  per  cent  of  all  losses  paid  as  being 
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due  to  death  or  payment  of  the  principal  sum.  It  may  be  assumed 
further  that  the  average  of  the  accumulations  equals  30  per  cent,  and 
thus  the  payment  for  total  losses  will  be  increased  5.4  per  cent,  or  a 
total  loss  ratio  of  over  50  per  cent.  As  the  average  profit  on  personal 
accident  business  has  been  about  4  per  cent  over  a  series  of  years,  it 
it  difficult  to  see  how  this  accumulation  feature  can  be  maintained  in 
the  future  and  a  profit  shown.  It  may  be  that  the  International 
Association  will  be  called  in  to  assist  at  some  time  in  the  near  future 
in  showing  the  way  back  to  safe  methods,  if  this  warning  be  fulfilled. 

It  is  to  be  regretted  that  there  always  exists  in  conventions  a  ten¬ 
dency  on  the  part  of  the  most  experienced,  or  of  the  companies  with 
the  greatest  influence,  to  keep  in  the  background.  This  is  not  entirely 
due  to  disinclination  to  assist,  but  may  be  better  understood  by  an 
incident  of  the  convention.  The  delegates  voted  to  collate,  for  the 
benefit  of  all,  the  experience  on  health  insurance ;  but,  partly  owing 
to  the  heavy  labor  involved  to  the  larger  companies  and  the  compara¬ 
tively  limited  value  to  them,  the  returns  have  been  but  small.  The 
meeting,  through  its  president,  made  an  earnest  appeal  to  the  dele¬ 
gates  to  keep  faith  with  themselves  and  each  other  by  living  up  to 
their  pledges,  and  it  is  hoped  that  next  year  will  show  a  far  better 
response. 

It  is  not  in  underwriting  alone  that  the  association  has  been  of 
value  to  its  members,  for  while  it  carefully  avoids  binding  them  to 
uniform  action,  thus  keeping  free  from  any  suggestion  of  a  trust, 
yet  it  is  admitted  on  all  sides  that  its  power  for  the  good  of  the 
business  is  immense,  and  the  disruption  of  the  association  would  be  a 
calamity  for  the  accident  business.  It  has  brought  together  men 
representing  all  classes  of  business — commercial,  industrial  and  assess¬ 
ment — from  Canada  and  the  United  States,  and  under  its  influence 
competition  has  grown,  good  will  has  increased,  and  the  premiums 
have  gone  up  by  leaps  and  bounds,  hardly  feeling  the  reaction  of 
the  last  few  months,  which  has  so  seriously  affected  all  industrial 
business. 

Through  its  executive  committee,  who  have  worked  hard  and  con¬ 
stantly  for  the  association,  its  members  have  received  the  benefit  of 
a  central  bureau  for  watching  legislation  and  endeavoring  to  reduce 
taxation.  When  it  is  considered  that  next  year  will  see  forty-one 
States  in  legislative  assembly,  and  the  accident  companies  may  be 
made  the  target  for  various  kinds  of  “strike”  legislation  and  vicious 
attacks,  it  will  be  realized  how  valuable  this  association  may  prove  in 
protecting  its  members,  by  appearing  either  by  one  of  the  executive 
committee  or  by  counsel,  before  the  various  insurance  legislative 
bodies,  and,  at  least,  having  the  opportunity  of  representing  the  case 
of  the  companies  in  the  proper  light.  If  it  be  true,  as  was  solemnly 
asserted  by  one  of  the  delegates,  who,  from  his  recent  official  position 
in  Washington  ought  to  be  in  a  position  to  know  whereof  he  speaks, 
that  the  coming  year  will  see  an  attack  similar  to  the  Armstrong 
measures  against  the  life  companies,  directed  against  the  casualty 
companies,  the  value  of  the  association  will  become  more  potent  than 
ever. 

As  a  matter  of  fact,  the  attitude  of  the  Insurance  Departments 
toward  the  casualty  companies  has  improved,  as  the  direct  result  of  a 
better  acquaintance,  due  to  the  meetings  of  the  association  and  the 
recognition  of  the  high  aims  and  sincerity  of  the  men  who  are 
engaged  therein.  As  an  example  of  this  improvement  the  address  of 
the  Colorado  Commissioner  on  “Taxation  of  Insurance  Premiums” 
was  remarkable.  Whether  it  portends  the  poltical  extinction  of  the 
Commissioner  in  his  State  remains  to  be  seen,  but  as  a  fearless,  able 
exposition  of  the  inequalities  and  injustice  of  drawing  millions  of 
dollars  each  year  from  the  pockets  of  the  thrifty  and  turning  them 
into  the  State  treasuries  as  revenue,  there  can  be  no  question.  This 
address  will  be  widely  circulated,  and  will  doubtless  receive  the 
careful  consideration  of  the  Insurance  Commissioners’  convention  next 
month  at  Detroit.  In  the  meantime  the  international  association, 
through  its  executive  committee,  will  carry  on  a  crusade  of  education 
through  the  agents  and  policyholders,  who  in  turn  will  address  their 
representatives  in  the  legislatures. 

Much  of  the  success  of  the  association  has  been  due  to  the  able 
presiding  officer,  and  those  who  have  been  privileged  to  attend  have 
recognized  the  rapidity  with  which  the  sentiment  of  the  delegates  is 
obtained  and  the  business  of  the  convention  disposed  of.  His  re¬ 


election  was  wise,  and  we  have  no  doubt  that  he  is  already  planning 
to  make  the  next  twelve  months  more  successful,  and  to  have  a  record 
of  prosperity  to  report  at  the  next  annual  convention.  The  companies 
will  do  wisely  to  give  the  association  their  hearty  co-operation. 


FIRE  INSURANCE  TOPICS  • 


NEW  YORK  SURVEYS. 

President  W.  J.  Dutton  of  the  Firemans  Fund  was  a  visitor  to  the 
city  this  week. 

The  Maritime  of  Liverpool,  which  recently  entered  New  York  State, 
has  appointed  Walter  Alexander  of  32  Nassau  street  its  agent. 

E.  E.  Pearce  has  been  made  temporary  chairman  of  the  committee 
on  fire  patrol  of  the  New  York  Board  of  Fire  Underwriters,  succeed¬ 
ing  the  late  William  B.  Ogden. 

Charles  M.  Clarke,  of  the  insurance  brokerage  firm  of  Clarke  & 
Cortis,  died  last  week  at  his  home  in  Summit,  N.  J.,  as  a  result  of  an 
operation  for  appendcitis.  He  was  fifty  years  of  age  and  leaves  a 
widow,  one  son  and  two  daughters. 

Manager  Carl  F.  Sturhahn  of  the  Rossia  sails  for  Europe  July  23  on 
the  Deutschland. 

The  brokers  got  wind  of  some  action  by  the  Exchange  relating  to 
changes  in  the  rating  schedules  a  few  days  ago,  and  forthwith  circu¬ 
lated  some  extraordinary  yarns  about  revisions  and  new  rates  for  the 
whole  city.  The  facts  are  that  attention  has  been  repeatedly  called 
to  inconsistencies  and  other  defects  in  the  debits  and  credits  allowed 
under  the  mercantile  as  well  as  the  manufacturing  schedule,  and  at 
the  last  meeting  a  motion  was  made  for  the  appointment  of  a  special 
committee  of  five,  to  consider  the  expediency  of  changes  in  the 
schedule,  to  report  to  a  later  meeting.  It  was  specially  disclaimed  that 
there  was  any  intention  to  suggest  any  drastic  changes  or  to  suggest 
new  ratings  on  a  new  basis.  To  consider  the  advisability  of  any 
changes  is  a  far  less  destructive  scheme  than  to  tear  down  the  present 
rating  schedule.  The  motion,  after  some  debate,  was  unanimously 
adopted.  Subsequently,  President  Herrick  appointed  Charles  G.  Smith 
of  the  German-American,  Henry  Evans  of  the  Continental,  Samuel  R. 
Weed  of  Weed  &  Kennedy,  C.  F.  Shallcross  of  the  Royal  and  W.  E. 
Hutchins  of  the  North  River  on  the  committee.  Probably  some 
months  must  elapse  before  the  committee  will  be  able  to  report,  and 
necessarily  the  question  of  expediency  will  depend  largely  upon  the 
omissions  and  inconsistencies  discovered.  Anything  designed  to 
simplify  the  schedule  system  will  be  welcome. 

A  broker  who  lost  his  certificate  in  December,  1905,  because  of  a 
financial  irregularity,  and  was  refused  reinstatement  by  the  Exchange 
a  couple  of  months  ago,  made  another  effort  to  reverse  the  decision  by 
a  new  application  to  the  brokerage  committee  a  month  ago.  We  are 
informed  by  a  member  of  the  committee  that  the  new  application  was 
laid  on  the  table,  and  it  would  have  been  somewhat  strange  if  the 
committee  had  acted  otherwise. 

As  foreshadowed  last  week,  the  Exchange  voted  to  adjourn  for  the 
summer,  and  its  next  regular  meeting  will  not  be  held  until  September. 
The  committees  and  the  manager  must  now  do  the  sweltering  while 
the  members  run  away  to  the  mountains  and  seashore. 

The  announcement  of  the  California  Insurance  Company  of  the 
appointment  of  Frank  C.  Sturtevant  as  general  agent  for  the  Eastern 
Middle  States  is  gratifying  evidence  of  a  wise  choice.  Mr.  Sturte¬ 
vant  will  make  his  headquarters  in  Philadelphia,  and  has  a  large 
acquaintance  in  the  field  and  the  reputation  of  an  industrious  and 
careful  overseer  of  business. 

The  Suburban  Exchange  has  served  its  list  of  penalties  for  violation 
of  rules  agreed  upon  by  the  deviation  committee.  This  is  an  im¬ 
provement  upon  the  city  Exchange  methods,  as  the  latter  do  not 
embrace  any  fixed  penalties.  The  suburbanites  propose  to  levy  a 
fine  of  one  dollar  for  every  thousand  dollars  of  insurance  involved, 
the  total  not  to  be  less  than  two  dollars.  In  the  case  of  a  complainant 
having  lost  a  risk  by  the  deviation  of  another  member,  then  beside 
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the  fine  the  guilty  member  shall  cancel  the  policy  and  remain  off  the 
risk  for  one  year.  The  wisest  rule  adopted  by  the  suburbanites  is  to 
insist  that  no  complaints  of  violation  shall  be  entertained  unless  re¬ 
duced  to  writing  and  the  alleged  violation  set  forth  in  detail. 

The  companies  sustaining  the  Suburban  Exchange  are  nonplussed 
by  the  conduct  of  a  certain  foreign  company  in  the  matter  of  commis¬ 
sions.  The  company  is  accused  of  paying  an  excess  of  commission  on 
suburban  risks.  It  is  not  a  subscriber  to  the  suburban  rates  on  com¬ 
missions,  but  it  is  a  regular  member  of  the  New  York  Exchange,  and 
it  is  claimed  that  by  virtue  of  that  connection  is  bound  to  comply 
with  the  rules  of  the  Suburban  Association.  The  responsible  man¬ 
agement  is  located  in  Chicago,  and  the  answer  to  remonstrances 
from  associates  in  New  York  is  that  the  company  owes  no 
allegiance  to  the  Suburban  Association.  The  fear  is  that  if  one  com¬ 
pany  makes  an  inroad  upon  the  suburban  companies  some  of  them 
will  retaliate  and  throw  the  rest  of  the  associated  companies  into 
confusion. 

The  Coney  Island  high-pressure  water  service  again  proved  its  use¬ 
fulness  by  affording  the  firemen  a  chance  to  extinguish  a  threatening 
fire  in  the  congested  district  a  week  ago  last  night.  At  the  same  time. 
Chief  Croker  called  upon  the  high-service  pressure  at  the  foot  of  West 
Twenty-third  street  for  assistance  to  stop  a  dangerous  fire  on  Twenty- 
fourth  street.  The  service  proved  effective  and  gave  the  strongest 
proof  of  its  value. 

The  Exchange  has  adopted  a  rule  that  where  a  policy  is  written 
covering  partly  in  the  territory  of  the  Suburban  Association  and  the 
New  York  Exchange,  no  brokerage  shall  be  paid  unless  the  broker 
holds  a  certificate  from  both  associations,  and  then  only  ten  per  cent 
can  be  paid  on  the  portion  of  the  risk  rated  by  the  Suburban  Associa¬ 
tion.  This  rule  is  designed  to  exclude  any  commissions  in  excess  of 
ten  per  cent  being  paid  on  risks  outside  the  city. 

The  report  made  to  the  Mayor  by  the  commissioners  who  investi¬ 
gated  the  fire  department  conditions,  and  worked  on  the  job  from 
January  to  July,  has  been  published.  It  is  a  meaty  document,  and 
reveals,  what  has  long  been  suspected,  that  graft  has  played  an  im¬ 
portant  part  in  the  purchase  of  the  department  supplies.  The  friend¬ 
ship  existing  between  officials  and  contractors  has  led  to  suspicion  of 
favoritism  for  many  years.  It  is  not  unnatural  or  necessarily  criminal 
that  friendship  should  cut  a  figure  in  preferences.  What  is  more 
serious  is  that  hose  should  have  been  accepted  and  paid  for  which 
did  not  conform  to  the  specifications.  The  report  condemns  the  delay 
in  reconstructing  the  fire  alarm  signal  telegraph  system,  and  repeats 
the  charge  that  its  weakness  threatens  the  city  with  a  serious  con¬ 
flagration,  and  if  the  Mayor  needs  any  further  urging  to  do  something 
to  remedy  this  evil  the  report  in  hand  should  be  sufficient. 

A  brokerage  firm  on  William  street  lately  received  a  dozen  policies 
on  a  fireproof  storage  store  which  bore  two  different  rates ;  one 
representing  the  ten  per  cent  advance  ordered  in  June,  1906,  and  the 
other  showing  the  original  rates  prior  to  the  advance.  The  brokers 
think  the  higher  rates  correct,  but  are  not  hunting  trouble  for  the 
lower-rated  policies. 


BOSTON  AND  VICINITY. 

The  most  spectacular  and  at  the  same  time  the  most  disastrous 
fire  which  has  visited  this  city  for  years  swept  the  East  Boston  water 
front  Wednesday  afternoon.  July  8,  causing  a  loss  of  life  and  a 
property  damage  of  approximately  $1,250,000.  Starting  from  an  in¬ 
significant  blaze,  caused  by  spontaneous  combustion  in  some  greasy 
Australian  wool  which  was  stored  on  the  Cunard  dock,  the  fire  was 
fanned  by  a  strong  wind  into  a  roaring  conflagration,  and  before  it 
was  under  control  three  great  steamship  docks  and  a  grain  elevator 
were  reduced  to  a  mass  of  charred  ruins.  During  the  three  hours 
that  the  fire  raged  some  of  the  most  valuable  property  along  the  water 
front  had  been  destroyed,  and  more  than  once  a  strong  gust  of  wind 
threatened  to  carry  the  blaze  into  the  residential  section,  which  meant 
another  Chelsea  disaster.  The  property  destroyed  was  all  owned  by 
the  Boston  and  Albany  Railroad  (now  leased  by  the  New  York 
Central  and  Hudson  River),  and  included  the  Cunard  docks,  the 
Leyland  Line  docks  and  the  Grand  Junction  docks.  In  connection  with 
the  ascribed  cause  of  this  fire,  attention  has  been  called  to  the  fre¬ 


quency  of  fires  in  wool-carrying  ships  within  the  last  two  years,  which 
has  led  to  an  investigation  by  the  New  Zealand  government  commis¬ 
sioner,  whose  report,  recently  published,  indicates  that  spontaneous 
combustion  is  responsible  for  such  fires.  Experiments  in  an  Aus¬ 
tralian  factory  showed  that  while  the  surface  temperature  of  a  heap 
of  wool  was  only  87  degrees,  at  a  depth  of  three  feet  the  temperature 
was  660  degrees,  and  the  mass  was  charred  and  smouldering.  The 
cause  of  heat  is  ascribed  to  the  presence  of  a  great  amount  of  tallow, 
which  readily  oxidizes.  The  experiments  indicated  that  wool  contain¬ 
ing  only  ordinary  wool  fat,  with  no  tallow  from  the  fat  of  the  animal, 
is  not  subject  to  spontaneous  combustion. 

Insurance  Commissioner  Hardison  has  issued  his  annual  report  on 
fire  and  marine  insurance. 


NOTES  FROM  PHILADELPHIA. 

Chief  Engineer  William  Black,  of  the  fire  department  of  Atlantic 
City,  N.  J.,  combats  the  statements  of  underwriters’  inspectors  that 
the  city  needs  four  more  steam  fire  engines.  He  says  that  the  resort 
has  ample  protection  against  big  conflagrations,  also  that  there  are 
three  steamers  in  reserve  in  the  various  stations  throughout  the  city. 
That  the  efficiency  of  the  department  may  be  maintained,  however, 
he  recommends  the  purchase  of  a  new  truck,  and  expresses  the  opinion 
that  a  high-pressure  main  would  be  a  valuable  adjunct  to  the  depart¬ 
ment  and  advocates  its  installation. 

The  County  Fire  has  declared  a  semi-annual  dividend  of  four  per 
cent,  the  Delaware  one  of  714  per  cent,  and  the  Spring  Garden  one  of 
three  per  cent. 

The  name  of  Lyle  &  Widmeyer  as  second  agents  for  the  Birming¬ 
ham  of  Pittsburg  has  been  removed  from  the  list  of  signers  of  the 
Philadelphia  agreement  of  April,  1897. 

The  death  of  Marx  S.  Mayer,  the  prominent  insurance  broker,  was 
rather  unexpected  by  his  many  friends,  because  he  still  seemed  vigor¬ 
ous  despite  his  advanced  age  of  seventy-two  years.  The  business  of 
Marx  S.  Mayer  &  Son  will  be  conducted  by  the  widow  and  the  son. 

Charters  have  recently  been  granted  in  the  State  to  the  Philadelphia 
Mutual  Fire  Insurance  Company,  organized  by  H.  L.  Engel,  an  in¬ 
surance  broker  of  this  city;  the  Corry  Mutual  Fire  Insurance  Com¬ 
pany,  and  the  Standing  Stone  Mutual  Fire  Insurance  Company  of 
Huntingdon. 

W.  Embery,  counterman  of  the  Insurance  Company  of  North 
America,  who  because  of  poor  health  was  obliged  to  go  to  New 
Mexico  several  months  ago,  is  reported  to  be  so  much  improved  that 
he  expects  to  return  to  his  post  in  the  fall. 


THE  MIDDLE  STATES. 


New  York  Commissioners  of  Accounts  Report  on  Fire  Hose — 

City  to  Bring  Suit. 

The  commissioners  of  accounts  of  New  York  city  have  presented  their 
report  to  Mayor  McClellan  on  their  investigations  of  the  fire  department. 
The  commissioners  gave  considerable  time  to  the  relations  between  the 
department  and  the  Windsor  Fire  Appliance  Company  after  the  Parker 
building  fire.  Summing  up  the  evidence  the  report  says,  In  effect,  that 
the  responsibility  for  supplying  hose  not  up  to  standard  to  the  city  rests 
upon  either  Michael  F.  Loughman,  formerly  president  of  the  Windsor 
Fire  Appliance  Company,  or  the  United  and  Globe  Rubber  Manufacturing 
Companies  of  Trenton,  N.  J.,  makers  of  the  Windsor  hose,  or  both.  Grave 
responsibility  also  rests  upon  those  who  accepted  the  hose  for  the  city. 

The  commissioners  say  that  the  Eureka  Fire  Hose  Company  supplied 
three  faulty  batches  of  hose,  making  28,000  feet  in  all;  the  Fabric  Fire 
Hose  Company  supplied  two  batches,  14.000  feet,  of  faulty  hose;  the 
Republic  Rubber  Company  supplied  in  two  batches,  16,000  feet,  of  faulty 
hose;  the  Manhattan  Rubber  Company  supplied  four  batches  of  faulty 
hose,  making  69,000  feet  in  all,  and  the  New  Jersey  Car  Supplies  and 
Rubber  Company,  one  batch  of  1500  feet. 

Speaking  of  the  difficulty  encountered  in  securing  evidence  or  infor¬ 
mation  from  members  of  the  fire  department,  the  report  says; 

One  man,  who  had  made  positive  statements  to  our  representative 
while  at  an  engine  house,  declared:  “If  I  am  called  I  will  forget  it  on 
the  way  down.”  He  was  called  and  did  “forget  it.”  As  a  further  indi¬ 
cation  of  what  we  had  to  contend  with,  John  W.  O’Brien,  a  fireman  at¬ 
tached  to  Hook  and  Ladder  Company  13,  159  East  Eighty-seventh  street, 
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stated  while  under  oath  that  if  occasion  arose  he  would  perjure  himself 
rather  than  injure  another  man  in  the  department. 

Regarding  the  fire-alarm  system  the  report  says: 

The  whole  fire-alarm  plant  of  Manhattan  is  of  fundamentally  faulty 
design,  inadequate  for  the  city’s  needs,  in  a  dangerous  state  of  advanced 
decay,  and  cannot  now  be  repaired  or  rebuilt  so  as  to  afford  even  reason¬ 
able  efficiency,  the  only  solution  being  the  immediate  installation  of  a 
complete  new  system,  including  the  relocation  and  construction  of  a 
properly  safeguarded  central  station. 

Talcing  up  the  general  system  of  water  supply  in  Manhattan  and  the 
Bronx,  it  is  suggested  that  all  pipes  across  the  city  from  the  mains  which 
run  north  and  south  should  be  made  twelve  inches  in  diameter.  Some  of 
them  now  are  only  six,  or  even  four  inches  in  diameter.  It  is  reckoned 
that  the  cost  of  the  alteration  with  the  installation  of  6000  new  hydrants 
would  amount  to  $3,540,000.  The  high-pressure  service,  it  is  urged, 
should  also  be  extended  to  cover  the  whole  district  south  of  Fourteenth 
street.  This  would  cost  about  $4,400,000.  In  Brooklyn  a  similar  exten¬ 
sion  should  take  place  so  as  to  make  the  mains  available  along  the  en¬ 
tire  water  front.  For  this  $1,000,000  would  be  required.  The  commis¬ 
sioners  say  that  too  many  men  of  the  uniform  force  are  on  special  de¬ 
tails,  and  urge  that  for  the  theaters  a  special  uniformed  force  of  fire¬ 
men  should  be  created,  controlled  by  the  commissioners,  but  paid  by  the 
theatrical  managers. 

Suit  is  to  be  brought  by  the  city  of  New  York  agianst  the  Windsor  Fire 
Appliance  Company,  through  its  former  president,  Michael  F.  Loughman, 
at  present  deputy  commissioner  of  water  supply,  gas  and  electricity,  and 
its  bondsman,  the  American  Surety  Company,  for  the  amount  of  money 
paid  the  company  by  the  city  for  fire  hose. 


— J.  C.  Richters  has  been  appointed  manager  of  the  engineering  department  of 
the  Middle  States  Inspection  Bureau,  effective  August  1. 

— The  Maritime  Insurance  Company  of  Liverpool  has  been  admitted  to  New 
York  State  to  transact  an  ocean  marine  insurance  business. 

— Garrett  H.  Bradley,  an  insurance  broker  of  Newark,  N.  J.,  died  last  Saturday 
at  the  German  Hospital,  Newark,  from  the  effects  of  heat  prostration,  which  he 
contracted  a  few  days  before.  He  was  forty-six  years  old. 

— Frank  C.  Sturtevant,  special  agent  cf  the  Providence  Washington  in  the 
Middle  department,  has  been  appointed  general  agent  for  the  Eastern  department 
of  the  California  Insurance  Company,  with  headquarters  at  Philadelphia. 

— Charles  W.  Du  Bois,  New  York  State  adjuster  for  the  Commercial  Union  and 
the  Palatine,  died  at  Syracuse  last  week.  Mr.  Du  Bois  was  highly  esteemed 
among  underwriters,  and  was  an  ex-president  of  the  Underwriters  Association  of 
the  State  of  New  York. 

— J.  F.  Ewens  of  Baltimore,  who  died  suddenly  at  Atlantic  City,  N.  J.,  last 
week,  was  for  many  years  connected  with  the  Northern  of  London.  He  was  an 
exceptionally  accomplished  special  agent,  a  skilled  adjuster  and  a  man  well 
versed  in  insurance  law. 


THE  NEW  ENGLAND  FIELD. 


Massachusetts  Fire  and  Marine  Report  Issued. 

The  text  of  the  fire  and  marine  insurance  report  for  1908  was  issued  by 
Commissioner  F.  H.  Hardison  of  Massachusetts  last  week.  In  addition 
to  the  usual  data  regarding  companies  licensed  and  withdrawn,  and  the 
statistical  tables  relating  to  the  condition  and  business  of  the  companies 
licensed  to  operate  in  the  State,  the  report  gives  the  opinion  of  the 
Supreme  Court  in  the  case  of  the  American  Insurance  Company  of  Boston; 
a  reference  to  the  new  law  making  fire  losses  preferred  claims  against 
insolvent  companies;  the  new  law  forbidding  rebating  by  fire  and  other 
(except  marine)  insurance  companies  and  agents,  a  testimonial  to  the 
late  F.  L.  Cutting  and  some  interesting  remarks  upon  “The  Conflagra¬ 
tion  Hazard,”  which  are  partly  quoted  below: 

Thd  weakness  of  human  effort  in  coping  with  a  conflagration  in  a  city  has 
again  been  demonstrated  in  Massachusetts.  This  is  the  second  time  within  a 
generation,  and  there  is  now  no  reason  why  people  living  in  our  thickly  settled 
communities  should  be  ignorant  of  the  fact  that  there  is  a  certain  conflagration 
hazard  to  which  their  property,  and  to  some  extent  their  lives,  are  subject.  This 
is  a  hazard  outside  the  usual  burning  of  a  house  or  city  block,  which  is  the  kind 
of  loss  people  usually  have  in  mind  when  they  insure  their  property.  The  in¬ 
surance  companies  have  learned,  however,  bj'  the  fast-recurring  experiences  of  the 
past  few  years,  such  as  they  have  had  at  Paterson,  Baltimore,  San  Francisco, 
and  now  at  Chelsea,  that  it  is  not  all  there  is  to  fire  insurance  to  pay  an  occa¬ 
sional  loss  by  the  burning  or  partial  destruction  of  a  building  or  its  contents. 
The  public,  too,  is  learning,  through  the  increased  cost  of  insurance,  that  in¬ 
surance  companies  do  not  pay  the  losses.  They  are  simply  distributing  agencies. 
Even  in  the  case  of  a  stock  company,  aside  from  the  capital  furnished  by  the 
stockholders,  the  funds  for  the  payment  of  losses  are  provided  by  the  public.  If 
losses  increase  through  great  conflagrations  the  fountain  that  supplies  the  stream 
of  funds  is  the  pockets  of  the  insured.  It  cannot  be  otherwise.  Even  if  the 
State,  with  the  wealth  at  its  command,  should  go  into  the  insurance  business, 
the  funds  for^  paying  losses  would  come  from  the'sarae  source. 

Accepting  it  as  a  fact  that  the  conflagration  hazard  cannot  be  escaped  in  this 
country  until  our  cities  and  large  towns  are  rebuilt  of  material  that  is  of  a  less 
inflammable  nature,  which  will  not  be  for  many  generations,  and  admitting  also 
the  further  fact  that  our  insurance  companies  perform  the  service  of  agencies  in 
collecting  funds  to  be  distributed  among  those  who  have  losses,  it  becomes  im¬ 
portant  to  the  public  that  the  companies  shall  not  fail  to  pay  these  losses  when 


disaster  comes,  and  that  they  be  large  enough  and  strong  enough  to  settle,  even 
though  a  larger  disaster  overtakes  us  than  we  have  yet  experienced.  This  is  a 
result  of  first  importance  to  the  public.  It  can  be  attained  only  through  ade¬ 
quate  rates  for  insurance,  which  will  allow  the  companies  to  accumulate  sur¬ 
pluses  against  that  day  of  disaster,  and  by  good  judgment  on  the  part  of  the 
underwriters  in  taking  risks  in  congested  districts.  In  other  words,  there  should 
be  such  a  distribution  of  risks  in  a  given  city  by  each  and  every  company  that 
the  chances  of  bankruptcy,  should  an  extensive  conflagration  occur,  would  be 
much  less  than  appears  to  be  the  case  at  present  with  some  companies,  judging 
from  the  experiences  in  both  the  San  Francisco  and  Chelsea  disasters.  There 
can  be  no  question  but  that  certain  companies  were  carrying  more  risks  in  the 
city  of  Chelsea  than  was  prudent,  in  view  of  their  ability  to  pay  losses,  and  it  is 
altogether  probable — and  this  is  a  consideration  that  might  as  well  be  faced— 
that  there  are  companies  now  carrying  risks,  and  what  are  known  as  “preferred” 
risks,  in  some  of  our  Massachusetts  cities  that  are  altogether  disproportionate  to 
their  ability  to  pay  the  probable  loss  in  case  of  a  conflagration.  Such  com¬ 
panies  should,  it  is  needless  to  say,  review  carefully  the  situation  and  take  steps 
to  “scatter  their  risks.”  resisting  the  temptation  to  accept  offers  of  premiums  on 
the  so-called  “preferred”  class  even,  if  prudence  suggests  that  it  means  too 
many  risks  in  one  location,  or  in  such  close  proximity  as  to  be  subject  to  the 
conflagration  hazard.  Indeed,  if  companies  do  not  heed  the  recent  warnings  they 
have  received,  it  may  be  necessary  to  provide  by  statute  that  in  some  way  the 
companies  shall  make  public  the  amounts  which  they  have  at  risk  in  all  the 
cities  where  they  do  business  in  such  detail  as  to  show  what  they  have  assumed 
in  the  various  congested  areas  which  would  be  presumably  swept  by  a  confla¬ 
gration. 


THE  WEST. 


Death  of  William  F.  Fox. 

William  Fletcher  Fox,  long  a  well-known  Western  insurance  man,  died 
recently  at  his  home  in  Milwaukee,  aged  seventy-two.  Mr.  Fox  was  an 
attorney  until  1865,  when  he  entered  the  life  insurance  business,  after¬ 
ward  becoming  general  agent  for  the  Mutual  Life  of  New  York  at  Spring- 
field.  He  then  went  into  fire  insurance,  serving  as  special  agent  for 
several  companies  and  becoming  general  adjuster  for  the  Western  de¬ 
partment  of  the  Phoenix  of  Hartford.  In  1884  he  was  appointed  secre¬ 
tary  of  the  local  board  commissioners  for  the  Western  Union.  He  was 
later  Western  agent  and  correspondent  for  The  Spectator,  and  latterly 
has  been  doing  adjusting  for  companies.  In  1886  he  was  president  of  the 
Fire  Underwriters  Association  of  the  Northwest. 


Ohio  Notes. 

[From  Our  Own  Correspondent.] 

William  M.  Bayne,  recently  appointed  Deputy  State  Fire  Marshal,  died 
a  few  days  ago  as  the  result  of  being  injured  in  an  automobile  accident 
in  Cleveland.  He  had  been  in  the  insurance  business  for  many  years 
and  was  prominent  among  the  business  men  of  Cleveland. 

J.  T.  Mclninch  of  Cleveland  has  been  appointed  as  a  Deputy  Fire 
Marshal  by  State  Fire  Marshal  Rogers.  He  will  be  attached  to  the 
Cleveland  district. 

Councilman  McKenna  of  Cleveland  has  prepared  an  ordinance  author¬ 
izing  a  special  vote  on  the  question  of  issuing  bonds  to  the  amount  of 
$125,000  for  improvements  in  the  fire  department. 

As  a  result  of  the  fire  that  destroyed  the  ten-cent  store  of  S.  S.  Kresge 
on  July  3,  an  ordinance  has  been  introduced  in  the  city  council  abso¬ 
lutely  prohibiting  the  sale  of,  and  use  of,  fireworks  •  within  the  city. 
Fire  insurance  men  and  members  of  the  Cleveland  Inspection  Bureau 
are  urging  that  the  ordinance  be  enacted.  Some  of  the  council  favor 
amending  the  ordinance  in  such  a  manner  as  to  allow  special  exhibitions 
and  the  use  of  harmless  fireworks  for  the  celebration  of  the  Fourth  of 
July. 

Many  interesting  points  are  brought  out  in  the  report  of  the  Ohio  In¬ 
spection  Bureau  on  the  city  of  Columbus,  just  issued.  The  improve¬ 
ments  that  have  been  made,  the  report  says,  are  not  sufficient  to  raise 
the  city  from  the  2%  class.  As  compared  with  a  city  of  the  first  class 
if  is  declared  that  the  grades  stand  as  follows:  Waterworks,  83  per  cent; 
fire  department,  94  per  cent;  fire  alarm,  75  per  cent;  ordinances,  60  per 
cent;  streets,  95  per  cent. 

An  interesting  portion  of  the  report  is  the  table  of  premiums  received 
and  losses  paid  in  the  last  eight  years,  which  is  as  follows: 


Premiums  Received. 

Losses. 

Premiums  Received. 

Losses. 

1900... 

.  $370,302.73 

$160,463.93 

1905.. 

.  $572,601.93 

$410,105.81 

1901. . 

.  404,127.06 

137  359.31 

1906.. 

.  638,997.10 

171.232.72 

1902.. 

1  QOS 

.  472,456.73 

5R9  fiS 

437,881.50 

379,490.15 

452.417.63 

1907... 

.  701,828.13 

567,936.49 

1904.. 

.  583,517.23 

$4,289,3S3.54 

$2,716,937.64 

Losses,  plus  expenses,  probably  equaled  the  premiums. 

The  Cincinnati  Mutual  Fire,  of  which  J.  H.  Leiding  was  secretary,  has 
been  reorganized,  with  W.  S.  Sterrett  as  secretary  and  financial  manager 
and  Louis  H.  Schweer  as  underwriter  with  the  title  of  general  agent. 
Cleveland,  July  11.  O.  M.  C. 


— Norman  J.  Theiss  has  been  appointed  Minnesota  special  agent  of  the  National 
of  Pittsburg. 

— Charles  A.  Siefken  has  been  appointed  a  special  agent  in  Iowa  of  the  Phoenix, 
under  State  Agent  Clark. 

— Cape  Girardeau,  Mo.,  has  raised  its  license  tax  upon  fire  insurance  companies 
doing  business  there  from  $10  a  year  to  $25  a  year. 

— Charles  A.  Cummings,  a  local  agent  at  Peoria,  Ill.,  has  been  appointed 
Illinois  special  agent  of  the  Michigan  Fire  and  Marine. 

—All  the  field  men  of  the  Dubuque  Fire  and  Marine  have  been  invited  to  the 
home  office  to  participate  in  the  celebration  of  the  company’s  silver  jubilee,  July 
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23.  The  anniversary  comes  on  July  IB,  but  as  that  date  is  Sunday,  the  celebra¬ 
tion  will  be  on  the  23d. 

— The  Illinois  Field  Club  has  elected  James  G.  S.  Best,  president;  E.  S.  Merrill, 
vice-president,  and  Miss  L.  B.  Herpich,  secretary-treasurer. 

— The  Galesburg  (111.)  Local  Board  of  Fire  Underwriters  has  elected  Lake  W. 
Sanborn,  president;  F.  H.  Holmes,  vice-president;  Frank  Bartlett,  secretary  and 
treasurer. 

— John  H.  Griffith  of  Milwaukee,  Wis.,  special  agent  of  the  British  America 
and  the  Western  of  Toronto,  has  resigned.  George  R.  Crosley,  Iowa  special 
agent  of  the  ab'ove-nained  companies,  will  cover  Wisconsin  also. 

— The  anti-trust  bill  recently  signed  by  the  Governor  of  Oklahoma  is  an  ex¬ 
ceedingly  drastic  statute,  and  underwriters  have  been  advised  by  counsel  that 
insurance  companies  come  within  its  provisions.  The  Oklahoma  Underwriters 
Association  is  reported  to  be  disbanding. 

— The  Shawnee  Fire  of  Topeka  has  begun  to  issue  a  rider  attached  to  tornado 
policies,  covering  loss  or  damage  by  hail,  whether  accompanied  by  wind  or  not. 
The  additional  premium  is  based  on  a  charge  of  ten  cents  per  $100  for  one  year, 
with  two  rates  for  three  years  and  three  for  five  years. 

— One  of  the  worst  storms  which  ever  struck  Iowa  swept  over  the  north¬ 
western  part  of  the  State  recently,  causing  nearly  a  half  million  dollars  damage. 
It  swept  Howard,  Winnesheik,  Chickasaw  and  Fayette  counties,  and  the  damage 
to  crops  from  hail  will  alone  amount  to  $100,000.  At  McGregor  and  vicinity  the 
damage  will  total  $350,000,  due  mostly  to  flood.  Dubuque,  Clayton  and  Powesheik 
counties  also  suffered  a  damage  that  will  exceed  $50,000. 

— The  Warerworth  Bureau  in  St.  Louis  has  issued  new  tariffs  which  make  an 
average  reduction  of  about  ten  per  cent  in  a  number  of  the  important  classes  not 
reduced  by  the  changes  of  last  February.  This  applies  to  all  schedule-rated 
risks  and  flat-rated  risks  outside  the  congested  district,  covering  factories,  mer¬ 
cantile  buildings,  builders’  risks,  summer  gardens,  etc.  No  reduction  is  made  in 
the  present  minimum  tariff  clause,  which  includes  ordinary  preferred  business. 


THE  SOUTH. 


Louisiana  Legislation. 

The  Louisiana  Legislature  has  adjourned  sine  die.  The  bill  prohibiting 
fire  insurance  companies  from  paying  greater  commissions  to  local  agents 
of  other  States  than  are  paid  to  agents  of  Louisiana,  has  been  pocket 
vetoed  by  the  Governor.  The  bill  prohibiting  the  use  of  the  co-insurance 
clause  in  policies  of  fire,  lightning  and  windstorm,  unless  by  special  con¬ 
sent  of  the  insured  in  writing,  has  been  signed  by  the  Governor.  The 
Senate  has  passed  the  House  bill  prohibiting  insurance  companies  doing 
business  in  Louisiana  from  paying  individuals  or  corporations  engaged  in 
the  adjustment  of  losses,  any  fee  or  compensation  in  excess  of  a  regular 
salary  or  stipend.  The  Governor  has  signed  the  bill  requiring  fire,  life, 
accident  and  other  kinds  of  insurance  companies,  other  than  surety  and 
fidelity  and  fraternal  societies,  to  give  a  bond,  payable  to  the  State  Treas¬ 
urer,  conditioned  for  the  prompt  payment  of  claims  arising  in  Louisiana. 


Dexter,  Kelly  &  Co.,  Dallas,  Tex. 

The  well-known  general  agency  firm  of  McClure  Kelly  &  Co.  of 
Houston,  Tex.,  has  changed  its  name  to  Dexter,  Kelly  &  Co.,  and  re¬ 
moved  to  Dallas,  Tex.  Chas.  L.  Dexter,  of  the  Dallas  local  agency  firm 
of  Chas.  L.  Dexter  &  Co.,  has  entered  into  partnership  with  McClure 
Kelly,  and  this  firm  now  represents  as  general  agents  the  Girard  Fire 
and  Marine,  Southern  Fire  of  Lynchburg,  New  Jersey  Plate  Glass,  Ocean 
Accident  and  Guaranty,  and  the  Southern  Surety  of  Denison.  The  ma¬ 
rine  business  of  McClure  Kelly  &  Co.  will  continue  under  the  old  title, 
and  the  local  agency  business  of  Chas.  L.  Dexter  &  Co.  will  continue 
under  the  latter  name.  This  combination  will  prove  a  strong  factor  in 
the  Southwestern  field  and  it  offers  exceptional  facilities  to  local  agents 
for  the  placing  of  large  lines. 


— It  is  reported  that  the  charter  of  the  James  River  Fire  of  Richmond,  Va., 
has  been  revived  and  a  certificate  of  incorporation  filed  in  the  Chancery  Court. 

— The  New  Brunswick  Fire  has  withdrawn  from  the  office  of  A.  G.  Hancock  at 
Baltimore  and  gone  into  the  office  of  Turner  &  Thomas.  Alfred  Pauli  &  Son  of 
Wheeling  have  been  appointed  general  agents  for  West  Virginia. 


THE  PACIFIC  COAST. 


Pacific  Northwest  Items. 

[From  Our  Own  Correspondent.] 

Larry  Lamping,  who  was  with  the  Royal  Exchange  up  to  about  two 
years  ago,  when  he  went  with  the  North  British  and  Mercantile,  has  now 
left  that  company  to  go  back  with  the  Royal  Exchange  in  the  Pacific 
Northwest  as  State  agent. 

Homer  Reaves,  newly  appointed  special  agent  of  the  Insurance  Company 
of  North  America  in  the  State  of  Washington,  has  established  his  head¬ 
quarters  at  Spokane,  Wash. 


J.  Rob  Gay,  recently  appointed  special  agent  for  the  Phcenix  of  Lon¬ 
don  in  the  Pacific  Northwest,  will  make  Spokane,  Wash.,  his  headquarters. 
Mr.  Gay  will  take  care  of  Eastern  Washington,  Montana,  Utah  and  the 
Panhandle  of  Idaho. 

President  Chas.  E.  Chase  of  the  Hartford  Fire,  with  Whitney  Palache, 
ot  Palache  &  Hewitt,  general  agents  at  San  Francisco,  Cal.,  are  now  look¬ 
ing  over  and  adjusting  some  of  the  company’s  affairs  in  the  Pacific 
Northwest. 

There  has  been  considerable  talk  of  reorganizing  the  local  board  at 
Spokane,  Wash.,  and  an  endeavor  will  be  made  to  get  a  local  stamping 
bureau.  The  agents  complain  of  the  delay  incidental  to  sending  business 
to  Seattle,  as  they  have  to  do  at  this  time.  Seattle  is  about  350  miles 
from  Spokane,  and  an  office  should  be  established  at  Spokane  to  handle 
the  business  in  Eastern  Washington. 

We  are  informed  that  the  Western  Empire  Fire  of  Spokane  is  making 
arrangements  to  get  into  Idaho,  perhaps  very  soon.  This  will  require 
that  the  company  pay  up  at  least  $100,000  of  its  capital. 

Gough  &  Best  have  been  appointed  general  agents  for  the  State  of 
Washington  and  Northern  Idaho  for  the  Ohio  German  Fire  of  Toledo, 
with  headquarters  at  Seattle.  Washington. 

Spokane,  July  10. 


MISCELLANEOUS  FIRE  NEWS. 


Early  Insurance  History  of  Nantucket,  Mass. 

The  following  advertisement,  dated  December  28,  1826,  appeared  in 
successive  issues  of  The  Inquirer,  the  local  newspaper  of  Nantucket, 
Mass.,  throughout  1827: 

The  Nantucket  Union  Marine  Insurance  Company  hereby  give  notice 
that  their  capital  stock  amounts  to  $91,000;  that  they  continue  to  receive 
proposals  and  to  make  insurances  to  any  amount  not  exceeding  $9000  on 
one  risk  upon  vessels,  freight,  money,  goods  and  effects;  against  the 
captivity  of  persons;  on  the  life  of  anyone  absent  by  sea,  and  on  money 
lent  on  bottomry  and  respondentia.  - 

John  Cartwright,  Secretary. 


— The  Dixie  Fire  has  entered  California,  and  former  Secretary  Cobb,  who  will 
represent  the  company  on  the  Pacific  Coast,  is  fitting  up  an  office  in  San 
Francisco. 


LIFE  INSURANCE  TOPICS 


IN  AND  ABOUT  NEW  YORK. 

The  stockholders  and  policyholders  of  the  Home  Life  of  New  York 
have  been  notified  of  a  meeting,  to  be  held  on  July  20,  to  vote  on  a 
proposition  to  increase  the  capital  stock  of  the  company  from  $125,000 
to  $500,000. 

On  and  after  August  10  the  Life  Association  of  America,  of  New 
York,  will  be  known  as  the  Union  Life  Insurance  Company  of  New 
York. 


BOSTON  AND  VICINITY. 

J.  R.  Chandler,  formerly  New  England  manager  of  the  Attna  In¬ 
demnity  Company,  which  has  decided  not  to  renew  its  Massachusetts 
license,  has  become  associated  with  Bertram  C.  Waters,  Eastern 
Massachusetts  manager  of  the  American  Bonding  Company  of  Balti¬ 
more.  The  new  firm  will  be  styled  Waters  &  Chandler.  Mr.  Chand¬ 
ler  has  also  been  appointed  superintendent  of  agencies  of  the  American 
Bonding  Company  for  New  England. 


NOTES  FROM  PHILADELPHIA. 

George  W.  Smith,  Jr.,  who  was  until  recently  general  manager  of 
the  Atlantic  Casualty  Company  of  this  city,  last  week  began  suit 
against  the  president  of  the  company,  Charles  C.  Beyer;  the  secretary 
and  treasurer,  Seward  L.  Bowser;  superintendent  of  agencies,  Frank 
K.  Kohler,  and  Thompson  S.  Westcott,  a  director  and  one  of  its 
principal  stockholders,  to  recover  $50,000  for  an  alleged  unlawful 
conspiracy  to  injure  his  reputation  and  procure  his  discharge  as  gen¬ 
eral  manager  of  the  company.  Smith,  who  had  been  for  years  em¬ 
ployed  in  the  liability  and  casualty  business  in  New  York,  says  that 
at  the  solicitation  of  Bowser  he  entered  into  a  contract  with  the 
Atlantic  Casualty  Company  on  October  26,  1907.  to  act  as  general 
manager  for  a  salary  of  $5500  a  year  for  three  years.  He  alleges 
that  it  was  represented  to  him  that  the  company  was  strong  financially, 
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and  prepared  to  engage  in  the  business  authorized  in  its  charter,  but 
that  later  he  found  the  defendants  devoted  most  of  their  time  to 
selling  its  stock.  Other  differences  arose  and  the  breach  grew  wider 
until  June  n,  when  the  directors  asked  Smith  to  resign.  He  declined, 
however,  and  on  June  12  received  notice  of  his  removal  and  discharge. 

I.  M.  Garfinkel,  who  formerly  represented  the  Abraham  Lincoln 
Mutual  Life,  has  been  appointed  general  agent  of  the  Home  Life  of 
America,  with  offices  in  the  Land  Title  building. 

To  meet  the  demands  of  additional  business  the  Mutual  Life  of 
New  York  has  established  an  additional  agency  for  this  city  and 
Southern  New  Jersey.  This  new  agency  has  been  placed  under  the 
direction  of  H.  J.  Emerson,  and  while  it  is  located  in  the  Mutual  Life 
building  it  is  separate  and  distinct  from  the  one  under  the  manage¬ 
ment  of  R.  Dale  Sparhawk. 

A  clearing  house  has  been  established  at  109  Mutual  Life  building, 
under  the  direction  of  John  B.  Quinn,  cashier,  through  which  all  re¬ 
newal  premiums  will  be  collected. 

The  Pittsburg  Casualty  Company  of  Pittsburg,  which  received  its 
charter  on  July  1,  expects  to  begin  business  this  week  with  a  capital 
of  $100,000  and  a  surplus  of  $50,000,  both  paid  in  full.  John  M.  Boggs 
former  vice-president  of  the  Philadelphia  Casualty,  organized  this 
new  concern. 


ACCIDENTS  TO  RAILWAY  EMPLOYEES  IN  THE  UNITED 

STATES. 

By  Frederick  S.  Crum. 

So  long  as  about  4000  railway  employees  are  killed  in  t4ie  United 
States  every  year  and  about  75,coo  are  more  or  less  seriously  injured, 
the  subject  of  accidents  to  railway  employees  must  continue  to  be 
one  of  general  interest.  The  railways  which  do  interstate  businesss 
now  have  about  a  million  and  a  half  men  on  their  payrolls  and  the 
crude  figures  show  an  average  annual  fatal  accident  rate  of  2.6  per 
1000  for  this  large  body  of  workmen.  Of  equal,  and  perhaps  greater, 
importance  is  the  fact  that  every  year  from  40.0  to  50.0  in  every  1000 
of  this  industrial  army  are  more  or  less  seriously  injured  or  maimed. 
It  is  the  purpose  of  this  paper  briefly  to  review  the  official  facts,  and 
set  forth  some  statistics  on  the  subject  of  accidents,  fatal  and  non- 
fatal,  to  railway  employees  which  are  either  not  well  known  or  have 
not  been  presented  elsewhere  in  the  most  convenient  form. 

TABLE  I— ACCIDENTS  TO  RAILWA  Y  EMPLOYEES  IN  THE  UNITED  STATES 

1888-1906. 


Years. 

Number 

Employees. 

Fatal  Accidents. 

Non-Fatal  Accidents. 

Number 

Killed. 

Rate  per 
1,000. 

Number 

Injured. 

Rate  per 
1,000. 

1888 . 

*660,000 

2,070 

3.14 

20,148 

30.5 

1889 . 

704,743 

1,972 

2.80 

20,028 

28.4 

1890 . 

749,301 

2,451 

3.27 

22,396 

29.9 

1891 . 

7S4.285 

2,660 

3.39 

26,140 

33.3 

1892 . 

821,415 

2,554 

3.11 

28,267 

34.4 

1893 . 

873,602 

2,727 

3.12 

31,729 

36.3 

1894 . 

779,608 

1,823 

2.34 

23,422 

30.0 

1895 . 

785,034 

1,811 

2.31 

25,696 

32.7 

1896 . 

826,620 

1,861 

2.25 

29,969 

36.3 

1897 . 

823,476 

1,693 

2.06 

27,667 

33.6 

1898 . 

874,558 

1,958 

2.24 

31,761 

36.3 

1899 . 

928,924 

2,210 

2.38 

34,923 

37.6 

1900 . 

1,017,653 

2,550 

2.51 

39,643 

39.0 

1901 . 

1,071,169 

2,675 

2.50 

41,142 

38.4 

1902 . 

1,189,315 

2,969 

2.50 

50,524 

42.5 

1903 . 

1,312,537 

3,606 

2.75 

60,481 

46.1 

1904 . 

1,296,121 

3,632 

2.80 

67,067 

51.7 

1905 . 

1,382,196 

3,361 

2.43 

66,833 

4S.4 

1906 . 

1,521,355 

3,929 

2.58 

76,701 

50.4 

1888-1891 . 

2,898,329 

9,153 

3.16 

88,712 

30.6 

1892-1896 . 

4,086,279 

10,776 

2.64 

139,083 

34.0 

1S97-1901 . 

4,715,780 

11,086 

2.35 

175,136 

37.1 

1902-1906 . 

6,701,524 

17,497 

2.61 

321,606 

48.0 

1888-1906 . 

18,401,912 

48,512 

2.64 

724,537 

39.4 

*  The  number  of  employees  in  1888  has  been  estimated.  The  report  of  the  Interstate  Com¬ 
merce  Commission  for  that  year  did  not  give  the  figures. 


In  Table  I  is  presented  a  convenient  summary  of  all  the  fatal  and 
non-fatal  accidents  to  railway  employees  collected  and  published  by 
the  Interstate  Commerce  Commission  from  the  time  of  its  inception 
to  June  30,  1906.  In  that  period  of  nineteen  years  nearly  fifty  thousand 


railway  employees  have  been  killed  and  nearly  seven  hundred  and 
twenty-five  thousand  have  been  more  or  less  seriously  injured,  maimed 
or  disfigured.  The  fatal  accident  rate  shows  no  marked  tendency  ' 
toward  a  decline  and  the  non-fatal  accident  rate  shows  a  quite  strong 
tendency  upward.  This  latter  fact  may  be  due  in  part  to  more  accu¬ 
rate  and  complete  returns  of  non-fatal  injuries  in  recent  years  as 
compared  with  the  first  years  of  the  period  under  observation,  but 
such  an  apology  can  hardly  be  made  for  the  last  ten  years  as  com¬ 
pared  with  each  other.  The  table  tells  a  vivid  tale  of  the  killing  and 
maiming  of  railway  employees  in  the  United  States. 

Beginning  with  the  year  1889,  the  reports  of  the  Interstate  Com¬ 
merce  Commission  made  distinction  of  three  groups  of  employees — 
‘‘Trainmen,”  “Switchmen,  Flagmen  and  Watchmen”  and  “Other 
Employees.”  Crude  as  this  distinction  is,  it  is  a  little  better  than  none, 
and  a  summary  of  the  accident  statistics  under  these  headings  is  pre¬ 
sented  in  Table  II. 


TABLE  II— ACCIDENTS  TO  RAILWAY  EMPLOYEES  IN  THE  UNITED  STATE 

1889-1906. 

Trainmen. 


Years. 

Number 

Employees. 

Fatal  Accidents. 

Non-Fatal 

Accidents. 

Number 

Killed. 

Rate  per 
1,000. 

Number 

Injured. 

Rate  per 
1,000. 

1889-1891 . 

451,696 

4,171 

9.23 

39,894 

88.3 

1892-1896 . 

830,036 

6,189 

7.46 

79,184 

95.4 

1897-1901 . 

911,197 

6,205 

6.81 

80,389 

88.2 

1901-1906 . 

1,283,647 

10,158 

7.91 

141,296 

110.1 

1889-1906 . 

3,476,576 

26,723 

7.69 

340,763 

98.0 

Switchmen,  Flagmen  and  Watchmen. 


1889-1891 . 

111,170 

764 

6.87 

7,481 

67.3 

1892-1896 . 

219,583 

1,275 

5.80 

14,563 

66.3 

1897-1901  . 

237,943 

1,163 

4.89 

12,342 

51.9 

1901-1906 . 

241,903 

995 

4  11 

7,774 

32.1 

1889-1906 . 

810,599 

4,197 

5.18 

42,160 

52.0 

Other  Employees. 


1889-1891 . 

1,675,463 

2,148 

1.28 

21,189 

12.6 

1892-1896 . 

3,036,660 

3,312 

1.09 

45,336 

14.9 

1897-1901 . 

3,566,640 

3,718 

1.04 

82,405 

23.1 

1901-1906 . 

5,175,974 

6,344 

1.23 

172,536 

33.3 

1889-1906 . 

13,454,737 

15,522 

1.15 

321,466 

23.9 

This  classification  of  railway  employees  is  unsatisfactory,  to  say 
the  least.  The  term  “Trainmen”  is  too  all-inclusive  to  serve  the 
most  useful  purposes  to  which  the  accident  statistics  might  otherwise 
have  been  adapted.  There  would  appear  to  be  no  sufficient  excuse  for 
grouping  brakemen,  conductors,  engineers  and  firemen  together,  for 
anyone  at  all  familiar  with  the  subject  knows  that  the  accident  lia¬ 
bility  of  brakemen  and  conductors  is  very  different  and  the  accident 
liability  of  engineers  and  firemen  is  much  greater  than  that  of  con¬ 
ductors.  For  thirteen  years  the  Commission  adhered  to  this  crude 
classification  of  employees  while  publishing  the  causes  of  accidents 
and  their  geographical  distribution  by  ten  groups  of  States  in  con¬ 
siderable  detail. 

Table  II  requires  no  lengthy  discussion.  The  rates  are  self- 
explanatory  and  show  that  railway  employees  on  and  about  moving 
trains  are  most  liable  to  accidental  injury  or  death.  Both  the  fatal 
and  non-fatal  accident  rates  of  switchmen,  flagmen  and  watchmen 
have  declined  markedly  during  the  period  1889-1906.  In  the  other  two 
groups  of  employees  the  rates  have  shown  no  tendency  toward  a  de¬ 
cline  since  1891,  but,  on  the  other  hand,  they  have  quite  decidedly  in¬ 
creased  during  the  last  five  years  (1901-1906)  as  compared  with  the 
five-year  period  immediately  preceding  (1897-1901). 

Beginning  with  1901,  the  Interstate  Commerce  Commission  ex¬ 
tended  the  classification  of  employees  in  the  accident  tabulations, 
taking  out  from  the  group  “Other  Employees”  the  additional  classes 
of  “Stationmen,”  “Shopmen,”  “Trackmen”  and  “Telegraphers,”  but 
still  adhering  to  the  very  defective  general  group  of  “Trainmen.” 
These  statistics  as  summarized  in  Table  III  show  more  plainly  than 
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words  the  absolute  necessity  for  a  better  classification  of  employees 
if  the  accident  statistics  are  to  serve  the  most  useful  purposes. 


TABLE  III.— ACCIDENTS  TO  RAILWAY  EMPLOYEES  IN  THE  UNITED  STATES 

1901-1906. 


Groups  of 
Employees. 

Number 

Employees. 

Fatal  Accidents. 

Non-Fatal  Accidents. 

Number 

Killed. 

Rate  per 
1,000. 

Number 

Injured. 

Rate  per 
1,000. 

Stationmen . 

910,731 

252 

0.28 

15,836 

17.4 

Trainmen . 

1,492,690 

11,695 

7.83 

158,011 

105.8 

Switchmen,  flagmen 

and  watchmen . 

289,479 

1,170 

4.04 

8,964 

31.0 

Shopmen . 

1,541,345 

806 

0.52 

80,171 

52.0 

Trackmen . 

1,987,882 

3,642 

1.83 

50,190 

25.3 

Telegraphers . 

184,312 

82 

0.44 

550 

3.0 

Other  employees . 

1,366,254 

2,525 

1.85 

49,026 

35.9 

All  R.  R.  employees 

7,772,693 

20,172 

2.60 

362,748 

46.7 

The  group  of  employees  under  the  general  heading  “Trainmen” 
embraced  nearly  one-fifth  of  all  the  railway  employees  during  the 
six  years,  1901-1906;  their  annual  fatal  accident  rate  averaged  7.83 
per  1000  employees  of  that  class;  and  their  non-fatal  accident  rate 
averaged  105.8  per  rcoo,  both  rates  being  decidedly  higher  than  those 
of  any  other  of  the  separate  groups  of  employees  presented  in  the 
tables  of  accident  statistics.  Switchmen,  flagmen  and  watchmen  are 
second  in  importance  as  regards  the  fatal  accident  rate  and  trackmen 
are  third.  Shopmen,  telegraphers  and  stationmen  follow  in  the  order 
named.  Shopmen  are  specially  liable  to  non-fatal  injuries,  being 
second  to  trainmen  in  that  respect.  Switchmen,  flagmen  and  watch¬ 
men,  trackmen,  stationmen  and  telegraphers  follow  in  the  order 
named,  if  we  leave  out  of  account  the  unclassified  group  of  “other 
employees.” 

With  a  view  to  determine  whether  there  has  been  any  pronounced 
tendency  toward  an  increase  or  decrease  in  the  accident  liability  of 
these  seven  groups  of  railway  employees,  the  rates  are  presented  by 
single  years  in  Table  IV. 


TABLE  IV— ACCIDENTS  TO  RAILWAY  EMPLOYEES  IN  THE  UNITED  STATES 

1901-1906. 

Killed  and  Injured  per  1,000  of  Employees. 


Years. 

Stationmen. 

Trainmen. 

Switchmen, 
Flagmen  and 
Watchmen. 

Shopmen. 

Killed. 

Injured. 

Killed. 

Injured. 

Killed. 

Injured. 

Killed. 

Injured. 

1901 . 

0.38 

15.1 

7.35 

80.0 

3.68 

25.0 

0.48 

45.2 

1902 . 

0.21 

16.6 

7.43 

95.4 

3.96 

28.6 

0.57 

45.3 

1903 . 

0.35 

19.7 

8.16 

101.2 

5.66 

47.1 

0.52 

53.0 

1904 . 

0.21 

18.2 

8.33 

115.3 

4.95 

44.7 

0.60 

57.6 

1905 . 

0.24 

17.7 

7.50 

112.6 

2.99 

19.4 

0.48 

53.8 

1906 . 

0.29 

16.6 

8.09 

122.6 

2.96 

20.7 

0.49 

54.2 

1901-1906 . 

0.28 

17.4 

7.83 

105.8 

4.04 

31.0 

0.52 

52.0 

Years. 

Trackmen. 

Telegraphers. 

Other 

Employees. 

Total. 

Killed. 

Injured. 

Killed. 

Injured. 

Killed. 

Injured. 

Killed. 

Injured. 

1901 . 

1.68 

22.9 

0.41 

2.8 

1.89 

31.3 

2.50 

38.4 

1902 . 

1.70 

24.5 

0.53 

3.0 

1.91 

35.2 

2.50 

42.5 

1903 . 

1.82 

23.9 

0.45 

2.6 

1.91 

33.6 

2.75 

46.1 

1904 . 

2.01 

27.7 

0.43 

3.8 

1.91 

39.1 

2.80 

51.7 

1905 . 

1.84 

25.7 

0.47 

2.8 

1.61 

36.6 

2.43 

48.4 

1906 . 

1.90 

26.2 

0.39 

3.0 

1.89 

38.0 

2,58 

50.4 

1901-1906 . 

1.83 

25.3 

0.44 

3.0 

1.85 

35.9 

2.60 

46.7 

Just  why  there  should  have  been  such  a  pronounced  decline  in  the 
accident  rates,  both  fatal  and  non-fatal,  of  switchmen,  flagmen  and 
watchmen  in  1905  and  1906,  I  am  unable  to  say.  There  seems  to  have 
been  no  other  noteworthy  improvement  in  the  rates  during  the  six- 
year  period  under  observation,  but,  on  the  contrary,  the  rates,  both 
fatal  and  non-fatal,  were  quite  as  high,  or  higher,  in  the  other  groups 
of  employees  during  1906  as  obtained,  on  the  average,  for  the  six- 
year  period. 

The  nature  and  extent  of  injuries  to  railway  employees  while 
coupling  and  uncoupling  cars,  and  the  relative  importance  of  the 
various  causes  of  railway  accidents,  will  be  discussed  in  a  subsequent 
article.  (To  be  continued.) 


THE  MIDDLE  STATES. 

Provident  Savings  Life  Injunction  Vacated. 

The  Appellate  Division  of  the  New  York  Supreme  Court,  last  week 
vacated  an  injunction  obtained  by  Henry  Moir,  a  stockholder  of  the 
Provident  Savings  Life  Assurance  Society,  preventing  the  Coyle  inter¬ 
ests  from  interfering  with  William  T.  Gilbert,  a  director  friendly  to  the 
banking  interests  in  control  of  the  society,  and  thus  interfered  with  the 
plans  of  the  reform  management  of  the  Provident  Savings  Life  to  oust  the 
Philadelphia  syndicate  from  the  administrative  offices. 

Mr.  Moir’s  action  was  brought  to  prevent  the  Coyle  interests  from 
placing  on  the  board  in  place  of  Mr.  Gilbert,  James  B.  O’Keefe,  a  Coyle 
partisan.  The  banking  interests,  whose  legal  steps  were  defeated  by 
this  decision,  took  over  last  spring  the  majority  stock  of  the  society, 
which  had  been  sold  by  E.'  R.  and  0.  F.  Thomas  to  John  J.  Coyle  and  a 
syndicate  of  Philadelphians,  but  not  delivered.  It  was  the  announced 
policy  of  the  bankers  to  oust  the  Philadelphians  and  hold  on  to  the  con¬ 
trol  of  the  society  until  it  was  restored  to  the  position  it  occupied  before 
the  Thomas  and  Coyle  administrations. 

The  terms  of  the  directors  vary  in  length,  and  in  April  a  vacancy  in  a 
two-year  directorship  was  to  be  filled.  It  was  to  prevent  the  election  of 
John  J.  Coyle,  who  had  resigned  a  short-term  directorship  to  take  the 
two-year  position,  a3  well  as  to  prevent  the  recognition  of  O’Keefe  in¬ 
stead  of  Gilbert,  that  the  court  proceedings  were  brought  by  Henry 
Moir. 

In  his  complaint  Mr.  Moir  declared  that  such  manipulation  of  the  board 
as  the  election  of  Coyle  for  the  long  term  would  defeat  the  will  of  the 
majority  of  the  stockholders,  who  were  opposed  to  the  Coyle  faction. 

The  complaint  also  charged  that  Coyle  had  succeeded  in  being  elected 
vice-president  of  the  society  at  a  salary  of  $18,000  a  year,  though  he 
took  no  active  part  in  the  affairs  of  the  society.  He  asked  the  court  to 
interfere  in  behalf  of  the  policyholders,  who  held  $80,000,000  of  insur¬ 
ance. 

Justice  Clarke,  who  wrote  the  opinion,  said  that  “this  struggle  is  one 
for  the  financial  control  of  the  corporations  as  a  business  proposition,  re¬ 
gardless  of  its  character  as  an  insurance  company,”  and  pointed  out 
that  the  application  of  Mr.  Moir  is  really  to  have  the  court  determine 
that  one  man  is  a  director  and  another  is  not,  and  that  the  first  im¬ 
portant  question  is,  whether  the  court  has  jurisdiction  in  such  a  case. 
Justice  Clarke  says  there  is  no  precedent  in  law  or  equity  for  Such  an 
action,  and  cites  cases  in  which  officers  of  a  company  have  been  enjoined, 
but  declares  that  it  is  a  general  rule  of  the  court  that  a  court  of  equity 
will  not  take  jurisdiction  of  a  case  for  the  sole  purpose  of  determining 
the  title  to  an  office.  In  conclusion  Justice  Clarke  says: 

I  do  not  think  that  the  plaintiff  is  entitled  to  bring  the  action  at  bar, 
nor  do  I  think  that  the  action  is  cognizable  in  equity.  It  is  not  an  action 
in  quo  warranto,  nor  is  it  a  summary  proceeding  to  determine  the  elec¬ 
tion  of  directors,  and  therefore  the  order  appealed  from  not  being  au¬ 
thorized  by  the  code  of  civil  procedure,  must  be  reversed. 

The  permission  of  the  Appellate  Division  must  be  obtained  before  the 
plaintiff  can  appeal  to  the  Court  of  Appeals. 


— The  Home  Life  of  America  wrote  over  $2,000,000  of  ordinary  paid-for  business 
from  the  sixth  day  of  March  until  the  last  day  of  June  of  this  year. 

— Joseph  M.  Wulff  has  been  appointed  general  agent  for  the  Home  Life  of 
America,  with  offices  in  Philadelphia  and  Lancaster.  Mr.  Wulff  was  formerly 
connected  with  the  Royal  Union  Life  of  Des  Moines,  and  was  one  of  their  best 
producers. 

— The  Life  Underwriters  Association  of  Buffalo,  N.  Y.,  has  appointed  the 
following  delegates  to  the  national  convention  at  Los  Angeles:  Edward  D. 
Horgan,  Germania;  Percy  G.  Lapey,  John  Hancock;  William  D.  Camp,  Berk¬ 
shire;  Herbert  E.  Crouch,  Northwestern;  William  G.  Justice,  P.  L.  and  T. ; 
Frank  W.  Tracy,  .JEtna. 

—The  Home  Life  of  America  has  ooened  a  handsome  suite  of  offices  in  the 
National  Bank  building,  Allentown,  Pa.,  and  A.  L.  Youngken,  until  recently 
connected  with  the  John  Hancock,  has  been  appointed  superintendent  for  that 
district.  A  nice  volume  of  business  is  being  received  from  Allentown,  both  in 
the  industrial  and  ordinary  branches. 

—John  F.  Dryden,  president  of  the  Prudential  Insurance  Company,  has  an¬ 
nounced  that  the  company  will  enlarge  its  group  of  buildings  in  Newark.  The 
design  and  general  character  of  the  proposed  buildings  will  conform  to  those 
of  the  present  office  structures,  and  will  carry  out  the  original  thought  of  the 
architect  in  the  completion  of  the  plans.  With  the  completion  of  the  present 
plans,  the  company’s  holdings  of  real  estate  at  its  home  office  will  be  increased 
to  about  $15,000,000.  Work  on  the  new  structures  will  be  commenced  next  May. 

_ At  a  recent  meeting  of  the  directors  of  the  Scranton  Mutual  Life  of  Scranton, 

Pa.,  held  in  Williamsport,  Pa.,  preliminary  steps  were  under  consideration  for 
the  formation  of  an  “old  line”  company  with  a  paid-up  cash  capital  of  at  least 
$300,000.  This  action  is  in  line  with  the  original  intention  of  the  promoters,  but 
the  success  of  the  undertaking  has  brought  it  about  earlier  than  was  at  first 
anticipated.  Since  October  1,  1907,  the  Scranton  Mutual  Life  has  written  over 
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eleven  millions  of  insurance,  mostly  among  business  and  professional  men.  It 
is  stated  that  the  business  has  been  obtained  at  an  unusually  low  cost,  and  as  a 
result  the  company  will  start  on  a  profitable  basis  from  the  moment  the  change  is 
effected. 


THE  NEW  ENGLAND  FIELD. 


— The  fifth  annual  convention  of  the  general  agency  association  of  the  State 
Mutual  Life  of  Worcester,  Mass.,  was  begun  at  Buffalo,  N.  Y.,  on  July  14,  and 
will  close  to-day.  The  headquarters  of  the  convention  are  at  the  Lafayette 
Hotel.  The  programme  is  one  embracing  much  to  instruct  and  please.  To-day 
the  party  will  ride  over  the  famous  gorge  route,  and  this  evening  dinner  will 
be  served'  at  the  Clifton  House.  The  officers  of  the  association  are:  Presi¬ 
dent,  Edward  Gernand,  Baltimore;  vice-president,  C.  W.  Van  Tuyl,  Min¬ 
neapolis;  executive  committee,  E.  H.  Carmack,  Chicago;  Geo.  F.  Schilling, 
Philadelphia;  E.  M.  France,  Cleveland. 


THE  WEST. 


— The  Common  Brotherhood  of  America  has  been  organized  at  Clarion,  la. 
It  will  adopt  the  rates  of  the  National  Fraternal  Congress. 

— H.  M.  Leonard,  who  recently  resigned  as  Missouri  manager  of  the  American 
Central  Life,  is  promoting  a  new  life  company  in  St.  Louis. 

— The  Equitable  Life  of  Des  Moines,  la.,  has  appointed  Thos.  E.  Mitchell 
general  agent  at  Detroit,  Mich.,  and  O.  E.  von  Oven,  district  agent  at  Hastings, 
Neb. 

—The  Ohio  Attorney-General,  while  holding  legal  the  board  plan  of  the  Cleve¬ 
land  Life,  has  held  illegal  the  contract  between  the  Cleveland  Life  and  the 
American  Agency  Company. 

— Dr.  Charles  E.  Albright  of  the  Northwestern  Mutual  Life  wrote  over  $1,400,000 
of  insurance  for  the  company  during  the  year  ending  July  1,  breaking  the  record 
of  George  Pick  by  about  $200,000. 

— The  Pacific  Mutual  Life  has  issued  a  new  policy  called  the  “guaranteed  in¬ 
vestment  policy.”  The  policy  contains  loan,  cash,  paid-up  and  extended  insur¬ 
ance,  the  distinguishing  feature  being  an  increasing  scale  of  death  payments. 
The  policy  also  covers  total  disability,  and  is  in  other  respects  strictly  up  to  date. 

— Judge  John  C.  Pollock,  in  the  Federal  Court  at  Chicago,  has  ordered  that  the 
property  of  the  Great  Western  Life  be  disposed  of  and  that  the  policies  be  rein¬ 
sured  i rt  some  reliable  company.  When  a  receiver  was  appointed  for  the  com¬ 
pany  last  May  it  was  thought  that  its  affairs  could  be  adjusted.  The  court  re¬ 
ports,  however,  that  nothing  can  be  done  toward  this  end,  hence  the  order  for 
reinsurance. 

— The  Peninsular  Life  Insurance  Company  of  Detroit  is  being  organized,  with 
a  capital  stock  of  $150,000,  and  will  write  both  life  and  accident  insurance.  The 
incorporators  are  James  M.  Hibbard,  Walter  E.  Flanders,  Seaman  L.  Bird,  J.  A. 
Matthews,  M.  Zimmerman,  F.  T.  F.  Stephenson,  M.  D.  Clarence,  G.  Robinson, 
Arthur  J.  Hood,  Edgar  A.  Murray,  Edward  N.  Hayes,  John  C.  Wood,  John  C. 
Robinson  and  Robert  T.  Brownson. 

—The  Northwestern  National  Life  of  Minneapolis  has  secured  the  services  of 
I..  C.  Davis  of  Chicago  as  superintendent  of  agencies  for  the  State  of  Illinois; 
H.  L.  Wilson  of  Huron,  as  State  manager  for  South  Dakota;  Harrie  E.  Walker 
of  San  Francisco,  as  agency  director  for  California  and  Nevada,  and  Allan  H. 
Chambers  of  Dallas,  as  agency  director  for  Texas  and  Oklahoma — all  men  of 
large  experience  both  as  organizers  and  personal  producers;  men  of  exceptional 
ability  and  of  the  highest  standing  as  to  their  personal  character. 

— The  Old  Colony  Life  of  Chicago  has  lately  made  a  considerable  number  of 
agency  appointments  ir  Michigan,  Wisconsin  and  Illinois.  It  expects  to  make 
several  appointments  in  Michigan  within  the  next  few  weeks,  and  will  sys¬ 
tematically  develop  the  State.  The  company  is  now  operating  in  Illinois,  Wis¬ 
consin,  Michigan  and  Alabama,  and  is  transacting  a  reasonably  good  volume  of 
business  and  making  a  steady  increase.  The  increased  capital  stock  of  the  com¬ 
pany  is  being  placed  with  influential  people  and  is  being  sold  at  $22  per  share, 
par  value  $10.  The  premium  on  this  stock  will  create  a  nice  working  surplus  in 
the  treasury  of  the  company. 

—It  is  unfortunate  that  the  troubles  of  the  Rhodus  Bros,  and  the  concerns  with 
which  they  were  identified — the  Republic  Life  Insurance  Company,  the  Central 
Life  Securities  Company,  the  Mercantile  Finance  Company,  etc. — have  led  to 
some  confusion  in  the  minds  of  laymen,  whereby  injustice  is  done  companies 
having  no  connection  with  the  Rhoduses.  One  of  these  is  the  Security  Life 
Insurance  Company  of  America,  of  Chicago,  which  was  recently  examined  by  the 
Insurance  Departments  of  Virginia  and  Washington,  and  found  to  have  a  surplus 
of  about  $1,000,000.  This  company  now  has  over  $20,000,000  of  insurance  in  force, 
and  is  to  be  congratulated  upon  the  excellent  showing  it  has  made. 


— The  Old  Colony  Life  of  Chicago  was  licensed  to  transact  business  in  Ala¬ 
bama  on  July  6,  and  has  contracted  with  Sam  P.  Jones  as  its  State  manager  at 
Birmingham,  Ala.  Mr.  Jones  is  a  young  man  of  considerable  experience  in  the 
life  insurance  business  and  a  good  personal  writer,  and  the  results  from  this 
agency  are  expected  to  be  unusually  good 


THE  SOUTH. 


The  State  Mutual  Life  of  Georgia. 

The  reports  of  Actuaries  S.  H.  Wolfe  and  H.  W.  Buttolph,  together  with 
some  explanatory  statements  by  Insurance  Commissioner  Wright,  relating  to 
the  State  Mutual  Life  of  Rome,  Ga.,  have  been  filed  as  public  records  in  the 
State  Insurance  Department  of  Georgia. 

Mr.  Wright  summarizes  the  facts  leading  up  to  the  second  examination  as 
follows: 

Acting  under  authority  vested  in  me  by  section  8  of  the  Act  of  1887,  1  ordered 
an  examination  of  the  State  Mutual  Life  Insurance  Company  of  Rome,  and 
employed  Mr.  S.  H.  Wolfe,  an  expert  actuary  of  New  York,  to  make  this  ex¬ 
amination.  Report  on  this  examination  was  duly  rendered  to  this  department 
in  duplicate,  with  the  request  that  one  copy  be  submitted  to  the  company  for 
their  information,  with  the  statement  that  if  any  errors  or  inaccuracies  were 
found  they  would  be  corrected,  and  said  copy  was  transmitted  to  the  company 
as  requested.  Whereupon  formal  exceptions  to  the  report  were  filed,  also  in 
duplicate,  by  Mr.  Porter,  president  of  the  company,  and  a  copy  of  the  same 
mailed  to  Mr.  Wolfe.  After  consideration  of  the  exceptions  filed  by  the  com¬ 
pany  this  department  was  promptly  advised  by  Mr.  Wolfe  that  nothing  was 
found  in  the  objections  of  the  company  to  justify  any  modification  of  his 
report.  (Subsequently,  however,  Mr.  Wolfe  rewrote  his  report  and  made 
some  minor  modifications  of  same.)  The  action  of  Mr.  Wolfe  in  declining 
to  amend  his  report  was  communicated  to  Mr.  Porter,  who  in  turn  insisted 
on  the  correctness  of  his  exceptions  to  many  features  of  the  report,  and  de¬ 
manded  a  re-examination  of  the  company’s  affairs  by  an  independent  actuary. 
Many  of  the  exceptions  taxen  to  the  Wolfe  report  seemed  to  be  merited,  and 
desiring  to  be  just  to  both  parties  I  deemed  it  my  duty  to  order  a  re-examination 
of  the  company’s  affairs,  and  appointed  Mr.  H.  W.  Buttolph,  an  experienced 
and  highly  endorsed  actuary  of  Indianapolis,  to  conduct  the  re-examination, 
the  result  of  which  is  found  in  his  report  made  to  this  department  attached 
hereto. 

Upon  a  comparison  of  the  two  reports  it  will  be  noted  that  in  so  far  as  they 
relate  to  the  financial  condition  of  the  company — that  is  the  assets,  liabilities  and 
surplus — they  practically  agree,  the  only  material  difference  being  the  item  of 
surplus,  the  Wolfe  report  on  the  one  hand  showing  a  surplus  of  $19,387.24, 
and  the  Buttolph  report  showing  a  surplus  of  $28,797.81. 

Mr.  Wright  states  that  the  guaranteed  income  certificates  and  the  Co-operating 
Agency  Company  were  legal;  that  there  was  really  no  ground  for  alleging  tardi¬ 
ness  in  paying  losses,  and  that  a  criticism  of  certain  expenditures  made  in 
the  Wolfe  report  was  seemingly  unjust.  Mr.  Wright  also  states  that  the  com¬ 
pany’s  financial  condition  is  far  above  the  standard  established  by  the  Act 
of  1887,  and  he  therefore  does  not  concur  in  the  statement  that  the  condition  of 
the  company  is  “very  unsatisfactory.”  He  also  considers  that  “extravagance  of 
management”  is  too  harsh  a  term  to  be  applied  to  the  company’s  affairs  with¬ 
out  qualification  or  explanation. 

Portions  of  S.  H.  Wolfe’s  and  H.  W.  Buttolph’s  reports  are  presented  below: 

EXTRACTS  FROM  THE  WOLFE  REPORT. 

Concerning  the  arrangement  with  the  Co-operative  Agency  Company,  Mr.  Wolfe 
said : 

If  the  object  of  these  contracts  is  the  obtainment  of  business  at  a  moderate 
expense,  it  is  quite  evident  that  this  object  has  not  been  attained,  for  the 
diminished  surplus  of  the  company  can  only  be  ascribed  to  the  excessive  cost 
of  obtaining  and  administering  its  business.  The  mortality  experienced  by  the 
company  has  been  favorable,  and  the  payments  to  policyholders,  therefore,  will 
not  account  for  the  small  margin  between  the  assets  and  the  liabilities  of  the 
company. 

While  the  agency  company  is  ostensibly  an  independent  corporation,  in 
reality  it  is  so  closely  allied  to  the  insurance  company  as  to  render  the  two 
companies  identical.  The  records  of  the  agency  company  are  kept  in  the  office 
of  the  insurance  company;  the  officers  of  the  agency  company  are  employes,  or 
former  employes,  of  the  insurance  company.  In  many  cases  the  guaranteed  in¬ 
come  certificates,  referred  to  before,  have  been  exchanged  for  stock  in  the 
agency  company.  It  is  manifestly  unfair  to  pay  a  renewal  commission  of 
10  per  cent,  on  the  business  which  had  been  placed  on  the  company’s  books 
years  before  the  contract  was  entered  into.  It  is  likewise  to  be  noted  that  the 
paying  of  90  per  cent  to  the  Co-operative  Agency  Company  on  the  voluntary 
deposit  policies  has  resulted  in  an  over-payment  to  the  agency  company,  as 
part  of  the  deposit  made  by  the  insured  is  for  the  purpose  of  paying  the  in¬ 
terest  upon  his  loan. 

The  company  issued  a  circular  letter  to  its  agency  force,  announcing  that 
no  special  or  advisory  board  contracts  would  be  issued  after  February  29,  1908. 
The  extravagant  estimates  in  use  by  the  company  were  commented  upon  in 
the  previous  report.  The  president  of  the  company  assured  me,  however,  that 
no  such  contracts  would  be  issued  in  the  future. 

The  condition  of  the  company  is  very  unsatisfactory.  The  exorbitant  figure 
which  has  been  paid  for  business,  the  agency  methods  and  the  redemption  of 
the  guaranteed  income  certificates,  have  all  contributed  to  the  dangerous  reduc¬ 
tion  in  the  surplus  of  the  company.  By  reference  to  the  semi-annual  state¬ 
ment  filed  with  the  Governor,  as  of  June  30,  1907,  it  will  be  seen  that  the 
surplus  claimed  on  that  date  by  the  company  was  over  $100,000. 

The  full  measure  of  the  extravagance  of  the  company  and  the  present  un¬ 
satisfactory  condition  may  be  gleaned  from  the  fact  that  at  the  present  time 
there  are  outstanding  over  $300,000  of  guaranteed  income  certificates,  the  pro¬ 
ceeds  from  the  sale  of  which  have  been  enjoyed  by  the  company.  There  must 
be  added  to  this  an  item  of  approximately  $50,000,  which  was  received  from 
the  Co-operative  Agency  Company.  The  State  Mutual  Life  Insurance  Company 
is  carrying  no  liability  for  these  “advances,”  and  the  present  surplus  of  about 
$18,000  shows  that  these  items,  and  practically  all  profits  from  mortality  and 
other  sources,  have  been  used  for  the  obtaining  of  business. 

EXTRACTS  FROM  THE  BUTTOLPH  REPORT. 

The  invested  assets  of  the  company,  with  the  exception  of  bills  receivable,  are 
of  a  satisfactory  nature  and  are  believed  to  be  worth  all  for  which  credit  has 
been  given  to  the  company  in  the  foregoing  statement.  The  item  of  bills  re¬ 
ceivable  is  sufficiently  large  to  attract  some  attention,  and  seems  to  require  some 
explanation.  Approximately  70  per  cent  of  this  item  consists  of  notes  taken  in 
part  payment  of  the  guaranteed  income  certificates  issued  by  the  company,  to 
which  reference  will  be  made  later  on  in  this  report.  This  perhaps  is  not  open 
to  severe  criticism,  nor  is  the  10  ner  cent,  of  this  item  which  consists  of  notes 
given  by  agents  on  account  of  advances  made  to  them,  but  the  remaining  20 
per  cent,  which  is  ordinary  commercial  paper  discounted  by  the  company,  is  a 
form  of  investment  which  is  generally  believed  to  be  ill-advised  upon  the  part 
of  a  life  insurance  company.  The  company’s  officers  state  that  the  making 
of  such  loans  has  been  discontinued  since  the  first  of  the  year. 
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Owing  to  a  peculiarity  in  the  manner  of  transaction  of  the  business  of  this 
company,  the  credit  that  would  ordinarily  be  carried  as  uncollected  net  premiums 
on  new  business,  among  the  non-ledger  assets,  here  appears  as  a  ledger  -asset 
under  the  title  of  “outstanding  nets  on  new  business.”  This  amount  appears 
to  be  somewhat  larger  than  it  should  be,  and  indicates  what  a  careful  examina¬ 
tion  of  the  individual  items  going  to  make  up  the  total  shows  to  be  undoubtedly 
true,  namely,  that  the  company  has  been  altogether  too  lax  in  the  collection 
of  the  net  ammount  due  it  from  agents  on  account  of  new  business  written. 
The  company  itself  now  realizes  this,  and  at  the  time  this  examination  was 
completed  had  already  collected  a  very  considerable  proportion  of  these  out¬ 
standing  premiums. 

In  determining  the  liabilities  of  the  company,  the  valuation  of  all  outstand¬ 
ing  legal  reserve  policies  was  made  upon  the  full  preliminary  term  basis  ex¬ 
cept  in  the  case  of  a  certain  small  class  of  policies  under  which  the  gross  premium 
charged  is  less  than  the  net  premium  computed  upon  this  basis.  In  this  case, 
additional  liability  was  charged  covering  the  present  value  of  all  future  de¬ 
ficiencies  in  premium.  In  the  case  of  the  assessment  policies  still  outstanding, 
the  reserve  was  computed  in  accordance  with  the  terms  of  the  policy  contracts 
themselves,  which  gives  a  much  higher  liability  than  would  the  method  pro¬ 
vided  for  in  the  Georgia  law. 

On  the  twenty-eighth  of  February,  1907,  the  company  entered  into  a  contract 
with  the  Co-Operative  Agency  Company,  which  contract  continued  in  force  for 
one  year  and  was  superseded  bv  a  new  contract  bearing  date  of  February  28, 
1908.  The  salient  features  of  this  new  contract  are:  that  the  insurance  com¬ 
pany  is  to  pay  the  agency  company  10  per  cent  commission  on  all  future  premiums 
collected  in  cash  in  consideration  of  the  services  rendered  by  the  agency  com¬ 
pany;  the  payment  of  all  renewal  commissions  due  any  sub-agents;  of  all  special 
contract  .commissions  and  of  all  guaranteed  income  certificate  dividends,  and 
of  the  payment  of  the  gross  sum  of  $900,000.00  to  the  insurance  company  in 
amounts  of  not  less  than  $50,000.00  per  year,  with  interest  at  the  rate  of 
5  per  cent  per  annum  on  deferred  payments.  The  agency  company  also 
guarantees  to  the  insurance  company  the  payment  of  the  net  amount  due  the 
company  of  all  first  year’s  premiums,  and,  if  requested  so  to  do,  must  make  col¬ 
lection  of  renewal  premiums. 

Under ^  this  contract,  which  leaves  it  to  the  insurance  company  to  set  what¬ 
ever  limit  it  deems  advisable  upon  first  year’s  commissions  paid  to  agents,  the 
new  business  should  be  secured  at  a  lower  cost  than  under  the  contract  in 
force  during  the  year  1907,  which  provided  for  the  payment  of  the  agency  com¬ 
pany  of  a  first  year’s  commission  of  90  per  cent. 

The  company  has  had  an  unusually  rapid  growth,  having  in  force  at  the  close 
of  the  year  something  over  $42,000,000  of  insurance.  It  has  required  the  ex¬ 
penditure  of  a  considerable  sum  of  money  to  attain  this  result,  and  I  think 
that  the  officers  have  come  to  a  wise  decision  in  determining  for  the  future 
not  to.  attempt  to  force  the  business  in  any  way,  but  to  permit  the  company  to 
grow  in  an  entirely  normal  and  economical  manner. 

Following  the  completion  of  the  Wolfe  report,  the  company  filed  exceptions 
thereto,  without  questioning  Mr.  Wolfe’s  good  faith,  portions  of  its  statement 
being  reprinted  below: 

EXTRACTS  FROM  THE  COMPANY’S  STATEMENT. 

It  is  unnecessary  to  say  that  the  marvelous  growth  of  this  company  in  the  past 
three  years  evinces  a  confidence  in  the  company  by  its  policyholders  and  the 
general  public  which  constitutes  its  chief  asset,  ana  without  which  it  can  not 
successfully  continue  business.  It  is  this  asset  of  confidence  that  gives  the 
nation  its  prosperity,  or,  when  destroyed,  brings  on  national  panic.  It  is  this 
asset  of  confidence  that  enables  a  bank  to  carry  on  its  business  with  currency 
amounting  to  a  fraction  of  the  demand  liability  to  depositors,  and  which,  de¬ 
stroyed,  closes  the  doors  of  the  institution.  In  general  recognition  the  importance 
of  this  potent,  but  intangible  asset,  bank  examiners  of  the  government  and  the 
States  demand  corrections  where  remedies  are  needed,  but  discreetly  refrain 
from  publicly  decrying  the  relative  unconsequential  faults  of  an  institution  that 
is  sound  and  solvent.  Just  here  we  may  say  that  while  in  the  opinion  of  the 
officers  of  this  institution  its  affairs  have  been  administered  in  accordance  with 
the  laws  of  the  State,  we  have  no  doubt,  indeed  it  would  be  remarkable  if  it 
were  otherwise,  that  in  its  comparatively  short  life,  with  the  necessary  and 
expedient  changes  in  its  methods  and  forms  of  doing  business,  and  in  its  growth 
from  a  comparatively  small  assessment  company  to  a  life  company  with  forty- 
five  millions  of  outstanding  insurance  on  a  legal  reserve  basis,  there  should  not 
have  been  some  transactions  or  practices  which  do  not  commend  themselves 
to  the  Insurance  Department  of  the  State.  Where  such  transactions  or  prac¬ 
tices  have  been  called  to  the  attention  of  this  company  heretofore  we  have  en¬ 
deavored  earnestly  and  honestly  to  correct  them,  and  we  will  now  be  found 
keenly  appreciative  of  any  suggestion  or  recommendation  as  to  the  business 
of  the  company  that  makes  for  the  profit  and  protection  of  its  policyholders  and 
a  better  plan  of  administering  its  affairs,  and  to  this  end  we  invite  the  ad¬ 
visory  aid  of  Mr.  Wolfe  in  suggesting  any  necessary  or  proper  constructive 
measures. 

“The  exorbitant  figure  which  has  been  paid  for  business,”  is  another  state¬ 
ment  that  is  scarcely  compatible  with  our  showing  of  management  expenses  as 
compared  with  the  management  expenses  of  another  company,  the  administra¬ 
tion  of  which  is  “beyond  reproach.”  The  “agency  methods,”  which  by  im¬ 
plication  are  not  approved  by  Mr.  Wolfe,  may  not  fall  entirely  within  his 
conception  of  the  proper  management  of  an  agency  force,  but  we  point  with 
pride  here  also  to  the  fact  that  our  agency  methods  not  only  result  in  the 
acquisition  of  a  very  large  volume  of  business,  but  they  operate  to  limit  our 
expenses  to  a  point  within  the  expense  shown  by  at  least  one  other  young  life 
insurance  company,  which  Mr.  Wolfe  commends  in  terms  of  warmest  praise. 

The  only  other  alleged  mistake  of  this  company  which  seems  to  have  bearing 
on  the  sweeping  statement  that  “the  condition  of  the  company  is  very  unsatis¬ 
factory,”  is  his  reference  to  the  redemption  of  the  guaranteed  income  certificates, 
and  since  we  have  complied  with  your  desire  to  reissue  these  certificates  we 
insist,  in  simple  justice,  that  the  last  paragraph  of  Mr.  Wolfe’s  preliminary  re¬ 
port,  sheet  No.  25,  should  be  expunged  from  his  conventional  report  along 
with  the  other  injustices,  which  we  trust  we  have  made  apparent  in  the  fore¬ 
going  explanation,  records  and  figures. 

In  conclusion,  the  officers  of  the  State  Mutual  Life  Insurance  Company  feel 
that  to  have  built  up  within  three  years  a  Southern  mutual  company  on  a 
legal  reserve  plan  to  the  proportions  that  this  company  has  acquired,  is  an 
achievement  of  which  we  may  justly  and  modestly  feel  proud. 

The  officers  of  the  company  intend  to  and  will  abide  by  and  live  up  to  the 
spirit  and  the  letter  of  the  laws  of  the  land,  as  well  as  any  corrected  methods 
suggested  by  the  department  for  the  proper  preservation  and  conservation  of 
the  interest  of  its  policyholders.  The  company  is  not  only  absolutely  solvent, 
but  on  a  perfectly  sound  financial  basis.  The  officers  submit  that  they  should  not 
be  subjected  to  the  serious  consequences  of  misleading  and  anonymous  use  of 
unnecessary  criticism  in  an  examiner’s  report  by  irresponsible  agents  of  its  com¬ 
petitors.  They  submit  that  the  formal  report  of  the  examiner  should,  in  all 
fairness,  be  confined  to  the  financial  condition  of  the  company,  and  that  such  rec¬ 
ommendations  as  the  examiner  has  to  make  on  the  line  of  corrected  measures  in 
the  administration  of  the  affairs  of  the  company  for  the  protection  of  its  policy¬ 
holders  should  be  communicated  to  the  department  through  other  channels  than 
a  formal  report,  and  an  opportunity  afforded  the  officials  of  the  company  to 
demonstrate  its  willingness  to  conform  in  all  respects  to  thq  requirements  of 
this  department. 


MISCELLANEOUS  LIFE  NEWS. 


Metropolitan  Tower  Bells. 

Four  of  the  largest  and  costliest  bells  in  the  world  are  to  be  placed  in  the 
forty-sixth  story  of  the  new  tower  of  the  Metropolitan  Life  Insurance  Company  & 
building  in  Madison  Square,  and  from  a  position  about  650  feet  above  the  pave¬ 
ment,  nearly  twice  as  high  as  any  in  the  world,  their  deep  tones  will  announce 
each  quarter  of  an  hour. 

An  order  for  the  bells  has  been  placed  with  the  Meneely  Bell  Company  of 
Troy,  N.  \  .  1  he  work  of  casting  them  will  be  begun  at  once,  and  it  is  ex¬ 

pected  that  they  will  be  in  place  in  time  to  welcome  the  new  year. 

The  largest  bell,  toned  to  B  flat,  will  be  70  inches  at  the  mouth  and  weigh 
7000  pounds;  the  second,  in  E  flat,  will  weigh  3000  pounds;  the  third,  in  F 
natural,  will  weigh  2000  pounds,  and  the  fourth,  in  G,  will  weigh  1500  pounds. 
1  hey  will  play  every  fifteen  minutes  and  strike  each  hour.  They  are  to  be 
mounted  on  pedestals  between  the  marble  pillars  outside  the  forty-sixth  story. 

They  will  give  what  is  known  as  the  Cambridge  quarters,  four  blows  each 
quarter  of  an  hour,  eight  blows  on  the  half,  twelve  blows  on  the  three-quarters, 
and  sixteen  blows  each  hour,  followed  “by  a  striking  of  the  hour. 


The  Meridian  Life  and  Trust  Company. 

The  Meridian  Life  and  Trust  Company  of  Indianapolis  writes  as  follows: 

“On  page  12  of  your  July  9th  issue  we  notice  under  the  ‘Notes  from  Philadel¬ 
phia’  you  say  ‘the  Meridian  Life  and  Trust  Company  of  Indianapolis  is  selling  its 
stock  with  insurance  policies  in  this  State  through  the  Pennsylvania  Underwriters 
Company,  of  which  C.  A.  Greenamyer  is  president.’ 

“We  trust  you  will  correct  this  in  your  next  issue.  The  Meridian  Life  and 
Trust  Company  is  not  a  stock  company;  has  no  stock  for  sale,  and  is  selling  no 
stock.” 


British  News  Items. 

[From  Our  Own  Correspondent.] 

The  recently  published  Board  of  Trade  blue  book  deals  with  the  state¬ 
ments  of  accounts  deposited  with  that  authority,  under  the  life  assurance 
companies’  act,  1870,  during  the  year  ended  December  31,  1907. 

The  summary  of  results  deals  with  ninety-one  British  companies,  of 
which  74  are  classed  as  ordinary,  eight  as  industrial  and  nine  appear 
in  both  classes. 

In  the  ordinary  branch  the  premiums  reported  amounted  to  £26,014,- 
232,  consideration  for  annuities  to  £2,059,584  and  interest  and  dividends 
(less  tax)  to  £11,349,052.  On  the  other  side,  claims  absorbed  £18,437,550, 
cash  bonuses  and  reduction  of  premiums  £1,285,074,  surrenders  £1,893,- 
565,  annuities  £2,219,232,  commission  £1,382,766,  expenses  of  management 
£2,250,335,  and  interest  on  capital  and  dividends  and  bonuses  to  share¬ 
holders  £353,646. 

An  increase  in  premiums  is  shown  of  £681,239,  and  in  interest  and  divi¬ 
dends  received  of  £488,880;  while  the  consideration  for  annuities  shows 
a  decrease  of  £126,275.  The  life  and  annuity  funds  show  an  increase 
of  £10,440,946. 

The  assets,  as  per  balance  sheets,  of  the  ordinary  companies  amount 
to  £357,463,520,  of  which  £306,443,947  represents  life  and  annuity  funds. 

In  the  industrial  branch  the  premiums  reported  amounted  to  £12,- 
440,868,  and  interest  and  dividends  (less  tax)  to  £1,126,549.  Claims 
absorbed  £4,737,281,  surrenders  £128,872,  commission  £3,183,540,  ex¬ 
penses  of  management  £2,217,748,  and  interest  on  capital  and  dividends 
and  bonuses  to  shareholders  £610,854. 

The  increase  in  premiums  amounts  to  £821,565,  in  interest  and  div¬ 
idend  receipts  to  £93,714,  and  in  life  and  annuity  funds  to  £3,404,708. 

The  assets,  as  per  balance  sheets,  of  the  industrial  companies  amount 
to  £38,290,657.  of  which  £34,351,312  represents  life  and  annuity  funds. 

The  summary  of  assurances  in  force  shows — in  the  ordinary  branch — 
2,489,139  policies,  assuring  £767,783,921,  or,  less  re-assurances,  £726,- 
875,009.  In  the  industrial  branch  the  number  of  policies  is  26,858,618, 
assuring  £267,471,771. 

At  last  the  venerable  Norwich  Union  Fire  Insurance  Society  is  join¬ 
ing  the  ranks  of  the  fire  offices  transacting  accident  and  general  in¬ 
surance  business.  With  this  end  in  view  the  business  of  the  old  estab¬ 
lished  Norwich  and  London  Accident  Insurance  Association  (founded 
1S56)  is  to  be  acquired.  The  latter  office  has  had  a  most  prosperous 
career  has  a  net  annual  premium  income  of  over  £300,000 — ranking  thus 
among’  our  leading  accident  companies— and  between  the  two  offices  the 
most  friendly  relations  have  always  existed.  The  amalgamation  is, 
therefore  in  accordance  with  “the  fitness  of  things.  The  existing  ar¬ 
rangements  will  be  disturbed  as  little  as  possible.  The  present  directois 
of  the  association  will  act  as  directors  of  the  accident  department  of  the 
society  the  present  manager,  Mr.  C.  S.  Gilman,  is  to  act  as  manager  of 
that  department,  and  the  accident  business  will  be  conducted  from  the 
Association’s  head  and  branch  offices  by  the  present  staffs^ 

London,  Eng.,  July  6,  1908. 


Charters. 


—The  financial  flurry  of  the  fall  of  1907,  while  to  the  general  financial  world  it 
appeared  as  a  hardship,  to  the  surety  world  the  result  was  an  awakening.  The 
depository  bond  had  theretofore  been  written  under  strain  and  stress  for  want 
of  past  protection.  A  few  losses  on  this  class  of  business  among  the  older  and 
stronger  companies  caused  a  general  shakeup  among  the  general  agents,  and  led 
to  substituting  branch  offices.  One  company,  the  Title  Guaranty  and  Surety 
Company,  has  opened  seven  branch  offices  within  the  past  three  months.  Other 
companies  are  making  other  important  changes  in  their  organization  of  a  different 
nature. 


35 


Casualty,  Surety,  Etc. 


THE  SPECTATOR 


[Thursday 


Casualty,  Surety  and  Miscellaneous 


International  Association  of  Accident  Underwriters. 

The  twenty-first  annual  convention  of  the  International  Association  of 
Accident  Underwriters,  held  at  Atlantic  City,  N.  J.,  completed  its  ses¬ 
sions  on  Friday  of  last  week.  Several  of  the  more  important  addresses 
were  printed  in  The  Spectator  of  last  week. 

On  Wednesday  morning,  announcement  was  made  of  the  appointment 
of  F.  W.  Lawson,  H.  H.  Behse,  E.  S.  Cook  and  W.  B.  Maun  on  the  com¬ 
mittee  on  place  of  next  convention,  to  fill  vacancies.  Insurance  Com¬ 
missioner  B.  F.  Crouse  of  Maryland  made  a  felicitous  address,  and  a  tele¬ 
gram  from  Mr.  and  Mrs.  George  C.  Pratt,  who  are  in  California,  and  a 
cablegram  from  Reinhold  R.  Koch,  who  is  in  Germany,  were  read.  In¬ 
surance  Commissioner  Reau  E.  Folk  of  Tennessee,  who  had  been  ex¬ 
pected  to  deliver  an  address,  was  unable  to  attend,  and  a  letter  from  him 
was  read.  E.  W.  DeLeon,  vice-president  of  the  Casualty  Company  of 
America,  then  delivered  an  excellent  address,  which  is  presented  below, 
upon  the  subject  of 

THE  PRESENT  INFLUENCE  OF  COMPETITION  UPON  ACCIDENT 

INSURANCE. 

There  is  probably  no  wurd  more  often  used,  and  yet  constantly  so  misused, 
in  the  accident  insurance  business  than  the  term  competition.  \\  e  speak  o  1 
apologetically  at  these  annual  meetings  of  the  International  Association  ot  /  evi¬ 
dent  Underwriters.  Our  agents  in  the  field  continually  take  advantage  ot  i 
explain  why  they  are  doing  what  should  not  be  done,  or  refraining  irom  doing 
what  is  expected  of  them  by  the  company.  Officials  of  companies  take  retuge 
behind  it  as  an  excuse  for  acts  that  under  other  circumstances  would  appear  to 
be  without  logic  or  even  common  stsnse.  The  assured  finally  discovers  now  to 
reap  the  greatest  possible  benefit  from  competition,  sometimes  real  and  otten 
imaginary.  _  .  , 

Competition  is  defined  as  “the  act  of  seeking  or  endeavoring  to  gain  w Hat  an¬ 
other  is  endeavoring  to  gain  at  the  same  time.”  Applied  to  accident  insurance 
under  present  conditions,  it  may  be  broadly  defined  as  the  effort  of  each  com¬ 
pany  to  excel  in  liberaliz'ng  policies,  increasing  commissions  and  extending 
credit  for  payment  of  premiums.  It  is  prodigal  with  promises  for  the  present 
and  suggestive  of  more  for  the  future.  It  reminds  one  of  the  telegram  received 
by  the  traveling  man  from  home  which  read:  “Twins  this  morning— more  later— 
Sadie.”  It  is  admitted  that  legitimate  competition  in  accident  insurance  is 
logical,  universal  and  inevitable.  It  is  the  natural  stimulus,  and,  in  fact,  the  life 
of  business  and  the  advance  agent  of  progress  and  permanent  improvement. 
Along  conservative  and  well-considered  lines  it  stirs  up  rivalry  for  the  develop 
ment  of  broader  business  conditions,  sounder  methods  and  more  efficient  service. 
In  a  word,  true  competition  means  the  conserving  of  the  best  and  most  vital  in¬ 
terests  of  accident  insurance.  It  means  a  dignified,  honorable,  intelligent  emula¬ 
tion  between  reputable  underwriters  for  a  fair  share  of  business  and  a  frank  and 
manly  interchange  of  opinions  to  better  meet  the  ever-varying  conditions.  On 
the  other  hand,  unreasonable  and  reckless  competition  means  loss,  disappoint¬ 
ment  and  disaster.  It  affects,  not  only  the  company  and  the  individuals  directly 
involved,  but  extends  to  the  whole  fabric  of  the  business.  It  encourages  ex¬ 
travagance  and  waste,  promotes  dishonest  methods  and  brings  discredit  upon  the 
entire  scheme.  .... 

The  eminent  English  statesman  Lord  Beaconsfield  is  credited  with  the  saying 
that  there  are  three  kinds  of  lies,  namely,  lies,  damn  lies  and  statistics.  It  is 
not  my  intention  to  inflict  you  with  any  elaborate  set  of  figures  which  neither  the 
time  allotted  to  me  nor  your  inclination  would  justify,  but  I  will  call  to  your 
attention  briefly  a  few  important  facts  that  have  a  direct  bearing  upon  the  sub¬ 
ject  in  hand.  The  Government  census  report  of  the  population  of  the  United 
States  in  1907  estimates  the  number  at  90,000,000,  of  which,  among  males  in 
\arious  occupations,  there  were  25,000  deaths  by  accidents;  more  than  10,000  lost 
limbs  or  sight  or  sustained  permanent  disability,  and  1,900,000  suffered  temporary 
disability.  In  the  professional  classes,  such  as  lawyers,  doctors,  architects, 
journalists,  clergymen,  etc.,  there  were  over  650  fatal  accidents.  Among  the 
officials  and  clerical  occupations,  bankers,  brokers,  corporate  officials,  clerks, 
agents  and  collectors,  there  were  850  deaths  from  accidents.  The  mercantile  and 
trade  classes  contributed  more  than  1100  fatalities  to  the  list.  In  the  manu¬ 
facturing  and  mechanical  industries  the  death  roll  from  accidents  reached  4900. 
Of  laborers  and  servants,  over  6150  were  accidentally  killed,  while  in  agricultural, 
transportation  and  other  out-door  pursuits,  including  farmers,  teamsters,  miners, 
herders,  sailors,  fishermen  and  railway  employees,  there  were  more  than  14,500 
accidental  deaths.  The  quarterly  reports  of  the  Bureau  of  Labor  of  the  United 
States  show  a  steady  increase  in  the  number  of  persons  injured  or  killed  on  the 
railways  of  the  country. 

The  recent  annual  report  of  the  Public  Service  Commission  of  the  State  of 
New'  York  called  attention  for  the  first  time  to  the  growing  increase  in  railway 
accidents  in  New'  York  State.  The  disasters  in  recent  years,  especially  the 
“Slocum”  steamboat  loss  in  New  York  harbor;  the  Iroquois  Theater  fire  in 
Chicago;  the  train  wreck  of  the  Mystic  Shriners,  at  Honda,  Cal.,  and  the  wreck 
of  the  Lake  Shore  Limited  near  Cleveland,  Ohio,  are  forcible  reminders  of  the 
possibilities  of  loss  from  the  “concentration”  hazard  under  modern  conditions. 
The  introduction  of  eighteen-hour  trains;  the  craze  for  death-dealing  automo¬ 
biles  of  high  power  and  speed;  the  congestion  on  the  public  streets  of  our  large 
cities,  due  to  the  operation  of  cars,  vehicles  and  motor  cabs,  all  bear  eloquent 
testimony  to  the  increasing  dangers  that  must  be  met  by  accident  insurance. 

While  the  loss  ratio  for  ten  years  ending  December  31,  1906,  shows  only  42.7 
per  cent  on  accident  premiums  of  $111,822,000,  I  want  to  call  to  your  attention 
that  in  the  year  1907  the  loss  ratio  of  five  stock  companies,  including  two  of  the 
oldest  and  largest  companies,  was  over  50  per  cent.  Five  other  companies  re¬ 
ported  a  loss  ratio  of  over  43  per  cent,  making  a  total  of  ten  companies  having 
a  record  for  losses  in  1907  in  excess  of  the  previous  ten-year  average.  This  ex¬ 
plains  the  present  influence  of  competition  upon  accident  insurance.  It  was  my 
pleasure  and  privilege  exactly  a  year  ago  at  the  last  convention  to  sit  an  interested 
and  modest  listener  at  the  feet  of  wisdom,  and  I  quote  from  the  remarks  of  one 
of  our  respected  members:  “The  companies  are  all,  as  a  w'hole,  making  money. 
The  loss  ratio  is  not  increasing,  as  the  figures  will  show.  We  all  believe,  or 
affect  to,  that  we  are  giving  too  much  for  the  money  we  receive,  yet,  as  a  matter 
of  fact,  our  loss  ratio  does  not  increase.”  If  my  distinguished  colleague  is  still  of 
that  opinion  after  reviewing  the  figures  for  1907  there  is  nothing  left  for  him  but  a 
committee  “de  lunatico  inquirendo.”  I  predict  that  the  loss  raMo  w'ill  steadily 
increase,  primarily  because  of  the  incorporation  in  accident  policies  of  features 
that  have  no  proper  place  in  such  contracts,  such  as  payment  for  sunstroke,  in¬ 
sanity,  paralysis  and  detention  because  of  quarantine  laws.  Competition  is  re¬ 
sponsible  also  for  the  accumulation  and  beneficiary  clauses  that  have  made  a 
material  difference  in  the  settlement  of  losses,  and  could  be  dispensed  with  to  the 
betterment  of  the  business. 


Old-age  pensions,  triple  indemnity,  insurance  upon  children  and  similar  gratui- 
lies  might  likewise  be  eliminated  without  detriment  to  the  companies  or  injury  to 
the  assured.  The  limit  appears  to  have  been  reached,  how'ever,  by  the  action  ot 
one  of  the  largest  companies  in  paying  an  increase  of  twenty  per  cent  in  weekly 
indemnity  without  additional  charge.  A  vote  of  thanks  is  due  that  company 
from  its  competitors  that  the  increase  was  not  made  fifty  per  cent,  but  the 
question  arises,  where  is  the  end?  It  is  doubtless  unnecessary  to  remind  you  ot 
the  resolution  adopted  at  the  last  convention,  “that  the  addition  of  new  features 
to  existing  policy  conL-acts  be  stopped,  or  be  prevented  for  one  year  from  this 
date  without  an  adequate  charge  in  the  premium  for  such  new  features.  lhat 
this  agreement  has  not  been  observed  by  many  of  the  members  of  this  association 
is  due  to  the  fact  that  competition  appears  to  be  more  potent  than  promises.  I 
submit,  gentlemen,  it  is  high  time  that  this  association  comes  to  a  truer  realiza 
tion  of  its  obligations  to  the  business  of  accident  insurance.  The  universal 
criticism  is  that  its  members  do  not  keep  faith  with  each  other,  'lhat  we  pass 
resolutions  here  only  to  disregard  them  when  we  return  to  our  respective  homes. 
It  is  easier  and  oftentimes  far  more  pleasant  to  be  a  warning  than  an  example, 
but  this  association  must  stand  or  fall  upon  the  good  faith  that  is  observed 
among  its  members  in  their  relations  to  one  another.  Our  distinguished  and 
lamented  ex-president,  Grover  Cleveland,  once  said:  “No  stream  rises  higher 
than  its  source,  and  a  government  by  the  people  will  be  no  better  than  the 
people  make  it.”  By  the  same  token  the  value  of  the  International  Association 
of  Accident  Underwriters  to  the  companies  composing  it  and  to  the  individuals 
who  attend  these  annual  meetings  must  depend  upon  the  integrity  of  purpose, 
earnestness  and  directness  with  which  difficulties  are  met  and  obstacles  sur¬ 
mounted.  According  to  John  Graham  Brooks:  “Every  highest  end  of  life  suf¬ 
fers  permanent  impairment  under  our  reigning  capitalism;  the  family;  liberty; 
the  enthusiasm  for  one's  work;  the  free  use  of  faculty,  and  even  private  prop¬ 
erty,  in  its  larger  social  sense,  all  alike  feel  the  crippling  influence  of  the  brute 
struggle  in  industry  called  competition.” 

Ruinous  competition,  like  marriage,  is  a  voyage  of  discovery  to  which  no  relief 
expeditions  are  sent.  True  competition  means  mutual  confidence  and  co-opera¬ 
tion  to  promote  and  maintain  the  highest  ideals  of  the  business.  Like  justice,  it 
means  ‘The  preservation  of  the  normal  connection  between  acts  and  results — the 
obtainment  of  each  of  as  much  benefit  as  his  efforts  are  equivalent — no  more  or 
less.”  Above  all,  it  means  not  the  power  of  might  over  right;  not  the  force  of 
millions,  or  the  prestige  of  years,  but  it  signifies  the  “survival  of  the  fittest”  by 
the  inalienable  right  of  honorable  methods,  intelligent  effort  and  aggressive  per¬ 
sistency. 

Mr.  DeLeon’s  address  was  received  with  much  applause,  and  he  was 
given  a  cordial  vote  of  thanks. 

The  George  E.  McNeill  Memorial  Committee  rendered  a  report  in 
which  it  recommended  that  the  by-laws  be  so  amended  so  as  to  make  the 
medal  committee  permanent,  members  being  annually  selected  by  vote 
of  the  convention;  also  that  the  committee  be  empowered  to  gather  news 
as  to  acts  of  heroism,  and  incur  necessary  expenses;  that  the  committee 
report  to  the  executive  committee;  that  the  awards  be  made  by  the  as¬ 
sociation  at  conventions,  and  providing  for  other  details. 

Frederick  H.  Nash  of  Boston  then  delivered  an  address,  partially  re¬ 
produced  below,  which  is  entitled 


A  MODERN  OUTLAW. 

The  fathers  of  our  republic  established  the  States  of  the  Union  upon  the 
foundation  of  constitutional  freedom  for  the  individual.  Legislatures  sought  to  fol¬ 
low,  not  to  lead  the  progress  of  the  citizens.  With  the  development  of  the 
country,  our  State  legislators  are  finding  freedom  odious.  The  primitive  subjects 
of  law-making  have  become  exhausted,  yet  the  legislatures  of  the  several  States 
feel  in  duty  bound  to  enact  volumes  of  statutes  at  each  session.  Consideration 
for  private  rights,  however,  has  closed  many  of  the  ways  leading  to  promotion  of 
the  general  welfare.  The  owner  of  forests  is  not  to  be  prohibited  from  cutting 
every  stick  and  binning  away  the  soil,  if  he  is  so  minded.  The  abutter  upon  a 
highway  is  not  to  be  restrained  from  selling  the  right  to  commit  public  nuisances 
with  bill-boards.  No  man  is  to  be  prevented  front  building  such  monstrous 
edifice  as  suits  his  taste.  The  wasting  of  the  natural  resources  of  the  country 
and  the  desecration  of  its  landscape  are  rights  of  a  free  people  too  sacred  for 
interference.  Is  it  any  wonder,  then,  that  when  filled  with  the  spirit  of  legisla¬ 
tion  our  assemblies  turn  against  the  corporation,  and  particularly  the  insurance 
company? 

The  insurance  company  is  the  next  thing  to  an  outlaw.  In  modern  business  by 
virtue  of  the  latest  Supreme  Court  decisions  the  insurance  company  bears  a 
wolf’s  head.  Its  transactions  are  not  commerce;  it  has  no  protection  from  the 
Federal  constitution;  it  is  denied  access  to  the  Federal  courts;  it  supports  a 
grievous  burden  of  double  and  triple  taxation ;  under  the  acts  to  encourage 
suicide  it  is  compelled  to  play  the  game  with  adversaries  who  have  stacked  the 
cards,  and  it  cannot  protect  itself  by  contract.  If  it  gives  up  the  unequal  con¬ 
test  with  the  public  authorities,  reinsuring  its  liabilities,  it  must  turn  over  its 
surplus,  according  to  the  decree  of  one  Supreme  Court,  to  the  State. 

In  the  light  of  such  statutes  and  decrees  we  are  as  the  chosen  people  of  Israel 
were  among  the  medieval  barons,  permitted  existence  for  the  good  of  those  who 
have  power  over  us.  One  reads  in  the  laws  of  Edward  the  Confessor  that  the 
Tews  and  all  that  they  have  are  the  King’s,  and  should  they  come  into  any  dis¬ 
pute  about  their  goods  and  chattels  the  King  may  demand  them  as  his  own. 
“The  Jew  can  have  nothing  that  is  his  own,  for  whatever  he  acquires,  he  ac¬ 
quires,  not  for  himself,  but  for  the  King,  for  the  Jews  live  not  for  themselves, 
but  for  others,  and  so  they  acquire  not  for  themselves,  but  for  others.”  The  Jew 
required  special  treatment,  for  if  he  was  to  do  any  good  he  must  be  allowed  to 
do  things  forbidden  to  Christians,  notably  to  take  forty-three  per  cent  on  money 
lent.  So  the  insurance  company  is  allowed  to  lay  wagers,  but  the  terms  of  the 
wagers  are  fixed  by  the  State. 

A  change  has  come  over  the  business  world  in  its  attitude  toward  legislation. 
The  time  was  when  the  statutes  of  the  year  were  read  with  respect,  as  the 
product  of  representative  w'isdom,  and  with  intent  to  obey  them.  Is  it  not  a  fact 
that  to-day  we  who  are  lawyers  look  over  the  new'  laws  with  some  amusement, 
saying  to  ourselves:  “Let  us  see  w'hat  those  fellows  have  been  trying  to  do 
now?”  Our  most  serious  thought  is  to  plan  how  the  intended  effect  of  those 
laws  may  most  surely  be  avoided.  This  is  regrettable,  but  I  am  not  sure  that  the 
fault  lies  with  us  so  much  as  with  the  people  who  make  the  laws  and  the  people 
who  make  the  law-makers.  A  change  has  come  over  the  spirit  of  laws.  Instead 
of  following  after  the  methods  of  honest  business,  thev  try  to  lead  business  or  to 
drive  it.  The  efforts  of  untrained  legislators  to  deal  with  the  problems  of 
modern  business  are  the  cause  of  much  of  the  trouble 

Some  years  ago  Massachusetts,  doubtless  without  intending  it,  prohibited  a  man 
who  has  insured  his  life  for  the  benefit  of  another  man’s  wife,  from  subsequently 
giving  his  own  wife  that  insurance  without  the  other  woman’s  consent.  The 
absurd  laws  are  not  confined  to  insurance.  One  of  the  States  of  the  Middle  West 
in  1907  interfered  in  one  restricted  field  with  a  cherished  doctrine  of  the  common 
law,  caveat  emptor,  by  providing  a  penalty  of  six  months  in  jail  for  selling  a 
horse  with  the  heaves  without  disclosing  the  existence  of  heaves  to  the  buver. 
(Ind.  1907,  c.  73.) 

A  Western  State  has  taken  a  short  cut  through  a  controversy  w'hose  beginning 
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is  more  remote  than  the  beginning  of  history.  (Colo.  1907,  c.  212.)  “The  head  of 
the  family  shall  be  the  husband,  unless  the  wife  is  supporting  the  family,  when  it 
shall  be  the  wife.” 

Here  is  another  short  cut.  (Kan.  1903,  c.  329):  "Elsie  Macintosh  is  hereby 
declared  to  be  the  daughter  or  A.  D.  Gilkenson,  with  all  the  rights,  privileges 
and  powers  of  such  daughter.”  We  find  (Kan.  1903,  c.  70)  “an  act  regulating  the 
practice  of  the  barber  profession,”  providing  as  one  of  the  conditions  of  practice 
that  the  barber  shall  have  attended  a  properly  appointed  and  conducted  barber 
college.  This  recalls  the  case  where  the  ironmonger  brought  suit  on  an  accident 
policy.  The  defense  was  that  he  had  signed  his  application  with  the  title  esquire. 
The  Lord  C.  ,T.  Cockburn,  dissenting,  held  that  this  amounted  to  a  false  repre¬ 
sentation  that  the  insured  was  a  gentleman,  and  avoided  the  policy.  If  a  barber 
is  now  by  act  of  the  legislature  a  professional  man,  could  not  the  ironmongers  be 
made  gentlemen? 

We  are  apt  to  judge  of  ancient  civilizations  by  their  laws.  What  will  be  the 
judgment  of  future  historians  about  our  civilization  if  based  upon  such  a  pitiful 
example  as  this?  1  take  no  blame  to  myself  for  avowing  disrespect  for  the  con¬ 
clusions  of  such  popular  assemblies  w'ith  regard  to  the  business  of  insurance. 
When  their  intellects  turn  to  this  field  we  wonder  and  fear,  but  we  do  not 
respect.  When  one  class  of  business  corporations  stands  separate  and  apart  as  a 
mark  for  unintelligent  legislation,  when  the  protection  of  the  constitution, 
afforded  even  to  railroad  companies,  is  withdrawn  from  them,  when  they  are  for¬ 
bidden  access  to  the  Federal  courts  and  their  establishment  in  the  various  States 
is  based  merely  upon  the  revocable  license  of  Commissioners,  each  of  whom  com¬ 
bines  in  himself  the  powers  of  government  known  as  legislative,  judicial  and  ex¬ 
ecutive,  together  with  those  quasi-legislative,  quasi-judicial  powers  once  peculiar 
to  boards  of  health,  should  they  not,  like  the  race  of  people  to  whom  I  have 
ventured  to  compare  them,  try  to  stand  together?  “I  am  holier  than  thou”  is 
not  an  appropriate  sentiment  from  a  Massachusetts  or  Wisconsin  corporation  to  a 
New  Jersey  or  Connecticut  corporation,  or  from  a  mutual  to  a  stock  corporation 
whose  honest  business  methods  are  under  attack. 

As  yet  the  business  of  casualty  insurance  has  been  pretty  well  let  alone.  But 
your  time  is  coming.  There  is  a  feeling  of  unrest  among  Insurance  Commis¬ 
sioners,  who  stimulate  legislation,  particularly  about  the  forms  of  policies  in 
use.  I  have  encountered  it  irf  various  places.  Much  gratuitous  labor  is  im¬ 
posed  upon  the  Commissioner  by  the  people,  who  take  his  legal  opinion  upon  the 
meaning  of  their  insurance  policies.  If  the  Commissioner,  like  the  chief  registrar 
of  British  friendly  societies,  were  necessarily  a  lawyer  of  twelve  years’  standing 
he  would  not  invite  this  trouble.  But  as  a  layman  is  always  proud  to  give  legal 
advice,  the  Commissioners  indulge  these  people.  They  naturally  would  find  it 
convenient  to  reduce  all  policies  to  one  form  containing  identical  provisions.  I 
think  you  will  find  a  movement  well  on  foot  before  long  to  accomplish  this  result 
by  legislation.  In  my  view,  the  statutory  policy  is  pernicious. 

If  competition  among  the  companies  in  liberal  provisions  is  a  benefit  to  the 
insured,  the  idea  of  a  required  statutory  iorm  of  policy  is,  from  the  people’s  point 
of  view,  one  of  the  great  humbugs  of  modern  legislation.  If  it  is  good  for  you 
that  you  compete  with  each  other  for  business,  then  from  your  point  of  view 
the  statutory  form  is  an  evil.  The  doctrine  that  only  a  standard  amount  of  work 
shall  be  done  for  a  day’s  pay  is  beneficial  oniy  for  the  laborer  who  can  do  no 
more.  In  any  aspect,  a  legislative  contract  is  a  feature  of  socialism.  Until  the 
State  carries  on  the  business  it  should  not  dictate  the  contracts,  in  the  making 
of  which  the  business  consists. 

When  everybody  is  in  the  habit  of  carrying  accident  insurance  to  the  limit  of 
his  caspacity  and  you  all  have  all  the  business  you  want,  then  you  may  grace¬ 
fully  accede  to  the  humbug  that  a  permanent  form  of  policy  fills  a  public  need. 
But  it  seems  to  me,  as  I  have  read  the  reports  of  this  convention  for  the  past 
few  years,  that  your  work  in  trying  to  come  to  an  agreement  upon  standard 
forms  is  most  valuable  and  important.  Some  of  you  in  debate  have  called  it 
wasted  if  you  do  not  come  to  agreement  that  a  standard  policy  is  wise.  If, 
however,  some  legislative  committee  undertakes  to  draft  a  model  policy,  the 
public  good  will  demand  that  the  committee  receive  your  assistance.  You  can¬ 
not  help  the  committee  or  yourselves  unless  you  know  what  you  will  most  cheer¬ 
fully  take,  if  some  standard  form  is  to  be  thrust  upon  you.  This  your  conven¬ 
tion  will  doubtless  agree  upon,  though  you  do  not  agree  that  the  principle  is 
wise. 

Mr.  Nash’s  remarks  were  received  with  applause. 

The  automobile  hazard  committee’s  report  was  read  by  W.  De  M. 
Hooper.  This  committee  reported  795  automobile  accidents  involving 
sixteen  deaths,  $69,040  benefits,  and  779  disability  claims,  involving 
2137  weeks  and  four  days’  total  disability,  and  2133  weeks  and  two  days’ 
partial  disability.  Of  the  total  accidents,  645  were  to  owners,  106  were  to 
passengers  and  forty-four  to  chauffeurs.  Of  the  deaths,  nine  were 
owners,  five  were  passengers,  and  two  were  chauffeurs. 

On  Thursday  morning  Insurance  Commissioner  E.  E.  Rittenhouse  de¬ 
livered  his  address,  which  was  printed  in  The  Spectator  last  week. 

The  convention  was  grieved  to  learn  of  the  drowning  of  the  son  of  A.  L. 
Eastmure,  president  of  the  Ontario  Accident  of  Toronto,  and  a  telegram 
of  condolence  was  sent  to  Mr.  Eastmure. 

The  executive  committee,  in  a  supplementary  report,  presented  reso¬ 
lutions  relating  to  the  McNeill  medal,  differing  slightly  from  those  re¬ 
ported  by  the  McNeill  Committee  and  going  into  more  detail,  which  were 
then  adopted. 

Slight  changes  were  made  in  the  by-laws  at  this  time. 

The  report  of  the  bureau  of  information  was  read  by  W.  De  M. 
Hooper  and  showed  that  ten  subscribers  had  been  added  during  the  year 
and  making  a  total  of  ninety-three,  and  that  177,928  claims  had  been  re¬ 
ported  to  the  bureau,  duplicates  being  68,169;  about  6225  persons  were 
reported  as  having  two  or  more  previous  claims  against  the  company, 
some  having  put  in  as  many  as  ten  claims.  Doctor  C.  H.  Harbaugh  of 
Philadelphia  then  delivered  his  address,  which  was  printed  in  The  Spec¬ 
tator  last  week. 

Discussion  was  then  commenced  of  the  topics  of  which  a  list  was  given 
in  The  Spectator  of  July  9.  Several  varying  opinions  were  developed 
as  to  the  treatment  of  hernia  claims,  and  the  accumulative  feature  was 
criticised  by  several  members,  including  Messrs.  Meininger,  Fibel  and 
Moore. 

Following  adjournment  on  Thursday  a  photograph  of  the  convention 
was  taken. 

The  annual  banquet  of  the  association  was  held  on  Thursday  evening 
at  the  Marlborough-Blenheim  Hotel. 


On  Friday  an  address  was  delivered  by  R.  B.  Armstrong,  president  of 
the  Philadelphia  Casualty  Company,  which  is  presented  below,  upon: 

A  PLEA  FOR  SIMPLICITY. 

It  has  been  the  usual  custom  of  accident  underwriters  for  a  number  of  years 
to  gather  together  and  discuss  various  matters,  make  some  few  agreements  as  to 
future  conduct,  dine  wisely  and  well  in  the  fellowship  of  kindred  souls  and  go 
home  and  promptly  break  all  of  the  agreements  and  resolutions  so  enacted.  It 
strikes  me,  as  a  comparatively  newcomer  in  the  business,  that  it  would  be  a 
good  idea  to  reverse  this  proposition — pass  resolutions  which  are  much  easier 
lived  up  to. 

Would  it  not  be  a  good  idea  to  pass  a  resolution  that  all  companies  will  take 
the  accumulations  of  all  other  companies  for  nothing?  That  would  get  a  resolu¬ 
tion  in  accordance  with  most  of  the  facts  and  would  be  comparatively  easy  to 
maintain,  inasmuch  as  it  would  not  require  a  change  of  method  on  the  part  of 
most  of  the  companies. 

I  know  that  it  is  sometimes  hard  to  be  a  reformer,  but  I  think  a  reformer 
should  be  at  least  consistent,  and  when  they  suggest  a  matter  of  reform  of  this 
nature  they  should  be  willing  to  follow  it.  If  such  a  resolution  is  passed  I  will 
be  willing  to  take  the  accumulations  of  other  companies  free  if  they  will  do  the 
same  thing  for  me. 

But,  in  all  seriousness,  it  seems  to  me  that  the  tendency  of  giving  accumula¬ 
tions  free  has  almost  wiped  out  wliatever  of  value  there  ever  was  in  the  accumu¬ 
lation  feature  of  the  accident  policy.  Particularly  is  this  true  of  the  reinsurance 
feature.  Companies  applying  to  other  companies  for  reinsurance  frequently  ask 
that  the  accumulations  of  these  policies  be  taken  over  for  nothing.  As  a  matter 
of  comity  and  good  will  or  for  the  sake  of  keeping  peace  and  avoiding  a  riot,  re¬ 
insurance  is  granted  on  those  terms.  It  is  a  fine  way  to  nullify  the  accumulation 
feature. 

Some  years  ago  the  companies  in  solemn  conclave  decided  to  cut  down  the 
limit  of  health  insurance  from  fifty-two  weeks  to  twenty-six  weeks,  and  ever  since 
then  nearly  all  of  the  underwriters  have  been  lying  awake  nights  to  get  around 
this  same  proposition.  Some  have  succeeded.  Others  are  now  trying  to  crawl 
under  the  canvas  and  get  away  from  the  twenty-six  weeks’  proposition. 

No  one  can  overestimate  the  value  of  these  gatherings  for  the  promotion  of 
good  will  and  good  fellowship  and  knowledge  of  the  men  who  conduct  the 
accident  business  in  this  country  and  Canada,  but  beyond  that,  in  all  seriousness, 
what  has  the  association  ever  accomplished  in  the  way  of  bringing  business  con¬ 
ditions  and  business  principles  into  the  business?  Each  year  it  is  a  question  of 
striving  as  to  who  will  give  the  most  for  the  same  money  or  give  more  for  less 
money.  There  is  a  tendency  on  the  part  of  all  companies  to  hold  out  real  or 
imaginary  benefits  in  all  policies  that  they  bring  out,  without  a  corresponding 
increase  in  the  premium,  therefore  increasing  the  load  which  must  be  carried  by 
the  company. 

I  do  not  believe  with  some  that  the  purchaser  of  accident  insurance  is  getting 
more  that  he  is  entitled  to  in  the  main  features,  but  I  do  think  that  up  to  the 
present  time  in  most  cases  he  is  buying  a  very  peculiar  document.  Many  of  the 
policies  which  are  now  issued  are  complex  and  complicated  in  their  verbiage, 
peculiar  in  their  construction  and  involved  in  their  arrangement.  I  believe  that 
the  greatest  service  that  can  be  rendered  to  the  companies  to-day  is  to  issue 
frank,  plain,  simple,  unambiguous  policies  and  to  render  the  service  agreed 
therein,  rather  than  to  tack  on  each  year  upon  the  already  archaic  structure  of  the 
policies  new  and  peculiar  architectural  devices  known  as  additional,  special, 
extraordinary  and  grandiloquent  benefits. 

So  far,  casualty  insurance  has  been  more  or  less  embryonic.  It  has  been  in  the 
formative  period  of  its  existence.  It  has  not  yet  become  of  age,  and  the  insur¬ 
ance  authorities  of  the  various  States  of  the  country  have  overlooked  some  of  the 
shortcomings  due  to  childishness.  The  time  is  coming  when,  with  increased 
age,  the  casualty  business  will  have  to  assume  the  responsibilities  of  the  full- 
grown  insurance  infanr.  When  that  time  comes  the  business  can  no  longer  escape 
(be  peculiar  scrutiny  that  has  been  leveled  at  the  fire  business  and  at  life  business 
in  the  past. 

I  feel  confident  that  I  speak  by  the  card  when  I  say  that  it  is  only  a  question 
of  a  very  short  time  when  the  present  ambiguous,  complicated  forms  of  policies 
and  agreements  which  are  now  in  use  will  receive  the  drastic  attention  of  the  in¬ 
surance  authorities  throughout  the  United  States.  I  believe  that  a  word  of 
warning  along  this  line  should  be  given  by  someone.  No  one  has  yet  seemed  to 
feel  it  his  duty,  and  therefore  1  am  prompted  to  suggest  the  introduction  of 
simplicity  in  the  writing  of  our  policies. 

There  is  no  popular  clamoring  to-day  for  extraordinary  features.  The  public 
is  not  wildly  shouting  for  additional  benefits  that  can  arise  only  under  impossible 
conditions.  Those  things  which  have  cost  the  companies  money  in  their  policies, 
which  have  been  inserted  voluntarily  on  the  part  of  some  and  by  the  compulsion 
of  competition  on  the  part  of  others,  are  due  simply  to  the  desire  to  excel  in 
apparent  generosity,  which  is  sometimes  more  expensive  than  is  expected.  The 
present  attitude  of  adding  to  each  policy  lurbelows,  minarets  and  other  orna¬ 
mental  devices,  reminds  me  of  the  man  who  put  out  the  sugar  in  very  ornate 
packages,  increasing  greatly  the  beauty  of  the  label  and  paying  for  it  by  loading 
the  business  with  sand. 

The  policies  in  the  first  place  need  simplification,  rearrangement  and  sensible, 
consistent,  rigid  enforcement.  If  our  policies  are  made  more  simple  and  our 
business  written  more  carefully  and  a  stronger  adherence  to  the  classification 
adopted  by  this  august  body,  the  policyholder  will  receive  more  and  the  loss 
ratios  of  the  companies  will  remain  below  the  point  of  danger.  We  have  access 
to  different  sources  of  information  as  to  undesirable  risks,  rejected  risks,  moral 
hazard,  and  yet  many  of  us.  spurred  on  by  that  spirit  of  competition  which 
recognizes  no  brother,  accept  business  that  we  should  not,  and  classify  it  in  a 
manner  that  we  should  not,  and  pay  the  penalty  for  it  in  a  high  loss  ratio. 

Ambiguity  of  policy,  wrong  classification  and  acceptance  of  sub-normal  risks 
is  an  injustice  to  every  normal  assured  which  we  may  place  upon  our  books. 
The  company  which  invites  expensive  litigation  through  poorly  or  mysteriously 
written  policies  pays  claims  on  sub  normal  risks  or  invites  disaster  by  accepting 
wrong  classifications,  should  not  have  the  confidence  of  those  sensible  persons 
who  carry  accident  insurance  for  what  it  is.  I  am  convinced  from  conversation 
with  many  of  those  present  to-day  that  there  is  a  tendency  on  the  part  of  those 
most  deeply  interested  in  the  success  and  welfare  of  the  accident  business  to  in¬ 
sist  that  more  of  the  staple  form  of  insurance  be  rendered,  rather  than  that 
time  be  spent  in  the  elaboration  of  the  label  and  the  decoration  of  the  policy,  as 
has  been  the  case  during  these  latter  years  of  the  accident  business  in  the  United 
States. 

I  am  far  from  being  a  pessimist  in  this  matter.  I  believe  that  the  accident 
business  is  but  on  the  threshold  of  its  glory,  but  I  believe  it  is  in  the  power  of 
the  men  gathered  here  to-day,  by  their  own  actions,  to  so  simplify  the  policies  and 
properly  safeguard  the  writing  of  business  that  governmental  regulation  or  gov¬ 
ernmental  investigation  will  be  not  only  unnecessary,  but  unwise. 

I  suggest,  in  parting,  that  if  it  is  the  earnest  desire  of  this  body  to  increase  the 
confidence  which  the  insurance  authorities  now'  have  in  the  accident  and  casualty 
business,  that  the  matter  of  a  standard  policy,  which  I  understand  has  been  be¬ 
fore  one’  of  your  committees  for  some  years,  be  brought  before  this  convention 
and  definite  action  taken  upon  it. 

Mr.  Armstrong’s  paper  evoked  considerable  criticism  from  prominent 
members  who  contended  that  some  of  Mr.  Armstrong’s  expressions  were 
unjust  to  the  association  and  their  work. 

Other  topics  were  then  discussed  for  a  while  and  the  report  of  the 
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nomination  committee  was  received.  The  gentlemen  nominated  by  the 
committee  were  unanimously  elected.  The  list  of  the  new  officers  is  as 
follows: 

President,  H.  G.  B.  Alexander,  of  the  Continental  Casualty  Company; 
vice-presidents,  L.  T.  La  Beaume,  of  the  Travelers  Protective  Associa¬ 
tion  of  St.  Louis;  John  Emo,  of  the  Canadian  Railway  Accident  of  Ot¬ 
tawa;  treasurer,  F.  R.  Pitcher,  of  the  United  States  Health  and  Accident 
of  Saginaw;  secretary,  E.  Gilbert  Robinson,  of  the  National  Masonic 
Provident  Association  of  Mansfield,  Ohio;  librarian,  Horace  B.  Meininger, 
of  the  German  Commercial  Accident  of  Philadelphia.  Executive  Com¬ 
mittee — William  Bro  Smith,  chairman;  A.  E.  Forrest,  R.  S.  Keelor,  F.  J. 
Moore,  George  S.  Dana,  L.  H.  Fibel,  W.  C.  Faxon,  E.  W.  DeLeon,  E.  S. 
Lott.  McNeill  Medal  Committee— W.  G.  Leonard  McNeill,  chairman; 
Herbert  Walker,  E.  S.  Dewey. 

The  unprecedented  honor  of  election  to  a  third  term  as  president  was 
gracefully  acknowledged  by  Mr.  Alexander,  whose  remarks  were  followed 
by  brief  speeches  on  the  part  of  the  other  new  officers. 

The  committee  on  place  of  next  convention  favored  Niagara  Falls, 
Ontario,  and  the  matter  was  referred  to  the  executive  committee.  Col¬ 
orado  Springs  was  also  suggested. 

After  the  usual  votes  of  thanks  the  convention  adjourned. 


Casualty  Notes 

— It  is  reported  that  the  American  Guaranty  Company  of  Chicago  will  be  the 
nucleus  for  a  company  to  insure  bank  deposits. 

— The  Franklin  Burial  Association  of  Columbus,  Ohio,  has  been  absorbed  by 
the  American  Assurance  Company  of  Philadelphia. 

— The  Pennsylvania  Casualty  is  pushing  its  thirty-day  accident  policies,  which 
sell  at  $1  each.  The  agent’s  commission  is  twenty-five  per  cent. 

— Joseph  A.  Bowen  has  been  appointed  manager  in  Atlanta  and  vicinity  for  the 
accident  and  health  department  of  the  Columbian  National  Life. 

— The  promoters  of  the  Ohio  Casualty  Company  of  Columbus  have  changed  the 
name  of  the  company  to  the  Columbus  Casualty  Company.  The  company  ex¬ 
pects  to  begin  business  very  soon. 

—Boyd  Perry  has  purchased  the  Atlanta  general  agency  of  the  National  Surety 
Company  from  Cliff  C.  Hatcher.  Mr.  Perry  also  takes  the  accident  department 
of  the  Empire  State  Surety  Company  and  establishes  a  new  general  agency. 

— Robert  L.  German,  formerly  with  the  .Etna  Indemnity,  has  been  appointed 
manager  of  the  burglary  department  of  the  Massachusetts  Bonding  and  Insur¬ 
ance  Company,  for  the  metropolitan  district.  Frederick  R.  Sheppard,  formerly 
manager  of  the  local  burglary  department  of  the  Massachusetts  Bonding,  has 
resigned,  to  take  a  similar  position  with  the  London  Guarantee  and  Accident. 


Surety  Notes. 

— Abe  Ruef  of  San  Francisco,  who  has  been  in  jail  for  six  months,  has  been 
freed  on  a  bond  of  $1,500,000. 

— On  July  2  about  fifty  surety  men  representing  the  National  Surety  in  Louisi¬ 
ana,  Mississippi  and  Texas  met  in  convention  at  the  Denechaud  Hotel,  New 
Orleans.  Southern  Manager  Joseph  Bayle  reports  that  the  meeting  was  very 
successful,  and  that  other  conventions  will  be  held  in  the  South. 

— The  Guarantee  Company  of  North  America  has  received  a  letter  from  the 
vice-president  of  the  Corn  Exchange  Bank  of  New  York  acknowledging  receipt  of 
$'J114  in  settlement  of  the  defalcation  of  Charles  T.  Muir,  late  receiving  teller  at 
the  Forty-second  street  branch.  The  bank  speaks  appreciatively  of  the  prompt¬ 
ness  with  which  the  company  settled  this  claim. 

— There  have  been  rumors  that  Gilbert  Congdon  and  Wm.  S.  Pritchard,  for¬ 
merly  connected  with  the  National  Surety  Company,  now  agency  superintendent 
and  manager  of  the  court  bond  department,  respectively,  of  the  Empire  State 
Surety,  are  about  to  sever  their  connection  with  the  Empire.  This  rumor  is 
absolutely  false,  both  gentlemen  being  eminently  well  satisfied  with  the  Empire 
and  its  future. 

— In  consequence  of  the  >Etna  Indemnity  having  reduced  its  capital  to  $250,000, 
Commissioner  Folk  of  Tennessee  has  revoked  its  special  license.  The  company 
will  continue  to  do  a  general  business,  but  cannot  make  bonds  that  are  required 
by  the  Tennessee  law,  which  requires  that  no  company  with  less  than  $300,000 
capital  may  make  official  bonds  unless  it  deposits  $25,000.  The  JEtna  has  not, 
however,  been  doing  a  special  bond  business  in  Tennessee,  so  its  business  will 
not  be  affected  by  the  new  ruling. 


TOO  LATE  FOR  CLASSIFICATION. 


— Thomas  D.  Jordan,  former  comptroller  of  the  Equitable  Life  of  New  York, 
who  was  under  twenty  indictments  for  forgery  in  the  third  degree  and  perjury,  as 
a  result  of  the  investigations  of  the  Armstrong  committee,  died  of  apoplexy  on 
July  14. 


ACKNOWLEDGMENTS. 


—Annual  report  of  the  Commissioner  of  Banking  and  Insurance  of  New  Jersey 
for  the  year  ended  December  31,  1907,  showing  the  condition  and  business  of  all 
fire  insurance  companies  operating  in  that  State  for  the  year  1907. 

38 


REPORTS  OF  FIRE  INSURANCE  COMPANIES. 


In  thi3  department  will  appear,  from  week  to  week,  the  latest  state¬ 
ments  of  licensed  and  unlicensed  fire  insurance  companies  operating  in 
the  United  States,  together  with  other  information  concerning  them  of 
interest  to  policyholders,  company  officials,  agents  and  brokers.  The 
data  presented  in  this  department  will  also  be  published  in  the  form  of  a 
monthly  supplement  to  the  book  entitled  “Reports  of  Fire  Insurance 
Companies,”  which  is  published  annually,  in  June,  by  The  Spectator 
Company.  Prices:  Book,  with  monthly  supplements,  one  year,  $7;  book 
only,  $5;  monthly  supplement  only,  $2  per  annum. 

Falls  City  Fire  Insurance  Company,  Spokane,  Wash. 

The  recently  organized  Falls  City  Fire  of  Spokane,  Wash.,  has  an  authorized 
capital  of  $200,000.  The  company  commenced  business  late  in  March.  1908,  and 
at  present  has  a  paid-up  capital  of  $68,200  and  a  cash  surplus  of  $34,100.  Addi¬ 
tional  capital  and  surplus  are  being  subscribed.  Gilbert  Hunt  is  president  and 
Fred  Tebben  is  secretary. 


Fidelity  and  Deposit  Company,  Baltimore,  Md. 

As  of  May  4,  190S,  this  company  commenced  issuing  policies  guaranteeing  the 
solvency  of  practically  all  stock  fire  insurance  companies  transacting  business  in 
the  United  States.  The  cost  of  this  policy  is  10  per  cent  of  the  premium  charged 
in  the  fire  insurance  policy,  with  a  minimum  charge  of  $1  for  any  one  certificate. 


Freeholders  Insurance  Company,  Topeka,  Kan. 

The  Freeholders  of  Topeka  has  just  added  to  its  surplus  through  voluntary 
contributions  by  its  stockholders  the  sum  of  $25,000  in  cash,  making  its  surplus 
over  $56,000  and  its  assets  in  the  neighborhood  of  $300,000. 


Home  Fire  Insurance  Company,  Baltimore,  Md. 

The  final  distribution  account  of  the  Home  of  Baltimore  has  been  announced, 
distributing  a  dividend  of  S.34  per  cent.  This,  together  with  a  former  dividend 
of  70  per  cent  paid  in  1904,  makes  a  total  of  78.34  per  cent  for  the  creditors. 


Manufacturers  Mutual  Fire  Insurance  Company,  Indianapolis,  Ind. 

This  company  has  been  taken  out  of  the  hands  of  receiver  and  reorganized, 
with  Fred  W.  Eppert  as  president  and  James  O.  Barrett  as  secretary  and  treas¬ 
urer.  W.  O.  Bangs  &  Co.  have  been  appointed  general  agents  of  the  company, 
and  it  is  reported  that  Sherman  Mott  is  acting  in  an  advisory  capacity  for  the 
company. 


Mississippi  Home  Insurance  Company,  Vicksburg,  Miss. 

The  final  report  of  Receiver  T.  A.  O’Herin  of  the  Mississippi  Home  shows  a 
deficit  of  $183,588  and  unearned  premiums  of  $89,673.  The  capital  stock  of  the 
company  was  $100,000. 


New  Zealand  Insurance  Company,  Auckland,  N.  Z. 

This  company’s  home  office  balance  sheet  on  November  30,  1907,  showed  £875,- 
373  of  assets,  with  a  paid-up  capital  of  £300,000  (the  uncalled  capital,  £1,200,000, 
not  being  included  in  assets).  After  providing  for  unpaid  losses  and  other 
liabilities  and  setting  aside  a  reserve  fund  of  £155,000  (in  addition  to  the  rein¬ 
surance  fund.  £235,000),  it  carried  forward  a  balance  of  £21,674. 

The  New  Zealand  is  now  operating  in  nine  Pacific  Coast  States  and  Terri¬ 
tories  and  in  Hawaii.  An  examination  of  its  United  States  branch  by  the  Cali¬ 
fornia  Insurance  Department  as  of  February  29,  1908,  showed  assets  aggregating 
$626,131  and  a  surplus  of  $205,622. 


Osage  Fire  Insurance  Company,  Topeka,  Kan. 

The  above  is  the  name  of  the  new  fire  company  which  is  being  promoted  at 
Topeka,  Kan.  It  expected  to  commence  business  July  12,  and  will  confine  its 
operations  to  its  home  State  for  the  present^  but  as  soon  as  the  subscribed  capital 
of  $200,000,  with  a  surplus  of  $100,000,  can  be  invested,  other  States  will  be 
entered.  The  officers  are:  President,  P.  W.  Goebel:  vice-president,  Clyde 
Miller;  secretary  and  underwriting  manager,  W.  L.  Gardiner. 


Reciprocal  Exchange,  Kansas  City,  Mo. 

Bruce  Dodson  is  now  manager  and  attorney  of  this  organization,  Mr.  Wren 
being  no  longer  connected  with  the  Exchange.  The  latter  limits  its  acceptances 
to  desirable  risks  of  a  few  selected  classes,  and  writes  a  maximum  line  of  $10,000. 


Traders  Insurance  Company,  Chicago,  III. 

Judge  Charles  M.  Walker  has  approved  the  report  of  the  State  Bank  of  Chicago 
on  the  payment  of  $2,379,358.32  to  claimants  of  the  Traders  on  the  50  per  cent 
dividend  ordered  a  year  ago.  Two  months  ago  a  second  dividend  of  15  per  cent 
was  declared  by  the  court.  The  claims  numbered  27,175  and  amounted  to 
$5,100,869.61.  Of  these,  26,216  for  $4,881,383.38  were  allowed,  but  later  claims  for 
$84,325.49  were  withdrawn,  leaving  the  amount  payable  $4,797,057.89. 


Union  Marine  Insurance  Company,  Ltd.,  Liverpool. 
Indemnity  Mutual  Marine  Insurance  Company,  Ltd.,  London. 

It  is  officially  announced  that  the  negotiations  looking  toward  the  amalgama¬ 
tion  of  the  Union  Marine  and  the  Indemnity  Mutual  Marine  have  fallen  through. 
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THE  frequent  bursting  of  hose  at  fires  in  New  York  has 
been  a  matter  of  complaint  for  a  number  of  years,  but 
was  forced  upon  the  attention  of  the  authorities  by  the  burst¬ 
ing  of  an  unusual  quantity  at  the  Parker  fire,  whereby  a  se¬ 
rious  loss  of  property  followed.  The  firemen  were  handi¬ 
capped,  for  no  sooner  would  they  get  a  line  of  hose  laid  in  an 
advantageous  position  and  the  water  turned  on  than  one  or 
more  lengths  would  burst  and  the  entire  line  put  out  of  busi¬ 
ness.  This  led  to  an  investigation  by  a  commission,  which  has 
spent  much  time  looking  into  the  condition  of  all  the  hose  in 
the  department,  and  the  specifications  under  which  it  was 
bought.  The  commission  finds  that  in  some  cases  the  specifi¬ 
cations  were  not  sufficiently  explicit  as  to  the  requirements  of 
hose  for  fire  purposes,  and  in  other  instances  inferior  hose 
was  furnished  by  the  manufacturers.  The  cotton  hose  re¬ 
quired  for  service  under  high  pressures  is  supposed  to  be 
made  from  Sea  Island  cotton,  which  has  a  long  fiber  and  great 
strength,  but  investigation  shows  that  in  some  of  the  hose 
tested,  inferior  cotton  was  used,  and  that  the  hose  furnished 
did  not  come  up  to  the  samples  submitted  by  the  manufac¬ 
turers.  An  inferior  quality  of  rubber  was  also  used  in  the 
lining,  which  did  not  properly  protect  the  fabric.  The  de¬ 
fects  discovered  have  led  the  corporation  counsel  to  begin  legal 
proceedings  against  certain  manufacturers,  with  a  view  to  re¬ 
covering  damages  under  the  bonds  they  had  given  when  sup¬ 
plying  the  hose.  The  trouble  lies  primarily  in  the  system  that 
has  long  been  in  vogue  in  many  of  the  city  departments  of 
purchasing  supplies  through  middle  men.  These  persons  are 
always  Tammany  Hall  “heelers”  who  have  “a  pull,”  and  so 
are  in  absolute  control.  All  supplies  must  come  through  them, 
and  they  are  expected  to  bleed  the  manufacturers  to  the  full 
limit.  To  keep  their  standing  with  Tammany  these  middle 
men  must  make  liberal  contributions  to  its  treasury,  and  the 
manufacturers  must  furnish  the  money.  They  must  make  a 
profit  on  their  goods  or  they  cannot  live,  and  so  they  resort  to 
skimping  the  quality  and  quantity  of  supplies  furnished.  This 
is  not  the  first  time  that  middle  men  have  appeared  in  con¬ 
nection  with  fire-hose  swindles,  and  it  is  to  be  hoped  that  the 
whole  system  may  now  be  so  thoroughly  exposed  that  here¬ 


after  manufacturers  may  have  an  opportunity  to  deal  directly 
with  the  departments  and  not  have  to  pay  a  commission  to 
some  petty  politician  to  get  their  goods  accepted.  The  proper 
persons  to  decide  as  to  the  kind  of  hose  to  be  used  in  the  fire 
department  are  the  practical  firemen,  whose  reputation,  and 
often  their  lives,  depend  upon  hose  that  is  absolutely  trust¬ 
worthy.  Let  the  purchase  of  all  supplies  required  in  the  de¬ 
partment  rest  with  the  practical  men,  and  the  fire  insurance 
interests  will  feel  much  more  secure,  and  the  companies  will 
have  fewer  losses  to  pay  as  the  result  of  bursted  hose. 


THE  commissioners  of  accounts  having  undertaken  the  in¬ 
vestigation  of  the  fire  department  of  New  York,  fol¬ 
lowing  the  fatal  fire  of  the  Parker  building,  find  much  to 
criticise  and  many  things  to  condemn.  In  another  paragraph 
we  refer  to  the  rotten  hose  which  was  discovered  in  the  de¬ 
partment,  and  for  which  the  corporation  council  proposes  to 
hold  certain  manufacturers  responsible.  The  report  of  the 
commissioners  condemns  unsparingly  the  fire  alarm  system, 
which  they  declared  to  be  inadequate,  faulty  in  original  de¬ 
sign,  and  in  such  a  state  as  to  be  beyond  repair.  They  say 
that  the  remedy  lies  in  the  installation  of  a  new  system  of 
fire  alarm,  which  would  cost  something  over  a  million  and  a 
half  dollars,  and  it  is  hoped  that  the  board  of  estimate  will 
make  the  necessary  appropriations  to  have  these  recommenda¬ 
tions  carried  out  without  delay.  It  has  long  been  known  to 
the  firemen  and  to  the  underwriters  that  the  system  of  fire 
alarm  was  totally  inadequate  for  a  city  of  this  magnitude  and 
the  authorities  have  been  urged  to  replace  it.  The  intima¬ 
tion  made  by  the  commissioners  after  their  investigation  of 
the  various  departments  of  the  fire  service,  that  “graft”  pre¬ 
vailed  to  a  considerable  extent,  is  not  news  to  anyone  at  all 
familiar  with  the  affairs  in  this  city.  The  fire  alarm  system 
has  been  for  many  years  a  subject,  if  not  of  absolute  “graft,” 
at  least  of  political  “pull”  and  preference  given  to  inferior 
supplies,  despite  the  protests  of  electrical  experts.  That  there 
was  “a  pull”  in  connection  with  the  fire  alarm  system  has  long- 
been  apparent,  as  it  has  been  known  to  exist  in  the  supplies  of 
steam  engines,  hose  and  other  appliances.  With  the  facts  pre¬ 
sented  by  the  commissioners  before  them,  it  would  seem  that 
the  authorities  would  be  forced  to  take  action  that  will  greatly 
improve  the  fire  department  service  and  render  adequate  pro¬ 
tection  to  the  needs  of  the  largest  city  on  the  continent. 


IT  frequently  happens  that  persons  who  have  taken  out 
policies  of  life  insurance  allow  the  same  to  lapse  for 
frivolous  or  inadequate  reasons.  This  is,  of  course,  impolitic 
and  an  injustice  to  those  who  had  been  named  as  beneficiaries 
under  the  policies.  Life  insurance  is  designed  primarily  to 
care  for  those  who  are  dependent  upon  the  person  insured, 
and  he  who  has  so  far  seen  the  wisdom  of  it  as  to  secure  a 
policy  should  have  the  will  and  the  determination  to  keep  it  in 
force,  even  at  the  cost  of  a  little  self-sacrifice.  Some  of  those 
who  have  permitted  their  policies  to  lapse  have  done  so 
without  a  full  knowledge  of  their  conditions,  and  oblivious  of 
the  fact  that  certain  benefits  had  already  accrued  to  which 
they  were  entitled.  The  National  Life  Insurance  Company  of 
Vermont  last  year  printed  in  The  National  Messenger  a  list 
of  a  number  of  persons  who  either  hold  or  are  entitled  to  hold 
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paid-up  policies  for  amounts  varying  from  $50  to  $2500,  but 
whose  whereabouts  is  unknown.  It  asked  for  information  re¬ 
garding  them,  with  the  result  that  they  succeeded  in  locating 
150  of  the  persons  named.  Thirteen  of  the  number  were 
dead,  but  the  claims  were  settled  to  the  satisfaction  of  the 
heirs;  seven  of  the  policies  expired,  and  thirty-three  sur¬ 
rendered  their  contracts  for  $14,608,  making  cash  payments 
of  $16,523  paid  out  by  the  company  on  account  of  these  for¬ 
gotten  or  unknown  benefits.  The  company  now  prints  a  new 
list  of  about  one  hundred  persons  who  have  valid  claims 
under  forgotten  policies,  ranging  in  amount  from  $50  to 
$2500.  and  asks  for  information  regarding  them.  It  is  prob¬ 
able  that  in  many  instances  the  policies  have  been  lost,  or  in 
case  of  the  death  of  the  insured  that  their  heirs  have  been  un¬ 
able  to  find  them,  and  bad  no  knowledge  of  their  existence. 
But  the  company  has  the  complete  record  of  every  policy  it 
has  ever  issued,  and  if  its  beneficiaries  fail  to  put  in  an  ap¬ 
pearance,  they  go  right  on  accumulating  and  increasing  in 
value.  Many  of  those  who  were  named  in  last  year’s  list  were 
greatly  surprised  when  they  learned  that  a  sum  was  due  them 
and  made  correspondingly  happy  when  the  sum  was  paid  in 
good,  substantial  cash.  It  was  to  them  like  finding  money  in 
the  street.  This  is  one  phase  of  the  life  insurance  system  and 
illustrates  how  carefully  and  systematically  the  business  is 
conducted,  and  that  its  benefits  are  continuous,  even  though 
unknown. 


IT  is  learned  that  the  Insurance  Commissioner  of  Oklahoma 
has  requested  an  opinion  from  the  Attorney-General  of 
that  State  as  to  whether  or  not  the  latter  construes  the  anti¬ 
trust  law  as  being  applicable  to  fire  insurance  companies  and 
agents.  This  law  is  objectionable  not  only  because  it  forbids 
ordinary  co-operation  between  fire  insurance  companies,  but 
also  because  it  forbids  the  owning  of  stock  of  any  other  com¬ 
pany  which  is  in  the  same  line  of  business  and  may  be  re¬ 
garded  as  being  a  competitor.  If  the  Attorney-General  holds 
that  the  law  applies  to  fire  insurance  companies,  a  few  com¬ 
panies  will  doubtless  be  obliged  to  withdraw  from  the  State, 
while  the  others  will  have  to  protect  themselves  against  the 
chance  of  loss,  which  may  be  due  to  inability  to  combine  the 
results  of  their  experience,  by  charging  somewhat  higher  rates 
than  have  hitherto  obtained. 


THE  resignation  of  Henry  L.  Palmer  last  week  as  presi¬ 
dent  of  the  Northwestern  Mutual  Life  Insurance  com¬ 
pany  of  Milwaukee  was  not  wholly  unexpected,  as  he  had 
stated  bis  determination  to  some  of  his  friends.  Mr.  Palmer 
retires  from  actual  service  at  the  mature  age  of  eighty-nine 
years,  after  fifty  years'  connection  with  the  company  in  va¬ 
rious  capacities,  and  having  been  its  president  since  January, 
1874.  He  had  previously  been  a  practicing  lawyer  in  Mil¬ 
waukee,  and  was  elected  Probate  Judge,  which  office  he  re¬ 
signed  to  accept  a  position  with  the  Northwestern  upon  its 
organization.  As  an  executive  officer,  he  outlined  the  policy 
of  the  company,  which  has  been  progressive,  and  at  the  same 
time  conservative.  When  he  accepted  the  presidency  in  1874 
the  company  had  less  than  $65,000,000  of  insurance  in  force. 
\\  bile  under  his  administration  this  had  grown  until  on  Jan¬ 
uary  1  of  this  year  it  bad  in  force  insurance  to  the  amount  of 


$881,563,592,  a  record  of  which  any  man  might  be  justly 
proud.  I11  addition  to  increasing  the  business  of  the  company, 
Judge  Palmer  built  up  for  it  a  reputation  for  fair,  honest  and 
liberal  dealing  with  its  policyholders,  which  made  it  one  of 
the  most  popular  institutions  of  its  kind  in  the  country.  As 
a  member  of  the  legislature  in  1870,  Judge  Palmer  did  much 
to  shape  the  insurance  laws  of  Wisconsin  for  the  protection 
of  policyholders.  Full  of  years  and  ripe  experience,  Judge 
Palmer  lays  down  the  cares  and  anxieties  of  executive  man¬ 
agement,  and  can  feel  assured  that  the  labors  of  his  life  have 
benefited  his  fellow  men  to  a  great  extent,  and  that  the  good 
work  he  has  done  is  fully  appreciated  and  will  live  long  in  the 
memories  of  bis  followers  in  the  paths  he  has  made  practi¬ 
cable  and  smooth  for  them. 


IN  this  issue  of  Tiie  Spectator  will  be  found  another  com¬ 
munication  frpm  “Investigator,”  entitled  “The  Problem 
of  Adjusting.”  He  deals  entirely  with  the  adjustment  of 
claims  against  liability  insurance  companies,  and  having  had 
a  wide  experience  in  that  line,  his  opinions  are  entitled  to  con¬ 
sideration.  He  favors  prompt  and  painstaking  adjustments 
of  claims,  and  immediate  settlement  by  compromise,  if  neces¬ 
sary,  rather  than  taking  the  chance  of  prolonged  litigation.  He 
thinks  such  practice  would  be  in  the  best  interests  of  the  com¬ 
panies,  and  eventually  do  away  with  the  multitude  of  fictitious 
claims  that  companies  now  have  to  consider,  and  so  avoid 
much  litigation.  There  are  other  experts  in  the  liability  busi¬ 
ness  who  hold  opposite  views,  and  think  that  liability  claims 
should  only  be  settled  after  the  extent  of  the  liability  has  been 
fully  ascertained  and  every  evidence  of  fraud  eliminated.  A 
trial  in  court  may  be  necessary  to  accomplish  this.  They  also 
hold  that  immediate  payment  of  personal  injury  damages 
serves  as  an  inducement  to  others  to  make  heavy  claims  for 
trivial  injuries;  claims  that  would  not  be  made  at  all  if  the 
claimant  knew  that  he  would  have  to  establish  his  case  in 
court.  The  question  is  one  of  company  policy,  and  the  better 
course  to  pursue  can  be  determined  only  by  experience.  A 
discussion  of  the  subject  will  certainly  be  of  advantage  to 
liability  insurance,  and  we  hope  others  will  express  their  views 
regarding  this  or  any  other  branch  of  the  business. 


DESPITE  the  long  heated  period  which  has  been  experi¬ 
enced  in  and  about  New  York,  the  city  is  making  an 
excellent  showing  in  the  matter  of  public  health.  The  death 
rates  for  June,  according  to  health  department  statistics,  show 
very  considerable  declines  in  all  of  the  three  principal  bor¬ 
oughs  as  compared  with  the  death  rates  in  June,  1907.  In 
Manhattan  the  rate  fell  from  17.89  per  thousand  to  14.57;  in 
the  Bronx  the  decline  was  from  18.01  to  16.35;  while  in 
Brooklyn  the  rate  fell  from  15.84  to  14.18.  The  street  clean¬ 
ing  department  claims  much  credit  for  the  fine  record  shown 
above,  and  perhaps  justly.  However,  New  Yorkers  have 
reason  to  feel  gratified  with  the  evident  healthfulness  of  their 
home  city. 


As  a  result  of  the  Darr  mine  disaster  of  December  19,  1907,  when 
nearly  300  men  lost  their  lives,  suits  for  damages  aggregating 
$950,000  were  entered  in  the  United  States  Circuit  Court  at  Pitts¬ 
burg  on  July  16  by  relatives  of  the  victims.  There  were  eighteen 
plaintiffs. 
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IN  AND  ABOUT  NEW  YORK. 

The  Superintendent  of  Insurance  of  New  York  gave  a  hearing  last 
week  on  the  first  formal  complaint  which  has  been  made  under  the 
anti-twisting  law  enacted  at  the  last  legislative  session.  The  com¬ 
plainant  is  Wilbur  H.  Pierson,  of  the  New  York  Life  staff,  and 
the  charges  are  filed  against  L.  G.  Burr,  an  agent  in  the  New  York 
office  of  the  Northwestern  Mutual  Life.  Mr.  Pierson  was  represented 
at  the  hearing  by  J.  H.  McIntosh,  general  counsel  of  the  New  York 
Life,  and  Mr.  Burr  was  represented  by  his  attorney,  H.  A.  Powell. 
Mr.  Pierson’s  complaint  charges  that  Mr.  Burr  endeavored  to  induce 
James  H.  Burton  of  Mt.  Vernon  to  allow  one  policy  for  $10,000, 
which  he  has  carried  in  the  New  York  Life  since  October  15,  I9°3> 
and  three  others  for  $5000  each,  taken  out  in  1904,  to  lapse  and  take 
Northwestern  policies  in  their  stead.  A  long  letter  alleged  to  have 
been  written  by  Burr  was  cited  in  the  complaint,  which  letter  is 
an  exhibit  of  probable  results  under  the  New  York  Life  policy  and 
various  statements  as  to  the  proposed  adjustment.  The  complaint 
charges  that  the  figures  submitted  are  wilful  misrepresentations,  and 
that  certain  statements  attributed  to  Zeno  M.  Host,  former  Insurance 
Commissioner  of  Wisconsin,  regarding  deferred  dividend  policies 
were  never  made  by  him.  Superintendent  Otto  Kelsey  took  the 
matter  under  advisement. 


BOSTON  AND  VICINITY. 

At  the  instance  of  Insurance  Commissioner  Hardison,  the  Attorney- 
General  of  Massachusetts  has  filed  information  against  the  Win¬ 
chester  (Mass.)  Mutual  Benefit  Association,  seeking  an  injunction 
to  restrain  it  from  doing  further  business,  and  for  the  appointment  of 
a  receiver  to  wind  up  its  affairs.  The  directors  voted  to  discontinue, 
and  the  proceedings  are  brought  by  agreement. 

The  four  men  who  lost  their  lives  by  the  explosion  of  a  gasoline 
launch  at  Marion,  Saturday  night,  were  all  well  known,  and  Roland 
Worthington  was  a  prominent  and  wealthy  Boston  real  estate  owner. 
It  is  stated  that  John  T.  Trull  of  Woburn  and  J.  S.  Beal  of  Milton 
each  carried  an  accident  policy  of  $5000  in  the  Travelers.  The 
accumulations  on  Mr.  Trull's  policy  are  said  to  have  been  $2500,  and 
on  Mr.  Beal’s  policy  $2000. 


NOTES  FROM  PHILADELPHIA. 

At  the  twentieth  annual  convention  of  the  American  Boiler  Manu¬ 
facturers  Association  of  the  United  States  and  Canada,  held  at 
Atlantic  City  last  week,  laxity  of  State  laws  governing  boiler  inspec¬ 
tion  was  severely  scored  by  many  speakers,  and  much  time  was  spent 
in  devising  ways  and  means  to  bring  about  the  passage  of  a  national 
law  that  will  give  uniform  inspection  of  stationary  boilers  on  land 
similar  to  the  present  extensive  marine  system  of  inspection.  H.  J. 
Hartley,  of  the  William  Cramp  &  Sons  Company  of  this  city,  read  a 
paper  advocating  new  laws,  in  which  he  said :  “From  1879  to  1907, 
inclusive,  statistics  show  that  there  have  been  in  the  United  States 
8512  boiler  explosions,  an  average  of  304  per  year,  the  number  of 
people  killed  thereby  amounting  to  8433,  an  average  of  301  a  year. 
The  statistics  show  the  number  of  boiler  explosions  for  1907  to  have 
been  471;  the  number  of  people  killed  300;  injured,  420.  These  losses 
of  life  and  property  are  in  a  large  measure  inexcusable.” 

The  Connecticut  Mutual  Life  has  appointed  J.  W.  Schell,  who  has 
been  an  agency  director  of  the  New  York  Life  here  for  many  years, 
to  succeed  H.  O.  Chapman,  who  recently  resigned  as  general  agent 
of  the  Connecticut. 

The  Germania  Life  has  appointed  Chas.  R.  Hoskins,  Jr.,  manager 
of  its  Philadelphia  office,  which  is  located  in  the  Bullitt  building. 

W.  S.  Emerson,  city  manager  of  the  Sun  Life,  sails  to-morrow  on 
the  “Menominee”  for  a  trip  abroad. 

The  Guaranty  Mutual  Life  of  Philadelphia  has  begun  business,  and 
through  the  preliminary  work  done  has  placed  about  $1,800,000  of 


insurance.  The  agency  management  of  the  company  is  controlled  by 
'the  Life  Underwriters  Agency  Company.  The  company  will  make 
a  specialty  of  annual  and  advance  dividend  contracts,  with  guaran¬ 
teed  dividend  coupons,  which  can  be  detached  and  presented  for 
payment  through  banks.  A  stock  option  accompanies  the  policy,  and 
the  company  is  likely  to  be  reorganized  on  a  stock  basis  later  on. 


ACCIDENTS  TO  RAILWAY  EMPLOYEES  IN  THE  UNITED 

STATES. 

By  Frederick  S.  Crum. 

(Continued  from  The  Spectator  of  July  16.) 

Beginning  with  1901,  the  Interstate  Commerce  Commission  has 
published  quarterly  “Accident  Bulletins”  which  contain  more  detailed 
statistics  of  certain  kinds  of  accidents  than  are  to  be  found  in  the 
annual  reports — “Statistics  of  Railways.”  Twenty-six  of  these  quar¬ 
terly  bulletins  have  now  been  published,  the  first  having  been  for  the 
quarter,  July,  August  and  September,  1901,  and  the  last  for  October, 
November  and  December,  1907.  These  bulletins  contain  some  excep¬ 
tionally  valuable  information  relating  to  collisions,  derailments  and 
other  special  kinds  of  railway  accidents.  They  also  contain  details 
of  accidents  due  to  coupling  and  uncoupling,  and  this  information,  as 
given  for  the  last  three  years  in  Accident  Bulletins  15  to  26,  both 
inclusive,  is  of  quite  exceptional  interest  and  value.  During  that 
period  an  exact  statement  has  been  given  showing  the  nature  of  the 
injuries  sustained  by  “trainmen,”  “trainmen  in  yards,”  “switching 
crews  in  yards”  or  “yard  trainmen”  and  “other  employees  ’  while 
coupling  and  uncoupling  cars.  These  statistics  are  of  such  excep¬ 
tional  interest  and  importance  that  I  have  summarized  them  for  the 
three  years  (1905-1907)  in  Table  V,  the  first  part  of  which  gives  the 
actual  number  killed  and  injured  and  the  second  part  the  percentage 
distribution  by  nature  and  degree  of  the  injuries  sustained. 

Here  we  have  a  detailed  presentation  of  nearly  twelve  thousand 
(11,826)  fatal  and  non-fatal  injuries  sustained  by  employees,  mostly 
trainmen,  while  coupling  and  uncoupling  cars  during  a  period  of  only 
two  years.  Of  the  total  employees  meeting  with  accident,  888  or  7.5 
per  cent  were  killed  and  92.5  per  cent  injured.  As  an  indication  of 
the  seriousness  of  the  non-fatal  injuries,  we  have  it  that  3.0  per  cent 
of  all  the  employees  killed  and  injured  lost  a  hand,  foot,  leg  or  arm, 
and  in  several  instances  the  loss  was  of  at  least  two  members.  The 
table  also  shows  a  striking  similarity  in  the  percentage  distribution 
of  the  injuries  among  the  three  main  groups  of  employees  who  are 
engaged  largely  in  the  coupling  and  uncoupling  of  cars— “trainmen,” 
“trainmen  in  yards”  and  “switching  crews  in  yards.” 

In  considering  Table  V  it  must  be  remembered  that  accidents  from 
coupling  and  uncoupling  have  been  reduced  in  recent  years  with  the 
more  general  use  of  automatic  couplers,  and  among  trainmen  these 
particular  kinds  of  accidents  now  form  only  about  11.0  per  cent  of  the 
total.  To  indicate  clearly  the  relative  importance  of  the  various 
kinds  of  accidents  among  the  different  groups  of  railway  employees, 
I  add  Table  VI,  which  shows  the  percentage  distribution  of  accidents 
among  six  groups  or  classes  of  employees  during  the  six-year  period, 
jqoi-iq 06,  for  which  the  occupational  details  are  available. 

Table  VI  brings  out  certain  important  facts  very  clearly.  “Train¬ 
men,  switchmen,  flagmen  and  watchmen”  and  “telegraph  operators 
receive  practically  all  of  their  injuries  from  trains.  On  the  other 
hand,  among  station  men,  72-6  per  cent  of  the  fatal  accidents  are 
due  to  causes  connected  with  moving  trains,  and  27.4  per  cent  are  the 
result  of  other  causes.  Of  the  non-fatal  injuries  to  stationmen,  only 
10.1  per  cent  are  due  to  moving  trains,  while  89.9  per  cent  are  due  to 
other  causes.  Trackmen  were  killed,  for  the  most  part,  by  moving 
trains,  or  91.3  per  cent,  against  8.7  per  cent  by  other  causes.  Of 
shopmen,  61.4  per  cent  were  killed  by  moving  trains  and  38.6  per  cent 
by  other  causes.  The  percentage  figures  as  presented  in  detail  in 
Table  VI  are  extremely  suggestive  and  bring  out  important  and  inter¬ 
esting  facts  much  more  clearly  than  would  have  been  possible  by  a 
presentation  of  the  actual  numbers  of  the  employees  killed  and 
injured. 

In  conclusion,  I  may  add  that  the  subject  of  accidents  to  railway 
employees  is  one  which  is  likely  to  increase  in  importance  as  interest 
is  more  widely  awakened  in  the  subject  of  employers'  liability.  It 
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TABLE  V.— NATURE  OF  INJURIES*  TO  RAILWAY  EMPLOYEES  IN  COUPLING 
AND  UNCOUPLING  CARS,  1905-1907. 


Actual  Number  of 

Employees  Injured. 

Nature  of  Injuries. 

Trainmen. t 

Trainmen 
in  Yards,  t 

Yard 

Trainmen.  § 

Other 

Employees. 

Total. 

Loss  of 

Feet . 

39 

25 

65 

3 

132 

Legs . 

21 

18 

26 

3 

68 

Arms . 

27 

16 

46 

5 

94 

Hands . 

16 

16 

20 

1 

53 

Fingers . 

144 

75 

167 

13 

399 

Toes . 

21 

12 

22 

55 

Fractured 

Skull . 

1 

4 

4 

9 

Leg . 

25 

9 

37 

4 

75 

Arm . 

49 

34 

64 

7 

154 

Collar  bone  or  ribs . 

63 

38 

99 

11 

216 

Other  bones . 

62 

36 

104 

5 

207 

Contusion  of  head  or  bodv . . 

338 

267 

692 

48 

1,345 

Contusion  or  laceration  of 

Feet . 

291 

201 

460 

14 

966 

Toes . 

66 

36 

95 

4 

201 

Legs . 

91 

70 

274 

6 

441 

Arms . 

182 

106 

274 

14 

576 

Hands . 

464 

349 

720 

51 

1,584 

Fingers . 

1,046 

674 

1,697 

78 

3,495 

Dislocation . 

10 

9 

14 

4 

37 

Internal  injuries . 

79 

58 

143 

11 

291 

Sprains . 

Shock . 

94 

46 

204 

9 

353 

2 

2 

1 

1 

6 

Miscellaneous . 

51 

51 

71 

8 

181 

Total  injuries . 

3,187 

2,152 

5,299 

300 

10,938 

Killed . 

270 

184 

385 

49 

888 

Total  killed  and  injured . 

3,457 

2,336 

5,684 

349 

11,826 

TABLE  V—  NATURE  OF  INJURIES  TO  RAILWAY  EMPLOYEES  IN  COUPLING 
AND  UNCOUPLING  CARS,  1905-1907. 


Percentage  Distribution  by  Nature  of  Injuries. 

Nature  of  Injuries. 

Trainmen.! 

Trainmen 
in  Yards,  t 

Yard 

Trainmen.  § 

Other 

Employees. 

Total. 

Loss  of 

Feet . 

1.1 

i.i 

i.i 

0.9 

i.i 

Legs . 

0.6 

0.8 

0.5 

0.9 

0.6 

Arms . 

0.7 

0.7 

0.8 

1.4 

0.8 

Hands . 

0.5 

0.7 

0.4 

0.5 

Fingers . 

4.2 

3.2 

2.9 

3.7 

3.4 

Toes . 

0.6 

0.5 

0.4 

4.7 

Fractured 

Skull . 

Leg . 

0.8 

0.7 

i.i 

0.6 

Arm . 

1.4 

1,5 

1.1 

2.0 

1.3 

Collar  bone  or  ribs . 

2.0 

1.6 

1.7 

3.2 

1.8 

Other  bones . 

1.8 

1.5 

1.8 

1.4 

1.8 

Contusion  of  head  or  bodv . . 

9.8 

11.4 

12.2 

13.8 

11.4 

Contusion  or  laceration  of 

Feet . 

8.4 

8.6 

8.1 

4.0 

8.2 

Toes . 

1.9 

1.5 

1.7 

1.1 

1.7 

Legs . 

2.6 

3.0 

4.8 

1.7 

3.7 

Arms . 

5.3 

4.5 

4.8 

4.0 

4.9 

Hands . 

13.4 

14.9 

12.7 

14.6 

13.4 

Fingers . 

30.3 

28.9 

29.9 

22.4 

29.5 

Dislocation . 

0.3 

1.1 

0.3 

Internal  injuries . 

2.3 

2.5 

2.5 

3.2 

2.5 

Sprains . 

2.7 

2.0 

3.6 

2.6 

3.0 

Shock . 

Miscellaneous . 

L5 

2.2 

L2 

2^3 

L5 

Total  injuries . 

92.2 

92.1 

93.2 

86.0 

92.5 

Killed . 

7.8 

7.9 

6.8 

14.0 

7.5 

Total  killed  and  injured . . 

100.0 

100.0 

100.0 

100.0 

100.0 

*  Accidents  to  employees  resulting  in  slight  injuries  which  do  not  prevent  the  employee 
injured  from  performing  his  accustomed  service  for  more  than  three  days,  in  the  aggregate, 
during  the  ten  days  immediately  following  the  accident  are  not  reported. 

t  Irainmen  includes  engineers,  firemen,  conductors,  brakemen,  baggagemen  and  rear  end 
nagmen  engaged  in  road  service,  that  is,  in  the  operation  of  trains  on  the  road. 

X  The  classification  trainmen  in  yards  is  intended  to  cover  the  class  of  trainmen  when  they 
are  employed  occasionally  in  switching  service;  for  instance,  train  crews  are  sometimes  required 
to  make  up  their  own  trains  at  some  division  points  where  no  regular  yard  crews  are  employed. 
I  hey  are  also  required  to  do  the  necessary  switching  at  way  stations.  For  the  purpose  of 
separating  accidents  occurring  to  trainmen  while  engaged  in  regular  road  service  from  those 
occurring  while  engaged  in  this  occasional  switching  service,  the  classification  of  trainmen  in 
yards  was  established. 

§  \  ard  trainmen  includes  members  of  switching  crews,  such  as  switchmen,  foremen  of  switch¬ 
ing  crews,  yard-masters  and  assistant  yard-masters.  These  persons  are  engaged  wholly  in  the 
make-up  of  trams  in  yards  and  the  switching  of  cars  about  yards. 

seems  to  the  writer  that  it  is  a  matter  for  extreme  regret  that  more 
detailed  information  relating  to  accidents  to  railway  employees  has 
not  long  since  been  supplied  by  the  Interstate  Commerce  Commission. 

hat  are  wanted  are  facts  that  mean  something  and  not  generalities 
that  at  best  can  serve  but  half  a  purpose.  What  is  urgently  needed 
is  a  further  classification  of  employees  in  the  accident  tables,  at  least 
to  conform  to  the  classification  as  given  in  the  table  showing  the  num¬ 
ber  of  employees  on  the  payrolls.  Enginemen,  firemen,  conductors 


TABLE  VI.— ACCIDENTS  TO  RAILWAY  EMPLOYEES  IN  THE  UNITED  STATES, 

1901-1906. 

Percentage  Distribution  of  Accidents  by  Causes. 


Causes  of  Accidents. 

Trainmen. 

Switchmen, 
Flagmen  and 
Watchmen. 

Telegraph 

Operators. 

Killed. 

Injured. 

Killed. 

Injured. 

Killed. 

Injured. 

Coupling  or  uncoupling . 

10.8 

11.6 

12.5 

19.0 

1.2 

Collisions . 

19.4 

10.6 

3.6 

3.4 

7.3 

7.4 

Derailments . 

10.8 

5.0 

2.5 

2.6 

2.4 

5.4 

Parting  of  trains . 

1.1 

1.9 

0.3 

0.8 

0.4 

Locomotives  or  cars  breaking  down 
Falling  from  trains,  locomotives,  or 

1.2 

0.9 

0.4 

0.5 

1.3 

cars . 

Jumping  on  or  off  trains,  locomotives 

21.4 

16.3 

12.7 

17.2 

3.7 

9.1 

or  cars . 

5.2 

12.9 

5.4 

12.6 

7.3 

13.3 

Struck  by  trains,  locomotives  or  cars 

17.4 

3.1 

52.2 

11.3 

72.0 

16.9 

Overhead  obstructions . 

3.6 

2.8 

1.5 

2.3 

0.9 

Other  causes . 

9.1 

34.9 

8.9 

30.3 

6.i 

45.3 

Total  accidents  from  movements 

of  trains . 

100.0 

100.0 

100.0 

100.0 

100.0 

100.0 

Causes  of  Accidents. 

Stationmen. 

Shopmen. 

Trackmen. 

Killed. 

Injured. 

Killed. 

Injured. 

Killed. 

Injured. 

Coupling  or  uncoupling . 

2.0 

0.5 

2.4 

0.2 

0.3 

0.2 

Collisions . 

1.2 

0.5 

3.6 

0.2 

5.0 

2.3 

Derailments . 

0.8 

0.2 

0.7 

0.1 

119 

1.5 

Parting  of  trains . 

0.0 

0.0 

0.1 

0.1 

Locomotives  or  cars  breaking  down 
Falling  from  trains,  locomotives  or 

0.4 

0.0 

6.5 

0.0 

0.3 

0.1 

cars . 

Jumping  on  or  off  trains,  locomotives 

9.5 

1.4 

2.9 

0.5 

5.7 

2.7 

or  cars . 

7.9 

1.1 

4.6 

0.5 

4.8 

2.5 

Struck  by  trains,  locomotives  or  cars 

42.9 

1.7 

36.2 

0.9 

68.6 

6.1 

Overhead  obstructions . 

0.8 

0.1 

0.2 

0.1 

0.3 

0.2 

Other  causes . 

7.1 

4.6 

10.3 

2.3 

4.3 

7.4 

Total  accidents  from  movements 

of  trains . 

72.6 

10.1 

61.4 

4.8 

91.3 

23.1 

Handling  traffic . 

115 

70.2 

0.6 

0.4 

0.3 

1.6 

Handling  tools,  machinery,  etc . 

2.8 

3.0 

15.5 

53.7 

1.0 

19.2 

Handling  supplies,  etc . 

Getting  on  or  off  locomotives  or  cars 

3.2 

4.1 

3.2 

13.7 

0.8 

29.3 

at  rest . 

0.4 

1.1 

1.4 

2.8 

0.2 

1.1 

Other  causes . 

9.5 

11.5 

17.9 

24.6 

6.4 

25.7 

Total  accidents  not  due  to  moving 

trains . 

27.4 

89.9 

38.6 

95.2 

8.7 

76.9 

Grand  total . 

100.0 

100.0 

100.0 

100.0 

100.0 

100.0 

and  brakemen  should  long  since  have  been  separated  in  the  accident 
returns,  and  until  this  is  done  the  statistics  of  accidents  to  trainmen 
as  published  by  the  Interstate  Commerce  Commission  will  continue 
to  be  far  from  what  they  ought  to  be. 

The  tables  in  the  Accident  Bulletins  showing  the  degree  and  nature 
of  the  injuries  sustained  by  employees  while  coupling  and  uncoupling 
cars  should  be  extended  to  include  all  accidents,  with  distinction  of 
the  more  important  causes  and  with  distinction  of  the  different  rail¬ 
way  employments,  or  at  least  the  principal  employments. 

The  accident  returns  of  railway  employees  are  valuable  in  propor¬ 
tion  as  they  enable  one  to  get  at  the  whole  truth,  and  at  present  they 
are  far  from  being  as  useful  as  the  importance  of  the  subject  would 
appear  to  warrant  that  they  should  be.  It  is  earnestly  to  be  hoped 
that  in  the  near  future  additional  details  in  the  accident  statistics  will 
make  possible  a  better  understanding  of  the  nature  and  degree  of  the 
hazards  to  which  railway  employees  are  exposed. 

Railway  accident  statistics  if  properly  compiled  and  analyzed  would 
undoubtedly  throw  a  flood  of  light  on  many  points  the  more  exact 
determination  of  which  would  aid  materially  in  bringing  about  a  re¬ 
duction  in  the  number  of  these  accidents  either  by  needful  legislation, 
or  otherwise. 


The  July  number  of  The  Journal  of  the  Institute  of  Actuaries  contains  four 
lengthy  papers  as  follows:  On  the  “Construction  of  Mortality  Tables  from 
C  ensus  Returns  and  Records  of  Deaths,”  by  George  King;  “A  Review  of  the 
Investments  of  Offices  in  Recent  Years,  with  Notes  on  Stock  Exchange  Fluctua¬ 
tions  and  the  Future  Rate  of  Interest,”  by  Philip  L.  Newman;  on  “Reversion¬ 
ary  Bonuses  as  Affected  by  Expenses  and  Variations  in  Rates  of  Mortality,”  by 
II.  H.  Austin;  “Osculatory  Interpolation  by  Central  Differences;”  with  an 
application  to  “Life  Table  Construction;”  with  “Appendix  and  Alternative 
Demonstration  of  the  Formula  for  Osculatory  Interpolation,”  by  James  Bu¬ 
chanan.  1  he  number  also  contains  legal  and  actuarial  notes  and  the  revised 
rules  and  syllabus  of  examinations.  Copies  of  this  number  may  be  obtained  of 
I  he  Spectator  Company,  135  William  street,  New  York,  price  $1. 
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THE  MIDDLE  STATES. 


The  PrudentiaPs  Eastern  Agencies. 

Edward  S.  Andrews,  manager  of  the  Eastern  division  of  ordinary 
agencies  of  the  Prudential,  has  issued  a  bulletin  showing  the  substan¬ 
tial  progress  made  by  the  company  during  the  present  year.  As  a  di¬ 
vision,  the  increase  in  business  for  the  first  six  months  of  1908  is  twice 
as  large  as  that  secured  during  the  whole  of  1907,  and  it  is  also  in  excess 
of  that  written  in  1906.  A  notable  increase  in  the  average  size  of  poli¬ 
cies  was  also  made.  In  New  York  State  the  company  issued  and  re¬ 
vived  six  times  as  much  ordinary  as  was  recorded  in  the  same  period 
of  1907.  In  Massachusetts  the  six  months’  work  exceeds  the  total  for 
1907,  and  Rhode  Island  made  an  increase  of  nearly  300  per  cent.  Ver¬ 
mont  is  nearly  200  per  cent  ahead.  Pennsylvania  is  over  $500,000  ahead, 
and  the  New  Jersey  returns  promise  to  eclipse  all  past  high  marks. 


— S.  P.  Ficklen  of  Washington,  D.  C.,  advises  The  Spectator  that  his  suit  in 
equity  against  the  Pacific  Mutual  Life  has  been  settled  out  of  court  by  the  pay¬ 
ment  to  him  of  $3,455.46. 

_ Joseph  A.  Butler,  for  over  four  years  in  the  Pittsburg  office  of  the  Fidelity 

and  Casualty,  has  been  appointed  general  agent  for  the  Pacific  Mutual  Life  for 
Western  Pennsylvania.  J.  W.  Fritts,  formerly  district  manager  at  Pittsburg  for 
the  North  America  Accident,  has  also  been  engaged  by  the  Pacific  Mutual  as 
general  agent  of  its  monthly  department. 

— L.  C.  Woods,  assistant  manager  of  the  Equitable  Life  of  New  York,  recently 
closed  a  case  for  $750,000,  which  is  said  to  be  the  largest  amount  ever  written 
under  one  policy  in  the  State  of  Pennsylvania.  It  carries  a  premium  of  $26,000 
yearly,  and  the  insured  carries  other  insurance  which  brings  his  total  line  up  to 
$1,000,000.  E.  L.  Porter,  who  died  on  July  4,  was  on  the  case  with  Mr.  Woods. 


Under  the  direction  of  the  Federal  Court,  bids  to  reinsure  the  outstanding 
policies  of  the  company  will  be  opened  on  July  27. 

— The  Union  Life  Insurance  Company  of  Chicago  has  filed  its  charter.  It  is 
said  that  two-thirds  of  the  necessary  capital  has  been  subscribed.  William  II. 
Gilbert  of  Madison,  Ind.,  is  promoting  the  company. 

—The  Old  Line  Life  Insurance  Company  of  America  is  being  organized  in 
Milwaukee.  The  capital  stock  is  $1,000,000.  Only  non-participating  insurance 
will  be  issued.  Rupert  F.  Fry  is  manager  for  the  organizers. 

— The  report  that  the  American  Guarantee  Company  of  Chicago  was  about  to 
take  up  the  insurance  of  bank  deposits  was  without  foundation.  The  officers  of 
the  American  Guarantee  deny  that  they  have  any  such  plan  in  contemplation. 

— George  F.  Baright,  advertising  manager  of  the  Prudential,  has  gone  to  the 
Pacific  Coast  to  superintend  the  publicity  campaign  which  has  been  inaugurated 
in  California,  Oregon,  Washington  and  other  States  incident  to  the  entrance  of 
the  company  in  the  industrial  field  in  that  territory. 

— The  statement  of  business  of  the  Equitable  Life  of  Iowa  for  the  first  half 
of  1908  shows  assets  on  July  1  of  $6,920,329,  as  compared  with  $6,446,218  on 
January  1,  1908.  The  insurance  in  force  on  July  1  was  26,326  policies,  for 
$36,960,231,  against  $34,853,575  on  January  1.  The  company  now  has  securities  de¬ 
posited  with  the  State  of  Iowa  amounting  to  $6,378,441. 

—Attorney-General  Ellis  of  Ohio  has  ruled  that  the  contract  made  by  the 
Cleveland  Life  with  the  American  Agency  Company  of  Arizona  is  illegal.  In  his 
opinion,  the  Attorney-General  says:  “An  insurance  company  may  not,  without 
distinct  authority,  make  any  alienation,  or  contract  assigning  to  another  corpora¬ 
tion  any  part  of  its  duties,  either  of  the  general  franchise  to  be  a  corporation  or 
the  subordinate  franchise  to  manage  or  carry  on  the  corporation  business.  This 
contract  certainly  contemplates  the  functions  classified  under  the  lesser  fran¬ 
chise,  and  it  is  a  serious  question  whether  it  does  not  embrace  the  greater  office 
or  function  contained  in  its  greater  franchise.  The  insurance  company  cannot 
devolve  upon  the  agency  company  the  duties,  privileges  and  powers  which  were 
conferred  upon  it  by  the  laws  of  the  State,  and  all  contracts  by  which  this  is 
attempted  are  ultra  vires  and  void.” 


THE  WEST. 


Ohio  Notes. 

[From  Our  Own  Correspondent.] 

F.  L.  Dustman,  managing  editor,  and  C.  Locke  Curtis,  editorial  writer 
on  The  Toledo  Blade,  have  resigned  and  will  form  a  firm  for  the  man¬ 
agement  of  the  JEtna  Life  at  Toledo.  Both  have  made  good  records  in 
the  newspaper  business,  and  there  is  no  reason  why  they  should  not 
make  a  success  of  the  insurance  work,  since  they  are  well  known  and 
held  in  high  esteem  in  Toledo  and  the  surrounding  section. 

Herman  Moss,  general  agent  of  the  Equitable  Life  at  Cleveland,  now 
has  his  offices  in  the  Hippodrome  building,  where  excellent  quarters 
were  obtained.  This  office  is  doing  a  good  business.  Recently  Mr.  Moss 
was  married  to  a  daughter  of  Martin  A.  Marks,  for  years  manager  of 
the  company  for  a  good  portion  of  the  State. 

The  State  Insurance  Department  has  admitted  the  Philadelphia  Life 

to  Ohio.  °'  M’  C- 

Cleveland,  July  18. 


Northwestern  Mutual  Life  Men  Meet. 

At  the  thirty-second  annual  meeting  of  Agents  Association  of  the 
Northwestern  Mutual  Life,  Dr.  C.  E.  Albright  of  Milwaukee  received  the 
medal  for  writing  the  largest  amount  of  insurance  during  the  past  year, 
$1,258,750;  and  was  elected  president  of  the  Agents  Association.  Other 
officers  of  the  association  were  elected  as  follows:  J.  W.  Fischer,  St. 
Louis,  Mo.,  vice-president,  and  Franklin  Mann,  Chicago,  secretary- 
treasurer;  W.  C.  Mage,  St.  Louis;  J.  F.  Oates,  Chicago;  F.  A.  Griswold, 
Hartford,  Conn.;  E.  J.  Stone,  Cleveland,  Ohio,  and  R.  Rocht,  New  York, 
were  elected  members  of  the  standing  committee. 

At  the  meeting  of  the  General  Agents  Association,  Charles  D.  Nor¬ 
ton  of  Chicago  was  elected  president;  H.  E.  Crouch  of  Buffalo,  vice- 
president,  and  Millard  W.  Mark  of  Cincinnati,  Ohio,  secretary-treasurer. 

Over  three  hundred  agents  attended  the  meeting.  During  the  past 
twelve  months  the  Northwestern  has  received  nrew  business  amounting 
to  $107,350,000,  and  the  company  now  has  in  force  $913,000,000  of  in¬ 
surance. 


—Willard  Mack  has  placed  $550,000  insurance  on  the  life  of  Richmond  Levering, 
president  of  the  Indian  Refining  Company  of  Cincinnati.  The  line  is  divided 
among  ten  companies. 

— S.  P.  Lockwood  has  resigned  as  Oregon  general  agent  of  the  Northwestern 
Mutual  Life,  and  has  been  elected  vice-president  and  general  manager  of  the 
Columbia  Life  and  Trust  Company  of  Portland. 

—The  Great  American  Life  of  St.  Louis  is  reported  to  have  submitted  a  propo¬ 
sition  to  the  Missouri  Insurance  Department  to  make  good  the  impairment  of 
the  Great  Western  Life  of  Kansas  City,  and  continue  the  company  in  business. 


THE  SOUTH. 


Louisiana  Legislation. 

The  Louisiana  Legislature  closed  its  session  on  July  10.  The  Governor 
has  signed  the  Wall  bill,  which  affects  accident  and  health  companies; 
also  Senate  bill  71,  Kimberly,  requiring  fire,  life,  accident  and  other 
insurance  companies,  other  than  surety  and  fidelity  and  fraternal  so¬ 
cieties,  to  give  a  bond  payable  to  the  State  Treasurer,  conditioned  for 
the  prompt  payment  of  claims  arising  in  this  State.  Among  the  House 
bills  signed  was  No.  219,  providing  for  the  organization  of  companies  on 
the  stock  plan;  permitting  duly  authorized  agents  of  this  State  to 
divide  commissions  with  agents  of  the  other  States;  preventing  dis¬ 
crimination  between  policyholders  of  life  companies.  Senate  bill  105, 
Voegth,  has  also  been  signed.  The  bill  makes  it  unlawful  for  any  do- 
destic  corporation  or  any  foreign  corporation  doing  business  in  this 
State  to  make  and  declare  any  dividend  on  its  capital  stock  except 
from  its  actual  cash  surplus  or  profits. 


—The  Southwestern  Life  of  Dallas  has  employed  as  its  permanent  consulting 
actuary  Miles  M.  Dawson  of  New  York. 

—The  Southern  National  Life  has  filed  its  charter  at  Louisville,  Ky.  The 
capital  stock  is  $100,000,  which  may  be  increased  to  $500,000. 

—The  Henriques  bill,  introduced  in  the  Louisiana  Legislature,  and  which  was 
modeled  after  the  Robertson  reserve  law  of  Texas,  has  failed  of  passage. 

—The  Trinity  Life  and  Accident  Insurance  Company  of  Dallas  has  filed  its 
charter.  It  has  a  capital  stock  of  $300,000.  The  incorporators  are  I.  J.  Willing¬ 
ham,  A.  S.  Doerr  and  R.  L.  Spann,  all  of  Dallas. 

—Liles  &  Liles,  formerly  of  the  Stokes  general  agency  for  the  Greensboro 
Life  now  have  Eastern  South  Carolina  for  the  Jefferson  Standard  Life,  with 
headquarters  at  Orangeburg,  S.  C.  Both  men  are  good  producers  and  aggressive 
agency  men. 

-For  the  first  six  months  of  190S  the  Southwestern  Life  of  Dallas  showed  an 
increase  in  its  gross  assets  of  $58,614.  It  wrote  during  that  period  over  three 
and  one-half  millions  of  new  business,  which  is  claimed  to  be  the  record  so  far 
for  any  Southwestern  life  insurance  company. 

_ £  j  Hubert,  manager  of  the  Southern  department  of  the  Reserve  Loan 

Life,  has  moved  his  office  from  Nashville  to  the  James  building,  Chattanooga. 
Mr  Hubert  has  charge  of  thirteen  Southern  States.  The  Nashville  office  has 
been  retained  as  a  branch  of  the  Chattanooga  headquarters. 

_ -pbe  Trans-Mississippi  Life  Insurance  Company,  a  new  corporation,  with  a 

capital  stock  of  $100,000  and  a  surplus  of  $50,000,  which  has  been  organized 
under  the  laws  of  Missouri,  will  bid  for  the  business  of  the  Great  Western  Life 
of  Kansas  City,  which  has  been  ordered  to  reinsure  its  outstanding  policies. 

_ £apt  A  J  Brown  of  Dallas,  Tex.,  became  connected  with  the  field  work 

of  the  Southwestern  Life  of  Dallas  on  July  1.  Capt.  Brown  for  over  fifteen 
years  was  the  Texas  representative  of  the  Fidelity  Mutual  Life  of  Philadelphia. 
Capt.  Brown  is  one  of  the  best-known  life  insurance  men  in  Texas;  in  fact,  one 


43 


Life  Insurance 


THE  SPECTATOR 


[Thursday 


of  the  old  guard.  He  has  been  Commissioner  of  the  city  of  Dallas,  and  has 
held  other  positions  of  trust  and  responsibility. 

— The  Tennessee  Life,  which  is  being  organized  at  Nashville,  with  $500,000 
capital,  has  elected  the  following  officers:  Dr.  J.  C.  Franklin,  president;  R.  A. 
Henry,  first  vice-president;  W.  E.  Nelson,  second  vice-president  and  secretary; 
II.  L.  Fox,  treasurer;  J.  D.  Means,  assistant  secretary;  Dr.  J.  M.  Coyle,  medical 
director;  J.  H.  Zarecor,  general  counsel. 

—A.  L.  Deadvyler,  formerly  special  agent,  working  from  the  home  office  of 
the  Jefferson  Standard  Life,  and  one  of  the  best  personal  producers  in  the  agency 
force,  has  been  appointed  State  agent  for  Northeastern  Georgia,  with  head¬ 
quarters  at  Athens,  Ga.  It  is  the  plan  of  the  Jefferson  Standard  Life  to  very 
soon  appoint  a  State  agent  for  Northern  Georgia,  with  headquarters  at  Atlanta, 
and  a  State  agent  for  Southern  Georgia,  with  headquarters  probably  at  Macon. 
Agency  arrangements  for  Western  South  Carolina  will  soon  be  completed. 

— The  T.ife  Underwriters  Association  of  Virginia  met  recently  and  re-elected  the 
officers  who  served  for  the  year  1907-8  as  follows:  A.  P.  Wilmer,  president;  W. 
S.  Drewry,  first  vice-president;  Cunningham  Hall,  second  vice-president;  G.  W. 
Wallace,  secretary  and  treasurer;  N.  D.  Sills,  T.  G.  Tabb  and  G.  W.  Bahlke, 
executive  committee.  Captain  Cunningham  Hall,  by  special  request,  read  his 
address  on  “The  Competition  of  New  Companies,”  which  he  recently  delivered 
before  an  insurance  meeting  in  Philadelphia,  and  which  has  attracted  considerable 
favorable  comment.  Short  and  interesting  speeches  were  also  made  by  the  presi¬ 
dent  and  T.  A.  Cary,  N.  D.  Sills,  W.  B.  Freeman,  D.  R.  Midyette,  R.  S.  Tuck, 
Fred  Pleasants,  G.  W.  Bahlke,  as  well  as  by  the  new  members,  William  B. 
Allen,  Robert  Skene  and  C.  B.  Richardson.  The  association  is  in  a  very 
flourishing  condition  and  is  doing  a  valuable  work  in  the  interests  of  life  insur¬ 
ance  in  Virginia. 


MISCELLANEOUS  LIFE  NEWS. 


The  New  President  of  the  Northwestern  Mutual  Life  Insurance 

Company. 

A  meeting  of  the  trustees  of  the  Northwestern  Mutual  Life 
was  held  at  the  office  of  the  company  at  Milwaukee  on  July  15, 
when  the  resignation  of  Henry  L.  Palmer,  for  thirty-four  years 
president  of  the  company,  was  received  and  accepted.  Mr.  Palmer 
retires  on  account  of  his  advanced  age,  he  having  reached  his  ninetieth 
year.  George  C.  Markham,  vice-president  of  the  company,  was 
unanimously  elected  to  succeed  Mr.  Palmer.  Mr.  Markham  is  a 
lawyer  by  profession,  is.  about  sixty  years  of  age,  and  has  been  an 
active  officer  of  the  Northwestern  Mutual  Life  since  1892.  He  was 
born  in  New  York  State,  where  he  received  a  college  education,  and 
was  subsequently  admitted  to  the  bar.  In  the  early  sixties  he  removed 
to  Milwaukee  and  entered  upon  the  practice  of  his  profession.  In 
1892  he  was  elected  a  trustee  of  the  company,  and  in  1895  was  ap¬ 
pointed  a  member  of  the  executive  and  finance  committees.  He 
became  so  thoroughly  identified  with  the  business  of  life  insurance 
that  he  virtually  gave  up  the  practice  of  law  and  devoted  himself 
to  the  service  of  the  company.  In  1901  he  was  chosen  second  vice- 
president,  and  in  1905  was  promoted  to  first  vice-president.  He  was  the 
right-hand  man  of  President  Palmer  during  these  latter  years,  and 
was  his  confidential  counsellor  and  adviser.  Mr.  Markhard  carried 
upon  his  own  shoulders  virtually  the  details  of  the  business  of  the 
company,  and  was  most  energetic  and  painstaking  in  their  administra¬ 
tion. 

At  the  annual  meeting,  the  board  of  trustees  was  elected,  several 
new  members  being  added  to  it.  President  Markham  is  now  the  only 
officer  upon  the  executive  committee.  It  is  understood  that  there  will 
be  some  changes  in  the  official  staff  of  the  company  at  an  early 
period,  but  that  it  is  Mr.  Markham’s  intention  to  consult  freely  with 
the  executive  committee  and  to  place  greater  responsibility  upon  that 
committee  than  it  has  heretofore  had.  The  Northwestern  Mutual  is 
one  of  the  prominent  life  insurance  companies  of  the  country,  pro¬ 
gressive  but  conservative,  its  aim  being  to  serve  the  best  interests 
of  its  policyholders.  President  Markham  has  been  so  closely  identi¬ 
fied  with  the  policy  of  the  company  for  so  long  a  period  that  it  can 
be  safely  assumed  that  the  exalted  position  attained  by  it  under  the 
management  of  President  Palmer  will  be  sustained  by  the  new 
president  and  its  progress  continued. 

Elsewhere  in  this  issue  of  The  Spectator  we  present  a  portrait 
of  President  Markham,  reproduced  from  a  recent  photograph.  Life 
insurance  men  throughout  the  country  will  be  glad  to  see  the  pleasing 
countenance  of  the  new  president  of  the  Northwestern  so  clearly  set 
before  them. 


Semi-Centennial  History  of  the  Northwestern  Mutual  Life. 

The  Northwestern  Mutual  Life  has  issued  a  very  handsome  volume  of 
nearly  400  pages,  in  commemoration  of  the  fiftieth  anniversary  of  the 
company’s  existence.  It  was  prepared  by  a  special  committee,  and  is 
issued  by  the  executive  committee  of  the  company. 

While  purporting  to  be  a  history  of  the  organization  and  progress  of 
the  Northwestern  Mutual,  it  also  gives  a  brief  resume  of  the  early 
history  of  life  insurance  in  this  country.  It  then  takes  up  the  Wisconsin 
companies  and  deals  with  the  organization  and  upbuilding  of  the  North¬ 
western  Mutual  Life.  The  early  days  of  the  company  were  characterized 
by  hard  work,  the  overcoming  of  many  obstacles  and  the  skepticism  of 
the  people,  but  the  indomitable  energy  of  its  founders  gained  for  it  a 
foothold,  and  its  growth  was  continuous  from  that  time  to  the  present. 
Many  details  as  to  the  policies  issued  originally  by  the  company,  and 
early  correspondence,  are  given  in  full,  and  excellent  portraits  of  the 
founders  and  early  officers  of  the  company  tend  to  embellish  the  book 
and  give  it  added  interest.  The  work  is  a  valuable  contribution  to  the 
literature  of  life  insurance,  and  should  be  found  in  the  library  of  every 
life  insurance  company. 
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The  Prudential’s  New  Buildings. 

As  previously  announced  in  these  columns,  the  Prudential  will  ma¬ 
terially  increase  the  size  of  its  office  buildings  in  Newark.  Speaking  of 
the  new  work  to  be  done,  President  Dryden  says; 

In  line  with  our  general  policy  of  progressive  expansion  and  to  meet 
the  exigencies  of  the  business,  we  have  considered  this  an  appropriate 
time  for  building  operations  of  the  character  we  have  in  mind.  It  is  our 
intention  to  erect  new  structures  to  cover  all  the  properties  not  now 
built  upon  and  owned  by  the  company  in  the  block  bounded  by  Broad, 
Bank,  Halsey  and  Academy  streets.  These  additions  to  the  present 
north  building  will  cover  the  entire  area  of  the  block,  with  the  excep¬ 
tion  of  the  properties  owned  by  the  Federal  Trust  Company  and  the  Es¬ 
sex  County  National  Bank.  This  will  mean  a  frontage  of  60  feet  6  inches 
on  Broad  street,  217  feet  6  inches  on  Bank  street,  68  feet  on  Halsey 
street  and  221  feet  on  Academy  street.  There  will  be  5,564,000  cubic  feet 
in  the  new  construction,  giving  a  total  floor  area  of  nearly  250,000  square 
feet.  Our  present  group  of  buildings  gives  a  total  floor  area  of  400,000 
square  feet  and  9,300,000  cubic  feet.  We  will  thus  add  about  sixty  per 
cent  of  new  construction  to  our  present  new  buildings. 

The  proposed  new  buildings  will  be  of  the  same  general  character 
and  treatment — Romanesaue  Gothic — as  our  present  group  of  buildings, 
thus  making  a  harmonious  whole. 

George  B.  Post  will  be  the  architect  of  the  new  buildings,  as  he  was 
of  the  buildings  formerly  erected  by  the  company.  Charles  R.  Hedden 
has  been  selected  as  the  general  contractor. 

It  is  proposed  to  have  the  work  pushed  forward  as  rapidly  as  pos¬ 
sible,  though  active  building  operations  will  not  begin  before  May  1, 
1909,  and  to  be  carried  on  as  the  leases  on  property  now  rented  expire, 
the  last  of  which  will  be  in  1910. 

It  has  been  recognized  for  some  time  past  that  we  are  outgrowing  our 
present  quarters,  and  in  fact  it  has  already  become  necessary  to  con¬ 
sider  the  question  of  outside  accommodations  for  some  of  our  superin¬ 
tendents  and  their  agency  forces  and  for  storage  purposes.  Our  present 
force  of  office  employees  and  local  field  representatives,  aggregating 
about  2400  quartered  in  this  building,  will  be  materially  added  to  by  the 
time  the  new  office  will  be  available  for  occupancy,  so  that  most  of  the 
new  space  will  be  required  for  our  own  use. 


— Assistant  J.  Hadden,  of  the  London  (Ont.)  district  of  the  Metro¬ 
politan,  has  been  promoted  to  the  superintendency  of  the  St.  John  (N. 
B.)  district. 

— The  Colonial  is  preparing  for  a  convention  of  managers,  to  be  held 
at  Jersey  City,  Manhattan  Beach  and  College  Point,  on  Friday  and  Sat¬ 
urday,  August  7  and  8. 

— Assistants  J.  Slater,  J.  Kelly,  N.  Siegal  and  J.  C.  Heist,  of  the  Jersey 
City  district  of  the  Colonial,  have  taken  upon  themselves  the  job  of 
beating  four  assistants  of  the  Pittsburg  district  in  a  contest  for  su¬ 
premacy. 

— Assistant  A.  R.  Blue  of  the  Metropolitan  at  New  Orleans  has  been 
promoted  to  the  superintendency  at  Jacksonville,  Fla.  About  125  men 
of  the  New  Orleans  district  met  to  bid  farewell  to  Mr.  Blue,  and  he  was 
presented  with  several  handsome  gifts. 

- — Collector  C.  F.  Jauch,  of  the  Iroquois  district  of  the  Metropolitan  at 
Buffalo,  had  been  missing  since  January,  and  on  June  29  his  body  was 
found  in  the  harbor.  The  collector’s  book  was  found  upon  the  body, 
which  established  the  identity  of  the  missing  man. 

— The  Covington  (Ky.)  district  of  the  Prudential  recently  arranged 
a  special  effort  in  honor  of  Superintendent  Robert  H.  Stout.  The  result 
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was  highly  gratifying,  as  every  man  produced  something,  and  the  aver¬ 
age  of  applications  was  thirteen  per  man,  and  the  total  329. 

— At  the  close  of  the  half  year,  or  more  accurately,  up  to  the  week  end¬ 
ing  July  6,  the  following  Prudential  men  held  the  front  ranks:  Superin¬ 
tendency  leaders  in  industrial,  H.  R.  Kendall,  Louisville;  P.  H.  Sho- 
walter,  Denver;  A.  X.  Schmitt,  Chicago  2;  C.  W.  Godfrey,  New  York  2; 
G.  S.  Wainwright,  Washington.  The  superintendents  who  led  in  ordi¬ 
nary  up  to  and  including  June  29  are:  C.  A.  Stewart,  New  York  1;  S. 
Saperstein,  West  Hoboken;  W.  E.  Quinlin,  Pottsville;  M.  D.  Mohor, 
Boston  1;  P.  F.  Kielty,  Wilkesbarre. 

. — The  Louisiana  Senate  has  passed  a  bill  to  regulate  tfie  organization 
of  industrial  life  insurance  companies,  requiring  them  to  make  a  deposit 
with  the  State  Treasurer,  and  providing  that  stock  companies  shall 
have  a  fully  paid-up  capital,  and  mutual  companies  shall  have  an  initial 
fund,  and  that  said  companies  shall  have  issued  to  them  a  certificate  of 
authority  or  license  by  the  Secretary  of  State,  before  beginning  business, 
and  prohibiting  all  corporations,  associations,  partnerships  and  indi¬ 
viduals  from  conducting  an  industrial  life  insurance  business  without  a 
certificate  of  authority  or  license  from  the  Secretary  of  State. 


FIRE  INSURANCE  TOPICS 


NEW  YORK  SURVEYS. 

The  Commercial  Union  of  New  York  is  now  writing  local  business 
from  its  home  office,  replacing  there  the  Palatine,  which  was  placed 
in  the  White  office. 

Manager  Frank  Lock  of  the  Atlas  Assurance  has  returned  from  a 
visit  to  the  home  office  on  the  occasion  of  the  celebration  of  the 
company’s  centennial  anniversary. 

Charles  Watson,  former  vice-president  of  the  Eagle  Fire  Company, 
has  become  connected  with  the  well-known  agency  of  Newman  & 
MacBain. 

The  newspapers  have  certainly  exploited  the  contracts  offered  at 
the  London  Lloyds  to  insure  the  non-election  of  Mr.  Bryan,  at  the 
ensuing  Presidential  election  in  November,  at  odds  of  eight  to  one. 
This  is  a  new  departure  for  Lloyds,  but  it  is  no  more  novel  than  a 
dozen  other  propositions  accepted  as  a  venture  at  Lloyds.  In  London 
the  brokers  will  recount  a  hundred  ventures  which  are  insured.  The 
regular  companies  are  debarred  from  accepting  these  wild  risks  or 
issuing  wager  policies  under  severe  penalties.  The  novelty  now  con¬ 
sists  of  the  adaptation  of  the  venture  to  what  is  practically  betting 
on  the  election.  The  odds  are  quite  sufficient  to  be  attractive,  but 
the  Lloyds  subscribers  and  brokers  are  no  fools.  They  base  the  odds 
on  information  received  from  this  side,  and  must  have  learned  that  the 
betting  odds  in  Chicago  and  other  places  where  there  is  no  legal  barrier 
are  far  less ;  in  fact,  the  quotation  in  public  pool  rooms  is  only  four 
to  one.  We  have  heard  the  names  of  brokers  who  have  sent  out 
such  orders,  but  they  are  not  of  the  class  who  have  been  dealing  with 
Lloyds  regular  fire  policies  for  several  years.  It  is  a  wild,  speculative, 
gambling  game,  probably  well  within  the  anti-betting  law  of  the 
State.  The  business  will  soon  exhaust  itself  and  in  another  week 
will  doubtless  subside. 

The  New  York  Board  held  its  regular  monthly  session  last  week 
and  elected  three  new  members,  on  the  recommendation  of  the  rate 
committee.  There  was  hardly  enough  other  business  to  hold  the 
meeting  thirty  minutes,  and  an  adjournment  speedily  followed. 

We  are  informed  there  is  some  unrest  in  the  office  of  a  Long  Island 
local  company  over  the  inroads  upon  its  business  by  a  certain  foreign 
company  which  is  not  affiliated  with  the  Suburban  Tariff  Association 
in  the  matter  of  agents  and  brokers’  commissions. 

A  meeting  of  the  special  committee  to  whom  was  referred  the 
question  of  changes  in  the  mercantile  and  manufacturing  schedule 
used  in  making  rates  in  this  city,  has  been  called  for  to-day  at  2 
P.  M.  This  is  a  matter  which  has  been  extensively  talked  about,  but 
which  presents  so  many  difficulties  and  widens  out  in  scope  as  it  is 
considered  in  detail,  that  it  is  regarded  as  a  pretty  tough  job  for  hot 
weather.  There  is  abundant  criticism  of  details,  but  a  pretty  general 
satisfaction  with  results.  The  brokers  are  intensely  interested  in 
everything  which  touches  the  schedule  changes.  Almost  all  the 


principal  risks  in  the  city,  counted  by  the  thousand,  have  been  altered 
and  improved  so  as  to  secure  better  rates  in  the  last  six  years,  and 
any  movement  which  threatens  to  reopen  the  rates  is  looked  upon 
with  doubt  and  fear  by  the  interested  brokers. 

The  arbitration  committee  last  week  held  a  conference  with 
representatives  of  the  North  British  and  Mercantile  and  the  London 
Assurance  Corporation,  concerning  the  appointment  of  Pease  & 
Elliman  as  branch  managers  for  both  companies.  Objections  have 
been  filed  to  the  approval  of  the  nomination,  on  the  ground  that  they 
are  ineligible.  It  now  appears  they  have  an  incorporation  under  the 
firm  name,  and  expect  to  slip  through  under  this  disguise.  The 
decision  of  the  arbitration  committee  has  not  yet  been  announced. 

A  few  of  the  patrol  returns  have  been  printed,  which  broadly  con¬ 
firm  the  general  impression  of  reduced  income  for  the  first  half  of 
the  present  year.  When  the  two  leaders  on  the  roll  (the  Liverpool 
and  London  and  Globe  and  the  German-American)  report  a  loss  of 
over  $150,000.  it  may  well  be  believed  there  are  others  who  will  do  as 
well  in  the  reduction.  Yet  here  and  there  are  a  few  of  the  smaller 
offices  which  report  an  increase,  but  the  whole  of  their  returns  cuts 
an  insignificant  figure  in  the  totals. 

It  is  said  a  tart  correspondence  has  been  going  on  between  a  firm 
of  brokers  in  this  city  who  controlled  the  Erie  Railway  schedule  and 
a  section  of  the  English  Lloyds  who  lately  accepted  a  renewal  of  the 
line  from  a  rival  broker  at  a  reduced  rate.  The  losers  have  intimated 
that  the  new  rate  is  bound  to  prove  unfortunate  for  Lloyds,  and  they 
have  indirectly  endeavored  to  influence  a  cancellation.  But  the  suc¬ 
cessful  chaps  have  thus  far  held  the  line  firm,  and  are  not  likely  to 
lose  the  game. 

The  companies  which  one  week  ago  were  stirred  to  their  depths  by 
the  exceedingly  aggravating  legislation  in  Louisiana  to  restrict  their 
liberty  in  arranging  commissions  with  their  agents  were  relieved 
when  they  heard  that  the  Governor  has  vetoed  the  bill.  They  do  not 
yet  know  what  special  interest  instigated  this  legislation,  but  they 
have  an  idea  of  the  source  of  it. 

Two  days  hence  the  new  Exchange  rules  relating  to  branch  offices 
become  binding  on  all  the  companies.  Doubtless  all  the  amended 
contracts  have  been  agreed  upon  ere  this,  but  we  are  told  that  there 
is  not  a  sign  of  a  reduction  in  the  total  number  of  branches.  Either 
somebody  has  mistaken  the  true  character  of  certain  branch  offices 
or  some  deep-laid  plot  has  been  invented  fo  hide  their  future 
operations.  If  the  companies  are  to  be  served  with  undeviating 
loyalty,  henceforth  it  will  be  a  cause  of  great  rejoicing. 

It  is  stated  the  Auffmort  policies  have  now  been  amended  so  as  to 
comply  with  the  ruling  of  the  Exchange  on  the  sole  occupancy 
question.  This  was  the  case  where  the  use  of  desk  room  for  buyers 
for  other  firms  was  construed  as  a  separate  occupancy,  and  required 
the  removal  of  the  reduction  allowed  for  sole  occupancy. 

J.  D.  Arnold  of  Arnold,  Raines  &  Co.,  Little  Rock,  Ark.,  was  noted 
in  New  York  this  week. 

The  following  notice  was  sent  out  by  the  Exchange  on  Tuesday 
to  all  the  companies: 

The  arbitration  committee  rules  that  the  allowance  of  credit  for 
full  return  premiums,  or  for  any  other  than  the  proper  unearned 
premiums,  upon  policies  that  have  been  settled  for  under  the  rules 
but  which  are  subsequently  returned  with  the  claim  that  they  have 
never  been  paid  for  by  the  insured,  is  a  violation,  the  clear  intent  of 
section  20  of  agreement  being  that  policies  shall  not  only  be  paid  for 
within  the  required  time,  but  that  such  payment  shall  be  regarded  as 
a  bona  fide  premium,  which  shall  not  be  subsequently  returned  except 
subject  to  the  earned  premium  for  the  elapsed  time. 

Whether  directly  aimed  at  any  one  in  particular  we  have  informa¬ 
tion  from  several  quarters  that  this  notice  is  a  bull’s-eye  hit  in  its 
application  to  one  prominent  broker  who  is  constantly  asking  such 
favors. 


BOSTON  AND  VICINITY. 

The  following  committee  appointments  of  the  Boston  Board  of 
Fire  Underwriters  have  been  made:  Tariff,  for  the  ensuing  three 
months,  Hugh  Campbell,  W.  F.  Flanders  and  S.  E.  Barton.  Brokers. 
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H.  H.  Whitney,  H.  E.  Russell  and  A.  N.  Bruerton,  for  the  ensuing 
year.  Schedule,  George  O.  Russell  for  the  ensuing  fifteen  months. 

The  annual  summer  outing  of  the  New  England  Insurance  Ex¬ 
change  will  be  held  Friday,  July  24,  at  the  Warwick  Club,  Warwick, 
R.  I. 

The  Boston  Board  of  Fire  Underwriters,  at  its  meeting  July  16, 
voted  down  the  recommendation  of  the  committee  on  brokers  to  grant 
first-class  certificates  hereafter  only  to  those  engaged  solely  in  the 
insurance  business  and  (or)  engaged  in  the  buying,  selling  or  renting 
real  estate  on  commission. 


NOTES  FROM  PHILADELPHIA. 

It  was  recently  announced  in  The  Spectator  that  the  Philadelphia 
Mutual  Fire  Insurance  Company,  organized  by  H.  L.  Engel,  had  been 
granted  a  charter.  Mr.  Engel  wishes  us  to  state  that  the  company 
which  the  paragraph  in  question  referred  to  was  the  Peoples  Mutual 
Fire,  which  has  just  been  organized,  and  of  which  Mr.  Engel  is 
general  manager. 

The  announcement  of  the  resignation  of  George  G.  Plyer,  Middle 
department  special  agent  of  the  Continental  Insurance  Company, 
came  as  a  surprise  to  the  insurance  fraternity. 

A.  M.  Hamilton,  former  manager  of  the  Washington  Board  of 
Fire  Underwriters,  has  been  appointed  special  agent  of  the  Royal 
Exchange  Assurance  for  Eastern  Pennsylvania.  New  Jersey,  Mary¬ 
land  and  the  District  of  Columbia,  making  his  headquarters  in 
Philadelphia. 

The  following  dividends  were  declared  by  Philadelphia  insurance 
corporations  last  week:  Insurance  Company  of  North  America, 
six  per  cent,  semi-annual ;  Lumbermens,  six  per  cent,  semi-annual. 

Clarence  A.  Krouse  &  Co.  have  been  appointed  second  agents  of  the 
Lumbermens  of  this  city,  succeeding  the  late  John  H.  Coxey,  who 
held  the  agency  for  many  years  prior  to  his  death. 

The  General  Insurance  Investment  Company  is  to  be  dissolved. 


THE  MIDDLE  STATES. 


Peoples  National  Fire  Capital  Being  Rapidly  Subscribed. 

Louis  S.  Amonson,  president  of  the  new  Peoples  National  Fire  Insurance 
Company  of  Philadelphia,  states  that  less  than  one-fourth  of  the  pro¬ 
posed  capital  and  surplus  of  the  company  remains  open  for  subscription. 
The  record  made  by  Mr.  Amonson  in  organizing  and  securing  subscrip¬ 
tions  to  the  stock  of  this  company  has  proved  him  to  be  a  man  of  ex¬ 
ceptional  financial  resource,  and  one  who  can  impress  others  with  his 
own  earnestness  and  belief  in  the  future  of  his  company.  Before  under¬ 
taking  the  organization  of  the  Peoples  National,  Mr.  Amonson  had  made 
an  excellent  record  as  an  underwriter  and  is  qualified  by  broad  experi¬ 
ence  to  manage  a  good-sized  company.  Considering  the  progress  made 
during  a  period  when  it  was  extremely  difficult  to  promote  any  financial 
enterprise,  and  the  improving  prospects  for  the  future,  there  remains 
little  or  no  doubt  that  Mr.  Amonson  will  soon  have  sold  the  remaining 
stock  of  this  company,  and  that  it  will  shortly  be  in  a  position  to  trans¬ 
act  business. 

Mr.  Amonson  entered  the  service  of  the  American  Fire  of  Philadelphia 
in  1884  as  an  office  boy,  and  remained  with  the  company  for  twenty-one 
years,  being  frequently  promoted  until  he  became  secretary  of  the 
agency  department,  having  supervision  of  the  company’s  entire  field  force, 
comprising  nearly  3000  local  agents  and  17  special  agents,  and  producing 
a  premium  income  of  nearly  $2,000,000  per  annum.  Mr.  Amonson  re¬ 
signed  his  connection  with  the  American  Fire  when  the  control  of  that 
company  was  secured  by  New  York  parties,  and  on  that  occasion  the 
directors  passed  a  very  complimentary  resolution  appreciative  of  his 
long,  faithful  and  successful  work  for  the  company. 

Subsequently,  Mr.  Amonson  became  vice-president  of  the  Union  of 
Philadelphia  and  the  Insurance  Company  of  the  State  of  Pennsylvania,  in 
which  offices  his  underwriting  ability  was  well  demonstrated.  His  busi¬ 
ness  and  social  connections  are  indicated  by  the  following  list  of  organi¬ 
zations  with  which  he  is  identified:  Director,  Central  Trust  and  Savings 
Company;  director,  Franklin  Trust  Company;  member  of  Trades  League, 
Philadelphia  Bourse,  Board  of  Trade,  Underwriters  Association  of  the 
Northwest,  National  Fire  Protective  Association,  Philadelphia  Fire  In¬ 
surance  Society,  the  Manufacturers  Club  of  Philadelphia,  the  Down- 
Town  Club,  the  Scandinavian  Club,  the  Historical  Society  of  Pennsyl¬ 


vania,  the  Art  Club  of  Philadelphia,  the  Montauk  Club  of  Brooklyn,  the 
Seaside  Park  Yacht  Club,  the  Ethical  Society  of  Pennsylvania,  Olivet 
Lodge,  No.  607,  F.  and  A.  M.;  Wyne  Lodge,  I.  O.  O.  F.;  the  American 
Academy  of  Political  and  Social  Science,  the  Friendly  Sons  of  St. 
Patrick,  and  the  Junger  Maennerchor  of  Philadelphia. 

Mr.  Amonson  enjoys  the  esteem  of  a  ho3t  of  friends  in  underwriting 
and  other  circles,  who  will  be  glad  to  see  him  make  a  grand  success  of  the 
new  venture. 


Edward  E.  Hall  &  Company,  New  York. 

* 

The  business  formerly  conducted  under  the  name  of  George  A.  Stan¬ 
ton  &  Co.,  at  45  Cedar  street.  New  York,  will  hereafter  be  carried  on 
under  the  name  of  Edward  E.  Hall  &  Co.  Mr.  Hall  was  a  member  of 
the  late  firm  of  George  A.  Stanton  &  Co.  from  its  inception,  and  those 
interested  with  him  in  the  new  concern  had  been  for  many  years  with 
the  old  firm.  All  are  thoroughly  experienced  and  well  qualified  to  care 
for  the  business  entrusted  to  them.  Edward  E.  Hall  &  Co.  transact  all 
branches  of  insurance  business,  and  have  special  facilities  for  large  lines 
on  both  sprinldered  and  unsprinklered  risks. 


— The  Allegheny  Fire  of  Pittsburg,  Pa.,  has  withdrawn  from  New  York  State. 

— After  a  short  illness,  John  F.  Ewens,  special  agent  of  the  Northern  Assur¬ 
ance  of  London,  died  recently  at  Atlantic  City. 

— The  Freeholders  Fire  of  Topeka,  Kan.,  has  been  admitted  to  do  business  in 
Nefv  York  State.  It  will  be  represented  in  New  York  city  by  E.  E.  Cluff. 

— After  an  illness  of  several  weeks,  Herbert  A.  Kelly,  adjuster  of  fire  losses 
in  the  office  of  Kelly  &  Fuller  of  New  York,  died  at  his  home  in  Monsey,  N.  Y., 
on  July  17.  He  served  as  special  agent  for  the  Scottish  Union  and  National  in 
Ohio,  Kentucky,  Tennessee  and  West  Virginia,  and  was  well  known  to  most  in¬ 
surance  men  in  that  section  of  the  country.  The  funeral  service  took  place 
Sunday  at  his  residence,  and  the  remains  were  taken  to  Cleveland,  Ohio,  for 
interment. 


THE  WEST. 


Death  of  John  S.  Belden. 

John  S.  Belden  of  Belden  &  Bush,  Chicago,  Western  managers  of  the 
Fire  Association  of  Philadelphia,  died  at  his  residence,  July  18,  from  a 
complication  of  diseases.  Last  January  Mr.  Belden  suffered  from  an  at¬ 
tack  of  hemorrhage  of  the  bowels,  but  it  seemed  as  though  he  had  re¬ 
covered  from  this  trouble,  but  about  May  30  he  caught  a  severe  cold 
and  had  not  been  to  his  office  since  the  following  Tuesday.  The  extreme 
heat  of  Saturday,  July  11,  affected  him  and  is  believed  to  have  hastened 
death. 

Mr.  Belden  was  one  of  the  veteran  managers  of  the  West,  and  one  of 
the  best  known  and  liked  of  the  Chicago  underwriters.  He  always  had 
taken  active  part  in  the  affairs  of  the  Western  Union,  serving  several 
terms  on  the  governing  committee  and  one  term  as  chairman.  He  had 
also  been  an  active  member  of  the  Chicago  Board  of  Fire  Underwriters 
and  the  Fire  Underwriters  Association  of  the  Northwest.  The  funeral 
was  held  Monday  morning  at  his  family  residence,  pall-bearers  being 
chosen  from  his  many  friends  and  associates  in  insurance  circles. 


— R.  E.  Gooch  of  Cleveland,  Ohio,  has  been  appointed  Western  general  agent 
of  the  New  England  Fire. 

Charles  A.  Cummings,  a  local  agent  at  Peoria,  has  been  appointed  by  the 
Michigan  Fire  and  Marine  as  special  agent  for  Illinois. 

— Roy  Smith  has  resigned  as  special  agent  of  the  Firemans  Fund  in  Western 
Missouri,  Kansas  and  Oklahoma,  to  go  into  the  local  agency  business  at  Kansas 
City. 

— John  D.  Weise,  formerly  Chicago  manager  for  McLean,  Stinson  &  Co.,  Ltd., 
of  Toronto,  has  gone  to  Toronto  as  secretary  of  the  Niagara  Fire  of  that  city, 
now  being  organized. 

— It  is  reported  that  the  Minnesota  Insurance  Department  recently  revoked 
the  license  of  George  G.  Magnuson,  who  operates  a  large  agency  at  St.  Cloud, 
on  a  charge  of  writing  insurance  in  an  unauthorized  company. 

— The  recently  appointed  fire  marshal  in  the  Cleveland  (Ohio)  district,  William 
M.  Bayne,  died  July  17  from  injuries  received  a  few  days  before;  at  which  time 
M  was  run  down  by  an  automobile.  He  was  sixty-five  years  of  age  and  a  promi¬ 
nent  figure  in  the  affairs  of  that  city.  J.  T.  Mclninch  has  been  appointed  as 
Mr.  Bayne’s  successor. 

—Upon  the  resignation  of  Guy  E.  Thompson,  general  agent  for  the  New 
England  Fire  in  Arkansas,  the  company  appointed  Johnson  &  Cotnam  of  Little 
Rock  as  general  agents  for  Arkansas  and  Oklahoma.  Mr.  Thompson  resigns 
to  take  the  Arkansas  special  agency  for  the  G.  L.  Meyers  &  Co.  general  agency 
of  Memphis,  with  headquarters  in  Little  Rock.  Johnson  &  Cotnan  have  also 
been  appointed  State  agents  for  the  Guardian  of  Pittsburg  in  Arkansas. 
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THE  SOUTH. 


—An  open  rate  war  is  threatened  at  Washington,  D.  C.,  over  the  efforts  to  re¬ 
organize  the  Washington  board. 

—James  A.  Henderson  has  been  appointed  Arkansas  special  agent  for  the 
Gross  R.  Scruggs  &  Co.  general  agency,  succeeding  A.  P.  Hawkins. 

— Manager  S.  Y.  Tupper  of  the  Queen  has  appointed  S.  F.  Lininger  to  be 
assistant  to  Special  Agent  E.  B.  Dewey  in  Virginia,  West  Virginia  and  South 

Carolina. 

— The  North  Carolina  Fire  Underwriters  Association  has  elected  these  officers: 
President,  R.  W.  Murray;  first  vice-president,  W.  B.  Strachan;  second  vice- 
president,  J.  Van  B.  Metts;  secretary,  J.  M.  Harrell. 

— At  a  meeting  of  the  Carolina  Field  Club  held  July  14  and  15  the  following 
officers  were  elected:  President,  Benjamin  J.  Smith;  first  vice-president,  Ed.  E. 
Paschall;  second  vice-president,  Alexander  Webb;  secretary,  Robert  G.  Hayes. 

— A.  M.  Hamilton,  formerly  manager  of  the  Washington  Board  of  Fire  Under¬ 
writers,  has  been  appointed  special  agent  of  the  Royal  Exchange  for  New  Jersey, 
Eastern  Pennsylvania,  Maryland  and  the  District  of  Columbia,  with  headquarters 
at  Philadelphia. 

— Attorneys  Shields  &  Mix  of  St.  Louis  have  been  retained  by  some  of  the 
policyholders  in  the  Home  Insurance,  Banking  and  Trust  Company  of  Galveston, 
Tex.,  to  proceed  against  the  stockholders  for  alleged  non-payment  of  losses  that 
accrued  under  their  policies. 

— W.  C.  Campbell,  Jr.,  president  of  the  Southern  Adjustment  Company,  has  re¬ 
signed  his  position  and  started  in  business  on  his  own  account,  under  the  name 
of  Campbell  &  Co.  Mr.  Campbell  is  a  well-known  adjuster  of  New  Orleans,  and 
was  for  some  time  special  agent  of  the  Phenix  of  Brooklyn. 

— Alexander  A.  Bullitt,  senior  member  of  the  Louisville  local  agency  firm  of 
Bullitt  Bros.,  died  recently.  The  affairs  of  the  Bullitt  Bros,  during  the  illness  of 
Alexander  A.  Bullitt  were  conducted  by  W.  A.  Robinson,  Jr.,  who  became  a 
member  of  the  firm  last  year,  and  remains  the  sole  surviving  partner. 

— The  Louisville  local  agency  of  Willis  Mullen,  representing  the  Mechanics 
and  Traders  of  New  Orleans,  has  been  purchased  by  Edward  J.  Watkins,  former 
secretary  of  the  Star  of  Louisville.  He  also  takes  a  half  interest  with  Mr.  Mullen 
in  the  general  agency  representing  the  Fidelity  and  Deposit  Company  of  Balti¬ 
more. 

— Upon  the  resignation  of  Jordan  Thomas  as  special  agent  for  the  German- 
American  in  North  Carolina  and  Virginia,  the  company  appointed  F.  H.  Briggs, 
Jr.,  formerly  with  the  North  Carolina  Home,  as  special  agent  for  Virginia,  and 
Thomas  Barber,  Jr.,  formerly  with  the  Providence  Washington,  as  special  agent 
for  North  Carolina. 

—It  is  held  that  a  section  of  the  new  Oklahoma  anti-trust  law  will  work  to 
force  out  of  the  State  the  companies  which  eitKer  own  the  stock  of  another  fire 
insurance  company  or  have  joint  control.  The  section  imposes  a  fine  of  $10,000 
upon  any  company  which  owns,  controls  or  operates  another  company  in  the 
same  line  of  business  in  Oklahoma  or  elsewhere. 

—The  Sun  of  New  Orleans  has  made  a  change  in  its  special  agency  representa¬ 
tion  for  the  States  of  Louisiana  and  Mississippi,  effective  from  July  1,  1908,  W. 
B.  Klein  now  having  in  his  charge  the  State  of  Mississippi  solely,  with  head¬ 
quarters  at  Vicksburg,  Miss.,  and  John  A.  Lloyd  now  having  in  his  charge  the 
State  of  Louisiana  solely;  with  headquarters  at  Alexandria,  La. 

— The  affairs  of  the  Blue  Ridge  Fire  Insurance  Company  in  North  and  South 
Carolina  will  be  taken  care  of  by  Elliot  W.  Butts  of  Charlotte,  N.  C.,  who  has 
been  appointed  special  agent  for  this  territory.  The  Blue  Ridge  Fire  is  now 
licensed  in  Georgia,  Florida,  North  and  South  Carolina,  Alabama  and  Mississippi, 
and  has  made  application  for  entry  to  Louisiana  and  Illinois. 

—Arrangements  have  been  completed  whereby  Dan  B.  Harris,  assistant  man¬ 
ager  at  Atlanta  of  the  Insurance  Company  of  North  America,  will  become  man¬ 
ager  of  the  Southern  department  of  the  Aachen  and  Munich  Fire  and  the  Security 
of  New  Haven,  covering  Virginia,  North  Carolina,  South  Carolina,  Georgia, 
Florida,  Alabama  and  Mississippi,  except  Mississippi  for  the  latter  company,  as 
that  State  reports  to  Dallas,  Tex. 

— The  Southern  Stock  Fire  and  Southern  Underwriters  have  decided  to  with¬ 
draw  from  Arkansas  and  Mississippi,  and  have  reinsured  their  business,  which 
was  well  selected,  in  both  States,  in  the  German-American  of  New  York,  as  they 
desire  to  confine  their  business  to  North  Carolina  and  nearby  territory.  The 
German-American  assumed  the  business  from  July  15.  In  the  future.  Special 
Agent  C.  A.  Mebane,  who  represented  the  Southern  Stock  and  Southern  Under¬ 
writers,  will  be  located  at  the  home  office  of  the  companies. 


MISCELLANEOUS  FIRE  NEWS. 


“The  Burning  of  Chelsea.” 

A  book  bearing  the  above  title,  by  Walter  Merriam  Pratt,  portrays 
vividly  the  circumstances  attending  the  destruction  by  fire  of  a  great 
portion  of  the  city  of  Chelsea,  Mass.,  on  April  12,  1908.  The  story  of 
the  fire,  which  is  embellished  by  numerous  illustrations  from  photo¬ 
graphs,  is  preceded  by  a  brief  historical  sketch  of  the  city.  The  narra¬ 
tive  is  presented  in  a  most  interesting  way  by  Mr.  Pratt,  who  saw  more 
phases  of  the  conflagration  than  most  observers,  and  was  engaged  dur¬ 
ing  the  progress  of  the  fire  in  saving  persons  and  property,  and  was 
afterward  on  provost  guard,  having  been  at  work  forty-eight  hours 


continuously,  without  sleep.  Every  fire  insurance  company,  whether 
involved  in  the  conflagration  or  not,  should  obtain  a  copy  of  this  book 
to  preserve  among  its  archives. 

“The  Burning  of  Chelsea”  may  be  purchased  from  The  Spectator  Com¬ 
pany,  135  William  street,  New  York,  at  $1.60  per  copy,  delivered. 


Continental  (Fire)  Insurance  Company,  New  York. 

During  the  last  six  months  the  Continental  of  New  York  has  made 
rapid  progress,  and  is  now  financially  stronger  than  at  any  time  in  its 
history.  Its  semi-annual  statement,  dated  July  1,  shows  $17,765,078  of 
assets,  a  capital  of  $1,000,000,  and  a  net  surplus  of  $8,881,992.  These 
figures  represent  increases  of  $1,365,626  in  assets,  and  $1,378,409  in  net 
surplus.  Although  the  company’s  business  is  so  great  that  it  requires 
an  unearned  premium  reserve  of  $7,199,777,  it  is  notable  that  its  surplus 
as  to  policyholders  constitutes  considerably  more  than  one-half  of  its 
entire  assets. 

The  Fidelity  Fire  Insurance  Company  of  New  York,  controlled  by 
those  who  are  interested  in  the  Continental,  has  also  made  excellent 
progress  during  the  past  six  months,  its  assets  having  grown  from 
$2,529,465  to  $2,875,581,  while  its  net  surplus  has  increased  from  $801,702 
to  $1,089,294.  The  growth  in  its  volume  of  business  is  indicated  by  the 
increase  from  $649,462  to  $721,869  in  its  unearned  premium  reserve. 
Henry  Evans  is  president  of  both  companies,  the  other  officers  being 
George  E.  Kline,  vice-president;  J.  E.  Lopez  and  E.  L.  Ballard,  secre¬ 
taries,  and  C.  R.  Tuttle  and  J.  A.  Swinnerton,  assistant  secretaries. 


— The  totals  of  the  San  Francisco  premiums  for  the  six  months  ending  June 
30,  1908,  1907  and  1906,  were,  respectively,  as  follows:  1908,  $2,379,537;  1907, 
$2,902,406;  1906,  $1,604,475. 

— Among  the  interesting  articles  in  the  August  Century  are:  “A  Group  of 
Aldrich  Letters,”  Ferris  Greenslet;  “To  Build  a  Fire,”  a  story,  by  Jack  London; 
“My  Kittens,”  Carmen  Sylva  (Queen  of  Rumania);  “A  Tale  of  Two  Burdens,”  a 
story,  by  Irving  Bacheller;  “The  Red  City,”  VIII.,  a  novel  of  the  second  ad¬ 
ministration  of  Washington,  by  S.  Weir  Mitchell;  “The  Spell  of  Egypt,  as  Re¬ 
vealed  in  its  Monuments,”  IV.,  the  Ramesseum — Deir-el-Bahari,  Robert  Hichens; 
“The  Reminiscences  of  Lady  Randolph  Churchill,”  IX.,  a  visit  to  Japan  in  1894, 
Mrs.  George  Cornwallis-West;. 


Casualty,  Surety  and  Miscellaneous 


THE  PROBLEM  OF  ADJUSTING. 

The  liability  insurance  business  has  reached  the  stage  where  no 
longer  the  report  of  an  accident  creates  only  the  question  of  adjust¬ 
ment.  With  the  increase  of  claims,  the  public  having  been  educated 
by  certain  of  the  legal  profession  to  look  for  compensation  when 
injuries  are  received,  there  arises  a  necessity  of  handling  the  claim 
department  upon  a  more  scientific  basis.  With  the  changing  condi¬ 
tions  has  come  the  realization  that  indiscriminate  adjusting  is  expen¬ 
sive.  With  this  knowledge  has  also  come  the  intelligence  that  it  does 
not  pay  in  many  cases  to  resort  to  litigation.  The  question  now  is : 
What  is  the  profitable  medium? 

With  a  thorough  knowledge  of  human  nature,  if  the  only  question 
to  be  considered  is  how  much,  adjusting  would  be  easy.  A  clever 
bargainer  would  find  for  himself  almost  a  sinecure.  But  that  is  only 
a  small  part  of  an  adjuster’s  business.  What  to  adjust  is  the  problem. 

The  practice  of  adjusting  every  case  where  the  accident  occurred 
and  the  injuries  are  bona  fide,  does  not  require  the  talents  of  a  skilled 
claim  man.  Following  such  a  practice  a  salesman,  a  real  estate  dealer, 
in  fact  any  man  accustomed  to  dealing  with  men  might  make  a  great 
success  as  an  adjuster. 

In  a  previous  article  attention  was  called  to  adjustments  having 
been  made  when  they  should  not  have  been  made,  because  of  lack 
of  care  and  thoroughness  on  the  part  of  the  claim  department.  Some¬ 
times  adjustments  are  made  because  of  incompetency  on  the  part  of 
the  claim  man.  Again,  the  claim  man  has  sometimes  refused  to  adjust 
in  season,  and  subsequently  the  company  has  paid  in  a  large  measure 
for  his  folly. 

The  claim  man  should  be  a  phlegmatic  individual,  allowing  no 
emotion  to  influence  him  at  any  time  when  considering  the  question 
of  adjustment.  Personal  feelings,  either  of  friendliness  or  enmity, 
should  be  controlled.  At  all  times  let  it  be  a  cold  business  proposition. 
Many  a  time  are  the  adjuster’s  sympathies  appealed  to  by  the  suffer- 
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ing  he  sees,  but  he  must  remember  he  is  dispensing  other  persons’ 
money.  Liability  is  not  gauged  by  the  amount  of  suffering  caused  by 
the  accident.  The  extent  of  the  injuries  does  not  add  one  iota  to  the 
liability  of  the  case.  In  fact,  it  is  the  practice  of  some  courts  to 
lean  a  little  more  in  favor  of  th‘e  defendant  when  the  injuries  are 
quite  severe,  well  knowing  the  tendency  of  juries  to  sympathize  with 
the  plaintiff  and  to  render  large  verdicts. 

It  is  a  good  thing,  however,  if  it  can  be  done  economically,  to 
adjust  all  cases  of  permanent  injuries,  especially  such  as  the  loss  of 
any  member  of  the  body  or  a  disfigurement  of  any  kind.  This  is 
particularly  true  where  the  person  injured  is  a  female.  Even  the  loss 
of  a  small  finger  joint  is  a  nasty  disfigurement  to  a  young  girl.  One 
thing  you  are  certain  of :  no  matter  when  the  trial  takes  place  the 
injury  can  be  plainly  shown  to  the  jury  and  their  sympathies  excited. 

Fatal  injury  cases  should  always  be  settled.  If  there  appears  to 
be  no  liability  it  is  a  safe  investment  to  pay  at  least  the  funeral 
expenses.  Not  because  there  is  any  more  danger  of  their  being  won 
at  the  trial — the  defendant  sometimes  has  a  big  point  in  his  favor 
with  the  principal  witness  eliminated.  But,  as  the  fight  is  for  big 
stakes,  it  is  generally  more  stubbornly  made.  Which,  of  course, 
makes  it  costly  for  the  company,  even  if  the  contest  be  won.  Again, 
witnesses  are  not  always  available  in  a  prolonged  fight.  At  the  end 
of  several  years  the  witnesses  may  be  far  removed  from  the  juris¬ 
diction  of  the  court,  or  out  of  reach  entirely.  Witnesses  to  vehicle 
accidents,  who,  as  a  rule,  are  strangers,  come  more  often  in  this 
category. 

Vehicle  cases  should  be  settled  at  once,  no  matter  how  favorable 
the  investigation  may  be  to  the  owner  of  the  vehicle.  In  fact,  the 
investigation  should  not  be  waited  for.  Get  the  statement  of  the 
driver,  to  ascertain,  first,  was  he  using  his  master’s  vehicle;  next, 
was  he  on  his  master’s  business ;  finally,  was  this  vehicle  and  this 
business  covered  by  the  policy  held  with  your  company.  Then  get 
immediately  in  touch  with  the  injured  person  or  his  representative. 
If  settlement  cannot  be  made  at  once  hold  the  claimant  in  line  until 
a  more  favorable  opportunity  arises.  Oftentimes  public  witnesses 
arc  not  to  be  depended  upon  even  if  accessible.  As  stated  in  a  previous 
article  an  investigation  on  paper  does  not  always  stand  a  court  test. 
The  writer  recalls  a  case  where  the  investigator  of  a  trolley  company 
gathered  a  set  of  very  favorable,  signed  statements  regarding  a  col¬ 
lision  between  a  car  and  a  vehicle.  By  the  time  the  trial  was  reached 
the  persons  who  had  signed  these  statements  had  each  a  grievance 
against  the'  company,  and  each  repudiated  his  statement.  When 
charged  with  bad  faith  they  acknowledged  they  knew  the  contents 
of  the  statements  before  signing,  but  denied  their  truthfulness,  alleg¬ 
ing  they  had  been  persuaded  to  sign  by  the  investigator,  who  had  told 
them  the  motorman  was  the  father  of  a  large  family  and  he  would 
lose  his  job  in  event  of  the  accident  being  charged  to  his  negligence. 

There  is  no  class  of  cases  requiring  so  prompt  attention  as  auto¬ 
mobile  accidents.  The  greatest  dispatch  is  necessary  in  handling 
them.  As  is  well  known,  popular  prejudice  is  more  bitter  against 
them  than  against  corporations.  The  general  public  is  awaiting  the 
opportunity  to  get  square  with  those  who  rush  heedlessly  about  with 
apparently  so  little  consideration  for  the  rights  of  others.  Again, 
the  writer  has  found  in  the  majority  of  these  cases  the  question  of 
liability  is  very  close.  Before  adjusting,  however,  if  the  injuries  are 
severe  and  the  amount  involved  is  large,  it  might  be  well,  if  pos¬ 
sible,  to  be  certain  the  assured  is  solvent.  Many  of  the  reckless 
fellows  running  around  town  in  automobiles  have  nothing,  not  even 
owning  the  machine  that  did  the  damage.  Of  course,  this  is  a  delicate 
subject.  Don’t  try  to  make  a  Dun  or  a  Bradstreet  of  your  adjuster. 
Where  the  amount  involved  makes  it  worth  while  the  financial  con¬ 
dition  of  all  assured  should  be  looked  into.  Several  years  ago  the 
owner  of  a  property  was  insured,  and,  through  his  neglect,  a  passerby 
was  killed.  The  case  was  not  settled,  and  a  judgment  of  five  thousand 
dollars  was  obtained  against  said  owner.  Prior  to  the  trial  that 
gentleman  settled  up  his  estate,  disposing  of  all  his  property  except 
just  sufficient  to  meet  his  personal  needs  and  departed  for  Europe  to 
die.  Suffice  to  say,  up  to  date  the  insurance  company  has  not  paid 
the  judgment. 

In  another  case,  a  business  firm,  when  a  judgment  against  it  ex¬ 
ceeded  by  four  thousand  dollars  the  policy  limits,  agreed,  rather  than 
pay  the  excess,  to  go  into  bankruptcy.  The  insurance  company  con¬ 


tributed  to  the  cost  of  the  bankruptcy  proceedings,  which  amounted 
to  but  a  few  hundred  dollars.  The  judgment  was  never  paid. 

Let  us  now  consider  master  and  servant  cases. 

When  an  injury  to  an  employee  is  under  consideration  there  should 
be  a  wariness  about  making  an  adjustment.  In  fact,  it  does  not  pay 
to  visit  the  place  of  business  of  the  assured  every  time  an  accident 
is  reported.  Sometimes  a  visit  to  the  office  of  the  assured  suffices. 
While,  nowadays,  it  is  almost  impossible  to  conceal  from  employees 
the  knowledge  that  their  employer  is  insured,  it  is  well  not  to  empha¬ 
size  the  fact.  In  many  cases  it  is  not  even  necessary  to  visit  the  office 
of  the  assured.  When  the  injured  person  has  already  returned  to 
work  at  the  time  of  the  report  of  the  accident  or  is  expected  to  re¬ 
turn  in  the  near  future,  a  letter  of  acknowledgment  to  the  assured 
is  sufficient.  An  understanding  to  that  effect  can  be  had  with  the 
policyholder.  Most  assured  will  agree  to  such  a  proposition.  Too 
much  attention  to  master  and  servant  cases  breeds  claims.  A  great 
amount  of  business  of  this  class  cannot  be  profitably  written  unless 
care  is  used  in  the  handling  of  accidents.  When  employees  learn,  by 
being  defeated  in  court,  that  the  insurance  company  not  only  has 
ceased  to  pay  every  claim,  but  also  that  it  .cannot  be  compelled  to  pay, 
the  tendency  to  make  claims  will  gradually  pass  away. 

It  is  a  good  policy  to  settle  only  strictly  liability  cases  or  cases  of 
very  serious  injury.  As  far  as  possible,  if  he  has  a  proper  knowledge 
of  doing  it,  and  his  prejudices  are  not  too  much  in  favor  of  his 
employee,  get  the  employer  to  assist  in  making  adjustments.  Never 
give  an  employer  carte  blanche  to  adjust  cases,  no  matter  for  how 
small  an  amount,  without  his  first  consulting  the  claim  department. 
Such  a  practice  eventually  produces  bad  results. 

Be  chary  about  using  the  services  of  a  representative  of  a  labor 
union  to  effect  a  settlement.  He  is  a  poor  hand  at  a  compromise. 
His  view  of  a  subject,  as  a  rule,  is  contracted.  Some  of  these  men 
belong  to  a  mean  order  of  grafters,  oftentimes  do  they  work  the 
middle  against  both  sides.  Be  careful,  however,  never  to  openly 
antagonize  them.  It  does  not  require  a  great  deal  of  diplomacy  to 
circumvent  this  class  of  men. 

Many  an  adjustment  may  be  made  through  the  help  of  the  claim¬ 
ant’s  physician;  but  of  this  we  shall  write  more  fully  in  an  article 
devoted  to  that  subject. 

While  it  may  “go  against  the  grain”  to  do  so,  settle  all  cases  where 
the  investigation  shows  a  lack  of  honest,  intelligent  witnesses,  or 
where  the  witnesses,  and  also  the  employer,  are  against  you,  even 
when  you  know  they  are  lying.  Remember,  you  cannot  afford  to 
take  the  chance  of  their  being  forced  to  tell  the.  truth  in  court.  Your 
trial  attorney  cannot  disqualify  witnesses  he  has  called  to  the  stand. 
Do  not  depend  too  much  upon  the  affidavits  of  foreigners  who  do 
not  read  English.  Lastly,  if  the  case  be  one  of  liability,  whether  the 
injured  person  be  an  employee  or  a  stranger,  even  if  he  has  no  claim, 
if  he  is  injured,  try  to  get  a  settlement.  Investigator. 

New  York,  July  20. 


The  Convention  of  the  International  Federation  of  Commercial 
Travelers’  Organizations. 

The  ninth  annual  convention  of  the  Internationa]  Federation  of  Com¬ 
mercial  Travelers’  Organizations  was  held  at  the  Stevens  House,  Lake 
Placid,  N.  Y.,  July  14,  15  and  16.  The  federation,  which  comprises  in  its 
membership  fourteen  associations,  engaged  chiefly  in  the  writing  of  ac¬ 
cident  insurance  on  commercial  travelers,  has  become  an  important 
factor  in  the  field  of  casualty  insurance,  about  300,000  traveling  men 
being  enrolled  as  members  of  these  various  associations. 

At  the  Lake  Placid  meeting,  twelve  associations  were  represented. 
The  president,  L.  T.  LaBeaume,  secretary  of  the  Travelers  Protective 
Association  of  St.  Louis,  presided,  and  a  number  of  questions  affecting 
the  various  interests  of  the  organizations  were  fully  discussed. 

The  meeting  was  also  attended  by  Bayard  P.  Holmes,  vice-president 
of  the  Hooper-Holmes  Information  Bureau,  of  New  York,  who  ad¬ 
dressed  the  convention  on  the  subject  of  the  practical  benefits  derived 
from  co-operation  and  the  exchange  of  information  between  the  accident 
companies. 

The  following  officers  were  elected  for  the  ensuing  year:  President, 
L.  C.  Deets,  secretary  Iowa  State  Traveling  Men’s  Association  of  Des 
Moines,  la.;  vice-president,  C.  A.  Nesbit,  secretary  Commercial  Trav¬ 
elers  Life  and  Accident  Association  of  Cleveland,  Ohio;  secretary- 
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treasurer,  D.  K.  Clink,  secretary  Northwestern  Traveling  Men’s  Asso¬ 
ciation  of  Chicago,  Ill. 

In  the  election  of  Mr.  Deets  the  federation  chose  as  its  president  one 
of  its  most  active  and  influential  members.  He  is  widely  known  as  an 
accident  underwriter  and  is  recognized  as  one  of  the  ablest  executives 
among  the  traveling  men’s  organizations.  Under  the  administration  of 
Mr.  Deets  the  affairs  of  the  Iowa  State  Traveling  Men’s  Association  have 
prospered  materially  during  the  past  few  years,  and  it  is  believed  that 
his  standing  in  the  business  and  his  personal  popularity  and  experi¬ 
ence  will  enable  him  to  make  the  Federation  a  more  potent  factor  in  the 
casualty  underwriting  world  than  ever  before. 

The  next  convention  of  the  federation  will  be  held  at  Mackinac  Island 
in  July,  1909. 


New  Amsterdam  Casualty  Issues  New  Liability  Policies. 

The  New  Amsterdam  Casualty  has  issued  a  new  line  of  liability  policies, 
which  are  designed  with  a  view  to  simplicity  and  liberality.  In  the 
manufacturers’  employers’  liability  policy,  several  prominent  features 
appear. 

The  policy  agrees  to  indemnify  for  injuries  “suffered  or  alleged  to 
have  been  suffered,”  and  includes  “death  resulting  at  any  time  there¬ 
from.”  It  includes  among  the  injuries,  liability  for  which  will  be  as¬ 
sumed  by  the  company,  those  suffered  by  any  person  whose  wages  are 
included  in  the  estimate,  even  though  caused  by  officers  or  others 
whose  wages  are  not  included,  and  those  suffered  by  drivers,  their 
helpers,  salesmen,  collectors  and  messengers  when  away  from  the 
works,  if  not  engaged  in  installations  or  mechanical  demonstrations. 

It  expressly  affirms  the  obligation  of  the  company  to  defend  suits 
against  the  insured,  whether  groundless  or  not;  to  bear  all  expenses  of 
such  defense,  including  costs  which  may  be  taxed  against  insured, 
without  regard  to  the  limits  of  liability  stated  in  the  policy,  and  does 
not  permit  the  company  to  divest  itself  of  this  obligation  by  payment  of 
the  full  limit  under  the  policy.  It  permits  the  insured  to  provide  any 
needed  immediate  surgical  relief  at  the  cost  of  the  company;  to  bring 
suit  for  money  paid  in  satisfaction  of  any  judgment,  and  to  take  ad¬ 
vantage  of  the  full  period  provided  by  any  statutory  provision  of  his 
State  for  notice  of  accident  or  beginning  of  legal  proceedings,  where  such 
provision  does  not  agree  with  any  time  limit  in  the  policy. 

It  limits  the  time  during  which  the  company  can  claim  the  right  to 
audit  the  books  of  the  insured  to  a  period  not  more  than  one  year  after 
the  expiration  of  the  policy,  and  continues  the  insurance  in  force  for 
thirty  days  for  benefit  of  his  estate  in  case  of  death  of  insured.  While 
this  policy  contains  the  usual  provision  allowing  cancellation  by  either 
party  at  any  time,  it  provides  that  when  the  company  does  the  cancelling 
it  may  retain  not  more  than  the  earned  premium  instead  of  the  full 
minimum  premium  stipulated. 

The  company  issues  all  the  forms  in  general  use  for  liability  insur¬ 
ance,  and  is  prepared  to  promote  a  vigorous  campaign  for  this  class  of 
business  with  the  new  contracts,  all  of  which  contain  the  new  features 
recited  above,  in  so  far  as  they  apply  to  the  various  forms  in  use. 


Az tna  Issues  New  Policy. 

The  .Etna  Life  has  issued  a  new  accident  policy  which  sells  for  $10 
a  year  and  is  designed  for  men  of  small  means.  The  new  contract  com¬ 
bines  a  $250  death  payment  in  event  of  death  from  any  cause,  with  an 
accident  policy,  the  death  benefit  to  be  paid  in  addition  to  accident  in¬ 
demnity.  The  accident  features  of  the  policy  are:  $1000  for  accidental 
death  within  200  weeks  from  date  of  injury,  in  addition  to  the  $250  for 
death  from  any  cause.  To  this  is  added  double  benefits  for  travel  and 
burning-building  accidents,  and  ten  per  cent  accumulation  for  five 
years.  Five  dollars  a  week  is  paid  for  disabling  accidental  injury  up 
to  200  weeks,  which  is  also  doubled  under  the  travel  clause;  specific 
amounts  for  loss  of  limb  or  eyesight,  fees  for  surgical  operations  and 
surgical  treatment,  and  the  beneficiary  is  insured  up  to  $1000  without 
extra  cost  for  travel,  elevator  or  burning-building  accidents. 


Casualty  Notes 

—The  General  Accident,  Fire  and  Life  has  entered  Ohio. 

—The  New  Amsterdam  Casualty  has  declared  a  semi-annual  dividend  of  four 
per  cent. 

—The  Commonwealth  Casualty  of  Philadelphia  and  the  American  Life  and 
Accident  of  Salisbury,  Mo.,  have  entered  Tennessee. 

—The  Fidelity  and  Casualty  has  appointed  Davis,  Henig  &  Co.  of  Cleveland 
agents  for  Cleveland  and  Cuyahoga  county  for  all  lines. 

—The  Consolidated  Casualty  Company  of  Parkersburg,  W.  Va.,  has  been  in¬ 
corporated,  with  an  authorized  capital  of  $1,000,000,  of  which  $125,000  has  been 


subscribed  and  $12,500  paid  in.  The  incorporators  are  Edgar  E.  McWhinney, 
George  PI.  Roth,  Thomas  Francis  Gain,  A.  A.  Bain,  all  of  Philadelphia,  and 
Frank  A.  Kuntz  of  Camden,  N.  J. 

— The  American  Anti-Accident  Association  has  been  organized  at  Sharpsville, 
Pa.  The  object  of  the  association  is  to  lessen  the  number  of  accidents  occurring 
throughout  the  United  States. 

— The  new  line  of  semi-commercial  policies  being  put  out  by  the  Pennsylvania 
Casualty  Company  of  Scranton,  Pa.,  is  meeting  with  remarkable  success,  and  a 
large  volume  in  this  line  is  reported  for  June. 

.  — PI.  H.  Behse,  assistant  superintendent  of  the  accident  department  of  the 
Fidelity  and  Casualty,  has  resigned  to  accept  the  general  managership  of  the 
United  States  Health  and  Accident  Company  of  Saginaw,  Mich. 

— The  Pittsburg  Casualty  Company,  whose  offices  are  in  the  Union  Bank  build¬ 
ing,  Pittsburg,  has  elected  the  following  officers:  President,  James  B.  Haines, 
Jr.;  vice-president,  Louis  C.  Sands;  secretary  and  general  manager,  John  M. 
Boggs;  treasurer,  George  Z.  Plosack;  executive  committee,  James  B.  Haines, 
Jr.,  Louis  C.  Sands,  John  M.  Boggs,  E.  E.  Cole  and  James  H.  Price.  The  com¬ 
pany  began  business  last  week. 

— The  Travelers  Insurance  Company  and  the  Travelers  Indemnity  Company 
have  refused  to  entertain  a  proposition  from  an  officer  of  the  International  Auto¬ 
mobile  League  to  act  as  agent  for  the  Travelers  Indemnity.  The  plan  pro¬ 
posed  by  the  league  contemplates  a  rebate  of  premium  to  the  assured.  The  in¬ 
surance  company  has  warned  the  league  not  to  make  any  assertions  that  it  can 
procure  for  its  members  insurance  in  the  Travelers. 


Surety  Notes. 

—The  charter  of  the  Republic  Guaranty  and  Surety  Company,  Dallas,  Tex.,  has 
been  approved.  The  company  is  capitalized  at  $200,000. 

— The  American  Surety  has"  begun  a  friendly  suit  against  John  C.  Billheimer, 
Auditor  of  State  of  Indiana,  to  determine  his  alleged  right  to  dictate  the  form  of 
bonds  to  be  furnished  by  State  bank  and  trust  company  officials. 

— The  Empire  State  Surety  has  reorganized  its  Georgia  agency  department.  The 
Cliff  C.  Hatcher  Insurance  Agency  of  Atlanta  has  been  appointed  general  agent 
for  fidelity,  surety  and  burglary  lines,  and  Boyd  Perry  of  Atlanta,  general  agent 
for  all  its  other  casualty  lines  in  Georgia. 

—The  financial  statement  of  the  American  Surety  Company  on  June  30,  1908, 
shows  assets  of  $6,710,874,  and  a  surplus,  including  the  paid-up  capital  of 
$2,500,000,  of  $5,001,610.  In  addition  to  the  above  resources,  the  company  owns: 
Real  estate,  unencumbered,  in  various  places,  of  the  value  of  $103,800;  advances 
secured  by  collateral,  $353,755;  deposits  in  suspended  banks,  $133,062,  on  which 
will  be  realized  not  less  than  $188,491. 

— H.  D.  Lyman,  president  of  the  American  Surety  Company,  took  part  in  an 
interesting  chess  game  while  returning  from  Europe  on  the  steamship  “Carona. 
The  “Carona”  and  the  “Teutonic,”  both  bound  west,  continued  within  about 
thirty  miles  of  each  other  during  June  29  and  30,  and  the  game  was  played  by 
means  of  the  wireless  telegraph.  On  behalf  of  the  “Carona,”  the  game  was  con¬ 
ducted  by  Mr.  Lyman,-  and  for  the  “Teutonic,”  by  Charles  F.  Peterson  of 
Chicago,  and  Mr.  Younger  of  London  in  consultation.  Mr.  Lyman  was  vie- 
torious. 


TOO  LATE  FOR  CLASSIFICATION. 

—Herbert  F.  Gillingham  and  Jesse  G.  McCutcheon  of  Philadelphia  have  en¬ 
tered  suit  against  the  Capitol  Life  Insurance  Company  of  the  District  of  Co¬ 
lumbia,  and  asked  the  court  to  appoint  receivers  for  the  concern.  The  com¬ 
pany  has  never  begun  business. 


REPORTS  OF  FIRE  INSURANCE  COMPANIES. 

In  this  department  will  appear,  from  week  to  week,  the  latest  state¬ 
ments  of  licensed  and  unlicensed  fire  insurance  companies  operating  in 
the  United  States,  together  with  other  information  concerning  them  of 
interest  to  policyholders,  company  officials,  agents  and  brokers.  ihe 
data  presented  in  this  department  will  also  be  published  in  the  form  of  a 
monthly  supplement  to  the  book  entitled  “Reports  of  Fire  Insurance 
Companies,”  which  is  published  annually,  in  June,  by  The  Spectator 
Company.  Prices:  Book,  with  monthly  supplements,  one  year,  $7;  book 
only,  $5;  monthly  supplement  only,  $2  per  annum. 

Alliance  Fire  Insurance  Company,  Austin,  Minn. 

The  Alliance  Fire  of  Austin,  Minn.,  has  reinsured  all  of  its  outstanding  liabili¬ 
ties  under  fire,  lightning  and  tornado  policies  m  the  Connecticut  Fire,  the 
hail  policies  will  be  taken  by  the  Alliance  Hail  and  Cyclone  Mutual  of  Austin. 

Delaware  Fire  Insurance  Company,  Dover,  Del. 

This  company,  which  reinsured  its  outstanding  risks  early  this  year  and  re¬ 
tired  from  active  operation  in  all  the  States  except  Delaware,  is  planning  to 
again  enter  the  general  field  about  September,  when  it  expects  to  be  able  to 
show  a  net  surplus  of  neaily  $100,000. 

Pasadena  Fire  Insurance  Company,  Pasadena,  Cal. 

The  stockholders  of  the  Realty  Purchasing  Company,  which  is  the  holding  com¬ 
pany  for  the  Pasadena  Fire,  have  voted  to  proceed  with  the  organization  of  the 
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Hoencp  Mants. 

Hgcncp  Tenants. 

WANTED  AT  ONCE 

A  Few  EXPERIENCED  Stock 
Salesmen  for  Special 

Work 

IT  WILL  PAY  YOU  TO  INVES¬ 
TIGATE  THIS  PROPOSITION 

\aT  ANTFD  by  v*  wide  awake  Western  Life  Insurance 
*  Company,  SALESMEN  who  can  sell  life 
insurance  stock.  Only  experienced  men  need  apply,  but  to  those 
who  can  make  good  will  be  offered  inducements  that  are  right. 
Reference  and  full  particulars  must  accompany  application  or  no  attention 
will  be  paid.  Address  Manager,  520  Swetland  Bldg.,  Portland,  Ore. 

MANAGERS 

In  New  England,  New  York,  New  Jersey,  Maryland, 

Penna.,  to  write  Health  and  Accident  Insurance. 

Liberal  Policies.  Liberal  Compensation. 

FEDERAL  CASUALTY  COMPANY,  Detroit 
1907--lncome  $371,000  Assets  over  $200,000 

Address  “P.  F.  N.,” 

Care  of  The  Spectator, 

P.  O.  Box  1117, 

New  York  City,  N.  Y. 

An  interesting  proposition  to  those  carrying 

FRATERNAL  INSURANCE 

Liberal  Commission  to  Agents, 

AMERICAN  SERVICE  UNION,  253  Broadway,  N.  Y.  City 

A  Few  Good  Contracts  for  Special 
Work  are  offered  to  expert 
field  organizers. 

Apply  at  once. 

Guaranty  Mutual  Life  Insurance  Company 

PERRY  BUILDING,  PH1LA.,  PA. 

Comparts  IRepresentation  Manteb. 

Experienced  'party  with  best  of  references  is  open  for  en¬ 
gagement  by  a  reliable  Fire  Insurance  Company  as  a  special 
agent  for  Western  New  York,  Northern  Penna.  and  Ohio. 
Address  “Conservative,”  care  of  The  Spectator,  P.  0.  Box 
1117  New  York  City,  N.  Y. 

The  agency  of  one  or  more  Fire  Insurance  Companies  is  wanted  for 
this  City  and  State.  I  am  well  and  favorably  known  and  control  de¬ 
sirable  business,  which  can  be  greatly  increased  through  representation 
of  conservatively  conducted  companies. 

JULES  A.  GAUCHE, 

904  Gravier  Street,  New  Orleans,  La. 

IRcportino  anb  Hbiustino  Companies. 

WANTED — -A  few  experienced  Life  Insurance  Stock  salesmeu 
who  can  furnish  gilt-edge  references,  to  place  stock  for  a 
Million  Dollar  Company.  The  first  of  its  kind  to  organize  in 
its  respective  State.  Address  R.,  care  of  The  Spectator 
P.  0.  Box  1117,  New  York  City,  N.  Y. 

COLUMBIAN  WOODMEN  CO 

ATLANTA,  GEORGIA 

OFFICERS — Jonathan  B.  Frost  Peter  F.  Clarke  Lloyd  T.  Binford 

J.  Cheston  King,  M.  D.  J.  G.  St.  Amand  Gen'l  Clement  A.  Evans 
Counselor:  Hon.  Hoke  Smith 

FULL  PROTECTION  AGAINST 

Deatli,  Disability  and  Partial  Disability  from  Accident  or  Disease 
under  One  Contract. 

Accumulates  a  Surplus  from  Scientific  Rates  for  Permanent  Protection. 

UNEQUALLED  OPPORTUNITY  for  Agents  to  place  an  Exceptional 
Contract  at  Moderate  Rates. 

WRITE  FOR  PARTICULARS  AT  ONCE 

THE  HOOPER-HOLMES  INFORMATION  BUREAU 

87  NASSAU  STREET,  -  NEW  YORK  CITY 

INSPECTION  DEPARTMENT 

This  Bureau,  through  its  inspectors  and  local  correspondents,  is  prepared  to  make  prompt  and 
thorough  inspections  and  investigations  of  applicants,  claims,  agents,  and  medical  examiners,  for 
life  ana  accident  companies  at  all  points  throughout  the  U.  S.  and  Canada.  We  offer  exceptional 
facilities  for  service  of  this  character,  having  over  one  million  records  on  file  tor  reference.  We 
have  recently  acquired  the  business  of  the  Holmes  Mercantile  Agency  of  New  York,  thus  adding 
materially  to  our  facilities.  Blanks  for  reports  furnished  on  application.  No  contract  or  sub¬ 
scription  required,  bills  being  rendered  monthly. 

W  .DE  M.  HOOPER,  President  BAYARD  P.  HOLMES,  Vice-President 

prominent  agents  anb  Brokers. 

pERCY  B.  DUTTON  new  york  state  manager 

FOURTH  FLOOR  WILDER  BLDG.  ROCHESTER,  N.  Y. 

Humboldt  Fire  Insurance  Co.,  of  Pittsburg,  Pa. 

Assets,  $787,555.41  Surplus  to  Policyholders,  $460,804.17 

Teutonia  Fire  Insurance  Co.,  of  Pittsburg,  Pa. 

Assets,  $792,496.07  Surplus  to  Policyholders,  $481,906.29 

OPPORTUNITY  for  managers  and  solicitors  for  the 
latest  and  approved  plan  of  industrial  insurance.  Will 
give  liberal  renewal  contract.  Call  or  write  809  Mutual 
Life  Building,  Buffalo,  N.  Y. 

PUBLICATIONS  OF  C.  &  E.  LAYTON. 

JL  The  undersigned  are  sole  agents  in  the  United  States  for  the  old  established  pub¬ 

lishing  house  of  Charles  &  Edwin  Layton  of  London,  England,  whose  long  list  of  publication* 
on  fire,  life,  marine  and  other  branches  of  insure  *ce  embrace  the  most  valuable  and  standard 
treatises  on  these  subjects. 

Send  Five  Cent  Stamp  for  Catalogue. 

TEE  SPECTATOR  COIMilP.A.ISr^ 

TRW1N  &  GRIFFIN,  NEW  ORLEANS,  LA. 

1  General  Agents,  Louisiana  and  Mississippi. 

Delaware  Fire  Insurance  Company  of  Delaware. 

National  Lumber  Insurance  Company  of  Buffalo,  N.  Y. 

Adirondack  Fire  Insurance  Company  of  New  York. 

Lumber  Insurance  Company  of  New  York. 

City  of  New  York  Insurance  Company. 

Frankfort  Marine  and  Accident  Insurance  Company  of  Germany. 

135  WILLIAM  STREET.  NEW  YORK  New  York  Plate  Glass  Insurance  Company  of  New  York. 
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THE  SPECTATOR: 

The  Spectator,  established  in  1868,  is  a  weekly  journal  devoted 
to  promoting  the  best  interests  of  trustworthy  insurance  of  all  kinds. 
The  subscription  price  for  the  United  States,  Canada  and  Mexico  is 
Four  Dollars  per  annum,  postage  prepaid.  To  all  foreign  countries  in 
the  Postal  Union,  Five  Dollars  per  annum. 

The  Spectator  has  a  larger  circulation  than  any  other  insurance 
journal — and  carries  no  “ deadhead ”  subscriptions. 

THE  SPECTATOR  COMPANY,  Publishers. 

Clifford  Thomson,  President.  Arthur  L.  J.  Smith,  Sec’y  &  Treas. 

Telephone ,  j  2^2  j0jm  Address,  135  William  St.,  N.  Y. 

[All  persons  residing  in  America  who  may  desire  to  purchase  publica¬ 
tions  Issued  by  Charles  &  Edwin  Layton,  of  London,  should  order 
through  The  Spectator  Company.  As  sole  selling  agents  in  America  for 
that  well-known  firm,  all  orders  for  their  publications  are  filled  through 
this  company.] 
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THE  condition  of  the  Provident  Savings  Life  Assurance 
Society  is  still  a  matter  of  considerable  interest  and 
comment.  Efforts  to  hold  a  meeting  of  the  board  have  been 
unavailing,  owing  to  the  lack  of  a  quorum,  but  it  is  hoped 
that  at  an  early  date  the  board  will  proceed  to  reorganize  the 
company  and  place  it  in  a  position  to  resume  business.  The 
banks  that  control  the  stock,  through  hypothecation  by  E.  R. 
and  O.  F.  Thomas,  would  be  very  glad  to  turn  it  over  to  who¬ 
ever  is  willing  to  pay  a  reasonable  price  for  it.  There  have 
been  various  offers  made  for  the  stock  by  insurance  men,  as 
well  as  by  speculators  who  would  like  to  get  control  of  its 
assets,  as  the  Thomases  did,  but  no  offer  has  yet  been  ac¬ 
cepted  by  the  banking  interests.  It  is  reported  that  the  Co¬ 
lumbian  National  of  Boston  has  made  a  proposition  that  is 
favorably  regarded,  and  may  result  in  that  company  securing 
control  of  the  Provident  Savings  at  an  early  day,  operating 
it  as  an  independent  company.  Offers  for  the  stock  range  all 
the  way  from  eighty  to  two  hundred  dollars  per  share  of 
the  face  value  of  $80  a  share.  The  financial  condition  of  the 
Provident  is  improving,  and  its  position  was  excellent  be¬ 
fore  the  Thomases  got  control,  but  it  is  losing  business  daily 
because  of  the  troubles  existing  and  the  order  of  Superin¬ 
tendent  Kelsey  prohibiting  it  from  writing  new  business. 
The  society  has  long  been  the  football  of  speculators,  notwith¬ 
standing  which  it  was  regarded  as  sound  and  solvent,  and 
one  of  the  most  promising  of  the  younger  companies.  It  is 
greatly  to  be  hoped  that  the  existing  difficulties  may  be 
speedily  arranged,  and  live,  practical  insurance  men  obtain 
control  of  the  company.  The  latest  news  is  that  certain  prom¬ 
inent  capitalists  are  about  to  acquire  the  company.  It  is  too 
good  a  plant  to  reinsure  its  business,  or  let  it  fall  into  the 
hands  of  a  receiver,  as  is  likely  to  be  the  case  if  a  change  is 
not  soon  brought  about. 


A  DECISION  of  considerable  importance  to  automobilists 
was  rendered  by  the  Appellate  Division  of  the  Supreme 
Court  a  few  days  since.  The  case  was  that  of  George  Cun¬ 
ningham  against  Burton  S.  Castle,  the  owner  of  an  automo¬ 
bile.  It  appears  that,  after  having  taken  the  owner  home  m 
the  evening,  the  chauffeur  asked  permission  to  use  the  machine 


for  an  hour  or  so  to  go  uptown  on  his  own  private  business, 
and  consent  was  given.  The  chauffeur  then  went  to  a  restau¬ 
rant  and  invited  a  man  and  two  women  to  take  a  ride  with 
him.  While  driving  rapidly  down  Eighth  avenue,  the  car 
struck  and  seriously  injured  Mr.  Cunningham,  lie  brought 
suit  for  damages  against  the  owner  of  the  machine.  1  he 
lower  court  gave  judgment  for  the  plaintiff,  and  an  appeal 
was  taken  to  the  higher  court.  1  he  appellate  division,  by  a 
vote  of  three  to  two,  overruled  the  lower  court.  It  was 
claimed  that  the  automobile  is  a  dangerous  instrumentality, 
and  that  its  owner  was  responsible  for  the  accident  because  of 
such  dangerous  character,  and  also  that  it  was  being  operated 
with  his  consent;  but  the  court  holds  that  an  automobile  is  no 
more  dangerous  than  a  team  of  horses  and  carriage,  or  a  gun 
or  a  sailboat  or  a  motor  launch.  The  opinion  holds  that  the 
chauffeur  was  not  engaged  upon  the  master  s  business,  but 
was  using  the  car  solely  for  his  own  pleasure,  and  conse¬ 
quently  the  owner  was  not  responsible  for  the  accident.  This 
opinion  was  delivered  by  Justice  Clarke,  Justices  Ingraham 
and  Scott  concurring.  Justices  Houghton  and  McLaughlin 
dissented,  on  the  ground  that  the  chauffeur  had  his  master's 
permission  to  use  the  machine,  and  must  be  considered  in  his 
employment  at  the  time  of  the  accident.  I  he  five  justices 
seem  to  be  unanimous  upon  the  proposition  of  law  that  wheie 
the  chauffeur  takes  the  automobile  out  without  the  consent 
or  knowledge  of  his  master  and  not  upon  the  master’s  busi¬ 
ness  within  the  scope  of  his — the  chauffeur’s — authority,  that 
the  master  or  owner  is  not  liable  for  accidents  that  take  place. 


SOUTHERN  agents  having  been  told  that  their  efforts  to 
secure  higher  commissions  should  be  addressed  to  the 
companies  direct,  those  in  Florida,  through  their  State  asso¬ 
ciation,  have  asked  the  companies  the  series  of  questions  pre¬ 
sented  below : 

FJrst _ Are  you  in  favor  of  increasing  the  local  agents  compensa¬ 
tion  in  this  State?  _  .  . 

Second— If  so.  do  you  favor  an  increase  in  flat  commission. 

Third— If  so,  how  much? 

Fourth _ Do  you  look  with  favor  on  the  contingent  plan? 

Fifth— If  so,  to  what  extent? 

Sixth— If  neither  of  these  meets  with  your  approval,  do  you  favor 
treating  us  with  the  same  consideration  you  show  your  agents  in 
Tennessee,  Kentucky,  West  Virginia,  the  West  and  Middle  West, 
viz.:  a  graded  commission  basis  of  15.  20  and  25  per  cent? 

In  the  letter  which  embodies  these  queries,  prompt  and 
definite  replies  are  requested,  presumably  being  desired  in 
time  for  discussion  at  the  coming  annual  meeting  of  the 
National  Association  of  Local  Fire  Insurance  Agents.  If  any 
“definite”  replies  are  received,  they  will  doubtless  make  inter¬ 
esting  reading. 


WHILE  it  is  natural  for  local  fire  insurance  agents  to 
wish  to  increase  their  incomes,  and  it  is  laudable  for 
them  to  try  to  do  so  by  all  proper  and  fair  means,  it  looks  as 
though  some  of  them  had  allowed  their  desire  for  a  higher 
commission  rate  to  run  away  with  their  good  judgment  and 
to  impair  their  sense  of  loyalty.  There  is  a  strong  suspicion 
that  the  bill  which  passed  the  Louisiana  Legislature  and 
barely  escaped  becoming  a  law,  and  which  provided  that 
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companies  should  pay  their  Louisiana  agents  as  high  com¬ 
missions  as  they  pay  in  any  other  part  of  the  country,  was 
instigated  by  local  agents,  even  though  it  was  attributed  to 
the  Insurance  Commissioner.  That  the  bill  failed  to  become 
a  law  was  a  fortunate  circumstance  for  those  who  promoted 
it  under  cover,  as  well  as  for  those  agents  who  did  not  par¬ 
ticipate  in  the  scheme,  for  many  of  the  largest  companies 
would  undoubtedly  have  withdrawn  from  the  State  had  the 
bill  been  placed  on  the  statute  books.  The  innocent  agents 
and  the  general  public  would  thus  have  suffered  with  those 
who  inspired  the  plan.  Agents  in  Seattle,  Wash.,  are  said  to 
be  talking  of  endeavoring  to  secure  the  enactment  of  a  law 
of  similar  intent  to  that  which  passed  the  Louisiana  Legisla¬ 
ture.  If  this  is  true,  they  should  learn  a  lesson  from  the  nar¬ 
row  escape  of  their  Louisiana  brethren.  Agents  who  believe 
that  they  are  not  fairly  treated  as  to  commissions,  should 
take  up  the  matter  directly  with  company  managers,  who  are 
generally  reasonable  and  just,  and  not  attempt  to  force  con¬ 
ditions  by  legislative  action.  The  latter  is  very  likely  to  prove 
a  boomerang. 


THE  extreme  hot  weather  of  the  past  few  weeks  has  been 
almost  unbearable  by  those  who  were  compelled  to  re¬ 
main  among  brick  walls  and  congested  streets  of  the  cities 
that  seemed  to  reflect  the  heat  with  added  intensity.  Nearly 
every  one  who  could  get  away  deserted  the  cities  and  fled  to 
the  mountains  or  the  seaside  in  pursuit  of  refreshing  breezes. 
Many  were  disappointed  in  this,  finding  the  discomforts  of 
hotels  and  boarding  houses  exceeding  those  caused  by  the 
“torrid  wave”  in  their  own  homes.  The  heat  has  been  espe¬ 
cially  severe  upon  the  laboring  classes,  their  wives  and  chil¬ 
dren,  who  are  compelled  to  live  in  tenement  houses  with  no 
opportunity  to  breathe  the  open  air  except  such  as  was  to  be 
found  in  the  streets  or  upon  the  roofs  of  the  houses  they  oc¬ 
cupied.  Hundreds  of  men,  women  and  children  have  slept 
in  the  parks  or  in  the  streets  rather  than  bake  in  their  illy- 
ventilated  rooms.  The  mortality  among  children  has  been 
very  great,  and  a  physician  of  the  Health  Board  estimates  that 
nearly  one  thousand  babies  will  die  within  a  month  as  a  conse¬ 
quence  of  the  heat  and  lack  of  proper  nourishment  and  care. 
But  “it’s  an  ill  wind  that  blows  nobody  good,”  and  the  pro¬ 
prietors  of  summer  resorts  are  reaping  an  almost  phenomenal 
harvest  froni  the  crowds  that  overwhelm  them.  Their  ac¬ 
commodations  are  taxed  to  the  limit,  and  it  is  a  task  of  mag¬ 
nitude  to  feed  the  hungry  crowds  that  are  seeking  refuge 
from  the  heat  of  the  cities.  From  present  indications,  it  does 
not  seem  necessary  for  any  summer  hotels  to  burn  down  at 
the  close  of  the  season  in  order  that  the  insurance  money  may 
save  the  proprietors  from  loss  on  the  season’s  business. 


IT  is  anticipated  that  the  forthcoming  opinion  of  the  At¬ 
torney-General  of  Oklahoma,  as  to  whether  or  not  the 
new  anti-trust  law  applies  to  fire  insurance  companies,  will 
be  favorable  to  the  insurance  interests.  It  would  seem  that 
only  a  strained  interpretation  of  the  law  could  render  the 
insurance  companies  amenable  to  it,  and  it  is  to  be  hoped  that 
the  Attorney-General  will  decide  that  they  are  not  affected 
by  its  provisions,  v 


LAPSES,  DEATH  LOSSES  AND  MEMBERSHIP  IN  ASSESS¬ 
MENT  SOCIETIES. 

HE  number  of  so-called  business  assessment  associations 
has  now  been  reduced  to  a  mere  handful,  in  striking 
contrast  to  the  large  number  in  existence  up  to  ten  years  ago. 
Many  hundreds  of  these  concerns  were  organized  during  the 
two  decades  ending  with  1900,  which,  in  the  aggregate,  paid 
many  millions  of  dollars  to  beneficiaries,  but  by  their  failure, 
left  thousands  of  trusting  persons  uninsured,  and  caused  dis¬ 
tress  to  innumerable  families  by  depriving  them  of  the  protec¬ 
tion  they  had  been  led  to  count  upon.  It  has  been  a  bitter 
lesson  for  the  public  to  learn  that  cheap  insurance  is  worse 
than  no  insurance  at  all,  and  a  great  deal  of  the  blame  must 
be  laid  to  the  legislatures  which  permitted  such  organizations 
to  exist.  While  the  business  assessment  associations  have 
almost  entirely  disappeared,  there  is  yet  a  vast  amount  of 
assessment  insurance  carried  through  the  medium  of  hun¬ 
dreds  of  fraternal  orders.  These  orders  still  pretend  to  be 
able  to  supply  life  insurance  at  cost,  but  the  cost  is  not  equi¬ 
tably  distributed,  inasmuch  as  in  nearly  every  case  the 
younger  members  are  paying  more  than  the  cost  of  their  in¬ 
surance  to  make  up  for  the  deficiencies  of  the  older.  For 
nearly  a  decade,  some  of  the  wiser  heads  of  the  fraternal  plan 
have  been  endeavoring  to  establish  a  more  scientific  basis, 
but  without  any  marked  degree  of  success.  Several  orders 
have  increased  their  rates  and  readjusted  their  plans,  but  in 
no  case  have  they  gone  far  enough,  and  their  efforts  may  only 
be  said  to  have  resulted  in  a  postponement  of  the  day  of 
reckoning.  At  the  present  time  considerable  attention  is  being 
paid  to  the  question  by  the  Insurance  Commissioners  of  the 
various  States,  with  a  view  to  compelling  fraternal  orders  to 
adopt  sound  methods,  and  such  efforts  are  being  supported 
by  the  more  enlightened  fraternal  managers. 

About  four  million  certificates  of  insurance  are  carried  by 
such  assessment  associations  and  fraternal  orders  as  are  over 
ten  years  old.  Consequently  there  are  many  millions  of  de¬ 
pendents  directly  interested  in  their  continued  existence.  The 
extensive  tabulation  presented  herewith  shows  clearly  that 
these  organizations  have  to  contend  with  a  constantly  increas¬ 
ing  death  rate,  which  also  forces  an  increased  proportion  of 
lapses.  The  table  is  arranged  in  four  groups,  according  to 
the  age  of  the  societies  listed,  the  first  embracing  those  be¬ 
tween  thirty  and  forty  years  of  age.  In  this  group  the  aver¬ 
age  death  rate  is  quite  high,  an  increase  being  apparent  for 
each  quinquennium ;  the  lapse  rate  is  abnormal,  while  the 
membership  shows  an  actual  decrease  for  the  last  five-year 
period.  The  condition  of  some  of  these  orders  is  precarious 
in  the  extreme,  and  would  seem  to  necessitate  some  radical 
action  on  the  part  of  the  insurance  authorities.  Group  two 
includes  societies  between  twenty-five  and  thirty  years  of  age 
and  repeats  the  same  story  of  increasing  death  and  lapse  rates. 
Of  the  thirteen  organizations  listed,  seven  show  a  falling  off 
in  membership  for  1907,  as  compared  with  1902.  This  group 
includes  the  largest  business  association,  whose  economical 
management  and  careful  selection  of  risks  have  caused  it  to 
maintain  an  apparently  prosperous  condition. 

1  he  third  group  takes  in  eleven  societies  from  fifteen  to 
twenty  years  of  age,  including  the  largest  fraternal  order  of 
the  country ;  but  in  spite  of  the  tremendous  increase  in  mem- 
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Supplement  to  The  Spectator  of  July  30,  1908. 

In  further  reference  to  the  article  printed  in  this  issue  of 
The  Spectator  regarding  the  Provident  Savings  Life,  it  is 
learned  that  the  negotiations  which  have  been  in  progress  for 
some  time  with  Arthur  G.  Langham  of  Louisville,  the  well- 
known  insurance  man,  for  the  purchase  of  the  stock  held  by 
the  banks  have  been  consummated.  The  price  is  said  to  be 
$220  per  share,  and  a  sufficient  number  of  shares  are  secured 
by  Mr.  Langham  and  the  capitalists  associated  with  him  to 
o-ive  them  the  controlling  interest.  It  is  expected  that  a  reor¬ 
ganization  will  speedily  be  effected  and  steps  taken  to  place 
the  society  in  active  business  again. 
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NAME  AND  LOCATION  OF  COMPANY. 


S-§ 
6  = 
o  m 
O 


Telegraphers  Mut.  Benefit,  N.  Y.  City.  .  .  . 
N.  Y.  Physicians  Mut.  Aid,  N.  \  .  City. 
Southern  Tier  Mas.  Rel.,  Elmira,  N.  Y 
Expressmens  Mut.  Benefit  Ass’n,  N.  Y .  City 

Free  Sons  of  Israel,  New  York . -  - . 

Insurance  Clerks  Mut.  Ben.,  N.  Y.  City 


Masonic  Life  Ass’n,  Buffalo,  N.  Y  . 
Knights  of  Honor,  St.  Louis,  Mo. 

A.  O.  United  Workmen,  Buffalo,  N.  Y  .  . 
Golden  Cross  U.  O.  of  Knoxville,  Tenn. 
Mutual  Benefit  Ass’n,  Riverhead,  N.  Y. 
Catholic  Knights  of  Arner.,  St.  Louis,  Mo 


Policy  Account. 


1897. 


Written . 


Jewelers  League,  New  York. 

Kts.  and  Ladies  of  Honor.  Indianapolis 
Knights  of  Pythias,  Chicago . 


Royal  Arcanum,  Boston  . 

Stafford  Benefit  Ass’n,  Stafford,  N.  Y 

Totals  and  averages  (17  companies) 


1867 

1868 

1868 

1869 

1871 

1872 

1872 

1873 

1874 
1876 

1876 

1877 

1877 

1877 

1877 

1877 

1877 


Gold  and  Stock  Life  Ass  n,  N.  Y  .  City 
Improved  Order  Heptasophs,  Baltimore 
K.  T.  &  Masonic  Mut.  Aid,  Cincinnati. 
Scottish  Clans,  Order  of,  Boston 
Iowa  Legion  of  Honor,  Cedar  Rapids 


Bankers  Life  Ass’n,  Des  Moines,  la . 

Catholic  M.  B.  Ass’n,  Hornell,  N.  Yr.  .  . 
Pilgrim  Fathers,  U.  O.  of,  Lawrence,  Mass 
Protective  Life  Ass’n,  Rochester,  N.  Y . 
Catholic  Benev.  Legion,  Brooklyn,  N.  Y 

Foresters,  Independent  Order,  Toronto. 

National  Union,  Toledo,  O . •  ■  • 

Knights  of  Columbus,  New  Haven,  Conn. 

Totals  and  averages  (13  companies).  .  .  . 


Lapsed. 


338 

146 

936 

602 

444 

61 

2,400 

io.57 

1,5” 

5, 02  3 
24 
1,025 

39 

3.384 

9,9i5 

i3,299 

16 


1902. 


Written . 


1 76 
24 
494 
706 

(+) 

31 

i,32° 

r5,292 

1,092 

4,252 

6 

i,74o 

135 

6,912 

4,49i 

6,943 

9 


1878 

1878 

1878 

1878 

1879 

i879 

1879 
4879 

1880 
881 

1881 

1881 

1882 


Knights  of  the  Maccabees,  Port  Hurom 
Knights  of  St.  John  and  Malta,  N.  Y.  City 
Modern  Woodmen,  Rock  Island,  Ill 
National  Provident  Union,  N.  Y .  City 
Prov.  Ass’n  of  Newtown,  L.  I.,  Maspeth  . 


Royal  League,  Chicago,  Ill  • 

Templars  of  Liberty,  N.  Y.  City  ■  •  •  • 

Fraternal  Mystic  Circle,  Philadelphia,  Pa 
Emp.  State  Deg.  of  Honor,  Stockton,  N.  Yr 

Protected  Home  Circle,  Sharon,  Pa . 

New  England  Order  of  Protection,  Boston . 


1883 

1883 

1883 

1883 

1883 

1883 

1883 

1885 

1886 

1886 

1887 


Totals  and  averages  (11  companies). 


49,729 


61 

9,098 

862 

825 

31® 

9,851 

5,086 

2,452 

822 

4,386 

io,i37 

4,212 

4,935 


Lapsed.  Written 


1907. 


331 

76 

357 

191 

369 

22 

1,198 

4,093 

3,63! 

4,248 

20 

1,669 

IO9 

157301 

”,348 

33,216 

67 


.43,623 


43 

2,471 

355 

395 

669 

2,515 

1,187 

54° 

49° 

1,890 

7,658 

4,024 

5°3 


207 

28 

580 

1,481 

(t) 

6 

762 

4,649 

1,625 

2,590 

9 

1,164 

3° 

5,262 

6,998 

7,480 

3i 


Lapsed. 


76,246 


93 

5,846 

572 

1,150 

856 

12,761 

6,146 

1,136 

455 

i,o57 

30,101 

8,319 

3,864 


Loyal  Ass’n,  Jersey  City  . - 

American  Temperance  Life,  N.  YT.  City. 
Ladies  Cath.  Benev.  Ass’n,  Erie,  Pa.  .  .  .  . . 
Lad.  of  the  Maccabees,  Port  Huron,  Mich. 
Woodmen  of  the  World  (S.  C.),  Omaha. 


Order  of  the  Amaranth,  Detroit,  Mich 
Cath.  Relief  and  Beneficiary  Ass’n,  Auburn 
Foresters,  United  Order,  Milwaukee.  .  .  .  .  . 
Ben  Hur,  Sup.  Tribe,  Crawfordsville,  Ind. 
Gleaners,  Ancient  Order  of,  Caro,  Mich. 

Columbian  Knights,  Order  of,  Chicago,  Ill. 
Court  of  Honor,  Springfield,  Ill ...  . 

North  American  Union,  Chicago,  Ill  _ 
Royal  Neighbors  of  America,  Peoria,  111  . 

Woodmen  Circle,  Omaha,  Neb . 


53,°45 


35,952 

432 

64,690 

123 

11 

1,423 

100 

3,671 

1,863 

6,559 

2,452 


Fraternal  Censer,  Cincinnati,  Ohio 
Mystic  Workers  of  the  World,  Fulton,  111 
International  Congress,  Detroit,  Mich 
Fraternal  Union  of  America,  Denver,  Col. 

Totals  and  averages  (19  companies)  .  • 

Grand  totals  and  averages  (60  companies) 


1889 

1889 

1890 

1890 

1891 

1891 

1893 

1893 

1894 

1894 

1895 
1895 
1895 
i895 
1895 

1895 

1896 
1896 
1896 


22,740 


15,360 

363 

16,389 

1,987 

I 

2,844 

242 

3,065 

638 

2,367 

540 


117,276 


446 

i,7i4 

8,401 

10,986 

28,456 

203 

789 

887 

6,527 

2,805 

2,889 

i7,oS3 

1,664 

6,910 

(t  > 

252 

1,612 

528 

(+» 


92,122 


312,172 


43,813 


139 

1,057 

21 

3,879 

10,499 

75 

45 

387 

1,587 

33 

52 

3,9i 

21 

■;o6 

(t) 

77 

270 

59 


(+)' 


22,184 

132,860 


189 

ft' 

184 

389 

639 

IOO 
I  ,822 

2,396 

22 

2,159 

25 

1,484 

36 

i7,54o 
1 1 ,882 
12,568 

25 


Membership. 


1897. 


255 
(t » 

184 

297 

223 

88 

673 

2.331 

890 

2,137 

13 

i,3S3 

27 

14,377 

11,680 

9,779 

13 


1902. 


72,356 


70,780 

157 

95,875 

232 


2,725 

22 

2,364 

1,968 

13,776 

2,694 


3  2,9°; 


33 

2,607 

344 

448 

604 

2,851 
1 ,660 
840 
45° 
2,”5 

15,478 

4,667 

1,820 


4,684 

L451 

i,494 

5,42i 

11,50° 

627 

9,190 

89,679 

26,143 

32,983 

1,54° 

22,878 

2,297 

66,437 
i5,7i5 
195, T°5 
674 


51,460]  44,32° 


T90,60l 


667 

426 

10,309 

i8,754 

53,250 

3i9 

1,156 

3,i94 

16,985 

5,943 

3,067 

13,018 

2,045 

15,705 

260 

1,212 

7,240 

890 

7,703 


33, 91 7 


23,792 

3” 

50,243 

460 

25 

i,559 

13° 

4,589 

480 

6,368 

1,004 

88,961 


55 

9,671 

624 

1,886 

366 

26,793 

3,75° 

614 

575 

847 

36,808 

S,458 

9,142 


5° 

4,853 

993 

952 

768 

6,505 

1,325 

619 

55° 

733 

23,718 

4,532 

1,906 


96,589 


25,243 

247 

I3UL57 

286 

7 

3,752 

603 

20,739 

983 

12,928 

9,212 


5,204 

1,627 

1,560 

3,065 

I°,954 

662 

7,44° 

53,58o 

32,744 

26,621 

i,527 

23,812 

2,100 

60,875 

60,710 

245,322 

665 


487,818 


938 

38,256 

5,367 

4,335 

5,886 

5o,4i9 

43,628 

21,950 

3,98.3 

46,998 


538,468 


1,146 
5  2,002 
‘  8,832 
7,219 
4,204 

89,267 

60,507 

22,336 

3,935 

36,555 


124,685  205,369 
46,602  64,960 

17,576  34,586 


162,243 


501,446 


218 

347 

639 

5,888 

28,938 

112 

405 

1,192 

8,409 

925 

1,962 

4,228 

985 

6,267 

213 

846 

2,171 

1,254 

4,644 


69,643 


47>5°4 


26,847 

l8l 

47,565 

424 

5 

3,273 

65 

3,729 

1,245 

8,666 

2,677 


205,157 


523 

382 

5,8o5 

5,000 

93,724 

447 

i,952 

1,183 

17,127 

7,165 

2,364 

12,112 

i,479 

24,949 

i5,5i7 

i,243 

9>°°3 

95 

6,047 


4!o,623 


138,663 

3,788 

259,584 

3,972 

473 

i5,IO° 

2,93° 

12,181 

5,3oi 

23,652 

21,95° 


94,677 


5°7 

1,362 

1,068 

4,021 

32,636 

258 

206 
1,609 
9,1 10 
2,95 

i,734 

6,719 

i,i59 

3,733 

5,696 

825 

2,582 

189 

4,500 


487,594 


285,564 

2,633 

664,166 

2,803 

438 

21,652 

1,141 

13,501 

9H49 

48,688 

32,028 
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No  report. 
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bership,  the  same  trend  toward  increased  death  and  lapse  rate 
is  apparent.  Group  four  includes  nineteen  organizations  be¬ 
tween  ten  and  fifteen  years  of  age.  some  of  which  are  already 
experiencing  an  abnormal  death  rate,  while  on  the  whole  there 
is  manifest  the  usual  tendency  to  a  higher  death  rate  each 
year.  Taking  the  tabulation  in  its  entirety,  we  find  that  in 
the  past  decade  the  death  rate  has  risen  from  8.31  to  8.94  per 
thousand  members,  while  the  lapse  rate  of  42.56  per  cent  in 
1897  went  up  to  47.80  per  cent  in  1907.  In  the  five  years 
ending  with  1902.  the  increase  in  membership  was  1,285.913, 
while  in  the  last  quinquennium  it  was  843,916,  or  34  per 
cent  less. 


FIRE  INSURANCE  TOPICS 


NEW  YORK  SURVEYS. 

S.  H.  Lockett,  formerly  secretary  of  the  National  Board  of  Fire 
Underwriters  Committee  of  Twenty,  and  at  present  with  the  Conti¬ 
nental  and  Fidelity  Insurance  Companies,  has  outlined  in  a  report  to 
President  Evans  the  dangers  of  a  conflagration  on  the  East  Side. 
He  intimated  that  while  the  values  in  this  large  territory  are  not 
great  a  conflagration  starting  there  might  well  sweep  into  the  more 
valuable  sections,  the  fireproof  constructions  on  Broadway  not  as  yet 
being  sufficient  to  stop  the  flames  from  crossing  that  thoroughfare. 

The  Delaware  of  Philadelphia  has  transferred  its  Brooklyn  agency 
to  A.  H.  Lockwood. 

The  Agricultural  of  Watertown  has  appointed  Mott  &  Kissam  as 
suburban  head  agents. 

'l'he  Fidelity  Fire  has  appointed  A.  J.  Kellock  &  Co.  agents  for  the 
western  districts  of  Brooklyn,  reporting  to  A.  B.  Roome,  manager 
of  the  Brooklyn  and  Long  Island  department,  appointment  taking 
place  September  1. 

The  latest  wrinkle  in  London  Lloyds  novelties  is  reported  from 
Boston,  where  a  morning  paper  relates  a  story  of  a  Water  street 
broker  offering  a  citizen  a  policy  against  the  “Black  Hand.”  It  says 
the  citizen,  who  is  an  Italian  merchant,  had  received  threatening 
letters  demanding  a  deposit  of  $1000  being  left  in  an  out-of-the-way 
place,  under  pain  of  a  personal  or  property  injury  if  he  failed  to 
comply.  He  informed  the  police  of  the  threat,  and  they  caused  a 
notice  of  it  to  be  printed.  Soon  after,  a  second  threat  was  made  in 
a  letter  which  alarmed  the  merchant.  One  of  his  friends  told  an 
insurance  broker  of  the  incident,  and  the  latter  proposed,  for  fifteen 
per  cent  premium,  to  insure  the  person  and  property  of  the  threatened 
individual  against  harm.  The  story  ends  without  mentioning  whether 
the  offer  was  accepted  or  rejected.  The  proposal  opens  the  way  to 
other  novelties  in  Lloyds  contracts,  so  that  almost  every  contingency 
of  life  can  be  insured  against  through  this  agency. 

Now  that  the  amended  rule  for  the  conduct  of  the  branch  office 
business  takes  effect  to-morrow,  the  rumors  of  inventions  to  lighten 
the  load  for  the  agents  begin  to  multiply.  The  belief  prevails  among 
the  brokers  that  methods  have  been  adopted  to  evade  the  spirit  of 
the  obligation  regarding  contingent  commissions.  For  the  benefit  of 
those  who  contemplate  new  schemes  for  such  evasion,  it  is  proposed 
that  the  Exchange  shall  require  each  company  to  report  the  terms 
of  contingent  contracts  with  reference  to  modes  and  rates  of  settle¬ 
ment  under  the  rules.  In  anticipation  of  the  new  methods,  the 
Exchange  has  already  sent  to  every  member  a  circular  calling  for 
specific  information  upon  several  points  connected  with  future  deal¬ 
ings  with  branch  offices. 

It  is  not  at  all  singular  that  there  is  a  wide  diversity  of  experience 
in  the  suburban  business  since  the  new  association  was  formed. 
Several  managers  have  informed  us  that  their  income  is  quite  up  to 
the  amount  received  prior  to  the  association’s  birth,  and  that,  too,  at 
less  expense.  But  several  others  realize  that  in  the  new  shuffle  they 


are  losing  valuable  business;  but  they  attribute  their  losses  to  the 
general  depression  applied  to  part  of  the  loss  and  the  competition  of 
cut  rates  for  the  rest. 

By  order  of  the  arbitration  committee,  the  manager  has  addressed 
a  pertinent  inquiry  to  each  member  of  the  Exchange,  requiring  them 
to  answer  whether  they  allow  policies  to  stand  uncanceled  when 
premiums  upon  the  same  have  not  been  paid  within  the  forty  days 
allowed  by  the  agreement ;  and  also  whether  they  permit  return 
premiums  to  lie  credited  without  making  proper  deductions  of  the 
amount  earned  during  the  time. policies  have  run.  This  is  an  attempt 
to  correct  an  evil  practice  by  which  dishonest  brokers  have  profited 
in  the  past. 

Agency  companies  in  this  city  inform  us  that  the  remittances  by 
agents  have  materially  improved  during  the  past  sixty  days.  There 
are,  says  one  English  manager,  a  certain  number  of  chronic  delin¬ 
quents,  who  are  behindhand  from  one  to  three  months,  but  even  these 
have  been  reduced  in  number  since  May.  By  comparison,  the  slowest 
broker  in  the  city  is  a  paragon  of  promptness  which  is  worthy  of 
imitation. 

Several  of  the  companies  interested  in  the  Ampersand  Hotel  loss, 
several  months  ago,  have  been  sued  for  libel,  the  alleged  libel  con¬ 
sisting  of  a  statement  made  in  defense  of  the  claims  for  loss.  The 
owner,  having  won  a  verdict  against  the  companies  in  the  suit  to 
collect  the  loss,  has  now  turned  his  batteries  against  the  insurers. 
There  was  a  conference  of  the  companies  concerned  last  week,  in 
which  a  committee  was  appointed  to  take  charge  of  the  defense. 

This  is  the  time  of  the  year  when  requests  for  subscriptions  pour 
in  upon  the  companies  from  their  agents  to  assist  in  firemen’s  tourna¬ 
ments,  festivals,  junkets,  etc.  The  companies  are  hardened  into  a 
firm  resistance  to  these  demands,  and  few  of  them  are  granted.  The 
companies  complain  that  a  worse  form  of  subscription  is  occasionally 
fathered  by  local  boards  and  paid  out  of  assessments  without  even 
consultation  with  the  companies. 

James  Foster,  an  insurance  broker  at  850  Broadway,  and  formerly 
in  the  office  of  Frame,  Hare  &  Lockwood,  died  on  Monday  last. 

O11  August  6,  Samuel  Cans  Company  (Edwin  W.  Wile,  resident 
manager)  will  sell  at  auction  the  salvages  of  William  Iselin  &  Co., 
annex  Poncet  &  Neeser,  inventoried  at  $175,000.  The  insurance  com¬ 
panies  pay  the  insured  a  total  loss  on  these  goods,  and  the  Samuel 
Cans  Company  sells  them,  guaranteeing  them  perfect. 


BOSTON  AND  VICINITY. 

The  Berkshire  Mutual  Fire  has  created  the  office  of  assistant 
treasurer,  and  Robert  A.  Barbour  has  been  elected  to  fill  that  position. 

While  there  is  a  difference  of  opinion  as  to  what  the  result  of  the 
fire  on  the  East  Boston  docks  would  have  been  had  the  fire  depart¬ 
ment  had  several  well-equipped  boats  to  use  instead  of  only  one 
rather  unwieldy  craft,  the  fire  has  demonstrated  very  conclusively 
that  the  city  needs  increased  protection  on  the  water  front.  At  the 
present  time  plans  and  specifications  are  being  prepared  under  the 
direction  of  the  Boston  fire  commissioner,  who  has  about  $90,000 
available  for  that  purpose,  for  one  or  more  fire  boats.  Underwriters 
declare  that  for  ample  protection  to  the  city’s  water  front  at  least 
two  boats  are  needed;  but  it  is  hardly  to  be  expected  that  $90,000 
will  procure  more  than  one  boat.  The  dock  system  of  Boston  is  a 
very  dangerous  hazard  at  the  best,  and  it  is,  from  the  land  side,  very 
difficult  of  access. 

Several  years  ago  there  was  installed  along  the  water  front  and 
down-town  business  section  of  Boston  proper,  a  salt  water  pipe 
system  for  fire  extinguishing  purposes.  This  system  has  never  been 
used,  and  the  pipes  have  not  been  tested  since  they  were  installed. 
1  he  stationary  engines  and  pumps,  to  be  located  at  intervals  in  con¬ 
nection  with  the  system,  have  never  been  installed.  The  Boston  fire 
commissioner,  this  week,  proposes  to  test  the  system,  using  the  pumps 
of  one  of  the  fire  boats  for  the  purpose.  The  recent  experiences  in 
Chelsea  and  East  Boston  are  responsible  for  the  commissioner’s 
action.  What  this  move,  relative  to  the  salt-water  pipe  system  will 
bring  forth,  will  be  anticipated  with  more  curiosity  than  anything  else. 
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The  Underwriters  Salvage  Company,  which  has  the  matter  of 
reclaiming  the  partially  burned  wool,  cotton,  etc.,  at  the  East  Boston 
docks,  is  still  at  work,  and  the  prospect  of  estimating  the  amount 
of  salvage,  even  approximately,  before  another  week,  are  very  doubt- 
,ul.  Officials  of  the  salvage  company  state  that  there  will  undoubtedly 
be  more  wool  than  cotton  saved. 

Fire  Insurance  Commissioner  Carr  of  Maine  has  issued  a  state¬ 
ment  showing  the  loss  by  fire  in  Maine  for  the  six  months  ending 
June  30.  The  number  of  fires  for  that  period  is  given  as  1244, 
against  1085  for  the  same  period  of  1907.  The  estimated  value  of  the 
property  affected  is  $7,191,540,  while  the  estimated  damage  is  placed 
at  $2,064,192.  Portland  contributed  fifty  per  cent  of  the  entire  loss 
of  the  State. 

A  prominent  visitor  to  Boston  the  past  week  was  President  William 
J.  Dutton,  of  the  Firemans  Fund  of  San  Francisco. 

Insurance  men  generally  deeply  regret  the  death  of  one  of  Boston’s 
oldest  and  best  known  independent  adjusters — Isaac  J.  Brown  who 
passed  away  a  few  days  ago  aged  seventy-three. 

The  committee  of  fifteen,  representing  the  Boston  Board  of  Fire 
Underwriters,  the  New  England  Insurance  Exchange  and  the  Subur¬ 
ban  Board  of  Fire  Underwriters,  will  meet  July  29,  to  consider  how 
the  last  named,  which  is  a  new  board,  can  be  conducted  so  as  to  be 
of  the  greatest  advantage  and  work  in  the  greatest  harmony  for  the 
good  of  the  whole. 


NOTES  FROM  PHILADELPHIA. 

J.  E.  Hyneman  &  Co.  have  been  appointed  agents  of  the  Empire 
City  of  New  York  for  Philadelphia  and  vicinity,  succeeding  George 
H.  Jefford. 

David  H.  Stone,  Jr.,  has  been  appointed  special  agent  of  the  Cos¬ 
mopolitan  Fire  of  New  York  for  Pennsylvania  and  New  Jersey.  Mr. 
Stone  was  formerly  a  member  of  the  firm  of  Stone,  Mathews  &  Co. 
He  will  make  his  headquarters  in  this  city. 

Fire  underwriters  the  country  over  were  rather  perturbed  last  week 
following  the  severe  criticism  of  the  fire  hose  in  use  in  this  city  as 
a  result  of  the  bursting  of  a  few  lengths  at  the  recent  fire  in  North 
Second  street.  Fortunately,  however,  the  facts  are  entirely  at  variance 
with  the  reports  which  have  found  their  way  into  print.  Chief  Baxter 
when  interviewed  made  a  vigorous  defense  of  the  high-pressure 
service  in  the  congested  district,  stating  that  the  bursting  of  the 
sections  mentioned  was  of  no  significance,  being  due  to  the  emergency 
use  of  ordinary  2^-inch  hose  in  place  of  the  3I/2-inch  high-pressure 
hose  properly  adapted  for  this  service.  He  declared  that  there  was 
an  ample  supply  of  the  3^-inch  hose  on  hand,  there  being  2500  feet 
of  it  in  reserve,  but  that  the  use  of  the  smaller  hose  was  likely  to 
occur  at  any  time,  when  fire  engines  supplied  with  it  were  sent  to  a 
fire  in  the  high-pressure  district.  He  had  experienced  no  trouble,  he 
said,  with  the  regular  3^-inch  hose  and  did  not  anticipate  any. 

After  having  had  the  second  agency  of  the  Lumbermens  of  this 
city  about  one  week,  Clarence  A.  Krouse  &  Co.  have  been  succeeded 
by  William  C.  O’Neill,  who  recently  lost  the  second  agency  of  the 
New  Hampshire  Fire,  which  he  had  held  for  twenty-five  years. 

Hertel  &  Van  Roden,  a  new  firm,  have  been  appointed  second 
agents  of  the  Commonwealth  of  New  York. 

Assistant  Secretary  Charles  W.  Merrill  of  the  Pennsylvania  Fire, 
who  has  filled  that  position  for  a  long  time,  has  resigned,  owing  to 
continued  ill  health. 

To  signalize  the  success  of  President  L.  S.  Amonson  in  launching 
the  new  Peoples  National  Fire  Insurance  Company,  for  which  the 
sum  of  $1,100,000  has  already  been  subscribed,  agents  and  officers  of 
the  concern  had  a  banquet  last  Saturday  afternoon  at  the  Downtown 
Club  in  the  Bullitt  building.  The  banquet  was  given  by  President 
Amonson  to  the  agents,  who  surprised  him  by  presenting  a  beautifully 
engraved  loving  cup  from  “The  Men  Behind  the  Guns.”  George  F. 
Huntington  made  the  presentation  address,  to  which  Mr.  Amonson 
responded.  Samuel  S.  Bloom,  superintendent  of  agents,  and  several 
others  made  addresses.  It  was  announced  that  more  than  $1,100,000 


worth  of  stock  in  the  new  company  had  been  subscribed,  and  that 
stockholders  had  taken  options  on  $600,000  more,  leaving  only  $300,000 
yet  to  be  subscribed  out  of  the  total  capital  and  surplus  of  $2,000,000. 
It  is  the  expectation  that  active  business  in  writing  insurance  will  be 
started  in  September. 


THE  MIDDLE  STATES. 


Death  of  Greville  E.  Fryer. 

Greville  Edward  Fryer  of  Philadelphia,  who  had  been  connected  with 
the  Insurance  Company  of  North  America  for  thirty-four  years,  latterly 
secretary  and  treasurer,  died  on  Monday  last,  after  an  illness  of  four 
months,  aged  74  years.  He  was  horn  in  Bath,  England,  and  was  the  son 
of  William  Henry  Fryer,  a  surgeon  in  the  British  Army.  Since  coming 
to  America,  when  a  young  man,  he  has  lived  in  Philadelphia,  with  the 
exception  of  a  few  years  spent  in  New  York  city.  The  funeral  will  be 
held  at  St.  Clement’s  Church  on  Thursday  at  11  o’clock. 


THE  WEST. 


Ohio  Jottings. 

[From  Our  Own  Correspondent.] 

George  R.  Gamble,  brought  back  from  California  some  months  ago 
by  the  Fire  Marshal’s  Department,  has  been  found  guilty  at  Bellefon- 
taine  of  burning  his  mill  at  Zanesfield  in  order  to  secure  the  insurance. 
Witnesses  from  Illinois  and  Colorado  towns  testified  to  the  fires  which 
had  occurred  in  establishments  which  Gamble  had  owned.  The  fire  a 
Zanesfield  occurred  in  the  fall  of  1906,  after  he  had  secured  5.3500  in- 
surance  on  a  flouring  mill  lie  had  just  purchased.  After  ihe  fire  fie  pu 
the  collection  of  his  insurance  in  the  hands  of  a  man  who  makes  a  busi- 
ness  of  collecting  losses  from  the  companies.  This  caused  the  companies 
to  begin  an  investigation,  and  it  was  found  that  he  bad  had  numerous 
fires  over  the  country.  After  being  indicted  he  left  the  State  and  went  to 
Los  Angeles,  Cal.,  where  he  was  found  and  brought  back. 

A  stock  fire  insurance  company  is  being  organized  in  Akron,  and  it  is 
said  that  $60,000  of  the  capital  has  already  been  pledged.  The  company 
will  be  backed  by  Akron  business  men,  and  the  investment  of  capital  and 
other. funds  will  be  made  in  that  place.  For  this  reason,  business  men 

are  supporting  it.  ,  .  . 

Agents  in  various  towns  over  the  State  report  an  improvement  in 
general  business  conditions,  and  this,  of  course,  aids  in  injecting  new 
life  into  the  insurance  business  itself.  While  mills  and  factories  have 
not  opened  up  as  rapidly  as  was  expected,  the  trend  is  in  the  right  di¬ 
rection,  and  it  is  believed  that  by  fall,  business  will  be  in  much  better 

shape  than  it  has  been.  ...  1 

J.  Carl  Vance  of  Clarksburg,  W.  Va„  has  been  appointed  general  agent 

of  the  Western  Reserve  of  Cleveland. 

Cleveland,  July  27. 


Death  of  J.  Irving  Riddle. 

J.  Irving  Riddle,  State  agent  for  the  Phenix  of  Brooklyn,  in  Indiana, 
was  found  dead  in  his  bed  at  the  Claypool  Hotel  of  Indianapolis,  July 
21,  1908.  Mr.  Riddle  had  been  in  poor  health  for  several  years,  but  had 
recently  improved.  His  death  was  caused  by  heart  disease. 

J.  Irving  Riddle  was  born  in  September,  1847,  and  engaged  in  the  in¬ 
surance  business  in  1870.  He  entered  the  service  of  the  Phenix  in  1873. 


— B.  F.  Collins  has  resigned  his  position  as  State  agent  for  the  Royal  111 
Missouri. 

—The  Ohio  German  has  appointed  Jasper  E.  Wilhelm  of  Alliance  as  State 
agent  for  Ohio,  the  appointment  taking  effect  after  August  1. 


_ L  H.  Gerrish,  a  junior  member  of  the  Portland  (Maine)  agency  firm  of 

Norton,  Hall  &  Webster,  died  July  14  from  the  effects  of  an  operation  for 
appendicitis. 

— B  B.  Weed  recently  resigned  his  connection  as  special  agent  for  the  London 
and  Lancashire  and  the  Orient  in  the  Northwest,  to  enter  the  local  agency  of 
the  Weed-Parker  Company  of  St.  Paul,  Minn. 

-Fred  M.  Garner  will  succeed  J.  F.  Cobb  as  secretary  of  the  North  State 
Fire  of  Greensboro,  N.  C.  J.  F.  Cobb  went  to  San  Francisco  to  take  the  man¬ 
agement  of  the  Pacific  Coast  department  of  the  Dixie  Fire. 

—The  Williamsburgh  City  Fire  has  requested  the  New  York  Insurance  De¬ 
partment  to  examine  the  company,  in  order  to  comply  with  the  requirements  of 
the  South  Dakota  Insurance  Department,  so  as  to  do  business  in  that  State. 

—Paul  L  Woolston  of  Denver,  Col.,  insurance  examiner,  consulting  actuary 
and  insurance  accountant,  has  moved  his  offices  to  630  Majestic  building.  Mr. 
Woolston  confines  his  business  principally  to  territory  west  of  the  Mississippi 

river. 


-The  stock  formerly  owned  by  J.  R.  Hurlbut  in  the  Century  Fire  Insurance 
Company  of  Des  Moines,  la.,  has  been  bought  by  Homer  A.  Miller,  and  at  a 
meeting  last  week  he  was  chosen  a  director  of  the  company.  Aside  from  being 
r  director  in  this  company,  Mr.  Miller  is  also  the  treasurer  of  the  company, 
president  of  the  Iowa  National  Bank,  vice-president  of  the  Des  Moines  Savings 
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Rank  and  trustee  of  the  Northwestern  Mutual  Life  Insurance  Company.  Mr. 
Miller  now  has  the  controlling  interest  of  the  Century  Fire  Insurance  Company, 
which  confines  its  business  to  Iowa. 

— Louis  E.  Snow,  a  brother  of  E.  G.  Snow,  president  of  the  Home  Insurance 
Company  of  New  York,  died  recently  at  the  age  of  sixty-six  at  his  home  in  St. 
Louis,  Mo.  He  was  a  member  of  the  agency  firm  of  Delafield  &  Snow,  leading 
agents  of  St.  Louis,  and  was  prominent  in  Congregational  church  circles,  as  well 
as  in  the  insurance  business. 

— H.  C.  Griffing,  formerly  rater  for  the  Wisconsin  Field  Club,  has  been  ap¬ 
pointed  manager  of  the  new  Wisconsin  Rating  Bureau,  appointment  taking 
effect  August  1.  This  bureau  has  charge  of  the  entire  State  outside  of  Milwau¬ 
kee,  where  the  rates  are  made  by  the  local  board.  The  other  raters  formerly  em¬ 
ployed  by  the  Wisconsin  Field  Club  will  also  enter  the  service  of  the  advisory 
rating  bureau  August  1. 

— During  a  trip  through  the  Middle  West,  William  E.  Fowler,  vice-president 
and  general  agent  of  the  German  LTnion  of  Baltimore,  made  the  following  ap¬ 
pointments:  Geo.  M.  Cobb  Sc  Co.  of  Indianapolis,  as  general  agents  for  In¬ 
diana;  Jacob  Guthard  &  Son,  Whitbeck  Burwell  &  Chapman,  Inc.,  of  Detroit, 
for  Southern  Michigan.  While  on  his  trip,  Mr.  Fowler  visited  the  leading 
agencies  of  the  company  throughout  the  States  under  his  jurisdiction. 

—At  the  annual  meeting  of  the  Minnesota  and  North  Dakota  Fire  Under¬ 
writers,  held  recently,  the  following  officers  were  elected:  President,  L.  F. 
Daniel;  vice-president,  W.  J.  Haggarty;  treasurer,  W.  M.  Higley;  on  the 
executive  committee,  Geo.  A.  Mowry  and  W.  O.  Chamberlin.  Walter  I. 
Fisher,  who  had  been  secretary  for  fourteen  years,  but  retired  because  of  the 
divorcement  of  rating  from  board  functions,  was  presented  with  a  diamond  pin. 

— Superintendent  of  Insurance  Jacobo  Chavez  of  New  Mexico  has  issued  a 
bulletin  warning  the  public  against  insuring  in  unauthorized  companies.  He  sets 
forth  that  one  Gates  has  been  arrested  in  Roswell  for  soliciting  insurance  in  the 
Commercial  Underwriters  of  San  Antonio,  Tex.,  and  has  been  held  under  $500 
bond  to  appear  at  the  next  term  of  court  in  Chavez  county.  Indictments  against 
John  Doe  and  Richard  Roe  for  soliciting  fire  insurance  for  the  Mercantile  Re¬ 
ciprocal  Underwriters  of  Fort  Worth,  Tex.,  and  the  Commercial  Underwriters  of 
San  Antonio  have  recently  been  returned  by  the  Grand  Jury  of  San  Miguel. 
Neither  organization  is  licensed  in  New  Mexico.  Commissioner  Rittenhouse  of 
Colorado  has  also  warned  the  public  against  the  Commercial  Underwriters  of 
San  Antonio,  Tex.,  which  is  not  licensed  in  Colorado.  In  response  to  an  in¬ 
quiry  from  Commissioner  Rittenhouse,  Commissioner  Love  of  Texas  is  quoted  as 
saying  that  he  knows  nothing  about  the  Commercial  Underwriters  of  San  An¬ 
tonio. 


THE  SOUTH. 


Wingo  Act  in  Arkansas  Construed. 

The  Supreme  Court  of  Arkansas  denied  a  rehearing  to  the  Attorney- 
General  in  the  tax  case  of  the  London  and  Lancashire.  The  suit  as 
originally  instituted  was  in  the  nature  of  a  test  of  the  Wingo  act,  taxing 
corporations  entering  the  State.  Upon  entering  Arkansas  the  London 
and  Lancashire  paid,  under  protest,  the  tax  on  the  full  authorized  capi¬ 
tal,  and  proceeded  to  test  the  law. 

The  Attorney-General  held  that  corporations  should  be  taxed  on  their 
authorized  capital,  while  the  corporations  claimed  that  they  should  only 
be  taxed  on  their  paid-up  capital.  The  Supreme  Court  held  that  neither 
was  correct,  and  that  the  proper  basis  of  taxation  under  the  Wingo  act 
was  the  amount  of  capital  subscribed.  The  Attorney-General  then  tried 
to  demonstrate  to  the  court  how  easy  it  would  be  for  the  corporations 
to  evade  this  law.  The  court,  however,  could  not  see  the  matter  in 
this  way  and  a  rehearing  was  refused. 


Death  of  Louis  Monrose. 

Louis  Monrose  of  New  Orleans,  general  agent  for  the  Commercial 
Union,  Atlas  and  United  Firemens  for  Louisiana  and  Mississippi,  died 
this  week.  Mr.  Monrose  was  formerly  a  resident  of  New  York,  where  he 
was  a  member  of  the  Arm  of  Monrose  &  Millville,  and  was  active  in  local 
underwriting  affairs.  He  enjoyed  the  friendship  of  many  prominent 
underwriters,  who  will  deeply  regret  to  learn  of  his  death. 


Prudential  Fire  Insurance  Company,  Knoxville,  Tenn. 

Seeking  to  incorporate  the  Prudential  Fire  Insurance  Company  of 
Knoxville,  Tenn.,  with  a  capital  stock  of  $25,000,  those  interested  in  this 
company  have  filed  application  for  a  charter.  The  new  company  expects 
to  start  business  in  Knoxville  and  gradually  extend  it  over  Tennessee. 
It  is  understood  that  a  meeting  for  organization  will  soon  be  held. 


satisfactorily  conducted  and  does  not  afford  the  required  protection  to  its 
policyholders. 

— Hereafter  the  Southern  department  of  the  New  Brunswick  will  be  in  charge 
of  Hughs  &  Yates  of  Atlanta. 

— The  North  British  and  Mercantile  has  appointed  Ralph  E.  Hartshorn  as 
inspector  of  sprinklered  risks  throughout  the  entire  South.  His  headquarters  will 
be  in  Atlanta. 

— The  Blue  Ridge  Fire  has  added  Mississippi  and  Alabama  to  its  field  of 
operation,  and  will  be  represented  in  these  States  by  Special  Agent  L.  P.  Good¬ 
win  of  Montgomery,  Ala. 

— The  question  of  a  receiver  being  appointed  for  the  Palmetto  Mutual  Fire  of 
Spartanburg,  S.  C.,  whose  license  was  recently  revoked  by  Insurance  Commis¬ 
sioner  McMaster,  was  argued  before  Judge  Hydrick,  after  which  Judge  Hydrick 
took  the  papers  in  the  case  and  reserved  decision. 

— The  Illinois  Central  stations  at  Gracey,  Otter  Pond  and  Cerulian  Springs, 
Christian  county,  Kentucky,  were  burned  by  “night  riders.”  Revenge  is  sup¬ 
posed  to  have  been  the  motive  for  this  action,  due  to  the  Illinois  Central  allow¬ 
ing  the  militia  to  camp  on  the  railroad  property  at  Cobb  during  a  recent  dis¬ 
turbance. 

— Charles  M.  Jerome  of  Atlanta  has  resigned  as  special  agent  for  the  Southern 
department  of  the  Insurance  Company  of  North  America  in  Florida  and  Ala¬ 
bama,  which  position  he  had  held  for  the  past  five  years,  to  become  assistant 
manager  of  the  new  Atlanta  department  of  Dan  B.  Harris,  representing  the 
Aachen  and  Munich  and  the  Security  of  New  Haven  for  seven  States. 

— Robert  C.  Reid  severed  his  connection  with  the  Seibels  Agency  in  Georgia 
upon  his  appointment  as  special  agent  of  the  Liverpool  and  London  and  Globe. 
For  the  present  his  work  will  comprise  the  supervision  of  the  field  of  Sam  B. 
Wright,  who  has  been  given  a  six  months’  leave  by  the  company  on  account  of 
illness.  Mr.  Reid  will  work  in  connection  with  State  Agent  Abrams  of  Atlanta. 

— C.  C.  Belk,  the  receiver  for  the  Houston  Fire  and  Marine,  is  about  to  de¬ 
clare  a  dividend  of  fifty  per  cent.  This  delay  in  declaring  the  above  dividend 
is  said  to  have  been  due  to  the  failure  of  the  New  Jersey  company  to  liquidate 
its  indebtedness  to  the  Houston  Fire  and  Marine  until  recently.  It  is  believed 
that  upon  collection  of  other  funds  another  dividend  will  be  declared,  and  the 
receiver  seems  confident  that  the  Houston  will  pay  out  dollar  for  dollar. 


THE  PACIFIC  COAST. 


— The  North  State  of  Greensboro,  N.  C.,  has  been  admitted  to  California. 

— After  having  declared  a  dividend  in  January,  the  Firemans  Fund  has  again 
declared  a  dividend  of  $5  per  share. 

— The  fire  insurance  agents  of  Seattle  are  complaining  of  alleged  discrimina¬ 
tion  made  between  them  jnd  fire  agents  of  other  cities  in  the  matter  of  commis¬ 
sions.  Some  time  ago  a  board  of  Seattle  agents  appointed  a  committee  with 
instructions  to  discuss  the  increase  desired  with  the  general  agents  who  have 
their  headquarters  in  San  Francisco,  but  this  committee  has  not  met  with 
success.  The  Seattle  agents  allege  that  while  they  are  only  receiving  a  com¬ 
mission  of  fifteen  per  cent,  agents  of  Portland  and  other  cities  of  any  size  in 
the  country  are  allowed  commissions  materially  higher  than  those  allowed  for 
Seattle  business.  Should  the  companies  fail  to  meet  the  agents’  request  for 
increased  commissions,  the  plan  talked  of  is  to  ask  the  legislature  to  pass  a 
law  compelling  companies  doing  business  in  that  State  not  to  discriminate 
against  the  Washington  agents. 


MISCELLANEOUS  FIRE  NEWS. 


The  Baltimore=Philadelphia  Baseball  Game. 


Each  year  the  fire  insurance  baseball  teams  of  Baltimore  and  Philadelphia 
meet  in  one  of  those  cities  and  contest  for  supremacy.  This  is  a  sort  of  annual 
reunion  of  the  fire  insurance  fraternities  of  the  two  cities.  On  July  23  last  this 
year’s  game  was  played  at  Turner’s  Oval,  Baltimore  county,  Maryland,  the  re¬ 
sult  being  as  follows: 


Baltimore.  Runs.  Hits. 

Hunter,  A.,  3b  and  p .  2  0 

Lamar,  2b .  0  0 

Roegtter,  s.s .  0  0 

Franke,  r.f.  and  3b .  0  1 

Spencoe,  lb .  0  0 

Pippen,  l.f .  1  1 

Stocksdale,  c .  1  0 

Diffenderffer,  c.f .  1  1 

Goodrich,  p .  0  3 


Philadelphia.  Runs.  Hits. 

Kates,  l.f .  1  1 

Durban,  2b .  0  0 

Hoelzel.  c .  1  1 

Ziegler,  p .  0  1 

Machado,  L.,  3b .  0  0 

Crippen,  lb .  0  0 

Machado,  J.,  s.s .  0  0 

Conkle,  c.f .  1  0 

Gill,  r.f .  1  2 


5  6 


4  5 


1  2  3  4  5  fi 


Philadelphia  .  0  0  0  1  0  0 

Baltimore  .  1  0  0  0  0  0 


After  the  game  the  two  teams  and  spectators  were  entertained  at 
Shore  on  Bear  creek,  where  a  dinner  was  served. 
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— A  new  stock  fire  insurance  company  is  understood  to  be  in  process  of 
organization  at  Greenville,  S.  C. 

— The  Piedmont  Mutual  Fire  of  Spartanburg  has  had  its  license  revoked  by 
the  Insurance  Commissioner  of  South  Carolina,  on  the  ground  that  it  is  not 


— The  “Manual  of  Inspections,”  a  reference  book  for  the  use  of  fire  under¬ 
writers,  has  been  written  by  W.  D.  Matthews  and  published  by  The  Insurance 
Field  Company.  Some  of  the  subjects  treated  therein  are  classes  of  buildings, 
exposures,  protection,  inspections,  chemistry,  how  to  safeguard  hazards,  glossary 
of  technical  terms,  insurance  maps,  report  writing,  field  notes,  miscellaneous 
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data  and  tables,  and  devices  and  appliances.  The  book  comprises  over  250 
pages  of  reading  matter,  diagrams  and  illustrations,  and  is  bound  in  leather. 

— The  proceedings  of  the  annual  meeting  of  the  National  Fire  Protection 
Association,  held  in  Chicago  on  May  26-28,  1908,  have  been  published,  and  make 
an  interesting  book  of  221  pages. 

— Arrangements  for  entering  Canada  have  been  practically  completed  by  Presi¬ 
dent  Nichols  of  the  National  of  Hartford,  and  the  company  will  soon  receive 
its  certificate  and  commence  doing  a  direct  business.  For  the  present  its  oper¬ 
ations  will  be  confined  to  the  Western  Provinces. 

— The  incorporators  of  the  Globe  Mutual  Fire  of  Somerset,  Pa.,  have  made 
application  for  a  charter.  These  incorporators  are:  J.  F.  Reich,  F.  W.  Biesecker, 
John  H.  Beerits,  W.  C.  Begley,  F.  B.  Collins,  Don  M.  Kimmell,  D.  L.  Miller, 
Dr.  O.  L.  Shank,  S.  H.  Mills,  K.  H.  Mahaffey  and  J.  C.  Reitz. 

— The  report  of  the  Missouri  Insurance  Department  covering  the  operations 
of  1907  of  all  classes  of  insurance  companies  has  been  published.  It  is  a  very 
complete  report  and  comprises  over  1000  pages  of  statistical  matter.  The  Super¬ 
intendent  of  Insurance  states  that  of  more  than  sixty  town  mutual  fire  com¬ 
panies  which  have  operated  in  Missouri  during  the  last  ten  years  but  seven 
remain  in  business,  and  “most  of  these  will,  in  my  judgment,  soon  have  to 
close  up.”  They  are  exempt  from  the  general  insurance  laws,  but  the  legisla¬ 
ture  will  be  asked  to  amend  or  repeal  the  law  under  which  they  operate. 

— A  record  of  business  in  each  of  the  States  and  Territories  of  the  United 
States  and  the  Dominion  of  Canada,  by  the  Joint  Stock  Fire  Insurance  Com¬ 
panies  in  1907,  and  of  aggregate  business  for  twenty-eight  years,  from  1880  to 
1907,  inclusive;  also  the  aggregate  business  in  each  State  for  the  years  1880  to 
1889,  1890  to  1899,  1900  to  1907,  and  1880  to  1907,  has  been  published  by  The 
Underwriter  Printing  and  Publishing  Company.  It  shows  fire  risks  written, 
fire  premiums  received,  fire  losses  paid  and  fire  losses  incurred  in  1907,  with 
ratios  for  each  company  for  1907  and  the  aggregate  years. 


LIFE  INSURANCE  TOPICS 


IN  AND  ABOUT  NEW  YORK. 

Darwin  P.  Kingsley,  president  of  the  New  York  Life,  is  a  passenger 
on  the  steamship  Amerika,  due  here  next  Saturday. 

The  Eastern  Life,  organized  in  New  York  about  a  year  ago,  has 
decided  to  retire  from  the  field,  and  is  endeavoring  to  reinsure  its 
business. 

Shortly  after  Superintendent  of  Insurance  Kelsey  had  resumed  the 
hearing  of  charges  of  twisting  brought  by  Wilbur  H.  Pierson  of  the 
New  York  Life  staff  against  L.  G.  Burr,  a  metropolitan  agent  of  the 
Northwestern  Mutual  Life,  Mr.  Kelsey  was  served  with  a  writ  of 
prohibition  issued  by  Supreme  Court  Justice  Goff,  returnable  July 
29,  in  Part  I.,  Special  Term,  restraining  him  from  hearing  any  further 
testimony  until  his  right  to  do  so  has  been  established.  H.  A.  Powell, 
attorney  for  the  defendant,  contends  that  the  proper  procedure  is  to 
have  the  defendant  indicted,  tried,  and  if  convicted,  his  license  can¬ 
celed  by  the  Superintendent  of  Insurance  on  the  court  records. 


BOSTON  AND  VICINITY. 

The  Safe  Roads  Automobile  Association  of  Massachusetts  has  just 
issued  its  annual  report  for  the  year  ending  May  31,  1908.  From  it 
are  taken  the  following  figures :  Number  of  persons  killed  by  auto¬ 
mobile  accidents,  62;  seriously  injured,  640.  Of  the  number  killed  21 
were  in  automobiles,  41  were  on  foot  or  in  other  vehicles.  Of  the 
injured,  240  were  in  the  automobiles.  There  were  707  collisions,  464 
having  occurred  during  the  day  and  243  during  darkness.  Of  the 
collisions,  92  were  with  other  machines,  74  were  with  electric  cars, 
99  were  with  lamp  posts  and  trees,  146  were  with  other  vehicles,  and 
296  were  with  pedestrians. 

Charles  W.  Gammons  of  James  T.  Phelps  &  Co.,  Boston,  managers 
of  the  National  Life  of  Vermont,  has  been  elected  vice-commodore  of 
the  Cohasset  Yacht  Club,  one  of  the  most  prominent  clubs  on  the 
Massachusetts  coast. 


NOTES  FROM  PHILADELPHIA. 

On  Friday  last,  Judge  Sulzberger  rendered  a  highly  important  and 
far-reaching  opinion,  depicting  the  danger  of  loss  to  those  who  take 
out  wagering  policies  of  life  insurance  on  persons  in  whom  they  have 
no  incurable  interest,  in  the  case  of  Thomas  J.  Winkle,  administrator 


of  the  estate  of  Mary  E.  Winkle,  his  dead  wife,  against  the  Philadel¬ 
phia  Life  and  William  P.  Walsh,  the  dead  woman’s  uncle.  The  suit 
was  to  recover  a  fund  of  $8000,  the  proceeds  of  two  policies  paid  by 
the  company  after  the  death  of  Mrs.  Winkle  on  April  27,  1907.  In  a 
desire  to  accumulate  shares  of  stock  of  the  said  company,  Walsh 
conceived  the  idea  of  having  policies  issued  on  the  lives  of  a  number 
of  healthy  relatives  who  were  young  enough  to  make  the  premium 
small.  He  took  an  assignment  of  the  stock  option  from  each  person 
insured,  and  succeeded  in  gathering  in  165  shares.  There  was  no 
evidence  to  show  that  Walsh  had  any  intention  of  speculating  on  the 
death  of  the  persons  he  insured ;  in  fact,  he  planned  to  allow  all  the 
policies  to  lapse  at  the  end  of  the  first  year,  but  his  niece  died  before 
that  period  had  passed.  The  judge  says  that  notwithstanding  the 
friendly  and  affectionate  relationship  between  Walsh  and  his  niece, 
there  was  no  insurable  interest  held  by  the  defendant  in  Mrs. 
Winkle,  either  as  a  matter  of  law  or  matter  of  fact,  and  further : 
‘‘He  could  not  be  convicted  of  a  desire  to  gamble  in  the  lives  of  his 
friends.  His  actual  intent,  however,  had  nothing  to  do  with  the  case. 
Whenever  a  man  insures  one  in  whom  he  has  no  insurable  interest, 
the  law  explains  the  intent  by  an  irrebuttable  presumption,  namely, 
that  the  transaction  is  a  wagering  policy.  *  *  *  *  There  is  no 

escape,  therefore,  from  the  conclusion  that  these  two  policies  are 
wagering  policies,  and  that  the  defendant  cannot  retain  the  money.” 

George  Barbour,  an  insurance  agent  of  Thorndale,  who  did  business 
in  Downington,  strangely  disappeared  last  week,  after  he  had  told  his 
wife  that  a  colored  man  was  shadowing  him.  Barbour  did  collecting 
for  the  Prudential,  and  with  considerable  sums  of  money  in  his 
possession  was  compelled  to  travel  in  lonely  and  unfrequented  places. 
He  is  spoken  of  in  the  highest  terms,  and  his  friends  fear  that  he 
was  murdered  and  robbed. 

The  American  Mutual  Liability  of  Boston  has  opened  a  branch 
office  in  the  North  American  building,  this  city,  and  has  appointed 
Donald  B.  Ward  as  manager. 

L.  D.  Deane  has  been  appointed  to  succeed  J.  W.  Schell  as  agency 
director  of  the  Commonwealth  branch  of  the  New  York  Life  in  this 
city. 


THE  MIDDLE  STATES. 


The  Metropolitan  Life  Insurance  Company. 

The  present  year,  1908,  will  see  completed  forty  years  of  the  life  of 
the  Metropolitan  Life  Insurance  Company,  and  will  also  mark  the  com¬ 
pletion  of  its  home  office,  the  largest  business  building  in  the  world,  and 
an  ornament  to  the  greatest  city  on  the  continent.  In  commemoration 
of  this  double  event,  the  company  has  issued  an  elegant  volume,  giving 
an  historical  sketch  of  the  organization  and  growth  of  the  company. 
The  book  is  nine  by  twelve,  printed  on  fine  hand-made  deckel-edge 
paper  and  is  beautifully  bound.  It  Is  profusely  illustrated  with  views 
of  the  various  buildings  occupied  before  it  became  permanently  located 
on  its  present  site,  and  pictures  showing  how  the  entire  square  now 
covered  by  its  monumental  building  was  occupied  before  the  company 
acquired  the  property.  A  fine  steel  portrait  of  President  John  R.  Hege- 
man  adorns  the  first  page,  serving  as  a  frontispiece,  as  well  as  giving 
a  first-class  idea  of  the  features  of  the  genial  president.  There  are 
artistic  pictures  of  the  interior  of  the  building,  showing  the  various  de¬ 
partments  and  indicating  the  colossal  work  carried  on  within  its  walls. 
A  noticeable  picture  is  that  of  the  main  entrance,  or  “Marble  Hall,”  as 
it  is  termed,  which  is  by  all  odds  the  most  artistic  of  any  vestibule  in 
the  city.  The  typography  of  the  work,  done  in  the  company’s  own  print¬ 
ing  office,  is  of  the  highest  order,  and  the  binding  is  substantial  and  at¬ 
tractive.  '  The  volume  is  a  fitting  souvenir  to  commemorate  the  birth  and 
development  of  one  of  the  leading  life  insurance  companies  of  the 
world. 


—The  North  American  Life  of  Newark  has  decided  to  increase  its  cash 
capital  to  $250,000. 

—The  Prudential  will  soon  issue  a  monthly  income  policy  which  will  be  in 
the  form  of  annuity  paid  to  the  beneficiary  every  month.  The  value  can  not  be 
commuted  and  the  policy  is  intended  for  those  who  desire  to  have  a  monthly  in¬ 
stalment  paid  to  a  beneficiary.  The  new  policy  will  appeal  to  many  men  who 
desire  an  ample  monthly  allowance  to  be  paid  a  beneficiary,  but  who  fear  a 
lack  of  ability  to  invest  to  good  advantage  a  large  sum. 
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THE  WEST. 


— The  Philadelphia  Life  has  been  admitted  to  Ohio. 

— The  Federal  Grand  Jury  at  Chicago  has  returned  three  indictments  against 
the  Rhodus  brothers,  charging  illegal  use  of  the  mails.  The  brothers  were  re¬ 
leased  on  $20,000  bonds. 

— The  semi-annual  statement  of  the  Kansas  City  Life  shows  that  on  June  30 
the  company  held  admitted  assets  of  $1,036,643,  and  its  surplus,  including  paid- 
up  capital  of  $100,000,  amounted  to  $151,168. 

— L.  Walter  Sammis  has  been  appointed  manager  of  the  Chicago  office  of  the 
Washington  Life,  succeeding  E.  A.  Davis.  Mr.  Sammis  has  been  active  in  life 
insurance  agency  association  work  and  was  formerly  insurance  editor  of  The 
New  York  Commercial. 

— The  PI.  Lewis  Cowles  general  agency  of  the  Meridian  Life  and  Trust  of 
Indianapolis  has  been  located  in  Greensburg,  Ind.,  for  about  a  month,  and  has 
written  $30,000  of  insurance  and  expects  to  write  $1,000,000  this  year.  William 
F.  Dineen  has  been  appointed  superintendent  of  agents,  and  Elbert  A.  Titus 
supervisor  of  agents. 

— The  Modern  Woodmen  of  America  is  suing  James  H.  Jamison,  receiver  of 
the  First  National  Bank  of  Chariton,  la.,  and  L.  O.  Murray,  Comptroller  of 
the  Currency  of  the  LTnited  States,  in  the  sum  of  $420,755.  The  action  grows 
out  of  the  insolvency  of  the  First  National  Bank  of  Chariton,  a  depository  of 
the  Modern  Woodmen. 

— At  the  regular  meeting  of  the  board  of  directors  of  the  Kansas  City  Life, 
held  on  July  15,  1908,  it  was  decided  to  incorporate  in  all  policies  hereafter 
issued  a  clause  granting  a  grace  of  thirty  days,  during  which  the  insurance  will 
remain  in  full  force,  to  apply  to  all  premiums  except  the  first.  The  new  regu¬ 
lation  will  also  apply  to  all  policies  now  in  force. 

— The  International  Life  Insurance  Company  has  filed  articles  of  incorporation 
at  St.  Louis.  The  capital  stock  is  to  be  $250,000.  J.  L.  Babler  will  be  president 
and  manage  the  company.  A  temporary  board  of  directors  has  been  chosen 
consisting  of  John  B.  Denvir,  Jr.,  H.  K.  Wagner,  W.  H.  Garanflo,  E.  A.  Babler, 
Theodore  Miller,  J.  Edward  Cowan,  Walter  S.  Dickey,  J.  A.  Babler,  Harry  M. 
Rubey,  Joseph  McCoy  and  O.  A.  Wall,  Jr. 

— Rupert  F.  Fry  is  promoting  the  Old  Line  Life  Insurance  Company  of 
America,  with  headquarters  at  Milwaukee,  Wis.  The  company  will  have  a  capital 
stock  of  $1,000,000,  and  intends  to  write  non-participating  business  only.  Mr. 
Fry  has  been  engaged  in  the  life  insurance  business  for  many  years,  and  the 
platform  laid  down  for  the  organization  of  this  new  company  is  conservative 
enough  to  result  in  a  thoroughly  sound  and  well-balanced  organization. 

— Fred  W.  Fleming,  secretary  of  the  Kansas  City  Life,  who  enjoys  the  sobriquet 
of  colonel,  was  a  delegate  to  the  Democratic  national  convention  at  Denver  and 
also  served  as  a  member  of  the  Democratic  national  committee  for  the  State  of 
Missouri.  “General”  J.  B.  Reynolds,  president  of  the  Kansas  City  Life,  mean¬ 
while  was  proud  to  put  forth  a  good  semi-annual  statement  for  the  company, 
showing  substantial  gains.  Its  assets  on  June  30  amounted  to  $1,036,643,  with  a 
surplus  of  more  than  $15i,000,  while  the  insurance  in  force  now  exceeds  $16,000,000. 

— The  Ladies  of  the  Maccabees  of  the  World  will  celebrate  their  sixteenth 
anniversary  on  October  1,  having  been  organized  on  October  1,  1892.  Their 
growth  has  been  rapid,  and  they  now  stand  among  the  nine  largest  fraternal 
beneficiary  societies  of  North  America,  ranking  highest  in  point  of  numbers, 
financial  strength  and  benefits  given,  of  all  the  orders  composed  entirely  of 
women.  To  fittingly  commemorate  the  founding  of  their  great  organization, 
the  members  are  planning  meetings  and  entertainments,  the  proceeds  of  which 
will  be  devoted  to  the  national  hospital  and  home  for  the  old  and  sick  and 
needy  among  their  members. 


THE  SOUTH. 


The  Guarantee  Life  Insurance  Company. 

The  Guarantee  Life  Insurance  Company  of  Houston,  Tex.,  which  began 
business  on  September  1,  1906,  is  making  very  satisfactory  progress. 
During  1907  the  company's  total  income  amounted  to  $152,510.  Between 
September  1,  1906,  and  the  end  of  that  year,  $816,500  was  written,  and 
during  1907  a  gain  was  made  of  $4,572,350  insurance,  giving  the  company 
at  the  end  of  1907  $5,388,850  insurance  in  force.  At  December  31,  1907, 
the  admitted  assets  were  $140,331,  and  the  admitted  surplus  to  policy¬ 
holders  $116,134.  John  H.  Thompson,  vice-president  and  general  man¬ 
ager,  and  Chas  Boedeker,  secretary,  are  pushing  the  business  of  the  com¬ 
pany  by  means  of  liberal  agency  contracts  and  an  attractive  line  of 
policies.  The  company  operates  in  Texas,  Louisiana,  Mississippi,  Ala¬ 
bama  and  Georgia. 


— The  Tennessee  Life  of  Nashville  has  completed  organization  by  the  election 
of  Dr.  J.  C.  1  ranklin,  president;  R.  A.  Henry,  first  vice-president;  W.  E.  Nel¬ 
son.  second  vice-president  and  secretary;  James  D.  Mears,  assistant  secretary; 
J.  H.  Zarecor,  general  counsel;  H.  L.  Fox,  treasurer,  and  Dr.  J.  M.  Coyle, 
medical  director.  The  company’s  headquarters  are  in  the  Stahlman  building, 
Nashville. 

— The  Massachusetts  Mutual  Life  announces  the  consolidation  of  its  agency 
for  Oklahoma  with  that  for  Arkansas.  This  necessitates  the  transfer  of  the 
office  at  Oklahoma  City  to  Little  Rock,  Ark.  A  partnership  has  been  formed 


by  John  H.  Owen,  at  present  general  agent  at  Oklahoma  City,  with  Colonel  A. 
S.  Fowler,  for  many  years  the  company’s  representative  at  Little  Rock,  Ark., 
under  the  firm  name  of  Fowler  &  Owen,  general  agents.  Their  territory  will 
embrace  the  State  of  Arkansas  and  a  goodly  portion  of  Oklahoma. 

—The  Southwestern  Life  of  Dallas  reports  $3,039,000  business  written  during 
February.  March,  April,  May  and  June,  1908,  which  is  $1,531,000  increase  over 
what  was  secured  during  the  same  period  in  1907.  President  Henry  D.  Lindsley 
is  now  sending  a  monthly  bulletin  to  each  director  and  stockholder  of  the  com¬ 
pany,  keeping  them  informed  as  to  the  progress  he  is  making.  The  company 
has  completely  eliminated  every  feature  which  might  be  construed  as  a  “scheme,” 
and  confines  itself  strictly  to  legitimate  insurance  contracts.  Among  the  recent 
excellent  appointments  made  in  the  field  is  that  of  Captain  A.  J.  Brown  of 
Dallas,  who  is  one  of  Texas’  best-known  citizens.  For  seventeen  years  he  was 
the  State  representative  of  one  of  the  Eastern  companies,  and  built  up  a  large 
business  of  the  very  highest  class. 


MISCELLANEOUS  LIFE  NEWS. 


Life  Convention  Programme. 

Everything  is  astir  at  the  convention  headquarters  of  the  National 
Association  of  Life  Underwriters,  in  the  Hotel  Alexandria,  Los  Angeles. 
The  spirit  of  enterprise  and  hospitality  for  which  the  place  is  noted  is 
showing  itself  to  a  marked  degree,  and  augurs  well  for  the  success  of  the 
convention.  Following  is  a  list  of  those  who  have,  up  to  this  time,  ac¬ 
cepted  invitations  to  speak  at  the  business  meetings  and  at  the  various 
banquets  which  will  be  held: 

Mayor  Harper  of  Los  Angeles,  address  of  welcome;  Geo.  I  Cochran, 
president  Pacific  Mutual  Life,  welcome  from  California  insurance  in¬ 
terests;  Frank  G.  Tyrell,  prominent  Los  Angeles  attorney,  address;  J. 
Edward  Myers,  -Etna  Life  office,  Minneapolis,  address;  John  F.  Roche, 
second  vice-president  Pacific  Mutual  Life,  address  on  legislation;  E. 
Myron  Wolf,  State  Insurance  Commissioner  for  California,  address;  John 
P.  Irish  of  San  Francisco,  national  character  and  distinguished  orator, 
address;  Charles  Jerome  Edwards,  president  National  Association  of 
Life  Underwriters,  address;  E.  H.  L.  Gregory,  general  agent  .Etna  Life 
at  San  Francisco,  address;  A.  B.  Harris,  member  San  Francisco  Life 
Underwriters  Association,  address;  John  C.  Piver,  of  San  Francisco, 
editor  Underwriter’s  Report,  address;  F.  E.  McMullen,  past  presi¬ 
dent  National  Association  of  Life  Underwriters,  toastmaster. 

The  convention  programme,  as  now  arranged,  is  as  follows: 

Monday — Arrival  of  delegates  at  Los  Angeles,  10  A.  M.;  meeting  of 
National  Association  executive  committee  at  convention  headquarters, 
Hotel  Alexandria,  at  1  P.  M. 

Tuesday — Business  session.  Hotel  Alexandria,  9  A.  M.;  depart  on 
special  train  for  Long  Beach,  8:30  P.  M.;  reception  and  ball  at  Hotel 
Virginia:  refreshments. 

Wednesday — Business  session.  Hotel  Alexandria,  9  A.  M.;  luncheon  to 
ladies  at  City  Club,  12:30  P.  M.;  automobile  drive  through  Eos  Angeles, 
4  P.  M. 

Thursday — Business  session,  Hotel  Alexandria,  9  A.  M.:  to  continue 
until  finished;  election  of  officers  and  selection  of  next  year's  convention 
meeting  place;  special  train  to  Long  Beach,  3:15  P.  M.;  Naples,  boat 
and  gondola  ride,  Alamitas,  Bay  City,  Sunset,  Huntington,  Newport  and 
Balboa;  banquet  at  Hotel  Virginia,  8  P.  M. 

Friday — San  Pedro,  9  A.  M.;  San  Pedro  for  Catalina  Island,  10  A.  M.; 
luncheon,  1  P.  M. ;  return  to  Los  Angeles,  11  P.  M. 

Saturday — Automobile  ride  through  orange  groves  and  Pasadena,  9 
A.  M.;  Mount  Lowe;  refreshments  at  the  summit,  among  the  snowdrifts; 
special  train  for  Del  Monte  and  San  Francisco  over  the  picturesque 
Southern  Pacific  coast  line. 


The  Successful  Agent. 

The  monthly  bulletin  of  the  Fidelity  Mutual  Life  Insurance  Company  reviews 
the  above-named  work  as  follows: 

“The  Successful  Agent,”  by  William  Alexander  (published  by  The  Spectator 
Company,  135  William  street.  New  York,  cloth  binding,  $2;  flexible  leather,  $2.50), 
is  worth,  to  any  agent  who  will  take  the  time  to  carefully  read  and  study  it, 
hundreds  of  dollars.  The  book  is  not  designed  for  any  particular  company,  but 
is  intended  to  present  the  practical  knowledge  acquired  by  thirty  years  of  ex¬ 
perience  in  “what  every  agent  must  know,"  the  principles  involved,  and  the 
best  methods  employed  in  interesting  people  in  the  subject  of  life  insurance. 
Every  company,  so  far  as  the  laws  permit,  has  adopted  special  features,  modeled 
its  policy  contracts  accordingly,  and  issued  rate  books  and  prospectuses  for  the 
enlightenment  of  its  agents,  but  there  is  a  scope  of  general  information  covered 
by  such  a  book  as  "The  Successful  Agent”  that  is  invaluable,  not  only  to  the 
beginner  who  has  all  to  learn,  but  to  the  experienced,  successful  agent  who  is 
capable  of  extracting  from  the  record  of  thirty  years’  experience  many  points 
with  which  he  can  supplement  his  own  methods  to  his  pecuniary  advantage.  The 
man  who  has  selected  field  work  as  a  calling  will  make  an  investment  of  great 
value  by  securing  and  mastering  the  book. 


— Benj.  F.  Brown  of  Boston  has  issued  the  twenty-first  annual  edition  of  his 
work  entitled  “Essential  Statistics  of  Twenty-Seven  Representative  Life  Com¬ 
panies.”  A  very  interesting  introduction  deals  with  the  developments  of  the 
business  in  1907.  The  figures  presented  are  deserving  of  the  most  careful  con¬ 
sideration. 

— John  M.  Taylor,  president  of  the  Connecticut  Mutual  Life,  has  prepared  an 
instructive  paper  on  “The  Medical  Examiner  in  Life  Insurance:  What  is  his 
legal  relation  to  the  company  he  represents;  his  legal  duty  under  his  commission 
as  an  examiner  in  the  field?”  The  paper  deserves  careful  study,  as  it  shows 
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Casualty,  Surety,  Etc. 


by  numerous  legal  citations  that  “the  medical  representative  has  been  forced 
from  an  advisory  function,  from  a  simple  refereeship  as  to  a  company’s  risks, 
into  a  clear  corporate  relation  in  the  underwriting  of  policies;  his  acts  have  be¬ 
come  those  of  his  principal,  and  the  company  is  bound  by  them  within  the  scope 
of  his  authority.  ’ 

_ Frederick  A.  Betts,  receiver  of  the  National  Life  Association,  has  filed  his 

final  report,  which  shows  that  there  is  $11,950.86  on  deposit  in  New  York, 
which  will  be  transferred  to  Connecticut  upon  the  payment  of  legal  claims  there 
amounting  to  $2,572.94.  The  amount  on  hand  in  Connecticut  is  $29,396,  and  the 
total  amount  on  hand  is  $41,346.86.  The  claim  of  the  receiver  for  his  eight  years 
of  service  is  $16,000,  besides  which  there  is  a  legal  claim  for  $6,085.61.  There  are 
about  6700  creditors,  and  the  estimated  expense  of  sending  out  checks  to  them, 
etc.,  is  placed  at  $800.  If  the  report  is  approved  by  the  court  a  dividend  of  6.62 
per  cent  will  be  paid  to  the  creditors. 


Casualty,  Surety  and  Miscellaneous 


Liability  Underwriting. 

In  the  adress  delivered  in  the  Yale  insurance  course,  the  qualifications 
required  of  the  liability  underwriter  are  given  as  a  builder,  an  engineer, 
an  architect,  a  manufacturer  of  almost  every  product,  a  miner,  a  mer¬ 
chant,  an  all-round  mechanic,  and  a  superficial  understanding  of  these 
various  pursuits  is  not  enough.  He  should  bring  to-  bear  on  his  work  a 
well-disciplined  mind,  a  taste  for  mechanics  and  the  habit  of  rapid  and 
accurate  observation.  He  should  also  be  a  student  of  sociological  ques¬ 
tions,  and  particularly  of  the  relations  between  employer  and  employee, 
or  capital  and  labor  and  of  the  combinations  and  the  organizations  of 
both. 

In  these  days  of  specialists,  an  architect  or  builder  will  confine  him¬ 
self  to  one  class  of  work  in  order  to  turn  out  the  best  results.  Similarly 
with  other  industries,  but  the  liability  underwriter  has  not  time  to  be¬ 
come  a  specialist  in  one  line,  but  must  have  more  than  a  superficial 
knowledge  of  eight  or  more  distinct  occupations  which  he  can  by  his 
well-disciplined  mind  turn  to'  practical  account  in  summing  up  the 
value,  from  an  underwriting  standpoint,  of  each  risk  presented  for  his 
judgment. 

The  profits  made  in  any  successful  business  by  a  man  as  well  equipped 
as  is  required  of  a  liability  underwriter  are  generally  larger  than  the 
salaries  paid  to  these  important  officers.  The  supply  of  the  material 
coming  up  to  the  necessary  standard  is  far  below  the  demand,  and  the 
result  is  seen  in  the  difficulty  of  any  new  voyager  in  the  unknown  seas 
of  liability  underwriting  finding  a  pilot  to  steer  clear  of  the  rocks  and 
whirlpools.  The  dangers  are  brought  home  only  after  an  experience 
like  the  pilot  who  claimed  to  know  every  shoal  in  the  harbor,  and  on 
running  his  vessel  aground  and  being  reminded  of  his  boasted  knowl¬ 
edge,  remarked  “Oh,  yes,  this  is  one  of  the  shoals. 

The  older  companies  have  done  much  to  overcome  the  almost  impos¬ 
sible  task  of  finding  men  equal  to  the  requirements  for  a  liability  under¬ 
writer  by  a  combination  of  counsellors  who  may  have  before  them  the 
record  of  several  years  past  of  the  risk  under  review,  and  the  report  of 
the  claim  adjuster  upon  the  moral  hazard,  as  shown  in  the  investiga¬ 
tion  and  adjustment  of  losses,  from  which  a  rate  is  agreed  upon  and 
published  to  the  local  agent.  Here,  however,  another  requirement  of 
the  liability  underwriter  is  called  into  play.  The  agent  cannot  renew  at 
the  rate  demanded,  the  premium  is  large,  the  influence  of  the  risk  is 
great,  other  policies  will  be  lost  with  it,  and  other  equally  good  com¬ 
panies  are  ready  and  willing  to  renew  at  last  year's  rate  or  better. 
Here  the  underwriter  must  have  a  nerve  of  steel,  a  heart  of  stone,  and 
the  wisdom  of  a  Solomon.  He  must  intuitively  know  whether  to  main¬ 
tain  his  rate,  to  ignore  the  pocket  of  the  needy  agent,  and  to  credit  or 
not  the  allegations  as  to  lower  rates.  His  judgment  once  taken  cannot 
be  recalled.  He  is  like  the  student  in  viva  voce  examination  who  gave 
a  reply  to  a  physician  and  later  tried  to  correct  it.  The  examining  physi¬ 
cian  drew  out  his  watch,  saying.  “Too  late,  young  man;  your  patient  by 
this  time  would  have  been  dead  two  minutes.  '  The  risk  is  lost  beyond 
recall. 


Empire  State  Surety  Revises  Liability  Policies. 

The  Empire  State  Surety  has  issued  an  entirely  new  line  of  liability 
insurance  policy  forms,  which  have  been  arranged  with  special  care  as 
to  brevity  and  clearness  of  expression.  They  are  also  arranged  to  pro¬ 
vide  automatically  for  the  varying  conditions  attaching  to  individual 
risks,  so  that  the  use  of  riders  and  endorsements  is  reduced  to  a 
minimum. 

The  schedule  describing  the  risk  to  be  covered  is  so  arranged  as  to 
cover  one  or  more  interests,  as  may  be  required,  and  for  one  year  or 
three  years  without  use  of  a  rider  or  endorsement,  and  the  basis  upon 


which  the  premium  is  to  be  computed  is  clearly  set  forth.  The  limits  of 
the  company’s  liability  for  losses  and  the  expenses  and  other  charges  to 
be  assumed  by  the  company  are  also  set  forth  in  the  schedule  in  such 
manner  as  to  make  definite  provision  for  the  services  to  be  rendered. 

The  language  of  the  policy  itself  is,  of  course,  to  give  full  effect  to 
the  several  features  of  the  schedule  to  which  we  have  referred,  and 
recognizing  the  fact  that  the  insuring  clause  has  been  held  by  the  courts 
to  dominate  the  contract,  the  company  has  given  particular  attention  to 
this  feature  of  the  policy.  The  first  section  of  this  clause  covers  loss 
from  liability  for  damages  growing  out  of  death  or  bodily  injury,  while 
the  second  section  provides  for  the  defense  of  all  suits,  whether  ground¬ 
less  or  not. 

In  the  shop  form  or  manufacturers  employers’  liability  policy  the 
covering  extends  to  drivers,  if  enumerated  in  schedule,  and  to  sales¬ 
men,  collectors  and  messengers  whose  compensation  is  included  in  the 
schedule  wherever  they  may  be  in  the  service  of  assured,  and  provision  is 
made  for  covering  ordinary  repairs  and  renewal  of  existing  mechanical 
equipment,  which  features  are  not  usually  covered  under  such  policies. 

In  the  teams’  policy  the  schedule  defines  the  limits  of  insurance  and 
fixes  the  basis  of  premium,  with  or  without  loading  and  unloading,  which 
feature  is  covered  automatically  under  the  insuring  clause  by  simply 
providing  premium  for  it  in  (he  schedule,  and  without  the  use  of  rider 
or  endorsement,  and  the  use  of  blacksmiths’  and  family  endorsements  is 
likewise  unnecessary,  because  these  features  are  covered  in  the  policy, 
and  in  the  second  section  of  the  insuring  clause  of  the  teams’  policy  pro¬ 
vision  is  also  made  for  the  defense  of  suits  brought  to  determine  the 
assured’s  liability  for  damage  done  to  property  of  others  not  in  his 
custo.dy. 

Clause  A  of  the  special  agreements  of  the  policy  confirms  the  limits  of 
liability  on  the  part  of  the  company  as  set  forth  in  the  schedule,  and 
provides  further  that,  in  addition  to  these  limits,  the  company  will  pay 
such  medical  expenses  as  are  provided  for  in  the  policy,  any  expenses 
which  it  may  incur  in  defending  any  suit  under  the  policy,  including 
costs  taxed  against  assured  by  the  court,  and  interest  accruing  after 
entry  of  judgment  upon  such  part  of  the  judgment  a.s  shall  not  be  in 
excess  of  the  limits  provided  for  in  the  schedule.  This  is  a  very  broad 
extension  of  the  covering  commonly  found  in  liability  policies,  and  adds 
largely  to  the  value  of  the  policies. 

Clause  B  sets  forth  in  plain  and  unequivocal  language  what  is  not 
covered  by  the  policy,  and  it  will  be  noted  that  where  the  company  has 
issued  a  concurrent  teams'  policy,  accidents  happening  to  drivers  en¬ 
gaged  in  other  duties  than  driving  will  be  covered  under  the  employers’ 
liability  policy,  although  the  wages  of  such  drivers  are  not  included  in 
the  estimate  of  wages  in  the  employers’  policy.  It  may  also  be  noted 
that  the  wages  or  salary  or  drawing  account  of  the  assured,  whether  an 
individual  or  partnership,  need  not  be  included  in  the  estimate  of  wages, 
and  that  the  salary  paid  to  the  president,  vice-president,  secretary  or 
treasurer  of  a  corporation  insured  likewise  need  not  be  included. 


The  Favor  of  Corporate  Surety. 


W.  R.  Fulton,  county  judge  of  Fillmore  county,  Neb.,  in  a  letter  re¬ 
cently  written  to  the  United  States  Fidelity  and  Guaranty,  gives  some 
very  good  reasons  why,  in  his  opinion,  corporate  surety  should  be 
favored  above  all  other  forms.  The  judge  says  in  part: 


My  preference  in  this  matter  is,  I  think,  founded  upon  the  most  sub¬ 
stantial  of  reasons,  particularly  where  the  funds  to  be  conseived  are 
in  the  hands  of  guardians  whose  trust  endures,  in  many  instances,  for 
long  terms  of  years  and  whose  bonds  are  seldom  renewed. 

One  of  the  chief  duties  of  a  probate  judge  is  to  see  that  bonds  are 
kept  good.  The  importance  of  this  function  cannot  be  over-estimated. 
In  every  county  of  considerable  population  there  are  many  thousands  of 
dollars  held  in  trust  for  the  insane  and  incompetent,  and  the  guardian¬ 
ship  created  to-day  may  last  fifty  years  if  both  guardian  and  ward  are 
long-lived  In  the  vaults  of  almost  all  county  judges  are  many  bonds 
absolutely  worthless  on  account  of  the  death  or  removal  of  the  obli- 

^There  should  be  an  ironclad  system  for  the  purpose  of  securing  abso¬ 
lute  regularity  in  the  filing  of  reports.  In  the  latter  effort  an  official 
is  enormously  aided  by  having  his  guardianship  and  other  bonds  fur¬ 
nished  by  reliable  bonding  companies.  The  local  agent  for  the  security 
company  notifies  the  guardian  that  his  bond  has  expired  and  keeps 
punching  him  up  until  he  reports  and  secures  a  renewal.  If  the  guar¬ 
dian  or  administrator  complains  and  objects  to  an  annual  report  and 
strict  inspection  of  his  bond,  remove  him  and  appoint  m  his  stead  an 
r, f  tins  p.nnrt.  who  will  obey  its  mandates. 


Wisconsin  Bankers’  Convention. 

At  the  fourteenth  annual  convention  of  the  Wisconsin  Bankers  As- 
;ociation,  held  at  Milwaukee  on  July  15,  George  D.  Bartlett,  chairman 
,f  the  committee  on  burglary  and  indemnity  insurance,  made  a  report 
showing  the  growth  of  the  insurance  department  of  the  association, 
tfr.  Bartlett  reported  burglary  insurance  written  last  year,  $278,500; 
his  year,  $554,500.  Fidelity  bonds  written  last  year,  $314,500;  this  year, 
1579,000.  Total  business  placed  last  year,  $593,000;  this  year,  $1,133,500. 
Potal  premiums  collected  last  year,  $1,587.31;  this  year,  $3,349.43. 

This  gain  of  100  per  cent  over  the  business  of  the  preceding  year  is  an 
evidence  of  the  increasing  interest  in  the  work  that  the  Wisconsin  State 
Bankers  Association  is  doing  in  the  line  of  indemnity  insurance.  Similar 
insurance  departments  have  been  started  by  the  associations  of  bankers 
^  be  following  States:  Alabama.  Arizona.  Arkansas,  Indiana,  Iowa, 
Kansas  Minnesota,  Missouri,  Nebraska.  New  Jersey,  New  York  North 
Dakota,’  Ohio,  Oklahoma.  South  Carolina,  Tennessee,  Texas  and  Wis- 
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cousin,  while  Illinois  and  other  States  are  considering  the  question  at 
this  time. 

A  new  form  of  hank  burglary  policy  was  deemed  very  essential  for 
policyholders,  and  the  fact  that  no  two  of  the  fifteen  or  more  burglary 
insurance  companies  issued  the  same  form  of  policy  seemed  to  warrant 
the  association  in  asking  the  Wisconsin  Legislature  to  enact  a  standard 
form  of  policy  for  burglary  insurance,  as  had  been  done  in  the  case  of 
fire  insurance  policies. 


Treasury  Department’s  Latest  List. 

The  Treasury  Department  at  Washington  has  issued  the  following  list 
of  companies  to  be  accepted  on  Federal  bonds,  revised  to  June  30.  Sev¬ 
eral  trust  companies,  accepted  only  in  one  or  two  districts,  have  been 
omitted  from  this  list. 


Companies  Authorized. 


American  Bonding,  Baltimore . 

American  Fidelity,  Montpelier  . 

American  Surety,  New  York . 

./Etna  Indemnity,  Hartford  . 

Bankers  Surety  of  Cleveland  . 

Citizens  Trust  and  Guaranty,  Parkersburg.... 

Commerce  Trust,  Kansas  City . 

Empire  State  Surety,  New  York . 

Federal  Union  Surety,  Indianapolis . 

Fidelity  and  Casualty,  New  York . 

Fidelity  and  Deposit,  Baltimore  . 

Guaranty  Trust  and  Banking,  El  Paso . 

Illinois  Surety,  Chicago  . 

Massachusetts  Bonding  and  Ins.,  Boston . 

Metropolitan  Surety,  New  York . 

National  Surety,  New  York . 

Pacific  Surety,  San  Francisco . 

Pennsylvania  Surety,  Harrisburg  . 

Peoples  Surety,  Brooklyn  . 

Southern  Surety,  Oklahoma  City  . 

Title  Guaranty  and  Surety,  Scranton . 

United  States  Guarantee,  New  York... . 

LTnited  States  Fidelity  and  Guar.,  Baltimore.. 
United  Surety,  Baltimore  . 
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$253,080 

$75,308 
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63,357 

‘31,336 

2,500,000 

2,253,763 

475,376 

500,000 

93,590 

59,359 

500,000 

70,649 

57,065 

350,000 

93,463 

44,346 

1,000,000 

54,116 

105,412 

500,000 

249,227 

74,927 

300,000 

34,926 

33,493 

1,000,000 

1,305,154 

230,515 

2.000.000 

2,393,023 

439,302 

300,000 

24,428 

32,443 

250,000 

68,406 

31,841 

500,000 

230,726 

73,073 

250,000 

50,783 

30,078 

500,000 

5.36,277 

103,628 

250,000 

121,675 

37,167 

250,000 

63,325 

31,332 

250,000 

149,010 

39,901 

400,000 

41,100 

44.110 

800,000 

511,191 

131,119 

250,000 

264,001 

51,400 

1,700,000 

218,401 

191,840 

500,000 

113,661 

61,366 

The  Appointment  of  H.  H.  Behse. 

Many  in  the  casualty  line,  and  particularly  in  the  accident  and  health 
branches  of  insurance  in  New  York  and  vicinity,  will  regret  that  H.  H. 
Behse,  assistant  superintendent  of  the  accident,  health  and  physicians’ 
liability  departments  of  the  Fidelity  and  Casualty,  has  resigned,  and 
will- leave  this  section  to  accept  another  position.  His  many  New  York 
friends  will,  however,  be  somewhat  compensated  for  his  leaving  by 
the  knowledge  that  his  many  years  of  faithful  service  with  the  Fidelity 
and  Casualty  have  been  rewarded  with  a  position  of  greater  responsi¬ 
bility,  and  after  August  1  he  will  be  the  general  superintendent  of  the 
United  States  Health  and  Accident  Company  of  Saginaw,  Mich.  Mr. 
Behse  has  been  with  the  Fidelity  and  Casualty  for  nineteen  years,  dur¬ 
ing  thirteen  of  which  he  has  been  assistant  superintendent  of  the  acci¬ 
dent,  health  and  physicians’  liability  departments.  Mr.  Behse  has  been 
a  very  close  student  of  every  phase  of  accident  and  health  underwriting, 
and  during  his  long  experience  has  been  instrumental  in  furthering  many 
of  the  progressive  features  contained  in  the  present  form  of  policy. 
Time  will  undoubtedly  prove  the  wisdom  of  selecting  Mr.  Behse  for 
general  superintendent  of  the  United  States  Health  and  Accident. 


Railroad  Accidents  tn  1907. 

According  to  the  report  of  the  Inter-State  Commerce  Commission  for 
the  year  ending  June  30,  1907,  the  total  number  of  persons  injured  on  the 
railways  for  that  year  was  122,855,  of  which  11,839  were  killed  and 
111,016  injured.  The  casualties  are  classified  as  follows:  Trainmen, 
2537  killed  and  40,755  injured;  switch  tenders,  crossing  tenders,  and 
watchmen,  169  killed,  1091  injured;  other  employees,  1828  killed,  45,798 
injured.  In  coupling  and  uncoupling  cars  308  employees  were  killed  and 
4353  injured. 

The  number  of  passengers  killed  is  reported  as  610,  and  injured  13,- 
041.  During  1906  359  passengers  were  killed  and  10,764  injured.  The 
total  number  of  persons  other  than  employees  and  passengers  killed  was 
6695;  injured,  10,331. 

The  figures  indicate  that  one  employee  in  every  369  was  killed,  and  one 
in  nineteen  injured.  Of  trainmen,  one  in  every  125  was  killed  and  one  in 
eight  injured.  During  1907,  one  passenger  was  killed  in  every  1,432,631 
carried,  and  one  injured  for  each  67,012  carried.  The  1906  figures  show 
that  one  in  each  2,222,691  carried  was  killed,  and  one  injured  for  each 
74,131  carried. 


Nelson  D.  Sterling’s  Advancement. 

Nelson  D.  Sterling,  former  manager  of  the  plate-glass  insurance  de¬ 
partment  of  the  H5tna  Indemnity,  has  been  elected  an  assistant  secre¬ 
tary  and  placed  in  charge  of  the  casualty  departments  of  the  company, 
which  consist  of  burglary,  plate  glass,  accident  and  health  and  will  have 
charge  of  all  agency  matters.  Mr.  Sterling  is  a  casualty  underwriter  of 
recognized  ability  *  who  has  had  seventeen  years’  experience.  He  has 
been  very  successful  with  the  /Etna  Indemnity,  where  he  has  been  for 
two  years,  and  there  is  every  reason  to  believe  that  the  company’s  wel¬ 
fare  will  be  materially  advanced  through  Mr.  Sterling's  well-deserved 
promotion.  _ 


The  Recreation  Season. 

The  number  of  accident  claims  which  originate  in  various  forms  of 
recreation  is  well  illustrated  by  the  experience  of  the  Travelers  Insur¬ 
ance  Company  for  the  first  fifteen  days  of  July.  During  that  time  the 
company  received  notice  of  thirteen  deaths,  involving  claims  aggregating 
$65,700,  of  which  $12,700  represent  accumulations  under  the  accumulation 
clause  in  the  company's  policies. 


Casualty  Notes 

— The  Merchants  Life  and  Casualty  of  Minneapolis  has  been  licensed. 

— The  American  Casualty  of  Reading,  Pa.,  is  preparing  new  accident  and 
health  policy  forms,  which  will  be  ready  about  September  1. 

— The  Philadelphia  Casualty  has  appointed  the  Davis,  Hinig,  Farley  Company 
as  agents  in  Cleveland  for  Cleveland  and  Cuyahoga  county. 

— J.  B.  Bray  has  been  appointed  Chicago  manager  of  the  United  States  Health 
and  Accident,  and  larger  offices  have  been  secured  in  the  Hartford  building. 

— The  New  Amsterdam  Casualty  has  established  a  depository  department  at 
San  Francisco,  where  a  sum  of  ready  cash  will  be  held  for  the  prompt  payment 
of  claims. 

— The  Anchor  Casualty,  which  was  organized  at  Neenah,  Wis.,  and  later  moved 
to  Wisconsin,  has  been  purchased  Dy  new  interests,  and  its  offices  have  been 
moveu  to  Wansau. 

— The  LTnited  States  Health  and  Accident  has  issued  a  new  policy  which  costs 
$2  per  month  for  the  first  three  months  and  $1.50  a  month  thereafter,  with  the 
policy  fee  eliminated. 

— The  Pacific  Mutual  Indemnity  of  Los  Angeles  is  preparing  to  increase  its 
capital  to  $250,000.  It  has  definitely  decided  that  the  company  will  not  enter 
the  liability  insurance  field. 

— G.  H.  Brown,  executive  agent  and  adjuster  in  the  credit  department  of  the 
London  Guarantee  and  Accident  in  Chicago,  has  been  appointed  general  ad¬ 
juster  of  the  credit  branch  of  the  Philadelphia  Casualty  at  the  home  office. 

— Horace  B.  Meininger,  secretary  and  general  manager  of  the  German  Com¬ 
mercial  Accident  of  Philadelphia,  is  on  an  extended  trip  through  Ohio,  Michi¬ 
gan  and  the  West.  Announcements  of  importance  in  the  way  of  agency  appoint¬ 
ments  may  be  looked  for. 

— The  American  Casualty.  Company  of  Tacoma,  Wash.,  has  moved  its  head 
office  to  Seattle.  About  half  the  $250,000  capital  has  been  paid  in.  Monthly 
premium  business  is  being  written  now,  but  regular  commercial  accident  and 
health  policies  will  be  issued  later  on. 

— The  Board  of  Casualty  and  Surety  Underwriters  will  hold  its  annual  conven¬ 
tion  at  New  York  on  October  20.  The  committee  on  arrangements  consists  of 
David  W.  Armstrong,  Jr.,  of  the  National  Surety;  Edson  S.  Lott  of  the  United 
States  Casualty,  and  William  T.  Woods  of  the  Lloyds  Plate  Glass. 

— The  Federal  Casualty  of  Detroit  reports  the  present  outlook  far  better  than 
for  a  year  past.  Its  agents  are  enthusiastic  and  are  reinstating  a  large  number 
of  policies  which  were  lapsed  because  of  lack  of  employment,  and  are  meeting 
with  success  in  placing  new  business.  The  first  six  months  of  the  year  showed 
good  net  results,  but  prospects  for  remainder  of  the  year  are  fine. 

— The  new  semi-commercial  policy  of  the  Pennsylvania  Casualty  Company,  the 
“preferred  disability,”  which  is  an  excellent  contract  for  little  money,  and  is 
sold  on  the  monthly  payment  plan,  fills  a  long-felt  want  and  reaches  a  large 
class  of  people  whose  occupations  entitle  them  to  a  regular  commercial  dis¬ 
ability  policy,  but  who  feel  they  cannot  afford  the  large  annual  premium. 

— A  representative  of  the  German  Commercial  Accident  of  Philadelphia  had  a 
renewal  premium  list  of  $391.40,  covering  fifty-one  premiums  falling  due  in  June. 
He  has  just  been  able  to  report  on  the  last  case  falling  due  in  that  month,  and 
the  result  is  $378.90,  covering  fifty  premiums  collected  and  paid  over  in  cash 
to  the  company.  This  kind  of  work  speaks  well  for  the  prospects  of  this  grow¬ 
ing  company. 

- — On  July  15  the  Pennsylvania  Casualty  began  issuing  physicians’  defense 
policies  which  provide  indemnity  as  follows:  Against  loss  from  liability  im¬ 
posed  by  law  upon  the  assured  for  damages  on  account  of  bodily  injuries  fatal 
or  non-fatal  suffered  by  any  person  or  persons  in  consequence  of  alleged  error 
or  mistake  or  malpractice  occurring  in  the  practice  of  the  assured’s  profession, 
and  against  loss  from  liability  imposed  by  law  upon  the  assured  for  damages 
fatal  or  non-fatal  suffered  by  any  person  or  persons  in  consequence  of  alleged 
error,  mistake  or  malpractice  by  an  assistant  in  the  assured’s  employ  while 
acting  under  the  assured’s  instructions,  and  against  all  expenses  and  costs  of 
defending  any  civil  suit  or  suits  for  recovery  of  such  damages. 
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Editorial  Department 


The  SPECTATOR: 
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GROWING  IMPORTANCE  OF  LIFE  POLICY  LOANS. 


AT  the  end  of  1907,  the  outstanding  policy  loans  on  the 
books  of  the  legal  reserve  life  companies  doing  busi¬ 
ness  in  New  York  State  aggregated  $306,576,653,  this  item 
therefore  constituting  an  investment  of  10.51  per  cent  of  the 
total  gross  assets  ($2,918,287,203)  of  the  thirty-eight  leading 
companies  in  question.  On  that  same  date  the  companies'  in¬ 
vestments  in  real  estate  totaled  up  $155,896,374;  their  col¬ 
lateral  loans  amounted  to  $43,710,624,  and  the  aggregate  of 
cash  in  office  and  bank  was  $59,813,161,  thus  making  the  total 
of  these  three  important  items  only  $259,420,159,  as  against 
no  less  than  $306,576,653  invested  in  loans  on  the  sole  col¬ 
lateral  of  policies.  But  two  classes  of  investments — namely, 
mortgage  loans  and  stocks  and  bonds — outranked  the  item  of 
loans  on  policies,  and  it  is  therefore  obvious  that  policy  loans 
have  come  to  be  one  of  tbe  most  important  of  all  the  life  in¬ 
surance  companies’  forms  of  investment.  Even  the  most 
casual  study  of  the  growth  of  the  policy-loaning  practice  in 
the  last  decade  discovers  a  steady  increase  in  the  policy¬ 
holders’  demand  for  this  form  of  accommodation  on  their 
policies,  and  the  conclusion  is  inevitable  that  the  subject  is 
bound  to  demand  much  thoughtful  attention  in  the  near 
future,  unless — through  some  utterly  unforeseeable  changes  in 
the  situation — the  steady  increase  in  the  application  for  policy 
loans  should  suddenly  abate. 

Only  five  years  ago,  at  the  end  of  1902,  the  total  of  policy 
loans  carried  by  the  thirty-nine  life  companies  then  operating 
in  New  York  was  barely  $110,000,000 — or  $108,152,613,  to 
be  exact  about  it — and  that  item  amounted  to  5.24  per  cent  of 
the  companies’  total  assets.  In  the  narrow  space  of  five  years, 
the  amount  of  loans  on  policies  has  all  but  trebled,  and  the 
ratio  to  total  assets  has  more  than  doubled,  having  jumped 
from  5.24  to  10.51  per  cent.  The  ratio  of  loans  to  net  reserves 
has  not  quite  doubled,  but  has  very  nearly  done  so,  having 
been  6.36  at  the  end  of  1902,  and  12.05  at  the  end  of  l9°7 '■> 
so,  from  any  point  of  view,  it  is  evident  that  the  extraordinary 
increase  is  decidedly  real,  and  in  no  sense  one  of  the  puzzling 
delusions  which  great  volumes  of  figures  sometimes  mysteri¬ 
ously  produce. 


To  be  sure,  the  increase  in  the  last  five  years  undoubtedly 
was  considerably  larger  than  it  would  have  been  under  normal 
conditions,  on  account  of  the  financial  panic  in  the  latter  days 
of  1907,  and  possibly — and  to  a  much  lesser  degree — owing  to 
the  life  insurance  upheaval  produced  by  the  Armstrong  in¬ 
vestigation.  Up  to  the  end  of  1904,  normal  conditions  pre¬ 
vailed  in  the  life  insurance  business,  and  in  1905  and  1906 
the  financial  conditions  of  the  country  were  substantially 
normal.  By  comparing  the  increase  in  policy  loans  in  1903- 
1904  with  that  in  1905-1906,  and  the  increase  in  the  last- 
named  year  with  that  in  1907,  it  is  therefore  possible  to  get  a 
fairly  accurate  idea  of  what  the  increase  would  presumably 
have  been  under  normal  conditions — normal  from  both  the 
life  insurance  and  financial  points  of  view — and  these  figures 
for  all  companies  licensed  in  New  York  State  tell  that  story: 


End  of  Year. 

Total 

Net 

Reserves. 

Total 

Policy 

Loans. 

Ratio 

to 

Increase  During  Year. 

Reserves. 

In  Amount. 

In  Ratio. 

* 

$ 

% 

* 

% 

1902 . 

1,703,971,584 

108,152,013 

0.30 

.88 

1903 . 

1,872,890,594 

135,611,204 

7.24 

27,458,651 

1904  . 

2,057,510,703 

103,721,738 

7.96 

28,110,474 

.72 

1905 . 

2,242,171,936 

196,709,501 

8.77 

32,987.703 

.81 

1900 . 

2,4 15,570,48X5 

233,989,328 

9 . 09 

37,279,827 

.92 

1907 . 

2,543,794,096 

300,576,653 

12.05 

72,587,325 

2.30 

An  examination  of  these  figures  and  comparison  of  the 
growth  of  policy  loans  in  1903-1904  with  that  in  the  hysterical 
years  1905-1906,  show  that  the  increase  in  loans  amounted  to 
$55,569425  in  1903-1904,  and  to  $70,267,590  in  1905-1906, 
the  two-year  increases  in  the  ratio  of  loans  to  reserves  having, 
respectively,  been  1.60  and  1.73  per  cent.  Even  making  al¬ 
lowance  for  the  increase  in  reserves,  there  was  a  slight  in¬ 
crease  in  the  percentage  as  well  as  in  the  volume  of  loans  in 
1905-1906  as  compared  with  1903-1904,  and  probably  at  least 
some  of  that  increase  was  due  to  the  life  insurance  disturb¬ 
ance  of  the  times.  The  disturbed  state  of  tbe  public  mind  in 
those  memorable  years,  however,  is  more  plainly  traceable  in 
the  increase  in  the  life  companies’  disbursements  on  account  of 
lapsed,  surrendered  and  purchased  policies,  according  to  the 
New  York  Insurance  Department’s  reports  the  increase 
under  this  head  having  been  $19,268,665  in  1905-1906  as  con¬ 
trasted  with  $9,570,115  in  1903-1904.  That  is  to  say,  the  in¬ 
crease  in  lapses  and  surrenders  in  the  years  of  the  Armstrong 
excitement  was  more  than  twice  as  great  as  in  the  two  pre¬ 
vious  years. 

Probably  the  majority  of  policyholders  who  got  so  excited 
over  the  Armstrong  investigation  that  they  were  quite  ready 
to  bite  off  their  noses  to  spite  their  faces,  or  do  anything  else 
to  rebuke  the  “wicked”  life  insurance  companies,  either  sur¬ 
rendered  their  policies  or  allowed  them  to  lapse,  but  the 
tabular  presentation  above  given  would  seem  to  indicate  that 
at  least  a  few  of  them  took  the  alternative  of  borrowing  on 
their  policies,  instead  of  formally  surrendering  them.  The 
most  emphatic  lesson  which  the  tabulation  teaches,  neverthe¬ 
less,  is  the  much  more  striking  effect  of  the  financial  panic  of 
1907.  As  will  be  apparent  at  the  first  glance  at  the  figures,  the 
increase  in  policy  loans  in  1907  reached  the  enormous  figure 
of  $72,587,325,  thus  exceeding  the  combined  increase  for  the 
two  previous  years,  and  incidentally  amounting  to  more  than 
two-thirds  of  the  total  amount  of  policy  loans  carried  on  the 
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books  of  all  companies  reporting  to  the  New  York  Insurance 
Department  only  five  years  before,  at  the  end  of  1902.  Were 
any  further  comparison  needed  to  emphasize  the  magnitude 
of  the  amount  loaned  to  their  policyholders  in  1907  by  the  life 
insurance  companies  doing  business  in  New  York  State,  it 
might  be  supplied  by  contrasting  the  amount  so  loaned  with 
the  total  amount  received  by  those  same  companies  in  pre¬ 
miums  on  new  business,  the  net  increase  in  policy  loans 
amounting  to  $72,587,325,  whereas  the  total  new  premiums 
footed  up  but  $59,617,848.  Incidentally,  there  was  scarcely 
any  increase  at  all  in  lapses  and  surrenders  during  that  event¬ 
ful  year,  the  total  of  such  payments  in  1907  exceeding  that 
for  1906  by  only  $256,787. 

There  are  two  diametrically  different  ways  of  looking  at 
the  enormous  volume  of  policy  loans  in  1907.  As  to  the  great 
good  done  the  borrowing  policyholders  there  can  be  no  ques¬ 
tion;  even  the  yellowest  of  the  yellow-journal  critics  of 
American  life  insurance  have  grudgingly  conceded  that  the 
life  insurance  companies’  prompt  loans  to  policyholders  on 
the  sole  collateral  of  their  policies,  at  a  time  when  even  the 
best  of  ordinary  collateral  was  going  a-begging  for  loans, 
were  of  great  service  to  the  business  community.  So  it  may 
safely  be  assumed  that  there  is  no  difference  of  opinion  on 
that  subject.  But  the  effect  on  the  companies  themselves,  and 
the  beneficiaries  under  the  policies  on  which  loans  were 
granted,  is  by  no  means  so  apparent.  The  companies,  to  be 
sure,  have  the  very  best  possible  collateral  for  their  loans,  in 
the  form  of  decreased  liabilities  to  that  amount,  and  policy 
liens  which  are  perfectly  good  for  at  least  five,  and  in  some 
cases  six,  per  cent,  so  long  as  the  policies  in  question  continue 
in  force.  But  there  is  obviously  some  limit  to  the  amount  of 
non-convertible  “paper  assets”  of  that  description  which  any 
company  could  afford  to  carry.  Men  may  differ  as  to  the 
amount  or  percentage  of  such  assets  which  would  mark  the 
proper  limit  for  any  particular  company,  but  of  course  some 
limit  there  must  be  to  assets  of  that  variety.  It  is  not  for  us, 
or  any  other  outsiders,  to  attempt  to  say  what  that  limit  should 
be  or  when  it  should  be  fixed ;  those  are  matters  which  the 
various  company  executives  must  decide  for  themselves. 
But  (1)  the  manifest  tendency  of  the  times  is  in  the  direction 
of  greater  liberality  and  a  steadily-increasing  number  of 
policy  attractions;  (2)  the  widely-heralded  gigantic  policy 
loans  of  1907,  and  the  agents’  inevitable  utilization  of  all  pos¬ 
sible  arguments  are  certain  to  make  the  loaning  privilege  a 
matter  of  common  knowledge;  and  (3)  the  new  insurance 
code  of  New  York  State  provides  in  its  standard  forms  of  or¬ 
dinary,  limited  payment  and  endowment  policies  that  “the  com¬ 
pany  at  any  time  will  advance  upon  the  sole  security  of  this 
policy  at  a  rate  of  interest  not  greater  than  .  .  per  centum  per 
annum,  a  sum  not  exceeding  the  amount  specified  in  the  table 
of  loan  values  herein  set  forth.”  It  would  therefore  seem 
that  all  signs  point  to  a  decided  augmentation  of  the  issues 
and  problems  involved  in  the  far-reaching  question  of  policy 
loans,  even  excluding  any  and  all  question  as  to  the  economic 
propriety  of  saddling  this  fundamental  fixture  of  the  banker’s 
calling  upon  the  business  of  distributing  the  risk  of  the  in¬ 
dividual  human  life.  We  confidently  expect  to  see  much  more 
serious  attention  given  to  this  newly-developed  phase  of 
American  life  insurance  in  the  next  ten  years  than  has  ap¬ 
parently  been  bestowed  upon  it  in  the  last  decade. 


SOME  of  the  most  distressing  accidents  recorded  in  the 
history  of  automobiling  occurred  last  month.  The  list 
of  killed  and  injured  was  unusually  long,  and  embraced  the 
names  of  several  persons  prominent  in  business  and  social 
circles.  In  every  instance  these  accidents  were  due  to  either 
recklessness  or  to  fast  driving.  Several  of  the  accidents  were 
caused  at  railroad  crossings,  where  the  chauffeur  attempted 
to  cross  tracks  ahead  of  an  approaching  train ;  but,  the  ma¬ 
chines  being  struck  by  the  train,  several  lives  were  lost  and  all 
the  occupants  of  the  automobile  more  or  less  injured.  Rail¬ 
road  crossings  are  always  dangerous  unless  properly  guarded, 
and  the  driver  of  every  vehicle  should,  for  self-preservation, 
obey  the  legend  so  conspicuously  displayed  at  many  crossings : 
“Stop!  look!  listen!”  If  all  automobiles  were  brought  to  a 
full  stop  at  every  railroad  crossing  and  ordinary  precautions 
observed,  there  would  be  no  collisions  between  them  and  rail¬ 
road  trains.  Other  fatal  accidents  of  an  especially  distressing 
nature  were  due  to  fast  speeding,  the  automobiles  being  driven 
at  the  rate  of  sixty  to  seventy-five  miles  an  hour.  This  rate 
of  speed  imposes  a  severe  task  upon  the  vehicle  and  the  ma¬ 
chinery  that  drives  it ;  and  if  any  part  gives  way  under  the 
strain,  the  consequences  generally  prove  disastrous.  The 
bursting  of  tires  at  high  speed  has  been  a  fruitful  source  of 
accidents,  and  it  is  surprising  that  more  do  not  occur  from 
this  cause,  for  automobile  tires  are  not  indestructible.  The 
strain  imposed  upon  them  at  such  high  speed  cannot  be  esti¬ 
mated,  and  the  giving  away  of  one  is  sure  to  result  in  a 
serious,  if  not  fatal,  disaster.  The  automobile,  properly  con¬ 
ducted,  is  a  desirable  addition  to  our  means  of  transportation. 
The  manufacturing  industry  is  yet  in  its  infancy,  but  it  can  be 
safely  predicted  that  it  will  not  be  long  before  automobiles 
will  be  constructed  of  a  less  unwieldy  nature,  more  attractive 
in  appearance,  more  easily  controlled  and  at  far  less  cost  than 
at  present.  For  pleasure  riding  at  moderate  speed,  and  for 
heavy  trucking,  delivery  wagons,  etc.,  they  offer  many  attrac¬ 
tions,  but  the  “racers”  and  high-speeding  machines  are  a 
menace  to  public  safety.  An  extensive  business  is  being  done 
by  some  insurance  companies  in  insuring  automobile  risks, 
but  the  frequency  with  which  accidents  occur  should  cause 
them  to  pause  and  ascertain  if  the  risks  assumed  are  not  too 
great.  It  might  be  well  to  insert  conditions  in  these  policies 
to  the  effect  that  if  the  machine  is  run  at  a  speed  greater  than 
twenty-five  miles  an  hour,  or  if  proper  precautions  are  not 
observed  in  their  manipulation,  such  recklessness  or  inatten¬ 
tion  shall  be  considered  as  contributory  negligence  sufficient 
to  invalidate  the  policy.  Some  restraint  seems  necessary  to 
prevent  owners  of  automobiles  from  taking  such  risks,  at  the 
peril  of  the  public,  as  they  do  daily,  and  where  they  carry  in¬ 
surance  the  companies  have  it  in  their  power  to  impose  cer¬ 
tain  restrictions  that  would  tend  to  secure  greater  safety  in 
the  use  of  a  device  that  has  come  to  stay. 


LONDON  Lloyds  underwriters  seem  to  be  growing  omni¬ 
vorous,  and  some  of  them  have  apparently  been  too  free 
in  their  foreign  acceptances.  Stories  have  been  going  the 
rounds  concerning  their  writing  large  amounts  of  insurance 
against  the  election  of  Mr.  Bryan  as  president,  and  against 
the  death  of  Mr.  Taft,  at  rates  ranging  up  to  ten  per  cent. 
Meanwhile,  it  appears  that  one  or  more  groups  of  under¬ 
writers  have  experienced  such  heavy  losses  under  their  fire 
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policies  that  some  doubt  is  expressed  as  to  the  continuing 
solvency  of  all  the  underwriters.  It  has  long  been  known  that 
London  Lloyds  underwriters  have  been  writing  American 
risks  at  heavily  cut  rates,  and  as  the  licensed  companies  have 
found  it  difficult  to  secure  a  profit  on  their  operations,  many 
have  wondered  how  the  Lloyds  underwriters  would  come  out 
on  their  ventures.  Conservatism  is  one  of  the  essentials  of 
permanency  in  the  fire  underwriting  business,  whether  the 
insurances  are  written  by  companies  or  by  individuals ;  and 
the  consensus  of  opinion  among  American  underwriters  as  to 
the  desirability  and  value  of  American  risks  is  rather  more 
apt  to  be  correct  than  the  guesses  of  London  underwriters. 
Unless  some  of  the  latter  are  more  careful  in  the  future  than 
they  have  been  in  the  past,  their  long-range  underwriting 
may  prove  to  be  their  undoing. 


A  DEVASTATING  forest  fire  has  this  week  burned  over 
a  great  many  square  miles  of  territory  in  British  Col¬ 
umbia,  virtually  destroying  Fernie,  Coal  Creek,  Michel 
and  several  smaller  towns,  and  threatening  to  eat  its  way 
south  into  Montana.  Probably  100  lives  have  been  sacrificed, 
and  the  property  losses  may  reach  $5,000,000.  The  insur¬ 
ance  involved  in  the  burned  district  is  placed,  in  the  aggregate, 
at  about  $1,500,000.  It  is  supposed  that  the  fire  was  started 
either  by  campers  or  by  sparks  from  a  locomotive.  Stringent 
laws  exist  in  the  Province,  the  purpose  of  which  is  to  prevent 
fires  from  starting  or  spreading,  but  the  conditions  existing 
were  such  that  it  was  impossible  to  control  this  particular  fire. 
It  is  to  be  hoped  that  rain  or  a  change  of  wind  will  intervene 
to  prevent  further  serious  loss. 


THE  annual  meeting  of  the  National  Association  of  Local 
Fire  Insurance  Agents,  to  be  held  next  week  at  St. 
Paul,  gives  promise  of  being  an  unusually  lively  and  inter¬ 
esting  occasion.  The  speakers  secured,  the  topics  and  com¬ 
mittee  reports  to  be  discussed,  and  the  recent  activity  of 
agents  in  various  sections — particularly  the  South — concern¬ 
ing  the  matter  of  greater  uniformity  in  commissions,  indicate 
that  there  will  be  warm  discussions  and  possibly  radical 
action.  It  is  altogether  probable,  however,  that  conservative 
counsels  will  finally  prevail,  and  that  the  association  will  not 
take  such  an  advanced  position  upon  the  commission  (or  any 
other)  subject  that  it  will  be  obliged  to  recede  therefrom. 


LIFE  INSURANCE  TOPICS 


IN  AND  ABOUT  NEW  YORK. 

Thomas  Bell,  of  the  New  York  city  general  agency  of  the  North¬ 
western  Mutual  Life,  was  the  leader  of  the  agency  in  May,  having 
paid  for  twenty-two  policies  for  $305,500,  with  premiums  amounting 
to  $13,060. 

During  the  first  six  months  of  1908  the  New  York  city  general 
agency  of  the  Northwestern  Mutual  Life  paid  for  $9,330,263,  as 
against  $6,866,066  in  the  same  period  of  1907. 

Dr.  Elias  J.  Marsh,  chief  medical  director  of  the  Mutual  Life,  died 
at  Paterson,  N.  J.,  on  August  3,  from  an  attack  of  heart  disease. 
Dr.  Marsh  was  seventy-three  years  old.  He  served  in  the  Civil  War, 
and  was  during  the  last  year  of  the  conflict  on  General  Sherman’s 


staff.  He  was  frequently  referred  to  as  “the  man  who  stopped  the 
war,”  for  the  reason  that  he  conveyed  the  orders  of  General  Grant 
to  “stop  firing”  while  Grant  and  Lee  were  holding  the  conference 
which  resulted  in  ending  the  war.  Dr.  Marsh  was  prominent  in  public 
life  in  New  Jersey. 

S.  P.  Wiley,  vice-president  of  the  South  Atlantic  Life  of  Richmond, 
Va.,  was  in  town  last  week. 

Carl  T.  Prime,  secretary  of  the  Security  Life  Insurance  Company 
of  Chicago,  was  in  town  this  week. 


THE  MIDDLE  STATES. 


The  Provident  Savings  Life  Assurance  Society. 

The  affairs  of  the  Provident  Savings  Life  Assurance  Society  have  been 
much  commented  upon  during  the  past  week,  and  persons  interested, 
especially  the  policyholders,  have  been  left  guessing  as  to  what  would  be 
the  outcome.  At  the  time  of  going  to  press  with  The  Spectator  last 
week,  it  was  understood  that  arrangements  had  been  consummated  where¬ 
by  a  majority  of  the  stock  of  the  company  was  sold  to  Louisville  parties 
and  we  so  announced.  This  stock  was  mostly  held  by  New  York  banks  as 
collateral  for  notes  given  them  by  E.  R.  and  O.  F.  Thomas,  when  they  were 
in  control  of  the  Provident  Savings.  The  object  of  the  bankers  was  to 
realize  as  much  as  possible  on  the  stock,  and  thereby  reduce  the 
Thomases’  indebtedness  by  so  much.  They  had  little  interest  in  the  com¬ 
pany  from  an  insurance  standpoint.  But  the  sale  was  not  completed  at 
that  time,  although  it  was  distinctly  announced  that  the  sale  met  with 
the  approval  of  Superintendent  Kelsey.  That  this  statement  was  un¬ 
warranted  is  shown  by  the  following  letter: 

Albany,  N.  Y.,  July  30,  1908. 

Mr.  Royall  Victor,  Sullivan  &  Cromwell, 

49  Wall  Street,  New  York: 

I  am  informed  your  law  firm  states  to  Commissioner  of  Insurance  of 
Colorado  that  the  New  York  Superintendent  of  Insurance,  with  full 
knowledge  of  the  details,  approves  of  everything  in  negotiations  and 
parties  to  proposed  sale  of  control  of  stock  of  Provident  Savings  Life 
Assurance  Society.  If  made,  such  statement  should  be  recalled.  I  do 
not  know  parties,  am  not  advised  of  details.  If  Inter-Southern  Life  is 
interested,  this  Department  does  not  approve.  Do  not  refer  to  position 
of  New  York  Superintendent  unless  proposition  has  been  submitted  in 
writing  and  writen  approval  given  by  him.  Otto  Kelsey, 

Superintendent  of  Insurance. 

SUPERINTENDENT  RITTENHOUSE  OBJECTS. 

The  following  letter  from  Superintendent  Rittenhouse  of  Colorado, 
sets  forth  his  objections  to  the  proposed  purchasers: 

July  29,  1908. 

The  Hon.  Otto  Kelsey,  Superintendent  of  Insurance, 

Albany,  N.  Y. 

My  Dear  Mr.  Kelsey :— While  in  New  York  recently  I  saw  Mr.  Victor, 
an  attorney  for  the  banks  holding  the  stock  of  the  Provident  Savings  Life 
Assurance  Society,  who  assured  me  that  the  banks  would  not  sell  to 
irresponsible  promoters,  such  as  the  proposed  sale  to  the  small  Ken¬ 
tucky  company.  I  explained  to  him  that  I  had  answered  perhaps  several 
hundred  inquiries  from  all  over  the  United  States  regarding  the  advisa¬ 
bility  of  lapsing,  and  in  each  instance  had  suggested  that  the  policy¬ 
holders  continue' until  the  owners  had  an  opportunity  to  reorganize  the 
company  and  resume  the  writing  of  new  business,  and  that  any  attempt 
to  again  place  the  interests  of  the  stockholders  before  those  of  the  policy¬ 
holders  of  this  company  and  to  put  through  another  squeezing  process 
would  compel  me  to  denounce  such  a  procedure  publicly,  and  that  such 
a  course  on  the  part  of  the  present  owners  would  undoubtedly  be  followed 
by  legal  proceedings  that  would  destroy  any  value  that  the  stock  had, 
and  utterly  and  absolutely  destroy  the  company. 

The  attorney  assured  me  that  no  such  course  would  be  adopted,  but  I 
have  since  received  advices  that  it  is  possible  a  sale  to  a  small  Ken¬ 
tucky  company  will  go  through.  In  reply  to  a  telegraphic  inquiry  Mr. 
Royall  Victor  says  that  several  offers  are  being  considered,  and  that  he 
is  writing  me.  While  in  the  East  I  also  brought  this  matter  to  the  at¬ 
tention  of  Governor  (sic)  Woodruff,  and  I  believe  the  disclosure  made  in 
the  recent  legal  proceedings  wherein  the  Philadelphia  syndicate  promised 
to  deposit  in  certain  banks  $650,000  of  the  policyholders’  money  to  keep  it 
there  under  certain  conditions  to  protect  the  personal  notes  given  by  the 
Thomas  people,  places  an  additional  and  very  grave  responsibility  upon 
Governor  Woodruff,  if  the  sale  of  this  company  to  these  irresponsible  and 
wholly  unfit  people  was  approved  by  Governor  Woodruff,  who,  in  the 
minds  of  the  agents  and  the  public,  stood  sponsor  for  their  interests. 

I  do  not  want  to  do  anything  that  will  embarrass  Governor  Woodruff, 
or  the  present  owners  of  the  company,  but  it  seems  to  me  that  thousands 
of  dollars  of  the  policyholders’  money  have  been  wasted  since  you  and  I 
acted  on  this  matter  on  December  2,  without  any  reason  whatever,  and 
now  if  the  assets  of  this  company  are  to  be  passed  over  to  another 
crowd  of  irresponsible,  inexperienced  speculators  or  promoters,  the  in¬ 
terests  of  the  policyholders  will  be  best  served  by  putting  the  company 
out  of  business  at  once,  rather  than  permit  them  to  be  robbed  as  they 

have  been  in  the  past.  ,,  ,  „ 

I  do  not  know  that  this  can  be  done  under  your  law,  but  I  know  that  a 
full  and  complete  statement  of  the  treatment  the  policyholders  have  re- 
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reived  at  the  hands  of  the  stockholders,  past  and  present,  will  be  given 
to  the  public  through  this  Department,  and  if  there  is  any  legal  way 
that  the  matter  can  be  stopped,  1  shall  urge  the  policyholders  to  secure 
attorneys  and  attempt  it.  I  know  that  you  are  equally  anxious  to  pro¬ 
tect  these  helpless  policyholders  and  I  write  this  letter  because  we  were 
associated  in  an  effort  to  protect  them,  and  because  it  is  only  right  and 
fair  that  you  should  know  how  I  feel  on  this  subject.  I  sincerely  trust 
that  you,  being  on  the  ground,  will  be  able  to  protect  the  policyholders 
against  any  further  raids  upon  Jheir  preserves. 

With  kind  regards,  I  am,  yours  truly, 

E.  E.  Rittenhouse. 

On  Monday  it  was  declared  that  the  deal  -would  go  through,  that  the 
Inter-Southern  Life  Insurance  Company  of  Louisville  would  secure  the 
Provident  Savings,  and  that  the  company  would  be  reorganized  imme- 
dinately.  While  the  banks  holding  the  stock,  and  the  Coyle  crowd  of 
Philadelphia,  that  supposed  they  had  bought  the  company  from  the 
Thomases  were  at  loggerheads  regarding  its  management,  they  came  to¬ 
gether  with  the  utmost  unanimity  when  an  outsider  offered  to  buy  their 
stock  at  $220  a  share.  As  a  matter  of  fact,  the  price  agreed  upon  was 
$225  per  share,  but  it  was  understood  that  $5  per  share  was  to  go  to  the 
promoters  of  the  deal.  The  Thomases,  when  they  wanted  to  borrow, 
claimed  that  the  stock  was  worth  $500  per  share,  par  value  $80,  and  the 
banks  loaned  on  an  extravagant  estimate  of  the  value  of  the  stock.  With 
the  Provident  Savings  as  a  going  concern  and  in  the  hands  of  an  intelli¬ 
gent  and  conservative  management,  the  stock  is  very  valuable,  but  in  its 
present  mixed-up  condition  few  would  care  to  acquire  it,  even  at  a  lower 
figure  than  that  named. 

Apropos  of  the  Thomases,  when  they  acquired  control  of  the  Provident 
Savings,  they  planned  to  branch  out  in  the  life  insurance  business,  as 
they  had  done  in  the  banking  business,  and  obtain  control  of  several 
companies,  whose  assets  they  hoped  to  manipulate  in  their  own  interests, 
as  they  did  those  of  the  Provident  Savings.  They  had  elaborate  plans 
drawn  up  for  acquiring  several  life  insurance  companies.  Among  them 
were  the  Washington  Life,  the  United  States  Life,  the  Manhattan,  and 
one  or  two  others  in  other  localities.  Fortunately  the  companies  named 
were  strong  enough  to  ignore  the  machinations  of  these  adventurous 
speculators  and  wreckers,  and  to-day  hold  an  honored  place  in  the  com¬ 
munity,  while  the  Thomases,  dishonored,  discredited,  broken  in  fortune 
and  held  in  general  contempt,  have  been  relegated  to  oblivion,  except 
when  their  numerous  creditors  occasionally  bring  them  into  light. 

The  negotiations  between  the  parties  in  interest  in  the  sale  of  the 
stock  of  the  Provident  Savings,  as  above  outlined,  were  continued  on 
Monday  at  the  office  of  Superintendent  Kelsey  in  New  York.  The  pro¬ 
ceedings  were  entirely  private,  and  evidently  no  decision  was  reached, 
as  another  interview  was  arranged  to  take  place  in  Albany  on  Tuesday. 
It  is  understood  that  if  Superintendent  Kelsey  approves  of  the  sale,  a 
meeting  of  the  directors  of  the  Provident  Savings  will  be  held  imme¬ 
diately  to  ratify  it.  It  is  stated  that  the  Louisville  parties  declare  that 
they  are  in  a  position  to  “make  good,”  and  to  satisfy  every  Insurance  De¬ 
partment  of  their  ability  to  conduct  the  business  on  legitimate  insur¬ 
ance  lines,  and  to  protect  the  interests  of  every  policyholder.  As  The 
Spectator  goes  fo  press  (Wednesday),  no  definite  conclusion  has  been 
reached  regarding  Ibe  sale,  but  the  indications  are  that  the  proposition 
of  the  Louisville  parties  will  be  either  accepted  or  rejected  within  a  day 
or  two. 


Death  of  E.  W.  Scott. 

Edward  W.  Scott,  whose  name  and  personality  were  familiar  to  thou¬ 
sands  of  life  insurance  men  throughout  the  civilized  world,  died  on 
Sunday,  August  2,  at  the  house  of  his  son,  Dr.  E.  A.  Scott,  at  Asbury 
Park,  N.  J.  An  attack  of  apoplexy  early  in  the  morning  caused  a  hasty 
summoning  of  specialists,  but  their  efforts  were  unavailing  and  he  passed 
away  in  a  few  hours  in  the  sixty-third  year  of  his  age. 

Mr.  Scott  will  be  best  remembered  for  the  constructive  work  he  did  in 
connection  with  the  agencies  of  the  Equitable  Life  Assurance  Society. 
He  entered  (he  life  insurance  business  in  1870,  and  in  1872  was  appointed 
superintendent  of  agencies  for  the  Equitable,  a  position  he  held  until 
1SS4.  when  he  was  made  one  of  the  vice-presidents.  In  the  late  seventies 
the  Equitable  began  that  forward  movement,  which  continued  unabated 
for  over  a  score  of  years,  and  during  most  of  that  time  Mr.  Scott  was  the 
chief  support  of  the  late  Henry  B.  Hyde  in  building  up  the  agency  force, 
being  held  in  an  esteem  by  the  agents  only  second  to  that  of  his  chief. 
In  the  course  of  his  official  duties  he  visited  nearly  every  civilized  country 
in  the  interests  of  the  society,  and  spent  a  number  of  years  in  Aus¬ 
tralia.  He  resigned  in  February,  1896,  and  in  December  of  that  year  was 
elected  president  of  the  Provident  Savings.  He  occupied  that  position 
for  ten  years,  demonstrating  the  same  abilities  for  agency  management, 
and  resigned  in  1906.  His  death  will  be  sincerely  regretted  by  a  large 
number  of  life  insurance  agents  and  personal  friends.  The  funeral 
services  were  held  yesterday,  at  the  place  of  his  decease. 


Return  of  President  Darwin  I*.  Kingsley. 

Darwin  P.  Kingsley,  president  of  the  New  York  Life  Insurance  Com¬ 
pany,  returned  from  an  extended  trip  to  Europe  on  Saturday  last.  Dur¬ 
ing  his  absence  he  visited  all  the  principal  agencies  of  the  company  on 
the  Continent  of  Europe  and  in  Great  Britain,  and  made  a  number  of 
stirring  addresses  to  the  representatives  assembled  to  meet  him.  The 
principal  object  of  his  visit  was  to  familiarize  himself  with  insurance 
conditions  abroad,  and  to  study  at  close  range  the  effect  of  various 
European  laws  as  affecting  foreign  companies.  He  now  expresses  the 
belief  that  the  laws  are  not  inimical  to  the  interests  of  American  com¬ 
panies,  and  is  satisfied  that  our  companies  are  gaining  ground  abroad. 
During  the  month  of  July,  the  agents  of  the  New  York  Life  were  busily 
engaged  in  rolling  up  a  large  volume  of  new  business  to  greet  him  on 
his  return,  and  the  results  were  more  than  satisfactory.  The  applica¬ 
tions  received  footed  up  nearly  $28,000,000,  of  which  $3,500,000  came  in 
on  the  last  day.  The  company  regards  the  work  of  July  in  the  light  of 
a  new  record,  inasmuch  as  under  previous  efforts  of  this  nature  there 
were  between  7000  and  8000  agents  employed,  against  only  3500  now.  A 
revival  of  confidence  has  also  been  made  apparent,  so  fai  as  the  pros¬ 
perity  of  the  country  is  concerned,  which  confidence  is  shared  by  mer¬ 
chants  and  farmers  alike.  This  feeling  was  made  manifest  by  the  large 
number  of  applications  received  for  policies  of  $5000  and  upward.  Presi¬ 
dent  Kingsley  is  naturally  highly  gratified  at  the  magnificent  results 
shown  by  one  month’s  work. 


— The  Penn  Mutual  Life  will  shortly  revise  its  schedules  of  surrender  values. 

— R.  K.  Craner,  general  agent  for  the  Equitable  Life  of  Iowa,  at  Scranton,  Pa., 
has  resigned  to  go  into  other  work. 

— Walter  Playes,  general  manager  for  the  Home  Life  in  Western  Pennsylvania, 
has  resigned  to  become  Canadian  general  manager  for  the  State  Life  of  Indiana. 

— C.  W.  Gray,  general  agent  for  the  Reliance  Life  at  Mobile,  Ala.,  will  move 
to  Pittsburg  and  take  up  work  from  the  company’s  home  office.  A.  L.  Smith, 
Little  Rock,  Ark.;  T.  J.  Allen,  Texico,  N.  M.,  and  E.  D.  Cooper,  Jacksonville, 
Fla.,  won  leaders’  prizes  by  their  success  in  representing  the  Reliance  during 
the  first  six  months  of  the  year.  The  July  business  of  the  company  broke  the 
record  for  1908. 


THE  WEST. 


Programme  of  American  Life  Convention. 

The  annual  meeting  of  the  American  Life  Convention  will  begin  on 
August  19,  at  the  Albany  Hotel,  Denver.  On  August  18  the  executive 
committee  will  hold  a  session.  Following  is  the  convention  programme: 

August  19. — Welcome  address,  Thomas  B.  Stearns,  president  of  the  Col¬ 
orado  National  Life  Insurance  Company  of  Denver.  Response,  Dr.  Felix 
G.  Cross,  president  Columbia  Life  Insurance  Company  of  Cincinnati. 
Report  of  the  executive  committee,  by  B.  H.  Robinson.  Address,  Maxi¬ 
mum  Individual  Risk  to  be  Safely  Carried  by  Company,  Compared  with 
Assets,  Volume  of  Business  and  Surplus,  by  Franklin  B.  Mead,  secretary 
Michigan  State  Life  Insurance  Company  of  Detroit.  Discussion.  George 
B.  Peak,  Des  Moines;  H.  B.  Race,  Jacksonville,  and  John  M.  Sarver, 
Columbus.  Sub-Standard  Risks,  I.  Smith  Homans,  Greensboro  Life, 
Greensboro,  N.  C.  Discussion,  Sidney  A.  Foster,  Des  Moines;  J.  Charles 
Seitz,  Chicago;  Paul  L.  Woolston,  Denver. 

Evening  Session — The  executive  committee  suggests  for  discussion  the 
following  topics;  Maxinninl  Commissions — Brokerage,  Renewals,  Medi¬ 
cal  Fees;  Twisters,  Rounders,  Rebaters;  Convention  Rules  and  Regu¬ 
lations. 

Thursday,  August  20. — Address,  Getting  Business  from  the  View-Point 
of  the  Young  Company,  by  Thomas  F.  Daly,  president  of  the  Capitol  Life 
of  Denver.  Discussion,  Wilmer  L.  Moore,  Atlanta;  C.  M.  Atherton,  Coun¬ 
cil  Bluffs,  Iowa;  George  A.  Grimsley,  Greensboro,  N.  C.  Address,  Profit 
and  Loss  Account  of  the  Uniform  Report  Blank,  by  C.  H.  Becket,  actuary 
La  Fayette  Life,  La  Fayette,  Ind.  Discussion,  Liucius  McAdam,  Chicago; 
Richard  D.  Hughes,  Indianapolis;  H.  W.  Cochenower,  St.  Paul.  Address, 
Right  of  Appeal  from  Rulings  of  Insurance  Commissioner,  by  Thomas  L. 
Miller,  vice-president  of  the  West  Coast  Life,  of  San  Francisco.  Discus¬ 
sion,  Charles  F.  Coffin,  Indianapolis;  J.  F.  Wolters,  Houston,  Tex.;  Theo¬ 
dore  F.  Ruhland,  Fort  Wayne,  Ind. 

Friday,  August  24. — Taxation  and  Retaliatory  Legislation,  L.  A.  Dean, 
counsel  State  Mutual,  Rome,  Ga.  Discussion,  Russell  T.  Byers,  Indian¬ 
apolis;  J.  W.  Church,  Jackson,  Miss.;  Elliott  Estes,  Spartansburg,  S.  C. 
Policy  Provisions  as  Interpreted  by  the  Courts,  C.  A.  Atkinson,  vice- 
president  and  general  counsel  Federal  Life,  Chicago.  Discussion,  Guil¬ 
ford  A.  Deitch,  Indianapolis;  Gustave  Lemle,  New  Orleans;  J.  E.  Killen, 
Indianapolis.  Election  of  officers  and  general  business. 


The  Great  Western^  Life  Mixup. 

There  has  been  a  good  deal  of  a  mixup  in  regard  to  the  affairs  of  the 
Great  Western  Life  Insurance  Company  of  Kansas  City,  Mo.  This  con¬ 
cern  was  organized  in  1907,  with  O.  L.  Van  Laningham  as  president,  and 
E.  L.  Biersmith,  secretary.  A  majority  of  the  stock  of  the  company  was 
held  by  an  agency  company,  which  offered  it  for  sale,  and  suits  are  now 
pending  to  recover  the  amounts  paid  by  investors  on  the  ground  that 
the  stock  was  sold  through  misrepresentations.  The  agency  company 
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finally  went  into  the  hands  of  local  receivers,  and  in  the  latter  part  of 
May,  Judge  Philips  of  the  United  States  Court  appointed  C.  S.  Jobes  as 
receiver  for  the  Great  Western  Life  Insurance  Company,  and  ordered 
that  the  other  receivers  turn  over  to  him  all  the  property,  books,  papers, 
etc.,  in  their  possession.  Later  Judge  Philips  authorized  receiver  Jobes 
to  sell  the  assets  of  the  Great  Western  Life  on  July  28,  but  stated  that 
he  would  not  confirm  the  action  of  the  receiver  for  fifteen  days,  thus 
giving  all  claimants  time  in  which  to  file  their  claims  against  the  com¬ 
pany.  On  July  28  the  bids  that  had  been  received  were  opened  by  the 
receiver  and  Insurance  Superintendent  Vandiver,  who  announced  that  the 
Kansas  City  Life  Insurance  Company  was  the  successful  bidder  for  the 
assets,  having  offered  $300,000  for  them.  There  were  two  other  bidders, 
the  lowest  being  the  Philadelphia  Life  Insurance  Company,  that  offered 
$243,000.  Claimants  who  file  their  claims  with  the  receiver  are  likely  to 
have  serious  contentions  regarding  the  proceeds  of  the  sale,  provided  it  is 
approved  by  Judge  Philips. 

Superintendent  Vandiver  says  that  he  has  in  his  possession  sufficient 
securities  to  protect  the  policyholders  of  the  Great  Western  and  secure 
their  reinsurance  in  other  companies.  The  Kansas  City  Life  has  $100,- 
000  capital  and  about  $1,000,000  of  assets,  with  $060,000  reserve  on  de- 
pr  sit  with  the  Missouri  Insurance  Department.  During  the  controversy 
there  has  cropped  out  much  of  a  personal  nature,  and  President  Van 
Lanningham  has  been  roundly  accused  of  various  unbusinesslike  pro¬ 
ceedings,  and  his  past  record  referred  to  in  most  uncomplimentary  terms. 
The  outcome  of  the  contest  now  waging  in  the  Federal  Court  will  be 
looked  for  with  interest,  but  at  the  best  the  Great  Western  Life  is  but 
a  defunct  concern  with  a  bad  odor. 


The  Republic  Life  Insurance  Company. 

The  Illinois  Insurance  Department  has  completed  an  examination  of 
the  Republic  Life  of  Chicago,  which  was  run  by  the  Rhodus  Brothers. 
The  report  of  the  Insurance  Department  shows  that  where  the  premium 
on  a  policy  was  paid  partly  in  cash  and  partly  by  note,  only  the  cash 
payment  was  entered  on  the  company’s  books.  Numerous  records  are 
given  of  donations  made  to  the  company  by  the  Rhoduses,  who,  on  May 
5,  1908,  held  all  the  capital  stock.  On  that  same  date  the  stock  standing 
in  their  names  was  canceled  and  the  entire  stock  issued  to  the  Central 
Life  Securities  Company.  This  was  returned  on  May  23  and  certificates 
issued  for  a  third  interest  each,  to  the  three  Rhoduses.  These  certifi¬ 
cates  were  returned  on  June  12,  1908,  and  the  entire  stock  issued  in  three 
certificates  to  the  Central  Life  Securities  Company,  Which  was  the  holder- 
of  all  the  stock  of  the  insurance  company  on  June  22.  It  will  be  recalled 
that  about  July  1,  the  three  Rhodus  brothers  were  arrested  and  charged 
with  illegal  use  of  the  mails. 


— R.  E.  Walpole  of  South  Dakota  was  the  leader  in  individual  production  for 
the  United  States  Annuity  and  Life  during  the  month  of  June. 

-The  Mississippi  Valley  Life  of  Little  Rock  has  been  organized,  with  $250,000 
capital.  The  officers  are  W.  S.  Mitchell,  president;  Thomas  E.  llelm,  vice- 
president;  William  McRae,  secretary. 

—The  organization  of  the  First  Savings  Life  of  Rock  Island  is  nearly  com¬ 
pleted.  The  officers  are:  President,  L.  S.  McCabe;  vice-president,  Phil  Mitchell; 
secretary,  Hope  Thompson;  treasurer,  T.  J.  Medill. 

—Frederic  S.  Withington,  consulting  actuary,  of  Des  Moines,  la.,  has  been 
appointed  by  the  Actuarial  Society  of  America  a  member  of  the  Sixth  Inter¬ 
national  Congress  of  Actuaries,  to  be  held  in  Vienna,  Austria,  June  7  to  U  1J0J. 
Mr.  Withington  expects  to  attend  the  congress  if  his  engagements  will  permit. 

— J.  W.  McCausey,  who  was  recently  elected  president  of  the  Michigan  State 
Life,  has  been  a  resident  of  Michigan  practically  all  his  life,  and  is  one  of  those 
men’  who  have  been  successful  to  a  marked  degree.  He  is  engaged  in  a  number 
of  commercial  and  financial  enterprises  and  is  widely  known  throughout  the 
State  as  an  able  executive  and  a  man  of  recognized  financial  ability. 

-The  Northwestern  National  Life,  believing  that  the  importance  of  the  medi¬ 
cal  examination  cannot  be  overestimated  in  securing  a  careful  selection  of  risks, 
and  desiring  only  the  most  thorough  and  painstaking  work  in  connection  with 
each  examination,  regardless  of  the  amount  of  insurance  applied  for,  it  has  been 
determined  by  the  executive  committee  that  hereafter  a  uniform  fee  of  $5  will  be 
paid  for  all  medical  examinations. 

—The  Franklin  Life  of  Springfield,  Ill.,  has  opened  what  is  known  as  the  Mis¬ 
souri  department,  306-7-8  Frisco  building,  St.  Louis,  Mo.  Dr.  E.  C.  Skinner  is 
manager;  Frank  L.  Branson,  assistant  manager,  and  James  J.  Parks,  cashier. 
Dr.  Skinner  was  formerly  manager  of  the  Washington  Life  for  Ohio,  Kentucky 
and  West  Virginia,  with  headquarters  at  Cincinnati,  and  is  an  able  organizer  and 
producer.  Mr.  Branson  has  been  associated  with  Dr.  Skinner  and  is  an  expe¬ 
rienced  underwriter.  Mr.  Parks  has  been  connected  with  the  Franklin  for  a 
number  of  years. 

—Joseph  H.  Pattison  of  Indianapolis  has  brought  charges  against  the  Inter- 
State  Life  of  Ird  anapolis,  declaring  that  the  company  has  wasted  the  guaranty 
fund  established  in  1899,  and  that  there  has  been  discrimination  among  con¬ 
tributors  to  this  fund.  Attention  is  called  to  the  declining  business  of  the 


company  and  the  high  expense  ratio.  F.  11.  Davenport,  secretary  of  the  Inter- 
State,  declares  that  Mr.  Pattison  never  paid  any  money  into  the  guaranty  fund, 
but  acquired  a  contract  for  $1000  in  a  real  estate  deal,  and  has  since  been  trying 
to  get  the  company  to  buy  this  contract  from  him,  under  threat  to  bring  suit. 
The  various  charges  made  by  Mr.  Pattison  are  declared  to  be  without  foundation, 
and  the  charge  that  William  Fortune  and  Alexander  C.  Ayres  were  given 
offices  with  the  company  to  satisfy  their  demands  under  a  guaranty  contract,  is 
branded  as  absolutely  false. 


THE  SOUTH. 

— A.  C.  Crowder,  manager  in  Mississippi  for  the  Prudential,  has  been  nomi¬ 
nated  for  Mayor  of  Jackson  on  the  Democratic  ticket. 

— William  II.  Gould,  who  recently  resigned  as  actuary  of  the  State  Mutual 
Life  of  Rome,  Ga.,  has  been  appointed  actuary  of  the  Volunteer  State  Life  of 
Chattanooga. 

—The  Supreme  Court  of  the  District  of  Columbia  has  appointed  Eugene  A. 
Jones  and  James  M.  Proctor  primary  receivers  for  the  Capitol  Life  Insurance 
Company  of  America. 

—The  Louisiana  Life  Underwriters  Association  has  been  organized  at  New 
Orleans,  with  the  following  officers:  Frank  L.  Levy,  president;  Louis  P.  Rice, 
vice-president;  Edmond  J.  Jacquet,  secretary-treasurer;  executive  committee,  i  . 
C.  Swayze,  II.  J.  Saunders,  G.  G.  McHardy,  E.  C.  Schnable. 

— The  new  vice-president  and  actuary  of  the  Southern  Life  of  Fayetteville, 
Benjamin  W.  Lacy,  Jr.,  has  addressed  the  field  force  of  the  company  in  a  force¬ 
ful  letter  of  greeting  which  has  the  ring  of  earnestness  and  genuine  personal  in¬ 
terest,  which  is  sure  to  place  its  author  in  close  touch  with  the  men  in  the  field 
and  promote  a  general  feeling  of  confidence  in  the  new  executive,  yvhich  will  be 
mutually  beneficial  to  all  concerned. 

— The  Insurance  Department  of  South  Carolina  recently  examined  the  South¬ 
eastern  Life  of  Spartanburg,  S.  C\,  and  has  rendered  a  most  satisfactory  report. 
The  Insurance  Commissioner  submits  the  following  figures:  Assets,  $149,302; 
surplus,  $96,558;  insurance  in  force,  $2,351,775.  He  finds  that  its  records  have 
been  neatly  and  properly  kept;  its  death  losses  paid  promptly  upon  completion 
of  proofs,  and  feels  that,  due  to  its  conservative  management,  the  company  is 
entitled  to  the  support  and  patronage  of  the  people  of  the  State. 


MISCELLANEOUS  LIFE  NEWS. 


Gain  and  Loss  Exhibit  for  191)7.* 

The  Gain  and  Loss  Exhibit  for  life  insurance  companies  is  now,  tO'  all 
appearances,  a  permanent  fixture  among  the  annual  requirements  of  the 
several  State  Insurance  Departments.  A  majority  of  the  companies  have 
now  had  thirteen  years’  experience  in  the  compilation  of  this  exhibit, 
and  presumably  have  so  arranged  their  accounting  methods  as  to  make  its 
preparation  a  comparatively  easy  matter.  In  its  early  days  the  exhibit 
was  somewhat  crude  in  form,  but  each  year  saw  incorrect  items  eliminated 
and  the  proper  ones  substituted,  so  that  the  necessity  for  guesswork  in 
slating  many  of  the  items  was  obviated.  In  the  year  1906  the  committee 
on  blanks  of  the  National  Convention  of  Insurance  Commissioners  drafted 
a  form  of  exhibit  which  took  note  of  every  possible  contingency,  and 
thoroughly  separated  the  insurance  end  of  the  business  from  the  invest¬ 
ment  side.  As  a  result,  the  blank  presented  met  with  the  approbation  of 
the  companies  for  its  completeness,  even  though  many  managers  still 
doubt  its  efficacy  as  a  guide  to  policyholders  of  proper  management. 
Such  doubts,  however,  are  of  no  avail  when  it  is  considered  that  the  laws 
of  several  States  now  absolutely  require  the  annual  preparation  of  the 
exhibit. 

During  the  thirteen  years  in  which  this  exhibit  has  been  required  by 
one  or  more  States,  The  Spectator  has  annually  summarized  its  re¬ 
sults  in  comprehensive  form  and  presented  them  in  its  columns  with  ap¬ 
propriate  comment.  In  this  issue  extensive  tabulations  are  given  cov¬ 
ering  the  exhibits  for  the  year  1907,  and  the  percentages  for  each  of  the 
ten  years  ending  with  1907.  In  the  first  set  of  tables  the  various  debit 
and  credit  items  are  brought  together  so  as  to  facilitate  comparison, 
while  the  net  gains  and  losses  follow.  The  realized  gains  from  insur¬ 
ance  sources  are  shown  separately,  followed  by  changes  in  market  values, 
these  two  items  making  up  the  surplus  earnings  for  the  year.  The  dis¬ 
tribution  of  the  surplus  earned  is  next  shown,  a  part  of  it  going  to 
policyholders  in  dividends  or  other  credits,  a  part  to  stockholders  as 
dividends  on  capital,  and  the  remainder,  if  any,  to  surplus  account. 

The  extensive  tabulations  herewith  cover  the  figures  of  forty-nine  or¬ 
dinary  and  seven  industrial  companies  for  the  year  1907  as  submitted  to 
the  Insurance  Departments  of  the  several  States.  Taking  up  the  items 
in  their  order,  it  will  be  seen  that  a  further  material  saving  has  ap¬ 
parently  been  made  in  the  expenses  chargeable  against  the  loadings,  the 
percentage  for  the  ordinary  companies  having  dropped  from  87.21  in 
1906  to  77.81  in  1907.  The  operation  of  the  New  York  law  limiting  ex¬ 
penses  on  new  business  had  something  to  do  with  this  decrease,  but  it 

*  Copyright,  190S,  by  The  Spectator  Company,  New  York. 
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/Etna 

American 

Bankers  of 

Bankers, 

Berkshire 

Canada 

Central 

Columbia 

Columbian 

Connecticut 

NAME  OF  COMPANY . 

Life. 

Central. 

Nebraska. 

New  York. 

Life. 

Life. 

of  U.  S.  A. 

Life. 

National. 

General. 

Divisible  Surplus  at  Beginning  of  Year . 

$4,541,934 

$147,958 

$296,035 

$179,073 

$1,046,145 

$812,093 

$21,136 

$45,115 

$447,734 

$343,739 

Loading  Earned  on  Premiums  and  Annuities ... 

1,912,398 

277,326 

164,546 

81,02c 

527,478 

761,502 

147,782 

52,140 

306,463 

192,710 

Insurance  Expenses  Incurred . 

1,740,061 

375,376 

202,038 

80,950 

391,902 

832,805 

169,381 

93,601 

516+66 

235,868 

Percentage  of  Insurance  Expenses  to  Loading 

90.99 

135.36 

122.64 

100.09 

74.30 

109.36 

114.01 

179.52 

168.70 

122  39 

Net  Investment  Earnings,  Including  Interest  and 

Profit  and  Loss,  Less  Investment  Expenses  ,  (a) 

3,491,299 

75,338 

92,007 

72,668 

702,271 

1,426,564 

40,340 

18,695 

223,924 

303,187 

Interest  Required  to  Maintain  Reserve . (b) 

2,616,812 

70,404 

59,188 

44,190 

584,835 

1,115,103 

24,505 

10,082 

78,633 

241,408 

Percentage  of  (a)  to  (b) . 

133.41 

107.00 

155.44 

164.44 

120.08 

127.93 

164.63 

185.44 

284.76 

125.59 

Expected  Mortality  Cost . 

2,731,773 

212,766 

192,338 

193,091 

736,793 

1,350,533 

87,572 

36,119 

382,655 

333,985 

Actual  Net  Mortality . 

1,930,524 

71,466 

67,930 

181,414 

514,884 

906.03S 

33.3S0 

23,520 

175,730 

143,192 

Percentage  of  Actual  to  Expected  Mortality  . . 

70.66 

33.59 

35.32 

93.95 

69.88 

67.09 

38.13 

65.12 

45.92 

42.87 

Reserves  Released  by  Surrender  and  Lapse . 

1,428,801 

137,937 

74,857 

242,239 

652,792 

241,096 

21,361 

4,219 

293,088 

124,581 

Surrender  and  Lapse  Values  Allowed . 

1,187,192 

134,445 

30,102 

234,074 

619,911 

173,605 

15,474 

3,771 

81+60 

101,637 

Percentage  of  Reserves  Returned  on  Sur- 

renders  and  Lapses . 

83.08 

97.47 

40.21 

96.63 

94.96 

72.01 

72.44 

89.38 

27.96 

bl .  58 

3,595 

2,498 

506 

89,609 

2,007 

119 

175 

21,264 

Source  of  Net  Gains  or  Losses — 

Gain  or  Loss  from  Loading . 

172,337 

—98,050 

—37,492 

73 

135,576 

—71,303 

—21,599 

—41,461 

—210,503 

—43,158 

Gain  or  Loss  from  Mortality . 

801,249 

141,300 

124,408 

11,677 

221,909 

444,495 

54,192 

12,599 

206+25 

190,793 

Gain  or  Loss  from  Surren’d  &  Lapsed  Policies. 

241,609 

3,492 

44,755 

8,165 

32,881 

67,491 

5,887 

448 

211,128 

22+44 

Gain  or  Loss  from  Surplus  Interest . 

874,487 

4,934 

32,819 

28,478 

117,436 

311,461 

15,835 

8,613 

145,291 

61,779 

—506 

—SO,  609 

— 2  007 

—119 

3,420 

—21,264 

2,498 

Total  Realized  Gain . 

2,089,682 

51,170 

164,490 

—41,216 

505795 

752,144 

54,1.6 

—16+81 

331+77 

234,856 

—2,430,384 

—7,921 

—25,061 

—367  073 

—410,707 

—4,613 

—174,892 

—  143,213 

Surplus  Earned  During  the  Year . 

—340+02 

43+49 

164,490 

—66,277 

138,722 

341+37 

54,196 

— 20+94 

156,685 

91,643 

Dividends  Applied  During  the  Year . 

1,008,196 

2,368 

6,293 

11,558 

335,326 

33,931 

3,188 

8,143 

52,647 

55,981 

251,463 

136,849 

56,059 

1,722 

3351219 

8,220 

6,000 

1,785 

80,000 

4,000 

70,000 

12,000 

Increase  or  Decrease  in  Surplus . 

—1,935,580 

+  32,659 

+ 15+48 

—134,761 

—198,388 

+  228,506 

+  47+08 

—29,137 

+  34,037 

+  21,940 

Divisible  Surplus  at  End  of  Year . 

2,606,354 

180,617 

311,383 

44,312 

847,757 

1,040,599 

68,144 

15+7S 

481,771 

365,679 

Connecticut 

Des  Moines 

Equitable, 

Equitable 

Fidelity 

Hartford 

Home  Life, 

Inter- 

Manhattan 

NAME  OF  COMPANY . 

Mutual. 

Life. 

New  York. 

of  Iowa. 

Mutual. 

Life. 

New  York. 

State. 

Life. 

Divisible  Surplus  at  Beginning  of  Year . 

$4,504,877 

$166,701 

$62,590,531 

$400,336 

$1,207,408 

$2,332,342 

$495,432 

$1,083,649 

$120,930 

$1,548,668 

Loading  Earned  on  Premiums  and  Annuities. .  . . 

1,055,719 

279,577 

11,767,990 

267,546 

1,017,218 

1,125,282 

323,165 

766,431 

44,408 

535,423 

Insurance  Expenses  Incurred . 

954,171 

320,094 

8,545,711 

268,349 

1,014,493 

1,088,128 

346,676 

682,619 

65,613 

515,457 

Percentage  of  Insurance  Expenses  to  leading 

90.38 

114.50 

72.62 

100.30 

100.27 

96.70 

107.27 

89.06 

147.75 

96.27 

Net  Investment  Earnings,  Including  Interest  and 

Profit  and  Loss,  Less  Investment  Expenses. (a) 

2,609,217 

94,872 

17,942,097 

293,806 

628,967 

1,658,242 

156,600 

862,675 

49,313 

840,397 

Interest  Required  to  Maintain  Reserve . (b) 

2,108,306 

67,351 

13,408,722 

207,191 

451,049 

1,256,404 

51,457 

716,176 

39,778 

703,218 

Percentage  of  (a)  to  (b) . 

123.75 

140.87 

133.81 

141.80 

139.44 

131.98 

304.33 

120.46 

123.97 

119.51 

Expected  Mortality  Cost . 

2,414,782 

314,894 

14,981,728 

291,841 

1,585,966 

1,058,530 

1,625,689 

866,060 

76,407 

861,100 

Actual  Net  Mortality . 

1,869,504 

206,799 

12,474,118 

140,171 

1,195,792 

837,723 

1,381,123 

760,526 

49,980 

701,475 

Percentage  of  Actual  to  Expected  Mortality . . 

77.42 

65.67 

83.27 

48.03 

75.40 

79.14 

84.97 

87.82 

65.42 

81.46 

Reserves  Released  bv  Surrender  and  Lapse . 

752,293 

96,982 

16,037,059 

116,879 

333,721 

775,497 

84,196 

594,641 

135,092 

484,393 

Surrender  and  Lapse  Values  Allowed . 

670,535 

80,513 

13,222,609 

88,870 

306,692 

537,157 

31,780 

420,561 

120,627 

340,885 

Percentage  of  Reserves  Returned  on  Sur- 

renders  and  Lapses . 

89.13 

83.00 

82.45 

76.04 

91.90 

69.27 

37.75 

70.73 

89.29 

70.37 

12,954 

3,097 

191,235 

10,917 

119 

7,455 

24,069 

43,200 

627 

24,417 

2,691 

Source  of  Net'Gains  or  Losses — 

101,548 

—40,527 

3,222,279 

—803 

2,725 

37,154 

—23,511 

83,812 

—21,205 

19,966 

Gain  or  Loss  from  Mortality . . . 

545,278 

108+95 

2,507,610 

151,670 

390,174 

220+07 

244+66 

105+34 

26,427 

159+25 

Gain  or  Loss  from  Surren’d  &  Lapsed  Policies. 

81,758 

16,469 

2,814,450 

28,009 

27,029 

238,340 

52,416 

174,080 

14,465 

143,508 

Gain  or  Loss  from  Surplus  Interest . 

500,911 

27,521 

4,533,375 

86,615 

177,918 

401,838 

105,143 

146,499 

9,535 

137,179 

Gain  or  Loss  from  Other  Sources . 

12,954 

3,097 

191,235 

—24,069 

—43,200 

10,917 

—627 

—24,298 

7,455 

—2,691 

Total  Realized  Gain . 

1,242,449 

114,655 

13,268,949 

241,422 

554,616 

909,056 

377,987 

485,627 

36,677 

457+87 

Gains  or  Losses  on  Investments . 

—2,180,149 

—77,322 

—20,106,690 

9,372 

—386,290 

—482,492 

—110,921 

—487,542 

—106 

—165+20 

Surplus  Earned  During  the  Year . 

—937,700 

37,333 

—6,837,741 

250,794 

168,356 

426,564 

267,066 

—1+15 

36,571 

291+67 

1,240,520 

202,043 

7,569,001 

168,622 

377,867 

746,755 

65,537 

297,299 

59,291 

213H 14 

5,556 

151,012 

7,000 

7,666 

24,000 

50,000 

15,000 

26,737 

26,000 

Increase  or  Decrease  in  Surplus . 

—2,178.220 

—164,710 

—14,413,741 

+  75,174 

—422,625 

—349,746 

+  517 

—314+14 

+  9,835 

+  206+77 

Divisible  Surplus  at  End  of  Year . 

2,326,657 

48,176,790 

475,510 

784,783 

1,982,596 

495,949 

769,435 

130.765 

1,755,045 

Maryland 

Massa- 

Michigan 

Minnesota 

Mutual 

Mutual  of 

National  of 

National  of 

New 

New  York 

NAME  OF  COMPANY . 

Life. 

CHUSETTS 

Mutual. 

Mutual. 

Mutual. 

Benefit. 

New  York. 

U.  S.  of  A. 

Vermont. 

England. 

Life. 

$314,669 

$3,452,066 

$475,792 

$30,696 

$7,725,799 

$84,628,630 

$152,980 

$887,299 

$3+98,534 

Loading  Earned  on  Premiums  and  Annuities .... 

71,273 

1,929,462 

355,266 

96,920 

3,242,077 

11,549,310 

460,640 

1,119,661 

1+78+23 

$16,831,978 

Insurance  Expenses  Incurred . 

66,289 

1,237,447 

398,639 

145,068 

2,794,826 

7,373,598 

607,931 

1,088,365 

1,188,955 

9,437,433 

Percentage  of  Insurance  Expenses  to  Loading 

93.01 

64.13 

112.21 

149.69 

86.21 

63.85 

131.97 

97.21 

75.32 

56.08 

Net  Investment  Earnings,  Including  Interest  and 

Profit  and  Loss,  Less  Investment  Expenses. (a) 

117,968 

1,949,267 

467,049 

97,936 

4,943,682 

21,878,476 

341, S07 

1,759,763 

1,859.416' 

20,061,039 

Interest  Required  to  Maintain  Reserve . (b) 

88.4S6 

1,617,310 

382.535 

83,757 

3,723,494 

15,467,320 

241,436 

1,316,768 

1,549,773 

14,520,000 

Percentage  of  (a)  to  (b) . 

133.32 

130  53 

122.10 

114.48 

132.77 

141.46 

141.68 

133.64 

119.98 

138.15 

Expected  Mortality  Cost . 

92,981 

2,209,291 

515,389 

319,951 

4,932,069 

18,629,906 

448,743 

1,759,089 

1,966,620 

22,138,951 

Actual  Net  Mortality . 

47,790 

1,478,995 

486,661 

264,230 

3,346,301 

15,986,376 

272,381 

1,365,527 

1,321,601 1 

17,310,089 

Percentage  of  Actual  to  Expected  Mortality . . 

51.39 

66.94 

94.43 

82.58 

67.85 

85.81 

60.69 

77.63 

67.20 

78.19 

Reserves  Released  by  Surrender  and  Lapse . 

51,680 

882,009 

251,695 

114,336 

2,102,099 

12,448,067 

145,476 

1,003,070 

932,169 

17,307,355 

Surrender  and  Lapse  Values  Allowed . 

33,950 

753,208 

219,922 

98,506 

1,868,292 

10,506,868 

114,100 

843,847 

830,372 

15,406,930 

Percentage  of  Reserves  Returned  on  Sur- 

renders  and  Lapses . 

65.68 

85.40 

87.38 

S6.16 

88.88 

84.41 

78.44 

84.13 

89.08 

89.02 

Credits  from  Other  Items . 

91 

79 

60  131 

Debits  to  Other  Items . 

184 

3,986 

29S.998 

199,210 

2,438 

23,644 

88+94 

Source  of  Net  Gains  or  Losses — 

Gain  or  Loss  from  Loading . 

4,984 

692,015 

—43,373 

—48,148 

447,251 

4,175,712 

—147,291 

31,296 

389,668 

7,394,545 

Gain  or  Loss  from  Mortality . 

45,191 

730,296 

28,728 

55,721 

1,585,768 

2,643,530 

176,362 

393+62 

645.019 

4,828,862 

Gain  or  Loss  from  Surren’d  &  Lapsed  Policies. 

17,730 

128,801 

31,773 

15,830 

233,807 

1,941,199 

31,376 

159,223 

101,797 

1,900,425 

Gain  or  Loss  from  Surplus  Interest.  . .  . 

29,482 

331,957 

84,514 

14,179 

1,220,198 

6,411,156 

100,633 

442,995 

309,643 

5,541,039 

—93 

—3,907 

—298,998 

—  199,210 

— 2  438 

—23,644 

— 28  463 

Total  Realized  Gain . 

97,294 

1,883,069 

97,735 

37,582 

3,188+16 

14, 972+87 

159,380 

1,003,432 

1,446,127 

19, 636+08 

Gains  or  Losses  on  Investments . 

—123,914 

—1,609,608 

—10,273 

—21,895 

—1,518,263 

—29,585,915 

—90,505 

—469,822 

—1,489,663 

—22,880,380 

Surplus  Earned  During  the  Year . 

—26,620 

273,461 

87,462 

15,687 

1,669,753 

—14,613,528 

67,875 

533,610 

—43+36 

— 3,243+72 

Dividends  Applied  During  the  Year . 

21,546 

1,170,951 

31,735 

9,762 

2,252,946 

4,173,330 

110,927 

652,164 

935,833, 

6,111,147 

Special  Funds . 

556,692 

—9,355,119 

Dividends  to  Stockholders . 

6,000 

25,000 

50  000 

Increase  or  Decrease  in  Surplus . 

—54  167 

+  1,454,181 

+  30,726 

+  5,925 

— 583+94 

— 18,786,859 

—93  052 

—118  553 

— 979  370 

Divisible  Surplus  at  End  of  Year . 

260,502 

1,997,885 

soeisis 

36+21 

7, 1421605 

65,841,771 

59+28 

768,746 

3  019,164 

66 
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NAME  OF  COMPANY . 

North 

American 

(Canada). 

North¬ 

western 

Mutual. 

Pacific 

Mutual. 

Penn 

Mutual,  j 

Phoenix 

Mutual. 

Provident 
Life  and 
Trust. 

Reliance 

Life. 

Royal 

Union. 

Security 
Life  of 
America. 

Security 
Mutual, 
New  York. 

Divisible  Surplus  at  Beginning  of  Year . 

$645,830 

$9,186,263 

$506,002 

$5,582,279 

$1,011,393 

$7,479,866 

$556,029 

$178,713 

$34,737 

$543,643 

Loading  Earned  on  Premiums  and  Annuities.  . . 

310,156 

7,172,083 

1,281,637 

3,338,416 

762,047 

1,451,424 

125,962 

191,355 

233,864 

355,940 

Insurance  Expenses  Incurred . . 

298,552 

5,276,793 

1,069,180 

2,633,576 

821,173 

1,606,776 

291,173 

236,049 

360,794 

476,592 

Percentage  of  Insurance  Expenses  to  Loading 

96.26 

73.56 

83.43 

7S.89 

107.76 

110.70 

231.17 

122.83 

154.28 

133.90 

Net  Investment  Earnings,  Including  Interest  and 

Profit  and  Loss,  Less  Investment  Expenses. (a) 

380,088 

9,963.176 

617,461 

3,752,101 

1,069,262 

2,947,036 

104,554 

109,608 

59,826 

191,273 

Interest  Required  to  Maintain  Reserve . (b) 

284,737 

7,203,034 

448,395 

2,921,860 

823,351 

2,102,695 

25,757 

74,166 

19,430 

129,141 

Percentage  of  (a)  to  (b) . ' . 

133.49 

138.32 

137.69 

128.41 

129.86 

140.16 

405.92 

147.78 

307.93 

148.10 

Expected  Mortality  Cost . 

323,044 

8.881,680 

983,679 

4,931,621 

1,089,916 

1,934,644 

120,061 

182,152 

117,566 

676,152 

217,153 

5,187,876 

674,442 

3,683,494 

681,930 

1,310,810 

70,061 

100,398 

55,250 

518,152 

Percentage  of  Actual  to  Expected^Mortality . . 

67.23 

58.41 

68.57 

74.68 

62.56 

67.76 

58.36 

55.11 

47.03 

76.63 

Reserves  Released  by  Surrender  and  Lapse . 

248,802 

6,629,795 

545,949 

1,774,465 

549,078 

863,892 

72,775 

52,889 

39,338 

123,616 

Surrender  and  Lapse  Values  Allowed . 

179,277 

6,203,088 

460,297 

1,433,754 

398,188 

742,812 

15,243 

53,585 

36,142 

97,755 

Percentage  of  Reserves  Returned  on  Sur- 

renders  and  Lapses . 

72.06 

93.56 

84.31 

80.80 

72.52 

85. 9S 

20.94 

101.95 

92.88 

79.03 

508 

19,592 

30,037 

3,567 

458,203 

6,153 

1,500 

47^308 

543^541 

49,762 

454 

1,033 

8,111 

19,786 

Source  of  Net  Gains  or  Losses — 

Gain  or  Loss  from  Loading . 

11,604 

1,895,290 

212,457 

704,840 

—59,126 

—155,352 

—165,211 

—43,694 

—126,930 

—120,652 

Gain  or  Loss  from  Mortality . 

105,891 

3,693,804 

309,237 

1,248,127 

407, 9S6 

623,834 

50,000 

81,754 

62,316 

158,000 

Gain  or  Loss  from  Surren’d  &  Lapsed  Policies. 

69,525 

426,707 

85,652 

340,711 

150,890 

121,080 

57,532 

—696 

3,196 

25,861 

Gain  or  Loss  from  Surplus  Interest . 

95,351 

2,760,142 

169,066 

830,241 

245,911 

844,341 

78,797 

35,442 

40,396 

62,132 

Gain  or  Loss  from  Other  Sources . 

—6,153 

—992 

—27,716 

—513,504 

3,567 

—49,762 

—454 

—1,033 

450,092 

—19,786 

Total  Realized  Gain . 

276,218 

8,774,951 

748,696 

2,610,415 

749,228 

1,384,141 

20,664 

71,773 

429.070 

105,555 

Gains  or  Losses  on  Investments . 

—  195,981 

—3,353,872 

—415,077 

—2,082,593 

—366,361 

—3,373,234 

—  1,391 

—1,146 

5,232 

—54,993 

Surplus  Earned  During  the  Year . 

80,237 

5,421,079 

333,619 

527,822 

382,867 

—1,989,093 

19,273 

70,627 

434,302 

50,562 

Dividends  Applied  During  the  Year . 

98,004 

6,757,912 

254,066 

2,050,803 

443,026 

1,673,647 

2,341 

45,448 

12,148 

45,841 

—35  832 

198,597 

1,098,659 

6  000 

70,000 

7,000 

Increase  or  Decrease  in  Surplus . 

+12I067 

—1,336,834 

— 189|043 

—2,621,640 

—60,159 

—3,662,740 

+  16  915 

+  18,178 

+  422,153 

+  4,722 

Divisible  Surplus  at  End  of  Year . 

657,897 

7,849,429 

316,959 

2,960,639 

951,234 

3,817,126 

572,944 

196,891 

456,890 

548,365 

NAME  OF  COMPANY . 

State 

Life. 

State 

Mutual, 

Mass. 

Sun  of 
Canada. 

Travelers. 

Union 

Central. 

Union 

Mutual. 

United 

States. 

Washington. 

Wisconsin 

Life. 

Divisible  Surplus  at  Beginning  of  Year . 

Loading  Earned  on  Premiums  and  Annuities .... 

Insurance  Expenses  Incurred . 

Percentage  of  Insurance  Expenses  to  Loading 

$679,626 

711,835 

940,301 

132.10 

$2,807,520 

1,047,939 

704,177 

67.20 

$2,225,247 

1,166,133 

1,260,101 

108.06 

$2,197,806 

601,920 

1,187,690 

197.32 

$1,724,993 

1,688,482 

1,644,369 

97.40 

$387,612 

499,215 

396,931 

79.61 

—$10,325 

253,733 

261,446 

103.04 

$197,191 

471,833 

402,022 

85.20 

$5,527 

15,676 

19,640 

125.29 

Net  Investment  Earnings,  Including  Interest  and 
Profit  and  Loss,  Less  Investment  Expenses. (a) 

Interest  Required  to  Maintain  Reserve . (b) 

Percentage  of  (a)  to  (b) . 

278,239 

173,505 

160.37 

1,312,474 
1,047, 50S 
125.29 

1,242,412 

816,547 

152.16 

1,963,119 

1,458,431 

134.59 

3,346,208 

1,789,096 

187.04 

510,851 

472,006 

108.23 

416,718 

343,169 

121.43 

765,163 

691,250 

110.69 

11,704 

8,468 

138.21 

Expected  Mortality  Cost . 

Actual  Net  Mortality . 

Percentage  of  Actual  to  Expected  Mortality . . 

778,514 

532,148 

68.36 

1,254,102 

896,249 

71.47 

1,053,473 

998,137 

94.75 

1,695,535 

1,147,220 

67.66 

2,403,279 

1,522,147 

63.34 

661,835 

476,610 

72.01 

459,940 

415,999 

90.45 

639,758 

475,238 

74.28 

22,256 

9,489 

42.63 

Reserves  Released  by  Surrender  and  Lapse . 

Surrender  and  Lapse  Values  Allowed . 

Percentage  of  Reserves  Returned  on  Sur¬ 
renders  and  Lapses . 

216,010 

207,044 

95.85 

793,019 

683,761 

86.22 

581,593 

373,399 

64.20 

729,815 

523,942 

71.79 

676,441 

524.49S 

77.54 

389,615 

249,461 

64.03 

407,239 

352,489 

86.56 

538,042 

389,878 

72.46 

13,262 

8,953 

67.51 

2,138 

632 

107,761 

6,576 

4,149 

176,000 

8,559 

3’204 

— 93,968 
55,336 
208,194 
425,865 

38,827 

4,602 

5,804 

120 

Source  of  Net  Gains  or  Losses — 

Gain  or  Loss  from  Loading . 

Gain  or  Loss  from  Mentality . 

Gain  or  Loss  from  Surren’d  &  Lapsed  Policies. 

—228,466 

246,366 

8,966 

104,734 

2,138 

133,738 

—17,594 

116,144 

88,366 

343,762 

357,853 

109,258 

264,966 

—585,770 

54S.315 

205,873 

504,688 

44,113 

881,132 

151,943 

1,557,112 

102,284 

185,225 

140,154 

38,845 

—7,713 

43,941 

54,750 

73,549 

69,811 

164,520 

148,164 

73,913 

8,439 

—3.964 

12,767 

4,309 

3,236 

Gain  or  Loss  from  Other  Sources . 

Total  Realized  Gain . 

Gains  or  Losses  on  Investments . 

Surplus  Earned  During  the  Year . 

Dividends  Applied  During  the  Year . 

632 

1,076,471 

—1,520,645 

—444,174 

786,663 

23,565 

104,557 

699,984 

—323,851 

376,133 

422,950 

115,796 

15,750 

—178,363 

2,046,884 

—32,251 

640,855 

—1,611,334 

—970,479 

58,402 

—453 

170,196 

16,348 

—2,074 

14,274 

1,383 

4,805 

2,634,300 

24,191 

2,658,491 

1,079,764 

883,101 

466,055 

—125,505 

340,550 

104,791 

334,723 

—201,680 

133,043 

79,806 

464,847 

—256,708 

208,139 

113,250 

10,000 

30,800 

94,135 
+  754 
197,945 

+  8,086 
13,613 

In  rease  or  Decrease  in  Surplus . 

Divisible  Surplus  at  End  of  Year . 

+  27,776 
707,402 

—1,254,402 

1,553,118 

—1,028,881 

1,168,925 

+  685,627 
2,410,620 

+  235,759 
623,371 

+  22,437 
12,112 

Totals  49 


NAME  OF  COMPANY 


Companies. 


Divisible  Surplus  at  Beginning  of  Year . 

Loading  Earned  on  Premiums  and  Annuities. .  . . 

Insurance  Expenses  Incurred . 

Percentage  of  Insurance  Expenses  to  Loading 


219,395,010 

80,520,9S7 

62,651,145 

77.81 


Net  Investment  Earnings,  Including  Interest  and 
Profit  and  Loss,  Less  Investment  Expenses. (a)  114,100,155 

Interest  Required  to  Maintain  Reserve . (b)  83,678,237 

Percentage  of  (a)  to  (b) .  136.36 


Expected  Mortality  Cost . 1  111,556,819 

Actual  Net  Mortality . .  84,518,043 

Percentage  of  Actual  to  Expected  Mortality . .  75.76 


Reserves  Released  by  Surrender  and  Lapse . 

Surrender  and  Lapse  Values  Allowed . 

Percentage  of  Reserves  Returned  on  Sur¬ 
renders  and  Lapses . 

Credits  from  Other  Items . j 

Debits  to  Other  Items . 

Source  of  Net  Gains  or  Losses — 

Gain  or  Loss  from  Loading . 

Gain  or  Loss  from  Mortality . 

Gain  or  Loss  from  Surren’d  &  Lapsed  Policies . 

Gain  or  Loss  from  Surplus  Interest . 

Gain  or  Loss  from  Other  Sources . 

Total  Realized  Gain . 

Gains  or  Losses  on  Investments . 

Surplus  Earned  During  the  Year . 

Dividends  Applied  During  the  Year . 

Special  Funds . 

Dividendslto  Stockholders . 

Increase  or  Decrease  in  Surplus . 

Divisible  Surplus  at  End  of  Year . 


73,155,315 

62,011,957 

84.82 

1,109,893 

1,555,943 

17,869,842 

27,038,776 

11,143,358 

30,421,918 

—446,050 

86,027,844 

—99,226,780 

—13,198,936 

41,833,518 

—5,698,766 

862,711 

—50,196,399 

169,198,611 


Industrial  Companies. 


Baltimore 

Life. 

Colonial 

Life. 

John 

Hancock. 

Metro¬ 

politan. 

Mutual  of 
Baltimore. 

Prudential. 

Western  and 
Southern. 

Totals  7 

Companies. 

$275,915 

305,197 

295,117 

96.70 

$16,910 

355,324 

508,879 

143.21 

$4,367,606 

6,617,977 

5,706,336 

86.23 

$14,229,480 

23,348,960 

19,463,542 

83.36 

$71,708 

154,302 

126,578 

82.03 

$18,534,058 

20,565,113 

16,306,171 

79.30 

$30,867 

753,501 

730,718 

96.98 

$37,526,544 

52,100,374 

43,137,341 

82.80 

47,971 
31,373 
152  91 

34,473 

22,957 

150.16 

1,948,003 

1,455,530 

133.83 

8,211,513 

6,865,151 

119.61 

21,097 

18,501 

114.03 

5,831,875 

3,899,785 

149.54 

114,907 

108,602 

105.80 

16,209,839 

12,401,899 

130.70 

111  960 
116  255 
103/4 

180,095 

205,860 

114.31 

5,125,192 

4,428,926 

86.42 

14,551,108 

14,836,073 

101.96 

99,525 

120,945 

121.52 

11,710,410 
12,388,878 
105  79 

342,499 

395,207 

115.39 

32,120,789 

32,492,144 

101.16 

37,800 

5,249 

53,955 

18,065 

1,177,588 

700,608 

5,287,912 

2,726,130 

13,831 

7S1 

3,384,868 

1,655,932 

61,989 

9,908 

10,017,943 

5,116,673 

13.89 

33.49 

59.50 

12,890 

51.55 

42,586 

1,965 

3,885,418 
— 2S4.965 

2.561.782 
1,346,362 

40,621 

7,549,218 

—8,302,278 

—743,060 

1.810.783 
—426,263 

140,000 

5.65 

48.90 

15.98 

51.07 

267,229 

95,584 

83,753 

93,619 

10,080 

—4,295 

32,551 

16,598 

130,000 

—153,555 

—25,765 

35,890 

11,516 

911,641 

696,266 

476,980 

492,473 

12,890 

2,590,250 

—1,284,564 

1,305,686 

1,365,114 

—432,281 

27,724 

—21,420 

13,050 

2,596 

4,258,942 
— 67S.468 
1,728,936 
1,932,090 

22,783 

—52.708 

52,081 

6,305 

8,963,033 
—371,355 
4,901,270 
3,807,940 
171,645 
17,472,533 
—14,865,100 
2,607,433 
10,486,380 
— 85S.544 

—9,866 

45,068 

—54,647 

—9,579 

130,000 

—1,914 

—281 

—2,195 

21,950 

—14,284 

7,666 

7,241,500 

—5,214,463 

2,027,037 

7,300,902 

28,461 

5,417 

33,878 

4,466 

5,115 

10  000 
+  23,878 
54,745 

350,000 

—7,368,403 

30,158,141 

+  7,666 
79,374 

—5,473,864 

13,060,194 

—14,046 

261,869 

—7,311 

9,599 

+  372,855 
4,740,461 

—2,277,581 

11,951,899 

6  7 
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PERCENTAGES  OF  GAIN  AND  LOSS  EXHIBIT  FOR  TEN  YEARS. 


Percentage  of  Insurance  Expenses  to  Loading. 


Percentage  of  Interest  Earned  to  Interest  Required. 


COMPANIES. 


1808. 

1899. 

1900. 

1901. 

1902. 

1903. 

1904. 

1905. 

1906. 

1907. 

1898. 

1899. 

1900. 

1901. 

1902. 

*1903. 

*1904. 

*1905. 

1906. 

1907- 

/Etna  Life . 

105.21 

109.29 

116.20 

107.49 

112.15 

105.18 

110.10 

108.94 

108.51 

90.99 

158.20 

143.28 

132.25 

136.71 

127.82 

119.32 

120.48 

119.38 

127.65 

133.41 

American  Central . 

_  _  _  _ 

_ 

132.66 

110.04 

135.36 

.  _  _  . 

.... 

____ 

266.23 

119.83 

107.00 

Hankers  of  Nebraska . 

262.72 

219.43 

148.73 

122.61 

151.12 

98.89 

_ 

_  _ 

140.02 

_  _  _  . 

155.44 

Bankers  Reserve . 

144.10 

96.15 

91.10 

66,36 

111.28 

162.87 

_ 

Berkshire . 

94.2!) 

90.93 

90.27 

85.24 

68.95 

74.30 

127.57 

113.97 

115.08 

120  09 

107.13 

120.08 

Canada  . 

89.49 

101.72 

122.06 

103.52 

146.42 

159.27 

158.59 

161.82 

116  00 

109.36 

112.49 

100.85 

105.83 

128.80 

153.64 

135.65 

136.85 

138  33 

128.32 

127.93 

Central  Life . . 

_ 

117.13 

154.21 

133.26 

111.61 

_ 

-  -  -  - 

182.99 

153  61 

117.05 

104.63 

Columbian  National - 

165.91 

106.79 

287.15 

168.70 

162.70 

126.23 

138.31 

284.76 

Connecticut  General . 

209.93 

216.41 

223.05 

202.14 

162.40 

176.92 

179.42 

185.85 

159.12 

122.39 

135  74 

104.52 

136.91 

120.03 

123.03 

73.75 

124.43 

135.06 

1.31.03 

125.59 

Connecticut  Mutual . 

71.46 

84.81 

88.20 

88.61 

87.92 

84.76 

82.00 

85.47 

85.92 

90.38 

130.04 

115.34 

136.76 

121.08 

103.59 

106.62 

112.72 

119.16 

119.71 

123.75 

Des  Moines  Life . 

97.84 

80.03 

97.99 

105.69 

96.84 

114.50 

119.53 

100.00 

121.98 

129  48 

126.35 

.140.87 

Equitable,  New  York . 

85.49 

94.91 

82.83 

83.28 

92.11 

96.70 

90.45 

98.65 

73.95 

72.62 

184.54 

150.95 

155.16 

138.94 

133.59 

126.05 

126.82 

139.95 

130.88 

133.81 

Equitable  of  Iowa _ 

156.56 

151.68 

133.58 

136.00 

113.32 

97.64 

96.59 

97.19 

100.31 

100.30 

233.17 

194.40 

170.66 

178.56 

150.23 

138  36 

149.59 

148.59 

147.86 

141.80 

Federal _ _ 

122.80 

156  88 

148.26 

_ 

203.80 

184.14 

128.14 

Fidelity  Mutual . . 

99.71 

ioi .si 

94.84 

99.90 

98.29 

99.99 

99.58 

99.73 

100.27 

101.06 

110.25 

96.63 

113.28 

122.56 

117.86 

81.42 

136.50 

139.44 

Franklin . - . 

102.80 

99.99 

104.56 

125.21 

118.17 

472.48 

101.28 

137.82 

116.55 

110  85 

Germania  . . . . 

96.41 

100.23 

91.90 

96.84 

114.44 

111.95 

114.31 

109.44 

108.54 

96.70 

132.28 

116.44 

125.48 

132.91 

147  99 

119.18 

120.79 

122.92 

127.55 

131.98 

Hartford . 

87.68 

121.88 

119.22 

126.81 

112  28 

107.61 

116.20 

88.92 

107.27 

71.61 

887.44 

454.07 

577.46 

445.50 

384.21 

405.64 

289  23 

304.33 

122.42 

117.51 

131.61 

130.50 

131.67 

129.20 

120.13 

113.71 

126.39 

89.06 

122.78 

149.36 

116.68 

126.59 

114.77 

109.22 

114.80 

121.24 

108.98 

120.46 

Illinois  Life . . . 

.... 

.... 

.... 

.... 

.... 

---- 

117.40 

114.19 

— 

---- 

---- 

.... 

.... 

— 

.... 

126.68 

100.97 

.... 

Inter-State . 

93.06 

136.28 

224.61 

147.75 

127.25 

352.42 

103  67 

123.97 

Manhattan _ 

127.12 

123.72 

127.54 

135.91 

140.48 

136.85 

136.98 

134.78 

120.94 

96.27 

127.14 

103.43 

159.76 

126.08 

116.48 

110.30 

129.07 

117.59 

109.00 

119.51 

Maryland  Life  . . 

103.58 

93.01 

124.46 

133.32 

Massachusetts  Mutual . 

88.73 

85.40 

82.40 

83.04 

85  36 

77.46 

76.02 

74.63 

68.94 

64.13 

138.82 

111  10 

127.04 

110.46 

100.14 

105.67 

114.98 

107.42 

118.30 

120.53 

Michigan  Mutual  . . 

139.44 

132.92 

126.44 

119.74 

123.06 

122.58 

127.39 

133,98 

132.20 

112.21 

98.13 

97.64 

125.93 

123.80 

115.60 

116.65 

113.12 

111.53 

113.92 

122.10 

Minnesota  Mutual . 

142.54 

177.95 

139.94 

158.81 

186.41 

149.69 

128.84 

139.19 

125.51 

110.55 

111.57 

114.48 

Mutual  Benefit - - 

77.50 

74.98 

73.77 

82.i(i 

82.85 

81.96 

85.71 

80.76 

85.94 

86.21 

131.34 

124.06 

115.75 

114.26 

105.78 

113.80 

119.73 

121.54 

129.59 

132.77 

Mutual,  New  York.. . 

98  29 

115.41 

111.28 

112.45 

111.65 

110.65 

109.34 

98  08 

76.02 

63.85 

175.14 

177.84 

152.00 

156.09 

124.68 

115.27 

121.10 

108.80 

133.64 

141.46 

National  of  U.  S.  of  A . 

189.58 

178.85 

170.69 

146.13 

150.97 

134.77 

131.97 

328.51 

503.15 

103.45 

167.22 

90.55 

126.89 

141  68 

National  of  Vermont . 

122.43 

127.97 

122.45 

114.16 

116.05 

124.25 

127.39 

123.81 

114.92 

97.21 

108.96 

105.08 

107.75 

94.95 

110.88 

118.02 

113.09 

116.28 

128.37 

133.64 

New  England . 

98.31 

87.90 

82.74 

89.97 

90.24 

96.12 

94.14 

93.04 

84.76 

75.32 

137.80 

124.04 

110.33 

128.70 

103.79 

111.65 

111.01 

117.91 

109.82 

119.98 

New  York . — . 

93.80 

95.50 

98.05 

98.85 

99.73 

101.90 

99.77 

93.91 

67.96 

56.08 

148.45 

141.56 

129.89 

132.03 

100  50 

126.18 

123.35 

130.13 

134.70 

138.15 

North  American  (Canada).. 

_ 

105.39 

96.26 

_ 

117.61 

133.49 

Northwestern  Mutual . 

84.66 

89.30 

80.45 

80.35 

78.57 

76  55 

82.14 

80,53 

74.77 

73.56 

160.93 

133.42 

147.51 

133.62 

122.15 

123.85 

111.74 

143.38 

137.10 

138.32 

Pacific  Mutual . 

120.36 

124.01 

155.93 

129.99 

152.30 

99.80 

112.85 

116.98 

104.22 

83.43 

140.98 

118.30 

206.12 

295.41 

190.53 

140.55 

125.51 

116.39 

128.80 

137.69 

Penn  Mutual.. . 

86.04 

79. 7T 

75.97 

84.56 

93.44 

78.92 

89.26 

87.56 

87.60 

78.89 

130.86 

125.64 

116.30 

118.62 

102.55 

110.62 

112.33 

130.65 

119  46 

128.41 

Phoenix  Mutual  . . 

163.47 

175.28 

138.86 

126.99 

136.38 

123.59 

128.57 

134.44 

145.26 

107.76 

142.80 

132.68 

139.49 

124.62 

120.12 

126.95 

125.31 

123.40 

133.31 

129.86 

Provident  L.  and  T . . 

85.89 

84.29 

88.72 

86.12 

92.54 

109.90 

101.06 

106.77 

99.52 

110.70 

182.30 

128.45 

141.68 

128.94 

124.03 

129.24 

144.41 

158.61 

133.44 

140.16 

Provident  Savings . 

114.85 

138.32 

109.23 

110.96 

101.61 

108.22 

122.47 

112.93 

112.54 

208.94 

201.35 

161.00 

188.27 

116.07 

146.25 

241.50 

129.76 

203.13 

Reliance _ 

.... 

.... 

.... 

.... 

.... 

.... 

654.37 

530.34 

388.37 

231.17 

.... 

---- 

.... 

.... 

.... 

---- 

1320.81 

852.45 

628.34 

405.92 

Reserve  Loan . . — 

122.20 

138.04 

119.98 

127.49 

Royal  Union . 

_ 

124.56 

127.39 

122.83 

_ 

140.93 

146.52 

147.78 

Security  Life  of  America  .. 
Security  Mutual _ 

_  _  _  _ 

_ 

156.83 

190.35 

154.28 

_ 

55.28 

423.67 

307.93 

134.66 

101.48 

144.86 

137.00 

146.16 

125.70 

118.95 

133.90 

1920.37 

49.34 

209.35 

138.66 

154.20 

131.47 

161  86 

148.10 

State  Life . . . 

96.50 

96.90 

97.77 

98.28 

105.16 

110.15 

113.32 

117.62 

130.80 

132.10 

145.60 

174.34 

177.92 

132  40 

141.09 

148.25 

214.61 

140.61 

158.14 

100.37 

State  Mutual . . 

107.17 

95.77 

90.92 

93.76 

96.93 

97.00 

87.92 

89.59 

77.06 

67  20 

146.32 

127.92 

131.56 

130.27 

127.53 

128.62 

113.29 

119.45 

112  39 

125.29 

Sun  Life  (Canada) . 

.... 

_  _  _  . 

_  _  _  _ 

_ 

108.71 

108.06 

138.93 

152.10 

Travelers _ _ 

470.11 

423.11 

345.63 

322.93 

285.04 

207.00 

226.49 

169.36 

204.70 

197.32 

155.50 

127.88 

141.35 

111.92 

95.40 

127.52 

120.87 

121.21 

128.40 

134.59 

Union  Central . . 

131.62 

137.58 

128.07 

128.25 

118  94 

111.39 

113.44 

118.42 

108.22 

97.40 

132.23 

143.39 

152.82 

164.36 

165.84 

168.21 

170.35 

188.25 

185.39 

187.04 

Union  Mutual . . . 

164.98 

158.57 

156.35 

133.88 

133.01 

131.65 

132.70 

129.85 

136.27 

79.51 

137.37 

138.57 

123.48 

124.32 

112.80 

94.78 

85.36 

107.87 

103.14 

108.23 

United  States - - 

138.45 

126.66 

130.53 

137.91 

154.81 

126.65 

118.04 

120.10 

103.80 

103.04 

150.47 

127'. 60 

130.28 

108.22 

110.45 

95.94 

109.85 

140.94 

119.71 

121.43 

Washington  . . . 

140.50 

114.95 

116.82 

113.78 

106.09 

127.27 

143.56 

119.14 

104.26 

85.20 

128. 0C 

129.15 

108.69 

97.17 

101.24 

100.80 

97.38 

103.36 

102.61 

110.09 

Wisconsin . 

.... 

.... 

.... 

.... 

.... 

.... 

107.76 

116.26 

195.89 

125.29 

.... 

.... 

.... 

.... 

.... 

.... 

165.65 

138.06 

127.43 

138.21 

Averages - - 

97.74 

102.62 

98.22 

98.88 

101.87 

102.39 

102.25 

100.54 

87.21 

77.81 

157.54 

142.57 

139.19 

139.12 

120.22 

121.19 

125.24 

127.73 

131.23 

136.36 

Industrial  Companies. 

Baltimore  Life . 

_  _  .  . 

.... 

_ 

99.31 

96.70 

153.91 

152.91 

John  Hancock _ 

94.66 

87.06 

86.20 

89.39 

90.86 

89.52 

91.50 

97.58 

89.35 

86.23 

150.78 

126.68 

135.18 

122.83 

117.70 

130  43 

133.63 

126.41 

136.11 

133.83 

Metropolitan . 

87.21 

95.77 

88.94 

92.44 

94.18 

92.08 

94.77 

91  34 

84.90 

83.36 

154.57 

157.92 

116.41 

144.96 

89.60 

112  25 

102.93 

125.34 

121.47 

119.61 

Mutual  of  Baltimore _ 

.. 

86.90 

82.03 

106.30 

114.03 

Prudential  . . 

86.90 

97.96 

94.08 

95.00 

92.48 

93.78 

88.05 

80.55 

75.13 

79.30 

123  07 

115.30 

133.55 

85.68 

15L39 

117.82 

126.35 

133.37 

142.52 

149.54 

Western  and  Southern . . 

.... 

.... 

.... 

.... 

.... 

.... 

.... 

.... 

97.66 

96.98 

.... 

.... 

.... 

.... 

.... 

.... 

.... 

.... 

107.56 

105.80 

Averages _ 

88.29 

95.76 

91.03 

93.21 

92.99 

92.38 

91.61 

87.59 

81.82 

82.80 

142  30 

137.84 

127.01 

122.29 

113.92 

116.50 

114.72 

128.15 

130.17 

130.70 

*  Exclusive  of  increase  or  d  ecrease  in  market  value. 


COMPANIES. 


/Etna  Life. _ _ _  _ 

American  Central _ _ _ _ _ 

Hankers  of  Nebraska _ _ 

Hankers  Reserve . 

Herkshire.. _ _ _ 

Canada _ _ _ _ _ 

Central  Life . . 

Columbian  National _ _ _ 

Connecticut  General _ _ _ 

Connecticut  Mutual . . 

Des  Moines  Life . . . . . . 

Equitable,  New  York . . . . . . . . . 

Equitable  of  Iowa _ 

Federal . . .  . . 

Fidelity  Mutual _ _ _ 

Franklin.. _ _ _ _ _ 

Germania _ _ _ _ _ 

Hartford _ _ _ _ _ 

Home _ _ _ .... _ _ _ 

Inter-State _ _ _ _ 

Illinois  Life _ _ _ _ _ 

Manhattan.. ...... _ _ _ 

Maryland  Life _ _ _ 

Massachusetts  Mutual . 

Michigan  Mutual . . . . 

Minnesota  Mutual _ _ _ 

Mutual  Benefit _ _ 

Mutual,  New  York . . . . . 


Percentage  of  Actual  to  Expected 
Moetality. 


1898 

1899 

1900 

1901 

1902 

1903 

1904 

1905 

1906 

1907 

66.37 

72.17 

64.05 

67.61 

68.11 

65.61 

67.18 

66.03 

69.02 

70.66 

45.48 

28.75 

33.58 

50,66 

39.98 

29,19 

35.32 

25.07 

40.16 

35.86 

75.76 

76.11 

66.29 

81  81 

76.09 

68.22 

60.23 

83.63 

69.45 

69.88 

70.45 

70.41 

79.99 

76.70 

67.81 

72.99 

74.48 

76.50 

65.74 

67.09 

43.85 

31.05 

43.23 

38.13 

57.31 

51.96 

43.45 

45.92 

48.38 

51.44 

54.45 

38.78 

55.29 

64.  i  6 

56.28 

64,55 

53.10 

42.87 

76.88 

77.85 

82.60 

74.98 

77.40 

80.14 

89.67 

78,44 

73.84 

77.42 

70.50 

60.60 

51.25 

51.52 

59.91 

65.67 

90.53 

93  37 

86.41 

86.10 

86,04 

89.89 

80.06 

79.60 

78.43 

83.27 

56.93 

37.29 

35,01 

74.54 

69.14 

58.46 

68.30 

43.13 

48.35 

48.03 

38.97 

31 .70 

68.53 

121.38 

97.03 

71.74 

77.64 

68.09 

70.33 

71.98 

72.97 

75.40 

82.23 

74.00 

88.71 

67.32 

73.50 

84.78 

91.22 

78.85 

86.68 

74.48 

73.97 

73.73 

76.33 

75.87 

79.14 

91  18 

91.20 

70  03 

96.80 

101.08 

98.61 

96.12 

95.86 

84.97 

74.89 

61.18 

78.94 

73.08 

71.98 

80.41 

64.43 

71.03 

87.82 

— 

.... 

.... 

.... 

.... 

42.36 

45.16 

62.26 

65.42 

77.30 

73.37 

91.24 

79.40 

83.65 

36.42 

76.91 

75.55 

75.79 

72.20 

79.62 

81.46 

_ 

93  03 

51  39 

81.47 

77.83 

63.58 

71.50 

59.83 

64.29 

70.23 

81.27 

68.00 

66  94 

70.30 

69.48 

71.06 

97.25 

78  93 

72.03 

79.01 

69.14 

71.97 

94.43 

82.18 

71.82 

78.66 

73.82 

85.89 

82.58 

72.12 

78.97 

77.46 

74.75 

74.49 

78.85 

80.88 

79.09 

70.55 

67.85 

78.961  92.89 

73  94 

75.78 

72.98 

80.63 

83.87 

83.25 

74.99 

85.81 

Percentage  of  Reserves  Returned 
on  Surrenders 


1898 

1899 

1900 

1901 

1902 

1903 

1904 

1905 

1906 

1907 

80.34 

78.75 

81.18 

84.08 

80.80 

79.43 

80.25 

81.85 

79.41 

83.08 

98.90 

101.18 

97.47 

29.69 

22.30 

_  _  _  _ 

43.05 

40.21 

_ 

21.97 

48.86 

64.61 

88.89 

91.39 

90.99 

93.30 

94.31 

91.96 

59.53 

56.45 

72.53 

51.86 

76.72 

50.71 

52.11 

71.49 

68.36 

72.01 

_ 

82.11 

67.11 

75.97 

72.41 

_ 

_ 

0.02 

21.31 

6.43 

27.96 

78.99 

76.13 

65.26 

74.71 

83.10 

67.62 

77.92 

73.58 

70.63 

81.58 

90.70 

89.71 

90.00 

88.55 

89.18 

90.24 

90.27 

91.27 

89.76 

89.13 

58  32 

58  55 

71.04 

74.59 

77.77 

83.00 

81.07 

82.27 

81.35 

83.90 

86.64 

83.38 

87.67 

82  34 

80,26 

82.45 

89.52 

63.13 

41.68 

55.22 

72.43 

55.11 

74.13 

79.33 

72.67 

76.04 

106.12 

96.47 

69.65 

_ 

55.81 

94.19 

89.87 

83. u9 

79.18 

84.44 

92.65 

87.32 

91.90 

.... 

121.02 

117.44 

58.59 

81.40 

81.86 

78.46 

76.95 

70.05 

70.19 

67.57 

67.34 

69.13 

70.09 

69.27 

107.90 

12.27 

79.74 

5.33 

5.29 

20.58 

62.55 

67.31 

37.75 

56.61 

52.60 

54.02 

49.48 

49.49 

48.25 

51.86 

61.40 

70.24 

70  73 

.... 

.... 

— 

.... 

.... 

---- 

98.34 

98.93 

105.88 

89.29 

78.21 

97.56 

76.96 

81.68 

83.84 

83.09 

80.77 

70.57 

74.48 

72.22 

65.17 

70.37 

_ 

68.76 

65.68 

85.01 

81.02 

83.51 

88.48 

82.91 

84.90 

82.71 

32.54 

82.92 

85.40 

74.24 

86.06 

76.92 

78.88 

85.78 

90.17 

91.31 

92.35 

91.39 

87.38 

_ 

25.45 

88.05 

80.12 

85.02 

89.77 

86.16 

91.44 

92.86 

88.41 

88.58 

88.65 

88.54 

88.07 

88.19 

90.19 

88.88 

74.22 

7fi.75 

78.74 

69.94 

67.85 

69.06 

68.15 

64.03 

73.77 

84  41 

68 
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PERCENTAGES  OF  GAIN  AND  LOSS  EXHIBIT  FOR  TEN  YEARS—  Continued. 


COMPANIES. 

Percentage  of  Actual  to  Expected 

M  ORTALITY. 

Percentage  of  Reserves  Returned 
on  Surrenders 

1898 

1899 

1900 

1901 

1902 

1903 

1904 

1905 

1900 

1907 

1898 

1899 

1900 

1901 

1902 

1903 

1904 

1905 

1906 

1907 

National  of  U.  S.  of  A - - 

57.41 

70.00 

74.80 

78.4 1 

67.96 

60.14 

60.69 

117.31 

100.118 

52.65 

80.29 

79.96 

70.13 

78.44 

National  of  Vermont. _ 

57.06 

73.24 

65  <  t» 

67.35 

TO  74 

60.42 

55.91 

68.01 

66  85 

77.63 

91.91 

94.40 

79.91 

74.07 

72.87 

83.90 

78.84 

82.06 

84.13 

New  England - - - 

75.17 

68.00 

66.08 

69.53 

7  6.73 

74.40 

06.95 

67.05 

64  27 

67.20 

90.74 

90.39 

91.85 

91.73 

89.57 

87  40 

87.32 

93  64 

87.92 

89.08 

New  York . 

79.80 

86.52 

78.11 

88.10 

80.79 

74.18 

82.29 

77.75 

7-2.53 

78  19 

79.15 

77.15 

76.94 

78.16 

81.65 

77.56 

83.93 

85.48 

83.65 

89.02 

North  American  (Can.) . 

.... 

.... 

.... 

.... 

.... 

.... 

.... 

60.57 

67.23 

— 

... 

.... 

71.81 

72.(16 

Northwestern  Mutual . . 

62  21 

61.45 

03.02 

63.72 

60.94 

66.27 

66.37 

67.37 

59.21 

58.41 

77.44 

73.67 

75.52 

84.59 

85.28 

87.15 

89.19 

90.34 

93  89 

93.50 

Pacific  Mutual . . .  --  - 

68.16 

57.51 

87.44 

75.23 

77.08 

63.18 

55.00 

62.94 

66.82 

68.57 

61.12 

59.74 

39.01 

64.07 

69.77 

98.31 

88.98 

86.85 

80.38 

84.31 

Penn  Mutual _ _ 

65.56 

74.95 

70.93 

83.18 

73.76 

65.74 

68.59 

71  72 

58.33 

74.68 

87.71 

81.56 

85.06 

79.65 

76  08 

83.10 

78  50 

92.72 

79  52 

80.80 

Phoenix  Mutual . . . - . 

68.70 

76.55 

72.00 

71.6! 

61.22 

77.20 

73.17 

67.19 

63.12 

62.56 

76.17 

74,24 

68.78 

70.19 

73.03 

75  4U 

73  41 

74.39 

70.90 

72.52 

Provident  L.  and  T _ _ 

70.09 

65  20 

59.30 

53.17 

53.19 

62.70 

50.17 

52.74 

52.89 

67.70 

83.83 

89.45 

82.37 

85.75 

84.69 

91.76 

84.60 

89.20 

85.21 

85.98 

Provident  Savings - - - 

72.79 

79.88 

95.33 

95.02 

87.85 

86.62 

98.43 

92.29 

109.06 

53.01 

82.29 

64.09 

48.43 

69.78 

86.88 

99.84 

96.04 

80.48 

Reliance  . . . . ....... ............  ........ 

_ 

.... 

.... 

.... 

.... 

.... 

25.86 

76  39 

66.63 

58.36 

43.36 

20.94 

Reserve  l.oan . - . . . . . 

.... 

.... 

— 

.... 

.... 

.... 

17.82 

31.71 

93.59 

102.97 

Roval  Union  — . 

.... 

_ 

.... 

.... 

.... 

.... 

_ 

50.17 

50.81 

55.11 

132.35 

92.87 

101.95 

Security  Life  of  Am . . . 

.... 

.... 

.... 

.... 

.... 

.... 

36.84 

38.39 

47.03 

.... 

.... 

.... 

.... 

.... 

— 

120  00 

87.41 

92.88 

Security  Mutual - - - - 

104.58 

92  67 

71  66 

70.87 

84.81 

84.61 

91  76 

76.63 

3.32 

4.96 

22.35 

35.98 

29.12 

31,5.3 

49.63 

79.03 

State  Life - - - - 

60  ii 

65.27 

54.41 

72. 9U 

56.67 

68.02 

66,33 

58.8? 

65.25 

68.36 

4.30 

16.23 

5.84 

157.02 

93.77 

167.65 

124.11 

90.89 

97.06 

95.85 

State  Mutual. . . 

60.68 

64.44 

59.44 

59.84 

49.48 

79.62 

60.19 

78.76 

59.50 

71.47 

91.98 

93.70 

83.49 

85.90 

87.12 

34  94 

86.56 

80.80 

88.40 

86  22 

Sun  Life  (Can.) . . . 

.  . 

.... 

.... 

_ 

_ 

.  -  . 

82.84 

94.75 

53.70 

64.20 

Travelers.. . - . 

59.56 

63.46 

89  62 

79.46 

66.37 

oS 

CO 

84.48 

94.11 

66  59 

67.66 

83. 0U 

67.77 

53.95 

49.27 

51.33 

49.29 

48.04 

41.38 

53  27 

71.72 

Union  Central.. . . . 

64.23 

57.27 

69.35 

59.46 

56.47 

58.02 

64.15 

55.59 

63  06 

63.34 

92.18 

80.12 

79.16 

85.59 

87.80 

86  04 

80.43 

84.56 

68.71 

77.54 

Union  Mutual . 

76.38 

78.73 

78.53 

80.10 

72.47 

67.23 

70.19 

60.13 

69.64 

72.01 

81.02 

80.33 

74.86 

66.30 

65.13 

60.82 

74.17 

73-26 

73.18 

64.03 

104.24 

92.96 

74.91 

83.17 

84.54 

100.91' 

107.96 

9'2  13 

90  45 

66  53 

76  08 

75  51 

62  93 

59  39 

53  29 

67. 1 3 

73  49 

t-5.97 

86  56 

Washington . . 

83  90 

79  89 

97.55 

120.74 

87.77 

89.96 

86.73 

92.64 

79.33 

74  28 

77.77 

84.54 

50.99 

47.19 

50.66 

51.03 

61.93 

72.30 

67.95 

72.40 

Wisconsin . . - . - . - . - . 

.... 

.... 

.... 

.... 

.... 

.... 

95.58 

71.56 

57.50 

42.63 

.... 

— - 

.... 

.... 

.... 

.... 

95.01 

98.42 

50.34 

67.51 

70.62 

82.80 

76  64 

78.46 

75.40 

77.08 

77.88 

76.33 

71.22 

75.76 

79.99 

79.92 

78.58 

77.80 

79  05 

78.28 

80.18 

80.96 

80.75 

84.88 

Industrial  Companies. 

112.54 

103.84 

27.05 

13.89 

109  38 

103.10 

92  92 

84.61 

88.79 

89.64 

83.11 

89  33 

86  42 

54  58 

62.98 

67.18 

87.09 

91.51 

82.28 

83.83 

59.42 

6-1.93 

59v50 

116.42 

117.18 

113.93 

107.44 

110.51 

113.91 

L08.27 

103  72 

101  96 

36.97 

51  13 

42  48 

33.33 

28.15 

27.64 

26.19 

34.03 

35.89 

51.55 

Mutual  of  Balt . . . . . 

112.79 

121.52 

38.26 

5.65 

122.16 

118.66 

115.41 

112.92 

1 10.23 

117.68 

114.99 

107.24 

104.06 

105.79 

30.80 

30.03 

30.15 

25.36 

23.89 

28.00 

33.65 

46.45 

51.35 

48.90 

Western  &  Southern . . . . . 

.... 

.... 

.... 

.... 

.... 

.... 

.... 

.... 

113  25 

115.39 

— - 

.... 

.... 

.... 

.... 

.... 

.... 

.... 

15.33 

15  98 

Averages, - - - 

116.41 

114.77 

113.96 

110.14 

104.49 

109.28 

110.23 

103.46 

101.69 

101.16 

37.35 

43.21 

39.92 

33.90 

30.18 

31.51 

33  36 

41.52 

44.45 

51.07 

COMPANIES. 


/Etna  Life  . 

American  Central  .... 
Bankers  of  Nebraska. 

Bankers  Reserve . 

Berkshire  . 

Canada  . . . 

Central  Life  . 

Columbian  National  . 
Connecticut  General. 
Connecticut  Mutual  . 

Des  Moines  Life . 

Equitable,  New  York 
Equitable  of  Iowa.... 

Federal  . .*. . 

Fidelity  Mutual  . 

Franklin.  . 

Germania  . 

Hartford  . 

Home  . 

Illinois  Life  . 

Inter-State  . 

Manhattan  . 

Maryland  Life . 

Massachusetts  Mutual 

Michigan.  Mutual  .... 
Minnesota  Mutual  ... 

Mutual  Benefit  . 

Mutual,  New  York... 

National  of  U.  S.  of 
National  of  Vermont. 
New  England  . 


Percentage  of  Surplus  Earned  to 
Mean  Reserves. 


1898 

1899 

1900 

1901 

1902 

1903 

1904 

1905 

1906 

1907 

4.10 

Loss 

2.64 

2.95 

2.43 

1.91 

2.85 

2.83 

2.07 

Loss 

5.24 

7.5? 

3.13 

Loss 

0.41 

7.95 

10.49 

17.37 

19.69 

20.79 

3.69 

3,05 

3.71 

3.33 

.... 

.... 

.... 

.... 

2.21 

0.93 

3  93 

2.55 

0.38 

2.51 

2.52 

0.70 

2.57 

2.01 

1.84 

1.11 

9.83 

1  OSS 

0.56 

8.85 

28.99 

16.84 

7.83 

6.91 

2,73 

1.13 

2.27 

2.36 

1.72 

1.26 

2.03 

1.08 

1.74 

1.47 

2.84 

1.91 

2.45 

2.18 

1  41 

0.15 

2.35 

2.19 

1.37 

Loss 

4.25 

11  12 

18.48 

1.58 

8.63 

2.22 

5.34 

3.18 

3.91 

3.29 

2.85 

1.13 

4.60 

Loss 

2.49 

Loss 

5.77 

6.69 

6.20 

3.50 

3.67 

6.51 

4.52 

5.80 

5.09 

4.84 

8.20 

6.13 

1  33 

.... 

Loss 

1.37 

13.91 

9.64 

9.79 

10.35 

5.80 

5.63 

1.40 

18.84 

6.53 

1  67 

3.65 

2.72 

2.57 

1.51 

2.51 

2.45 

2.76 

1.52 

1.83 

1.61 

1.31 

1.36 

12.38 

16  25 

2.90 

6  91 

4  45 

6.64 

7.16 

6.89 

11  13 

2.40 

2.38 

2.71 

2.14 

1.94 

0.45 

3.47 

2.27 

Loss 

Loss 

.... 

— 

.... 

.... 

.... 

.... 

1.48 

0.38 

.... 

8  27 

3.73 

Loss 

3.29 

1.43 

1.02 

2.73 

0.92 

1.02 

0.60 

2.78 

1.05 

1.42 

1.62 

0.60 

Loss 

4.13 

3.24 

4.71 

3.42 

3.62 

3.20 

5.08 

3.17 

3.36 

0.57 

1.41 

0.80 

2.31 

0.56 

1.03 

1.37 

0.70 

0,71 

0.83 

0.91 

Loss 

Loss 

0.01 

Loss 

Loss 

0.69 

3.98 

3.38 

3.87 

3.03 

2.68 

2.40 

3.09 

2.71 

2.41 

1.68 

5.00 

338 

3.37 

3.45 

2.50 

Loss 

4.53 

1.77 

2.43 

Loss 

4.72 

1.95 

5.98 

0.21 

1.98 

1.68 

1.11 

1  67 

0.71 

1.83 

1.86 

2.03 

2.04 

2.72 

1.96 

1.92 

1.56 

3.16 

3.30 

3,01 

3.29 

1.96 

0.91 

3.34 

3  11 

1.72 

Loss 

Percentage  of  Surplus  Earned  to 
Mean  Reserves. 


COMPANIES. 


New  York  . 

North  American  (Can.). 
Northwestern  Mutual.. 

Pacific  Mutual . 

Penn  Mutual  . 

Phcenix  Mutual  . 

Provident  L.  &  Trust.. 

Provident  Savings  . 

Reliance  . 

Reserve  Loan  . 

Royal  Union  . 

Sec.  Life  of  America... 

Security  Mutual  . 

State  Life  . 

'State  Mutual  . 

Sun  Life  (Can.) . 

Travelers  . 

Union  Central  . 

Union  Mutual  . 

United  States  . 

Washington  . 

Wisconsin  . 

Averages  . 

Industrial  Companies. 

Baltimore  Life . 

John  Hancock  . 

Metropolitan  . 

Mutual  of  Baltimore. . . . 

Prudential  . 

Western  and  Southern.. 

Averages  . 


1898 

1899 

1900 

1901 

1902 

1903 

1904 

1905 

1906 

1907 

4.27 

3.43 

3  37 

2.71 

1.92 

1.08 

2.60 

3.21 

3.89 

Loss 

_ 

2.83 

1.09 

5.60 

4.39 

5.05 

4.26 

3.87 

3  07 

5.28 

4.06 

3.44 

2.81 

3.31 

3.24 

3.89 

8.19 

3.92 

3.82 

4.00 

5.46 

7.13 

2.91 

5.32 

4.98 

4.17 

3.37 

2.57 

3.54 

4.50 

3  88 

4.06 

0.7'2 

2.30 

0.81 

2.42 

2.50 

2.41 

1.82 

2.25 

2.00 

1.90 

1.77 

5.26 

3.15 

3.93 

3.44 

3.19 

0  34 

5.55 

2.87 

2.35 

Loss 

22.50 

4.36 

2.69 

6.46 

5.90 

3.38 

1.66 

0  63 

2.59 

Loss 

Loss 

Loss 

2.70 

.... 

.... 

.... 

.... 

.... 

.... 

.... 

6.91 

2.14 

.... 

3.80 

4.51 

4.29 

Lo^s 

10. HI 

41.42 

24.46 

6.79 

3.02 

’Loss 

0.76 

1.26 

1.38 

52.77 

36.41 

48.41 

16.85 

12.17 

5.52 

10.26 

4.00 

4.81 

2.33 

4.30 

3.67 

4.53 

4.04 

4.22 

1.52 

4.24 

2.87 

3.14 

Loss 

4.88 

1.62 

Loss 

Loss 

0.17 

0.70 

0.77 

Loss 

1.47 

1.69 

1.11 

Loss 

2.46 

3.64 

3.06 

4.07 

4.82 

5.12 

4.66 

5.69 

5.18 

5.59 

1.08 

0.69 

1.10 

1.35 

1.65 

Loss 

1.80 

2.02 

1  OSS 

2.72 

3.51 

0.21 

0.84 

1.22 

1.08 

1.61 

2.45 

0.15 

1.11 

.... 

0.97 

1.75 

1.44 

0.09 

1.91 

0.43 

0.20 

0.84 

1.00 

1.18 

-— 

.... 

.... 

— - 

0.48 

4.52 

j_iOSS 

7.37 

4.29 

2.93 

3.41 

3.28 

2.55 

1.19 

3.72 

2.13 

2.80 

Loss 

Loss 

Loss 

7.02 

4.71 

5.32 

5.47 

6.25 

5.31 

5.72 

5.47 

5.03 

3.35 

6.10 

2.68 

4.08 

4.49 

2.89 

1  26 

5.07 

3.39 

3.15 

Loss 

11.56 

1.92 

5.98 

2.68 

3.84 

3.43 

7.84 

2.61 

6.32 

6.76 

6.53 

1.83 

.... 

.... 

.... 

.... 

.... 

1.09 

L.39 

6.08 

3.03 

4.22 

4.27 

5.01 

2.26 

5.58 

4.82 

4.52 

0.81 

must  not  be  forgotten  that  there  was  a  further  decline  in  new  business 
last  year,  and  if  new  business  is  not  obtained  in  due  proportion  to  the 
old,  the  effect  on  the  total  loading  available  is  at  once  apparent.  In  the 
showing  of  interest  earnings  (including  profit  and  loss  items)  there  was 
again  a  material  increase,  the  percentage  for  1907  being  5.13  higher  than 
in  1906.  The  further  readjustment  of  book  values,  and  the  opportunities 
afforded  by  low  market  prices  to  obtain  securities  paying  interest  rates 
above  the  average  are  responsible  for  this  gain.  The  actual  mortality 
experienced,  as  compared  with  the  expected,  was  again  very  favorable,  and 
although  somewhat  higher  than  for  1906,  was  well  below  the  average  for 
the  entire  ten  years.  Returns  under  surrendered  policies  show  the 
highest  percentage  for  the  ten  years,  which  is  attributable  to  the  fact 


that  the  proportion  of  young  policies  surrendered  or  lapsed  fell  off 
materially. 

The  gains  of  the  year  were  led  by  excess  interest  earnings  of  nearly 
$30,500,000,  or  more  than  $5,000,000  greater  than  in  1906;  the  savings  from 
mortality  came  next,  with  $27,000,000,  while  the  savings  effected  in  the 
loadings  of  $17,S70,000  brought  that  item  up  to  third  place,  and  $11,000,- 
000  were  released  by  surrendered  and  lapsed  policies.  The  total  insur¬ 
ance  savings  effected  sum  up  $86,027,844.  On  the  investment  side,  the 
loss  caused  by  the  abnormally  low  prices  of  securities  reached  the  tre¬ 
mendous  total  of  $99,226,780,  so  that  the  apparent  surplus  earnings  of  the 
year  are  indicated  by  a  minus  quantity  to  the  amount  of  $13,198,936.  In¬ 
asmuch  as  life  insurance  companies  hold  their  securities  as  permanent 
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investments,  this  loss  is  but  temporary,  and  already  a  very  large  part 
of  it  has  been  recovered  by  the  better  prices  now  prevailing  in  the  se¬ 
curity  markets. 

The  distribution  to  policyholders  of  dividends  or  excess  earnings  on 
their  contracts  for  1907  amounted  to  $41,833,518.  Adjustments  in  special 
funds  applied  for  policyholders’  benefit  resulted  in  a  decrease  of  $5,698,- 
766  in  such  funds.  Stockholders  were  paid  $862,711,  so  that  the  total 
distributions  for  the  year  amounted  to  $36,997,463,  while  the  decrease  in 
surplus  funds  held  was  $50,196,399.  An  inspection  of  the  figures  for  the 
industrial  companies  shows  that,  as  compared  with  1906,  the  expense  ac¬ 
count  slightly  increased,  interest  earnings  were  a  fraction  higher,  the 
death  rate  slightly  less,  while  a  material  gain  appears  in  the  amounts  re¬ 
turned  under  surrendered  and  lapsed  policies.  These  companies  were 
also  materially  affected  by  the  decline  in  market  values,  but  as  a  whole, 
were  able  to  show  insurance  gains  in  excess  of  investment  losses. 

This  presentation  of  The  Gain  and  Loss  Exhibit  is  presented  to  the  in¬ 
surance  fraternity  as  the  clearest,  most  concise  and  most  convenient 
compilation  on  the  subject,  and  from  it  may  be  gathered  much  valuable 
and  instructive  information.  It  should  be  studied  carefully  in  the  light 
of  varying  practices  on  the  part  of  the  several  companies. 


Annual  and  Deferred  Dividends. 

The  1908  edition  of  the  above-named  work  has  met  with  a  hearty  re¬ 
ception  at  the  hands  of  field  workers,  as  will  be  seen  by  the  appended 
comments  from  letters  received  at  this  office: 

We  have  your  book.  Annual  and  Deferred  Dividends  for  1908,  and 
would  say  to  you  that  it  is  one  of  the  best  insurance  publications  I  have 
ever  perused,  and  I  have  been  in  the  insurance  business  with  the  Provi¬ 
dent  Life  and  Trust  Company  nearly  twelve  years.  I  appreciate  the 
usefulness  of  this  book  very  much;  also  ordered  one  for  every  agent 
working  under  me. — O.  A.  Devore,  district  agent  Provident  Life  and 
Trust. 

Your  Annual  and  Deferred  Dividend  book  for  1908  to  hand,  and  having 
examined  it  I  want  to  congratulate  you  for  the  completeness  and  make¬ 
up  of  it. — C.  H.  Porter,  general  agent  Northwestern  Mutual  Life. 

I  am  in  receipt  of  your  Annual  and  Deferred  Dividends,  1908,  and  it  is 
very  interesting. — D.  R.  Metzger,  agent  Metropolitan  Life. 

I  have  received  the  copy  of  Annual  and  Deferred  Dividends,  1908,  and 
find  it  very  comprehensive  and  valuable. — Edw.  S.  Gaylord,  special 
agent  Northwestern  Mutual  Life. 

An  interesting  outcome  of  the  new  insurance  code  of  New  York  State 
is  the  compilation  issued  by  The  Spectator  Company  under  the  title  of 
Annual  and  Deferred  Dividends,  showing  the  dividends  paid  in  1907  and 
1908  by  life  insurance  companies  on  annual  dividend  policies  issued  in 
the  years  1887  to  1906  and  1907,  inclusive,  and  also  results  under  de¬ 
ferred-dividend  policies  with  five,  ten,  fifteen  and  twenty-year  periods. 
The  new  code’s  requirement  that  all  life  companies  operating  in  this 
State  file  schedules  of  dividends  declared  in  the  previous  year  on  all 
forms  of  participating  policies  According  to  the  year  of  issue  and  for 
ages  25,  35,  45  and  55  at  date  of  issue,  makes  public  property  of  this 
extremely  useful  information  when  the  annual  life  report  of  the  New 
York  Insurance  Department  is  published,  but  under  the  new  and  com¬ 
plicated  conditions  that  report  does  not  make  its  appearance  until  well 
into  the  fall,  and  The  Spectator  Company’s  publication  therefore  pre¬ 
cedes  by  several  months  the  official  announcement  of  the  information  in 
question.  Furthermore,  instead  of  being  widely  diffused  throughout  a 
cumbersome  volume,  at  the  end  of  each  of  the  companies’  statements, 
as  is  the  case  with  the  New  York  Report,  in  the  compact  little  volume 
of  convenient  pocket  size  which  we  have  before  us,  the  dividend  figures 
for  all  the  leading  companies  stand  cheek  by  jowl,  as  it  were,  and  are 
in  ready  form  for  comparative  study.  The  dividend  returns  are  also 
supplemented  with  concise  tabular  statements  of  the  net  cost  of  the 
various  forms  of  policies  in  the  various  companies — that  is,  premium 
cost  less  dividend  payments — and  the  compilation  is  well  worth  the 
modest  price  of  $1.50  per  copy,  in  flexible  leather  binding. — The  American 
Underwriter. 

The  Spectator  Company,  135  William  street,  New  York,  has  issued  the 
1908  edition  of  Annual  and  Deferred  Dividends,  showing  the  dividends 
paid  in  1907  and  1908  by  life  insurance  companies  on  annual  dividend 
policies  issued  in  the  years  1877-1907  on  ordinary  life,  20-payment  life  and 
20-year  endowment  forms  at  ages  25,  45  and  55,  and  results  under  de¬ 
ferred  dividend  policies.  The  price  is  $1.50. — Insurance  World. 

The  Spectator  Company  of  New  York  has  published  a  book  that  every 
life  insurance  agent  should  have  in  his  office.  Annual  and  Deferred  Divi¬ 
dends  for  1908,  is  the  title.  It  shows  the  dividend  paid  in  1907  and  1908  by 
life  insurance  companies  on  annual  dividend  policies  issued  in  the  years 
1877  to  1906,  and  1907,  inclusive,  on  ordinary  life,  20-payment  life  and 
20-year  endowment  forms  at  ages  25,  35,  45  and  55;  also  results  under 
deferred  dividend  plans  with  5,  10,  15  and  20-year  policies. — Baltimore 
Underwriter. 

Under  the  caption  Annual  and  Deferred  Dividends  The  Spectator  Com¬ 
pany  has  published  a  very  interesting  and  valuable  little  book.  It  shows 
the  dividends  paid  in  1907  and  1908  by  life  insurance  companies  on  annual 
dividend  policies  issued  in  the  years  1877  to  1906  and  1907,  inclusive,  on 
ordinary  life,  twenty-payment  life  and  twenty-year  endowment  forms  at 
ages  25,  35,  45  and  55.  It  also  gives  the  results  under  deferred  ividend 
policies  with  five,  ten,  fifteen  and  twenty-year  periods.  The  dividends 
are  only  those  paid  in  1907  on  policies  issued  in  the  respective  years 
named,  and  do  not  represent  the  continuous  dividend  history  of  any  one 
policy.  Premium  rates  are  given  in  connection  with  the  tables  and  re¬ 
serve  basis  used  in  the  computation  of  the  premiums  is  also  given.  Sup¬ 
plemental  pages  show  for  a  number  of  companies  the  dividends  being 
paid  in  1908  on  similar  forms  of  contract — both  annual  and  deferred.  The 


work  has  been  compiled  from  the  reports  filed  with  the  New  York  and 
Pennsylvania  Insurance  Departments  and  the  figures  are  therefore  ac¬ 
curate.  The  book  is  a  very  useful  one  for  purposes  of  comparison  and 
is  sold  for  $1.50  per  copy.  It  is  published  by  The  Spectator  Company,  135 
William  street,  New  York. — The  Indicator. 

The  annual  and  deferred  dividends  of  the  various  life  companies  paid 
in  1907  and  1908  on  their  different  policy  issues  since  1877,  have  been 
collated  and  published  in  a  neat  pocket  handbook  by  The  Spectator 
Company.  The  new  insurance  code  of  New’  York  requires  a  statement 
of  these  dividends  to  be  filed  with  the  annual  reports  of  the  companies. 
The  dividends  compiled  are  those  on  the  ordinary  life  and  the  twenty 
and  tw'enty-five  year  endowments,  which  embrace  the  principal  forms 
issued,  and  their  comparative  study  will  be  of  special  interest  to  agents. 
As  an  important  aid  for  this  purpose,  the  premium  rates  on  which  they 
are  based  are  also  given  as  well  as  the  net  cost  per  thousand  for  each 
year  of  issue.  The  figures  have  been  compiled  from  the  official  returns 
and  are,  therefore,  reliable  and  instructive. — Insurance  Monitor. 

Annual  and  Deferred  Dividends  for  1908  has  been  published  by  The 
Spectator  Company.  The  tables  are  for  dividends  paid  in  1907  and  1908 
by  life  insurance  companies  on  annual  dividend  policies,  1877  to  1906  and 
1907,  inclusive,  on  ordinary  life,  twenty-payment  life  and  twenty-year 
endowment  forms  at  ages  25,  35,  45  and  55;  also  results  under  deferred 
dividend  policies  with  periods  of  five,  ten,  fifteen  and  twenty  years.  An 
addition  this  year  is  in  (he  form  of  a  table  giving  a  comparison  of  net 
costs  in  1907  for  all  companies  during  the  series  of  years. — The  Insurance 
Press. 


Insurance  Elections. 

Holders  of  Ii[e  insurance  policies  in  Wisconsin  arc  having  experiences  with 
the  new  election  law  which  arc  both  more  serious  and  more  humorous  than  those 
in  this  State.  Here  nothing  worse  happened  than  a  mere  travesty  of  election. 
Almost  nobody  voted,  although  the  expense  was  large.  This  is  not  such  a  re¬ 
proach  to  policyholders  as  to  stockholders  in  profit-making  corporations,  or  to 
voters  in  politics.  In  the  latter  cases  there  is  usually  some  policy  at  issue.  In 
insurance  there  is  as  little  as  possible  of  this,  good  insurance  being  a  matte, 
of  judgment  in  applying  mathematical  formulas.  Elections  are  almost  useless 
to  control  insurance  matters,  for  the  subjects  are  altogether  too  technical  to  be 
grasped  by  the  average  policyholder  with  any  such  attention  as  he  will  give  the 
matter. 

In  Wisconsin  worse  things  happen  than  mere  neglect.  The  postage-paid  en¬ 
velopes  for  ballots  were  used  for  remitting  premiums.  The  policyholders  really 
should  not  have  done  that,  but,  as  nobody  had  authority  to  open  the  ballot 
envelopes  premium  payments  are  endangered,  and  of  course  the  policies  ma> 
fall  from  their  good  standing  As  the  law  forbade  mailing  any  instructions  with 
the  ballots,  it  is  reckoned  that  about  a  quarter  are  invalid  for  informality.  And 
the  election  was  entirely  uncontested,  there  being  but  one  ticket  in  the  field  and 
no  reason  for  two.  It  is  said  that  the  law  will  be  amended,  although  it  has  only 
just  gone  into  effect.  Perhaps  the  legislature  did  not  show  high  intelligence  in 
its  enactment.  Perhaps  ...e  policyholders  did  not  show  high  intelligence  in  their 
action  under  the  law.  Perhaps  both  were  to  blame.  The  good  done  is  not 
apparent  on  any  theory. — New  York  Times,  August  3. 


— The  Berkshire  Life  has  created  the  office  of  assistant  secretary  and  elected 
Robert  A.  Barbour  to  the  place. 
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— Arthur  A.  Smith  of  Jersey  City  has  been  appointed  an  assistant  by  the 
Colonial. 

— “For  the  man  that  doesn’t  keep  learning,  there’s  no  room  at  the  top. 
The  only  room  for  him  is  at  the  bottom.” 

— “The  man  who  endured  everything  from  rude  customers  and  got  even 
by  selling  them  a  bill,  may  not  have  been  actuated  by  the  best  motives, 
but  his  general  policy  was  right.” 

— “You  have  no  right  to  complain  about  your  condition  unless  you’re 
trying  to  improve  it;  and  if  you’re  trying  to  improve  it  you  haven’t  time 
to  complain.” 

— The  Prudential’s  staff  at  Washington,  D.  C.,  under  the  guidance  of 
Superintendent  G.  S.  Wainwright,  celebrated  the  tenth  anniversary  of 
their  chief’s  incumbency  by  writing  675  industrial  applications  and  $108,- 
000  ordinary. 

— The  Salem  staff  of  the  Prudential  under  W.  J.  Crook  arranged  to 
surprise  their  chief  when,  on  July  18,  he  received  his  Prudential  old 
guard  badge  from  the  company.  During  the  week  the  men  wrote  248  in¬ 
dustrial  applications  and  $14,000  ordinary. 

— Charles  E.  Keniston,  Jr.,  has  succeeded  Julian  B.  Smith  as  superin¬ 
tendent  of  the  John  Hancock  at  Paterson.  Mr.  Keniston  has  been  with  the 
company  for  fifteen  years  and  his  latest  promotion  is  the  result  of  a 
long  and  faithful  service,  well  marked  with  success. 

— H.  G.  Marsh,  who  has  been  in  charge  of  the  Haverhill,  Mass.,  office 
of  the  Metropolitan  Life,  has  been  given  charge  of  the  office  at  Wor¬ 
cester,  and  will  be  succeeded  at  Haverhill  by  S.  G.  Stainton.  Before 
leaving  for  Worcester  Mr.  Marsh  was  presented  with  a  watch  chain  of 
gold,  together  with  a  Masonic  charm. 

— Assistant  G.  K.  Bashore,  of  the  Carlisle  (Pa.)  office  of  the  Prudential, 
is  proud  of  the  work  done  by  him  and  his  staff  recently,  when  they 
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scored  $14,000  ordinary;  in  the  following  week,  in  honor  of  Superinten¬ 
dent  Bushnell,  wrote  $31,000  in  ordinary  and  twenty-nine  industrial  ap¬ 
plications,  for  $2.40;  besides  collecting  125  per  cent  of  a  $507  debit. 

— The  Prudential  has  received  from  Tiffany  &  Co.  the  replica  of  the 
gold  medal  awarded  the  company  at  the  Jamestown  Exposition  for  its 
exhibit  there.  This  makes  three  extraordinary  tributes  paid  to  the  Pru¬ 
dential,  namely,  gold  medal,  Paris  Exposition,  1900;  commemorative  gold 
medal  grand  prize,  St.  Louis  Exposition,  1904;  gold  medal,  Jamestown 
Exposition,  1907. 

— The  increase  in  general  prosperity  is  being  felt  by  the  Colonial  staff 
in  every  department  of  the  work.  A  convention  of  managers  has  been 
called  for  August  7  and  8,  and  this  is  being  anticipated  by  the  field 
corps  in  a  genuine  revival  of  straight  canvassing.  The  company  has  set 
as  its  purpose  for  the  second  half  year  at  least  double  the  returns  of  any 
similar  period.  There  is  little  doubt  that  this  will  be  accomplished. 

— The  leading  industrial  record  among  the  managers  of  the  Colonial 
for  the  year  is  that  of  Manager  Fenimore.  Following  him  are:  J.  W. 
Allbritton,  Easton;  Luke  P.  Welsh,  Trenton;  W.  L.  Griffin,  Jersey  City; 
O  C.  Conlcv,  Orange;  John  T.  Evans,  Camden.  The  ordinary  leaders 

I  ' 

among  the  managers  are:  Louis  Janson,  Williamsburg;  W.  L.  Griffin, 
Jersey  City;  D.  E.  O’Neil,  Harlem;  P.  M.  Leiffer,  Hoboken;  L.  P.  Welsh, 

Trenton. 

— The  famous  white  banner  contest  of  the  Colonial,  which  is  based  on 
half  yearly  industrial  results  per  capita,  was  won  by  the  Norristown  dis¬ 
trict,  resulting  in  the  transfer  of  the  standard  from  the  Pittsburg  office. 
Manager  Fenimore,  in  recognition  of  the  splendid  work  of  his  men  in 
_  securing  the  trophy,  gave  them  a  delightful  outing  at  Atlantic  City  on 
July  18  and  19.  They  have  now  set  their  plans  to  win  for  the  second 
half  year. 

— The  John  Hancock  recently  promoted  Julian  B.  Smith  from  the 
superintendency  at  Paterson  to  a  larger  field  at  Detroit.  Mr.  Smith  has 
been  with  the  company  for  eleven  years,  and  in  speaking  of  the  change 
The  John  Hancock  Field  says:  “Rarely  has  preferment  been  better  de¬ 
served.  Wherever  Mr.  Smith  has  worked — at  Buffalo,  Troy,  Brooklyn, 

!  Chicago,  Philadelphia  or  Paterson— his  tact  and  pleasing  personality  have 
won  for  him  many  friends.” 

— The  latest  changes  reported  among  the  ranks  of  the  Colonial  are: 
John  Mullen  has  been,  appointed  manager  at  New  Brunswick.  Appoint- 
'  ments  to  Assistancies — A.  P.  G.  Viglezzi,  New  York;  Philip  Brady, 
Harlem;  C.  E.  Winter,  Town  of  Union;  Edward  Thompson,  Jamaica; 
Thos.  M.  Devers,  Chester;  Leon  Buch,  Harlem;  John  C.  Heist,  Jersey 
City;  Chas.  S.  Lown,  Hoboken;  Wm.  L.  Otwell,  South  Philadelphia;  M. 
J.  Keating,  North  Philadelphia;  W.  H.  Sheridan/;  West  Philadelphia; 
Walter  T.  Heckman,  Newark. 

— “I  never  saw  a  man  as  enthusiastic  and  happy  always  as  you  seem 
to  be.”  “Yes,  I  am  happy  when  it’s  raining.  I  am  glad  to  see  it  clear 
up.  Cold  weather  pleases  me,  and  I  am  glad  to  see  it  get  warm.  Snow — 
yes,  I  like  it,  and  I  am  glad  to  see  it  melt.  I  enjoy  a  ride  in  an  automo¬ 
bile,  and  I  like  to  ride  on  a  freight  car.  I  feel  out  of  sight  when  I  make 
a  sale.  I  am  glad  of  another  opportunity  to  call,  when  I  fail.  Happy — - 
why,  I  am  always  happy.  Have  a  vacation  every  day.  I  talk  about  every¬ 
thing  in  an  optimistic  strain,  and  I  always  leave  them  smiling  when  I 
say  ‘Good-bye,’  because  ‘every  little  bit  added  to  what  you’ve  got  makes 
:  just  a  little  bit  more.’  ” — Exchange. 


1  There  was  a  good  deal  of  interest,  not  to  say  curiosity,  to  see  what 
would  be  the  result  of  the  testing  of  Boston’s  salt-water  pipe-line  sys¬ 
tem,  which  had  not  been  tested  since  it  was  installed  ten  years  ago. 
The  tests,  which  were  made  July  29,  at  the  request  of  the  Boston  fire 
commissioner,  were  a  success  beyond  all  expectations.  The  pumping 
was  done  by  fireboat  No.  44,  which  has  a  capacity  of  6000  gallons  a 
minute.  Three  of  the  special  salt-water  hydrants  were  used,  with 
three-inch  hose.  The  stream  was  at  first  slow  and  muddy,  due  to  the 
rusty  condition  of  the  pipes,  but  the  force  of  the  pumps  soon  carried 
the  streams  through  the  ikfuinch  nozzles  above  the  seven-story  build¬ 
ings  in  almost  uniform  streams;  and  according  to  the  gauge  of  the 
National  Fire  Protection  Association,  473  gallons  a  minute  was  the 
mean  average.  When  turned  into  a  water  tower,  with  its  nozzle  forty 
feet  above  the  street,  without  any  appreciable  difference  in  the 
;  volume  of  the  other  streams,  2000  gallons  of  water  were  thrown 
;  over  an  eleven-story  building.  The  fire  commissioner  expressed  him- 
self  entirely  satisfied  with  the  test. 
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NEW  YORK  SURVEYS. 

The  manager  of  the  Exchange  has  called  upon  the  members  for  an 
expression  of  opinion  concerning  the  expediency  of  making  any 
changes  in  the  schedules  now  in  use.  He  inquires  whether  it  is  be¬ 
lieved  that  changes  in  all  the  schedules  are  necessary  or  expedient, 
or  in  any  of  the  schedules;  and  if  any,  in  what  particulars  are  changes 
desirable  ?  This  is  equivalent  to  presenting  to  the  members  a 
veritable  Chinese  puzzle  for  solution.  Nine-tenths  of  the  members 
are  as  unfamiliar  with  the  schedules  as  with  the  inside  of  the  moon. 
1  hey  do  not  pretend  to  understand  it ;  and  if  they  are  frank  and 
honest,  will  confess  their  ignorance.  There  never  was  a  body  of  men 
engaged  in  an  active  and  important  business  so  ready  and  willing  to 
allow  somebody  else  to  give  them  information  as  the  underwriters  in 
the  matter  of  rates.  They  are  like  sailors  and  pilots,  who  accept  the 
charts  of  the  ocean  and  harbor  without  the  least  idea  that  they  are 
correct;  but,  unluckily,  the  tariff  tinkers  are  not  half  as  well  qualified 
to  make  rates  as  the  chartmakers  are  to  make  charts.  This  informa¬ 
tion  is  sought  for  the  benefit  of  the  special  committee  lately  appointed 
to  consider  the  subject.  The  prediction  is  already  current  that  the 
end  of  the  investigation  will  be  a  great  big  puff  for  the  schedule 
system  and  unlimited  praise  for  the  manager  and  his  assistants  for 
the  superior  skill  they  have  shown  in  its  application  to  conditions  in 
this  city. 

The  settlement  of  the  loss  of  last  May  on  the  Harper  Bros.’  stock 
has  resulted  in  a  fifty-seven  per  cent  loss  being  certified  to  the  com¬ 
panies.  There  was  one  interesting  question  raised  in  the  adjustment 
on  the  destroyed  and  damaged  books  relative  to  the  royalties  due  the 
authors.  The  publishers  included  the  royalty  in  their  claims,  on  the 
ground  that  it  was  part  of  the  cost;  and  the  collection  for  the  com¬ 
panies  being  equivalent  to  a  value,  the  publishers  were  bound  under 
their  contracts  with  the  authors  to  pay  a  percentage  on  each  volume 
thus  constructively  sold.  The  amount  involved  in  the  royalty  ques¬ 
tion  was  nearly  $11,000.  The  loss  was  settled  at  $79,000  by  compro¬ 
mise,  which  was  certainly  $30,000  beyond  the  highest  estimate. 

A  recent  loss  on  West  Twenty-fourth  street  in  a  fireproof  building, 
developed  a  water  loss  communicated  by  openings  for  steam  pipes, 
further  increased  by  the  action  of  the  fire  patrol  in  piling  valuable 
gowns  belonging  to  a  high-grade  costumer’s  stock,  in  a  loose  way  on 
chairs  in  the  center  of  the  floor  and  throwing  tarpaulins  over  them. 
There  were  boxes  of  silk  waists  badly  damaged  by  absorbing  water 
on  the  shelves,  although  there  was  no  sign  of  fire  on  the  floor  where 
the  goods  were  located.  The  loss  was  adjusted  at  $5000,  where  an 
apparent  damage  of  $1000  was  not  suspected.  Evidently  somebody 
was  to  blame.  The  patrol  disclaims  any  fault  on  the  part  of  the  men. 

The  public  adjusters  frequently  make  boasts  of  their  friendly  inter¬ 
course  with  the  adjusters  employed  by  the  companies.  Probably  they 
have  some  justification  for  this  claim,  and  the  apparently  amicable  re¬ 
lations  between  the  two  have  at  various  times  attracted  attention.  When 
a  well-known  character  allied  to  the  public  adjusters  publicly  states 
that  he  plays  poker  with  a  well-known  adjuster  engaged  in  a  loss 
settlement  in  which  the  publican  is  interested,  it  excites  suspicion. 
We  learn  that  a  company  adjuster  whose  reputation  has  been  above 
suspicion  is  now  incensed  because  a  mere  casual  acquaintance  with 
a  man  who  claims  he  can  serve  the  public  in  adjustments,  has  thrown 
a  cloud  over  the  regular  by  preposterous  statements  of  intimacy.  It 
is  possible  a  demand  for  speedy  retraction  may  follow. 

Several  of  the  Inter-insurers’  attorneys  in  this  city  are  annoyed  by 
a  circular  letter  from  a  Kansas  City  inter-insurers’  concern,  soliciting 
co-operation  in  a  movement  to  secure  certain  rights  in  common.  The 
annoyance  chiefly  consists  in  linking  the  New  York  attorneys’  names 
with  that  of  an  operator  whose  business  in  this  city  is  masked  behind 
an  out-of-town  office  in  order  to  steer  clear  of  the  law.  Our  city 
friends  are  unwilling  to  co-operate  in  any  movement  in  which  the 
party  in  question  appears  as  an  equal. 

The  Suburban  Association  is  making  gains  among  the  city  brokers, 
and  is  justified  in  the  claim  that  this  form  of  opposition  has  been 
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pretty  well  subdued.  It  is  noticeable,  according  to  the  brokers’ 
version  of  the  matter,  that  there  is  an  increase  of  circular  appeals 
from  suburban  agents  for  risks  handled  in  this  city,  and  some  of 
them  are  cunningly  devised  to  suggest  backdoor  deals.  There  are 
still  suspicions  that  the  multiplied  agencies  in  Brooklyn  to  cover  all 
Long  Island  are  dangerous. 

Some  curiosity  is  manifested  to  learn  the  exact  meaning  of  the 
sworn  statement  of  the  manager  of  the  Star  Fire  of  Louisville  in 
defense  of  a  suit  for  canceling  an  agent’s  contract  in  New  Orleans,  to 
the  effect  that  the  company  was  forced  to  the  step  because  its  financial 
condition  was  impaired  by  a  $70,000  defalcation  in  the  East. 

Arthur  11.  Lockwood  has  been  appointed  manager  of  the  Washing¬ 
ton  Fire  for  Brooklyn  and  Long  Island,  with  headquarters  at  146 
Montague  street,  Brooklyn. 

It  is  expected  that  the  Southern  Tornado  Insurance  Association 
will  be  formed  as  a  result  of  the  recent  meeting  of  tornado-writing 
companies,  held  at  the  office  of  the  Home  of  New  York. 

Henry  D.  Richardson  of  H.  D.  Richardson  &  Co.,  general  agents, 
New  Orleans,  La.,  was  a  visitor  to  the  city  last  week. 


BOSTON  AND  VICINITY. 

The  annual  outing  of  the  New  England  Insurance  Exchange,  at  the 
Warwick  Club,  Rhode  Island,  was  a  pronounced  success.  After  the 
clambake  dinner,  addresses  were  made  by  C.  Crosby,  E.  B.  Cowles, 
George  Neiley,  Frank  Sargent.  F.  A.  Wetherbee,  President  Rice  of 
the  Exchange,  W.  H.  Boutell  and  F.  H.  Battilana. 

Walter  Wilcox,  special  agent  of  the  City  of  New'  York,  has  re¬ 
signed,  and  is  acting  as  an  independent  adjuster  and  appraiser. 

The  committee  of  fifteen,  composed  of  five  members  each  from  the 
Boston  Board  of  Fire  Underwriters,  the  New  England  Insurance 
Exchange  and  the  Boston  Suburban  Board,  met  last  week  to  consider 
a  plan  of  operation,  which  had  been  drafted  by  a  sub-committee  of 
three,  by  which  the  Suburban  Board  can  best  be  operated  for  the 
advantage  of  all  concerned ;  but  on  account  of  the  small  attendance 
it  was  voted  to  adjourn  until  fall,  at  the  call  of  the  chairman. 


NOTES  FROM  PHILADELPHIA. 

The  early  completion  of  the  high-pressure  fire  main  service  in  the 
congested  section  of  the  city  seems  now  to  be  assured,  as  the  lowest 
bidder  for  the  work  was  within  the  $150,000  appropriation  available. 
It  is  expected  that  the  work  will  be  completed  before  the  end  of  the 
year. 

Clarence  A.  Krouse  &  Co.  have  been  appointed  sole  agents  of  the 
Washington  Fire  of  Seattle  for  Philadelphia  and  vicinity,  succeeding 
D.  J.  Walsh’s  Sons. 

Propcrtyowners  and  visitors  at  Cape  May  Point,  N.  J.,  have  formed 
a  volunteer  fire  company.  The  borough  council  has  purchased  two 
chemical  engines. 

The  Philadelphia  Suburban  Underwriters  Association  gives  notice 
that  Ridley  Park,  Pa.,  has  been  removed  from  the  list  of  class  “B” 
towns  and  placed  with  the  class  “C”  towns. 


THE  MIDDLE  STATES. 


Whilden  &  Hancock  Get  Philadelphia  Underwriters’  Agency. 

The  well-known  general  agency  firm  of  Whilden  &  Hancock,  located 
at  84  William  street,  New  York,  has  been  given  the  general  agency  of 
the  Philadelphia  Underwriters  for  New  York  suburban  territory,  which 
includes  Rockland  and  Westchester  counties,  and  all  of  Long  Island,  ex¬ 
cept  Brooklyn.  Comprising,  as  it  does,  two  of  the  oldest  and  strongest  fire 
insurance  companies  in  this  country — the  Insurance  Company  of  North 
America  and  the  Fire  Association  of  Philadelphia — the  Philadelphia 
Underwriters  is  a  most  important  organization,  and  one  which,  because 
of  its  financial  strength  and  high  standing,  will  be  welcomed  in  any 
agency  in  the  land.  The  Philadelphia  Underwriters  has  over  $19,000,000 
of  resources,  with  a  surplus  as  to  policyholders  exceeding  $6,500,000. 

Whilden  &  Hancock  will  soon  announce  the  appointment  of  a  special 
agent  to  supervise  the  suburban  territory  under  their  jurisdiction,  and 


will  issue  policies  at  their  head  office  on  risks  in  the  suburban  district 
not  in  conflict  with  local  agents,  which  are  controlled  by  New  York 
brokers.  Agencies  already  established  by  the  Philadelphia  Underwriters 
in  Whilden  &  Hancock's  territory  will  report  to  that  firm  from  Sep¬ 
tember  1  next. 

W.  G.  Whilden  was  formerly  secretary  of  the  Eagle  Fire  Company  of 
New  York,  but  resigned  about  two  years  ago.  He  is  an  underwriter  of 
long  experience.  A.  F.  Hancock  was  previously  secretary  of  the  Austin 
Fire  Insurance  Company,  but  resigned  that  office  last  year,  and  joined 

forces  with  Mr.  Whilden.  The  firm  also  represents  the  Austin  Fire  and 

the  Commonwealth  of  Texas  as  Eastern  managers,  and,  in  addition,  are 
general  agents  for  the  Florida  Home  of  Marianna,  Fla.,  and  the  Walla 
Walla  of  Washington,  for  the  territory  north  of  Virginia  and  east  of 
Ohio.  They  also  have  facilities,  through  other  companies,  for  binding 
legitimate  excess  lines  in  thoroughly  reputable  companies  in  any 
section  of  the  United  States  and  Canada,  and  have  been  appointed 

general  agents  for  New  York,  New  Jersey  and  Pennsylvania  for  the 

newly  organized  National  American  Fire  Insurance  Company  of  Chicago, 
which  is  expected  to  begin  writing  about  September  1.  It  is  manifest 
that  the  firm  of  Whilden  &  Hancock  is  making  rapid  progress  and  form¬ 
ing  excellent  connections. 


— The  Jakor  of  Moscow  has  entered  New  Jersey  and  New  Hampshire  for  fire 
reinsurance  only. 

—The  Graphic  Arts  Mutual  of  Philadelphia  is  contemplating  entering  some  of 
the  Western  States. 

— The  Reading  (Pa.)  agency  firm  of  Stolz  &  Ermentrout  has  been  dissolved  and 
the  business  sold  to  D.  F.  Ancona. 


THE  WEST. 


Ohio  Items. 

[From  Our  Own  Correspondent.] 

William  H.  Evans  &  Son,  old  established  agents  at  Akron,  are  organiz¬ 
ing  what  will  be  known  as  the  Ohio  Fire  Insurance  Company,  which  will 
have  a  capital  stock  of  $100,000.  This  stock  will  be  sold  at  $150  a  share, 
so  that  a  surplus  of  $50,000  will  be  created.  About  one-fourth  of  it  will 
be  sold  to  agents  throughout  the  State,  and  Akron  business  men  will 
take  the  remainder.  The  Messrs.  Evans  are  prominent  business  men,  and, 
besides  operating  an  insurance  agency,  they  are  connected  with  the  Dime 
Savings  Bank  in  official  capacities. 

The  question  of  savings  banks  and  trust  companies  acting  as  agents  is 
creating  some  dissatisfaction  in  Cleveland.  No  objection  is  made  to 
their  doing  an  insurance  business,  if  that  department  is  kept  strictly 
separate  from  all  others,  and  policies  of  other  agents  issued  on  proper¬ 
ties  mortgaged  to  the  banks  be  held  as  private  business  by  the  bank¬ 
ing  department,  but  they  do  protest  against  the  insurance  manager  being 
given  all  the  expirations,  so  that  their  business  may  become  a  prey  to 
competitors.  One  of  the  large  trust  companies  has  agreed  to  treat  its 
insurance  department  the  same  as  any  other  agency,  so  far  as  policies 
issued  by  other  offices  are  concerned,  but  some  of  the  others  have  not 
done  so  and  slate  that  they  will  not. 

George  R.  Gamble,  convicted  at  Bellefonlaine  a  few  days  ago  of  burning 
his  mill  at  Zanesfield,  has  been  sentenced  to  serve  three  years  in  the 
penitentiary. 

The  State  Fire  Marshal’s  Department  has  taken  up  the  fight  against 
dyeing  and  cleaning. establishments  in  the  business  section  of  Columbus. 
The  proprietors  of  these  places  were  called  into  the  Fire  Marshal’s  office 
a  few  days  ago  and  the'  matter  was  fully  discussed.  It  is  said  they  agreed 
to  the  plan  suggested  by  the  Fire  Marshal  and  all  that  are  considered 
fire  menaces  will  be  moved. 

A.  D.  Spence,  a  physician,  sent  to  the  penitentiary  from  Warren  county 
on  the  charge  of  procuring  the  services  of  a  man  to  burn  his  house,  is 
seeking  a  pardon.  It  is  said  the  man,  who  committed  suicide  some  time 
ago,  left  a  letter  exonerating  Dr.  Spence,  and  saying  that  he  did  the  job. 

Cleveland,  August  3.  O.  M.  C. 


Fire  in  the  Sears=Roebuck  Establishment. 

The  first  real  test  of  the  fire  protection  provided  for  the  Sears-Roebuck  plant 
at  Chicago  came  on  July  28,  when  a  fire  broke  out  on  the  eighth  floor  in  the 
furnishing  goods  department.  The  three  sprinkler  heads  which  were  opened 
were  turned  off  by  the  fire  department,  which  decided  it  could  fight  the  fire. 
The  sprinklers  held  the  fire,  and  the  damage,  about  $3200,  was  largely  caused  by 
water.  Insurance  amounting  to  nearly  $12,000,000  is  carried  on  the  plant,  and,  as 
the  proportion  on  the  policies  of  the  smaller  companies  would  be  trifling,  the 
Sears-Roebuck  Company  have  decided  to  make  no  claim.  As  a  result  of  the 
loss  the  Sears-Roebuck  Company  will  provide  a  stock  of  tarpaulins  to  cover  the 
goods,  although  in  this  particular  case  the  floors,  being  scuppered,  carried  off 
the  water  without  dripping  through  onto  the  floors  below. 


— The  Firemens  of  Newark  has  entered  Montana. 

— A  mutual  flic  company  has  been  organized  at  Walcott,  la. 

— The  Mill  Owners  Mutual  of  Des  Moines  has  entered  Minnesota. 

— The  Prussian  National  has  appointed  J.  N.  Hobbins  its  special  agent  for. 
Missouri,  Kansas  and  Oklahoma,  with  headquarters  at  Kansas  City.  George  S. 
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ciation  of  Kansas  City  lias  declared  itself  against 


?  Valentine,  who  had  Missouri  and  Kansas,  will  hereafter  devote  his  attention  to 
'  jlowa,  Nebraska  and  Minnesota, 
h  —The  Underwriters  Associati 
j  ■multiple  agencies. 

It|  —The  Morgan-Bibb  Company  of  St.  I'aul  have  been  appointed  general  agents 

(for  the  St.  Louis  Fire. 

i  — Zillner  &  Zcntner  of  Milwaukee  have  been  appointed  sole  agents  of  the 
1  Imperial  Fire  for  Wisconsin. 

I'  —The  Commercial  Fire  of  Houston  has  entered  Ohio,  appointing  Albert  R. 
j  Davis  of  Cleveland  State  agent. 

—William  Heinrich,  of  William  Heinrich  &  Son  of  Wapakoneta,  Ohio,  died  re¬ 
cently  at  the  age  of  eighty-nine. 

—The  Freeholders  of  Topeka  is  preparing  to  enter  Colorado,  and  will  be  repre¬ 
sented  in  that  field  by  B.  O.  Selback. 

—The  Seattle  Fire  and  Marine  has  entered  Colorado,  and  is  represented  by  the 
j  J.  Ilymer  Insurance  Agency  as  general  agents. 

—Martin  G.  Monasmith  of  Lakewood,  Ohio,  a  well-known  insurance  agent, 
died  recently  of  heart  failure  at  the  age  of  sixty-six  years. 

_ Arthur  J.  Hughes,  an  examiner  for  the  Milwaukee  Fire,  has  been  ap¬ 
pointed  special  agent,  assisting  R.  H.  Wieben  in  Illinois  and  Wisconsin. 

_ The  general  agencies  of  E.  B.  Bloom  &  Co.  of  Pine  Bluff,  Ark.,  and  A.  D. 

ilanks  &  Co.  of  Fordyce,  Ark.,  have  consolidated  as  Banks,  Bloom  &  Co. 

— E.  S.  Merrill,  special  agent  for  Illinois  of  the  National  Union,  has  severed 
his  connection  with  the  company.  As  yet,  no  successor  has  been  appointed. 

— E.  B.  Bloom,  secretary  of  the  Travelers  Fire  of  Pine  Bluff,  Ark.,  has  con¬ 
nected  himself  with  the  general  agency  of  A.  B.  Banks  &  Co.  of  Fordyce,  Ark. 

_ _ (Charles  E.  Cormany,  an  examiner  in  the  Western  department  of  the  Conti¬ 
nental,  has  been  appointed  Wisconsin  special  agent  of  the  Providence  Wash¬ 
ington. 

—Lyman,  Richie  &  Co.  have  been  appointed  Cook  county  managers  of  the 
Commonwealth  Fire  of  Ottumwa.  M.  W.  Fugit  &  Co.  continue  as  general 
agents  of  the  company  for  six  States. 

—The  Nebraska  Association  of  Local  Fire  Insurance  Agents  has  elected  the 
following  officers:  President,  Paul  Colson;  vice-president,  W.  S.  Clapp;  secre- 
tary  and  treasurer,  C.  O.  Tallmadge,  Omaha. 

—The  Indiana  Association  of  Local  Fire  Insurance  Agents  has  elected  Edward 
M.  Wilson,  president;  J.  W.  Kirkpatrick,  Robert  Marshall  and  A.  L.  Jenkins, 
vice-presidents  j  J.  Vene  Dorland,  I-<ciporte,  secretaiy-trecisurer. 

_ It  is  stated  that  Commissioner  Hartigan  of  Minnesota  has  revoked  the 

license  of  Charles  D.  iteadwell,  an  insurance  agent  of  Minneapolis,  for  writing 
insurance  for  concerns  not  admitted  to  do  business  in  that  State. 

_ K.  Lundy  has  resigned  as  State  agent  of  the  Sun  of  London  in  Minne¬ 
sota  and  the  Dakotas,  taking  effect  October  1,  to  become  a  partner  with  his 
father  in  the  local  agency  of  A.  D.  Lundy  &  Co.  at  Williamsport,  Pa. 

— S.  PI.  Rhodes,  formerly  special  agent  of  the  Continental  for  Colorado,  will 
be  transferred  to  the  Northwestern  field,  covering  Idaho,  Wyoming  and  Wash¬ 
ington.  He  succeeds  W.  C.  Lloyd,  who  goes  to  the  Western  department. 

— J.  A.  Weeks,  special  agent  of  the  Home  of  New  York  in  the  Dakotas,  has 
been  transferred  to  Minnesota.  Charles  F.  Butts  has  been  appointed  special 
agent  for  the  Home  in  North  Dakota,  with  headquarters  at  Fargo,  and  Clarence 
E.  Hay  takes  South  Dakota,  with  headquarters  at  Sioux  Falls. 

—The  Sovereign  Fire  of  Toronto  has  been  licensed  by  the  Illinois  Insurance 
Department  to  do  business  in  that  State.  Starkweather  &  Shepley  have  been 
appointed  sole  agents  for  Cook  county,  Illinois,  and  Herbert  Y .  Burrows,  man¬ 
ager  for  Starkweather  &  Shepley,  will  write  business  for  the  Sovereign  through¬ 
out  the  Western  States. 


THE  SOUTH. 


MISCELLANEOUS  FIRE  NEWS. 


Disastrous  Forest  Fire  in  British  Columbia. 

The  most  destructive  conflagration  in  the  history  of  Canada  swept 
the  Elks  River  Valley  in  British  Columbia  last  week,  leaving  death 
and  ruin  in  its  wake.  More  than  100  lives  have  been  lost,  and  property 
valued  at  more  than  $5,000,000  destroyed.  Fernie,  a  prosperous  com¬ 
munity  of  nearly  4000  inhabitants,  was  the  first  city  to  succumb.  Here 
the  greatest  loss  fell  on  the  Canadian  Pacific  Railway,  which  lost  a  coal 
tipple,  coal  bunkers,  depot,  freight  store,  watertank  and  100  cars;  the 
Trites  Wood  Company,  which  lost  a  magnificent  store  and  stock,  and 
lumber  companies,  whoso  mills  and  stock  are  wiped  out.  Fully  25,000,- 
000  feet  of  manufactured  lumber  is  gone.  Not  a  store,  bank,  hotel  or 
business  concern  of  any  sort  or  description  is  left  standing,  except  the 
offices  of  the  coal  company,  the  Great  Northen  depot  and  watertank  and 
the  big  concrete  warehouse  of  the  Trites  Wood  Company. 

In  (he  district  swept  by  the  flames  there  is  estimated  to  have  been 
some  7000  people.  Two  thousand  have  been  sent  to  Cranbrook  and  Elko; 
some  1500  fled  from  flames  to  the  northward  and  reached  Hosmer  and 
other  places  along  the  line. 

It  is  estimated  that  the  insurance  less  will  aggregate  about  $1,500,000. 


“Atlas  Reminiscent.” 

The  Atlas  Assurance  Company  of  London  has  issued  a  handsome  little 
brochure  under  the  above  title,  commemorative  of  its  centenary  one 
hundred  years  of  success  in  the  insurance  business.  The  centenary  cele¬ 
bration  was  held  in  London  on  June  24,  when  many  distinguished  persons 
participated  in  the  ceremonies.  The  history  of  the  company  is  briefly  and 
interestingly  given  in  “Atlas  Reminiscent,”  showing  the  difficulties  en¬ 
countered  in  those  early  days  in  perfecting  the  organization,  and  its 
gradual  growth  to  its  present  proportions'.  There  are  several  colored 
illustrations  of  scenes  in  London  in  the  old  days,  and  also  some  well 
executed  portraits  of  the  present  officers.  The  work  is  interesting  and 
will  prove  of  value  to  underwriters  who  care  to  preserve  the  record  of 
a  progressive  and  strong  fire  insurance  company. 


—The  Springfield  Fire  and  Marine  is  entering  the  Dominion  of  Canada. 

—The  semi-annual  meeting  of  the  Cotton  Insurance  Association  committee  was 
held  on  July  30  in  New  York. 

—Willard  K.  Hill,  formerly  New  England  general  agent  of  the  United  Fire¬ 
mens,  has  been  appointed  associate  special  agent  with  Clayton  K.  Brooks  for 
the  London  Assurance  in  the  same  territory. 

—Tlie  National  Board  of  Fire  Underwriters  lias  issued  a  circular  relating  to 
the  enormous  fire  waste  of  the  country  and  soliciting  the  earnest  co-operation  of 
the  insuring  public  in  securing  proper  building  laws  and  better  fire  protection. 

—The  Times  of  London  bad  an  article -recently  pointing  out  the  enormous  fire, 
accident,  burglary  and  miscellaneous  insurance  carried  by  members  of  Lloyds, 
London,’  and  suggested  the  inauguration  of  a  system  of  audit  of  underwriters’ 
accounts. 


Casualty,  Surety  and  Miscellaneous 


The  Adjuster’s  Manual. 


— J.  G.  Hornberger,  president  of  the  Southern  National  Insurance  Company 
of  Austin,  Tex.,  started  on  August  1  for  Los  Angeles  and  San  Francisco,  Cal., 
Spokane  and  Seattle,  Wash.,  and  Salt  Lake  city,  on  business  for  the  company. 

—It  is  understood  that  J.  L.  Whatley  of  Toccoa,  S.  C.,  together  with  a  num¬ 
ber  of  South  Carolina  business  men,  is  planning  to  incorpoiate  a  mutual  fiic 
insurance  association  to  be  known  as  the  State  Mutual  hire  Insurance  Associa¬ 
tion,  with  headquarters  at  Gainesville,  which  concern  will  write  fire,  lightning 
and  cyclone  insurance. 

— Insurance  Commissioner  McMaster  of  South  Carolina  recently  visited  At¬ 
lanta  and  inspected  the  headquarters  of  the  South-Eastern  Underwriters  Asso¬ 
ciation.  After  being  courteously  received  and  shown  through  the  offices  he 
expressed  surprise  upon  learning  that  the  making  of  rates  was  a  minor  depait- 
ment  of  the  association,  and  that  the  engineering  was  the  main  feature. 

—Claude  F.  Snyder,  secretary  of  the  Kentucky  Board  of  Fire  Underwriters  for 
the  past  four  years,  resigned  his  position,  the  resignation  taking  effect  from 
September  1.  He  will  become  State  agent  and  adjuster  for  the  Insurance  Com¬ 
pany  of  North  America  and  the  Philadelphia  Underwriters.  The  resignation  of 
Mr.  Snyder  will  affect  the  plans  of  the  companies  to  establish  an  advisory 
rating  bureau  in  Kentucky,  which  matter  was  intended  to  wait  until  next  year, 
but  his  resignation  may  make  earlier  action  advisable. 


The  Adjuster’s  Manual  for  the  settlement  of  accident  and  health  claims, 
by  C.  H.  Harbaugh,  M.  D.,  is  a  useful  work  of  three  hundred  pages,  pub¬ 
lished  by  The  Spectator  Company,  and  should  be  in  large  demand.  For 
convenience -the  Manual  is  divided  into  three  sections,  viz.:  “accidents,” 
“diseases”  and  “mineral  and  vegetable  poisonings.”  The  adjuster  is  as¬ 
sisted  in  every  material  way,  as  is  shown  after  a  comprehensive  study  of 
the  book.  The  price  for  single  copies  in  flexible  leather  binding,  postpaid, 
is  $2. — The  Insurance  Herald. 


Refuses  to  Recognize  Surety  Bonds. 

The  State  Treasurer  of  Mississippi  has  issued  a  very  strange  statement,  inti¬ 
mating’ that  he  will  not,  as  treasurer,  recognize  surety  bonds  as  collateral  for 
State  deposits.  He  says,  in  part:  “I  have  determined  not  to  deposit  any  of 
the  State’s  public  money  in  any  bank,  regardless  of  the  solvency  of  the  institu¬ 
tion,  where  the  only  sort  of  security  offered  is  the  bond  of  a  surety  company. 
*  *  *  *  I  have  absolutely  no  confidence  at  all  in  a  surety  bond.  It  is  not 
collateral  security,  nor  security  of  any  sort.  It  possesses  no  commercial  value, 
and  is  not  regarded  anywhere,  by  anybody,  as  having  any  value.  The  very  best 
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that  can  be  said  of  a  surety  bond  is  that  it  is  a  ‘right  of  action,”  a  right  to  sue. 
With  the  right  to  sue  there  necessarily  goes  hand  in  hand  the  right  and  the  pos¬ 
sibility  of  losing  the  suit — principal,  interest  and  all.  In  addition  to  all  of  that 
surety  companies  seldom  ever  pay  any  sort  of  claim  without  first  having  worn  the 
thing  out  in  the  State  and  Federal  courts.  They  employ  the  very  best  lawyers 
to  be  had,  who  take  advantage  of  every  conceivable  technicality  in  order  to 
avoid  liability  and  to  nullify  the  very  purpose  for  which  the  bond  was  given.” 
Evidently  this  sapient  official  is  not  aware  that  the  United  States  Government, 
as  well  as  most  of  the  States,  recognize  the  value  of  surety  bonds,  and  he  may 
find  it  difficult  to  procure  personal  bonds  to  guarantee  the  State  against  the 
effects  of  his  own  ignorance. 


Casualty  Notes 

— The  Pittsburg  Casualty  began  writing  business  on  July  27. 

— A  stock  company  is  being  formed  in  Chicago  to  take  over  the  business  of  the 
Loyal  Accident  Association. 

—Manager  C.  H.  Franklin  of  the  Frankfort  Marine,  Accident  and  Plate  Glass 
Insurance  Company  is  on  his  way  to  Europe. 

— A  charter  has  been  granted  to  the  Consolidated  Casualty  Company,  which  is 
being  promoted  in  Philadelphia  by  Ira  A.  Manning. 

—The  twenty-second  convention  of  the  Detroit  Conference  will  be  held  at  the 
Clifton  House,  Niagara  Falls,  Ont.,  September  2-3-4,  1908. 

— The  Columbus  Casualty  Company  of  Columbus,  Ohio,  has  completed  its 
financial  arrangements  and  is  ready  to  apply  for  a  license. 

— The  home  office  of  the  Consolidated  Casualty  will  be  at  Washington,  D.  C. 
While  the  company  is  organizing,  temporary  offices  will  be  maintained  in  the 
Drexel  building,  Philadelphia. 

— The  Ocean  Accident,  which  now  has  its  United  States  headquarters  at  350 
Broadway,  New  York,  has  leased  the  fifth  and  sixth  floors  of  a  building  to  be 
erected  at  the  corner  of  John  and  William  streets. 

— Frank  J.  Gaffney,  who  for  ten  years  has  been  connected  with  the  Preferred 
Accident  in  New  York  city  as  general  agent,  started  yesterday  on  an  extended 
vacation  trip  through  Canada.  Mr.  Gaffney  has  met  with  great  success  in  his 
work,  and  is  highly  esteemed  by  his  associates  and  the  officers  of  the  company. 

— The  Commonwealth  Casualty  Company  of  Philadelphia  declared  a  semi¬ 
annual  dividend  of  four  per  cent  for  the  six  months  ending  July  1  at  the  meeting 
of  the  board  of  directors  held  on  July  27.  This  company  reports  the  best  six 
months’  business  it  has  ever  enjoyed  for  the  period  ending  July  1.  It  is  con¬ 
stantly  extending  its  borders,  having  been  recently  licensed  in  Tennessee,  and 
has  made  several  appointments  in  that  State. 

— A.  N.  Bonynge,  who  was  for  ten  years  at  Banta’s  counter,  and  for  the  past 
two  years  with  Newman  &  MacBain,  has  left  the  latter  agency  to  enter  the 
burglary  department  of  the  New  York  office  of  the  American  Bonding  of  Balti¬ 
more.  Mr.  Bonynge  is  familiarly  known  to  all  the  New  York  brokers  by  the 
name  of  “Bonny,”  and  his  success  in  the  past  is  a  guarantee  of  future  results. 
The  business  of  the  burglary  department  of  the  American  Bonding  in  New  York 
has  grown  to  such  proportions  that  Manager  Moray  can  no  longer  handle  it 
alone.  During  the  first  six  months  of  1908  this  office  has  done  more  burglary 
business  than  was  done  there  during  the  whole  of  1907. 

—For  several  months  John  Y.  Garlington  of  Columbia,  S.  C.,  has  been  or¬ 
ganizing  the  Sterling  Casualty  Company  to  do  a  general  casualty  business  in 
the  South.  The  organization  has  so  far  progressed  that  the  company  is  now 
ready  to  apply  for  a  charter.  The  capital  of  $300,000  for  the  casualty  company  is 
being  raised  by  the  Seminole  Securities  Company.  B.  W.  Lacy,  Jr.,  is  doing  the 
actuarial  work  f<?r  the  company,  and  among  the  directors  are  such  well-known 
men  as  W.  A.  Clark,  president  of  the  Carolina  National  Bank,  Columbia; 
Thomas  S.  Bryan,  president  of  the  R.  L.  Bryan  Company,  Columbia,  and  Gen. 
Wilie  Jones,  president  Palmetto  National  Bank.  The  new  company  expects  to 
be  ready  for  business  about  September  1. 


Surety  Notes. 

— A  bond  of  $324,000  will  be  required  in  connection  with  the  wrecking  of  the 
old  Chicago  city  hall  and  preparing  for  the  erection  of  a  new  building. 

-  The  executive  committee  of  the  Board  of  Casualty  and  Surety  Underwriters 
is  busily  engaged  in  forming  plans  for  a  highly  interesting  programme  for  the 
annual  meeting  to  be  held  on  October  20. 

— P.  O.  Draper,  of  the  Chicago  office  of  the  National  Surety,  has  been  trans¬ 
ferred  to  Kansas  City  and  placed  in  charge  of  the  company’s  Southwestern  de¬ 
partment,  succeeding  R.  L.  Stewart,  resigned. 

The  Massachusetts  Bonding  and  Insurance  Company  is  asking  subscriptions 
to  $100,000  of  new  stock  which  it  is  offering  at  150,  the  new  capital  to  be  used 
in  buying  out  a  small  surety  company  on  which  it  has  an  option. 

—John  McGillen  &  Co.,  general  agents  of  the  United  Surety  at  Chicago,  have 
written  the  $225,000  bond  of  J.  C.  Robinson  &  Son  of  Chicago,  contractors  for 
portions  of  the  work  on  the  Roman  Catholic  cathedral  at  St.  Louis. 

To  restore  confidence  in  Pittsburg  banking  institutions  is  the  avowed  pur¬ 
pose  of  a  bill  which  is  now  being  prepared  by  bankers  in  that  city,  to  be  pre¬ 
sented  before  the  next  United  States  Congress,  embodying  a  plan  for  the 
Federal  guarantee  of  bank  deposits  in  all  national  banks. 


TOO  LATE  FOR  CLASSIFICATION. 

Kingston  Losses  Must  be  Paid. 

A  dispatch  from  Kingston,  Jamaica,  to  The  New  York  Journal  of  Commerce 
reads  as  follows: 

After  eleven  months  of  litigation,  the  insurance  companies  have  been  de¬ 
feated  in  their  attempts  to  resist  payment  of  the  insurance  claims  resulting  from 
the  fire  damages  caused  by  the  fire  of  January  14,  1907,  when  Kingston  wa- 
visited  by  a  severe  earthquake. 

The  news  of  this  decision  was  received  here  this  morning  from  England,  where 
the  appeals  of  the  companies  from-  the  decision  of  the  lower  courts  of  Jamaica 
have  been  dismissed  by  the  Privy  Council.  The  position  taken  by  the  policy- 
holders  has  been  vindicated,  and  the  companies  will  have  to  pay  the  claims. 
The  amount  involved  is  $4,000,000.  The  news  has  been  received  here  with  many 
manifestations  of  joy.  The  streets  are  decorated  with  flags  and  the  day  is  being 
observed  as  a  holiday. 


REPORTS  OF  FIRE  INSURANCE  COMPANIES. 


In  this  department  will  appear,  from  week  to  week,  the  latest  state¬ 
ments  of  licensed  and  unlicensed  fire  insurance  companies  operating 
the  United  States,  together  with  other  information  concerning  them  of 
interest  to  policyholders,  company  officials,  agents  and  brokers.  The 
data  presented  in  this  department  will  also  be  published  in  the  form  of  a 
monthly  supplement  to  the  book  entitled  “Reports  of  Fire  Insurance 
Companies,”  which  is  published  annually,  in  June,  by  The  Spectator 
Company.  Prices;  Book,  with  monthly  supplements,  one  year,  $7;  hook 
only,  $5;  monthly  supplement  only,  $2  per  annum. 

Brewers  Exchange,  Kansas  City,  Mo. 

Ice  Manufacturers  Exchange,  Kansas  City,  Mo. 

Reciprocal  Exchange,  Kansas  City,  Mo. 

Bruce  Dodson,  manager  and  attorney  for  the  above-named  inter-insurance 
associations,  has  furnished  us  with  their  statements  down  to  May  31,  1908;  but 
this  information  is  given  to  us  in  confidence,  and  only  for  our  guidance  in 
gauging  the  responsibility  of  the  organizations.  Judging  from  these  statements, 
the  three  institutions  are  in  a  thriving  condition  and  in  position  to  protect  then 
policyholders  to  any  reasonable  extent. 


Columbia  Fire  Insurance  Company,  Washington,  D.  C. 

An  order  dissolving  the  Columbia  Fire  has  been  signed  by  Justice  Anderson, 
and  the  American  Security  and  Trust  Company  named  as  receiver. 


Dixie  Fire  Insurance  Company,  Greensboro,  N.  C. 

An  examination  of  the  Dixie  Fire  by  the  Insurance  Departments  of  North 
Carolina  and  Virginia,  as  of  March  31  last,  showed  that  its  admitted  assets  then 
amounted  to  $1,106,227,  and  its  net  surplus  was  $35,950.  Among  the  items 
deemed  worthy  of  special  mention  by  the  examiners  was  an  amount  among 
collateral  loans  representing  a  balance  due  the  company  by  the  First  National 
Bank  of  High  Point,  N.  C.,  in  liquidation,  for  a  forfeited  loan  of  bonds.  The 
balance  due  had  been  reduced  from  $104,825,  originally,  to  $34,797,  before  the 
completion  of  the  examination,  and  is  secured  by  the  deposit  of  real  estate  loan 
notes  equal  to  the  total  indebtedness.  Of  the  agent’s  balances  overdue  on 
March  31,  all  but  $1310  had  been  paid  by  June  10.  Bonds  of  the  Florida  Central 
Railroad  Company  (par  value  $200,000)  were  admitted  at  their  actual  cost  to  the 
company  ($170,000),  although  the  company,  which  owns  the  entire  issue,  con 
tends  that  they  are  worth  par.  The  examiners  state  that  the  bonds  appear  well 
secured.  The  report  says:  “Included  in  the  March  31  statement  are  $55,000  oi 
bonds  of  the  Pomona  Cotton  Manufacturing  Company,  now  in  the  hands  of  re 
ceivers.  While  there  has  been  much  public  discussion  of  these  bonds,  after  a 
thorough  investigation,  and  submitting  the  facts  to  Honorable  James  R.  Young, 
these  bonds  have  been  admitted  at  par,  their  cost  to  the  company.”  The  exam 
iners  also  state  that  “inspection  of  the  claim  papers  shows  that  the  companj 
deals  fairly  with  its  policyholders  and  is  prompt  in  the  settlement  of  its  losses.” 


Federal  Union  Fire  Insurance  Company,  Chicago,  Ill. 

This  company  is  fast  nearing  the  completion  of  its  organization  and  expects  tc 
apply  for  its  license  in  Illinois  within  a  week  or  so.  The  new  company  wil 
probably  enter  Wisconsin,  Michigan,  Minnesota,  Indiana  and  Ohio.  Its  capita 
is  $200,000. 


Germania  Insurance  Company,  New  Orleans,  La. 

The  Germania  of  New  Orleans  has  been  absorbed  by  the  Teutonia  of  New 
Orleans.  The  Germania  will  go  out  of  business.  E.  J.  Heintz,  secretary  of  the 
latter  company,  has  accepted  a  proposition  to  become  a  general  agent  of  the 
Teutonia. 


Ginners  Mutual  Underwriters,  San  Angelo,  Tex. 

This  organization  is  under  the  management  of  Alexander,  Schooler  &  Murff 
W.  L.  Rose  being  president;  T.  E.  Cullender,  treasurer,  and  J.  Curtys  Sim 
mons,  attorney.  Its  directors  are  W.  D.  Lusk,  N.  C.  Baldwin,  Oscar  Pearson 
J.  T.  Wade  and  Ernest  Griffin. 


Rimouski  Fire  Insurance  Company,  Rimouski,  Quebec. 

In  “Reports  of  Fire  Insurance  Companies”  for  1908-1909  it  is  stated  that  “this 
company  transacts  a  surplus-line  business  in  the  United  States  through  T. 
Tileston  &  Co.,  New  York,  United  States  correspondents  of  McLean,  Stinson  & 
Co.,  Ltd.,  Toronto.”  This  is  erroneous,  and  the  name  of  C.  E.  Ring,  United 
States  manager  for  McLean,  Stinson  &  Co.,  Ltd.,  with  offices  at  43  Cedar  street, 
New  York,  should  have  appeared  instead  of  that  of  Mr.  Tileston. 

Southwestern  Fire  Insurance  Company,  Hot  Springs,  Ark. 

The  Southwestern  Fire,  a  mutual,  has  reinsured  all  of  its  outstanding  business, 
amounting  to  about  $600,000,  in  the  Queen  of  Arkansas. 


York  Fire  Insurance  Company,  Toronto,  Canada. 

This  company,  which  formerly  wrote  United  States  surplus  lines  through  T. 
Tileston  &  Co.,  now  writes  such  business  through  McLean,  Stinson  &  Co.,  Ltd., 
of  Toronto,  for  whom  C.  E.  Ring,  43  Cedar  street.  New  York,  is  United  States 
manager.  The  name  of  this  firm  should  be  substituted  for  that  of  T.  Tileston 
&  Co.  in  “Reports  of  Fire  Insurance  Companies”  for  1908-1909. 
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LLOYDS  BUSINESS  IN  THIS  COUNTRY. 

HP  HE  report  that  was  current  last  week,  to  the  effect  that 
1  one  group  of  Lloyds  underwriters  in  London  had  come 
to  grief,  being  unable  to  meet  the  extraordinary  losses  that 
had  accrued  under  its  policies,  caused  much  comment  in  in¬ 
surance  circles  this  side  of  the  water.  If  the  failure  of 
Lloyds,  or  any  part  of  the  conglomeration  so  called,  has 
actually  occurred,  it  is  nothing  more  than  has  been  long  pre¬ 
dicted,  for  the  so-called  system  under  which  it  issues  policies 
has  no  substantial  foundation  outside  of  its  marine  business. 
Everything  else  it  does  is  a  mere  speculative  gamble.  The 
Lloyds  underwriters  of  marine  risks  are  required  each  to 
put  up  $25,000  to  guarantee  payment  of  losses,  but  this  fund 
is  not  available  to  pay  any  other  losses,  of  whatsoever  nature. 
Yet  it  has  been  possible  to  find  gamblers  at  Lloyds  who  were 
willing  to  underwrite  any  sort  of  a  risk,  and  the  eccentric 
writings  they  have  at  times  assumed  have  frequently  been 
subjects  of  newspaper  comment  and  criticism.  They  have 
been  ready  to  gamble  on  the  state  of  the  weather  at  a  speci¬ 
fied  time,  as,  for  instance,  at  the  coronation  of  King  Edward, 
when  shopkeepers  and  others  wanted  pleasant  weather. 
Lloyds  guaranteed  it  for  a  certain  premium;  they  accepted 
bets  on  political  contingencies,  the  overthrow  of  a  state 
cabinet,  the  probabilities  of  war,  etc.  Their  latest  gamble, 
and  one  that  excited  much  attention  in  this  country,  was  their 
wagers  upon  the  presidential  probabilities  at  our  election 
next  November.  Mr.  Taft  was  the  favorite  at  considerable 
odds,  and  it  is  reported  that  Lloyds  underwriters  issued  a 
number  of  their  so-called  policies  on  this  event.  Of  course, 
there  is  no  guarantee  of  stability  in  a  so-called  system  of.  in¬ 
surance  that  is  conducted  on  a  purely  gambling  basis.  Lloyds 
affairs  are  conducted  in  secret,  they  are  not  required  to  sub¬ 
mit  financial  statements  to  anyone,  and  no  supervision  of 
their  affairs  is  possible.  A  group  of  men  say:  “We  will 
insure  such  a  risk  against  fire  for  a  specified  premium,”  and 
they  issue  a  policy  to  that  effect.  The  owner  of  the  property 
insured  has  no  means  of  ascertaining  the  financial  condition 
of  these  “underwriters  at  Lloyds,”  but  takes  the  contract  on 
faith.  There  are  numerous  agents  in  this  country  who  deal 
in  Lloyds  policies,  and  it  is  reported  that  they  sell  them  at 


cut  rates,  thus  securing  business  that  should  go  to  our  reg¬ 
ularly  incorporated,  conservative  and  trustworthy  companies, 
whose  contracts  are  guaranteed  by  an  abundance  of  assets, 
and  whose  condition  is  publicly  set  forth  in  sworn  state¬ 
ments  made  to  our  State  supervising  officers.  Over  the 
Lloyds  concerns  our  officials  have  no  control  whatever,  and 
legitimate  companies  cannot,  or  will  not,  compete  with  them 
in  their  rate-cutting  practices.  Propertyowners  generally 
look  for  cheap  insurance,  and  pay  comparatively  little  regard 
to  quality.  If  they  did  so  universally,  there  would  never  be 
a  Lloyds  policy  accepted  on  a  fire  risk.  The  fact  that  Lloyds 
marine  policies  are  supposed  to  be  satisfactorily  guaranteed, 
and  that  the  marine  losses  have  usually  been  fairly  settled, 
has  given  the  system  a  reputation  which  speculators  take 
advantage  of  to  do  a  gambling,  instead  of  an  insurance, 
business.  It  is  time  a  halt  was  called  to  the  Lloyds  practices 
in  this  country,  and  it  is  reported  that  the  next  legislature 
will  be  asked  to  adopt  drastic  measures  to  put  an  end  to  them. 
The  duly  authorized  and  trustworthy  companies  can  furnish 
all  the  insurance  our  propertyowners  require,  and  there 
should  be  no  room  for  the  Lloyds  gamblers  this  side  of  the 
Atlantic.  _ _ 


ACTUAL  vs.  EXPECTED  MORTALITY* 


THE  mortality  tables  used  by  life  insurance  companies  as 
the  bases  for  their  premium  computations  indicate  the 
rate  of  mortality  to  be  expected  both  annually  and  for  any 
given  period.  It  has  been  the  experience  of  most  companies 
that  the  number  of  deaths  occurring  is  less  than  the  expected, 
and  from  this  source  come  the  mortality  savings  which,  in 
the  case  of  participating  companies,  help  swell  the  so-called 
dividends  to  policyholders.  Since  the  publication  of  the 
gain  and  loss  exhibit  by  the  several  Insurance  Departments, 
figures  have  been  made  available  showing  the  actual  as 
against  the  expected  mortality.  This  constitutes  the  true 
test  of  the  death  rate  of  a  life  insurance  company.  The  other 
method  of  comparing  the  number  of  deaths  with  the  mean 
number  of  policies  in  force  does  not  treat  every  company  on 
the  same  basis.  A  company  having  a  large  proportion  of  its 
business  at  a  high  average  age  will  naturally  show  a  greater 
percentage  of  terminations  by  death  than  a  company  whose 
business  in  force  averages  much  younger. 

In  preparing  the  gain  and  loss  exhibit  the  life  insurance 
companies  are  required  to  show  the  following  items :  On 
the  credit  side — Expected  mortality  on  insurance ;  deduct  ex¬ 
pected  mortality  on  reserve  ;  expected  mortality  on  net  amount 
at  risk.  On  the  debit  side — Death  losses  incurred;  deduct 
reserves  released  by  death ;  actual  net  mortality  on  insurance. 
The  difference  between  the  expected  mortality  on  net  amount 
at  risk,  and  the  actual  net  mortality  on  insurance  is  the  sav¬ 
ing  effected  on  mortality,  while  the  second  item  divided  by 
the  first  gives  the  percentage  of  actual  to  expected  mortality. 

The  accompanying  table  has  been  prepared  on  this  basis 
and  shows  the  percentages  for  a  large  number  of  companies, 
year  by  year,  for  a  period  of  ten  years,  together  with  averages 
for  two  five-year  periods  and  for  the  entire  ten  years.  For 
the  year  1907  the  table  shows,  in  addition  to  the  ratio,  the 
figures  entering  into  the  compilation.  While  the  mortality 
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PERCENTAGE  OF  ACTUAL  TO  EXPECTED  MORTALITY. 


>907  Averages. 


COMPANIES. 

1898 

1899 

1900 

1901 

1902 

1903 

1904 

1905 

1906 

Expected 

Actual 

Ratio 

1898  to 
1902 

1903  to 
1907 

1898  to 
1907 

72.17 

64.05 

67.61 

68.11 

65.61 

67.18 

66.03 

69.02 

82,731,773 

$1,930,524 

70.66 

67.66 

67.70 

67.68 

American  Central . 

45.48 

28T5 

212,766 

71,466 

33  59 

— 

.... 

.... 

50  66 

39.98 

29.19 

34.20 

192,338 

67,930 

35.32 

____ 

25.07 

40.16 

35.86 

148,502 

59,429 

40.02 

_ 

_ 

_ 

Berkshiie . . 

75.76 

76.11 

66.29 

81.81 

76.09 

68.22 

60.23 

83  63 

69.45 

736,793 

514,884 

69  88 

75  21 

70.28 

72.75 

ro.45 

70.41 

79.99 

76.70 

67.84 

72.99 

74.48 

76.50 

65.74 

1,350,533 

906,038 

67.09 

73.08 

71.36 

72.22 

43.85 

31-05 

43.23 

87,572 

33,380 

38.13 

_ 

__ 

57.31 

51.96 

43  45 

382,655 

175,730 

45.92 

_ 

_ 

48.38 

51.44 

54.45 

38.78 

55.29 

64.16 

56.28 

64.55 

58.10 

333,985 

143,192 

42.87 

49.67 

56.19 

52.93 

Connecticut  Mutual . . . 

76.88 

77.85 

82.60 

74.98 

77.40 

80.14 

89.67 

78.44 

73.84 

2,414,782 

1,869,504 

77.42 

77.94 

79.90 

78.92 

70.50 

60.60 

51.25 

51.52 

59.91 

314,894 

206,799 

65.67 

57.79 

Equitable,  New  York . 

90.53 

93.37 

86.41 

86.10 

86.04 

89.89 

80.06 

79.60 

78.43 

14,981,728 

12,474,118 

83.27 

88.49 

82.27 

85.38 

56.93 

37.29 

35  01 

74.54 

69.12 

58.46 

68.30 

43.13 

48.35 

291,841 

140,171 

48.03 

54.58 

53.25 

53,92 

38.97 

31.70 

68.53 

116,777 

83.082 

71.13 

.... 

_ 

____ 

Fidelity  Mutual . 

— 

121.38 

97.03 

71.74 

77.64 

68.09 

70.33 

71  98 

72.97 

1,585,966 

1,195,792 

75.40 

.... 

71.75 

.... 

82.23 

74  00 

88.71 

67.32 

73  50 

432  070 

265,749 

61.50 

84.78 

91.22 

78.85 

86.68 

74.48 

73.97 

73.73 

76  33 

75.87 

1,058,530 

837,723 

79.14 

83.20 

75.81 

79.51 

91.18 

91.20 

70.03 

96.80 

101.08 

98.61 

96.12 

95.86 

1,625,689 

1,381,123 

84.97 

95.33 

.  _  _  . 

86.34 

74.89 

61.18 

78.94 

73.08 

71.98 

80.41 

64.43 

71.03 

866,060 

760.526 

87.82 

74.89 

75.13 

75.01 

Inter-State. . . . 

---- 

.... 

— 

.... 

.... 

42.36 

45.16 

62.26 

76,407 

49,980 

65.42 

.... 

.... 

.... 

77.30 

73.77 

468,186 

364,073 

77.76 

91.24 

79.40 

83.65 

86.42 

76.91 

75.55 

75.79 

72.20 

79.62 

861,100 

701,475 

81.46 

83.52 

76.92 

80.22 

93.03 

92,981 

47,790 

51.39 

_  _  _  _ 

81.47 

77.83 

63.58 

71.50 

59.83 

61.29 

70.23 

81 .27 

68.00 

2,209,291 

1 ,478,995 

66.94 

70.84 

70.15 

70.49 

Michigan  Mutual _ _ 

70.30 

69  48 

71.06 

97.25 

78  93 

72.03 

79.01 

69.14 

71.97 

515,389 

486,661 

94.43 

77.40 

77.32 

77.36 

82.18 

71.82 

78.66 

73.82 

85.89 

319.951 

264,230 

82  58 

78.55 

72.12 

78.97 

77.46 

74.75 

74.49 

78  85 

80.88 

79.09 

70.55 

4,932,069 

3,346,301 

67.85 

75.56 

75.44 

75.50 

78.96 

92.89 

73.94 

75.78 

72.98 

80  63 

83.87 

83.25 

74.99 

18,629,906 

15,986,376 

85  81 

78.91 

82.51 

80.71 

57.41 

70.00 

74.80 

78.47 

67.96 

60.14 

448,743 

272,381 

60.69 

68  41 

_ 

National  of  Vermont . . 

57.06 

73.24 

65.76 

67.35 

70.74 

60.42 

55.91 

68.01 

66.85 

1,759,089 

1,365,527 

77.63 

66.83 

65.76 

66  30 

75.17 

68.00 

66.08 

69.58 

76.73 

74.40 

66.95 

67.05 

64.27 

1,966,620 

1.321,601 

67.20 

71.11 

67.97 

69.54 

79.80 

86.52 

78.17 

88.10 

80.79 

74.18 

82.29 

77.75 

72.53 

22,138,951 

17,310,089 

78.19 

82.68 

76.99 

79.83 

Noith  American  (Can.).  . . 

_ 

_ 

_ 

_ 

60.57 

323,044 

217,153 

67.23 

.... 

62.2i 

61.45 

63  02 

63.72 

60.94 

66.27 

66.37 

67.37 

59  21 

8,881,680 

5,187,876 

58.41 

62.27 

63  53 

62  90 

Pacific  Mutual  . . . . 

68.16 

57.51 

87,44 

75.23 

77.08 

63.18 

55.00 

62.94 

66.82 

983,679 

674,442 

68.57 

73.08 

63.30 

68.19 

65.56 

74.95 

70.93 

83.18 

73.76 

65.74 

68.59 

71.72 

58.33 

4,931,621 

3,683,494 

74.68 

73.68 

67.81 

70.74 

68  70 

76.55 

72.00 

71  61 

61.22 

77.20 

73.17 

67.19 

63.12 

1,089,916 

681,930 

62.56 

70.02 

68.65 

69.33 

70.09 

65.20 

59.30 

53.17 

53.19 

62.70 

50  17 

52.74 

52.89 

1,934,644 

1,310,810 

67.76 

60.19 

57.25 

58.72 

72.79 

79.88 

95.33 

95.02 

87.85 

86.62 

98.43 

92.29 

109.06 

86  17 

Reliance  . 

.... 

.... 

25.86 

76.39 

66.63 

120,061 

70,061 

58.36 

— 

.... 

17.82 

-81.71 

133,773 

69,732 

52.13 

50.17 

50.81 

182,152 

100,398 

55.11 

_ 

_ 

_  _  _  _ 

36.84 

38.39 

117,566 

55,250 

47.03 

_  .  .  _ 

Security  Mutual . . . 

State  Life.. . . . 

104.58 

92.67 

71.66 

70.87 

84.81 

84.61 

91.76 

676,152 

518.152 

76.63 

81.74 

_ 

60.31 

65.27 

54.41 

72.90 

56.67 

63.02 

66.33 

58  87 

65.25 

778,514 

532,148 

68.36 

61  91 

64  37 

63.14 

60.68 

64.44 

59.44 

59.84 

49.48 

79.62 

60.19 

78.76 

59.50 

1,254,102 

896,249 

71.47 

58.78 

69.91 

64.34 

_ 

_  _  _  _ 

82.84 

1,053.473 

998,137 

94.75 

59.56 

63.46 

89.62 

79.46 

66.37 

82.44 

84  48 

94.11 

66  59 

1,695,635 

1,147,220 

67.66 

71.69 

79.06 

75.38 

64.23 

57.27 

69.35 

59.46 

56.47 

58.02 

64  15 

55.59 

03.66 

2,403.279 

1,522,117 

63.34 

61.36 

60.95 

61.15 

Union  Mutual _ _ 

76.38 

78.73 

78  53 

80.10 

72.47 

67.23 

70.19 

66.18 

69.64 

661,835 

476,610 

72.01 

77.24 

69.04 

73.14 

79.45 

104.24 

92.96 

74.94 

83.17 

84  54 

100.99 

107.96 

92.13 

459.940 

415,999 

90.45 

86.95 

95.21 

91.08 

83.90 

79.89 

97.55 

120.74 

87.77 

89.96 

86.73 

92.64 

79.33 

639,758 

475,238 

74.28 

93.97 

84.59 

89.28 

Wisconsin . . . 

.... 

.... 

.... 

.... 

.... 

.... 

95.58 

71.56 

57.50 

22,256 

9,489 

42.63 

.... 

.... 

.... 

Averages - - - 

ro.62 

82.86 

76.64 

78.46 

75.40 

77.08 

77.88 

76.33 

71.22 

112,856,127 

85,360,108 

75  63 

76.80 

75.63 

76.21 

Industrial  Cos. 

112.54 

Baltimore  L  fe__ . —  . . 

_ 

__  __ 

.... 

_ 

_ 

111,900 

116,255 

103.84 

-■  - 

92.63 

109.38 

103.10 

92.92 

84.61 

88.19 

89.64 

83.11 

89.33 

5.125,192 

4,428,926 

86.42 

96.53 

87.46 

91.99 

Metropolitan _ _  _ 

122.46 

116.42 

117.18 

113.93 

107.44 

110.54 

113.91 

108.27 

103.72 

14,551,108 

14,836.073 

101.96 

115.49 

107.68 

111.58 

Mutual  of  Baltimore . . . 

_ 

_ 

.  _ 

_ 

112.79 

99,525 

120.945 

121  52 

122  16 

118.66 

115.41 

112.92 

110.23 

117.68 

114.99 

107.24 

104.06 

11,710,410 

12,388,878 

105.79 

115.88 

109.95 

112.91 

Western  and  Southern  — . . 

.... 

.... 

.... 

.... 

.... 

.... 

.... 

.... 

113.25 

342  499 

395,207 

115.39 

.... 

.... 

.... 

Averages — - - 

116.41 

114.77 

113.96 

110.14 

104.49 

109.28 

110.23 

103.46 

101.69 

$32,120,789 

$32,492,144 

101.16 

111.95 

105.16 

108.56 

rate  of  1907  for  ordinary  business  was  somewhat  in  excess 
of  that  of  the  previous  year,  it  was,  on  the  whole,  highly 
favorable  and  was  below  the  average  for  the  entire  ten-year 
period.  In  the  ten  years  given,  the  ordinary  companies  ex¬ 
perienced  an  average  saving  of  over  twenty-three  per  cent 
on  mortality,  while  seventeen  exceeded  twenty-five  per  cent, 
three  of  which  were  able  to  show  gains  in  excess  of  forty 
per  cent. 

AVIATION,  or  the  navigation  of  the  air,  is  a  new  science 
that  is  attracting  world-wide  attention  at  the  present 
time.  For  many  years  inventors  have  been  working  at  the 
problem  of  aerial  navigation,  and  the  success  that  has  at¬ 
tended  the  recent  experiments  of  German,  French  and  Amer¬ 
ican  enthusiasts  has  brought  the  subject  under  more  serious 


consideration  than  has  heretofore  been  accorded  to  it.  Ex¬ 
perts  from  various  national  governments  have  been  assigned 
to  the  duty  of  watching  the  experiments,  and  the  inventors 
that  fulfill  specified  conditions  are  to  receive  government 
bounties.  Thus  far  Count  Zeppelin  of  Germany  leads  the 
van  in  producing  a  machine  that  traversed  some  three  hundred 
miles,  was  readily  controlled  and  directed,  until  it  was  finally 
caught  on  its  return  trip  in  a  surface  storm  and  utterly  de¬ 
stroyed.  So  intense  was  the  enthusiasm  excited  throughout 
Germany  by  this  record-breaking  flight,  and  so  great  was 
the  sympathy  of  the  people  aroused  by  the  final  disaster, 
that  public  subscriptions  were  opened  to  reimburse  Count 
Zeppelin  for  his  outlay  and  his  labors,  and  over  $600,000  had 
been  contributed  at  last  accounts.  The  plucky  inventor  has 
already  commenced  upon  another  air  ship,  which  will  be 
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an  improvement  upon  its  four  predecessors.  At  Port  Myer, 
near  Washington,  experiments  have  been  in  progress  for 
some  time  with  the  Baldwin  dirigible  balloon,  and  reports 
state  that  this  •machine  has  been  brought  to  such  a  state  of 
perfection  that  it  will  undoubtedly  be  accepted  by  the  govern¬ 
ment  for  the  use  of  the  signal  corps,  Congress  having  ap¬ 
propriated  $50,000  for  that  purpose.  France  and  Italy  are 
also  competing  for  flying  honors,  and  it  is  apparent  that 
military  authorities  at  home  and  abroad  look  for  develop¬ 
ment  in  the  science  of  aviation  that  will,  to  a  great  extent, 
revolutionize  war  methods.  A  company  has  been  formed 
in  Boston  for  the  aerial  transportation  of  passengers  and 
freight  between  that  city,  New  York  and  other  cities,  but  this 
can  be  set  down  as  altogether  too  previous.  There  is  as  much 
to  be  learned  in  the  navigation  of  the  air  before  it  can  be  of 
commercial  value  as  there  was  regarding  ocean  navigation 
when  Columbus  set  sail  on  his  voyage  of  discovery.  When 
an  airship  is  completed  that  can  navigate  the  air  with  its 
own  power,  and  contend  against  storms  and  wind  currents 
as  successfully  as  the  great  Atlantic  liners  overcome  the  diffi¬ 
culties  of  ocean  navigation,  it  will  be  time  enough  to  con¬ 
sider  the  commercial  side  of  the  question.  Meantime  the 
science  of  aviation  is  in  its  experimental  stages,  and  its  de¬ 
velopment  will  be  watched  with  interest.  Many  now  scoff 
at  the  idea  of  navigating  the  air,  but  so  was  the  Atlantic 
cable  project  scoffed  at  and  ridiculed,  and  Cyrus  W.  Field 
was  declared  to  be  crazy ;  but  he  carried  the  idea  to  a  suc¬ 
cessful  termination,  and  the  world  to-day  is  reaping  the  bene¬ 
fit  of  his  “craziness.”  The  telegraph,  the  telephone,  wireless 
telegraphy,  and  numerous  other  devices  now  regarded  as  in¬ 
dispensable  were  not  believed  possible  a  few  years  ago,  but 
individual  enthusiasm  and  “craziness”  persevered  until  they 
are  accomplished  facts.  There  is  no  predicting  what  our  in¬ 
ventors  and  scientists  may  bring  forth  for  the  good  of  man¬ 
kind.  The  science  of  aviation  does  not  at  present  offer  in¬ 
surance  temptations,  but  when  it  reaches  commercial  value 
the  opportunities  will  be  multitudinous. 

THOUGH  somewhat  less  than  the  loss  in  July,  1907,  the 
fire  loss  in  the  United  States  and  Canada,  as  compiled 
by  The  Journal  of  Commerce,  which  last  month  aggregated 
$I5>323>75°>  was  nearly  $3,000,000  more  than  in  July,  1906, 
and  is  entirely  too  high.  The  loss  for  the  first  seven  months 
of  1908  was  $141,481,500,  or  about  $6,000,000  more  than  in 
the  corresponding  period  in  1907-  The  growing  fire  waste 
of  the  country  should  receive  serious  consideration  on  the 
part  of  the  public-spirited  men  who  are  evincing  an  interest 
in  the  conservation  of  the  country’s  resources. 


The  Suburban  Exchange  manager  has  sent  out  a  circular  to  brokers 
on  behalf  of  the  brokerage  committee,  recalling  their  pledge  to  prefer 
Suburban  Exchange  companies  in  placing  risks,  and  to  notify  the 
committee  whenever  it  is  necessary  to  go  outside  of  the  Exchange 
companies.  Attention  is  called  to  the  failure  to  make  such  reports 
in  pursuance  of  the  signed  obligation,  and  it  is  assumed  no  such  lines 
have  been  placed.  Between  the  lines  of  this  warning,  it  is  evident 
that  the^ommittee  believes  that  the  large  patronage  of  certain  non- 
Exchange  companies  and  the  loss  of  business  by  the  insiders  is 
because  the  brokers’  pledges  given  to  the  Suburban  have  not  been 
kept. 
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NEW  YORK  SURVEYS. 

William  Sohmer  of  1-3  Third  avenue  has  been  appointed  agent  of 
the  German  Alliance  and  the  Pelican  for  Manhattan  and  the  Bronx. 

Tileston  &  Co.  of  95  William  street  have  been  appointed  agents  of 
the  Texas  National  of  Fort  Worth,  to  write  surplus  lines  in  the  East. 

Frank  &  Du  Bois,  Chas.  L.  Wise  &  Co.,  George  A.  Bell  &  Son,  and 
Starkweather  &  Shepley  have  signed  the  pledges  for  brokers’  certifi¬ 
cates  of  the  Suburban  Fire  Insurance  Exchange. 

Edward  K.  Beddall  will  withdraw  from  the  firm  of  Hall  & 
Henshaw  on  September  1  next,  to  carry  on  a  general  brokerage  busi¬ 
ness.  The  firm  of  Hall  &  Henshaw,  constituted  of  William  W. 
Henshaw  and  Warren  F.  Goodwin,  will  continue  as  heretofore,  con¬ 
fining  its  attention  to  local  agency,  suburban,  surplus  and  foreign 
department  interests,  but  ceasing  brokerage  business. 

Charles  Lyman  Case,  United  States  manager  of  the  London  As¬ 
surance,  has  completed  twenty-one  years  service  with  the  corporation, 
and  in  honor  of  the  occasion  the  governor  of  the  board,  in  behalf 
of  the  directors,  presented  him  with  a  handsome  gold  watch  and 
chain.  Mr.  Case  is  at  present  in  London,  where  he  was  entertained 
at  luncheon  by  the  directors. 

Abram  Coddington,  formerly  assistant  secretary  of  the  United 
States  Fire,  died  recently  at  Yonkers,  aged  fifty-eight  years. 

The  firm  of  John  M.  Talbot  &  Co.,  95  and  97  William  street,  suc¬ 
cessors  to  the  well-known  insurance  firm  of  Scott,  Alexander  & 
Talbot,  is  composed  of  John  M.  Talbot,  James  A.  Alexander  and 
Graham  Scott.  Following  the  death  of  William  A.  Scott,  the  senior 
member  of  the  firm,  which  occurred  the  latter  part  of  I9°7>  steps  were 
taken  to  reorganize  the  firm,  and  as  John  M.  Talbot  had  for  years 
dictated  the  underwriting  policy  of  the  company,  it  was  decided  to 
reorganize  under  the  firm  name  of  John  M.  Talbot  &  Co.,  announce¬ 
ment  of  which  was  made  July  1. 

Whilden  &  Hancock  of  84  William  street  have  been  appointed 
general  agents  of  the  Blue  Ridge  Fire  of  Blue  Ridge,  Ga.,  for  legiti¬ 
mate  surplus  lines. 

The  hubbub  in  the  papers  concerning  the  responsibility  of  London 
Lloyds  subscribers  has  proved  a  veritable  sensation,  but  it  has  sub¬ 
sided  almost  as  rapidly  as  it  arose.  The  trouble  seems  to  have  been 
caused  by  the  suspension  of  four  or  five  subscribers  who  have  been 
under  the  ban  for  nearly  eight  months.  Their  names  were  rejected 
in  London  by  reputable  dealers  in  Lloyds,  and  the  sensation  is  there¬ 
fore  somewhat  stale.  The  Lloyds  policies  in  this  country  on  which 
the  doubtful  names  appeared  were  issued  mainly  through  a  firm 
which  advertised  extensively  the  pledge  of  an  extra  commission  over 
and  above  the  usual  allowance.  We  are  advised  that  the  few  policies 
outside  of  this  contract  firm  bearing  these  rejected  names  have  been 
reinsured  as  to  the  latter,  and  are  therefore  safe  from  harm.  The 
attempt  to  condemn  all  Lloyds  policies  because  of  the  danger  in  a 
few  names  is  a  failure,  because  out  of  six  hundred  subscribers  an 
insolvent  name  is  a  rare  occurrence,  and  the  private  cables  from 
London  have  been  quite  reassuring  to  those  directly  interested.  A 
system  of  guarantee  of  all  names  has  been  in  operation  many  years, 
and  is  equal  to  a  double  reinsurance. 

The  manager  of  a  city  company,  whose  local  premiums  range 
toward  the  top  notch,  says  he  has  received  the  circular  from  the 
special  committee  on  schedule  amendments  asking  for  suggestions, 
but  he  had  not  made  any  answer  thereto,  and  has  no  intention  of 
answering  save  in  four  words :  Let  well  enough  alone. 

While  in  general  the  rules  of  the  New  York  Exchange  and  the 
Suburban  Exchange  run  along  the  same  lines,  there  are  points  of 
divergence  quite  noticeable.  The  Suburban,  for  instance,  makes  no 
allowance  in  rates  for  sole  occupancy  under  any  circumstances, 
nor  for  the  full  coinsurance  clause,  whereas  the  local  exchange 
allows  ten  per  cent  deduction  in  each  case. 

An  evening  paper  in  this  city,  last  Friday,  contained  a  somewhat 
sensational  demand  for  a  reduction  in  rates  of  fire  insurance.  It  pro- 
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ceeded,  in  a  somewhat  inflammatory  style,  to  denounce  underwriters 
as  monopolists  and  cormorants,  and  referred  to  the  imaginary 
enormous  profits  of  the  business  in  this  city.  It  calls  as  a  witness  the 
rush  of  out-of-town  companies  to  New  York  to  participate  in  the 
winnings  of  the  companies.  Its  chief  point  of  attack  is  the  failure  of 
the  Exchange  to  rescind  the  twenty-five  per  cent  advance  made  after 
the  San  Francisco  disaster,  notwithstanding  the  repeal  of  a  similar 
advance  in  other  cities.  The  article  contains  the  customary  sophistries 
about  the  dividends  of  companies  representing  the  profits  on  city 
business  only. 

In  a  recent  bulletin  sent  out  by  a  Western  inter-insurance  concern, 
it  was  stated  that,  as  an  evidence  of  the  popularity  of  the  system, 
there  are  in  successful  operation  forty-five  inter-insurance  associa¬ 
tions.  The  list  is  printed,  and  includes  about  twenty  of  honest  repute 
and  respectable  standing.  The  rest  are  small,  reckless  concerns, 
on  insecure  foundations.  Some  day  there  will  be  a  scare  among  the 
latter,  and  they  will  tumble  over  like  a  house  of  cards.  An  examina¬ 
tion  of  the  figures  in  the  New  York  insurance  report  will  reveal 
their  weakness  at  a  glance.  The  high-class  inter-insurers  should  be 
glad  to  join  in  getting  rid  of  them. 

A  brokerage  firm  handling  English  Lloyds  policies  prides  itself 
upon  the  guarantee  contained  in  the  following  clause :  “The  solvency 
of  the  underwriters  on  this  policy  is  specifically  and  severally  guaran¬ 
teed  by  policies  of  insurance  deposited  with  the  Committee  of 
Lloyds  in  London.”  Another  firm,  similarly  engaged,  has  reinsured 
the  liability  of  the  three  subscribers  whose  default  caused  all  the 
trouble  which  has  filled  the  papers  with  scare  concerning  the  out¬ 
standing  fire  policies. 

Considerable  comment  has  occurred  in  relation  to  the  appointment 
of  Mr.  Sohmer  as  Metropolitan  district  agent  of  the  German  Alliance. 
He  has  been  a  prominent  branch  office  agent  at  i  and  3  Third  avenue, 
and  his  elevation  to  the  office  of  agent  for  the  Exchange  territory 
precludes  the  company  from  transacting  any  city  business  at  its  own 
head  office.  It  is  given  out  that  he  will  continue  to  act  as  branch 
manager  of  several  other  companies.  The  latest  report  is  that  the 
question  of  the  appointment  has  been  referred  to  the  arbitration 
committee,  of  which  the  present  secretary  is  a  member. 

The  following  reply  was  sent  in  answer  to  the  query  relating  to  the 
opinion  of  the  public  on  the  mercantile  schedule :  ‘‘The  public  cares 
nothing  about  details  of  rates.  It  regards  results  only.” 

Some  of  the  Brooklyn  agents  are  considerably  stirred  up  by  the 
discovery  that  policies  have  been  written  on  a  row  of  frame  dwellings 
in  the  outskirts  for  one  year  at  sixteen  cents,  with  the  words  added : 
“Privilege  to  complete.”  This  is  contrary  to  the  Exchange  rates. 
The  rate  chargeable  should  be  for  a  builder’s  risk — sixty-eight  cents. 

The  companies  interested  in  the  loss  on  rugs  and  furs  in  the  ware¬ 
house  of  Abraham  &  Straus,  in  Brooklyn,  have  been  served  with 
proof  of  loss,  claiming  sixty-five  per  cent  of  the  face  of  the  policies. 
The  adjusters  do  not  admit  this  claim,  however,  and  have  still  to 
verify  certain  valuations  and  check  the  agreed  liability.  The  as¬ 
sured  caused  to  be  printed  a  complete  inventory  of  the  stock  items 
involved  in  the  loss,  which  made  a  volume  of  over  one  thousand 
pages,  which  was  handed  to  the  adjusters  for  summer  reading  at  the 
seashore. 

It  is  known  that  Herman  Mosenthal,  one  of  the  oldest  brokers 
in  this  city,  has  been  seriously  ill  for  some  time  past.  Mr.  Mosen¬ 
thal  has  been  creditably  engaged  in  fire  insurance  brokerage  for 
nearly  forty  years. 

J.  B.  Blades  of  Newbern,  N.  C..  president  of  the  Dixie  Fire,  second 
vice-president  of  the  North  State  Fire  of  Greensboro,  N.  C.,  and 
president  of  the  Newbern  Banking  and  Trust  Company,  was  noted 
in  New  York  this  week. 

From  midnight  on  Saturday  last  until  8.00  P.  M.  Sunday  evening 
there  was  only  one  fire  in  the  boroughs  of  Manhattan  and  the  Bronx, 
and  this  a  small  blaze  with  a  few  hundred  dollars  damage. 

BOSTON  AND  VICINITY. 

The  first  quarterly  meeting  for  the  year  of  the  executive  com¬ 
mittee  and  the  devices  and  materials  committee  of  the  National 
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Fire  Protection  Association  was  held  in  the  rooms  of  the  New 
England  Insurance  Exchange  on  August  5  and  6.  The  session  of  the 
executive  committee  was  largely  occupied  in  outlining  the  work  of 
the  association  for  the  ensuing  year,  and  appointing  special  com¬ 
mittees  to  take  up  the  various  subjects  under  consideration  by  the 
association.  The  devices  and  materials  committee  has  before  them 
a  number  of  reports  of  underwriters’  laboratories  on  special  devices 
and  materials.  The  interest  displayed  by  the  members  of  these 
committees  would  indicate  that  the  year  is  to  be  a  very  active  one. 

The  executive  committee  of  the  Underwriters  Uniformity  Associa¬ 
tion  held  a  special  meeting  in  the  rooms  of  the  New  England  In¬ 
surance  Exchange  on  August  5.  Various  committees  were  ap¬ 
pointed,  the  chairmen’s  names  being  given  below :  Standard  auto¬ 
matic  sprinkler  grading  schedule,  F.  E.  McKnight;  standard  sprinkler 
supervisory  system  report  and  A.  D.  T.  watchman  report,  Geo.  W. 
Cleveland;  standard  use  and  occupancy  uniform  report,  Gorham 
Dana;  standard  fireproof  construction  report,  A.  P.  Stradling; 
standard  car  barn  uniform  report,  Gorham  Dana ;  standard  uniform 
power  classification  report,  E.  R.  Townsend. 

The  United  States  manager  of  the  Norwich  Union  has  announced 
that  the  New  England  field  of  that  company  will  be  divided  into  two 
parts,  and  that  H.  C.  Buck,  formerly  assistant  to  former  General 
Agent  Liecty,  and  Arthur  J.  Weed,  who  has  been  for  several  years 
in  the  service  of  the  company,  will  have  charge  of  the  two  terri¬ 
tories.  Mr.  Buck  will  have  charge  of  the  western  division,  including 
Connecticut,  Vermont  and  Western  Massachusetts,  not  including 
Worcester  county.  Mr.  Weed  will  have  Eastern  Massachusetts, 
Maine  and  New  Hampshire,  with  headquarters  in  Boston.  Rhode 
Island  will  be  in  charge  of  Leo  F.  Nadeau,  Providence. 

The  many  friends  everywhere  of  George  P.  Field,  of  Field  & 
Cowles,  join  in  sincerest  sympathy  for  Mr.  Field  in  the  loss  of  his 
wife  by  death,  which  occurred  on  the  6th  inst.  Mrs.  Field  had  been 
ill  several  weeks,  bronchial  pneumonia  being  given  as  the  cause  of 
death.  _ 

NOTES  FROM  PHILADELPHIA. 

In  reply  to  the  action  taken  a  few  weeks  ago  against  the  Traders 
Mutual  Fire  of  this  city,  looking  to  the  closing  up  of  the  same 
because  of  alleged  insolvency,  William  C.  Mayne,  attorney  for  the 
company,  says  that  it  is  prepared  to  liquidate  all  claims. 

The  Svea  has  appointed  Win.  C.  O’Neill  to  succeed  W.  W.  Allen  & 
Son  as  second  agent  for  Philadelphia  and  vicinity. 


THE  WEST. 


Annual  Meeting  of  the  National  Association  of  Local  Fire 
Insurance  Agents. 

On  Tuesday,  August  11,  the  National  Association  ot  Local  Fire  Insur¬ 
ance  Agents  commenced  its  annual  session  at  St.  Paul,  Minn.  President 
F.  W.  Offenhauser’s  address  was,  in  part,  as  follows: 

PRESIDENT’S  ADDRESS. 

In  reporting  to  you  upon  the  work  of  the  past  year  I  am  moved  to  a  feeling 
of  the  deepest  gratification  at  the  excellent  results  achieved.  It  has  given  me 
the  profoundest  pleasure  to  note  during  my  term  of  office  the  interest  being 
manifested  by  leading  agents  everywhere  in  our  efforts  to  perfect  the  American 
agency  system.  Indeed,  it  has  been  positively  refreshing  at  times  to  observe 
the  earnestness  with  which  our  officers  and  members  performed  the  duties 
assigned  them,  and  had  I  the  time  I  should  be  glad  indeed  to  give  you  in 
detail  the  sentiments  expressed  by  some  of  the  old  and  tried  war  horses,  as  well 
as  some  of  the  newer  enlisted  agents,  evidencing  their  faith  in  the  principles 
espoused  by  our  organization. 

Not  only  are  agents  becoming  more  and  more  wedded  to  these  principles,  but 
the  companies  are  not  unmindful  of  the  services  we  have  rendered  fire  under¬ 
writing,  and  there  is  a  growing  tendency  on  their  part  to  seek  our  co-operation  in 
bringing  about  needed  reforms.  We  regret  a  disposition  on  the  part  of  a  few 
to  frown  on  our  efforts  as  impertinent,  but  I  sincerely  believe  that  those  who 
are  not  now  in  sympathy  with  us  will  sooner  or  later  be  converted,  and  that 
companies  and  agents  will  be  united  in  one  harmonious  effort  to  make  fire 
underwriting  more  of  a  science.  *  *  * 

Your  president  was  able  to  give  two  weeks  of  his  time  to  accompany  Secre¬ 
tary  Putnam  on  his  trip  through  the  Southern  States,  this  trip  being  planned 
with  the  co-operation  of  the  Southern  associations,  by  which  the  various  annual 
meetings  were  successively  attended. 

Secretary  Putnam  left  Boston  on  May  1,  visiting  North  and  South  Carolina, 
Georgia,  Virginia  and  Alabama,  your  president  meeting  him  at  New  Orleans, 
where  we  attended  an  extremely  interesting  meeting  of  the  State  association. 
The  following  day  we  attended  the  State  meeting  at  Vicksburg,  Miss.,  where 
there  was  a  notably  good  meeting.  Then  followed  the  visit  to  Dallas,  Tex., 
where  a  reorganization  was  perfected  with  encouraging  prospects  for  a  good, 
live  State  association.  The  next  point  visited  was  Oklahoma  City,  where  a 
State  meeting  of  agents  had  been  called  to  form  an  association,  which  was 
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successfully  launched  under  the  leadership  of  intelligent  and  enthusiastic  agents. 
The  spring  floods  prevented  the  attendance  of  your  president  and  secretary  at 
the  Arkansas  State  meeting,  which  followed  the  meeting  at  Oklahoma  City,  but 
the  secretary  was  able  to  meet  with  Tennessee  agents  at  Chattanooga  for  a  con¬ 
ference  respecting  conditions  in  that  State. 

As  the  result  of  this  trip,  I  am  therefore  able  to  report  to  you  that  every 
Southeastern  and  Southwestern  State  is  now  organized  and  in  full  co-operation 
with  the  National  Association,  with  every  prospect  of  continued  usefulness  and 
growth  in  this  section.  To  the  “solid  South”  has  been  added  a  new  State  asso¬ 
ciation  in  the  far  West,  California  agents  having  organized  to  affiliate  with  the 
National  Association.  With  our  older  organizations  continuing  their  good  work, 
with  the  new  and  reorganized  States  taking  hold  with  fresh  vigor,  we  can  surely 
expect  for  our  National  Association  great  progress  in  the  future. 

Your  president  attended  the  meeting  of  the  joint  conference  committee  in  New 
York  in  February,  and  it  is  a  pleasure  to  report  an  evident  desire  on  the  part  of 
the  companies  to  work  in  harmony  with  our  association.  Our  midwinter  con¬ 
ference  held  in  Chicago  following  the  joint  conference  meeting  proved  both  in¬ 
teresting  and  instructive.  Two  very  important  suggestions  resulted  from  our 
deliberations  here — the  appointment  of  a  “Western  conference  committee  and  a 
committee  on  “uniform  blanks.”  c  .  , 

The  recent  agitation  in  Southern  States  of  the  all-important  question  01  1°^! 
agents’  compensation  and  the  apparent  “rebuff”  met  with  at  the  hands  of  the 
Southeastern  Underwriters  Association  is  fresh  in  the  minds  of  all,  and  it  is 
much  to  be  regretted  that  the  conferences  on  this  subject  should  have  been 
terminated.  The  committee  representing  the  agents  had  every  reason  to  expect 
more  consideration  at  the  hands  of  the  company  association,  since  at  a  previous 
conference  called  by  the  special  committee  of  the  Southeastern  Underwriters 
Association  the  agents  were  led  to  believe  that  some  change  in  commissions 
would  be  recommended.  It  is  not  strange,  therefore,  that  general  resentment 
followed  the  disappointment  felt  at  the  sudden  cutting  off  of  negotiations.  It 
is  gratifying  to  learn,  however,  that  there  is  a  possibility  that  these  negotiations 
will  be  resumed.  f  . 

The  interest  which  all  our  members  feel  in  the  question  of  compensation  makes 
it  wise  for  our  association  to  consider  this  question  in  its  broadest  aspects, 
viewing  the  situation  from  all  standpoints,  as  it  affects  the  companies,  the 
assured  and  the  agents,  with  a  view  to  reaching  the  wisest  decision  as  to  the 
attitude  of  this  association  towards  the  whole  problem. 

The  present  system  of  selecting  and  appointing  agents  is  wrong,  there  is 
hardly  a  trade  or  profession  which  places  so  little  premium  on  intelligence  and 
experience.  The  everlasting  greed  for  premiums  seems  to  overshadow  all  regard 
for  competence  and  qualification.  Many  of  us  can  recall  instances  where  sup- 
plies  have  been  proffered  to  an  unsuspecting  individual,  who  was  really  astounded 
to  learn  that  he  was  capable  of  representing  an  insurance  company,  and  whose 
reluctance  to  accept  so  important  a  trust  was  met  with  the  encouraging  words: 
"Go  ahead,  Mr.  Blank,  just  give  us  the  business;  we  will  do  the  head  work. 

*  *  * 


Many  of  you  have  read  the  proceedings  of  the  National  Credit  Men  s  Asso¬ 
ciation,  held  in  Chicago  last  year,  when  very  decided  views  were  expressed 
criticising  the  inexperienced  agent.  *  *  *  . 

We  are  bound  to  admit  the  force  of  this  argument  coming  from  such  a  repre¬ 
sentative  body  of  business  men.  It  proves  conclusively  that  the  professional¬ 
ization”  of  the  local  agent  is  of  the  greatest  importance,  and  should  receive  our 
serious  consideration.  I  need  hardly  mention  that  our  interests  lie  with  the 
National  Association  of  Credit  Men  in  improving  the  character  of  local  repre¬ 
sentation.  ***  .  .  •  t~ v  •  T 

At  the  meeting  of  the  National  Credit  Men  s  Association  in  Denver  m  June 
the  co-operation  of  fire  insurance  interests  was  asked  in  promoting  improved 
conditions,  and  we  have  to-day  upon  our  programme  an  address  from  a  repre¬ 
sentative  of  the  Credit  Men’s  Association  who  brings  to  us  a  message  of  good¬ 
will  and  co-operation.  • 

I  recommend  that  we  meet  the  request  of  the  National  Credit  Men  s  Associa¬ 
tion  for  co-operation  by  appointing  a  special  committee  to  confer  with  the  in¬ 
surance  committee  of  that  organization  to  consider  some  plan  f°r  improving 
agency  representation,  and  to  decide  whether  the  proposed  plan  of  licensing 
agents  can  be  best  done  under  State  laws  requiring  civil  service  examinations  or 
in  some  other  way.  I  am  greatly  encouraged  in  the  belief  that  we  shall  secure 
excellent  results  for  our  business  if  this  idea  is  followed  out. 

Among  the  responsibilities  which  the  local  agent  assumes  none  is  more  im¬ 
portant  than  bringing  about  a  better  understanding  between  the  insured  and  the 
insurer  It  is  generally  appreciated  that  our  business  must  be  divorced  from 
secretive  methods  if  we  are  to  allay  the  ever-growing  prejudice  which  meets  us 
on  every  hand.  To  ignorance  of  the  true  relationship  that  should  exist  between 
the  policyholder  and  the  company  can  be  ascribed  many  of  the  difficulties  we 
encounter.  The  fault  lies  largely  with  local  agents,  who  miss  many  opportuni¬ 
ties  to  show  that  a  certain  mutuality  of  interest  enters  into  this  relationship, 

which  cannot  be  ignored.  .  .  ,  .  , 

The  public  should  be  taught  that  fire  insurance  companies  are  merely  custo¬ 
dians  of  the  trust  fund  accumulated  from  the  insurance  tax,  and  that  in  fixing 
the  rate  of  premium  chargeable  to  each  individual  risk  it  is  purposed  to  so 
classify  the  business  as  to  exact  from  no  class  any  more  than  experience  teaches 
will  enable  the  company  to  carry  out  its  contracts.  Because  all  responsible  com¬ 
panies  demand  a  uniform  rate  is  no  evidence  that  there  exists  a  conspiracy  m 
restraint  of  trade.  The  insurance  tax  can  only  be  arrived  at  through  the  com¬ 
bined  experience  of  all  companies  within  a  given  territory  and  for  a  term  of 
years.  There  must  be  some  method  of  utilizing  these  results  to  secure  an  intelli¬ 
gent  distribution  of  the  tax.  *  *  *  ...  .  ,  • 

Independent  rating  and  inspection  bureaus  have  been  established  in  various 
States,  and  have  proven  quite  helpful  to  local  agents.  It  is  our  duty  in  every 
way  to  support  these  bureaus.  The  inspection  departments  connected  with  these 
bureaus  cannot  be  too  strongly  indorsed  and  upheld  in  their  efforts  to  reduce 
the  fire  waste,  specializing  as  they  do  the  different  hazards  in  order  to  give  to 
the  public  and  to  agents  the  benefit  of  expert  advice  on  all  matters  pertaining 
to  construction  and  the  improvement  of  risks 

During  the  year  your  president  proffered  the  assistance  of  the  National  Asso¬ 
ciation  in  distributing  the  educational  literature  published  by  the  National  Fire 
Protection  Association,  and  I  take  pleasure  in  quoting  the  reply  of  Chairman 
F  M  Griswold  to  this  proffered  help:  “This  committee  highly  appreciates  the 
opportunity  to  secure  such  wide  and  powerful  aid  m  its  work  as  can  be  had 
through  co-operation  with  your  association,  such  joint  action  leading  us  to 
feel  that  the  battle  is  more  than  half  won  already. 

Conceding  that  more  publicity  should  be  given  to  matters  connected  with  our 
business  it  is  suggested  that  the  different  State  associations  establish  a  press 
committee’’  to  provide  local  and  weekly  newspapers  throughout  the  State  with 
items  of  news  and  information  regarding  the  association  and  fire  insurance. 
This  would  aid  in  educating  the  public  and  would  promote  the  associated  move- 

It  is  recommended  that  the  association  consider  the  advisability  of  issuing  a 
directory  of  association  members.  This  would  prove  a  benefit  in  many  ways, 
giving  added  value  and  standing  to  membership  and  informing  each  member  of 
his  associates  in  the  organization.  If  such  a  directory  were  issued  it  would 
probably  be  well  to  include  therein  a  list  of  co-operating  companies  as  well  as 
affiliating  special  agents  holding  honorary  membership  in  the  State  associa¬ 
tions.  I  submit  this  question  for  your  consideration. 

And  now  in  conclusion  I  desire  to  thank  all  those  who  have  contributed  so 
much  to  the  association’s  success  during  the  past  year  At  times  your  presi¬ 
dent’s  work  has  been  somewhat  laborious,  but  it  has  always  been  made  easy 
and  pleasant  through  the  heartiness  which  greeted  my  every  call  for  assistance 
We  have  some  extremely  vexed  problems  to  solve  at  this  meeting,  but  I  know  the 


same  conservatism  which  has  marked  our  past  deliberations  will  prevail  now,  and 
at  the  close  I  feel  sure  we  will  have  advanced  much  higher  in  the  estimation 
of  our  friends  and  still  retain  the  respect  of  those  who  ought  to  be  friendly  to 
an  organization  whose  only  obj’ect  is  to  improve  fire  insurance  conditions. 


EXECUTIVE  COMMITTEE  REPORT. 

Extracts  from  the  executive  committee’s  report  will  be  found  below: 

The  following  is  a  resumd  of  the  work  coming  under  the  immediate  jurisdic¬ 
tion  of  this  committee: 

As  directed  by  the  Richmond  convention,  conferees  were  appointed  to  meet 
the  managers  in  joint  conference  in  New  York.  Immediately  following  the 
joint  conference  the  midwinter  meeting  of  officers  and  committeemen  of  the 
National  Association  was  held  at  Chicago,  which,  we  believe  it  is  proper  and 
pertinent  to  say,  was  the  largest  midwinter  meeting  the  officers  and  com¬ 
mitteemen  have  ever  held,  thus  indicating  a  widespread  and  increasing  interest 
in  the  work  of  the  association.  *  *  * 

Data  were  submitted  regarding  the  practices  of  a  number  of  companies  and 
brokerage  firms  that  indicated  a  total  disregard  of  their  acceptance  of  the 
principles  of  our  association  in  regard  to  overhead  writing  and  illegitimate 
brokerake,  and,  after  discussion,  it  was  voted  to  drop  such  from  our  list  of  co¬ 
operating  companies. 

The  publication  of  this  list  in  The  Bulletin  excited  the  attention  of  companies 
and  agents,  resulting  in  considerable  correspondence  from  both  companies  and 
agents  of  companies  which  had  been  dropped  from  the  list,  also  from  companies 
not  .included  in  the  list,  several  of  whom  have  since  applied  for  admission,  and, 
after  full  correspondence,  your  committee  finding  them  to  be  in  full  accord 
with  our  requirements,  they  have  been  printed  in  the  list. 

Your  committee  has  taken  a  rigid  stand  on  qualification,  and  has  adopted  the 
rule  that  “a  man  is  known  by  the  company  he  keeps,”  as  being  the  truest  indi¬ 
cation  of  character.  For  instance,  a  company  may  conform  to  all  _  of  the  prin¬ 
ciples  of  our  association  at  its  home  office,  but  place  its  interest  in  the  hands 
of  a  general  agent  in  certain  states  who  conducts  the  company’s  business  at  total 
variance  with  the  interests  of  the  members  of  this  association.  In  such  cases 
your  committee  has  refused  the  company  a  place  on  our  honor  roll. 

There  have  been  many  requests  from  agents  that  the  list  of  companies  dropped 
from  our  list  should  be  printed.  Also  inquiries  as  to  what  action  agents  repre¬ 
senting  these  non-co-operating  companies  should  take. 

The  association  at  present  advises  only  preference  in  the  placing  of  business 
against  companies  not  appearing  on  our  co-operating  list.  Your  committee  be¬ 
lieves  the  convention  should  consider  whether  any  further  action  is  desirable, 
and  whether  the  list  of  non-co-operating  companies  should  be  published  as  well 
as  that  of  co-operating  companies.  *  *  * 

Acting  upon  the  request  of  the  National  Board  of  Fire  Underwriters,  the 
executive  committee  decided  to  address  a  circular  to  all  association  members, 
recommending  their  co-operation  in  placing  the  code  in  the  hands  of  city  officials 
and  securing  its  adoption  in  whole  or  in  part,  provided  the  National  Board  would 
bear  the  expense  of  printing  and  mailing  the  circulars,  which  the  board  agreed 
to  do.  The  result  was  highly  commendable  to  the  members  of  this  association 
and  very  satisfactory  to  the  National  Board.  *  *  * 

As  directed  by  the  Richmond  convention,  the  joint  conference  committee  dis¬ 
cussed  the  question  of  uniform  blanks  with  the  managerial  conferees,  and  met 
with  much  encouragement.  Accordingly,  at  the  midwinter  conference  a  com¬ 
mittee  of  three  were  appointed.  Paul  B.  Gaylord  of  Denver,  Col.;  C.  F.  Hil¬ 
dreth  of  Freeport,  Ill.,  and  James  P.  Thomson  of  Minneapolis,  Minn.,  were 
named.  The  committee  was  assisted  by  Lyman  M.  Drake  of  Chicago.  The 
association  is  to  be  congratulated  on  the  prospect  of  having  adopted  by  the 
companies  uniform  accounts,  daily  reports  and  indorsements.  The  report  of 
this  committee  will  be  given  by  Mr.  Hildreth. 

Local  associations  were  notified  of  the  recommendation  of  the  National  Asso¬ 
ciation  at  the  Richmond  convention,  that  there  be  a  general  canvass  of  members 
and  agents  in  each  State  to  analyze  and  publish  dual  and  multiple-agency  ap¬ 
pointments  of  the  different  companies.  In  a  few  cases  this  has  been  done,  but 
the  interest  is  by  no  means  general,  and  your  committee  recommends  that  the 
matter  be  again  urged  on  State  associations.  Agents  generally  regard  multiple 
agencies  as  a  menace  to  their  welfare,  and  a  concerted  movement  against  the 
system  will  greatly  retard  the  practice. 

The  National  Board  asked  our  co-operation  in  interesting  agents  in  securing 
data  from  cities  which  had  not  replied  to  its  inquiries.  We  did  this  with  very  satis¬ 
factory  results  to  the  National  Poard.  It  is  of  manifest  importance  that  agents 
should  co-operate  with  the  National  Board  in  the  great  work  undertaken  by  that 
body.  *  *  * 

The  National  Association  has  assisted  in  promoting  the  idea  of  uniform 
schedule  rating  for  the  entire  country,  and  has  contributed  to  a  movement  which 
will  in  all  nrobability  eventuate  in  such  a  schedule  being  adopted. 

The  close  affiliation  between  fire  and  casualty  and  surety  business  continues  to 
attract  attention  to  the  proposal  that  our  association  shall  also  embrace  the 
casualty  business.  As  yet,  however,  there  is  not  a  sufficient  demand  for  this 
to  require  attention  by  our  organization.  It  is  recommended,  however,  that 
State  associations  provide  for  honorary  membership  by  casualty  and  surety 
agents  who  may  desire  thus  to  affiliate. 

The  national  officers  have  rendered  some  assistance  to  Canadian  agents  in 
forming  an  association  across  the  border,  co-operating  with  the  National  Asso¬ 
ciation,  but  not  directly  affiliated  with  it.  *  *  * 

We  recommend  the  appointment  of  a  committee  to  review  our  constitution 
and  by-laws  and  consider  whether  any  changes  are  needed  to  meet  future  condi¬ 
tions,  reporting  thereon  at  the  next  annual  meeting. 

The  opportunity  for  effective  work  in  our  association  is  hindered  only  by  our 
lack  of  funds.  This  difficulty  we  believe  we  shall  in  time  overcome,  for  there 
is  a  growing  appreciation  among  agents  of  the  importance  of  this  organization. 
We  have  a  splendid  history  behind  us  and  great  future  possibilities.  The  in¬ 
fluence  of  this  association  is  now  felt,  to  a  greater  or  less  degree,  in  most  every 
quarter  of  the  country.  It  has  proved  a  great  conservative  force — always  ready 
to  defend  the  agent  against  injustice;  to  help  the  companies  in  their  troubles  and 
to  meet  the  insured  in  every  honest  endeavor  to  improve  insurance  conditions. 
All  this  your  committee  believes  is  worth  keeping,  at  whatever  cost. 


GRIEVANCE  COMMITTEE  REPORT. 

Portions  of  the  grievance  committee’s  report  are  here  submitted: 

Probably  the  most  important  matter  handled  by  your  committee  this  year  has 
grown  out  of  the  question  of  expirations  following  reinsurance  and  change  of 
agencies.  Complaints  were  received  from  Bellefonte,  Pa.;  Curwensville,  Pa.; 
Des  Moines,  la.;  Glenwood,  la.;  Waterloo,  la.;  Chicago,  Ill.,  and  Greensboro, 
N.  C.,  and  were  treated  by  the  committee  under  the  rules  of  the  National  Asso¬ 
ciation  as  far  as  these  at  present  would  reach.  Little  difficulty  obtained  in 
getting  companies  concerned  to  recognize  expiration  equities  following  rein¬ 
surance.  *  *  *  ..  .. 

There  should  be  a  better  definition  of  equities  between  agents  themselves  re¬ 
specting  expirations  when  a  company  is  transferred  from  one  office  to  another, 
and  your  committee  would  urge  the  necessity  of  the  adoption  by  local  agents 
and  local  boards  of  the  recommendation  of  the  Richmond  convention  on  this 
subject.  *  *  * 

The  universal  acceptance  of  the  principle  enunciated  would  eliminate  great 
friction  between  agents  following  changes,  resignations  or  reinsurance.  The 
agitation  of  the  National  Association  incidental  to  the  reversal  of  the  Yonkers 
injunction,  and  following  the  same,  has  led  companies  generally  to  accept  the 
rule  that  the  business  belongs  to  whoever  can  control  it  at  equal  rates,  which 
means  the  agent  in  ninety-nine  cases  out  of  one  hundred,  and  eliminates  attempts 
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of  companies  to  control  expirations  either  by  injunction  or  by  rate  wars.  Your 
committee  recommends  that  agents  who  do  not  do  so  should  maintain  an  ex¬ 
piration  list  of  their  own,  and  not  depend  on  company  records,  which  they 
must  promptly  return  to  companies  in  case  of  agency  change. 

There  has  been  less  to  do  with  rate  wars  this  year  than  for  the  two  preceding 
years  of  our  history,  when  the  National  Association  was  actively  engaged  in 
creating  public  opinion  adverse  to  settling  disputes  by  rate  wars.  It  should 
prove  a  matter  of  special  interest  that  no  rate  war  has  been  started  in  any 
place  where  the  National  Association  has  members,  but  there  have  been  serious 
local  troubles  and  rate  wars  in  places  where  agents  are  not  affiliated  with  our 
organization. 

In  October  last  a  rate  war  was  threatened  in  Muncie,  Ind.,  by  certain  com¬ 
panies.  When  it  became  known  that  demoralization  at  Muncie  was  likely  to 
materialize  and  to  spread,  and  that  a  number  of  companies  had  served  notice  on 
their  agents  at  Muncie  to  adopt  certain  rates  or  their  supplies  would  be  placed 
in  the  hands  of  new  appointees,  with  instructions  to  go  after  the  business,  the 
National  Association,  through  Secretary  Putnam,  endeavored  promptly  to  adjust 
its  machinery  to  eliminate  the  trouble  at  that  point  for  the  benefit  of  all  con¬ 
cerned — agents  and  companies  as  well — and,  to  this  end,  sought  information  where 
it  had  a  right  to  seek  and  expect  it,  upon  which  intelligent  action  might  be 
taken. 

The  companies  did  not  see  fit  to  respond  to  the  call  of  this  association  for 
information,  most  likely  because  our  contemplated  interference  was  regarded  as 
presumptuous.  All  should  understand,  however,  that  when  a  fight  is  on  between 
union  and  non-union  interests  concerning  rates,  or  whatever  else,  the  result  of 
which  means  the  grinding  to  pieces  of  local  agents,  this  association  will  surety, 
though  guardedly,  appear  to  protect  agency  interests  in  honor,  and  guarantee 
to  its  humblest  member  his  right  to  the  peaceful  pursuit  of  his  calling  on  an 
equality  basis  just  and  fair  with  his  competitors.  This  association  should  felici¬ 
tate  itself  that  in  its  secretary  it  has  an  executive  officer  who  knows  the  will  of 
this  organization  as  far  as  that  will  has  found  expression,  and  whose  able,  tact¬ 
ful  and  conservative  methods  in  the  past  furnish  the  surety  of  our  confidence  in 
the  future,  that  he  will  not  lead  us  where  we  do  not  belong,  and  that  fearlessly 
he  will  summon  us  always  where  we  do  belong. 

Disaster  to  local  agents  in  Indiana  was  narrowly  averted,  and  while  we  cannot 
claim  credit  for  contributing  anything  to  a  happy  termination  of  the  trouble,  our 
association  has  informed  itself  concerning  its  cause  and  the  best  method  of  pro¬ 
cedure  in  similar  cases  should  they  occur.  *  *  * 

Violation  of  the  rules  restricting  overhead  writing  is  confined  almost  entirely 
to  brokerage  companies  that  do  not  affiliate  with  our  organization,  so  that  few 
complaints  have  reached  your  committee.  *  *  * 

The  position  of  the  National  Association  is  to  help  local  boards  to  maintain 
sole  agency  rules,  and  our  work  has  been  effective  along  these  lines.  *  *  * 

We  have  had  some  correspondence  relating  to  the  practices  of  “factory  in¬ 
surance  associations”  which  led  to  putting  this  question  upon  our  programme  at 
St.  Paul  and  inviting  Henry  M.  Phillips,  manager  of  the  “Factory  Insurance 
Association”  of  Plartford,  to  speak  on  the  whole  subject.  We  have  also  had 
complaints  up  in  connection  with  the  so-called  “Loomis  Street  Railway  Bureau,” 
headquarters  in  New  York  city,  organized  by  leading  agency  companies  to  write 
street  railway  business  on  the  schedule  plan.  Some  companies  co-operating  with 
us  have  refused  to  pay  commissions  to  agents  on  business  written  on  street  rail¬ 
ways  by  non-resident  brokers,  on  the  ground  that  they  should  be  exempt  from 
the  overhead  writing  rule,  the  same  as  steam  railways. 

The  National  Association  did  not  exempt  steam  railroads  from  the  original 
overhead-writing  agreement  because  it  wanted  to,  but  because  it  had  to  on 
account  of  its  existing  status.  The  writing  of  street  railways  on  the  schedule 
plan  has  arisen  since  then  and  is  not  covered  in  that  rule.  If  we  exempt  street 
railways  we  must  exempt  all  trust  lines  or  multiple  risks  of  any  description,  and 
our  association  should  not  take  any  position  on  this  matter  justifying  overhead 
writing  until  we  are  very  sure  that  it  is  for  our  interest  to  do  so. 

In  this  connection  you  will  observe  that  there  are  a  number  of  special  asso¬ 
ciations  insuring  special  lines,  like  the  Factory  Association,  the  Street  Railway 
Bureau,  the  Cotton  Insurance  Association,  and  there  is  the  possibility  that  there 
may  be  formed  a  “trust  line”  association. 

In  conclusion,  there  should  be  a  better  distribution  of  labor  in  managing 
complaints  and  grievances.  The  national  committee  of  the  association  should  be 
appealed  to  only  in  cases  of  emergency,  such  as  when  a  rate  war  is  threatened 
or  when  through  local  effort  the  chairman  of  the  State  grievance  committee  has 
been  unable  to  secure  a  satisfactory  adjustment,  so  that  in  future  it  should  be 
understood  generally  that  the  policy  of  the  national  grievance  committee  will  be 
mainly  to  handle  cases  which  come  up  on  appeal  to  it  from  local  boards  through 
their  State  associations. 

COMMITTEE  ON  LEGISLATION. 

Your  legislative  committee  has  kept  in  touch  with  the  State  legislative  com¬ 
mittees  in  all  States  where  important  insurance  legislation  was  under  consid¬ 
eration.  Your  secretary  also  has  paid  close  attention  to  legislative  matters,  as  is 
evidenced  by  bulky  files  of  correspondence  in  his  office. 

Another  year’s  experience  has  demonstrated  that  the  best  way  to  effect  legisla¬ 
tive  action  is  by  the  combined  influence  of  the  local  agents.  It  frequently  hap¬ 
pens  that  a  local  agent  of  experience  either  resides  at  the  capital  or  is  willing  to 
spend  much  of  his  time  there,  and  his  influence  alone,  or  with  the  assistance  of 
a  small  legislative  committee,  is  sufficient  to  pass  good  legislation  or  prevent 
hostile  legislation.  In  some  States  we  have  developed  really  admirable  cham¬ 
pions,  and  their  efficiency  is  the  greater  because  they  are  actuated  by  clean 
motives  and  work  unselfishly  for  the  good  of  our  profession.  I  could  name 
some  conspicuous  local  agents,  except  that  I  would  have  to  make  too  long  a  list 
if  1  were  to  do  justice  to  all. 

When  the  legislature  cannot  lie  handled  by  a  small  legislative  committee,  we 
find  that  the  fight  is  usually  carried  back  to  the  election  districts  and  into  the 
offices  of  the  premium  payers,  where  the  local  agents  convince  their  clients,  who 
send  requests  to  the  legislators  which  amount  practically  to  instructions.  I  am 
sure  that  many  are  present  who  can  testify  out  of  their  own  experience  to  the 
truth  of  this  statement  that  legislative  action  can  always  be  controlled  by  the 
local  agents  of  the  State  when  united  in  purpose,  efficiently  organized  and 
reasonably  well  led.  *  *  * 

The  last  year  has  been  one  of  credit  to  the  legislative  activities  of  the  agents’ 
associations.  When  we  look  to  the  future,  however,  some  apprehension  is  justi¬ 
fied.  The  State  associations  appear  to  be  unwilling  to  confine  their  influence, 
now  so  thoroughly  demonstrated,  to  the  defeating  of  hostile  legislation;  many 
States  wish  to  propose  and  pass  bills  of  their  own  drafting  designed  to  cure 
evils  now  existing.  This  is  a  natural  development,  is  unavoidable,  and  can  be 
made,  we  believe,  of  the  highest  value.  But  the  whole  association  movement  will 
be  checked — may  be  defeated — if  these  State  legislative  projects  should  become 
unreasonable  and  disadvantageous  to  the  best  interest  of  the  insurance  business 
as  a  whole. 

It  is  the  belief  of  your  committee  that  the  local  agents  in  the  anti-compact 
Stafes  are  being  driven,  by  the  inadequacy  or  incompetence  of  existing  make¬ 
shift  rating  machinery  and  by  growing  disregard  of  the  rates  thus  made,  to 
obtain  the  legalization  of  rating  organizations.  Thus  a  strong  body  of  Texas 
agents  are  in  favor  of  going  the  whole  way  and  establishing  a  rating  bureau 
under  the  control  of  the  State.  In  Iowa  there  is  a  project  to  compel  companies 
to  file  rating  schedules  with  the  State  authorities,  while  in  Missouri  general 
opinion  favors  an  attempt  to  obtain  from  the  legislature  the  right  to  re-establish 
the  old  local  boards,  not,  however,  to  make  rates,  but  to  adopt  and  support  rates 
made  by  the  bureau  system,  with  right  given  to  the  Insurance  Superintendent 
to  supervise  the  fairness  of  the  rates. 


Shall  the  National  Association  set  aside  by-law  No.  4  and  let  the  State  asso¬ 
ciations  bring  forward  their  rate-reform  projects  independently  (which  would 
certainly  give  the  maximum  of  liberty  of  action),  or  shall  the  National  Associa¬ 
tion  follow  by-law  No.  4  and  endeavor  to  keep  the  State  legislative  projects 
within  limits  wherein  a  reasonable  concurrence  of  opinion  exists  both  among 
local  agents  and  in  managerial  circles?  Many  of  the  best  local  agents  greatly 
desire  that  the  National  Association  undertake  the  task  of  harmonizing  the 
projects  of  the  State  associations.  Suggestion  has  come  from  Texas  that  a  con¬ 
vention  be  called  to  include  the  Insurance  Superintendents  and  the  Attorneys- 
General  of  Texas,  Arkansas,  Kansas,  Iowa  and  Missouri  and  the  local  agents’ 
legislative  committees  of  those  States,  to  try  to  agree  on  the  fundamental  truths 
of  this  insurance-rating  proposition  and  to  devolop  a  remedy  universally  appli¬ 
cable.  Too  much  objection  appearing,  this  idea  was  abandoned,  but  it  is  in¬ 
teresting  as  indicating  that  changes  are  surely  coming  in  these  anti-compact 
laws.  *  *  * 

In  the  West  and  South,  where  the  anti-compact  laws  have  made  the  rating 
situation  intolerable  to  the  local  agent,  there  is  great  danger  that  antagonism 
will  arise  between  the  agents’  associations  and  the  company  managers.  The 
National  Association  has  a  committee  for  conference  with  the  Western  Union. 
Your  committee  recommends  that  this  conference  committee  present  to  the  man¬ 
agers  the  whole  question  of  rate  reform  in  anti-compact  territory,  and  that  our 
legislative  committee  be  instructed  to  inaugurate  a  similar  conference  with  any 
other  company  associations  which  may  be  involved,  to  the  end  that  all  the 
earnest  well-wishers  to  our  profession,  whether  managers  or  local  agents,  may 
be  united  in  an  effort  to  work  out  these  pressing  problems  on  the  wisest  lines. 
There  are  enough  fair  and  open-minded  men  on  both  sides  to  prevent  dissension 
and  opposition. 

Your  committee  also  notes  with  great  regret  the  rising  antagonism  in  the 
Southeastern  disfrict  between  the  local  agents  and  the  managers  over  the  ques¬ 
tion  of  commissions.  We  believe  that  this  antagonism,  if  unchecked,  will  first 
reduce  the  defense  efficiency  of  the  local  agents  in  that  territory,  and  if  allowed 
to  grow  will  bear  a  crop  of  hostile  laws  suggested  by  individual  local  agents,  if 
not  approved  and  supported  by  State  associations.  The  recent  Louisiana  bill  to 
oust  a  company  that  paid  greater  commissions  anywhere  than  in  Louisiana  is  an 
illustration.  We  therefore  earnestly  call  upon  our  friends  in  managerial  circles 
to  do  all  in  their  power  to  bring  about  some  harmonious  adjustment  of  the 
differences  in  the  Southeast  and  we  urge  all  of  our  members  to  the  most  patient 
and  broad-minded  treatment  of  the  whole  proposition.  *  *  * 

INCORPORATED  AGENCIES. 

In  his  report  on  incorporated  agencies,  Secretary  H.  H.  Putnam  re¬ 
hearsed  the  whole  trouble,  from  the  date  of  the  petition  of  North  Caro¬ 
lina  agents,  in  February,  1906,  and  went  on  to  say: 

The  executive  committee  of  the  State  association  concluded  also  that  the 
question  of  incorporated  agencies  in  all  its  phases  was  an  issue  of  national 
scope,  and  that  the  advice  and  assistance  of  the  National  Association  should  be 
sought  in  solving  the  problem,  not  only  for  North  Carolina  agents,  but  agents 
in  all  States  who  might  be  affected  by  the  issue.  This  oosition  was  indorsed  by 
the  State  association  at  its  annual  meeting  in  July,  “as  the  very  best  possible 
solution  of  an  issue  that  has  caused  such  widespread  discussion  in  our  ranks.” 
This  action  practically  resulted  in  a  discontinuance  of  the  withdrawal  of  com¬ 
panies  from  incorporated  agencies  and  confirmed  the  position  of  companies 
which  had  remained  in  such  agencies,  as  well  as  of  those  which  had  returned. 

The  National  Association  in  the  meantime  received  complaints  from  adjoining 
States  concerning  the  incorporation  of  agencies  by  the  same  group  of  North 
Carolina  companies.  The  programme  committee  therefore  concluded  to  have 
the  subject  discussed  at  the  Richmond  meeting  in  September,  1907,  inviting  a 
leading  North  Carolina  agent  to  address  the  convention. 

The  discussion  and  the  information  received  bearing  upon  the  situation  led 
the  National  Association  to  instruct  its  secretary  to  visit  North  Carolina  per¬ 
sonally  and  investigate  the  conditions.  At  the  same  time  it  was  voted  to  place  a 
copy  of  the  address  on  incorporated  agencies  in  the  hands  of  all  companies.  *  *  * 

On  April  27,  1908,  your  secretary  notified  all  insurance  agents  in  North  Caro¬ 
lina  that  he  would  meet  with  the  executive  committee  of  the  State  association  at 
Greensboro  May  4,  inviting  them  to  attend  if  possible,  or  if  not,  to  send  written 
suggestions  upon  the  subject  of  incorporated  agencies.  Mr.  McAlister  also  was 
invited  to  attend  the  conference,  but  decided  not  to  do  so. 

Eighteen  agents  were  present  at  the  meeting,  five  individual  agents,  six  repre¬ 
senting  banks  and  trust  companies  and  seven  representing  incorporated  agencies. 
Each  agent  present  gave  a  complete  statement  of  his  views  from  the  standpoint 
rf  his  own  interest  in  the  situation.  Two  of  the  individual  agents  testified  that 
they  were  opposed  to  incorporated  agencies  and  banks  and  trust  companies.  Two 
did  not  seem  to  consider  the  question  worth  attention  as  an  issue  by  itself. 
Representatives  of  trust  companies  present  seemed  to  consider  their  business  a 
legitimate  one,  claiming  that  it  was  built  up  through  personal  solicitation,  and 
not  through  stockholders  of  the  company.  *  *  * 

Your  secretary  asked  the  agents  present  representing  incorporated  agencies  if 
they  were  in  favor  of  offering  stock  for  sale  to  induce  the  placing  of  insurance. 
They  stated  that  they  were  not,  and  claimed  that  a  State  anti-rebate  law  passed 
five  years  ago,  which  the  Insurance  Department  had  considered  as  applying  to 
fire  insurance,  prohibited  the  placing  of  stock  for  any  such  purpose.  *  *  * 

The  evidence  shows  no  objection  to  the  incorporation  of  an  agency,  nor  to 
the  operations  of  an  insurance  branch  by  a  trust  company  or  bank;  the  complaint 
arises  only  where  a  stockholder  in  a  trust  company  or  a  bank  or  an  insurance 
agency  is  influenced  in  placing  his  insurance  because  of  his  ownership  of  stock. 

No  one,  not  even  the  incorporated  agencies,  justified  the  use  of  stock  for  this 
purpose,  indicating  that  the  point  of  business  ethics  is  clear  in  the  minds  of  all 
agents,  and  that  the  resolution  adopted  by  the  National  Association  at  Indianapo¬ 
lis  two  years  ago  completely  covers  the  situation,  namely:  “The  placing  of  stock 
in  incorporated  agencies  in  the  hands  of  persons  not  exclusively  engaged  in 
the  work  of  those  agencies,  with  a  view  to  securing  orders  for  insurance,  is  a 
plain  case  of  rebating.” 

Your  secretary  does  not  think  that  any  action  which  the  National  Association 
has  taken  or  may  take  will  materially  change  the  situation  now  existing  in 
North  Carolina.  On  the  other  hand,  if  the  general  incorporation  of  agencies 
which  has  been  promoted  in  North  Carolina  is  to  grow,  the  problem  is  one  with 
which  the  National  Association,  in  defense  of  all  legitimate  agency  interests, 
should  concern  itself.  It  is  significant,  however,  that  agencies  formerly  incor¬ 
porated  in  North  Carolina  have  dissolved,  and  that  there  have  been  no  recent  in¬ 
corporations  of  this  description. 

Since  it  is  clear  that  no  professional  gain  is  secured  to  the  local-agency  busi¬ 
ness  by  the  incorporation  of  agencies  and  the  distribution  of  stock"  outside  of 
those  immediatelv  concerned  in  the  agency  (whether  this  is  secured  through  in¬ 
corporation  of  a  fire  agency,  the  combined  incorporation  of  a  fire,  loan  and  real 
estate  agency,  or  through  a  bank  or  trust  companv).  the  National  Association 
should,  in  the  opinion  of  your  secretary,  recommend  that  companies  limit  future 
appointments  to  individual  agents  or  to  agencies  incorporated  to  protect  and 
define  the  interests  of  partners. 

JOINT  CONFERENCE  COMMITTEE. 

There  has  been  one  meeting  of  committee  during  the  year,  held  in  New  York, 
February  19. 

As  to  uniform  blanks,  the  company  representatives  suggested  that  our  asso¬ 
ciation  prepare  such  blanks  as  are  desired,  and  submit  to  them  for  more  definite 
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consideration.  President  Offenhauser  has  appointed  a  committee  to  formulate 
such  blanks  and  report  to  the  association. 

The  “and  vicinity”  clause  was  considered  at  length,  and  it  was  the  unani- 
mous  expression  of  the  committee  that  when  agents  of  any  locality  ask  for  a 
definite  limit  of  agency  boundaries  that  companies  should  accede  to  the  request. 

COMMITTEE  ON  ORGANIZATION. 

The  committee  on  organization  reported  that  the  National  Association  is  now 
comnrised  of  thirty-five  affiliating  States,  four  more  than  last  year.  The  general 
membership  has  increased  and  there  is  much  greater  unity  of  purpose  and  effort 
between  the  National  and  State  Associations.  The  idea  of  membership  by  local 
boards,  as  recommended  by  your  chairman,  is  spreading,  and  promises  to  become 
quite  general. 


_ The  Hanover  Fire  has  re-entered  Arkansas,  with  A.  B.  Banks  of  Fordyce  as 

general  agent. 

_ George  W.  Brooks,  secretary  of  the  California  Fire,  has  applied  for  member¬ 
ship  in  the  Western  Union. 

— C.  W.  Greene  of  Chicago  has  been  appointed  agent  of  the  Cincinnati  Mutual 
Fire,  to  write  surplus  lines  and  reinsurance. 

— Rollins  &  Burdick  of  Chicago  nave  secured  a  new  London  Lloyd’s  contract 
giving  them  power  to  bind  $15,000  subject  to  one  fire. 

—Subject  to  the  approval  of  the  companies  and  field  men,  the  organization  of 
the  Illinois  Fire  Prevention  Association  has  been  decided  upon. 

. — W.  A.  Scherfer  of  Fort  Madison,  la.,  has  been  appointed  special  agent  of  the 
British  America  and  the  Western  of  Toronto,  assisting  George  W.  Crosley. 

— The  corporate  name  of  Jacob  Guthard  &  Son,  Whitbeck,  Burwell  &  Chap¬ 
man,  Incorporated,  of  Detroit,  has  been  changed  to  Jacob  Guthard  &  Son 
Company. 

— E.  G.  Richards,  United  States  manager  of  the  North  British  and  Mercantile, 
will  deliver  the  annual  address  at  the  meeting  of  the  Fire  Underwriters  Associa¬ 
tion  of  the  Northwest. 

— George  W.  Harsh,  manager  of  the  Smith  &  Taylor  agency  at  St.  Paul,  has 
been  appointed  special  agent  of  the  North  British  and  Mercantile  for  North  and 
South  Dakota,  with  headquarters  at  Fargo. 

— P.  W.  Plank,  Colorado  State  agent  of  the  Home  of  New  York,  has  been  re¬ 
lieved  of  active  duties  outside  of  Denver,  the  balance  of  the  State  being  attached 
to  the  field  of  Lee  L.  Hamlin,  Nebraska  State  agent. 

—John  H.  Griffith,  Wisconsin  special  agent  of  the  British  America  and  the 
Western  of  Toronto,  has  been  appointed  special  agent  of  the  National  American 
Fire  of  Chicago,  which  will  soon  be  ready  for  business. 

—The  Michigan  Association  of  Local  Fire  Insurance  Agents  has  elected  the 
following  officers:  President,  O.  A.  Jenison,  Lansing;  vice-presidents,  C.  E. 
Russell,  Seeley  R.  Birchard,  Henry  N.  Geer,  H.  H.  Wright,  James  Brown,  H.  C. 
Davis;  secretary  and  treasurer,  W.  A.  Eldridge,  Detroit. 

—A  number  of  Wisconsin  mutual  fire  companies  have  organized  the  Conserva¬ 
tive  Mutual  Fire  Underwriters  Association,  with  a  view  to  eliminating  policy 
fees,  limiting  the  territory  of  agents,  fixing  commissions  at  twenty-five  per  cent 
and  increasing  premiums  to  sixty  per  cent  of  the  board  rate,  except  on  dwellings. 

—The  North  Dakota  Association  of  Local  Fire  Insurance  Agents  was  organized 
August  5  at  Fargo,  its  first  officers  being  as  follows:  President,  Thomas  Baker, 
Jr.,  Fargo;  vice-president,  W.  L.  Williamson,  Lisbon;  secretary  and  treasurer, 
M.  N.  Hatcher,  Fargo.  The  new  association  will  be  represented  at  the  meeting 
of  the  National  Association  in  St.  Paul. 


THE  SOUTH. 


— H.  F.  Harwell  has  been  appointed  Tennessee  State  agent  of  the  Insurance 
Company  of  North  America. 

— J.  C.  Prioleau  of  Charlotte,  N.  C.,  special  agent  of  the  Continental  and  the 
Fidelity  Fire,  has  resigned. 

— Ervin  J.  Dickey  has  been  appointed  special  agent  of  the  British  America  and 
the  Western  of  Toronto  for  Georgia,  Florida  and  South  Carolina. 

—A.  L.  Brooks  of  Athens,  Ga.,  has  resigned  his  position  with  the  Athens 
Mutual  to  accept  the  appointment  of  special  agent  in  the  Siebcl  general  agency. 
He  will  succeed  R.  C.  Reid,  resigned. 

—Owing  to  an  abnormal  fire  loss  and  no  prospects  of  adequate  protection  and 
improvement  in  a  weak  water  supply,  the  Louisiana  Fire  Prevention  Bureau  has 
increased  rates  $2.50  per  $1000,  with  an  additional  flat-rate  charge  of  25  cents 
for  general  conflagration  exposure  hazard.  The  increases  apply  to  the  con¬ 
gested  district  of  New  Orleans,  and  does  not  affect  the  residential  sections  or 
business  houses  outside  the  congested-value  district. 

— Charles  B.  Stroudback,  of  the  well-known  insurance  and  real  estate  firm  of 
Stroudback  &  Stern  of  New  Orleans,  La.,  is  quoted  at  length  in  a  recent 
issue  of  The  New  Orleans  Times  regarding  the  reckless  rate  cutting  prevalent  in 
local  insurance  circles.  Mr.  Stroudback  said  in  part:  “There  are  many  agents 
here  who  are  making  a  gamble  of  the  insurance  business.  *  *  *  Insurance  is 
an  exact  science;  men  who  have  made  a  study  of  the  business,  who  have  de¬ 
voted  their  lives  to  it,  can  figure  out  a  hazard  with  almost  scientific  accuracy. 
The  experts  who  are  connected  with  the  Fire  Prevention  Bureau  are  so  equipped, 
and  they  give  the  local  agencies  the  benefit  of  their  experience.  Every  detail  in 
connection  with  a  structure  which  could  possibly  increase  or  lessen  its  chances 
of  being  damaged  or  destroyed  by  fire  is  taken  into  consideration.”  Many  of  the 
agencies  are  absolutely  disregarding  the  ratings  fixed  by  the  Fire  Prevention 
Bureau. 


MISCELLANEOUS  FIRE  NEWS. 


—The  Spectator  is  undoubtedly  the  leading  insurance  journal  of  the  United 
States. — Colburn’s  Insurance  Agency. 

— P.  W.  Gedney,  of  the  San  Francisco  office  of  the  North  British  and  Mer¬ 
cantile,  has  been  appointed  special  agent  for  Montana,  Idaho,  Eastern  Oregon 
and  Eastern  Washington,  with  headquarters  at  Spokane.  E.  J.  Young  takes 
Western  Washington  and  Western  Oregon. 

— The  Westchester  Fire  has  paid  the  $2000  fine  which  was  imposed  for  failure 
to  comply  with  the  California  law  enacted  after  the  earthquake,  requiring  com¬ 
panies  to  furnish  the  Insurance  Commissioner  with  a  list  of  all  policyholders 
within  the  State.  The  company  has  been  licensed  in  California. 

— Chas.  E.  Ring  of  New  York,  United  States  manager  for  McLean,  Stinson  & 
Co.,  Ltd.,  advises  us  that  a  telegram  from  the  Toronto  office  states  that  the 
Rimouski  Fire  lost  but  $450  by  the  fire  in  British  Columbia,  and  the  loss  of  the 
Colonial  was  less  than  $3000,  other  companies  represented  having  lost  nothing. 

— The  business  men  of  Portland,  Ore.,  are  urging  the  repeal  of  the  deposit  law 
now  that  the  flat  charge  of  twenty-five  per  cent  has  been  added  to  the  insurance 
rates  on  320  prominent  blocks  of  .Portland  by  the  Board  of  Fire  Underwriters  of 
the  Pacific.  It  is  believed  that  the  next  session  of  the  legislature  will  repeal  the 
deposit  law. 

— The  German  underwriters’  department  of  the  Milwaukee  Mechanics  Insur¬ 
ance  Company  has  planted  with  the  Guardian  Investment  Company  of  Spokane, 
Wash.  It  was  formerly  with  R.  M.  Eacock  &  Co.,  which  firm  sold  out  their 
insurance  business  the  middle  of  last  month,  at  the  time  Mr.  Eacock  accepted 
the  management  of  the  Seattle  branch  office  of  the  Northwestern  National  of 
Milwaukee. 

— The  Insurance  Year  Book  for  1908-1909,  fire  and  marine  volume,  includes  a 
tabulation  of  fire  insurance  premiums  in  New  York  city  for  a  series  of  years,  in 
which  the  Camden  Fire  Insurance  Association  is  listed.  Unfortunately,  through 
a  printer’s  mistake,  a  foot  note  reference  is  attached  to  the  name  of  the  Camden 
indicating  that  the  company  had  retired  from  business  in  New  York  city, 
whereas  it  is  really  doing  a  very  large  and  increasing  business  therein  through 
the  agency  of  Wallace  Reid. 


LIFE  INSURANCE  TOPICS 


IN  AND  ABOUT  NEW  YORK. 

Henry  B.  Herbert,  for  a  number  of  years  identified  with  the  New 
York  Produce  Exchange,  and  at  present  a  member  of  its  board  of 
governors,  has  joined  the  field  forces  of  the  Equitable  Life. 

William  H.  Brown,  Jr.,  one  of  the  organizers  of  the  Columbian 
National  Life,  and  lately  associated  with  the  Manhattan  Life,  has 
resigned  to  enter  the  importing  firm  of  Fiske  &  Brown  of  New 
York. 

The  building  superintendent  has  approved  the  plans  for  the  Equi¬ 
table  Life’s  sixty-two-story  building  to  be  erected  on  the  site  of  its 
present  offices  at  120  Broadway.  The  proposed  building  will  be  the 
most  pretentious  structure  which  has  thus  far  been  undertaken.  In 
the  matter  of  exits,  fireproof  construction  and  fire-fighting  ap¬ 
pliances,  no  pains  will  be  spared  to  make  the  building  safe  for  all 
those  who  may  occupy  space  in  it.  The  plumbing  plant  for  a  build¬ 
ing  of  this  size  is  necessarily  on  a  scale  never  before  attempted.  It 
will  provide  nine  large  house  sewers,  nine  house  drains,  six  lines  of 
soil  pipes,  twenty-four  lines  of  waste  pipes  with  sewage  ejectors, 
twenty-eight  lines  of  vent  pipes  and  seven  separate  inlets  for  fresh 
air — literally  miles  of  piping.  There  will  be  169  drinking  fountains 
of  marble,  together  with  a  rain  spray  shower  bath  in  the  basement 
for  the  use  of  the  engineers.  The  water  supply  will  be  obtained  from 
the  city  mains  through  a  suction  tank,  thence  conveyed  to  a  pump, 
transmitting  it  to  two  steel  storage  tanks,  each  ten  feet  high  and 
thirteen  feet  in  diameter,  installed  on  the  thirty-fourth  floor  and  also 
on  the  roof,  each  tank  being  provided  with  an  automatic  pump 
starter.  There  will  be  an  auxiliary  filtering  plant,  through  which  all 
water  for  the  use  of  tenants  will  pass  to  insure  its  purity.  There  is 
also  to  be  provided  a  separate  water  supply  plant  in  connection  with 
the  auxiliary  fire  standpipes,  so  that  the  use  of  the  fire  hose  will  in 
no  wise  affect  the  regular  water  supply. 

Darwin  P.  Kingsley,  president  of  the  New  York  Life,  in  a  letter 
to  the  field  force,  says  in  part : 

July,  with  its  production  of  over  $28,000,000  in  new  applications, 
brings  me  satisfaction  and  pride  for  reasons  which  may  not  readily 
occur  even  to  the  men  who  did  this  notable  piece  of  work.  *  *  * 

Everywhere — from  Madrid  to  Moscow,  from  Petersburg  to  Lon- 
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don — I  found  a  growing  and  a  grim  determination  amongst  the 
organization  to  fight  it  out.  to  go  ahead.  Everywhere  I  found  aston¬ 
ishment  that  New  York  State  should  have  written  some  of  'her  in¬ 
surance  laws ;  but.  stronger  than  that,  1  found  the  conviction  that  in 
the  United  States— a  land  free  and  just — such  laws  cannot  long 
remain.  *  *  *  You  have  been  and  are  hampered  by  small  politics; 
but  small  politicians  pass  and  life  insurance  goes  on.  You  have  been 
discouraged  by  violent  changes,  by  sensationalism,  by  some  real 
errors  in  life  insurance  management;  but  violence  spends  itself  and 
sensationalism  palls  and  errors  have  been  corrected.  Therefore,  your 
courage  is  reviving,  your  determination  is  again  in  evidence.  *  *  * 

NOTES  FROM  PHILADELPHIA. 

The  Pittsburgh  Life  and  Trust  has  appointed  Robert  L.  Miller 
director  of  agents,  with  headquarters  at  the  home  office.  He  was 
formerly  local  agency  director  at  New  Castle,  Pa. 

The  first  complete  report  of  railroad  accidents  ever  compiled  for 
Pennsylvania  has  just  been  finished  by  the  State  Railroad  Commis¬ 
sion,  and  shows  that  in  the  six  months  ending  June  30  last,  there 
were  525  fatal  accidents,  and  4635  which  resulted  in  injury.  The 
average  number  of  persons  killed  per  month  was  88,  of  which 
number  25  were  employees,  and  the  average  number  injured  was 
772,  of  which  617  were  employees.  Of  the  passengers  carried  an 
average  of  71  per  month  were  killed  and  injured,  and  the  average 
number  killed  was  only  2.  The  average  number  of  trespassers  killed 
per  month  was  52,  and  injured  57.  The  number  of  persons  killed  and 
injured  at  grade  crossings  was  227,  and  24.67  per  cent  were  fatal. 
Of  the  accidents  to  trespassers  47.24  per  cent  were  fatal ;  3.03  per 
cent  of  the  accidents  to  passengers  were  fatal,  and  3.84  per  cent  of 
those  to  employees  resulted  likewise. 

Those  in  charge  of  the  organization  of  the  Standard  Life  of 
America  of  Camden,  N.  J.,  state  that  most  of  the  details  necessary 
to  the  beginning  of  business  have  been  worked  out,  and  that  it  is 
fully  expected  that  the  company  will  be  in  operation  by  fall. 

THE  MIDDLE  STATES. 


The  Provident  Savings’  Affairs. 

During  the  past  week,  rumors  of  all  sorts  regarding  the  Provident 
Savings  Life  Assurance  Society  have  been  in  circulation.  As  previously 
stated  in  these  columns,  a  syndicate  of  Louisville  capitalists  was  nego¬ 
tiating  for  the  purchase  of  1000  shares  of  the  stock  of  the  society  at 
$225  per  share,  par  value  $80  per  share.  The  stock  was  held  by  various 
banking  institutions  as  collateral  for  notes  given  by  E.  R.  and  O.  F. 
Thomas  at  the  time  they  were  in  control  of  the  society,  and  the  banks 
claimed  the  right  to  sell  the  stock  to  protect  themselves.  The  syndicate 
deposited  with  the  Fourth  National  Bank  $30,000  as  a  guarantee  that 
they  would  provide  the  balance  of  the  purchase  money  August  10,  and 
the  banks  deposited  with  a  trustee  the  1000  shares  of  stock,  to  be  de¬ 
livered  to  the  syndicate  on  payment  of  the  full  amount.  In  case  of  de¬ 
fault  on  the  part  of  the  syndicate,  the  $30,000  guarantee  was  to  be  ab¬ 
solutely  forfeited. 

On  August  10  the  syndicate  did  not  pay  in  the  actual  cash  as  required 
by  the  contract,  but  did  deposit  with  the  Fourth  National  Bank  various 
securities  for  more  than  the  sum  called  for.  The  bank  took  time  to  in¬ 
vestigate  the  securities,  so  that  the  transaction  was  not  concluded  on 
that  day.  There  were  two  meetings  of  the  directors  of  the  society  on 
the  10th,  awaiting  the  payment  by  the  syndicate,  and  had  this  been  done 
a  new  board  of  directors  would  have  been  elected,  and  new  officers 
placed  in  charge,  but  the  directors  adjourned,  awaiting  the  report  of  the 
Fourth  National  Bank  on  the  securities. 

Meantime  a  committee  of  policyholders  was  organized,  with  S.  H.  Wolfe, 
the  well-known  actuary,  as  chairman,  to  protest  against  the  sale  of  the 
stock  and  the  transfer  of  the  control  of  the  society  to  inexperienced  per¬ 
sons  whose  purpose  it  is  understood  to  be  to  turn  the  society  over  to 
the  Inter-Southern  Insurance  Company  of  Louisville.  What  steps  this 
committee  will  take  in  the  premises  has  not  been  disclosed.  They  de¬ 
sire  to  be  represented  in  the  board  of  directors  of  the  reorganized  so¬ 
ciety,  and  seek  the  assistance  of  Superintendent  Kelsey  in  safeguarding 
the  interests  of  the  policyholders. 

On  Tuesday  the  Louisville  syndicate  completed  the  payment  agreed 
upon,  and  thus  became  the  owners  of  1079  shares  of  the  stock  of  the 
society,  which  gave  them  the  control.  It  was  expected  that  a  new  board 
of  directors  would  be  elected,  but  action  wa3  postponed  to  give  the 
syndicate  more  time  to  select  the  members.  It  is  understood  that  the 
policyholders  will  have  representation  on  the  board.  Alfred  G.  Lang- 
ham,  who  has  promoted  the  sale  of  stock,  is  to  be  president  of  the  so¬ 


ciety  at  a  salary  of  $6000  a  year.  He  is  a  prominent  insurance  man  of 
Louisville,  and  a  member  of  the  firm  of  Barbee  &  Castleman.  He  says 
that  funds  will  be  provided  speedily  to  make  good  the  impairment  of 
the  Provident  Savings,  so  that  it  can  write  new  business,  and  that  it  will 
be  economically  conducted  in  future  on  straight  insurance  lines. 

THE  PROVIDENT  SAVINGS  SOLVENT. 

In  the  fall  of  1907,  Superintendent  Rittenhouse  of  Colorado  desired  to 
make  an  examination  of  the  society,  and  Superintendent  Kelsey  joined 
in  the  examination.  By  the  valuation  of  the  Colorado  Department,  there 
was  an  impairment  amounting  to  $414,601,  but  by  the  legal  standard  of 
New  York  a  surplus  was  shown  amounting  to  $154,318.  In  view  of  the 
facts  reported  by  the  examiners,  Superintendent  Kelsey  ordered  the  so¬ 
ciety  to  cease  writing  new  business,  and  consequently  it  has  been  in  a 
state  of  suspension  for  nearly  a  year. 

The  report  of  Examiner  Hadley  at  the  time  scored  the  Thomas  man¬ 
agement  most  unmercifully.  It  showed  that  O.  H.  Thomas,  as  vice- 
president,  received  a  salary  of  $18,000  a  year,  and  that  he  and  E.  R. 
Thomas  had  virtually  usurped  the  functions  of  the  finance  committee 
and  the  board  of  directors,  running  the  business  as  though  it  were  their 
private  enterprise.  One  of  the  first  things  they  did  was  to  remove  the 
cash  and  securities  owned  by  the  society  from  the  place  of  deposit  and 
place  them  with  certain  banks  whose  management  they  controlled.  They 
purchased  between  $30,000  and  $40,000  of  the  bonds  of  a  little  railroad  in 
Canada,  of  which  E.  R.  Thomas  had  recently  been  elected  president,  and 
in  various  other  ways  used  the  securities  owned  by  the  society  to  pro¬ 
mote  their  individual  enterprises.  Fortunately  the  upheaval  in  banking 
circles  last  fall  drove  these  two  men  out  of  the  financial  world  entirely 
and  thus  relieved  the  Provident  Savings  of  an  incubus  that  bid  fair  to 
wreck  it  entirely. 


— Edgar  S.  Freeman  is  now  associated  with  Frank  W.  Adams,  manager  cf  the 
Mutual  Life  at  Newark,  N.  J.  Mr.  Freeman  was  formerly  Virginia  State  manager 
of  the  Mutual  Life. 

—Charles  A.  McFeely,  district  manager  at  Pittsburg  for  the  Massachusetts 
Mutual  Life,  died  recently.  He  was  a  man  of  great  personal  popularity  and  one 
of  the  large  individual  producers  of  the  country. 

—William  L.  Stockton,  of  the  Prudential  of  Newark,  manager  for  Division  C, 
died  recently  as  a  result  of  an  accident  in  attempting  to  board  a  train  at  Newark 
while  on  his  way  to  visit  his  mother  and  sister,  near  Point  Pleasant,  N.  J. 

— The  Home  Life  Insurance  Company  of  America  has'  written,  since  its  admis¬ 
sion  into  Pennsylvania  on  March  6  of  this  year,  $2,242,200  of  ordinary  paid-for 
business,  and  increased  its  industrial  income  by  $10,000  in  seven  months.  This 
result  demonstrates  that  the  new  management  was  amply  justified  .in  starting  the 
company  in  the  ordinary  field,  as  heretofore  it  only  issued  industrial  insurance. 
The  ordinary  business  issued  during  the  first  week  in  August  amounts  to  $346,000. 


THE  WEST. 


The  Northern  Life  of  Seattle  Denies  Rebating. 

A  letter  written  by  a  former  agent  of  the  Northern  Life  of  Seattle,  per¬ 
mitting  the  assumption  that  a  rebate  might  be  had,  has  come  in  for 
criticism  in  some  quarters.  The  managers  of  the  company  promptly 
repudiated  the  letter  in  question,  and  the  agent  is  no  longer  in  its 
employ.  It  has  been  the  policy  of  the  Northern  Life  from  its  inception 
to  forbid  all  rebating,  and  agents  are  particularly  directed  to  observe 
the  rule  laid  down.  The  agent  was  in  the  employ  of  the  company  for 
but  two  months,  and  when  the  company’s  attention  was  called  to  the 
letter  he  was  promptly  called  to  account.  As  a  matter  of  fact  the  agent 
did  not  pay  any  rebate  nor  offer  to  pay  any,  though  the  letter  might  war¬ 
ranty  the  assumption  that  a  rebate  might  be  had.  The  Northern  Life  is 
to  be  commended  for  the  prompt  action  it  took  in  the  matter  and  not 
blamed  for  the  unwarranted  action  of  an  obscure  solicitor. 


Colorado  National  Life  Assurance  Company. 

Recently  the  Colorado  Insurance  Department  caused  an  examination 
to  be  made  of  the  Colorado  National  Assurance  Company  of  Denver. 
The  figures  entering  into  the  annual  statement  for  1907  were  found  to 
be  correct.  A  surplus  of  $141,450  over  all  liabilities  was  shown,  while 
$215,744  is  on  deposit  with  the  Colorado  Insurance  Department.  The  ex¬ 
aminer  in  his  report  says:  “I  find  that  the  company  has  a  correct  system 
of  accounts,  all  records  being  complete  and  accurately  kept;  that  death 
losses  are  paid  promptly;  that  the  lapses  are  favorable  for  a  company 
of  its  age,  and  that  the  cost  of  new  business  is  gradually  being  reduced, 
as  is  also  the  ratio  of  the  total  management  expenses.  The  company  has 
a  capital  of  $100,000,  and  at  the  close  of  last  year  reported  $5,680,000  in 
force.”  Thomas  B.  Stearns  is  president,  Chas.  M.  MacNeill  and  A.  M. 
Gildersleeve,  vice-presidents,  and  H.  L.  Sears,  secretary. 
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The  Kansas  City  Life’s  Purchase  of  the  Great  Western. 

The  bid  of  the  Kansas  City  Life  for  the  assets  and  business  of  the 
Great  Western  Life  of  Kansas  City,  Mo.,  will  come  up  for  the  approval 
of  the  United  States  Circuit  Court  on  Saturday,  the  15th  inst.  Some 
Kansas  stockholders  of  the  Great  Western  Agency  Company  have  been 
making  efforts  to  raise  the  capital  necessary  to  rehabilitate  the  Great 
Western  Life,  but,  inasmuch  as  nearly  $600,000  would  be  required,  it  is 
not  thought  that  the  efforts  will  be  successful.  In  explanation  of  the 
bid  made  by  the  Kansas  City  Life,  President  J.  B.  Reynolds  advises  The 
Spectator  as  follows: 

Following  the  financial  entanglements  of  O.  L.  VanLaningham,  which 
involved  the  great  Western  Life  and  the  Great  Western  Agency  Com¬ 
pany  and  the  appointment  of  a  receiver  in  the  United  States  Circuit 
Court  for  both  concerns,  our  board  of  directors  gave  careful  consideration 
to  the  certain  injury  to  the  business  of  life  insurance  in  general,  and  of 
the  Missouri  companies  in  particular,  which  would  result  from  a  loss  to 
the  policyholders  in  the  Great  Western  Life.  The  Great  Western  is  a 
Missouri  corporation,  and  its  principal  office  is  in  our  home  city.  A 
failure  to  satisfactorily  effect  a  reinsurance  of  the  business  in  force 
could  not  fail  to  discredit  to  a  degree  at  least  all  Missouri  companies, 
and  would  be  specially  injurious  to  this  company,  located  in  the  same 

city.  .  „  .  ,  . 

For  these  reasons  the  board  decided  to  submit  a  fair  and  liberal  pro¬ 
posal  to  the  receiver  for  a  reinsurance  of  the  business,  and  same  has 
been  approved  by  Superintendent  of  Insurance  Vandiver  and  Receiver 
Jobes.  Under  the  order  of  the  United  States  Circuit  Court,  their  recom¬ 
mendation  will  not  be  acted  upon  before  August  15. 

This  company  is  owned  by  a  number  of  the  wealthiest  men  in  this 
community,  and  if  we  get  this  business  and  our  experience  with  it  is  nor¬ 
mal.  any  reasonable  amount  of  money  necessary  to  handle  it  will  be 
promptly  forthcoming  from  our  stockholders. 

For  the  reasons  stated  the  management  of  this  company  feel  that  they 
have,  in  coming  to  the  rescue  of  the  Great  Western,  performed  a  useful 
service  to  the  interests  of  life  insurance  in  general. 


_ Xhe  Modern  Woodmen  of  America  has  withdrawn  from  the  National  Fraternal 

Congress. 

_ \Y.  H.  Squire,  manager  of  the  Mutual  Life  at  Duluth,  becomes  manager  at 

Omaha. 

— C.  H.  Rosenbaum  of  Des  Moines,  one  of  the  large  personal  producers  in 
Iowa,  is  now  with  the  Western  Mutual  Life  of  Council  Bluffs,  la.  His  contract 
commenced  July  1,  1908. 

—The  Peninsular  Life  is  being  organized  at  Detroit.  The  officers  are:  Vice- 
president,  John  C.  Robinson;  secretary  and  treasurer,  M.  Zimmerman;  counsel, 
Robert  M.  Brownson.  The  president  is  still  to  be  elected. 

— The  Trans-Mississippi  Life,  which  was  being  organized  at  Kansas  City  to 
take  over  the  business  of  the  Great  Western  Life,  will  not  seek  a  charter,  as  the 
Great  Western’s  business  is  to  be  sold  to  another  company. 

— The  Imperial  Securities  Company  of  Los  Angeles,  a  holding  corporation  for 
a  new  life  insurance  company  which  will  be  organized  later,  reports  that  some 
$235,000  of  its  stock  has  been  sold  throughout  Southern  California. 

—The  Travelers  has  lost  an  esteemed  and  honored  agent  by  the  death  of  J.  E. 
Riddle,  district  agent  at  Terre  Haute.  Mr.  Riddle  was  the  company’s  oldest 
agent  in  point  of  service  in  Indiana.  He  had  been  with  the  company  for  thirty- 
nine  years. 

— Elvin  H.  Coe,  district  agent  of  the  Travelers  at  Dayton,  Ohio,  died  recently. 
Mr.  Coe  was  a  veteran  of  the  civil  war,  and  for  meritorious  service  was  given  the 
rank  of  colonel.  He  was  the  youngest  man  in  the  Army  of  the  Cumberland  to 
hold  that  rank. 

—Dr.  J.  E.  Force,  former  president  of  the  Northwestern  National  Life  of  Min¬ 
neapolis,  has  been  paroled  from  the  Stillwater  penitentiary  by  the  State  Pardon 
Board.  Dr.  Force  was  convicted  of  grand  larceny  and  sentenced  to  three  years 
and  a  half  imprisonment  on  May  26,  1906. 

— P.  H.  Behan,  for  eighteen  years  general  agent  of  the  Michigan  Mutual  Life 
in  Cleveland,  has  decided  to  withdraw  from  the  active  management  of  the  agency, 
and  is  succeeded  by  R.  E.  Ferguson  of  Toledo  and  Chas.  A.  Mooney  of  St. 
Marys.  The  firm  will  be  conducted  under  the  name  of  Ferguson  &  Mooney, 
district  agents. 

— At  the  first  annual  banquet  of  the  Northern  Assurance  of  Detroit,  Insurance 
Commissioner  Barry  was  toastmaster.  Several  officers  of  the  company  spoke,  and 
Mr.  Barry,  for  the  company,  presented  gold  watches  to  Louis  Piager  of  Grand 
Rapids,  C.  Ii.  Thomas  of  Hastings,  N.  H.  McQueen  of  Detroit,  and  F.  E.  Grant 
of  Manistee,  who  were  winners  in  the  contest  for  new  business. 

— The  new  premium-rate  book  of  the  Midwest  Life  now  being  placed  in  the 
hands  of  the  agents  of  the  company  is  one  of  the  neatest  and  most  complete  rate¬ 
books  ever  put  out  by  any  company.  Oliver  Y.  Baker  of  Omaha  took  charge  of 
that  agency  for  the  Midwest  Life  on  August  1.  Mr.  Baker  is  a  well-known 
business  man  of  Omaha,  formerly  in  the  printing  and  engraving  business,  and 
later  with  the  Shimer  &  Chase  Company  as  a  real  estate  salesman. 

—The  Western  Mutual  Life  of  Council  Bluffs,  la.,  reports  that  at  the  opening 
of  July  it  determined  to  try  an  experiment.  It  was  always  of  the  opinion  that 
the  question  of  bad  months  and  good  ones  was  “all  in  your  eye,  so  it  opened 
July  with  a  red-hot  campaign  for  new  business.  The  result  was  that  July  pro¬ 
duced  more  written  and  issued  business  than  any  previous  month  of  the  year. 
The  company  is  going  to  try  the  same  thing  in  August  During  July  one  new 


local  agent  living  in  a  village  of  about  100  population,  with  no  previous  expe¬ 
rience,  wrote  thirteen  applications  among  the  farmers  (and  right  in  the  heart  of 
harvest  time,  too),  and  had  them  all  issued,  and  during  this  same  time  he  held 
down  a  job  in  an  elevator.  A  hint  to  the  “old  timers.” 

—The  fine  record  attained  by  the  Oregon  Life  during  the  year  1907,  when 
it  made  greater  gains  in  Oregon  than  any  other  life  insurance  company  operating 
there,  is  being  fully  maintained.  Notwithstanding  this  splendid  record  of  1907 
and  the  lower  tone  of  general  business  conditions,  the  company  is  doing  even 
better  in  1908.  Dividends  to  policyholders  are  extremely  satisfactory.  Policies  of 
1906  entering  their  first  dividend-paying  period  this  year  are  being  paid  15  per 
cent  on  ordinary  life,  13%  per  cent  on  twenty-payment,  and  8  per  cent  on  twenty- 
year  endowments.  Paul  L.  Woolston  recently  examined  the  Oregon  Life  for  the 
Oregon  Insurance  Commissioner,  and  in  his  report  to  the  Department  says:  “No 
criticism  is  made  on  the  methods  of  the  company,  which  are  worthy  of  approval. 
No  evidence  was  found  that  any  stockholder  or  officer  was  endeavoring  to  use 
the  institution  for  selfish  ends,  and  the  rights  of  the  policyholders  have  been 
equitably  preserved.”  The  business  of  the  company  is  under  the  general  manage¬ 
ment  of  L.  Samuel,  its  founder.  He  was  formerly  manager  for  Oregon  for  one 
of  the  large  Eastern  companies.  A.  L.  Mills,  who  is  president  of  the  First 
National  Bank  of  Portland,  the  largest  financial  institution  in  the  Northwest,  is 
president  of  the  Oregon  Life. 


THE  SOUTH. 


The  Robertson  Law  in  Texas;  Fifteen  Companies  Report. 


August  1  was  the  last  day  under  the  Robertson  insurance  law  of  Texas 
that  the  life  companies  operating  in  that  State  had  in  which  to  make 
their  annual  reports,  showing  their  reserve  investments  in  Texas,  etc. 
Of  the  thirty-one  life  companies  transacting  business  in  that  State,  all 
either  submitted  reports  in  full  or  in  part,  or  signified  their  intention  to 
report.  The  list  of  companies  which  made  full  reports  is  as  follows: 


Fort  Worth  Life— Texas  reserve,  $22,861;  amount  required  to  be  in¬ 
vested  in  Texas,  $17,140;  invested  in  Texas,  $114,514;  loaned  Texas  policy¬ 
holders,  $827.52. 

Texas  Life,  Waco— Texas  reserve,  $122,422,  increase  over  July  12,  1907, 
of  $42,796;  amount  required  to  be  invested  in  Texas,  $61,957;  invested  in 
Texas,  $222,874;  loaned  to  Texas  policyholders,  $13,586. 

Southwestern  Life  of  Dallas— Texas  reserve  $252,819,  increase  over  July 
12,  1907,  $102,635;  amount  required  to  be  invested  in  Texas,  $133,295;  in¬ 
vested  in  Texas,  $292,437;  loaned  Texas  policyholders,  $44,304. 

United  States  Annuity  and  Life,  Chicago,  Ill. — Texas  reserve,  $1726,  in¬ 
crease  over  July  12,  1907,  $539;  amount  required  to  be  invested  in  Texas, 
$850;  invested  in  Texas,  $1000. 

Pacific  Mutual  Life— Texas  reserve,  $528,459,  an  increase  over  July  12, 
1907,  of  $98,533;  amount  required  to  be  invested  in  Texas,  $235,122;  in¬ 
vested  in  Texas,  $181,491;  loaned  Texas  policyholders,  $71,824. 

Security  Life  of  Chicago— Texas  reserve,  $20,523,  an  increase  over  July 
12,  1907,  of  $10,055;  amount  required  to  be  invested  in  Texas,  $11,647;  in¬ 
vested  in  Texas,  $34,094;  loaned  Texas  policyholders,  $5537. 

Colorado  National— Texas  reserve,  $7105,  an  increase  over  July  12,  1907, 
of  $6556;  amount  required  to  be  invested  in  Texas,  $5138;  invested  in 
Tgx9.s  $9550 

Philadelphia  Life— Texas  reserve,  $647,  an  increase  over  July  12,  1907, 
of  $332;  amount  required  to  be  invested  in  Texas,  $367;  invested  in 
Texas,  $1025;  loaned  Texas  policyholders,  $45. 

Kansas  City  Life — Texas  reserve,  $107,279;  no  comparison  shown; 
amount  invested  in  Texas,  $105,439;  loaned  Texas  policyholders,  $5726. 

The  Reserve  Loan  Life  of  Indianapolis,  Ind.,  reports  that  it  has  no 
reserve  in  Texas,  and  answers  all  questions  the  same  way. 

Missouri  State  Life — Texas  reserve,  $56,731;  increase  since  July  12, 
1907  $5222'  amount  required  to  be  invested  in  Texas,  $23,233;  actually  in¬ 
vested  in  Texas,  $70,480;  loaned  Texas  policyholders,  $9467. 

Capitol  Lif°  of  Denver— Amount  Texas  reserve,  $3825;  increase,  $2960; 
amount  required  to  be  invested,  $2548;  actually  invested,  $3608.  No  loan 

to  Texas  policyholders.  . 

St  Louis  National — Amount  of  Texas  reserve,  $526;  no  increase,  it 
should  have  $394  invested  in  Texas,  but  has  nothing  as  yet,  nor  loans  to 


policyholders  in  this  State.  . 

Bankers  Reserve  of  Omaha,  Neb.— Entire  reserve  on  Texas  business, 
$20,674;  invested  in  Texas  securities,  $9360;  amount  required  to  be  in¬ 
vested  $12,361.50;  loaned  to  Texas  policyholders,  $793.26. 

Franklin  Life  of  Illinois-Reserve,  $281,179;  invested  in  Texas  securi¬ 
ties,  $9000;  amount  required  to  be  invested,  $119,354;  loaned  to  Texas 

P°Union1Cerntril— Reserve,  $878,872;  invested  in  Texas  securities,  $4,211,- 
asi  Kd-  am  mint  reouired  to  be  invested,  $367,633.87. 


C.  M.  Fort  &  Son  of  Atlanta,  Ga.,  advise  us  that  they  are  no  longer  connected 
with  the  State  Mutual  Life  of  Rome,  Ga. 

-Thompson  H.  Tones,  a  well-known  Southern  life  underwriter,  has  been  ap¬ 
pointed  agency  supervisor  of  the  American  National  of  Galveston,  Tex.,  for 
Georgia  and  Florida. 

-The  Jefferson  Standard  Life  of  Raleigh,  N.  C„  completed  its  first  year  on 
August  7  with  over  two  million  of  business  written  and  paid  for.  Only  one  death 
claim,  and  that  for  but  $1000,  has  been  reported. 

-The  semi-annual  statement  of  the  State  Mutual  Life  of  Rome,  Ga.,  for  the 
six  months  ended  June  30,  1908,  shows  total  assets  of  $1,618,169.  The  income 
during  the  period  was  $865,465,  and  the  claim  dividends  and  other  payment* 
$152,821.  Its  surplus  ever  legal  requirements  has  increased  from 
$132,906. 
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National  Convention  of  Insurance  Commissioners’  Programme. 

The  thirty-ninth  annual  session  of  the  above-named  convention  will  be 
held  at  the  Hotel  Pontchartrain,  Detroit,  Mich.,  August  25  to  27.  The 
sessions  will  be  entirely  in  the  hands  of  the  Commissioners,  as  no  com¬ 
pany  officials  have  been  invited  to  speak.  The  addresses  of  welcome  will 
be  made  by  Gov.  Fred  M.  Warner  and  Mayor  Wm.  B.  Thompson,  and  re¬ 
sponded  to  by  B.  F.  Carroll,  vice-president,  who  is  the  Republican  nomi¬ 
nee  for  Governor  of  Iowa.  Aside  from  the  routine  of  business  and  com¬ 
mittee  reports,  the  following  topics  will  be  discussed: 

"Should  the  Item  of  Accrued  Taxes  in  Reports  be  Treated  as  a  Lia¬ 
bility?”  Addresses  by  J.  A.  Hartigan  (Minnesota),  B.  F.  Crouse  (Mary¬ 
land),  Jos.  Button  (Virginia),  Otto  Kelsey  (New  York),  C.  W.  Fletcher 
(Massachusetts),  M.  0.  Rowland  (Michigan),  and  C.  C.  Gray  (Rhode 
Island),  to  be  followed  by  general  discussion. 

“Amortization  Plan  of  Valuing  Fixed-Term  Securities  and  Proper 
Method  of  Valuation  of  Other  Securities.”  Addresses  by  Otto  Kelsey 
(New  York),  F.  H.  Hardison  (Massachusetts),  Geo.  H.  Adams  (New 
Hampshire),  S.  W.  Carr  (Maine),  J.  J.  Brinkerhoff  (Illinois),  to  be  fol¬ 
lowed  by  general  discussion. 

“Texas  Investment  Law,”  Thomas  B.  Love  (Texas). 

“Departmental  Practices.”  (Under  this  head  will  be  included  any 
question  submitted  to  the  secretary  in  writing  by  any  Commissioner. 
This  subject  will  include  questions  touching  departmental  practice  as  to 
examinations;  as  to  impairment  of  capital;  as  to  year-end  transactions; 
as  to  checking  up  and  publishing  reports;  as  to  supervision  over  agents; 
as  to  rebating  by  life  agents;  as  to  complaints  filed  by  citizens;  as  to 
companies  which  may  write  automobile  hazards,  etc.)  Discussion  by 
E.  E.  Rittenhouse  (Colorado),  Jas.  V.  Barry  (Michigan),  J.  E.  Green 
(Maryland),  C.  W.  Fletcher  (Massachusetts),  S.  E.  Stilwell  (Ohio),  Geo. 
W.  Marshall  (Delaware),  Chas.  W.  Bell  (Kentucky),  T.  M.  Henry  (Mis¬ 
sissippi),  Fred  W.  Potter  (Illinois),  A.  C.  Scherr  (West  Virginia),  F.  H. 
McMaster  (South  Carolina),  F.  N.  Julian  (Alabama),  J.  T.  McComb 
(Oklahoma).  Open  discussion. 

“Advisability  of  Adopting  One  Mortality  Table  and  a  Uniform  Assumed 
Rate  of  Interest  Throughout  the  United  States,  for  Calculating  Reserves 
on  Life  Insurance  Policies.”  Address  by  Thos.  E.  Drake,  Washington, 
D.  C. 

“Desirability  of  a  Simplified  Form  of  Standard  Fire  Insurance  Policy.” 
Addresses  by  C.  C.  Lemert  (Ohio).  E.  M.  Wolf  (California),  J.  R.  Young 
North  Carolina),  W.  D.  Vandiver  (Missouri),  E.  M.  Searle,  Jr,  (Ne¬ 
braska),  Eugene  J.  McGivney  (Louisiana),  to  be  followed  by  general 
discussion. 

“Advisability  of  Standard  Provisions  for  Health  and  Accident  Policies.” 
Addresses  by  T.  H.  Macdonald  (Connecticut),  T.  Leigh  Thompson  (Ten¬ 
nessee),  G.  E.  Beedle  (Wisconsin),  L.  A.  Anderson  (Wisconsin),  and  H. 
R.  Cunningham  (Montana),  to  be  followed  by  general  discussion. 

“Classification  of  Fidelity  and  Surety  Risks  on  Bonds  of  Government 
Officials,”  by  C.  H.  Bond  of  United  States  Treasury  Department. 


The  President  of  the  New  England  Mutual  Life  Insurance 

Company. 


Elsewhere  in  this  issue  of  The  Spectator  appears  a  portrait  of 
Alfred  Dwight  Foster,  the  recently  elected  president  of  the  New  England 
Mutual  Life  Insurance  Company  of  Boston,  Mass.  Mr.  Foster  is  a  native 
of  New  England,  having  been  born  at  Worcester,  Mass.,  on  April  27,  1852. 
He  is  a  graduate  of  Harvard  of  the  class  of  1873,  and  was  admitted  to  the 
bar  in  1875.  For  a  number  of  years  he  gave  the  New  England  Mutual 
Life  splendid  service  as  its  counsel,  and  some  fifteen  years  ago  he  was 
elected  its  vice-president.  His  intimate  knowledge  of  the  practical  side 
of  the  life  insurance  business  made  him  an  invaluable  assistant  to  the 
late  President  Benjamin  F.  Stevens,  and  his  election  to  the  presidency  in 
April  last  was  but  the  logical  outcome  of  his  long  service. 

The  company  of  which  Mr.  Foster  is  president  has  had  a  long  and 
honorable  career.  It  was  the  first  company  chartered  on  this  continent 


to  write  life  insurance  exclusively,  and  has  for  sixty-five  years  con¬ 
sistently  stood  for  all  that  is  good  in  the  business.  At  no  time  have  its 


managers  been  influenced  by  any  desire  for  mere  bigness,  but  have  con¬ 
tented  themselves  with  steady,  consistent  growth.  The  following  exhibit 
of  its  progress  by  ten-year  periods  shows  how  well  it  has  fulfilled  its 


mission: 

Year. 

Income. 

Paid 

Policyholders. 

Assets. 

1847 . 

$13,703 

$220,370 

1857 . 

.  314,957 

109,961 

1 ,1S4,038 

1867 . 

.  2,203,808 

1,320.060 

6.0S2.400 

1877 . 

.  2.862,282 

2,128,474 

14,835,529 

1SS7 . 

.  3,379,913 

2.055,847 

19,008,247 

1897 . 

.  4,703,668 

3,036,681 

26,939,136 

1907 . 

.  S, 913,847 

4,405,660 

44,162,093 

Insurance 
in  Force. 
$3,234,094 
9,042,501 
52,367,184 
58,438,077 
69,754,124 
104,876,930 
178,872,320 


Since  organization,  the  New  England  Mutual  has  received  from  its 
policyholders  in  premiums  $132,392,943;  has  disbursed  under  its  contracts 
$104,232,559,  and  now  holds  assets  amounting  to  $44,162,093.  The  total 
benefits  to  policyholders  therefore  amount  to  $148,394,652,  equivalent  to 
$112  for  each  $100  received  in  premiums. 

The  officers  associated  with  President-  Foster  are  D.  F.  Appel,  vice- 


president;  Jacob  A.  Barbey,  secretary;  Wm.  F.  Davis  and  Jas.  G.  Wild- 
man,  assistant  secretaries;  Edwin  Welles  Dwight,  medical  director; 
Reginald  Foster,  counsel;  Herbert  B.  Dow,  actuary;  Glover  S.  Hastings, 
superintendent  of  agencies,  and  Frank  T.  Partridge,  assistant  superin¬ 
tendent. 


The  Qirard  Mutual  Life  Insurance  Company. 

The  above-named  organization  of  Philadelphia  is  a  stipulated  pre¬ 
mium  company,  organized  in  1906.  In  preparing  the  statistics  of  stipu¬ 
lated  premium,  assessment  and  fraternal  associations  for  publication  in 
The  Pocket  Register  of  Life  Associations,  issued  by  The  Spectator  Com¬ 
pany,  blanks  were  sent  to  the  Girard  with  the  courteous  request  that 
they  be  filled  out  with  the  proper  figures.  The  company  ignored  a  first 
and  second  request  to  this  effect,  and  in  accordance  with  the  custom  of 
The  Spectator  Company,  application  was  made  to  the  Insurance  Depart¬ 
ment  of  Pennsylvania  for  the  official  figures  of  the  company.  These  were 
very  kindly  furnished  us,  and  were  printed  as  received  in  The  Pocket 
Register.  Unfortunately  an  error  was  made  by  the  clerk  in  the  Insur¬ 
ance  Department  in  transcribing  the  figures,  whereby  the  premium  re¬ 
ceipts  of  the  Girard  were  understated.  This  led  to  some  correspondence 
between  the  Girard  and  the  Pennsylvania  Department,  resulting  in  Com¬ 
missioner  Martin  writing  a  letter  to  the  company  setting  forth  that  the 
premium  income  of  the  company  in  1907  was  $108,1140.33,  instead  of  $52,- 
120.09  as  printed  in  The  Pocket  Register.  The  Girard  has  sent  to  its 
policyholders  a  facsimile  of  the  Commissioner’s  letter,  indicating  that 
an  error  was  committed  by  The  Spectator  Company.  The  following  letter 
shows  the  authority  of  The  Spectator  Company  for  printing  the  erro¬ 
neous  figures  in  The  Pocket  Register; 

Pennsylvania  Insurance  Department, 
Harrisburg,  July  16,  1908. 

The  Spectator  Company: 

Gentlemen — In  supplying  you  with  the  figures  of  the  annual  report  for  1907  of 
the  Girard  Mutual  Life  Insurance  Company  of  Philadelphia  there  was  an  error 
made  in  giving  the  premium  income  of  the  company  as  $52,120.  Just  how  this 
error  occurred  I  do  not  know,  as  the  income  as  shown  by  the  report  was 
$108,640.33.  In  the  report  there  are  two  items  given  showing  $52,850.51  and 
$3,669.73,  marked  guaranty  fund,  which,  I  presume,  was  deducted  from  the  total 
of  the  premium  income  on  the  supposition  that  these  amounts  had  been  ad¬ 
vanced  by  the  officers  to  protect .  the  contracts;  this,  however,  is  not  the  case, 
but  the  premium  collected  is  divided  into  three  funds  called  the  mortuary  fund, 
guaranty  fund  and  expense  fund.  It  would  seem,  therefore,  that  this  guaranty 
fund  was  reported  to  you  as  other  income,  instead  of  as  premium  income,  where 
it  rightly  belongs. 

I  regret  exceedingly  that  this  error  should  have  occurred,  and  will  endeavor 
to  see  in  the  future  that  the  reports  sent  out  are  absolutely  correct  in  every  par¬ 
ticular.  Respectfully,  Sam’l  W.  McCulloch, 

Deputy  Insurance  Commissioner. 

Had  the  Girard  managers  observed  the  same  degree  of  courtesy  with 
which  they  were  treated  by  The  Spectator  Company,  and  filled  in  the 
blank  sent  them,  with  the  official  figures  as  furnished  by  them  to  the 
Pennsylvania  Department,  the  error  would  have  been  avoided,  and  they 
deprived  of  any  just  cause  of  complaint. 


The  Insurance  Year  Book  for  1908=1909. 

The  thirty-sixth  annual  issue  of  The  Insurance  Year  Book  has  just 
been  published  by  The  Spectator  Company.  In  its  several  annual  issues 
this  work  has  expanded  with  the  growth  of  (he  insurance  business,  new 
features  having  been  constantly  added  to  its  mass  of  information  as  the 
conditions  demanded.  Its  present  development  is  the  result  of  a  series  of 
evolutions  similar  to  those  through  which  the  insurance  business  itself 
has  passed.  Like  most  of  the  companies,  it  has  grown  in  size  and  im¬ 
portance,  and  from  a  small  volume  of  100  pages  or  so,  it  has  become  a 
two-volume  book,  each  containing  more  than  1100  pages.  One  volume 
is  devoted  to  life,  casualty,  surety  and  miscellaneous  insurance,  the  other 
to  fire  and  marine  insurance.  Both  volumes  are  recognized  as  standard 
authorities  in  their  several  fields,  and  indispensable  to  every  insurance 
man  as  works  of  reference.  A  condensed  summary  of  the  contents  of 
each  volume  is  herewith  presented. 

THE  LIFE,  CASUALTY  AND  MISCELLANEOUS  VOLUME. 

Over  1100  pages  are  devoted  to  the  data  relating  to  life,  casualty  and 
miscellaneous  insurance,  all  of  w'hich  is  carefully  compiled  from  authori¬ 
tative  sources.  The  first  section  of  the  volume  deals  with  the  statutory 
requirements  of  the  several  States  and  Territories,  giving  a  synopsis  of 
the  laws  relating  to  the  admission  of  life,  casualty  and  miscellaneous 
companies,  as  well  as  assessment  organizations  and  fraternal  orders. 
The  next  section  deals  in  an  exhaustive  manner  with  the  transactions  of 
foreign  companies,  showing  in  comprehensive  form  details  of  the  business 
of  life  and  casualty  companies  throughout  the  world.  Canadian  insur¬ 
ance  interests  are  handled  in  a  special  department  covering  the  entire 
range  of  the  business  in  the  Dominion  for  a  period  of  ten  years. 

The  tremendous  business  transacted  by  the  life  insurance  companies 


84 


1908] 


THE  SPECTATOR 


Life  Insurance 


.  August  13, 

of  the  United  States  is  analyzed  from  every  point  of  view  in  a  most 
elaborate  series  of  tables,  permitting  comparisons  of  transactions  from 
year  to  year.  Among  these  tables  may  be  mentioned  the  aggregates  for 
each  of  the  forty-nine  years  of  the  existence  of  the  Insurance  Depart¬ 
ment  of  the  State  of  New  York;  payments  to  policyholders  and  accumula¬ 
tions  for  their  benefit;  the  growth  of  industrial  insurance;  dividends  paid 
to  stockholders;  also  tables  of  percentages  showing  the  rate  of  interest 
earned,  expense  rate  and  termination  by  surrender  and  lapse  for  a  period 
of  twenty  years.  These  tabulations  are  of  great  interest  and  instructive 
to  all  engaged  in  the  life  insurance  business. 

A  valuable  department  of  this  volume  of  The  Year  Book  is  that  given 
under  the  heading  of  Life  Insurance  History,  and  occupying  upwards  of 
140  pages.  In  that  department  are  shown  the  figures  of  all  existing  level- 
premium  companies  of  the  United  States,  numbering  over  160,  year  by 
year,  since  organization,  and  covering  the  principal  items  of  their  annual 
statements.  Much  of  the  data  given  relating  to  the  earlier  years  of 
many  of  the  older  organizations  is  unobtainable  through  any  other  work, 
and  the  whole  constitutes  a  complete  history  of  the  business  during  the 
past  sixty-six  years.  The  Life  Insurance  Compendium  comprises  a  sec¬ 
tion  of  about  100  pages,  giving  an  analysis  of  the  statements  of  the  life 
insurance  companies  for  the  past  two  years  in  a  most  comprehensive 
manner.  No  State  Department  covers  all  the  companies  of  the  United 
States,  and  The  Insurance  Year  Book  is  the  only  publication  that  sup¬ 
plies  full  details  of  the  official  annual  reports  of  every  company  from  the 
smallest  to  the  largest.  The  department  of  Life  Insurance  by  States 
covers  the  transactions  of  the  individual  companies  in  each  State  and 
Territory  for  the  past  year,  and  is  a  feature  of  great  interest,  showing  as 
it  does  the  distribution  of  life  insurance  throughout  the  country.  Other 
important  and  valuable  features  of  this  volume  are  given  under  the 
headings  of  the  gain  and  loss  exhibit  for  1907,  retired  companies, 
directors,  life  underwriters’  organizations  and  list  of  actuaries,  while  the 
record  of  the  year  shows  in  handy  form  the  numerous  changes  in  com¬ 
panies  and  in  company  officials.  A  department  covering  many  pages  is 
devoted  to  important  particulars  relating  to  stipulated  premium  com¬ 
panies,  assessment  associations  and  fraternal  orders,  including  also 
assessment  accident  and  sick  benefit  societies,  the  statistics  covering  two 
years. 

The  section  devoted  to  casualty,  surety  and  miscellaneous  insurance  is 
very  complete,  showing  the  statistics  of  the  business  by  individual  com¬ 
panies  for  the  past  ten  years,  also  the  business  of  each  company  in  the 
several  States  and  Territories  during  1907,  and  the  dividends  paid  to 
stockholders  for  twenty-five  years.  A  valuable  feature  of  this  depart¬ 
ment  is  an  extensive  chapter  on  liability  insurance,  giving  the  history  of 
its  development,  which  fitly  supplements  the  statistical  exhibit  and  con¬ 
tains  a  large  amount  of  useful  information.  There  is  included  also  a  list 
of  the  directors  of  the  various  companies  and  an  extensive  list  of  field 
men  with  their  several  locations. 

THE  FIRE  AND  MARINE  VOLUME. 

The  fire  and  marine  volume  of  The  Insurance  Year  Book  for  1908-1909 
embraces  about  1400  pages  of  information  of  such  variety  and  scope  that 
it  is  likely  to  be  referred  to  daily  in  the  office  of  any  enterprising  fire 
underwriter.  Many  questions  arise  in  the  course  of  business  to  which 
the  company  official  or  manager,  general,  special  or  local  agent  desires  a 
prompt  answer,  and  it  is  probable  that  the  latter  will  be  readily  found  in 
one  of  the  numerous  divisions  of  The  Insurance  Year  Book.  It  is  im¬ 
portant,  therefore,  that  a  copy  of  the  latest  edition  of  this  valuable 
annual  publication  should  be  kept  constantly  at  hand;  it  will  save  much 
time  and  correspondence. 

The  Insurance  Year  Book,  fire  and  marine  volume,  is  practically  a  com¬ 
pendium  of  the  detailed  statements  of  all  fire  and  marine  insurance  in¬ 
stitutions  operating  in  the  United  States,  both  American  and  foreign, 
licensed  and  unlicensed.  The  latest  detailed  statements  of  the  companies 
are  included  in  the  department  entitled  “Reports  of  Fire  Insurance  Com¬ 
panies,”  and  they  are  subdivided  into  groups  as  follows;  American 
Stock  Fire  and  Marine  Insurance  Companies  (licensed) ;  Foreign  Fire  and 
Marine  Insurance  Companies  (licensed  in  the  United  States) ;  American 
Mutual  Fire  and  Marine  Insurance  Companies;  Underwriters'  Agencies; 
Lloyds  and  Reciprocal  Underwriters’  Associations;  Unlicensed  American 
Fire  Insurance  Companies;  Unlicensed  Foreign  Fire  and  Marine  Insur¬ 
ance  Companies,  and  data  concerning  each  company  are  segregated  so 
that  practically  all  desired  information  relating  to  a  single  company  may 
be  found  by  one  reference.  Some  of  the  information  thus  given  is  men¬ 
tioned  below:  Company  officials,  directors  and  general  and  special 
agents,  with  the  territory  covered;  tabulation  of  the  principal  items  of 
the  statements  for  five  years  (mutual  companies,  three  years) ;  financial 
statement  as  of  December  31,  1907,  showing  character  of  assets  and 
liabilities,  with  the  amount  of  each  class;  risks  and  premiums  in  force; 
business  since  organization;  descriptions  pf  real  estate  holdings,  with 


more  or  less  detail  as  to  cost,  market  values,  etc.;  descriptions  of  mort¬ 
gage  loans;  details  of  securities  for  collateral  loans;  list  of  bonds  and 
stocks  owned,  with  par  and  market  values;  data  concerning  San  Fran¬ 
cisco  conflagration  losses,  and  capital  changes  and  surplus  contribu¬ 
tions,  etc. 

“Fire  Departments  and  Water  Supply”  is  the  descriptive  title  of  a 
division  of  The  Insurance  Year  Book,  fire  and  marine  volume,  which  has 
been  found  exceedingly  useful  by  fire  underwriters  desiring  to  ascertain 
the  extent  of  the  fire  protection  maintained  in  the  various  cities  and 
towns  of  the  United  States  and  Canada.  Although  the  data  presented 
are  condensed  as  much  as  they  can  be,  intelligibly,  and  are  set  in  small 
type,  the  matter  relating  to  about  5700  cities  and  towns  occupies  over  500 
pages,  and  would  make  a  very  respectable  book  in  itself,  well  worth  the 
price  of  the  whole  Year  Book.  Some  of  the  details  given  are  as  follows, 
the  department  being  arranged  alphabetically  by  States,  with  the  cities 
and  towns  in  each  in  alphabetical  order: 

Name;  population;  fire  area;  mercantile  buildings,  material  and  height; 
private,  ditto;  ordinances  as  to  wooden  roofs  and  combustibles;  investi¬ 
gation  of  fires;  average  fire  loss  per  year,  three  years;  average  insurance 
involved;  fire  department  equipment — numbers  of  steamers,  engines  on 
wheels,  chemical  extinguishers,  hook  and  ladder  trucks,  aerial  trucks, 
hose  wagons,  hose  carriages,  horses;  quantity,  kind  and  condition  of 
hose;  character  of  fire  alarm;  number  of  boxes;  value  of  equipment; 
value  of  buildings;  annual  expenses,  number  of  members,  etc.  As  to 
water  supply,  the  information  covers  source,  distance,  system,  quality, 
reservoir  capacity,  pumping  facilities,  miles  and  sizes  of  mains;  numbers 
of  hydrants,  valves,  meters,  services;  pressure,  domestic  and  fire;  con¬ 
sumption;  cost;  bonded  debt;  interest;  cost  of  maintenance;  ownership. 
It  will  readily  be  seen  that  the  information  as  above  outlined  is  of  a 
strictly  utilitarian  nature  and  well  calculated  to  convey  a  clear  idea  of 
the  prevailing  conditions  in  the  respective  municipalities. 

Among  the  other  departments  are  a  list  of  surplus-line  companies  and 
brokers,  with  the  names  and  addresses  of  parties  furnishing  the  policies 
of  the  respective  companies;  short-rate  cancellation  tables  in  use  in 
various  sections  of  the  country;  premiums  and  losses  in  New  York  city 
for  a  series  of  years;  statistics  of  fires  in  American  cities;  a  list  of  State 
insurance  officials  and  dates  of  next  sessions  of  State  legislatures;  list 
of  automatic  sprinklers  and  their  manufacturers;  stock  companies 
writing  tornado  insurance;  risks  written  and  in  force;  National  Board 
tables  of  risks,  premiums,  losses,  expenses,  taxation,  ratios,  etc.;  taxes 
paid  by  fire  insurance  companies  in  1907,  with  ratios  to  premiums;  pre¬ 
miums  received  by  the  respective  companies  in  various  cities  in  1907; 
par,  book  and  market  values  of  insurance  companies’  stocks,  with  yearly 
dividend  rates  for  twenty-five  years;  a  list  of  companies  which  have 
retired  in  the  last  half  century,  and  a  list  of  those  in  the  hands 
of  receivers,  with  the  names  of  the  latter;  a  list  of  underwriters’ 
organizations  in  all  sections  of  the  country,  with  their  officers’ 
names,  etc.;  data  concerning  fire  insurance  companies  in  foreign  coun¬ 
tries,  compiled  from  special  reports  and  other  sources;  a  chapter  de¬ 
voted  to  insurance  in  Canada,  and  tabulations  of  the  home-office  state¬ 
ments  of  British  and  other  foreign  companies  for  1907. 

The  book  also  contains  a  directory  of  insurance  agents  throughout  the 
United  States  and  Canada,  arranged  by  States  and  towns,  which  occupies 
over  200  pages,  four  columns  to  a  page.  This  list,  which  is  revised  yearly, 
indicates  the  classes  of  business  handled  by  each  agency.  There  are  also 
lists  of  independent  fire  loss  adjusters,  and  a  list  of  specially  qualified 
insurance  lawyers. 

Other  features  of  the  fire  and  marine  volume  are  a  list  of  large  fires  in 
the  United  States  and  Canada  from  1700  to  1908,  and  a  record  of  the  year 
to  June  15,  embracing  official  changes,  deaths,  new  companies,  etc.  The 
whole  work  is  fully  indexed,  and  no  insurance  library  is  complete  without 
it — in  fact,  it  should  find  a  place  on  the  desk  of  every  fire  underwriter  in 
the  country. 

The  Insurance  Year  Book  sells  at  $6  per  volume,  singly,  or  at  $10  for 
the  two  volumes,  if  ordered  together.  All  orders  should  be  addressed  to 
The  Spectator  Company,  135  William  street,  New  York. 


— In  the  matter  of  the  appeal  of  the  Pacific  Surety  Company  to  the  Supreme 
Court  of  Connecticut  from  judgment  of  $9,562.50  given  against  it  in  the  Superior 
Court  at  New  Haven,  Conn.,  growing  out  of  the  acceptance  by  the  American 
Surety  Company  of  the  bond  of  the  Pacific  Surety  Company  to  indemnify  the 
former  on  a  contract  bond  and  for  giving  up  collateral  security  in  connection 
therewith,  the  Supreme  Court  of  Connecticut  on  August  3,  1908,  affirmed  the 
judgment,  except  that  it  disallowed  $1,271.25  of  the  interest  recovered  on  the 
original  judgment.  As  the  American  Surety  Company  has,  therefore,  remitted  this 
amount  of  interest  which  the  court  found  excessive,  the  final  judgment  for  the 
Pacific  Surety  Company  to  pay  is  $8,291.25,  with  interest  from  February  27,  1908. 


Casualty,  Surety,  Etc. 


THE  SPECTATOR 


[Thursday 


Casualty,  Surety  and  Miscellaneous 


The  Adjuster’s  Manual. 

The  Adjuster’s  Manual  for  the  settlement  of  accident  and  health 
claims,  prepared  by  Dr.  C.  H.  Harbaugh  of  Philadelphia,  has  been  issued 
by  The  Spectator  Company,  135  William  street,  New  York,  and  sells  at 
$2  a  copy.  This  volume,  which  is  bound  in  convenient  size,  gives  us  an 
excellent  idea  of  the  duration  of  house  confinement  resulting  from  acci¬ 
dents  and  diseases,  together  with  the  length  of  total  and  partial  disa¬ 
bility  that  experience  has  shown  should  exist  under  usual  conditions. 
This  useful  manual  well  evidences  that  it  has  been  prepared  along  prac¬ 
tical  lines,  and  by  a  physician  who  has  had  considerable  experience  in 
adjusting  accident  and  health  claims.  It  ought  to  prove  of  special  value 
to  the  men  engaged  in  the  profession  of  accident  and  health  underwrit¬ 
ing. — Views. 


Accident  Insurance  the  Basis. 

A  gentleman  who  was  approached  to  sign  an  application  for  accident 
insurance,  demurred  on  the  ground  that  he  already  carried  life,  fire, 
steam-boiler,  plate-glass,  liability  and  marine  insurance.  The  agent  had 
the  proper  reply  ready  and  in  the  following  well-chosen  words  turned 
the  tide  in  his  favor: 

All  the  forms  of  insurance  you  have  just  mentioned  are  different  forms 
of  pure  accident  insurance,  excepting  the  life  insurance  policy,  and  that 
is  in  part,  for  it  covers  accidental  death.  Not  one  cent  can  you  ever 
realize  from  all  the  policies  mentioned  except  by  accident  to  your  prop¬ 
erty.  Now  it  seems  to  me  that  you  are  worth  to  your  business  as  much 
as  any  building  you  own,  or  any  steam  boiler  or  plate-glass  window  you 
have  covered  with  protection.  Your  energy  and  time  are  worth  more 
than  any  piece  of  property  you  possess,  while  you  are  infinitely  more 
exposed  to  accidents. 


Examination  of  /Etna  Indemnity. 

The  result  of  the  examination  of  the  /Etna  Indemnity  Company  of 
Hartford,  conducted  jointly  by  the  Connecticut  and  the  New  York  In¬ 
surance  Departments,  has  been  made  public.  According  to  the  Connecti¬ 
cut  Department’s  figures,  the  ^Etna  Indemnity  possesses  total  admitted 
assets  aggregating  $964,190;  liabilities,  $614,035,  and  a  surplus  to  policy¬ 
holders  of  $350,155.  The  report  of  the  New  York  State  Department  shows 
a  somewhat  smaller  surplus  than  that  of  Connecticut,  due  to  the  fact 
that  the  latter  allowed  reinsurance  amounting  to  several  thousand  dol¬ 
lars,  placed  with  the  Munich  Reinsurance,  which  is  one  of  the  strongest 
reinsurance  companies  operating  in  the  United  States,  but  is  admitted 
to  New  York  for  fire  reinsurance  only.  The  company  accepts  the  find¬ 
ings  of  the  two  Departments  without  protest,  and  in  sending  out  the 
joint  report  to  its  agents  it  says  in  part:  “It  is  a  matter  of  congratula¬ 
tion  that  all  of  the  securities  which  were  criticised  by  several  of  the 
Insurance  Departments,  and  which  appear  in  the  report  as  of  June  30, 
1908,  have  since  been  disposed  of  entirely  and  replaced  by  high-grade  se¬ 
curities.” 


Casualty  Notes 

-Vice-President  Edwin  W.  DeLeon  of  the  Casualty  Company  of  America  has 
returned  from  Europe. 

— The  ^Etna  Accident  and  Liability  Company  is  preparing  to  write  plate  glass 
and  burglary  insurance. 

—The  West  Virginia  Casualty  of  Clarksburg,  W.  Va.,  has  reinsured  in  the 
Colonial  Casualty  of  Huntington,  W.  Va. 

— At  a  recent  gathering  of  the  general  and  special  agents  of  the  American 
Credit  Indemnity  in  Chicago,  President  Phelan  and  Vice-President  Treat  were 
present,  together  with  about  forty-five  agents. 

— The  general  and  special  agents  of  the  American  Credit  Indemnity  Company 

met  in  Chicago  on  August  4  to  consider  business  conditions.  Ihe  reports  of 

the  agents  showed  a  general  improvement  in  business  throughout  the  country. 

— It  is  announced  that  F.  C.  Robinson  &  Co.  of  Atlanta  have  purchased  the 
general  agency  of  the  Preferred  Accident  from  the  firm  of  Drake  &  Owens,  and 
also  the  general  agency  of  the  New  York  Plate  Glass,  from  A.  D.  McCaughney 
&  Co. 

— The  Philadelphia  Casualty  has  issued  a  new  accident  policy  form  which  sells 
at  $25  a  year.  This  form  is  designed  with  special  care  as  to  simplicity  in  phrase¬ 
ology.  It  is  a  very  liberal  contract  in  every  way  and  will  doubtless  prove  an 
easy  policy  to  sell.  Besides  numerous  other  liberal  indemnities,  it  provides  in 

case  of  severance  of  either  arm  at  or  above  the  elbow  a  single  principal  of 

$3,333.33  and  a  double  principal  sum  of  $6,666.66. 


Surety  Notes. 

— The  American  Surety  Company,  claiming  that  it  is  not  engaged  in  the 
business  of  insurance  within  the  meaning  of  the  statutes  of  Tennessee,  is  seek¬ 
ing  to  recover  certain  taxes  paid  to  the  State  on  its  premium  income. 


REPORTS  OF  FIRE  INSURANCE  COMPANIES. 


In  this  department  will  appear,  from  week  to  week,  the  latest  state¬ 
ments  of  licensed  and  unlicensed  fire  insurance  companies  operating  in 
the  United  States,  together  with  other  information  concerning  them  of 
interest  to  policyholders,  company  officials,  agents  and  brokers.  The 
data  presented  in  this  department  will  also  be  published  in  the  form  of  a 
monthly  supplement  to  the  book  entitled  “Reports  of  Fire  Insurance 
Companies,”  which  is  published  annually,  in  June,  by  The  Spectator 
Company.  Prices:  Book,  with  monthly  supplements,  one  year,  $7;  book 
only,  $5;  monthly  supplement  only,  $2  per  annum. 

American  Druggists  Fire  Insurance  Company,  Cincinnati,  O. 

The  stockholders  of  the  American  Druggists  Fire  have  approved  the  proposal 
of  the  directors  to  increase  the  capital  stock  to  not  more  than  $200,000. 


Bankers  Fire  Insurance  Company,  Los  Angles,  Cak 

The  Bankers  Fire  of  Los  Angeles,  Cal.,  has  been  incorporated,  to  have 
$200,000  capital  stock.  J.  E.  Youtz  will  be  managing  underwriter. 


Federal  Union  Insurance  Company  of  Illinois,  Chicago,  Ill. 

This  company  has  received  its  charter  from  the  Illinois  Insurance  Department. 
Its  capital  is  $100,000,  and  paid-in  surplus  $50,000.  The  company  will  write  fire 
and  marine  insurance  and  immediately  enter  Ohio  and  Michigan.  Before  the 
end  of  the  year  other  \\  estern  States  will  be  entered.  Ihe  stockholders  and 
directors  of  the  Federal  Union  are,  to  a  considerable  extent,  from  among  the 
underwriters  of  the  Federal  Lloyds,  which  ceased  writing  fire  business  April  1 
last.  The  officers  are:  President,  V.  F.  Mashek;  vice-presidents,  W.  H.  leare 
and  M.  F.  Rittenhouse;  treasurer,  T.  L.  Osborn;  secretary  and  manager,  F.  H. 
Osborn. 


Property  Insurance  Company,  Ltd.,  London. 

This  company,  which  is  accepting  desirable  surplus  lines  in  this  county  through 
H.  E.  Scharlach,  United  States  branch  manager.  San  Francisco,  Cal.,  has  ap¬ 
pointed  for  the  protection  of  American  policyholders  a  board  of  trustees,  under 
whose  supervision  it  is  stated  the  earnings  of  the  American  branch  of  the  com¬ 
pany  are  invested.  Mr.  Scharlach  states  that  losses  are  paid  in  this  country, 
and  the  United  States  manager  has  authority  to  accept  service  of  legal  process 
and  to  settle  all  claims  against  the  company. 

The  Property  Insurance  Company’s  financial  statement  as  of  May  31,  1908, 
shows  total  assets,  including  $S5.4S9  of  subscribed  capital  subject  to  call,  of 
$141,661;  liabilities,  including  $97,400  subscribed  capital,  $114,960,  and  a  net  sur¬ 
plus  of  $26,701.  The  assets  consist  of: 


Debentures,  stocks  and  bonds  owned .  $27,910 

Loans  on  security  (short  term) .  8,969 

Premiums  in  course  of  collection  (net) .  10,379 

Office  furniture,  leasehold  interest,  etc .  932 

Coupons  and  registration  labels  on  hand .  343 

Cash  at  bank  and  on  hand .  7,639 


$56,173 

Subscribed  capital,  subject  to  call .  85,489 


Total  . $141,661 

Liabilities: 

Losses  in  process  of  adjustment .  $350 

Sundry  creditors  .  78 

Deposits  .  4,957 

Unexpired  premiums  (reinsurance  reserve) .  12,175 

Subscribed  capital  . 97,400 


$114,960 

Net  surplus  .  26,701 


Total  . $141,661 


Agents  and  Solicitors 

who  are  subscribers  to  THE  SPECTATOR,  and  who 
wish  to  increase  their  commissions  by  selling 
additional  kinds  of  insurance,  will  be 

Cheerfully  Helped  to  Form  New  Connections 

with  companies  writing 

FIRE,  LIFE,  ACCIDENT,  HEALTH,  LIABILITY, 
LIVE  STOCK,  BURGLARY,  PLATE  GLASS, 
AUTOMOBILE,  FIDELITY,  STEAM  BOILER, 
FLY  WHEEL,  SPRINKLER,  CREDIT,  BANK 
DEPOSIT,  MARINE,  REGISTERED  MAIL,  TOR¬ 
NADO  and  HAIL  INSURANCE.  ::  ::  ::  :: 

While  soliciting  particularly  for  one  class  of  insur¬ 
ance,  the  agent  who  is  posted  and  ready  to  take  appli¬ 
cations  for  other  classes  of  insurance  can  often  get 
them  for  the  asking.  LET  US  AID  YOU! 

The  Spectator  Company 

135  WILLIAM  STREET,  •  NEW  YORK 


August  20,  1908] 
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THE  SPECTATOR: 

The  Spectator,  established  in  1868,  is  a  weekly  journal  devoted 
to  promoting  the  best  interests  of  trustworthy  insurance  of  all  kinds. 
The  subscription  price  for  the  United  States,  Canada  and  Mexico  is 
Four  Dollars  per  annum,  postage  prepaid.  To  all  foreign  countries  in 
the  Postal  Union,  Five  Dollars  per  annum. 

The  Spectator  has  a  larger  circulation  than  any  other  insurance 
journal — and  carries  no  “deadhead”  subscriptions. 

THE  SPECTATOR  COMPANY,  Publishers. 

Clifford  Thomson,  President.  Arthur  L.  J.  Smith,  Sec’y  &  Treas. 

(  231  John. 

Telephone,  j  232  john  Address,  135  William  St.,  N.  Y. 


[All  persons  residing  in  America  who  may  desire  to  purchase  publica¬ 
tions  issued  by  Charles  &  Edwin  Layton,  of  London,  should  order 
through  The  Spectator  Company.  As  sole  selling  agents  in  America  for 
that  well-known  firm,  all  orders  for  their  publications  are  filled  through 
this  company.] 
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IN  a  timely  and  impressive  letter  addressed  to  the  public,  the 
National  Board  of  Fire  Underwriters,  by  President  J. 
Montgomery  Hare,  has  invited  attention  to  the  importance  of 
adopting  some  means  of  preventing  the  growing  fire  waste  in 
this  country,  and  has  shown  that  the  fire  losses  and  number  of 
fires  per  capita  in  the  United  States  greatly  exceed  those  of 
European  countries.  The  work  of  the  National  Board  in  en¬ 
deavoring  to  help  bring  about  this  much-to-be-desired  result 
is  modestly  alluded  to;  and  municipal  authorities  and  owners 
of  large  properties  would  do  well  to  co-operate  with  Jhe  board 
in  furthering  the  common  good. 


WHILE  there  has  recently  been  considerable  criticism  in 
this  country  regarding  the  Lloyds  of  London  be¬ 
cause  of  the  reported  failure  of  one  group  of  underwriters  to 
pay  its  losses,  The  London  Times  and  the  London  papers  gen¬ 
erally  are  even  more  severe  in  their  strictures.  They  de¬ 
nounce  the  gambling  proclivities  of  the  underwriters  at 
Lloyds,  the  lack  of  security  under  their  policies,  and  the  entire 
absence  of  public  knowledge  regarding  the  Lloyds  transac¬ 
tions  or  financial  condition.  Lloyds  make  no  reports  to  any 
authority,  are  subject  to  no  supervision,  and  all  its  transac¬ 
tions  are  conducted  in  secret.  Outside  of  its  marine  business 
it  possesses  no  funds  available  to  pay  losses  in  case  the  under¬ 
writers  default,  yet  it  has  the  temerity  to  write  fire  insurance, 
and  nearly  every  other  kind  known,  and  to  gamble  upon  all 
sorts  of  events  that  are  as  uncertain  as  horse  racing  or  local 
elections.  The  London  papers  warn  the  public  against  putting 
its  trust  in  Lloyds,  and  urge  that  measures  be  taken  to  compel 
them  to  give  publicity  as  to  their  transactions  and  their  ability 
to  meet  their  contracts.  Also  that  they  be  prohibited  from 
writing  policies  that  are  of  a  purely  gambling  nature.  In  this 
country  the  public  looks  to  the  various  Insurance  Depart¬ 
ments  for  protection  against  untrustworthy  insurance 
schemes,  and  the  fact  that  all  companies  are  required  to  fur¬ 
nish  annual  statements  of  their  condition  is  of  itself  an  im¬ 
portant  safeguard.  The  Lloyds  agents  in  this  country  claim 
to  do  only  a  surplus  line  business,  taking  such  insurance  as 
the  regular  companies  cannot  carry ;  but  this  is  an  excuse  to 


enable  them  to  get  a  foothold,  for  it  is  maintained  that  con¬ 
siderable  direct  business  is  written  by  brokers  under  Lloyds 
policies.  This  surplus  line  excuse  covers  a  multitude  of  sins, 
even  that  of  rate  cutting.  The  regularly  licensed  companies, 
that  pay  taxes  and  comply  with  the  law  in  every  respect,  mak¬ 
ing  annual  reports  so  that  the  public  can  learn  just  what  they 
are  doing  and  how  they  stand  financially,  are  abundantly 
equipped  to  carry  virtually  all  the  insurance  that  is  required. 
While  numerous  lines  are  reported  to  be  in  excess  of  the 
capacity  of  the  companies  to  carry,  it  is  generally  a  question  of 
rates  that  creates  the  demand  for  surplus  insurance  facilities. 
The  Lloyds,  paying  no  taxes  nor  a  thousand  other  expenses 
the  legitimate  companies  are  subjected  to,  can  afford  to  cut 
rates,  and  it  is  a  matter  of  complaint  that  they  often  write  in¬ 
surance  direct  at  a  lower  figure  than  the  companies  can  afford 
to.  As  a  matter  of  fact,  there  is  no  necessity  for  an  honest 
propertyowner  trusting  to  the  Lloyds  for  his  insurance,  and  as 
the  concern  offers  no  guarantee  of  ability  to  pay  losses,  those 
who  do  trust  to  it  are  leaning  upon  a  very  weak  and  intangible 
support.  The  recent  exposures  of  such  weakness,  and  the 
failure  of  one  of  the  Lloyds  groups  to  meet  claims  against  it, 
should  be  sufficient  warning  to  propertyowners  to  avoid  them 
in  the  future.  _ 


NOW  that  the  stock  control  of  the  Provident  Savings  Life 
Assurance  Society  has  been  secured  by  Arthur  G. 
Langham  of  Louisville,  the  question  of  general  interest  is: 
“What  will  he  do  with  it?”  In  his  promise  that  the  society 
will  hereafter  be  conducted  on  legitimate  life  insurance  lines 
by  capable  men,  the  policyholders  in  the  society  will  have 
occasion  to  rejoice.  The  stock  of  the  society  has  been  the 
football  of  speculators  so  long,  and  so  many  unscrupulous 
persons  have  had  a  kick  at  it,  that  the  interests  of  the  policy¬ 
holders  have  been  in  imminent  peril  and  the  very  existence  of 
the  society  threatened.  That  it  has  survived  all  the  disasters 
precipitated  upon  it  by  the  greedy  stock  speculators  furnishes 
additional  evidence  of  the  soundness  of  the  system  of  life  in¬ 
surance  upon  which  it  is  deeply  rooted.  No  financial  institu¬ 
tion  in  the  country  could  have  withstood  such  vicious  manipu¬ 
lations  as  the  Provident  Savings  has  been  subjected  to  in  the 
efforts  made  by  various  cliques  to  get  control  of  its  assets 
and  its  management.  During  the  recent  negotiations  that 
ended  in  Mr.  Langham  obtaining  control  it  was  a  part  of  the 
programme  that  the  society  should  be  turned  over  to  the  In¬ 
ter-Southern  Life  Insurance  Company  of  Louisville,  but,  as 
Superintendent  Kelsey  refused  to  license  that  company  to  do 
business  in  New  York  State  because  of  adverse  reports  as  to 
its  financial  standing  and  business  management,  that  project 
was  necessarily  dropped.  Another  set  of  capitalists,  however, 
represented  by  Mr.  Langham,  came  to  the  front,  and  the  sale 
was  completed.  Mr.  Langham  is  now  president  of  the  society, 
and  the  process  of  reorganization  is  under  way.  At  present 
the  society  is  prohibited  from  writing  new  business,  and  it 
will  remain  in  a  state  of  suspense  until  the  Superintendent  is 
satisfied  that  it  is  in  a  solvent  and  trustworthy  condition. 
This  implies  that  he  will  also  consider  the  character  and 
ability  of  the  men  who  are  to  be  entrusted  with  its  future  man- 
asement.  Mr.  Langham  has  had  an  extended  and  successful 
experience  in  the  fire  insurance  business,  and  is  known  to  be 
an  active,  up-to-date  business  man.  If  he  is  fortunate  in  sur- 
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rounding  himself  with  experienced  and  progressive  life  in¬ 
surance  men,  it  will  be  possible  not  only  to  convince  policy¬ 
holders  that  their  interests  are  in  good  hands,  but  to  restore 
the  Provident  Savings  to  the  full  confidence  of  the  com¬ 
munity.  But  it  will  take  time  and  unremitting  perseverance 
to  undo  the  mischief  brought  upon  the  society  by  a  few  specu¬ 
lating  adventurers  who  sought  only  such  pecuniary  advantage 
as  they  could  obtain  from  owning  a  controlling  interest  in  its 
stock.  The  Provident  Savings  is  a  life  insurance  company, 
and  not  a  stock-jobbing  proposition. 


LIFE  INSURANCE  TOPICS 


IN  AND  ABOUT  NEW  YORK. 

H.  G.  Everett  of  Des  Moines.  Ia.,  secretary  of  the  Central  Life 
Assurance  Society  of  the  United  States,  was  among  recent  visitors  to 
New  York. 

After  September  i  the  Norwich  and  London  Accident  will  transfer 
its  New  York  agency  from  J.  H.  Delesderniers  to  Payne  &  Ramsay, 
the  latter  having  made  arrangements  to  take  over  the  good  will  of 
Mr.  Delesderniers’  accident  business. 

The  July  business  of  the  New  York  Life  was  productive  of  some 
remarkable  individual  records  both  in  volume  and  applications.  A 
summary  of  the  leaders  on  volume  shows  that  one  man  secured  $495,- 
000,  two  men  between  $300,000  and  $400,000  each,  five  between  $200,000 
and  $300,000,  thirty-three  between  $100,000  and  $200,000,  and  sixty-six 
between  $50,000  and  $100,000.  On  applications  equally  remarkable 
results  were  shown,  no  less  than  174  men  having  secured  more  than 
ten  each.  The  figures  on  this  basis  are  three  men  between  50  and  60 
each,  two  between  40  and  50,  five  between  30  and  40,  thirty-three 
between  20  and  30,  and  131  between  10  and  20. 


BOSTON  AND  VICINITY. 

The  Massachusetts  Insurance  Commissioner’s  report  on  life,  acci¬ 
dent  and  casualty  insurance  is  expected  to  appear  about  the  first  of 
September.  It  is  to  the  last  legislature  that  the  report  will  be 
addressed,  and  those  gentlemen  are  now  pretty  well  scattered  through¬ 
out  the  rural  regions  of  the  Commonwealth. 

Deputy  Insurance  Commissioner  I'letcher  is  superintending  the 
cutting  of  an  abundant  oat  crop  on  his  farm  in  Skowhegan,  Me. 

The  announcement  of  the  appointment  of  Charles  M.  Rogers 
general  manager  of  the  ordinary  life  department  of  the  Boston 
Mutual  Life  was  made  at  a  banquet  of  the  superintendents  of  the 
company  at  the  American  House  Thursday  afternoon. 

NOTES  FROM  PHILADELPHIA. 

The  Pittsburg  Casualty  has  appointed  A.  C.  Flint  of  this  city 
manager  for  Eastern  Pennsylvania.  Mr.  Flint  has  been  prominent 
in  the  casualty  insurance  field  for  a  long  time,  and  recently  was 
superintendent  of  the  plate  glass  department  of  the  Philadelphia 
Casualty. 

Following  the  suits  brought  over  three  weeks  ago  as  a  result  of  the 
Darr  mine  disaster  at  Jacobs  Creek,  Pa.,  December  19,  1907,  additional 
suits  were  brought  on  Friday  aggregating  $675,000.  In  all  thirty- 
three  suits  have  now  been  brought  as  a  result  of  that  disaster,  and 
the  total  damages  claimed  is  considerably  over  $1,000,000. 

H.  C.  Knight,  agent  of  the  Columbia  Insurance  Company  here,  has 
notified  brokers  generally  that  his  company  is  now  writing  .  1907  and 
1908  automobiles  on  which  the  insurable  value  is  $2500  and  upwards 
at  the  rate  of  two  per  cent,  covering  against  fire,  explosion,  theft, 
lightning,  etc.,  and  including  collision  risks  at  a  rate  of  3^  per  cent. 

It  now  seems  likely  that  the  principal  representatives  of  the  Fidelity 
Mutual  Life  of  this  city  will  follow  the  lead  of  those  of  a  number 


of  other  companies  and  shortly  perfect  an  organization  through  which 
they  can  compare  notes,  and  thereby  hope  to  accomplish  greater  and 
better  results.  The  social  features  of  such  an  organization  are  also 
recognized  as  being  of  value  in  the  carrying  on  of  the  work. 


BOND  AMORTIZEMENT  AND  ADVANCEMENT. 

By  Charles  J.  Harvey,  F.  I.  A.,  Consulting  Actuary. 

The  amortizing  and  advancing  of  bond  values,  although  of  ancient 
practice,  seems  to  be  only  now  engaging  the  attention  of  insurance 
officials.  Judging,  however,  from  the  favor  with  which  it  is  regarded 
its  ultimate  adoption  is  extremely  probable,  and  a  few  words  on 
the  subject  may  therefore  be  of  some  interest. 

If  the  purchase  price  of  a  bond  exceeds  its  redeemable  value  it  is 
evident  that  a  part  of  the  income  derived  from  the  bond  must  go 
towards  the  liquidation  of  the  premium  that  has  been  paid  for  it,  and 
it  is  by  the  apportionment  of  the  income  into  interest  and  premium 
that  amortization  is  effected.  As  an  illustration  of  this  let  us 
assume  that  a  five  per  cent  bond  of  $1000,  with  five  years  to  run, 
is  purchased  for  $1,044.91 — this  price  yielding  the  purchaser  four  per 
cent  on  the  outlay.  The  account  will  run  as  follows : 


$1000  5  PER  CENT  BOND,  FIVE  YEARS  TO  RUN.  BOUGHT  AT  $1,044.91. 


Year. 

Purchase  Money 
Outstanding. 

Income  from 
Bond. 

Interest 
at  4%  on 
Purchase  Money 
Outstanding. 

Sum  Applied 
Towards  the 
Amortizement 
of  the  Premium. 

$ 

$ 

% 

$ 

1,044.91 

4 

vear . 

1,040.81 

25 

20.90 

4.10 

1 

“ 

1,036.63 

25 

20.82 

4.18 

U 

years . 

1,032.36 

25 

20.73 

4.27 

2 

“ 

1,028.01 

25 

20.65 

4.35 

24 

“ 

1,023.57 

25 

20.56 

4.44 

3 

“ 

1,019.04 

.25 

20.47 

4.53 

“ 

1,014.42 

25 

20.38 

4.62 

4 

“ 

1,009.71 

25 

20.29 

4.71 

44 

“ 

1,004.90 

25 

20.19 

4.81 

5 

1,000.00 

25 

20.10 

4.90 

44.91 

Here  we  see  that  the  purchaser  takes  4  per  cent  of  the  outstanding 
purchase  money  by  way  of  interest,  and  applies  the  balance  towards 
the  liquidation  of  the  premium,  so  that  with  the  last  receipt  of  income 
the  whole  of  the  premium  is  restored. 

On  the  other  hand,  bonds  are  often  purchased  for  less  than  their 
redeemable  value,  and  then  the  purchase  money  is  advanced  on  the 
books  until  the  redeemable  value  is  reached  simultaneously  with  the 
last  receipt  of  income.  Let  us  assume  that  a  four  per  cent  bond  of 
$1000  with  five  years  to  run  is  purchased  for  $956.24 — this  price 
yielding  the  purchaser  five  per  cent  on  the  outlay.  Then  the  account 
will  stand  as  follows: 


$1000  4  PER  CENT  BOND,  FIVE  YEARS  TO  RUN.  BOUGHT  AT  $956.24. 


Year. 

Purchase'Money 

Outstanding. 

Income  from 
Bond. 

Interest 
at  5%  on 
Purchase  Money 
Outstanding. 

Sum  Applied 
Towaras  the 
Advancem’t  of  the 
Purchase  Money. 

$ 

« 

% 

$ 

956.24 

i  year . 

960.15 

20 

23.91 

3.91 

1  “  . 

964.15 

20 

24.00 

4.00 

H  years . 

968.25 

20 

24.10 

4.10 

2  “  . 

972.46 

20 

24.21 

4.21 

2i  “  . 

976.77 

20 

24.31 

4.31 

3  “  . 

981.19 

20 

24.42 

4.42 

34  “  . 

985 . 72 

20 

24.53 

4.53 

4  “  . 

990.36 

20 

24.64 

4.64 

a  “  . 

995.12 

20 

24.76 

4.76 

5  “  . 

1,000.00 

20 

24.88 

4.88 

43.76 

Here  it  will  be  seen  that  the  purchaser  takes  credit  for  five  per 
cent  of  the  outstanding  purchase  money  and  applies  a  part  of  it  in 
advancing  the  bond  towards  its  redeemable  value,  which  is  reached, 
as  in  the  previous  case,  with  the  last  receipt  of  income. 

When,  however,  the  purchase  is  effected  between  the  income 
periods,  or  when  those  periods  failed  to  fall  exactly  in  the  middle  and 
at  the  end  of  the  calendar  year,  the  operation  would  become  much 
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more  complicated,  and  if  many  bonds  were  involved  the  labor  and 
trouble  of  arriving  at  the  exact  values  would  be  burdensome  in  the 
extreme.  This,  however,  could  be  avoided,  and  practically  correct 
results  be  obtained,  by  assuming  all  bonds  to  be  purchasable  and 
redeemable  in  the  middle  of  the  year,  when  the  operation  would 
partake  of  the  same  simple  character  as  that  of  the  illustrations. 
This  is  exemplified  in  the  following  schedule,  in  which  bonds  amount¬ 
ing  to  $10,000,000  have  been  amortized  or  advanced  on  the  plan 
proposed. 


and  to  slightly  amortize  values  when  they  ought  to  show  advance¬ 
ment.  The  disturbance  in  this  respect,  however,  would  be  of  so 
trivial  a  description,  and  would  so  soon  disappear,  that  it  would  have 
no  practical  significance  whatever. 

It  would,  of  course,  be  possible  to  compile  a  set  of  valuation 
tables  independently  of  Mr.  Sprague’s  tables,  and  a  table  of  loga¬ 
rithms,  such  as  De  Morgan’s,  where  eight  figures  are  available  for  the 
initial  entry  and  seven  figures  for  the  subsequent  entry,  would  be 
sufficient  for  the  purpose,  but  it  would  effect  a  considerable  saving  of 


BONDS  OWNED  BY  COMPANY  DECEMBER  31,  1908. 


DESCRIPTION  OF  BONDS. 

Year 

of 

Purchase. 

Year 

of 

Maturity. 

Average 
Number 
of  Years 
to  Run 
when 
Acquired. 

Average 
Number 
of.  Years 
to^  Run 
on 

Valuation 

Date. 

Rate  of 

Nominal. 

Interest. 

Effective. 

Par 

Value  of 
Bonds. 

Purchase 
Price  of 
Bonds. 

Average 

Purchase 

Price 

per 

$1,000. 

Amortized 

or 

Advanced 
Value  per 
$1,000  on 
Valuation 
Date. 

Amortized 

or 

Advanced 
Value  of 
Bonds  on 
Valuation 
Date. 

Intf.rest. 

Amount 
Due  and 
Accrued, 
Dec.  31/08. 

Amount 
Received 
during  1908 

- 

% 

% 

s 

It.  $  II 1 

s 

$ 

$ 

1891 

1916 

25 

7V 

5 

3.50 

1,000,000 

1,248,560 

1,248.56 

1,098.20 

1,098,200 

1891 

1933 

42 

24  V 

5 

3.30 

1,000,000 

1,384,860 

1,384.86 

1,284.12 

1,284,120 

1894 

1924 

30 

16V 

4V 

4.05 

1,000,000 

1,077,740 

1,077.74 

1,053.77 

1,053,770 

1897 

1915 

18 

6V 

4  V 

3.90 

1,000,000 

1,077,080 

1,077.08 

1,034.16 

1,034,160 

1900 

1950 

50 

41V 

5 

4.45 

1,000,000 

1,109,910 

1,109.91 

1,103.70 

1,103,700 

1902 

1928 

26 

19V 

4 

4.25 

1,000,000 

960,890 

960.89 

967.08 

967,080 

1903 

1940 

37 

3li 

4 

4.50 

1,000,000 

910,300 

910.30 

916.24 

916,240 

1904 

1952 

48 

43V 

5 

4.15 

1,000,000 

1,176,300 

1,176.30 

1,170.51 

1,170,510 

1907 

1919 

12 

10  V 

34 

4.15 

1,000,000 

939,050 

939.05 

945.13 

945,130 

1908 

1917 

9 

8V 

3i 

4.60 

1,000,000 

919,680 

919.68 

923.33 

923,330 

10,000,000 

10,804,370 

10,496,240 

Taking  the  first  item  in  this  schedule  it  will  be  seen  that  the  running 
period  at  the  time  of  purchase  was  twenty-five  years,  and  at  the 
valuation  date  seven  and  one-half  years.  The  effective  rate  of  in¬ 
terest  corresponding  to  the  purchase  price  of  $1,248.56  per  $1000  was 
found  by  the  valuation  tables  to  be  31/ 2  per  cent,  and  opposite  this 
rate,  and  under  the  heading  seven  and  one-half  years,  was  also  found 
$1,098.20,  which  is  the  amortized  value  for  December  31,  1908,  the 
valuation  date.  It  will  thus  be  seen  that  where  we  have  the  re¬ 
quisite  tables  to  refer  to  the  operation  by  the  proposed  plan  is  of 
the  simplest  description  and  can  be  performed  by  mere  inspection. 
Probably  the  tables  that  would  most  nearly  meet  our  requirements 
in  this  particular  are  those  compiled  by  Charles  Ezra  Sprague, 
M.  A.,  Ph.  D.,  where  the  values  are  given  for  effective  rates  of 
interest  proceeding  by  one-twentieths  of  one  per  cent  with  auxiliary 
tables  by  which  the  values  may  be  made  to  proceed  by  differences  of 
only  one-one-hundredth  of  one  per  cent.  The  latter  rates  would 
be  sufficient  for  all  practical  purposes,  and  the  tables,  if  they  were 
thus  extended,  would  take  the  following  form  : 


NOMINAL  RATE  OF  INTEREST,  4  PER  CENT  SEMI-ANNUALLY. 
VALUES  PER  $1000  PAR  VALUE. 


Effective 

Rate  of 
Interest. 

*** 

48  Years. 

48V  Years. 

**** 

*** 

*** 

**** 

3.00 

*** 

1,253.51 

1,254.69 

3.01 

*** 

1,250.51 

1,251.67 

3.02 

*** 

1,247.52 

1,248.67 

3.03 

*** 

1,244.55 

1,245.68 

3.04 

*** 

1,241.58 

1,242.69 

3.05 

*** 

1,238.63 

1,239.72 

3.06 

*** 

1,235.68 

1,236.76 

3.07 

*** 

1,232.75 

1,233.81 

3.08 

*** 

1,229.82 

1,230.87 

3.09 

*** 

1,226.91 

1.227.94 

3  10 

*** 

1,224.01 

1,225.02 

*** 

*** 

*** 

*** 

labor  if  the  intervening  rates  were  computed  from  Mr.  Sprague’s 
tables,  and  his  consent  to  this  proposition  would  doubtless  be  gen¬ 
erally  appreciated. 

The  schedule  giving  the  $10,000,000  exhibit  is  proposed  as  a  substi¬ 
tute  for  Schedule  D  of  the  State  returns.  1  he  information  it 
affords  is  so  thorough  that  with  the  aid  of  the  proposed  valuation 
tables  the  amortized  and  advanced  values  could  be  verified  in  a  very 
few  minutes.  Another  distinct  advantage  would  be  the  determination 
of  the  bond  assets  in  advance,  instead  of  having  to  wait  until  the  end 
of  the  year  for  the  market  values,  as  is  now  the  case.  The  interest 
would  also  be  restricted  to  the  sum  actually  realized,  and  this  would 
be  a  protection  to  dividend-paying  policies.  These  are  but  some  of 
the  advantages  that  would  result  from  the  system,  and  there  are  no 
disadvantages,  within  the  writer’s  knowledge,  that  would  offset 
them. 

The  subject,  however,  calls  for  more  discussion  than  has  been 
given  to  it  in  the  present  article.  The  purchase  price,  for  instance, 
could  not  always  be  taken  as  the  determining  factor  for  the  effective 
rate  of  interest,  because  at  the  inception  of  the  system  it  might  be 
necessary  in  some  cases  to  concede  the  book  values  of  the  preceding 
year,  and  so  begin  the  amortizing  and  advancing  cf  the  bonds  from 
their  last  admitted  values,  but  in  the  case  of  new  purchases  there 
could  be  no  excuse  for  not  carrying  out  the  system  in  its  integrity. 

Individual  cases  will,  of  course,  arise  where  an  executor  or  ad¬ 
ministrator  may  wish  to  give  an  accounting  of  an  estate  by  the 
wearisome  process  it  is  here  sought  to  remove;  but  with  such  cases 
the  present  article  has  nothing  to  do,  the  writer’s  sole  object  being  to 
show  how  insurance  companies  and  other  large  institutions  may 
bring  their  bonds  to  their  redeemable  value  by  a  practically  correct 
process  that  involves  a  minimum  expenditure  of  time  and  trouble. 


THE  MIDDLE  STATES. 


In  these  tables  it  would  be  sufficient  to  take  as  the  effective  rate 
of  interest  the  rate  that  most  nearly  corresponded  to  the  purchase 
price,  and  the  value  at  this  rate  for  the  number  of  years  still  to  run 
as  the  amortized  or  advanced  value.  For  example,  suppose  the  pur¬ 
chase  price  of  a  four  per  cent  bond,  having  forty-eight  years  to  run, 
to  be  $1,242.75.  This  sum  is  shown  by  the  above  table  to  lie  between 
3.03  and  3.04  per  cent,  but  to  be  nearer  the  latter  rate.  Then  3.04  per 
cent  would  be  taken  as  the  effective  rate,  and  the  value  opposite  to  it 
for  the  number  of  years  still  to  run  would  be  considered  the 
amortized  or  advanced  value.  It  should  be  stated,  however,  that  in 
the  earlier  years  the  effect  of  this  plan  would  be  to  slightly  advance 
values  in  a  few  instances  when  they  ought  to  show  amortizement, 


—In  the  year  following  the  adoption  of  its  low-cost,  non-participating  policy— 
August,  1907,  to  August,  1908— the  Prudential  wrote  over  $105,000,000  of  ordi- 
nary  business. 

_ Allen  M.  Klages,  formerly  with  the  Prudential,  has  been  appointed  general 

agent  of  the  life  department  of  the  Pacific  Mutual  Life  for  the  Western  Pennsyl¬ 
vania  field,  with  headquarters  at  Pittsburg. 

—For  the  quarter  ending  June  30,  1908,  the  Fidelity  Mutual’s  receipts  were 
$1,303,464.  Payments  to  policyholders  were  $451,054,  and  $614,527  was  laid  by  from 
the  income.  The  new  business  of  the  quarter  was  $4,950,990. 

—The  August  Bulletin  to  Agents  of  the  Mutual  Benefit  Life  of  Newark  is 
devoted  to  the  trust  powers  of  life  insurance  companies.  A  lengthy  brief  comes 
to  the  conclusion  that  any  life  insurance  corporation  may  enter  into  an  agreement 
to  pay  the  proceeds  of  its  policies  in  instalments,  whether  its  charter  does  or 
does  not  grant  an  express  power  to  receive  and  execute  trusts. 
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Equitable  Life  Insurance  Company  of  Iowa. 

Steady,  consistent  progress  has  been  shown  for  a  number  of  years 
past  by  the  Equitable  Life  Insurance  Company  of  Iowa,  and  1908  is 
proving  no  exception  to  the  rule.  A  summary  of  the  business  for  the 
first  half  of  the  current  year  indicates  that  the  company  is  making  pro¬ 
gress  along  the  right  lines,  and  the  managers  are  fully  justified  in  claim¬ 
ing  the  showing  as  a  splendid  one.  The  principal  figures  of  the  state¬ 
ment  indicate  that  the  net  ledger  assets  increased  in  the  six  months 
by  $474,112,  and  now  amount  to  $6,920,329;  that  the  new  business  written 
was  $3,260,006,  and  as  terminations  were  but  slightly  over  one-third  of 
that  amount  the  gain  in  insurance  in  force  was  $2,106,656,  bringing  the 
total  to  $36,960,231;  that  the  death  claims  paid  in  the  first  half  of  1908 
were  but  $85,076,  or  $46,687  less  than  in  the  corresponding  period  of 
1907;  that  the  dividends  to  policyholders  increased  $10,415,  and  the 
amount  paid,  $84,035,  nearly  equaled  the  death  claims.  Policyholders 
of  this  company  have  no  reason  to  complain  of  their  treatment,  for  with 
liberal  policy  forms  and  large  dividend  returns  they  have  everything  of 
the  best.  That  the  management  is  a  capable  one  is  testified  to  by  the 
above  figures,  as  well  as  by  the  very  low  mortality  rate  experienced  and 
the  high  interest  earnings.  President  Cyrus  Kirk,  Secretary  J.  C.  Cum¬ 
mins  and  their  associate  officers  look  forward  with  confidence  to  a 
continuation  of  that  growth  which  contributes  to  the  symmetrical  up¬ 
building  of  a  large  organization. 


The  Bankers  Reserve  Life  Company. 

During  the  first  six  months  of  1908  the  Bankers  Reserve  Life  Company 
of  Omaha,  Neb.,  again  added  materially  to  its  business  in  all  directions. 
It  celebrated  the  half  year  by  passing  the  $20,000,000  mark  in  insurance  in 
force  and  at  the  same  time  increased  its  financial  strength.  The  figures 
show  assets  of  $1,373,702,  with  a  surplus  of  $345,140.  In  the  six  months 
it  experienced  a  low  mortality  rate  and  maintained  its  record  of  high 
interest  earnings.  The  agency  force  in  the  States  in  which  it  operates 
has  co-operated  admirably  with  the  home-office  management  and  find 
the  policyholders  willing  to  help  at  all  times.  This  is  due  to  the  pub¬ 
licity  which  President  Bascom  H.  Robison  has  at  all  times  given  the  com¬ 
pany’s  affairs,  and  augurs  well  for  a  continuance  of  prosperity. 


— Superintendent  of  Insurance  Vandiver  of  Missouri  announces  the  appoint¬ 
ment  of  James  A.  McVoy  as  actuary  of  the  Department. 

— The  Western  Union  Life  of  Spokane,  Wash.,  has  entered  Arizona,  and 
Thomas  E.  Hamilton  is  at  Phoenix  opening  headquarters  at  that  point.  The  com¬ 
pany  will  also  enter  Oregon  in  the  fall. 

— Insurance  Commissioner  Hartigan  of  Minnesota  is  opposing  the  plans  of  the 
Home  Life  of  New  York  and  the  Union  Central  Life  of  Cincinnati  to  increase 
their  capital  stock;  the  former  company  from  $125,000  to  $500,000,  and  the  latter, 
$100,000  to  $500,000. 

— Charles  E.  Dark,  vice-president  of  the  American  Central  Life  of  Indianapolis, 
died  recently  at  Battle  Creek,  Mich.,  after  a  protracted  illness.  He  was  fifty-nine 
years  old  and  leaves  a  widow  and  two  sons,  the  latter  being  connected  with  the 
American  Central  Life. 

— I.  V.  Fischer,  formerly  Washington  State  manager  of  the  Bankers  Life  of 
Lincoln,  has  been  advanced  to  the  position  of  general  agent,  succeeding  John 
H.  Town  of  Cutbank,  Mont.  The  territory  embraces  Washington,  Eastern 
Oregon  and  Northern  Idaho. 

— The  American  Life  of  Illinois,  which  is  being  organized  by  officers  of  the 
American  Life  Association  of  Chicago  on  a  stock  basis,  with  a  capital  of  $100,000 
and  a  surplus  of  $20,000,  expects  to  commence  business  by  the  first  of  next 
year.  It  will  confine  its  operations  to  Illinois  at  the  start,  and  take  over  the 
business  of  the  American  Life  Association. 

— The  annual  meeting  of  the  $100,000  Club  of  the  Illinois  Life  of  Chicago  will  be 
held  next  week  at  Philadelphia  and  Atlantic  City.  Thirty-eight  qualified  for 
membership,  an  increase  of  sixty  per  cent  over  last  year,  and  of  these  seventeen 
won  a  special  badge  by  increasing  their  limit  to  $125,000.  George  M.  Withers  of 
Kansas  City  wins  the  presidency  by  writing  the  largest  amount. 

— The  California  Insurance  Department  has  completed  its  examination  of  the 
West  Coast  Life  of  San  Francisco.  Under  date  of  July  23  the  company’s  assets 
were  found  to  be  $355,319,  with  a  net  surplus  of  $34,448.  Regarding  the  develop¬ 
ment  of  the  company,  the  examiner  says:  “The  West  Coast  Life,  since  its  in¬ 
corporation,  so  far  as  the  ordinary  business  is  concerned,  has  shown  a  normal 
growth,  and  the  expenses  incurred  in  securing  such  business  compares  favorably 
with  that  of  other  companies.  As  to  the  industrial  business,  while  the  expenses 
are  not  above  the  average,  it  would  appear  that  the  company  has  attempted  to 
cover  a  larger  field  of  operation  than  its  financial  condition  would  warrant.  This 
has  made  serious  inroads  upon  the  surplus  of  the  company,  and  since  this  ex¬ 
amination  was  commenced  the  company  has  levied  an  assessment  of  $10  a  share 
to  be  added  to  the  surplus.’’ 
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— Insurance  Commissioner  Bell  is  after  a  number  of  insurance  agents  who  he 
alleges  owe  the  State  for  their  license  fees. 

— N.  T.  Anderson  of  Atlanta,  Ga.,  formerly  with  the  National  Life  of  Vermont 
has  been  appointed  State  manager  of  the  Des  Moines  Life. 

— E.  P.  Wharton  has  resigned  as  president  of  the  Southern  Life  and  Trust  of 
Greensboro,  and  is  succeeded  by  A.  W.  McAlister,  who  has  been  general  man¬ 
ager. 

— D.  G.  Pleasants  has  resigned  as  assistant  secretary  of  the  Florida  Life  to  be¬ 
come  manager  of  the  Reserve  Loan  Life  of  Indiana  for  Florida  and  South¬ 
ern  Georgia,  with  headquarters  at  Jacksonville. 

— The  New  York  Life  recently  filed  suit  against  the  County  Treasurer  of 
Abbeville,  S.  C.,  to  decide  the  right  of  the  State  and  counties  to  collect  taxes  on 
premiums  received  in  various  agencies  throughout  the  State. 

— A  meeting  of  the  State  and  district  managers  of  the  Volunteer  State  Life  at 
the  home  office  at  Chattanooga  was  held  last  week  for  the  purpose  of  getting 
together  and  discussing  ways  and  means  for  a  successful  fall  campaign. 

— The  capital  stock  of  the  Southern  Life  is  to  be  increased  to  $500,000.  At  the 
meeting  which  authorized  the  increase  it  was  also  decided  to  amend  the  charter 
so  as  to  guarantee  to  policyholders  all  interest  earned  on  their  money  and  all 
savings  on  mortality.  Recent  appointments  of  this  company  in  Georgia  include 
Chas.  M.  Fort,  agency  manager,  and  Carl  W.  Fort,  inspector  of  agencies  at 
Atlanta.  General  agents,  J.  W.  Stone,  at  Carrollton;  K.  T.  MacLean,  at  Thomas- 
ville;  R.  L.  Barnes,  at  Albany;  John  J.  O’Connor,  at  Augusta,  and  A.  C.  Mobley, 
at  Concord. 

— Among  a  large  number  of  agents  recently  appointed  by  the  American  National 
Life  of  Lynchburg,  Va.,  are  H.  A.  Hodge  of  Dallas,  Tex.;  Beverly  R.  Harrison 
of  Lynchburg,  Va.,  and  Wilmer  H.  Paine  of  Staunton,  Va.,  three  of  the  best- 
known  successful  life  insurance  men  in  their  respective  States.  Mr.  Hodge  was 
formerly  with  the  Equitable  in  Kentucky  and  three  years  general  agent  in  Texas 
for  the  National  Life  of  Vermont.  He  takes  the  general  agency  for  the  American 
National,  covering  the  northern  half  of  the  State.  Mr.  Harrison  was  one  of  the 
best  agents  the  New  York  Life  had  in  Virginia,  and  afterwards  with  the  Life 
Insurance  Company  of  Virginia.  Mr.  Paine  was  also  a  “crack”  man  of  the 
New  York  Life  in  Virginia,  but  has  for  two  years  been  engaged  in  private 
business. 


MISCELLANEOUS  LIFE  NEWS. 

AMERICAN  LIFE  CONVENTION. 

Annual  Meeting  at  Denver— Good  Attendance  on  Hand- 
Extracts  from  Papers. 

[Special  Report  for  The  Spectator.] 

Denver,  Col.,  August  18. — All  companies  shown  on  the  roster  of  the 
American  Life  Convention  printed  in  the  programme  of  proceedings  will 
be  represented  at  Denver,  except  the  Security  Life  of  America,  South¬ 
eastern  Life  of  Spartanburg,  S.  C.,  and  the  West  Coast  Life  of  San 
Francisco,  Cal.  Other  companies  represented  will  be  the  Continental  of 
Salt  Lake  City,  Utah;  Inter-Southern  of  Louisville,  Ky.;  Conservative 
Life,  Wheeling,  W.  Va.;  Occidental  Life,  Los  Angeles,  Cal.,  and  Jeffer¬ 
son  Standard  of  Raleigh,  N.  C.  The  representatives  are  arriving  and 
every  confidence  is  expressed  that  a  large  and  enthusiastic  meeting  will 
be  held  and  good  work  accomplished. 

PRESIDENT’S  ADDRESS. 

The  presidential  address  of  Bascom  H.  Robison,  of  the  Bankers  Re¬ 
serve  Life,  is  in  part  as  follows: 

The  convention  comprises  a  membership  of  forty-seven  legal  reserve 
life  insurance  companies  located  and  operating  throughout  the  Western 
and  Southern  States. 

A  summary  of  the  companies’  annual  statements  of  December  31, 
1907,  shows  a  combined  income  of  $20,340,688;  disbursements,  $13,415,376; 
policies  in  force,  260,562;  amount  of  insurance,  $492,937,501;  admitted 
assets,  $42,598,209;  reserve  and  other  liabilities,  $33,833,480;  admitted 
surplus  over  liabilities,  $8,764,729. 

The  companies  comprising  the  convention  have  for  the  most  part 
been  organized  within  the  past  five  to  ten  years.  The  forecast  for  the 
next  decade,  measured  by  that  of  the  past,  affords  assurance  the  re¬ 
sults  to  be  accomplished  will  be  phenomenal.  *  *  * 

TIME  IS  THE  ESSENTIAL  ELEMENT. 

Time  with  its  solemn  jury  places  the  seal  of  its  verdict  on  the  actions 
of  all  men  and  institutions,  including  life  insurance  officials  and  com¬ 
panies.  Time  is  the  essential  element  in  determining  the  wisdom  of 
management  and  the  results  of  legislation.  Time  has  irrevocably  placed 
Its  mark  on  the  doings  of  this  convention. 

A  voluntary  organization,  created  of  necessity  under  the  inspiration 
of  a  community  of  interest  spirit,  it  has  accomplished  results  greater 
than  was  anticipated  by  its  originators.  The  organization  has  grown 
in  membership,  influence  and  power  in  keeping  with  the  tenets  of  its 
constitution.  *  *  * 

COMPANIES  COMPELLED  TO  RETIRE  FROM  CERTAIN  STATES. 

The  legislation  growing  out  of  the  abuses  disclosed  in  the  manage¬ 
ment  of  certain  large  eastern  life  companies  inflamed  the  public  mind, 
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resulting  in  radical  drastic  legislation  in  New  York,  Wisconsin,  Texas, 
and  several  other  States,  has  compelled  the  retirement  of  many  life 
companies  from  States  where  a  large  business  had  been  previously  writ¬ 
ten  and  valuable  agency  organizations  opened,  with  consequent  great 
loss  to  the  policyholders  of  these  companies. 

The  drasic,  restrictive  provisions  of  the  undigested  laws  in  certain 
States  forced  the  practical  retirement  from  future  sale  of  the  former 
popular  forms  of  participating  policies  carried  by  millions  of  policy¬ 
holders  throughout  the  country.  The  companies  being  compelled  by  law 
in  certain  States  to  elect  to  write  either  participating  or  non-partici¬ 
pating  forms  of  policies  in  future,  have  in  many  instances  selected  the 
non-participating  plans  where  their  charters  will  admit  of  it.  *  *  * 

The  legislation  has  placed  on  the  great  business  of  life  insurance  un¬ 
necessary  burdens  and  restrictions  to  be  borne  by  the  companies  en¬ 
gaged  in  the  impossible  task  of  compliance  in  spirit  and  letter  with  the 
burdensome,  undigested  restrictions  and  requirements  of  the  law,  with 
consequent  increased  unnecessary  expense  of  management  in  securing 
new  business  and  in  caring  for  old  business,  with  resultant  loss  to 
policyholders,  who  are  the  principal  owners  of  the  insurance  companies 
of  the  country.  *  *  * 

EXCESSIVE  TAXATION  A  GREAT  BURDEN  TO  POLICYHOLDERS. 

Taxation  under  the  revenue  laws  of  the  several  States  of  the  gross 
premiums,  assets  or  surplus  has  proven  a  great  burden  to  be  borne  by 
I  he  policyholders  of  the  respective  companies,  who  contribute  the  pre¬ 
miums  and  furnish  the  money  to  maintain  the  insurance  business  of 
the  country,  and  who  therefore  are  vitally  interested  in  a  just  revision 
of  the  revenue  laws. 

The  Insurance  Commissioners  of  the  United  States,  recognizing  the 
injustice  of  excessive  taxation  of  the  insurance  resources  of  the  country, 
are  making  a  strong  appeal  to  future  legislatures  to.  correct  the  evils 
and  reduce  the  amount  of  taxation.  The  Insurance  Commissioners, 
through  their  influence  and  action,  have  rendered  a  great  service  to  the 
policyholders  of  the  insurance  organizations  of  the  country.  Insurance 
companies  owe  it  to  themselves  and  to  their  policyholders  to  place  the 
resolutions  and  recommendations  of  the  Insurance  Commissioners  of  the 
United  States  before  every  member  of  the  legislatures  of  the  respective 
States,  and  as  far  as  may  be  possible  to  place  the  resolutions  before  the 
great  army  of  policyholders  of  the  country. 

An  educational  compaign  properly  presented  would  appeal  to  the 
judgment  and  common  sense  of  policyholders,  electors  and  legislators, 
who  are  beginning  to  recognize  that  excessive,  unjust  levies  for  taxa¬ 
tion,  licenses  and  fees  must  be  met  by  withdrawal  of  the  taxes  from 
the  treasuries  of  the  companies,  which  means  a  reduction  of  dividends  to 
policyholders  and  are  tantamount  to  taxation  on  thrift  and  on  protec¬ 
tion  afforded  the  family. 

WHAT  OF  THE  FUTURE? 

The  legislatures  of  forty-one  States  will  convene  with  the  new  year. 
The  insurance  laws  will  be  sought  to  be  modified,  changed  and  amended 
in  accordance  with  the  purposes  of  the  authors  of  a  multitude  of  bills, 
which  will  doubtless  burden  the  insurance  hoppers  of  the  several  States. 
Legislative  bills  always  have  a  purpose  behind  them.  When  the  pur¬ 
pose  is  honest  there  is  little  to  fear.  When  the  author  of  the  proposed 
measure  acts  through  prejudice  or  is  inspired  by  improper  motives  or 
with  the  animus  of  getting  even,  such  influences  constitute  the  source 
of  the  most  of  the  adverse  statutes  of  the  States.  *  *  * 

Company  officials,  representatives  and  agents  may  well  consider  the 
effect  of  unnecessary  legislation.  Life  insurance  has  for  its  basis  the 
right  of  contract,  which  should  not  be  abridged  by  legislation.  Insur¬ 
ance  statutes  should  contain  brevity,  enable  the  organization  under 
proper  conditions  of  insurance  corporations,  provide  reasonable  regula¬ 
tions  for  the  conduct  of  the  business  with  protection  to  policyholders. 
Policy  contracts  should  be  brief  and  terse,  similar  to  deeds,  mortgages 
and  instruments  of  conveyance.  Company  officials  should  be  compe¬ 
tent  with  respect  to  the  conduct  of  the  business  and  management  of 
the  domestic  affairs  of  the  company.  Insurance  statutes  should  not  be 
burdened  with  the  minor  details  which  should  properly  be  covered  and 
governed  by  the  by-laws  of  the  corporation. 

PRINCIPLES  THAT  SHOULD  GOVERN. 

The  State  supervision  of  the  business;  the  company  management  of 
insurance  and  the  statutes  which  should  govern  are  essential  elements 
in  the  conduct  of  the  greatest  business  factor  of  the  country.  Company 
officials  largely  determine  the  success  and  progress  of  insurance  com¬ 
panies.  Institutions  are  usually  what  the  men  in  control  make  them. 
The  management  should  be  competent,  considerate,  conservative  and 
far-sighted  in  whatever  is  done,  with  the  requisite  strength  to  correct 
abuses  and  eradicate  evils,  to  conduct  business  with  safety  and  sane¬ 
ness,  all  of  which  are  absolute  essentials  necessary  to  conserve  the  in¬ 
terests  of  the  institution  and  maintain  the  confidence  of  policyholders 
and  the  insurance  public. 

EXTRACTS  FROM  PAPERS  READ. 

Thos.  F.  Daly,  president  of  the  Capitol  Life  of  Denver,  addressed  the 
convention  on  the  subject  of  “How  to  get  business  for  a  young  com¬ 
pany.”  Among  other  things  he  said: 

A  young  company  should’  proceed  carefully  in  the  selection  of  its  busi¬ 
ness,  both  from  a  medical  standpoint  and  from  the  standpoint  of  the 
executive  whose  duty  it  may  be  to  pass  upon  the  moral  and  financial 
standing  of  the  applicant.  Life  insurance  I  think  we  all  agree  to  be 
an  exact  science.  The  manner  in  which  business  is  procured  has  much 
to  do  with  the  progress  of  the  company.  Should  the  business  be  well 
written  and  carefully  selected,  it  is  comparatively  easy  to  build  up  a 
good,  substantial  company  on  these  lines,  but  in  our  haste  to  make  a 
big  showing  we  employ  agents  and  give  them  a  high  first  year’s  com¬ 
mission  in  order  to  get  a  large  volume  of  business.  *  *  * 

Fundamental  to  the  securing  of  business  is  the  agent.  “How  to  get 
business”  in  itself  does  not  seem  to  be  an  extraordinary  task,  but  "how 
to  get  volume  of  business,  and  at  the  same  time  have  it  satisfactory,”  is 


the  all-important  question.  In  this  connection,  how  shall  we  approach 
the  agent  in  order  to  secure  his  services  to  the  best  advantage  of  the 
company,  and  for  the  greatest  amount  of  persistent  business?  Shall  we 
pay  him  the  commission  that  everyone  of  us  know  to  be  absolutely  too 
high,  and  impoverish  our  surplus  by  so  doing,  or  shall  we  endeavor  to 
appeal  to  his  common  sense  and  his  business  ability  and  try  to  show 
him  the  best  results  will  obtain  if  he  makes  a  contract  by  which  the 
company  may  be  happy  in  its  business  relations  with  him,  as  a  contract 
which  is  not  good  for  both  parties  will  not  stand  the  test  of  time?  *  *  * 

“How  to  get  business  for  a  young  or  old  company”  involves  all  there 
is  to  the  business  of  life  insurance.  Would  not  the  agent  be  better 
served  if  he  were  more  deeply  interested  in  all  the  premiums  under  a 
policy?  Why  should  a  company  increase  the  selection  against  itself  by 
paying  high  first  year’s  commissions?  Why  not  organize  to  the  end  that 
the  company  must  not  pay  more  than  is  provided  in  the  first  year’s  pre¬ 
mium,  for  commission  and  all  expenses  in  connection  with  the  first 
year’s  business?  Why  should  it  go  in  debt  to  itself?  *  *  * 

The  foundation  of  life  insurance  is  well  settled.  Mortality  tables  are 
definitely  established  and  fixed  by  centuries  of  statistics  carefully  tabu¬ 
lated.  Premiums  are  fixed  in  accordance  with  the  necessity  of  meeting 
a  given  reserve  at  the  end  of  a  certain  period.  It  makes  no  difference 
whether  you  borrow  the  money  from  the  surplus  of  the  old  policy¬ 
holders,  or  whether  you  take  it  out  of  the  subscribed  surplus  of  a  young 
company.  The  debt  to  the  organization  and  to  the  policyholder  is  the 
same,  and  the  accounting  will  have  to  be  made  in  due  course.  It  is 
true  that  no  business  of  any  consequence  can  be  built  up  without  invest¬ 
ing  money  in  a  plant.  The  question  is  “how  far  will  careful  business 
prudence  permit  us  to  go  in  this  direction.”  Most  of  the  companies, 
particularly  the  older  ones,  when  reserves  ranged  from  4,  4 y2  to  6  per 
cent,  and  in  fact  no  reserve  of  any  consequence  was  higher  than  4  per 
cent,  up  to  1900,  took  from  six  to  fifteen  to  twenty  years  to  create  a 
surplus.  *  *  * 

In  the  management  of  every  young  company  there  are  shadows  and 
forms  that  appear  and  disappear  from  time  to  time,  some  of  little  con¬ 
sequence  and  others  of  vital  importance  to  the  business  and  to  the  suc¬ 
cess  of  the  company.  Wherein  does  the  ghost  appear  in  the  life  insur¬ 
ance  business?  In  our  opinion  the  ghost  is  the  hidden,  unforeseen  lia¬ 
bility  to  the  company  on  account  of  lapses  resulting  from  high-pressure 
methods.  Therefore,  the  agent  is  again  the  important  factor  with  the 
company.  As  the  agent  is  honest  and  consistent  in  his  work,  the  ghost 
will  disappear  and  renewals  will  stick  and  progress  attend  us.  Why?  Be¬ 
cause  the  agent  is  interested  in  the  renewal  for  the  second  year,  and  as 
long  as  he  is  so  interested  he  will  endeavor  to  keep  the  business  on  the 
books;  therefore  we  may  look  for  a  better  class  of  business. 

We  may  be  permitted  to  again  refer  to  some  plan  that  will  tie  up  the 
agent  closer  with  the  company  and  be  productive  of  better  results. 
Nothing  can  be  more  pleasing  than  an  association  of  nice,  clean,  gentle¬ 
manly  agents,  and  in  the  opinion  of  the  speaker  all  companies  should 
instruct  their  agents  to  canvass  their  own  company  thoroughly,  never 
saying  anything  ill  of  their  competitor.  Let  the  competitor  work  out  his 
own  salvation.  We  rarely  ever  hear  of  a  doctor  running  down  another 
doctor,  nor  do  we  hear  of  a  lawyer  maligning  another  lawyer,  except  in 
court,  where  the  license  of  our  courts  permits  friendly  rivalry  to  suc¬ 
cess.  Why  should  we  not  institute  reforms  that  will  be  beneficial?  I 
am  not  an  idealist,  but  there  is  nothing  in  envy,  malice  or  hate  that 
accomplishes  any  good  to  the  person  who  entertains  them.  If  we  can 
breed  through  the  proper  channels  the  right  kind  of  sentiment  towards 
others,  we  can  certainly  maintain  a  more  efficient  and  energetic  agency 
force.  The  grocer  does  not  run  down  his  neighbor  in  order  to  secure 
business,  neither  does  the  merchant  in  any  class  of  business.  Why 
should  the  insurance  companies  be  the  advocate  of  these  methods?  Why 
not  eliminate  entirely  from  our  practice  the  habit  of  casting  reflection 
on  each  other?  It  would  give  life  insurance  a  higher  standing  before 
the  public.  *  *  * 

Had  an  association  of  life  insurance  presidents  existed  prior  to  the 
Armstrong  investigation,  I  am  inclined  to  believe  that  a  great  many  of 
the  evils  which  were  trivial  in  character  might  have  been  successfully 
combated  and  most  of  the  errors  eliminated  entirely,  in  consequence  of 
which  there  would  be  less  reason  for  drastic  legislation.  Not  alone  that, 
but  the  association  would  be  beneficent  in  many  ways — the  protection  of 
the  business  of  life  insurance,  the  publicity  of  its  operations,  the  recom¬ 
mendations  for  legislations,  all  of  which  goes  to  the  benefit  and  for  the 
protection  of  our  policyholders  as  a  whole. 

It  is  true  that  those  who  are  gathered  here  to-day  represent  what  are 
generally  termed  the  smaller  companies,  and  while  we  are  smaller  in 
assets,  we  are  larger  in  financial  responsibility  as  to  proportionate  sur¬ 
plus  to  the  insurance  which  we  have  in  force  than  the  larger  companies. 
Yet,  I  imagine  that  we  can,  without  fear,  invite  co-operation  of  our 
older  brothers  in  the  business,  and  while  we  may  not  expect  to  have 
them  accept  all  our  suggestions  readily,  I  am  sure  if  they  once  realize 
the  importance  of  some  plan  along  the  lines  already  mentioned  they  will 
conclude  to  join  us  and  lend  us  their  valuable  assistance,  aid  and  ex¬ 
perience  in  bringing  about  social  and  legislative  conditions  that  may  be 
of  vast  benefit  of  the  business  of  life  insurance,  so  that  life  insurance 
will  not  be  a  scape-goat,  but  be  more  respected  as  the  public  become 
better  acquainted  with  the  splendid  work  that  is  being  accom¬ 
plished.  *  *  * 

ON  THE  DETERMINATION  OF  THE  MAXIMUM  INDIVIDUAL  RISK 
TO  BE  SAFELY  AND  PROPERLY  CARRIED 
BY  A  LIFE  COMPANY. 

A  lengthy  and  instructive  paper  bearing  the  above  title  was  presented 
by  Franklin  B.  Mead,  actuary  and  secretary  Michigan  State  Life  of 
Detroit.  The  principal  points  brought  out  by  him  follow; 

The  question  of  determining  the  maximum  individual  risk  that  may 
safely  and  properly  be  retained  is  one  that  frequently  presents  itself  to 
the  management  of  a  life  insurance  company.  Ffteen  or  twenty  years  ago 
the  question  was  one  of  importance,  owing  to  the  expansion  of  the  es¬ 
tablished  companies  and  the  growing  popularity  with  individuals  of  large 
personal  lines,  while  at  the  present  day  it  is  a  constantly  recurring  one 
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owing  to  the  large  number  of  young  and  growing  companies.  It  is  from 
the  viewpoint  of  these  latter,  out  of  which  the  membership  of  this  con¬ 
vention  is  made,  that  I  shall  endeavor  to  present  this  subject.  Varied 
opinions  are  held  upon  this  question  and  its  introduction  never  fails  to 
provoke  an  animated  discussion  and  a  sally  of  counter  arguments.  *  *  * 

A  treatment  of  the  question  naturally  falls  into  two  divisions:  first,  a 
presentation  of  the  general  nature  of  fluctuation  or  deviation  from  an 
expected  experience  and  the  general  principles  involved;  how  volume  of 
business  and  the  distribution  of  that  volume  by  amount  among  indi¬ 
vidual  risks  influences  deviation;  second,  the  application  of  those  prin¬ 
ciples  and  the  determination  of  what  limit  should  be  set  to  probable 
deviations.  The  first  is  essentially  a  mathematical  question,  and  it  is 
beyond  the  scope  of  this  paper  to  demonstrate  mathematically  the  prin¬ 
ciples  involved.  A  few'  of  these  will  be  touched  upon  to  be  accepted  in 
good  faith.  The  second,  the  determination  of  the  actual  amount  of 
fluctuation  which  a  company  may  treat  as  normal,  upon  which  amount  of 
fluctuation  the  maximum  risk  depends,  is  a  practical,  and  not  a  mathe¬ 
matical,  question.  It  depends  upon  individual  judgment  and  upon  the 
condition  of  the  individual  company.  In  any  event,  however,  it  is  im¬ 
possible  to  set  the  definite  amount  within  which  maximum  risks  are  safe, 
and  beyond  which  they  are  unsafe,  but  it  is  possible  to  determine  a 
quantity  -within  which  lies  the  limit  of  prudence.  *  *  * 

Since  an  increase  in  maximum  results  in  an  increase  in  the  probable 
deviation,  it  at  once  follows  that  a  consideration  as  to  the  funds  which 
should  provide  for  an  adverse  deviation  is  an  essential  element  to  the 
question.  Those  funds  naturally  should  be  unassigned  surplus  already 
in  hand,  and  the  probable  contributions  to  surplus  for  the  ensuing  year, 
consisting  of  the  excess  interest  which  will  be  earned  on  the  assets  over 
that  required  to  maintain  the  reserve,  savings  in  mortality,  savings 
from  loading,  etc.  The  magnitude  of  these  is  the  true  measure  of  the 
maximum  limit  that  may  be  safely  carried.  But  the  w'ise  and  conserva¬ 
tive  management  will  consider  only  one  of  these  in  determining  the 
maximum  that  may  be  prudently  carried,  the  probable  savings  in  mor¬ 
tality  for  the  year.  Such  a  management  will  not  select  a  maximum 
which  would  subject  the  company  to  the  risk  of  incurring  a  mortality 
that  would  exceed  the  tabular  expected  mortality  and  thus  encroach  upon 
the  other  sources  of  surplus.  The  maximum  amount  of  fluctuation  which 
it  is  prudent  to  risk  is  therefore  a  percentage  of  the  total  tabular  ex¬ 
pected  mortality. 

In  the  United  States  either  the  Actuaries’  or  the  American  Experi¬ 
ence  Table  is  used  by  the  companies  in  the  computation  of  premium 
rates  and  reserves.  Both  of  these  tables  are  a  measure  of  ultimate  mor¬ 
tality  of  American  companies  after  the  effects  of  medical  selection  have 
disappeared.  Consequently  the  actual  mortality  of  the  companies  is 
only  a  percentage  of  the  expected  mortality  for  which  the  premium  rates 
make  provision.  In  fact  comparatively  young  companies  that  have  been 
conservatively  managed  and  have  enjoyed  a  proper  selection  of  risks 
may  look  for  a  mortality  not  much  greater  than  fifty  per  cent  of  the 
expected.  It  has  been  the  privilege  of  the  writer  to  investigate  the 
mortality  experience  of  two  young  companies  covering  a  period  of  five 
years  of  their  existence,  and  the  result  of  these  investigations  showed  a 
mortality  of  forty  per  cent  in  the  case  of  one,  and  forty-three  per  cent 
in  the  case  of  the  other.  Consequently,  a  saving  in  mortality  may  be 
anticipated,  a  portion  of  which  may  be  used  as  a  measure  of  adverse 
deviation  in  mortality,  due  to  a  greater  number  of  claims  than  usual,  or 
to  an  unusual  incidence  of  claims  among  the  larger  amounts  at 
risk.  *  *  * 

We  shall  next  consider  a  popular  but  erroneous  view  concerning  the 
question  of  maximum  risk.  This  view  is  not  only  that  of  a  great  many 
insurance  executives,  and  one  that  all  of  us  very  frequently  hear  ex¬ 
pressed,  but  it  is  also  the  one  held  by  Dr.  Sprague  and  Mr.  T.  E.  Young 
in  their  discourses  on  the  subject.  Prominent  American  actuaries,  how¬ 
ever,  are  dissenters  regarding  it.  To  use  the  language  of  Dr.  Sprague, 
“The  policies  of  maximum  amount  in  an  office  must  be  looked  upon  as 
forming  a  class  by  themselves,  so  that  the  claims  arising  among  those 
policies  are  to  be  paid  out  of  the  premiums  received  upon  them.”  That 
is,  a  company,  having  established  a  maximum  of  $5000,  before  it  could 
prudently  increase  its  maximum  to  $10,000  risks,  must  have  a  reasonable 
expectation  of  receiving  enough  $10,000  risks  to  form  an  average  by 
themselves.  By  this  doctrine,  even  though  a  company  had  a  large  and 
stable  volume  of  risks  of  $5000  and  under,  it  would  not  be  justified  in 
assuming  a  single  risk  of  $10,000  or  $15,000.  While  this  is  contrary  to 
the  established  mathematical  principles,  a  simple  illustration,  for  which 
we  are  indebted  to  Mr.  Nichols,  will  prove  its  fallacy.  Imagine  five  in¬ 
dependent  companies  each  having  a  sufficient  number  of  $5000  risks  to 
furnish  a  stable  average;  with  the  exception  of  one  risk,  a  risk  insured 
in  one  company  is  not  insured  in  any  other  of  the  five.  Suppose  a 
merger  of  these  five  companies,  so  that  after  the  merger  the  amalga¬ 
mated  company  is  composed  entirely  of  $5000  risks,  except  in  one  in¬ 
stance,  where  a  risk  is  now  carried  for  $25,000  by  the  combined  com¬ 
pany.  No  one  will  deny  that  the  amalgamated  company  possesses  much 
greater  stability  and  less  liability  to  inconvenient  fluctuation  than  any 
one  of  the  five  companies  before  the  merger,  yet  if  we  are  to  believe  the 
popular  doctrine  which  is  espoused  by  Mr.  Young  and  Dr.  Sprague,  the 
single  risk  for  $25,000  now  becomes  a  disturbing  factor  the  moment  the 
separate  companies,  which  are  individually  stable,  are  combined  into 
one.  Or  the  illustration  may  be  put  in  another  form.  Suppose  the  case 
of  a  company  composed  entirely  of  $10,000  risks  sufficient  in  number  to 
give  it  stability  or  freedom  from  inconvenient  fluctuation.  Now  were  we 
to  give  credence  to  the  popular  theory,  if  all  the  risks  except  one,  two, 
three  or  four,  are  exchanged  for  five  times  the  number  of  $2000  risks  of 
the  same  quality,  the  one,  two,  three  or  four  risks  of  $10,000  each  still 
remaining  would  subject  the  resulting  company  to  serious  danger  of 
fluctuation,  whereas  in  fact  it  possesses  a  stability  increased  in  the 
ratio  of  about  2  to  1  over  that  of  the  original  company.  *  *  * 

A  related  subject  is  the  acceptance  of  special  classes  of  risks.  That 
it  is  unscientfic  for  a  small  company  to  accept  risks  of  a  special  class, 
since  there  is  little  likelihood  of  its  securing  enough  of  that  class  to 
form  an  average,  is  a  doctrine  of  many  insurance  men.  This  doctrine  is 
an  erroneous  one  from  the  fact  that  it  is  difficult  to  assess  the  proper 
cost  of  insurance  among  special  classes,  and  for  this  reason  risks  in  a 
special  class  should  be  limited  in  number  and  amount  in  order  to  reduce 


the  possible  loss  in  that  class  and  seek  an  average  by  counterbalancing 
.the  uncertainty  as  to  one  class  with  that  of  another.  If  the  selection 
and  assessment  of  cost  have  been  judicious,  a  loss  in  a  few  classes  will 
be  offset  by  a  favorable  average  of  the  whole.  That  this  reasoning  is 
sound  is  illustrated  by  the  fact  that  there  is  record  of  the  failure  of 
more  than  one  fire  insurance  company  through  its  attempt  to  carry  one 
special  line  alone;  also  by  the  fact  that,  although  casualty  companies 
have  found  assessment  of  cost  ir*  their  special  and  novel  lines  an  uncer¬ 
tain  proposition,  they  have  met  success  by  attempting  to  secure  a  favor¬ 
able  average  among  the  various  classes  taken  together  rather  than  by 
attempting  an  average  in  each  separate  class.  Were  an  attempt  made  to 
secure  an  average  in  each  separate  class,  and  experience  proved  that  the 
cost  of  insurance  were  assessed  much  too  low  in  a  group  or  two,  the 
loss  in  those  groups  might  be  so  great  on  account  of  the  size  of  the 
groups  as  to  bear  heavily  upon  the  finances  of  the  company.  *  *  * 


NATIONAL  ASSOCIATION  OF  LIFE  UNDERWRITERS. 
Nineteenth  Annual  Convention — In  Session  at  Los  Angeles — 
Attendance  Satisfactory — Interesting  Topics  for  Dis= 
cussion — The  President’s  Address. 

[Special  Report  for  The  Spectator.] 

Los  Angeles,  Cal.,  August  18. — After  a  long  but  not  tedious  journey, 
delegates  to  the  nineteenth  annual  convention  of  the  National  Associa¬ 
tion  of  Life  Underwriters  arrived  at  Los  Angeles  Monday  night,  being 
welcomed  as  they  entered  the  State  of  California  by  a  delegation  from 
the  Los  Angeles  association  and  reaching  the  City  of  the  Angels  with 
cars  filled  with  oranges  and  flowers  native  to  the  State. 

The  convention  opened  to-day  with  several  addresses  of  welcome. 
Mayor  Harper,  being  unable  to  attend  because  of  business  reasons,  dele¬ 
gated  his  brother,  A.  J.  Harper,  to  represent  him.  Nothing  warmer  nor 
more  cordial  could  be  imagined  than  Harper’s  greeting.  “Visit  our 
orange  groves,”  he  said,  “and  help  yourselves  to  the  fruit  that  hangs 
on  the  trees.  You  will  be  welcome  to  them,  or  to  anything  else  that 
there  is  in  the  place.  The  city  is  yours,  and  you  will  not  find  it  possible 
to  trespass  upon  our  hospitality.”  That  is  the  spirit  of  the  entire  city. 
Entertainment  without  end,  welcome  that  is  not  oppressive  and  warm 
friends  on  every  hand.  Geo.  I.  Cochran,  president  of  the  Pacific  Mutual 
Life,  followed  Mr.  Harper  in  a  very  able  and  much  appreciated  address, 
not  only  welcoming  the  association  to  California,  but  saying  many  things 
useful  and  encouraging  to  the  general  agents  present. 

Then  John  W.  Whittington,  president  of  the  Los  Angeles  association, 
came  forward.  The  delegates  had  experienced  so  much  of  Whitting¬ 
ton’s  hospitality  and  good  intent  that  for  a  time  the  duration  of  his 
reception  threatened  to  eclipse  Bryan’s  record  at  Chicago.  Whittington 
welcomed  the  delegates  most  cordially,  and  expressed  in  excellent  verbi¬ 
age  his  gratification  at  having  them  present. 

President  Edwards’  address  wras  a  surprise  to  most  of  the  delegates, 
who  had  not  expected  he  would  take  such  a  decided  stand  for  Federal 
control  of  life  insurance.  W.  H.  Carroll  of  Philadelphia  voiced  the 
sentiments  of  the  convention  when  he  moved  a  vote  of  thanks  to  the 
president  for  his  fearless  words  and  manly  attitude.  The  general  opinion 
of  the  delegates  is,  that  with  such  a  man  at  their  head  the  association 
would  make  even  more  progress  in  the  next  few  years  than  in  the  past, 
and  that  is  saying  a  great  deal.  It  is  not  unlikely  that  Edwards  will  be 
prevailed  upon  to  overset  precedent  and  succeed  himself  as  president  of 
the  National  Association. 

The  secretary’s  report  and  the  report  of  the  treasurer  showed  satis¬ 
factory  progress,  both  in  membership  and  finance.  The  report  of  the 
executive  committee  was  devoted  mainly  to  the  revised  constitution, 
which  will  be  discussed  at  length,  perhaps  at  to-morrow’s  session. 

In  the  afternoon  E.  Myron  Wolfe,  Insurance  Commissioner  of  Cali¬ 
fornia,  made  an  address  on  The  relation  of  a  State  Department  to  those 
who  buy  and  sell  insurance,  which  carried  the  audience  away,  as  it 
gave  a  thorough  idea  of  what  he  stood  for,  and  what  his  Department 
would  do  in  California  for  the  improvement  of  life  insurance. 

Next  came  five-minute  topics,  which  were:  1.  “Has  the  opportunity 
of  the  legitimate  life  insurance  agent  been  improved  by  the  events  of 
recent  years?”  2.  “Public  opinion  of  life  insurance:  How  to  keep  it 
right.”  These  were  ably  and  thoroughly  discussed,  to  the  great  inter¬ 
est  of  the  convention.  After  this,  by  special  invitation,  Julian  Sonntag, 
secretary  of  the  West  Coast  Life,  made  an  able  and  interesting  address. 
Charles  Dobbs  of  Louisville  then  presented  his  paper  on  “Education  of 
the  agent.” 

It  is  likely  that  the  convention  will  have  for  its  principal  work  dis¬ 
cussion  of  the  advisability  of  Federal  supervision,  reduction  of  taxation 
and  proper  amendment  to  Sec.  97  of  the  New  York  law. 

Among  the  delegates  present  are:  E.  H.  Lestock,  W.  H.  Gregory,  E. 
W.  Armstrong,  C.  J.  Johnson,  Jay  D.  Wiggins,  John  Landers,  San  Fran¬ 
cisco;  John  R.  Norris,  Edward  L.  Eldredge,  J.  J.  Muma,  W.  B.  Stlrdi- 
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vant,  John  W.  Whittington,  H.  F.  Clark,  V.  E.  Howard,  W.  H.  Moir,  and 
G  A.  Rathbun  of  Los  Angeles;  Geo.  H.  Olmsted,  Cleveland;  Will  G. 
Farrell  and  M.  L.  Robinson  of  Salt  Lake  City;  W.  H.  Merrick,  St.  Louis; 
Ira  B.  Jackson,  Denver;  Louis  F.  Ohliger,  Cleveland;  William  Tolman, 
Bridgeport,  Conn.;  C.  C.  Courtney,  Kansas  City,  Mo.;  Thomas  L.  Fansler, 
Chicago;  William  Goldman,  Portland,  Ore.;  William  G.  Carroll,  Phila¬ 
delphia;  F.  C.  Chapman,  Cleveland;  Mrs.  Florence  E.  Shaal,  Mrs.  Lisbeth 
Edwards,  Miss  Lucy  M.  Merrill,  all  of  Boston,  Mass.;  J.  J.  Jackson, 
Cleveland;  L.  Walter  Sammis,  New  York  city;  Frank  W.  Tracy,  Buf¬ 
falo;  Charles  W.  Orr,  Fort  Wayne,  Ind.;  Charles  Jerome  Edwards, 
Brooklyn,  N.  Y.,  president;  W.  D.  Current,  Louisville,  Ky.;  Ernest  Jud- 
son  Clark,  Baltimore;  A.  J.  Wightman,  Cleveland;  0.  W.  Carpenter, 
Cleveland;  G.  A.  Newkirk,  Denver;  Henry  Johnson,  Louisville;  Jas.  L. 
Collins,  and  C.  J.  Montgomery,  Los  Angeles;  Chas.  Dobbs,  Louisville, 
Ky. ;  W.  M.  Wood,  Pittsburg,  Penn.;  W.  N.  Johnson,  Louisville,  Ky.; 
Col.  Will  A.  Waite,  secretary,  Detroit;  Henry  Powell,  Louisville;  W. 
H.  Herrick,  St.  Louis.  Not  a  large,  but  thoroughly  representative 
gathering. 

THE  PRESIDENT’S  ADDRESS. 

Extracts  from  the  opening  address  of  President  Charles  Jerome  Ed¬ 
wards  are  given  herewith: 

In  greeting  the  delegates  of  the  National  Association  assembled  in  this 
their  nineteenth  annual  convention,  it  is  my  first  very  great  pleasure  to 
acknowledge  the  cordial  welcome  conveyed  to  us  by  the  citizens  of  Los 
Angeles,  through  their  chief  municipal  official,  as  well  as  the  expression 
of  hospitality  extended  by  President  Geo.  I.  Cochran  representing  the 
organized  life  insurance  business  of  the  extreme  West.  *  *  * 

Our  association  roster  has  been  increased  during  the  year  by  the  forma¬ 
tion  of  new  associations  in  Kansas  and  Louisiana;  by  the  reorganiza¬ 
tion  and  application  to  the  national  body  of  the  Vermont  association,  and 
the  happy  continuance  of  the  Texas  association,  notwithstanding  the  fear 
of  its  opportunity  to  maintain  and  extend  its  sphere  of  usefulness. 
Membership  in  some  few  local  associations  has  decreased  by  reason  of 
the  fact  that  many  former  life  insurance  agents  have  retired  from  the 
profession,  and  their  places  have  not  been  filled.  However,  the  asso¬ 
ciation  spirit — enthusiasm  for  organization  and  opportunity  for  in¬ 
fluence — was  never  so  great  as  at  present.  And  it  is  a  happy  fact  that 
a  number  of  local  associations  have  made  gains  in  their  membership 
during  the  year.  *  *  * 

LEGISLATION. 

In  the  matter  of  legislation,  our  thoughts  and  our  energies  have  been 
centered  upon  the  situation  in  New  York  State,  and  the  effort  to  secure 
a  reasonable  amendment  to  Sec.  97  of  the  Armstrong  law.  This  has  been 
so  widely  discussed  and  the  situation  is  so  generally  understood  by  life 
insurance  men,  that  it  is  hardly  necessary  to  revert  to  it  here,  except  to 
preserve  the  chronological  record  of  association  work.  *  *  * 

With  the  record  of  the  effect  in  general  of  Sec.  97,  after  a  full  year’s 
trial,  and  with  the  intimate  information  concerning  its  baneful  influence 
for  disorganization  and  loss,  which  was  gathered  from  underwriters  in 
all  sections  of  the  country  and  placed  before  the  lawmakers,  there  was 
no  difficulty  in  securing  the  approval  of  the  insurance  committee  of  both 
branches  of  the  New  York  Legislature  to  needed  and  proper  amend¬ 
ments,  and  they  were  passed  unanimously  in  the  Assembly,  and  with  but 
one  dissenting  vote  in  the  Senate — that  of  Senator  Armstrong.  The  law 
as  it  stood,  and  unfortunately  stands,  provided  an  insufficient  standard  of 
expenditure,  both  for  the  first  and  subsequent  years,  having  in  view  the 
needs  of  the  business  as  a  whole,  in  all  sections,  not  alone  in  the  great 
cities,  but  in  towns  and  villages  and  country  districts,  from  which,  prior 
to  the  passage  of  Sec.  97,  came  some  of  the  best  business  which  was 
written  by  the  companies.  The  law  was  one  under  which  companies  who 
might  be  favorably  situated,  and  the  bulk  of  whose  business  came  from 
the  old  and  well-settled  section  of  the  country,  might  get  on  for  a  while, 
largely  because  of  the  support  and  assistance  which  they  could  give  their 
general  agents  and  through  them  to  solicitors,  through  renewal  or  ex¬ 
pense  commissions,  arising  from  old  business.  What  was  needed  was  a 
law  suited  to  average  rather  than  exceptional  conditions  which  would 
allow  the  procurement  of  business  in  all  sections  of  the  country  on 
terms  which  would  permit  agents  to  make  a  living  from  business  cur¬ 
rently  produced  without  having  to  depend  upon  past  earnings.  Such  a 
law  was  the  amendment  which,  as  all  know,  failed  to  receive  the  ap¬ 
proval  of  the  Governor  of  New  York,  whose  record  indicates  that  he  may 
be  fairly  credited  with  honest  intentions  and  a  desire  to  do  right,  but 
which  also  demonstrates  a  failure  to  appreciate  that  conditions  over¬ 
throw  theories.  We  doubt  if  there  be  any  other  citizen  of  New  York 
State,  unprejudiced  from  a  personal  viewpoint,  who,  if  charged  with  this 
responsibility,  would  have  withheld  approval  of  this  amendement,  passed 
by  the  legislative  body,  by  a  practically  unanimous  vote  and  supported 
by  the  leading  insurance  companies,  the  insurance  press,  and  the  in¬ 
surance  experts  of  the  land,  at  an  open  hearing,  of  which  not  a  word  of 
opposition  was  voiced.  Thus  the  efforts  of  the  agents  resulted  in  fail¬ 
ure,  owing  to  the  peculiar  attributes  of  one  ruler,  who  had  the  power 
given  without  the  wisdom  to  use  it  for  the  best  good  of  the  people  and 
the  welfare  of  a  mighty  business.  The  task  undertaken  last  winter  will, 
however,  doubtless  be  again  assumed  at  the  earliest  appropriate  moment, 
and  insurance  men  can  rest  confident  that  in  the  end  justice  will  he 
done  them  and  burdensome  and  improper  restrictions  removed  or 
amended,  for  their  cause  is  a  righteous  one,  the  need  real,  and  is  certain 
of  ultimate  relief,  just  as  soon  as  the  matter  is  dealt  with  on  its  merits, 
reasonably  and  without  prejudice.  *  *  * 

TAXATION. 

The  education  of  the  public  regarding  life  insurance  must  extend  to 
other  channels,  and  consider  other  features  than  those  relating  merely  to 
its  value  as  a  protection,  the  question  of  management,  and  a  knowledge 
of  forms,  premium  rates  and  dividends.  One  condition  which  most  par¬ 


ticularly  affects  every  policyholder  of  to-day,  and  much  more  scandalous 
than  even  the  wildest  imagination  of  the  yellow-journalist,  is  the  pre¬ 
vailing  mania  for  taxation  with  which  every  State  legislature  has  be¬ 
come  inoculated.  The  idea  seems  to  have  been  that  the  life  insurance 
company  was  a  mighty  corporate  octopus,  and  that  behind  it  was  an 
indefinite  ogre  or  something  enjoying  special  privileges  which  it  must 
pay  for,  and  so  this  gigantic  gouge  of  ten  millions  per  annum  upon  the 
American  life  insurance  companies,  called  a  tax  upon  premiums,  but  in 
reality  a  tax  put  upon  prudence  and  thrift  by  the  lawmaker  thoughtless 
or  careless  of  the  interest  and  welfare  of  the  policyholder.  There  can  be 
but  one  result — either  a  premium  in  excess  of  what  is  required  to  carry 
the  insurance,  or  a  minimized  dividend.  The  original  idea  of  a  State  tax 
was  to  provide  a  fund  to  bear  the  expense  of  State  supervision;  this, 
however,  could  and  should  be  taken  care  of  solely  by  license  fees;  and 
undoubtedly  such  fees  are  sufficient  for  such  maintenance.  Broad¬ 
minded,  far-seeing  and  conscientious  officials  of  Insurance  Departments 
all  over  the  country,  such  as  Commissioner  Rittenhouse  of  Colorado,  and 
Commissioner  Potter  of  Illinois,  express  themselves  frankly  as  opposed 
to  this  unjust  taxation  put  upon  the  thoughtful,  unselfish  husband  and 
father.  Other  Insurance  Commissioners  tell  me  that  any  consideration 
of  the  question  has  been  refused  by  their  legislatures,  because  it  would 
decrease  the  revenues  of  the  State.  The  remedy  for  all  this  is  the  hand¬ 
writing  on  the  wall:  “Federal  supervision”;  such  exclusive  supervision 
which  will  put  a  stop  on  graft,  eliminate  extraneous  expenses,  foster  fair 
conditions,  and  give  us  the  far-reaching  benefit  of  uniform  laws. 

TWISTING. 

Field  conditions  have  improved  to  the  extent  that  there  are  practically 
no  unfair  field  methods  in  vogue  among  respectable,  responsible  life  in¬ 
surance  agents.  Fairness  toward  fellow-agents  and  honest  statements 
regarding  other  companies  have  become  the  accepted  principle  of  the  as¬ 
sociation  and  the  daily  practice  of  its  members  everywhere.  In  many 
communities  where  the  association  has  declared  that  competition  ceases 
with  securing  of  the  application,  conditions  indicate  a  growing  demand 
for  life  insurance  and  an  immense  increase  in  business  written.  Where 
every  agent  is  boosting  instead  of  knocking,  creating  confidence  instead 
of  dissatisfaction,  the  community  soon  becomes  susceptible  to  the  spirit; 
listless  interest  becomes  a  demand  and  criticism  gives  way  to  confi¬ 
dence. 

Twisting  has  been  the  most  deplorable  evil  ever  indulged  in  by  life 
insurance  agents,  and  in  some  communities  this  practice  has  grown  to 
abnormal  conditions  during  the  past  two  or  three  years.  Life  under¬ 
writers’  associations  generally  throughout  the  country  have  gone  on 
record  against  this  pernicious  practice,  and  consistently  pursued  a  policy 
of  creating  public  confidence  rather  than  assailing  companies  and  attack¬ 
ing  agents. 

Attention  is  called  to  the  statute  passed  at  the  recent  session  of  the 
New  York  Legislature,  which  provides  that  an  agent  making  misrepre¬ 
sentations  to  any  person  insured  in  any  other  company,  for  the  purpose 
of  inducing  such  person  to  lapse,  forfeit  or  surrender  his  insurance,  is 
guilty  of  a  misdemeanor,  and  his  license  as  agent  shall  be  revoked.  It 
should  be  the  business  of  this  convention  to  declare  itself  clearly  and 
squarely  on  this  subject,  and  to  define  to  the  world  our  belief  in  cor¬ 
rect  methods  of  competition  for  all  agents  to  follow.  We  must  empha¬ 
size  that  the  practice  is  not  only  unfair  but  immoral:  we  know  that  a 
policy  that  is  twisted  or  transferred  is  not  new  life  insurance,  but  is 
energy  wasted,  as  far  as  adding  to  the  beneficence  of  insurance.  We 
know  that  it  entails  a  positive  money  loss  to  the  policyholder.  We  know 
that  the  twister  creates  suspicion,  destroys  confidence  in  insurance  gen¬ 
erally,  and  perforce  assails  the  reputation  and  honesty  of  the  agent  who 
originally  created  the  demand  for  insurance.  When  life  insurance  agents 
realize  the  immoral  side  of  this  twisting  business,  the  sentiment  against 
it  is  certain  to  crystallize  into'  deed  and  deed  will  become  a  habit. 
Create  healthy  sentiment  and  you  have  ideal  conditions.  *  *  * 

OPPORTUNITY. 

And  what  of  our  opportunities  as  life  insurance  men,  the  future  that  is 
before  us?  I  have  no  more  reason  to  be  optimistic  than  any  other  man 
here;  and  my  sides  are  gaping  with  the  wounds  of  the  legislative  vivi¬ 
section  which  has  made  my  nerves  and  income  suffer  alike  these  past 
few  years.  But  a  certainty  of  the  ultimate  correction  of  unjust  dis¬ 
crimination  against  insurance  agents  will  serve  to  heal  the  one,  while 
the  spread  of  the  insurance  idea  and  the  opportunities  afforded  for 
writing  new  business  will  far  outmeasure  the  losses  springing  from 
temporary  causes  which  have  checked  the  development  of  the  business 
for  the  moment. 

Life  insurance  is  to-day  a  necessity  of  life — indispensable  to  most  men 
for  a  calm  and  peaceful  death.  The  people  will  always  need  and  de¬ 
mand  it,  and  there  will  always  be  work  for  the  trained,  responsible  life 
insurance  salesman  to  do,  and  I  cannot  do  better  than  to  quote  the  en¬ 
couraging  words  spoken  by  one  of  our  members  at  a  recent  agency  con¬ 
vention  of  one  of  the  New  England  companies: 

“The  life  insurance  salesman  to-day  is  dealing  with  a  necessity  for 
which  there  is  a  daily  demand,  and  this  fact  justifies  the  fullest  faith 
that  there  is,  and  always  will  be,  sufficient  work  for  intelligent,  efficient, 
active  men  to  perform  in  the  field;  men  of  character,  with  a  trained 
knowledge  of  the  business,  able  to  give  sound  advice  to  those  seeking  in¬ 
surance,  and  who  will  direct  their  labor  by  systematic  energy.  More  and 
more  ■will  the  business  be  procured  by  trained  men  of  this  character; 
already  has  there  been  a  marked  improvement  in  the  personnel  of  field 
forces;  in  many  sections  these  who  formerly  harmed  the  business  by 
loose  practices  have  passed  for  all  time  from  connection  with  it,  and  the 
next  advance,  w'hen  present  clouds  lighten,  will  be  by  corps  of  agents 
educated  to  the  business,  engaged  in  it  permanently,  conducting  it  with 
honesty,  with  industry  and  with  an  intelligent  appreciation  of  the  needs 
of  their  clients. 

“Let  no  man,  therefore,  lose  courage.  The  future  Is  before  us,  and  as 
we  look  outward  upon  it,  we  must  of  necessity  look  upward — that  is  so 
if  we  carry  into  our  view  of  the  future,  both  a  knowledge  of  the  past  and 
a  true  appreciation  of  the  problems  of  the  present  and  what  must  be 
their  ultimate  solution.” 
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Protective  Measures  Adopted  by  the  Fraternal  Societies 
Against  Fraudulent  Claims. 

The  fraternal  orders  are  now  realizing,  more  than  ever  before,  the  im¬ 
portance  of  safeguarding  themselves  against  fraudulent  claims,  and 
many  of  them  have  recently  adopted  protective  measures  in  the  han¬ 
dling  of  these  cases,  which  will  undoubtedly  result  in  the  saving  of 
large  sums  of  money  which  otherwise  would  be  paid  out  in  the  settle¬ 
ment  of  claims  under  certificates  obtained  through  fraud  and  misrepre¬ 
sentation. 

These  societies  have  awakened  to  a  realization  of  the  fact  that  such 
measures  are  absolutely  essential  to  the  safe  conduct  of  their  business. 
While  the  life  insurance  companies  often  have  occasion  to  investigate 
claims  which  appear  suspicious,  such  action  is  far  more  frequently  re¬ 
quired  on  the  part  of  the  fraternal  societies,  for  the  reason  that  the  latter 
do  not  have  the  facilities  of  the  old  line  companies  for  securing,  before 
the  issuance  of  the  policy,  definite  and  unbiased  information  as  to  the 
desirability  of  the  risk. 

The  method  of  the  inspection  of  applicants  which  is  pursued  by  almost 
all  of  the  old  line  companies  enables  them  frequently  to  avoid  the  ac¬ 
ceptance  of  bad  risks,  which  otherwise  would  be  placed  on  their  books, 
but  as  a  rule  the  expense  funds  of  the  fraternal  societies  are  not  suffi¬ 
cient  to  enable  them  to  make  these  inspections,  and  hence  the  thorough 
investigation  of  all  claims  which  appear  in  any  way  irregular  becomes  a 
matter  of  the  utmost  importance. 

This  subject  is  now  receiving  the  careful  attention  of  both  the  National 
Fraternal  Congress  and  the  Associated  Fraternities  of  America.  At  the 
conventions  of  these  bodies  last  year,  a  paper  was  read  on  “The  Han¬ 
dling  of  Fraudulent  and  Questionable  Claims,”  by  Bayard  B.  Holmes, 
vice-president  of  the  Hooper-Holmes  Information  Bureau  of  New  York 
City,  which  is  extensively  retained  by  the  life  and  accident  insurance 
companies  in  matters  of  this  kind. 

During  the  present  week,  at  the  Put-in-Bay  convention  of  the  National 
Fraternal  Congress,  the  matter  has  been  receiving  the  further  considera¬ 
tion  of  the  officers  of  the  societies  which  are  members  of  this  organiza¬ 
tion,  and  at  the  meeting  of  the  Associated  Fraternities  of  America,  to 
be  held  in  Chicago  next  week,  the  programme  includes  a  full  discus¬ 
sion  of  the  subject,  to  be  led  by  Mr.  Holmes,  who  has  been  invited  to 
again  address  the  association  on  the  methods  and  procedure  which  can 
best  be  adopted  by  the  societies  in  protecting  themselves  against  the 
payment  of  fraudulent  claims.  It  is  probable  that  the  present  agitation 
of  the  subject  will  result  in  most  of  the  fraternal  societies  employing 
the  Hooper-Holmes  Bureau  as  a  sort  of  adjunct  to  their  claim  depart¬ 
ment  for  investigations  of  this  kind. 


“The  Successful  Agent.” 

Below  will  be  found  brief  extracts  from  a  few  of  the  many  favorable  comments 
upon  “The  Successful  Agent,”  by  William  Alexander: 

“It  gives  within  a  narrow  compass  much  rich  matter  of  practical  value.” — Life 
Insurance  Independent. 

“The  agent  who  possesses  this  book  will  find  himself  in  a  position  to  prose¬ 
cute  his  work  with  renewed  courage  and  success.” — Baltimore  Underwriter. 

“The  book  explains  life  insurance  in  a  way  which  any  layman  policyholder,  as 
well  as  any  youthful  agent,  can  readily  understand.”— United  States  Review. 

“Mr.  Alexander,  the  author,  is  secretary  of  the  Equitable  Life  Assurance  So¬ 
ciety,  and  capably  fulfills  the  promise  set  forth  *  *  *  as  to  the  nature  of  the 
work.  With  his  main  purpose  to  instruct,  he  has  also  studied  to  present  his 
subject  in  a  readable  and  pleasing  manner.” — Rough  Notes. 

“It  will  undoubtedly  be  of  practical  value  to  canvassers,  and  to  managers  who 
wish  to  train  men  to  start  in  the  life  insurance  business.” — Insurance  Press. 

“The  first  part  deals  with  the  theory  of  life  insurance — the  stability  of  its 
foundation.  The  second  part  dissects  all  kinds  of  policy  forms.  The  third  part 
teaches  the  agent  how  to  sell  his  goods.” — Insurance  World. 

“In  this  book  Mr.  Alexander  attempts,  with  a  great  measure  of  success,  to 
explain  the  principles  of  insurance  so  simply  ‘that  any  layman  can  readily  under¬ 
stand,’  the  work  being  designed  especially  for  the  aid  of  the  man  who  sells  life 
insurance.” — Insurance  Field. 

“Mr.  Alexander  seeks  merely  to  explain  in  the  simplest  practical  way  the 
features  of  the  business  which  the  field  man  will  need  to  know  and  explain,  and 
how  he  can  best  attain  success.  It  can  be  studied  to  advantage  by  the  veteran  as 
well  as  the  neophyte,  and  is  written  not  for  the  agent  of  any  particular  company, 
but  for  all.”— Insurance  Monitor. 

“He  shows  the  agent  how  to  begin;  how  to  find  clients;  what  to  do  and  what 
to  avoid;  the  importance  of  system;  what  arguments  to  use  and  how  to  over¬ 
come  obstacles — all  this  in  an  interesting  manner.  The  author  has  also  aimed  to 
make  his  advice  suggestive,  of  the  kind  that  will  set  the  agent  to  thinking  and 
planning.”— The  Standard. 

“The  aim  of  the  present  work  is  to  assist  the  agent  to  acquire  the  four  essen¬ 
tials  to  success,  as  defined  by  the  author,  viz. :  (1)  A  comprehensive  knowledge 

of  life  insurance  in  general;  (2)  the  strong  points  of  the  company  he  represents; 
(3)  the  selling  qualities  of  the  goods — the  policies — he  has  to  offer;  and  (4)  the 
best  rules  for  organizing  and  carrying  on  his  work.” — The  Chronicle. 

“This  book  is  designed  especially  for  the  agent,  furnishing  him  that  informa¬ 
tion  which  every  agent  should  have  in  order  to  answer  intelligently  the  questions 
which  prospects  and  policyholders  ask.” — Western  Underwriter. 

“The  characteristics  of  the  work  are  conciseness,  lucidity  of  statements  and  ex¬ 
planations,  and  a  style  which  is  fascinating.” — American  Underwriter. 

“This  is  a  practical  work,  and  will  be  of  service  to  any  thoughtful  beginner. 
Many  old  agents  can  polish  up  their  wits  by  reading  ‘The  Successful  Agent.’  ” — 
Coast  Review. 

“A  new  work  of  much  practical  value  to  the  life  insurance  canvasser  is  ‘The 


Successful  Agent,’  by  William  Alexander,  the  secretary  of  the  Equitable  Life 
Assurance  Society,  whose  long  and  intimate  acquaintance  with  the  business 
qualifies  him  particularly  to  write  with  a  clear  conception  of  the  needs  of  the 
agent  in  the  field  in  pursuit  of  business.  The  purpose  of  Mr.  Alexander’s  book 
is  to  teach  the  agent  how  to  sell  life  insurance.” — Weekly  Underwriter. 

“The  Spectator  Company  has  just  published  a  book  entitled  ‘The  Successful 
Agent,’  by  William  Alexander,  whose  ability  and  trustworthiness  on  all  subjects 
connected  with  life  insurance  is  recognized  by  all  who  know  him.  He  writes  after 
long  experience,  and  his  book  contains  so  much  valuable  information  and  so 
many  practical  suggestions  that  no  agent  should  be  without  a  copy.” — J.  G. 
VanCise. 

‘I  have  read  the  book  entitled  ‘The  Successful  Agent,’  written  by  William 
Alexander,  and  I  do  not  see  how  it  is  possible  for  anyone  to  elucidate  the  funda¬ 
mental  principles  of  life  insurance  as  well  as  he  has  done.  It  seems  to  me  as 
though  a  child  could  understand  his  explanations.” — Archibald  C.  Haynes. 

“In  my  opinion,  ‘The  Successful  Agent,’  by  William  Alexander,  is  worth  many 
times  the  price  charged,  to  any  agent  that  will  read  the  same  carefully,  and  who 
is  ambitious  to  go  out  after  business.” — William  Wilcher,  life  insurance  agent, 
Rector,  Ark. 

“The  Successful  Agent”  may  be  obtained  from  The  Spectator  Company,  New 
York,  publishers,  at  $2  per  copy,  bound  in  cloth,  or  $2.50  per  copy  in  flexible 
leather. 


—The  committee  on  blanks  of  the  National  Convention  of  Insurance  Commis¬ 
sioners  has  submitted  its  report  in  advance.  Minor  changes  are  made  in  the  life 
and  fire  blanks,  while  the  casualty  blank  has  been  so  changed  that  copies  of  it 
have  been  printed  for  distribution.  Among  the  numerous  changes  are  the  put¬ 
ting  of  the  premium  exhibit  on  a  written  basis  and  the  adding  of  three  new 
classes  of  business,  viz.:  fly-wheel,  automobile  property  damage  and  workmen’s 
collective.  Case,  Lockwood  &  Brainard  of  Hartford,  Conn.,  have  been  nomi¬ 
nated  as  the  official  printers  of  the  blanks. 
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Being  Side=Tracked. 

Of  course  you  have  often  been  on  a  railway  train  which  had  lost  time 
and  its  “right  of  way,”  and  was  frequently  side-tracked  to  let  more  im¬ 
portant  traffic  pass.  And  you  saw  the  long  lines  of  Pullmans,  diner, 
buffet  and  observation  car  go  flying  by  but  a  few  feet  from  you,  and  you 
realized  that  you  were  losing  time,  and  that  you  had  been  stopping  at  all 
the  trivial  points  along  the  route.  On  this  kind  of  a  train  the  women 
get  out  to  pick  flowers,  and  the  men  leave  the  smoker  to  ask  fool  ques¬ 
tions  of  the  engineer. 

In  canvassing,  one  must  be  alert  and  not  get  behind  in  his  argument. 
Do  not  allow  yourself  to  be  diverted  from  the  “main  line,”  the  dotted 
line.  Your  prospect  will  hold  you  up  and  try  to  switch  you  off  on  other 
lines,  but  it  is  for  you  to  keep  up  “canvassing  steam”  and  carry  him 
along  with  you.  Otherwise  he  will  talk  you  away  from  the  main  issue 
and  you  will  be  side-tracked  to  let  what  he  considers  more  important 
business  pass.  Meanwhile,  another  member  of  the  staff,  who  talks  to  the 
point,  will  pass  you  in  the  race  for  applications. 


An  Assistant’s  judicious  Handling  of  a  Claim. 

An  assistant  in  one  of  the  large  cities,  while  on  his  daily  rounds, 
noticed  that  in  a  house  in  which  he  was  accustomed  to  call  there  were 
preparations  being  made  for  a  funeral.  He  inquired  into  the  circum¬ 
stances  and  discovered  that  the  deceased  was  one  of  his  policyholders. 
The  assistant  at  once  made  up  the  proofs  of  death  and  took  them  im¬ 
mediately  to  the  office,  where  a  check  was  made  out  and  paid  over  to 
the  beneficiary  inside  of  two  hours.  The  promptness  which  resulted 
from  the  assistant's  forethought  brought  a  valuable  testimonial  letter 
from  the  beneficiary,  and  paid  the  assistant  well  for  his  clever  handling 
of  the  claim. 


- — Plans  were  laid  for  a  strenuous  campaign  at  the  recent  convention 
of  managers  of  the  Colonial. 

— The  real  point  in  your  business  is  insuring  lives.  Keeping  to  the 
point  means  the  difference  between  success  and  failure. 

— John  P.  Zimmer,  superintendent  of  the  Prudential's  Oshkosh  (Wis.) 
district,  succeeds  Clyde  R.  Showalter,  in  charge  of  District  2,  Milwaukee. 

— Robert  Elliott,  superintendent  of  the  Chelsea  district  of  the  John 
Hancock  Mutual  Life,  died  recently  at  his  summer  home  in  Whitman, 
Mass. 

— Robert  A.  Robinson,  superintendent  of  the  Metropolitan  at  Paw¬ 
tucket,  R.  I.,  has  been  transferred  to  Lawrence,  Mass.,  in  a  similar 
capacity. 

— The  Home  Life  of  America  has  promoted  Special  Agent  E.  S.  Ralston 
of  the  Pittsburg  district  to  be  inspector  of  agencies  for  Western  Penn¬ 
sylvania. 

— When  you  get  into  a  tight  place  and  everything  goes  against  you, 
until  it  seems  you  cannot  hold  on  a  minute  longer,  never  give  up  then, 
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for  that  is  just  the  place  and  time  that  the  tide  will  turn. — Harriet 
Beecher  Stowe. 

_ The  Colonial  has  made  the  following  appointments  to  assistancies: 

Samuel  Brenner,  Jersey  City;  Joseph  A.  Conway,  North  Philadelphia; 
Wm.  F.  Veasey,  Newark. 

_ During  the  first  four  weeks  of  the  Prudential’s  summer  campaign, 

Superintendent  F.  E.  Lahey  of  Buffalo  No.  2  secured  with  his  twenty- 
nine  agents  $90  of  new  business. 

_ Assistant  Adolph  Mechman  of  the  Metropolitan  at  Tremont,  N.  Y., 

has  carried  the  honors  for  the  metropolitan  territory,  having  already 
passed  the  $100,000  mark  in  ordinary. 

_ Joseph  Travers,  assistant  in  South  Brooklyn,  has  been  promoted  to 

the  managership  of  the  Colonial  at  Dover,  N.  J.  Joseph  E.  Chadwick 
succeeds  Mr.  Travers  in  South  Brooklyn. 

—Superintendent  Thomas  W.  Ridgway  of  the  Metropolitan’s  Riverside 
(N.  Y.)  district  has  been  making  a  fine  record  of  late  and  placed  his  dis¬ 
trict  at  the  head  of  the  New  York  city  agencies. 

_ Life  insurance  and  life  insurance  eanvassing  are  based  upon  the  law 

of  average.  The  more  calls  an  agent  makes  and  the  more  people  he 
really  “talks”  insurance  to,  the  higher  will  be  his  average  of  applications. 

— The  leading  managers  and  special  agents  of  the  ordinary  agencies  in 
the  Eastern,  Western  and  Southern  departments  of  the  Prudential  of 
Newark  will  assemble  at  the  home  office  of  the  company  for  a  business 
convention  August  25-27. 

—Assistant  Brill  of  the  Prudential  at  Saratoga  is  making  things  hum 
in  his  district,  and  his  staff  is  with  him  heart  and  soul.  During  the 
week  of  July  13  they  secured  103  applications,  no  agent  writing  less  than 
ten.  The  lid  may  be  on  at  Saratoga,  but  it  can’t  keep  down  the  en¬ 
thusiasm  of  Assistant  Brill  and  his  men. 

—The  John  Hancock  has  made  the  following  changes;  Julian  B.  Smith, 
transferred  from  the  superintendency  of  Paterson  to  that  of  Detroit; 
Charles  E.  Keniston,  Jr.,  supervisor  in  Cambridge,  to  succeed  Julian  B. 
Smith;  John  S.  Fentress,  transferred  from  the  superintendency  of  De¬ 
troit  to  that  of  Allentown,  succeeding  William  H.  McCormick,  resigned. 

— Keep  in  mind  the  main  object  of  your  visit — this  man’s  application. 
Other  things  do  not  interest  you— therefore  keep  to  the  point  or,  like  the 
projectile  of  an  ill-trained  gun,  your  ammunition  will  be  scattered  and 
fail  to  find  the  vital  part  in  a  prospect’s  reasoning  as  to  life  insurance. 
A  rival  will  secure  his  application  by  a  well-directed,  forceful  argument, 
in  which  the  benefits  of  life  insurance  and  the  happiness  of  the  home 
are  flashed  upon  him  and  shown  to  be  inseparable. 

— The  success  of  many  of  the  world’s  great  men  is  attributed  to  theii 
ability  to  sift  out  from  each  affair  in  life  the  useless  and  irrelevant  and 
adhering  strictly  to  the  main  point,  the  vital  question  to  be  considered. 
By  allowing  yourself  to  be  drawn  from  the  principal  issue  the  force  of 
your  argument  becomes  diluted,  weakened,  and  you  soon  find  yourself 
engaged  in  a  general  discussion  of  your  subject,  which  results  in  failure 
to  drive  home  the  facts  which,  if  presented  in  concentrated  form,  would 
bring  success. 

Home  Friendly  Notes. — At  the  home  office  of  the  Home  Friendly 
Society  of  Baltimore,  Md.,  Agent  S.  B.  Wingate  captured  first  prize  foi 
highest  percentage  of  collections  during  the  second  quarter,  while  the 
second  and  third  prizes  went  to  Agents  Chas.  Woodward  and  O.  E. 
Franklin,  respectively.  Agent  John  H.  Hunt  of  the  home  office  district 
won  first  prize  for  net  increase  by  a  long  lead.  Agent  George  W.  Duvall 
carried  off  the  second,  while  Agent  Thos.  H.  Hurst  took  third  honois.  In 
increase  of  new  business  at  the  home  office  of  the  Home  Friendly  Society 
of  Baltimore,  Md.,  Assistant  Superintendent  Towson’s  staff  headed  the 
list  for  the  quarter  with  a  very  comfortable  margin.  Assistants  Taylor 
and  Bradburn  followed  in  the  order  named  with  but  a  slight  difference 
between  them.  J.  E.  Bostian,  who  for  a  number  of  years  was  the  lead¬ 
ing  assistant  superintendent  in  the  Atlanta  (Ga.)  district,  is  establishing 
a  first  class  debit  in  Augusta,  Ga.,  where  he  was  sent  as  superintendent 
on  July  1  last.  He  has  five  hustling  agents  in  the  field,  which  number  he 
expects  to  double  before  the  close  of  1908.  Superintendent  J.  Wesley 
Carver  of  the  Havre  de  Grace  district  broke  ground  at  Bel  Air,  Md.,  the 
beginning  of  the  present  quarter  and  for  the  first  month  reports  encour¬ 
aging  results.  Agent  W.  T.  Culbreath  of  the  Atlanta  (Ga.)  district  was 
appointed  assistant  superintendent  to  take  the  place  of  Assistant  Bostian, 
promoted  to  superintendent  at  Augusta,  Ga. 


— We  are  pleased  to  acknowledge  receipt  of  insurance  reports  from  the  States 
of  Kentucky,  Missouri  and  Pennsylvania,  covering  the  condition  and  business  of 
all  insurance  companies  operating  in  those  States  as  of  December  31,  1907. 


FIRE  INSURANCE  TOPICS 


NEW  YORK  SURVEYS. 

Joseph  S.  Frelinghuysen  now  has  charge  of  the  fire  underwriting 
of  the  New  York  Commercial  Underwriters  throughout  the  United 
States. 

Herbert  L.  Keyes  has  resigned  as  head  of  the  brokerage  depart¬ 
ment  of  the  Suburban  Fire  Insurance  Exchange. 

The  results  of  the  investigation  of  the  New  York  fire  department 
by  the  Merchants  Association  have  been  published  in  book  form  and 
sent  to  the  commissioners  of  accounts.  In  summing  up  the  report 
says  the  fire  department  has  already  taken  action  in  regard  to  the 
essential  features  of  a  majority  of  the  recommendations  adopted. 
It  is  the  opinion  of  the  Merchants  Association  that  the  best  way  to 
secure  serviceable  hose  for  the  department  would  be  to  permit  the 
fire  commissioner,  under  proper  safeguards,  to  purchase  the  brands 
of  hose  which  have  given  best  service  in  the  past  without  calling  for 
open  competition. 

John  S.  Oliver,  for  several  years  in  the  New  York  office  of  the 
Insurance  Company  of  North  America,  and  for  the  last  fifteen  years 
special  agent  of  the  company  on  Long  Island,  in  charge  of  the 
Brooklyn  office,  died  last  Sunday  in  the  Prospect  Heights  Hospital 
of  typhoid  fever.  The  funeral  services  were  held  on  Tuesday  evening 
at  the  residence  of  his  sister,  Mrs.  Spencer,  276  Kingston  avenue, 
Brooklyn. 


BOSTON  AND  VICINITY. 

The  bureau  of  information  which  was  appointed  by  the  fire  in¬ 
surance  companies  on  April  14  to  look  after  the  losses  in  the  April 
fire  in  the  city  of  Chelsea,  has  just  submitted  the  report  to  the  com¬ 
panies.  The  bureau  had  oversight  of  the  record  of  losses  in  the  great 
conflagration,  which  totaled  seventy-one  per  cent  of  the  gross  liability 
involved,  or  about  $6,200,000.  The  committee  was  composed  of  the 
following;  Arthur  L.  Berry,  chairman;  Henry  L.  Hiscock,  John  J. 
Downey,  Charles  F.  Hawes,  Walter  Adlard,  W.  H.  Winckley.  From 
the  report  is  taken  the  following: 

During  the  time  the  bureau  had  headquarters  in  Chelsea  an  average 
of  two  hundred  made  inquiries  daily,  and  in  addition  there  were  many 
telephone  calls.  In  response  to  the  committee’s  suggestion,  April  22, 
eighty  companies  sent  lists  containing  an  average  of  forty-five  names, 
aggregating  a  total  gross  liability  of  exceeding  $6,200,000,  or  about 
seventy-one  per  cent  of  the  gross  liability  involved,  as  reported  to 
the  Insurance  Department  of  Massachusetts  by  the  same  companies. 
In  tabulating  these  for  ready  reference  3943  individual  cards  and 
2410  street  location  cards  were  made,  and  reference  to  these  by 
adjusters  were  frequent.  One  hundred  and  twenty  stock  companies 
had  direct  liability  in  the  Chelsea  conflagration,  and  each  company 
paid  its  proportionate  share  of  the  same. 

In  closing  the  report  the  committee  expresses  the  opinion  that  the 
tabulation  of  these  reports  on  the  card  system  was  a  valuable  check 
against  the  collection  of  double  insurance,  and  its  real  value  is  almost 
incalculable  in  connection  with  conflagration  losses. 

At  the  last  regular  meeting  of  the  Boston  Board  of  Fire  Under¬ 
writers  it  was  voted  to  place  cement  or  concrete-construction  build¬ 
ings,  when  completed,  in  the  same  classification  as  brick  buildings. 
Hitherto  the  only  ruling  which  the  board  had  concerning  concrete 
buildings  was  while  they  were  in  process  of  erection,  and  according 
to  this  classification  the  buildings  are  classed  as  frame  construction 
on  account  of  the  numerous  erecting  frames  of  wood. 

Edward  C.  Brush,  Adam  Archibald  and  John  R.  Eaton  have  been 
appointed  to  serve  on  the  tariff  committee  of  the  Boston  Board  of 
Fire  Underwriters. 


NOTES  FROM  PHILADELPHIA. 

The  fact  that  several  lengths  of  hose  burst  at  the  fire  on  North 
Front  street  on  Thursday  night  last  has  again  started  a  discussion  as 
to  the  actual  value  of  the  city’s  whole  supply.  Chief  Baxter  admits 
that  there  is  some  poor  hose,  but  also  says  that  it  really  amounts 
to  a  very  small  percentage  of  the  whole,  and  is  being  rapidly  replaced 
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with  new.  In  further  explanation  he  states  that  when  a  second  alarm 
is  struck,  as  was  the  case  at  this  fire,  considerable  hose  is  burst, 
because  the  additional  engines  responding  must  of  necessity  run  over 
hose  through  which  water  is  being  forced,  and  many  lengths  are 
unable  to  stand  both  the  pressure  of  the  heavy  engine  wheels  without 
and  the  pressure  of  the  water  from  the  inside.  “The  hose  for  the 
high-pressure  mains  is,”  Chief  Baxter  says,  “well  nigh  perfect.” 

The  return  to  the  field  of  George  G.  Plyer,  formerly  Middle  de¬ 
partment  special  agent  of  the  Continental,  has  brought  about  con¬ 
siderable  change  in  the  field  staff  of  that  company.  Mr.  Plyer  prefers 
field  work,  so  he  goes  to  Western  Pennsylvania,  with  headquarters 
at  Pittsburg,  from  September  x.  David  Hinckley  of  the  Middle 
department  field  goes  to  Philadelphia,  as  successor  to  James  H. 
Murphy,  who  has  been  transferred  to  Southern  New  Jersey,  and  Mr. 
Hinckley  is  succeeded  by  Special  Agent  Miller  of  the  Southern  New 
Jersey  field. 


ST.  PAUL’S  EPISTLES  TO  THE  IMPENITENT. 

There  is  another  duty  this  association  can  perform  and  that  is 
educational.  Writing  fire  insurance  should  be  a  profession  and  not  a 
business.  There  is  a  woeful  lack  of  knowledge  of  the  essentials 
necessary  in  properly  writing  and  reporting  a  policy  of  fire  insurance 
in  some  parts  of  the  country.  It  is  largely  the  fault  of  the  companies 
in  appointing  unfit  and  incapable  men  as  agents.  But  your  influence, 
properly  exerted,  will  go  far  towards  remedying  the  evil.  The  force 
of  your  opinion,  expressed  upon  this  as  upon  other  subjects,  will  have 
a  moral  effect. 

The  above  extract  from  the  concise  paper  of  Secretary  Perry  of  the 
St.  Paul  Fire  and  Marine  sounds  the  keynote  of  the  twelfth  annual 
convention  of  the  National  Association  of  Local  Fire  Insurance 
Agents,  held  in  St.  Paul  last  week.  The  attendance  was  not  only  large 
but  exceptionally  representative  of  the  best  quality  of  local  agency 
talent  to  be  found  in  every  section  of  the  country.  The  number  of 
ladies  present  was  gratifyingly  large,  and  the  unlimited  entertain¬ 
ment  provided  for  them  appreciated  to  a  degree  not  heretofore 
experienced. 

The  commission  question,  as  a  leading  topic,  assumed  large  pro¬ 
portions  at  the  outset,  owing  to  the  active  desire  of  the  gentlemen 
from  the  South  to  gain  moral  support  in  their  effort  to  get  better 
pay  than  the  straight  fifteen  per  cent  common  to  that  territory.  The 
recommendation  of  the  Indianapolis  convention  two  years  ago  that 
all  companies  should  compensate  all  agents  upon  the  basis  of  a 
uniform  contingent  commission,  plus  a  uniform  flat  commission, 
wisely  refrained  from  giving  any  fixed  percentages  to  achieve  the 
desired  uniformity.  The  companies  not  having  been  responsive,  how¬ 
ever,  to  any  uniform  suggestion,  the  present  meeting  took  advantage 
of  the  situation  by  now  canceling  the  recommendation  of  1906  entirely, 
so  as  to  leave  the  commission  question  more  open  than  ever,  and 
thus  leave  the  Southern  brethren  fancy  free  as  well  as  a  free  hand 
in  following  up  their  claims  to  a  reward  of  merit. 

The  theory  of  local  option  seemed  to  be  the  dominant  one  in 
determining  right  solutions  of  the  grievances  which  came  up  for 
discussion,  notwithstanding  the  fact  that  occasionally  one  may  have 
presented  features  admitting  of  general  application.  This  was  notably 
so  in  the  Nashville  (Tenn.)  case,  where  an  admittedly  loyal  company 
was  put  in  a  peculiar  position  of  apparent  antagonism  to  certain 
ideals  of  fair  practice. 

The  discussion  of  finances  served  to  show  the  well-known  optimism 
of  all  local  agents,  a  nominal  deficit  for  the  current  year  developing 
an  unexpected  praise  of  debt  as  a  useful  factor  to  bind  men  together 
in  a  common  cause  until  the  hour  of  victory  arrives.  Individual  offers 
of  voluntary  assessment  were  numerous,  but  unnecessary,  one  speaker 
admitting  that  the  fear  of  debt  and  not  debt  itself  was  a  handicap  to 
progress. 

Speaking  of  the  general  quality  of  fire  insurance  agents  the  only 
Gallagher  of  the  y£tna  referred  to  the  fact  that  in  the  collection  of 
some  twenty  millions  of  premiums  in  a  given  territory,  his  company’s 
loss  through  bad  debts  had  been  about  fifty  dollars.  Will  the  surety 
companies  kindly  take  notice? 

The  report  of  the  executive  committee  showed  considerable  pro¬ 
gress  in  all  directions,  the  most  notable  being  that  on  the  Pacific 
Coast,  where  over  300  members  are  already  enrolled.  Invitations  for 


the  1909  convention  were  received  from  Oakland,  Cal.;  Chattanooga, 
Tenn.,  and  Buffalo,  N.  Y.,  but  the  selection  was  deferred  until  the 
session  of  the  mid-winter  conference. 

An  intimation  was  given  that  the  so-called  “honor  list”  of  the 
association,  compiled  originally  on  the  basis  of  listing  the  companies 
which  had  agreed  to  quit  the  practice  of  writing  over  the  heads  of 
their  own  agents,  was  no  longer  a  fair  list,  in  that  it  involved  an 
apparent  preferential  endorsement  of  certain  companies  quite  out 
of  the  “dollar  for  dollar”  class,  or  suspected  of  carrying  imaginary 
assets.  The  exclusion  of  many  companies  of  unquestioned  standing 
as  well  as  fair  dealing  may,  perhaps,  be  regarded  as  unwise,  simply 
because  such  companies  are  not  able,  in  carrying  out  their  organic 
principles,  to  avoid  “overhead  writing”  in  an  absolute  sense.  Most 
of  such  excluded  companies  are,  nevertheless,  not  only  loyal  to  their 
own  agents  but  have  the  free  assent  of  such  agents  in  the  conduct 
of  their  respective  specialties. 

A  committee  was,  however,  appointed  to  review  the  constitution 
and  by-laws,  and  report  what  changes,  if  any.  are  needed  to  meet 
future  conditions.  Sooner  or  later  the  association  must  recognize, 
even  if  it  does  not  yield,  that  the  day  of  specialization  is  at  hand,  and 
that  retail  merchants,  retail  druggists,  grain  dealers,  lumbermen, 
traction  properties,  brewery  interests  and  others  are  increasingly  likely 
to  cultivate  special  interests.  In  one  of  the  ablest  papers  read  at  the 
St.  Paul  meeting,  that  of  Mr.  Phillips  of  Hartford,  the  “Improved 
Risk”  was  very  aptly  styled  “a  problem  for  the  local  agent.”  and 
while  the  author  laid  emphasis  upon  the  necessity  of  an  agent  being 
content  with  a  small  commission  when  improved  risks  had  to  be 
gathered  through  concerted  and  specialized  effort,  he  added  prophetic¬ 
ally  that  “he  was  inclined  to  think  also  that  these  changes  in  the 
conduct  of  underwriting  are  not  to  be  limited  to  one  group  or  class 
of  risk,  but  that  the  business  of  getting  underwriting  is  likewise 
undergoing  a  change  or  transformation.” 

The  universal  panacea  was,  however,  presented  on  this  occasion 
by  an  enthusiastic  member  of  the  Credit  Men’s  Association,  a  body 
which,  in  many  respects,  has  become  a  forceful  illuminating  ally  of 
the  fire  insurance  men,  especially  in  its  insistence  that  local  agents 
should  be  more  capably  educated  to  cope  with  modern  conditions. 
Mr.  Sawyer  of  St.  Paul  was  the  genial  and  welcome  exponent  of 
reform  from  the  layman’s  standpoint,  and  had  all  his  hits  bunched. 

In  one  of  Daly’s  comedies  the  leading  lady  announces  the  doctrine 
that  “a  woman  can  do  most  anything  with  a  man  so  long  as  there  is 
not  another  woman.”  Similarly,  Mr.  Sawyer  could  carry  out  some  of 
his  marvels  if  there  were  not  “another  agent”  to  reckon  with.  Never¬ 
theless,  Mr.  Sawyer’s  criticisms  were  in  the  main  just,  and  his 
analysis  painstaking,  and  underwriters  should  be  willing  to  learn 
from  rather  than  to  condemn  off-hand  the  criticisms  which  reach 
them  from  the  victim’s  point  of  view. 

1  he  committee  on  uniform  blanks  (daily  reports,  accounts  and 
endorsements)  produced  the  clearest  and  most  satisfying  results  of 
any,  and  it  may  well  be  hoped  that  the  companies  generally  will  agree 
to  adopt  its  well-considered  ideas,  supported  as  they  were  by  complete 
kindergarten  illustrations.  Except  where  the  laws  of  certain  States 
prescribe  the  size  as  well  as  the  type  of  policies,  the  ideas  of  this 
committee  can  also  be  extended  to  apply  to  a  uniform  and  more  con¬ 
venient  size  of  policy  to  admit  of  typewriting  the  policy  and  daily 
report  by  one  operation.  In  an  actual  test  made  in  the  meeting  the 
time  required  for  writing  an  ordinary  form  of  policy  with  daily 
reports  in  duplicate  was  less  than  two  minutes.  C.  F.  Hildreth  of 
Freeport,  Ill.,  is  chairman  of  this  committee. 

The  American  Agency  Bulletin,  the  official  organ  of  the  association, 
will  hereafter  open  its  columns  to  the  advertisements  of  companies 
whose  names  appear  on  the  “honor  list,”  but  it  is  especially  pro¬ 
vided  that  no  effort  in  the  form  of  solicitation  or  otherwise  be  made 
to  secure  such  advertising.” 

President  Offenhauser  of  Texarkana  had  sympathy  with  the  desire 
for  and  need  of  “discussion,”  and  one  cannot  recall  any  previous 
meeting  where  this  feature  was  as  interesting  and  valuable  as  in 
St.  Paul.  Few  conventions  have  given  such  general  satisfaction  in 
this  and  other  respects,  and  it  was  noticeable  that  there  was  a  total 
absence  of  any  desire  to  abuse  existing  privileges  either  in  the  way 
of  prolonged  remarks  or  long  essays  or  long  “reports.” 

Besides  the  papers  of  Mr.  Phillips  of  Hartford.  Mr.  Sawyer  of 
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St.  Paul,  and  Mr.  Perry  of  St.  Paul,  there  were  addresses  by  C.  H. 
Patton,  the  scholarly  manager  of  the  Cleveland  Inspection  Bureau ; 
Walker  Taylor,  the  orator  and  typical  Southern  gentleman  from 
Wilmington,  N.  C.,  and  Allan  Kennedy  of  Ft.  Smith,  Ark.,  to  whom 
the  companies  owe  a  debt  of  gratitude  for  being  the  man  of  the  hour 
in  securing  the  repeal  of  obnoxious  Arkansas  legislation.  President 
S.  C.  Young  of  the  Ontario  Local  Fire  Insurance  Agents  Association 
was,  unfortunately,  absent,  and  could  only  extend  “hands  across  the 
line”  in  spirit. 

The  presidency  fell  upon  the  young  and  strong  shoulders  of 
E.  W.  Beardsley  of  Hartford,  while  Henry  H.  Putnam  continues 
as  secretary.  The  veteran  L.  W.  Childrey  of  Norfolk,  Va.,  remains 
the  senior  vice-president,  and  the  staff  generally  is  constituted  along 
the  conservative  lines  which  have  made  the  national  association  so 
strong  a  moral  and  social  influence. 

In  social  solidarity  the  association  is  clearly  winning  its  way  with 
every  meeting,  and  as  the  eloquent  Manly  of.  Birmingham,  Ala.,  put 
it,  “To  vie  with  the  entertainment  and  pleasures  provided  by  St.  Paul 
and  Minneapolis  will  be  the  despair  of  future  committees.”  The  con¬ 
certs,  performances,  automobile  parties,  lunches,  moonlight  and  day¬ 
light  water  excursions,  and  other  forms  of  social  greeting  were  only 
matched  by  the  cordial  sentiment  from  all  parts  of  the  country, 
which  shared  with  the  givers  the  hospitality  which  knows  no  sectional 
limitation. 

This  review  opened  with  Secretary  Perry’s  keynote  as  to  the  better 
education  of  the  local  agent.  How  many  agents,  yea,  even  managers 
and  special  agents,  realize  the  educational  opportunities  of  such 
meetings  as  the  national  association  provide?  Most  of  the  executive 
bodies  are  necessarily  limited,  to  the  scope  of  their  jurisdiction,  and 
it  is  doubtful  whether  even  the  district  officials  of  companies  gain  as 
broad  a  knowledge  of  men  and  affairs  in  all  sections  as  it  is  open  to 
the  local  agents  of  the  country  to  gain  at  small  cost  by  becoming 
interested  in  the  work  and  proceedings  of  this  national  association. 
Think  it  over. 


THE  MIDDLE  STATES. 


— The  California  Insurance  Company  of  San  Francisco  has  been  admitted  to 
New  York  State.  Newman  &  MacBain  of  New  York  are  the  city  agents. 

— E.  Aubrey  Young  of  Richmond,  Va.,  formerly  stamping  clerk  for  the  South¬ 
eastern  Underwriters  Association,  has  been  appointed  special  agent  of  the  Spring 
Garden  at  the  home  office. 


THE  WEST. 


Ohio  Notes. 

[Prom  Our  Own  Correspondent.] 

Governor  Harris  has  pardoned  Dr.  A.  D.  Spence,  who  was  serving  a 
two-year  sentence  in  the  penitentiary  on  the  charge  ot  arson.  Evi¬ 
dence  had  been  produced  to  show  that  another  man  set  fire  to  Dr. 
Spence’s  residence  as  the  result  of  what  was  meant  to  be  a  jest  on  the 
doctor’s  part.  The  man  afterward  told  the  story  and  committed  sui¬ 
cide,  because  he  felt  he  was  to  blame  for  the  trouble  Spence  had  gotten 
into.  The  pardon  was  issued  on  condition  that  Spence  abstain  from  the 
liquor  habit. 

Casualty  men  in  Columbus  are  considering  the  incorporation  of  an 
agency  company  to  do  a  fire  insurance  business,  with  a  competent  fire 
insurance  manager  in  charge. 

William  Wright  of  Osborn,  Greer  &  Wright,  Toledo,  died  last  Thurs¬ 
day,  following  an  operation  for  appendicitis.  Mr.  Wright  was  formerly 
State  agent  of  the  Home  of  New  York,  and  previous  to  that  connection 
served  as  State  agent  of  the  London  Assurance  in  Ohio. 

For  the  purpose  of  securing  the  adoption  of  acceptable  building  codes 
in  the  various  towns  and  the  passage  of  needed  ordinances,  the  State 
has  been  divided  into  twelve  districts  by  the  Ohio  State  Fire  Prevention 
Association,  with  a  chairman  for  each  district.  A.  C.  Speed  is  the  State 
chairman  and  will  have  charge  of  the  work  in  general.  A  committee  will 
thus  work  in  each  district  and  endeavor  to  show  the  village  and  town 
councils  the  advantage  of  proper  building  and  fire  protection  ordi¬ 
nances.  The  inspection  meetings  that  have  been  kept  up  for  two  years 
will  be  abandoned  for  the  present,  as  it  is  believed  the  other  work  is 
now  the  most  important.  0.  M.  C. 

Cleveland,  August  15. 


— Charles  J.  Jahnke,  recently  appointed  assistant  secretary  of  the  Illinois 
Bankers,  has  been  appointed  special  agent  of  the  Virginia  State  for  Illinois  and 
Indiana,  succeeding  the  late  E.  C.  McCauley. 

—The  local  agents  of  North  Dakota  have  perfected  a  State  organization  by  the 
election  of  the  following  officers:  President,  Thomas  Baker,  Jr.,  Fargo;  vice¬ 


president,  W.  L.  Williamson,  Lisbon;  secretary  and  treasurer,  M.  N.  Hatcher, 
Fargo. 

— Assistant  Attorney-General  Simpson  of  Minnesota  holds  that  only  riders 
covering  subjects  specified  by  the  statutes  can  be  attached  to  the  standard  form 
of  fire  insurance  policy.  Insurance  Commissioner  Hartigan  had  been  asked  for 
permission  to  attach  certain  reservations  to  policies,  hence  the  decision. 

— H.  W.  Colson  of  Chicago,  manager  of  the  Central  department  of  the  Walla 
Walla  Fire,  is  stated  to  have  resigned,  and  it  is  announced  that  lie  will  bring 
suit  for  breach  of  contract.  Agents  of  the  Walla  Walla  have  been  notified  that 
hereafter  the  business  of  the  Central  department  would  be  given  the  personal 
attention  of  President  Holloway  and  Secretary  Conoway. 


THE  SOUTH. 


— The  United  States  Lloyds  has  made  application  to  enter  Mississippi. 

— Samuel  Y.  Way  of  Orlando,  Fla.,  has  been  appointed  State  agent  of  the 
Hughs  &  Yates  general  agency,  Atlanta,  Ga. 

— No  State  rater  will  be  appointed  for  Kentucky  until  the  expiration  of  the 
fiscal  year  of  the  Kentucky  Board  of  Fire  Underwriters,  November  15. 

— The  general  agency  firm  of  A.  B.  Mason  &  Co.,  Nashville,  Tenn.,  has  been 
reorganized,  W.  C.  Johnson  of  Boston,  Mass.,  becoming  a  member  of  the  firm. 

— The  fire  in  the  Greenbaum  bonded  whisky  warehouses  at  Midway,  Ky.,  on 
August  5  caused  a  loss  estimated  at  about  $1,000,000;  $900,000  on  whisky  and 
$100,000  on  buildings. 

— The  Delaware  of  Philadelphia  has  appointed  Gross  R.  Scruggs  &  Co.  of 
Dallas,  Tex.,  managers  of  its  Southwestern  department,  comprising  Texas,  Louisi¬ 
ana,  Arkansas  and  Oklahoma. 


MISCELLANEOUS  FIRE  NEWS. 


Fires  in  the  United  States  and  Other  Countries. 

In  an  open  letter  addressed  to  the  public  by  J.  Montgomery  Hare, 
president  of  the  National  Board  of  Fire  Underwriters,  the  helpful  and 
educational  work  of  the  board  is  briefly  described,  and  the  following  com¬ 
parison  of  fires  and  fire  losses  in  the  United  States  with  those  in  other 
countries  is  made: 

According  to  the  figures  tabulated  by  the  committee  on  statistics  of 
the  National  Board  of  Fire  Underwriters,  as  per  reports  from  the  United 
States  consulates,  the  fire  loss  per  capita  in  six  European  countries  is 
shown  to  run  from  $0.12  to  $0.49,  with  an  average  of  $0.33.  In  the 
United  States,  as  a  whole,  the  average  per  capita  loss  for  five  years  end¬ 
ing  December  31,  1907,  was  $3.02.  The  result  in  thirty  foreign  cities  gave 
a  per  capita  loss  of  $0.61,  as  against  $3.10  in  the  five  years’  average  of 
252  cities  in  the  United  States. 

Taking  the  number  of  fires  to  each  1000  population  in  the  same  cities, 
our  committee  on  statistics  found  it  to  be  4.05  in  the  American  cities, 
as  against  0.86  for  those  of  Europe,  showing  also  that  in  point  of  fre¬ 
quency  fires  here  are  far  in  excess  of  those  abroad.  Practically  all  fires 
are  confined  to  the  buildings  or  place  of  origin  in  the  European  cities, 
while  such  is  far  from  being  the  case  in  the  United  States,  due  largely 
to  a  low  standard  of  construction. 

Thus  it  would  appear  from  all  the  statistics  available  that  the  per 
capita  loss  in  the  United  States  is  appallingly  greater  than  in  any  other 
country,  whether  the  comparison  be  by  cities  or  by  countries. 


National  Association  of  Local  Fire  Insurance  Agents. 

The  officers  elected  at  the  convention  of  the  National  Association  of 
Local  Fire  Insurance  Agents  were  as  follows:  President — Edward  Wat¬ 
son  Beardsley,  Hartford,  Conn.  Vice-presidents — J.  W.  Alexander, 
Louisiana;  H.  N.  Pinkham,  Maine;  E.  B.  Case,  Illinois;  L.  W.  Childrey, 
Virginia;  E.  H.  Forry,  Indiana;  Fred  Guenther,  Michigan;  B.  F.  Kauf¬ 
man,  Iowa;  F.  W.  Le  Ballister,  California;  F.  G.  Lumpkin,  Georgia;  J. 
N.  Manson,  Wisconsin;  A.  W.  Neale,  Ohio.  Secretary— Henry  H.  Put¬ 
nam,  Boston,  Mass.  Treasurer— W.  H.  Mandeville,  Olean,  N.  Y.  Chair¬ 
man  Executive  Committee— Charles  B.  Weil,  Wisconsin.  Chairman 
Grievance  Committee — J.  H.  Southgate,  North  Carolina.  Chairman  Legis¬ 
lative  Comittee — George  D.  Markham,  Missouri.  Chairman  Organization 
Committee— C.  W.  Olson,  Tennessee. 


New  Company  in  London. 

[From  Our  London  Correspondent,] 

New  companies  continue  to  make  their  appearance.  A  flotation  of 
more  than  ordinary  interest  and  importance  is  that  of  the  Legal  In¬ 
surance  Company,  Ltd.,  which  was  successfully  launched  last  month. 

The  registered  or  authorized  capital  of  this  company  is  £1,000,000 
divided  into  200,000  shares  of  £5  each.  The  first  issue  of  100,000  of  these 
shares  was  largely  over-subscribed  and  at  once  went  to  a  premium. 
Nor  is  this  at  all  surprising,  for  the  board  consists  of  prominent  solici¬ 
tors  and  barristers,  and,  now  that  the  “Law  Fire”  has  gone  over  to 
the  “Alliance,”  and  the  “Law  Accident”  to  the  “London  and  Lancashire 
Fire,”  it  is  generally  conceded  that  there  is  plenty  of  scope  for  a  new 
“legal”  office  to  cultivate  the  profitable  business  which  the  legal  pro- 
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fession  produces  in  profusion.  The  new  office  is  to  cater  for  general  in¬ 
surance  business — other  than  life — and  a  feature  is  to  be  made  of  fire 
insurance  at  tariff  rates,  hut  with  a  profit-sharing  or  bonus  system. 
Moreover,  the  company  takes  over  from  the  Profits  and  Income  Insur¬ 
ance  Company  a  gross  annual  premium  income  of  £60,000 — constituting 
the  “profits”  insurance  branch  of  the  latter  company — and  thus  se¬ 
cures  at  the  start  a  valuable  agency  organization  throughout  the 
country.  Charters. 

London,  August  12.  _ _ _ _ 

Insurance  Year  Book. 

Tho  Insurance  Year  Book  for  1908-1909  has  just  been  published  by 
The  Spectator  Company,  New  York,  in  two  large  volumes.  One  vol¬ 
ume,  fire  and  marine,  relating  to  fire  and  marine  insurance,  contains  in 
the  department  entitled  “Reports  of  Fire  Insurance  Companies,”  detailed 
reports  upon  some  900  fire  and  marine  insurance  companies  (stock  and 
mutual),  both  licensed  and  unlicensed,  'which  are  doing  business  in  the 
United  States.  In  addition,  there  are  statistics  of  fire  and  marine  in¬ 
surance  companies  throughout  the  civilized  world,  and  numerous  sta¬ 
tistical  tables  bearing  upon  matters  connected  with  the  insurance  busi¬ 
ness.  Among  the  new  features  this  year  are  a  table  showing  the  premium 
receipts  in  various  cities  of  the  respective  companies,  and  one  showing 
the  taxes  paid  by  the  respective  companies,  with  ratios  of  taxes  to 
premiums. 

The  life  and  miscellaneous  insurance  volume  covers  the  history  of 
American  life  insurance  transactions,  giving  the  statistics  of  the  re¬ 
spective  companies  from  their  organization  to  the  end  of  1907.  It  also 
presents  numerous  analytical  tables,  which  will  enable  the  student  to 
ascertain  almost  any  desired  information  concerning  the  companies  in 
question.  The  casualty  and  miscellaneous  insurance  companies’  sta¬ 
tistics  are  also  given  in  detail  for  a  series  of  years.  The  two  volumes 
of  The  Insurance  Year  Book  constitute  a  library  in  themselves,  and  the 
data  contained  in  them  have  been  carefully  compiled  and  revised  to  the 
dates  of  the  latest  statements. — Journal  of  Commerce,  New  York. 


The  Delusion  of  Fire  Insurance. 

Fire  insurance  has  been  put  on  the  grill  in  a  recent  magazine  by  an  intel¬ 
lectual  sharp  named  Fitzpatrick,  who  has  had  the  editor  explain  for  him  that  his 
article  is  not  an  attack  upon  fire  insurance  or  fire  insurance  companies,  but  a 
plea  for  more  preventive  measures,  more  stringent  building  regulations  and 
greater  care  in  building  construction. 

To  be  sure.  Why  not  pass  a  law  that  hereafter  every  building  put  up  shall 
be  non-burnable,  with  a  side  provision  that  in  case  any  building  should  happen 
to  burn  the  owmer  shall  be  incinerated  with  it?  We  need  somi  thing  like  the 
C  hinese  banking  law  to  help  us  to  perfectly  safe  buildings.  In  Ch  tia  it  is  said  to 
be  the  statute  that  when  a  bank  fails  the  banker  is  voted  to  be  a  failure,  too. 
His  family  is  permitted  to  inter  the  headless  corpse  of  the  late  head  of  the  dis¬ 
count  committee  with  considerable  pomp.  The  pomp  serves  a  purpose  also  in 
calling  attention  to  the  fact  that  the  bank  has  not  closed  down  any  tighter  than 
the  banker. 

Why  -will  people  continue  to  build  non-fireproof  buildings  when  fireproof 
buildings,  it  appears,  are  the  only  ones  safe  from  destruction  by  fire?  Some 
attribute  the  habit  to  carelessness.  Others  think  it  is  due  to  the  corruption  in 
our  councils.  A  few  find  the  explanation  in  the  alleged  fact  that  any  kind  of  a 
structure  is  better  than  living  in  the  open  air,  and  that  man  builds  better  grad¬ 
ually  as  he  finds  the  means. 

Meanwhile,  he  has  devised  the  scheme  of  insurance,  which  is  said  to  be 
“delusive.”  It  has  that  look  to  the  outsider,  but  did  you  ever  watch  a  building 
in  which  you  were  financially  interested  slowly  betake  itself  to  an  unseen  world 
by  the  smoke  route,  and  then,  turning  away  sadly,  become  suddenly  alive  to  tm. 
thought  that  somewhere  you  had  a  policy  of  insurance  covering  the  full  value 
of  that  building?  It  takes  away  a  good  deal  of  the  appearance  of  delusion  from 
fire  insurance. 

But  this  is  reasoning  from  the  smaller  to  the  greater.  Though  in  individual 
cases  it  may  seem  that  there  was  money  in  fire  insurance  for  the  insured,  in  the 
long  run  the  insurance  company  gets  back  all  it  gives,  plus  organization  ex¬ 
penses,  plus  salaries,  plus_  bonbons  for  the  office  girl,  and  plus  calendars 
depicting  blue  horses  rushing  down  the  street  to  a  very  red  fire,  dragging  a 
yellow'  fire  engine  behind  them. — Minneapolis  Journal. 


George  \V.  Brooks,  secretary  of  the  California  Insurance  Company,  has  been 
elected  to  membership  in  the  Western  Union. 

-  J.  G.  Hornberger,  president  Southern  National  Insurance  Company,  has 
gone  on  an  extended  business  trip  to  the  States  of  Washington,  Utah  and 
Colorado. 


Casualty,  Surety  and  Miscellaneous 


Meeting  of  Detroit  Conference. 

-The  next  meeting  of  the  Detroit  Conference  will  be  held  at  the  Clifton 
Hotel,  Niagara  Falls,  Ont.,  September  2,  3,  4.  The  programme  is  a 
lengthy  one,  including  reports  of  officers,  executive  committee,  standing 
committees  on  law,  claims  and  classification;  special  committees  on  new 
manual,  reporting  agents,  membership,  phraseology,  bureau,  taxes,  li¬ 
censes,  fees,  etc.,  collections  and  physicians.  The  question-box  will  also 
be  opened  and  new  ones  presented.  Papers  are  to  be  read  on  the  Passing 
Show  in  Insurance,  by  Max  Cohen  of  Washington,  D.  C.;  The  Work  of  the 
Detroit  Conference,  by  C.  H.  Boyer  of  Philadelphia;  Hernia,  by  C.  H. 
Harbaugh,  M.  D.,  of  Philadelphia,  and  Stopping  Leaks,  by  W.  H.  How¬ 
land  of  the  Fidelity,  Accident  and  Protective  Society.  As  this  is  the 
annual  meeting  there  will  be  an  election  of  officers  prior  to  adjourn¬ 


ment.  The  present  officers  are:  Louis  H.  Fibel,  president;  L.  O.  Chat- 
field,  vice-president;  Reinhold  R.  Koch,  second  vice-president;  W.  H. 
Howland,  secretary,  and  D.  E.  Stevens,  treasurer. 


Surety  Rates  Advanced. 

Surety  underwriters  having  fully  recognized  for  some  time  past  that 
the  business  was  being  conducted  on  an  unprofitable  basis,  have  at  last 
got  together  and,  waiving  individual  grievances,  reached  an  agreement 
which  will  effect  a  substantial  advance  in  the  current  premium  rates 
on  most  classes  of  surety  bonds,  including  contract,  judicial,  license, 
freight,  and  some  forms  of  public  official  bonds.  The  advance  is  expected 
to  go  into  effect  about  September  1.  On  contracts  outside  of  New  York 
city  the  rate  has  been  agreed  to  at  one  per  cent  of  half  of  the  contract, 
irrespective  of  the  face  of  the  bond  required.  New  York  city  contracts 
remain  unchanged. 


Critics  Criticised. 

Edson  S.  Lott,  president  of  the  United  States  Casualty  Company,  has  issued  a 
printed  document  entitled  “The  National  Association  of  Accident  Underwriters 
and  its  Critics,”  in  which  he  admits  some  of  the  shortcomings  of  the  association, 
and  in  contrast  shows  some  of  the  good  it  has  accomplished,  at  the  same  time 
criticising  some  of  the  critics.  The  paper  makes  some  good  hits  and  abounds  in 
good-natured  sarcasm,  inoffensively  leveled  at  those  who  are  not  members  of  the 
association,  but  should  be.  The  following  are  extracts  from  Mr.  Lott’s  very 
readable  paper: 

Some  fellow  with  plenty  of  experience  said  a  long  time  ago  that  an  honest  con¬ 
fession  was  good  for  the  soul.  So  it  may  be  wise,  right  at  the  start,  to  clear 
decks  by  admitting  some  of  the  things  the  International  Association  of  Accident 
Underwriters  might,  could,  would  or  should  have  done — but  didn’t. 

It  is  admitted  that  in  the  general  betterment  of  the  business  the  association  has 
not  succeeded  in  enlisting  the  co-operation  of  some  of  the  most,  and  some  of  the 
least, _  successful  accident  and  health  underwriters. 

It  is  admitted  that  the  association  has  not  been  able  to  prevent  the  enactment 
of  all  the  vicious  legislation  established  for  the  regulation  of  the  accident  and 
health  insurance  business. 

It  is  admitted  that  the  association  has  not  met  all  the  demands  of  all  its 
members. 

It  is  admitted  that  the  association  has  not  reached  that  degree  of  usefulness 
and  comparative  perfection  so  ardently  desired  by  critics  and  so  difficult  of 
accomplishment  by  plain  ordinary  workers  on  the  job. 

But  the  association  has  done  no  harm,  and  it  really  has  done  some  good.  In 
fact,  it  has  accomplished  enough  to  justify  its  existence  and  to  warrant  it  in 
asking  for  the  active  support  of  every  company  writing  accident  and  health 
insurance. 

The  fact  that  this  association  is  now  industriously  engaged  in  the  important 
work  of  tax  reform  is  alone  worth  the  price  of  admission;  that  it  has  been 
capable  and  worthy  enough  to  secure  such  an  expression  of  opinion  on  that 
subject  as  was  presented  in  the  masterful  address  made  by  Commissioner  Ritten- 
house  of  Colorado  is  by  itself  a  commendation  beyond  description  of  the  asso¬ 
ciation’s  practical  utility. 

The  standard  manual,  begun  and  carried  to  successful  completion  by  the 
association,  is  of  great  value  to  every  company,  whether  used  by  that  company 
or  not. 

The  bureau  of  information,  a  direct  outgrowth  of  the  association,  is,  beyond  dis¬ 
pute,  worth  all  the  time  and  expense  the  association  has  so  far  exacted. 

The  practical  work  done  by  the  executive  committee  in  connection  with  legis¬ 
lation,  of  itself  entitles  the  association  to  the  support  of  all  those  interested  in 
the  lines  of  insurance  which  it  fosters. 

The  papers  read  at  the  conventions  are  highly  instructive,  and  could  not  be 
obtained  through  any  other  channel. 

The  coming  together  and  meeting  face  to  face  of  those  engaged  in  a  common 
life  work  is  of  itself  a  splendid  thing  and  of  incalculable  value  to  those  who, 
desirous  of  benefiting  by  it,  find  it  worth  the  attendance  at  each  convention  of 
every  company  officer  who  is  not  above  learning  from  his  competitors. 

Here  Robert  B.  Armstrong,  president  of  the  Philadelphia  Casualty  Company, 
is  taken  to  task  for  some  remarks  he  made  discounting  the  work  of  the  associa¬ 
tion.  Edwin  W.  DeLeon,  of  the  Casualty  Company  of  America,  is  complimented 
for  the  able  paper  he  read  before  the  recent  convention,  but  his  statement  that 
the  companies  do  not  keep  faith  with  each  other  is  questioned  as  a  general  propo¬ 
sition.  Of  the  president  of  the  Maryland  Casualty  Company,  Mr.  Lott  says: 

Another  critic  of  the  association  is  John  T.  Stone — our  apostle  of  the  sterner 
virtues.  Mr.  Stone’s  criticisms  are  well  worth  reading,  for  the  language  he  em¬ 
ploys  to  express  his  thoughts  and  the  skill  in  moulding  it  into  graceful  periods 
give  to  his  utterances  and  writings  an  irresistible  charm,  even  when  his  argu¬ 
ments  dwindle  into  mere  plausibilities.  What  a  pity  that  Mr.  Stone  does  not 
employ  his  splendid  talents  more  in  the  interests  of  co-operation,  instead  of  using 
them  to  support  his  constant  pose  as  the  only  God-fearing  man  in  the  bunch. 
Through  co-operation  he  could  ao  good,  whereas  his  kind  of  criticism  advertises, 
without  correcting,  the  bad  that  from  his  high  seat  he  sees. 

Regarding  the  companies  that  are  not  members  of  the  association,  Mr.  Lott 
says: 

If  the  association  has  done  the  least  thing  for  the  good  of  the  business  as  a 
whole,  every  company  has  benefited — those  companies  which  have  contributed 
time  and  money;  those  companies  who  criticise,  and  that  company  which  “will 
join  quickly”  when  the  association  is  in  a  position  to  “do  things.” 

The  company  which  is  willing  to  come  in  and  share  in  the  distribution  of  the 
harvest  after  others  have  planted  and  cared  for  and  gathered  the  crops  certainly 
ought  not  to  kick  about  the  yield,  the  quality  and  the  market  prices. 

The  association  has  an  executive  head  in  the  person  of  President  Alexander, 
who  constantly  and  unselfishly  labors,  in  the  seclusion  of  his  own  office  and  in 
his  intercourse  with  his  fellow-members,  as  well  as  in  the  glare  of  the  convention 
hall,  for  the  amenities  which  should  exist  between  the  members,  and  which  do 
more  for  the  uplifting  of  the  business  than  any  agreement  on  policy  forms, 
classification  of  risks,  or  even  tabulation  of  statistics,  can  ever  accomplish.  And 
Mr.  Alexander  is  causing  flowers  to  bloom  where  only  weeds  grew  before. 

William  Bro  Smith,  a  typical  exemplification  of  the  American  business  and 
professional  gentleman — gentle-mannered  and  warm-hearted:  firm,  but  modest, 
persuasive  and  persistent;  sincere  without  affectation — is  the  chairman  of  the 
executive  committee,  and  he  has  done  enough  in  that  position  which  has  bene¬ 
fited  the  members  of  the  association  to  alone  justify  their  annual  dues.  Mr. 
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Bro  Smith,  through  his  intimate  knowledge  of  the  business  of  accident  and 
health  insurance,  gained  by  intelligent  service  in  every  department  of  company 
organization  (and  outranking  in  point  of  time  every  other  member  of  the  asso¬ 
ciation),  through  his  acquaintanceship  all  over  the  country,  through  his  knowl¬ 
edge  of  the  law  and  law-makers,  and  because  of  his  personality,  has  done  most 
effective  work  in  preventing  ill-advised  and  harmful  legislation.  He  is  so  modest 
about  it  that  his  work  is  not  well  known,  a  fact  which  does  not  in  any  respect 
lessen  its  actual  value. 

Some  day  the  Honorable  George  F.  Seward,  that  big-hearted,  big-brained, 
broadminded,  public-spirited,  ruggedly  intellectual,  many-sided,  signally  success¬ 
ful  and  most  lovable  man,  will  become  personally  interested;  he  will  attend  a 
convention  and  he  will  deliver  one  of  his  wholesome  talks,  which  of  itself  will 
be  worth  the  trip  to  the  convention  to  every  man  who  hears  it,  and  if  he  should 
prepare  a  paper  everybody  would  at  once  understand  why  his  company  is  so  big, 
and  each  reader  would  be  benefited  by  the  reading.  Mr.  Seward  is  great  on  co¬ 
operation  in  other  lines,  and  it  is  not  at  all  improbable  that  he  may  soon  lend 
a  helping  hand  to  this  association.  He  is  prone  to  criticise  the  bad  practices  of 
his  competitors,  and  in  the  convention  hall  would  be  a  mighty  good  place  for 
him  to  exercise  that  gift. 

And  it  is  not  too  much  to  expect  that  some  day  the  great  Sylvester  C.  Dun¬ 
ham  may  grace  a  convention  with  his  presence.  Those  who  read  his  address 
of  last  year  as  president  of  the  Board  of  Casualty  and  Surety  Underwriters  have 
an  inkling  of  the  good  things  in  store  for  them  should  he  ever  be  induced  to 
exercise  his  talents  in  preparing  a  paper  for  this  association.  But  few  of  the 
casualty  men  of  the  country  have  the  honor  and  pleasure  of  a  personal  acquain¬ 
tance  with  Mr.  Dunham,  and  this  is  too  bad.  He  is  a  gracious  and  gifted 
gentleman,  and  he  ought  to  attend  our  conventions;  indeed,  he  has  no  right  to 
absent  himself  therefrom. 

Somebody  will  induce  Samuel  Appleton  to  attend  a  convention  some  day,  too, 
and  then  will  be  seen  a  type  of  the  clean-cut,  strong-minded,  self-reliant,  high- 
grade  Boston  man  of  affairs,  who  looks  like  a  picture  labeled  “Success”  ought 
to,  and  who  would  be  liable  to  profit  by  every  “scrap”  which  occurred  whether 

he  took  part  in  it  or  not. 

****** 


It  must  be  that  a  sense  of  time  well  spent  comes  to  all  who  recall  in  thought 
the  men  they  have  met  at  the  conventions,  while  to  go  over  in  recollection 
the  talks,  discussions  and  papers  cannot  fail  to  produce  a  feeling  that  the  asso¬ 
ciation  is  not  in  vain.  If  we  add  the  tangible  good  the  association  has  accom¬ 
plished,  a  part  of  which  is  set  forth  at  the  beginning  of  this  article,  it  is  evident 
that  it  has  had  a  most  useful  life.  • 

Then  look  at  it  from  another  point  of  view— the  negative  side.  Policies  are 
now  too  liberal,  commissions  too  high,  time  for  premium  payments  too  long  and 
the  twisting  of  agents  too  frequent  to  meet  the  approval  of  many  of  us — perhaps 
all  of  us.  But  imagine,  if  you  can,  what  might  be  the  case  without  the  restraining 
influences  of  the  association.  It  is  worth  taking,  into  consideration  in  forming 
our  estimate  of  the  association’s  value.  You  bet  it  is,  and  don’t  you  forget  it. 

Of  course,  the  association  will  never  stifle  competition,  and  it  never  ought  to. 
Yet  competition  is  more  decent  because  of  the  association.  If  a  member  lags 
or  is  outrun  in  the  race  for  success  the  association  does  not  furnish  even  a  con¬ 
solation  prize,  and  let  us  pray  it  never  will.  At  the  same  time,  a  member  who 
has  closely  followed  the  doings  of  the  association  must  have  improved  his 
chances  of  finding  *a  good  place  in  the  running.  All  the  desires  of  each  member 
cannot  prevail,  but  each  member  can  be  benefited  even  if  his  most  cherished 
scheme  fails  to  be  appreciated.  And  is  it  not  well  to  personally  know  your  com¬ 
petitors  and  ought  not  you  to  give  them  an  opportunity  to  know  you? 

We  now  co-operate  (and  we  used  to  fight)  in  the  settlement  of  claims;  we  now 
respect  (and  we  used  to  try  to  break)  the  organizations  of  our  competitors;  we 
now  endeavor  to  protect  (and  we  used  to  try  to  saddle  on)  our  competitors  against 
worthless  agents;  we  now  freely  exchange  (and  we  used  to  withhold)  all  sorts 
of  information  with  each  other;  we  now  avoid  doing  that  which  will  prevent  us 
from  offering  our  hands  to  our  competitors,  whereas  “in  the  good  old  days”  we 
had  no  personal  acquaintance  with  them,  or  if  we  did  we  were  not  on  speaking 
terms.  Now  we  can  readily  and  rapidly  “get  together”  in  a  crisis,  while  formerly 
we  would  be  “getting  at”  each  other’s  necks.  We  now  have  a  better  apprecia¬ 
tion  of  what  the  golden  rule  means  in  business. 

The  convention  hall,  the  banquet  table,  the  sea  wave  and  the  mountain  shade 
are  all  conducive  to  the  amenities  which  uplift  our  business,  and  the  hand¬ 
shakes  at  each  gathering  make  us  fairer  competitors. 

Hurrah  for  the  International  Association  of  Accident  Underwriters! 


REPORTS  OF  FIRE  INSURANCE  COMPANIES. 


In  this  department  will  appear,  from  week  to  week,  the  latest  state¬ 
ments  of  licensed  and  unlicensed  fire  insurance  companies  operating  in 
the  United  States,  together  with  other  information  concerning  them  of 
interest  to  policyholders,  company  officials,  agents  and  brokers.  The 
data  presented  in  this  department  will  also  be  published  in  the  form  of  a 
monthly  supplement  to  the  book  entitled  “Reports  of  Fire  Insurance 
Companies,”  which  is  published  annually,  in  June,  by  The  Spectator 
Company.  Prices:  Book,  with  monthly  supplements,  one  year,  $7;  hook 
only,  $5;  monthly  supplement  only,  $2  per  annum. 

Austrian  Elementar  Insurance  Company,  Vienna,  Austria. 

Financial  statement  as  of  December  31,  1907 : 


Stocks  and  bonds  owned.... 
Loan  on  bonds  and  mortgagt 
Due  from  other  companies  . 

.  $484,724 

.  453,600 

.  296,120 

.  62,157 

.  49,895 

Inventory  . 

.  5,269 

Total  . 

.  $1,367,044 

Unpaid  losses  . 

Liabilities. 

.  $110,399 

.  310,75i 

.  24,590 

.  83,806 

Reserve  for  contingencies  . 

.  4,146 

Total  liabilities,  except 

capital . 

.  $533,698 

.  800,000 

Net  cash  surplus  . 

.  33,346 

Total  . 

. ' . $1,367,044 

The  Austrian  Elementar  transacts  a  surplus-line  business  in  the  United  States 
through  E.  E.  Hall  &  Co.  and  Weed  &  Kennedy,  New  York. 


British  Dominions  Insurance  Company,  Ltd.,  London,  Eng. 

This  company  is  writing  surplus  lines  in  the  United  States  through  E.  E. 
Flail  &  Co.,  New  York.  Its  financial  statement  as  of  December  31,  1907,  was  as 
follows:  (£1  =  $4.86.) 


Investments  .  $433,024 

Cash  in  office  and  bank .  93,834 

Due  from  other  companies,  etc .  404,520 


Total  .  $931,378 


Liabilities. 

Unpaid  losses  . 

Reserves  . 

Debenture  stock  . 

Sundry  creditors  . 


$60,427 

315,989 

243,000 

7,209 


Total  liabilities,  except  capital .  $626,625 

Capital  paid  in  .  304,753 


Total  .  $931,378 

Its  net  premiums  in  1907  were  $940,184;  total  income,  $955,134;  losses  paid, 
$S03,203;  expenses,  $32,304;  total  expenditures,  $835,507. 


Casualty  Notes 

—The  German  Commercial  Accident  of  Philadelphia  is  making  application  to 
do  business  in  Iowa,  Texas,  Oklahoma  and  New  Jersey. 

—The  Illinois  National  Live  Stock  Insurance  Company  is  being  organized  at 
Springfield,  Ill.,  under  the  casualty  laws,  with  a  capital  of  $100,000. 

— L.  H.  Clarke,  cashier  of  the  United  States  Casualty  Company,  has  been 
elected  assistant  treasurer  of  the  company,  succeeding  George  W.  Linch. 

—The  casualty  companies  writing  teams’  insurance  have  reached  an  agreement 
to  advance  rates.  The  rates  will  now  be  5  per  cent,  with  a  minimum  premium  of 
$20  on  all  new  risks  written  after  October-  1.  These  rates  will  also  be  enforced 

on  renewals. 

—At  a  recent  meeting  of  the  Burglary  Insurance  Underwriters  Association,  at 
the  office  of  the  New  Amsterdam  Casualty  Company,  New  York,  the  rules  were 
further  amended  limiting  to  twenty-five  per  cent  commissions  paid  on  New  \ork 
city  risks  written  by  agents  outside  the  metropolitan  district.  Committees  were 
appointed  to  taxe  into  consideration  the  employment  of  a  salaried  secretary  and 
the  question  of  an  improved  policy  form. 

—The  Columbus  Casualty  company  of  Columbus,  Ohio,  originally  incorporated 
as  the  Ohio  Casualty  Company,  has  been  licensed  by  the  Ohio  Insurance  Depart¬ 
ment.  The  new  company  has  a  capital  of  $100,000  and  the  officers  are:  President, 
W.  D.  Brickell ;  vice-president  and  general  manager,  O.  R.  Farrar;  secretary, 
Tod  B.  Galloway;  treasurer,  Frank  R.  Shinn;  medical  director,  Dr.  W.  U.  Cole; 
general  counsel,  John  R.  Horst. 

—The  German  Commercial  Accident  of  Philadelphia,  a  new  and  enterprising 
company,  is  giving  a  practical  demonstration  of  its  being  awake  and  on  the  look¬ 
out  for  business.  The  company  is  sending  its  friends  and  policyholders  a  neat 
leather  card  case,  a  water-tight  tobacco  pouch  and  a  celluloid  button  with  its 
name  inscribed  thereon.  The  German  Commercial  Accident  will  shortly  open  a 
Cleveland  office  for  both  accident  and  industrial  business,  and  an  industrial 
agency  at  Detroit. 


British  General  Insurance  Company,  Ltd.,  London,  England. 

This  company’s  financial  statement  as  of  December  31,  1907,  showed  as  follows: 


Assets. 

Investments  at  Cost — 

British  government  securities . 

Colonial  government  securities  . 

Foreign  government  securities  . 

Railway  and  other  debentures . 

British  corporation  stock  . 

Mortgages  and  freehold  ground  rents . 

Establishment  and  development  account . 

Cash  at  bank  and  in  hand . 

Agents  and  companies’  balances  . 

Interest  and  dividends  accrued  . 

Furniture,  fixtures,  etc . £718  1  8 

Less  written  off  .  11  16  0 


Stock  of  stationery,  etc. 
Preliminary  expenses  . . . 


Liabilities. 


Share  Capital — 

Authorized — 250,000  shares  of  £1  each . 

. £250,000 

0 

0 

Subscribed — 

63,159  shares  of  £1  each . 

.  63,159 

0 

0 

Paid  up— 

.  15,789 

15 

0 

Calls  paid  in  advance . 

.  375 

0 

0 

Sundry  creditors  . 

Due  to  reinsurers  . 

Claims  outstanding  . 

Reserve  account*  . 

Balance  of  revenue  account 


£ 

s. 

d. 

869 

10 

10 

199 

0 

0 

9,359 

17 

9 

3,483 

16 

8 

507 

11 

10 

2,064 

6 

7 

2,500 

0 

0 

2,223 

1 

8 

4,952 

12 

8 

204 

IS 

1 

646 

5 

8 

370 

0 

0 

753 

15 

28,134 

17 

0 

£ 

s. 

d. 

16,164 

15 

0 

733 

11 

4 

1,528 

16 

4 

2,075 

16 

9 

1,000 

0 

0 

6,631 

17 

7 

_  28,134  17  0 

*  This  will  now  amount  to  £5000. 

The  business  in  1907  was  as  follows:  Net  premiums,  £22,173;  total  income, 
£22  819'  losses  paid,  £8027;  commissions,  £2061;  management  expenses,  £5993; 

total  expenditures,  £16,187.  .  . 

The  British  General  transacts  a  surplus-line  business  in  the  United  states 
through  C.  P.  Wurts,  Chicago,  Ill. 
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California  Surp!us=Line  Brokers. 


Cornhill  Insurance  Company,  Ltd.,  London. 


Below  will  be  found  a  list  of  brokers  licensed  by  the  California  Insurance  De¬ 
partment  to  place  surplus  lines:  Surplus-line  brokers,  San  Francisco,  Cal. — J. 
H.  Ankele,  li.  C.  Ahpel,  A.  M.  Bender,  T.  D.  Boardman,  P.  A.  Becker,  F.  W. 

Birlem,  G.  E.  Billings,  G.  A.  Berton,  A.  J.  Chapman,  J.  E.  Clark,  Warren 

Campbell,  W.  S.  Davis,  Geo.  E.  Devine,  David  Duncan,  Geo.  H.  Foster,  H.  F. 

Gordon,  R.  B.  Hooper,  John  E.  Hillman,  N.  T.  Horton,  M.  C.  Harrison,  E.  P. 

Halden,  John  G.  Johnston,  E.  E.  Kahn,  T.  J.  Keleher,  H.  V.  Manor,  H.  S. 
Mannheim,  M.  V.  D.  MacAdam,  Wm.  Macdonald,  Paul  M.  Nippert,  Adolph 
Pockwitz,  Albert  S.  Rosenbaum,  G.  L.  Rathbone,  C.  B.  Sears,  C.  B.  Sloan,  C.  W. 
Smith,  M.  Thompson,  J.  H.  Voorsanger,  Willard  O.  Warman,  H.  H.  Young. 

Surplus-line  brokers,  Los  Angeles,  Cal. — Wickliffe  Matthews,  O.  Rey  Rule, 
Albert  M.  Warren,  H.  M.  Wheeler. 


Confiance  Fire  Insurance  Company,  Paris,  France. 

This  company  is  represented  in  the  United  States  for  surplus  lines  by  Stark¬ 
weather  &  Shepley,  of  Providence,  New  York,  etc.  Its  financial  statement  as  of 
December  31,  1907,  showed  the  following  condition: 


SSETS 

Real  estate  owned  .  $153,698 

Stocks  and  bonds  owned .  1,533,187 

Cash  in  office  and  bank  .  86,436 

Agency  balances  .  226,052 

Agents’  bonds  .  246,368 

Pension  fund  .  38,335 

Sundry  debtors  .  12,883 


Total  . $2,296,959 

Liabilities. 

Unpaid  losses  .  $84,278 

Unearned  premiums  .  332,128 

Agents’  bonds  .  243,045 

Contingent  reserve  .  70,000 

Reserve  for  fluctuation  of  values .  54,040 

Due  for  reinsurance  .  23,529 

Pension  fund  .  37,326 

Sundry  creditors  .  43,206 


Total  liabilities,  except  capital  .  $935,942 

Capital  (paid  up,  $800,000)  . _ .  2,000,000 

Reserve  and  profit  balance  .  561,017 


Total  . $2,296,959 


Consolidated  Assurance  Company,  Ltd.,  London,  England. 

I  his  company,  which  is  understood  to  write  occasional  surplus  lines  in  this 
country,  published  the  following  financial  statement  as  of  December  31,  1907: 


Assets. 

Investments  at  cost —  £  s.  d. 

British  government  securities,  £20,486  10s.  Id., 

2%  per  cent  national  war  loan  (market  value 

at  middle  price,  £20,127  19s.  lOd.) .  20,000  0  0 

Foreign  government  securities — 

Spanish  rentes  (market  value  at  middle 

price,  £1,771  3s.  3d.) .  1,826  10  11 

Austrian  rentes  (market  value  at  middle 

price.  £2,376  14s.  2d.) .  2,528  12  3 

French  3  per  cent  rentes  (market  value  at 

middle  price,  £3,286  7s.  6d.) .  3,263  8  3 

French  railways  guaranteed  shares  (market 

value  at  middle  price,  £4,111  9s.  4d.) _  4,000  10  0 

French  treasury  bills .  6,769  11  3 

British  railway  preference  stocks  (market  value 

at  middle  price,  £929) .  1,013  7  6 

Metropolitan  Water  Board,  £2,582  8s.  6d.,  3 
per  cent  stock  (market  value  at  middle 

price,  £2,356  9s.  3d.) .  2,500  0  0 

Other  stocks  and  shares  (uncalled  liability, 

£4400)  .  295  3  6 

Loans — 

Loans  against  security  .  350  0  0 

Loan  on  personal  security .  500  0  0 

Loans  on  policies  .  113  0  0 


Temporary  investments — 

French  treasury  bills  .  44,748  2  6 

Amount  paid  into  court .  L962  11  9 


Sundry  debtors  . 

Office  furniture — Paris  and  London . 

Preliminary  expenses  as  at  December  31,  1906 . 

Organization  expenses  to  be  gradually  written  off 
Cash  at  bankers  and  in  hand  (London  and  Paris). 


£  s.  d. 


43,160  3  8 


49,710  14  3 

63,706  13  5 

1,075  9  6 

500  0  0 

10,942  12  7 

11,029  17  0 


ISO, 125  10  5 


Liabilities.  £  s.  d.  £  s.  d. 


Share  capital  .  500,000  0  0 


Share  capital  issued,  £50,000  in  5000  ordinary  shares 

of  £10  each,  £1  call  called . .-  5,000  0  0 

Amounts  received  from  shareholders  in  advance  of 

calls  .  23,405  0  0 


Share  capital  paid  up . 

Sundry  creditors  . 

Claim  in  suspense  . . . 

Life  assurance  fund  . 

Fire  and  general  fund  (including  reserve  for  unexpired  risks).... 

Profit  and  loss  account — balance  . 

Unclaimed  dividend  . 


28,405  0  0 

63,822  0  0 

46,818  12  3 

17,083  12  7 

22,773  2  4 

1,218  3  3 

5  0  0 


180,125  10  5 

Its  business  during  1907  was  as  folows:  Net  premiums,  all  departments, 
£77,329;  total  income,  £77,855;  losses  paid,  £28,207;  commissions,  £18,796;  man¬ 
agement  expenses,  £13,549. 


The  Cornhill  writes  surplus  lines  in  this  country  through  Jameson  &  Freling- 
huysen,  New  York.  Its  financial  statement  as  of  December  31,  1907,  is  given 


below. 

Assets. 

£  £  s.  d. 

1,000  Cape  4  per  cent  debenture  stock,  1917 .  954  6  1 

1,500  Canadian  Pacific  Railway  4  per  cent  debenture  stock .  1,660  9  6 

1,000  Great  Eastern  Railway  4  per  cent  guaranteed  stock .  1,165  6  0 

1,000  Great  Western  Railway  5  per  cent  debenture  stock .  1,485  7  0 

1,000  Great  Western  Railway  5  per  cent  rent  charge .  1,476  12  0 

1,000  Hull  Corporation  3V£  per  cent  inscribed  stock .  1,013  16  0 

2,000  India  3^  per  cent  inscribed  stock .  1,960  1  7 

1.500  London  County  3  per  cent  consolidated  stock .  1,356  13  3 

1,000  Natal  4  per  cent  treasury  bills,  1910 .  994  1  7 

3.500  National  war  loan  .  3,420  10  3 

1,000  Swansea  Corporation  4  per  cent  bills,  19u9 .  1,000  0  0 

Sundry  debtors  .  1,144  3  0 

Cash  at  bankers .  2,728  14  10 


Liabilities.  20,360  1  1 

Capital  . £100,000  0  0 


10,000  shares  of  £10  each,  on  which  has  been  called  up  10s.  per  share  5,000  0  0 

Sundry  creditors  .  2,236  6  6 

Suspense  account  .  50  0  0 

Balance  of  1906  account  .  3,597  0  9 

Balance  of  1907  account  .  9,026  13  10 


20,360  1  1 

Its  net  premiums  in  1907  were:  £15,203;  total  income,  £15,568;  losses  paid, 
£5724;  expenses,  £817. 


Europa  Reinsurance  Company,  Berlin,  Germany. 

Financial  statement  as  of  December  31,  1907 : 


Assets. 

Stocks  and  bonds  owned  .  $427,339 

Loan  on  bonds  and  mortgages .  185,250 

Due  from  other  companies .  273,181 

Cash  in  office  and  bank  .  129,305 

Interest  due  .  2,787 

Balance  with  life  insurance  companies....- .  143,461 


Total  cash  assets  . $1,161,323 

Stockholders’  notes  .  562,500 


Total  . $1,723,823 

Liabilities. 

Unpaid  losses  .  $145,371 

Unearned  premiums  .  496,270 

Due  other  companies  .  236,653 

Due  life  insurance  companies .  37,307 

Unpaid  dividends  .  19,942 


Total  liabilities,  except  capital .  $935,543 

Capital  (paid  up,  $187,500)  .  750,000 

Reserve  and  profit  balance  .  38,280 


Total  . $1,723,823 


The  Europa  Reinsurance  transacts  a  surplus-line  business  through  Stark¬ 
weather  &  Shepley,  Providence,  New  York,  etc. 


Fine  Art  and  General  Insurance  Company,  Ltd.,  London, 

England. 

This  company  is  transacting  a  surplus-line  business  in  the  United  States 
through  E.  E.  Hall  &  Co.,  New  York.  Its  financial  statement  as  of  December 
31,  1907,  showed  the  following  condition: 

Assets. 

Investments,  viz. —  £  s.  d. 

£31,766  13s.  4d.  British  government  securities;  £19,600  Colonial 
government  securities;  £16,500  foreign  government  securi¬ 
ties;  £9000  County  Council  and  Water  Board  stocks;  £23,100 
British  and  Indian  railway  stocks;  £150  Indian  railway  an¬ 
nuities;  *48,600  American  and  Canadian  railway  bonds  and 
debentures;  £24,500  bonds  and  debentures  of  commercial 
companies;  £9850  debentures  in  brewery  companies;  1250 
Rio  Tinto  5  per  cent  cumulative  preference  shares;  £2,112 
10s.  National  Telephone  Company,  Ltd.,  6  per  cent  preferred 
stock-  £862  10s.  National  Telephone  Company,  Ltd.,  de¬ 
ferred  stock;  £2000  Eastern  Telegraph  Company  ordinary 
stock;  £3000  Gas  Light  and  Coke  Company  ordinary  stock; 

2000  Consolidated  Company  Bultfontein 'Mines,  Ltd.,  shares; 

£1315  sundry  investments — at  cost . 200,553  2  7 

(Market  value  April  28,  1908,  £194,272  8s.  4d.) 

Cash  in  hand  and  at  bank .  32,700  6  9 

Office  furniture,  fixtures  and  fittings .  4,250  0  0 

Amounts  due  from  agents  and  sundry  debtors . £59,651  6  1 

Less  reserve  for  doubtful  debts .  500  0  0 

- 59,151  16  1 


Liabilities. 

Capital — 

Nominal  capital,  50,000  shares  of  £10  each 
Amount  subscribed,  37,000 . 


296,655  5  5 

£  s.  d. 

500,000  0  0 

370,000  0  0 


Capital  paid  up — 

37,000  shares,  £1  called . 

Reserve  account  . 

Reserve  for  investment  fluctuations . 

Outstanding  losses  (including  amount  reinsured) . 

Outstanding  accounts  . 

Revenue  account— amount  at  December  31,  1906 . £32,045  8  6 

Less  10  per  cent  dividend  for  1906,  paid 

May  16,  1907 . . . £3,700  0  0 

Less  grant  to  staff  provident  fund .  1,000  0  0 

-  4,700  0  0 


37,000  0  0 

100,000  0  0 

6,500  0  0 

44,862  17  10 

23,260  1  5 


£27,345  8  6 
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^  August  20,  1908] 

Add  amount  at  December  31,  1907,  as  per 

revenue  account  . £59,166  17  S 

r  .ess  interim  dividend  of  4  per  cent  for 

1907,  paid  November  1,  1907 .  1,480  0  0 

- — -  57,686  17  8 

-  85,032  6  2 


296,655  5  _  5 

Its  net  premiums  in  1907  were:  £161,932;  total  income,  £167,888;  losses  paid, 
i  £59,584;  expenses,  including  commissions,  £47,969. 


iladbacher  Fire  Insurance  Company,  M.  Qladbach,  Germany. 

This  company  transacts  a  surplus-line  business  in  the  United  States  through 
E.  T.  Marshall  &  Co.,  Chicago  and  New  York.  Its  financial  statement  as  of 
December  31,  1907,  showed  the  following  items; 


.  Assets. 

Real  estate  owned  . 

Mortgages  . 

Bonds  and  stocks  owned  . 

Cash  in  office  and  bank . 

\gents’  balances  . 

Due  for  reinsurance  on  losses  paid . 

Other  assets  . 


$45,077 

381,625 

914,783 

210,764 

168,949 

69,685 

3,299 


Total  cash  assets  . 
stockholders’  notes 


$1,794,182 

1,200,010 


Total 


$2,994,182 


Liabilities. 

Unpaid  losses  . 

Unearned  premiums  . 

Due  for  reinsurance  . 

Pension  fund  . 

Unpaid  dividends  . 


$16S,206 

739,916 

54,643 

7,843 

330 


Total  liabilities,  except  capital 

Capital  (paid  up,  $300,000)  . 

Reserve  and  profit  balance  . 


$970,938 

1,500,000 

523,244 


Total 


$2,994,182 


Home  Fire  Insurance  Company,  Little  Rock,  Ark. 

This  company,  which  was  organized  about  five  years  ago  on  the  mutual  plan, 
.has  gone  into  the  hands  of  John  P.  Streepy  as  receiver. 


Mutual  Fire  Indemnity  Company,  Augusta,  Ga. 

This  company’s  business  has  been  turned  over  to  Alexander  &  Steiner,  local 
real  estate  and  insurance  men,  who,  it  is  reported,  will  reinsure  it  in  the  com¬ 
panies  they  represent. 


Mercantile  Town  Mutual  Insurance  Company,  St.  Louis,  Mo. 

An  injunction  restraining  the  Mercantile  Town  Mutual  from  continuing  in 
I  business  was  recently  issued  by  the  Circuit  Court  of  St.  Louis,  on  application  of 
|  Superintendent  of  Insurance  Vandiver. 


.  - 

Nationale  Insurance  Company,  Paris,  France. 

The  National  of  Paris  writes  surplus  lines  in  the  United  States  through  Stark- 
t  weather  &  Shepley,  Providence,  New  York,  etc.  Its  financial  statement  as  of 
;  December  31,  1907,  showed  the  following  condition: 


Assets. 

.  $3,609,286 

.  140,526 

.  74,426 

.  361,428 

.  115,859 

. $4,301,525 

.  1,500,000 

Liabilities. 

.  $272,230 

Unearned  premiums  and  re 

.  67o,129 

.  195,749 

Share  of  management  and 

employees  in  profits . 

.  28, oM) 

.  490,301 

Total  liabilities,  excent  capital . 

. $1,841,860 

.  2,000,000 

Reserve  and  profit  balance 

. $5,801,525 

etc.,  $1000;  commissions  due,  $340;  reinsurance  reserve,  $342;  total,  $1582.  The 
board  of  directors  has  voted  to  increase  the  guarantee  bond  agreement  from 
$25,000  to  $50,000. 

The  Peoples  Mutual  makes  a  specialty  of  surplus  lines  at  tariff  rates,  policies 
following  the  conditions  of  represented  companies. 


Scottish  Sprinkler  Fire  Insurance  Company,  Ltd.,  Manchester, 

England. 

This  company’s  first  financial  statement,  covering  the  period  from  September 
28,  1906,  to  October  31,  1907,  showed  as  follows: 


Assets. 

Investments — 

Loan  to  Glasgow  corporation . 

Sundry  debtors — 

Agents’  balances,  outstanding  accounts  and  payments  made  in 

advance  .  1,^32 

Furniture  and  fittings  .  109 

Preliminary  expenses — 

Including  expenses  in  connection  with  the  transfer  of  the  head 

office  to  Manchester . 

Cash  in  bank  and  on  hand — 

In  bank  on  deposit .  LOOQ 

In  bank  on  current  account  . 

Cash  on  hand  . 

Allowance — Interest  accrued  . 


.£100,000  0  0 


Liabilities. 

Nominal  capital — 

20,000  shares  of  £5  each . 

Subscribed  capital — 

10,015  shares  of  £5  each,  on  which  10s.  per 
Sundry  creditors — 

Amount  owing  to  reinsuring  and  sundry  creditors .  325  15 

Sundry  allowances — 

Losses  outstafiding  estimated  at . 

Commission,  rent,  taxes,  etc.,  due  to  date. 

Revenue  account — 

At  credit  as  above .  °“1  19 

6,562  6 

Its  business  during  the  period  named  was:  Net  premiums,  £2592;  total  in¬ 
come,  £2722;  losses  paid,  £376;  commissions,  £328;  management  expenses, 
£1125;  total  expenditures,  £1829.  . 

The  Scottish  Sprinkler  Fire  transacts  a  fire  and  sprinkler  leakage  business  and 
is  understood  to  be  accepting  surplus  lines  in  this  country. 


£ 

s. 

d. 

2,500 

0 

0 

1,332 

11 

8 

109 

10 

10 

923 

13 

2 

1,000 

0 

0 

651 

11 

6 

9 

9 

11 

35 

9 

10 

6,562 

6 

11 

£ 

1 

s. 

d. 

5,007 

10 

0 

325 

15 

6 

175 

0 

0 

162 

1 

9 

891 

19 

8 

6,562 

6 

11 

Southern  States  Fire  Insurance  Company,  Atlanta,  Ga. 

A  charter  has  ben  issued  to  this  company  to  operate  on  the  mutual  co-oper- 
ative  plan.  The  charter  members  are:  H.  W.  Perry,  W.  M.  Asbell,  B.  S.  Mount, 
F.  L.  Adams  and  A.  F.  Walker. 


[Sovereign  Fire  Assurance  Company,  Toronto,  Canada. 

This  company  *  was  recently  admitted  to  Illinois  and  Minnesota,  and  contem¬ 
plates  entering  other  VVestern  States  in  the  near  future.  The  United  States 
branch  statement  as  of  June  15,  1908,  prepared  by  the  Insurance  Commissioner  of 
Minnesota,  is  given  below. 

Assets. 

Bonds  and  stocks  owned . 

Cash  in  office  and  bank .  s’lsn 

Other  assets  . 

Total  admitted  assets  . .  $221,809 


Liabilities. 

Unpaid  losses  . 

Unearned  premiums  (estimated)  . 

Other  liabilities . 


$1,834 

8,643 

1,991 


Total  liabilities,  except  capital 

Deposit  capital  . 

Net  surplus  . 


$12,468 

200,1-63 

9,078 


Total 


$221,809 


Western  Empire  Insurance  Company,  Spokane,  Wash. 

This  company,  which  was  incorporated  in  March,  1908,  was  licensed  by  the 
Vashineton  Insurance  Department  in  the  same  month,  and  immediately  began 
msiness  Its  authorized  capital  is  $200  000  and  on  June  20  1908,  it  was  stated 
Secretary  Carlson  that  $187,725  had  been  subscribed,  divided  as  follows: 
'ash  $41  225;  bonds  and  mortgages,  $39,125;  monthly  instalment  notes,  $62  8,5; 

’  tes  $44  500  The  officers  are:  President,  R.  D.  Miller;  vice-president, 
tdward  J  Dahms;  secretary,  Robert  Carlson.  It  is  proposed  to  dispose  of  the 
900  000  capital  stock  at  a  premium  of  100  per  cent.  The  par  value  of  the  shares 
s  $50  and  af  per  cent  of  the  subscription  is  to  be  paid  in  cash;  25  per  cent  de- 
nand  note  bearing  interest  at  4  per  cent,  and  the  50  per  cent  balance  to  be  paid 
n  ten  eaual  monthly  instalments. 


Palmetto  Mutual  Fire  Insurance  Company,  Spartanburg,  S.  C. 

I  The  application  for  the  appointment  of  a  receiver  made  by  a  policyholder  of 
j  the  Palmetto  Mutual  Fire  has  been  denied  by  Judge  D.  E.  Hydrick. 


Peoples  Mutual  Fire  Insurance  Company,  Philadelphia,  Pa. 

I  This  company  has  received  its  charter  from  the  Pennsylvania  Insurance  Depart¬ 
ment.  The  officers  are:  President,  A.  M.  Engel;  vice-president,  John  Posner; 

|  secretary,  Dr.  M.  M.  Reichard;  treasurer,  Isaac  Klein;  general  manager,  Henry 
!  L.  Engel.  Its  financial  statement  shows  the  following:  Assets,  cash  in  bank 
(deposit  in  Central  Trust  and  Savings  Company),  $10,000;  collateral  security, 

|  $15,000;  premiums  in  course  of  cpllection,  $635;  total  cash  assets,  $25,635;  con- 
[  tingent  assets,  $234,500;  total,  $260,135.  Liabilities:  Estimated  office  expenses, 

L  IOI 


TOO  LATE  FOR  CLASSIFICATION. 


—The  decision  as  to  the  transfer  of  the  business  of  the  Great  VVestern  Life 
to  the  Kansas  City  Life  in  consideration  of  its  bid  of  $300,000  was  to  have  been 
given  on  Saturday  last.  Judge  McPherson,  however,  yielded  to  the  arguments 
of  the  stockholders  of  the  Great  Western  and  allowed  them  ten  additional  days 
in  which  to  raise  the  $250,000  necessary  to  rehabilitate  the  company  and  set  it 
going  again  Representatives  of  the  Philadelphia  Life  asked  to  have  the  merits 
of  their  bid’  considered,  but  the  judge  was  of  the  opinion  that  as  that  company 
was  not  licensed  in  Missouri  it  had  no  standing. 


I 


August  20,  1908] 


THE  SPECTATOR 


Haencp  Wants. 


IReportina  ant)  HtyustinQ  Companies. 


WANTED — A  few  experienced  Eife  Insurance  Stock  salesmen 
who  can  furnish  gilt-edge  references,  to  place  stock  for  a 
Million  Dollar  Company.  The  first  of  its  kind  to  organize  in 
its  respective  State.  Address  R.,  care  of  The  Spectator 
P.  O.  Box  1117  New  York  City,  N.  Y. 


WANTED 

A  wide-awake  life  insurance  salesman  who  can  appoint  and 
work  with  agents  as  well  as  being  an  individual  producer. 
Salary  and  commission  to  experienced  man.  Write  stating 
age  and  experience,  to  C.  C.  Wyandt,  Abilene,  Kansas. 


THE  EMINENT  HOUSEHOLD  OF 

COLUMBIAN  WOODMEN 

ATLANTA,  GEORGIA 

STRONG,  SECURE  ANI)  SURE 

Insures  against  Death,  Insanity,  Total  Disability,  Partial  Disability,  Old  Age  at  Seventy,  Loss  of  Eye, 
Loss  of  Leg,  Loss  of  Arm,  Broken  Leg,  Broken  Arm,  and  against  the  ::  ::  ::  ::  :: 

Forfeiture  of  Insurance  while  Ill  and  Mentally  Disqualified. 
BROADEST  IN  BENEFITS.  PROMPTEST  IN  PAYMENT  OF 

CLAIMS.  STRONGEST  IN  FINANCIAL  PLAN. 

No  Order  nor  Company  in  the  World  dares  challenge  these  Points. 

Larger  surplus  in  ratio  than  any  Order  ever  organized.  Trebly  larger  surplus  than  any  other  Order 

at  double  the  age. 

The  Family  Fraternity.  The  Premium  Fraternity.  The  Permanent  Fraternity- 
Good  Opportunity  for  Stock  Company  Agents  and  Fraternal  Organizers. 

OFFICERS  :  Jonathan  B.  Frost.  J.  G.  St.  Amand.  Peter  F.  Clarke.  Price  E.  Murray,  M.  D. 

General  Clement  A.  Evans.  Counselor:  Hon.  Hoke  Smith.  ::  ::  :: 

OPPORTUNITY  for  managers  and  solicitors  for  the 
latest  and  approved  plan  of  industrial  insurance.  Will 
give  liberal  renewal  contract.  Call  or  write  809  Mutual 
Life  Building,  Buffalo,  N.  Y. 


WANTED.  by  wide  awake  Western  Life  Insurance 

- -  Company,  SALESMEN  who  can  sell  life 

insurance  stock.  Only  experienced  men  need  apply,  but  to  those 
who  can  make  good  will  be  offered  inducements  that  are  right. 


Reference  and  full  particulars  must  accompany  application  or  no  attention 
will  be  paid.  Address  Manager,  520  Swetland  Bldg.,  Portland,  Ore. 


MANAGERS 

In  New  England,  New  York,  New  Jersey,  Maryland, 

Penna.,  to  write  Health  and  Accident  Insurance. 

Liberal  Policies.  Liberal  Compensation. 

FEDERAL  CASUALTY  COMPANY,  Detroit 
1907--lncome  $371,000  Assets  over  $200,000 


A11  interesting  proposition  to  those  carrying 

FRATERNAL  INSURANCE 

Liberal  Commission  to  Agents, 

AMERICAN  SERVICE  UNION,  253  Broadway,  N.  Y.  City 
Company  'Representation  Mante&. 


The  agency  of  one  or  more  Fire  Insurance  Companies  is  wanted  for 
this  City  and  State.  I  am  well  and  favorably  known  and  control  de¬ 
sirable  business,  which  can  be  greatly  increased  through  representation 
of  conservatively  conducted  companies. 

JULES  A.  GAUCHE, 

904  Gravier  Street,  New  Orleans,  La. 


THE  H00PER=H0LMES  INFORMATION  BUREAU 

87  NASSAU  STREET,  -  NEW  YORK  CITY 

INSPECTION  DEPARTMENT 

This  Bureau,  through  its  inspectors  and  local  correspondents,  is  prepared  to  make  prompt  and 
thorough  inspections  and  investigations  of  applicants,  claims,  agents,  and  medical  examiners,  for 
life  and  accident  companies  at  all  points  throughout  the  U.  S.  and  Canada.  We  offer  exceptional 
facilities  for  service  of  this  character,  having  over  one  million  records  on  file  tor  reference.  We 
have  recently  acquired  the  business  of  the  Holmes  Mercantile  Agency  of  New  York,  thus  adding 
materially  to  our  facilities.  Blanks  for  reports  furnished  on  application.  No  contract  or  sub¬ 
scription  required,  bills  being  rendered  monthly. 

W  ,DE  M.  HOOPER,  President  BAYARD  P.  HOLMES,  Vice-President 


prominent  Events  anb  Brokers. 

jDERCY  B.  DUTTON  new  york  state  manager 

FOURTH  FLOOR  WILDER  BLDG.  ROCHESTER,  N.  Y. 

Humboldt  Fire  Insurance  Co.,  of  Pittsburg,  Pa. 

Assets,  $787,555.41  Surplus  to  Policyholders,  $460,804.17 

Teutonia  Fire  Insurance  Co.,  of  Pittsburg,  Pa. 

Assets,  $792,496.07  Surplus  to  Policyholders,  $481,906.29 


1  RWIN  &  GRIFFIN,  NEW  ORLEANS,  LA. 

1  General  Agents,  Louisiana  and  Mississippi. 

Delaware  Fire  Insurance  Company  of  Delaware. 

National  Lumber  Insurance  Company  of  Buffalo,  N.  Y. 

Adirondack  Fire  Insurance  Company  of  New  York. 

Lumber  Insurance  Company  of  New  York. 

City  of  New  York  Insurance  Company. 

Frankfort  Marine  and  Accident  Insurance  Company  of  Germany. 

New  York  Plate  Glass  Insurance  Company  of  New  York. 


HARRY  ML  COUDREY  AGENCY  CO.  Correspondence  Solicited 
General  Insurance  Agents  and  Brokers  1326-1346  Pierce  Building,  ST.  LOUIS 

Commissions  Paid  Non-Resident  Agents  and  Brokers.  Long  Distance  Telephones 

Representing : 

Norwich  Union,  Hamburg-Bremen,  Philadelphia  Underwriters,  Fidelity,  Orient,  New 
Hampshire,  Austin,  Ohio  German,  Conn.,  Springfield,  Phoenix  of  England, 
General  Accident,  U.S.  Fidelity  and  Guaranty  Co.,  N.  Y.,  Plate 
Glass,  London  Guarantee  and  Columbia 


Herbert  Buxton,  Pres,  and  Mgr.  L.  Austin  Johnson,  Sec. 

Buxton  insuring  agency, 

GENERAL  INSURANCE,  63  Wiiliam  Street,  New  York. 
Correspondence  Solicited. 

Yl  W.  BEALS 

New  York  Suburban  Territory 
Brokers  Protected  Full  Commissions  Allowed 

Telephone  3052  John  76  William  Street,  New  York  City 


Surplus  Insurance 

British  Companies  and  London  Lloyds 

Sprinklered  and  Unsprinklered  Risks  written  in  any  amounts  up  to  Si  00,000. 
Immediate  binders  given,  and  Losses  paid  promptly  at  New  York  Office. 

LIBERAL  COMMISSIONS  paid  to  Brokers. 

SEDDON  UNDERWRITING  COMPANY 

Telephone,  3795  John  Chas.  A.  Seddon,  President 

London  Office,  29  &  30  Old  Jewry.  E.  C.  84  WILLIAM  STREET,  NEW  YORK 


OBERT  R.  TUTTLE, 

SYRACUSE,  N.  Y. 


Manager  Eastern  Department  for  six  reliable 
fire  companies. 

Correspondence  invited  concerning  agency  or  surplus  lines 


^pHE  JOHN  L.  DUDLEY,  JR.,  COMPANY 
A  FIRE  UNDERWRITERS 


UNITED  STATES  GENERAL  AGENTS 
Law  Fidelity  and  General  Insurance  Corp.,  Ltd.,  of  London 
Law  Car  and  General  Insurance  Corp.,  Ltd.,  of  London. 

Surplus  Lines  Throughout  the  United  States  Handled  for  Brokers. 
Correspondence  Solicited 

PROMPT  SERVICE  GUARANTEED 

45  WILLIAM  STREET,  NEW  YORK. 
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August  27,  1908] 


THE  SPECTATOR 


Editorial  Department 


THE  SPECTATOR: 

The  Spectator,  established  in  1868,  is  a  weekly  journal  devoted 
to  promoting  the  best  interests  of  trustworthy  insurance  of  all  kinds. 
The  subscription  price  for  the  United  States,  Canada  and  Mexico  is 
Tour  Dollars  per  annum,  postage  prepaid.  To  all  foreign  countries  in 
the  Postal  Union,  Five  Dollars  per  annum. 

The  Spectator  has  a  larger  circulation  than  any  other  insurance 
journal — and  carries  no  “deadhead”  subscriptions. 

THE  SPECTATOR  COMPANY,  Publishers. 

Clifford  Thomson,  President.  Arthur  L.  J.  Smith,  Sec’y  &  Treas. 

Telephone,  j  ^^hn.  Address,  135  William  St.,  N.  Y. 


[All  persons  residing  in  America  who  may  desire  to  purchase  publica¬ 
tions  issued  by  Charles  &  Edwin  Layton,  of  London,  should  order 
through  The  Spectator  Company.  As  sole  selling  agents  in  America  for 
that  well-known  firm,  all  orders  for  their  publications  are  filled  through 
this  company.] 
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AN  innovation  just  introduced  in  England  by  the  Car  and 
General  Insurance  Corporation  involves  the  allowance 
of  bonuses  on  renewals  to  policyholders  who  make  no  claims 
under  their  fire  policies,  the  theory  manifestly  being  that  such 
a  plan  will  not  only  be  conducive  to  holding  business  on  the 
1  books,  but  also  to  the  avoidance  of  small  claims.  The  scheme 
applies  only  to  policies  issued  at  an  annual  premium  of  five 
shillings  or  more,  covering  building  and  (or)  contents  of 
private  dwelling  houses ;  and  the  allowances  are  as  follows : 
five  per  cent  off  first  renewal  premium ;  ten  per  cent  off  sec¬ 
ond  and  third  renewal  premiums ;  fifteen  per  cent  off  the 
fourth,  fifth  and  sixth ;  twenty  per  cent  off  the  seventh,  eighth 
and  ninth,  and  twenty-five  per  cent  off  the  tenth  and  all  suc¬ 
ceeding  renewals.  While  at  the  first  glance  this  plan  appears 
to  involve  an  undue  reduction  in  the  net  premiums,  its  counter- 
.  part,  so  far  as  the  results  to  the  companies  are  concerned, 
is  found  in  the  high  commissions  frequently  paid  on  pre¬ 
ferred  business  in  this  country,  without  any  reasonable  as- 
1  surance  that  the  risks  when  once  written  will  stay  on  the 
j  books. 

|f 

OUR  friends  in  the  accident  business  are  having  a  little 
fun  among  themselves  just  now  ;  but  instead  oj  throw¬ 
ing  mud  at  each  other,  are  indulging  in  pleasant  persiflage 
and  sarcastically  inoffensive  personalities.  President  Lott 
j  set  the  ball  arolling  by  circulating  a  printed  document  criticis¬ 
ing  those  who  had  ventured  to  criticise  the  International  As¬ 
sociation  of  Accident  Underwriters,  of  which  body  Mr.  Lott 
1  is  a  bright  and  shining  light.  He  took  to  task  certain  members 
!  who,  while  recognizing  the  good  accomplished  by  the  asso- 

j  ciation,  ventured  to  say  that  it  was  not  living  up  to  its  highest 

ideals,  but  was  content  with  its  past  record,  instead  of  seek- 
i  ing  to  make  a  new,  up-to-date,  progressive  one.  Mr.  Lott 
indulged  in  good-humored  censure  of  such  critics  and  called 
|  names  in  the  same  breath.  Two  of  the  gentlemen  named 
by  him — R.  B.  Armstrong  and  Edwin  W.  DeLeon — have  re¬ 
plied  in  the  same  semi-sarcastically  humorous  style.  Last 
week  we  printed  some  of  Mr.  Lott's  remarks,  and  in  this 
issue  we  give  the  replies  thereto.  As  Sir  Lucius  O’Trigger 


remarks :  “It  is  a  very  pretty  quarrel  as  it  stands.”  Only 
it  can  scarcely  be  called  a  quarrel ;  and  instead  of  a  triangular 
duel,  there  is  more  likelv  to  follow  a  dinner  at  Delmonico’s 
or  the  Waldorf  Astoria,  whereat  the  critics  and  their  criti- 
ciser  can  indulge  in  badinage  and  sibilant  ^sarcasm  in  a  face- 
to-face  encounter  without  wasting  good  ink  and  costly  paper. 
Here’s  to  you,  gentlemen  all  ;  eat,  drink  and  keep  sober,  but 
have  a  good  time. 


THE  insurance  companies  that  make  a  business  of  writ¬ 
ing  surety  bonds  have  been  working  at  cross-pur¬ 
poses  to  a  considerable  extent,  with  the  natural  result 
that  the  business  has  been  unprofitable.  There  has  been 
excessive  competition  to  secure  business,  carried  at  times 
to  such  an  extent  that  the  question  of  adequate  premiums 
for  risks  assumed  was  lost  sight  of,  and  it  seemed 
to  be  a  race  to  determine  which  company  could  bid 
the  lowest  to  secure  the  business.  At  the  same  time  the 
commissions  paid  to  agents  increased  as  competition  be¬ 
came  more  active,  so  that  the  companies  were,  in  the  ag¬ 
gregate,  writing  surety  insurance  at  a  loss.  Negotiations 
have  recently  been  in  progress  that  are  calculated  to  bring 
the  companies  in  closer  communion  with  each  other,  to 
eliminate  some  of  the  evils  from  which  all  are  suffering,  and, 
in  a  measure,  to  combine  their  various  experiences,  to  the 
end  that  an  equitable  basis  of  premium  rates  may  be  formu¬ 
lated  for  the  guidance  of  all  companies.  This  does  not  mean 
that  a  hard-and-fast  schedule  of  rates  is  likely  to  be  adopted ; 
but  as  a  better  understanding  of  the  business  as  a  whole  is 
arrived  at,  practices  can  be  made  to  conform  thereto,  with 
the  result  of  changing  the  outcome  from  the  loss  to  the  profit 
account.  It  is  claimed  that  some  companies  new  to  the  busi¬ 
ness  are  largely  responsible  for  the  demoralization  that  has 
existed,  as,  from  their  lack  of  experience  and  their  inordinate 
desire  to  secure  a  large  volume  of  business,  they  have  dis¬ 
counted  -verv  largely  the  rates  that  the  older  companies  ex¬ 
acted,  in  some  instances  as  much  as  fifty  and  sixty  per  cent. 
In  the  eyes  of  the  general  public,  the  quality  of  insurance  is 
not  so  much  regarded  as  is  the  question  of  rates,  and  the  lowest 
bidder  secures  the  business.  The  negotiations  between  the 
surety  companies  may  be  said  to  be  in  its  preliminary  stage  as 
yet,  but  already  the  benefits  usually  derived  from  associated 
effort  are  beginning  to  be  felt.  It  is  probable  that  all  the  com¬ 
panies  will  ultimately  work  together  in  harmony  and  for  the 
general  good,  instead  of  selfishly  sacrificing  the  future  of  all 
for  a  little  present  gain. 


The  Suburban  Association  by  rule  forbids  companies  from  sending 
orders  to  their  agents  to  issue  policies  requested  by  brokers  who  are 
not  licensed  by  the  association.  Under  a  strict  interpretation  of  this 
iron-clad  rule,  no  policy  could  be  issued  upon  such  request,  even  with 
an  understanding  that  no  commission  was  to  be  paid.  The  brokers’ 
comment  upon  this  declaration  is  that,  as  nobody  seems  to  have  mis¬ 
understood  the  rule,  its  repetition  seems  to  imply  that  some  company 
has  violated  it.  The  broader  comment  of  brokers  upon  the  Suburban 
is  that  the  real  difficulty  is  with  unlicensed  brokers  and  rebaters  in 
New  York  and  some  of  the  newly-appointed  Suburban  agents.  The 
companies,  on  the  other  hand,  are  talking  more  confidently  of  the 
final  success  of  the  Suburban  Association. 
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FIRE  INSURANCE  TOPICS 


NEW  YORK  SURVEYS. 

Harry  E.  Phillips,  for  the  past  sixteen  years  with  Hall  &  Henshaw, 
has  been  appointed  special  agent  of  the  New  York  suburban  territory 
by  Whilden  &  Hancock,  general  agents. 

Samuel  E.  Belcher,  who  was  secretary  of  the  Jefferson  of  New 
York  from  1859  to  1868  and  president  from  the  latter  year  to  1894. 
died  recently,  aged  eighty-five  years. 

An  interesting  question  has  arisen  in  the  adjustment  of  the  loss  on 
furs  of  Abraham  &  Straus,  Brooklyn,  relative  to  the  application  of 
the  eighty  per  cent  coinsurance  clause.  1  he  policy  covers  property 
for  which  the  insured  are  responsible  to  the  extent  of  an  agreed 
liability  between  the  firm  insured  and  the  owners — in  effect  a  valued 
policy  in  its  limitations.  An  opinion  has  been  given  by  a  legal  light 
that,  notwithstanding  this  limitation,  the  property  is  insured,  and  is 
therefore  subject  to  the  coinsurance  clause.  A  conference  of  the 
company  was  called  for  Monday,  to  consider  the  question.  It  is  not 
unlikely  the  controversy  will  be  prolonged.  Some  of  the  ablest 
authorities  regard  the  limit  of  liability  as  equivalent  to  an  agreed 
valuation  of  the  property,  not  subject  to  any  further  question  of 
sound  value.  If  the  opposite  contention  is  sustained,  it  will  revo¬ 
lutionize  the  present  forms  used  on  fur  storage  forms  upon  fire  in¬ 
surance  for  several  millions  of  dollars.  Two  concerns  in  this  city, 
under  the  agreed  liability  forms,  carry  insurance  for  over  ten  mill¬ 
ions  and  a  dozen  others  carry  an  average  of  two  millions  each.  They 
are  doubtless  watching  the  Abraham  &  Straus  settlement  with  an 
alert  interest. 

A  loss  settlement  has  been  reported  to  the  companies  involving  re¬ 
pairs  of  damage,  caused  by  lightning  on  July  14,  to  the  steeple  of 
St.  Joseph’s  Church,  West  Hoboken,  N.  J.  The  steeple  is  170  feet 
high  and  the  cost  to  the  companies  was  $300.  If  it  had  been  a  roof 
or  cornice  damage  the  work  would  have  cost  about  $15. 

The  forms  of  policies  on  the  legal  liability  of  the  Old  Dominion 
steamship  line  on  piers  and  bulkheads  have  been  called  in  question 
owing  to  some  patent  clauses  inserted  by  the  interested  brokers.  The 
companies  are  obliged,  in  self-defense,  to  scan  the  common  carrier 
and  legal  liability  form  on  piers  very  carefully.  Every  fire  involving 
this  class  of  insurance  produces  bitter  disappointment  to  the  com¬ 
panies.  The  last  important  loss  was  on  the  Hawaiian  Steamship 
Company’s  pier  in  South  Brooklyn;  and  instead  of  protection  coming 
to  the  companies  through  some  supposed  saving  clauses  in  the  forms, 
these  safeguards  proved  a  delusion  and  a  snare.  The  loss,  at  first 
estimated  at  twenty  per  cent,  was  nearly  total. 

A  meeting  of  a  handful  of  stockholders  of  the  Excelsior  Fire  was 
held  on  the  20th  for  the  purpose  of  settling  some  questions  which 
were  to  have  been  brought  before  the  stockholders  at  a  meeting  pro¬ 
vided  for  by  the  by-laws  several  months  ago,  which  meeting  was 
omitted.  The  affairs  of  the  company  have  been  practically  wound 
up  for  many  weeks,  and  the  formalities  of  the  usual  applications  to  the 
courts  for  dissolution  agreed  upon.  There  are  a  few  individuals 
verdant  enough  to  predict  the  revival  of  the  company. 

Later  returns  of  the  British  Columbia  conflagrations  at  Fernie  and 
vicinity  show  that  two  Hartford  companies  lost  moderate  sums — one 
of  them,  the  Phoenix,  being  quoted  for  $40,000;  the  German  American 
of  this  city  is  put  down  for  $30,000. 

A  query  was  sent  out  from  the  Exchange  last  week,  asking  the 
companies  to  report  whether  they  had  accepted  lines  on  matting  in 
bales  in  the  Atlantic  Transport  Company’s  warehouse  at  Canton  (ad¬ 
jacent  to  Baltimore,  Md.).  The  point  of  the  query  was  whether  such 
insurance  was  written  within  the  Exchange  territory.  If  otherwise, 
then  it  was  none  of  the  Exchange’s  affair.  By  and  bye  the  Exchange 
companies  will  learn  that  when  companies  here  wish  to  write  a  distant 
policy  on  an  irregular  form  or  rate,  all  they  need  to  do  is  to  employ 
an  out-of-town  agent  and  they  are  exempt  from  Exchange  curiosity 
or  interference. 

The  companies  are  beginning  to  inquire  whether  Mayor  McClellan’s 
promises  to  President  Babb  of  the  local  board,  relative  to  contracts 


for  the  reconstruction  of  the  automatic  fire  alarm  signal  telegraph, 
are  awaiting  another  serious  fire  and  a  few  millions’  loss  and  a 
general  scare  among  the  people  to  arouse  him  into  action. 

Henry  Blatchford  has  been  appointed  treasurer  pro  tern,  of  the 
Fire  Insurance  Salvage  Corps  of  Brooklyn,  succeeding  the  late 
John  S.  Oliver. 

All  adjustments  are  not  cheap.  A  Broome  street  loss  settled  a  few 
weeks  ago  was  full  of  complications  and  vexatious  delays  in  verifying 
quantities  and  qualities  of  miscellaneous  stock,  and  in  the  final 
windup  the  expenses  equaled  ten  per  cent  of  the  total  insurance.  But 
the  companies  realized  a  fifty  per  cent  salvage  and  were  satisfied  no 
money  had  been  wasted. 

A  common  inquiry  among  brokers  just  now  is  “Do  you  think  the 
Suburban  will  last?”  And  with  that  text,  it  is  the  easiest  thing  in 
the  world  to  get  up  a  debating  society  on  any  street  corner  of  Will¬ 
iam  street  between  Pine  and  John  streets.  The  ground  for  the  inquiry 
usually  confessed  is  the  belief,  asserted  with  great  positiveness,  that 
excessive  commissions  are  being  paid  through  agents.  Sometimes 
particulars  are  given  and  names  mentioned.  Our  advice  to  any 
broker  who  has  reasonable  ground  for  suspecting  disloyalty  is  to  im¬ 
mediately  report  all  the  facts  and  circumstances  to  the  manager  of 
the  Suburban,  S.  A.  Reed,  Mutual  Life  Building. 


BOSTON  AND  VICINITY. 

The  Allemannia  Fire  of  Pittsburg  has  just  been  admitted  to  Con¬ 
necticut,  and  Ide  &  Sewall,  Boston,  will  manage  its  business  in  that 
State. 

When  Harvard  College  opens  this  fall,  a  course  of  instruction  in 
insurance  will  begin  in  the  graduate  school  of  business  administration 
in  connection  with  the  University.  The  course  will  be  in  charge  of 
Professor  Edwin  F.  Gay,  professor  of  economics.  William  B.  Medli- 
cott,  one  of  Boston’s  most  prominent  insurance  men,  will  be  the  lec¬ 
turer  in  the  course  on  fire  insurance. 


NOTES  FROM  PHILADELPHIA. 

The  announcement  made  by  President  Robert  B.  Beath  of  the 
United  Firemens  that  the  board  of  directors  had  decided  to  withdraw 
the  company  from  the  general  agency  field,  and  confine  its  operations 
in  the  future  to  this  State,  was  not  altogether  unexpected,  but  it  had 
been  felt  that  such  a  notice  might  be  expected  about  the  close  of  the 
year.  The  company’s  business  in  this  field  is  most  excellent  in 
character,  and  this  move,  coupled  with  its  abundant  assets,  will  only 
serve  to  strengthen  the  hold  which  it  has  enjoyed  among  Pennsyl¬ 
vanians  for  so  many  years. 

W.  Ellwood  Jones,  who  some  years  ago  gave  up  the  managership 
of  the  Fourth  street  office  of  the  Girard  Fire  and  Marine  in  this  city, 
to  become  general  agent  of  the  Camden  Fire  at  the  home  office,  has 
tendered  his  resignation  of  this  last-named  position,  to  take  effect 
October  as  he  will  on  that  date  become  a  member  of  the  well- 
known  agency  and  brokerage  firm  of  J.  B.  Carr  &  Sons  of  this  city. 

E.  Aubrey  Young,  recently  with  the  American  Agency  Company  of 
Baltimore,  and  formerly  stamp  clerk  of  the  South-Eastern  Under¬ 
writers  Association  at  Richmond,  Va.,  has  resigned  to  take  up  special 
agency  work  with  the  Spring  Garden  in  this  city. 

J.  Harvey  Patterson,  who  has  for  some  time  past  been  manager 
of  the  Middle  West  department  of  the  Camden  Fire  at  Pittsburg,  has 
been  elected  second  vice-president  of  the  company,  and  will  take  up 
the  duties  of  this  new  position  at  the  home  office  on  October  1. 

Vice-President  William  H.  Kilpatrick,  of  the  Union  of  Philadel¬ 
phia,  has  tendered  his  resignation,  to  take  effect  October  1,  and  will 
on  that  date  engage  in  the  business  on  his  own  account. 


Suit  has  been  filed  in  the  Jefferson  Chancery  Court  at  Pine  Bluff,  Ark., 
against  E.  B.  Bloom,  of  the  Bloom,  Hanf  &  Bloom  Insurance  Agency  by  the 
Home  Insurance  Agency  of  Pine  Bluff,  seeking  to  enjoin  E.  B.  Bloom  from 
entering  the  insurance  field  in  that  city.  Tne  petition  alleges  that  when  the 
Home  Insurance  Agency  was  formed  E.  B.  Bloom  and  several  other  local 
agencies  sold  out  their  good-will  to  the  plaintiff  and  agreed  not  to  enter  the 
Pine  Bluff  field  for  five  years. 
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THE  MIDDLE  STATES. 


Semi-Annual  Statements  of  Fire  Insurance  Companies. 


— W.  H.  Kilpatrick,  vice-president  of  the  Union  and  the  Insurance  Company 
of  the  State  of  Pennsylvania,  has  resigned. 

— J.  Harvey  Patterson,  manager  of  the  Camden  Fire’s  Middle  West  department 
at  Pittsburg,  Pa.,  has  been  elected  second  vice-president  of  the  company,  taking 
effect  October  1.  The  Camden  Fire  has  made  an  excellent  choice. 

— In  order  to  secure  better  protection  from  fire  to  its  property  in  and  around 
Pittsburg,  the  Pennsylvania  Railroad  has  organized  a  unique  fire  department. 
Seventeen  locomotives  have  been  equipped  with  fire  hose  and  pumping  ma¬ 
chinery,  enabling  them  to  apply  a  strong  stream  of  water  from  their  tanks.  Fire 
alarms  have  the  first  call  on  the  services  of  these  locomotives. 


THE  WEST. 


— The  Rhode  Island  Fire  has  been  admitted  to  Minnesota. 

— Eustace  H.  Brown  has  been  appointed  special  agent  of  the  Royal  for  Mis¬ 
souri. 

— S.  J.  Johnson,  Jr.,  has  resigned  as  Illinois  special  agent  of  the  Providence 

Washington 

— The  Federal  Union  Fire  of  Chicago  has  appointed  Rollo,  Webster  &  Co.  its 
Chicago  agents. 

— Rollo,  Webster  &  Co.  have  been  appointed  Chicago  agents  of  the  Federal 
Union  Insurance  Company  of  Chicago. 

— William  Wright,  member  of  the  firm  of  Osborn,  Greer  &  Wright,  Toledo, 
Ohio,  died  recently,  following  an  operation  for  appendicitis. 

— H.  M.  Coudrey  &  Co.  of  St.  Louis  have  been  appointed  general  agents  for 
the  West  of  the  Property  Insurance  Company  of  London  for  surplus  lines. 

— C.  K.  Holloway,  president  of  the  Walla  Walla  Fire,  has  taken  up  his  resi¬ 
dence  in  Chicago,  and  announces  that  the  head  office  of  the  company  will  here¬ 
after  be  maintained  in  that  city. 

— H.  F.  Waterman,  formerly  assistant  secretary  of  the  Indianapolis  Fire,  has 
been  appointed  special  agent  of  the  Prussian  National  for  Missouri,  Kansas  and 
Oklahoma,  with  headquarters  at  Kansas  City,  Mo. 


THE  SOUTH. 


— John  J.  McKay  has  been  appointed  assistant  manager  of  the  Southeastern 
department  of  the  Firemans  Fund. 

— The  current  session  of  the  Georgia  Legislature  has  closed.  No  addition  to 
the  insurance  laws  was  made.  An  extra  session  may  be  called  at  an  early  date. 

— C.  F.  Snyder,  secretary  of  the  Kentucky  Board  of  Fire  Underwriters,  has 
been  appointed  Kentucky  State  agent  of  the  Insurance  Company  of  North 
America. 

— The  Insurance  Company  of  North  .vmerica  has  appointed  Thomas  &  Batre 
of  Mobile,  Ala.,  their  marine  general  agents  for  Alabama,  and  special  agents  for 
the  remainder  of  the  Gulf  Coast,  New  Orleans  and  Galveston  excepted. 

— The  insurance  commission  appointed  by  Governor  Crothers  of  Maryland  to 
revise  the  insurance  laws  of  that  State  met  recently  at  the  Governor’s  office,  but 
a  number  of  the  members  being  away  on  vacation,  an  adjournment  was  taken  to 
some  time  in  September. 


MISCELLANEOUS  FIRE  NEWS. 


Fire  Insurance  Law  Chart. 

The  1908  edition  of  the  “Fire  Insurance  Law  Chart”  has  been  pub¬ 
lished  after  revision  in  accordance  with  the  enactments  of  the  various 
State  and  Territorial  legislatures  which  have  been  in  session  during  the 
current  year.  This  chart  presents  in  a  small  space  a  vast  amount  of 
information,  and  shows  it  clearly  and  in  a  quickly  accessible  form,  thus 
rendering  the  chart  one  of  the  most  useful  of  publications  for  fire  under¬ 
writers.  Among  the  subjects  concerning  which  facts  are  given  for  each 
State  and  Territory  are:  Standard  Policy  Law;  Valued  Policy  Law; 
Resident  Agents’  Law;  Anti-Coinsurance  Law;  Anti-Compact  Law; 
Laws  Prohibiting  Reinsurance  in  Unauthorized  Companies;  Annual 
Statement  Required  (final  date);  Tax  Statement  Required  (final  date); 
Date  of  Expiration  of  Local  Agents’  Licenses;  Fees,  etc.,  for 
Issuing  Local  Agents’  Licenses;  Charges  for  Filing  Annual  State¬ 
ments;  Taxes  Payable  by  Company.  The  first  six  topics  are  covered 
by  a  simple  “yes”  (in  red)  or  “no”  (in  black),  and  variations  are 
explained  by  foot,  notes.  Requirements  as  to  deposits,  home  office 
statements,  etc.,  are  also  given.  The  “Fire  Insurance  Law  Chart” 
is  printed  on  bond  paper,  metal-tipped  at  top  and  bottom  and 
provided  with  a  hanger,  so  that  it  may  be  readily  suspended  against  a 
wall  or  partition.  Price,  $1  per  copy,  postpaid.  Address  The  Spectator 
Company,  135  William  street.  New  York. 


Below  will  be  found  extracts  from  the  semi-annual  statements  of  a  number  of  fire  insurance 
companies  as  of  June  30,  1908.  Statements  of  foreign  companies  are  for  their  United  States 
branches.  The  columns  of  assets  and  surplus  to  policyholders  as  of  January  1,  1908,  are 
included  to  facilitate  comparison.  The  changes  in  surplus  to  policyholders  naturally  reflec 
all  the  transactions  of  a  given  company  during  the  six  months. 


COMPANIES. 


Aachen  &  Munich,  Aix-la-Chap. . 

Acme  Fire,  Cedar  Rapids . 

Adirondack,  New  York . 

iEtna,  Hartford . 

Agricultural,  Watertown . 

Allegheny,  Pittsburg . 

Albany,  Albany . 

American,  Newark . 

American  Central,  St.  Louis . 

American  Fire,  Philadelphia . 

American  National,  Rock  Island. . 

Atlanta  Home,  Atlanta . 

Atlantic  City  Fire,  Atlantic  City . . 

Atlas,  London . 

Boston,  Boston . 

Buffalo  Commercial,  Buffalo . 

Buffalo  German,  Buffalo . 

California  Fire,  San  Francisco. . . . 

Calumet,  Chicago . 

Capital,  Concord . 

Carolina,  Wilmington . 

Citizens,  St.  Louis . 

Citizens  Fire,  Clarksville . 

City,  New  York . 

Columbia,  Dayton . 

Commercial  Fire,  Houston . 

Commonwealth  Fire,  Ottumwa. . . 

Connecticut,  Hartford . 

Continental,  New  York . 

County  Fire,  Philadelphia . 

Dixie  Fire,  Greensboro . 

Dubuque  F.  and  M.,  Dubuque. . . 

Dutchess  Fire,  Poughkeepsie . 

Eastern  Fire,  Concord . 

Equitable,  Charleston . 

Equitable  F.  and  M.,  Providence. 

Fidelity  Fire,  New  York . 

Firemans  Fund,  San  Francisco... . 

Florida  Home,  Marianna . 

Forest  City,  Rockford . 

Franklin,  Philadelphia . 

Freeholders,  Topeka . 

Germania  Fire,  New  York . 

Glens  Falls,  Glens  Falls . 

Globe  Mutual  Fire,  Huron,  S.  D. . 

Hamburg-Bremen,  Hamburg . 

Hanover  Fire,  New  York . 

Home,  New  York . 

Home  Fire,  Wheeling . 

Inter-Ins.  of  Amer.,  Wash.,  D.  C. 
London  and  Lancashire,  Liverp’l. 

Lumber  Mutual,  Boston . 

Mercantile  F.  and  M.,  Boston .... 

Mercantile  Fire,  Denver . 

Mercantile  Mutual,  Providence. . . 

Merchants,  Bangor . 

Merchants  Fire,  Denver . 

Merchants  Mut.,  Redfield,  S.  D .  . 
Merchants  Nat’l  Mut.,  Fargo, N.D. 

Merchants  Union,  Meridian . 

Michigan  F.  and  M.,  Detroit . 

Middlewest  Fire,  Valley  City . 

Milwaukee  Fire,  Milwaukee . 

Milwaukee  German,  Milwaukee. . 
Milwaukee  Mechanics,  Milwaukee 

Monongahela,  Pittsburg . 

National,  Hartford, . 

National  F.  and  M.,  Elizabeth. . . . 

National  Lumber,  Buffalo . 

New  Brunswick,  New  Brunswick. 

New  Hampshire,  Manchester . 

Niagara,  New  York . 

N.  American  Mut.  Fire,  Mansfield 
North  Carolina  Fire,  High  Point. . 

North  State,  Greensboro . 

Northern,  London . 

Northern,  New  York . 

Northwestern  F.  and  M.,  Minn . . . 
Northwestern  Mut.  Fire,  Seattle. . 
Northwestern  Nat’l,  Milwaukee. . 

Norwich  Union,  Norwich . 

Old  Colony,  Boston . 

Orient,  Hartford . 

Pacific,  New  York . 

Pelican,  New  York . 

Pennsylvania,  Philadelphia . 

Petersburg  Sav.  &  Ins.,  Petersburg 

Phenix,  Brooklyn . 

Phoenix,  Hartford . 

Phoenix,  London . 

Piedmont  Fire,  Charlotte . 

Queen,  New  York . 

Reliance,  Philadelphia . 

Retail  Imp.  Dealers  Mut.,  Minn. . 
Retail  Merchants  Mut.,  Minn. . . . 
Retail  Lumbermens  Ins.  Ass’n . . . 
Rhode  Island  Fire,  Providence. . . 
Rochester  German,  Rochester. .  . . 

Royal,  Liverpool . 

Royal  Exchange,  London . 


Capital, 
June  30, 
1908. 


$ 


100,000 

200,000 

4,000,000 

500,000 

200,000 

250,000 

750,000 

2,000,000 

200,000 

200,000 

200,000 

100,000 


1,000,000 

200,000 

200,000 

400,000 

200,000 

200,000 

50,000 

200,000 

50,000 

200,000 

150,000 

100,000 

100,000; 

l.OOO.OOO1 

1,000,000 

400,000 

500,000 

200,000 

200,000 

10,000 

120,000 

400,000 

1,000,000 

1,600,000 

120,000 

200,000 

400,000 

200,000 

1,000,000 

200,000 


1,000,000 

3,000,000 

117,850 


200,000 

50,000 


100,000 

50,000 


100,000 

400,000 

100,000 

200,000 

100,000 

500,000 

*200,000 

1,000,000 

100,000 

200,000 

200,000 

1,100,000 

750,000 


a70,225 

200,000 


350,000 

300,000 


1,000,000 


400,000 

500,000 

200,000 

200,000 

750,000 

200,000 

1,500,000 

2,000,000 


50,000 

1,000,000 

300,000 


300,000 

500,000 


Surplus  to  Policy¬ 
holders. 


Assets, 
June  30, 
1908. 


$ 

1,866,204 
130,849 
.  446,552 
15,014,634 
2,830,755 
301,055 
816,648 
7,426,002 
5,004,825 
520,356 
321,217 
466,503 
204,774 
2,275,301 
5,351,414 
617,311 
2,321,994 
864,677 
566,658 
793,997 
101,446 
777,198 
94,913 
655,573 
633,608 
171,116 
206,296 
6,020,033 
17,765,078 
1,086,492 
1,145,917 
1,061,781 
580,701 
17,369 
249,039 
1,240,000 
2,875,582 
6,056,834 
212,687 
820,001 
2,619,312 
300,477 
5,353,077 
4,443,256 


1,982,633 

4,118,217 

22,528,287 

146,136 

1188,438 

3,357,054 

417,138 

401,239 

85,226 

238,956 

285,780 

103,171 


169,798 

1,156,305 

128,654 

695,984 

174,267 

2,663,262 

344,541 

7,551,386 

285,826 

414,353 

569,829 

4,548,178 

4,510,466 

32,354 

87,033 

518,888 

4,791,827 

962,434 

971,404 

183,935 

4.813.130 
2,775,029 

797,059 

2.304.315 
723,635 
572,171 

6,444,462 

2,649,751 

9,387,150 

8,115,686 

3.127.130 
222,989 

7.281.316 
1,407,073 


815,863 

2,206,973 

11,913,140 

2,193,683 


Assets, 
Jan.  1, 
1908. 


$ 

1,778,258 

133,405 

431.755 
14,884,569 

2.717.477 
332,262 
787,543 

7,230,738 

5,039,623 

451,664 

288,542 

441.212 
188,472 

2,021,223 

4,804,569 

643,920 

2,339,179 

795,987 

562,103 

726,742 

106,565 

746,720 

99,407 

643.755 
623,090 
172,295 

197.784 
5,817,423 

16,399,452 

1,053,262 

1,161,834 

1,058,035 

533.362 
14,902 

271,026 

1,209,224 

2,529,465 

5,938,099 

205,055 

801,927 

2.569.477 
259,403 

5,185,650 

4,267,271 

37,764 

I, 937,693 
4,114,164 

20,862,697 

122.212 

185,949 

3.261.452 

357.784 
371,005 

81,944 

231,970 

295,631 

98,989 

41,899 

55,076 

175,335 

1,139,081 

109,167 

714,387 

172,930 

2,773,583 

339,801 

7,453,965 

262.362 
355,797 
534,151 

4,500,404 

4,326,789 

30,415 

82,405 

507,402 

4,592,631 

904,891 

759,733 

165,031 

4,533,883 

2,987,740 

766,074 

2,222,545 

691,091 

545,525 

6,462,117 

2,754,111 

8,719,795 

7.965.453 
3,071,445 

202,553 

6,844,560 

1,349,071 

7,514 

35,507 

257,038 

753,123 

2,218,663 

II, 894,082 
2,110,754 


June  30, 
1908. 


944,153 

100.244 
276,621 

8,019,260 

1,119,164 

230,405 

553.244 
2,552,920 
2,710,409 

235,377 

247,722 

338,141 

188,915 

796,876 

2,646,248 

317,413 

1,666,601 

579,747 

361,474 

333,868 

69,824 

371,906 

56,460 

371,690 

510,731 

124,115 

140,882 

2,347,774 

9,881,992 

586,183 

601,369 

471,665 

266,680 

13,887 

155,674 

485,000 

2,089,295 

2,474,682 

134,955 

414,681 

899,315 

237,223 

I, 977,  590 
2,417,092 

12,859 

443,892 

1,804,457 

II, 112,481 


182,356 

984,627 

266,971 

228,500 

67,916 

110,283 

217,217 

80,704 

13,224 

4,930 

145,312 

670,494 

103,896 

352,251 

123,168 

1,060,404 

273,734 

2,733,238 

164,846 

266,095 

258,012 

2,489,335 

1,680,957 

3,317 


262,758 

1,710,878 

453,003 

428,573 

76,519 

2,209,923 

480,063 

492,156 

935,053 

410,462 

350,586 

2,392,229 

743,289 

2,612,276 

3,673,480 

1,028,648 

116,957 

3,365,440 

504,288 

4,961 

1,329 

218,145 

614,951 

998,380 

3,776,222 

887,603 


Jan.*  1 
1908. 


$ 

844,645 

104.547 
281,603 

7,754,606 

1,011,617 

210,784 

520,753 

2,351,615 

2,830,877 

234.547 
252,045 
333,948 
169,126 
587,590 

2,964,842 

342,145 

1,700,800 

551,188 

366,111 

331,628 

72,164 

343,339 

56,688 

357.704 
500,719 
123,697 

146.705 
2,042,596 
8,503,591 

561,695 
654,392 
467,416 
245,174 
12,116 
157,072 
484,437 
1,801,702 
2,406,922 
141,282 
406,960 
813,649 
222,987 
1,949,261 
2,220,893 
17,642 
392,048 
1,854,091 
9,703,211 
113,496 
180,182 
783,636 
228,592 
219,677 
63,527 
104,226 
228,488 
75,327 
27,571 
‘  2,018 
150,422 
651,219 
100,565 
343,834 
134,207 
997,295 
264,016 
2,503,661 
147,791 
234,026 
256,833 
2,414,363 
1,535,090 
138 


30o,363 

1,335,196 

453,542 

355,115 

65,471 

2,154,186 

538,461 

512,720 

838,275 

389,474 

320,996 

2,365,284 

742,763 

2,349,462 

3,421,837 

903,571 

121,696 

2,961,539 

488,424 

7,514 

—873 

203,806 

600,854 

1,028,204 

3,094,131 

796,200 
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SEMI-ANNUAL  STATEMENTS  OF  FIRE  INS.  COMPANIES— Continued. 


COMPANIES. 

Capital, 
June  30, 

Assets, 
June  30, 

Assets, 
Jan.  1, 

Surplus  to  Policy¬ 
holders. 

1908. 

1908. 

1908. 

June  30, 
1908. 

Jan.  1, 
1908. 

Salamandra,  St.  Petersburg . 

S 

$ 

$ 

$ 

$ 

. 

2,184,132 

2,009,910 

799,524 

695,876 

St.  Paul  F.  and  M.,  St.  Paul . 

500,000 

5,244,640 

4,994,843 

1,509,067 

1,548,519 

Seaboard  F.  and  M.,  Galveston.  .  . 

250,000 

421,933 

401,093 

329,343 

315,177 

Seattle  F.  and  M.,  Seattle . 

200,000 

355,027 

331,302 

306,398 

284,154 

Security  Fire,  Davenport . 

100,000 

336,429 

317,324 

209,298 

144,602 

Security,  New  Haven . 

Security  Mutual  Fire,  Chatfield. . . 
Shawnee  Fire,  Topeka . 

500,000 

2,153,021 

2,075,660 

47,410 

1,451,355 

826,143 

11,856 

407,709 

736,392 

14,800 

395,377 

. 

200,000 

1,425,460 

Spring  Garden,  Phila . 

400,000 

2,453,316 

2,230,820 

616,270 

546,324 

Standard,  Keokuk . 

tioo.ooo 

176,792 

170,254 

117,687 

129,781 

State,  Des  Moines . 

100,000 

427,688 

413,128 

137,9713 

143,027 

Stuyvesant,  New'  York . 

200,000 

620,510 

579,456 

294,395 

264,166 

3,873,380 

1,185,921 

3,790,767 

1,091,809 

1,115,254 

629,315 

1,051,989 

664,267 

Sun,  New  Orleans . 

500,000 

Teutonia  Fire,  Pittsburg . 

200,000 

829,260 

792,496 

495,209 

481,906 

Teutonia  F.  and  M.,  Dayton . 

100,000 

702,170 

685,662 

600,740 

586,660 

Texas  National,  Fort  Worth . 

100,000 

154,483 

140,903 

125,060 

119,997 

Thames  and  Mersev  Mar.,  Liverp’l 

635,788 

662,865 

442,307 

394,426 

Union,  Bangor . 

100,000 

470,759 

487,686 

378,271 

386,892 

Union,  Pittsburg . 

100,000 

232,229 

230,720 

178,950 

177,012 

Western,  Pittsburg . 

300,000 

873,433 

843,482 

434,417 

420,488 

Western  Reserve,  Cleveland . 

200,000 

470,231 

470,530 

273,457 

313,116 

Westchester,  New  York . 

300,000 

3,724,810 

3,625,089 

1,276,808 

1,207,460 

Williamsburgh  City,  Brooklyn. .  .  . 

250,000 

2,265,063 

2,146,618 

772,977 

705,686 

Wilmington  Fire,  Wilmington . 

40,000 

118,019 

139,803 

125,537 

118,513 

t  Including  guarantee  fund  notes,  $61,500.  t  Includes  guarantee  fund  notes,  $63,000. 
*  Capital  increased  in  1908  from  $175,000.  — Excess  of  liabilities,  t  Capital  increased  in 
190S  from  $29,700.  a  Capital  increased  in  1908  from  $60,000. 


Fire  Insurance  Premiums  in  New  York  City. 

The  following  table  shows  the  returns  made  to  the  New  York  Board  of  Fire  Underwriters 
of  premiums  received  in  New  York  city  by  companies  during  the  first  six  months  of  1908,  in 
comparison  with  the  figures  of  the  corresponding  periods  of  the  five  preceding  years: 


NAME  OF  COMPANY. 

1908. 

1907. 

1906. 

1905. 

1904. 

1903. 

New  York. 

* 

$ 

* 

$ 

$ 

$ 

7,601 

12,342 

Assurance  Co.  of  America  .... 

39,605 

34,435 

31,326 

20,548 

21,908 

14,932 

10,891 

8,278 

6,776 

49,780 

58,783 

58,564 

34,617 

Colonial . 

25,075 

48,766 

40i923 

43,300 

40,566 

37,516 

Commercial  Union . 

16,962 

16,535 

22,331 

23,720 

21,006 

19,049 

Commonwealth . 

32,869 

39,960 

46,321 

25,699 

33,895 

33,736 

Continental . 

169,128 

212,985 

294,981 

249,691 

272,746 

293,358 

22,980 

49,352 

15,243 

Empire  City . 

49,373 

54,330 

32,706 

26,937 

19,656 

7,461 

21,491 

18,065 

German  Alliance . 

51,947 

58,000 

51,931 

48,85i 

49,141 

53,679 

German-American . 

528,259 

605,290 

580,086 

471,375 

467,957 

452,342 

Germania . 

141,060 

168,114 

154.145 

149,430 

155,464 

122,022 

Globe  and  Rutgers . 

100,440 

101,536 

106,846 

102,490 

125,994 

86,024 

Hanover . 

104,886 

125,997 

199,705 

310,824 

290,137 

407,749 

Home . 

434,931 

476,249 

486,647 

467,656 

522,341 

501,049 

8,015 

7,960 

13,160 

7,033 

496 

Nassau . 

73,717 

89’924 

53,200 

47,033 

41,736 

32,977 

Niagara . 

173,987 

199,765 

167,332 

138,686 

136,234 

123,994 

39,166 

44,996 

43  941 

42  361 

31  405 

34  305 

North  British  and  Mercantile 

20,346 

20’678 

19787 

13,356 

17|216 

15^502 

North  River . 

189,652 

199,342 

148,409 

142,691 

128,669 

112,357 

Pacific . 

27,022 

34,084 

26,721 

33,375 

20,062 

15,341 

Pelican . 

26,538 

27,417 

28,561 

28,772 

28,327 

29,994 

Peter  Cooper . 

47,919 

47,343 

32,817 

27,676 

20,079 

12,628 

Phenix . 

183,703 

190,911 

173,659 

173,774 

170,881 

130,632 

Queen . 

82,292 

80,935 

86,322 

69,554 

68,850 

67,492 

14,178 

10,244 

Stuyvesant . 

27,690 

28,064 

31,004 

34,344 

21,981 

22,003 

34,326 

40,375 

39  590 

23,952 

36  544 

Westchester . 

148,592 

146726 

132,392 

124,280 

127,020 

123,841 

Williamsburgh  City . 

149,835 

146,108 

135,258 

98,885 

,90,208 

74,607 

71,855 

120,125 

155,949 

119,537 

335,124 

Lloyds. 

Allied  Underwriters . 

3,982 

3,948 

757 

10,815 

10,081 

American  Exchange  Und’rs.  . 

6,082 

4,061 

American  Llovds . 

9,353 

10,236 

10,749 

10,408 

10,392 

11,289 

Garfield  Lloyds . 

2,685 

6,776 

Great  Western  Llovds . 

5,577 

6,106 

6,426 

4,508 

4,789 

4,411 

Individual  Underwriters . 

37,519 

39,363 

40,071 

36,202 

33,883 

37,538 

1,189 

862 

433 

339 

290 

Manufacturers  Llovds . 

5,418 

5,364 

3,010 

2,151 

2,107 

3,600 

Merchants  Fire  Llovds . 

5,396 

4,581 

3,217 

2,234 

1,457 

2,453 

National  Underwriters . 

5,075 

4,748 

4,719 

3,880 

4,346 

4,121 

N.  Y.  and  Newr  Eng.  Und’rs.  . 

512 

1,276 

N.  Y.  Insurance  Association .  . 

9,893 

7,590 

1,389 

1,032 

528 

N.  Y.  and  Boston  Lloyds. ... 

1,721 

2,206 

2,679 

3,211 

1,882 

4,088 

N.  Y.  Recip’l  Underwriters.  .  . 

30,320 

29,623 

20,403 

13,079 

10,570 

6,950 

North  Amer.  Inter-Insurers.  . 

12,732 

13,720 

13,758 

14,594 

13,391 

12,580 

Union  Underwriters . 

3,865 

3,861 

3  589 

2,165 

24 

847 

13,034 

33,839 

New  York  State. 

Agricultural,  Watertown . 

78,481 

82,973 

83,466 

69,165 

71,733 

72,739 

Albany,  Albany . 

18,380 

24,687 

22,053 

17,786 

20,253 

13,426 

Buffalo  Commercial . 

18,872 

19,017 

14,482 

14,392 

10,405 

9,647 

Buffalo  German,  Buffalo . 

26,474 

34,705 

23,114 

22,202 

17,424 

11,004 

Commerce,  Albanv . 

14,191 

13,940 

11,567 

11,920 

10,685 

11,192 

Dutchess  Fire,  Poughkeepsie. 

23,951 

21,939 

Glens  Falls,  Glens  Falls . 

39,067 

48,358 

32,640 

20,049 

12,734 

12,195 

National  Lumber,  Buffalo..  .  . 

7,293 

5,227 

3,252 

Rochester  German,  Rochester 

34,220 

22,920 

18,571 

16,340 

9,854 

16,783 

8,316 

8,232 

5  965 

5  113 

Retired  companies . 

4,275 

18,277 

18,496 

19,154 

FIRE  INSURANCE  PREMIUMS  IN  NEW  YORK  CITY— Continued. 


NAME  OF  COMPANY. 

1908. 

1907. 

1906. 

1905. 

1904. 

1903. 

Alabama. 

* 

$ 

$ 

$ 

$ 

$ 

13,583 

19481 

California. 

Firemans  Fund,  San  Fran. 

72,018 

96,149 

64,975 

98,737 

92,350 

90,978 

5478 

14,523 

12,946 

14,579 

Colorado. 

5,209 

5,377 

Connecticut. 

Aitna,  Hartford . 

233,575 

210,623 

199,236 

162,193 

158,816 

171,757 

Connecticut,  Hartford . 

39,660 

50,456 

49,583 

47,317 

46,973 

47,469 

Hartford,  Hartford . 

185,348 

208,504 

259,415 

281,518 

313,976 

199,422 

National,  Hartford . 

160,775 

146,273 

133,142 

121,362 

133,816 

131,657 

Orient,  Hartford . 

44,397 

49,691 

38,232 

33,773 

35,779 

34,858 

Phoenix,  Hartford . 

141,460 

182,693 

130,785 

103,450 

105,297 

96,878 

Security,  New  Haven . 

44,096 

52,259 

33,450 

32,189 

29,017 

31,114 

Delaware. 

43,355 

39,627 

District  of  Columbia. 

11,478 

9,626 

29,350 

Georgia. 

28,822 

26,587 

Georgia  Home . 

44^864 

39444 

26,232 

32,790 

36,878 

32,296 

Illinois. 

13,231 

16  192 

8,120 

11,726 

4,881 

German,  Peoria . 

26,490 

27,306 

16,242 

14,355 

15,680 

15,305 

9  815 

7,829 

16,157 

14467 

11,482 

69443 

95,306 

90,387 

71,475 

Indiana. 

Retired  company . 

31,760 

18,769 

19,226 

11,430 

12,304 

Iowa. 

Dubuque  F.  and  M.,  Dubuque 

25,262 

7,517 

6,390 

Kansas. 

24,498 

38,825 

Kentucky. 

12,944 

40,642 

40,542 

13,293 

Louisiana. 

19,904 

18,279 

14,188 

15,459 

13,321 

12,864 

31  347 

30,939 

25,633 

20,056 

Teutonia,  New  Orleans . 

15^687 

30^926 

9,973 

18,751 

18,472 

20,135 

Maryland. 

German-American,  Balto . 

15,241 

18,808 

15,328 

11,831 

4,688 

12,402 

8,763 

10,996 

2,764 

9,853 

53,671 

Massachusetts. 

Boston,  Boston . 

106,278 

125,851 

84,689 

78,359 

66,383 

57,604 

23  561 

29.032 

Springfield  F.  &  M.,  Springfi’d 

106,334 

125,778 

103,877 

103,362 

100,045 

98.328 

17,206 

41,596 

40,158 

42,754 

Michigan. 

Detroit,  Detroit . 

38,762 

37,594 

27,253 

19,658 

21,852 

22,947 

Michigan,  Detroit . 

26,455 

23,829 

13,398 

12,430 

8,998 

9,720 

56,415 

60  841 

43,912 

Minnesota. 

S  026 

13  782 

St.  Paul  F.  and  M.,  St.  Paul .  . 

60I743 

64,005 

56,310 

46,269 

45,030 

40,739 

Missouri. 

American  Central,  St.  Louis .  . 

102,667 

121,128 

91,873 

70,041 

75,061 

63,650 

Citizens,  St.  Louis . 

5,709 

14,187 

23,949 

53,488 

55,963 

37,008 

New  Hampshire. 

Capital,  Concord . 

23,261 

23,926 

16,481 

15,727 

15,091 

15,879 

Granite  State,  Portsmouth..  .  . 

15,807 

17,314 

21,908 

14,516 

5,972 

6,622 

New  Hampshire,  Manchester. 

34,347 

37,592 

43,161 

30  922 

64,879 

42,831 

New  Jersey. 

American,  Newark . 

158,154 

157,104 

72,360 

66,733 

67,669 

45,002 

Camden . 

71,286 

62,140 

35,078 

35,124 

30,314 

27,472 

28  546 

18  992 

12  791 

5  467 

Firemens,  Newark . 

U2T69 

113492 

100439 

70,709 

61,647 

52,104 

Newark,  Newark . 

21,217 

24,296 

19,040 

20,840 

19,144 

17,898 

25  259 

234)45 

24  509 

14^888 

15  021 

1  o'  228 

5,236 

§2474 

27420 

North  Carolina.  • 

35  723 

29  209 

13’865 

5440 

Ohio. 

Ohio  German,  Toledo. 

39  148 

24  049 

2L572 

28439 

22  020 

Pennsylvania. 

Allemannia,  Pittsburg . 

15,194 

40,799 

32,746 

29,620 

28,062 

26,692 

1 7  317 

1 7  362 

13  837 

15.290 

2fi  3Q7 

96703 

15  129 

24^934 

County  Fire,  Philadelphia. . .  . 

24439 

25,499 

24484 

17,522 

17,316 

17,825 

Delaware,  Philadelphia . 

56,539 

47,556 

24,077 

20,763 

19,487 

23,292 

Farmers,  York . 

22,028 

13,097 

9,634 

8,842 

7,411 

6,482 

Fire  Association,  Philadelphia 

111,380 

135,684 

108,260 

112,913 

119,296 

118,416 

Franklin,  Philadelphia . .  . 

29,153 

29,297 

22,756 

13,178 

12,556 

13,86! 

German,  Pittsburg . 

31,785 

45,717 

24,328 

19,192 

15,739 

13,154 

Girard  F.  and  M.,  Phila.  .  . 

37,377 

46,781 

38,403 

33,989 

36,849 

16,070 
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F1KE  INSURANCE  PREMIUMS  IN  NEW  YORK  CITY— Continued. 


NAME  OF  COMPANY. 


1908. 


1906. 


Pennsylvania. — Coni. 
Humboldt,  Allegheny. . . . .  . . 
Ins.  Co.  of  N.  Amer.,  PhUa. . 
Ins.  Co.  of  State  of  Pa.,  Phila. 

lefferson,  Philadelphia.. . - 

Lumbermens,  Philadelphia. . . 

Mechanics.  Philadelphia . 

National,  Allegheny . 

National  Union,  Pittsburg - 

Pennsylvania,  Philadelphia. . . 

Reliance,  Philadelphia - 

Spring  Garden,  Philadelphia. . 

Teutonia  Fire,  Allegheny . 

Union,  Philadelphia. . ....... 

United  Firemens,  Philadelphia 

Western,  Pittsburg . 

Retired  companies . 


Rhode  Island. 

Equitable,  Providence . 

New  England,  Providence. . 
Prov.  Washington,  Providence 
Rhode  Island,  Providence. . 


37,571 

92,696 

49,646 

56,148 

25,560 

35,692 

45,543 

53,910 

86,720 

53,375 

46,744 

41,054 

39,176 

20,790 

15,528 


30,624 

20,363 

121,429 

29.169 


$ 

17,091 

112,307 

40,877 

55,734 

34,493 

30,552 

31,082 

64,195 

123.175 

42,102 

40,043 

20,870 

36,355 

28,031 

15,515 


38,070 

115,699 

18,304 


11,782 

94,105 

34, 6  i  6 
30,663 
26,215 
18,121 
27,739 
109,812 
36,320 
46,655 
19,804 
31,300 
28,937 
11,040 


25,653 

68,  i  6  i 


» 

11,213 

93,510 

20,079 

23,744 

26,139 

9,978 

35,350 

124,842 

38,173 

39,520 

26,018 

32,265 

14,219 

33,980 


22,072 

73,36l 


1904. 


92,941 

27,066 

23,270 

25,492 

7,868 

38,188 

124,021 

39,173 

25,477 

24,471 

31,692 

13,369 

26,772 


21,031 

73,823 


s 

109,426 


19,829 

27,324 

'25,036 

122,289 

37,016 

34,540 


24,704 

31,341 

12,756 

30,973 


29,099 

67,284 


Agents  Defined;  Agents’  Licenses;  Anti-Coinsurance;  Anti  Compact, 
Annual  Statements;  Attorney;  Cancellation  of  Policy;  Capital  Required, 
Deposit;  Domestic  Companies;  Examinations;  Fees;  Fire  Department 
Tax;  Fire  Marshal;  Foreign  Companies’  Home  Office  Statements;  Im¬ 
pairment;  Investments  Prescribed;  Licensed  Brokers;  Limit  on  a  Single 
Risk;  Lloyds;  Miscellaneous;  Mutual  Companies;  Preliminary  Docu¬ 
ments;  Publication;  Reciprocal  Law;  Reinsurance;  Reinsurance  Re¬ 
serve;  Resident  Agents;  Semi-Annual  Statements;  Standard  Policy, 
Taxes;  Tax  Statements;  Valued  Policy.  County  and  municipal  taxes 
and  fees  levied  upon  companies  and  agents  are  also  listed,  and  this  in¬ 
formation  will  be  found  serviceable  in  estimating  the  expense  of  operat¬ 
ing  in  a  given  State  or  locality. 

A  copy  of  this  practical  book  should  be  constantly  within  reach  of 
every  fire  insurance  manager  and  field  man.  It  is  in  itself  the  equivalent 
of  a  large  library  of  law  books,  with  the  advantage  of  being  so  con¬ 
veniently  arranged  and  indexed  that  the  information  desired  can  be 
found  almost  instantaneously. 

“Fire  Insurance  Laws,  Taxes  and  Fees”  is  a  book  of  387  pages,  hand¬ 
somely  bound  in  law  sheep,  and  it  may  be  procured  at  $5  per  copy 
(postpaid)  from  The  Spectator  Company,  135  William  street,  New  York. 


Texas. 

Austin,  Dallas . 

Commonwealth,  Dallas . 

Virginia. 

Southern,  Lynchburg. . 

Virginia  F.  and  M.,  Richmond 
Virginia  State,  Richmond . 

Washington. 

Washington,  Seattle . 

West  Virginia. 
German,  Wheeling . 

Wisconsin. 

Concordia,  Milwaukee . 

Milwaukee  Fire. . . 

Milwaukee  Mechanics,  Mil .  . 
Northwestern  National,  Mil. 

Canada. 

British  America,  Toronto . 

Western  Assurance,  Toronto. . 

Germany. 

Aachen  &  Mun.,  Aix-la-Chap. 
Hamburg-Bremen,  Hamburg . 
Prussian  National,  Stettin. . .  . 
Retired  companies . 


Great  Britain. 

Atlas,  London . 

Caledonian,  Edinburgh . 

Commercial  Union,  London .  . 
Law  Union  &  Crown,  London 
Liv.  &  Lon.  &  Globe,  Liv’p’l 
London  Assur.  Corp.,  London 
London  &  Lancashire,  Liv’p’l 
N.  Brit.  &  Mercantile,  London 

Northern,  London . 

Norwich  Union,  Norwich.. 

Palatine,  London . 

Phoenix,  London . 

Royal,  Liverpool . 

Royal  Exchange,  London.. 
Scot.  Union  &  Nat.,  Edinb’gh 

Sun,  London . 

Retired  companies . 


Holland. 
Retired  company. . 

Russia. 

Salamandra . 


Sweden. 
Svea,  Gothenburg. . . 


Local  companies. 
Other  companies. 


Totals. 


8893 

041 

OKI 

39'£04 

41I927 

29,185 

22,758 

20,833 

24,836 

29,125 

33,120 

18,817 

18,075 

12,009 

11,290 

5  118  1 

14,690  ; 

18,587 

15,272 

27,913 

28,884 

26,717 

23,719 

25,438 

24,319 

13,968 

12,149 

10,541 

12,481 

6,863 

9,330 

24,342 

26,624 

19,419 

17,384 

11,492 

13,669 

25,227 

25,216 

16,502 

12,742 

13,347 

9,858 

72,423 

91,345 

92,794 

70,703 

61,915 

56,381 

77|551 

102,472 

126,768 

106,401 

109,271 

103,497 

61,295 

66,885 

49,431 

47,637 

41,532 

33,769 

103^834 

150,687 

131,478 

121,947 

127,886 

53,228 

19,717 

43,617 

37,831 

34,257 

26,709 

21,014 

22,758 

22,615 

21,848 

35,891 

64,470 

64,755 

54,812 

59,436 

40,155 

63,934 

98,319 

98,465 

97,972 

97,255 

97,050 

89,380 

1271363 

145,769 

166,696 

139,807 

167,870 

119,707 

31,245 

35,406 

29,447 

27,122 

30,369 

38,401 

6021887 

692,382 

543,993 

499.649 

575,041 

441,832 

116,070 

132,369 

114,170 

108,525 

116,136 

101,189 

1481385 

163,726 

134,956 

126,620 

146,118 

129,891 

2921822 

341,962 

286,332 

270,886 

298,434 

281,167 

122,780 

151,056 

104,295 

102,067 

99,689 

102,100 

83,369 

89,837 

82,556 

59,061 

84,585 

88,160 

46,137 

48,426 

52,314 

54,320 

55,037 

57,554 

96,329 

131,495 

147,367 

150,964 

128,353 

167,766 

301 1401 

283,519 

284,353 

259,850 

319,535 

302,523 

71,799 

82,053 

70,496 

61,191 

197,214 

118,370 

168,558 

204,582 

170,233 

117,608 

162,244 

160,733 

171,088 

188,107 

164,369 

159,712 

142,811 

116,411 

124,890 

119,266 

123,263 

154,900 

186,037 

17,878 

19,322 

20,350 

38,614 

45,509 

37,234 

19,493 

17,528 

60,252 

26,141 

26,798 

25,289 

20,042 

18,848 

19,104 

3,243,281 

3,630,523 

3,533,838 

3,343,473 

3,173,101 

3,361,084 

4lll9l660 

7,928,677 

6,420,389 

5,907,862 

6,204,224 

5,694,569 

10,305,538 

11,559,200 

9,964,227 

9,251,335 

9,377,325 

9,055,653 

Fire  Insurance  Laws,  Taxes  and  Fees. 

The  eighth  annual  edition  of  “Fire  Insurance  Laws,  Taxes  and  Fees, 
a  most  valuable  and  convenient  guide  to  fire  underwriters,  has  just  been 
issued,  following  the  adjournment  of  the  various  State  and  Territorial 
legislatures.  This  work  has  been  carefully  revised  to  date  of  publica¬ 
tion;  considerable  new  information  has  been  incorporated  in  it,  and  the 
matter  relating  to  each  State  and  Territory  has  been  submitted  to  the 
respective  insurance  officials  thereof  for  approval  or  correction.  This 
useful  publication  embraces,  in  quickly  available  form,  synopses  of  and 
quotations  from  the  statutes  concerning  more  than  thirty  topics,  the 
matter  relating  to  each  State  being  grouped  together  and  the  subjects 
alphabetically  arranged.  In  addition,  to  further  facilitate  its  use,  the 
entire  book  is  completely  indexed,  one  of  its  most  useful  features  being 
a  series  of  subject  indexes. 

Under  the  head  of  State  Requirements  the  following  data  are  given. 


—The  National  Fire  of  Hartford  has  entered  the  Dominion  of  Canada.  Robert 
Ifampson  &  Son  have  been  chosen  chief  agents  for  the  Dominion. 

—The  Eastern  Fire  of  Atlantic  City  has  entered  Maine  through  the  New 
England  general  agents,  Wakefield,  n'lorley  &  Co.  Hartford,  Conn. 

—Thomas  Johnson,  an  agent  of  the  Washington  Fire  of  Seattle  at  Cle  Elum, 
Wash.,  was  shot  and  killed  recently  in  an  altercation  with  one  of  his  clients. 

—The  Canadian  Fire  Underwriters  Association  has  increased  rates  thirty-three 
per  cent  on  grain  and  elevators  in  prairie  provinces,  to  become  effective  im- 
mediately  on  all  new  policies  written. 

_ The  Sovereign  Fire  of  Canada  and  the  London  Mutual  Fire  of  1  oronto  have 

appointed  Charles  W.  Walsh  their  London  manager  as  of  September  1.  These 
companies  will  now  accept  continental  and  foreign  risks  generally. 

-The  Insurance  Commissioner  of  Oklahoma  states  that  neither  the  New  State 
Fire  Insurance  Company  nor  me  Western  Fire  and  Marine  Insurance  Company 
of  McAlester,  Okia.,  is  authorized  by  the  State  of  Oklahoma  to  transact  the 
business  of  fire  insurance;  neither  can  any  representative  of  either  company  be 
found  in  the  city  named. 

_ \y.  A.  Tipping,  who  has  many  friends  in  the  United  States  and  Canada,  has 

become  associated  ’with  H.  &  C.  Matthias  of  London  and  Hamburg  in  the  man¬ 
agement  of  their  reinsurance  business  in  Great  Britain  and  Ireland,  under  the 
firm  name  of  Matthias  &  Tipping,  their  offices  being  at  6  Gracechurch  street, 
London  Eng  The  new  firm  will  make  a  specialty  of  acting  as  brokers  for  re¬ 
insurance  arrangements  between  American,  British  and  European  companies 
Mr  Tipping  has  had  over  thirty  years’  experience  in  home  fire  business  and 
twelve  years  in  the  foreign  field,  including  the  Un..ed  States  and  Canada. 


LIFE  INSURANCE  TOPICS 


Samuel  L.  Joseph  of  the  Park  Row  branch  is  the  first  New  Yorker 
to  win  the  presidency  of  the  $200,000  club  of  the  New  York  Life. 
During  the  club  year  he  secured  the  splendid  volume  of  $702,000  paid 
insurance  in  spite  of  unsettled  financial  conditions.  Mr.  Joseph’s 
paid  business  in  the  ten  club  years  amounts  to  more  than  $2,830,000— 
yearly  average  more  than  $280.000 — a  long-time  showing  taieh 
equaled  in  life  insurance  field  work. 


BOSTON  AND  VICINITY. 

The  Prussian  Life  Insurance  Company  of  Berlin  has  been  admitted 
to  Massachusetts,  to  do  a  reinsurance  business.  William  E.  Beach, 
Boston,  will  be  the  representative  in  this  State. 

H.  B.  Dow,  actuary  of  the  New  England  Mutual  Life,  will  have 
charge  of  the  life  insurance  course  in  the  new  business  and  economic 
department  of  Harvard  College. 


NOTES  FROM  PHILADELPHIA. 

The  American  Mutual  Life  of  this  city  has  appointed  Thomas  H. 
Johnson  superintendent  of  agents  at  the  home  office.  He  was 
formerly  in  the  business  but  has  recently  been  secretary  and  treasurer 
of  the  Sheffield  Rolling  Mills,  at  Sheffield,  Ala. 

The  police  of  Pittsburg  last  week  arrested  President  John  S.  Fouse, 
of  the  Gibraltar  Beneficial  Society,  and  closed  the  offices  of  the  con- 
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cern.  Fouse  was  placed  under  $5000  bail,  charged  with  conducting  an 
insurance  concern  without  proper  licenses,  and  at  the  same  time  war¬ 
rants  were  issued  for  the  vice-president  and  secretary  of  the  society. 

It  is  alleged  by  the  authorities  that  the  concern,  which  has  10,000 
policyholders,  principally  negroes  and  poor  whites,  has  been  de- 
frauding  its  policyholders  out  of  sick  benefits.  The  Gibraltar  has  no 
Pennsylvania  license. 

1  he  amount  of  new  business  written  by  the  Provident  Life  and 
'1  rust  of  this  city  for  the  first  six  months  of  this  year,  over  same 
period  of  last  year,  shows  a  very  gratifying  increase,  and  those  in  a 
position  to  know  say  that  the  result  for  the  year  will  probably  show 
a  still  greater  percentage  of  increase. 


over  from  the  mutual  company  will  exceed  eleven  millions,  all  of  which  has  been 
written  on  the  full  legal-reserve  plan.  This  will  give  the  new  stock  company  an 
assured  income  of  over  a  quarter  of  a  million  dollars  annually  to  start  with. 


THE  NEW  ENGLAND  FIELD. 


— The  Boston  Mutual  Life  has  created  the  position  of  general  manager  of  the 
insurance  department,  and  has  appointed  C.  M.  Rogers  to  fill  the  new  office. 

—  A  new  policy  has  been  issued  by  the  Hartford  Life  which  should  appeal  to 
those  desiring  a  low-cost  contract  with  a  guaranteed  periodical  reduction  in  the 
premium.  The  policy  is  a  twenty-payment  life  with  a  reduction  of  ten  per  cent 
on  the  premium  every  fifth  year.  It  provides  all  the  usual  liberal  features  of 
Hartford  Life  contracts  and  should  prove  a  ready  seller.  The  company  expects 
to  far  surpass  its  record  of  last  year. 


THE  MIDDLE  STATES. 


Convention  of  Managers  of  the  Colonial  Life  Insurance  Com= 

pany  of  America. 

On  August  7  and  8  the  Colonial  Life  held  a  convention  of  its  man¬ 
agers.  Before  the  real  business  of  the  convention  was  taken  up,  the 
visiting  managers  were  escorted  through  the  various  departments  at 
the  home  office  and  numerous  details  of  management  explained.  Presi¬ 
dent  Heppenheimer  greeted  the  assemblage  in  an  address  which  occu¬ 
pied  about  an  hour,  during  which  he  touched  upon  every  important  phase 
of  administration  and  supplied  his  audience  with  a  valuable  collection 
of  ratios,  statistics  and  comparisons  of  practical  help  to  every  manager. 
The  president  was  followed  by  Second  Vice-President  Nettleship,  who 
received  an  enthusiastic  welcome.  Following  the  morning  session  the 
visitors  were  conducted  to  the  Carteret  Club,  where  luncheon  was 
served.  After  lunch  the  managers  reconvened  in  business  session  and 
a  number  of  good  addresses  were  made  by  the  field  men,  among  which 
were: 

“Colonialism,”  Patrick  Hughes,  New  York;  “Best  Method  of  Securing 
Agents,”  James  I.  McLeod.  Pittsburg;  “How  to  Interest  and  Educate 
Agents  in  Ordinary  Work,”  Luke  P.  Welsh,  Trenton;  “The  Developments 
of  the  Agent,”  William  L.  Griffin,  Jersey  City;  “The  Production  of 
Ordinary  from  Debit  Holders,”  L.  S.  Brown,  North  Philadelphia;  "The 
Ideal  Assistant,”  Geo.  W.  Fennimore,  Norristown;  “Personal  Ordinary 
\\  riting  of  Managers  and  Assistants,”  Louis  Janson,  Williamsburgh; 
“Straight  Canvassing,”  John  W.  Allbritton,  Easton;  “Best  Methods  of 
Securing  Collections,”  Charles  W.  Hugg,  Newark;  “The  Assistant  as  an 
Ordinary  Factor,”  Wallace  J.  Burr,  Brooklyn. 

A  trip  to  Coney  Island  closed  the  first  day  of  the  convention.  The 
Hotel  Breslin,  New  York,  was  made  the  headquarters  of  the  delegates, 
and  on  Saturday  a  trip  was  made  to  College  Point,  where  base  ball  and 
athletic  contests  were  enjoyed. 


Resuscitation  of  the  Provident  Savings  Life  Assurance  Society. 

At  a  meeting  of  the  board  of  directors  of  the  Provident  Savings  Life 
on  the  19th  inst.,  the  official  roster  was  completed  by  the  election  of 
officers  and  fixing  of  salaries.  President  Arthur  B.  Langham  and  Secre¬ 
tary  Douglas  M.  Mabee  having  been  elected  at  the  previous  meeting  the 
board  proceeded  to  elect  Wm.  B.  Ellison  as  vice-president;  Ralph  K. 
Hubbard,  comptroller;  Henry  Moir,  actuary,  and  C.  M.  Clark,  assistant 
secretary.  As  an  evidence  of  the  economies  instituted  the  salaries  of 
officers  show  material  reductions.  The  rates  now  fixed  upon  are:  Presi¬ 
dent,  $6000;  secretary,  $3000;  comptroller,  $5000;  actuary  $4500,  and  as¬ 
sistant  secretary,  $3000,  a  total  of  $21,500,  whereas  under  the  old  regime 
the  salaries  of  these  officials  totaled  $40,000.  Wm.  B.  Ellison,  the  new 
vice-president,  is  a  well-known  lawyer  and  an  expert  on  insurance  law. 
As  vice-president  he  will  serve  without  salary,  although  it  is  expected 
he  will  receive  compensation  as  general  counsel.  Comptroller  Hubbard, 
Actuary  Moir  and  Assistant  Secretary  Clark  have  been  with  the  com¬ 
pany  for  a  number  of  years  and  are  thoroughly  familiar  with  all  its 
affairs.  With  their  assistance  President  Langham  hopes  to  speedily 
rehabilitate  the  company  and  place  it  in  position  to  resume  the  writing 
of  business.  Its  financial  condition  is  steadily  improving,  and  with  all 
entanglements  wiped  out  the  field  is  clear  for  a  resumption  of  its  legiti¬ 
mate  business. 


The  Lincoln  National  Life  of  Fort  Wayne,  Ind.,  has  been  licensed  to  do 
business  in  Pennsylvania. 

I  he  organization  of  the  Scranton  Life  Insurance  Company,  with  an  author¬ 
ized  capital  of  $1,000,000,  is  now  an  assured  fact.  The  directors  have  subscribed 
a  fund  of  $300,000  for  that  purpose,  and  it  is  only  a  question  of  a  week  or  two 
till  the  stock  company  is  formed,  and  the  “mutual”  on  which  it  is  founded 
shall  cease  to  exist.  The  volume  of  business  which  the  new  company  will  take 


THE  WEST. 


The  Union  Central’s  Capital  Stock  Increase. 

President  Clark,  of  the  Union  Central  Life  of  Cincinnati,  has  issued  a 
letter  in  pamphlet  form  discussing  the  company’s  position  regarding  the 
proposed  increase  of  $400,000  in  its  capital  stock.  Mr.  Clark  points  out 
that  on  December  31,  1907,  the  company’s  outstanding  insurance  amounted 
to  $256,564,566,  of  which  $48,742,437  was  non-participating.  The  company’s 
by-laws  provide  for  a  semi-annual  dividend  of  five  per  cent  to  stock¬ 
holders  and  further  dividends  on  the  profits  on  non-participating  busi¬ 
ness.  No  dividends  other  than  the  five  per  cent  semi-annual  had  been 
declared  prior  to  June,  1908,  the  stockholders  having  constantly  favored 
the  building  up  of  a  substantial  surplus  before  participating  in  the 
profits  on  non-participating  business.  Up  to  the  present  year  the  stock 
and  mutual  insurance  accounts  have  not  been  kept  separately,  but  as 
several  State  Insurance  Departments  now  require  a  separation  of  the 
two  accounts,  the  company  made  such  a  division  during  1907,  employing 
an  eminent  actuary  to  assist  its  own  actuary  in  the  work.  It  was  found 
that  on  December  31,  1907,  $779,788  was  due  to  stockholders  on  non¬ 
participating  business.  The  surplus  on  participating  business  was  $1,- 
630,832,  exclusive  of  deferred  dividend  funds. 

In  order  to  continue  business  in  California,  New  Hampshire  and  North 
Dakota,  the  company  must  have  a  capital  of  $200,000,  and  the  officers 
believed  that  while  making  the  necessary  increase  to  comply  with  the 
requirements  of  those  States  they  might  as  well  increase  the  capital  to 
$500,000,  the  amount  authorized.  President  Clark  points  out  that  the 
$400,000  belongs  entirely  to  the  stockholders,  and  the  rights  of  policy¬ 
holders  are  in  no  wise  curtailed.  The  capital  is  invested  in  loans,  yield¬ 
ing  about  six  per  cent,  which  amounts  to  $30,000  on  a  capital  of  $500,- 
000.  At  ten  per  cent  there  would  be  $20,000  taken  from  the  surplus  for 
dividends  on  a  capital  of  $200,000.  President  Clark  asks  if  policyholders’ 
interests  can  be  said  to  be  affected  now  that  $16,000  more  is  taken  from 
the  general  surplus  for  dividends,  this  $16,000  representing  the  difference 
between  $400,000  increase  in  capital,  earning  six  per  cent  and  paying 
ten  per  cent  in  dividends.  This  is  contrasted  with  $1,750,000  paid  or 
apportioned  as  dividends  to  policyholders  in  1907. 

President  Clark  also  points  out  that  Actuary  Hardcastle’s  statement, 
made  some  time  ago,  that  the  company’s  non-participating  business  was 
unprofitable,  was  given  after  an  investigation  which  was  incomplete,  and 
that  instead  of  a  deficiency  of  $95,082  between  the  years  1892  and  1904, 
a  subsequent  investigation  covering  the  policies  issued  up  to  1892,  and 
others  not  included  in  the  first  inquiry,  showed  a  surplus  on  such  busi¬ 
ness  of  $209,000.  When  the  company  was  making  a  separation  of  the 
two  departments  the  Ohio  Insurance  Department  was  notified  and  re¬ 
quested  to  have  a  representative  present  at  the  board  meeting  to  in¬ 
spect  the  methods  used  in  making  the  separation. 


A.  I .  Perry,  manager  of  the  American  Central  Life  in  Illinois,  has  resigned 
to  enter  another  line  of  work. 

The  Great  American  Life  of  St.  Louis  has  sold  all  its  stock,  and  expects  to 
begin  business  on  September  1. 

The  Modern  Life  of  Indiana  is  being  organized  at  South  Bend  by  Jasper  E. 
Brady  of  Chicago,  who  will  be  vice-president  and  general  manager. 

The  American  Life  Association  of  Chicago,  which  is  reorganizing  on  a  .  tock 
basis,  expects  to  begin  business  under  the  new  plan  on  January  1,  1909. 

The  Inter-Ocean  Life  and  Endowment  of  Kansas  City  has  been  licensed  in 
Missouri.  William  E.  Shilling,  an  experienced  insurance  man,  has  been  elected 
president;  L.  B.  Sawyer,  vice-president,  and  Jay  Crabtree,  secretary. 

The  Northwestern  National  Life  of  Minneapolis  is  now  issuing  a  monthly 
paper  known  as  The  Northwestern  National  Agent.  A  letter  from  President 
Leonard  K.  Thompson  in  the  first  number  announces  that  July  was  the  greatest 
month  in  the  history  of  the  company.  Applications  numbering  359  from  seventy- 
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ihree  agents  for  $613,500  of  business  were  received,  being  a  gain  of  153  per  cent 
over  the  corresponding  period  of  last  year. 

— At  the  closing  session  of  the  National  Fraternal  Congress  at  Put-in-Bay, 
Ohio,  the  uniform-rate  bill,  which  is  modeled  after  the  fraternal  insurance  law 
of  Ohio,  was  finally  passed,  and  will  be  recommended  to  the  legislatures  next 
fall. 

— In  the  life  volume  of  The  Insurance  Year  Book  for  1908  the  name  of  the 
superintendent  of  agencies  for  the  St.  Louis  National  Life. is  wrongly  stated  as 
S.  R.  Maxwell,  in  place  of  Baird  Pallette,  who  has  held  that  position  since  the 
organization  of  the  company. 

— J.  H.  Mockett,  Jr.,  assistant  superintendent  of  agents  of  the  Midwest  Life  of 
Lincoln,  Neb.,  is  a  candidate  for  the  nomination  as  one  of  the  State  Senators 
for  Lancaster  county,  Nebraska.  Mr.  Mockett  has  served  one  term  as  State 
Senator  and  two  terms  as  State  Representative,  the  last  term  being  speaker  of 

the  House. 

— S.  P.  Lockwood  of  Portland,  Ore.,  who  recently  resigned  as  general  agent 
of  the  Northwestern  Mutual  Life  to  accept  the  general  managership  of  the 
Columbia  Life  and  Trust  of  Portland,  states  that  the  latter  concern  will  from 
now  on  operate  upon  a  3%  per  cent  basis.  New  policy  forms  and  a  new  rate 
book  are  being  prepared. 

— The  International  Life  of  St.  Louis  has  secured  its  charter.  The  company  is 
capitalized  at  $250,000.  The  incorporators  are  Jacob  L.  Babler,  U.  E.  Wagner, 
Richard  Bartholdt,  Lon  V.  Stephens,  Thos.  K.  Niederinghaus,  all  of  St.  Louis; 
Harry  M.  Rubey,  Macon;  Walter  S.  Dickey,  Kansas  City;  W.  H.  Garonflo,  New 
Madrid;  W.  E.  Allen,  Eldorado  Springs,  and  Earl  T.  Jones  of  East  St.  Louis,  Ill. 


THE  SOUTH. 


— Henry  F.  Wyly,  manager  of  the  Mobile  department  of  the  Southern  States 
Life,  led  his  company’s  field  in  personal  production  in  July. 

— Antoine  Bohlinger  of  Little  Rock  has  resigned  his  position  of  superintendent 
of  agents  in  Arkansas  for  the  Northwestern  National  Life  of  Minneapolis  to 
become  State  agent  for  the  South  Atlantic  Life  of  Richmond,  Va. 

— Charles  G.  Taylor  of  Richmond  has  been  appointed  secretary  and  actuary  of 
the  South  Atlantic  Life,  succeeding  B.  W.  Lacy,  Jr.,  resigned.  Mr.  Taylor  was 
with  the  Virginia  Insurance  Department,  and  had  been  appointed  assistant  ex¬ 
aminer  of  the  New  York  Insurance  Department,  from  which  engagement  he  was 
released  to  accept  the  position  offered  him  by  the  South  Atlantic. 

— Elliott  Estes,  Jr.,  who  died  in  Philadelphia  on  August  5,  went  with  the 
wSoutheastern  Life  of  Spartanburg,  S.  C.,  as  general  agent,  upon  its  organization, 
and  he  soon  displayed  unusual  talent  as  an  organizer  and  producer.  He  was  a 
son  of  Col.  Elliott  Estes,  president  of  the  Southeastern,  and  was  widely  known 
as  a  popular,  courteous  gentleman  and  thoroughly  posted  insurance  man. 


MISCELLANEOUS  LIFE  NEWS. 


Meeting  of  Canadian  Life  Underwriters. 

The  annual  meeting  of  the  Canadian  Life  Underwriters  Association 
will  be  held  at  Quebec,  on  September  16  and  17.  Invitations  are  being 
distributed  quite  generally  and  a  large  attendance  is  expected.  The 
following  programme  has  been  prepared:  Address  of  welcome  by  Mayor 
Garneau  of  Quebec,  and  J.  B.  Morissette,  president  Quebec  association; 
president’s  address,  H.  C.  Cox.  Five-minute  papers  as  follows;  “The 
Science  of  Approach,”  T.  J.  Parkes;  “Twisting — Its  Effect  upon  the 
Business,  the  Agent  and  the  Assured,”  J.  C.  Liddell;  “Life  Insurance 
Success — What  Constitutes  It,”  W.  J.  Marquand;  address  by  P.  C.  H. 
Papps,  A.  I.  A.,  actuary  Mutual  Benefit  Life,  Newark,  N.  J.,  “The  Ne¬ 
cessity  for  and  Duties  of  the  Actuary.”  Five-minute  papers:  “Possi¬ 
bilities  for  Development  in  the  Agent,”  E.  R.  Machum;  “How  to  Pick 
Good  Men  for  Sub-Agents,”  J.  M.  Queen;  address  by  L.  Goldman,  A.  I. 
A.,  F.  C.  A.,  managing  director  North  American  Life  Assurance  Com¬ 
pany,  “The  Selection  of  Risks”;  address  by  Donald  Sinclair,  superin¬ 
tendent  Metropolitan  Life  of  New  York,  “Industrial  Insurance”;  reading 
of  prize  essays.  Five-minute  papers:  “The  Policyholder  and  His 
Rights,”  M.  Monahan;  “The  Agent’s  Relation  to  Assessment  Insurance,” 
J.  P.  Beileau.  Address  by  Col.  W.  C.  Macdonald,  secretary  and  actuary 
Confederation  Life  Association,  “Agency  Organization  and  Manage¬ 
ment.” 


The  Insurance  Year  Book. 

Allow  us  to  congratulate  you  upon  the  completeness  of  your  Year 
Book.  We  are  so  much  impressed  with  it  that  we  are  going  to  give  you 
a  mention  in  thd*  forthcoming  number  of  our  company  paper. — B.  L. 
Talley,  secretary  Home  Friendly  Society. 


— Tn  presenting  the  Gain  and  Loss  Exhibit  in  The  Spectator  for  August  6. 
and  also  in  the  life  volume  of  The  Insurance  Year  Book,  the  percentage  of  ex¬ 
penses  to  loading  for  the  Fidelity  Mutual  was  stated  at  100.27,  instead  of  99.73. 
The  leaflet  entitled  Gain  and  Loss  Exhibit  for  1907  has  the  correct  figures. 


NATIONAL  ASSOCIATION  OF  LIFE  UNDERWRITERS. 
Nineteenth  Annual  Convention  at  Los  Angeles — Women’s  Part 
in  Life  Insurance — Support  of  the  “Life  Association 
News” — Prize  Essays  Read — Election  of  Officers 
— Tribute  to  Los  Angeles  Hospitality. 

[Special  Report  for  The  Spectator.] 

The  second  day  of  the  nineteenth  annual  convention  of  the  National 
Association  of  Life  Underwriters  began  with  a  lively  discussion  of  the 
question:  “Is  Twisting  Ever  Justifiable?”  in  which  William  G.  Carroll 
of  Philadelphia,  C.  C.  Courtney  of  Kansas  City,  G.  A.  Newkirk  of 
Denver,  Charles  W.  Orr  of  Indiana,  A.  S.  Rothwell  of  Oregon,  William 
G.  Herrick  of  St.  Louis,  C.  J.  Johnson  of  San  Francisco,  and  J.  Edward 
Meyers  of  St.  Paul  took  part.  Mr.  Meyers  declared  that  the  practice 
was  still  indulged  in  to  a  large  extent,  and  that  it  undermined 
confidence  in  all  agents,  and  that  “the  only  cure  for  it  is  to  show 
and  sell  your  goods  in  the  right  manner.”  Cyrus  K.  Drew,  editor  of 
The  Insurance  Report,  of  Denver,  contributed  a  paper  on  “Hints  from  the 
Realm  of  Fraud  and  Fallacy,”  in  which  he  deplored  the  fact  that  the  life 
companies  now  pay  State  taxes  of  $12,000,000  a  year.  As  a  means  of 
bringing  the  attention  of  policyholders  to  this  condition  Mr.  Drew  sug¬ 
gests  that  the  following  paragraph  be  printed  in  red  ink  on  each  policy. 

The  premium  under  this  policy  is  $ . which  includes  the  sum 

of  $ . assessed  by  your  State  against  the  total  premium  income 

of  this  company.  It  is  the  only  system  of  income  taxation  known  in  this 
country,  and  insurance  corporations  are  the  only  corporations  whose  in¬ 
come  is  taxed  in  any  way  whatsoever.  Should  this  discriminating  and 
burdensome  tax  against  the  income  of  this  company,  in  common  with  all 
life  insurance  companies,  be  eliminated,  your  premium  under  this  policy 
would  be  $ . or  $ .  less  than  it  now  is. 

Mr.  Drew  referred  to  the  often  farcical  examinations  made  of  new  com¬ 
panies  by  State  Insurance  Departments,  and  deplored  the  present 
system  under  which  some  Insurance  Superintendents  are  appointed  as  a 
reward  for  political  services. 

The  afternoon  session  was  opened  with  an  address  hy  Second  Vice- 
President  John  F.  Roche  of  the  Pacific  Mutual  Life  on  “Legislation  and 
its  Dangers,”  in  which  the  speaker  showed  that  owing  to  recent  radical 
legislation  there  were,  among  the  companies  reporting  to  the  New  York 
Insurance  Department,  740,000  less  policies  in  force  than  there  other¬ 
wise  would  have  been,  involving  $60,000,000  in  premiums,  the  greater 
part  of  which  will  be  dissipated  for  lack  of  a  systematic  method  of 
saving. 

LIFE  INSURANCE  FOR  WOMEN  AND  BY  WOMEN. 

Mrs.  Florence  E.  Shaal,  president  of  the  New  England  Women’s  Life 
Underwriters  Association,  whose  discussion  of  life  insurance  topics  is 
always  interesting  and  instructive,  addressed  the  convention  on  “Life 
Insurance  for  Women  and  by  Women.”  Mrs.  Shaal  said  in  part: 

Where  once  by  her  arts  and  blandishments  a  woman  held  the  great  Roman 
Empire  at  her  feet,  or  knights  rode  forth  to  conquer  wearing  their  lady’s  colors 
on  their  shields,  now  woman  stands  shoulder  to  shoulder  with  man,  and  bears 
her  own  part  in  the  great  battles  of  life  as  wisely  and  nobly  as  the  “Lords  of 
Creation”  whom  she  formerly  often  led  by  seeming  to  serve. 

Woman  is  no  longer  man’s  plaything,  “a  clinging  vine,”  or  the  “weaker  sex,” 
She  has  become  his  help-meet  and  comrade  in  all  high  and  vast  endeavor.  In  the 
business  world,  life  insurance  touches  the  apex  of  unselfishness,  hope,  fore¬ 
thought  and  provident  love  of  mankind,  and  woman  is  man’s  co-worker. 

The  exigencies  of  life  have  thrown  multitudes  of  women  on  their  own  resources. 

A  commercialized  age  has  forced  them  into  the  arena  of  public  and  mercantile 
life,  and  they  are  to  be  taken  into  account  as  important  factors,  in  the  labor 
markets  of  the  world.  There  is  scarcely  an  industry  or  profession  in  which  they 
have  not  made  an  honorable  place  for  themselves.  It  may  almost  be  said  that 
woman’s  opportunity  to  earn  money  is  limited  only  by  her  ambition,  her  skill, 
her  industry  and  her  needs. 

Women  have  entered  the  insurance  field  to  stay.  They  cannot  be  eliminated. 
They  belong  to  the  vanguard  of  modern  civilization,  than  which  nothing  is  more 
interesting  and  nothing  more  complex.  They  bring  to  their  task  the  subtle 
sympathy,  the  quick  perception  and  the  enthusiasm  that  belong  to  their  sex,  for 
it  takes  belief,  earnestness,  enthusiasm  and  warm,  human  personality  to  sell 
insurance — but  above  all,  love  for  the  work.  Without  that  no  man  or  woman 
can  make  a  great  success.  In  fact,  any  vocation  becomes  “dull,  flat,  stale  and 
unprofitable  ”  if  one  has  no  love  for  or  interest  in  it. 

WOMAN  IN  FIELD  TO  STAY. 

Life  insurance  has  not  only  lightened  the  burdens  of  woman’s  life  by  lessening 
her  fear  of  the  future,  but  has  opened  wide  a  new  opportunity  for  the  exercise 
of  her  varied  abilities.  Nowhere  outside  the  home  does  she  find  a  nobler  field 
for  the  use  of  her  life  energies  and  sympathies,  because  this  task  makes  for  the 
bettering  and  greater  stability  of  the  home.  Her  business  as  writer  of  life 
insurance  is  really  one  of  homekeeping.  No  finer  employment  can  be  found.*  *  * 

Since  the  woman  life  underwriter  has  entered  the  field,  women  have  been 
taught,  and  are  learning  to  appreciate,  the  value  of  life  insurance,  not  only  as  a 
protection,  but  as  a  means  of  compulsory  saving,  and  a  conservative  investment. 

The  American  woman  is  proverbially  improvident.  She  has  none  of  the  thrift 
of  her  Scotch  and  French  sisters,  and  unless  there  is  an  incentive  to  lav.  aside 
something  for  the  future,  the  salaried  and  professional  women  are  apt  to  live  up 
to  their  income  without  a  thought  of  the  years  when  their  services  may  be  less 
desirable,  and  their  resources  consequently  much  reduced.  Other  women  who 
have  independent  income  are  the  easy  prey  to  all  sorts  of  financial  schemes,  that 
promise  large  returns  in  dividends,  but  prove  to  be  only  a  quick  and  complete  , 
absorbent  of  their  present  capital,  with  no  returns.  How  many  women  are 
in  the  Old  Ladies’  Home  to-day  because  they  have  put  their  hard-earned  savings 
into  such  investments?  To  such  as  these,  the  woman  writer  of  life  insurance 
has  come  as  a  real  protector,  on  the  one  hand  from  thoughtless  improvidence,  on 
the  other  from  the  unscrupulous  promoter. 

As  these  words  suggest,  professional  and  salaried  women,  doctors,  lawyers, 
teachers,  nurses,  stenographers,  milliners  and  dressmakers,  and  all  the  varied 
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forms  of  business  women,  are  the  most  promising  prospects  for  the  woman  life 
insurance  underwriter.  Besides  these,  the  woman  of  wealth  is  learning  there  is 
no  better  way  to  bestow  her  benefactions,  while  the  successful  author,  the  world- 
renowned  prima  donna,  and  the  brilliant  dramatic  star  have  found  insurance 
policies  the  best  means  of  curbing  too  great  a  prodigality  and  extravagance. 

The  amount  of  insurance  carried  by  salaried  women  is  from  one  to  five  and 
ten  thousand.  Women  with  large  incomes  carry  all  the  way  from  fifty  thousand 
to  half  a  million.  The  endowment  policy  is  the  form  almost  exclusively  written 
for  women,  so  it  is  plainly  seen  by  whom  the  recent  reduction  in  commissions 
would  be  most  felt,  and  also  to  whom  the  New  York  gubernatorial  veto  came  as 
a  heavy  blow. 

With  the  large  foresight  and  ready  acceptance  of  new  conditions  and  ideas, 
that  somehow  suggest  the  resistless  sweep  of  her  broad  prairies,  and  the  glorious 
height  of  her  majestic  mountains,  insurance  seems  to  have  found  greater  favor 
with  the  Western  woman  than  with  her  sisters  of  the  more  conservative  East. 
We  find  that  California,  with  the  same  lavish  prodigality  that  has  given  us  so 
royal  a  welcome,  carries  the  largest  amount  of  insurance  on  the  lives  of  women 
of’ any  State  in  the  Union,  and  it  also  has  the  honor  of  claiming  the  most  heavily 
insured  woman.  Missouri  follows  it  a  close  second.  The  women  of  the  East 
must  not  long  permit  this  record  to  go  unchallenged. 

As  we  have  shown,  the  woman  life  insurance  underwriter  has  the  whole 
world  of  women  at  her  command,  and  when  we  learn  it  is  estimated  that  only 
twenty  in  every  hundred  men  are  insured  and  the  proportion  of  women  is  not 
one-tenth  this  number,  we  realize  what  a  rich  field  is  waiting  for  these  workers. 
Never  before  has  life  insurance  been  so  well  understood;  never  has  it  been  so 
readily  accepted,  and  the  woman  insurance  agent  is  beginning  to  receive  the 
respect  and  honor  that  is  her  due.  *  *  * 

What  are  the  qualifications  that  have  made  for  the  success  in  the  woman  life 
insurance  underwriter?  First  of  all,  she  must  be  a  womanly  woman,  never  for 
an  instant  forgetting  the  dignity  due  to  her  womanhood,  absolutely  honest  in 
all  her  dealings,  and  reliable  in  all  her  statements  and  representatives.  She 
must  have  a  high  ideal  of  her  vocation;  believe  in  it  as  a  beneficent  work,  some¬ 
thing  nobler  than  a  mere  means  of  money  getting.  She  must  be  loyal  to  the 
company  she  represents,  considering  its  interests.  She  must  be  loyal  to  her 
policyholders  and  their  needs.  Must  thoroughly  understand  the  contracts  she 
presents,  and  be  able  to  explain  them  clearly  and  intelligently.  She  must  have 
tact,  a  pleasant  personality,  courage,  persistency,  and  initiative,  must  be  wide¬ 
awake,  alert,  quick  to  think  and  act  with  a  forceful  way  of  presenting  her  argu¬ 
ments  that  will  convince  her  listeners  that  she  herself  knows  and  believes  What 
she  is  saying. 

This  seems  like  a  formidable  array  of  qualifications,  but  when  one  stops  to 
consider,  they  are  all  possessed  in  greater  or  less  degree  by  most  women,  and 
are  easily  developed.  One  cannot  master  any  business  or  profession  in  a  week 
or  a  month,  and  in  the  insurance  business  the  apt  pupil  is  constantly  discovering 
newr  possibilities  in  her  herself  and  in  her  vocation  that  make  it  a  continual  means 
of  growth  and  advancement.  There  are  two  things  that  are  absolutely  indis¬ 
pensable  to  the  highest  success  in  the  insurance  field:  Belief  in  the  beneficence 
and  importance  of  her  work,  and  love  for  it.  If  she  does  not  believe  with  her 
whole  heart  that  the  thing  she  is  presenting  is  what  the  other  needs,  she  can 
never  make  that  other  believe  it. 

Any  well  educated  woman  of  good  presence  should  be  able  to  succeed  in  this 
noble  calling,  for  it  requires  no  capital  but  the  characteristics  with  which  nature 
has  endowed  her,  plus  the  ability  for  persistent,  systematic  work,  and  the 
buoyancy  that  will  not  “strike  sails”  to  disappointment  and  failures.  For  as 
Longfellow  has  so  well  said: 

“Defeat  may  be  victory  in  disguise, 

The  longest  ebb  is  the  turn  cf  the  tide.” 
and  failures  and  defeat  must  sometimes  be  her  portion  as  well  as  success.  Every¬ 
body  admires  the  stern,  determined  doer,  who  smiles  at  disappointments,  and 
turns  defeats  into  victories,  simply  by  refusing  to  be  defeated.  Such  an  one 
cannot  fail  to  succeed. 

All  over  the  United  States  women  are  making  brilliant  successes  as  life  insur¬ 
ance  underwriters,  as  incomes  all  the  way  from  one  to  ten  thousand  a  year  will 
attest.  They  are  college  graduates,  professional  women,  teachers,  social  leaders, 
all  sorts  and  conditions  of  women,  in  fact.  They  are  finding  this  a  most  attrac¬ 
tive  business  because  of  the  inducement  it  offers  of  greater  freedom,  the  oppor¬ 
tunity  for  mental  growth  and  development,  the  keen  pleasure  of  meeting  and 
convincing  an  opponent,  of  coming  in  contact  with  such  varied  personalities  and 
with  quick  perception  adapting  oneself  to  each.  Here  in  the  busy,  hustling, 
humdrum  walks  of  every-day  life  one  can  feel  the  joy  of  the  victor  who  has 
met  and  conquered  a  worthy  opponent  in  a  noble  cause. 

Some  one  has  said  that,  “Next  to  the  Christian  ministry  there  is  no  nobler 
calling  than  that  of  life  insurance.”  I  believe  this  and  am  proud  to  represent 
such  a  calling.  I  like  that  expressive  word  “calling,”  for  I  do  believe  some 
people  are  “called”  to  take  up  this  vocation  as  surely  as  any  clergyman  ever 
heard  the  divine  “call”  in  his  sacred  office.  Emerson  says,  “The  talent  is  the 
call.” 

My  hope  is  that  more  women  will  hear  the  “call”  of  this  special  talent  and 
go  out  to  the  noble  work  of  teaching  her  sister  woman  how  to  preserve  her 
freedom  and  independence  and  loving  helpfulness.  For  by  thoughtful  foresight 
she  can  surround  old  age  with  every  care  and  comfort,  perchance  provide  some 
younger  brother  and  sister  with  the  longed-for  college  education;  fulfill  her  own 
desire  for  the  broadening  experience  of  travel,  or  secure  a  competence  that  will 
give  her  later  years  added  usefulness  and  dignity. 

In  this  age  of  “frenzied  finance,”  when  fortunes  are  made  and  lost  in  a  day, 
when  the  reckless  race  of  money-getting  and  the  fierce  competition  to  win  take 
no  thought  of  who  are  swept  aside  and  utterly  defeated,  one  is  proud  to  repre¬ 
sent  a  financial  institution,  greater  by  far  than  any  of  the  banking  systems,  whose 
business  it  is  to  conserve  and  strengthen  the  financial  interests  of  the  world, 
instead  of  to  destroy. 

At  the  conclusion  of  her  address  Mrs.  Shaal  received  an  ovation,  and 
a  resolution  was  passed  to  engross  a  vote  of  thanks  by  the  convention 
to  be  sent  to  her  home  at  Boston. 

Most  of  the  day  was  taken  up  with  the  consideration  of  the  report  of 
the  executive  committee  upon  changes  in  the  constitution  and  by-laws, 
and  the  revised  rules  were  adopted  practically  without  change.  There 
was  considerable  discussion  over  the  increase  in  dues  per  capita  from 
one  to  two  dollars,  to  support  The  Life  Association  News.  J.  E.  Meyers 
of  Minneapolis  led  the  negative  side  in  this  argument,  but  L.  Walter 
Sammis  of  Chicago  made  such  a  strong  plea  for  the  official  organ  that 
when  the  question  came  to  vote  there  were  only  two  negative  ballots, 
and  the  increased  dues,  as  well  as  the  rest  of  the  changes  in  consti¬ 
tution  and  by-laws,  were  adopted  unanimously. 

Among  the  resolutions  submitted  to  the  convention  and  referred  to  the 
executive  committee  is  one  dealing  with  the  relation  of  banks  and  life 
insurance  companies.  The  resolution  was  as  follows: 

Whereas,  It  is  the  custom  of  many  banks  to  place  themselves  before 
the  public  by  display  advertising  and  solicitation  as  indorsing  assess¬ 
ment  and  irresponsible  life  insurance  associations  by  acting  as  their 


agents  and  collectors,  and  thus  for  such  associations  giving  a  fallaciously 
responsible  standing,  therefore,  be  it 

Resolved,  That  the  National  Association  of  Life  Underwriters,  be¬ 
cause  it  believes  it  has  a  duty  to  perform  to  the  public,  by  this  resolu¬ 
tion  places  itself  upon  record  as  condemning  this  practice,  and  asks  as 
a  body  that  local  associations  everywhere  make  special  and  earnest 
effort  to  eradicate  it,  on  the  ground  that  it  is  pernicious  and  injurious 
to  both  legitimate  life  insurance  and  the  public  at  large. 

STATE  INSURANCE  FROM  AN  HISTORIAN’S  POINT  OF  VIEW. 

Professor  Henry  Morse  Stevens,  of  the  University  of  Chicago,  delivered 
an  address  on  “State  Insurance  from  an  Historian’s  Point  of  View,”  and 
California  insurance  legislation  was  discussed  by  E.  H.  Lestock  Gregory, 
president  of  the  San  Francisco  Association  of  Life  Underwriters  and 
general  agent  for  the  .Etna  Life.  During  Mr.  Gregory’s  address,  he 
said: 

We  of  California  are  deeply  grateful  for  this  convention  being  held  in  our 
State.  We  need  it — not  only  to  help  and  strengthen  our  local  associations  but 
to  awaken  the  people  of  this  great  State  to  much-needed  reform  in  our  life 
insurance  laws.  The  publicity  given  to  this  requirement  comes  at  a  most  oppor¬ 
tune  time — just  before  our  election.  f 

How  are  we  going  to  bring  about  the  passage  of  the  necessary  laws.  1  hat  s 
the  question — that’s  the  vital  question — that  must  be  answered,  and  it  means  work, 
immediate,  well-organized  effort  on  the  part  of  life  insurance  men  in  this  State, 
and  we  should  be  assisted  by  every  citizen  who  has  an  interest  in  good,  clean, 
reliable  life  insurance.  W  orking  as  lobbyists  in  committee — button-holing  sena¬ 
tors  and  assemblymen — won’t  do  any  good;  I  know  that.  1  tried  it,  and  succeeded, 
to  what  extent  do  you  think?  I  assisted  in  the  defeat  of  one  cinch  bill  at 
Sacremento  last  year.  At  that  time  something  more  than  a  dozen  bills  drawn 
by  the  insurance  commissioner  for  the  purpose  of  reimbursing  as  many  life 
companies  for  payment  of  taxes  incorrectly  collected  by  the.  insurance  depart¬ 
ment  were  up  to  the  third  reading  in  the  Senate,  and  the  Senator  who  intro¬ 
duced  the  bills  peremptorily  withdrew  them  at  the  last  moment,  and  in  reply 
to  my  request  lor  his  reason  for  so  doing  practically  informed  me  that  it  was 
my  reward  for  the  defeat  of  the  measure  1  helped  to  oppose  successfully  tn  com¬ 
mittee  the  night  before.  There  is  only  one  way  to  get  the  results  we  desire  and 
that  is  the  same  way  that  Colorado  did — through  the  close,  earnest,  and.  friendly 
co-operation  of  the  insurance  commissioner  with  the  life  underwriters’  associa¬ 
tions,  and  by  having  life  insurance  men  on  the  floor  of  both  houses  as  members. 
That’s  the  way — the  only  way. 

Why  shouldn’t  life  insurance  men  in  this  State  go  to  our  Senate  and  Assembly  ? 
They  are  certainly  as  much  interested  in  the  welfare  of  the  interests  in  general 
of  their  communities  and  could  legislate  as  intelligently  in  connection  therewith 
as  men  engaged  in  other  occupations,  while  they  could  give  the  great  interests 
of  life  insurance  in  this  State,  interests  which  vitally  concern  practically  every 
good  citizen — interests  representing  more  savings,  more  money  belonging  to  the 
people  than  any  other  single  enterprise,  interests  that  have  helped  to  so  great  an 
extent  in  the  upbuilding  of  San  Francisco — much  more  intelligent  consideration 
than  legislators  taken  from  any  other  walk  in  life. 

I  tell  you,  gentlemen,  the  people  of  California  and  the  clean  political  bodies 
of  this  State  should  insist  on  having  several  good  life  insurance  men  in  our 
legislative  bodies,  in  order  to  foster  and  protect  their  interests. 

The  immediate  work  of  the  Los  Angeles  and  San  Francisco  life  underwriters’ 
associations  should,  in  my  opinion,  be  directed  toward  calling  the'  attention  of 
the  existing  political  organizations  to  our  association,  our  aims  and  the  fact 
that  we  want,  must  have,  and  shall  have  recognition. 

In  the  meantime  much  can  be  done  of  practical  benefit  to  the  cause;  at  the 
present  moment  men  are  seeking  nomination  for  the  Assembly  and  Senate  and 
support  on  election  day.  These  men  should  be  immediately  approached  by 
members  of  our  associations  and  pledges  secured  from  them  to  support  good 
insurance  laws.  In  this  work  much  help  can  be  given  us  ty  the  press,  particu¬ 
larly  the  insurance  press,  by  their  learning  the  position  in  these  matters  of  those 
seeking  election  and  giving  publicity  thereto.  In  this  connection  San  Francisco 
is  fortunate  in  having  an  insurance  press  which  takes  a  lively,  active  interest 
in  association  matters  and  which  does  not  fear  to  express  disapproval  in  any 
direction  when  it  deems  it  in  order. 

I  hope  and  believe  that  the  influence  of  this  great  convention  being  held  in 
our  State  at  this  particularly  opportune  time  will  be  the  means  of  arousing  the 
proper  interest  in  the  minds  "of  the  public,  and  of  spurring  our  members  to  further 
an  organized  effort  to  bring  about  better  conditions  so  that  at  the  next  conven¬ 
tion  of  life  underwriters  we  can  proudly  refer  to  "California  Insurance 
Legislation.” 

One  of  the  features  which  has  marked  this  convention  is  the  prevailing 
good  humor  which  has  characterized  the  debate  on  all  subjects  under 
consideration. 

After  the  appointment  of  a  committee  on  nominations  for  officers  the 
convention  adjourned  for  the  day  and  the  delegates  enjoyed  an  auto¬ 
mobile  ride,  and  in  the  evening  there  was  a  reception  to  the  visitors  at 
the  Chamber  of  Commerce. 

At  the  opening  of  the  session  on  Thursday  it  was  announced  that 
Charles  E.  Bent,  of  the  Los  Angeles  Association  of  Life  Underwriters, 
was  winner  of  first  place  in  the  prize  essay  contest  on  the  subject, 
‘‘Publicity  from  the  Standpoint  of  the  Agent,  the  Company  and  the 
Policyholder,”  and  was  therefore  entitled  to  custody  of  the  Calef  loving 
cup  for  the  ensuing  year.  Alfred  C.  Newell  of  the  Georgia  Association 
won  second  prize,  and  the  custody  of  the  Ben  Williams  Vase.  The  pre¬ 
sentation  speech  was  made  by  L.  Walter  Sammis  of  Chicago. 

Following  the  reading  of  the  prize  essays,  the  committee  on  nominations 
reported  officers  as  follows  for  the  ensuing  year,  and  their  election  by 
the  association  was  unanimous.  President,  Charles  Jerome  Edwards  of 
New  York  (re-elected);  first  vice-president,  John  WT.  Whittington  of 
Los  Angeles;  second  vice-president,  WTlliam  E.  Tolman  of  Hartford; 
secretary.  Will  A.  Waite  of  Detroit  (re-elected);  treasurer,  Eli  D. 
Weeks  of  Litchfield,  Conn,  (re-elected).  The  third  vice-presidency  was 
left  vacant,  to  be  filled  automatically  by  the  new  president  of  the 
Canadian  Association  of  Life  Underwriters  when  he  shall  have  been 
elected. 

William  E.  Tolman  of  Hartford,  the  newly  elected  second  vice-presi¬ 
dent  of  the  association,  expressed  as  follows  the  gist  of  the  thought  of 
the  nineteenth  annual  convention: 
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The  dominant  thought  of  this  convention  to-night  has  been  the  welfare  of  the 
assured,  that  is  the  foundation  stone  of  life  insurance.  Quackery  may  endure  for 
a  day,  but  the  pitiful  needs  of  the  widow  and  orphan  are  omnipresent,  and  it  is 
our  high  business  to  look  after  and  protect  them.  Life  insurance  is  too  important 
to  be  kept  on  a  low  plane.  Dealing  as  it  does  with  life  and  death, ^  it  becomes 
naturally  one  of  the  noblest  callings,  yes,  professions,  on  this  earth.  Shysters  and 
twisters  and  unconscionable  agents  should  be  driven  from  the  ranks.  Life 
insurance  in  all  its  phases  is  certainly  a  matter  for  federal  control  and  regu¬ 
lation.  .  . 

If  the  constitution  of  the  United  States  will  not  permit  it,  it  should  be 
promptly  amended.  This  is  too  important  a  subject  to  ignore,  too  important  for 
the  whole  people.  We  are  guilty  of  gross  negligence  not  to  take  the  matter  of 
proper  legislation  in  hand.  In  any  event,  the  insurance  laws  of  the  various 
States  should  be  made  uniform.  We  now  find  thirty-three  States  with  as  many 
sets  of  insurance  laws.  The  policy  of  the  National  Association  of  Life  Under¬ 
writers  has  always  been  to  influence  proper  legislation.  As  a  result  of  the  Los 
Angeles  convention  we  shall  now  bend  our  efforts  to  uniform  legislation. 

Another  thing:  the  life  insurance  company  and  the  life  insurance  agent  have 
a  distinct  service  to  perform  for  humanity.  Their  work  in  essence  is  hardly 
different  from  that  of  the  doctor  or  the  lawyer.  This  fact  should  be  made 
plainer  to  the  people.  Their  interests  are  the  interests  of  us  all.  A  more  im¬ 
portant  convention  than  the  Los  Angeles  convention  was  never  held,  nor  a 
pleasanter  one;  its  work  was  so  ably  done  that  splendid  results  must  follow. 

Next  year’s  convention  -will  be  held  at  Louisville,  fhe  choice  of  place 
being  unanimous. 

The  Eastern  delegates  were  loud  in  their  praise  of  the  royal  manner 
in  which  they  were  entertained  by  the  Los  Angeles  association,  at  the 
head  of  which  is  John  W.  Whittington,  who  received  a  great  deal  of 
praise  for  his  success  and  liberality  in  welcoming  and  entertaining  the 
visitors.  Before  final  adjournment,  resolutions  of  thanks  were  offered 
to  the  Los  Angeles  members,  the  general  opinion  being  that  this  con¬ 
vention  has  been  the  most  enjoyable  socially  in  the  history  of  the  as¬ 
sociation.  In  the  evening  a  banquet  was  given  at  the  Hotel  Virginia,  at 
which  President  Edwards  acted  as  toastmaster,  and  ex-Mayor  Phelan  of 
San  Francisco  responded  to  the  toast  “California’s  Contribution  to  the 
Nation.” 

Following  is  the  essay  by  Charles  E.  Bent  of  Los  Angeles,  which  was 
awarded  the  first  prize — the  Calef  Loving  Cup: 

PUBLICITY  FROM  THE  STANDPOINT  OF  THE  AGENT,  THE 
COMPANY  AND  THE  POLICYHOLDER. 

When  Theodore  Roosevelt  declared  that  his  fight  for  the  right  consisted  in 
simply  “turning  on  the  light”  he  thereby  placed  a  unique  emphasis  on  an  im¬ 
portant  principle.  It  is  this:  That  complete  publicity  on  the  facts  regarding 
any  question  of  fair  dealing  among  men  is  bound  to  result  ultimately  in  the 
correction  of  whatever  unfairness  may  exist. 

The  main  effect  of  publicity  upon  any  issue  is  to  refer  that  issue  to  the  popular 
tribunal.  It  is  the  essential  working  out  of  the  democratic  ideal — the  ideal  that 
found  its  splendid  expression  in  the  famous  New  England  town  meeting  where 
publicity  on  all  matters  of  public  welfare  was  complete.  It  represents  the  ex¬ 
treme  swing  of  the  pendulum  from  the  studied  policy  of  men  of  power  in  earlier 
times  to  cover  up  the  truth,  suppress  the  actual  facts,  and — to  their  shame  be  it 
said — to  thrive  and  fatten  upon  the  ignorance  of  the  common  people. 

Since  Benjamin  Franklin  demonstrated  the  powerful  influence  of  the  printing 
press  there  has  been  a  growing  momentum  to  the  force  of  publicity  until  it  has 
become  well  nigh  resistless.  The  typical  independence  and  defiance  of  public 
opinion  of  years  gone  by  were  expressed  by  one  of  the  great  captains  of  in¬ 
dustry  in  his  memorial  declaration:  “The  public  be  damned!”  To-day  the 
typical  sense  of  dependence  of  corporate  wealth  upon  the  good  will  and  in¬ 
dorsement  of  the  public  is  evidenced  by  the  recent  publicity  given  to  John  D. 
Archbold’s  defense  of  the  Standard  Oil  Company.  In  this  he  presents  his 
case  to  the  public  with  al1  the  painstaking  care  of  an  attorney  pleading  before 
a  jury. 

No  unprincipled  man  or  corporation,  however  powerful,  can  stand  to-day 
against  the  will  of  the  people.  They  must  either  reform  or  be  crushed.  This 
great  fact  is  a  notable  triumph  of  justice  and  right  through  free  speech  and  a 
free  press — righteousness  achieved  through  publicity. 

The  year  1905  is  probably  the  most  notable  in  the  history  of  life  insurance. 
Publicity  brought  this  about.  It  sounded  the  death-knell  of  exorbitantly  high 
salaries  and  commissions,  of  high-pressure  methods  of  securing  business,  and  of 
the  tontine  principle  of  dividend  distribution.  It  held  up  to  withering  public 
condemnation  those  men  in  high  official  position  who  were  proven  to  be 
guilty  of  gross  inefficiency  and  betrayal  of  a  sacred  public  trust.  In  brief,  that 
great  era  of  insurance  publicity  placed  the  ban  of  drastic  legislation  or  of 
equally  effective  popular  disapproval  of  everything  that  savored  of  dishonesty 
or  extravagance  or  of  special  privilege  in  any  of  its  forms. 

And  what  of  the  specific  results  of  this  publicity  from  the  immediate  stand¬ 
point  of  the  agent,  of  the  company  and  of  the  policyholder? 

In  a  word,  we  may  say  that  the  honest  agent  has  been  greatly  benefited. 
The  material  reduction  in  commissions,  in  addition  to  other  reforms,  has 
eliminated  to  a  large  extent  the  unprincipled  agent.  This  fortunate  riddance 
has  given  a  new  moral  tone  to  the  business  of  selling  life  insurance.  It  has 
given  a  greater  stimulus,  a  deeper  ambition,  to  the  insurance  field  man  of 
character  and  ability  to  establish  a  clientage  of  policyholders  as  enduring  and 
loyal  as  that  of  the  most  trusted  lawyer  in  his  community. 

The  properly  conducted  company  has  also  shared  in  the  benefits  of  publicity. 
To  every  such  company  it  has  given  and  is  giving  a  notable  amount  of  new 
business  of  the  best  type.  To  others  it  has  brought  a  timely  correction  of 
errors  and  set  them  upon  the  highway  of  economical  management  and  substan¬ 
tial  growth.  A  few  State  legislatures,  through  lack  of  full  knowledge,  have 

assed  laws  that  are  unwise  and  extreme  and  injurious  to  all  interests;  but 

ere  again  publicity  given  to  the  whole  truth  will  correct  and  modify  any  ex¬ 
tremes  which  are  the  result  of  ignorance  and  prejudice. 

Through  publicity  also  the  policyholder  has  acquired  sufficient  light  to  be 
discriminating  in  his  insurance  investments.  He  knows  the  test  by  which  every 
life  insurance  company  should  be  measured.  He  has  come  to  realize  the  essen¬ 
tial  mutuality  of  all  life  insurance;  that  the  economy  of  his  chosen  company 
and  the  careful  selection  of  policyholders  will  vitally  affect  the  total  cost  of  the 
commodity  of  life  insurance  to  the  company,  and  hence  in  exact  proportion  will 
affect  the  selling  price  to  himseli  as  a  buyer  of  insurance. 

Publicity  strengthens  the  bonds  of  interest  and  confidence  between  all  three 
parties.  Each  transacts  business  in  the  full  light  of  day.  Each  has  an  intense 
satisfaction  in  the  assurance  that  a  thoroughly  informed  public  will  insist  upon 
nothing  less  than  fair  play. 

One  great  field  of  insurance  publicity  remains  to  be  strongly  emphasized — the 
supreme  value  to  society  of  the  life  insurance  principle  itself. 

Expense  ratios  and  general  insurance  methods  are,  in  fact,  of  lesser  im¬ 


portance  compared  with  the  actual  possession  of  adequate  life  insurance  by  the 
average  man  for  the  financial  security  of  his  wife  and  children.  Thousands  of 
policyholders  unwisely  canceled  their  insurance  in  the  midst  of  the  recent  in¬ 
surance  crisis.  Hundreds  of  these  have  since  died,  leaving  their  families  in  dire 
need.  The  moral  of  the  misfortune  to  these  families  is  clear  and  convincing. 

The  larger  and  fuller  publicity  of  the  future  will  place  tremendous  stress  upon 
the  prime  importance  of  insurance  itself,  and  the  public  will  be  aroused  to  act 
right.  It  will  point  the  people  to  the  magnificent  work  of  the  conscientious  and 
forcetul  life  insurance  salesman;  it  will  depict  the  immeasurable  benefits  accruing 
to  bereaved  wives  and  fatherless  children — benefits  often  due  solely  to  the  per¬ 
suasive  eloquence  and  the  determined  insistence  of  some  insurance  man  fully 
alive  to  the  importance  of  his  mission.  It  will  declare  the  mighty  influence  of 
life  insurance  toward  thrift  and  economy  and  its  vast  contribution  toward  the 
splendid  life  equipment  of  those  countless  beneficiaries  of  life  insurance  who  at 
the  outset,  left  untrained  and  dependent,  will  be  numbered  at  length  among  the 
nation’s  wise  and  brave  defenders. 

The  Ben  Williams  memorial  vase  was  awarded  to  Alfred  C.  Newell, 
Atlanta,  Ga.  His  essay  was  as  follows: 

PUBLICITY  FROM  THE  STANDPOINT  OF  THE  AGENT,  THE 
COMPANY  AND  THE  POLICYHOLDER. 

Publicity  is  of  three  kinds — passive,  protective  and  positive. 

The  first,  as  in  the  case  of  municipalities,  offers,  unobstructed,  the  privilege  to 
the  press  or  any  other  agency  of  making  known  facts;  the  second,  as  instanced 
by  large  railroad  organizations,  maintains  a  permanent  plant  for  the  most 
effective  dissemination  of  favorable  information;  the  third  does  not  wait  for  the 
probe  or  the  reporter,  but  sees  to  it  that  the  people  are  told  full  details,  relying 
upon  their  ultimate  verdict  as  to  the  integrity  of  any  action.  It  is  this  aggres¬ 
sive,  but  rather  rare,  kind  of  publicity  which  should  be  applied  to  life  in¬ 
surance. 

When  affairs  of  this  country  were  conducted  on  such  a  restricted  schedule 
that  everyone  could  know  the  doings  of  everyone  else  corporate  publicity  was 
not  necessary,  but  with  the  uplift  of  the  financial  institutions  and  the  intricate 
handlings  of  colossal  undertakings,  development,  especially  in  the  United  States, 
has  been  as  correspondingly  notable  along  the  lines  of  militant  journalism. 
Many  of  the  most  intelligent  corporations  have  already  yielded  to  the  demand 
for  publicity  of  the  partial  or  protective  kind.  To  let  down  the  bars  altogether 
might  be  harmful  to  them,  but  as  an  almost  public  institution  life  insurance 
should  have  no  secrets.  No  matter  what  its  age  or  past  performances,  every 
life  insurance  company  should  carefully  see  to  it  that  all  its  doings  are  pre¬ 
sented  for  public  record  and  observation. 

From  the  agent’s  viewpoint,  this  kind  of  publicity  is  to  be  desired  because  it 
will  tend  to  convert  his  calling  into  a  profession.  Knowledge  that  no  get-rich- 
quick  concern  can  survive,  and  that  only  the  most  meritorious  companies  can 
withstand  this  acid  test,  will  add  to  the  self-respect  of  the  solicitor  and  in¬ 
crease  his  income.  In  many  instances  it  will  prevent  the.  solicitor  from  succumb¬ 
ing  to  the  temptation  of  employing  unfair  means  against  a  competing  agent. 
Forceful  publicity  will  also  assist  in  the  elimination  of  the  “twister”  and  the 
extinction  of  the  rebater. 

It  is  axiomatic  that  successful  salesmanship  is  based  on  confidence — the  belief 
of  the  agent  in  himself,  in  the  thing  he  sells  and  in  his  company.  Does  not  ex¬ 
ploitation  in  life  insurance  increase  sales  by  giving  an  agency  force  an  insight 
into  the  most  intimate  “home-office”  transactions  and  plans?  Is  there  any 
surer  method  of  inspiring  confidence? 

The  character  of  the  company  he  represents  determines  to  a  great  degree  the 
local  reputation  of  the  agent.  Promoters,  dwarfed  in  conscience,  but  well  de¬ 
veloped  in  the  “gentle  art  of  graft,”  have  found  easy  victims  in  men  of  in¬ 
violate  repute  whom  they  secured  as  agents  and  whose  good  standing  might  not 
have  been  made  to  totter  had  the  full  publicity  policy  been  observed.  How 
many  agents  are  still  suffering  from  exposures  of  practices  by  their  superiors — 
peculations  made  possible  by  the  habit  of  silence  and  suppression? 

Of  greater  concern  to  the  conscientious  agent  than  perfecting  himself  as  a 
machine  for  producing  business  should  be  the  thought  of  his  policyholders. 
With  not  only  full  freedom  of  facts,  but  an  attitude  on  the  part  of  the  company 
that  would  invite  scrutiny  from  any  source,  information  supplied  by  the  agent 
to  his  clients  would  be  more  valuable. 

As  a  safeguard  against  sensationalism  and  preservation  of  true  conditions  by 
the  jaundiced-hue  element  of  journalism,  each  company  should  have  its  own 
publicity  bureau,  charged  not  with  tainted  facts,  but  pointed  truths.  Normal 
growth  would  thus  be  encouraged.  No  cataclysm  of  the  kind,  from  the  effects 
of  which  companies,  agents  and  policyholders  are  still  recovering,  would  come. 

Few  of  the  routine  affairs  of  life  insurance  companies  are  now  withheld.  In¬ 
vestment  of  funds,  whether  in  reserve  or  surplus;  salaries  of  officials;  methods 
of  calculating  dividends  to  the  policyholders,  and  the  amount  of  these  dividends 
for  each  style  of  policy;  the  “grade”  of  commissions  paid  to  get  new  business 
and  the  amount  allowed  on  the  old;  mortality  experience — in  fact  all  the  general 
machinery  is  exposed.  But  true  publicity  is  not  found  in  tabulation  of  figures 
or  in  the  recital  of  ratios.  Voluntary  statement  of  reasons  would  make  a  more 
emphatic  specific.  Is  there  any  point  where  private  interest  impinges  on  the 
rights  of  the  policyholder?  Is  any  investment  inspired  by  selfish  designs!  What 
are  the  real  motives  actuating  the  formation  of  this  new  company?  Has  it  any 
subsidiary  companies,  and  if  so,  what  are  their  contractual  relations?  Such 
questions  could  not  be  answered  by  figures  and  ratios. 

Evasion  and  suppression  incite  the  newspaper  man  to  a  keener  relish  for 
discovery.  When  his  “story  breaks,”  the  explosion  is  disastrous  to  all  elements 
of  a  life  insurance  company. 

To  the  objection  that  such  wholesale  distribution  of  inside  facts  would  give 
knowledge  to  competing  corporations  it  might  be  argued  that,  from  the  stand¬ 
point  of  the  man  in  the  field,  life  insurance  apparently  defies  most  of  the  con¬ 
ventional  creeds  of  composition. 

While  of  great  importance  to  the  policyholder  from  an  educative  standpoint, 
publicity  in  life  insurance  will  at  the  same  time  protect  companies  from  ad¬ 
verse  legislation.  Rightly  informed,  the  policyholders  of  standard  “old-line” 
companies  will  become  more  active  in  endeavoring  to  prevent  prejudiced  State 
laws — now  a  great  menace. 

These  policyholders  are  frequently  indifferent,  almost  negligent,  as  to  their 
own  welfare  and  the  welfare  of  the  company  by  which  they  are  insured — so  that 
even  with  positive  publicity  the  agent  will  be  necessary  in  supplementing  in¬ 
formation.  Just  as  he  is  indispensable  to  life  insurance  as  a  creative  force,  so 
the  agent  is  essential  in  the  wake  of  true  publicity  as  a  constructive  factor — 
“By  open  speech  and  simple. 

An  hundred  times  made  plain, 

To  seek  another’s  profit 
And  work  another’s  gain.” 


The  Spectator  as  an  Advertising  Medium. 

We  recognize  The  Spectator  as  having  a  large  circulation,  and  being 
a  good  advertising  medium. — J.  C.  Cummins,  secretary  Equitable  Life  of 
Iowa. 
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THE  AMERICAN  LIFE  CONVENTION. 
Conservatism  the  Keynote — Resolutions  Regarding  Taxation  and 
Retaliatory  Legislation — Papers  Read — Election  of  Officers. 

[Special  Report  for  The  Spectator.] 

The  annual  conference  of  the  American  Life  Convention,  which  began 
at.  Denver  on  August  19,  closed  last  Friday  night,  after  a  meeting  which 
was  very  encouraging  to  all  concerned.  A  number  of  companies  which 
had  promised  to  send  delegates  failed  to  do  so,  but,  notwithstanding,  a 
good  attendance  was  secured. 

After  the  discussion  of  Mr.  Franklin  B.  Mead’s  paper,  “Maximum  In¬ 
dividual  Risk  to  be  Safely  Carried  by  Company,  Compared  with  Assets, 
Volume  of  Business  and  Surplus,”  President  Robison  referred  to  the 
great  loss  sustained  by  the  convention  through  the  death  of  Chas.  E. 
Dark,  president  of  the  convention,  and  called  upon  Guilford  Deitch  to 
present  suitable  resolutions.  Following  Mr.  Deitch,  many  of  the  members 
present  paid  tribute  to  the  many  excellent  qualities  of  their  departed 
friend,  and  out  of  respect  the  meeting  then  adjourned  until  Thursday 
morning. 

TAXATION  AND  RETALIATORY  LEGISLATION. 

The  above  topic  was  handled  by  L.  A.  Dean  of  Rome,  Ga.,  one  of  the 
counsel  for  the  State  Mutual  Life  of  that  city.  Among  other  things, 
he  said: 

It  is  hardly  worth  while  for  me  to  present  arguments  or  state  facts  to 
this  assembly  with  a  view  of  convincing  the  members  that  insurance 
companies  are  paying  taxes  out  of  proportion  to  other  moneyed  institu¬ 
tions.  You  find  from  the  combined  records  of  the  life  insurance  com¬ 
panies  of  the  Union  that  approximately  $12,000,000  per  annum  are  paid 
by  life  insurance  companies  alone  for  State,  county  and  municipal  taxes 
and  fees,  and  that  during  the  past  eighteen  years  the  policyholders  of 
life  insurance  companies  have  paid  into  the  treasuries  of  the  various 
States,  counties  and  municipalities  more  than  $110,000,000  in  taxes,  and 
you  feel  keenly  that  some  great  wrong  has  been  done  to  the  business  of 
which  you  are  the  representatives.  You  feel  that  you  are  bearing  more 
than  your  proportionate  part  of  the  expenses  of  the  government,  and 
when  you  ask  why  this  is  so,  you  get  the  answer,  “Because  it  is  the  law.” 
No  adequate  reason  is  assigned,  and  no  theory  of  government,  equity  or 
justice  demands  such  a  condition  *  *  * 

The  comparison  of  your  condition  with  banking  institutions  makes 
the  situation  appear  more  odious.  It  makes  no  difference  how  much  the 
deposits  in  a  bank  may  be,  nor  how  much  interest  and  discount  is  real¬ 
ized  from  the  lending  of  depositors’  money,  no  tax  is  levied  on  these 
deposits  as  they  are  made;  and  your  burdens  are  again  emphasized  by 
the  fact  that  the  persons  who  deposit  the  money  evade  paying  taxes 
upon  it,  although  it  is  a  taxable  asset  under  the  laws  of  many  of  the 
States.  In  practical  experience,  money,  bonds,  notes  and  other  evi¬ 
dences  of  debt  are  not  reached  for  taxation,  for  the  reason  that  the  law 
has  no  way  of  getting  at  such  assets,  except  by  the  statements  and 
returns  made  by  the  individual  taxpayers.  *  *  * 

Why  is  it  that  insurance  companies  are  thus  burdened  with  taxation? 
Two  reasons  appear  to  me.  First,  they  are  regarded  as  business  insti¬ 
tutions  organized  for  profit;  when,  as  a  matter  of  fact,  they  should  not 
be  so  considered,  except  in  cases  of  stock  companies  to  the  extent  that 
dividends  are  paid  to  stockholders.  In  mutual  companies,  where  the 
assets  are  applied  to  the  benefit  of  policyholders  by  way  of  payment  of 
death  claims  and  dividends,  the  business  is  not  one  of  profit;  it  is  a 
business  in  the  nature  of  a  trusteeship,  conducted  for  the  benefit  of  the 
dependent  classes  of  society.  So  long  as  insurance  companies  are  re¬ 
garded  as  business  institutions,  organized  for  profit,  the  burdens  of 
taxation  will  continue  to  be  imposed.  The  second  reason  for  this  ex¬ 
cessive  taxation  is  that  their  assets  are  an  easy  prey  to  the  taxgatherer. 
The  average  legislator  conceives  the  idea  that  insurance  money  is  being 
collected,  and,  in  many  instances,  carried  out  of  his  State;  he  feels  that 
it  should  be  taxed  before  leaving,  for  he  is  imbued  with  the  idea  that 
it  is  going  never  to  return.  He  does  not  stop  to  think  he  is  burdening 
the  policyholders  unjustly  and  unwisely.  He  sees  the  outgoing  money 
and  considers  premiums  paid  as  profit  to  wealthy  money-making  insti¬ 
tutions;  their  assets  being  easy  to  reach,  and  no  serious  complaint  hav¬ 
ing  been  made,  he  thinks  he  is  serving  his  day  and  generation  by  levy¬ 
ing  a  rake-off  from  money  paid  for  insurance  premiums. 

PREMIUMS  SHOULD  NOT  BE  TAXED. 

There  are  many  reasons  why  insurance  companies  should  not  be  taxed 
as  other  moneyed  institutions,  certainly  not  excessively  taxed,  and  es¬ 
pecially  not  upon  premium  receipts.  *  *  * 

The  purpose  and  mission  of  insurance  companies  is  to  encourage  eco¬ 
nomical  and  temperate  living  and  to  prevent  misery  and  want.  The  en¬ 
lightened  governments  of  Europe  have  recognized  this  fact  and  their 
laws  are  so  constructed  as  to  encourage  insurance,  and  the  burdens  of 
taxation  have  accordingly  been  lessened,  resulting  in  benefit  to  the  people 
and  the  State.  England  does  not  tax  such  premiums  at  all.  but  offers 
special  inducements  to  its  citizens  to  devote  their  incomes  to  the  pur¬ 
chase  of  life  insurance.  Twenty-one  of  our  States  levy  little  or  no 
taxes  on  fraternal  beneficiary  associations,  societies  and  orders,  co¬ 
operative  assessment  life,  and  sick  benefit  and  industrial  associations. 
It  is  hard  to  perceive  why  these  orders  and  associations  are  not  taxed, 
while  insurance  companies,  both  mutual  and  stock  companies  doing  busi¬ 
ness  upon  the  legal  reserve  plan,  doing  business  on  scientific  principles, 
should  be  burdened  with  excessive  taxation;  for  experience  demon¬ 
strates  that  these  orders  and  associations  are  unscientific  and  unsuc¬ 
cessful,  oftentimes  failing  to  accomplish  the  ends  designed,  and  bring¬ 
ing  loss  and  disaster  upon  their  members  with  corresponding  distress  and 
privation  to  their  certificateholders.  Life  insurance  upon  the  mutual  plan 


is  not  a  money-making  business;  it  is  a  collection  and  disbursement  of 
money  to  prevent  poverty.  *  *  * 

A  tax  upon  premiums  is  nothing  more  than  a  tax  upon  a  deposit, 
which  is  not  imposed  by  many,  if  any,  of  the  States,  and  would  not  be 
tolerated  by  depositors  in  any  other  moneyed  institution  than  insur¬ 
ance  companies.  Deposits  are  made  in  banks,  trust  companies  and  sav¬ 
ings  banks  for  the  safety  of  the  depositor,  with  the  understanding  that, 
the  bank  may  use  the  deposit  for  its  own  profit.  There  is  less  reason 
why  deposits  with  an  insurance  company  should  be  taxed  as  they  are 
made  than  there  is  why  deposits  made  in  a  bank  should  be  taxed.  *  *  * 

A  tax  imposed  upon  insurance  assets  is  a  burden  upon  the  widows  and 
orphans  of  the  land,  a  class  who  are  the  wards  of  the  law,  and  a  tax 
upon  such  assets  is  not  a  tax  on  those  deriving  a  profit  from  the  opera¬ 
tions  of  the  company,  but  it  falls  upon  those  who  are  the  special  care  of 
the  community,  for  it  must  be  known  that  every  expense  added  to  the 
business  of  life  insurance  is  borne  by  the  beneficiaries  or  those  who  are 
paying  the  premiums  and  thereby  providing  a  fund  for  their  wards  and 
dependents. 

TAXES  INCREASE  MANAGEMENT  EXPENSES. 

The  imposition  of  a  tax  upon  the  assets  of  insurance  companies  is  but 
an  increase  of  the  expenses  of  management.  Laws  have  been  enacted 
and  plans  adopted  by  various  States  to  prevent  extravagance  in  man¬ 
agement.  While  legislatures  have  been  very  active  in  their  efforts  to 
relieve  the  management  of  insurance  companies  from  extravagance,  they 
seem  not  to  have  realized  that  they  themselves  are  contributing  to  ex¬ 
travagance  and  the  burdens  of  management  by  the  imposition  of  exces¬ 
sive  taxes.  *  *  * 

An  unjust  tax  upon  insurance  assets  is  a  burden  laid  upon  the  thrift, 
prudence  and  forethought  of  the  policyholder,  and  a  wise  government 
should  not  thus  discourage  that  class  of  its  citizens  who  most  con¬ 
tribute  to  the  welfare  and  happiness  of  society.  *  *  * 

Premiums  should  not  be  taxed  for  the  reason  that  they  are  immedi¬ 
ately  to  be  invested  in  mortgages,  bonds  and  other  securities,  which  will 
be  reached  by  the  tax  collector,  not  only  one  time  for  taxation,  but  fre¬ 
quently  double  and  treble,  if  the  laws  of  many  of  the  States  providing 
for  the  taxation  of  property  are  carried  out.  For  instance,  in  many  of 
the  States  real  estate  is  taxed,  a  mortgage  on  it  is  taxed,  and  the  money 
borrowed  on  the  mortgage  is  taxed — thus  making  three  taxes  upon  the 
same  property.  *  *  * 

The  question  arises,  how  and  to  what  extent  should  insurance  com¬ 
panies  be  taxed  in  order  that  they  may  bear  a  just  proportion  of  the 
burdens  of  government  and  be  permitted  to  stand  on  an  equal  footing 
with  other  similar  institutions?  Being  only  quasi-business  institutions, 
they  should  not  be  taxed  upon  the  same  basis  of  other  moneyed  insti¬ 
tutions  organized  for  profit  pure  and  simple.  Being  only  quasi-bene- 
ficial  institutions,  they  should  not  be  altogether  exempt  from  taxation. 
A  middle  ground,  if  such  could  be  found,  is  to  my  mind  a  proper  basis. 
In  so  far  as  profits  are  paid  to  stockholders,  and  in  so  far  as  their  assets 
are  income-bearing,  they  should  stand  upon  the  plane  of  business  institu¬ 
tions;  and  in  so  far  as  they  are  beneficial  institutions,  working  good  to 
society  and  the  government,  they  should  be  relieved  from  taxation.  To 
accomplish  this  end  most  advanced  writers  upon  the  subject  take  the 
position  that  the  capital  stock  of  insurance  companies  should  be  taxed 
as  the  capital  stock  of  other  business  institutions;  and  in  so  far  as  their 
money  is  invested  in  assets  that  are  taxable  under  the  law,  these  assets 
should  be  taxed.  *  *  * 

If  property  and  capital  stock  alone  were  taxed,  this  would  place  in¬ 
surance  companies  on  a  footing  with  other  corporations  and  the  home 
States  would  regulate  their  taxes.  Each  State  would  vie  with  other  States 
by  enacting  laws  to  encourage  the  bringing  of  funds  within  its  boun¬ 
daries,  and  taxes  on  property  would  be  made  fair  and  just,  and  insur¬ 
ance  companies  could  make  investments  in  non-taxable  securities,  and 
thus  be  relieved  from  a  large  proportion  of  the  -  burden  of  taxation. 
New  Jersey  charges  life  insurance  companies  no  tax,  except  a  retalia¬ 
tory  or  reciprocal  tax.  Kansas,  Kentucky,  Michigan,  Iowa  and  Penn¬ 
sylvania  charge  non-resident  companies  higher  taxes  than  resident  com¬ 
panies.  Whenever  the  States  realize  that  it  is  to  their  advantage  to 
foster  their  home  companies,  they  will  remove  the  burdens  of  taxation. 
By  means  of  reciprocal  laws  all  States  would  be  driven  to  leniency  to¬ 
wards  all  insurance  companies,  whether  foreign  or  domestic.  *  *  * 

HOW  TO  HANDLE  THE  SUBJECT. 

The  practical  business-like  way  of  dealing  with  the  subject  is  to  bring 
home  to  the  policyholders  the  true  condition  of  affairs  and  let  them 
know  that  they  and  their  wards  are  bearing  the  burdens  of  taxation; 
that  excessive  taxes  increase  their  premiums,  reduce  their  dividends 
and  lessen  the  amount  of  policies  their  premiums  would  carry.  Call 
policyholders  into  the  controversy  by  enlightening  them,  advising  them 
of  the  situation,  and  make  them  feel  that  they  are  the  ones  oppressed. 
Impress  upon  them  that  when  candidates  for  the  legislatures  are  in  the 
field  canvassing  for  votes,  then  is  the  time  to  extract  promises  and  se¬ 
cure  votes  in  the  legislatures;  make  it  plain  to  the  policyholder  that 
such  candidates  will  listen  to  argument  and  can  be  made  to  pledge  sup¬ 
port  for  such  measures  as  may  come  before  them  looking  to  a  fair  and 
equitable  adjustment  of  taxes  on  insurance  companies.  When  a  candi¬ 
date  is  seeking  office  he  is  susceptible  to  influence  by  his  constituents; 
he  is  ready  to  promise,  and  having  promised,  he  can  be  held  to  the  exe¬ 
cution  of  his  promises.  There  is  not  a  State  in  the  Union  but  that  can 
bo  made  to  act,  and  act  promptly,  provided  the  policyholders  take  hold 
of  the  matter  while  the  campaign  is  on.  There  are  enough  policy¬ 
holders  in  the  United  States  to  influence  legislation  on  this  subject  if 
they  will  act  in  their  own  self-interest.  After  a  legislator  has  been 
elected  he  is  not  so  susceptible  to  influence;  he  will  not  listen  to  argu¬ 
ment:  he  sees  things  in  a  different  light  to  what  he  saw  them  while  in 
the  field  campaigning:  he  is  not  so  easily  accessible  and  approachable 
by  his  constituents;  he  feels  a  spirit  of  independence  that  he  did  not 
feel  while  he  was  in  the  campaign.  The  work  must  be  done  before  the 
members  of  the  legislatures  are  elected.  *  *  * 

To  accomplish  results  the  various  insurance  organizations  throughout 
the  country  should  co-operate.  A  bureau  should  be  established,  com¬ 
posed  of  a  representative  from  each  organization  of  insurance  companies 
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in  the  United  States,  whose  duty  it  shall  be  to  prepare  statistics  com¬ 
paring  the  burdens  of  insurance  with  other  businesses,  arranging  argu¬ 
ments  showing  the  inequality  of  taxes,  and  distribute  this  literature 
direct  to  the  policyholders  of  every  company,  and  at  proper  times  ap¬ 
pear  before  legislative  committees  and  present  the  facts  showing  the  in- 
iustlce  of  the  taxes  imposed.  Let  this  bureau  be  composed  of  the  ablest 
men,  and  be  paid  adequate  salaries  to  command  their  best  services,  so 
that'systematic,  efficient  and  positive  work  will  be  done.  Insurance  com¬ 
panies  can  well  afford  to  maintain  such  a  bureau  at  an  expense  of  $100,- 
000  per  year  for  the  next  two  to  five  years.  They  will  gain  as  the  re¬ 
sult  of  such  work  a  release  from  taxation  of  from  five  to  ten  million 
dollars  per  annum.  This,  in  my  opinion,  is  the  only  way  that  relief  can 
ever  be  achieved.  *  *  * 

RETALIATORY  LEGISLATION. 

1  shall  devote  but  little  time  to  the  consideration  of  this  branch  of 
the  subject.  Just  what  is  meant  by  retaliatory  legislation  is  somewhat 
confused  in  the  minds  of  most  writers.  There  are  two  classes  of  this 
kind  of  legislation.  First,  where  positive  and  fixed  laws  are  enacted  for 
the  imposition  of  burdens  merely  because  other  States  have  enacted  bur¬ 
densome  laws,  with  no  provision  for  relaxation.  To  illustrate:  one  State 
imposes  a  tax  of,  say,  three  per  cent  on  gross  incomes.  Another  State 
will  retaliate  by  imposing  the  same  tax,  with  no  provision  for  an  abate¬ 
ment  of  the  tax  on  condition  that  the  offending  State  will  release  such 
lax.  This  kind  of  retaliation  has  been  characterized  as  barbarous,  for 
the  reason  that  it  appears  to  be  vindictive  or  revengeful.  The  other 
class  may  be  designated  as  reciprocal,  rather  than  retaliatory.  The  law 
is  so  enacted  that  a  burdensome  tax  is  only  imposed  on  condition  that 
the  offending  State  insists  on  the  excessive  tax;  provision  is  made  that 
so  soon  as  the  offending  State  withdraws  its  tax,  then  the  burden  is 
removed  by  the  resisting  State.  Such  legislation  as  the  last  mentioned 
is  not  subject  to  the  same  criticism  as  the  first.  It  simply  means  that 
we  tax  you  because  you  tax  us;  the  moment  you  remove  your  tax  we 
will  remove  our  tax.  This  is  fair,  this  is  just,  and  should  have  a  very 
salutary  effect.  I  can  see  no  objection  to  such  legislation.  There  are 
twenty-five  States  in  the  Union  that  have  enacted  such  laws,  and  it 
would  seem  there  can  be  no  fair  argument  against  it.  *  *  * 

Another  kind  of  retaliation  which  the  insurance  companies  may  them¬ 
selves  inaugurate  has  been  suggested  to  me  by  Mr.  William  J.  Graham, 
actuary  of  Minneapolis,  Minn.  He  thinks  the  companies  should  make  a 
direct  variation  in  the  premium  or  in  the  dividend,  returns  in  each 
State  in  proportion  to  the  variation  in  taxes;  that  is,  in  a  State  charg¬ 
ing  a  greater  tax,  the  premiums  should  be  higher,  or  the  dividends  less 
than  in  a  State  charging  a  lesser  tax.  Thus  policyholders  would  come 
to  realize  the  truth  that  taxes  are  paid  by  them,  and  they  would  see 
the  importance  of  bringing  about  a  change.  If  this  system  should  be 
adopted  by  all  the  companies  simultaneously,  one  company  would  not 
have  an  advantage  over  another  according  as  they  may  do  business  in 
States  having  high  or  low  taxation.  *  *  *  _ 

If  the  companies  wil]  agree  upon  a  just  basis  of  taxation,  upon  a  plan 
of  operation,  select  able  and  efficient  men  to  execute,  and  provide  suffi¬ 
cient  expense  money,  within  a  few  years,  in  my  humble  judgment,  the 
burdens  of  taxation  will  surely  be  removed. 

In  continuing  the  discussion  Russell  T.  Byers  stated  as  his  opinion 
that  the  principle  of  retaliatory  legislation  was  wrong,  and  the  adoption 
of  such  methods  would  ultimately  result  in  intensifying  the  present  evil. 
George  B.  Peck  of  Des  Moines  also  took  part  in  the  discussion  and  said 
that  while  insurance  companies  could  not  hope  to  escape  taxation,  still 
the  taxation  should  be  limited  to  the  cost  of  maintaining  the  Insurance 
Department. 

As  a  result  of  this  discussion  the  following  resolutions  were  adopted. 

Resolved,  by  the  American  Life  Convention,  That  we  realize  the 
fact  that  the  present  system  of  taxation  of  life  insurance  companies  is 
cumbersome,  unfair,  inequitable  and  unjust  to  the  companies  as  to  the 
policyholders,  who  actually  pay  these  taxes. 

Resolved,  That  we  earnestly  favor  the  adoption  of  a  uniform  system 
of  taxation  throughout  the  United  States  for  life  insurance  companies 
upon  a  fair,  just  and  equitable  basis,  and  we  stand  ready  to  join  hands 
and  co-operate  with  all  other  organizations  interested  in  bringing  about 
this  desired  result. 

Resolved,  That  the  methods  and  manner  of  this  co-operation  and  of 
accomplishing  the  purpose,  shall  be  referred  to  a  special  committee,  con¬ 
sisting  of  the  representatives  of  this  convention.,  who  shall  be  m  at¬ 
tendance  at  the  meeting  of  the  inter-State  commissioners  to  be  held  at 
Detroit,  Mich.,  August  25  to  27,  such  special  committee  to  represent  this 
convention  at  said  meeting,  and  after  that  meeting  said  subject  matter  is 
to  be  referred  to  the  executive  committee  of  the  American  Life  Con¬ 
vention  with  power  to  act. 

The  second  topic  of  discussion  at  the  morning's  session  was  Policy 
Provisions  as  Interpreted  by  the  Courts,”  C.  A.  Atkinson  leading  the 
discussion.  The  general  opinion  of  all  delegates  taking  part  in  this 
discussion  seemed  to  be  that  the  courts,  as  a  rule,  were  prejudiced 
against  life  insurance  companies.  Many  examples  were  cited  of  illogi¬ 
cal  decisions  and  inconsistent  -interpretations  of  policy  contracts.  It 
was  admitted  that  uniform  laws  were  practically  impossible,  but  the 
opinion  was  expressed  that  if  uniform  interpretations  could  be  obtained 
of  the  laws  as  they  stand  at  present  on  the  statute  books,  considerable 
headway  would  be  gained.  In  discussing  the  question  of  avoidance  of 
the  policy  contracts,  on  account  of  breach  of  warranties,  Mr.  Atkinson 
expressed  the  opinion  that  many  companies  in  drafting  their  policy  con¬ 
tracts  made  the  mistake  of  using  too  many  words,  and  as  a  consequence 
overstepped  themselves.  He  believed  that  if  the  companies  confined 
themselves  to  the  use  of  the  word  "warranties”  and  excluded  the  use 


of  such  words  as  "representations”  and  “agreements”  the  courts  would 
decide  in  their  favor,  but  his  experience  was,  that  wherever  the  word 
"warranties”  was  used  in  combination  with  such  words  as  “repre¬ 
sentations”  or  “agreements,”  the  courts  decided  that  the  answers  and 
statements  of  the  applicant  could  not  be  held  to  be  warranties.  Wher¬ 
ever  possible,  the  courts  held  that  the  answers  and  statements  made  by 
applicants  were  representations,  and  not  warranties. 


PROFIT  AND  LOSS  EXHIBIT  OF  THE  UNIVERSAL  REPORT  BLANK. 


C.  H.  Beckett,  actuary  of  the  La  Fayette  Life,  read  a  valuable  paper 
on  the  above  topic,  going  extensively  into  the  technical  side.  Among 
other  things,  he  said: 

The  gain  and  loss  exhibit  now  required  by  the  Insurance  Department 
of  most  States  is  a  detailed  summary  of  the  company’s  financial  trans¬ 
actions  for  the  year.  In  those  items  entering  into  the  advance  calcula¬ 
tions  a  comparison  is  made  of  the  experience  of  the  year  with  all  funds, 
as  classified  and  itemized  in  the  report,  and  the  amounts  expected  and 
for  which  provision  was  made  by  the  company  in  the  interest  rate  and 
the  mortality  table  adopted  and  the  expense  allowance  provided.  *  .  *  * 

The  business  of  a  company  is  now  viewed  not  merely  as  an  entirety, 
but  the  departments  and  subdivisions  of  the  business  analyzed  not  only 
by  the  supervising  departments  but  also  by  the  officers  and  directors  of 
the  company.  It  appears  that  we  now  have  reached  a  period  when  it  is 
necessary  for  life  insurance  companies  to  keep  close  track  of  the  busi¬ 
ness  from  day  to  day.  This  knowledge  would  apply  not  merely,  to  the 
assets,  receipts  and  disbursements  of  the  company,  but  also  to  its  lia¬ 
bilities,  deferred  and  outstanding  premiums  and  to  all  other  items  that 
a  board  might  desire  at  any  time  in  order  to  form  proper  judgments  as 
to  the  business  of  the  company.  *  *  * 

The  value  of  the  gain  and  loss  exhibit  has  been  the  subject  of  some 
discussion,  but  since  it  is  now  required  by  the  departments,  our  prob¬ 
lem  is  thereby  simplified.  It  is  for  us  simply  a  question  of  computation 
and  preparation  in  the  form  required  in  the  blanks,  provided  us. 

I  am  moved  to  say  in  passing,  however,  that  while  the  gain  and  loss 
exhibit  is,  of  course,  open  to  abuses  and  misrepresentation,  if  it.be  used 
unfairly  or  unintelligently  as  a  comparative  exhibit,  it  has  an  intrinsic 
worth  to  the  insurance  official  in  studying  the  business  of  his  com¬ 
pany  and  planning  for  its  welfare.  The  items  are  set  out  on  this  sheet, 
in  a  manner  that  can  be  explained  and  understood.  The  report  is  of 
very  great  interest  to  the  actuary  himself  for  internal  use  in  his  com¬ 
pany,  and  if  the  account  is  accurately  computed  and  understood,  it  is 
of  equal  value  to  those  who  are  directing  the  business  of  the  company. 
The  value  of  the  information  set  forth  is  directly  proportional  to  the 
accuracy  of  its  computation  and  its  freedom  from  estimates. 

Questions  of  bookkeeping  must  necessarily  enter  into  the  problem,  as 
will  also  the  complexity  of  the  company’s  business.  A  company  with 
policies  on  its  books  based  upon  more  than  one  rate  of  interest  and 
possibly  two  mortality  tables  will  have  to  consider  the  problem  of  the 
division  of  its  business  in  component  parts.  It  would  seem  advisable  as 
far  as  possible  to  adopt  such  system  as  would  most  nearly  correspond 
to  the  system  practiced  by  the  home  State  Department  so  that  the  com- 
pany’s  registers  and  valuation  sheets  could  be  readily  checked  with  the 
department  records  in  order  to  be  effective  and  expeditious. 

The  books  of  different  companies  devised  with  particular  objects  m 
view  will  not  be  uniform  in  convenience  of  adaptability  to  any  one 
method.  A  company  using  a  group  card  system  and  computing  its  net 
premiums,  loadings,  tabular  costs,  etc.,  from  these  group  cards  would  not 
find  the  same  identities  and  formulm  convenient  that  would  be  used  by 
a  company  making  seriatim  valuations  only.  The  present  paper  will 
accordingly  offer  several  formulae  of  identities  which  may  be  found  use¬ 
ful  as  alternates  in  checking  calculations.  . 

While  some  State  departments  require  their  home  companies  to  make 
a  seriatim  valuation,  a  valuation  by  groups  where  the  business  of  each 
vear  is  kept  separate  and  entered  on  the  group  cards. according  to  age 
at  entry  and  kind  of  policy  is  certainly  valuable  for  internal  purposes 
and  practically  necessary  in  preparing  or  checking  some  items  of  the 
gain  and  loss  account,  since  the  schedule  is  made  up  to  December  31, 
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The  discussion  was  carried  on  by  several  of  the  actuaries  present,  and 
opinion  was  expressed  that  while  there  could  be  no  objection  to  allow¬ 
ing  the  State  Department  officials  access  to  the  exhibit,  it  was  not  right 
that  it  should  be  made  part  of  the  published  statement  of  the  company. 

The  next  paper  on  the  programme  was  presented  by  Thos.  F.  Daly, 
president  of  the  Capitol  Life,  on  “How  to  Secure  Business  from  the 
Standpoint  of  a  Young  Company.”  Mr.  Daly  suggested  that  instead  of 
paying  agents  commissions  which  everyone  knows  to  be  too  high  and 
impoverishing  the  surplus  by  so  doing,  we  should  rather  endeavor  to 
appeal  to  their  common  sense  and  business  ability,  showing  them  that 
the  best  results  are  obtained  if  they  make  a  contract  by  which  the  com¬ 
pany  may  be  happy  in  its  business  relations  with  them,  as  a  contract 
that  is  not  good  for  both  parties  will  not  stand  the  test  of  time.  The 
amendments  to  the  New  York  laws  had  provided  an  opportunity  for 
every  honest  company  to  get  its  business  at  a  less  cost  than  has  been 
possible  for  many  years,  but  it  appeared  to  him  that  the  companies 
operating  outside  of  New  York  State  have  so  far  failed  to  take  ad¬ 
vantage  of  the  changed  conditions,  and  he  suggested  that  it  might  be 
better  to  reform  ourselves  than  to  wait  for  the  enactment  of  laws  for  this 
purpose.  Continuing,  he  stated  that  it  is  a  known  fact  that  wherever 
high  commissions  are  paid  and  high-pressure  methods  are  used,  the 
agent  nearly  always  rebates;  renewals  from  business  of  this  nature  are 
always  very  unsatisfactory.  For  this  reason  he  advocated,  instead  of 
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high  first  year's  commissions,  the  payment  of  fair  renewal  commis¬ 
sions,  which  would  tend  to  introduce  a  more  stable  class  of  business. 

He  appealed  to  the  companies  to  cast  envy,  malice  and  hate  aside,  and 
to  substitute  methods  of  friendly  rivalry,  which  he  was  sure  would 
give  life  insurance  a  higher  standing  before  the  public. 

The  business  of  the  convention  was  brought  to  a  close  on  Friday 
afternoon,  when,  after  considerable  discussion,  it  was  unanimously  de¬ 
cided  to  accept  the  invitation  of  the  Ohio  companies  to  hold  the  next 
convention  at  Cincinnati.  The  reports  of  the  various  committees  were 
submitted  at  this  session,  and  the  following  officers  elected  for  the  ensuing 
year:  President,  Samuel  B.  Smith,  counsel  for  the  Volunteer  State  Life, 
Chattanooga,  Tenn.;  secretary  and  treasurer,  T.  W.  Blackburn,  secre¬ 
tary  of  the  Bankers  Reserve  Life,  Omaha,  Neb.;  executive  committee, 
B.  H.  Robison,  A.  M.  Gildersleeve,  I.  M.  Hamilton,  W.  K.  Beilis  and  J.  B. 
Reynolds. 

There  being  no  further  business  the  meeting  adjourned  sine  die. 

Besides  the  regular  sessions  of  the  convention  an  executive  meeting 
was  held  on  Wednesday  evening,  and  the  members  and  the  ladies  sat 
down  to  dinner  together  in  the  convention  hall  at  the  Albany  Hotel  on 
Thursday  evening. 

On  Friday  night  the  delegates  met  together  for  the  last  time  at  the 
invitation  of  the  Colorado  National  and  the  Capitol  Life,  the  two  local 
companies,  at  the  Country  Club  for  dinner,  and  afterwards  a  party  was 
made  up  to  visit  Lakeside.  This  last  meeting  was  perhaps  the  pleas¬ 
antest  of  the  whole  series  and  left  the  most  agreeable  impression  upon 
the  departing  delegates. 

ROSTER  OF  COMPANIES  AND  REPRESENTATIVES  PRESENT. 

American  Central  Life,  Indianapolis,  Ind. — Russell  T.  Byers,  counsel. 

Bankers  Reserve  Life,  Omaha,  Neb. — B.  H.  Robison,  president;  T.  W.  Black¬ 
burn,  secretary. 

Central  Life  Assurance  Society,  Des  Moines,  Iowa. — George  B.  Peak, 
president 

Capitol  Life,  Denver,  Col. — Thomas  F.  Daly,  president;  W.  E.  Hutton,  counsel; 
Fred  W.  Bailey,  secretary;  George  Graham,  Jr.,  actuary. 

Central  Life  of  Illinois,  Ottawa,  Ill. — W.  F.  Weese,  vice-president;  E.  W. 
Appleby,  secretary. 

Citizens  Life,  Louisville,  Ky. — W.  H.  Gregory,  president;  J.  W.  Lamb,  third 
vice-president. 

Colorado  National  Life,  Denver,  Col. — T.  B.  Stearns,  president;  A.  M.  Gilder¬ 
sleeve,  vice-president;  H.  L.  Sears,  secretary;  R.  E.  Pierce,  assistant  secretary; 
L.  G.  Mullix,  agency  secretary;  W.  H.  Mastin,  superintendent  of  agencies. 

Columbia  Life,  Cincinnati,  Ohio. — Dr.  Felix  G.  Cross,  president. 

Columbia  Life  and  Trust,  Portland,  Ore. — M.  M.  Johnson,  treasurer. 

Commonwealth  Life,  Louisville,  Ky. — Darwin  W.  Johnson,  secretary. 

Continental  Life  and  Trust,  Salt  Lake  City,  Utah. — W.  H.  Cunningham, 
secretary. 

Federal  Life;  Chicago,  Ill. — C.  A.  Atkinson,  vice-president  and  general  counsel. 

Indiana  National,  Indianaoplis,  Ind. — S.  C.  Renick,  assistant  secretary. 

Jefferson  Standard  Life,  Raleigh,  N.  C.— Charles  W.  Gold,  secretary. 

Kansas  City  Life,  Kansas  City,  Mo. — J.  B.  Reynolds,  president. 

Lafayette  Life,  Lafayette,  Ind. — H.  E.  Click,  president;  Dan  W.  Simms,  gen¬ 
eral  counsel;  Dr.  M.  M.  Lairy,  medical  director;  C.  H.  Beckett,  actuary. 

Lamar  Mutual  Life,  Jackson,  Miss. — W.  Q.  Cole,  president. 

Majestic  Life,  Indianapolis,  Ind. — Richard  D.  Hughes,  president. 

Meridian  Life  and  Trust,  Indianapolis,  Ind. — Everett  Wagner,  vice-president. 

Northern  Life,  Chicago,  III. — G.  F.  Flick,  president. 

Occidental  _  Life,  Albuquerque,  N.  M. — N.  H.  O'Reilly,  secretary. 

Reliable  Life,  Indianapolis,  Ind. — C.  A.  Woods,  vice-president. 

Reserve  Loan  Life,  Indianapolis,  Ind. — W.  K.  Beilis,  secretary;  Guilford  A. 
Deitch,  general  counsel;  G.  L.  Staymen,  assistant  secretary. 

Security  Mutual  Life,  Lincoln,  Neb. — W.  A.  Lindly,  president. 

Southwestern  Life,  Dallas,  Tex. — Represented  by  T.  F.  King. 

State  Mutual  Life,  Rome,  Ga. — Caldwell  Porter,  vice-president;  L.  A.  Dean, 
general  counsel. 

United  States  Annuity  and  Life,  Chicago,  Ill. — Lucius  McAdam,  actuary. 

volunteer  State  Life,  Chattanooga,  Tenn. — Theo.  F.  King,  vice-president  and 
secretary;  Samuel  B.  Smith,  counsel. 

Mutual  Life,  Council  Bluffs,  Iowa. — C.  M.  Atherton,  president;  A. 
W .  Lanmck,  secretary-  Grant  Augustine,  medical  director. 

Western  Reserve  Life,  Muncie,  Ind. — David  B.  Campbell,  vice-president. 

Western  Union  Life,  Spokane,  Wash.— Paul  L.  Woolston,  actuary. 


Illinois  Life  Insurance  Company— Convention  of  $100,000  Club. 

The  fifth  annual  convention  of  the  $100,000  club  of  the  Illinois  Life 
Insurance  Company  began  to-day  and  will  terminate  on  Saturday.  The 
headquarters  of  the  convention  are  in  the  Bellevue-Stratford  Hotel, 
Philadelphia.  The  officers  of  the  club  are:  Guy  M.  Withers,  president; 
Fred  W.  Weston,  first  vice-president;  Edward  H.  Watson,  second  vice- 
president;  Edward  J.  Hutchinson,  third  vice-president;  K.  B.  Korrady, 
secretary. 

To-day  and  to-morrow  a  large  number  of  interesting  addresses  will 
be  made  by  the  club  members,  and  this  afternoon  an  informal  luncheon 
will  be  given  at  the  Bellevue-Stratford,  followed  by  a  trip  by  special 
train  to  League  Island  Navy  Yard  and  Willow  Grove  Park,  where  dinner 
will  be  served  and  a  concert  rendered  by  Sousa’s  band.  The  evening 
will  be  spent  in  amusement.  Following  the  business  session  Friday 
morning  an  automobile  tour  of  Philadelphia’s  many  places  of  interest 
will  be  made,  and  a  banquet  given  at  the  Racquet  Club  by  Lockyer  & 
Rhawn,  Inc.  A  theatre  party  will  be  given  on  Friday  evening  for  the 
ladies,  and  Saturday  will  be  spent  at  Atlantic  City.  On  Sunday  morn¬ 
ing,  after  a  farewell  breakfast,  the  members  will  return  to  their  homes. 


The  convention  is  being  held  in  the  progressive  and  thorough  style  char¬ 
acteristic  of  the  Illinois  Life  management,  and  is  bound  to  wield  an  im¬ 
portant  influence  in  the  company’s  welfare. 


NATIONAL  CONVENTION  OF  INSURANCE  COMMISSIONERS. 
Annual  Session  at  Detroit — Programme  One  of  Department 
[Practices  Only — Company  Representatives  as  Quests — 
Opening  Ceremonies — The  President’s  Address. 

[Special  Report  for  The  Spectator.] 

Detroit,  Mich.,  August  25. — A  report  made  by  the  insurance  committee 
of  the  American  Bar  Association  at  Portland,  Maine,  last  August  came 
in  for  criticism  at  the  session  of  the  National  Convention  of  Insurance 
Commissioners  this  afternoon.  As  President  Reau  E.  Folk  put  it.  Super¬ 
intendent  of  Insurance  Rittenhouse  of  Colorado  rose  to  a  question  of 
personal  privilege,  and  in  a  conservatively  phrased  address  called  at¬ 
tention  to  the  unwarranted  charges  made  against  insurance  supervising  \ 
officials  by  the  report  in  question.  He  argued  that  criticisms  of  that 
kind  were  unfair,  in  that  they  belittled  the  honesty  of  the  Commissioners 
and  gave  no  credit  for  the  good  accomplished.  What,  he  asked,  had  the 
lawyers  done  to  change  the  laws  regarding  taxation,  which  the  com¬ 
mittee  claimed  were  utterly  unjust?  The  words  of  the  committee  were 
not  approved  by  the  officers  of  insurance  companies  who  had  recognized 
that  supervision  had  taken  a  long  step  forward  within  the  past  ten 
years.  Mr.  Rittenhouse  urged  that  the  lawyers  devote  some  of  their 
energies  to  helping  the  Insurance  Commissioners  and  the  companies  to 
improve  the  statutes,  and  commended  to  them  the  old-time  proverb, 
“You  cannot  saw  wood  with  a  hammer.”  At  the  conclusion  of  his  re¬ 
marks,  a  resolution  was  passed  authorizing  their  incorporation  as  a 
part  of  the  proceedings,  and  thereby  expressing  the  sentiment  of  the 
convention  as  against  the  committee  of  the  American  Bar  Association. 
The  Insurance  Commissioners  this  year  are  to  have  the  floor  entirely  to 
themselves,  and  the  fact  that  twenty-five  States  answered  the  roll  call 
would  indicate  that  the  programme  laid  down  is  a  good  one.  Some 
ninety  delegates  and  guests  were  present  at  10:30  this  morning  when 
President  Folk  called  the  thirty-ninth  session  to  order.  Addresses  of 
welcome  were  made  by  W.  C.  Maybury  for  the  Governor  of  Michigan, 
and  Colonel  Barlow  for  the  mayor  of  the  city,  untoward  circumstances 
having  prevented  the  officials  selected  being  present.  The  response  was 
made  by  Commissioner  J.  A.  Hartigan  of  Minnesota,  in  the  absence  of 
B.  F.  Carroll  of  Iowa,  who  is  busy  with  county  fairs  in  his  campaign  for 
Governor.  The  welcoming  speeches  having  been  disposed  of,  the  presi¬ 
dent  then  read  the  annual  address. 

THE  PRESIDENT’S  ADDRESS. 

We  have  gathered  here  from  the  different  Commonwealths  of  the 
Union,  each  bearing  a  commission  of  high  and  sacred  trust  from  his  con¬ 
stituents.  We  have  come  for  the  purpose  of  considering  questions  of 
vital  moment  to  the  people  of  our  several  jurisdictions,  questions  in¬ 
volving  the  proper  supervision  and  regulation  of  the  great  business  of 
insurance,  which  in  its  various  branches  has  become  so  closely  inter¬ 
woven  with  our  commercial  fabric  and  our  social  and  economic  life. 
The  insurance  interests  supervised  by  the  members  of  this  convention 
aggregate  in  assets  several  billions  of  dollars,  and  collect  annually  hun¬ 
dreds  of  millions  of  dollars.  When  it  is  remembered  that  those  who  are 
making  these  contributions,  those  who  have  paid  in  this  vast  aggregate 
amount  of  money  are  relying  upon  the  members  of  this  association  for 
watch-care,  to  the  end  that  companies  are  able  to,  and  do,  carry  out  their 
contracts  in  good  faith,  the  extent  of  the  responsibilities  resting  upon  us 
may  be  realized,  and  the  gravity  of  our  guardianship  may  be 
appreciated.  *  *  * 

It  is  my  purpose  in  this  address  to  treat  in  general  terms  of  the  sub¬ 
ject  of  insurance  supervision  from  a  basic  standpoint,  if  you  please.  I 
am  probably  threshing  over  old  straw  when  I  say  I  am  in  favor  of  State 
supervision  as  against  National  supervision.  All  of  us  have  heard  much 
in  the  past  few  years  on  the  subject  of  National  supervision.  But  its 
advocates  have  encountered  a  serious  barrier.  It  could  only  be  accom¬ 
plished  by  an  amendment  to  the  Federal  constitution.  That  insurance  is 
not  commerce  has  been  maintained  by  a  long  line  of  decisions  of  the 
Supreme  Court  of  the  United  States,  beginning  with  the  opinion  in  the 
famous  case  of  Paul  vs.  The  State  of  Virginia,  forty  years  ago.  Insur¬ 
ance  is,  therefore,  as  the  constitution  now  stands,  not  subject  to  regu¬ 
lation  by  Congress  under  the  commerce  clause  of  that  instrument.  It 
has  been  the  policy  of  the  States  of  this  Republic  to  cede  to  the  Federal 
Government  such  of  their  powers  as  are  impracticable  for  the  States 
themselves  to  exercise.  Among  the  reserved  rights  of  the  States  is 
that  of  regulation  and  control  of  corporations  in  the  exercise  of  any 
functions  apart  from  inter-State  commerce.  For  the  States  to  confer 
upon  the  Federal  Government  the  power  of  control  of  insurance  companies 
would  be  a  long  step  towards  centralization,  which  would  be  viewed  by 
many  with  alarm,  and  it  is  hardly  likely  in  the  present  state  of  the 
public  mind  such  a  movement  would  receive  widespread  favor.  But 
even  with  the  constitutional  barriers  removed,  the  supplanting  of  State 
supervision  by  National  supervision  would  justly  arouse  grave  appre¬ 
hensions  as  to  wisdom  and  sound  public  policy.  I  believe  the  public  has 
more  a  guarantee  of  protection  when  forty  or  more  supervisory  eyes  are 
upon  the  insurance  system  than  if  only  one  supervisory  eye  were  upon 
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it  I  believe  the  policyholder  with  a  grievance  has  better  opportunity  for 
redress  when  he  has  an  officer  of  his  State  convenient  of  access  than  if 
he  could  only  take  his  troubles  to  an  official  at  the  Nation’s  capital. 
State  supervision  may  have  its  faults,  but  with  all  its  faults  it  has  been 
'distinctly  successful  and  each  year  finds  it  upon  a  higher  plane  of 
efficiency.  Whatever  good  could  be  accomplished  by  National  super¬ 
vision  can  be  accomplished  through  this  convention — that  is,  through  this 
convention,  on  such  matters  as  may  be  deemed  proper,  the  States  can  be 
brought  to  act  in  concert.  *  *  * 

Insurance  supervision  essentially  partakes  of  the  paternal  function  on 
the  part  of  the  State.  Because  of  the  peculiar  nature  of  the  business,  no 
other  policy  will  suffice.  An  insurance  contract  is  a  delicate  contract. 

It  is  a  promise  to  pay  conditioned  upon  the  happening  of  some  event, 
and  unless  there  be  sufficient  funds  behind  this  promise  to  pay  to  guar¬ 
antee  its  fulfillment  when  by  death  or  disaster  it  is  suddenly  brought 
■to  maturity,  it  may  be  of  no  value  except  as  an  attractive  piece  of  paper. 

It  is  not  practicable  for  the  average  citizen  to  know  the  financial  re¬ 
sponsibility  of  the  company  that  seeks  his  business.  Its  head  office  may 
be  hundreds  or  thousands  of  miles  away.  Sound  public  policy  there¬ 
fore  demands  that  each  State  should  exercise  that  watch-care  for  her 
citizens  at  large  which  it  is  practically  impossible  for  the  average  citizen 
to  exercise  for  himself.  The  State  sets  up  standards  calculated  to  pro¬ 
mote  safety  and  solvency  and  fair-dealing,  and  designates  an  official 
whose  duty  it  is  to  require  every  company  before  it  receives  license  to 
exercise  the  privilege  of  seeking  contracts  with  its  citizens  to  measure  up 
to  these  standards  and  to  maintain  these  standards  on  penalty  of  with¬ 
drawal  of  license.  Of  necessity  this  official  is  clothed  with  large  dis¬ 
cretionary  powers  in  carrying  into  effect  the  purpose  of  the  supervisory 
1  a  w  s  ^  ^  ^ 

'  The  first  underlying  purpose  of  supervision  was  the  ascertainment  of 
solvency,  the  notion  being  that  the  policyholder  and  the  company  could 
wrestle  out  any  differences  if  the  company  should  be  good  for  a  judicial 
judgment.  But  under  the  evolution  of  our  laws  it  has  become  just  as 
much  a  duty  for  the  Insurance  Commissioner  to  protect  the  public  from 
impositions  by  a  solvent  company  as  to  protect  it  from  the  fraudulent 
operations  of  an  insolvent  one.  In  laws  recently  enacted  in  some  of  our 
States  on  the  subject  of  life  insurance,  this  idea  is  especially  empha- 
sized. 

As  I  stated  a  moment  ago,  the  central  idea  upon  which  this  associa¬ 
tion  was  founded  is  that  of  adopting  uniform  blanks  in  accordance  with 
which  companies  are  required  to  make  their  annual  financial  reports. 
We  gather  in  this  convention,  each  of  us  having  discretionary  power  from 
his  State  as  to  the  form  in  which  he  shall  require  the  companies  doing 
business  in  his  State  to  report,  each  of  us  desiring  that  these  reports 
shall  give  the  fullest  information  as  to  the  financial  working  of  each  of 
the  companies  reporting,  and  by  the  exercise  of  our  combined  wisdom, 
evolve  the  convention  blanks,  one  for  each  character  of  insurance.  Any 
commissioner,  of  course,  could  require  reports  on  different  forms,  or  add 
to  or  take  from  the  forms  adopted.  This  convention  has  no  power  or 
disposition  to  bind  any  member  on  any  matter  relating  to  the  perform¬ 
ance  of  his  duties  to  his  constituents.  But  I  think  it  would  be  difficult 
to  get  any  more  information  than  is  called  for  in  these  convention 
blanks.  They  turn  a  company  inside  out.  Each  year  new  thoughts  find 
their  way  into  the  blanks,  and  better  ways  of  getting  at  the  same  things 

are  developed.  *  *  *  . 

There  is  another  exceedingly  high  function  of  this  convention,  as 
well  as  of  each  Commissioner  composing  it.  That  function  bears  upon 
the  subject  of  new  legislation  in  the  various  branches  of  insurance  to 
carry  more  perfectly  into  effect  the  protective  purpose  underlying  al 
of  our  statutes.  The  Insurance  Commissioner,  if  he  measures  up  to  the 
full  responsibility  of  his  trust,  should  not  only  protect  his  people  from 
unworthy  companies,  not  only  enforce  without  partiality,  and  without 
fear  laws  already  on  the  statute  books,  but  he  should  utilize  the  oppoi  - 
tuni'ties  afforded  him  for  the  study  of  the  great  question  of  insurance 
and  give  to  the  legislature  of  his  State  the  full  benefit  of  hi3  judgment 
as  to  what  legislation  may  be  needed  to  meet  conditions  and  give  more 
perfect  protection  to  the  public.  It  is  also  his  duty  to  advise  against 
legislation  that  may  be  hurtful.  This  function  is  expected  of  any  official, 
but  especially  of  an  Insurance  Commissioner,  for  the  insurance  question, 
in  many  particulars,  is  a  technical  one,  and  comparatively  few  legisla¬ 
tors  are  trained  in  its  knowledge.  Law-makers  may  not  always  adopt 
the  recommendations.  The  fault  may  be  with  the  Commissioner  in  not 
making  his  recommendations  clear,  or  it  may  be  the  fault  of  legisla¬ 
tive  indifference,  or  the  trouble  may  be  with  the  insurance  lobby  drawn 
together  by  the  centripetal  force  of  a  so-called  "objectionable 
bill.”  *  *  * 

For  some  years  there  has  been  a  discussion  by  members  of  this  con¬ 
vention,  as  well  as  by  congresses  of  our  fraternal  societies,  of  the  matter 
of  a  uniform  law  governing  fraternal  insurance.  There  are  some  States, 
including  my  own,  which  believe  they  now  have  satisfactory  statutes  on 
the  subject  of  fraternal  insurance,  but  in  a  great  majority  of  States  this 
question  is  still  an  open  one.  The  fraternal  insurance  system  of  this 
country  bears  an  important  and  vital  relation  to  our  civilization,  to  our 
social  and  economic  life,  and  every  effort  by  wise  and  patriotic  men  at 
its  head  to  elevate  it  to  a  higher  point  of  efficiency  should  receive  the 
hearty  co-operation  and  encouragement  of  Insurance  Commissioners.  1 
■  believe  the  time  is  now  ripe  when  a  uniform  law  can  be  agreed  upon  to 
be  recommended  to  each  State.  So  far  as  my  State^  is  concerned,  the 
fraternal  people  there  feel  as  I  do,  that  we  have  largely  solved  the 
question,  so  far  as  the  present  is  concerned,  in  the  excellent  law  we  have 
on  our  statute  books  in  Tennessee.  Practically  the  same  law  has  been 

enacted  in  Ohio  and  Louisiana.  .  , 

Among  the  topics  upon  the  programme  of  this  convention  is  that  of 
the  advisability  of  the  adoption  of  a  simplified  form  of  fire  insurance 
policy.  The  form  of  fire  insurance  policy  generally  in  use  in  this 
country  is  what  is  known  as  the  New  York  Standard  form.  Several 
States  have  by  legislative  enactment  adopted  a  standard  form,  but  in 
most  cases  following  almost  identically  the  New  York  Standard  form. 
Massachusetts,  which  never  follows  anybody  in  the  matter  of  insurance, 
has  its  own  form.  I  believe  all  of  these  forms  are  entirely  too  long,  and 
too  unintelligible  to  the  layman,  and  I  believe  a  shorter  and  simpler 


form  would  result  in  more  general  satisfaction  and  benefit.  If  this  con¬ 
vention  should  decide  to  take  up  this  subject  and  select  a  committee  to 
give  consideration  to  it,  that  committee  should  invite  the  views  of  all 
parties  interested,  so  that  its  recommendations  may  be  reached  after  ob¬ 
taining  a  most  comprehensive  knowledge  and  understanding  of  the  sub¬ 
ject.  Among  others,  there  should  be  a  conference  with  the  Credit  Men’s 
Association  of  this  country,  which  has  recently  had  this  matter  under 
discussion,  as  well  as  the  insurance  committee  of  the  American  Bar 
Association.  *  *  * 

During  the  past  year  several  important  conferences  of  Commissioners 
have  been  held  to  discuss  and  consider  the  matter  of  the  valuation  of 
securities.  As  a  result  of  these  conferences,  exceedingly  valuable  work 
has  been  done  in  the  compilation  of  valuations  by  an  expert.  This  work 
was  completed  too  late  to  be  of  value  to  Commissioners  in  passing  upon 
this  year’s  reports,  but  it  has  laid  the  foundation  for  work  along  this 
line  hereafter,  which  can  be  placed  in  the  hands  of  Commissioners  soon 
after  the  first  of  the  year.  This  matter  of  the  proper  method  of  valua¬ 
tion  of  securities  is  an  important  one.  There  are  no  differences  among 
us  as  to  what  we  desire,  but  there  may  be  differences  as  to  how  the 
result  may  be  arrived  at.  But,  in  my  judgment,  whatever  difference  there 
may  be  as  to  the  method  to  be  emoloved  as  a  test  of  solvency,  I  am 
very  strongly  of  the  opinion  that  life  insurance  companies  operating  upon 
the  mutual  plan  should  be  required  to  make  their  settlements  with 
policyholders  on  a  more  equitable  basis  than  that  of  fluctuating  market 
values.  *  *  * 

Roll  call  disclosed  representatives  of  twenty-five  States,  and  two 
late  arrivals  brought  the  number  present  up  to  twenty-seven,  as  follows: 
E.  E.  Rittenhouse,  A.  G.  Hann,  Colorado;  T.  H.  Macdonald,  H.  Pierson 
Hammond,  Connecticut;  Frederick  W.  Potter,  J.  J.  Brinkerhoff,  O.  B. 
Ryan,  Illinois;  C.  W.  Neal,  Indiana;  Chas.  W.  Bell,  P.  P.  Fuller,  Ken¬ 
tucky;  I.  E.  Lang,  Maine;  Benjamin  F.  Crouse,  James  E.  Green,  Mary¬ 
land;  F.  H.  Hardison,  Charles  W.  Fletcher,  Massachusetts;  J.  V.  Barry, 
M.  0.  Howland,  Michigan;  John  A.  Hartigan,  Charles  W.  Arnold,  Min¬ 
nesota;  W.  M.  Henry,  Mississippi;  W.  D.  VanDiver,  Missouri;  D.  O. 
Watkins,  New  Jersey;  Otto  Kelsey,  H.  D.  Appleton,  Nelson  B.  Hadley, 
J.  H.  Woodward,  New  York;  James  R.  Young,  H.  H.  Mowbray,  North 
Carolina;  C.  C.  Lemert,  S.  E.  Stilwell,  Ohio;  T.  J.  McComb,  J.  H. 
Mcllroy,  Oklahoma;  Charles  C.  Gray,  Rhode  Island;  F.  H.  McMaster, 
South  Carolina;  O.  S.  Basford,  South  Dakota;  Reau  E.  Folk,  Tennes¬ 
see;  Thomas  B.  Love,  Texas;  Joseph  Button,  C.  H.  Taylor,  Jr.,  I.  Daven¬ 
port,  Virginia;  J.  W.  Scherr,  West  Virginia;  L.  A.  Anderson,  Wisconsin. 

Past  members  of  the  convention  present  were;  C.  P.  Ellerbe,  F.  A. 
Betts,  H.  R.  Prewitt,  W.  E.  Stevens  and  W.  Q.  Cole.  There  were  several 
company  officials  and  insurance  men  on  hand,  including  B.  H.  Robison 
of  Omaha;  J.  M.  Craig,  W.  H.  Pierson,  S.  H.  Wolfe,  W.  S.  Thummel,  Lee 
J.  Wolfe,  R.  L.  Cox  of  New  York;  R.  O.  Lamb  of  Boston;  several  repre¬ 
sentatives  of  fraternal  orders  and  the  following  casualty  underwriters. 
Edson  S.  Lott,  W.  A.  Moore,  W.  C.  Potter,  Wm.  Bro  Smith,  H.  G.  B. 
Alexander,  R.  J.  Hillas  and  W.  H.  Eldredge. 

On  motion  of  H.  D.  Appleton  of  New  York,  a  committee  of  six  was 
appointed  to  draft  a  suitable  memorial  regarding  the  late  Frederick  L. 
Cutting  of  Massachusetts. 

At  the  afternoon  session,  following  the  address  of  Mr.  Rittenhouse, 
already  referred  to,  the  first  topic  taken  up  was,  “Should  the  item  of 
accrued  taxes  in  reports  be  treated  as  a  liability?"  The  discussion  was 
led  by  Mr.  Hartigan  of  Minnesota,  and  participated  in  by  Messrs.  Crouse 
of  Maryland,  Button  of  Virginia,  Kelsey  of  New  York,  Fletcher  of 
Massachusetts,  Rowland  of  Michigan,  and  Gray  of  Rhode  Island.  Mr. 
Crouse  presented  for  his  argument  a  lengthy  brief,  prepared  by  Robert 
Lynn  Cox,  secretary  to  the  Association  of  Life  Insurance  Presidents. 
Mr.  Macdonald  of  Connecticut  read  a  letter  expressing  the  views  of 
President  J.  M.  Taylor  of  the  Connecticut  Mutual  Life,  which  were  de¬ 
cidedly  against  the  requirement.  After  many  motions  had  been  made 
endeavoring  to  pledge  the  convention  to  definite  action,  it  was  de¬ 
termined  to  lay  the  matter  over  until  Wednesday  morning. 


VALUATION  OF  FIXED  TERM  SECURITIES. 

The  discussion  of  the  above  subject  was  opened  by  Superintendent 
Otto  Kelsey  of  New  York,  who  said  in  part: 

The  custom  of  the  New  York  and  practically  of  all  of  the  State  In¬ 
surance  Departments  has  heretofore  been  to  appraise  the  value  of  se¬ 
curities  carried  as  assets  by  insurance  companies  and  reported  in  the 
annual  financial  statement,  at  the  market  price  quotations  for  the  thirty- 
first  day  of  December  in  each  year.  In  a  few  States  such  action  is  pre¬ 
scribed  by  law,  but  usually  it  has  been  so  entered  as  being  the  most 
convenient  and  definite  method  of  establishing  a  valuation  to  show  ap¬ 
proximately  the  condition  of  a  company  in  a  general  estimate  for  Jhe 
year  wherl  exactness  was  not  essential.  Companies  and  departments 
have  assented  to  the  practice  and  under  ordinary  business  conditions  it 
has  been  sufficiently  accurate. 

h  The  exceptional  and  sensational  fluctuations  in  valuations  of  securi¬ 
ties  during  the  final  months  of  the  past  year  conclusively  show  that  the 
rule  of  taking  market  prices  on  a  specific  date  to  determine  the  true 
value  of  securities  held  by  a  solvent  corporation  as  a  permanent  invest¬ 
ment  for  maturing  policy  contracts,  is  neither  equitable  nor  accurate, 
and  under  such  extraordinary  conditions  as  then  prevailed  must  be  sus 
pended  or  cause  disaster  to  the  very  interests  it  was  designed  to  pro- 
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teet.  An  adherence  to  the  precedent  would  be  unfair  and  inequitable  to 
all  companies,  and  might  in  particular  cases  be  ruinous  to  the  standing 
of  companies  as  a  bookkeeping  proposition  where  the  business  of  in¬ 
surance  is  prosperous,  the  management  competent  and  honest  and  the 
investments  of  high  character  and  ample  for  the  purpose  held,  with  no 
default  m  interest  payments  and  no  question  of  redemption  of  such  se¬ 
curities  in  full  at  maturity.  *  *  * 

A  study  of  different  phases  of  the  problem  of  valuing  securities  leads 
to  considerations  suggesting  a  division  of  insurance-company  holdings 
into  separate  classes.  The  first  class  includes  government,  municipal  and 
corporation  bonds,  individual  loans  secured  by  bond  and  mortgage  on 
real  estate,  collateral  loans,  insurance  policy  loans  and  all  other  forms 
or  securities  bearing  interest  and  falling  due  at  a  fixed  date  which  are 
amply  secured  and  not  in  default  as  to  principal  or  interest.  The  second 
class  includes  corporate  stocks,  real  estate  and  any  other  form  of  asset 
analogous  thereto,  in  so  far  as  return  thereon  is  dependent  upon  circum¬ 
stances  of  management  and  conversion  of  the  asset  is  not  provided  for 
by  contract.  For  this  second  class  of  assets  a  market  valuation,  how¬ 
ever  unstable  from  year  to  year,  appears  to  be  the  only  available  method. 

k  or  corporate  bonds  included  in  the  first  class,  and  especially  when 
owned  by  life  insurance  companies,  a  plan  understood  by  accountants 
and  actuaries  as  the  amortization  method  is  demonstrated  to  be  scien¬ 
tific  in  principle,  tested  by  long  experience,  readily  applied  to  all  fixed 
term  investments,  free  from  the  doubt  or  suspicion  incident  to  the  ex¬ 
ercise  of  individual  judgment,  and  equitable  as  between  interests  under 
one  control  but  entitled  to  impartial  participation  in  funds  accumulated 
for  distribution  The  method  is  based  upon  the  original  purchase  price 
of  bonds  valued  by  computing  their  present  value  under  the  actual  rate 
of  interest  realized  if  the  bonds  are  held  at  maturity.  The  adjustment 
brings  the  bond  exactly  to  its  par  value  at  maturity,  whether  bought  at 
a  premium  or  a  discount,  and  whatever  the  contract  rate  of  interest. 
\\  nile  held,  the  bond  is  unaffected  by  the  inflation  or  collapse  of  market 
puces,  and  fulfills  its  purpose  of  producing  a  steady  income  until  ma¬ 
turity  and  then  supplying  with  certainty  its  proportion  of  principal  to 
meet  the  obligations  of  the  company  for  which  its  payment  has  been 
calculated.  *  *  * 


The  close  of  the  year  1907  disclosed  a  startling  exhibit  of  depreciation 
m  market  values  of  securities.  If  dividends  to  policies  had  been  cal¬ 
culated  upon  the  December  market  basis,  the  greatest  injustice  would 
have  been  inflicted  upon  policyholders  whose  contracts  mature  during 
he  ensuing  year.  Notwithstanding  a  seeming  disappearance  of  surplus, 
the  companies  possess  in  real  values  to  effect  their  purposes  unimpaired 
assets  and  sufficient  revenues  and  surplus  for  substantially  the  amount 
ot  regular  dividends,  provided  quotations  from  sales  are  disregarded  and 
only  actual  business  operations  are  taken  into  account 
For  solvent  life  companies,  and  particularly  those  having  a  large  ag- 
giegate  of  insurance  in  force,  the  conclusion  appears  irresistible  that  a 
method  of  amortization  in  valuing  its  fixed  term  security  holdings  would 
be  scientific  in  principle,  equitable  in  results,  easily  comprehended,  a 
protection  to  the  company  and  a  guaranty  to  policyholders.  Ordinary 
supervision  would  check  a  tendency  toward  the  purchase  and  sale  of 
securities  for  speculative  purposes  instead  of  the  safe  policy  of  long¬ 
term  investments  made  solely  to  mature  obligations.  *  *  * 

Fpon  a  special  examination  by  a  Department  into  the  affairs  of  a 
corporation  to  determine  its  solvency,  the  market  value  of  assets  as  of 
he  date  its  condition  is  to  be  stated  is  indispensable,  inasmuch  as  by 
that  standard  a  complete  liquidation  upon  a  certain  day  is  assumed 
while  the  purpose  of  a  regularly  returned  annual  statement  from  a 
company  is  to  exhibit  its  condition  as  a  going  concern,  the  detail  of 
™n?.fement  and  operations  for  the  year,  and  its  total  of  assets  and 
liabilities,  not  for  a  forced  liquidation,  but  as  measuring  its  resources  and 
surplus  for  the  security  of  policyholders  and  information  to  the  public 
of  its  business  credit  and  standing. 

The  extent  to  which  a  plan  of  amortization  in  the  appraisal  of  se¬ 
curities  would  prove  applicable  to  various  classes  of  insurance  com¬ 
panies,  would  be  determined  in  practice.  There  are  less  obstacles  and 
greater  benefits  suggested  when  long-established  and  prosperous  life 
companies  are  considered  than  are  manifest  in  connection  with  the 
affa’rs  of  fire  insurance  and  the  many  branches  of  casualty,  credit  and 
title  insurance  If  under  all  circumstances  the  rule  of  amortization  were 
invariably  applied  to  security  assets,  there  would  be  occasions  when  cor¬ 
porations  verging  on  insolvency  in  an  examination  might  by  this  method 
appear  to  have  a  surplus  when  at  the  date  of  verification,  upon  a  basis 
of  values  which  could  then  be  realized,  their  condition  would  be  shown 
to  be  such  that  proceedings  should  be  instituted  for  a  receivership 
Ao  inflexible  statutory  rule  seems  possible  in  all  proceedings,  and  no 
precise  limitation  of  the  discretion  and  manner  of  its  exercise  by  super¬ 
vising  authority  can  with  our  present  experience  be  formulated  It  is 
very  doubtful  whether  statutory  regulation  of  the  details  for  an  ap¬ 
praisal  should  be  attempted  until  consistent  efforts  for  a  satisfactorv 
solution  of  the  problem  by  Departments  shall  have  failed.  *  *  * 


(  ommissioner  Hardison  of  Massachusetts,  for  his  part,  declared  that 
market  values  formed  the  best  basis  on  which  to  value  securities  at 
the  end  of  the  year,  and  certainly  in  the  event  of  examinations.  J.  J. 
Biinkerhoff,  actuary  of  the  Illinois  Department,  spoke  strongly  in  favor 
of  the  amortization  plan  of  valuing  bonds,  pointing  out  that  it  was  more 
just  for  the  policyholders  in  preventing  any  decrease  in  dividends  at  a 
time  of  low  market  values.  To  determine  solvency,  assets  should  be 
valued  in  respect  to  their  character  as  liabilities. 

The  final  topic  of  the  session  was  the  Texas  investment  law  pre: 
sented  by  Commissioner  Thomas  B.  Love.  He  began  by  saying  that  he 
hoped  to  point  out  that  the  so-called  Robertson  law  was  a  wise  and 
generous  measure,  but  that  he  would  be  willing  to  see  the  deposit  re¬ 
quirement  withdrawn  so  as  to- avoid  the  tax  on  deposits.  In  giving  some 
figures  of  premiums  and  losses,  he  argued  that  since  1875  some  ninety 
millions  of  dollars  had  been  paid  in  Texas  for  premiums  and  thirty  mil- 
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lions  returned  in  death  losses.  After  allowing  for  commissions  to 
agents,  other  expenses  and  payments  to  policyholders,  he  was  of  the 
opinion  that  at  least  one-half  of  the  money  paid  in  premiums  was  still 
outside  the  State.  As  to  the  fear  that  other  States  might  legislate  sim- 
ilarly,  he  said  that  Texas  was  for  itself,  but  that  policyholders  were  be¬ 
ginning  to  feel  more  interest  in  the  investment  of  their  own  money,  and 
wished  it  invested  in  localities  whose  welfare  appealed  particularly  to 
them.  His  address  was  listened  to  with  close  attention,  and  at  its  close 
adjournment  was  taken  until  Wednesday  morning. 

Commissioner  James  V.  Barry  of  Michigan  is  unremitting  in  his  duties 
as  host,  and  although  the  motto  of  all  the  sessions  is  to  be  business  first, 
last,  and  all  the  time,  the  social  features  are  not  to  be  neglected  when 
the  final  adjournment  is  reached. 


Insurance  Affairs  in  Great  Britain. 

[From  Our  London  Correspondent.] 

Practically  the  whole  of  the  reports  and  accounts  dealing  with  the 
year  1907  have  now  been  issued,  and  these  leave  no  room  for  doubt  that 
the  past  year  has  proved  a  most  favorable  one  for  British  insurance  in¬ 
terests.  With  regard  to  life  assurance,  the  new  business  returns  have 
been  above  the  average,  and  at  least  two  of  our  largest  companies— the 
Prudential  and  the  Norwich  Union— have  created  fresh  records.  In  fire 
insurance  the  loss  ratio  has  been  particularly  satisfactory,  the  average 
losses  of  the  large  offices  being  in  the  neighborhood  of  fifty  per  cent  of 
the  net  premiums  a  result  which  will  go  far  towards  equalizing  the 
heavy  losses  of  the  year  before.  And  in  the  accident  department  the  net 
increase  in  premiums— largely  attributable  to  the  passing  of  the  new 
workmen’s  compensation  act— is  estimated,  in  round  figures,  at  about 
£2,000,000,  while  the  claim  experience  has,  so  far,  been  satisfactory. 

Centenary  celebrations  have  been  to  the  fore.  The  far-famed  Nor¬ 
wich  Union  Life  office  (which  was  founded  in  1808)  has  recently  celebrated 
not  only  its  own  centenary,  but  also  the  bi-centenary  of  the  Old  Ami¬ 
cable  Society  (which  was  founded  as  far  back  as  1706,  and  consequently 
ranks  as  the  oldest  life  assurance  office  in  the  world)  and  which  was 
amalgamated  with  the  Norwich  Union  in  1866.  A  suitable  function  was 
held  at  Norwich,  at  which  well-deserved  congratulations  poured  in  upon 
the  society,  its  directors  and  officers;  and  in  commemoration  of  the  event 
a  magnificent  souvenir,  richly  illustrated  and  entitled  “Peeps  Into  the 
Past,  has  been  prepared,  in  which  the  history  of  the  two  societies — 
and  incidentally  that  of  British  life  assurance — is  traced  from  early  be¬ 
ginnings. 

The  publication  of  such  volumes  is  now  becoming  quite  a  recognized 
institution  here,  and  certainly  constitutes  a  most  effective  advertise¬ 
ment,  and,  in  addition,  serves  to  reproduce  in  permanent  form  a  mass  of 
information  of  considerable  value  to  the  student  of  insurance,  much  of 
which  would  otherwise  be  lost  to  the  public. 

In  point  of  “ordinary”  new  business  returns,  the  Norwich  Union  now 
ranks  as  the  second  largest  of  the  British  (home)  life  offices.  The  report 
and  accounts  for  the  year  1907,  which  were  published  in  time  for  the 
centenary  celebrations,  disclose,  as  is  indeed  fitting,  the  largest  amount 
of  completed  new  business  in  the  career  of  the  society.  The  number  of 
new  life  policies  issued  was  8497,  assuring  £4,822,835,  and  carrying  in 
new  premiums  £215,668.  These  figures  show  an  increase  over  those  for 
the  preceding  year  of  nearly  £700,000  in  sums  assured. 

Members  of  Lloyds,  that  far-famed  institution  which  occupies  so  high 
a  place  In  British  insurance  circles,  are  writing  a  good  deal  of  business 
in  connection  with  the  result  of  the  American  presidential  election. 
There  is  now  a  more  decided  tendency  than  ever  amongst  members  of 
this  institution  to  underwrite  fire,  accident,  workmen’s  compensation, 
and  general  insurance  risks— a  tendency  which  is  not  viewed  with  any 
particular  favor  by  insurance  companies  interested  in  the  respective 
classes  of  business.  There  is  no  doubt  that  at  the  present  time  Lloyds 
is  becoming  increasingly  prominent  in  the  public  mind.  The  Times,  a 
short  time  ago.  had  a  special  article  bearing  upon  the  subject  generally, 
in  which  a  suggestion  was  made  that  a  system  of  audit  of  the  under¬ 
writers'  accounts,  and  the  submission  of  annual  balance  sheets  to  the 
committee  of  Lloyds— the  audit  being  of  a  semi-private  nature,  and  the 
figures  arrived  at  not  necessarily  for  publication  to  the  public— might 
lead  to  still  further  popularity.  In  any  event  it  seems  possible  that  if 
the  miscellaneous  business  of  members  continues  to  increase  at  its 
present  rate,  some  fresh  regulations  may  be  imposed  to  meet  the  broad¬ 
ening  basis  of  the  business  being  transacted,  the  rules  and  regulations 
at  Lloyds  at  present  relating  mainly  to  marine  insurance. 

The  Australian  Mutual  Provident  Society,  which  claims  to  be  the 
largest  “mutual”  life  office  in  the  British  Empire,  having  successfully 
overcome  the  opposition  offered  by  some  of  its  members,  has  now  opened 
a  British  branch,  with  headquarters  in  London.  A  few  words  as  to  this 
celebrated  society  may,  therefore,  not  be  uninteresting.  Established  in 
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1849,  the  accounts  for  the  year  ended  December  31,  1907,  show  an  “ordi¬ 
nary”  premium  income  of  £1,960,751,  and  an  industrial  premium  income 
of  £34,384;  consideration  for  annuities,  £65,931;  interest  receipts,  £1,- 
035,929;  assurance  funds  of  £23,448,736,  and  assets,  as  per  balance  sheet, 
amounting  to  £23,841,490.  The  completed  new  business  for  the  year  was, 
in  the  ordinary  department,  17,797  policies,  assuring  £4,863,553,  and  in 
the  industrial  department  16,648  policies,  assuring  £506,629.  The  so¬ 
ciety  has  secured  a  London  board  of  directors  of  the  highest  standing, 
and  will,  no  doubt,  quickly  make  its  presence  felt.  Its  head  office  is  at 
Sydney,  New  South  Wales.  Charters. 

London,  E.  C.,  August  19,  1908. 


Casualty,  Surety  and  Miscellaneous 


Liability  Pay-Roll  Audits. 

It  seems  a  very  simple  matter,  at  the  initiation  of  liability  underwrit¬ 
ing,  to  insert  a  condition  in  the  contract  that  the  company  should  have 
the  right  and  opportunity  to  examine  the  books  of  the  assured.  While 
this  right  undoubtedly  existed,  it  was  more  than  ten  years  after  the 
first  policy  was  written  before  any  company  was  venturesome  enough  to 
exercise  their  privilege,  and  the  results  were  so  surprising  as  to  compel 
every  other  company  to  follow  suit. 

On  first  impressions  it  might  be  inferred  that  the  companies,  during 
the  first  ten  or  more  years  before  pay  rolls  were  audited,  were  losers  to 
the  extent  of  the  amount  undisclosed,  but  second  thoughts  will  show 
that  there  were  influences  at  work  that  practically  corrected,  to  a  great 
extent,  this  shortage  iq  premium. 

It  will  be  remembered  that  for  many  years  since  1886,  when  liability 
business  was  first  written,  there  were  no  statistics  other  than  those 
which  were  being  slowly  accumulated  inside  the  companies  themselves. 
The  fact  that  it  took  so  many  years  for  the  losses  to  be  ascertained, 
made  the  results  largely  speculative,  but  it  was  upon  such  speculative 
figures  that  the  rates,  from  year  to  year,  were  formulated. 

In  order  to  overcome  the  absence  of  classification  by  occupations  and 
the  experience  thereby,  it  was  the  practice  to  collate  the  facts  for  as 
long  a  period  as  possible  of  the  individual  risk,  and  to  form  an  opinion 
thereon  as  to  the  rate  to  be  asked  to  continue  on  the  risk.  In  those 
days  pay-roll  audits  have  been  carefully  avoided  for  fear  of  antagonizing 
the  business,  and  thus  the  rate  each  year  was  largely  based  upon  the 
estimated,  rather  than  the  actual,  pay  roll. 

It  is  here,  however,  that  the  underwriting  result  was  quite  as  satis¬ 
factory  as  after  pay-roll  audits  became  the  custom.  For  example,  a 
machine-shop  risk,  carried  for,  say,  eight  years,  with  an  estimated  pay 
roll  of  $125,000,  reports  fifty  accidents  in  the  eight  years,  with  losses 
paid  and  outstanding  of  $1500,  or  a  pure  premium  loss  of  15  cents.  The 
company,  without  questioning  the  payroll,  offers  to  renew  at  30  cents. 
Had  a  pay-roll  audit  been  made  and  an  additional  twenty-five  per  cent 
of  wages  found  to  have  been  spent,  the  pure  premium  would  have  been 
12  cents,  the  renewal  rate  24  cents,  the  wages  $125,000,  and  the  annual 
premium  $300,  the  same  as  before.  It  will  thus  be  seen  that  the  com¬ 
panies  have  not  profited  to  the  proper  extent  by  the  pay-roll  audit 
system. 

As  a  matter  of  fact,  nearly  all  companies  have  a  staff  of  salaried 
auditors,  whose  wages  and  traveling  expenses  form  a  definite  fixed 
charge  upon  the  business,  and  the  auditing  of  pay  rolls  for  periods  going 
back  sometimes  five  or  six  years  have  been  so  fiercely  resented  that  the 
companies  have  generally  placed  a  limit  of  time  of  one  year  or  less 
within  which  an  audit  must  be  made. 

Since  October  last,  the  manufacturing  interests  generally  have  been 
curtailed,  wages  have  been  reduced,  and  construction  has  been  more  or 
less  discontinued.  Over  100,000  men  have  emigrated  to  other  shores. 
The  result  must  be  a  large  shrinkage  in  the  wage  expenditure  every¬ 
where.  Yet  the  companies  must  go  on  auditing  the  pay  rolls,  must  con¬ 
tinue  to  pay  their  salaried  men  and  their  expenses,  with  the  certain 
knowledge  that  the  result  will  be  a  return  of  premium  to  the  assured 
and  a  reduction  of  the  estimate  of  wages  for  a  renewal. 

Never  have  the  companies  had  more  accidents  reported,  more  claims 
made  and  more  losses  to  pay  than  during  the  hard  times  of  the  past  ten 
months,  and  the  result  must  show  in  the  underwriting  accounts  of  De¬ 
cember,’  1908,  and  December,  1909.  Any  immediate  improvement  will 
not  affect  the  showing  for  at  least  twelve  or  fifteen  months.  Mean¬ 
while,  will  the  companies  who  refuse  to  pay  the  agents  commission  on 
premiums  from  tardy  pay-roll  reports  be  willing  to  make  refunds  under 
similar  conditions  without  making  the  agents  return  their  commissions 
on  the  premium  shortage? 

There  are  many  interesting  questions  brought  up  in  connection  with 
the  audit  of  pay  rolls,  but  It  is  not  by  any  means  clear  that  those  com¬ 


panies  that  made  such  a  drive  to  secure  “their  rights”  have  done  as 
wisely  as  those  who  have  used  some  tact  and  discretion  in  the  matter. 
It  hardly  admits  of  doubt  that  one  company  can  obtain  better  rates  than 
another,  due,  perhaps  to  the  method  of  treatment  of  their  insured. 


President  Armstrong  Replies  to  President  Lott. 

In  The  Spectator  of  last  week  there  were  some  extracts  from  a  paper 
issued  by  President  Lott  of  the  United  States  Casualty  Company,  wherein 
he  criticised  certain  persons  who  found  fault  with  the  International  As¬ 
sociation  of  Accident  Underwriters.  Among  those  whom  Mr.  Lott  criti¬ 
cised  was  Robert  B.  Armstrong,  president  of  the  Philadelphia  Casualty 
Company,  who  has  published  a  reply  thereto.  Mr.  Armstrong  says: 

“The  Confession  of  Edson  S.  Lott”  should  be  one  of  the  “six  best  sellers.  I 
congratulate  him  on  his  candid  confession  that  the  International  Association  01 
Accident  Underwriters  has  not  come  up  to  his  own  personal  expectations,  it 
is  the  first  time  that  he  has  expressed  anything  except  a  complacent  satistac- 
tion  in  the  accomplishment  of  the  said  association  and  its  work  those  who 
criticise  the  association  do  not  criticise  the  things  it  has  accomplished.  1  he  tri 
umphs  referred  to  in  the  able  defense  of  Mr.  Lott  were  all  accomplished  years 
ago.  For  the  last  few  years  the  association  has  simply  been  marking  time,  and 
while  the  good  things  that  have  been  accomplished  in  the  past,  live  on  and  wi 
keep  on  living  and  exerting  their  beneficial  influence  on  the  accident  business, 
some  are  willing  to  admit  that  other  things  of  benefit  may  be  accomplished  in  the 
future.  Nothing  in  the  world  is  so  deadly  to  an  indiv.dual  or  an  association  as 
complacency  and  oblivious  contentment.  No  one  will  admit  quicker  than  myse 
the  benefits  of  personal  contact  that  come  through  such  an  association.  No  one 
is  more  willing  to  admit  that  the  association  has  accomplished  things  in  the 
past,  but  I  for  one,  as  a  member  of  the  association,  am  unwilling  to  be  com¬ 
placent  and  “rest  upon  the  oars”  in  mild  and  pleasant  contemplation  01  things 
that  have  been  done  before.  ,  ,  ,  ,, 

While  a  standard  policy  is  an  impossibility,  standard  clauses  relating  to  the 
staple  and  principal  losses  of  accident  insurance  are  not  only  possible,  but  are 
as  certain  to- come  as  night  will  follow  day.  Through  the  co-operation  of  the 
State  insurance  authorities  the  fire  companies  some  years  ago  were  iorced  into 
incorporating  standard  clauses  in  their  policies.  The  accident  business  is  m 
the  same  attitude  as  the  fire  companies  were  at  that  time.  When  the  Insurance 
Commissioners  got  together  and  decided  that  there  should  be  standard  clauses 
which  would  protect  buyers  of  fire  insurance,  the  patriotic,  public-spirited  and 
far-sighted  fire  underwriters  got  together  and  co-operated  with  the  insurance 
Commissioners.  The  result  was  a  happy  solution,  in  which  the  fire  under¬ 
writers,  the  purchaser  of  fire  insurance  and  the  State  supervising  authorities  a  1 
benefited.  Whether  they  want  to  or  not,  accident  underwriters  in  the  United 
States  will  be  compelled  within  the  space  of  a  very  short  time  to  incorporate  in 
their  policies  standard  clauses  which  will  have  a  common  interpretation  from 
one  end  of  the  United  States  to  the  other,  backed  up  by  the  authority  of  the 
Insurance  Commissioners.  It  remains  to  be  seen  whether  the  accident  busi¬ 
ness  can  produce  as  far-seeing,  public-spirited  underwriters  who  will  co¬ 
operate  with  the  insurance  authorities  as  did  the  fire  business  a  few  years  ago. 
Be  assured  that  this  change  is  coming.  It  is  only  a  question  as  to whether  the 
accident  underwriters  of  the  United  States  are  to  have  a  part  in  the  formation 
of  these  standard  clauses  and  a  part  in  the  glory  and  honor  o{ n* ' 
purchasers  of  accident  insurance,  or  whether  they  will  rest  upon  the  accom 
plishments  of  the  past,  content  with  the  laurels  of  yesterday 

No  one  seriously  contemplates  a  limitation  of  any  additional  forms  of  acci¬ 
dent  insurance  which  may  be  devised,  but  those  who  are  cognizant  of  the  ten 
dency  of  the  times  realize  that  the  accident  policy  with  standard  causes  will 
come  and  come  shortly.  Manv  companies  are  ably  managed  and  render  to  the 
assured  the  protection  which  their  policies  should  accord.  Some  companies  do 
not  give  the  proper  protection.  Like  all  other  branches  of  human  endeavor, 
accident  underwriters  will  have  to  suffer  a  certain  amount  of  regulation  foi 
the  benefit  of  those  who  will  not  conduct  their  business  properly.  If  broad¬ 
minded  progressive  underwriters  like  Mr.  Lott  and  others  who  are  now  so 
sensitive  about  the  greatness  and  glory  of  the  Accident  Underwriters  Asso- 
ciation  will  co-operate  with  the  Commissioners  of  Insurance  of  all  the  States  to 
secure  acomrnon  interpretation  of  standard  clauses  of  accident  insurance  those 
companies  who  refus.ed  to  pay  .  losses  will  soon  snuff  out  their  lives  or  be 
snuffed  out  bv  the  legal  authorities.  ,,  ,  -ii  v 

Tn  all  this  desire  for  progress  along  the  right  lines,  no  prohibition  will  be 
Dlaced  upon  the  writing  of  such  ornamental  and  additional  forms  of  accident 
insurance*  as  may  be  injured  up  by  the  brilliant  and  intellectual  Mr  Lott. 
Fverv  accident  policy  must  contain  certain  standard  clauses  which  protect  ab- 
sffimelv  the  insured.  After  that,  add  all  the  devices  that  Mr.  Lott  or  any  othei 
underwriter  may  devise,  but  charge  for  them  accordingly.  Such  seems  to  me  is 
the  line  of  progress  and  development  for  the  Accident  Underwriters  Associa¬ 
tion  After  all  Mr.  Lott  should  not  be  so  sensitive  of  criticism  Life  is  much 
like' cooking.  No  one  ever  goes  into  ecstasies  over  an  excel  ent  dish,  but  hot 
and  angry  Voices  always  greet  a  scorched  steak  or  a  miserable  dinner. 

VICE-PRESIDENT  DeLEON  ALSO  REPLIES  TO  PRESIDENT  LOTT. 

Edwin  W  De  Leon,  vice-president  of  the  Casualty  Company  of 
America,  who  came  in  for  a  share  of  President  Lott’s  criticism,  makes 
reply  thereto  as  follows: 

In  answer  to  Mr  Edson  S.  Lott’s  unnecessary  and  not  wholly  disinterested 
defense  of  the  International  Association  of  Accident  Underwnter^a it jj 
well  to  remember  that  it  is  always  advisable  to  ta  e  •  ,  authority  for 

grain  of  salt  In  fact  from  time  immemorial  we  have  had  biblical  authority  lor 
the  statement  that  some  member  of  the  Lott  family  was  mixed  up  in  a  pi  - 
historical  episode  in  which  salt  figured  quite  conspicuously.  Those  of  us  who 
enjoy  his  pleasant  acquaintanceship  can  perhaps  u"der^a"dt ,'!hyT  * ™tOTS 
even  in  those  days,  to  try  the  salt  cure  upon  the  Lott  ancestors. 
His  lordship  has  conferred  upon  me  the  honor  of  membership  in  the  Ananias 
Club  mlde  famous  by  our  other  President,  Mr.  Roosevelt  He  says  that  it 
is  not  universal  criticism  that  the  members  do  not  keep  faith  with  each  other 
Mr.  Lott  is  apparently  not  well  informed  on  this  subject.  He  has  been  ^ 

the  association  Perhaps  he  feels  a  bit  sensitive  at  the  charge  made  m  view 
of  the  fact  that  he  has  done  most  of  the  talking  at  the  conventions  and  has  had 
“1  finger  in  the  pie”  in  the  majority  of  resolutions  so  carefully  adopted  and  in 
manv  instances  so  promptly  disregarded.  It  was  largely  out  of  consideration  for 
the  reputation  of  Mr.  Lott  and  some  other  veterans  of  the  association  t  at 

diMrn0LoTal^Xstex”eptTondeto  my  association  must  stand 

or  fail  upon  the  good  fait|  ^bserved  ^ng^rnen, ^ 

‘rems  to°bee  abouNhe  only  tie 'that  binds  the  association  together.  Resolutions 
seems  “e  u^°“„nsensus  of  opinion  of  the  members  in  convention  assembled 
h^e  according  to  ffis  view  oAhe  case,  no  binding  effect  upon  any  company. 
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whether  agreed  to  by  that  company  or  not.  While  this  is  the  theory  upon  which 
many  ot  the  members  of  the  association  have  apparently  proceeded,  it  is,  to  say 
the  least,  unprecedented  in  the  history  of  an  association  of  a  similar  character. 

\\  e  are  told  by  our  esteemed  and  distinguished  member  from  the  Cayuga 
l-ake  district  (Little  Tates),  that  it  is  absurd  to  assume  that  companies  not 

represented  at  a  convention,  and  companies  not  in  sympathy  with  rules  and 

regulations  adopted  at  these_  conventions,  will  abide  by  such  rules  and  regula¬ 
tions.  if  this  is  true,  why  in  the  name  of  common  sense  does  the  association 

waste  time  in  seriously  discussing  and  passing  such  resolutions  when  the  days 

could  be  so  much  more  pleasantly  spent  in  listening  to  Mr.  Lott's  highly  in¬ 
teresting,  instructive,  continuous  performance  oratory  during  the  sessions  of 
the  convention,  and  to  his  carefully  prepared  extemporaneous,  but  altogether 
dehghtful,  introductions  of  the  speakers  at  the  annual  banquet? 

Seriously,  however,  I  have  great  respect  for  the  association,  for  the  good  that 
it  has  accomplished  and  full  confidence  that  it  will  amply  fulfill  its  destiny  in 
the  future.  I  have  sincere  admiration  for  our  valiant  knight,  whose  sword  is  so 
often  and  so  effectively  unsheathed  in  the  defense  of  the  association.  I  have 
spent  many  pleasant  hours  at  the  conventions  and  have  listened  with  interest 
and  profit  to  the  excellent  papers  and  addresses  of  the  best  minds  in  the  acci¬ 
dent  insurance  w'orld.  I  have  formed  a  number  of  valued  friendships  among  the 
members  and  have  become  better  fitted  for  my  own  duties  through  the  knowl¬ 
edge  and  inspirations  gained  at  these  meetings. 

I  drink  to  the  health  of  the  International  Association  of  Accident  Under¬ 
writers,  and  in  the  words  of  the  Immortal  Rip,  “May  you  live  long  and 
prosper.” 


TOO  LATE  FOR  CLASSIFICATION. 


The  resignation  of  Zeno  M.  Host  as  manager  of  the  insurance  department  of 
the  Knights  of  Pythias  is  announced. 

—The  Modern  Woodmen  of  America  has  withdrawn  from  the  National  Fra- 
ternal  Congress. 

George  A.  Mabbott  of  Aberdeen  has  been  appointed  South  Dakota  general 
agent  for  the  life  and  accident  departments  of  the  zEtna  Life,  succeeding  J.  L. 
Buck,  resigned. 

—The  directors  of  the  Central  Manufacturers  Mutual  of  Van  Wert,  Ohio,  an¬ 
nounce  with  deep  regret  the  death  of  Secretary  Frank  Walworth  Purmort.  The 
announcement  is  accompanied  by  a  specially  well-executed  portrait  of  the  de¬ 
ceased  gentleman. 


The  Adjuster’s  Manual. 

The  Adjuster’s  Manual,  by  C.  H.  Harbaugh,  M.  D.,  a  well-known  au¬ 
thority  on  the  subject,  aims  to  assist  insurance  companies,  railroad  and 
transportation  companies,  adjusters  and  agents  in  the  adjustment  of 
claims  resulting  from  accident  or  sickness.  The  author  has  formulated 
and  classified,  under  appropriate  heads,  all  conditions  that  can  be  met 
in  dealing  with  this  class  of  business.  This  has  never  been  done  before, 
and  the  result  will  be  useful  and  valuable  to  every  individual  engaged 
in  the  settlement  of  personal  accident  or  health  claims.  Techni¬ 
cal  terms  have  been  absolutely  eliminated  in  discussing  medical  sub¬ 
jects;  the  book,  therefore,  is  easily  comprehended  by  all.  The  Ad¬ 
juster’s  Manual  is  published  by  The  Spectator  Company,  135  william 
street.  New  York,  and  sells  for  two  dollars  a  copy. — The  Insurance  News. 


REPORTS  OF  FIRE  INSURANCE  COMPANIES. 


In  this  department  will  appear,  from  week  to  week,  the  latest  state¬ 
ments  of  licensed  and  unlicensed  fire  insurance  companies  operating  in 
the  United  States,  together  with  other  information  concerning  them  of 
interest  to  policyholders,  company  officials,  agents  and  brokers.  The 
data  presented  in  this  department  will  also  be  published  in  the  form  of  a 
monthly  supplement  to  the  book  entitled  “Reports  of  Fire  Insurance 
Companies,”  which  is  published  annually,  in  June,  by  The  Spectator 
Company.  Prices:  Book,  with  monthly  supplements,  one  year,  $7;  book 
only,  $5;  monthly  supplement  only,  $2  per  annum. 


Acadia  Fire  Insurance  Company,  Halifax,  N.  S. 


1  lolio  c°FlPany  commenced  writing  surplus-line  risks  in  this  country  on  August 
1,  1908,  through  Douglas  Bros,  of  Amherst,  N.  S.,  and  1  Liberty  street.  New 
iork  city.  Its  financial  statement  as  of  December  31,  1907,  was  as  follows- 


Casualty  Notes 

— The  London  Guarantee  and  Accident  is  preparing  to  enter  Ohio. 

— The  stock  of  the  Imperial  Accident  of  Chicago  is  about  half  sold,  and  the 
company  expects  to  begin  about  January  1,  190S. 

— The  business  of  the  Ontario  Accident  of  Toronto  has  been  reinsured  in  the 
London  and  Lancashire  Accident  and  Guarantee  of  Canada. 


Assets. 

Bonds  and  stocks  . 

Mortgages  (first  lien)  . 

Cash  in  Union  Bank  . . 

Real  estate  . 

Cash  on  hand  . .  .  . 

Interest  due  and  accrued  . 

Rents  due  and  accrued  . . 

Agents’  balance  and  premiums  uncollected. 


$287,389 

43,800 

4,199 

16,894 

625 

137 

122 

8,748 


— Foster  &  Messick  of  Indianapolis,  Ind.,  have  been  appointed  Indiana  State 
agents  of  the  Casualty  Company  of  Ameri.-a  for  all  departments. 

— The  White-Darling- Baker  agency  of  Minneapolis  has  been  appointed  district 
agent  of  the  Philadelphia  Casualty,  succeeding  the  Fletcher  Company. 

—Burtenshaw  &  Sibley  of  Detroit,  Mich.,  have  been  appointed  general  agents 
of  the  Empire  State  Surety  for  the  lower  peninsula  of  Michigan  to  write  all 
lines. 

— E.  Brundige  has  resigned  as  manager  of  the  accident  department  of  the 
vEtna  Life  at  Los  Angeles  to  take  charge  of  the  accident  department  of  the 
Occidental  Life. 

—The  Hanover  American  Accident  Company  of  New  York  has  been  incor¬ 
porated  to  defend  and  prosecute  accident  actions.  The  incorporators  are:  Joseph 
Acker,  Oscar  C.  Braum,  New  York,  and  Max  Strauss,  Bath  Beach,  N.  Y. 


Total 


$507,671 


Liabilities. 

Unpaid  losses  . 

Reserve  premium  fund . . 

Dividends  declared,  but  not  due . .  .  .  .  .  .  .  . 

Total  liabilities,  except  capital . 

Cash  capital  . 

N et  surplus  . . 

Surplus  to  policyholders  . 


$4,046 

51,354 

9,000 


$64,400 


$300,000 

143,271 


$443,270 

$507,671 


Lumber  Insurance  Association,  Chicago,  III. 


— The  Continental  Casualty  has  issued  a  new  policy  form  which  pays  the 
principal  sum  for  loss  of  either  hand  or  either  foot,  provides  for  the  extension  of 
the  period  of  total  disability  to  five  years  and  the  application  of  the  double 
benefit  clause  to  automobile  accidents. 

— William  Bro  Smith,  chairman  of  the  executive  committee  of  the  International 
Association  of  Accident  Underwriters,  has  favored  The  Spectator  with  a  copy 
of  “Taxation  of  Insurance  Premiums,”  an  address  by  Hon.  E.  E.  Rittenhouse, 
Commissioner  of  Insurance  of  Colorado. 

— President  Robert  B.  Armstrong  of  the  Philadelphia  Casualty  was  in  St. 
Paul  recently  to  set  matters  right  with  the  Minnesota  Insurance  Department  re¬ 
garding  the  acceptance  of  a  risk  by  the  company's  State  agent  from  a  local  agent 
who  was  not  licensed.  The  company  saw  that  the  law  had  been  violated  with¬ 
out  its  knowledge,  and,  inasmuch  as  it  is  now  taking  up  the  State  agency,  and 
will  hereafter  appoint  its  own  agents,  it  is  to  be  hoped  that  the  controversy  will 
be  speedily  settled. 


Surety  Notes. 


This  association  has  been 
Fire  of  Chicago. 


absorbed  by  the  recently  organized  Federal  Union 


unidrio  Fire  insurance  Company,  Toronto,  Canada. 

confilAd  its  operations  to  the  Dominion  of  Canada  and  New¬ 
foundland  until  recently,  when  it  commenced  writing  surplus  lines  in  this 
country  through  Henry  Stewart  &  Son,  79  Wall  street,  New  York  city  Its  to  til 
suWertStotScann  DecenJ.ber  31> ,1907>  were  $210,901,  and  also  stockhofders’  notes 
l°  i  jm0Uni!,ng  t0  $245.°00,  making  gross  assets  of  $455,901  Its  total 
liabilities,  including  $80,000  capital,  were  $260,075. 


security  Fire  Underwriters,  Chicago,  III. 

D  1  W^nshurV^fiar °reid  ‘°  haVe  com™f  ?ced  business  early  in  June,  1908,  with 
g  4644  Calumet  avenue,  Chicago,  as  attorney  and  manager  The 

DaUs  R  M  aM,ntat€M  “A  f0li?Wi;  J-  W-  Moore>  H-  C.  Wellcomf ,  B.  R 
Andrew  ^7  Olsm  °W  o’  r  ’“y  |van?"  &  k  Baldwin,  Frank  C.  McMahon, 

itnarew  Olson,  Y\  .  O.  Butt  and  Frank  W.  Chaftee,  all  of  Chicago. 


—The  final  payment  on  the  subscriptions  to  the  stock  of  the  New  York  Surety 
has  been  called  for  September  7. 

—The  United  Surety  has  issued  the  bond  for  $324,000  to  W.  J.  Newman,  guar¬ 
anteeing  his  contract  for  wrecking  the  Chicago  city  hall  and  putting  in  the 
caissons. 


United  Firemens  Insurance  Company,  Philadelphia,  Pa. 

1  he  United  Firemens  has  decided  to  retire  from  the  general  agenev  field  re¬ 
taming  only  its  Pennsylvania  and  home  office  business  The  comoanv  rein 

and^he  risks1"^  wHettenhha  perpetu?'’  slicrtly  after  the  Chelsea  conflagration, 
ana  me  risks  since  written  have  now  been  reinsured  in  the  Phenix  of  Brooklyn. 
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Editorial  Department 


The  Spectator: 

The  Spectator,  established  in  1868,  is  a  weekly  journal  devoted 
to  promoting  the  best  interests  of  trustworthy  insurance  of  all  kinds. 
The  subscription  price  for  the  United  States,  Canada  and  Mexico  is 
Four  Dollars  per  annum,  postage  prepaid.  To  all  foreign  countries  in 
the  Postal  Union,  Five  Dollars  per  annum. 

The  Spectator  has  a  larger  circulation  than  any  other  insurance 
journal — and  carries  no  “deadhead”  subscriptions. 

THE  SPECTATOR  COMPANY,  Publishers. 

Clifford  Thomson,  President.  Arthur  L.  J.  Smith,  Sec’y  &  Treas. 

Telephone,  |  2^2  j0jin  Address,  135  William  St.,  N.  Y. 

WESTERN  DEPARTMENT,  159  La  Salle  Street,  Chicago,  Ill. 


[All  persons  residing  in  America  who  may  desire  to  purchase  publica¬ 
tions  issued  by  Charles  &  Edwin  Layton,  of  London,  should  order 
through  The  Spectator  Company.  As  sole  selling  agents  in  America  tor 
that  well-known  firm,  all  orders  for  their  publications  are  filled  through 
this  company.] 
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THE  continuous  expansion  of  the  insurance  business  in 
its  various  branches,  including  the  organization  of 
many  new  insurance  companies,  and  the  determination  of 
The  Spectator  Company  to  keep  in  step  with  the  progress  of 
the  business,  has  induced  the  proprietors  to  open  a  Western 
Department,  with  headquarters  in  Chicago.  1  his  department 
will  be  in  charge  of  Thomas  E.  Perkins,  who  has  represented 
The  Spectator  Company  for  many  years  in  the  field,  and  is 
also  a  stockholder  in  the  company.  Mr.  Perkins  is  well  and 
favorably  known  by  insurance  men  in  all  sections  of  the 
country  as  a  courteous,  trustworthy  and  genial  gentleman, 
and  as  manager  of  the  Western  Department  of  The  Spectator 
Company  it  will  give  him  pleasure  to  meet  his  many  friends 
and  to  extend  to  them  all  the  courtesies  in  his  power.  The 
Western  Department  of  The  Spectator  Company  is  located 
in  the  National  Life  building,  No.  159  La  Salle  street,  Room 
No.  534. 


THE  demand  for  automobile  insurance  is  an  active  one  at 
present,  and  is  sure  to  increase  as  the  number  of  ma¬ 
chines  in  use  becomes  larger.  While  owners  of  automobiles 
would  like  insurance  to  cover  every  possible  contingency,  the 
number  and  variety  of  accidents  that  may  occur  involving 
the  owner  not  only  in  a  property  loss,  but  also  for  damages  to 
individuals — are  such  that  insurance  companies  are  reluctant 
to  issue  blanket  policies  guaranteeing  indemnity  for  what¬ 
ever  mav  occur  in  the  use  of  a  machine.  Separate  risks  are 
specifically  covered  by  some  companies  as,  for  instance,  the 
destruction  of  an  automobile  by  fire  in  a  garage  or  elsewhere, 
or  for  injuries  to  the  machine  from  a  collision — but  in¬ 
juries  to  another  machine  or  to  individuals  as  the  result  of  a 
collision  are  not  covered  in  the  same  policy.  Taxicabs,  that 
are  “cruising”  about  town  at  all  hours  of  the  day  and  night, 
may  obtain  insurance  to  cover  damages  to  such  machines  re¬ 
sulting  from  collisions,  but  damages  to  the  other  party  to  the 
collision  are  not  covered.  Personal  accidents  to  the  owner 
of  an  automobile  may  be  covered,  but  an  accident  to  his 


guests  is  another  matter.  An  automobile  encounters  so  many 
hazards  in  the  course  of  a  day’s  rapid  run  that  it  is  absolutely 
impossible  to  enumerate  them  all,  or  to  include  them  all  in 
one  policy.  The  owner  of  an  automobile  who  carries  in¬ 
surance  is  apt  to  be  more  cautious  in  handling  his  machine 
than  is  one  who  is  not  insured,  but  the  protected  owner  can 
seldom  tell  what  “the  other  fellow”  may  do  to  cause  him 
injury.  Insurance  companies  that  do  any  part  of  this  busi¬ 
ness  have  not  as  yet  had  sufficient  experience  to  enable  them 
to  adjust  rates  to  hazards  with  any  degree  of  satisfaction. 
Automobile  insurance  is,  therefore,  a  matter  of  guesswork, 
an  experiment  yet  in  its  infancy,  and  so  uncertain  that  some 
of  the  companies  making  a  specialty  of  liability  insurance 
refuse  to  write  automobile  policies  under  any  conditions  or  at 
any  price.  For  such  insurance  as  is  granted  by  any  of  the 
companies,  premiums  are  charged  at  a  rate  believed  to  be 
adequate  to  the  risk,  but  owners  regard  them  as  too  high. 
There  is  a  great  diversity  of  opinion  as  to  what  rate  is 
adequate  on  any  specified  risk.  In  one  instance  one  company 
charged  $4.80  per  $100,  while  another  company  wrote  the 
same  risk  at  $1.40.  Until  further  experience  demonstrates 
more  clearly  the  liability  arising  from  automobile  insurance, 
the  question  of  rates  must  be  in  the  air,  and  controlled  by 
individual  judgment.  The  subject  is  worthy  the  attention  of 
all  insurance  managers  interested  in  this  kind  of  insurance, 
for  the  opportunities  for  doing  an  extensive  business  of  this 
character  are  improving  daily,  and  the  demand  for  it  prom¬ 
ises  to  be  unlimited  in  the  future. 


IN  a  communication  addressed  to  the  chairman  of  the  insur¬ 
ance  committee  of  the  National  Association  of  Credit 
Men,  E.  G.  Richards  applauds  the  attitude  of  that  associa¬ 
tion  as  to  the  necessity  of  retail  dealers  carrying  adequate 
amounts  of  insurance,  and  shows  that  the  companies  endeavor 
to  attain  that  result  by  the  use  of  coinsurance  clauses.  Mr. 
Richards  clearly  elucidates  the  purpose  of  the  coinsurance 
clause,  as  follows : 

While  there  is  more  disposition  to  carry  light  insurance  among  the 
owners  of  retail  and  wholesale  stores  than  by  owners  of  buildings 
and  property  under  the  highest  grade  of  protection,  yet  rate¬ 
making  can  never  have  that  degree  of  uniformity  that  exists  in  taxa¬ 
tion  generally,  until  by  law  and  by  policy  obligation  the  insurer  is 
required  to  carry  at  least  a  certain  proportion  of  insurance  to  the 
value  of  the  property  insured. 

The  insurance  company  attempts  to  overcome  this  defect  by  the 
use  of  a  clause  commonly  called  the  “coinsurance  clause,”  the  effect 
of  which  is  to  grade  the  liability  of  the  company  according  to  the 
proportion  of  insurance  to  value.  Could  the  insurance  company 
legally  require  such  a  clause  in  every  State,  insurance  would  be  upon 
a  much  sounder  basis  than  now  and  rates  would  certainly  be  lower. 
But  ignorance  and  prejudice  have  led  to  a  misinterpretation  of  the 
true  purpose  of  coinsurance,  failing  to  recognize  that  insurance  is 
but  a  tax,  and  must  be  levied  in  due  proportion  among  all  such  tax¬ 
payers.  In  several  States  companies  have  been  debarred  by  un¬ 
friendly  legislation  from  the  use  of  such  a  coinsurance  clause,  and 
where  such  is  the  case  the  amount  of  insurance  carried  to  the  value 
of  the  property  covered  widely  differs. 

It  must  be  apparent  to  a  candid  mind  that  if  a  man  owns  five 
houses  in  different  locations,  pays  the  insurance  premium  on  but  one 
of  these  houses,  it  is  unfair  to  the  insurer  to  have  that  insurance 
cover  on  any  one  of  the  five  houses,  for  thereby  he  is  securing  five 
insurances  for  one  premium.  The  principle  is  equally  true  if  a  man 
insures  but  one-fifth  of  the  value  of  the  property,  the  other  four- 
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fifths  of  the  value,  though  premiums  have  not  been  paid  thereon, 
will  receive  protection  from  the  one-fifth  insurance,  and  thus  deprive 
the  company  of  a  just  consideration  for  the  risk  it  is  carrying — 
which  must  be  made  up  by  other  policyholders  not  thus  favored. 


LIFE  INSURANCE  TOPICS 


IN  AND  ABOUT  NEW  YORK. 

1  he  Washington  Life  has  established  a  new  table  of  rates  and  will 
issue  a  new  five-year  term,  non-renewable  policy,  which  can  be  ex¬ 
changed  for  a  life,  limited  payment  or  endowment  policy  of  the 
same  or  less  amount  at  attained  age  without  further  medical  examina¬ 
tion.  The  reduction  of  rates  for  the  standard  policies  with  the 
present  guarantee  at  age  35  is  as  follows:  Ordinary  life,  old  rate, 
$22.80;  new  rate,  $21.90.  Twenty-year  endowment,  old  rate,  $44.62; 
new  rate,  $43.13. 

E.  F.  Green,  president  of  the  Pacific  Coast  Casualty  Company,  was 
in  town  last  week. 

I  he  assessment  policyholders  of  the  Mutual  Reserve  Life  ,  are  not 
joining  the  American  Temperance  Life,  which  took  over  this  class  of 
business  from  the  former  company,  as  rapidly  as  was  expected.  The 
Postal  Life,  which  agreed  to  take  over  the  legal  reserve  policyholders, 
is  likewise  not  receiving  as  many  applications  for  transfers  as  was 
expected. 

Walter  C.  Wright,  consulting  actuary  of  Boston,  Mass.,  has  just 
completed  a  report  on  the  gratuity  fund  system  of  the  Boston 
Chamber  of  Commerce  to  the  managers  of  the  fund. 


THE  MIDDLE  STATES. 


Prudential  Men  Gather — New  Policy  Announced. 

The  leading  managers  and  special  agents  of  the  Prudential  held  their 
annual  convention  in  Newark  last  week,  over  150  delegates  attending. 
Stirring  addresses  were  made  by  President  John  F.  Dryden,  Vice-Presi¬ 
dent  Ward  and  other  officers.  On  the  second  day  of  the  convention  the 
three  divisions,  East,  West  and  South,  met  in  separate  conference,  and 
the  following  day  was  given  over  to  sightseeing. 

President  Dryden  announced  the  issuance  of  a  new  monthly  income 
policy  under  which,  instead  of  paying  to  the  beneficiary  a  large  lump 
sum  upon  the  death  of  the  assured,  provision  is  made  for  a  monthly  in¬ 
come  for  twenty  years.  For  an  extra  premium  the  monthly  income  is 
guaranteed  to  the  beneficiary  for  life.  On  account  of  payments  being 
made  monthly,  it  is  possible  to  provide  $100  a  month  for  twenty  year's — 
$24,000  in  all — for  the  same  premium  as  would  be  charged  for  $17,540-  of 
insurance  payable  in  one  sum.  The  policies  are  issued  on  the  whole 
life,  limited  payment  or  endowment  plans.  The  remarks  of  the  delegates 
showed  that  they  were  experiencing  a  marked  improvement  in  business, 
and  when  the  returns  for  the  year  are  made  up,  it  will  be  shown  that 
the  company  did  a  rattling,  good  ordinary  business  in  1908. 


-2  Z  l 

— The  new  guaranteed  bonus  policy  issued  by  the  Home  Life  of  America  is 
meeting  with  success,  several  applications  for  large  policies,  having  been  secured. 

— J.  A.  Lenahen,  formerly  representing  the  Security.  Life  of  ^merica  in.  New 
Jersey,  has  been  transferred  to  Philadelphia,  having  charge  of  the  Eastern 
district. 

— F.  N.  Everett,  formerly  with  the  Provident  Savings'  Life  and  later  with  the 
New  Jersey  agency  of  the  National  Life  of  Vermont,  has  joined  the  home-office 
staff  of  the  Prudential. 

— The  Security  Mutual  Life  of  Binghamton,  N.  Y.,  is  entering  on  an  active 
fall  campaign.  It  is  anticipated  that  the  company  will,  during  the  ensuing  four 
months,  write  practically  as  much  business  as  during  the  past  eight  months. 
President  Jenkins  is  at  his  desk  again,  prepared  to  give  all  his  energy  to  the 
upbuilding  of  the  company. 

1  he  Scranton  Mutual  Life  has  carried  out  its  plan  as  originally  outlined,  and 
has  reorganized  as  an  old-line  legal  reserve  company.  The  authorized  capital  is 
$1,000,000,  of  which  $300,000  is  subscribed,  and  policyholders  have  options  on 
about  $400,000.  The  company  has  been  in  existence  a  year,  and  has  placed 
$11,000,000  of  insurance.  It  will  hereafter  be  known  as  the  Scranton  Life  Insur¬ 
ance  Company. 


THE  NEW  ENGLAND  FIELD. 


The  Massachusetts  Life  Report  Issued. 

Insurance  Commissioner  Frank  H.  Hardison  of  Massachusetts  has  completed 
his  report  to  the  General  Court  bearing  upon  the  1907  transaction  of  companies 
other  than  fire  and  marine.  He  portrays  the  difficulties  in  the  way  of  the  earlier 
publication  of  the  report;  refers  to  certain  combinations  of  various  Classes  of 
business  which  particular  companies  have  been  authorized  by  special  enactments 
to  transact,  and  recommends  a  general  law  specifying  what  combinations  may  be 
permitted.  He  speaks  as  follows  as  to  the  general  conditions  in  the  insurance 
world : 

A  WORD  IN  GENERAL  ON  THE  INSURANCE  SITUATION. 

Any  allusion  to  the  insurance  situation  should  recognize  the  evidence  of  the 
general  soundness  of  insurance  companies,  as  revealed  by  the  fact  that  they  have 
met  in  such  good  condition  the  recent  unusual  tests  which  in  the  course  of 
events  have  been  their  lot.  First,  the  serenity  of  life  insurance  companies  was 
disturbed  by  the  Armstrong  investigation  in  New  York  and  the  agitation  re¬ 
lating  thereto,  and  the  subsequent  legislation  in  many  States,  including  Massa¬ 
chusetts.  Then  fire  insurance  companies  were  dealt  a  vigorous  blow  by  the  San 
brancisco  conflagration.  More  recently  all  classes  of  insurance  companies,  as 
well  as  other  financial  institutions,  were  affected  by  the  stringency  in  the  money 
market,  and  the  consequent  decline  in  the  market  value  of  securities. 

The  triumph  of  all  classes  of  insurance  companies  over  these  adverse  circum¬ 
stances  is  worthy  of  note,  as  it  bears  testimony  that  the  great  insurance  interests 
upon  which  we  have  come  to  place  so  much  dependence  in  all  business  relations 
involving  the  various  contingencies  of  loss,  and  so  much  reliance  in  affording 
protection  to  our  families,  are  resting  on  firm  foundations. 

1  his  sound  financial  condition  is  due  in  part  to  the  business  sagacity  and 
energy  of  the  officers  of  the  company,  and  in  part  to  the  operation  of  salutary- 
laws.  It  is  not  essential  that  the  credit  due  to  each  should  be  determined,  but 
it  will  be  helpful  to  these  great  interests,  which  are  everywhere  recognized  to 
be  so  important,  if  the  legislature  sees  to  it  that  oppressive  legislation  is 
avoided,  and  along  this  line  it  is  worthy  of  consideration  whether  there  is  not 
some  ground  for  the  claim  being  put  forward  so  urgently  that  the  business  of 
insurance  is  subject  to  a  heavier  burden  in  the  form  of  taxation  than  it  ought 
to  carry,  in  view  of  the  facts  that  it  is  acknowledged  to  be  one  of  the  necessi¬ 
ties  of  modern  life,  and  that  to  the  policyholder  is  shifted  the  cost  of  commis¬ 
sions,  salaries,  taxes  and  every  other  form  of  expense.  The  reports  of  this  De¬ 
partment  in  the  early  90’s  urged  this  view  with  much  vigor. 

But  the  period  of  depression  which  the  companies  have  encountered  has  sug¬ 
gested  certain  conclusions  which  it  is  well  for  all  who  are  in  any  way  re- 
sponsible  for  insurance  interests,  whether  as  law-givers  or  as  administrators  of 
the  life  insurance  trusts,  to  keep  in  mind.  Those  conclusions  cannot  be  better 
expressed  than  in  the  language  of  a  life  insurance  president  in  his  annual  re¬ 
port  to  his  company.  They  are: 

“First.— That  a  fair  surplus  in  a  life  insurance  company  is  not  an  accumulation 
for  distribution  in  definite  shares  to  the  policyholders,  but  a  fund  to  provide  for 
unexpected  and  extraordinary  contingencies,  and  should  be  retained  for  this 
purpose. 

“Second.— That  this  contingency  reserve  should  be  large  enough  to  provide 
for  any  event  at  all  likely  to  require  it.  The  events  of  the  last  year  prove  that 
the  limitations  made  by  some  laws  upon  this  fund  are  unsafe,  and  should  not  be 
allowed  to  stand. 

“Third.—1 1  hat  if  life  insurance  companies  place  any  large  proportion  of  their 
assets  subject  to  the  demands,  of  their  policyholders  without  notice  they  are 
venturing  closely  upon  a  banking  business,  which  long  experience  has  proved 
cannot  be  safely  conducted  without  cash  reserve  proportioned  to  the  amounts 
subject  to  withdrawal  on  demand. 

“Fourth.— That  sooner  or  later  unsound  financial  schemes  and  their  pro¬ 
moters  will  be  revealed  in  their  true  character,  and  that  the  only  safety  for 
those  charged  with  care  of  property  belonging  to  others  is  absolute  faithfulness 
in  the  trust  imposed  upon  them  in  every  particular.” 

The  Commissioner  then  alludes  to  the  subject  of  the  approval  of  policies,  and 
cites  the  decisions  in  several  cases  which  were  carried  into  court  for  adjudica¬ 
tion.  He  goes  on  to  say: 


1V1VJKE.  LHjLKAL  A  In  JJ  UNIFORM  POLICIES  THAN  EVER  BEFORE. 

It  is  safe  to  say  that  never  before  in  Massachusetts  have  the  companies  as  a 
whole  been  issuing  policies  so  much  in  the  interest  of  the  assured.  This  result 
is  not  wholly  due  to  the  enactment  of  the  law  which  requires  certain  provisions 
in  the  policies  and  to  the  court’s  practical  interpretation  of  some  of  these  pro¬ 
visions,  but  m  part  to  the  liberal  action  of  those  in  charge  of  the  companies, -the 
w,  ,  are  now  doing  more  for  the  policyholder  than  the  standard  estab¬ 
lished  in  the  law  demands.  This  favorable  result  was  possible  from  the  fact  that 
the  law  is  not  interpreted  as  setting  up  a  barrier  beyond  which  a  company  can- 
not  go  m  hberalizing  its  contracts,  but  rather  as  establishing  a  minimum 
standard  below  which  the  company  must  not  fall  in  its  treatment  of  the  Dolicv- 
holder.  , 

It  is  an  interesting  fac!  that  many  of  these  standard  provisions  are  set  forth  in 
the  contracts  of  the  various  companies  by  language  much  more  diverse’  than 
would  be  necessary  to  express  the  differing  degrees  of  liberality.  While  some 
have  adopted  in  the  main  the  phraseology  of  the  statute,  others  have  seemed  to 
shy  at  it  and  keep  as  far  away  as  possible  and  yet  retain  it  “in  substance”  as 
the  law  requires. 

He  then  quotes  the  “grace”  provisions  of  several  companies  to  illustrate  this 
variation,  and  continues: 

It  is  greatly  to  be  doubted  if  these  varied  forms  of  expressing  the  same  ’thing 
the  exact  meaning  of  the  language  of  each  of  which  would  have  to  be  settled  by 
court  opinion  in  case  of  controversy,  are  not  an  undesirable  survival  of  a  go-as- 
you-please  policy  not  in  consonance  with  modern  time-saving  methods,  to  be 
in  harmony  with  which  methods  would  require  all  companies  to  employ  "the 
same  language  in  what  may  be  called  the  framework  of  the  policy,  which 
language,  in  case  of  controversy,  would  be  settled  by  a  single  opinion  from  the 
proper  court.  But  it  is  doubtless  true  that  the  contracts  are  now  nearer  alike 
than  ever  before,  both  in  the  framework  of  their  agreements  with  the  policy¬ 
holder  and  in  the  filling,  which  expresses  the  degree  of  liberality  of  the  com¬ 
pany  whether  in  respect  to  dividends,  surrender  values,  incontestability  or  other 
provisions.  Upon  this  improvement  in  the  form  of  policies  and  upon  their  lib¬ 
eralized  provisions  the  general  court  can  look  with  a  good  degree  of  satisfaction. 

Mr.  Hardison  discusses  the  valuation  of  securities,  and  quotes  the  definition  of 
“market  value”  given  by  the  Supreme  Court  of  Massachusetts  in  Lawrence,  vs. 
Boston,  119  Mass.,  126.  As  to  the  valuation  of  stocks  and  bonds,  Mr.  Hardison 
says : 

These  two  classes  of  property  may  be  treated  together.  Their  value  in  case  thev 
must  be  sold  is  what  they  will  bring  in  the  market.  The  value  in  case  there 
have  been  no  sales  is  a  matter  of  judgment,  and  must  be  determined  bv  some 
unprejudiced  authority.  It  will  not  always  do  to  leave  it  to  the  judgment  of  the 
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officials  interested,  for  some  have  been  known  to  make  the  values  either  too  high 
or  too  low,  according  to  the  needs  of  the  company;  in  one  case,  by  a  high  valua¬ 
tion,  making  a  surplus  which  never  existed,  and  in  another,  concealing  profits 
bv  low  ratings.  In  order  to  establish  a  uniform  basis  the  amortization  method 
of  valuing  bonds  has  been  advocated  by  some,  and  on  the  surface  it  looks 

^investigation,  however,  shows  obstacles  in  the  way  of  adopting  it.  In  the 
first  place,  all  agree  that  it  could  apply  only  to  insurance  companies  doing  a 
life  and  annuity  business,  because  the  assets  of  other  classes  of  companies  are 
subject  to  hazards  of  such  a  nature  that  permanancy  cannot  be  asserted  with 
reference  to  their  investments  with  a  proper  degree  of  confidence.  Stocks  also 
fall  without  the  operation  of  the  rule,  for  there  is  no  fixed  rate  of  income  from 
them,  Bonds,  moreover,  of  a  character  upon  which  we  cannot  with  a  high 
degree  of  certainty  predicate  the  payment  of  interest  as  it  accrues  and  of  the 
principal  at  maturity,  cannot  properly  come  into  the  amortized  class. 

1  It  comes  down  to  this,  therefore;  Is  it  expedient  to  value,  by  the  amortiza¬ 
tion  rule,  the  comparatively  few  highest  class  bonds  held  by  life  companies?  If 
ves  then  we  still  have  the  great  problem  before  us  of  valuing  the  stocks  and 
lower  grade  bonds  of  life  companies  on  some  other  basis,  and  the  further  task 
of  finding  a  proper  basis  for  valuing,  for  all  other  insurance  companies,  the 
high-class  bonds  which  they  hold,  as  well  as  the  less  secure  ones,  and  the 
stocks  held  by  all  the  companies.  In  other  words,  a  proper  basis  must  be  tound 
for  valuing  all  stocks  and  bonds  held  by  insurance  companies,  which  basis  must 
be  other  than  the  amortization  plan,  even  if  we  amortize  the  best  bonds  of  the 
life  companies. 


He  subsequently  tabulates  the  results  of  the  Departmental  valuation  of  stocks 
and  bonds  of  life  companies,  as  compared  with  the  companies’  valuations,  show¬ 
ing  increases  of  $12,075,834  in  the  aggregate  for  twenty-one  companies,  against 
decreases  amounting  to  $3,317,320  for  eight  companies.  He  also  gives  some  atten¬ 
tion  to  the  valuation  of  real  estate  and  real  estate  mortgage  loans.  The  progress 
of  the  life  insurance  business  is  indicated  by  the  presentation  of  the  yearly 
results,  showing  a  gain  of  2,401,405  in  number  of  policies  and  of  $3, i90, 1(8,492  in 
amount  since  January  1,  1900.  The  real  estate  holdings  and  transactions  of  the 
various  companies  are  also  analyzed,  and  the  necessity  for  official  appraisals  is 
emphasized.  Attention  is  also  given  to  several  topics  pertaining  to  particular 
companies,  including  the  proposed  new  building  of  the  Equitable  Life  of  New 
York,  the  Prudential’s  tentative  apportionment  to  stockholders,  the  Union 
Central’s  stock  dividend,  savings  bank  insurance,  etc. 


THE  WEST. 


Great  Western  Life  Turned  Over  to  Stockholders. 

As  was  anticipated,  according  to  The  Kansas  City  Journal,  United 
States  Judge  Smith  McPherson  ordered  the  discharge  of  the  receiver  of 
the  Great  Western  Life  Insurance  Company  and  returned  the  property  to 
the  stockholders,  they  having  raised  the  money  to  pay  its  debts.  On 
August  28  a  meeting  was  scheduled  at  which  it  was  proposed  to  reor¬ 
ganize  the  company  and  elect  Banker  George  Stephenson  of  Waterville, 
Kan.,  or  James  Chappelle  of  the  Copeland  Hotel,  Topeka,  as  its  presi¬ 
dent.  W.  T.  Kemper,  as  president  of  the  Commerce  Trust  Company, 
which  concern  is  backing  the  reorganizers,  will  issue  checks  to  pay  all 
uncontested  death  claims,  and  as  soon  as  possible  the  company  will  be 
in  regular  running  order,  minus  O.  L.  Van  Laningham,  its  founder  and 
the  man  who  -was  at  the  head  when  the  company  went  to  the  wall. 

After  having  had  the  affairs  of  the  company  in  his  hands  three  months 
and  a  few  days,  C.  S.  Jobes,  the  receiver,  has  the  gratification  of  seeing 
its  creditors  get  100  cents  on  the  dollar  and  every  policy  made  as  good 
as  it  is  possible  to  make  an  insurance  policy.  Although  the  Great  West¬ 
ern  Life  Insurance  Company  has  started  running  again,  it  is  not  off  the 
lee  shore.  John  H.  Atwood  of  Leavenworth  rose  in  court  yesterday  a 
minute  or  two  before  Judge  McPherson  handed  down  his  decision  to 
assert  that  as  the  counsel  for  the  original  stockholders  who  had  insti¬ 
tuted  the  suit  ending  by  the  reorganization,  he  proposed  to  go  on  with 
his  suit  as  though  nothing  had  happened.  Mr.  Atwood’s  clients  put 
$25,000  into  the  hands  of  Van  Laningham  to  start  an  agency  company 
with,  and  now  they  say  the  money  was  got  from  them  by  false  repre¬ 
sentations,  and  they  want  their  money  back.  Accordingly,  just  out  of 
court,  the  company  goes  hack  into  court. 

Judge  McPherson’s  decree  was  scathing  in  spots,  especially  where  it 
referred  to  former  President  Van  Laningham.  After  saying  that  there 
was  no  doubt  in  the  mind  of  the  court  that  Van  Laningham  gobbled  up 
the  treasury  stock,  the  decree  reads:  “Van  Laningham  seems  to  he  a 
man  of  push  and  energy  and  full  of  devices;  but  if  there  is  anything  else 
that  can  be  said  in  his  favor  it  has  escaped  my  attention,  and  the  ordi¬ 
nary  vocabulary  would  be  exhausted  to  accurately  present  him  for  con¬ 
sideration.  The  Mississippi  Bubble  and  other  such  schemes  were  fairly 
conservative  as  compared  with  his.” 

The  particular  scheme  of  Van  Laningham  to  which  the  court  objected 
was  the  annuity-certificate  scheme,  one  which  was  promised  to  pay 
eight  per  cent  the  first  year,  sixteen  the  next,  and  so  on  up  to  any 
multiple  of  eight. 

Of  these  annuity  certificates,  the  decree  says  that  the  holders  of  them 
shall  have  twenty  days  in  which  to  elect  whether  or  not  to  carry  them 
as  they  are  or  to  accept  reorganization  stock,  upon  payment  of  the  new 
levy,  or  remaining  shut  lout  forever.  On  September  1  George  Stephen¬ 
son  of  Waterville,  Kan.,  was  elected  president  of  the  reorganized  com¬ 
pany,  and  Joseph  J.  Heim,  .chairman  of  the  executive  board.  James  Chap¬ 
pelle  of  Topeka  was  elected  secretary  .and  treasurer,  and  the  following 
compose  the  board  of  directors:  George  Stephenson,  Joseph  J.  Heim, 


William  T.  Kemper,  Joseph  H.  Harris,  G.  E.  Mclnish  of  St.  Joseph,  Mo.; 
James  Chappelle,  E.  D.  Schermerhorn  of  Wilson,  Kan.;  F.  M.  Pearl  of 
Hiawatha,  Kan.,  and  P.  H.  Rae  of  Marshall,  Mo. 


— The  Kansas  Insurance  Department  is  examining  the  Security  Life  of 
America. 

— The  Scandia  Life  has  just  been  examined  by  the  Illinois  Department  at  its 
own  request. 

— The  life  company  being  organized  in  St.  Louis  by  H.  M.  Leonard  will  prob¬ 
ably  be  known  as  the  GloJ>e  Life. 

— The  Illinois  Insurance  Department  has  brought  suit  against  the  Preferred 
Life  and  the  Alliance  Life  of  Chicago,  with  a  view  to  placing  them  in  the 
hands  of  receivers. 

— President  W.  C.  Wilson  of  the  Bankers  Life  of  Lincoln,  Neb.,  was  a 
Chicago  visitor  last  week,  having  just  returned  from  Massachusetts,  where  he 
spent  a  month’s  vacation.  The  company  is  making  application  for  admission  to 
Indiana. 

— On  August  21  the  Insurance  Commissioner  of  Illinois  revoked  the  license  of 
the  Columbia  Life  of  Cincinnati  because  of  the  removal  of  two  suits  brought 
against  the  company  from  the  Superior  Court  of  Cook  county  to  the  United 
States  Circuit  Court  of  Northern  Illinois. 


— 'I he  Old  Colony  Life  is  selling  its  new  allotment  of  stock  at  $22  a  share,  par 
value  $10.  The  stock  is  said  to  be  having  a  ready  sale.  The  company  is  adding 
materially  to  its  agency  force  in  Wisconsin,  and  has  recently  secured  a  number 
of  good  men.  It  has  also  entered  Michigan,  and  has  made  a  number  of  good 
appointments. 


— Miss  Bina  M.  West,  supreme  record  keeper  of  the  Ladies  of  the  Macca¬ 
bees  of  the  World,  sailed  on  August  22  for  Geneva,  Switzerland,  where  she  will 
be  one  of  the  American  representatives  at  the  meeting  of  the  International 
Council  of  Women.  It  is  thought  that  the  subject  of  life  insurance  for  women 
will  receive  considerable  attention  at  this  world’s  gathering  of  women,  and  the 
question  of  public  health  is  one  of  the  principal  topics  for  action.  The  Countess 
of  Aberdeen,  the  president  of  the  International  Council,  and  an  honorary  mem¬ 
ber  of  the  Ladies  of  the  Maccabees  of  the  Wor’d,  is  a  leader  in  the  war  against 
tuberculosis  in  Great  Britain,  and  is  also  giving  valuable  assistance  in  the 
special  movement  for  civic  attention  to  public  health  in  Ireland. 


—The  Modern  Life  of  Indiana,  which  is  being  organized  m  south  Bend, 
expects  to  begin  active  operations  about  Octooer  1.  The  following  officers  have 
been  elected;  A„am  Hunsberger,  president;  Jasper  E.  Brady,  vice-president; 
Horace  G.  Miller,  secretary;  Byron  B.  Miller,  treasurer;  George  J.  Porter, 
resident  actuary;  Rawson  Bennett,  Chicago,  consulting  actuary;  Dr.  Edwin  R. 
Dean  medical  director,  and  Fred  Woodward,  counsel.  The  company’s  offices 
are  in  the  Dean'  building  at  South  Bend.  The  active  management  of  the  com¬ 
pany  will  be  in  the  hands  of  Col.  Jasper  E.  Brady  of  Chicago,  who  is  an  ex¬ 
perienced  life  insurance  man  and  was  formerly  agency  superintendent  of  the 
Federal  Life,  and  later  Chicago  agency  director  of  the  Northern  Life. 


—A  warm  primary  contest  is  being  waged  in  Wisconsin  over  the  selection  of  a 
candidate  for  Insurance  Commissioner.  George  E.  Beedle,  the  present  Commis¬ 
sioner  is  a  candidate  for  re-election,  and  he  is  supported  by  the  Secretary  of 
State  James  Frear,  chairman  of  the  joint  legislative  life  insurance  investigating 
committee,  and  H.  L.  Ekern,  speaker  of  the  House,  who  was  largely  mstru- 
nmetal  in  framing  the  new  life  insurance  laws.  Opposing  Mr.  Beedle  is  James 
E  Abbott  manager  of  the  Des  Moines  Life  and  the  Standard  Accident  at 
Madison.  He  has  the  backing  of  a  number  of  insurance  men,  and  Commissioner 
Beedle  is  using  this  against  him.  The  splendid  recommendation  that  the 
Deputy  Commissioner  gave  to  the  Great  Western  Life  of  Kansas  City  when  it 
was  being  criticised  by  other  Insurance  Departments  is  being  used  against  Mr. 
Beedle  in  the  fight  for  the  Commissionership. 


MISCELLANEOUS  LIFE  NEWS. 


THE  DILEMMA  OF  FRATERNAL  ORDERS. 

For  several  years  now  the  warning  has  been  sounded  to  managers 
of  fraternal  societies  offering  insurance  certificates  to  their  members 
that  their  plans  were  inherently  wrong,  and  that  the  day  of  reckoning 
could  not  be  indefinitely  postponed.  In  spite  of  this,  however,  a 
proper  readjustment  of  plan  seems  to  be  as  far  off  as  ever,  althoug  i 
the  failure  of  many  orders  and  the  decline  of  others  should  have 
proved  object  lessons  and  forced  a  radical  change.  All  credit  must 
be  given  some  managers  for  the  efforts  they  have  made,  both  with 
their  own  members  and  with  managers  of  other  societies,  to  bring 
the  matter  squarely  to  an  issue  and  put  in  effect  a  plan  which  will  do 
equal  justice  to  all.  In  these  efforts  most  of  them  have  been  blocked 
through  the  system  of  government  which  permits  delegates  to  decide 
on  any  vital  change  in  plan.  During  the  past  ten  years  a  number  of 
orders  have  made  changes  in  their  plans,  most  of  them  in  the  face 
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Total  payments  to  members  in  1907 . 
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Lapsed  certificates  in  1907 . 
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Ben  Hur. 

Catholic 

Benevolent 

Legion. 

Catholic 
Knights  of 
America. 

Catholic 
Order  of 
Foresters. 

Court 

of 

Honor. 

Foresters, 
Independent 
Order  of 

Fraternal 

Aid 

Association. 

Fraternal 

Brotherhood. 

Crawfordsville, 

Brooklyn, 

St.  Louis, 

Chicago, 

Springfield, 

Toronto, 

Lawrence, 

Los  Angeles, 

Ind. 

N.  Y. 

Mo. 

in. 

III. 

Ont. 

Kan. 

Cal. 

1894 

1881 

1879 

00 

00 

Oj 

1895 

1881 

1890 

1896 

888,1 70 

830,070 

691,886 

L33L393 

928,171 

3,27+739 

377,378 

308,949 

®  7 1 .33 1 

813.463 

701,004 

1,163,835 

625,347 

2,281,881 

305,844 

223,418 

+214,357 

851,467 

716,528 

1,391,826 

1,005,160 

3,885,825 

474,874 

505,084 

874,706 

824,054 

701,31  I 

+163,835 

628,484 

2,761,532 

319.345 

253, 3Jo 

157,292 

I  1,726 

9,651 

194,030 

268,202 

+037,599 

89.715 

66,550 

1,114,284 

195,076 

838,624 

+567,776 

1,083,200 

”,475,667 

425,288 

300,136 

102,222 

9  +  75° 

33,850 

143,050 

118,322 

874,989 

10,700 

42,214 

17,127 

847 

1,484 

i+777 

12,112 

36,808 

4,477 

+5,213 

95.927 

i9,037 

19,020 

128,475 

62,0  74 

257,267 

30,362 

36,804 

+  7.243 

—429 

—223 

+  5,784 

+  4,9” 

+  10,963 

+  +485 

+  7,800 

1  21,522,200 

25,224,000 

23,797,831 

J33, 500,500 

77,907,125 

264,960,142 

39,965,25° 

47,606,000 

774 

543 

454 

1,1  1 7 

482 

2,124 

212 

210 

9,110 

733 

I,353 

4,876 

6,719 

23,7i8 

2,780 

7,203 

8-39 

28.21 

23-73 

8.89 

8 . 10 

8.44 

7. 16 

6-39 

9.62 

43-12 

36.17 

10 . 60 

15.60 

13.00 

12.74 

9  39 

io-55 

5-43 

42.31 

11.09 

15-54 

41.20 

13.66 

7 .01 

1,267 

L325 

I.251 

+039 

+255 

+030 

+316 

+293 

7 . 60 

32.54 

28.91 

10 . 20 

12.43 

12 . 62 

9.68 

7.26 

Fraternal 

Mystic 

Circle. 

Fraternal 

Union. 

Gleaners, 
Ancient 
Order  of 

Golden  Cross, 
United  Order 
of  the 

Improved 

Order 

Heptasophs. 

Knights  and 
Ladies  of 
Honor. 

Knights  and 
Ladies  of 
Security. 

Knights 

of 

Columbus. 

Philadelphia. 

Denver, 

Caro, 

Knoxville, 

Baltimore, 

Indianapolis, 

Topeka, 

New  Haven, 

Pa. 

Col. 

Mich. 

Tenn. 

Md. 

Ind. 

Kan. 

Conn. 

CO 

co 

C/l 

1896 

1894 

1876 

1878 

r>» 

00 

1892 

1882 

434,575 

279,892 

236,401 

476,801 

1,324,467 

1,445,332 

726,473 

729,260 

309,37! 

270,950 

222,704 

494,829 

+297,358 

1,512,371 

7°7,°54 

453,326 

553,709 

380,979 

327,488 

523,876 

+• 449, 365 

1,634,174 

1,064,752 

883,62 1 

384,104 

277,347 

236,804 

494,829 

1,297,358 

1 . 5 1 2,3  7 1 

714,804 

453,592 

37,397 

15,753 

35,435 

* — 14,689 

48,521 

*—31,339 

178,434 

359, 108 

395,898 

290,231 

242,708 

160,287 

921,699 

624,41 1 

1,206,267 

2,097,185 

176,753 

3+827 

44,39° 

65,757 

267,675 

234,786 

75,695 

96,000 

20,739 

6,047 

7,165 

2,159 

9,671 

17,540 

25,434 

9A42 

3+7G 

28,627 

53,274 

19,656 

74,829 

9+532 

73>17I 

63,183 

+ 16,696 

+1,283 

+3,954 

—354 

+  3,92  5 

+  1,747 

+  IO,I55 

+  6,778 

39,937,ooo 

37,871,150 

46,030,500 

21,270,619 

io3, 376,5°° 

88,027,250 

89,457,500 

65,095,°°° 

308 

264 

259 

376 

893 

1,416 

592 

458 

3,729 

4,500 

2,952 

2,137 

4,853 

14,377 

14,687 

1,906 

i3”8 

9-43 

5  -°5 

18.97 

12.25 

15.61 

8.69 

7 . 66 

18.51 

IO  .  OO 

4.61 

24.04 

18. 17 

15-93 

10 . 67 

12.19 

6.91 

9-03 

3-72 

4.81 

8.74 

4  26 

J5  -45 

31-67 

1,259 

+323 

862 

1,082 

+382 

962 

1,223 

1,030 

14.70 

7-56 

5  35 

22 . 22 

1315 

16.80 

00 

W 

”83 

NAME  OF  ORDER.. 

Knights 

of 

Honor. 

Knights 
of  the 
Maccabees 
of  the 
World. 

Knights 
of  Pythias 
(Insurance 
Department). 

Knights 
of  the 
Modern 
Maccabees. 

Ladies 
of  the 
Maccabees 
of  the 
World. 

Ladies 
of  the 
Modern 
Maccabees. 

Loyal 

Association. 

Loyal 
Mystic 
Legion  of 
America. 

Location . 

St.  Louis, 

Port  Huron, 

Chicago. 

Port  Huron, 

Port  Huron, 

Port  Huron, 

Jersey  City, 

Hastings, 

Mo. 

Mich. 

in. 

Mich. 

Mich. 

Mich. 

N.  J. 

Neb. 

Commenced  business . 

1873 

1883 

1877 

1881 

1892 

1890 

1889 

1892 

Mortuary  assessments  received  in  1907  . 

2,534,229 

4,092,675 

1,893,339 

1,205,754 

741,898 

547,3°! 

165,998 

67,409 

Death  claims  paid  in  1907 . 

2,544,400 

3,”8,456 

1,647,395 

1,140,610 

740,025 

495,605 

i85, 179 

59,684 

Total  paid  by  members  in  1907 . 

2,631,833 

4,562,465 

2,433,221 

+ 359, 313 

!, 539, 286 

757,464 

633,438 

183,100 

83,488 

Total  payments  to  members  in  1907. 

2,546,890 

3,427,3°9 

1,652,738 

1,227,905 

545,”2 

185,1  79 

59,96o 

Income  saved  in  1907 . 

* — 2,510 

92+355 

362,972 

* — 10,299 

600,905 

9,166 

* - 14,880 

1 2 , 7  7  7 

Admitted  assets  December  31,  IQ07. 

201,881 

7,386,984 

2,086,313 

482,927 

3,023,975 

375,3io 

146,083 

79,314 

Total  liabilities  December  31,  1907.  . 

593,277 

44  +  793 

1 75. 152 

113,702 

143, 5‘4 

63,293 

26,000 

5,546 

New  members  admitted  in  1907 

2,396 

25,243 

1 1,882 

11,203 

112,846 

12,485 

5, OOO 
70,642 

523 

296 

Membership  December  31,  1907. 

Gain  (+)  or  loss  ( — )  in  membership  during  1907.  .  . 

26,222 

281,817 

81,121 

”8,957 

7,446 

5,014 

—”,334 

— 4,006 

—698 

+632 

+  621 

+  454 

— 95 

— 802 

Insurance  in  force  December  31,  1907..  . 

42,409,75° 

35°, 327, 9l8 

124,91 1,500 

!38, 799, 500 

98,838,019 

59,347,75° 

12,970,000 

6,461,000 

Deaths  occurring  in  1907. 

*,399 

2,402 

26,847 

900 

916 

93° 

525 

hi 

Lapsed  certificates  in  1907  . . 

!2,33I 

1 1 ,680 

9,655 

10,924 

4,021 

5°7 

1,052 

Death  rate  per  1000  in  1907. . 

43-87 

8.46 

11.04 

8.13 

7  23 

7.46 

14.82 

8 . 50 

Average  mortuary  cost  per  member  in  1907  . 

79-47 

14.42 

23-23 

10 . 72 

5-77 

7-77 

22.16 

12.44 

Surplus  assets!  per  capita  held  December3i,  1907.  .  . 

t— 

24.64 

23.56 

3-27 

22 . 34 

4  42 

16. 12 

Average  amount  of  certificates  in  force. 

+617 

1,243 

1,540 

1,230 

766 

840 

1,741 

1,289 

Average  mortuary  cost  per  $1000  in  1907  §  ... 

49  -IS 

11.60 

15-07 

8. 72 

7  53 

9  25 

”■73 

9  65 
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Table  I. — Forty  Leading  Fraternal  Orders — Conti 


nued. 


NAME  OF  ORDER. 


Location  . 


Modern 
Woodmen  of 
America. 


Rock  Island, 

111. 


Commenced  business . 


Mortuary  assessments  received  in  1907 

Death  claims  paid  in  1907 . 

Total  paid  by  members  in  1907 . 

Total  payments  to  members  in  1907. . . 

Income  saved  in  1907 . 

Admitted  assets  December  31,  1907  .. . 
Total  liabilities  December  31,  1907 - 


New  members  admitted  in  1907 . 

Membership  December  31,  1907.  .  .  .  .  . 

Gain  (+  )  or  loss  (— )  in  membership  during  1907. 

Insurance  in  force  December  31,  1907 . 

Deaths  occurring  in  1907 . 

Lapsed  certificates  in  1907 . 


Death  rate  per  1000  in  1907 - -  .  . . 

Average  mortuary  cost  per  member  in  1907. 
Surplus  assets!  per  capita  held  December  31,  1907 . 

Average  amount  of  certificates  in  force . 

Average  mortuary  cost  per  $1000  in  1907 § . 


1883 

,086,098 

,052,000 

,97°>529 

,052,000 

,200,583 

;,  465, 564 

,047,219 


I3LIS7 
880,064 
+  78,810 
1,430,688,000 
4,782 
47,565 

S-69 
10.81 
5 .02 
1,626 
6.65 


Mutual 

Protective 

League. 


Litchfield, 

Ill. 


1897 

200,471 

i69.93S 

272.447 

I70.352 

37.279 

174,488 

19,422 

6,895 

20,041 
+  2,798 

24, IS3,87S 
137 
3,40  7 

7-35 
10 . 76 

7- 74 

1 ,20  ^ 

8- 93  ~ 


Mystic 
Workers 
of  the 
World. 

National 

Union. 

New  England 
Order  of 
Protection. 

North 

American 

Union. 

Pilgrim 
Fathers, 
United 
Order 
of  the. 

Fulton, 

Toledo, 

Boston, 

Chicago, 

Lawrence, 

in. 

Ohio. 

Mass. 

in. 

Mass. 

1896 

1881 

1887 

1895 

1879 

348,018 

2,361,303 

724,087 

180,397 

552,712 

293,365 

1, 991, 485 

774,3°° 

126,737 

580,500 

418,726 

2,367,541 

787,31! 

230,55! 

607,845 

307,837 

1, 99!, 485 

774,3°° 

130,237 

580,500 

47,906 

288,055 

*—48,53° 

71,05! 

* — 20,465 

322,227 

1,555,751 

117,038 

606,266 

190,171 

38,25° 

218,000 

48,500 

84,046 

52,50° 

9,003 

5,458 

9,2  I  2 

1,479 

614 

45,476 

61,099 

51- 69° 

13,541 

18,756 

+6,176 

+  3°9 

+  7,057 

+  204 

—373 

59,086,675 

128,145,000 

71,652,000 

17,994,000 

25,931,50° 

254 

797 

478 

112 

366 

2,582 

4,532 

1,677 

1,159 

619 

5-99 

13-09 

9.92 

8-33 

19.90 

8.21 

58.77 

15-04 

13-42 

29.71 

6 . 24 

21.90 

i  ■  32 

38+7 

7-34 

1,299 

2,097 

1,386 

1,329 

1,382 

6.32 

O 

LO 

00 

10.85 

IO  .  IO 

21.50 

Protected 

Home 

Circle. 


Sharon, 

Pa. 


1886 

569,985 

549,04 
706,1 19 
549,04 
53,345 
1,0x1,260 
103,000 

12,928 

64,5‘S 
+  3,744 
59,474,5°° 
609 

8,575 


9 

9 

14 


72 

10 

08 

922 

87 


NAME  OF  ORDER. 


Location  . 


Royal 

Arcanum. 


Boston, 

Mass. 


Royal 

Highlanders. 


Aurora, 

Neb. 


Royal 

League. 


Chicago, 

Ill. 


Royal 

Neighbors  of 
America. 


Rock  Island, 

111. 


Shield 

of 

Honor. 


Commenced  business . 


Mortuary  assessments  received  in  1907  . 

Death  claims  paid  in  1907 . 

Total  paid  by  members  in  1907 . 

Total  payments  to  members  in  1907. ..  . 

Income  saved  in  1907 . 

Admitted  assets  December  31,  1907 
Total  liabilities  December  31,  1907. .. . 


New  members  admitted  in  1907 . 

Membership  December  31,  1907. .....  . 

Gain  (+  )  or  loss  ( — )  in  membership  during  1907 

Insurance  in  force  December  31,  1907 . 

Deaths  occurring  in  1907 . 

Lapsed  certificates  in  1907 . 


Death  rate  per  1000  in  1907 . . 

Average  mortuary  cost  per  member  in  1907 .  . 
Surplus  assets!  per  capita,  held  December  31,  1907 

Average  amount  of  certificates  in  force . 

Average  mortuary  cost  per  $1000  in  1907! . 


1877 

8,596,352 

7,93i,96i 

8,792,959 

7,931,96° 

1,764,027 

5,428,362 

836,727 

12,568 

240,43° 
— 464 
504,943,548 
3+53 
9,779 

i3-5i 
35-7i 
19.10 
2,100 
17.00 


1896 

212,567 
1 5°, 1 2 1 

290,106 

i53,°7i 

109,708 

852,808 

4,000 

4,765 

23,018 

+  1,581 
33,294,5°° 
114 
3,o7o 

5-J3 

9+6 

3687 

1,446 

6.61 


1883 

662,000 
5 1 8,729 
748,767 
539,204 
160,282 
I,3I3,202 

186,455 

3,752 

30,692 
+  242 
58,302,500 

237 

3,273 

7-75 

2  I  .  6 

36-7! 

1,900 

11.40 


1895 

681,437 

730,800 
849,191 
731,185 
* — 21,227 
297,266 
129,250 

24,949 

136,081 
+  20,488 
146,881,500 
728 
3,733 

5  •  79 

5-42 
1  23 
1,079 
5.02 


Baltimore, 

Md. 


Womens 
Catholic 
Order  of 
Foresters. 


Chicago, 

Ill. 


Woodmen 

Circle. 


Woodmen 
of  the 
World 
(Sovereign 
Camp). 


Omaha, 

Neb. 


Omaha, 

Neb. 


1885 

172,522 

158,750 

183,189 

159,250 

16,313 

98,414 

13,000 

650 

9,988 

—251 

9,176,000 

168 

723 

16.62 

17.06 

8.55 

919 

18.56 


1891 

654,767 

623,127 

706,322 

623,127 

388,753 

443,968 

103,173 

5,707 

54,906 

+3,607 

57,552,000 

574 

1,526 

10 .81 

12.34 

6.21 

1,047 

n.79 


1895 

362,93! 

222,513 

488,927 

222,552 

182,336 

724,925 

14,417 

15,517 

48,771 

+  9,S°° 

43,456,6oo 

321 

5,696 

7.29 
8 . 24 
14-57 
891 
9-25 


1891 

4,260,027 

3,272,789 

5,582,394 
3,537,4oi 
1, 431- 5°3 
6,429,613 

653,289 

93,724 
389,169 
+  58,449 
39,197,400 
2,639 


7- 33 
11.84 

14-84 

1,386 

8- 54 


Totals, 

Forty 

Orders. 


55>!55,235 
48,33!, 726 

63,292,153 

49,753,978 

10,002,790 

61,752,847 

7,523,5°5 

605,148 
3,887,257 
+  258,367 
5,269,549,002 
33,280 
313,202 

8.86 
14.68 
13-95 
1 ,356 

IO.83 


* — Disbursements  exceed  income,  t— Liabilities  exceed  assets, 
for  lodge  expenses,  ranging  from  $3  to  $6  per  member  per  annum 
capita  tax  of  50  cents  to  $1  included,  the  “expenses 


following  in  Table  II. 


!After  deducting  total  liabilities. 

and  which  would  increase  the  cost  on  an  average 
do  not  include  these  “quarterly  dues”  (A.  O. 


§The  foregoing  costs  do  not  include  “quarterly  dues”  payable 
about  25  cents  monthly.  Except  for  a  per 
W.  Table). 


U. 


of  great  opposition,  but  in  nearly  every  case  the  change  has  been  in 
the  nature  of  a  compromise.  As  a  result  the  new  plans  have  m  a 
comparatively  short  time  demonstrated  their  inefficiency,  and  the 
orders  are  again  compelled  to  look  for  a  way  out,  and  as  a  rule  resort 
to  a  further  compromise.  The  great  stumbling  block  in  the  way  of  a 
radical  revision  uf  the  fraternal  scheme  is  the  ignorance 
members  generally  regarding  the  system  of  life  insurance.  Men  are 
selected  as  officers  of  the  orders,  and  with  an  executive  committee 
attend  to  the  details  of  collecting  assessments  and  paying  losses  in 
between  the  annual  or  biennial  sessions  of  the  supreme  body.  If  these 
men  are  content  to  act  as  mere  clerks  and  draw  salaries  for  looking 
after  details  they  will  meet  with  the  approbation  of  the  members 
generally  and  probably  be  re-elected  again  and  again  until  discontent 
is  stirred  up  by  increased  calls  for  assessments.  Fortunately  there 
are  many  men  among  the  executives  of  these  orders  who  are  wise 
enough  to  see  tasks  beyond  those  of  merely  collecting  and  disbursing 
money,  and  who  realize  that  if  the  system  is  to  be  continued  it  must 
have  some  tangible  ground  to  stand  upon.  These  men,  by  a  campaign 
of  education,  endeavor  to  get  the  delegates  to  the  supreme  body  in 


of  the  It  has 


favor  of  a  change,  but  as  it  takes  in  most  cases  a  majority  vote  to 
amend  by-laws,  and  as  the  cry  of  cheap  insurance  is  still  most 
alluring,  the  opinions  of  the  men  who  know  best  are  disregarded. 

From  the  establishment  of  the  first  fraternal  order  in  the  United 
States— forty  years  ago— the  one  great  cry  has  been  cheap  insurance. 

had  many  variations,  such  as  "pay  for  death  clainis  as  they 
occur”  or  “pay  as  you  go”  and  "life  insurance  at  cost."  Right  at  the 
outset  the  men  who  had  studied  the  science  of  life  insurance  pointed 
out  that  there  could  be  no  such  thing  as  continuous  cheap  life  in¬ 
surance  where  only  present  cost  was  provided  for,  and  that  the 
cheapest  life  insurance  was  that  which  was  instantly  available  when 
death  came,  whether  that  was  in  a  single  month  or  after  a  great 
many  years.  This  argument  was  not  heeded  by  the  fraternalists,  and 
they  proceeded  on  the  utterly  ridiculous  hypothesis  that  a  man  could 
pay  for  life  the  cost  of  insurance  at  his  age  of  entry,  utterly  ignoring 
the  fact  that  the  chances  of  a  man  dying  at  age  fifty-five  are  infinitely 
greater  than  those  of  a  man  of  twenty-five.  They  replied  to  the 
arguments  of  the  legal  reserve  companies  by  advising  their  members 
to  keep  the  reserves  in  their  own  pockets.  Unfortunately  for  the 


[Thursday 


Life  Insurance 


THE  SPECTATOR 


Table  II.— Progress  of  Four  Leading  Orders. 
Knights  of  Honor. 


Year. 

Mortuary 

Assess¬ 

ments. 

Claims 

Paid. 

Members 
Admit¬ 
ted  in 
Year. 

Members 
at  End 
of  Year. 

Deaths 

Occur¬ 

ring. 

Lapses. 

Death  Rate 

Per  1000 

Members. 

n 

O 

CJ^=  Jl 

0  V 

O  oj  -Q 

5Pwg 

>  ** 

< 

1907.... 

$ 

2.534.229 

$ 

2,546,890 

2  396 

26,222 

1,399 

12,331 

439 

00 

1906. . . . 

2,590,214 

2,579.259 

4.413 

37.556 

1.458 

5.525 

37-6 

66.75 

1905.... 

2,729,665 

2,741,885 

2,769 

40, 126 

1,561 

10,257 

34  9 

61.14 

1904... . 

2,869,304 

2,892,637 

3,481 

49,175 

1,679 

4.233 

33-3 

56.94 

1903.... 

2,981,283 

2,986,549 

4,292 

51,606 

1 670 

4,596 

31-7 

56.67 

1902. . . . 

3,082,152 

3,066,482 

4,093 

53,580 

1,637 

4,649 

29  9 

5635 

1901 .... 

3,216,217 

3,227,089 

2,854 

55.773 

1,706 

5.307 

29.4 

55-4° 

1900. . . . 

3,442,662 

3,433,887 

3.125 

59.932 

1,784 

8,272 

28.1 

54 .31 

1899.... 

3.594.979 

3.515.033 

4.389 

66, 863 

2,120 

17,662 

28.4 

48.22 

1898. . . . 

3,988,194 

3,901,286 

7.489 

82  256 

1,887 

13,025 

21.9 

46  40 

1897.... 

3.894.532 

3,918,264 

10,571 

89.679 

2,233 

I^,2Q2 

24.O 

41.82 

1896. . . . 

4,261,084 

4,155.004 

8.358 

96,633 

2,137 

24,800 

20.2 

4°  23 

1895.... 

4.058.331 

3.944.233 

8,836 

115,212 

2,067 

1 1 , 342 

17  6 

34-54 

1894.... 

3,844,550 

3,845,117 

9.151 

119.785 

1,972 

10,748 

16.4 

31.61 

1893-. •• 

4,020,074 

4,017,486 

9.321 

123,354 

2,062 

10.978 

165 

32.11 

1892. . . . 

4,279,401 

4,283,392 

8,297 

127,073 

2,051 

1 1 , 672 

15.8 

32.97 

1891 .... 

4,209,046 

4,207,500 

11,282 

r32,499 

2,081 

11,914 

15-5 

31.43 

1890. . . . 

3,483,982 

3,482,000 

12,062 

135,212 

1.946 

6,657 

14.6 

26.10 

1889. . . . 

3,415,555 

3,421,033 

12,552 

I3G753 

1,740 

4,476 

13  5 

26.56 

1888. . . . 

3,198.137 

3,210,656 

11,025 

125,417 

1,696 

6,824 

13-7 

25,75 

1887. . . . 

3,178,435 

3  175,400 

8,861 

122,912 

1,607 

10,511 

12.9 

25.^2 

1886. . . . 

3,080,919 

3,080,600 

8,803 

126.169 

1,510 

6,619 

12  O 

24  49 

1885.... 

2,999,060 

3  079,000 

8,982 

125.495 

1,487 

10,601 

ii. 7 

23  61 

1884. . . . 

2,709,562 

2,634,251 

10,640 

128,601 

1,426 

8,922 

11.1 

21.09 

1883.... 

2,856,617 

3,028,000 

12,776 

128,309 

1.427 

8.566 

11. 2 

22.51 

Royal  Arcanum. 


1907.... 

8, 596, 351 

7,931.961 

12,568 

240,430 

3,253 

9,779 

13-5 

35-73 

1906 . . . . 

8,934,202 

7,704,487 

8,393 

240,894 

3.097 

19,758 

12-5 

36.0s 

1905.... 

8,094,566 

8,021,413 

22,678 

254,756 

3,225 

69,780 

11.5 

28.94 

1904.... 

7,868,396 

8,155,469 

3S,98o 

305,083 

3,175 

10, 811 

10  8 

26.75 

1903.... 

7,5°5,893 

7.320,551 

39581 

28s, o8q 

2,815 

7,999 

10.5 

27.94 

1902. . . . 

7,140,665 

6,899,869 

33,2i6 

254,322 

2,546 

7,480 

10  5 

2Q  45 

1901 . . . . 

6,860,988 

6.595,105 

3L055 

231,132 

2,375 

7,622 

10.8 

31.10 

1900.... 

6,604,709 

6,277,069 

24,086 

210,074 

2,229 

5,651 

II. O 

92.70 

1899.... 

6,491,620 

6,083,452 

12,913 

193,868 

2,094 

6,135 

10.9 

33-90 

1898. . . . 

5,719,015 

5,279,243 

9,039 

189,184 

1,898 

13,062 

9.9 

2Q.77 

1897.... 

5,405,774 

5,210,824 

13,299 

195.105 

1,812 

6,643 

9-4 

28.05 

1896. . . . 

4,882,548 

5,002,674 

22,452 

190,261 

1,731 

4,520 

9-5 

26.80 

1895.... 

4,204,008 

4.197,446 

20,454 

174,060 

1.527 

4A74 

9.2 

25.22 

1894.... 

4,190,030 

3,959,600 

16,975 

!59,307 

i,344 

4,750 

8.7 

27.23 

1893.... 

3,693,916 

3,770,750 

16,086 

148,426 

1,296 

3,553 

9.1 

25.87 

1892. . . . 

3,432,834 

3.401,750 

17,293 

137,189 

1,141 

3,729 

8.7 

26.18 

1891 .... 

3,129,420 

3,096,250 

17  089 

124,766 

I  009 

2,680 

8-5 

1890. . . . 

2,803,060 

2,717, 302 

16.802 

111,366 

947 

2,482 

9.0 

26.77 

1889. . . . 

2,158,310 

2,146,526 

13,357 

97.993 

75° 

1.599 

8~i 

23.33 

1888. . . . 

2,120  609 

2,024,700 

10,789 

86,935 

690 

2,335 

8-3 

23  33 

1887. . . . 

I, 933,033 

1,940,500 

10,847 

79,i7i 

636 

1,863 

8-5 

23.73 

1886 .... 

1,543,829 

1,512,000 

12,010 

70,823 

522 

1,622 

7.9 

1885.... 

1,263,846 

1,260,500 

9,217 

60,957 

43° 

1,641 

7-5 

22  02 

1884 .... 

1,053,103 

1,042,500 

7,973 

53,8h 

380 

1,526 

7-5 

2O.73 

1883.... 

879,9H 

906,000 

9,126 

47,744 

3°3 

1,113 

6.9 

20.05 

Knights  of  the  Maccabees  of  the  World. 


Year. 

Mortuary 

Assess¬ 

ments. 

Claims 

Paid. 

Members 
Admit¬ 
ted  in 
Year. 

Members 
at  End 
of  Year. 

Deaths 

Occur¬ 

ring. 

Lapses. 

Death  Rate 

per  1000 

Members. 

Average  Cost 

to  Each 

Member. 

* 

$ 

$ 

1907.... 

4.181,245 

3,118,450 

25  243 

281,817 

2,402 

26,847 

8-5 

14-73 

1906 .... 

4.159,413 

2,977,182 

20,170 

285,823 

2,325 

30.913 

7-9 

14-23 

1905.... 

4.266,679 

3,106,372 

39.141 

298,891 

2,402 

60,224 

77 

13.74 

1904... . 

4,512,184 

3,470,966 

50.369 

322,376 

2,265 

67,032 

6.8 

13.60 

1903.... 

4,159,399 

3,055.454 

88,505 

341,304 

2,108 

30,657 

6.7 

13.27 

1902. . . . 

3,598,146 

2,609,006 

70,780 

285,564 

1,723 

23,792 

6  6 

13.68 

1901  ... 

2,960,439 

2,175,168 

56,787 

240  2QQ 

1,492 

18,828 

6.7 

!3-33 

1900  . . . 

2.543.441 

1,950,538 

51,285 

203  832 

1,250 

16,692 

6.2 

12.69 

1899.... 

2,082,080 

1,701,019 

54,293 

197,132 

1,088 

18,325 

6.0 

11.59 

1898. . . . 

1,751,688 

1,270,353 

40,690 

162,252 

788 

16,313 

5 2 

11.64 

1897.... 

1,415.738 

1,135,338 

35,952 

138,663 

696 

15,360 

5  4 

II. DO 

1896. . . . 

1,256,897 

952,875 

32,046 

118,767 

568 

14,580 

5-i 

H-93 

1895.... 

1.021,254 

817,070 

37,895 

101,869 

494 

12,152 

5-5 

11-45 

1894  .. 

799,684 

694,795 

29,661 

76, 620 

376 

9.134 

5  8 

12.33 

1893.... 

641,334 

502,933 

21,956 

53  222 

318 

6,693 

7.0 

14.03 

1892. . . . 

367,458 

313,846 

17.942 

38,277 

187 

2,654 

6  1 

11  95 

1891.... 

266,043 

246,306 

6,405 

23,176 

133 

6.6 

13.27 

1890  . . 

214,03s 

175,300 

3,808 

16,904 

92 

508 

6.0 

13-99 

1889 • • • 

130,200 

134,000 

4.525 

13.696 

69 

531 

5-9 

11. 11 

1888. . . . 

84.783 

77,200 

4.433 

9,771 

37 

561 

4-7 

10.80 

1887. . . . 

46,837 

43,00° 

2,456 

5,936 

23 

287 

4-7 

9.64 

I00O  . . 

34,408 

34,100 

1,992 

3,790 

1 7 

312 

5-7 

n.62 

members  the  pocket  reserves  were  expended  by  them  for  other  pur¬ 
poses,  and  many  thousands  have  found  to  their  dismay  that  after 
paying  for  years  for  what  they  considered  adequate  insurance  pro¬ 
tection  they  now  have  only  worthless  certificates  or  are  confronted 
with  the  alternative  of  paying  almost  prohibitive  assessments.  At  the 
same  time  there  must  be  a  great  deal  of  uncertainty  in  their  minds 
as  to  whether  there  will  be  anything  paid  on  their  certificates  should 
they  live  for  a  number  of  years  longer. 

In  reviewing  the  present  condition  of  the  fraternals  it  is  not  in¬ 
tended  to  disparage  the  splendid  work  they  have  accomplished  in 
distributing  millions  upon  millions  of  dollars  to  widows  and  orphans 
in  the  past  forty  years.  Nor  is  it  possible  to  overlook  the  fact  that 
they  have  formed  good  recruiting  stations  for  sound  and  legitimate 
life  insurance  companies.  Many  thousands  of  persons  have  been  first 
educated  to  the  need  of  insurance  through  a  fraternal  certificate,  and 
the  troubles  of  fraternals  have  led  large  numbers  to  appreciate  the 
worth  of  a  life  insurance  policy  that  does  not  increase  in  cost.  But 
the  good  accomplished  is  insufficient  to  overcome  the  defects  of  a 
wrong  system.  There  are  many  people  to-day  without  insurance  who 
have  contributed  to  fraternal  orders  hundreds  of  dollars  and  now 
have  nothing  to  show  for  it.  A  policy  taken  to  protect  the  family 
against  the  loss  of  income  which  death  causes  should  be  good  at  all 
times,  but  cannot  possibly  be  if  issued  on  a  wrong  theory.  It  there- 


Ancient  Order  of  United  Workmen. 


YEAR. 

Income. 

Expenditures. 

Insurance  Account. 

Average 
Mortuary 
Cost  per 
Member. 

Fees  and 
Dues. 

Assessments. 

Total 

Income. 

Losses  Paid. 

Expenses. 

Total  Dis¬ 
bursements. 

Certificates 
in  Force. 

Average 
No.  of  Risks 
Exposed. 

Death  Rate 
per  1000 
Risks. 

1907 . 

1906 . 

1905 . 

>904 . 

1903 . 

1902 . 

1901 . 

1900 . 

1899 . 

1898 . 

1897 . 

1896 . 

1895 . 

1894 . 

1893 . 

1892 . 

1891 . 

1890 . 

1889 . 

1888 . 

1887 . 

1886 . 

1885 . 

1884 . 

1883 . 

Totals  . 

$626,603 

780,405 

1,046,723 

993.824 

929,211 

895,896 

774,918 

705,170 

663,024 

631,501 

562,538 

527,619 

527,690 

476,745 

416,064 

373,160 

343,679 

309,218 

284,683 

271,006 

221,112 

196,719 

183,410 

$8,161,951 

8,474,015 

10,273,389 

10,170,658 

9,816,501 

9,079,834 

8,308,536 

7.705,935 

7,920,992 

7,598,977 

7. 336,347 
7,117,35s 

6,423,707 

6,080,714 

5,325.174 

4,744,226 

4- i8i,953 
3,966  740 
3,455,505 
2,956,836 
2,580,468 
2,193,880 
2,032,459 

$6,860,596 

8,880,045 

9,255,831 

12,494,230 

11,164,482 

10,745,712 

9,975,730 

9,083.454 

8,501,105 

8,584,010 

8,230,478 

7,898,885 

7,644,974 

6,951,403 

6.557.459 

5,741,238 

5,117,386 

4,525,632 

4,275,958 

3,740,188 

3,227,842 

2,801,580 

2,390,699 

2,215,869 

$5,686,992 

7.753,616 

8,305,59s 

10,046,521 

9,860,412 

9,473.275 

9,030,809 

8,335,574 

7,770,417 

7,761,934 

7,479,767 

7,313,839 

7,116,808 

6,479,175 

6,015,021 

5,307,588 

4,762,157 

4.149,805 

3,985,088 

3,453,287 

2,942.597 

2,556,458 

2,180,126 

2,031.047 

$680,777 

749,420 

913.919 

899,541 

819,262 

891,087 

777,994 

635,261 

653,493 

631,892 

588,948 

561.592 

505,748 

462,515 

385,851 

365,674 

348,988 

311,301 

273.817 

261,409 

206,938 

197,286 

164,078 

$6,699,147 

8,439.557 

9,080.315 

10,960,440 

10,759,953 

10,292,537 

9,921,896 

9,113,568 

8.455,677 

8,415,427 

8,111,659 

7,902,787 

7,678,400 

6,984,923 

6,477,535 

5,693,439 

5,127,831 

4,498,793 

4,296,389 

3,727,104 

3,204,366 

2.773,396 

2,377,412 

2,195,125 

219,729 

234,952 

299,823 

323,393 

423,015 

451,510 

427,422 
417,620 
390  952 
360,662 

347,990 

369,099 

354,309 
341. 371 
328,775 
308.575 

276,352 

251,538 

232,059 

215,195 

198,307 

176,111 

157,375 

143,714 

131,115 

227,380 

267,388 

311,608 

373,204 

437,262 

439,466 

422,521 

404,324 

375,807 

354,326 

343,775 

362,648 

349,914 

336,085 

320,374 

292,539 

264,251 

241,666 

229,269 

206,751 

187,209 

166,473 

150,545 

137,415 

14-59 

1398 

12.94 

n.84 

12.00 

n.52 

n.36 

n.32 

10.86 

10.52 
10.48 
10.43 

10. 1 1 
10.19 

9.72 

10.32 

9.00 

9.64 

9.22 

8.82 

8.52 

7-93 

$26.19 

25-85 

23-5° 

23.17 
23.23 
22.46 
22.11 

22.00 

23.04 

20.95 

20.97 

21.19 
20.05 
20.80 

20.19 

1950 

18.25 

19.18 
18.45 

1774 

17.14 

1598 

$12,740,924 

$145,996,152 

$165,689,167 

$159,807,514 

$12,338,785 

$173,164,014 

.... 

$22.54 

Complete  figures  for  1906  and  1907  not  obtainable. 
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fore  behooves  the  fraternal  orders,  individually  and  collectively,  to 
take  immediate  steps  whereby  every  contract  issued  will  be  absolutely 
secure.  Legislation,  which  in  the  past  has  been  directed  to  giving 
fraternal  orders  liberty  of  action,  should  now  be  of  such  a  nature 
as  to  compel  every  institution  pretending  to  furnish  life  insurance  to 
make  gobd  or  go  out  of  business.  This  subject  has  for  the  past  few 
years  received  a  large  amount  of  attention,  not  only  at  the  hands  of 
fraternalists  themselves,  but  also  by  insurance  supervising  officials. 
In  a  few  States  new  regulatory  statutes  have  been  passed,  and  the 
experience  under  them  is  being  watched  very  carefully,  so  that  the 
present  defects  may  be  in  time  eradicated. 

Such  fraternal  orders  as  have,  through  pressure  of  circumstances, 
readjusted  their  rates,  show  in  their  annual  returns  a  loss  of  business, 
due  to  the  fact  that  many  healthy  lives  drop  out  when  rates  are 
increased.  One  of  the  oldest  and  largest  orders  in  the  country  has 
lost  over  80,000  members  in  the  past  two  years  owing  to  increased 
rates,  while  its  membership  to-day  is  232,000  below  the  highest  point 
touched.  Another  .order  which  increased  its  rates  in  1905  is  still 
losing  members  month  by  month,  and  the  inadequacy  of  the  rates  is 
already  apparent,  even  though  large  additions  have  been  made  to  its 
funds. 

During  recent  years  the  main  growth  of  fraternal  orders  has 
occurred  in  the  Middle  West,  inasmuch  as  several  of  the  Eastern 
State  Insurance  Departments  have  discouraged  the  formation  of  new 
concerns  and  used  their  discretionary  powers  in  declining  to  admit  those 
organized  in  other  States.  Many  thousands  of  homes  are  protected 

Table  III. — Orders  Showing  Gain  in  Membership  in  1907. 


Orders  Showing  Gain  in  Membership  in  1907. 


Name  of  Order. 


•t) 

v  , 
u 

o 


e  » 

OM 

o 


Modern  Woodmen  of  America.  1883 
Woodmen  of  World  (Sov.  Jur.i  1891 
National  Protective  Legion..  .  .  1890 

Royal  Neighbors  of  America ...  1895 

Fraternal  Mystic  Circle .  1885 

Modern  B ’hood  of  America. ..  .  1897 

B’hood  of  American  Yeomen  .  .  1897 

Loco.  Eng.,  M.  L.  A.  &  A.  As’n  1894 
Brith  Abraham,  Ind.  Order.  .  .  1887 

Foresters,  Ind.  Order .  1881 

Knights  and  Ladies  of  Security  1892 

Woodmen  Circle . •  1895 

Fraternal  Brotherhood . .  .  1896 

New  England  Ord.  of  Protect’n  1887 

Knights  of  Columbus .  1882 

United  Commercial  Travelers. .  1888 

Mystic  Workers  of  the  World .  .  1896 

Catholic  Order  of  Foresters. . . .  1883 

Brotherhood  of  Locomotive 

Firemen  and  Enginemen  ....  1873 

Court  of  Honor. . .  1895 

Foresters,  Canadian  Order.  .  .  .  1879 

Gleaners,  Ancient  Order .  1894 

Heptasophs,  Improved  Order. .  1878 

Ladies’ Catholic  Benev.  Ass’n .  1890 

Polish  National  Alliance .  188: 

Protected  Home  Circle .  188 

Womens  Cath.  Ord.  Foresters.  1891 

Society  Des  Artisans . •  ■  1877 

Mutual  Protective  League.  .  .  .  1897 

Ben  Hur,  Sup.  Tribe . 

Women  of  Woodcraft . 

Yeomen  of  America . 

Royal  Benefit  Society . 

Ind.  Order  Aha  was  Israel . 

Mass.  Cath.  Order  of  Foresters 

Equitable  Fraternal  Union . 

American  Insurance  Union  .... 
Knights  and  Ladies  of  Honor . 

Ind.  Western  Star  Order . 

Cath.  Relief  and  Ben.  Ass’n.  . . 

American  Home  Circle . 

Royal  Highlanders . 

Catholic  Mut.  Benefit  Ass’n.  .  . 

Fraternal  Aid  Association . 

Fraternal  Union  of  America.. .  . 

Mod.  American  Fraternal  Ord. 

Free  Sons  of  Judah,  Ind.  Order 

Highland  Nobles . 

A.  O.  U.  W.,  Ind.  Jur . 

Modern  Order  Praetorians .... 

Scottish  Clans . 

Triple  Tie  Benefit  Ass’n . 


Certificates 
in  Force 
Jan.  1,  1907 

Certificates 
Written 
in  1907.  J 

Certificates 
in  Force 
an.  1,  1908 

801,254 

I3M57 

880,064 

330,720 

93,724 

389,169 

196,354 

85,304 

236,53° 

115,593 

24,949 

136,081 

15,021 

20,739 

3 1 ,7 1 7 

79,679 

27,T99 

95,775 

61,948 

22,896 

77,024 

127,743 

19,458 

142,205 

99,489 

17,980 

110,542 

246,736 

36,808 

2-57,267 

63,016 

25,434 

73 , 1 7 1 

39, 271 

15, 5D 

48,771 

29,004 

I5.231 

36,804 

44,633 

9,212 

51,690 

56,405 

9-!42 

63,183 

38,807 

9,048 

45,400 

39,309 

9,°°3 

45,476 

122,691 

ii,777 

128,475 

58,847 

64,061 

57,163 

12,112 

62,074 

64,055 

7,912 

68,424 

49,320 

7,165 

53,274 

70,904 

9,671 

74,829 

91,827 

5,805 

95,745 

46,512 

6,742 

5°, 399 

60,771 

12,928 

64,5i5 

5U299 

5,707 

54,9o6 

3U263 

5,°78 

34,446 

17,243 

6,895 

20,041 

93,I3° 

17,127 

95,927 

43,2ii 

4,942 

45,8o7 

io,93i 

4,043 

13,207 

10,569 

7,55° 

12,770 

15,342 

3,342 

17,540 

24,439 

2,658 

26,458 

17,906 

3,904 

19,805 

i3,i65 

4,929 

i5,o°5 

89,785 

i7,54c 

9i,532 

5,368 

2,901 

7,027 

8,954 

U952 

10,601 

7  8,493 

1,621 

IO,II4 

5  21,437 

4,76. 

23, 018 

9  57,4U 

3,75c 

58,967 

0  28,877 

4,47 

30,362 

6  27,344 

6,04 

28,627 

7  8,39^ 

2,76 

3  9,476 

0  8,94! 

2,68 

10,008 

8  6,27, 

2,91 

7,335 

3  3°>i3! 

i,97 

3  31,089 

8  6,13 

2,85 

9  7,069 

8  10,10 

i  ,88 

6  io,934 

6  6,87 

9  1 ,92 

3  7,647 

Gain 

in 

Year. 


*  Name  of  Order. 

Commenced 

Business. 

Certificates 
in  Force 
an.  1,  1907 

Certificates 
Written 
in  1907. 

Certificates 
in  Force 
fan.  1,  1908 

Gain 

in 

Year. 

Brotherhood  of  America . 

1891 

20,955 

3,584 

21,721 

766 

Western  Catholic  Union . 

1877 

6,95° 

1,036 

7,598 

648 

Knights  of  Modern  Maccabees. 
Ladies  of  the  Maccabees  of  the 

1881 

I  12,214 

11,203 

112,846 

632 

W  orld . 

1892 

128,336 

12,485 

128,957 

621 

Life  and  Annuity  Ass’n . 

1897 

2,653 

787 

3,274 

62 1 

Artisans  Ord.  Mut.  Protection. 

1873 

9,794 

981 

10,392 

598 

New  Era  Association . 

1897 

5,674 

1,091 

6,249 

575 

American  Benefit  Society . 

1893 

6,179 

880 

6,742 

563 

German  Beneficial  Union . 

1892 

12,917 

3,175 

13,464 

547 

Columbian  Knights . 

1895 

h,657 

2,364 

12,149 

492 

United  Artisans . 

1894 

n,453 

1,869 

11,941 

488 

Ladies  of  the  Mod.  Maccabees 

1890 

70,188 

5,000 

70,642 

454 

Cath.  Womens  Ben.  Legion.  .  . 

1889 

17,037 

1,128 

17,439 

402 

Fraternal  Censer . 

1895 

2,681 

i,243 

615 

3,072 

391 

Bohemian  Slavonian  K.  and  L. 

1892 

3,409 

3,746 

337 

Modern  Samaritans . 

1897 

7,343 

i,257 

5,458 

7,664 

321 

National  Union . 

1881 

60,790 

61,099 

309 

Catholic  K.  of  L.  of  America.  . 

1890 

10,251 

1,020 

i°,5°5 

254 

Royal  League . 

1883 

30,45° 

3,752 

30,692 

242 

Amaranth,  Order  of  the . 

1891 

2,057 

505 

2,288 

5,448 

231 

Royal  Fraternal  Union . 

1897 

5,222 

10,857 

226 

A.  O.  H.  Life  Ins.  Fund . 

1884 

6,726 

801 

6,952 

226 

North  American  Union . 

1896 

13,337 

1,479 

i3,54i 

204 

Union  Fraternal  League . 

1889 

2,868 

1,139 

3,°52 

184 

U.  S.  Letter  Carriers . 

1892 

5, 218 
1,787 

3° 

5,388 

170 

Masonic  Mutual  Life . 

1866 

3°9 

i,934 

i47 

1897 

1893 

11,076 

2,24 

1 1 ,2  I C 
IO,  85(1 

134 

Woodmen  of  the  World  (Can. 

10,72 

1,18 

63c 

I3I 

Free  Sons  of  Israel,  Ind.  Orde 

1871 

IO,92C 

3,66c 

n,°3f 

TI5 

Degree  of  Honor,  A.  O.  U.  W 

1898 

43 

3,749 

89 

Knights  of  St.  John  &  Malta. 

1883 

2,25< 

24 

7  2,32, 

66 

Catholic  Knights  of  Ohio . .  . 

1891 

6,94 

39 

7  7,oo. 

61 

Totals  (84  orders) . .7 

4,273,83 

7  852,62 

3  4,7°7,35< 

433, 5W 

Orders  Showing  Loss  in  Membership  in  1907. 


78,810 

58,449 

4°, 1 76 
20,488 
16,696 
16,096 

15,076 

14,462 

11,053 

10,531 

10,155 

9,500 

7,800 

7,057 

6,778 

6,593 

6,167 

5,784 

5>2I4 

4,91 1 
4,369 

3,954 

3>92S 

3,9l8 

3,887 

3,744 

3,607 

'3>i83 

2,798 

2,797 
2,596 
2,276 
2  y  '20  I 

2,198 

2,019 

1,899 

1,840 

1,747 

1,659 

1,647 

1,621 
U5Sl 
i,552 
1,485 
1,283 
1,081 
1,062 
1 ,060 
95 1 
937 

833 

768 


Name  of.  Order. 


y  s 
S  y 

g.S 

5  ^ 

6  3 

oM 

U 


Certificates 
in  Force 
Jan.  1,  1907 


Workmens  Benefit  Ass’n . 

Iroquois,  Order  of  the . 

Knights  of  the  Loyal  Guard  .  .  . 

Jewelers  League . 

Grand  Fraternity . 

A.  O.  U.  W.,  Ind.  Jur . . 

Sons  and  Daughters  of  Justice 
American  Order  Frat.  Helpers. 
Knights  of  Father  Mathew.  . 
Benai  Berith,  Ind.  Ord.,G.  L. . 

National  Provident  Union . 

Legion  of  Honor . . . . 

Catholic  Knights  of  America. . . 

Shield  of  Honor . 

Golden  Cross,  United  Order . . . 

Pilgrim  Fathers; . 

Legion  of  the  Red  Cross. . 

Catholic  Benevolent  Legion. . . . 

Royal  Arcanum . 

Iowa  Legion  of  Honor . 

Capitol  Life  Association . 

Foresters,  United  Order . 

Prudent  Patricians  of  Pompeii. 
Knights  of  Pythias,  Ins.  Dept . 
Loyal  Mystic  Legion  of  Amer . 
Order  of  Mutual  Protection  .  .  . 
Woodmen  of  World  (Pac.  Jur. 
Sons  of  Benjamin,  Ind.  Order. 

Sparta,  Order  of . •  • 

Knights  of  Maccabees  of  World 

Pathfinder . 

Knights  of  Honor . 


Totals  (32  orders) . 

Grand  Totals  (116  orders). . . 


1893 
1898 
1 895 

1877 
1885 
1879 
1897 

1892 
1881 

1878 
1883 

1879 
1877 

1875 

1876 
1879 
1885 
1881 

1877 
1879 
1894 

1893 

1897 

1877 
1892 

1878 
1890 
1883 

1879 
1883 

1898 

1873 


Certificates 
Written 
in  1907. 


Certificates 
in  Force 
Jan.  1,  1908 


5,575 

2,235 

4,9T9 

1,630 

i3,34i 

37,457 

io,797 

1,396 

5,673 

2,084 

3,979 

2,774 

19,243 

i°,239 

20,010 

19,129 

2,634 

19,466 

240,894 

3,526 

4,302 

13,384 

7,376 

81,819 

5,816 

8,485 

102,278 

20,338 

4,778 

285,823 

15,414 

37,556 


231 

i°3 

536 

36 

6,483 


2,001 

14 

554 


1,014,370 

5,288,207 


286 

5° 

I, 484 
650 

2U59 

614 

122 

847 

12,568 

366 

600 

1,183 

344 

I I, 882 
296 
79 

11,45° 

96 

D 

25,243 


2,396 


5,567 

2,210 

4,892 

1,586 

13,285 

37,349 

10,683 

1,268 

5,528 

U934 

3,768 

2,557 

19,020 

9,988 

19,6^6 

18,756 

2,220 

19,037 

240,43° 

3,032 

3,802 

12,86 

6,740 

81,12 
5,° 1 
7,52 
100,945 

18,800 

2,864 

281,81 

9,488 

26,22 


84,268 

936,891 


979,965 

5,687,32 


Loss 

in 

Year. 


8 

25 

27 

44 

56 

108 

114 

128 

145 

150 

21  I 
217 
223 
251 
354 
373 
414 
429 
464 

494 
500 
523 
636 
698 
802 
960 
i,333 
U538 
1,9 1 4 
4,006 
5,92  6 
ii,334 


34,405 

*399,114 


*  Net  gain. 

more  or  less  by  fraternal  certificates,  and  a  study  of  the  several  tables 
presented  herewith  will  show  how  important  it  is  that  the  orders  be 
speedily  placed  on  a  satisfactory  basis.  In  Table  I.  there  are  pre¬ 
sented  the  principal  items  of  the  statements  of  forty  of  the  leading 
fraternal  orders  of  the  country.  In  making  up  this  table  the  orders 
include  only  those  at  least  ten  years  old.  each  having  more  than 
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Table  IV. — Death  Rate  in  Fraternal  Orders  per  iooo  Mean  Certificates  in  Force  1888-1907. 


NAME  AND  LOCATION. 


A.O.U.W.,  Supreme  Lodge,  MeadviUe,  Pa. 
Catholic  Benevolent  Legion,  Brooklyn, N.Y 
Catholic  Knights  of  America,  St.  Louis.Mo. 
Catholic  Mut.  Benefit,  Homellsville,  N.  Y- 
Catholic  Order  of  Foresters,  Chicago,  Ill . . . 
Foresters,  Independent  Order,  Toronto.. . . 
Fraternal  Mystic  Circle,  Philadelphia,  Pa . . 

Free  Sons  of  Israel,  New  York . 

Golden  Cross,  United  Order,  Knoxville. .  .  . 
Heptasophs,  Improved  Order,  Baltimore.  . 
Iowa  Legion  of  Honor,  Cedar  Rapids,  la. 

Jewelers  League,  New  York . 

Knights  and  Ladies  of  Honor,  Indianapolis 
Knights  of  Columbus,  New  Haven,  Conn .  . 

Knights  of  Honor,  St.  Louis,  Mo . 

Knights  of  Pythias  (I.  D.),  Chicago . 

Knights  of  St.  John  and  Malta,  New  York 
Knights  of  the  Maccabees  of  the  World, 

Port  Huron . 

Knights  of  Modern  Maccabees,  Port  Huron 
Modern  Woodmen  of  America, Rock  Island 
National  Provident  Union,  Brooklyn,  N.Y. 

National  Union,  Toledo,  O . 

New  England  Order  of  Protection,  Boston- 
Order  of  Mutual  Protection,  Chicago,  Ill. 

Pilgrim  Fathers,  Lawrence,  Mass . 

Protected  Home  Circle,  Sharon,  Pa . 

Royal  Arcanum,  Boston,  Mass . 

Royal  League,  Chicago,  Ill . 

Scottish  Clans,  Boston,  Mass . 

Western  Catholic  Union,  Quincy,  III.. .  .  ' 


°4 

q  a 


1869 

1881 

1877 
1879 
1883 

1881 

1885 
1871 

1876 

1878 

1879 

877 

1877 

1882 
1887 

1877 

1883 

1883 

1881 

1883 

1883 

1881 

1887 

1878 

1879 

1886 
1877 
i8s3 

1881 

1877 


2  7 
8 


1°  3 
12.7 
14. 1 
10 .0 


9  7 
>3-3 

13 

10  •  5 


6.4 

4.8  5.0 

13  -3 


9.1 


14.6 

13 -3 

4.0 

6.0 


5-3 

it  .2 


6 . 2 


8.4 


9.0 


7-7 


1 1 .3 


IO.9 
I3-1 


*.S -5 
US 
7-9 

6  6 


6.0 

12-3 


6. 1 


8-3 

8-5 


6  1 


5-3 

11 .8 


6.6 


8.9 

*'7 

12.8 


7.0 
7-9 
5-6 
J3  -8 
7-8 
6.4 

13  •  3 
10.  o 
7.0 
9.1 
59 
13.8 
1 1 . 2 


5-8 

5-3 
5-3 
9.2 
7  6 

7- 5 
9  9 

8- 5 
5-o 
8.7 

46 

11 .3 
10  9 1 


5-5 

4- 5 

5- i 
1 1 . 2 

8.2 
6.9 

11 . 1 

9-3 

6.0 

92 

6 . 2 

8.2 
98 


10 . 

13 

14 
10 . 

7. 
5- 
6 
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11 
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5 

5 
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9 
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10 
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8.8 

7-7 
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10. 1 

7  ° 
9  9 
7-i 
9-5 
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1900. 

O 

05 

d 

0 

05 

1903. 
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0 

05 

to 

0 

05 
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§c 

mo 

* 
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11  -5 

12.0 
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12  9 
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16.7 

17.6 
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18.7 
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24  9 
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19.6 

20 . 4 
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25  3 
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10.7 
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12.4 
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18.4 

19,833 

376 

18.8 

8.5 
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1 2  2 
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92 

28.0 
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33-4 

16.8 

17.2 

21 .4 

20 . 8 

25-5 
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53 
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>7-7 

19.O 

I9.O 

i7-3 

14.9 

16.7 

15-2 

17-4 

90,659 

1,416 

15.6 

7  • 1 

6 . 2 

7-7 

7-4 

6  3 

6.8 

7-2 

6.9 

59.794 

458 

7.2 

28 . 4 

28 . 1 

29.4 

29  9 

3 1-7 

33-3 

34  9 

37.5 

31,889 

1,399 

43  -9 

10 . 8 

1 1  •  5 

11  7 

12  I 

1 1 . 6 

12.4 

1 1 . 1 

11  -5 

81,470 
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15° 
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11 .9 
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5-° 
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49 
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17  .O 

2  1.0 
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14  7 

12.0 
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3,874 

73 

18.8 

9  4 

9  9 

9  7 
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i°-5 

11 .9 

12  .  I 

12.7 

60,945 
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13  ■  1 

8.4 

8.6 

8.9 

8.9 

8.9 

9-4 

8.9 

9.8 
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9  9 

91 
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1 1  •  5 
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8s 
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7  9 
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1  able  V. — Annual  Cost  per  $1000  and  Average  Age  of  Members. 


Orders. 


American  Benefit  Society . 

American  Insurance  Union* . 

Brotherhood  of  American  Yeomen . 

Catholic  Benevolent  Legion . 

Catholic  Knights  of  America . 

Catholic  Mutual  Benefit  Association . 

Court  of  Honor . 

Equitable  Fraternal  Union . 

Foresters,  Independent  Order  old.  ........... 

Fraternal  Aid  Association . 

Fraternal  Mystic  Circle . . 

Improved  Order  of  Heptasophs . . 

Iowa  Legion  of  Honor . .  .  .  .  ' 

Knights  of  Columbus . 

Knights  of  Honor . 

Knights  and  Ladies  of  Honor . . 

Knights  of  the  Maccabees  of  the  World 

Knights  of  Pythias . 

Ladies  Catholic  Benevolent  Association . 

Modern  Brotherhood  of  America . 

National  Union . 

New  England  Order  of  Protection . 

Pilgrim  Fathers . 

Protected  Home  Circle . 

Royal  Arcanum . 

Royal  Highlanders . 

Royal  League . 

United  Order  of  the  Golden  Cross.  ......  . . . 

Woodmen  of  the  World,  Omaha . 

Woodmen  of  the  World  (Pacific  Jurisdiction) 


tfio  ,*nRat!  tZ™*  ^  Har'  49'  1  Ratc  «  W  w.  .an;  age  or,  ,»o. 

tb-4U.  b  1906.  C  Age  54.  rfNew  rates  in  1908.  eAge  60,  $63;  age  65,  $98, 


1  No.  of 

J  Assessments 
Called. 
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1 

25 

30 

35 

40 

45 

50 

55 

12 

7 . 20 

7  80 

8.40 

9.00 

11.40 

15.60 

30.00 

12 

7 . 20 

7  68 

8  38 

Q.OO 

IO  .  20 

12 .24 

15  84 

1 2 1 . 60 

12. 

7 . 20 

7 . 20 

7.80 

8 . 40 

9  60 

10.80 

13.20 

26 

14.04 

16 . 13 

18 . 73 

21.84 

26 . 00 

31-46 

3848 

<"46.02 

12 

n.76 

1 3  56 

I5-72 

18.60 

22.32 

27.24 

33-84 

12 

11.64 

13  96 

15  60 

18.96 

23.40 

29  28 

t37 -°8 

12 

7 .30 

8 . 40 

9  73 

11.64 

14.04 

17.40 

23.40 

3240 

12 

8.40 

8 .40 

10  .08 

10 .08 

12.00 

14  40 

18.00 

12 

9 . 60 

1 1 .  a8 

13.68 

16.56 

30.16 

24.96 

34.8o 

<•46 . 80 

12 

IO  .  20 

IO  .  20 

10 . 80 

11.40 

12.00 

13.80 

28 . 80 

12 

14.16 

1564 

18.12 

2  1.12 

34.96 

30.00 

36  96 

46.44 

12 

8.04 

Q  .  12 

10 . 92 

M-20 

16  20 

20 . 28 

t34  48 

12 

6.00 

7 . 80 

8.40 

9 . 60 

10 . 80 

12.60 

18.00 

12 

9  63 

IO  .  20 

10 .80 

11.88 

13.68 

16.92 

22  20 

*>4  ■  24 

14 

13-3° 

147° 

16.80 

18 . 20 

21.00 

25.90 

34-3° 

<■48.30 

12 

0  48 

10  68 

11.88 

13 .08 

15  24 

r8 . 84 

2436 

12 

II  .40 

13.20 

15.00 

18.00 

21.60 

27.60 

33-6o 

36.00 

12 

10.80 

12  60 

15.00 

17.40 

2  1.00 

25.80 

32.40 

12 

7  80 

8  88 

10.08 

n.28 

14.40 

18.00 

f2I . 12 

12 

5-4o 

5  4o 

6.00 

6.00 

6 . 60 

7 . 20 

12 

14.04 

15 -73 

17.88 

20.64 

24.36 

29.16 

35-76 

4142 .00 

34 

7 . 30 

8.40 

9 . 60 

10.80 

12.00 

13.20 

18.00 

12 

12.00 

14.40 

15.60 

18.60 

23  80 

11 27.60 

12 

8 . 40 

IO  .  20 

12.00 

15.00 

18 . 60 

24.00 

31 .20 

12 

756 

8.04 

8.64 

9.96 

12.12 

15.13 

18.60 

§22.68 

12 

6.00 

6.00 

8 . 40 

9 . 60 

12.00 

14.40 

12 

12.60 

14.04 

16.30 

18.96 

22  68 

27.60 

34  •  20 

12 

9-73 

10.56 

11 . 16 

11.88 

13.08 

15.00 

18.60 

<124 . 48 

12 

9.60 

9 . 60 

12.00 

13.20 

15.00 

17.40 

26.40 

12 

8.40 

9.00  j 

IO  .  20 

11.40 

13.80 

16.80 

19.80 

Average 

Age. 


A40 . 2 

37-8 

37  9 
46.0 

45° 

41.5 

39° 

37° 

38.0 

40.9 

43° 
39  - 1 
51-4 
35° 
52.0 

42- 5 

38.7 

44.0 
35° 
37° 
44° 
41 .0 
48.3 

38.1 

43- 6 
35  i 

38.2 
46  6 
36-3 

38.8 


I  Age  60,  $27.48;  age  65,  $64.32.  |  Age  44.  H  Age  60,  $48.  a  Age  60,  $33.24;  age  65,  $46.56;  age  70, 


5000  certificates  in  force.  The  figures  given  show  clearly  the  con¬ 
dition  of  the  several  orders,  as  to  assessments  collected,  mortuary 
claims  paid,  income  laid  by,  assets  and  liabilities,  the  latter  item 
representing  mainly  unpaid  death  claims.  A  complete  analysis  of  the 
membership  exhibit  is  also  made,  so  as  to  show  the  gain  or  loss  for 
the  year  and  the  number  going  off  the  books  by  death  and  lapse. 
The  totals  for  the  forty  orders  show  605,148  new  members;  the  gain 
in  membership  was  258,367,  or  forty-two  per  cent  of  the  new 
entrants.  I  he  number  of  deaths  was  33,280,  while  the  lapses  were 
313,202,  equal  to  8.6  per  cent  of  the  membership  at  the  beginning  of 
the  year.  At  the  close  of  1907  these  orders  had  a  membership  of 
3,887,257,  representing  $5,269,549,002. 

It  appears,  therefore,  that  with  over  two  and  one-half  billions  of 


dollars  to  pay  in  benefits  these  orders  have  in  hand  but  $54,000,000 
of  surplus  assets,  which  is  slightly  over  one  per  cent  of  the  benefits 
promised.  The  death  rate  for  the  year  was  8.86  per  ioco  members, 
while  the  average  cost  per  $1000,  based  on  mortuary  assessments 
collected  in  1907,  was  $10.83. 

Fable  II.  shows  the  decline  in  membership  which  attends  all 
fraternal  orders  when  prompt  steps  are  not  taken  to  make  each 
member  pay  his  proportionate  share  of  the  cost.  The  rise  and  fall 
of  fraternalism  is  clearly  shown  in  the  experience  of  these  four 
orders,  and  the  figures  speak  plainer  than  words. 

In  the  third  table  the  membership  exhibit  of  116  orders  is  dealt 
with  and  the  gain  or  loss  shown  arranged  in  order  of  magnitude. 
1  he  fact  that  these  orders  have  over  5,600,000  members  indicates  the 
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tremendous  hold  they  have  throughout  the  country,  and  renders  the 
question  of  their  proper  conduct  and  management  one  of  far-reaching 
importance.  Gains  amounting  to  433-50  are  shown  by  eighty-four 
orders,  while  thirty-two  others  show  losses  of  34.4°5.  the  net  gain 
for  the  year  being  399,114. 

The  steadily  increasing  death  rate  experienced  by  fraternal  orders 
is  readily  perceived  by  a  study  of  Table  IV.  In  this  table  particulars 
are  shown  of  a  large  number  of  orders  covering  the  death  rate  per 
1000  for  the  twenty  years  1888-1907  inclusive.  Six  orders  show  a 
death  rate  of  more  than  twenty  per  thousand,  while  six  more  are 
above  fifteen  per  thousand.  The  figures  for  1907  are  presented  in 
detail,  thereby  affording  a  guide  to  the  relative  size  of  the  several 
orders  listed  as  well  as  the  figures  upon  which  the  percentages  are 
based. 

A  careful  study  of  the  several  tables  herewith  will  show  that 
fraternalism  is  by  no  means  in  a  healthy  condition.  Magnitude  of 
operations  cannot  save  them,  as  it  but  makes  the  matter  of  satisfac¬ 
tory  adjustment  all  the  more  difficult  in  the  end.  The  varying  charges 
made  for  the  same  benefits,  as  shown  in  the  final  table,  are  of  them¬ 
selves  sufficient  to  condemn  the  system,  and  immediate  steps  are 
necessary  to  force  every  order  to  adopt  adequate  rates. 


NATIONAL  CONVENTION  OF  INSURANCE  COMMISSIONERS. 
Proceedings  of  Wednesday  and  Thursday — Important  Topics 
Discussed — New  Problems  Brought  Forward — Taxation 
Committee’s  Report — Election  of  Officers — 

Some  Passing  Notes. 

The  interest  manifested  in  the  first  day’s  proceedings  of  the  thirty- 
ninth  annual  convention  of  Insurance  Commissioners  continued  unabated 
throughout  the  remainder  of  the  sessions.  Delegates  were  fairly  prompt 
ir,  their  appearance  at  the  opening  of  each  session,  listened  with  close 
attention  to  the  several  papers  read,  and  participated  freely  in  the  dis¬ 
cussions.  Wednesday  morning  opened  with  the  report  of  the  committee 
on  blanks,  which  committee  probably  does  more  work  between  the 
annual  sessions  than  all  other  committees  combined.  Its  advance  report 
sent  to  the  Departments  some  time  prior  to  the  date  set  for  the  con¬ 
vention  was  presented  in  slightly  modified  form  and  each  section  adopted. 
As  previously  stated  in  these  columns,  the  blanks  for  life  and  fire  com¬ 
panies  have  undergone  but  slight  changes,  while  the  miscellaneous  com¬ 
pany  form,  originally  prepared  on  the  written  basis,  was  put  back  on 
the  old  paid  basis.  The  report  as  a  whole  was  adopted  with  the  thanks 
of  the  convention  to  the  committee.  An  objection  on  the  part  of  fra¬ 
ternal  orders  to  certain  inquiries  relative  to  assessments  paid  at  the 
several  ages  was  disregarded. 


SPECIAL  COMMITTEE  ON  LIFE  INSURANCE  TAXATION. 

At  the  Richmond  convention  of  1907  a  special  committee  was  ap¬ 
pointed  to  consider  the  subject  of  insurance  taxation  as  contrasted  with 
taxation  in  other  lines  of  business.  This  committee  was  under  the  chair¬ 
manship  of  H.  R.  Prewitt,  formerly  Insurance  Commissioner  of  Ken¬ 
tucky.  A  lengthy  report  was  submitted,  the  first  part  of  which  dealt 
with  the  varying  laws  on  the  subject  and  deplored  the  fashion  of  taxing 
funds  set  aside  for  family  protective  purposes.  The  conclusions  of  the 
committee  as  to  a  remedy  were  as  follows: 

Your  committee  has  given  much  thought  and  consideration  to  the 
ouestion  of  a  remedy  for  this  evil,  and  would  recommend: 

Q  First _ That  the  rate  of  the  premium  income  tax,  if  one  be  imposed 

shall  be  fixed  by  methods  which  will  give  some  assurance  of  equality  of 
rate-  with  that  of  oth°r  taxpayers.  For  whoever  may  object  to  the  entire 
repeal  of  such  laws  certainly  will  not  object  to  so  framing  them  that  the 
taxes  exacted  from  life  insurance  corporations  will  not  exceed  those 

other  taxpayers.  The  present  rates  in  the  different  States 
are  purely  arbitrary.  Why,  for  instance,  should  New  York  take  $1  out 
of  every  $100  paid  for  premiums  within  the  State,  Ohio  $2.50,  Kentuc  y 
$2  and^aryland  $1.50?  There  should  be  some  basis  of  uniformity  and 
some  method  of  comparing  the  relative  amount  of  taxes  paid  by  life  in¬ 
surance  with  those  paid  by  other  interests  and  businesses.  This  compari¬ 
son  for  the  purpose  of  fixing  the  rate  your  committee  believes  can  be 
son  tor  p  1  .  ,  .  in  eacii  state  the  amount  levied  upon  some 

atChP^fnrm  of  business  saySfrom  the  reports  of  banks,  what  taxes  they 
nay  for  the  5ear  on  all  their  forms  of  property  except  real  estate  and 
olher  tangfble property,  ascertaining  also  what  the  banks’  gross  income 
for  the  sfme  year  was  then,  by  finding  from  such  data  what  rate  of 
taxation  loon  their  gross  income  would  produce  the  taxes  actually  paid 
,  '  ,  .  ppec  nf  the  taxes  paid  on  their  real  estate  and  other  tan- 

gfble  'property.  The  rate  so  ascertained  could  be  employed  for  the  pur¬ 
pose  of  taxing  the  gross  income  of  life  insurance,  thus  putting  life  in- 
miranoe  on  an  equality  with  banks  as  to  taxation.  _ 

S«ond-All  laws  authorizing  taxation  of  premium  income  in  counties 
and  municipalities  as  an  item  of  property  should  be  repealed. 


Third — All  laws  and  ordinances  authorizing  occupation  or  license  taxes 
in  counties,  cities,  towns  and  villages  should  be  repealed. 

Fourth — Laws  of  the  States  imposing  fees  and  licenses  should  be  re¬ 
vised  and  graduated  upon  an  equitable  basis  so  as  to  raise  therefrom 
adequate  funds  for  the  maintenance  of  the  Insurance  Department  within 
the  State.  The  fees  and  licenses  so  charged  should  be  enough,  but  not 
more  than  enough,  to  pay  the  expenses  of  maintaining  the  Insurance 
Department.  They  should  be  so  regulated  as  to  accomplish  this  end, 
but  no  more. 

The  adoption  by  all  the  States  of  these  remedies  would  cure  a  great 
evil,  and  relieve  the  several  States  of  the  charge  fairly  made  against 
them,  namely,  that  by  this  system  of  taxation  they  increase  the  cost  of 
insurance  or  reduce  the  amount  thereof,  with  little  more  reason  or 
little  more  justification  than  the  misappropriation  of  such  funds  for 
political  campaign  purposes,  or  the  use  of  them  in  extravagance  of 
management. 

Your  resolution  appointing  this  committee  instructed  us  to  prepare  a 
till  embracing  such  reforms  as  we  might  recommend.  It  is  impracti¬ 
cable  for  us  to  comply  with  this  feature  of  our  instructions  because  the 
laws  in  every  State  controlling  the  question  of  taxes,  licenses  and  fees 
are  so  numerous  and  appear  in  so  many  places  in  the  State  statutes  that 
any  general  bill  on  this  subject  suitable  for  introduction  for  legislative 
action  could  not  be  framed.  The  remedies  here  proposed,  however,  are 
simple,  and  the  form  of  bill  necessary  to  carry  them  out  may  be  readily 
drafted  in  any  jurisdiction  with  the  aid  of  the  local  statutes  for  the 
purpose  of  determining  the  special  laws  in  such  jurisdiction  to  be  re- 

pealed.  ,  ,  .. 

It  is  a  difficult  matter  to  procure  legislation  reducing  taxation,  ine 
legislator  charged  with  the  duty  of  raising  public  revenue  finds  a  law  on 
the  statute  books  which  accomplishes  this  purpose  and  is  reluctant  to 
change  it  by  reducing  the  tax.  The  disposition  always  is  to  increase  the 
tax  rather  than  reduce  it.  Any  proposed  reduction,  too,  arouses  oppo¬ 
sition  from  other  taxpayers,  who  see  visions  of  additional  tax  burdens 

shifted  upon  them.  ,  ,  ,  .  _ 

But  we  cannot  believe  the  good  citizenship  of  the  several  States  rep- 
resented  in  their  respective  legislatures  will  ignore  the  merits  of  this 
just  claim  for  a  reduction  in  the  taxes  imposed  upon  life  insurance,  if 
the  merits  of  the  case  are  clearly  and  fairly  presented  to  them.  Legis- 
lators  as  a  rule,  want  to  do  what  is  right,  and  will  do  what  is  right 
when  they  see  the  right.  But  insurance  is  a  difficult,  complicated  sub¬ 
ject;  its  principles  and  ramifications  are  not  understood  except  by  those 
who  give  them  special  study.  It  devolves  upon  those,  therefore,  who 
understand  the  subject  to  assume  responsibility  for  recasting  the  taxing 
laws  along  the  lines  suggested  in  this  report.  The  members  of  this 
association  may  do  much  to  this  end;  but  upon  the  insurance  companies 
and  their  policyholders  devolve  the  great  burden  of  responsibility  for 
procuring  these  desirable  changes.  It  is  the  duty  of  the  managers  rep¬ 
resenting  their  policyholders  to  protect  in  this  legitimate  manner  their 
property  from  depletion  by  unjust  taxation. 

Your  committee  regrets  that  the  brief  time  available  to  it  rendered 
impossible  any  consideration  of  the  other  branches  of  insurance,  whose 
representatives  feel  that  they,  too,  in  common  with  life  companies,  suffer 
from  unequal  and  excessive  taxation.  ...... 

In  conclusion  it  is  respectfully  submitted  to  the  convention  that  from 
the  body  there  be  created  and  appointed  a  permanent  committee  on 
taxation. 

The  members  of  the  committee  who  signed  the  report  were:  H.  R. 
Prewitt,  J.  V.  Barry,  Otto  Kelsey,  Joseph  Button,  J.  A.  Hartigan,  B.  F. 
Crouse  and  F.  W.  Potter.  C.  C.  Lemmert  of  Ohio  concurred  in  the 
recommendations,  but  filed  a  memorandum  saying  that  he  could  not 
agree  with  the  majority  of  the  committee  on  the  existence  of  some  of 
the  facts  and  opinions  expressed  preceding  the  remedy.  The  presenta¬ 
tion  of  the  report  provoked  a  lively  debate,  which  was  participated  in 
by  a  majority  of  the  delegates,  and  on  the  roll  call  as  to  its  adoption  the 
votes  of  but  three  States,  South  Carolina,  Tennessee  and  Texas,  were 
recorded  against  it. 

COMMITTEE  ON  UNAUTHORIZED  INSURANCE. 

James  A.  Young,  chairman  of  the  above  committee,  presented  the  fol- 
lowing  report,  which  was  adopted. 

First— Let  each  State,  where  it  is  not  already  on  its  statute  books, 
nrnvirle  for  the  supervision  of  each  and  every  company,  association, 
Si  or  WdivTauS  or  ,.t  ot  individual,  »b„  do  or  pretend  to  do  an 

ln|rord'A"t”“,^<’o.“i,.rm”ia.;:  Sating  tit.  placing  of  .orpin,  line, 
of  insurance  which  shall  include  the  payment  of  all  taxes  by  the  assured 
Jhen  an  unlicensed  company  is  used,  with  a  sufficient  penalty  attached 

Third— Provide  strict  and  proper  laws  for  the  organization  and  super¬ 
vision  of  all  domestic  companies  and  associations  and  orders. 

Fourth— Let  each  State  through  its  Insurance  Department  put  its  stamp 
.  dioannroval  upon  and  discountenance  the  doing  of  business  by  its 
lomesUc  comjanies  in  States  where  they  are  not  licensed  and  do  not 
I,  with  the  laws  governing  the  class  to  which  they  belong. 

Fifth— Publicity  is  a  great  foe  to  improper  and  illegal  practices  and  a 
uniform  fystem  by  all  the  State  Insurance  Departments  o  reporting  to 
o7hef-and  the  publication  through  the  press  and  bulletms-of  all 
compand  or  associations  doing  or  offering  to  do  an  underground  or 

•  1 1 _ era i  will  do  much  to  stamp  it  out.  ,  - 

'cfvth— Your  committee  believes  that  some  good  may  be  accomplished 
.  S  *™rt7nz  these  companies  to  the  Post  Office  Department  as  fraudu- 
by  repor  g  remedy  could  and  would  come  in  the  passage 

oefDa  Cl°awesuch  as  the  convention, through  the  committee  on  legislation, 

the  hands  of  Congress  several  years  ago. 

S  QS7en1h-7eat7  your  committee  is  satisfied  that  much  can  be  accom- 
if  hed  hv  a  campaign  of  education  through  the  Insurance  Department 
of  each  SUte  in  shoving  to  the  people  that  the  man  who  is  willing  to 
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evade  the  laws  of  his  State  and  withhold  proper  fees  and  taxes  will  not, 
when  an  opportunity  presents  itself,  hesitate  to  rob  or  defraud  them. 

Other  standing  committees  not  being  ready  to  report,  an  adjournment 
was  taken  until  the  afternoon  when  there  came  up  for  discussion  the 
programme  topic  of 

DEPARTMENTAL  PRACTICES. 

E.  E.  Rittenhouse  of  Colorado  led  off  with  an  instructive  paper,  ex¬ 
tracts  from  which  follow: 

Examinations — Attention  is  again  called  to  the  necessity  for  promptly 
exchanging  reports  of  examinations  of  insurance  companies  between  the 
Departments,  in  order  that  Commissioners  of  the  States  in  which  the 
examined  company  is  doing  business  may  have  the  benefit  of  the  infor¬ 
mation  gathered  by  the  Department  asking  the  examination.  All  De¬ 
partments  in  making  examinations  should  secure  the  names  of  the 
States  in  which  the  company  is  operating,  and  a  copy  of  the  report  should 
be  sent  to  the  Departments  of  these  States.  This  is  only  ordinary 
courtesy,  and  by  adopting  this  method  each  would  be  kept  better  posted 
in  regard  to  the  companies  operating  in  its  State.  *  *  * 

If  any  improper  practice  develop,  insurance  officials  will  naturally  urge 
that  it  will  damage  the  company  to  make  public  the  facts,  but  I  believe 
that  experience  will  show  that  the  facts  given  to  the  public  will  cause 
officials  to  be  more  cautious,  and  this  publicity  therefore  will  be  of  such 
benefit  to  the  policyholders  and  the  companies,  as  a  whole,  as  to  neu¬ 
tralize  the  effects  of  any  loss  a  company  may  suffer  in  business  from 
such  publicity.  You  cannot  stop  irregular  practices  by  concealing  them 
when  discovered.  It  seems  to  me  to  be  the  utmost  folly  to  put  a  com¬ 
pany  to  the  expense  of  an  examination  and,  when  wrongs  are  found,  to 
fail  to  see  that  they  are  corrected.  Such  supervision  simply  wastes  time 
and  money.  It  makes  no  difference  how  big  or  how  little  a  company  is, 
they  should  be  answerable  to  the  public,  and  I  believe  it  is  the  duty  of 
the  Commissioners  to  see  that  they  are  made  answerable  to  the  public. 

Supervision  Over  Agents — This  is  a  most  important  branch  of  the  De¬ 
partment.  The  reputation  of  insurance  is  not  alone  in  the  hands  of 
the  home  office  officials,  directors  or  the  stockholders,  but  in  those  of 
its  various  agents  operating  all  over  the  country.  The  officials  and  di¬ 
rectors  of  a  company  are  often  not  known  outside  of  their  State.  The 
company’s  name  and  that  of  insurance  must,  to  a  great  extent,  there¬ 
fore,  be  made  or  marred  by  those  who  place  this  commodity  in  the  hands 
of  the  public,  which  is  the  agent.  *  *  * 

If  when  we  give  a  license  to  an  insurance  company  it  is  of  importance 
to  know  that  the  company  is  of  a  good  reputation  and  character,  why  is 
it  not  also  important  that  the  agent  of  the  company,  to  whom  we  give  a 
license,  should  have  a  good  reputation  and  character.  The  agent  or 
solicitor  comes  in  direct  contact  with  the  public  and  is  placed  in  a 
position  by  the  law  where,  if  he  desires,  he  can  practice  deception  upon 
uninformed  people  and  defraud  them  with  good  chances  of  avoiding 
punishment.  He  carries  out  any  unfair  scheme  of  his  company,  or  of 
his  own,  if  he  is  that  sort  of  a  man.  *  *  * 

If  you  have  no  law  that  will  permit  you  to  revoke  the  license  of  such 

men,  you  should  urge  your  legislature  to  give  you  one  without  delay. 
Insurance  companies  should  be  instructed  to  report  all  cases  of  dishonest 
or  disreputable  agents  to  the  Department  as  soon  as  they  are  discovered, 
and  the  public  should  be  urged  to  do  the  same.  This  method  of  super¬ 
vising  agents  protects  the  companies  and  the  honest  agents  as  well  as 
the  public;  and  all  three  would  give  their  hearty  approval  to  this  kind 
of  supervision.  *  *  * 

Much  harm  is  being  done  to  the  cause  of  insurance  and  many  people 
are  being  robbed  by  the  class  of  men  to  which  I  refer,  and  the  people 
among  whom  they  operate  are  mostly  the  poor  and  ignorant,  the  very 

class  that  needs  protection  the  most.  And  I  believe  it  is  just  as  much 

our  duty  to  protect  these  people  against  the  operations  of  a  disreputable 
agent  as  it  is  against  the  operations  of  a  disreputable  insurance 
company.  *  *  * 

Impairment  of  Capital — Somewhere  there  must  be  a  financial  dead-line 
over  which  a  company  must  not  be  permitted  to  pass  and  remain  in 
business.  In  most  States  it  is  placed  at  the  paid-up  capital.  In  some 
States  impairment  of  as  much  as  twenty-five  per  cent  is  allowed.  It 
seems  to  me  that  is  a  mistake.  There  should  be  no  circumstances  under 
which  an  insurance  company  could  advertise  one  capital  and  maintain  a 
lesser  one.  If  the  State  wants  to  allow  a  company  capitalized  at  $200,- 
000  to  impair  its  capital  twenty-five  per  cent,  it  would  be  just  as  easy 
and  much  wiser  to  reduce  the  required  minimum  capital  to  $150,000  and 
be  done  with  it.  *  *  * 

You  may  be  told  that  all  the  law  requires  is  that  the  capital  be  kept 
intact,  and  that  until  it  is  impaired  you  have  no  right  to  take  any 
action,  because  the  law  does  not  say  that  a  company  shall  have  a  sur¬ 
plus.  I  do  not  agree  with  that  proposition.  The  law  does  not  directly 
say  that  a  company  must  have  an  operating  surplus  over  and  above  all 
the  liabilities,  but  it  does  say  so  indirectly  and  very  emphatically.  Be¬ 
cause  that  the  law  will  not  permit  a  company  to  use  its  capital,  it 
necessarily  follows  that  the  law  intends  that  it  shall  have  a  working 
surplus,  while  not  naming  the  amount,  because  without  such  surplus  it 
is  utterly  impossible  for  it  to  operate  without  impairing  its  capital. 
Therefore,  the  law  does  require  a  company  to  have  a  working  surplus,  if 
it  expects  it  to  do  business.  *  *  * 

Year-End  Transactions — This  is  another  name  for  padding  assets. 
There  are  innumerable  ways  of  doing  it,  too  many  to  mention  in  the 
time  allotted  to  me.  One  of  the  favorite  plans  is  to  rig  up  a  fictitious 
bank  deposit  by  fake  sales  of  old  notes,  or  tabooed  stocks  or  other  non- 
admitted  assets,  and  to  take  them  down  after  the  annual  report  is  made. 
It  is  an  extraordinary  thing  to  observe  how  many  insurance  officials 
succumb  to  the  temptation  of  padding  the  company’s  assets.  The  pur¬ 
pose  is,  of  course,  to  swell  the  surplus.  Some  officers  seem  to  think  it 
is  a  legitimate  thing  to  do  and  excuse  themselves  upon  the  ground  that 
it  is  simply  a  matter  of  opinion  anyway,  and  that  if  found  out  it  will  be 
charged  to  a  mistake  or  a  misunderstanding,  and  then  hope  the  Com¬ 
missioner  who  finds  it  will  not  mention  it  in  his  report  for  fear  of  injur¬ 
ing  the  company.  *  *  * 

When  an  Insurance  Commissioner  publishes  a  report  of  a  company  and 


gives  it  a  license,  saying  it  has  complied  with  the  laws  of  the  State,  the 
public  has  a  right  to  believe  that  the  Commissioner  has  scrutinized  the 
report  and  knows  that  the  laws  have  been  complied  with.  This  gives 
the  Commissioner  a  responsibility  which  he  should  not  overlook;  but 
the  offense  is  not  only  confined  to  deceiving  the  public,  for  the  officers 
of  the  company  sign  a  jurat  in  which  they  swear  that  the  assets  and 
liabilities  as  shown  in  their  report  are  correctly  stated,  and  when  they 
sign  this  jurat  with  the  knowledge  that  the  assets  have  been  padded, 
they  commit  a  criminal  act.  *  *  * 

It  is  of  the  utmost  importance,  if  these  reports  are  to  be  relied  upon, 
for  Commissioners  to  take  a  determined  stand  to  put  a  stop  to  this  habit 
of  padding  assets.  A  dishonest  or  incorrect  statement  is  worse  than 
none  at  all,  especially  when  it  affects  the  impairment  of  the  company. 

It  is  not  necessary  to  have  a  specific  law  naming  the  different  methods 
of  padding  assets  and  prohibiting  them.  Every  Commissioner  who  has 
the  right  to  examine  a  company  also  has  the  right  to  publish  his  ex¬ 
amination,  and  I  believe  that  in  minor  offenses  of  this  kind  the  company 
should  receive  a  reprimand  from  the  Commissioner  which  should  be 
published  and,  in  serious  cases,  or  where  the  offense  is  repeated,  the 
license  should  be  suspended  or  revoked  if  the  law  will  permit  it,  in 
addition  to  publishing  the  facts.  Certainly  something  must  be  done  to 
put  a  stop  to  this  practice.  *  *  * 

Complaints  Filed  by  Citizens — If  there  is  any  part  of  an  Insurance 
Department  that  needs  careful  organization  and  thorough  supervision,  it 
is  the  complaint  desk  or  bureau.  My  views  upon  this  subject  are  based 
upon  the  theory  that  Insurance  Departments  were  organized  solely  for 
the  protection  of  that  portion  of  the  public  which  deals  with  insurance 
companies.  In  other  words,  Insurance  Departments  are  Departments  of 
publicity  and  information  for  the  use  of  the  insuring  public.  *  *  * 

This  has  materially  increased  our  work,  but  not  so  much  as  you  would 
think.  It  is  a  very  satisfactory  part  of  our  work,  because  we  are  the 
means  of  setting  straight  a  great  many  people  who  feel  that  they  have 
been  mistreated  or  injured,  wffien,  as  a  matter  of  fact,  they  have  not 
understood  the  plain  provisions  of  their  contracts.  It  is  certainly  a 
great  pleasure  to  be  able  to  assist  people  who  are  in  distress,  those  who 
feel  that  they  have  been  robbed  or  about  to  be  robbed,  and  those  who  are 
bowed  down  with  grief  as  a  result  of  a  death  in  the  family.  The  poorer 
and  more  ignorant  the  complainant  is,  the  more  attention  and  patient 
consideration  he  should  get  from  the  Department. 

This  plan  of  inviting  people  to  bring  their  grievances  to  the  Depart¬ 
ment  is  important,  not  only  because  it  is  of  great  service  to  uninformed 
and  often  helpless  people,  but  because  it  operates  to  turn  enemies  of 
insurance  back  into  the  fold.  Now  I  have  had  enough  experience  in 
handling  these  complaints  to  know  that  the  scheme  is  entirely  prac¬ 
tical,  and  that  it  does  not  bring  anything  like  the  burden  and  annoy¬ 
ance  which  might  be  imagined.  *  *  * 

It  is  very  seldom  indeed  that  I  have  had  to  call  the  attention  of  in¬ 
surance  companies  to  these  grievances,  but  when  I  have  done  so  the 
communication  was  always  in  the  form  of  a  request  for  a  special  in¬ 
quiry,  in  order  that  if  it  is  found  any  injustice  has  been  done  the 
claimant  it  may  be  corrected.  So  far,  in  every  instance,  the  request  has 
been  received  in  friendly  spirit,  and  the  investigation  made  and  the  case 
reported  on  promptly,  and  I  must  say  that  I  know  of  none  of  these  in¬ 
stances  where  the  president  of  an  insurance  company  has  shown  any 
disposition  to  be  arbitrary  or  unreasonable.  On  the  contrary,  if  it  is 
found  that  a  subordinate  has  used  bad  judgment,  or  is  in  the  wr^ng,  the 
matter  has  been  promptly  and  cheerfully  corrected.  I  know  that  this 
part  of  our  work  is  very  much  appreciated  by  those  who  ask  for  in¬ 
formation,  and  by  those  who  make  complaints.  *  *  * 

The  discussion  which  followed  was  both  serious  and  humorous  and 
was  participated  in  by  many,  including  those  Commissioners  and  De¬ 
partment  officials  long  in  the  service,  while  not  the  least  interesting 
speakers  were  such  new  officials  as  Bell  of  Kentucky,  MacMaster  of 
South  Carolina,  and  McComb  of  Oklahoma. 

Arthur  I.  Vorys,  former  Superintendent  of  Insurance  for  Ohio  and  an 
ex-president  of  the  convention,  entered  the  room  during  the  afternoon, 
and  upon  being  presented  to  the  convention  was  most  warmly  received. 
He  said  he  was  glad  to  be  present  once  more  with  a  body  of  men  he  had 
long  since  learned  to  be  proud  of,  and  intimated  that  the  management 
of  a  political  campaign  was  not  quite  so  congenial  as  the  supervision  of 
insurance  companies. 

Thos.  E.  Drake,  of  the  District  of  Columbia,  then  presented  a  paper 
with  the  lengthy  title  of  “Advisability  of  Adopting  One  Mortality  Table 
and  a  Uniform  Assumed  Rate  of  Interest  Throughout  the  United  States 
for  Calculating  Reserves  on  Life  Insurance  Policies.”  He  said  in  part: 

The  coupling  and  working  together  of  two  scientific  principles  consti¬ 
tute  the  basis  upon  which  “old  line”  or  legal  reserve  life  insurance  is 
founded  and  operated.  The  element  of  mortality,  based  and  tabulated  on 
actual  experience,  is  one  factor,  and  an  assumed  rate  of  interest  the  other. 

NO  UNIFORM  STANDARD  OF  SOLVENCY. 

In  the  United  States  there  is  no  uniform  standard  for  testing  the 
solvency  of  life  insurance  companies.  It  is  not  so  with  other  kinds  of 
insurance;  the  reserve  liabilities  that  are  reported  to  the  various  Insur¬ 
ance  Departments  being,  except  on  life  insurance  policies,  substantially 
the  same  everywhere.  This  lack  of  uniformity  creates  discord  and  dis¬ 
satisfaction  generally,  for  the  reason  that  in  assisting  the  annual  state¬ 
ment  of  a  company  that  reports,  for  example,  to  the  California  or  Massa¬ 
chusetts  Insurance  Department,  the  financial  condition  of  the  company 
differs  in  those  States  from  that  in  its  home  State. 

DANGER  IN  FORMULATING  NET  PREMIUMS. 

In  formulating  net  premiums  for  all  kinds  of  life  insurance,  if  the 
mortality  table  is  too  low,  and  the  assumed  rate  of  interest  is  too  high, 
the  failure  of  a  company  operating  under  such  conditions  will  be  in¬ 
evitable.  On  the  other  hand,  if  the  mortality  table  is  higher  than  is 
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actually  experienced  by  a  company,  and  the  assumed  rate  of  interest  is 
lower  than  is  realized  on  a  net  basis  on  the  reserve  portion  of  the  assets 
of  the  company,  its  reserve  fund,  with  which  to  pay  its  policy  claims  as 
they  mature,  will  constantly  increase  if  the  business  is  maintained,  and 
an  annually  increasing  surplus,  if  such  fund  is  kept  intact,  will  be 
created  besides.  *  *  * 

UNIFORMITY  DESIRABLE. 

For  economical  reasons,  as  well  as  for  convenience,  a  uniform  standard 
for  calculating  reserves  on  life  insurance  companies’  policies  should  be 
legally  adopted  throughout  the  United  States.  The  reserve  liabilities 
would  then  conform  and  agree  wherever  their  annual  statements  were 
filed  and  the  value  of  their  policies  would  be  uniformly  determined.  At 
present  there  is  a  great  diversity  in  this  respect,  which  leads  to  con¬ 
fusion  among  policyholders  and  prospective  insurers  who  do  not  under¬ 
stand  the  situation;  besides,  invidious  comparisons  are  made  that  often 
result  disastrously  to  a  young  or  a  weak  company.  *  *  * 


THE  LAW  REGULATES  INSURANCE  COMPANIES'  INVEST¬ 
MENTS,  ETC. 

Laws  have  been  enacted  fixing  the  kind  of  securities  that  may  be 
held,  the  limit  of  insurance  that  may  be  written,  the  amount  of  surplus 
that  may  be  acquired,  compensation  that  may  be  paid  to  agents,  and 
every  item  of  liability  is  carefully  sought  out  to  perfect  exactness,  with 
the  sole  exception  of  the  reserve,  which  often  constitutes  more  than 
ninety-five  per  cent  of  the  entire  actual  liabilities  of  a  life  insurance  com- 
pany,  and  this  one  item,  which  is  the  most  important  of  all,  is  not  in- 
frequently  left  to  the  whims  of  the  company  t0'  determine  and  the  sanc¬ 
tion  of  the  Insurance  Commissioner.  Present  conditions  embarrass  the 
presentation  for  accurate  and  uniform  statement  of  companies’  financial 
standing,  and  as  long  as  continued  there  can  be  no  possibility  of  uni¬ 
formity  or  fairness  in  comparative  exhibits  of  the  progress  ot 
companies  ^  ^  ^ 

A  person  not  even  skilled  in  the  science  of  mathematics  as  applied  to 
life  insurance  can  readily  see  the  necessity  for  legally  adopting  an  uni¬ 
form  and  inflexible  standard  for  calculating  the  reserve  liabilities  of  life 
insurance  companies,  without  which  no  fair  or  honest  comparison  can 
be  made.  By  the  universal  enactment  of  laws  that  would  establish  one 
mortality  table  and  an  uniform  assumed  rate  of  interest,  hundreds  ot 
thousands  of  dollars  could  be  saved  annually  by  companies,  and,  where 
retaliatory  laws  exist.  Insurance  Departments  could  be  saved  an  enor¬ 
mous  amount  of  work.  *  *  * 

COMBINED  EXPERIENCE  TABLE  AND  FOUR  PER  CENT  INTEREST 
FAST  BECOMING  OBSOLETE. 

While  the  prevailing  assumed  rate  of  interest  under  the  law  for  valu¬ 
ing  life  insurance  policies  is  four  per  cent,  thirty-one  of  the  oldest  and 
largest  American  companies,  voluntarily  or  under  recent  enactments 
value  their  policies  now  on  the  American  Experience  Table  of  Mortality 
and  three  and  one-half  or  three  per  cent  interest.  This i  proves  con¬ 
clusively  that  the  American  Experience  Table  of  Mortality  conforms 
more  nearly  to  the  mortality  actually  experienced  in  the  United  States 
than  that  of  any  other  table,  and  it  is  the  one,  above  all  others  that 
should  be  universally  adopted.  Uniform  modifications  fiom  this  table 
can  be  made  that  admit  of  preliminary  term  reserve  valuations,  the 
same  as  is  practiced  now,  where  the  State  laws  permit  it. 

THE  AMERICAN  EXPERIENCE  TABLE  OF  MORTALITY  THE  PRE¬ 
VAILING  STANDARD. 

The  American  Experience  Table  of  Mortality  is  the  prevailing  standard 
in  the  United  States.  Massachusetts  was  the  first  State  to  legally  adopt 
it  as  its  standard.  This  occurred  in  1900,  the  law  be°°“11ls 
January  1,  1901.  Eighteen  States  have  since  legally  adopted  this  table 
with  either  four  or  three  and  one-half  per  cent  interest.  Eight  States  sti 
legally  adhere  to  the  Combined  Experience  Table  of  Mortality,  with 
eithe/four  or  three  and  one-half  per  cent  interest;  the  optional  use  of 
either  table  being  allowed  in  most  instances,  while  in  the  remaining 
States  and  Territories  no  legal  provision  has  been  made.  The  problem 
now  is-  What  mortality  table  and  what  rate  of  interest  is  best  an 
safest  for  all  concerned  to  adopt?  For  obvious  reasons,  the  Amencan 
Experience  Table  of  Mortality  and  three  and  one-half  per  cent  should 
be ,P  in  my  opinion,  legally  established  everywhere  in  the  United 

Gfofpq  *  *  * 

ACTION  NECESSARY. 

As  Insurance  Commissioners,  the  duty  devolves  upon  us  of  taking  up 
and  pressing  to  a  successful  ending  this  all-important  move  which, 
believe  can  be  enacted  into  law  in  the  course  of  a  few  years  m  every 
State  in  the  Union,  if  we  persistently  keep  the  issue  before  each  Sta 
legislature  and  Congress.  It  is  idle,  however,  for  us  to  merely -  come 
here  and  talk  about  this  and  agree  that  such  a  measure  is  necessary. 
We  must  do  something  to  accomplish  it.  I,  therefore,  beg ,  to  suggest  that 
a  resolution  be  passed  at  the  proper  time,  authorizing  the  president  of 
this  convention  to  appoint  a  committee  of  five,  which  body  may  be  com¬ 
posed  of  either  Insurance  Commissioners  or  ex-insurance  Commissions  s, 

*  f/irmulfltp  a.  bill  as  herein  suggested,  and  that,  after  draft  of  such  a 
bnfTs  appro vedb  by  the convention  and  the  bill  is  printed-which  should 
be  done  at  the  expense  of  this  association-several  copies  be  sent  by  its 
secretary  to  every  Insurance  Department  in  the  United  States,  and  that 
the  Insurance  Commissioner  be  charged  with  the  duty  of  pressing  it 
upon  ?he  legislature  of  his  State  until  enacted  and  I  think  I  may  safely 
say  that  I  will  see  to  it  that  Congress  does  the  same. 

STANDARD  FIRE  INSURANCE  POLICY. 

The  discussion  of  this  subject  was  quite  prolonged,  and  as  the  topic 
selected  related  to  the  “desirability  of  a  simplified  form  of  standard 
fire  insurance  policy,”  there  were  many  expressions  pro  and  con  relative 
to  the  merits  of  the  standard  form  of  New  York  and  Massachusetts.  C.  . 
Lemmert  of  Ohio  began  the  discussion,  and  remarks  were  also  made  by 
J  R.  Young  of  North  Carolina,  Fletcher  of  Massachusetts,  and  Kelsey  of 


New  York.  An  attempt  to  pass  a  resolution  calling  for  the  appointment 
of  a  special  committee  to  consider  the  matter  and  report  to  the  next 
convention  was  tangled  up  in  a  maze  of  parliamentary  procedure  and 
finally  put  over  until  the  next  day. 

The  discussion  on  standard  provisions  for  health  and  accident  policies 
also  brought  forth  a  warm  discussion,  participated  in  by  McDonald 
of  Connecticut,  Anderson  of  Wisconsin,  and  Taylor  of  Virginia.  The 
latter  presented  a  memorial  against  standard  provisions  from  the  Board 
of  Casualty  Underwriters.  This  memorial,  as  well  as  a  paper  presented 
by  Mr.  Crouse  in  behalf  of  President  Armstrong  of  the  Philadelphia 
Casualty,  advocating  standard  provisions,  met  with  the  same  fate  as 
others  of  the  kind  presented  at  the  several  sessions  in  being  omitted 
from  the  record  of  the  proceedings.  A  resolution  concerning  both  the 
standard  fire  policy  and  standard  provisions  for  health  and  accident 
policies  was  presented  by  Deputy  C.  W.  Fletcher  of  Massachusetts  and 
passed  as  follows; 

Resolved,  That  the  committee  on  laws  and  legislation  be  directed  to 
investigate  the  advisability  of  recommending  to  the  various  legislatures 
for  adoption,  first,  a  simplified  form  of  standard  fire  insurance  policy; 
second,  standard  policies  or  standard  provisions  and  prohibitions  re¬ 
lating  to  accident,  health,  liability,  fidelity  and  surety  policies  or  con¬ 
tracts.  Said  committee  is  further  directed  to  report  its  conclusions  to 
the  next  convention,  and,  if  in  the  opinion  of  the  committee,  legisla¬ 
tion  is  advisable,  the  committee  is  hereby  requested  to  present  with  its 
report  a  draft  of  such  proposed  legislation  as  it  deems  expedient. 

At  the  session  on  Wednesday  evening,  held  on  account  of  the  pro¬ 
lixity  of  the  members  during  the  discussions  of  the  afternoon,  Commis¬ 
sioner  Basford  of  South  Dakota  was  presented  as  a  humorist.  He 
talked  for  about  ten  minutes,  but  found  that  extemporaneous  humorous 
speaking  is  not  as  easy  as  it  looks.  Perhaps  a  dinner  table  in  front  of 
him  would  have  been  an  advantage. 


SURETY  INSURANCE. 

Superintendent  Rittenhouse  of  Colorado  then  presented  the  following 
paper  on  “Surety  Insurance”: 

Among  the  very  important  problems  of  supervision  which  should  be 
solved  at  the  earliest  possible  moment,  is  the  question  of  valuing  the* 
assets  and  liabilities  of  fidelity  and  surety  companies  in  a  uniform  man¬ 
ner.  The  extraordinary  development  of  the  fidelity  and  surety  business 
has  brought  with  it  some  very  perplexing  questions  for  the  Commis¬ 
sioners  to  solve  in  making  examinations.  Another  fact  that  has  de¬ 
veloped  and  which  has  impressed  every  supervising  official  who  has 
given  it  any  thought,  is  the  necessity  for  placing  additional  safeguards 
around  the  solvency  of  these  companies. 

A  surety  or  bonding  company  undertaking  to  guarantee  the  deposits  of 
banks  and  the  fidelity  of  its  officers  should  be  placed  under  restric¬ 
tions  as  to  its  investments  and  its  general  standards  of  solvency  at 
least  as  rigid  as  those  required  of  the  banks  which  they  undertake  to 
guarantee.  A  company  that  undertakes  to  guarantee  the  performance  of 
contracts  and  the  honest  administration  of  fiduciary  and  other  trusts,  the 
fidelity  of  persons,  and  the  various  other  forms  of  liability  which  they 
assume,  should  be  made  as  absolutely  sure  and  safe  as  law  can  make 

them.  .  .  . 

When  the  protection  furnished  by  these  companies  is  greatly  needed, 
the  time  when  they  are  supposed  to  render  the  greatest  service  to  the 
public  is  in  time  of  financial  distress,  when  banks  are  closing,  con¬ 
tractors  throwing  up  their  contracts,  and  fidelity  and  other  trusts  being 
violated  by  dishonest  men.  It  is  not  only  when  things  run  smoothly  but 
when  trouble  comes  that  they  must  be  able  to  protect  the  public.  The 
present  lack  of  uniformity  in  the  requirements  as  to  the  valuation  of 
various  assets  and  liabilities  and  in  the  capital  required,  leaves  these 
very  important  companies  with  a  fluctuating  standard  of  solvency,  vary- 
ing  with  the  ideas  and  opinions  of  the  company  officers  or  of  the  official 
examiners,  who  are  called  upon  to  determine  their  financial  condition. 
The  examinations  of  these  companies  during  recent  years  has  shown 
very  many  instances  where,  owing  to  this  lack  of  system  of  uniformity, 
the  assets  have  been  improperly  swollen,  thus  furnishing  a  fictitious 
surplus  concealing  impairment  and  the  real  condition  of  the  company. 

I  believe  that  this  condition  should  not  be  permitted  to  continue.  A 
substantial  and  uniform  minimum  capital  should  be  required,  proper 
restrictions  should  be  placed  around  the  investments,  and  the  salvage 
Question  should  be  settled,  the  manner  of  handling  indemnity  collateral 
should  be  determined  upon,  the  matter  of  carrying  reserve  upon  con¬ 
tracts  upon  which  the  liability  extends  beyond  expiration  should  re¬ 
ceive  attention  proper  rules  should  be  made  regarding  the  loss  claim 
reserves  and  the  question  of  providing  an  unearned  premium  reserve  by 
abandoning  th*e  present  plan,  which  all  admit  is  unsatisfactory,  and 
requiring1  reserves  laid  by  at  so  much  per  thousand  on  the  contract 
liability,  should  be  considered. 

A  number  of  Departments  have  given  much  study  to  these  questions 
and  the  urgent  necessity  for  reform  is  fully  appreciated  by  all  De- 
nartments  It  is  believed  that  a  movement  should  be  started  to  correct 
the  nresent  unsatisfactory  conditions,  and,  therefore,  those  Commis¬ 
sioners  who  have  given  this  subject  especial  study  believe  that  a  special 
committee  should  be  appointed  to  investigate  the  whole  question  and 
to  make  recommendations  for  uniform  methods  and  a  standard  of  sol¬ 
vency  that  may  be  crystalized  into  law  or  into-  uniform  rules,  which  the 
convention  may  recommend  to  its  members,  to  apply  to  the  security  and 
bonding  companies.  I  therefore  present  the  following  resolutions,  which 
I  earnestly  trust  will  meet  with  your  approval: 

Resolved  that  in  appointing  the  committee  for  the  ensuing  year  a 
special  committee,  consisting  of  nine  (9)  members  be  appointed,  to  be 
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known  as  the  “fidelity  and  surety”  committee,  which  shall  formulate 
recommendations  for  uniform  laws  or  regulations  covering  the  fol¬ 
lowing  or  other  matters  relating  to  the  business  and  administration  of 
fidelity  and  surety  companies:  Capital  required;  character  of  assets; 
special  deposits;  salvage;  indemnity  collateral;  reserves  for  losses; 
expired  bonds  upon  which  claim  may  be  made;  adequate  rates;  unearned 
premiums;  agreements  of  indemnity  holding  reinsurance  harmless. 

If,  in  the  opinion  of  said  committee,  it  be  found  desirable  to  recommend 
a  uniform  law  for  the  government  of  such  corporations,  it  is  hereby 
directed  to  include  the  same  in  its  report. 

The  resolution  was  adopted  and  the  following  committee  was  subse¬ 
quently  appointed:  E.  E.  Rittenhouse,  Colorado,  chairman;  Jos.  Button, 
Virginia;  J.  A.  Hartigan,  Minnesota;  Otto  Kelsey,  New  York;  J.  V. 
Barry,  Michigan;  T.  H.  Macdonald,  Connecticut;  J.  R.  Young,  North 
Carolina;  T.  J.  McComb,  Oklahoma;  C.  W.  Fletcher,  Massachusetts. 

THE  EXPENSE  QUESTION  IN  FIRE  INSURANCE. 

Eugene  J.  McGivney,  assistant  Secretary  of  State  for  Louisiana,  was 
slated  for  a  talk  on  the  standard  fire  insurance  policy,  but  presented  in¬ 
stead  a  lengthy  paper  on  the  expense  question  in  fire  insurance.  He 
said  that  this  topic  was  suggested  to  him  by  the  action  of  the  com¬ 
panies  in  opposing  the  bill  in  his  State,  providing  that  companies 
licensed  there  should  not  pay  lower  commissions  in  Louisiana  than  else¬ 
where.  Extracts  from  the  paper  follow: 

The  discussion  of  the  commission  question  between  the  agents  and  the 
companies  exposes  a  situation  which  needs  serious  attention  from  the 
standpoint  of  the  welfare  and  protection  of  the  public,  irrespective  of 
the  merits  of  the  discrimination  quarrel  between  the  agents  and  their 
companies.  On  investigation  of  the  expenses  of  insurance  companies, 
taken  from  the  combined  experience  of  all  companies,  compiled  by  the 
National  Board  of  #ire  Underwriters,  printed  at  page  438  of  The  Spec¬ 
tator  Year  Book,  shows  that  the  average  percentage  of  premiums  used 
for  expenses  has  been  climbing  steadily,  reaching  in  1906,  for  one  hun¬ 
dred  and  fifty-six  companies,  the  average  of  38.85  per  cent;  the  United 
States  companies’  ratio  being  40.76  per  cent,  and  that  of  the  foreign 
companies  34.12  per  cent.  This  percentage,  compared  with  the  average 
ratio  of  the  earlier  underwriting  history,  shows  an  apparent  advance  of 
from  six  to  seven  per  cent  in  the  average  expense  of  fire  companies. 

The  ratio  of  commissions  paid  to  premiums  collected  discloses  a  cor¬ 
responding  rise,  making  it  appear  that  the  enhancement  of  commis¬ 
sions  is  largely  responsible  for  the  increased  expenses  to  the  companies. 
This  average  increase,  based  on  the  gross  fire  premiums  collected  in 
1906,  amounts  to  about  $20,000,000  of  commissions.  *  *  * 

The  same  authority,  the  National  Board  of  Fire  Underwriters,  in  the 
statistical  tables,  printed  at  page  444  of  The  Spectator  Year  Book,  shows 
that  in  those  halcyon  days  of  yore,  when  the  compensation  to  agents 
was  based  upon  a  flat  commission  of  ten  per  cent  of  the  premium,  and 
before  the  conception  of  graded  and  contingent  commissions  and  other 
devices  of  favoritism  and  extravagance,  the  companies  furnished  in¬ 
surance  indemnity  at  an  average  cost  to  the  assured  of  twenty-one 
cents  cheaper,  on  each  one  hundred  dollars  of  risks  written,  than  the 
average  rate  the  companies  have  been  charging  the  assured  for  the 
past  five  years.  This  twenty-one  cents  advance  in  the  average  rate, 
based  on  the  gross  premiums  collected  for  the  year  1906,  produced  about 
$60,000,000  from  the  pockets  of  the  assured;  more  than  sufficient  to  take 
care  of  the  $20,000,000  annual  donation  to  the  agents  in  the  shape  of 
excessive  commissions. 

A  perusal  of  the  average  fire  loss  ratio  from  1860  to  1906  does  not 
give  any  evidence  of  a  necessity  for  increased  premiums.  The  average 
fire  loss  ratio,  including  the  San  Francisco  conflagration  of  1906,  which 
made  the  losses  of  that  year  more  than  $100,000,000  above  the  normal,  is 
only  60.18  per  cent.  The  average,  without  the  year  1906,  is  no  larger, 
if  not  less,  than  in  those  days  when  the  companies  charged  the  public 
twenty-one  cents  less  on  each  one  hundred  dollars  of  risks. 

The  ratio  of  dividends  to  stockholders  for  the  past  forty-six  years, 
with  the  exception  of  the  year  1906,  shows  an  increase:  the  average  divi¬ 
dend  being  about  twelve  per  cent  to  $100  of  capital.  The  amount  of 
dividends  in  individual  instances  with  some  of  the  older  and  larger 
companies  being  from  fifteen  to  forty  per  cent  per  annum  on  the  par 
value  of  the  capital  stock. 

The  average  rate  of  State  taxation  cannot  be  charged  with  the  re¬ 
sponsibility  for  increased  premium  rates.  The  average  rate  of  State 
taxation  is  not  available  for  a  longer  period  than  fifteen  years;  the 
average  rate  of  taxes  to  premiums  during  that  period  was  2.68  per  cent, 
which  is  an  advance  of  less  than  one-third  of  one  per  cent  of  the  total 
premiums  collected.  This  small  advance  in  the  average  rate  of  State 
tax  is  a  mere  fraction  of  the  increased  expenses,  and  is  more  than  com¬ 
pensated  for  by  the  modern  building  improvements  and  better  fire  pro¬ 
tection. 

It  is  evident  that  the  policyholders,  and  not  the  stockholders,  have 
been  contributing  this  enormous  increase  in  the  expense  of  conducting 
the  fire  insurance  business. 

The  situation  of  the  fire  insurance  business  to-day  can  be  summarized 
thus: 

(1)  The  companies  admit  that  they  have  not  been  able  to  keep  down 
the  expense  of  conducting  the  business  to  within  reasonable  bounds. 

(2)  That  the  importunities  and  demands  of  the  agents  for  increased 
commissions,  which  the  companies  have  been  unable  to  withstand,  have 
forced  up  the  expense  element  of  the  fire  insurance  premium  until  it  is 
now  admittedly  unconscionable  and  extortionate. 

(3)  That  to  meet  these  demands  and  to  indulge  other  extravagant 
methods  the  burden  of  fire  tax  on  the  public  has  been  increased  by 
raising  the  premiums  $60,000,000  per  year. 

(4)  That  the  recent  systems  of  graded  and  contingent  commissions, 
brokerage  allowances,  and  other  differentials,  peculiar  to  particular  lo¬ 
calities,  and  enjoyed  only  by  certain  classes  of  agents,  have  resulted  in 
a  palpable  and  unjustifiable  discrimination  against  the  insured  in  the 


matter  of  premium  rates,  and  against  the  agent  in  the  question  of  com¬ 
missions  in  the  unfavored  territories. 

No  better  example  can  be  cited  to  illustrate  the  resulting  injustice 
and  discrimination  from  the  present  method  of  compensating  agents, 
than  the  experince  of  my  own  State,  Louisiana.  I  find,  for  instance, 
that  in  States  which  have  for  the  past  twenty-five  years  required,  on 
an  average,  all  the  way  from  fifty-five  to  sixty-five  per  cent  of  the  pre¬ 
miums  collected  to  pay  fire  losses,  the  fire  insurance  companies  are, 
notwithstanding,  paying  to  the  agents  in  those  States  twenty  to  fifty 
per  cent  of  the  premiums,  for  commissions;  whereas,  in  Louisiana, 
where  the  loss  ratio  for  the  past  twenty-five  years  has  been  about  forty- 
eight  per  cent,  the  agents  are  being  paid  only  fifteen  per  cent  of  the 
premiums  for  commissions.  It  is  clear  that  localities  like  the  State  of 
Louisiana,  which  are  furnishing  a  profitable  business  to  the  companies, 
are  paying  for  the  expense  of  conducting  the  business  in  those  States 
where  the  business  is  unprofitable  and  the  commission  high.  Such  lo¬ 
calities  as  Louisiana  are  paying  a  double  forfeit  by  this  system  of 
favoritism.  While  the  agents  cf  Louisiana  are  being  paid  on  an  aver¬ 
age  of  six  per  cent  less  than  the  general  average  commission  paid  to 
agents  over  the  whole  field,  the  policyholders  of  Louisiana  have  been 
paying,  for  the  past  ten  years  (1896-1906),  an  average  premium  rate  of 
$1.54  on  each  one  hundred  dollars  of  risks  written  in  Louisiana,  whereas 
the  average  premium  rate  charged  by  the  companies  over  the  whole 
field  is  only  $1.09  on  each  one  hundred  dollars  of  risks  written.  *  *  * 

The  life  insurance  companies  in  recent  years  were  confronted  with  a 
similar  situation;  extravagant  commissions,  bonuses,  special  salaries 
and  other  methods  of  compensation  to  agents  had  increased  the  ex¬ 
penses  of  conducting  the  business  to  such  an  extent  that  it  amounted  to 
confiscation  of  the  policyholders’  funds,  and  brought  the  business  into 
disrepute  and  scandal.  The  legislature  of  New  York  took  cognizance  of 
these  conditions,  and  rescued  the  business  from  further  discredit  by 
limiting  the  amount  of  the  premium  which  could  be  used  for  expense, 
and  since  that  time  another  State  has  taken  the  same  steps. 

Why  could  not  the  same  remedy  be  applied  to  fire  insurance?  The 
managers  of  companies  admit  that  they  are  helpless  to  stop  the  growing 
expense  of  conducting  the  business.  If  they  are  sincere,  they  should 
welcome  the  interference  of  the  State.  It  is  an  economical  necessity, 
and  a  fact  admitted  by  the  president  of  the  National  Board  of  Under¬ 
writers  in  his  annual  report,  that  the  higher  commissions  have  caused 
the  premium  rates  to  be  increased.  Since  this  is  so,  the  assistance  of 
the  State  to  redeem  the  business  from  extortion  and  extravagance 
should  receive  the  co-operation  of  all  honest  insurance  managers  who 
have  the  courage  to  admit  that  their  duty  lies  in  that  direction.  *  *  * 

There  is  no  business  where  the  right  of  the  State  to  supervise  is 
more  strongly  insisted  upon  than  in  the  business  of  insurance.  From 
time  to  time  experience  has  proven  the  necessity  of  the  States  enacting 
statutory  regulations  to  equalize  the  well-known  advantage  of  the 
insurance  corporation  over  the  assured.  Perhaps  no  other  class  of 
public  service  institutions  has  received  as  much  legislative  attention  in 
the  interest  of  fair  dealing  to  the  public. 

At  first  glance  it  may  seem  harsh  and  too  paternalistic  for  the  State 
to  interfere  so  extensively  with  the  operation  of  corporations  organized 
with  private  capital  furnished  by  the  stockholders,  but  an  analysis  of 
the  business  in  which  a  fire  insurance  company  engages,  and  of  the 
manner  in  which  it  is  conducted,  demonstrates  the  fire  insurance  com¬ 
pany  to  be,  in  fact,  the  mere  trustee  of  large  public  trust  funds,  col¬ 
lected  in  advance  from  a  great  number  of  policyholders  and  held  for 
the  payment  of  fire  losses.  The  State  has  by  statute  designated  as  trust 
funds  the  premiums  collected  in  advance  by  fire  insurance  companies, 
and  it  requires  the  company  to  hold  and  maintain  the  unearned  portion 
of  these  funds  as  a  distinct  liability,  for  the  benefit  of  the  policyholders, 
to  reinsure  the  fire  risks  the  company  has  outstanding  in  the  event  it 
retires  from  business,  or,  in  accordance  with  the  policy  contract,  to 
return  the  same  at  any  time,  less  a  slight  penalty  to  the  policyholder, 
should  he  desire  to  cancel  the  risk.  These  trust  funds,  as  they  are 
earned,  are  the  source  from  which  the  fire  losses  are  paid.  The  fire 
losses  are  not  paid  from  the  capital  stock.  The  capital  stock  is  in  effect 
merely  an  initial  fund,  which  the  State  requires  the  company  to  possess 
as  an  evidence  of  its  responsibility  and  respectability  before  a  fran¬ 
chise  is  given  to  it  to  engage  in  the  business  of  issuing  policies.  It  is 
true  that  the  stockholders  risk  this  capital,  but  except  in  the  event  of 
a  great  conflagration  no  company  is  ever  required  to  pay  losses  out  of 
its  capital.  The  capital  operates  as  an  additional  guarantee  to  the 
policyholder,  but  compared  to  the  liability  the  State  permits  the  com¬ 
pany  to  incur,  the  amount  of  capital  stock  is  a  mere  drop  in  the  bucket, 
a  small  fraction  of  the  responsibility  the  State  permits  it  to 
assume.  *  *  * 

The  history  of  the  jurisprudence  of  this  country  shows  that  courts  of 
equity  have,  from  the  beginning  of  the  fire  insurance  contract,  exerted 
their  unusual  power  and  invoked  their  peculiar  doctrines  in  behalf  of 
the  policyholder  in  the  interpretation  of  his  policy  contract.  The  courts, 
like  the  legislature,  have  found  that  experience  proves  the  business  of 
fire  insurance  to  be  one  in  which  their  influence  should  be  used  to  fix 
the  equity  between  the  assured  and  the  company.  They  have  done  this 
by  softening  and  modifying  the  strict  warranties  and  limitations  of  the 
policy  contract.  In  doing  this  their  rulings  are  based  on  a  judicial  in¬ 
tervention  of  equity  and  justice,  offsetting  the  advantage  which  the 
court  declares  the  corporation  has  over  the  policyholder  in  the  making 
of  the  contract.  Thus  we  have  the  authority  and  encouragement  of 
courts  for  singling  out  the  fire  insurance  company  as  a  public  service 
institution  for  State  supervision  and  regulation. 

Since  the  insurance  corporation  is  recognized  both  by  the  legislature 
and  the  courts  as  the  fairest  example  of  the  need  of  State  regulation 
and  judicial  intervention,  I  do  net  know  of  any  branch  of  the  insurance 
business  where  greater  good  can  be  accomplished  for  a  greater  number 
of  people  than  for  the  State  to  intervene  in  the  apparently  unending 
and  hopeless  struggle  between  the  agents  and  the  companies  and  limit 
by  law  the  percentage  of  premiums  a  fire  insurance  company  can  use  for 
expense  purposes. 

Following  the  reading  of  the  paper,  Mr.  McGivney  moved  that  a  spe¬ 
cial  committee  of  five  be  appointed  to  investigate  the  question  dis- 
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cussed,  and  report  to  the  next  convention  what  action,  if  any,  should  be 
taken. 

BUSINESS  ON  THE  LAST  DAY. 


Thursday's  session  opened  with  further  committee  reports,  including 
rates  of  mortality  and  interest,  by  Mr.  Anderson  of  Wisconsin,  and 
assets  of  insurance  companies,  by  Mr.  Kelsey  of  New  1  ork.  Mr.  Kelsey 
presented  a  resolution  that  it  was  the  sense  of  the  convention  that 
some  plan  should  be  devised  for  securing  greater  uniformity  in  fixing 
the  values  of  stocks  and  bonds  held  by  the  companies,  and  that  a  com¬ 
mittee  of  three  be  appointed  by  the  president  to  obtain  such  values  from 
a  recognized  expert  early  in  the  year,  and  furnish  them  in  printed 
form  to  the  Departments  as  soon  as  practicable.  The  report  was 
adopted.  Superintendent  Potter  of  Illinois  presented  the  report  of  the 
committee  on  fraternal  insurance,  which  recommended  further  co-oper¬ 
ation  with  fraternal  officials  so  that  needed  laws  might  be  enacted  and 
also  steps  taken  looking  to  better  rates  and  a  sounder  basis  of  oper¬ 
ation.  For  the  committee  on  reserves  other  than  life,  Mr.  Hardison  of 
Massachusetts  reported  that  there  were  no  definite  recommendations  to 
make.  He  said  that  the  question  of  loss  and  premium  reserves  for 
credit,  fidelity  and  surety  business  was  still  unsettled,  and  that  a  season 
of  repose  was  necessary  to  test  present  laws  and  gather  experience 
from  the  schedules  given  in  the  statement  blanks  for  190-7. 

An  innovation  in  convention  proceedings  was  brought  about  by  Mr. 
Bell  of  Kentucky,  who  rose  to  a  question  of  personal  privilege.  He 
stated  that  an  insurance  journal  had  placed  him  in  a  wrong  light  re¬ 
garding  the  Provident  Savings  matter.  He  had  not  attempted  to  in¬ 
fluence  the  New  York  Department  in  any  way,  but  simply  acted  in  be¬ 
half  of  the  policyholders  in  Kentucky  that  their  interests  might  be  con¬ 
served.  Mr.  Kelsey  then  stated  that  Mr.  Bell  had  done  nothing  that 
could  reflect  upon  him  in  any  way. 

President  Folk  then  presented  C.  H.  Bond  of  the  United  States  Treas¬ 
ury  Department,  who  read  a  paper  on  the  “Classification  of  Fidelity 
and  Surety  Risks  on  Bonds  of  Government  Officials.”  Among  other 


things  he  said: 

The  reports  for  last  year  show  that  out  of  eighteen  companies  en¬ 
gaged  actively  in  fidelity  and  surety  business,  fifteen  paid  dividends 
during  the  year.  Of  these,  only  four  earned  during  the  year  the  full 
dividends  paid.  Eleven  earned  during  the  year  no  part  of  the  dividend 
paid  And  three  paid  no  dividends.  Fifteen  of  these  eighteen  com¬ 
panies  suffered  reductions  of  surplus.  It  may  be  claimed  that  these  re¬ 
ductions  were  due  to  depreciation  in  the  value  of  secunties.  And  th  s 
may  be  partly  true.  But  it  is  also  true  that  in  some  cases  the  increase 
in  losses  paid  over  last  year’s  figures  amounted  to  more  than  the  total 
reduction-  in  surplus.  In  one  case  the  loss  increase  was  200  per  cent 
more  than  the  amount  of  surplus  reduction.  . 

When  it  is  remembered  that  the  income  upon  investments  has  in 
many  cases  been  more  than  sufficient  alone  to  meet  the  full  amount 
of  dividend  payments,  the.  business,  from  an  insurance  standpoint  pre¬ 
sents  a  still  less  encouraging  aspect.  It  should  also  be  noted  that  during 
the  past  year  four  companies  have  found  it  necessary  to  reduce  their 
capitals.  The  reduction  in  three  cases  amounted  to  one-half,  and  in  the 
other  case  to  one-third  of  the  capital  stock.  Other  companies  have 
reduced  their  capitals  during  the  past  few  years.  Several  companies 
have  voluntarily  gone  out  of  business.  And  three  companies  have 
failed  *  *  * 

As  will  be  seen,  the  purpose  of  these  observations  Is  to 'direct .more 
serious  thought  and  attention  to  a  most  vital  element  affecting  the  rate, 
one  which T  not  second  in  importance  even  to  the  ratio  which  losses 
paid  bear  to  premium  receipts.  This  element  may  be  called  environ¬ 
ment  ”  In  other  words,  the  conditions  of  probable  or  possible  loss  sur¬ 
rounding  the  risk.  For  example,  for  what  duties  is  the  principal  bonded? 
Do  they  involve  the  handling  of  funds  or  other  valuable  property,  and  1 
so  in  what  proportion  to  the  face  of  the  bond?  If_  funds  what  JS  the 
maximum  credit  which  will  be  allowed  at  any  one  time?  How  much  of 
it  i c  handled  in  cash?  Is  it  on  deposit  m  one  place  or  in  many?  How 
often  does  the  officer  render  his  account?  How  often  is  his  office  exam¬ 
ined  Ms  accounts  settled,  closed  and  all  balances  deposited?  Is  the 
officer  responsible  only  for  his  own  acts  or  does  he  perform  some  of 
his  duties  through  subordinates,  and  if  so  are  there  two  or  fifty  .  Ar 
they  bonded?  Do  they  handle  cash?  Has  the  officer  the  right  of  select¬ 
ing  such  subordinates,  and  may  he  remove  them  for  causes  which  may 
be  sufficient  to  him.  but  which  may  not  necessarily  point  to  direct  dis¬ 
honesty’  And  many  other  elements  which  it  will  not  be  necessary  to 
occupy  your  time  to  enumerate,  but  concerning  which  it  is  absolutely 
essential  that  an  underwriter  shall  possess  full  and  accurate  informa¬ 
tion  before  he  is  qualified  to  pass  upon  the  acceptability  of  a  risk,  at  any 
rate,  the  extent  of  which  risk  is  necessarily  dependent  upon  the  pres¬ 
ence  or  absence  of  these  elements.  *  *  *  .  ,  .  .  . 

If  a  mere  novice  might  offer  a  suggestion,  I  would  say  it  might  best 
be  accomplished  through  the  organization  by  the  companies  of  depart¬ 
ments  whose  business  it.  shall  be  to  ascertain  which  are  the  desnable 
and  which  the  undesirable  risks,  and  why,  thus  beginning  a  scientific 
classification.  Such  departments,  through  proper  organization  and  judi¬ 
cious  distribution  of  their  technical  information  among  the  soliciting 
agents  who  must  be  salaried  (and  this  is  of  vital  importance),  wo 
inculcate  a  disposition  to  write  safer  if  fewer  risks,  and  an  incentive  to 
co-operate  with  the  home  offices  in  the  collection  of  valuable  informa¬ 
tion  upon  which  the  work  of  classification  might  be  verified  revised  and 
carried  forward.  A  company  may  accomplish  much  in  this  direction 
operating  single  handed,  but  by  the  co-operation  of  all  the  companies  to 
this  common  end  a  greater  good  would,  of  course,  more  speedily  result. 


In  either  case  the  rate  tables  would  at  first  be  largely  arbitrary,  as 
now,  but  being  revised  from  time  to  time  upon  a  more  familiar  knowl¬ 
edge  of  the  facts  there  would  ultimately  result  a  logical  classification  to 
which  the  prevailing  methods  can  never  lead. 

The  paper  was  referred  to  the  committee  on  laws  and  legislation. 
This  concluded  the  real  business  of  the  convention,  which  then  pro¬ 
ceeded  to  elect  officers  for  the  ensuing  year.  The  ticket  presented  by 
the  nominating  committee  was  elected  by  one  ballot  as  follows:  Presi¬ 
dent,  Benjamin  F.  Crouse,  Maryland;  vice-president,  F.  W.  Potter,  Illi¬ 
nois;  secretary,  J.  J.  Brinkerhoff,  Illinois;  executive  committee,  E.  E. 
Rittenhouse,  Colorado;  Otto  Kelsey,  New  York;  T.  H.  McDonald,  Con¬ 
necticut;  J.  A.  Hartigan,  Minnesota;  Jos.  Button,  Virginia.  On  invita¬ 
tion  of  Mr.  Rittenhouse,  the  convention  decided  to  meet  next  year  at 
Colorado  Springs. 

H.  D.  Appleton  of  New  York  presented  for  the  special  committee  the 
following  memorial  resolution  011  the  late  Frederick  Lord  Cutting  of 
Massachusetts: 


We,  the  Insurance  Commissioners  of  the  United  States  in  convention 
assembled,  deem  it  fitting  to  adopt  this  memorial  of  Frederick  Lord 
Cutting,  our  late  associate  in  the  labors  of  many  years,  as  an  expres¬ 
sion  of  our  appreciation  and  respect. 

Frederick  Lord  Cutting  was  born  to  a  life  of  service.  While  but  a 
youth  he  enlisted  at  the  call  of  President  Lincoln,  and  bore  his  part 
with  honor  until  the  close  of  the  war.  He  was  frequently  assigned  for 
special  duty,  and  did  it  well.  His  discharge  from  the  army  did  not  send 
back  to  the  North  a  man  of  demoralized  character,  but  one  fit  to  stand 
as  a  man  among  men,  one  as  eager  to  enter  upon  the  calm  pursuits  of 
peace  as  he  had  been  to  do  his  duty  in  the  rough  turmoil  of  war.  His 
first  call  upon  arriving  home  was  to  serve  in  the  Adjutant  General  s 
department  of  his  home  State,  which  gave  him  congenial  employment. 

But  what  may  be  called  his  life  work  was  in  the  Massachusetts  Insur¬ 
ance  Department,  to  which  he  was  soon  transferred,  and  where  he  rose 
from  clerk  to  Insurance  Commissioner,  occupying  the  latter  position  for 
ten  years  of  his  thirty-five  years  in  that  department  of  labor.  His  resig- 
natirn  took  effect  November  30,  1907,  and  his  death  occurred  on  the 
seventh  day  of  the  new  year  following. 

For  many  years  before  he  became  Commissioner  he  attended  the 
meeting  of  this  convention,  and  served  as  its  secretary  as  long  as  he 
would  consent  to  hold  the  office. 

He,  as  Deputy  Commissioner  and  then  as  Commissioner,  worked  on 
important  committees.  He  had  no  special  gift  for  performing  what  may 
be  called  the  ornamental  functions  of  the  convention,  but  in  doing  the 
sturdy  homely  duties  which  pertained  thereto  he  was  ever  at  the  front. 
He  had  opinions  which  he  expressed  in  a  positive  way.  His  honesty  was 
rock  ribbed  he  was  inclined  to  distrust  compromises,  and  made  his  way 
rather  by  his  force  of  character  than  by  dodging  to  the  right  and  left 
to  avoid  collision.  He  was  never  a  seeker  for  public  approbation,  or  for 
official  preferment.  It  was  against  his  will  that  he  accepted  the  presi¬ 
dency  cf  this  convention,  and  in  fact  it  required  much  urging  to  induce 
him  to  take  his  original  appointment  as  Insurance  Commissioner.  He 
formed  many  close  friendships  among  his  fellow  members  of  this  con¬ 
vention  and  always  expressed  his  delight  when  a  good  official  was 
given  the  reward  of  his  faithfulness  by  a  reappointment. 

On  the  private  and  personal  side  he  was  kind,  sympathetic  and  tender 
hearted  yet  he  had  an  inflexible  will  which  kept  him  true  to  his  high 
ideals  in  respect  to  virtue,  temperance,  devotion  to  his  family  and 
loyalty  to  his  convictions.  ,  ,  .  . 

His  service  to  the  business  of  insurance  it  is  difficult  to  measure,  but 
we  do  know  that  he  stood  for  sound  companies,  honest  management  full 
Dublicitv  and  a  supervision  in  fact  as  well  as  in  name.  The  public  is 
better  off  because  Frederick  L.  Cutting  lived,  and  the  Insurance  Com¬ 
missioners  have  a  worthy  example  to  emulate.  ,  ,  „< 

While  we  meurn  his  loss  we  rejoice  that  we  have  had  the  benefit  of 
his  labors  known  the  inspiration  of  his  presence,  and  felt  the  satisfac¬ 
tion  of  being  able  to  point  to  him  as  “one  of  us.”  It  is  such  men  and 
what  thev  stand  fer  that  give  strength  and  character  to  an  organiza¬ 
tion  like  ^this,  and  afford  a  prophecy  of  the  coming  of  the  Kingdom  of 
Righteousness  on  earth. 

The  secretary  was  directed  to  send  a  copy  of  the  memorial  to  the 
family  of  Mr.  Cutting  and  to  sprrad  it  on  the  minutes. 

Following  the  usual  votes  of  thanks,  Mr.  Kelsey  moved  that  the  con¬ 
vention  adjourn  sine  die. 

CONVENTION  NOTES. 

It  was  a  business  convention  all  through,  and  ranks  as  one  of  the 
best,  if  not  the  best,  of  the  thirty-nine  sessions. 

President  Folk  had  his  fifty-seven  varieties  of  speeches  in  fine  con¬ 
dition,  and  every  speaker  received  a  warm  introduction.  As  a  toast¬ 
master,  the  president  was  voted  an  unqualified  success. 

The  new  members  of  the  convention  showed  themselves  to  be  of  par¬ 
ticularly  high  calibre.  McComb  of  Oklahoma,  Basford  of  South  Da¬ 
kota  MacMaster  of  South  Carolina,  Bell  of  Kentucky,  Lemert  of 
Ohio,  and  Love  of  Texas,  were  heard  from  frequently,  and  showed  that 
they  had  a  full  understanding  of  their  duties. 

Vandiver  of  Missouri  made  his  first  appearance  since  1905,  and  was 
not  quite  so  effusive  as  in  that  year.  He  marked  his  distinction  from 
the  other  Commissioners  by  stating  that  he  did  not  read  the  insurance 
journals  sent  to  the  Department,  and  that  if  any  of  them  should  say 
anything  complimentary  to  him  he  would  be  suspicious.  The  sentiment 

was  not  applauded. 

For  several  years  the  representatives  of  New  York  have  been  noted 
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more  for  their  diligence  in  committee  work  than  as  speakers  on  the 
floor.  All  familiar  with  the  annual  sessions  know  that  the  committee 
work  has  always  been  thoroughly  well  done.  This  year  the  New  York 
Superintendent  was  among  the  most  conspicuous  representatives,  and 
Mr.  Kelsey’s  clear  insight  into  matters  under  consideration  won  for 
him  the  highest  respect  of  the  delegates. 

Absentees  included  Carroll  of  Iowa,  who  is  busy  with  his  campaign 
for  Governor  of  that  State;  Scherr  of  West  Virginia,  also  after  the 
Governorship;  Marshall  of  Delaware,  who  was  attending  a  political 
convention  in  his  State,  and  McCulloch  and  Forster  of  Pennsylvania. 
These  men  in  previous  years  have  all  been  active  participants  in  the 
proceedings,  and  were  greatly  missed. 

Some  of  this  year’s  delegates  will  probably  be  numbered  with  the 
missing  next  year,  as  their  terms  expire  before  September  next.  Among 
them  are  Kelsey  of  New  York  and  Barry  of  Michigan,  and  every  repre¬ 
sentative  hopes  that  both  will  be  renominated.  C.  G.  Taylor,  Jr.,  of 
Virginia,  who  has  been  the  actuary  of  the  Department,  has  already  left 
official  life,  having  assumed  the  duties  on  September  1  of  secretary  and 
actuary  of  the  South  Atlantic  Life  of  Richmond,  Va.  Mr.  Taylor  is  a 
young  man  of  exceptional  ability,  and  will  undoubtedly  prove  his  value 
in  his  new  position.  He  was  the  recipient  of  many  warm  congratula¬ 
tions  from  those  attending  the  convention. 

Inasmuch  as  the  convention  desired  to  transact  all  business  before 
accepting  any  hospitality,  the  entertainment  provided  by  Detroit  citi¬ 
zens  was  put  off  until  after  adjournment  on  Thursday.  The  hosts  were 
exceedingly  generous  and  provided  private  automobiles  for  a  trip  around 
the  city  and  through  beautiful  Belle  Isle  park.  At  that  point  the  guests 
were  met  by  a  steamboat,  and  for  several  hours  enjoyed  the  beautiful 
scenery  and  sights  of  both  rivers  and  lakes.  Commissioner  Barry  left 
nothing  undone  to  promote  the  welfare  of  all  present  of  both  sexes,  his 
wife  being  equally  as  active  on  behalf  of  the  ladies.  All  who  were  for¬ 
tunate  enough  to  be  present  will  have  continually  pleasant  recollections 
of  Detroit  and  the  official  host  and  hostess. 

The  number  of  company  representatives  who  visit  the  convention  in¬ 
creases  each  year,  although  at  present  the  casualty  companies  have  a 
larger  representation.  I  his  year  it  seemed  that  nearly  every  casualty 
company  had  an  official  present.  In  addition  to  those  named  in  The 
Spectator  last  week,  there  arrived  later  H.  N.  Kingsbury  of  Scranton, 
Walter  A.  Faxon  of  Hartford,  J.  Bert.  Pitcher  of  Saginaw,  E.  Frank 
Law  of  New  York,  R.  B.  Armstrong,  and  F.  J.  Moore  of  Philadelphia. 
The  life  companies  were  not  so  well  represented  as  in  previous  years, 
and  from  experience  it  would  seem  profitable  for  every  company  to  send 
somebody,  so  that  they  might  know  the  Commissioners  personally.  Be¬ 
sides  those  previously  named,  there  were  on  hand  P.  W.  Ward,  W.  S. 
Shelton  and  W.  Winants  of  Cleveland,  Ohio,  and  Leon  O.  Fisher  of  New 
York. 


The  Southern  States  Life  Insurance  Company. 

The  semi-annual  statement  of  the  Southern  States  Life,  having  its 
headquarters  in  Atlanta,  Ga.,  bears  evidence  of  steady  progress.  No 
attempt  has  been  made  to  write  a  large  volume,  but  by  conservative 
management  the  foundations  are  being  laid  for  a  substantial  company. 
The  figures  show  the  company  to  be  possessed  of  assets  amounting  to 
$402,700  and  a  surplus  of  $152,352,  including  the  capital  of  $100,000.  In 
the  first  six  months  of  1908  the  income  amounted  to  $173,809,  while  the 
disbursements  were  $108,329,  showing  an  excess  of  income  over  dis¬ 
bursements  of  $65,480.  The  new  business  paid  for  in  the  half  year  was 
$2,277,793,  and  the  increase  in  assets  $46,720.  The  policyholders  of  the 
Southern  States  Life  can  readily  see  that  their  contracts  are  amply  pro¬ 
tected,  and  that  the  management  is  thoroughly  efficient. 


British  Offices  Life  Tables  (1893)— Synopsis  of  Tables. 

A  valuable  adjunct  to  the  series  of  works  dealing  with  the  British 
Offices  Life  Tables  (1893)  is  the  “Synopsis  of  Tables”  just  published 
under  the  joint  authority  of  the  Institute  of  Actuaries  and  the  Faculty  of 
Actuaries  in  Scotland.  By  means  of  this  synopsis  any  required  table  or 
the  functions  tabulated  can  be  instantly  located  in  the  several  volumes. 
The  price  of  this  “Synopsis  of  Tables”  is  75  cents.  Address  orders  to 
The  Spectator  Company,  135  William  street,  New  York. 


Teoria  y  Practica  del  Seguro  de  Vida. 

Federico  H.  Shaw  has  prepared  an  elemental  treatise  on  the  theory 
and  practice  of  life  insurance  which  should  prove  of  value  to  all  com¬ 
panies,  agents  and  policyholders  in  Spanish-speaking  countries.  Mr. 
Shaw  is  an  honorary  member  of  the  Federation  of  Insurance  Institutes 
of  Great  Britain  and  Ireland,  and  has  had  twenty-six  years’  experience  in 
life  insurance  work,  both  in  office  and  field.  The  work  is  clear  and 


comprehensive,  imparting  instruction  in  an  easily  understood  form.  It 
contains  310  pages  divided  into  twelve  chapters;  is  handsomely  printed 
and  sells  at  $5  per  copy.  Orders  should  be  addressed  to  the  selling 
agents,  The  Spectator  Company,  135  William  street.  New  York. 


—The  Old  Colony  Life  has  entered  Alabama  and  appointed  Sam  P,  Jones  of 
Birmingham,  son  of  the  evangelist,  State  manager.  An  office  will  soon  be 
opened  at  Mobile. 

—A  strong  Southern  financial  institution  advertises  in  this  issue  of  The 
Spectator  for  good  men  to  represent  it  with  a  proposition  which  is  interesting 
to  investors  and  profitable  to  the  agent.  The  proposition  does  not  involve  the 
sa'e  of  life  insurance. 

—The  programme  of  the  American  Bankers  convention  at  Denver  the  latter 
part  of  the  month  includes  an  address  by  Alexander  Gilbert,  president  of  the 
New  York  Clearing  House  and  president  of  the  Market  and  Fulton  National 
Bank,  New  York,  on  "Insurance  as  Related  to  Banking.” 


FIRE  INSURANCE  TOPICS 


NEW  YORK  SURVEYS. 

General  Manager  James  Allan  Cook  of  the  Scottish  Union  and 
National  is  visiting  the  United  States. 

The  president  of  the  Continental  has  reason  to  be  congratulated  in 
the  adoption  of  a  recommendation  by  the  Convention  of  State 
Superintendents,  that  a  new  standard  fire  policy  on  simpler  and 
plainer  lines  is  expedient  and  necessary.  The  Commissioners  have 
arranged  for  the  preparation  of  such  a  policy,  and  naturally  their 
first  model  will  be  the  new  policy  prepared  more  than  one  year  ago 
by  the  Continental  s  able  president.  Doubtless  that  gentleman  can 
himself  suggest  some  improvements  upon  his  first  draft,  but  it  appears 
as  if  his  ideas  are  in  the  forefront  of  the  proposition. 

1  he  Abi  aham  &  Straus  loss  on  furs  was  settled  a  week  ago  at  a 
trifle  under  the  figures  of  the  claims  set  forth  by  the  assured  in  their 
proof  of  loss  forwarded  to  the  companies  two  weeks  ago.  The  com¬ 
panies  yielded  on  the  application  of  the  coinsurance  clause,  and 
tieated  the  agreed  limit  of  liability  in  the  receipts  given  by  the  firm 
to  the  owners  of  the  storage  furs  as  equivalent  to  sound  value,  but 
the  surprise  and  disappointment  over  the  total  amount  of  the  loss 
continue  to  produce  a  sore  feeling. 

Before  the  final  adjustment  of  the  Brooklyn  loss,  the  secretary 
of  the  loss  committee  sent  out  a  circular  referring  to  a  meeting  of 
the  companies,  in  the  course  of  which  he  propounded  the  following 
puzzle  for  the  arithmeticians  of  the  companies.  He  stated  that  it  was 
“the  opinion  of  the  meeting  that  the  adjustment  of  this  loss  should 
be  completed  by  treating  the  total  amount  of  the  values  entered  in 
outstanding  storage  receipts  where  they  are  equal  to  or  not  greater 
than  the  actual  values,  and  the  actual  values  where  less  than  stated 
values,  plus  actual  value  of  property  owned  by  the  insured,  as  the 
sound  value ,  and  the  total  amount  of  the  entered  values  where 
damage  equals  or  exceeds  same,  plus  total  of  actual  damages,  where 
they  are  less  than  said  entered  values,  as  the  loss  and  damage.” 
Many  a  tired  brain  gave  up  the  exact  meaning  of  this  declaration  as 
an  unwarranted  tax  on  the  adjusters. 

1  he  Exchange’s  regular  meeting  will  be  held  next  week,  and  it  is 
supposed  some  interesting  news  will  be  given  out  from  the  arbitration 
committee  concerning  branch  offices.  There  is  some  satisfaction  at  this 
date  that  no  new  rumpus  has  occurred  over  the  readjustment  of  the 
relations  of  companies  to  their  branches  on  the  ist  of  August.  The 
brokers  smile  when  they  mention  the  new  rules  as  a  cure-all  of  the 
old  troubles. 

The  withdrawal  of  the  United  Firemens  of  Philadelphia  from  all 
business  outside  of  Pennsylvania  leaves  a  void  for  some  other  com¬ 
pany  to  step  into  an  income  of  about  $45,000  per  annum  upon  a  choice 
lot  of  business.  The  United  Firemens  had  been  represented  in  this 
city  nearly  thirty  years,  and  had  rolled  up  a  very  handsome  profit. 

One  underwriter  says:  “Now  is  the  time  to  watch  for  fires  in 
summer  resort  hotels  and  boarding  houses.” 

1  he  New  York  Patrol  returns  show  the  average  reduction  in  pre¬ 
miums.  to  be  considerable.  About  one  company  in  ten  reported  a 
slight  increase;  the  balance  fell  off.  Some  surprise  has  been  mani- 
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tested  that  the  Boston  returns  for  the  past  six  months  show  an 
improvement,  and  it  is  only  one  in  ten  to  show  reductions,  while  the 
important  companies  report  an  increase. 

Arthur  H.  Lockwood  has  been  appointed  Brooklyn  agent  of  the 
Southern  of  New  Orleans. 

jr  p  fitch,  assistant  secretary  of  the  State  Insurance  Company  of 
Omaha,  Neb.,  was  in  New  York  this  week.  Mr.  Fitch  is  en  route 
to  Europe  by  way  of  Quebec,  and  will  spend  a  vacation  of  six  or 
seven  weeks  abroad. 

Mr.  and  Mrs.  Frank  B.  Hall,  of  the  borough  of  Manhattan,  who 
took  the  Goodale  place  in  East  Quogue,  L.  I.,  for  the  summer  season, 
gave  a  barn  party  in  the  loft  of  the  capacious  structure  at  the  rear 
of  their  cottage  on  Wednesday  night  last.  Chinese  and  Japanese 
decorations  and  flags  of  various  nations  bedecked  the  walls  and 
ceiling,  the  high  colors  harmoniously  blending,  and  cut  flowers  and 
plants,  abundant  and  beautiful,  were  pleasing  to  the  eye.  A  feature 
of  the  occasion  was  the  Swiss  dinner  served,  which  was  alike  unique, 
elaborate  and  palatable.  The  guests  of  Mr.  and  Mrs.  Hall  included 
principally  the  admiral,  officers  and  other  distinguished  members  of 
the  “Eagle  Association,”  a  notable  local  sportsmen’s  organization.  Mr. 
Hall  is  the  well-known  insurance  man,  senior  member  of  the  firm 
of  Frank  B.  Hall  &  Co.  of  No.  71  Wall  street. 


BOSTON  AND  VICINITY. 

In  the  reference  to  William  B.  Medlicott  in  The  Spectator  of 
August  27,  it  was  erroneously  stated  that  he  is  a  resident  of  Boston, 
whereas  he  is  located  at  Springfield,  Mass.  The  authorities  of 
Harvard  College  have  made  a  wise  choice  in  selecting  Mr.  Medlicott 
to  be  lecturer  on  fire  insurance  topics. 

The  semi-annual  statements  of  the  premium  receipts  in  Boston 
of  the  various  companies  for  the  six  months  ended  June  30,  1908,  has 
been  issued.  The  following  is  the  list  of  companies  that  wrote 
$40000  or  over  of  premiums:  Royal,  $92,414;  Home,  $87,004;  Liver¬ 
pool  and  London  and  Globe,  $79,240;  -Etna,  $79,368;  National  of 
Hartford,  $54,450;  Hartford  Fire,  $48,698;  Palatine,  $46,207;  German- 
American  of  New  York,  $45,896;  Northern  of  London,  $42,766;  North 
British  and  Mercantile,  $42,212. 

.  The  New  England  Insurance  Exchange  will  resume  its  regular 
meetings  in  September. 

The  National  Paint.  Oil  and  Varnish  Association,  which  meets 
in  Boston  the  first  week  in  October,  will  give  very  careful  and  par¬ 
ticular  consideration  to  the  subject  of  fire  insurance,  with  a  view  to 
securing  more  favorable  rates  and  requirements  for  paint,  oil  and 
varnish  risks. 

Plans  and  specifications  for  the  construction  of  new  steamship 
docks,  to  replace  those  burned  at  East  Boston  a  few  weeks  ago,  have 
been  nearly  completed,  and  the  materials  to  enter  into  the  same  are 
being  very  carefully  scrutinized*  Supervising  Engineer  Cabot  of  the 
Boston  Board  of  Fire  Underwriters  has  expressed  satisfaction  at  the 
proposed  construction,  and  states  as  his  opinion  that  the  insurance 
rate  on  the  new  piers  will  not,  probably,  exceed  four  per  cent  of 
the  rate  on  the  former  comparatively  recently  constructed  Cunard 

dock.  - - 

CHICAGO  AND  THE  WEST. 

Thrasher  Hall,  the  well-known  independent  adjuster,  can  now  be 
found  at  159  La  Salle  street,  in  the  office  of  Brown,  Anderson  & 
Young. 

A.  S.  Hall,  examiner  in  the  Chicago  office  of  the  Walla  Walla 
Fire,  has  been  appointed  special  agent  for  Illinois  and  Wisconsin. 
L.  C.  Holloway,  formerly  with  the  Glens  Falls  and  brother  of  the 
president,  will  supervise  Missouri  and  Nebraska,  with  headquarters 
at  Kansas  City. 

The  Illinois  National  Fire  favors  its  friends  with  a  sensible 
souvenir  in  the  shape  of  a  neat  nickeled  clock,  desk  size,  with  the 
ominous  inscription  adorning  its  face,  “Time  to  Insure.”,  Our  West¬ 
ern  office  utilizes  one. 

James  D.  Vail,  manager  of  the  survey  department  of  the  Hartford 
Fire,  left  for  South  Dakota  on  a  hunting  trip  the  other  day. 


THE  NEW  ENGLAND  FIELD. 


-Vice-President  H.  A.  Smith  and  General  Agent  Fred  S.  James ^  of  the 
National  Fire  of  Hartford  sailed  last  week  on  the  steamer  “La  Touraine.”  They 
will  be  absent  about  six  weeks.  W.  J-  Littlejohn,  Western  manager  of  the 
North  British  and  Mercantile,  sailed  on  the  same  steamer. 

— The  fire  premiums  collected  in  Providence,  R.  I.,  during  the  first  six 
months  of  1908  aggregated  $417,785,  as  compared  with  $407,308  for  the  same 
period  last  year.  The  seven  leading  companies  were:  Providence  Washington, 
$20,277;  Liverpool  and  London  and  Globe,  $17,310;  German-American  of  New 
York,  $12,885;  Aitna,  $12,131;  Equitable  Fire  and  Marine,  $11,945;  Rochester 
German,  $11,596;  Royal  of  Liverpool,  $11,573. 


THE  WEST. 


—Leslie  C.  Stire  of  Lincoln,  Neb.,  has  been  appointed  special  agent  of  the 
North  British  and  Mercantile  for  Nebraska. 

— W.  E.  Griirith,  recently  Kansas  special  agent  of  the  Continental,  has  been 
appointed  special  agent  of  the  Security  of  New  Haven  for  Missouri  and  Kansas. 

— H.  F.  Benedick  has  been  appointed  special  agent  of  the  Pennsylvania  hire 
for  Colorado  and  Wyoming,  succeeding  H.  L.  Simpson,  who  recently  resigned 
to  go  with  the  Royal  Exchange. 

— P.  B.  Sullivan,  manager  of  the  Illinois  National  of  Springfield,  authorizes 
the  statement  mat  on  and  after  September  1  the  company  will  discontinue  its 
surplus-line  business.  Its  Illinois  business  is  so  healthy  now  that  it  can  well 
afford  to  drop  the  surplus  business. 


THE  SOUTH. 


—The  Boston  Insurance  Company  has  appointed  Smith  &  Cochran  of  Dallas 
its  general  agents  for  Texas. 

—Robert  Brockett  has  been  elected  secretary  and  treasurer  of  the  North 
Carolina  Fire  of  High  Point,  N.  C„  to  succeed  the  late  E.  M.  Armfield. 

—The  Adirondack  Fire  and  the  Lumber  Insurance  Company  of  New  York 
have  entered  Texas.  McClure  Kelly  of  Dallas  is  general  agent  of  the  former, 
and  Craig  C.  Belk  of  Houston,  State  agent  for  the  latter  company. 


MISCELLANEOUS  FIRE  NEWS. 


Appraisals  for  Insurance  and  Other  Purposes. 

Since  the  establishment  in  1896  of  the  American  Appraisal  Company  of 
Milwaukee,  Wis.,  the  owners  of  factories,  residences,  hotels,  depart¬ 
ment  stores,  clubs,  railroads,  traction  lines,  land,  steam  and  water¬ 
power  plants,  etc.,  have,  in  yearly  increasing  numbers,  recognized  the 
desirability  of  having  their  properties  appraised  by  disinterested  and 
unbiased  experts.  So  satisfactory  has  been  the  work  of  this  character 
done  by  the  above-named  company  that  it  now  has  6000  clients  in  the 
United  States  and  Canada,  and  the  convenient  conduct  of  its  business 
has  necessitated  the  opening  of  branch  offices  in  New  York,  Boston, 
Philadelphia,  Chicago,  Cleveland,  Cincinnati,  St.  Louis,  New  Orleans, 
San  Francisco  and  Toronto. 

The  appraisal  of  property  of  greatly  varying  kinds  requires  the 
services  of  experts  in  numerous  lines,  for  if  the  work  be  done  by  ama¬ 
teurs  or  incompetents  it  is  worse  than  useless,  and  the  valuations  be¬ 
come  a  laughing  stock  when  put  to  the  test.  An  instance  of  this  re¬ 
cently  came  to  light  in  the  West  through  the  adjustment  of  a  fire  loss 
upon  a  property  which  had  been  previously  appraised  by  an  appraisal 
company  (not  the  American).  It  appears  that  machinery  forty  years 
old  was  valued  at  cost  less  nine  per  cent,  while  patterns  which  the 
owner  thought  might  be  worth  $15,000,  and  which  were  insured  for 
$2000,  were  inventoried  by  the  appraisal  concern  at  $25,000! 

That  the  estimates  made  by  the  American  Appraisal  Company  may  be 
accepted  as  fair  and  approximately  correct  is  well  indicated  by  'the  fact 
that  certain  Canadian  clients  repudiated  their  contract  with  the  Ameri¬ 
can  Appraisal  Company  because  the  latter  refused  to  place  an  extrava¬ 
gant  valuation  upon  their  property.  The  Appraisal  Company  thereupon 
sued  and  secured  judgment  under  the  contract,  with  costs.  It  is  clear 
that  this  company  will  not  make  any  except  an  honest  and  fair. valuation, 
which  it  is  willing  to  stand  by  anywhere.  . 

Close  discrimination,  honest  judgment  and  expert  knowledge  are 
essentials  in  the  appraisal  business  if  the  results  are  to  be  acceptable 
to  insurance  and  financial  interests,  afid  these  are  the  characteristics 
which  are  given  first  consideration  by  the  American  Appraisal  Com¬ 
pany.  Absolute  accuracy  and  honesty  are  striven  for  in  all  appraisals 
made  by  the  company  named,  and  that  it  has  been  successful  in  attain¬ 
ing  the  desired  high  standard  is  well  attested  by  its  thousands  of  satis¬ 
fied  customers. 
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— J.  Russ  Wemple  has  been  appointed  New  York  State  special  agent  of  the 
Girard  Fire  and  Marine. 

John  T.  Hinderks,  formerly  secretary  of  the  Indianapolis  Fire,  has  been 
made  office  manager  of  the  Union  of  Buffalo  at  the  home  office. 

In  1  he  Insurance  Year  Book  for  1908-1909,  fire  and  marine  volume,  the 
amounts  given  on  pages  610-614,  in  the  column  purporting  to  represent  the 
premiums  received  by  the  respective  companies  in  Chicago  in  the  year  ending 
June  30,  1907,  are  the  amounts  of  the  two  per  cent  tax  on  gross  premiums,  and 
not  the  amounts  of  the  premiums  themselves. 

The  International  Association  of  Fire  Engineers  has  elected  the  following 
officers:  President,  Fillmore  Tyson,  Louisville,  Ky. ;  vice-presidents,  George 
W .  Horton,  Baltimore,  Md. ;  John  Thompson,  Toronto,  Canada;  secretary, 
James  McFall,  Roanoke,  Va.;  treasurer,  D.  C.  Larkens,  Dayton,  Ohio.  Grand 
Rapids,  Mich.,  was  decided  upon  as  the  next  place  of  meeting. 

—“Poor’s  Manual  of  the  Railroads  of  the  United  States”  for  190S,  the  forty- 
first  annual  number,  which  has  just  been  issued,  has  far  outgrown  its  original 
titie  and  embraces  many  hundreds  of  pages  of  data  relating  to  industrial,  street 
railway  and  traction  companies,  etc.  The  book  is  a  veritable  mine  of  informa¬ 
tion  concerning  the  subjects  indicated,  and  comprises  nearly  2300  pages,  with 
numerous  railroad  maps,  etc.  It  is  published  by  Poor’s  Railroad  Manual  Com¬ 
pany,  New  1  ork. 


Casualty,  Surety  and  Miscellaneous 


Continental  Casualty  Offers  Prizes. 

The  Continental  Casualty  Company  of  Chicago  has  offered  $5500  to  its 
agency  force  in  cash  prizes  for  efficient  work  during  1908.  The  com¬ 
pany  does  this  in  commemoration  of  President  Alexander’s  seventh  year  in 
its  service  and  the  signal  honor  paid  him  by  the  International  Association 
of  Accident  Underwriters  in  electing  him  its  president  for  the  third  time, 
and  has  decided  to  further  honor  him  by  making  a  marked  increase  in  its 
business  between  now  and  January  1,  1909.  To  the  sum  of  $5000  President 
Alexander  has  personally  added  $500  to  be  given  the  five  agents  anywhere 
in  the  United  States  who  show  the  greatest  efficiency  during  the  year 
1908.  These  efficiency  prizes  are  to  be  known  as  the  Alexander  prizes  and 
are  $100  each,  to  be  awarded  to  agents  on  the  basis  of  general  efficiency. 
In  determining  the  awards  there  will  be  considered,  not  only  the  amount 
of  business  procured,  but  also  increase  over  former  production,  the  char¬ 
acter  of  the  business  written,  the  permanency  of  it,  claim  experience, 
promptness  in  reports  and  remittances,  and  all  the  other  points  that 
mark  the  work  of  an  efficient,  high-grade  agent. 

As  the  agency  business  of  the  company  is  divided  into  departments, 
and  as  the  conditions  under  which  business  is  produced  are  markedly 
different  in  each,  it  has  been  deemed  advisable  to  divide  the  prize  sum 
of  $5000  among  them,  and  to  permit  the  head  of  each  department  to 
distribute  the  allotted  sum  as  may  be  best  suited  to  the  business  of  his 
department.  There  will  therefore  be  separate  prizes  awarded  among 
the  commercial  agents,  industrial  agents,  railroad  agents,  factory  agents, 
and  also  a  separate  prize  for  all  other  agents  as  a  class. 


New  Schedule  of  Surety  Rates. 

On  September  1  the  following  new  schedue  of  rates  for  surety  bonds 
became  effective  under  the  reinsurance  arrangement  recently  adopted: 

COURT  BONDS. 

Classification — Administrator,  temporary  administrator,  special  administrator, 
administrator  to  collect,  administrator  with  will  annexed,  administrator  d.  b.  n., 
administrator  to  sell  real  estate,  executor,  general  guardian,  special  guardian, 
temporary  guardian,  guardian  ad  litem,  guardian  on  sale  of  real  estate,  trustee 
under  will  or  deed,  or  on  sale  of  real  estate,  committee  on  sale  of  real  estate, 
curator,  conservator  and  commissioner  for  sale  of  real  property — $4.00  per  thou¬ 
sand  uo  to  $100,000,  and  $3.00  per  thousand  for  each  thousand  in  excess  of  $100,- 
000.  This  schedule  shall  not  apply  to  bonds  of  fiduciaries  in  a  penalty  of  less 
than  $1000.  Receiver  in  bankruptcy  or  trustee  in  bankruptcy,  $3.00  per  thousand. 
If  a  receiver  in  bankruptcy,  for  whom  this  company  is  surety,  be  elected  trustee 
within  six  (6)  months  of  the  date  of  his  qualification  as  such  receiver,  and  this 
company  becomes  surety  on  his  bond  as  such  trustee,  one-half  (%)  of  the  premium 
paid  by  such  receiver  may  be  credited  on  the  amount  of  the  premium  charged  on 
his  bond  as  trustee;  no  sum  less  than  ten  dollars  ($10.00),  however,  to  be  col¬ 
lected  on  the  bond  of  the  receiver.  Receivers  of  national  banks  and  banks  in 
New  York  State — $2.50  per  thousand.  All  other  receivers’  bonds  $5.00  per 
thousand.  Assignee  and  trustee  for  benefit  of  creditors  under  State  laws  and 
bonds  given  by  survivor  of  partnership — $10.00  per  thousand.  Bonds  given  for 
plaintiffs  in  actions,  such  as  costs,  stipulation  for  libelant’s  or  claimant’s  costs,  at¬ 
tachment,  injunction,  replevin,  garnishment,  undertaking  on  order  to  arrest  and 
petitioning  creditor  in  bankruptcy  and  bonds  given  for  defendant  in  actions  to 
discharge  attachment,  release  mechanic’s  lien,  discharge  injunction,  removal  of 
cause,  on  appeal,  damages  and  costs,  to  stay  execution,  counter-replevin,  super¬ 
sedeas,  forthcoming,  writ  of  error,  on  obtaining  any  adjournment  of  postpone¬ 
ment  of  trial  or  any  bond  that  guarantees  the  payment  of  the  recovery  in  an 
action  at  law  and  stipulation  for  value  in  admiralty  proceedings — $5.00  per 
thousand.  All  bail  bonds  in  civil  actions,  bonds  to  indemnify  sheriff  or  marshal, 
bonds  to  refund,  to  pay  debts  and  legacies — $1.00  per  thousand.  Criminal  bail 
bonds,  $20,000  per  thousand,  except  automobile  bail  bonds,  which  are  not  in¬ 
cluded  in  this  schedule.  All  other  court  bonds  not  classified  above — $10.00  per 
thousand.  All  premiums  to  be  paid  annually  and  no  reductions  to  take  place 
(except  as  noted  under  receiver  and  trustee  in  bankruptcy)  for  second  and  sub¬ 


sequent  years  unless  reductions  of  liability  be  based  on  legal  distribution  of  as¬ 
sets,  in  which  case  the  reduction  of  premium  to  be  in  proportion  that  the  amount 
so  distributed  bears  to  the  penal  sum  of  the  bond,  except  in  case  the  remaining 
assets  equal  said  penal  sum,  when  no  reduction  shall  be  allowed.  No  reduction, 
however,  to  reduce  premium  below  $10.00.  If  any  bond  be  filed  and  in  force, 
the  service  for  which  the  company  charges  its  premium  shall  have  been  deemed 
to  have  been  rendered,  and  no  reduction  shall  be  allowed  on  the  first  year’s  pre¬ 
mium  for  termination  of  liability  within  the  premium  year.  A  pro  rata  rebate, 
however,  will  be  allowed  for  unearned  subsequent  premiums,  but  a  premium  of 
$5.00  to  be  collected  in  any  event.  All  rates  shall  be  figured  upon  the  amount 
of  the  bond  irrespective  of  liability  thereunder.  When  bonds  are  not  in  any 
fixed  amount,  liability  shall  be  estimated  thereon  and  premium  shall  be  figured 
on  such  estimate.  Minimum  premium  on  all  bonds  will  be  $10.00. 

CONTRACT  BONDS. 

Construction  bonds  are  those  where  the  work  contracted  for  forms  a  part  of  or 
becomes  attached  to  real  property  when  the  contract  in  question  is  completed. 

Supply  contracts  are  for  supplies,  materials,  etc.,  which  do  not  become  part  of 
the  realty  or  attached  thereto,  until  after  the  contract  in  question  is  completed,  if 
at  any  time. 

Straight  Construction — All  classes  of  work,  %  of  1  per  cent,  or  50  cents  per 
$100  on  the  amount  of  the  contract,  payable  annually  in  advance.  Minimum 
$10.00 — premium  second  and  subsequent  years  same  as  original. 

Bonds  covering  the  construction  of  buildings  in  favor  of  an  obligee  who  is  a 
mortgagee  or  a  lienor  on  the  building  to  be  constructed — 1  per  cent  of  the 
amount  of  the  loan  per  annum. 

Maintenance  Bonds — If  guarantee  covers  entire  work,  *4  of  the  original  pre¬ 
mium  charged  for  construction  per  annum.  If  guarantee  covers  only  a  portion  of 
the  work — %  of  1  per  cent  of  the  value  of  such  work  guaranteed  per  annum. 

Supply  Bonds — Premium  25  cents  per  $100,  or  %  per  cent  on  the  amount  of 
the  contract  per  annum.  Minimum  premium  for  any  bond  $5.00. 

BID  BONDS. 

Construction  up  to  $20,000 — $5.00.  Construction  up  to  $20,000  to  $50,000 — 
$10.00.  Construction  over  $50,000 — $10.00.  Supply  one-half  of  construction  pre¬ 
miums.  Bid  bond  premiums  credited  on  final  premium. 

Annual  Guarantee — $25.00  subject  to  adjustment  at  end  of  year,  in  accordance 
with  above  rates.  Special  rates  for  bonds  in  favor  of  city  of  New  York  as  fol¬ 
lows:  Construction  and  supply — *4  per  cent  per  annum  on  the  amount  of  bond 
where  one  company  is  required.  One  per  cent  on  the  amount  of  bond  per  annum 
where  more  than  one  company  is  required. 

Miscellaneous  bonds  covering  municipal  licenses  of  pedlers,  plumbers,  pawn- 
browkers,  etc.,  run  from  ^4  per  cent  to  1  per  cent,  with  a  minimum  rate  of  from 
$5.00  to  $10.00. 

Guaranteeing  franchise  to  public  bodies,  premium  calculated  on  amount  of 
bonds,  x/2  per  cent  on  bond,  minimum  $10.00.  Sidewalk  bonds  holding  munici¬ 
pality  harmless  from  loss  due  to  accidents  to  the  public,  V2  per  cent  on  bond, 
minimum  $10.00.  Sidewalk  bonds  holding  municipality  harmless  from  loss  due  to 
accidents  to  the  public  and  guaranteeing  the  doing  of  all  work  ordered  by  the 
municipality  at  a  fixed  price.  Premium  to  be  adjusted  at  end  of  year  for  con¬ 
struction  and  maintenance  at  regular  contract  rates,  $25.00  to  be  collected  in 
advance,  minimum  $10.00.  Sidewalk  bonds  holding  municipality  harmless  from 
loss  due  to  accidents  to  the  public,  and  guaranteeing  the  completion  of  all  work 
undertaken.  Premium  to  be  adjusted  at  end  of  year  for  construction  and  main¬ 
tenance  at  regular  contract  rates,  $25.00  to  be  collected  in  advance,  minimum 
$10.00.  Bonds  guaranteeing  the  return  of  property  borrowed  or  leased,  *4  per 
cent  on  bond,  minimum  $10.00.  Grain  warehouses  to  State,  V2  per  cent  on  bond, 
minimum  $10.00.  Grain  weighers  and  inspectors  to  States,  y%  per  cent  on  bond, 
minimum  $10.00.  Commission  merchants  to  State,  %  per  cent  on  bond,  minimum 
$10.00.  Commission  merchants  to  stock  yards,  1  per  cent  on  bond,  minimum 
$10.00.  Bond  guaranteeing  to  replace  property  in  original  condition,  1  per  cent 
on  bond,  minimum  $10.00.  Bonds  guaranteeing  lease  contracts,  including  pay¬ 
ment  of  rent,  1  per  cent  on  bond,  minimum  $10.00.  Any  contract  bond  not  clas¬ 
sified,  1  per  cent  on  bond,  minimum  $10.00.  Elevator  and  warehouse  company 
bonds  running  to  Chambers  of  Commerce  and  Board  of  Trade,  1.5  per  cent, 
minimum  $2.00.  Separate  bond  guaranteeing  against  liens  alone,  1  per  cent  on 
bond,  minimum  $10.00. 


Casualty  Notes 

—President  Armstrong,  of  the  Philadelphia  Casualty,  was  in  Chicago  last  week. 

— The  Maryland  Casualty  has  issued  new  policy  forms  in  its  boiler  and  fly¬ 
wheel  department. 

— The  International  Harvester  Company  will  organize  a  sick  benefit  association 
for  its  30,000  employees. 

— Manager  Masters  of  the  London  Guarantee  and  Accident  is  now  coming 
down  to  the  office  two  or  three  times  a  week,  and  his  health  shows  steady  im¬ 
provement. 

— The  London  Guarantee  and  Accident  is  just  launching  its  steam-boiler 
branch.  J.  F.  Sturgis,  formerly  with  the  Hartford  Steam  Boiler,  is  in  charge  of 
the  new  department. 

— Horace  B.  Meininger,  secretary  and  general  manager  of  the  German  Com¬ 
mercial  Accident,  has  returned  from  a  trip  through  Pennsylvania.  He  ap¬ 
pointed  agents  at  Wilkesbarre,  Sunbury  and  Williamsport. 

— J.  L.  Dunscomb  of  San  Francisco  has  been  appointed  Pacific  Coast  manager 
of  the  North  American  Accident  for  California,  and  will  later  take  on  Oregon 
and  Nevada.  His  office  is  in  the  Metropolis  Bank  building. 

— Ralph  Marden  has  been  appointed  supervisor  of  the  health  and  accident  de¬ 
partment  of  the  Columbian  National  Life  under  Manager  Sidney  N.  Moon. 
Mr.  Marden  is  an  accident  insurance  man  of  long  experience. 

— H.  A.  Luther,  manager  of  agents  of  the  North  American  Accident,  left 
Chicago  on  August  28  for  a  trip  East  into  Ohio,  Pennsylvania  and  New  York. 
The  company  will  open  a  general  recording  agency  for  Kansas,  Nebraska, 
Western  Missouri  and  Oklahoma  at  Kansas  City,  in  charge  of  Agency  Director 
Scott. 

— The  New  Amsterdam  Casualty  has  issued  an  accident  and  health  policy  to 
be  known  as  the  New  York  disability  policy,  which  will  be  sold  only  in  New 
York.  The  policy  combines  all  advantages  of  every  accident  and  health  policy 
heretofore  issued  by  this  company.  It  pays  for  total  disability  from  insanity  or 
paralysis;  makes  every  child  of  the  assured  a  beneficiary,  in  addition  to  bene¬ 
ficiary  named  in  policy,  and  increases  annually  ten  per  cent  for  five  years. 
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THE  daily  record  of  accidents  is  continuously  growing  as 
the  facilities  for  their  occurrence  increase.  The  whirl¬ 
wind  method  of  living  and  doing  things  that  characterizes  our 
people,  especially  in  the  large  cities,  is  responsible  for  in¬ 
numerable  casualties,  but  how  many  of  them  are  to  be  classi¬ 
fied  as  preventable  or  purely  accidental  is  an  open  question. 
One  fruitful  source  of  accidental  happenings  lies  in  the 
methods  adopted  in  building  construction  for  the  protection 
of  the  public  and  the  employees  engaged  in  the  work.  Every 
contractor  seems  to  be  in  a  rush  to  get  his  job  completed  at 
the  least  cost  to  himself ;  hence  protective  measures  are  treated 
with  indifference,  if  not  wholly  neglected.  In  tearing  down  old 
buildings  and  erecting  new  ones  the  rights  of  the  public  to  the 
use  of  the  sidewalks  with  safety  are  ignored  if  the  contractor 
can  save  a  dollar  thereby.  We  read  of  these  temporary  side¬ 
walks,  with  their  insecure  coverings,  being  crushed  by  the 
debris  thrown  carelessly  upon  them,  or  the  planks  giving 
away  and  precipitating  pedestrians  to  regions  below.  A  lady 
passing  the  “Flatiron  building  was  struck  on  the  head  and 
her  skull  fractured  by  a  hammer  dropped  by  a  careless  car¬ 
penter  from  a  scaffold  high  in  the  air.  Such  a  casualty  is 
called  an  accident,  but  it  is  clearly  of  the  preventable  kind,  for 
if  the  scaffold  had  been  properly  guarded  none  of  the  tools  of 
any  of  the  workmen  could  have  fallen  to  the  ground.  A  car¬ 
penter  might  drop  his  hammer,  but  if  the  scaffold  was  properly 
built  the  tool  would  have  been  stopped  instead  of  being 
launched  into  space,  with  the  disastrous  result  mentioned. 
Fulton  street,  a  much-used  thoroughfare,  has  been  in  a  dan¬ 
gerous  and  almost  impassable  condition  for  over  two  years, 
from  Broadway  to  the  Hudson  river,  due  to  the  undermining 
of  the  entire  width  of  the  street  to  accommodate  the  Hudson 
River  Tunnel.  In  addition,  the  company  has  erected  a  tall 
skyscraper,  occupying  the  entire  space  on  Church  street  from 
Fulton  to  Courtland  street.  While  this  was  being  erected, 
Fulton  street  was  planked  over  and  filled  with  building  ma¬ 
chinery  and  material.  Many  accidents  have  been  caused  as  a 
result  of  this  conversion  of  a  public  thoroughfare  into  a  pri¬ 
vate  work  yard,  and  at  least  one  life  sacrificed.  That  more 


accidents  have  not  occurred  to  pedestrians  from  this  disgrace¬ 
ful  condition  is  due  to  the  skill  in  dodging  that  New  Yorkers 
have  acquired  through  long  practice.  Accidents  of  this  kind 
could  be  prevented  by  the  use  of  proper  care  and  the  recogni¬ 
tion  of  the  right  of  the  public  to  unobstructed  thoroughfares. 
We  have  city  officials  who  are  paid  to  see  that  private  parties 
do  not  unnecessarily  obstruct  the  streets,  but  their  eyes  seem 
to  be  closed  to  many  of  the  violations  of  the  city  ordinances 
that  are  clearly  visible  to  the  layman.  Accident  companies 
are  called  upon  to  pay  for  many  so-called  accidents  that  belong 
to  the  preventable  class,  and  that  would  not  occur  if  the  city 
officials  performed  the  duties  for  which  they  are  paid. 


T  HERE  is  a  strong  impression  that  there  are  many 
mental  reservations  in  connection  with  the  making 
of  affidavits  required  by  the  New  York  law  when  fire 
insurance  is  procured  through  licensed  brokers  from  un¬ 
authorized  companies.  The  propertyowner  is  required  to 
swear  that  “after  diligent  effort”  he  has  been  “unable  to 
procure  the  amount  of  insurance  required  to  protect  prop¬ 
erty  owned  or  controlled  by  him  from  the  insurance  cor¬ 
porations  duly  authorized  to  transact  business  in  this  State ; 
and  the  broker  is  required  to  make  affidavit  that,  of  his  per¬ 
sonal  knowledge,  the  party  desiring  the  insurance  has  made 
diligent  effort  to  procure  same  in  licensed  companies.  It  is 
believed  that  many  propertyowners  mentally  qualify  their 
affidavits  by  saying,  under  their  breath,  as  it  were,  "at  a  satis¬ 
factory  rate,”  or  “through  my  chosen  broker,"  etc.  Cases 
have  come  to  light  in  the  past  which  indicate  that  the  search 
for  insurance  in  authorized  companies  is  often  none  too  “dili¬ 
gent.”  There  is  nothing  in  the  law  which  can  be  interpreted 
as  permitting  insurance  to  be  placed  in  unlicensed  companies 
because  such  insurance  cannot  be  secured  from  licensed  com¬ 
panies  at  some  ridiculously  low  rate;  neither  is  there  any¬ 
thing  which  can  be  construed  as  authorizing  the  placing  of 
business  in  unauthorized  companies  because  the  broker  can¬ 
not  prevail  upon  the  agents  of  licensed  companies  to  divide 
commissions  with  him.  The  names  of  parties  filing  affidavits 
are  published  at  frequent  intervals,  and  agents  and  companies 
might  assist  in  bringing  such  business  into  regular  channels 
by  reporting  the  names  of  concerns  which  have  filed  such  affi¬ 
davits  without  offering  the  risk  to  such  agents  and  companies. 
The  punishment  of  a  few  law-breakers  would  render  other 
propertyowners  more  cautious  about  violating  the  law. 


A  FUND  of  ten  million  dbllars  has  been  set  aside  by  the 
widow  of  a  wealthy  capitalist  for  the  purpose  of  im¬ 
proving  conditions  among  the  poor.  It  is  stated  that  numer¬ 
ous  plans  are  being  considered  as  to  the  best  use  of  this  fund, 
and  among  them  is  one  to  provide  insurance  at  lower  cost  than 
the  insurance  companies  are  now  charging.  Presumably  this 
means  the  industrial  insurance  companies  who  for  the  past 
thirty  years  have  been  the  most  vigorous  exponents  of  thrift 
for  the  working  classes.  What  the  industrial  companies  have 
done  is  familiar  to  thousands  upon  thousands  of  persons,  and 
a  review  of  the  progress  made  indicates  that  whenever  expe¬ 
rience  demonstrated  that  more  insurance  could  be  furnished 
at  the  same  cost  the  increase  has  been  promptly  made.  The 
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claim  is  made  that  in  several  European  countries  govern¬ 
mental  life  insurance  is  accorded  at  rates  less  than  those 
charged  in  this  country.  Such  a  claim  will  not  bear  analysis, 
inasmuch  as  either  the  government  or  the  employer  con¬ 
tributes  part  of  the  cost  of  the  insurance,  and  the  total  cost  is 
no  lower  than  in  the  case  of  companies  in  this  country,  which 
are  not  aided  by  governmental  grants.  If  the  fund  of  ten 
millions  above  referred  to  is  used  in  whole  or  in  part  for  an 
insurance  plan,  the  cost  to  the  insured  can  be  made  lower  than 
that  charged  by  the  industrial  companies,  but  ultimately  the 
entire  cost  will  have  to  be  met  by  the  insured  and  the  fund 
jointly. 


WHEN  the  members  of  the  legislature  of  any  State  be¬ 
come  imbued  with  the  idea  that  the  expenses  of 
the  fire  insurance  companies  are  too  high,  and  should  be  re¬ 
duced,  it  would  seem  to  be  the  natural  thing  for  them  to  re¬ 
move  that  portion  of  the  expenses  which  they  have  imposed 
upon  the  business — viz.,  taxes — rather  than  to  attempt  to 
interfere  in  such  matters  as  salaries,  commissions,  etc.,  for 
which  the  directors  and  officers  are  responsible  to  the  stock¬ 
holders.  The  legislators  might  also  remove  such  restrictions 
as  are  imposed  by  anti-compact  and  valued  policy  laws,  which 
tend  to  augment  the  expenses  and  losses,  and  thus  give  evi¬ 
dence  that  they  are  sincere  in  their  desire  to  have  the  business 
placed  upon  a  more  reasonable  footing  for  the  benefit  of  their 
constituents.  As  all  taxes  and  fees  must  be  ultimately  col¬ 
lected  from  policyholders,  it  is  clear  that  under  the  present 
system  the  thrifty  thus  pay  a  tax  which  is  avoided  by  those 
who  carry  little  or  no  insurance.  This  is  obviously  unfair  to 
those  who  have  sufficient  foresight  and  caution  to  insure,  and 
by  thus  guaranteeing  the  continuance  of  business,  are  often  of 
great  assistance  to  the  community  at  large.  A  tax  on  a  tax, 
or  a  tax  on  thrift,  is  not  easily  susceptible  of  justification. 


FOREST  fires  have  this  year  manifested  an  unusual  de¬ 
gree  of  destructiveness,  those  in  the  districts  surround¬ 
ing  Fernie,  B.  C.,  and  Chisholm,  Minn.,  having  each  wiped  out 
property  to  the  value  of  more  than  $3,500,000,  several  towns 
having  been  wholly  or  partly  destroyed,  in  addition  to  the 
standing  and  cut  timber,  and  thousands  of  people  having  been 
rendered  homeless.  Probably  every  forest  fire  is  traceable  to 
some  act  of  carelessness,  and  constant  vigilance  and  care  are 
necessary  to  secure  immunity  from  such  fires.  One  Pennsyl¬ 
vania  lumberman  has  been  quoted  as  saying  that  his  company 
not  only  cleans  up  the  wastage  in  the  forest,  but  every  man  in 
its  employ  has  for  thirty  years  “had  positive  orders,  when  he 
sees  a  smoke  on  our  land  or  any  one’s  else,  to  drop  his  work 
at  once  and  go  put  that  fire  out.”  The  result  has  been  that 
the  company  in  question  has  suffered  no  appreciable  loss  by 
fire  during  three  decades.  If  every  lumberman  was  equally 
careful  the  forest-fire  danger  would  be  greatly  reduced. 


FIRE  losses  in  the  United  States  and  Canada  during  Au¬ 
gust  last  aggregated  $23,123,000,  according  to  The 
Journal  of  Commerce.  This  is  a  larger  sum  than  the  losses  in 
any  preceding  month  this  year,  except  January  and  April,  and 
is  much  greater  than  is  usual  in  any  of  the  summer  months. 


Nearly  $5,000,000  of  these  losses  is  attributable  to  the  fires  in 
the  Fernie  (B.  C.)  district,  and  at  New  Orleans.  The  first 
eight  months  of  the  current  year  have  rolled  up  a  property  loss 
by  fire  of  $164,004,500,  or  far  more  than  the  total  annual  loss 
reached  but  a  few  years  ago.  With  a  constantly  increasing 
fire  loss  the  underwriters  must  use  great  care  or  their  losses 
and  expenses  will  outrun  their  premiums. 


FIRE  INSURANCE  TOPICS 


NEW  YORK  SURVEYS. 

E.  K.  Beddall,  who  recently  severed  his  connection  with  the  firm  of 
Hall  &  Henshaw,  announces  his  association  with  Lyman  E.  Thayer, 
under  the  corporate  name  of  E.  K.  Beddall  &  Co.,  Inc.,  Mr.  Beddall 
being  president  and  Mr.  Thayer  secretary  and  treasurer  of  the  com¬ 
pany.  The  long  experience  of  Mr.  Beddall,  his  high  character  and 
large  circle  of  friends,  and  the  excellent  facilities  of  the  new  firm  for 
caring  for  its  customers’  interests,  thoroughly  warrant  the  prediction 
that  its  business  will  be  successful  from  the  start,  and  will  continue 
to  grow  in  prestige  with  the  passing  years. 

The  Alliance  of  Philadelphia  has  commenced  writing  automobile 
insurance  here  through  Platt  &  Jeremiah,  63  Wall  street. 

A.  J.  Kellock  &  Co.,  an  agency  composed  of  Andrew  J.  Kellock 
and  A.  Gordon  Voorhees,  have  opened  for  business  at  150  Montague 
street,  Brooklyn. 

The  regular  sessions  of  the  Exchange  were  resumed  yesterday.  We 
were  informed  on  Tuesday  that  an  important  question  affecting 
branch  offices  was  liable  to  be  called  up  at  the  meeting  appointed  for 
yesterday.  Objection  has  been  made  to  the  appointment  of  William 
Sohmer  as  the  Metropolitan  district  agent  of  the  German  Alliance, 
because  he  holds  appointments  as  branch  agent  for  the  Phcenix  of 
London,  Phoenix  of  Hartford,  Northern  of  London  and  the  Hilliard 
agency  companies.  It  is  claimed  that  the  agreement  never  contem¬ 
plated  that  a  chief  agent  should  be  also  a  branch  manager.  There 
was  a  report  yesterday  morning  that  the  question  would  be  settled  by 
the  resignation  of  Mr.  Sohmer  as  branch  manager  and  the  transfer 
of  the  business  to  his  son  and  former  clerk,  but  an  inquiry  failed  to 
confirm  the  report.  The  point  involved  is  the  great  advantage  held  by 
a  chief  agent  in  the  matter  of  commissions  over  the  ordinary  branch 
manager.  As  an  agent  he  can  accept  an  unlimited  commission  from 
the  German  Alliance,  and  is  in  a  better  position  to  command  control 
of  brokers’  risks. 

The  Pease  &  Elliman  firm  has  incorporated  its  insurance  business 
and  established  an  office  for  the  same  on  Madison  avenue  and  Forty- 
second  street.  Because  this  corporation  is,  in  fact,  the  same  concern 
which  operates  a  real  estate  office  in  two  other  localities,  one  of  them 
downtown  on  Liberty  street,  the  arbitration  committee  has  ruled  that 
the  corporation  is  not  eligible  for  a  branch  agency.  This  position  has 
been  vigorously  assailed  by  Manager  Richards  of  the  North  British 
and  Mercantile,  and  also  by  the  London  Assurance,  and  they  have 
filed  a  strong  protest  against  the  refusal  with  the  Exchange.  Pro¬ 
vided  the  Pease  &  Elliman  corporation  is  bona  fide,  the  Exchange 
has  placed  itself  in  an  awkward  predicament  by  this  action,  as  there 
are  a  dozen  real  estate  offices  holding  branch  office  commissions  with¬ 
out  objections;  and  if  it  be  said  they  are  brokers,  the  answer  is  that 
under  the  new  rules,  adopted  in  June,  all  branch  managers  may  carry 
on  a  brokerage  business  ad  libitum. 

It  is  understood  that  the  question  as  to  the  application  of  the 
coinsurance  clause  to  the  agreed  liability  mentioned  in  the  receipts 
given  by  the  warehousemen  for  furs  held  on  storage  has  not  been 
settled.  It  came  up  in  the  Abraham  &  Straus  loss,  but  the  companies 
virtually,  though  not  formally,  waived  it,  reserving  to  themselves  the 
privilege  of  different  action  later  on.  There  is  no  doubt  that  millions 
of  dollars  on  furs  in  storage  warehouses,  insured  by  the  warehouse¬ 
men  for  whom  it  may  concern,  are  subject  to  the  coinsurance  clause 
(either  full  or  eighty  per  cent)  applied  to  the  value  of  the  property, 
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which,  in  fact,  may  be  an  entirely  different  thing  from  the  agreed 
liability.”  It  is  anticipated  some  concert  of  action  on  the  part  of  the 
companies  with  the  warehousemen  may  be  suggested. 

The  matter  of  amended  rates  on  brick  and  frame  dwellings  and 
contents  is  under  consideration  by  the  rate  committee  of  the  Ex¬ 
change.  The  companies  are  now  receiving  at  least  fifty  per  cent 
higher  rates  on  this  class  than  ever  before.  Prior  to  the  organization 
of  the  Exchange,  the  dwelling  rates  were  wide  open,  without  any 
advantage  from  any  coinsurance  clause  whatever.  Now,  in  addition 
to  better  rates,  the  companies  are  protected  against  insufficient  in 
surance  by  a  compulsory  eighty  per  cent  clause. 

The  Brooklyn  branch  offices  object  to  their  colleagues  in  Man¬ 
hattan  and  Bronx  being  favored  in  the  territory  in  which  they  are 
permitted  to  write  more  than  the  Brooklynites.  In  the  latter  case  the 
agents’  territory  is  restricted  by  boundary  lines,  but  m  this  city  branch 
offices  can  write  anywhere  in  the  city,  provided  they  are  confined  to 
the  classes  permitted  to  be  written  by  such  offices.  .  An  amendment  to 
the  agreement  has  been  prepared  to  eliminate  this  inequality. 

Certain  independent  adjusters  are  aware  of  the  discipline  applied 
to  one  of  the  approved  adjusters  for  companies,  and  are  remarking: 
“There'  You  see  the  adjusters  on  the  inside  are  just  as  bad  as  those 
on  the  outside,  and  why  should  we,  who  have  to  fight  for  our  business, 
be  held  up  as  black  sheep  when  there  are  others  ?” 

A  handsome  silver  service  set,  consisting  of  seven  pieces,  was  pre¬ 
sented  to  Col.  A.  H.  Wray,  United  States  manager  of  the  Commercial 
Union,  to  commemorate  his  twenty-fifth  anniversary  with  the  com¬ 
pany. 

Theodore  Harris,  a  well-known  Metropolitan  district  adjuster,  is 
dead. 


BOSTON  AND  VICINITY. 

Besides  having  secured  the  offices  at  15  Central  street  now  occupied 
by  Elmer  A.  Lord  &  Co.,  Dewick  &  Flanders  have  added  to  it  the 
offices  occupied  by  Prescott  Chamberlain,  17  Central  street  M  . 
Chamberlain  will  be  associated  with  Dewick  &  Flan  ers,  « 
take  over  his  entire  business.  The  many  friends  of  al  concerned 
hope  that  the  new  arrangement  will  be  mutually  beneficial. 

H  R  Thurston,  formerly  of  the  engineering  force  of  the  Nationa 
Board  of  Fire  Underwriters,  has  been  appointed  to  a  position  on  the 
staff  of  the  New  England  Bureau  of  United  Inspection,  succeeding 

B.  G.  Ray,  resigned. 

The  Massachusetts  supreme  judicial  court,  in  the  case  o  fie  n 
surance  Commissioner  vs.  the  Atlas  Mutual  Company, 

holds  that,  speaking  generally,  the  insurer  s  liabi  1  y  in 
is  determined  by  the  proportion  which  the  amount  insured  bears  to 
the  total  amount  insured-in  re,  coinsurance  clause  and  insurer 

liability. 


modest  to  allow  his  name  to  be  mentioned.  In  the  evening  of  the 
same  day  Mr.  Trimingham  and  his  family  were  regaled  at  a  dinner 
given  in  his  honor  at  the  Union  League  Club  by  some  of  his  church 
friends.  He  was  also  presented  with  a  purse  of  gold  by  members  of 
the  association,  in  celebration  of  his  seventieth  birthday.  It  is  con¬ 
fidently  hoped  that  this  beloved  veteran  will  for  many  more  years 
continue  his  usefulness  to  his  associates. 

John  G.  Barnett,  for  many  years  in  the  local  office  of  the  Home  of 
New  York  at  Chicago,  expects  to  take  up  his  residence  in  Los  Angeles, 
Cal.,  the  latter  part  of  September,  and  open  a  local  fire  insurance 
office  there. 

The  committee  on  publicity,  recently  appointed  by  the  Western 
Union,  will  aim  to  keep  legislators  and  the  insuring  public  posted  on 
fire  insurance  matters.  If  the  efforts  of  this  committee,  which  is 
composed  of  men  who  stand  high  in  the  business,  prove  successful, 
much  adverse  legislation  will  be  prevented  and  a  better  feeling 
between  policyholders  and  the  companies  will  ensue. 

The  programme  of  the  Western  Union  meeting,  to  be  convened 
on  the  9th  inst.  at  Frontenac,  was  completed  several  days  ago  by 
the  special  committee  and  placed  in  the  hands  of  Assistant  Secretary 
Hatch  of  the  governing  committee  by  Chairman  Gallagher  of  the 
Titna.  The  meeting  promises  to  be  devoid  of  excitement.  Outside 
of  routine  business  the  general  subject  of  independent  rating  bureaus 
will  be  discussed.  Another  subject  to  come  before  trie  meeting  is 
the  matter  of  commissions  paid  on  whiskey  business.  It  seems  that 
some  of  the  members  have  been  accused  of  paying  more  than  fifteen 
per  cent. 

The  General  Fire  Extinguisher  Company  has  closed  a  conti  act 
with  the  J.  I.  Case  Thrashing  Machine  Company,  Racine,  Wis.,.  whose 
insurance  is  carried  in  the  New  England  mutuals;  also  with  the 
Agaar  Packing  Company  at  Des  Moines,  la. 

The  Studebaker  Bros.  Manufacturing  Company  of  South  Bend 
is  equipping  its  new  administration  building,  constructed  of  rein¬ 
forced  concrete,  with  the  Manufacturers  sprinklers. 

United  States  Manager  Brewster  of  the  Scottish  Union  and  Na¬ 
tional  was  noted  in  Chicago  on  Thursday. 

The  Federal  Union  Insurance  Company  of  Chicago,  which  com¬ 
menced  business  August  4,  has  appointed  Rollo,  Webster  &  Co.  as 
Cook  county  agents.  The  new  company  assumes  the  marine  business 
of  the  Federal  Lloyds.  The  company  has  applied  for  admission  to 
Ohio.  Michigan  will  be  the  next. 

Chas.  G.  Stone,  formerly  examiner  in  the  Western  department  of 
Sun  Insurance  Office,  has  been  appointed  special  agent  for  Minnesota, 
North  Dakota  and  part  of  South  Dakota,  with  headquarters  at 
Minneapolis.  The  remainder  of  South  Dakota  and  Nebraska  and 
Wyoming  goes  to  O.  W.  Chapin,  with  headquarters  at  Omaha. 


NOTES  FROM  PHILADELPHIA. 


CHICAGO  AND  THE  WEST. 

Thrasher  Hall  the  well-known  independent  adjuster,  as  already 
hi  opened  an  office  a,  ,59  La  Salle  Ch££ ■  a»d 

L,  open  to  serve  companies  in  Illino.s,  Kentucky,  I"d,a"a" /“"“W 
and  the  Western  and  Southern  States  generally.  Mr.  Hall  has  bee 
in  the  insurance  business  for  thirty-two  years,  and  has  bee* '  adjustmg 
since  1882  He  is  the  author  of  "Hall  on  Insurance  A  jus 

A  course  of  lectures  on  the  Dean  Schedule,  or  Analytic  System 
is  t0  be  delivered  — 

and  towns  in  Western  Union  territory  and  in  some  of  the. so  calle 

SSsaasKs 

R  N  Trimingham,  secretary  of  the  Chicago  U.dgrwnter.  A»soc^- 


The  Evening  Bulletin  of  this  city,  in  a  recent  editorial  on  the  fire 
losses  in  the  United  States,  recognizes  carelessness  in  the  construction 
of  buildings  as  being  in  a  great  measure  responsible  for  such  a  large 
total  but  at  the  same  time  points  out  that  carelessness  as  to  every¬ 
day  precautions  is  also  a  prominent  factor  in  bringing  it  about.  It 
says  in  conclusion : 

The  less  tangible,  more  elusive  evil  is  the.  habitual  carelessness 
about  small  things  which  often  invites  the  initial  flame.  As  there  1 
such  a  crime  as  involuntary  manslaughter  and  a  penalty  for  it,  why 
should  our  laws  not  recognize  “involuntary  arson,  and  punish  it,  too . 

The  fact  that  the  firemen  of  Johnstown,  Pa.,  stood  by  on  Friday 
night  last  and  saw  the  municipal  crematory  burn  while  they  were 
helpless,  due  to  a  water  famine,  caused  underwriters  much  uneasiness, 
and  it  is  felt  that  the  lesson  learned  will  result  in  an  early  improve¬ 
ment  of  the  fire  defenses  of  Johnstown,  or  an  advance  m  rates  com¬ 
mensurate  with  the  extra  hazard. 

By  a  recent  decision  of  the  executive  committee  of  the  Philadelphia 
Fire  Underwriters  Association,  it  is  not  now  permissible  to  issue 
policies  in  which  the  subject  of  insurance  is  divided  into  two  or  more 
items  without  specifying  the  amount  applying  to  each  item,  unless 
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(he  ninety  per  cent  reduced  rate  average  clause  is  attached.  Formerly 
such  forms  have  been  passed  with  the  eighty  per  cent  reduced  rate 
average  clause  and  pro  rata  clause  attached.  Of  course  the  attaching 
of  the  one  hundred  per  cent  clause  permits  of  a  reduction  of  ten 
per  cent  in  rate. 

Hertel  &  Van  Roden  have  been  appointed  second  agents  of  the 
Birmingham  hire  of  Pittsburg  for  Philadelphia  and  vicinity. 

John  G.  Kase,  the  well-known  broker,  has  been  selected  by  F.  C. 
Sturtevant  as  manager  of  the  office  which  he  has  opened  in  the  Man¬ 
hattan  building,  in  connection  with  his  recent  appointment  by  the 
California  Fire,  to  take  charge  of  its  Eastern  department. 

Following  is  a  statement  of  the  premiums  collected  in  this  city 
during  the  six  months  ending  June  30,  1908,  and  the  comparison  for 
the  corresponding  period  of  1907,  as  per  returns  filed  with  the  Phila¬ 
delphia  Fire  Insurance  Patrol : 


1908. 

1907. 

Philadelphia  companies  . 

$590,679 

$620,907 

dec. 

$30,228 

Philadelphia  mutual  companies... 

122,634 

117,156 

inc. 

5,478 

Pennsylvania  State  companies.... 

122,711 

115,500 

inc. 

7,211 

New  England  companies . 

426,738 

434,978 

dec. 

8,240 

New  York  companies  . 

642,633 

675,095 

dec. 

32,462 

New  Jersey  companies  . 

91,206 

91,720 

dec. 

514 

Southern  companies  . 

91,855 

92,582 

dec. 

727 

Western  companies  . 

203,544 

186,983 

inc. 

16,561 

Foreign  companies  . 

594,679 

650,384 

dec. 

55,705 

Total  . 

.  $2,886,679 

$2,985,305 

dec.  $98,626 

President  J.  Henry  Scattergood,  of  the  Union  Insurance  Company 
of  this  city,  states  that  the  duties  of  the  office  of  vice-president, 
as  performed  by  William  H.  Kilpatrick,  who  recently  resigned,  will 
be  so  divided  among  the  office  force  as  to  make  it  unnecessary  to  fill 
the  position  at  present. 

The  Philadelphia  Fire  Underwriters  Association  has  given  notice 
of  the  following  changes  in  the  list  of  agents  signers  of  the 
agreement  of  April,  1897:  Added,  Hertel  &  Van  Roden  for  Birm¬ 
ingham  Fire,  William  C.  O’Neill  for  Svea.  Removed,  William  W. 
Allen  &  Son  for  Svea,  D.  J.  Walsh’s  Sons  for  Washington  of  Seattle, 
Wash. 


THE  MIDDLE  STATES. 


— The  Virginia  Fire  and  Marine  has  placed  its  general  agency  for  Pennsylvania 
outside  of  Philadelphia  with  Logue  Bros.  &  Co.,  Pittsburg. 

— The  California  Insurance  Company  has  been  admitted  to  New  Jersey.  East¬ 
ern  Manager  Frank  C.  Sturtevant  has  opened  his  office  in  Philadelphia. 

— Louis  S.  Morgan,  for  forty  years  connected  with  the  Home  of  New  York  and 
manager  of  that  company’s  New  York  State  farm  department,  died  last  week  at 
Syracuse,  N.  Y.,  aged  seventy-five  years.  Mr.  Morgan  was  retired  by  President 
Snow  in  February,  1908. 


THE  NEW  ENGLAND  FIELD. 


— William  H.  Fey  has  resigned  as  secretary  of  the  Quincy  Mutual  Fire  of 
Quincy,  Mass.,  and  James  F.  Young  has  been  appointed  his  successor. 

— William  H.  Norris,  for  the  past  three  years  associated  with  Dewick  & 
Flanders  of  Boston,  died  last  week  after  a  short  illness.  He  was  seventy  years 
of  age,  and  for  many  years  a  prominent  figure  among  Boston  agents. 


THE  WEST. 


— I.  W.  Canfield,  Ohio  State  agent  of  the  American  of  Newark,  has  resigned, 
owing  to  ill  health. 

— The  Imperial  Fire  of  Denver  will  inaugurate  a  farm  department  October  1 
under  the  supervision  of  A.  E.  McCrystal,  formerly  of  Lincoln,  Neb. 

— The  Western  Union  has  created  a  bureau  of  publicity  to  furnish  information 
regarding  insurance  legislation.  The  committee  appointed  to  take  charge  of  the 
work  is  made  up  as  follows:  W.  N.  Johnson,  P.  D.  McGregor,  E.  T.  Campbell, 

W.  II.  Sage,  T.  E.  Gallagher. 

— The  order  of  business  for  the  annual  meeting  of  the  Western  Union,  which 
is  in  session  at  Frontenac,  in  the  Thousand  Islands,  has  been  issued.  Aside 
from  the  regular  routine,  the  only  special  features  are  consideration  of  policy 
forms  and  the  electrical-exemption  clause. 

— The  Sun  of  London  has  completed  the  reorganization  of  its  Northwestern 
field.  Charles  G.  Stone,  who  has  been  an  examiner  in  the  Western  department, 
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has  been  promoted  to  special  agent  for  Minnesota,  North  Dakota  and  part  of 
South  Dakota.  O.  W.  Chapin,  who  was  F.  K.  Lundy’s  assistant,  will  have 
Nebraska,  Wyoming  and  part  of  South  Dakota. 

—We  are  advised  that  the  Illinois  National  Fire  of  Springfield,  Ill.,  has  ceased 
writing  surplus  business,  except  that  the  company  will  accept  some  of  the  re¬ 
newals  on  the  more  desirable  class  of  business  that  is  now  on  its  books.  This 
company  in  starting  adopted  the  plan  of  doing  business  direct  with  the  insured 
in  its  home  State.  It  is  now  stated  that  this  business  proved  to  be  so  much  more 
satisfactory  than  the  surplus  business  that  the  company  from  now  on  is  going 
to  devote  all  of  its  time  to  this  class  of  business.  The  success  of  the  company  in 
securing  this  business  is  said  to  have  been  quite  unusual.  While  this  is  but  the 
second  year  of  the  company’s  existence,  its  premium  income  in  the  State  of 
Illinois  is  now  going  along  at  the  rate  of  $125,000  a  year.  Practically  all  of  this 
premium  income  is  on  preferred  agency  business. 


THE  SOUTH. 


—George  C.  MacGilvray  has  been  appointed  State  agent  of  the  Shawnee  Fire 
for  Virginia  and  West  Virginia. 

The  Aachen  and  Munich  has  been  elected  to  membership  in  the  South- 
Eastern  Underwriters  Association. 

The  German  Lnion  lire  of  Baltimore  is  preparing  to  enter  Kentucky  through 
the  general  agency  of  H.  G.  Hoffman  of  Mt.  Sterling. 

The  net  loss  of  the  Sun  of  New  Orleans  by  the  fire  which  occurred  in  its 
home  city  on  August  30  will  be  between  $15,000  and  $20,000. 

—Eugene  Pillow,  a  prominent  insurance  man  of  Columbia,  Tenn.,  member  of 
the  firm  of  Pillow  &  Sheppard,  died  suddenly  a  short  time  ago  of  heart  trouble. 

J.  1.  Dargan,  Jr.,  of  Atlanta,  Ga.,  has  been  appointed  special  agent  and  in¬ 
spector  for  the  Continental  in  the  Carolinas,  under  General  Agent  Charles  F 
Hard. 

—The  progressive  and  well-known  general  agency  firm  of  Gross  R.  Scruggs 
&  Co.,  Dallas,  Tex.,  have  nearly  completed  a  new  office  building  on  Commerce 
street,  Dalas. 

— L.  B.  Alexander  of  Charlestown,  W.  Va.,  has  been  appointed  special  agent 
for  Maryland,  West  Virginia  and  North  Carolina  by  W.  A.  Fowler  &  Co.,  general 
agents  at  Baltimore. 

—The  Austin  Fire  and  the  Commonwealth  Fire  of  Dallas,  Tex.,  are  jointly 
erecting  a  handsome  office  building  in  the  residential  section  of  Dallas,  which 
will  cost,  together  with  the  ground,  over  $25,0(X'. 

—Seventeen  fire  and  life  insurance  companies  have  failed  to  file  tneir  semi¬ 
annual  statements  with  the  Georgia  Department,  and  are,  in  consequence,  auto¬ 
matically  debarred  from  doing  business  in  that  State  until  next  January. 


THE  PACIFIC  COAST. 

News^of  the  Pacific  Northwest. 

[From  Our  Own  Correspondent.] 

41^  several  months  of  delay  the  insurance,  said  to  have  amounted  to 
$130,000,  on  the  steamship  ‘Saratoga,”  wrecked  on  Busby  Island  near 
Valdez  last  March,  has  been  paid  to  the  Alaska  Steamship  Company 
The  Alaska- Yukon-Pacific  Exposition  Association  is  figuring  out  a  plan 
whereby  it  can  purchase  fire-fighting  apparatus  which  will  be  of  the 
pattern  and  style  now  used  by  the  city  of  Seattle,  and  which  would  be 
taken  off  their  hands  after  the  fair  by  the  city,  to  be  used  in  contem¬ 
plated  improvements.  The  grounds  will  also  be  equipped  with  fire  alarm 
boxes  of  the  pattern  also  used  by  the  city. 

Following  the  move  of  Lee  McKinsie,  manager  of  the  Washington  In¬ 
surance  Board,  in  which  he  recently  reduced  the  residence  rates  of 
Seattle,  and  which  was  supposed  to  have  been  on  account  of  improve¬ 
ments,  the  non-board  companies  have  arranged  their  own  rates. 

There  is  a  severe  fight  on  against  the  renomination  of  Insurance  Com- 
missioner  Schively.  Washington. 

Seattle,  September  2. 


*  ne  insurance  Year  Book  for  1908. 

As  indispensable  as  the  Insurance  Department  reports  to  the  man  in  the 
insurance  business,  and  of  greater  value,  is  The  Insurance  Year  Book,  published 
by  Ihe  Spectator  Company,  135  William  street,  New  York,  the  “red  book” 
covering  1400  pages  of  fire  and  marine  insurance  information,  and  the  “blue 
book,  with  1100  pages  devoted  to  life,  casualty  and  miscellaneous  insurance 
Ihe  two  volumes  for  the  current  year  are  now  out,  and  can  be  had  from  the 
publisher  singly  for  $6  or  $10  for  the  two.  For  thirty-five  years  The  Insurance 
tear  Book  has  appeared  annually,  “expanding  year  by  year  with  the  growth  of 
the  insurance  business  and  adding  new  features  to  its  mass  of  information  as  the 
conditions  demanded.  Its  present  development  is  the  result  of  a  series  of  evolu- 
tions  similar  to  those  through  which  the  insurance  business  has  passed.”  In 
the  fire  insurance  volume  the  increase  in  pages  over  previous  years  is  about  300. 
ihe  section  ot  fire  departments  and  water  supply”  now  comprises  500  paces. 
Either  volume  contains  the  names  and  addresses  of  over  40,000  agents  We  note 
a  new  table  showing  remarkable  conflagrations,  from  that  of  Sodom  and  Gomor¬ 
rah  to  that  of  Chelsea,  Mass.  The  information  about  individual  companies  of  all 
kinds,  about  insurance  in  foreign  companies,  and  about  the  statutory  require¬ 
ments  of  States,  is  as  near  complete  as  human  endeavor  can  make  it.  The  ana¬ 
lytical  tables  of  business  are  quite  elaborate  and  illuminating. — The  Weeklv 
Underwriter.  J 

I  have  received  a  copy  of  the  Life  and  Casualty  volume  of  The  Insurance  Year 
Book  for  1908,  and  find  the  “Casualty  and  Miscellaneous  Section”  unusually 
complete  and  satisfactory  this  year,  for  I  note  with  pleasure  that  you  have  added 
several  new  statistical  tables  that  should  prove  of  great  value  to  all  who  are  in¬ 
terested  in  this  branch  of  insurance— E.  W.  DeLeon,  First  Vice-President  Cas¬ 
ualty  Company  of  America. 
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MISCELLANEOUS  FIRE  NEWS. 


“UNDERWRITERS  AT  LLOYDS.” 

No  Funds  to  Protect  Any  Lloyds  Policies  Except  Marine— Its 
Gambling  Policies  Criticised  by  London  Papers  General- 
ly — Its  Transactions  all  Done  in  Secret — Publicity 
Demanded — Parliament  Likely  to  Interfere 
With  Their  Irresponsible  Business. 

The  value  of  a  Lloyds  policy  of  insurance  is  being  much  questioned 
in  London,  as  well  as  in  this  country,  owing  to  the  recent  discovery 
that  several  members  of  a  group  of  Lloyds  underwriters  were  unable 
to  meet  their  obligations  because  of  heavy  losses  incurred  under  their 
fire  insurance  policies.  The  doubts  raised  as  to  the  solvency  of  such 
group  does  not  apply  to  marine  risks  covered  by  a  Lloyds  policy, 
for  such  are  guaranteed  by  a  deposit  of  £5000  paid  by  each  member  to 
trustees  to  meet  marine  losses.  But  there  is  no  such  guarantee  for 
any  other  policy  written  by  “underwriters  at  Lloyds,"  consequently 
they  must  be  taken  upon  faith.  The  risk  under  a  Lloyds  policy  is 
assumed  by  individuals,  each  pledging  himself  for  such  an  amount 
as  he  chooses  to  accept.  The  contract  reads  as  follows : 

Now  Know  Ye,  that  we,  the  Insurers,  do  hereby  bind,  ourselves, 
each  for  his  own  Part,  and  not  One  for  Another,  our  Heirs,  Execu- 
•  tors,  Administrators  and  Assigns  to  pay  and  make  good  to  the  said 
Assured,  his  or  her  Heirs,  Executors,  Administrators  and  Assigns, 
all  such  Damage  and  Loss  by  Fire,  within  seven  days  after  such  loss 
is  proved ;  and  that  in  proportion  to  the  several  sums  by  each  of  us 
subscribed  against  our  respective  Names,  not  exceeding  the  respec¬ 
tive  Sums  aforesaid;  as  may  happen  to  the  subject  matter  of  this  In¬ 
surance,  or  any  part  thereof,  during  the  continuance,  of  this  Policy. 
No  claim  to  attach  to  this  Policy  for  Insurrection,  Riots,  Civil  Com¬ 
motion  or  Military  or  LTsurped  Power.  If  the  Assured  shall  make  any 
claim  knowing  the  same  to  be  false  or  fraudulent  as  regards  amount 
or  otherwise,  this  Policy  shall  become  void,  and  all  claim  thereundei 
shall  be  forfeited. 

In  Witness  whereof  We  have  subscribed  our  Names  and  Sums  of 
Money  by  us  Insured. 

The  individuals  signing  the  policy  may  all  be  wealthy  men,  but 
there  is  no  assurance  of  that  fact,  and  no  guarantee  that  a  claim 
arising  under  such  a  policy  will  be  paid,  for  there  is  no  fund  created 
and  pledged  to  that  end. 

The  business  at  Lloyds  is  done  by  a  large  number  of  persons,  who 
divide  themselves  into  groups,  ten,  fifteen  or  twenty,  or  even  moie, 
uniting  to  assume  a  certain  risk.  Each  selects  such  risks  as  suit  him, 
so  that  the  same  persons  do  not  always  appear  in  one  group.  As  a 
matter  of  fact,  the  Lloyds  members  usually  execute  a  power  of 
attorney,  authorizing  a  specified  officer  of  Lloyds  to  sign  his  name 
for  him,  and  this  officer  assumes  such  risks  in  his  behalf  as  his  judg¬ 
ment  dictates  under  the  general  instructions  from  the  principal.  It  is 
simply  a  “gentlemen’s  agreement,”  under  which  a  certain  number  of 
persons  agree  to  assume  a  portion  of  the  hazards  of  business,  but 
the  individual  responsibility  can  be  made  to  extend  no  farther  than 
is  specified  ;  that  is,  no  one  person  can  be  made  responsible  for  the 
whole  amount  underwritten,  but  only  for  his  proportionate  share.  If 
the  group  should  repudiate  a  claim  made  under  one  of  these  policies 
and  refuse  payment,  the  insured  could  recover  only  by  suing  in  the 
English  courts  each  individual  who  had  signed  his  policy,  obtaining 
judgment  against  each,  and  collecting  by  execution— if  tangible  prop¬ 
erty  could  be  discovered. 

It  will  thus  be  seen  that  while  Lloyds  marine  policies  are  probably 
adequately  protected  by  a  special  fund  subscribed  for  that  purpose, 
no  other  policy  issued  by  “underwriters  at  Lloyds  has  any  guarantee 
whatever.  They  rest  solely  upon  the  good  faith  of  the  individuals,  and 
their  ability  and  willingness  to  pay  their  obligations.  As  there  are 
many  Lloyds  policies  issued  in  this  country,  it  behooves  the  insured 
to  ask  himself  whether  it  is  better  to  take  such  chances  in  so  im¬ 
portant  a  matter  as  insurance  or  to  favor  those  companies  whose 
transactions  are  matters  of  public  record,  whose  trustworthiness  is 
beyond  question,  and  that  comply  with  the  laws  of  the  country  in 
which  they  do  business. 

Among  the  “underwriters  at  Lloyds”  there  are  some  who  are  pos¬ 
sessed  of  so  much  “sporting  blood”  that  they  are  willing  to  gamble 
upon  almost  any  proposition  presented  to  them.  They  have  been 
known  to  sign  policies  guaranteeing  (or  betting)  upon  the  weather 
conditions  upon  a  fixed  day  in  the  future;  they  have  written  policies 


upon  the  hazard  of  a  war  being  declared ;  upon  the  return  of  a  certain 
person  to  Parliament;  upon  the  appointment  of  some  one  individual 
to  a  cabinet  position,  and  numerous  other  events  of  a  purely  specula¬ 
tive  character  that  are  not  subjects  of  legitimate  insurance.  At¬ 
tention  was  especially  directed  to  this  gambling  feature  of  Lloyds 
recently  in  this  country  through  the  placing  of  policies  upon  our  next 
presidential  election,  whereby  they  assumed  to  guarantee  the  election 
of  Mr.  Taft  for  a  small  premium.  This  was  no  less  than  a  gambling 
wager,  such  as  are  reported  in  the  heat  of  an  election  contest  between 
individuals.  Had  a  legitimate  insurance  company  attempted  to  sell 
such  “sporting”  policies  it  would  have  been  promptly  called  down  by 
the  Superintendent  of  Insurance  and  its  license  to  do  business  have 
been  summarily  revoked.  Honest,  legitimate  business  cannot  be  con¬ 
ducted  on  a  gambling  basis,  which  is  repugnant  to  the  moral  sense 
of  the  community. 

There  are  a  number  of  fire  insurance  agents  in  the  large  cities  of 
this  country  who  sell  Lloyds  policies  to  their  clients,  generally  on  the 
plea  that  they  cannot  obtain  the  amount  of  insurance  required  in  the 
regularly  authorized  companies.  That  there  is  a  legitimate  demand 
for  such  surplus  line  insurance  is  denied  by  the  representatives  of  the 
regular  companies.  They  maintain  that  the  companies  that  are  duly 
licensed  have  adequate  facilities  for  carrying  all  the  insurance 
required  by  even  the  largest  insurers,  and  that  the  Lloyds  policies  find 
a  market  because  they  are  sold  at  cut  .rates.  Lloyds  underwriters 
have  no  taxes  to  pay  in  this  country,  nor  any  of  the  many  other  items 
of  expense  the  regular  companies  are  required  to  pay ;  they  are  under 
no  official  supervision  and  not  subject  to  the  requirements  of  the 
insurance  laws.  Hence  they  can  afford  to  cut  rates  and  to  pay  higher 
rates  of  commission  to  agents  and  brokers  for  getting  their  business. 
If  they  maintained  the  same  rates  that  the  regular  companies  are 
compelled  to  charge  to  maintain  their  solvency,  there  would  be  few 
Lloyds  policies  issued  in  this  country. 

But  it  is  not  alone  fire  insurance  that  the  Lloyds  dabble  in,  but 
Lloyds  policies  are  offered  insuring  against  personal  accidents, 
burglary,  theft,  automobile  accidents,  etc.  We  have  seen  one  policy 
that  covered  fire,  theft,  burglary,  accident  and  various  other  hazards, 
all  in  one  blanket,  or  omnibus  form,  and  for  a  premium  that  would 
scarcely  pay  for  the  fire  risk.  In  fact,  they  have  invaded  the  entire 
field  of  insurance,  with,  possibly,  the  exception  of  life  insurance.  If 
the  “sporting”  fraternity  at  Lloyds  has  not  taken  up  the  business  of 
life  insurance  it  is  probably  because  its  attention  has  not  been  called 
to  it.  But  whatever  business  the  Lloyds  do  in  the  United  States, 
aside  from  their  marine  insurance,  is  done  in  defiance  of  all  good 
business  principles  and  largely  in  defiance  of  law.  It  is  singular  that 
our  astute  men  of  property  who  want  “insurance  that  insures”  can 
be  induced  to  throw  good  money  away  upon  a  Lloyds  policy  that,  in 
the  last  analysis,  is  not  to  be  depended  upon  in  case  of  a  loss  occurring. 
That  they  do  buy  them  to  a  considerable  extent  is  evidence  that  our 
agents  and  solicitors  possess  persuasive  faculties  largely  developed. 
In  the  case  of  propertyowners  requiring  insurance  to  large  amounts, 
the  matter  is  usually  left  in  the  hands  of  brokers,  who  secure  for  them 
such  policies  as  they  see  fit.  This  is  placing  temptation  before  the 
brokers,  who  are  human  and  have  their  own  fortunes  to  look  after, 
and  the  concerns  that  pay  the  highest  commissions  are  apt  to  be 
favored  with  more  or  less  of  their  “surplus  lines.”  The  Lloyds  cut- 
rate  policies  thus  find  a  market.  If  merchants  and  other  property- 
owners  requiring  insurance  would  insist  upon  quality  instead  of  price, 
the  cut-rate  concerns  would  soon  come  to  grief. 

The  well-known  unbusiness-like  practices  of  “underwriters  at 
Lloyds”  has  become  a  scandal  in  London  as  well  as  in  this  country. 
The  recent  failure  of  members  of  one  group  of  Lloyds  to  meet  claims 
against  them  has  given  the  press  of  that  city  opportunity  to  demand 
some  lawful  supervision  of  the  Lloyds  transactions  and  to  protest 
against  the  mysterious  and  irregular  manner  in  which  it  does 
business.  The  solvency  of  some  of  the  “underwriters  at  Lloyds”  is 
questioned,  and  the  assertion  is  made  that  the  public  has  no  knowledge 
that  it  is  getting  value  received  for  the  premiums  it  pays  for  Lloyds 
policies.  The  general  sentiment  of  the  English  press  is  thus  voiced 
by  The  London  Times : 

Lloyds  has  now  become  a  direct  competitor  of  fire  insurance  offices. 
T11  the  United  States  this  is  particularly  the  case.  In  order  more 
effectively  to  secure  fire  business,  Lloyds  underwriters  have  entered 
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on  a  rate  cutting  campaign  in  America,  and  make  reckless  bids  for 
lines  of  fire  hazard.  No  British  company  can  lower  its  rates  in  the 
United  States  with  any  hope  of  meeting  its  claims.  But  here  in 
London  a  coterie  of  men,  who  never  publish  a  balance  sheet  and  give 
no  account  whatever  of  themselves  except  that  they  constitute 
"Lloyds,”  can  and  do  with  impunity  what  regular  traders  are  power¬ 
less  to  attempt.  It  is  wholly  incompatible  with  sound  business  princi¬ 
ples.  that  Lloyds  underwriters  can  accept  enormous  fire  insurance 
liabilities  on  the  strength  of  a  simple  promise  to  pay. 

British  insurance  legislation  has  of  late  years  shown  a  strong  ten¬ 
dency  both  to  require  and  to  give  the  fullest  publicity  on  all  matters 
of  finance  regarding  the  status,  expenses,  profits,  etc.,  of  the  various 
companies.  This  straightforwardness  has  enormously  increased  public 
confidence  in  the  corporations.  On  the  other  hand,  Lloyds  have  sur¬ 
rounded  themselves  with  a  wall  of  darkness,  impenetrable  to  the  out¬ 
side  world.  They  live  in  a  charmed  circle.  They  effect  stupendous 
insurances;  strike  their  own  rates;  work  as  it  pleases  themselves. 
What  shall  be  the  end  ?  Future  time  alone  can  solve  this  problem  in 
common  with  many  other  mysteries.  One  matter  is  certain  :  Reckless 
trading  never  succeeded  in  the  long  run.  A  “cropper”  usually  ter¬ 
minates  the  venture. 

\\  hat  do  Lloyds  marine  policyholders  think  ?  How  can  they  regard 
the  present  departures  from  precedent  with  complacency?  How  can 
they  esteem  their  own  risks  adequately  covered  when  many  millions 
sterling  have  to  stand  against  conflagration  hazards  and  other  risks, 
both  in  this  country  and  in  the  United  States?  Let  us  hope  that 
Lloyds  may  escape  disaster.  It  would  be  a  terrible  blot  on  the 
escutcheon  of  the  country  and  an  international  calamity  if  such  an 
institution  came  to  grief.  But  if  a  catastrophe  is  to  be  averted  it  is 
the  opinion  of  many  wise  men,  both  here  and  abroad,  that  reforms 
must  be  effected  and  that  a  curb  must  be  put  in  the  mouth  of  reckless 
trading. 

Lloyds  and  the  Public. 

For  a  considerable  time  past  the  relations  of  Lloyds  underwriters 
with  the  public  have  become  an  increasingly  important  matter  of 
discussion.  From  The  Times  downwards  paper  after  paper  has  found 
it  necessary  to  point  out,  more  or  less  strongly,  the  extent  to  which 
Lloyds  underwriters  are  now  trading  on  an  honored  name,  and  using 
the  power  of  that  name  for  purposes  which  are  not  altogether 
defensible. 

Every  member  of  Lloyds  is  required  to  make  a  deposit  of  £5000, 
but  this  is  applicable  to  marine  insurance  risks  only,  and  cannot  be 
called  upon  in  connection  with  any  fire,  accident  or  other  insurance 
contract.  Private  syndicates  in  the  Room  in  some  cases  take  pre¬ 
miums  amounting,  it  is  known,  to  a  million  or  more  in  a  year,  doing 
a  larger  business  than  even  some  of  the  large  marine  insurance  com¬ 
panies.  Marine  risks  are  spread  over  from  two  to  three  years,  and  thus 
there  should  obviously  be-  strong  reserves  kept.  We  know  nothing  as 
to  whether  calculated  reserves  are  kept  at  all;  the  security  of  the 
public  is.  the  personal  word  of  the  underwriter,  or  of  the  individual 
underwriters  who  collectively  make  up  a  syndicate.  No  accounts  are 
ever  published,  and  although  Lloyds  underwriters,  recognizing  the 
value  of  the  old  name  and  this  convenient  privacy,  will  naturally  be 
ready  to  help  any  lame  duck  over  a  stile,  the  fact  remains  that  a 
Lloyds  policy  has  to  be  taken  on  trust.  This  was  all  very  well  years 
ago;  for  many  reasons  the  personal  confidence  in  the  old  private 
banks  was  more  soundly  founded  than  any  modern  trust  in  limited 
liability  concerns.  But  times  have  changed,  and  Lloyds  are  combining 
the  worst  features  of  both  systems.  The  insurance  risks  involved 
to-day  are  so  vast  that  it  is  an  anomaly  that  private  persons  should 
be  allowed  to  incur  enormous  liabilities  without  publishing  any  ac¬ 
counts  whatever,  at  the  very  time  that  stricter  and  stricter  accounts 
are  being,  legislatively  required  from  all  insurance  companies.  There 
is  no  logical  reason  for  this  distinction,  and  if  Lloyds  underwriters 
are  so  sound  as  they  are  supposed  to  be,  there  should  be  no  objection 
on  their  part  to  the  publication  of  accounts.  If  they  are  not  so  sound 
there  is  the  greater  reason  that  the  public  should  be  in  possession  of 
figures  which  would  allow  them  to  judge  for  themselves  before  ac¬ 
cepting  Lloyds  policies  as  an  absolute  security. 

For.  whether  or  not  the  days  of  the  past  were  quiet  ones,  there  is 
no  doubt  that  in  the  present — owing  to  the  circumstances  of  the 
time  and  to  twentieth  century  commercialism — Lloyds  underwriters 
arc  transacting  a  huge  business,  altogether  apart  from  marine,  drawn 
from  many  parts  of  the  world,  and  increasingly  so  from  the  United 
States,  which  is  of  a  directly  speculative  character.  Lloyds  are  bound 
by  no  tariffs— in  the  fullest  sense  they  are  a  law  unto  themselves, 
and  in  the  fullest  sense  they  take  advantage  of  this.  From  vary¬ 
ing  and  numerous  statements,  in  both  British  and  American 
papers,  and  from  the  absolute  facts  of  the  day-to-day  experience,  it 
seems  plain  that  Lloyds  underwriters,  instead  of  being  a  sometimes 
convenient  adjunct  to  fire  insurance  companies,  are  now  running  in 
direct  competition  with  them,  and  cutting  rates  right  and  left  in  order 
to  obtain  business.  This  is.  precisely  the  policy  that  has  wrecked  so 
many  insurance  companies  in  the  past.  If  Lloyds  underwriters  wish 
to  continue  it,  let  them  do  so  by  all  means ;  but  they  have  no  right  to 
do  so  under. a  seal  of  secrecy,  and  any  government  that  allows  such 
great  liabilities  to  be  undertaken  on  a  mere  promise  to  pay  is  neglect¬ 
ing  its  duty.— The  Searchlight  (London,  England). 


The  subject  of  such  irregular  and  irresponsible  transactions  as  the 
Lloyds  indulge  in  has  been  a  subject  of  discussion  between  some 
insurance  men  and  certain  State  insurance  officials,  with  a  view  to 
ascertaining  what  steps  are  necessary  to  be  taken  to  put  an  end  to 
them.  There  is  no  adequate  reason  for  the  Lloyds  doing  any  business 
in  this  country,  and  if  the  law  does  not  cover  their  unbusiness-like 
practices  the  next  session  of  the  legislature  should  be  asked  to  supply 
the  deficiency.  At  present  the  Lloyds  are  deceiving  the  public  by 
selling  policies  that  do  not  insure,  are  evading  State  laws,  and  to 
some  extent  demoralizing  the  business  by  cutting  rates,  to  the  injury 
of  the  regular,  trustworthy  and  law-observing  companies. 


Special  Agents  and  Adjusters  Hand  Book. 

Under  the  above  title,  George  Yelten  Steeb  has  written  a  practical  book 
for  the  use  of  experienced  special  agents  and  adjusters,  as  well  as  for 
those  who  are  just  entering  upon  special  agency  and  adjusting  work. 
Mr.  Steeb  is  a  field  man  of  broad  experience  with  high-class  companies, 
and  he  has  produced  a  book  which  contains  exactly  the  information 
which  is  likely  to  be  needed  at  any  moment  by  the  special  agent  or 
adjuster. 

Part  I.  deals  particularly  with  special  agents  and  their  work.  It  de¬ 
scribes  the  special  agent’s  duties,  stating  just  what  he  should  do  when 
visiting  an  agency  and  the  relations  he  should  maintain  with  the  local 
agent,  and  also  covers  the  subjects  of  supplies,  premium  rates  and  the 
appointment  of  agents.  In  addition,  there  is  a  chapter  upon  inspection, 
in  which  one  section  is  devoted  to  the  particular  dangers  of  numerous 
groups  of  risks.  Suggestions  are  also  given  as  to  the  making  of  reports 
upon  individual  risks,  town  reports,  automatic  sprinkler  reports,  and 
map-making  and  correcting.  Another  chapter  embraces  many  defini¬ 
tions  of  words  and  phrases;  electric  light  circuits;  hydraulics;  hydro¬ 
statics;  tables  concerning  water,  steam  and  fire  temperatures,  etc.;  list 
of  National  Board  rules;  some  defects  and  their  remedies;  spontaneous 
combustion;  fire-extinguishing  appliances;  State  laws,  and  fire  under¬ 
writing  profits  and  losses. 

Part  II.  relate's  to  previsions  of  the  policy  contract  applicable  before 
a  fire,  showing  what  will  void  a  policy,  when  a  company  i3,  and  is  not, 
liable,  etc.,  and  giving  reasons  for  the  inclusion  of  the  provisions  in  the 
contract. 

Part  III.  relates  to  provisions  of  a  contract  of  insurance  applicable 
after  a  fire,  and  covers  the  duties  of  the  adjuster,  with  information  con¬ 
cerning  appraisal,  waiver,  denial  of  liability,  depreciation  (with  tables), 
abandonment  of  property,  subrogation,  suit  for  recovery,  compromise, 
fraud,  payment  of  loss,  proof  of  loss,  staterpent  of  loss,  and  rules  and 
tables  on  building  and  contents  losses;  also  tables  of  weights  and 
measures. 

The  Special  Agents  and  Adjusters  Hand  Book  is  handsomely  bound 
in  flexible  leather,  pocket  size,  and  it  may  be  procured  from  the  pub¬ 
lishers,  The  Spectator  Company,  135  William  street,  New  York,  at  $1.50 
per  copy,  with  a  discount  for  quantity  orders. 


Forest  Fires  Still  Active  in  Northern  Minnesota  and  North¬ 
western  Wisconsin. 

Conservative  estimates  of  the  damage  by  forest  fires  in  Northern  Min¬ 
nesota  and  Northwestern  Wisconsin  place  the  total  at  $3,750,000.  Forest 
fires  are  still  menacing  Wrenshall,  thirty-five  miles  west  of  Duluth;  in 
fact  small  fires  are  burning  all  through  the  thirty-five  mile  district  be¬ 
tween  Hibbing  and  Coleraine.  No  fatalties  attended  the  conflagration 
at  Chisholm.  This  town  presents  a  scene  of  ruin  and  desolation.  The 
only  remaining  buildings  are  the  new  $125,000  high  school,  a  grade  school, 
a  Catholic  church,  the  Italian  church,  and  a  dozen  or  so  dwellings  in  the 
southern  part  of  the  town.  The  subsiding  of  the  wind  enabled  the  in¬ 
habitants  of  Bahl  and  Nashwauk  to  save  these  towns.  Several  buildings 
at  the  edge  of  the  latter  town  were  destroyed,  but  by  working  all  night 
1000  miners  and  citizens  prevented  the  flames  from  sweeping  over  the 
town.  The  damage  to  real  property  in-  Chisholm  is  now  estimated  at 
$1,000,000,  and  that  to  personal  property  at  about  $800,000.  The  insurance 
carried  by  Chisholm  merchants  aggregated  about  $600,000. 


— W.  T.  Price  retires  as  manager  of  the  fire  department  of  the  North  British 
and  Mercantile  on  September  30  on  account  of  his  health.  The  directors  have 
appointed  L.  Sinclair,  heretofore  assistant  manager,  as  his  successor. 
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Brooklyn  Fire  Premiums. 

The  following  are  the  returns  for  the  fire  patrol  district  of  Brooklyn  for  the  first  six  months 
of  1908  as  reported  to  the  Fire  Insurance  Salvage  Corps  of  Brooklyn.  Only  companies  reporting 
premium  recefpts  of  *2500  or  over  are  mentioned.  The  figures  for  the  corresponding  period 
of  1907  are  given  for  comparison: 


New  York  City  Cs.  1908.  1907. 

Adirondack .  *3,560  $3,964 

Assurance  Co.  of  Amer.  3. 0/1  ■  •  •  •  •  • 

City  of  New  York .  5,935 

Commonwealth .  9,342  *',444 

Continental .  54,71 3 

Cosmopolitan .  8,519  8,071 

Empire  City .  8,029  il’cio 

Fidelity .  11,038  11,512 

Germania .  41,624  iq’osq 

German  Alliance .  8,294  13,859 

German-American .  109,402  132,731 

Globe  and  Rutgers .  26,638  S5’  1  to 

Hanover  ■  -  ■  42,836  32,152 

Home  .  ...  94  560  102,814 

Lumber . . .  3.075  4,307 

Nassau .  14,707  23,271 

N.  Y.  Undwrs.  Agency.  27,689  31,834 

Niagara .  56,943  62,783 

N.  Brit,  and  Mercantile  8,622  11,533 

Northern .  6,262  13,228 

North  River .  24,754  36,448 

Porifir  7.431  7,751 

pelican.::::::::::....  sisss  3.72.1 

Peter  Cooper .  4,976  7,919 

Phenix  .  108  875  108,359 

oueen .  27:47s  28,421 

Stuyvesant. .  10,333 

United  States .  5,357  9,496 

Westchester . . .  29,221  va’oly 

Williamsburgh  City. .  . .  37,552  36,943 

Lloyds. 

American  Lloyds .  2,793  •••••• 

Individual  Underwriters  6,407  6,444 

N.  Y.  Recip’l  Undwrs.  18,373  21,560 

N.  Amer.  Inter-Ins. . . .  6,887  7,509 

Foreign  Companies.  _ 

Aachen  and jMunich. . .  10,189  11,669 

Atlas .  10,767  12,828 

British  America .  13,409  18,180 

Caledonian .  17,001  17,326 

Commercial  Union .  29,656  49,203 

Hamburg-Bremen .  24,506  22,704 

Law  Union  and  Crown  8,526  1 T765 

Liv.  &  Lon.  &  Globe.  20,624  134,885 

London .  25,410  26,152 

London  and  Lancashire  31,071  26,693 

N.  Brit,  and  Mercantile  67,162  64,048 

Northern .  34,094  34,643 

Norwich  Union .  17,759  19,879 

Palatine  .  5,047  7,734 

Phmnix . . .  18,065  27,606 

Prussian  National .  9,528  11,762 

Roval .  78,508  72,593 

Royal  Exchange .  21,574  28,892 

Scot.  Union  and  Nat’l.  15,049  18,537 

Sun  ...  31,930  36,122 

Svea . 5,646  4,209 

Western. .  16,275  22,127 

^enCyC°TnieS:..  66,360  ‘  37,165 

Agriculturai .  12,824  8,557 

Albany .  8,567  9,284 

Alliance,  Philadelphia. .  4,906  5,492 

American  Central,  St.  L  18,989  16,766 

American  National .  ,  snn 

American,  Newark .  21,947  *4,600 

Atlanta  Home . .  4,066  1,501 

Austin  Fire. .  2,666  • 

Ben  Franklin .  6,255  9,561 

R0st0n .  29,490  34,031 

Buffalo  German .  6,299  ,9’fiSo 

Camden .  13.642  14  673 


Agency  Co's. — Con.  1908. 

Capital,  N.  H .  *4,103 

Citizens,  St.  Louis .  9,380 

Commerce .  3,443 

Commonwealth,  Texas.  2,998 

Concordia .  12,415 

Connecticut .  20,818 

County  Fire. . . . •  •  5,853 

Delaware,  Philadelphia.  11,711 

Detroit  F.  and  M . . .  . .  2,557 

Dixie .  3,303 

Dubuque  F.  and  M.  . .  8,822 

Dutchess . .  •  2,696 

Eastern  Fire .  5,874 

Equitable  F.  and  M .  . .  10,402 

Farmers,  York .  3,209 

Fire  Ass’n,  Phila .  26,196 

Firemans  Fund .  10,858 

Firemens,  Newark .  22,134 

Franklin,  Philadelphia.  16,415 

Georgia  Home .  10,982 

German-Amer.,  Balto. .  3,466 

German,  Peoria .  12,260 

German,  Pittsburg .  4,245 

German.  Union,  Balto .  3,095 

Girard  F.  and  M .  3,849 

Glens  Falls .  12,7 07 

Granite  State .  8, 170 

Hartford .  46,378 

Humboldt .  7 ,567 

Ins.  Co.  of  North  Am.  23,158 

Ins.  Co.  of  State  of  Pa .  9,818 

Jefferson .  8,873 

Mechanics  and  Traders  14,897 

Metropolitan . _.  . .  3,313 

Michigan  Commercial.  10,280 

National  Fire,  Pittsburg  10,840 

National,  Hartford .  36,518 

National  Union .  10,135 

New  Brunswick .  2,826 

New  England. .  2,704 

New  Hampshire .  15,863 

North  State .  4,996 

Northwestern  F.  and  M.  2,815 

Northwestern  National.  12,277 

Ohio  German .  8,770 

Old  Colony .  3,935 

Orient..... .  10,001 

Pennsylvania .  6,992 

Phcenix,  Hartford .  27,908 

Providence  Washington  12,881 

Reliance .  4,674 

Rochester  German .  11,971 

St.  Paul  F.  and  M .  22,965 

Security,  New  Haven...  10,071 

Shawnee .  16,834 

Southern,  Lynchburg.. .  6,551 

Southern,  New  Orleans.  5,509 

Springfield  F.  and  M. .  22,903 

Spring  Garden .  15,692 

Standard,  Trenton .  4,184 

Sun,  New  Orleans .  3,234 

Union,  Buffalo. ...... .  4,596 

Union,  Philadelphia.. . .  8,934 

United  Firemens .  5,613 

Virginia  F.  and  M .  7,980 

Western,  Pittsburg .  4,643 

Western  Reserve .  3,057 


1907. 

$881 

10,059 

3,613 

11,688 

25,117 

3,947 

13.656 
41559 
5,024 
7,878 
3,826 
5,304 
9,165 
5,421 

33,571 
10,489 
■  26,285 
14,865 
2,815 
2,788 
9,277 
2,951 
2,854 
5,082 
16,347 
6,708 

54.656 
2,996 

25,190 

13,924 

12,273 

6,097 

3,769 

10,093 

2,725 

34,919 

12,976 

4,876 


Recapitulation. 

Agency  companies .  919,536 

Foreign  companies .  614,086 

Local  companies .  860,620 


18,239 

754 

2.273 
14,287 

4,234 

3,071 

13,488 

27,130 

32,328 

12,213 

5,427 

10,447 

25,470 

11,182 

13,834 

3,480 

4.274 
25,836 
23,522 

4,337 

2,455 

5,961 

12,045 

1,877 

8,420 

4,494 

2,943 


932,966 

706,365 

991,993 


Totals.. 


$2,394,242  $2,631,324 


Fire  Insurance  Laws,  Taxes  and  Fees. 

The  Spectator  Company  of  135  William  street  is  now  issuing  the  eighth  annual 

edTh°is  °forTkhe,vScrh  ^^dXr^USInentof  the  various  State  and 
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tion  desired  can  be  found  almost  instantaneously. 

FIRE  INSURANCE  LAW  CHART. 
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York. 


—Gough  &  Best  of  Seattle,  Wash.,  have  been  appointed  general  agents  of  the 
Norfolk  Fire  for  the  Pacific  Northwest. 

—Dooley  &  Co.  of  Portland,  Ore.,  have  been  appointed  general  agents  for 
Oregon  of  the  Peoples  National  Fire  of  Philadelphia. 

—Edward  William  Clayton,  of  the  insurance  firm  of  James  A.  Clayton  &  Co., 
San  Jose,  Cal.,  died  recently  after  a  brief  illness,  aged  forty-six  years. 

—In  Hawaii  in  1907  fire  insurance  premiums  aggregated  $434,192;  risks  written, 
$23,278,221,  and  losses  paid,  $37,513.  Marine  premiums  footed  up  to  $170,112,  for 
$32,343,043  of  risks,  and  loss  payments  amounted  to  $17,315. 


LIFE  INSURANCE  TOPICS 


IN  AND  ABOUT  NEW  YORK. 

First  Vice-President  William  J.  Griffin  of  the  National  Surety 
Company  arrived  last  week  from  Europe  on  the  “Adriatic.’ 

The  paid-for  business  record  of  the  New  York  city  general  agency 
of  the  Northwestern  Mutual  Life  for  July  was  $1,052,500,  making  a 
total  of  $10,382,763  for  the  seven  months  of  1908,  as  against  $7,779,066 
for  the  corresponding  period  of  last  year. 

On  Wednesday,  September  2,  a  number  of  agents  of  the  Prudential 
connected  with  the  R.  J.  Mix  agency  in  New  York  city,  met  at  the 
offices,  at  Broadway  and  Warren  street,  to  listen  to  a  talk  by  W.  T. 
Nash  of  the  home  office  on  the  new  Prudential  monthly  income  policy. 
A  great  deal  of  interest  was  manifested  and  a  goodly  amount  of 
business  promised  for  September.  This  office  has  been  open  but 
eleven  months  and  has  turned  in  more  than  a  million  and  a  quarter 
of  new  business.  Mr.  Mix  knows  how  to  inspire  agents  with  enthu¬ 
siasm  so  as  to  produce  good  results. 

During  August  the  New  York  Life  received  6651  applications  for 
over  nineteen  millions  new  insurance,  which  is  a  handsome  increase 
over  August,  1907.  August  was  one  of  the  best  months  of  this  year, 
and  was  only  surpassed  by  July,  when  the  force  did  honor  to  Presi¬ 
dent  Kingsley  by  writing  a  large  amount  to  present  to  him  when  he 
returned  from  a  European  trip.  The  splendid  business  of  August 
was  due  largely  to  the  great  impetus  acquired  by  the  agency  force 
in  July.  The  prospects  for  September  are  therefore  highly  encourag¬ 
ing,  in  view  of  the  good  work  done  in  July  and  August,  and  the  fact 
that  the  present  month  is  looked  upon  as  being  a  much  better  time 
for  securing  business. 


BOSTON  AND  VICINITY. 

John  A.  Hall  of  Springfield,  Mass.,  president  of  the  Massachusetts 
Mutual  Life  Insurance  Company,  died  in  London,  England,  Thurs¬ 
day  morning,  September  3,  aged  sixty-seven  years.  Death  was  caused 
by  heart  failure.  Mr.  Hall  had  been  nearly  forty  years  in  the  in¬ 
surance  business,  having  started  in  as  an  agent.  In  1872  he  became 
general  agent  for  this  company  in  Western  Massachusetts,  and  was 
successively  made  superintendent  of  agencies,  secretary  and  presi¬ 
dent  on  March  28,  1895,  to  succeed  the  late  Colonel  M.  V.  B.  Edgerly. 
During  his  incumbency  of  the  office  of  president  the  company  has 
made  splendid  progress  in  all  directions,  and  its  efficiency  is  such  that 
it  will  go  on  increasing  from  year  to  year.  The  figures  show  that 
since  the  close  of  1894  the  company’s  income  has  increased  from 
$3825  159  to  $9,672,14 2;  payments  to  policyholders  from  $1,956,033  to 
$4,329,728;  assets  from  $15,653,366  to  $45776.309,  and  insurance  in 
force  from  $89,877,280  to  $213, 475.260.  Mr.  Hall  was  a  man-of  engag¬ 
ing  personality,  and  an  executive  who  held  the  esteem  of  his  entire 
staff,  both  office  and  fieldmen,  by  whom  he  will  be  greatly  missed. 
Pending  the  election  of  his  successor,  the  direction  of  the  company 
will  be  in  the  hands  of  Vice-President  H.  M.  Philips. 

A  written  contract  between  a  special  agent  and  a  general  agent 
of  a  life  insurance  company  provided  in  detail  what  commissions  on 
renewals  should  be  paid  to  the  special  agent,  and  also  stipulated  that 
in  certain  contingencies  commissions  on  renewal  premiums  should 
be  paid  to  the  special  agent  for  two  years  after  he  had  ceased  to  act 
as  agent  for  the  company.  The  Massachusetts  supreme  judicial 
court  holds  that  an  oral  agreement  between  such  agents,  at  the  time 
of  signing  such  written  contract,  if  the  special  agent  should  leave  the 
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company  at  any  time  and  under  any  circumstances,  he  should  receive 
commissions  on  renewals  for  two  years  thereafter,  tended  directly  to 
vary  and  add  to  the  written  contract,  so  that  testimony  in  support 
of  it  was  incompetent.  The  court  further  held  that  the  rule  for¬ 
bidding  the  introduction  of  parol  testimony  to  vary  or  contradict  a 
written  contract,  being  one  not  merely  of  evidence  but  of  substantive 
law,  such  parol  testimony,  though  introduced  by  the  plaintiff  without 
objection,  could  not  be  considered  as  against  the  defendant’s  motion 
for  a  direct  verdict. 


NOTES  FROM  PHILADELPHIA. 

I  here  is  a  noticeable  tendency  among  plate  glass  companies  to 
advance  rates  in  the  foreign  section  down  town,  and  on  extra  large 
lights  and  patent  glass  everywhere  in  this  city.  One  manager  who 
was  consulted  stated  the  experience  of  his  company  indicated  that 
there  was  no  profit  to  be  expected  at  such  radical  cuts  in  rate  as 
have  been  made  on  the  above-mentioned  classes  of  business,  even 
over  a  series  of  years,  and  they  had  therefore  decided  to  get  more 
money  for  them  or  abandon  writing  them  altogether. 

Eugene  A.  Jones  and  James  M.  Proctor,  recently  appointed  primary 
receivers  of  the  Capitol  Life  of  America,  which  was  floated  in  this 
city,  have  brought  suit  against  the  Life  Underwriters  of  America  to 
recover  certain  assets  said  to  belong  to  the  company. 

Within  a  short  time  the  general  agency  of  the  New  England  Mutual 
Life,  under  Messrs.  Marston  &  Wakelin,  which  has  for  many  years 
been  located  in  the  Bullitt  building,  will  be  removed  to  more  com¬ 
modious  quarters  in  the  Land  Title  building. 

A  new  company,  to  be  known  as  the  Colonial  Accident  and  Casualty 
Company,  is  in  process  of  organization  in  this  city.  The  stock  is 
being  sold  on  the  instalment  plan  of  20  per  cent  each  month  during 
five  succeeding  months,  and  a  discount  of  three  per  cent  if  the  total 
subscription  is  paid  at  once.  Par  value  of  the  stock  will  be  $10,  the 
idea  being  to  credit  $5  of  the  $15  paid  for  the  same  to  the  surplus 
account.  L.  V.  Gilliam,  a  former  life  insurance  agent,  is  the  prime 
mover  in  this  new  organization,  and  he  hopes  to  eventually  secure 
$2,000,000  capital  and  $1,000,000  surplus. 

Arrangements  have  been  made  by  the  Lincoln  National  Life  of 
Fort  Wayne,  Ind.,  to  enter  Pennsylvania,  and  J.  S.  Munsell,  who  was 
appointed  field  organizer  for  the  Eastern  portion  of  the  State,  is 
preparing  to  carry  on  a  vigorous  campaign  for  business,  particularly 
in  this  city. 

The  North  American  Accident  of  Chicago  has  appointed  Arthur 
Hylton  manager  for  Western  Pennsylvania.  His  headquarters  are  in 
the  Empire  building,  Pittsburg. 

Brokers  report  that  the  plate  glass  insurance  companies  are  again 
beginning  to  do  some  intelligent  underwriting,  and  as  a  result  it  is 
difficult  to  secure  policies  now  at  one  dollar  premium,  and  also  to 
secure  cut  rates  on  certain  kinds  of  glass  and  in  certain  localities. 


THE  MIDDLE  STATES. 


— Nelson  F.  Evans,  formerly  general  agent  for  the  Travelers  in  Philadelphia, 
has  been  appointed  superintendent  of  agents,  under  C.  B.  Knight,  manager  of 
the  Prudential  in  Eastern  Pennsylvania. 

—John  S.  Fouse,  president;  Frank  Fouse,  vice-president;  M.  L.  Summers, 
secretary,  and  D.  II.  Mapes,  superintendent  of  agencies  of  the  Gibraltar  Bene¬ 
ficial  Society  of  Pittsburg,  Pa.,  have  been  held  on  the  technical  charge  of  con¬ 
ducting  an  insurance  company  without  registering  with  the  Secretary  of  the  Com¬ 
monwealth. 


THE  WEST. 

The  Great  Western  Life  Insurance  Company. 

Although  the  United  States  Circuit  Court  has  ordered  the  discharge  of 
the  receiver  of  the  Great  Western  Life  Insurance  Company  and  given 
the  company  back  to  its  stockholders  the  Missouri  Insurance  Depart¬ 
ment  has  not  yet  approved  any  plans  for  a  resumption  of  business. 
Superintendent  Vandiver  is  sending  the  following  letter  to  inquirers: 

Replying  to  yours  of  recent  date,  I  am  sorry  to  have  to  inform  you 


that  the  affairs  of  the  Great  Western  Life  Insurance  Company  are  still 
in  a  very  unsettled  condition.  The  Federal  Court  in  Kansas  City, 
through  Judge  Pollock,  declared  the  company  to  be  insolvent  and  ordered 
the  receiver  to  close  it  up  and  reinsure  its  business  with  some  solvent 
company. 

But  on  last  Tuesday  (August  25)  the  same  court,  through  Judge 
McPherson,  discharged  the  receiver  and  ordered  the  company  turned  over 
to  the  original  stockholders  of  the  Great  Western  Agency  Company, 
which  owned  nearly  all  of  the  stock  of  the  Insurance  company.  I  am  not 
officially  informed,  but  learned  from  the  newspapers  that  this  was  done 
on  condition  the  the  stockholders  would  raise  $116,000  to  pay  off 
the  obligations  of  the  company  and  put  it  on  its  feet  again.  My  opinion 
is  that  this  will  not  he  half  enough  to  save  it,  and  that  whatever  addi¬ 
tional  investments  they  may  make  will  simply  he  throwing  good  money 
after  bad.  Still  it  is  possible  that  I  may  be  mistaken  in  this,  and  there¬ 
fore  I  ask  you  not  to  accept  my  opinion  as  final,  but  act  on  your  own 
judgment.  One  thing  is  quite  certain,  this  Department  will  not  consent 
to  register  any  more  policies  of  the  company  until  its  death  claims  are 
paid  and  all  outside  obligations  provided  for. 

The  deposit  of  $219,000  of  good  securities  with  this  Department  still 
makes  the  policyholders  safe  in  case  of  death  claims,  but  the  benefici¬ 
aries  may  have  to  bring  suit  and  get  judgment  and  decree  of  court  for 
the  sale  of  these  securities  in  order  to  collect  these  claims. 


—The  Northwestern  National  Life  wrote  $613,500  of  business  in  July  and  $613,- 
000  in  August ;  $700,000  is  the  mark  set  for  September. 

The  Common  Brotherhood  of  America,  Clarion,  la.,  expects  to  begin  business 
about  October  15.  It  will  write  life  and  accident  insurance. 

The  Indemnity  Life  and  Accident  Company  of  Minneapolis,  Minn.,  expects  to 
begin  business  about  November  1;  $100,000  of  the  capital  has  been  paid  in. 

—Dr.  A.  R.  Mitchell,  chief  medical  examiner  of  the  Bankers  Life  of  Lincoln,  is 
in  Chicago  examining  applicants  who  have  recently  applied  for  large  policies. 

The  Mississippi  Valley  Life  of  Little  Rock  expects  to  begin  about  October  1. 
It  now  has  $115,000  of  paid-in  capital,  and  will  place  at  least  $50,000  more  before 
effecting  permanent  organization. 

Officials  of  the  Industrial  Benefit  Association,  a  fraternal  of  St.  Louis,  are 
reported  to  be  organizing  the  Industrial  Life,  with  a  capital  stock  of  $200,000,  to 
transact  ordinary  and  industrial  business. 

—The  meeting  of  the  $100,000  Club  of  the  Illinois  Life  at  Atlantic  City  was 
considerably  saddened  by  the  death  by  drowning  of  Ezra  N.  Garber  of  Holton, 
Kan.  The  deceased  leaves  a  widow  and  three  children. 

Ihe  Peninsular  Life,  which  is  being  organized  in  Detroit,  will  hold  its  next 
meeting  on  January  12,  1909,  when  permanent  organization  will  be  effected.  The 
company  expects  to  start  with  $100,000  capital  and  $25,000  surplus. 

—The  Union  Life  Insurance  Company  of  Chicago  will  commence  business 
about  the  end  of  the  year.  Over  $80,000  of  the  $100,000  capital  stock  is  already 
subscribed.  The  new  company  will  issue  both  participating  and  non-participating 
business. 

It  is  reported  that  Governor  Sheldon  of  Nebraska  will  ask  the  next  legisla¬ 
ture  to  pass  an  act  providing  for  the  creation  of  the  office  of  Insurance  Commis¬ 
sioner  and  the  complete  divorce  of  the  affairs  of  the  Insurance  Department  from 
the  State  Auditor’s  office. 

Alfred  Anthony  of  Sioux  City,  la.,  general  agent  for  the  Equitable  Life  of 
Iowa  for  twelve  years  past,  died  at  his  home  in  Sioux  City  of  Bright’s  disease  on 
the  26th  ult.  Mr.  Anthony  was  about  fifty-five  years  of  age  at  the  time  of  his 
death.  He  was  a  man  of  excellent  character  and  great  industry,  and  had  written 
a  large  amount  of  business  for  the  company. 

— The  report  of  the  examination  of  the  Missouri  State  Life  by  the  Missouri 
Department  has  been  filed.  The  financial  statement  of  the  company  for  the  six 
months  ended  June  30,  1908,  shows  total  admitted  assets,  $1,284,451;  surplus  over 
all  liabilities,  $87,496.  Its  income  for  the  six  months  amounted  to  $375,065,  and 
total  disbursements,  $236,883.  The  paid-for  business  in  force  June  30,  1908, 
amounted  to  $18,202,489. 

— Although  July  business  of  the  Lincoln  National  Life  was  the  greatest  in  its 
history,  the  August  business  exceeded  it  by  forty-five  per  cent.  September  is 
anniversary  month,  being  the  beginning  of  the  company’s  fourth  year.  Theodore 
I.  Ruhland,  superintendent  of  agencies,  has  been  in  Pennsylvania  for  the  past 
two  weeks  opening  up  that  section.  J.  S.  Munsell  has  been  appointed  field 
organizer  for  Eastern  Pennsylvania,  with  headquarters  in  Philadelphia. 

— Recently  the  California  Insurance  Department  made  an  examination  of  the 
West  Coast  Life  of  San  Francisco,  the  general  results  of  which  were  very  satisfac¬ 
tory.  The  examination  was  made  as  of  March  31,  and  showed  the  company  to  be 
possessed  of  admitted  assets  amounting  to  $355,319,  while  its  surplus  to  policy¬ 
holders  was  $284,448,  including  the  capital  stock  of  $250,000.  The  managers  of  the 
company  have  called  upon  the  stockholders  for  additional  subscriptions  to 
surplus  which  will  bring  that  item  up  to  $316,000  on  the  basis  of  the  March  31 
showing.  Comments  of  the  examiners  are  to  the  effect  that  the  ordinary  business 
has  been  secured  at  a  normal  cost,  while  the  expenses  for  the  industrial  branch 
have  not  been  above  the  average.  The  West  Coast  Life  extended  its  field 
rapidly,  but  feels  perfectly  able  to  take  care  of  it,  and  its  stockholders  are  firmly 
supporting  the  management. 

— Among  the  surprises  disclosed  by  the  primary  election  law  in  Wisconsin  on 
'luesday,  September  1,  was  the  failure  of  nomination  by  Herman  L.  Ekern, 
principal  champion  of  the  drastic  insurance  legislation  enacted  at  the  1907  session 
of  the  legislature.  Mr.  Ekern  was  the  most  prominent  member  of  the  Wisconsin 
legislative  investigating  committee  of  1906,  and  was  subsequently  elected  to  the 
legislature  from  Trempelcan  county.  At  the  ensuing  session  he  was  elected 
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speaker,  and  named  the  committee  before  which  all  the  legislation  proposed  by 
the  investigating  committee  was  argued.  He  also  took  a  personal  part  in  the 
debates  that  resulted  from  proposed  insurance  legislation,  and  at  times  left  the 
speaker’s  chair  to  take  part  in  the  debates  on  the  floors  of  both  branches  of  the 
State  legislature.  Mr.  Ekern  was  defeated  for  nomination  by  Albert  T.  Twesme, 
a  young  attorney  of  Galesville,  Wis.,  who  was  born  in  Trempelean  county,  and 
graduated  from  the  law  department  of  the  State  University  this  spring.  He  is  a 
young  man  of  strong  character  and  of  great  ability,  inis  defeat  of  Mr.  Ekern 
will  make  him  a  national  character  at  once  in  the  insurance  world.  Geo.  E. 
Beedle,  Insurance  Commissioner,  obtained  a  bare  majority  for  renomination. 


THE  SOUTH. 


written  by  Margarita  Spalding  Gerry;  “A  Man  of  Many  Friends,  a  story, 
Marie  Louise  Goetchius;  “The  Building  of  Arts  at  Bar  Harbor,”  Owen  John¬ 
son;  “The  Red  City,”  IX.,  a  novel  of  the  second  administration  of  Washington, 
S.  Weir  Mitchell;  “The  Spell  of  Egypt:  as  Revealed  in  its  Monuments,”  V., 
Edfu — Kom  Ombos,  Robert  Ilichens;  “The  Vagrants  of  the  Barren,”  Charles  G. 
D.  Roberts;  “The  Gardens  of  Southern  California,”  Kate  Greenleaf  Locke; 
“The  City  and  the  Man”  (dedicated  to  the  Greater  Pittsburg),  Lyman  Edwyn 
Davis;  “A  Night  Raid  at  Eagle  River,”  Hamlin  Garland;  "Electioneering  on 
the  Wrong  Side”  (scenes  from  American  rural  life),  H.  M.  Brett;  “The  Future 
Wheat  Supply  of  the  United  States,”  Edward  C.  Parker;  “The  Run  that  Turned 
the  Game,”  Owen  Johnson;  “The  Reminiscences  of  Lady  Randolph  Churchill, 
X.,  Mrs.  George  Cornwallis- West;  “The  Early  Life  of  Robert  Fulton,  Alice 
Crary  Sutclirfe. 


— The  Trinity  Life  and  Accident  Company  of  Dallas,  Tex.,  has  $110,000  of  its 
capital  paid  in  and  expects  to  begin  business  about  September  25. 

— The  Supreme  Court  of  the  District  of  Columbia  has  appointed  Eugene  A. 
Jones  and  James  M.  Proctor  receivers  for  the  Capitol  Life  of  America,  Washing¬ 
ton,  D.  C. 

■  — Albert  E.  Hill,  formerly  connected  with  the  Mutual  Life  of  New  York,  with 
headquarters  at  Columbia,  S.  C.,  has  gone  to  the  Southeastern  Life  of  Spartan¬ 
burg,  S.  C.,  as  special  agent. 

— Judge  Janies  H.  Robertson,  author  of  the  Robertson  law  of  Texas,  is  re¬ 
ported  as  preparing  to  present  several  amendments  of  the  act  to  the  next  legisla¬ 
ture,  so  as  to  make  it  more  lenient  for  outside  companies. 

—The  Jefferson  Standard  Life  has  secured  D.  W.  Cochrane  of  Greensboro, 
N.  C.,  to  represent  it  in  Eastern  South  Carolina.  Mr.  Cochrane’s  headquarters 
are  at  Laurens,  and  he  is  maintaining  his  reputation  as  a  producer  of  persistent 
business. 

— N.  F.  Jackson  of  the  Southern  States  Life  has  been  building  up  the  agency 
force  in  Alabama,  and  has  secured  Thompson  &  Parker  of  Anniston  to  take 
charge  of  Calhoun  county  and  vicinity.  Other  good  appointments  Mr.  Jackson 
has  made  will  materially  benefit  the  company  in  Alabama. 

—Harper  &  Harper  of  Jackson,  Miss.,  general  agents  of  the  Missouri  State 
Life,  have  dissolved  partnership  and  are  succeeded  by  Harper  &  Stepp,  a  half  in¬ 
terest  having  been  sold  to  C.  T.  Stepp,  formerly  a  banker  at  Cruger,  Miss. 
Pickens  Harper  retires  from  the  agency  to  engage  in  the  practice  of  law. 

—Ben  F.  Wyly,  Jr.,  has  been  given  charge  of  the  southeastern  portion  of  Ala¬ 
bama  for  the  Southern  States  Life.  His  headquarters  will  be  at  Montgomery. 
Mr.  Wyly  has  an  excellent  record  as  a  manager  of  tact  and  energy,  which  makes 
his  appointment  a  source  of  gratification  to  friends  of  the  Southern  States. 

_ Charles  A.  Wickersham,  president  of  the  Atlanta  and  \V  est  Point  Railroad 

and  of  the  Western  Railroad  of  Alabama,  has  been  elected  a  director  of  the 
Southern  States  Life.  Owing  to  Mr.  Wickersham’s  prominence  and  record  of 
success  as  a  business  man,  his  connection  with  the  Southern  States  is  a  cause  for 
congratulation  to  the  management  of  that  company. 

—The  Jefferson  Standard  Life  announces  that  the  company  has  closed^  a  con¬ 
tract  with  Bass  &  Penn,  who  will  be  managers  for  Northwestern  and  Northern 
Georgia,  with  headquarters  at  Atlanta.  The  company  is  to  be  congratulated 
upon  the  selection  of  these  gentlemen.  The  firm  is  composed  of  H.  H.  Bass  of 
Henderson,  N.  C.,  and  Jas.  E.  Penn,  formerly  of  Kentucky,  more  recently 
district  manager  for  the  Jefferson  Standard  for  Northeastern  North  Carolina. 

—The  Attorney-General  of  West  Virginia  has  rendered  an  opinion  on  chapter 
32  of  the  insurance  law  of  1908  relating  to  fraternal  beneficiary  associations. 
The  law  provides  among  other  things  that  no  license  shall  be  issued  to  any 
foreign  association  which  collects  from  any  of  its  members  assessments  or  pay¬ 
ments  for  death  benefits  lower  than  those  required  by  the  National  Fraternal 
Congress  mortality  table  of  1900,  with  interest  at  four  per  centum  per  annum; 
provided  that  this  clause  shall  not  apply  to  fraternal  beneficiary  associations 
organized  prior  to  January  1,  1885.  The  Attorney-General  holds  that  the  legisla¬ 
ture  had  no  right  to  discriminate  between  associations  organized  before  and 
after  1885. 


MISCELLANEOUS  LIFE  NEWS. 


-“The  Manual  for  Agents,”  by  W.  B.  Musselman,  superintendent  agencies 
of  the  Western  Life  Indemnity  Company,  is  the  title  of  a  practical  Me  book 
just  issued,  printed  on  good  paper  and  from  clear  type.  It  lives  up  to 
and  fills  the  bill. 

-Part  V.  of  the  annual  report  of  the  New  York  Insurance  Department  for  the 
year  1907  has  been  issued  by  Superintendent  Otto  Kelsey  It  contains  the  1 
amendments  to  the  insurance  law,  decisions  of  the  Court  of  Appeals,  opinions  o 
the  Attorney-General,  rulings  of  the  Superintendent,  reports  on  examinations  of 
companies  and  schedules  of  fees  and  taxes  charged  by  various  States, 
of  the  most  valuable  parts  of  the  repoit. 

-The  Insurance  Directory  of  Greater  New  York,  Newark,  Ehzabeth,  Jersey 
City  Bayonne  and  Hoboken,  for  1908-1909,  has  been  published  by  The  Insurance 
Record  It  presents  the  names  of  companies  and  agencies  in  each  place  alpha¬ 
betically,  with  street  addresses  and  data  relating  to  boards  of  underwriters, 
standing  of  companies,  etc.  It  is  a  useful  book  to  anyone  engaged  in  the  in¬ 
surance  business  in  the  territory  it  covers. 

-The  Century  for  September  contains,  among  numerous  other  articles:  The 

Wright  Brothers’  Aeroplane,”  Orville  and  Wilbur  Wright;  MMw  Johnson  in 
the  White  House”  (first  paper),  being  the  reminiscences  of  William  H.  Crook, 
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. — “Sometimes  the  man  who  thinks  he  is  it,  is  only  an  exit.” 

• — Much  has  been  said  about  “the  man  behind,”  but  it  is  the  man  who  is 
just  a  little  hit  ahead  who  keeps  the  world  moving. 

— J.  Slater  of  Jersey  City  leads  the  Colonial  assistancy  forces  on  in¬ 
dustrial  increase.  The  ordinary  leader  is  H.  R.  Howard  of  Paterson. 

— Jacob  A.  Zimmer,  formerly  special  assistant  superintendent  at  Du¬ 
buque,  Iowa,  is  the  new  superintendent  of  the  Prudential  at  Oshkosh, 
Wis. 

—The  ready  cash  furnished  by  an  insurance  company  often  prevents 
the  forced  sale  of  the  few  things  of  value  which  may  be  in  the  home  of 
the  deceased. 

—Manager  J.  S.  Hoge  of  Atlantic  City  has  the  honor  of  leading  in  the 
Colonial’s  white  banner  contest,  in  which  the  relative  standing  is  based 
on  per  capita  increase. 

—Agent  George  Salinger  of  Harrisburg  leads  the  entire  Colonial  field  in 
ordinary,  and  he  is  followed  by  W.  Baumgart  of  Paterson.  The  leading 
industrial  agent  is  B.  Heksch  of  New  Brunswick. 

— The  Prudential’s  fine  superintendency  leaders  in  industrial  increase 
for  the  year  are:  H.  R.  Kendall,  Louisville;  A.  X.  Schmitt,  Chicago 
P.  H.  Showalter,  Denver;  A.  Huebner,  New  York  5;*E.  E.  Litz,  Omaha. 

— Over  25,000  policies  were  endorsed  as  free  policies  in  1907  to  75-year- 
old  industrial  policyholders  by  the  Prudential.  No  more  payments  are 
required  of  these  policyholders  and  the  policies  are  kept  in  force  for 
life. 

_ The  Colonial’s  leading  industrial  manager  for  the  year  is  G.  W.  Feni- 

mcre  of  Morristown,  and  he  is  closely  followed  by  L.  P.  Welsh  of  Tren¬ 
ton  and  W.  L.  Griffin  of  Jersey  City.  Manager  L.  Janson  of  Williams¬ 
burg  holds  the  ordinary  record. 

—A  report  has  been  circulated  that  the  Prudential  contemplated  en¬ 
tering  the  South  for  industrial  business.  The  Prudential  is  well  supplied 
with  statistics  covering  every  State  in  the  Union,  but  has  no  intention 
of  entering  its  industrial  department  in  new  Southern  territory  at 
present. 

— The  most  recent  changes  reported  by  the  Colonial  are  as  follows. 
Appointments  to  Assistancies — Arthur  A.  Smith,  Jersey  City,  Joseph  E. 
Chadwick,  South  Brooklyn;  Samuel  Brenner,  Jersey  City;  J.  A.  Conway, 
North  Philadelphia;  W.  F.  Veasey,  Newark;  Joseph  Travers,  assistant  at 
South  Brooklyn,  has  been  appointed  manager  at  Dover. 

—Judging  from  the  frequency  with  which  many  industrial  insurance 
men  attend  local  baseball  games,  they  should  be  pretty  well  posted  on 
the  game,  and  know  that  the  hard  wood  of  the  bleacher  and  a  sun  that 
would  fry  eggs  are  not  half  so  trying  on  the  nerves  as  sitting  in  a  Morris 
chair  waiting  for  arrival  of  a  prospect  who  has  failed  to  keep  his  ap¬ 
pointment  promptly. 

-Twenty-one  men  out  of  every  hundred  that  you  interview  will  die 
within  twenty  years,  according  to  the  mortality  tables.  The  seventy- 
nine  who  will  live,  out  of  every  hundred,  and  reach  the  age  of  fifty-five, 
have  five  chances  to  one  hundred  of  becoming  rich;  fifteen  to  one  hun¬ 
dred  of  continuing  in  their  present  circumstances,  and  eighty  to  one 
hundred  of  being  in  poverty  in  their  old  age. 

—The  Los  Angeles  staff  of  the  Prudential,  composed  of  six  agents  and 
three  assistants,  under  Superintendent  Stark,  secured,  during  the  week 
of  July  27  sixty-two  new  business  applications,  with  a  total  premium  of 
$7  10  upon  which  an  advance  collection  of  $14.65  was  made.  They  also 
closed  five  ordinary  cases,  for  $6000.  The  Los  Angeles  boys  are  showing 
the  rest  of  the  field  that  there  is  business  to  be  gotten  even  in  these 

“dull”  times. 

—The  recent  convention  of  Colonial  managers  resulted  in  a  tremendous 
impetus  to  the  already  splendidly  increasing  returns  of  the  hot-weather 
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campaign,  and  the  outlook  for  the  fall  work  may  be  said  to  be  very  rosy. 
The  evidence  of  a  constant  betterment  of  commercial  affairs  is  seen  in 
the  reduction  of  arrears  and  improvement  in  premium  returns.  The 
officers  have  set  as  their  motto  for  the  second  half-year,  “double-up.” 
It  is  the  plan  to  accomplish  twice  as  much  as  ordinarily  achieved  for 
that  period.  All  indications  suggest  that  it  will  be  done. 

—Those  who  are  impatient  for  quick  results  would  do  well  to  remem¬ 
ber  that  most  men  are  strong  starters  but  poor  finishers.  In  starting 
out  to  build  up  a  debit  and  a  profitable  ordinary  business,  keep  in  mind 
the  persistency  of  the  Japanese  at  Port  Arthur;  the  thirty-six  years 
spent  by  Webster  in  perfecting  one  book;  the  perseverance  of  Cyrus  W. 
Field,  who  crossed  the  ocean  some  fifty  times  before  the  first  Atlantic 
cable  was  successfully  laid;  Gibbon’s  work  of  twenty  years  on  his  “De¬ 
cline  and  Fall  of  the  Roman  Empire”;  Stephenson’s  seventeen  years 
spent  in  perfecting  the  locomotive.  Any  or  all  of  these  men  might  well 
have  become  discouraged  or  grown  tired  of  the  task  they  had  under¬ 
taken,  but  they  were  not  built  that  way.  They  knew  that  if  they  allowed 
themselves  to  fail  someone  else  would  step  forward  and  prove  that  the 
work  commenced  but  abandoned  could  be  successfully  consummated.  How 
much  better  to  hang  on  until  the  day  of  final  success  than  to  drop  out  be¬ 
cause  first  attempts  are  not  wholly  encouraging!  The  reward  is  great, 
both  in  money  and  reputation,  for  those  who  can  hang  on  with  a  firm 
belief  in  ultimate  success. 


Casualty,  Surety  and  Miscellaneous 


THE  WHEN  AND  HOW  OF  LIABILITY  ADJUSTING. 

Celerity  and  discrimination  are  the  chief  characteristics  of  an  adept 
liability  adjuster.  He  of  all  others  needs  to  be  “Johnny-on-the-spot.” 

Having  given  consideration  to  the  question  of  what  to  adjust,  we 
will  now  give  attention  to  the  problems  of  when  and  how. 

To  begin  with,  there  are  three  psychological  moments  when  an 
adjustment  can  be  profitably  made;  soon  after  the  accident,  when 
the  claimant  or  his  attorney  seek  the  adjuster,  and  on  the  eve  of  trial. 

In  the  first  instance  the  adjuster  can  take  the  initiative.  The  most 
economical  time  to  settle  is  as  soon  as  possible  after  the  injury  is 
received.  The  adjuster  is  looked  for  and  expected  to  come;  that 
is,  someone  representing  the  person  who  caused  the  injury  is  looked 
for.  Therefore,  it  is  no  sign  of  weakness  on  the  part  of  the  one 
causing  the  injury  to  have  his  representative  call  upon  the  injured 
person  at  that  time.  There  are  still  many  persons  who  do  not  im¬ 
mediately  suspect  a  business  motive  in  such  a  visit;  quite  often  they 
do  not  realize  the  seriousness  of  their  injury  and,  feeling  the  need 
of  immediate  money,  a  settlement  favorable  to  the  company  is 
effected.  Again,  it  is  good  to  get  in  touch  with  the  injured  person 
before  others  with  gratuitous  advice  get  a  hearing;  many  a  claimant 
who  is  naturally  reasonable  becomes  very  unreasonable  through  the 
interference  of  third  persons.  Finally,  get  to  the  injured  person 
before  the  ambulance  chaser  arrives. 

One  evening  the  writer  received  a  report  of  a  child  having  fallen 
into  an  open  cellarway.  Before  going  to  the  office  the  following 
morning,  he  visited  the  scene  of  the  accident  and  discovered  con¬ 
ditions  that  showed  gross  negligence  on  the  part  of  the  assured.  He 
then  called  at  the  home  of  the  child.  The  father  declared  that  the 
child  was  all  right ;  that,  fortunately,  it  had  received  no  bad  effects 
from  the  fall,  and  stated  that  his  only  expense  was  two  dollars, 
which  he  had  paid  for  one  visit  of  the  family  physician.  On  persua¬ 
sion  he  agreed  to  sign  a  release  for  the  two  dollars,  treating  the 
matter  as  a  joke,  remarking:  “Well,  that  is  two  dollars  found.” 
In  less  than  a  week  after  the  adjustment  was  made  the  child  died 
and  the  coroner’s  physician  gave  an  opinion  that  the  death  was  due 
to  the  fall.  The  father  made  an  effort  to  break  the  release,  but 
failed.  While  it  was  an  unfortunate  affair  for  the  parent  of  the 
child,  prompt  attention  to  the  case  saved  the  insurance  company  a 
considerable  sum. 

If  you  are  not  successful  in  getting  an  adjustment  as  above,  give 
up  the  case  temporarily,  unless  there  are  means  suggested  by  some 
unlooked  for  circumstance,  or  unless  there  be  some  influence  known 
to  you  that  can  be  brought  to  bear  upon  the  claimant,  such  as  a 
third  party  with  whom  you  get  in  touch  who  will  work  in  your  be¬ 
half.  Only  in  rare  instances  should  a  claimant  be  visited  after  he 


has  refused  to  come  to  terms.  The  waiting  game  is  the  profitable 
one.  If  the  claimant  needs  the  money,  he  will  be  seeking  you;  then 
your  opportunity  will  come. 

We  recall  an  instance  where  the  injury  was  serious  and  the  liabil¬ 
ity  almost  sure,  and  the  adjuster  was  zealous  to  get  a  settlement. 
Despite  the  protests  of  the  injured  man,  he  kept  calling  upon  him. 
Finally  the  injured  man  demanded  that  the  adjuster  set  a  figure. 
At  first  the  adjuster  refused,  following  the  custom  of  having  the 
claimant  set  the  first  figure,  but  afterward  he  named  a  figure,  ridi¬ 
culously  small,  which  was  declined.  Gradually,  step  by  step,  the 
amount  was  raised,  until,  with  impatience,  the  injured  man  said 
"Quit  bidding  against  yourself,  Mr.  H - ;  I'll  not  settle  at  all!” 

There  is  something  more  in  consummating  an  adjustment  than 
simply  dickering. 

After  you  have  once  taken  the  initiative  and  have  not  succeeded, 
it  is  better  for  you  that  an  attorney  be  called  into  the  case  and 
let  it  proceed  to  trial,  or  to  the  eve  of  trial,  than  to  attempt  to  open 
up  negotiations  again,  unless,  as  above  stated,  an  opportune  moment 
arrives.  If  the  claimant  or  his  representative  comes  to  see  you, 
you  have  the  advantage  of  fighting  him  on  your  own  ground — pre¬ 
suming  that  the  case  has  meanwhile  been  thoroughly  investigated  and 
reported  on,  and  you  have  at  hand  all  the  data.  Oftentimes  a  con¬ 
veniently  large  bunch  of  manuscript,  judiciously  read  and  handled, 
has  a  good  effect,  and  greatly  assists  in  the  settlement. 

If  no  opportunity  for  adjustment  comes  before  the  trial  stage,  and 
the  adjuster  does  not  show  the  white  feather,  he  will  invariably  be 
approached  by  the  other  side.  Then  a  settlement  can  be  made  to 
advantage. 

The  writer  recalls  a  serious  case  he  was  handling  a  few  years  ago. 
The  claimant  was  represented  by  one  of  the  best  attorneys  in  the 
city  where  she  lived.  Not  only  was  it  a  clear  liability  case,  but  the 
investigation  was  nil.  Efforts  to  settle  with  the  claimant  direct  were 
unavailing;  the  attorney,  after  he  got  into  the  case,  asked  big  money; 
there  was  nothing  doing.  The  morning  of  the  trial  came;  the  jury 
was  impaneled,  and  the  plaintiff's  attorney  had  made  his  ad¬ 
dress;  rece.ss  for  lunch  was  called.  Before  the  jury  had  been 
called,  the  plaintiff’s  attorney  had  approached  the  writer  sev¬ 
eral  times  with  a  big  figure.  He  was  curious  to  know  just  who 
our  witnesses  could  be,  as  we  apparently  had  none  in  or  about  the 
court  room.  We  made  him  a  much  smaller  offer  than  anything  he 
had  asked.  It  could  readily  be  seen  by  one  who  knew,  that  he  had 
some  doubts  about  his  case;  but  why,  we  could  not  ascertain.  We 
suggested  to  him  that  we  would  rather  try  the  case.  The  recess 
over,  our  attorney,  after  urging  the  writer  to  increase  the  offer,  be¬ 
gan  his  address  to  the  jury,  when  the  plaintiff’s  attorney  arose  and, 
addressing  the  court,  desired  the  case  to  be  discontinued,  as  it  had 
been  settled.  He  took  our  offer.  We  did  not  have  a  witness  except 
the  defendant  himself,  and  he  knew  nothing  about  the  accident. 
The  bluff  worked.  While  the  foregoing  bluff  worked  out  all  right, 
the  successful  adjuster  is  not  always  the  biggest  bluffer.  The  proper 
adjustment  of  claims  is  a  science. 

While  it  is  not  necessary  for  an  adjuster  to  be  a  lawyer,  he  must 
be  acquainted  with  the  general  principles  of  negligence  law.  There 
are  a  large  number  of  men  in  the  field  who,  if  they  be  given  a  limit 
within  which  to  make  a  settlement,  can  succeed  in  keeping  the  amount 
within  the  limit,  but  they  have  no  idea  of  the  value  of  a  case  them¬ 
selves.  They  cannot  pass  upon  the  question  of  liability  in  a  case 
unless  that  case  is  parallel  with  some  other  case  they  have  handled. 
They  lack  the  power  of  analysis. 

Again,  they  do  not  acquaint  themselves  with  the  duration  of  the 
various  injuries;  they  can  make  no  prognostication  of  an  injury; 
with  them,  arriving  at  an  amount  is  simply  a  clever  guess.  To  such 
the  writer  would  suggest  a  careful  study  of  Dr.  Harbaugh’s  Ad¬ 
justers’  Manual  (published  by  The  Spectator  Company). 

The  adjuster  who  knows  his  business,  first  satisfies  himself  on 
the  question  of  liability  (vehicle  and  many  other  public  cases  are 
settled  irrespective  of  liability),  then  ascertains  the  nature  and  extent 
of  the  injuries;  following  this,  the  nature  and  amount  of  the 
claimant’s  income.  With  these  facts  in  mind,  he  has  something  on 
which  to  base  his  calculations. 

When  a  claimant  insists  upon  your  making  the  offer,  get  the 
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amount  of  salary  he  expects  to  lose,  his  doctor  s  bills  and  other  ex¬ 
penses,  and  add  them  together  in  his  presence.  If  the  whole  amount 
is  reasonable,  make  him  a  flat  offer  of  that  much.  If  you  know  he  is 
exaggerating  the  amount,  make  him  an  offer  of  a  portion  of  it,  any¬ 
where  upward  of  half.  Let  him  know  on  what  you  have  based  your 
calculations,  giving  him  your  estimate  of  the  duration  of  his  dis¬ 
ability.  Showing  the  average  man  figures  often  has  a  good  effect. 
Of  course,  the  above  is  presuming  the  case  is  one  of  liability  and 
being  settled  on  its  merits,  and  not  simply  to  avoid  a  suit. 

Considering  the  subject  of  amounts  and  limits,  the  writer  has  found 
it  does  not  pay  to  place  too  close  a  limit  upon  an  adjuster.  Many  a 
case  has  been  lost  because  an  impossible  limit  has  been  given  a  field- 
man.  It  is  foolhardy,  no  matter  how  clever  the  adjuster  is,  to  give 
him  a  limit  of  one  hundred  dollars  on  a  case  you  are  almost  certain 
cannot  be  settled  for  twice  that  amount.  The  writer  has  known  of 
instances  where  each  visit  of  the  adjuster  to  the  claimant  has  raised 
the  amount  of  the  claim,  when,  if  the  fieldman  had  been  properly 
handled  from  the  office,  at  the  first  visit,  settlement  would  have  been 
made  at  one  quarter  the  amount  it  finally  cost. 

Let  the  office  man  thoroughly  digest  the  case,  determine  a  conserva¬ 
tive  amount  on  it,  and  let  a  memo,  to  that  effect  be  attached  to 
the  file.  If  the  amount  arrived  at  is  the  result  of  careful  delibera¬ 
tion  on  the  part  of  a  competent  man,  the  case  will  generally  be  settled 
at  that  figure.  The  writer  for  a  number  of  years  worked  under  a 
claim  agent  who  adopted  that  method,  and  worked  it  with  great 


success. 

There  is  nothing  like  being  decisive.  The  vacillating  claim  man 
is  the  curse  of  the  business. 

In  conclusion,  an  adjuster  can  make  a  success  of  his  profession 
and  still  be  honest.  More  than  one  company  has  awakened  to  the 
fact  that  it  pays  to  have  clever  men,  but  it  does  not  pay  to  have 
those  who  are  sly.  A  man  who  is  wilfully  dishonest  with  claimants 
will  be  dishonest  with  his  employer  if  occasion  should  arise.  Let  him 
who  is  the  executive  treat  his  men  as  men,  as  far  as  consistent  taking 
them  into  his  confidence,  and  having  occasional  experience  meetings 
where  the  fieldmen  can  tell  of  their  troubles  and  successes,  and  in¬ 
culcate  in  them  the  feeling  that  the  company’s  business  is  their  busi¬ 
ness  and  that  every  dollar  saved  to  the  company  means  an  increase 


somewhere  for  them. 


Investigator. 


THE  DETROIT  CONFERENCE. 

Abandonment  of  Policy  Fees  Urged-Tax  Revision-Curtailment 
of  Expense— Praise  for  Standard  Form— Rate 
Revision — Election  of  Officers. 

On  September  2  the  Detroit  Conference,  composed  of  companies  and 
associations  writing  accident  and  health  insurance  on  the  monthly  pay¬ 
ment  plan,  met  in  convention  at  Niagara  Falls.  As  seven  conference 
companies  have  reinsured  during  the  year,  the  membership  now  stands 
at  thirty-eight.  The  meeting  was  called  to  order  by  President  Louis 
H  Fibel  In  submitting  the  report  of  the  executive  committee,  chair¬ 
man  J  B.  Pitcher  urged  that  the  system  of  policy  fees  be  abandoned,  or 
that  a  revision  of  the  system  be  provided.  The  committee  on  taxes  re¬ 
ported  that  with  the  co-operation  of  the  International  Association  o 
Accident  Underwriters  it  hopes  to  bring  about  important  amendments 
in  the  tax  laws.  F.  S.  Dewey  delivered  an  address  m  which  he  advo¬ 
cated  legislation  to  regulate  the  expense  of  procuring  business,  declaring 
that  too  much  money  was  spent  on  the  producing  end  and  too  little  on 
the  policyholders.  On  behalf  of  the  committee  on  phraseology,  Mr. 
Dewey  submitted  a  report  recommending  that  greater  caution  be  exer¬ 
cised  in  the  framing  of  policy  forms. 

In  his  annual  address  Louis  H.  Fibel  spoke  on  the  friendly  relations 
which  existed  between  the  conference  and  non-conference  companies. 
More  than  a  year  has  now  elapsed  since  the  companies  forming  the 
Detroit  Conference  adopted  the  standard  policy  form  now  m  use  and 
experience  has  shown  that  the  adoption  of  the  policy  was  one  of  the 
wisest  steps  the  conference  has  taken.  Mr.  Fibel  urged  co-operation  m 
perfecting  a  rate  schedule  founded  on  actual  experience  in  each  class  of 
occupation,  as  experience  shows  present  ratings  to  be  inaccurate  m  many 
respects.  The  president  also  urged  co-operation  in  protecting  members 

from  the  operations  of  dishonest  agents. 

When  the  question  of  meeting  place  was  considered,  Boston  was 
favored  for  the  mid-winter  meeting,  and  Detroit  for  the  annual  meeting 

in  1909.  _ j . 

On  the  second  day  of  the  convention  the  following  papers  were  read. 


“The  Passing  Show  in  Insurance,”  Max  Cohen  of  “Views,’  Washington, 
D.  C.;  “The  Work  of  the  Detroit  Conference,”  C.  H.  Boyer,  Geneva  Ac¬ 
cident  Assurance  Corporation;  “Hernia,”  Dr.  C.  H.  Harbaugh,  presi¬ 
dent  of  American  Association  of  Medical  Examiners;  “Stopping  Leaks, 
W.  H.  Howland,  Fidelity  Accident  and  Protective  Society.  After  the 
reading  of  these  papers  the  eighty  delegates  present  made  a  trip  through 
the  Grand  Gorge,  and  in  the  evening  attended  the  annual  banquet,  at 
which  John  J.  Lentz  acted  as  toastmaster. 

The  conference  closed  its  three  days’  convention  on  Friday  with  the 
election  of  the  following  officers:  Louis  H.  Fibel,  New  York,  president, 
L.  0.  Chatfield,  Detroit,  first  vice-president;  R.  R.  Koch,  Philadelphia, 
second  vice-president;  W.  H.  Howland,  Saginaw,  secretary;  D.  G. 
Stevens,  Philadelphia,  treasurer.  The  executive  committee  will  select 
the  next  place  of  meeting,  which  probably  will  be  Boston. 


MISCELLANEOUS  NOTES. 


Liability  Investigators  Hand  Book. 

Those  whose  duty  it  is  to  investigate  accidents  in  cases  where  negli¬ 
gence  is  known  or  suspected  are  alive  to  the  importance  of  securing 
all  the  facts  *as  soon  as  possible  after  the  occurrence  of  an  accident, 
while  the  circumstances  are  fresh  in  the  minds  of  witnesses.  The  haste 
and  confusion  incident  to  such  events  are  likely  to  cause  some  important 
feature  to  be  overlooked,  and  a  reinvestigation  seldom  produces  as 
satisfactory  results  as  a  prompt  and  thorough  examination  into  the  facts 
closely  following  the  accident. 

In  order  to  help  investigators  and  adjusters  of  liability  claims,  as 
well  as  attorneys-at-law  wTho  are  interested  in  negligence  cases,  H.  W. 
Dilg,  who  is  chief  investigator  at  New  York  of  a  prominent  liability 
company,  has  compiled  The  Liability  Investigators  Hand  Book,  which 
has  just  been  published  by  The  Spectator  Company. 

The  plan  of  the  book  is  to  include  as  headings  all  distinctive  words 
representing  things  or  conditions  which  are  likely  to  have  any  connec¬ 
tion  with  an  accident,  and  these  are  so  cross-indexed  as  to  indicate  the 
names  of  similar  materials  or  circumstances.  In  addition,  there  are 
questions  and  suggestions  following  many  of  the  words  which  wi 
enable  the  investigator  to  seek  all  the  information  necessary  for  a 
proper  understanding  of  the  case  under  examination.  These  questions 
and  suggestions  are  arranged,  as  far  as  possible,  according  to  their 
relative  importance.  A  preliminary  chapter,  which  should^  be  carefu  y 
read,  embraces  a  number  of  useful  “Hints  to  Investigators. 

In  order  to  partially  indicate  the  scope  of  this  valuable  book,  the 
topics  beginning  with  “A”  are  here  listed:  Acid,  actor  address,  ad¬ 
mission,  advertisement,  adze,  age,  aged,  agreement,  aid,  alley,  alteration 
amputation,  arch,  areaway,  ashpit,  asphyxiation.  Quite  a  number  of 
these  topics  have  several  subheads  under  them  indicating  different 

sources  of  danger  and  lines  of  investigation.  ...  .  . 

This  book  of  over  100  pages  is  well  bound  in  flexible  leather  and  i 
adapted  for  pocket  use.  It  will  be  supplied  by  The  Spectator  Company, 
135  William  street,  New  York,  at  $1.50  per  copy,  or  at  a  lower  rate  in 

quantities. 


An  Ingenious  Advertisement. 

The  following  letter  is  being  circulated  among  business  men  whom 
“Ella”  addresses  familiarly  by  their  first  names.  Enclosed  is  the  busi¬ 
ness  card  of  Spencer  &  Co.,  accident  insurance  agents,  ^  “pl“n  ‘J®* 
it  is  one  of  their  methods  of  getting  business,  and  it  worked  beautifully. 

Dear  John:  Arrived  *es‘"d^  went" or 

seeing  all  the  sights,  and,  notr  t.erg;s  ran(j  ancl  you  cannot  imagine  how 

we  miss  Chariie?  Pom  ffl'low !  The  doctor  said  it  would  be  another  two  weeks 
before  he  would  be  up  and  abouG  been  enormous,  but  fortunately  his 

Charlie  s  operation  and  e  p  *  1V  and  this  has  been  a  great  help.  He 

disability  insurance  P»y*  Va’nts  you  to  be  sure  to  send  It  to  his 

friend  Spence""^  expect  to '  leave  here  to-morrow.  Will  go  to  Ph.ladelphia 
and  then  home.  Hastily  yours.  ELLA. 

September  1,  1908. 

The  whole  thing  is  a  fake,  false  and  deceptive.  ^ 
are 


LTtious  persons.  The  Scheme  is  to  get  persons  to  apply  to  Spencer 


_ *  mnvprt  them  into  clients 


Miscellaneous  Casualty  Notes 

-The  Protective  Disability  of  Boston,  a  small  assessment  concern  which 
arted  in  1902,  has  reinsured  in  the  Bay  State  Casua  y. 

_ T  L.  Cox  of  Little  Rock,  Ark.,  has  converted  his  agency  mto  a  corporat  on, 

ith  a  capital  stock  of  $25,000.  The  officers  are:  Present,  T.  L.  Cox, 
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president,  H.  E.  L.  McCollum;  secretary,  A  E.  Johnson;  treasurer,  Virginia  Lee 
Smith. 

— Returns  from  the  Insurance  Department  of  Hawaii  for  the  year  ending 
December  31,  1907,  show  life  and  accident  premiums  of  $17,119;  losses  and  claims 
paid,  $2278;  employers’  liability  premiums,  $7480;  losses,  $1599;  surety  premiums, 
$17,973;  losses,  nil;  plate  glass  premiums,  $1403;  losses,  $17;  burglary  premiums, 
$51;  losses,  $17. 

Surety  Notes. 

—Steps  have  been  taken  at  Cleveland,  Chicago,  Detroit  and  other  large  cities  to 
organize  local  boards  or  associations  of  surety  agents  for  the  general  betterment 
of  the  business. 

— New  York  surety  underwriters  are  much  interested  in  knowing  what  com¬ 
pany  was  on  the  fidelity  bond  of  Ricardo  Rodriquez,  chief  of  the  Bureau  of  Sup¬ 
plies  and  Vouchers  in  the  Havana  (Cuba)  postoffice,  who  was  recently  arrested  in 
connection  with  the  discovery  of  a  shortage  in  that  department  amounting  to 
$53,135.  None  of  the  companies  having  head  offices  in  New  York  city  was  in¬ 
terested  in  the  case.  Postoffice  employees  have  long  been  regarded  by  surety 
companies  as  a  preferred  class  of  risk. 


NEW  YORK. 


Casualty  Notes. 

—George  L.  Smith,  for  four  years  in  the  home  office  of  the  Fidelity  and  Cas¬ 
ualty,  succeeds  H.  H.  Behse  as  assistant  superintendent  of  the  personal  accident, 
health  and  physical  liability  department. 

— George  Lambert  Smith  has  succeeded  H.  H.  Behse  as  assistant  superin¬ 
tendent  of  the  personal  accident,  health  and  physicians’  liability  departments  of 
the  Fidelity  and  Casualty  at  the  home  office.  Mr.  Smith  has  been  with  the  com¬ 
pany  for  some  time  and  has  demonstrated  his  ability. 

Surety  Notes. 

—The  Surety  Company  of  America,  with  a  capital  of  $590,000  and  surplus  of 
equal  amount,  is  being  organized  in  New  York.  Offices  have  been  secured  in 
the  Hudson  Terminal  building. 

—The  International  •  Fidelity  Company  of  Jersey  City  is  preparing  to  do  a 
general  fidelity  and  surety  business.  Heretofore  the  company  has  confined  its 
business  to  employees  of  the  Singer  Manufacturing  Company. 

In  answer  to  an  anonymous  call,  a  number  of  surety  companies  sent  repre¬ 
sentatives  to  a  meeting  held  at  the  Hotel  Manhattan  on  September  4.  The 
brokerage  question  and  rebate  evil  were  considered,  and  the  general  opinion  was 
that  a  standard  of  compensation  for  brokers  should  be  adopted.  A  committee  of 
four  was  appointed  to  prepare  a  plan  and  report  at  a  meeting  to  be  held  later  in 
the  month  at  the  call  of  the  committee. 

— The  National  Surety  is  now  issuing  a  “hold-up  extension”  rider  which  will  be 
attached  to  all  bank  burglary  policies.  The  rider  is  as  follows:  “The  insurance 
under  this  policy  is  hereby  extended  to  cover  direct  loss  by  robbery  of  money, 
bullion,  bank  notes  (signed  or  unsigned),  checks,  uncanceled  postage  and  revenue 
stamps,  express,  postal  and  bank  money  orders,  bonds,  debentures,  negotiable 
securities,  certificates  of  stock,  demand  and  time  drafts,  promissory  notes  (not 
overdue),  caused  by  burglars  or  robbers  compelling  by  force  and  violence  any 
officer  or  employee  of  the  bank  to  open  the  safe  or  vault  at  any  hour  of  the  day 
or  night  during  the  term  of  this  policy.” 


CHICAGO  AND  THE  WEST. 


Casualty  Notes. 

— The  Columbus  Casualty  Company  of  Columbus,  Ohio,  began  business  on 
September  1,  with  $100,000  cash  capital. 

—The  Loyal  Accident  Insurance  Company  of  Chicago  is  reorganizing  as  a 
stock  company,  with  $100,000,  to  do  a  personal  accident  and  health  business. 
The  change  will  be  consummated  this  fall.  The  new  company  will  operate  in  the 
Middle  West. 

Surety  Notes. 

— George  Lord  of  Detroit  has  been  appointed  Michigan  State  agent  for  the 
Illinois  Surety. 

—The  Empire  State  Surety  has  appointed  Burtenshaw  &  Sibley  of  Detroit 
general  agents  for  Lower  Michigan. 

Secretary  Watkins  of  the  Illinois  Surety  will  visit  New  York,  Buffalo,  Wash¬ 
ington,  D.  C.,  and  probably  Pittsburg  this  week. 

W.  W.  Durham,  superintendent  of  the  Chicago  city  department  of  the  Illinois 
Surety  Company,  has  closed  a  contract  for  the  Western,  Southern  and  Pacific 
Coast  business  of  the  Postal  Telegraph  Company. 

—The  Illinois  Surety  has  been  given  the  contract  for  bonding  all  the  managers 
and  employees  of  the  Postal  Telegraph  Company  in  the  West,  South  and  on  the 
Pacific  Coast,  the  contract  taking  effect  September  1. 

—The  Inter-State  Surety  Company  has  been  organized  at  Redfield,  S.  D.,  with 
a  capital  stock  of  $100,000.  The  incorporators  are  Peter  Norbeck,  Charles  L. 
Nicholson,  W.  F.  Corrigan,  Cloyd  D.  Sterling.  Attorney-General  Clark  is  also 

interested  in  the  company,  which  has  deposited  with  the  State  Treasurer  $25,000 
in  securities,  as  required  by  the  State  law. 


NEW  ENGLAND. 


Casualty  Notes. 

—The  Etna  Accident  and  Liability  has  appointed  Norman  C.  Stevens  manager 
of  the  plate  glass  department  which  it  is  about  to  open.  Mr.  Stevens  was  for 
ten  years  in  the  plate  glass  department  of  the  Fidelity  and  Casualty. 

—The  .Etna  Accident  and  Liability  Company  of  Hartford  having  decided  to 
enter  the  field  of  plate  glass  insurance,  announces  the  appointment  of  Norman 
C.  Stevens  as  the  department  superintendent.  Mr.  Stevens  has  been  for  ten 
years  with  the  Fidelity  and  Casualty  Company  of  New  York,  and  has  a  thorough 
knowledge  of  the  business. 

Surety  Notes. 

—The  -Etna  Indemnity  has  reinsured  its  Massachusetts  fidelity  and  plate  glass 
risks  with  the  American  Bonding  Company  of  Baltimore. 


PHILADELPHIA. 


Casualty  Notes. 

—The  American  Assurance  Company  of  Philadelphia  is  offering  $50  in  cash 
prizes  to  its  agents.  The  above  sum  is  divided  into  three  prizes,  one  of  $25; 
second  prize,  $15,  and  third  prize,  $10. 

—The  German  Commercial  Accident  of  Philadelphia  announces  that  its  August 
business  was  a  little  less  than  double  that  of  July,  while  the  collection  record 
indicates  that  twice  as  much  business  is  being  done  as  did  the  old  company  a 
year  ago.  Recent  agency  appointments  are  producing  good  results,  and  $100,000 
in  premiums  are  looked  for  in  the  first  year  of  the  company. 

— Tlie  German  Commercial  Accident  of  Philadelphia  is  issuing  a  travel,  acci¬ 
dent  and  limited  health  policy  which  sells  for  $5  and  provides  $2000  in  case  of  death 
by  accident  as  specified,  $15  per  week  indemnity  for  disability  resulting  from  acci¬ 
dental  injury  as  specified,  and  $15  per  week  indemnity  for  disability  resulting  from 
sickness  as  specified,  and  covers  travel,  elevator  accidents,  boiler  explosions, 
anesthetics,  burglar  holdup,  accident  from  horse  vehicles  or  automobiles,  freezing, 
burning  buildings,  bicycles,  septicemia  or  blood  poisoning,  and  knock-downs  or 
run-overs,  in  addition  to  disability  arising  from  twenty-five  specified  diseases. 


THE  SOUTH. 


Surety  Notes. 

—The  Empire  State  Surety  has  appointed  the  Seaboard  Fire  Insurance  Com¬ 
pany  of  Norfolx,  Va.,  its  agents  for  Norfolk  and  vicinity. 

— M.  W.  Nash  of  Greensboro  has  been  appointed  North  Carolina  general  agent 
of  the  National  Surety,  succeeding  George  A.  Nicoll  of  New  Bern. 


REPORTS  OF  FIRE  INSURANCE  COMPANIES. 


uumers  mutual  underwriters,  ban  Angelo,  lex. 

Ibis  is  an  inter-insurance  association  operated  under  the  copartnership  laws, 
its  members  make  a  deposit  on  entering,  and  each  gives  a  note  to  secure  pay¬ 
ment  of  such  assessments  as  may  be  necessary,  if  any,  to  meet  losses.  Its 
losses  are  said  to  have  been  moderate  during  the  past  year.  W.  L.  Rose  is 
president,  and  T.  E.  Cullender  is  treasurer.  The  association  is  reported  to  have 
about  $1,500,000  of  insurance  in  force. 


norm  Carolina  hire  insurance  Company,  High  Point,  N.  C 

ISort!1  Carolina  Fire  of  High  Point,  N.  C.,  which  began  business  in  March, 
1906,  has  reinsured  in  the  German-American  of  New  York. 


Scottish  Fire  Insurance  Company,  Fayetteville,  N.  C. 

At  a  recent  meeting  of  the  stockholders  of  the  Scottish  Fire  of  Fayetteville, 
IN.  U~,  it  was  decided  to  move  the  main  office  of  the  company  to  Charlotte. 


Heenc\>  Wants. 


WANTED — A  few  experienced  Life  Insurance  Stock  salesmen 
who  can  furnish  gilt-edge  references,  to  place  stock  for  a 
Million  Dollar  Company.  The  first  of  its  kind  to  organize  in 
its  respective  State.  Address  R.,  care  of  The  Spectator 
P.  O.  Box  1117,  New  York  City,  N.  Y. 


WANTED 

A  wide-awake  life  insurance  salesman  who  can  appoint  and 
work  with  agents  as  well  as  being  an  individual  producer. 
Salary  and  commission  to  experienced  man.  Write  stating 
age  and  experience,  to  C.  C.  Wyandt,  Abilene,  Kansas. 


September  17,  1908] 
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The  Spectator,  established  in  1868,  is  a  weekly  journal  devoted 
to  promoting  the  best  interests  of  trustworthy  insurance  of  all  kinds . 
The  subscription  price  for  the  United  States,  Canada  and  Mexico  is 
Four  Dollars  per  annum,  postage  prepaid.  To  all  foreign  countries  in 
the  Postal  Union,  Five  Dollars  per  annum. 

The  Spectator  has  a  larger  circulation  than  any  other  insurance 
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THE  public  officials  and  commercial  bodies  of  Charleston, 
S.  C.,  accepted  in  a  proper  spirit  the  suggestions  made 
by  the  National  Board  of  Fire  Underwriters  concerning  the 
defects  in  the  fire  protection  of  that  city  and  the  remedies  to 
be  applied,  and  it  is  now  claimed  that  all  the  recommenda¬ 
tions  looking  to  the  improvement  of  the  fire  department  and 
the  water  supply  have  been  carried  into  effect.  In  addition, 
the  National  Board’s  building  code  has  been  adopted.  The 
City  Council  is  now  asking  the  insurance  companies  to  give 
recognition  to  these  improved  conditions  by  granting  a  re¬ 
duction  of  one-third  in  the  premium  rates  charged  m  that 
city.  If  the  facts  warrant  such  action,  the  underwriters  will 
doubtless  concede  a  fair  reduction  in  rates,  as  it  is  their  polic)- 
to  thus  encourage  the  improvement  of  risks  and  the  minimiza¬ 
tion  of  the  fire  hazard.  It  is  to  be  hoped  that  other  cities  also 
will  seriouslv  endeavor  to  materially  lessen  the  file  danger 
within  their  limits,  in  which  movement  they  will  receive  the 
active  co-operation  and  assistance  of  the  fire  underwriters. 


The  Insurance  Department  suggests  the  taxation  of  premiums 
by  municipalities  upon  a  percentage  basis  as  being  more 
equitable  than  the  present  flat-rate  system,  and  this  is  un¬ 
doubtedly  true.  We  should  go  further,  however,  and  advo¬ 
cate  the  entire  elimination  of  municipal  taxes.  I  he  State 
taxes  and  fees,  on  an  average,  amount  to  more  than  two  pei 
cent  of  premiums,  which  is  certainly  sufficiently  onerous ,  and 
if  the  municipalities  hesitate  to  give  up  their  present  system, 
or  to  do  away  entirely  with  their  local  taxes  or  fees  levied 
upon  insurance  interests,  the  State  could  well  afford  to  agiee 
to  divide  a  portion  of  its  tax  receipts  among  the  cities  and 
towns  in  proportion  to  the  premium  receipts  therein,  with 
special  recognition  of  places  maintaining  fire  departments  and 
water  works.  Such  action  would  indubitably  improve  the 
insurance  facilities  in  the  State. 


THE  annual  session  of  the  International  Congress  on 
Tuberculosis  will  convene  in  Washington  on  Monday 
of  next  week.  Delegates  are  present  from  every  civilized 
country  and  from  nearly  every  State  in  the  Union,  and  this  is 
regarded  as  the  most  important  gathering  the  Congress  has 
ever  held.  Reports  will  be  received  from  numerous  organi¬ 
zations,  and  complete  statistics  presented  regarding  the  prog¬ 
ress  made  here  and  abroad  in  combating  the  great  white 
plague,”  as  consumption  is  termed.  For  many  years  the  medi¬ 
cal  profession  has  been  studying  the  disease,  in  conjunction 
with  the  health  officers  of  different  cities,  and  effectual  means 
have  been  reported  for  restricting  its  ravages.  The  best 
method  of  enforcing  the  preventive  measures  recommended 
is  the  principal  question  to  be  discussed.  Municipal  govern¬ 
ments,  various  organizations,  representatives  of  school  sys¬ 
tems,  labor  unions,  etc.,  will  be  heard  on  special  dates  set 
aside  for  them.  The  Congress  and  its  several  branches  will 
be  in  session  until  October  ioth.  One  of  the  chief  objects  of 
the  Congress  is  to  spread  broadcast  a  full  knowledge  of  the 
danger  the  public  is  exposed  to,  and  to  present  the  preventive 
measures  in  such  manner  as  to  attract  the  attention  of  all, 
especially  those  who  are  improperly  lodged  in  unsanitary 
surroundings,  the  breeding-places  of  consumption. 


ONE  of  the  first  fruits  of  the  movement  looking  to  more 
equitable  taxation  of  insurance  companies  is  a  com¬ 
munication  addressed  by  Commissioner  Julian  and  Deputy 
Commissioner  Sexton,  of  Alabama,  to  the  heads  of  the  muni¬ 
cipal  governments  in  that  State.  The  letter  shows  that  the 
cost  of  doing  business  in  Alabama  is  very  heavy,  the  average 
income  of  fire  insurance  companies  in  that  State  being  $42,183. 
while  the  taxes  and  license  fees  alone  require  an  outlay  of 
about  $3929,  or  9.3  per  cent  of  premiums.  In  the  case 
of  a  company  writing  but  $20,000  in  premiums,  the  taxes  and 
licenses  would  be  about  18  per  cent.  As  the  loss  ratio  ex¬ 
ceeded  61  per  cent,  and  commissions  and  office  and  other  ex¬ 
penses  would  probably  necessitate  the  expenditure  of  25  per 
cent  to  30  per  cent  more,  there  appears  to  be  little  or  nothing 
left  from  which  to  provide  unearned  premium  reserve  or 
dividends  to  stockholders.  These  conditions  do  not  invite  the 
advent  of  new  companies ;  in  fact,  it  is  intimated  that  some 
companies  already  operating  in  Alabama  are  likely  to  with¬ 
draw  unless  a  more  favorable  basis  of  taxation  is  adopted. 


UNDERWRITING  AND  INVESTMENT  PROFITS  AND 
"  LOSSES  OF  FIRE  COMPANIES  IN  1907-* 

r^OLLOWING  a  year  of  phenomenal,  perhaps  unprece- 
i  dented,  loss,  the  fire  insurance  companies  transacting 
business  in  the  United  States  had  an  unusually  good  year  in 
1907,  so  far  as  their  underwriting  results  were  concerned, 
although  their  investments  showed  net  losses  of  more  than 
one-half  as  much  as  their  underwriting  gains. 

Giving  consideration  to  the  12 1  companies  operating  m 
Connecticut,  whose  respective  transactions  in  1907  are  sum¬ 
marized  in  the  accompanying  table,  it  is  learned  that  their 
aggregate  underwriting  profits  last  year  were  $23,739,842; 
but  their  losses  through  their  investments  beyond  their  in¬ 
come  therefrom,  largely  due  to  shrinkage  in  market  values, 
amounted  to  $12,377,412,  thus  leaving  but  $11,362,430  as  the 
net  available  earnings  of  the  year.  The  foreign  companies 
net  remittances  to  their  home  offices  amounted  to  $6,374,- 

*  Copyright,  1908,  The  Spectator  Company,  New  York. 
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l  NDERU  RIT1NG  AND  INVESTMENT  PROFITS  AND  LOSSES  OF  FIRE  INSURANCE  COMPANIES  IN  1907. 
_  (Copyright,  1908,  The  Spectator  Company,  New  York.) 


Name  and  Location  or  Company. 


Aachen  and  Munich,  Aix-la-Chap.,  Germany 

-Etna,  Hartford* . 

Agricultural,  Watertown _ . 

Albany,  Albany . 

Alliance,  Philadelphia*. . 


American,  Newark.  . .  . 

American  Central,  St.  Louis . ‘ 
Assurance  Co.  of  America,  New  York . 

Atlas,  London,  Eng . 

Ben  Franklin,  Allegheny . 


Boston,  Boston* . 

British  America,  Toronto,  Can.*. 

Buffalo  Commercial,  Buffalo . 

Buffalo  German,  Buffalo . 

Caledonian,  Edinburgh,  Scotland' 

Caledonian-American,  New  York 

Calumet,  Chicago . 

Camden,  Camden,  N.  j.  ]]]]]] .’ 

Capital  Fire,  Concord . 

Citizens,  St.  Louis* . 


City  of  New  York,  New  York 
Cologne  Reinsurance,  Cologne,  Germany' 

Commerce,  Albany . 

Commercial  Union,  London,  Eng.* 
Commercial  Union  Fire,  New  York...... 

Commonwealth,  New  York.,.. 

Concordia,  Milwaukee . .  .  . . 

Connecticut,  Hartford . . 

Continental,  New  York . 

Cosmopolitan,  New  York.  ' 


County,  Philadelphia . 

Delaware  Fire,  Dover. 

Delaware,  Philadelphia _ ’ 

Detroit  F.  and  M.,  Detroit*. 
Dixie,  Greensboro . 


Dutchess  Fire,  Poughkeepsie.  .  . 

Eagle  Fire,  New  York . 

Equitable  F.  ahd  M.,  Providence* . 

Fidelity,  New  York . 

Fire  Association  of  Philadelphia,  Philadelphia 

Firemans  Fund,  San  Francisco* 

Firemens,  Newark . 

Franklin  Fire,  Philadelphia. ....]]]]']]’’ 
German,  Pittsburg 

German-Alliance,  New  York]  ........... 

German- American,  New  York.. 

Germania  Fire,  New  York 
Girard  F.  and  M.,  Philadelphia’. ] .’ .  .' 

Glens  Falls,  Glens  Falls . 

Globe  and  Rutgers,  New  York . ]]  ]] 


Granite  State,  Portsmouth,  N.  H 

Guardian  Fire,  Pittsburg . ]"]  ] 

Hamburg-Bremen,  Hamburg,  Germany. 

Hamilton,  New  York . 

Hanover  Fire,  New  York. ..]]]]]]]]] 


Hartford  Fire,  Hartford . 

Home,  New  York* _ , . . 

Indianapolis  Fire,  Indianapolis . 

Ins.  Co.  of  North  America,  Philadelphia* . 
Ins.  Co.  of  the  State  of  Pa.,  Philadelphia., 

Jefferson,  Philadelphia* . 

Law  Union  and  Crown,  London,  Eng . 

Liverpool  and  London  and  Globe,  Liverpool 
London  and  Lancashire,  Liverpool,  Eng 
London  Assurance,  London,  Eng.*  g _ ]  ]  ]  ] 


Mechanics  and  Traders,  New  Orleans* 

Mercantile  F.  and  M.,  Boston . ] 

Michigan  Commercial,  Lansing* 

Michigan  F.  and  M.,  Detroit. ........  ..  . 

Milwaukee  Mechanics,  Milwaukee . 

Nassau  Fire,  New  York . 

National  Fire,  Hartford . ]]]]]]]']’’ 

National,  Pittsburg . ]  ]]  ] '  j 

National  Lumber,  Buffaio . . 

National  Union  Fire,  Pittsburg. 


New  Brunswick,  New  Brunswick . 

New  Hampshire  Fire,  Manchester.  ......... 

Newark  Fire,  Newark . 

Niagara  Fire,  New  York . ]]]]]]]]] . 

North  British  and  Mercantile,  London’  Eng. 

North  British  and  Mercantile,  New  York 

North  River,  New  York . 

Northern,  London,  Eng . . 

Northern,  New  York . '.]]]]]]!!!" 

Northwestern  National,  Milwaukee*.....]’’. 

Norwich  Union,  Norwich,  Eng . 

Old  Colony,  Boston . 

Orient,  Hartford . 


Premiums 
Earned  in 
1907. 


t 

970,019 

0,661,346 

1,424,933 

280,243 

646,815 

2,843,989 

2,178,014 

182,195 

1,526,461 

400,454 

2,331,733 

1,365,470 

329,978 

615.732 
1,362,357 

10,895 

207,951 

1,004,859 

404.733 
458,956 

256,353 

1,030,734 

250,213 

4,127,950 

267,411 

309,257 

818,746 

3,502,344 

6,385,226 

571,033 

327,945 

292,064 

1,019,129 

555,610 

363,314 

349,034 

484,650 

806,334 

524,267 

4,014,066 

2,885,528 

1,489,515 

933,606 

657,495 

557,390 

6,252,525 

2,645,375 

713,158 

1,632,822 

3,167,910 

477,614 

457,670 

1,682,351 

147,477 

2,259,976 

13,549,818 

9,972,159 

343,960 

7,721,600 

421,972 

791,414 

384,193 

7,537,984 

2,299,054 

2,351,072 

467,492 

133,684 

671,465 

503,424 

1,390,835 

588,025 

5,272,095 

453,417 

173,833 

1,292,245 

330,761 

1,959,832 

316,377 

3,024,230 

4,302,486 

254,371 

1,457,475 

2,834,803 

491,258 

1,067,541 

2,049,906 

196,629 

1,237,301 


Losses  and 
Underwriting 
Expenses 
Incurred  in 
1907. 


t 

815,464 

5,676,010 

1.249.240 
266,349 
594,733 

2,922,035 

2,022,570 

155.116 
1,352,975 

403.117 

1,984,422 

1,486,878 

312,387 

537,439 

1,137,519 

4,381 

219,824 

970,856 

385,842 

412,429 

258,574 

985,415 

239,396 

3,071,461 

214,421 

301,547 

807,142 

3,118,282 

5,312,308 

647,891 

337,279 

355,464 

926,841 

542,160 

544,322 

318,740 

614,303 

757,583 

666,381 

3,557,889 

2,698,205 

1,189,951 

826.531 
623,390 
488,029 

5,652,286 
2,328,322 
766  231 
1,451,603 
2,745,958 

483,114 

473.240 
1,519,435 

144,302 

2,050,877 

12,081,380 

8,448,925 

359,860 

7,222,196 

494,775 

820,716 

290,904 

6.360.121 
1,799,984 
1,926,201 

431.531 
138,992 
685,939 
428,217 

1,279,180 

613,073 

4,561,347 

461,922 

163,210 

1,251,208 

335,193 

1,676,417 

317,877 

2,591,281 

3,385,498 

167,107 

1.390.122 
2,363,151 

466,135 

1,453,156 

1,918,358 

273,707 

1,070,289 


Underwriting 
Profit  in 
1907. 


$ 

154,555 

985,336 

175,693 

13,894 

52,082 


155,444 

27,079 

173,486 

3,337 

347,311 


Underwriting 
Loss  in 
1907. 


17,591 

78,293 

224,838 

6,514 

34,663 

18,891 

46,527 


45,319 

10,817 

1,056,489 

52,990 

67,710 

11,604 

384,062 

1,072,918 


92,288 

13,450 


30,294 

48,75i 

456, i77 

187,263 

299,564 

107,075 

34,105 

69,361 

600,239 

317,053 


181,219 

421,952 


162,916 

3,175 

209,099 

1,468,438 

1,523,234 


499,404 


93,229 

1,177,803 

499,070 

424,871 

35,961 


75,207 

111,655 


710,748 

10,623 

41,037 


283,415 


432,949 

916,988 

87,264 

67,353 

471,652 

25,123 

214,385 

131,548 

167, 6i2 


78,040 


121,408 


11,873 


2,221 


76,858 

9,334 

63,400 


181,008 


129,653 
142,  i  i  4 


53,073 


5,500 

15,570 


15,900 

72,803 

35,302 


5,308 

14,474 


25,048 
’  8,505 

4,432 
’  l’iOO 


77,078 


Net 

Earnings 

from 

Investment* 
in  1907. 

: 


—88,498 

—920,803 

8,128 

3,309 

—49,689 

325,724 

—162,570 

—60,741 

7,988 

38,090 

—151,704 

40,554 

10,059 

18,960 

—48,956 

10,248 
24,405 
24,6S9 
— 3,373 
—10,445 

—87,584 

12,833 

—4,381 

—284,132 

—23,318 

81,730 
46,421 
—67,973 
— 1,648,125 
8,260 

—12,169 
—  15.317 
—33,470 
59,815 
87,542 

—25,746 

—121,635 

—62,423 

—56,184 

147,476 

106,928 

75,740 

18,278 

41,983 

—136,187 

—865,312 

—355,049 

—11,631 

73,620 

—457,073 

802 

—13,908 

—45,421 

—10,457 

—140,210 

—641,897 

-1,628,378 

22.765 
—107,104 

—11,089 

—8,775 
—55,743 
e— 92,336 
—104,321 
—37,691 

23,344 

43,253 

23.765 
10,558 

229 


—44,203 

—325,529 

76,615 

—10,960 

—8,698 

—17,090 

—117,495 

17,941 

—518,067 

—303,327 

—  133,434 
— 19,878 
— 72,055 
— 30,206 
—54,771 

—20,492 

—457 

—70,710 


1  Dividends 
Incurred  in 
1907. 


$ 

1—30,649 

776,000 

50,000 

25,000 


109,573 

240,000 

1224,600 

32,000 

200,000 

1—73,113 

621,000 

60,000 

1237,475 


-130,000 

40,000 

10,000 


175,016 

20,000 

1510,663 

214,000 

50,000 

24,000 

120,000 

449,935 


32,000 

10,000 

59,923 

50,000 


o— 80,000 


250,000 


150,000 

25,000 

33,000 

48,000 

450,000 

120,000 

90,000 

60,000 

120,000 

16,000 

9,677 

1131,475 


100,000 

385,000 

600,000 

360', 000 


20,000 

1101,706 

11,287,363 

1654,476 

1421,733 


24,000 

65,000 

20,000 

110,000 

56,000 

30,666 

9,995 

100,000 

25,000 

150,000 

1602,457 

20,000 

35,000 

1210,334 

17,500 

120.000 

1348,433 

8,000 


Increase 

in 

Net 
Surplus 
in  1907. 


Decrease 

in 

Net 

Surplus 
in  1907. 


Ratio  Net 
Losses 
Incurred 
to  Pre¬ 
miums 
Earned 


in  1907 

in  1907 

t 

$ 

% 

% 

96.706 

42.3 

41.7 

711,467 

49.5 

35. 7 

133,821 

40.5 

47.0 

7,797 

54.2 

40.9 

2,393 

56.9 

34.9 

138,105 

47.0 

55.7 

247,132 

52.7 

40.1 

33,662 

59.8 

25.3 

43,126 

47.6 

41.0 

9,427 

53.0 

46.1 

4,393 

50.7 

34.3 

7,741 

68.5 

40.2 

6,650 

63.0 

41.6 

37,253 

44.7 

42.6 

61,593 

43.6 

29.9 

16,762 

40.4 

142,532 

48.1 

57.5 

18,692 

55.2 

41.4 

5,518 

55.3 

39.9 

36,082 

61.9 

37.9 

89,805 

51.2 

49.6 

16,864 

60.9 

34.7 

13,564 

51.8 

43.8 

281,694 

43.7 

30.7 

5,672 

46.4 

33.7 

99,440 

41.0 

40.7 

34,025 

47.9 

50  6 

196,089 

47.8 

41.2 

925,142 

45.7 

37.6 

68,598 

60.0 

53.4 

53,503 

55.6 

47.1 

88,717 

88.2 

33  6 

1,105 

44.8 

46.0  j 

23,265 

57.6 

39.9 

93,466 

76.1 

73.6 

4,548 

56.3 

34.9 

171,288 

64.4 

62.2 

13,672 

52.4 

41.4 

198,298 

63.9 

63.2 

353,653 

49.6 

39.0 

294,191 

52.3 

41.1 

225,304 

42.4 

37.4 

100,353 

45.1 

43.3 

43,088 

47.1 

47.7 

114,826 

55.2 

32.4 

715,073 

51.4 

38.9 

157,996 

43.8 

44.2 

154,704 

51.4 

56.0 

194,839 

44.7 

44.2 

155,121 

61.2 

25.4 

20,698 

59.0 

42.0 

. 

39,155 

52.9 

50.5 

13,980 

49.4 

40.9 

.  1 

7,282 

55.8 

41.9 

. 

31,111 

48.6 

42.0 

441,541 

50.8 

38.4 

705, i44 

45.6 

39.1 

6,865 

55.7 

48.9 

32,300 

57.3 

36.2 

83,892 

66.3 

50.9 

64,077 

47.5 

56.9 

64,220 

31.2 

44.6 

201,836 

49.4 

34.9 

259,727 

39.4 

38.9 

34,553 

43.2 

38.7 

59,305 

53.5 

38.8 

37,945 

34.6 

69.3 

9,291 

52.4 

49.6 

61,765 

41.5 

43.5 

46,884 

43.4 

48.6 

89,251 

64.0  • 

40.2 

275,219 

45.7 

40.7 

12,110 

44.9 

56.9 

337 

47.0 

46.9 

2,339 

49.2 

47.6 

31,517 

46.1 

55.2 

65,920 

47.6 

37.9 

8,559 

51.8 

49.6 

235,118 

45.6 

40.0 

11,204 

40.2 

38.4 

06,170 

25.2 

40.5 

12,475 

54.7 

40.6 

189,263 

45.5 

37.8 

22,583 

49.3 

45.6 

39,014 

35.5 

61.6 

237,377 

49.6 

44.0 

85,535 

58.9 

80.3 

96,302 

46.1 

40.4 

Ratio 
Expenses 
Incurred 
to  Pre¬ 
miums 
Earned 
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UNDERWRITING  AND  INVESTMENT  PROFITS  AND  LOSSES  OF  FIRE  INSURANCE  COMPANIES  IN  m-Co-im,,,! 


Name  and  Location  of  Company. 


Premiums 
Earned  in 
1907. 


Palatine,  London,  Eng . 

Pelican,  New  York.... . . . 

Pennsylvania  Fire,  Philadelphia . 

Phenix,  Brooklyn . 

Phcenix,  Hartford . 

Phoenix,  London,  Eng . . 

Providence  Washington,  Providence  . . 

Prussian  National,  Stettin,  Germany*. 

Queen,  New  York.. . 

Reliance,  Philadelphia . 

Rhode  Island,  Providence . 

Rochester  German,  Rochester.., . 


Royal,  Liverpool,  Eng . 

Royal  Exchange,  London,  Eng . 

St.  Paul  F.  and  M.,  St.  Paul* . 

Scottish  Union  and  National,  Edinburgh,  Scot 
Security,  New  Haven* . 


Shawnee,  Topeka . 

Southern,  New  Orleans* . 

Spring  Garden,  Philadelphia..... . 

Springfield  F.  and  M.,  Springfield,  Mass. 
State,  Liverpool,  Eng . 


Sun,  London,  Eng . 

Svea,  Gothenburg,  Sweden. 
Teutonia,  New  Orleans*... 

Union,  Buffalo . . 

Union,  Philadelphia . 


United  Firemens,  Philadelphia . 

Walla  Walla,  Walla  Walla,  Wash. 

Westchester  Fire,  New  York . 

Western,  Pittsburg . 

Western,  Toronto,  Can* . 

Williamsburgh  City,  Brooklyn . 


Totals,  1907  (121  companies). 
Totals,  1906  (123  companies). 
Totals,  1905  (113  companies). 
Totals.  1904  (106  companies) . 
Totals,  1903  (107  companies). 
Totals,  1902  (107  companies). 
Totals,  1901  (115  companies). 
Totals,  1900  (124  companies) . 
Totals,  1899  (126  companies) . 
Totals,  1898  (127  companies). 


Aggregates,  10  years  (av.  117  companies) 


Losses  and 
Underwriting 
Expenses 
Incurred  in 
1907. 


Underwriting 
Profit  in 
1907. 


Underwriting 
Loss  in 
1907. 


$ 

1,486,613 

305,701 

3,083,590 

6,177,897 

4,440,332 

2,425,146 

2,207,143 

873,955 

3,959,995 

705,585 

116,696 

1,184,004 

8,495,392 

1,309,207 

3,526,488 

1,978,693 

1,129,106 

998,881 

699,834 

1,551,038 

4,484,381 

126,110 

2,671,894 

694,170 

789,817 

186,838 

623,795 

605,734 

89,830 

2,443,560 

401,579 

2,269,440 

1,303,754 


217,278,134 

202,814,322 

191,229,661 

181,187,316 

171,622,404 

155,257,275 

141,974,851 

133,424,848 

124,274,6S7 

122,826,159 


S 

1,219,553 

286.965 
2,748,539 
5,386,111 
3,753,726 
2,180,355 
2,010,793 

815,188 

3,500,194 

712.965 
118,608 

1,107,660 

6,397,504 

1,227,305 

3,247,816 

1,741,203 

1,143,450 

1,016,551 

727,885 

1,464,676 

4,106,398 

107,071 

2,356,678 

601,131 

743,175 

207,083 

676,740 

565,666 

145,875 

2,178,248 

395,735 

2,242,578 

1,242,316 


I 

267,060 

18,736 

335,051 

791,786 

686,606 

244,791 

196,350 

58,767 

459,801 


Net 

Earnings 

from 

Investments 
in  1907. 

t 


1  Dividends 
Incurred  in 
1907. 


76,344 

2,097,888 

81,902 

278,672 

237,490 


193,538,292 
314,265,561 
1 71 ,6S  1,248 
191,164,069 
155,366,952 
150,568,073 
151,821,589 
140,411,087 
137,729,030 
121,518,181 


86,362 

377,983 

19,039 

315,216 

93,039 

46,642 


40,068 

265,312 

5,844 

26,862 

61,438 


t23,739,842 
1 1 9 , 548, 4  i  3 


1,641,889,657  1,728,064,082 


7,380 

1,912 


14,344 

17,670 

28,051 


20,245 

52,945 


56,045 


116,255,452 
t4, 689, 202 


tl, 307,978 


till, 451, 239 
+9,976,753 


+9,846,738 

+6,986,239 

+13,454,343 


$ 

—47,980 

5,132 

—7,898 

-1,195,148 

—293,202 

—75,827 

—167,184 

—10,143 

—241,270 

—10,955 

4,452 

5,468 

—424,410 

—9,743 

28,926 

—55,713 

—67,786 

67,025 

27,774 

—95,680 

—438,349 

—11,376 

—42,785 

—19,014 

488 

12,790 

—6,991 

12,086 

—470 

—279,127 

25,993 

50,494 

—319,845 


H267,972 


115,000 

300,000 

246,360 

11253,071 


1150,500 

100,000 

21,000 


Increase 
in 
Net 
Surplus 
in  1907. 


23,868 

212,153 

147,044 


Decrease 

in 

Net 
Surplus 
in  1907. 


Ratio"  Net 
Losses 
Incurred 
to  Pre¬ 
miums 
Earned 
in  1907. 


Ratio 
Expenses 
Incurred 
to  Pre¬ 
miums 
Earned 
in  1907. 


+86,174,425 


-12,377,412 

12,138,776 

13,706,438 

18,043,629 

4,072,754 

10,569,987 

14,654,636 

13,927,553 

13,429,310 

14,126,437 


37,500 

1575,614 

1323,772 

50,000 

120,598 

30,000 

30,000 

16,000 

24,000 

200,000 

121,373 

1164,634 

134,850 

25,000 

12,000 


29,166 


118,531 

'  2,540 
44,312 

1,097,864 


48,892 


703,362 

84,107 


1- 


40,000 

'  90, 000 
18,000 
-39,477 
50,000 


257,598 

161,179 


19,355 


+13,600,339 
k+— 65,204,880 
+13,513,451 
+4,495,345 
-9,485,977 
-8,724,507 
5,798,998 
■5,503,679 
•6,338,633 
-9,634,032 


102,292,108 


107,797 

39,175 

22,130 


12,154 


1,876 

39,335 


251,613 


112,130 


16,277 

33,318 

260,366 

13,710 


13,837 

116,833 


19,455 

59,936 


56,515 

103,815 


5+11,890,081 


+19,741,400 

+3,571,531 

+10,842,229 

+6,534,682 


+1,437,635 

+5,800,383 


308,407 


% 

43.2 

55.3 

52.9 

52.7 
44.0 

51.9 

53.8 

50.3 

48.8 
54.0 

45.6 

48.3 

43.8 

46.3 

54.7 

50.6 

51.8 

46.0 

57.7 

55.5 

49.3 

56.3 

46.2 
43.0 

57.4 

58.3 

58.9 

50.7 

17.6 

49.7 

52.3 

62.5 

42.9 


+2,237,909 

+34,107,583 


+991,100 


+6,363,666 


+4,227,602 


49.2 
114.9 

51.6 

67.2 

49.7 
56.0 
66.6 

65.8 
70.6 
60.0 


% 

38.8 

38.5 

36.3 

34.5 

40.5 
38.0 

37.2 

42.9 

39.6 

46.9 
56.0 

45.2 

31.5 

47.4 

37.3 

37.4 

49.4 

55.0 

46.2 

38.9 

42.2 

28.5 

41.9 

43.6 

36.6 

52.6 

49.5 

42.6 
144.7 

39.4 

46.2 

36.3 

52.4 


dl05.2 


39.8 

40.1 

38.1 

38.2 
39.6 
41.0 

40.2 

39.3 
40.2 

38.9 


*  Transacts  both  fire  and  marine  insurance. Marine  busiMSs  inc^ded  h^ein. ^  ^  t.Net^  net  remittances  to  or  (- 


rlVnreriation  in  security  values,  etc.  1  The  amounts  for  foreign  companies  in  _ - - - .  ..  „ 

holders.  ?  b  Includes  $5,000  plated  in  contingency  reserve.  c  Includes  “stocks  written  down  relinking 
$10  000  increase  in  office  building  sinking  fund.  g  Including  both  fire  and  marine  branches. 

$72,669,778,  with  dividends  and  remittances  aggregating  $7,3b4,898. 


„  im  sass- » 

p  includes  $10,000  placed  in  contingency  reserve. 


276 — a  very  small  proportion  of  the  total  sum  received  in 
1906  from  their  head  offices  to  meet  San  Francisco  confla¬ 
gration  claims;  while,  after  allowing  for  $130,000  paid  in  by 
stockholders,  and  $25,000  placed  in  contingency  reserves  and 
sinking  funds,  the  amount  disbursed  as  dividends  by  the  97 
American  companies  was  but  $5,093,154-  In  ten  years 
tabulated  American  companies  paid  for  dividends,  and  the 
foreign  companies  remitted  to  their  home  offices,  a  total  of 
$84,459,859 ;  but  an  aggregate  sum  of  $72,569,778  was  con¬ 
tributed  by  the  stockholders  of  American  .companies  and 
received  from  the  home  offices  of  foreign  companies,  making 
the  net  result  as  shown  in  the  table.  The  record  for  the  last 
decade  of  an  average  number  of  117  companies,  including 
the  most  prominent  institutions  operating  in  the  United 
States,  is,  in  brief,  as  follows : 


Investment  earnings,  ten 

years  . 

Contributions  of  stock¬ 
holders,  etc.,  1906,  in¬ 
cluding  net  receipts 
from  foreign  compa¬ 
nies’  home  offices . 


$102,292,108 


72,569,778 


Underwriting  loss,  ten 

years  . 

Dividends  paid,  ten  years, 
including  net  remit¬ 
tances  to  foreign  com¬ 
panies’  home  offices... 
Net  increase  in  surplus, 
ten  years . 


£86,17  4,425 

84,459,859 

4,227,602 


$174,861,886  $174,861,886 

The  figures  representing  the  business  of  1907,  shown  here¬ 
with,  indicate  that  90  companies  out  of  12 1  made  an  under¬ 


writing  profit,  but  the  majority  of  them  apparently  lost 
money  on  their  investments.  Those  carrying  securities 
quoted  on  the  stock  exchanges  suffered  heavily  in  this  re¬ 
spect,  but  if  they  still  retain  their  former  holdings,  the  buoy¬ 
ant  market  of  the  present  year  bids  fair  to  restore  practically 
all  of  the  apparent  losses.  On  the  other  hand,  the  fire  losses 
in  the  United  States  and  Canada  have  been  exceptionally 
heavy  thus  far  in  1908,  so  that  the  chance  of  closing  the 
year  with  as  good  an  underwriting  result  as  in  1907  is  very 

slender. 

Taken  altogether,  the  lot  of  the  fire  insurance  stockholder, 
as  disclosed  by  the  accompanying  exhibit,  has  not  been  a  happy 
one  during  the  last  decade.  In  consideration  of  assuming 
risks  approximating  two  hundred  billions  of  dollars,  the 
stockholders  have  had  a  net  return  of  less  than  $12,000,000, 
or  not  quite  three-fourths  of  one  per  cent  upon  the  premiums 
earned.  In  the  eight  years  prior  to  1906— the  year  of  the 
San  Francisco  conflagration — only  about  sixty  per  cent  of  in¬ 
vestment  earnings  were  used  in  paying  dividends  (underwrit¬ 
ing  earnings  having  been  practically  nothing  in  that  period), 
while  some  $40,000,000  were  added  from  the  same  source 
to  surplus  funds,  which  helped  materially  in  paying  confla¬ 
gration  losses.  Virtually  all  of  the  large-sized  fire  insurance 
companies  usually  earn  sufficient  upon  their  investments  to 
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not  only  pay  their  dividends  to  stockholders,  but  to  add  con¬ 
siderably  to  their  surplus ;  and  their  entire  underwriting 
profits — when  there  are  any — are  thus  available  for  the 
strengthening  of  their  financial  position.  This  is  plainly  a 
most  desirable  course,  viewed  from  the  policyholders’  stand¬ 
point;  and  the  insured  should  be  willing  to  co-operate  in 
every  way  to  the  building  up  of  the  institutions  upon  whose 
ability  to  pay  heavy  losses  in  an  emergency  his  own  solvency 
may  come  to  depend.  For  this  reason,  if  for  no  other,  the 
policyholder  is,  or  should  be,  interested  in  the  welfare  of  the 
companies  in  which  he  is  insured,  and  should  be  willing  to 
pay  a  fair  rate  of  premium  in  order  to  help  assure  the  ability 
of  the  companies  to  meet  every  loss  claim  in  full  under  any 
conceivable  circumstances.  To  this  extent,  at  least,  both 
insurer  and  insured  are  harmonious  in  their  desires — both 
wishing  the  companies  to  be  kept  in  such  sound  financial  con¬ 
dition  that  there  shall  be  no  question  as  to  their  loss-paying 
ability;  and  to  this  end  every  effort  should  be  put  forth  to 
bring  about  a  reduction  in  the  fire  waste  of  the  country. 
This  is  the  only  way  in  which  the  cost  of  fire  insurance  can 
be  materially  lowered,  and  the  latter  is  an  achievement  which 
would  be  welcomed  by  underwriters  as  well  as  by  the 
insured. 


NOTES 'FROM  PHILADELPHIA. 

The  Philadelphia  Life  has  organized  a  city  department  through 
which  business  may  be  received  from  brokers  as  well  as  regular  agents 
in  Philadelphia,  and  is  offering  an  exceedingly  attractive  brokerage 
contract,  either  with  or  without  renewals. 

the  Philadelphia  Casualty  Company  has  secured  the  services  of 
J.  J.  Sheridan,  who  was  in  charge  of  the  health  and  accident  depart¬ 
ment  of  the  United  American  Insurance  Company  previous  to  its 
reinsurance  by  the  General  Accident. 

The  alterations  and  improvements  to  the  building,  415-417  Walnut 
street,  recently  purchased  by  the  Travelers  Insurance  Company,  are 
rapidly  nearing  completion,  and  it  is  expected  that  the  building  will 
be  ready  for  occupancy  next  month. 

On  Friday  last  representatives  of  the  various  surety  companies 
met  at  the  Bellevue-Stratford  Hotel,  to  try  and  arrive  at  some 
uniform  basis  for  the  handling  of  court  bond  business. 

As  an  illustration  of  the  possibilities  for  great  success  in  the 
insurance  business  for  those  who  are  intelligent  and  tactful,  the  case 
is  cited  on  the  street  of  a  gentleman  who  early  in  the  year  found 
that  the  manufacturing  concern  with  which  he  had  held  a  fair-paying 
position  so  long  had  been  obliged  to  go  into  the  hands  of  a  receiver. 
Thrown  on  his  own  resources  he  decided  to  enter  the  insurance 
business  as  a  temporary  makeshift.  To  his  surprise  and  profit  he 
corralled  $200,000  of  life  business  alone  in  the  first  eight  months  of  the 
year,  and  his  friends  predict  that  he  will  reach  the  $250,000  mark 
before  the  end  of  the  year. 
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THE  MIDDLE  STATES. 


IN  AND  ABOUT  NEW  YORK. 

The  Life  Asociation  of  America  has  changed  its  name  to  the  Union 
Insurance  Company  of  New  York. 

Henry  D.  Lindsley,  president  of  the  Southwestern  Life  of  Dallas, 
Tex.,  has  been  spending  a  few  days  in  New  York  after  a  trip  through 
the  country,  during  which  he  visited  many  company  head  offices. 
He  reports  that  business  is  very  good  with  the  Southwestern,  the  new 
issues  ranging  between  $600,000  and  $800,000  each  month.  A  very 
satisfactory  statement  may  be  looked  for  at  the  end  of  the  year. 

Pi  esident  Arthur  G.  Langham  of  the  Provident  Savings  Life  was 
prevented  from  returning  to  New  York  last  week  owing  to  the  illness 
of  his  wife.  An  operation  for  appendicitis  was  performed  on  her  on 
Monday  the  yth  inst.,  and  her  speedy  recovery  is  looked  for. 


BOSTON  AND  VICINITY. 

Attorney-General  Malone  of  Massachusetts  has  just  rendered  an 
opinion  on  the  question  of  certain  contracts  of  disability  insurance 
which  the  JEtna.  Life,  the  Travelers,  and  the  Columbian  National 
Life  desire  to  issue  in  connection  with  their  life  policies.  These  com- 
tiacts  are  similar  to  those  which  the  Supreme  Court  recently  decided 
should  not  form  part  of  a  life  insurance  policy.  The  Attorney- 
General  says : 

In  my  opinion  the  proposed  disability  contracts  are  clearly  dependent 
upon  the  original  life  policies.  This  being  so,  it  follows  that  they 
are  not  separate  and  distinct"  policies,  because  their  enforceability, 
as  a  practical  matter,  depends  wholly  upon  the  vitality  and  existence 
o  tile  life  policies  in  connection  with  which  they  are  to  be  issued. 
n  my  opinion  the  disability  contract  is  not  a  separate  and  distinct 
contract  unless  "it  is  complete  in  itself"  and  capable  of  being  enforced 
whether  there  be  a  contract  of  life  insurance  or  not.  This  proposition 
alone  disposes  of  the  question  under  discussion. 

1  he  Massachusetts  Insurance  Department  has  been  advised  that  the 
hdelity  and  burglary  business  of  the  Titna  Indemnity  Company  in  this 
State  has  been  reinsured  in  the  Massachusetts  Bonding  Company, 
b  he  plate  glass  business  of  the  company  was  recently  reinsured  in 
the  American  Bonding  Company. 


Death  of  Israel  C.  Pierson. 

Israel  C.  Pierson,  actuary  and  associate  editor  of  the  American  Un¬ 
derwriter,  died  on  September  10,  after  a  stroke  of  apoplexy.  Mr.  Pier¬ 
son  had  been  ill  for  two  weeks.  He  was  born  in  1843  and  had  engaged 
in  life  insurance  work  practically  all  his  life.  He  began  actuarial  work 
with  the  Equitable  Life  and  later  became  actuary  of  the  Washington 
Life,  from  which  position  he  resigned  in  1905.  Mr.  Pierson  was  corre¬ 
sponding  member  of  the  Institute  of  Actuaries  of  France  and  of  the  Bel¬ 
gian  Association  of  Actuaries.  He  had  also  served  as  secretary  of  the 
Actuarial  Society  of  America  and  as  its  president  in  1903-1905.  He  was 
also  president  of  the  International  Congress  of  Actuaries  in  1903. 


THE  WEST. 


The  Great  Western  Life  Insurance  Company. 

The  above-named  company,  which  has  been  in  the  hands  of  a  receiver 
since  May  last,  has  been  turned  over,  by  order  of  the  court,  to  a  re¬ 
organization  committee,  composed  of  stockholders  and  policyholders  of 
the  company.  It  will  be  remembered  that  the  court  ordered  the  receiver 
to  advertise  the  assets  of  the  company  for  sale,  and  two  reputable  com¬ 
panies  bid  for  them.  The  court  refused  to  approve  of  these  bids,  as  the 
reorganization  committee  offered  better  terms.  The  following  letter  to 
policyholders  explains  the  present  situation: 


10  our  folicyhoiders:  The  Great  Western  Life  Insurance  Company  is 
now  reorganized  upon  a  plan  approved  by  the  Federal  Court  as  shown 
in  its  decree  of  August  27,  1908,  handed  down  by  Judge  Smith  Mc- 
1  herson.  This  order  was  granted  on  the  petition  of  stockholders  and 
holders  of  so-called  annuity  certificates  -who  believed  in  the  future  of 
the  company  and  demonstrated  their  faith  by  putting  up  sufficient  money 
to  make  good  all  impairment  of  the  company’s  capital,  pay  its  debts 
(induding  ?o3,500  approved  death  claims),  and  give  it  a  surplus  to  work 
on.  This  achievement  against  tremendous  odds  proves  that  the  com- 
pa°y  Is  (?wned  by  men  who  are  determined  to  protect  your  contract. 

v\  ith  the  approval  of  the  court,  the  following  gentlemen,  all  of  whom 
are  financially  interested  in  the  company,  have  been  selected  as  di¬ 
lectors:  George  Stevenson,  Jr.,  banker  and  merchant,  Waterville  Kan  • 
James  Chappelle,  proprietor  Copeland  Hotel,  Topeka,  Kan.-  W.  T.’  Kem¬ 
per  vice-president  Commerce  Trust  Company,  Kansas  City,  Mo  :  Edw 
T.  S.ehermerhorn,  merchant,  Wilson,  Kan.;  F.  M.  Pearl,  attorney  and 
president  of  Life  and  Annuity  Society,  Hiawatha,  Kan.;  George  E.  Mc- 
Ininch,  secretary  Combe  Printing  Company,  St.  Joseph,  Mo  •  P  H  Rea 
miller  and  merchant,  Marshall,  Mo.;  J.  J.  Heim,  capitalist,  Kansas  City’ 
Mo.;  J.  H.  Harris,  postmaster  Kansas  City,  Mo. 

The  Commerce  Trust  Company,  one  of  the  largest  financial  institutions 
in  Kansas  City,  has  been  selected  by  the  court  as  the  financial  agent  of 
the  company,  assuring  not  only  prudent  management,  hut  sound  financial 
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backing  and  eliminating  forever  any  connection  with  the  former  man¬ 
agement  of  this  company. 

From  the  above  you  will  readily  see  that  it  U  to  your  interest  to  pay 
your  premiums  as  they  fall  due  and  keep  your  policy  in  force. 

Yours  very  truly, 

Geo.  Stevenson,  Jr.,  President. 

August  28,  1908. 

W.  P.  Kemper  was  appointed  by  the  court  as  financial  agent  and  di¬ 
rected  to  pay  all  adjusted  death  claims  and  all  other  creditors  whose 
claims  are  properly  approved. 


The  Peoples  Life  Insurance  Company  of  Chicago. 

The  Peoples  Life  Insurance  Company  of  Chicago  completed  its  organi¬ 
zation  September  7.  The  capital  of  $100,000  is  fully  subscribed  and  paid 
in  and  the  company  will  commence  business  at  once.  The  new  company 
will  assume  the  business  of  the  Peoples  Life  Assurance  Society,  amount¬ 
ing  to  about  $1,000,000,  the  latter  having  been  a  stipulated  premium 
company  with  its  rates  on  the  314  per  cent  American  standard.  The 
officers  are  president,  E.  A.  Nelson;  vice-president  and  secretary,  Fre¬ 
mont  Hoy;  treasurer,  M.  L.  Nelson.  The  foregoing  and  C.  O.  R.  Sta- 
beck,  L.  T.  Hoy,  U.  S.  Marshal,  Dr.  A.  M.  Markle,  B.  A.  Wilson,  A.  C. 
Osborn  and  Clarence  F.  Hoy  constitute  the  directorate.  Dr.  R.  H.  Carr 
is  medical  director  and  Dr.  Clinton  Hoy  will  be  local  examiner. 

The  Peoples  Life  will  issue  ail  the  standard  forms  of  policies  on  both 
the  participating  and  non-participating  plans  and  will  enter  half  a  dozen 
Western  States  at  once.  R.  R.  Longenecker  will  be  manager  of  agencies. 


— The  United  States  Annuity  and  Life  of  Chicago  broke  all  its  records  by 
writing  $504,000  new  business  in  August. 

— The  Reliable  Life  of  Indianapolis  has  issued  a  new  line  of  policies  upon  a 
3%  per  cent  basis  and  all  non-participating. 

—Van  B.  Lady  of  Omaha  has  been  appointed  superintendent  of  agencies  at 
the  home  office  of  the  Michigan  State  Life,  under  Director  of  Agencies  Frederick 
Apps. 

— Paul  L.  Woolston,  insurance  examiner,  actuary  and  accountant,  of  Denver, 
was  married  on  Augst  31  in  Chicago  to  Miss  E.  Mildred  Trueblood,  formerly  of 
Denver. 


—The  International  Life  of  St.  Louis,  Mo.,  has  elected  the  following  officers: 
J.  L.  Dabler,  president;  Preston  P.  Shaw,  vice-president;  Harry  M.  Rubey, 
Macon,  Mo.,  treasurer;  Bailey  Wilkinson,  secretary. 

—The  Wisconsin  National  Life  began  business  on  September  12  with  $100,000 
cash  capital  and  a  net  surplus  of  $25,000.  About  $1,000,000  of  non-participating 
insurance  is  now  on  the  books.  George  M.  Paine  of  Oshkosh  is  president;  Buel 
T.  Davis,  secretary,  and  Willis  Palmer,  actuary.  The  company’s  headquarters 
are  at  Oshkosh. 


—Zeno  M.  Host,  formerly  Insurance  Commissioner  of  the  State  -of  Wisconsin 
for  two  terms,  one  of  the  best-known  men  in  the  insurance  business,  has  been 
appointed  director  of  agencies  for  the  United  States  Annuity  and  Life  of  Chicago. 
For  the  past  eighteen  months  Mr.  Host  has  had  charge  of  the  field  force  of  the 
Knights  of  Pythias,  during  which  period  the  agents  under  his  management 
placed  seventy-two  million  of  insurance. 

—John  T.  Buford,  who  sold  a  large  amount  of  stock  of  the  Central  Life 
Securities  Company,  has  been  in  Chicago  lately  in  the  interest  of  the  stock 
holders.  The  Central  Life  Securities  Company  and  the  Republic  Life  were  con¬ 
cerns  in  which  the  Rhodus  Brothers  were  interested.  Speaking  of  these  matters, 
Mr.  Buford  is  quoted  as  saying  that  there  was  received  for  Central  Life  Securi¬ 
ties  stock,  in  cash  and  notes,  $1,362,000,  at  an  expense  of  $517,000,  leaving  a  bal¬ 
ance  of  $845,000.  Of  this  amount  the  notes  constitute  $443,000.  If  they  should 
never  be  collected  there  would  still  be  a  cash  balance  of  $402,000.  Supposing 
that  the  cost  of  the  receivership  should  be  $50,000,  there  would  be  about  $350,000 
in  cash  which  could  be  turned  over  to  the  Republic  Life.  Its  capital  of  $100  000 
is  already  deposited  with  the  Illinois  Insurance  Department,  leaving  about  $..50, - 
000  for  net  surplus. 


—July  and  August,  as  a  rule  the  dull  vacation  months  with  the  life  insurance 
fraternity  in  general,  proved  to  be  the  two  best  months  of  this  year  for  Oregon 
Life  The  paid-for  business  now  on  the  books  for  this  year  is  far  ahead  o 
what  this  company  accomplished  during  1907,  and  indications  are  that  the 
general  increase  for  the  year  will  be  at  least  twenty-five  per  cent.  The  remark¬ 
able  record  of  an  entire  absence  of  death  losses  during  the  past  two  years  is 
being  maintained.  The  interest  earnings  on  the  funds  of  the  company  show  a 
material  increase.  The  general  prosperous  condition  of  Oregon  Life  has  enabled 
the  company  to  declare  handsome  dividends  to  its  policyholders,  being  a  general 
average  of  fifteen  per  cent  on  ordinary  life  policies.  Residents  of  Oregon  are 
giving  Oregon  Life  most  loyal  support,  and  it  will  probably  again  show  the 
largest  inerease  of  any  of  the  life  companies  in  business  gamed  for  the  year, 
the  same  as  it  did  in  1907. 


THE  SOUTH. 

-The  Standard  Mutual  Life  of  Durham,  N.  C.,  ha,  filed  article,  of  incorpora¬ 
tion  at  Raleigh. 

-The  North  Carolina  Insurance  Department  is  examining  the  Industrial  Life 
and  Health  Insurance  Company. 

The  Commonwealth  Life  of  Louisville  has  filed  an  amendment  to  its  charter 


increasing  its  capital  stock  from  $200,000  to  $500,000  and  reducing  the  par  value  of 
each  share  from  $100  to  $10. 

— The  license  of  the  Mutual  Benevolent  Association  of  Meridian,  Miss.,  has 
been  revoked  by  the  Insurance  Commissioner. 

— E.  C.  Elmore,  Superintendent  of  Education  for  Spartanburg  county,  South 
Carolina,  has  accepted  the  position  of  agency  superintendent  with  Chas.  P. 
Ligon’s  general  agency,  the  South  Carolina  department  of  the  Security  Mutual 
Life  of  Binghamton,  N.  Y.,  and,  after  January  1,  1909,  will  travel  over  this  ter¬ 
ritory  appointing  and  supervising  agencies.  Mr.  Elmore  is  very  well  known  in 
his  territory,  and  the  appointment  is  a  good  one  for  the  Security  Mutual. 


MISCELLANEOUS  LIFE  NEWS. 


PAYING  THE  MONTHLY  BILLS. 

The  Problem  of  Investing  Lump  Sums  by  Women — Dividing 
an  Annual  Income  by  Twelve  is  Unsatisfactory — The 
Widow’s  Protection  Should  be  in  Line  with 
Her  Financial  Education — The  Life  Insur= 
ance  Ideal  is  Pure  Protection — 

How  it  Can  Best  be  Met. 

Our  old-time  friend  Richard  Jones  was  a  most  methodical  man  in 
every  respect.  If  he  laid  out  a  plan  of  operation  in  connection  with 
his  business  or  his  domestic  affairs  he  was  careful  to  see  that  no 
contingency  was  unprovided  for,  while,  if  an  obstruction  appeared  in 
his  path,  he  was  not  satisfied  to  merely  go  around  it,  but  removed 
it  entirely.  He  applied  the  same  process  to  his  financial  affairs,  be¬ 
ginning  with  the  time  he  earned  his  first  dollar ;  and  when  his  income 
reached  the  dignity  of  being  paid  monthly,  there  was  never  any  doubt 
in  his  mind  as  to  its  disposition. 

The  evening  of  pay-day  was  one  of  the  most  delightful  of  the 
month.  After  dinner  he  and  his  good  wife  sat  down  to  plan  the 
outgo  for  the  ensuing  thirty  days.  First  there  were  the  bills  for 
household  expenses  incurred  in  the  preceding  month  to  be  met,  often 
accompanied  by  a  friendly  discussion  as  to  the  possibility  of  re¬ 
ducing  them,  or  on  occasions  when  an  increase  in  salary  became 
effective  the  pleasure  was  theirs  of  providing  for  some  increase  in 
their  style  and  mode  of  living.  Next  came  the  apportionment  of  the 
wife’s  allowance  for  the  month  for  her  personal  use,  and  then  the 
corresponding  fund  for  the  husband.  Of  the  remainder  a  part  was 
set  aside  to  meet  the  premiums  on  his  life  insurance  policies  when 
they  became  due  from  time  to  time,  and  the  rest  went  to  swell  the 
savings’  account.  By  the  fifth  of  every  month  all  bills  had  been 
settled,  and  monetary  matters  did  not  concern  either  of  them  again 
until  the  next  pay-day. 

As  stated,  a  part  of  Jones’  income  each  month  went  to  the  pay¬ 
ment  of  life  insurance  premiums,  and  as  his  methodical  bent  ex¬ 
tended  to  the  unknown  future,  when  his  wife  and  children  might  be 
deprived  of  his  services  as  breadwinner,  he  saw  to  it  that  the  amount 
of  insurance  carried  would,  when  invested  at  a  conservative  rate  of 
interest,  bring  in  the  same  income  as  he  devoted  to  purely  family 
support’  while  living.  To  the  average  observer  it  would  seem  that 
Jones’  plan  was  an  ideal  one,  inasmuch  as  he  not  only  took  first-rate 
care  of  his  family  while  living,  but  made  good  provision  for  them  in 
the  event  of  his  death.  And  yet  there  was  a  flaw  in  the  structure— 

although  not  through  any  fault  of  Jones. 

While  still  in  the  very  prime  of  life  Jones  was  stricken  with  pneu¬ 
monia  and  died,  leaving  to  his  family  the  priceless  heritage  of  a  good 
name— the  recollections  of  a  loving  husband  and  father  and  an  ap¬ 
parent  sure  provision  for  their  future  in  the  shape  of  a  goodly  sum 
of  money  realized  on  his  life  insurance  policies.  If,  while  living,  he 
had  ever  thought  of  the  benefits  to  be  derived  from  his  life  insurance 
it  had  doubtless  been  with  the  idea  of  the  major  portion  of  the  fund 
being  used  to  produce  income,  and  that  the  principal  would  not  have 
to  be  touched  for  many  years.  His  wife,  as  we  have  seen,  had  been 
carefully  trained  to  keep  within  her  monthly  allowance,  but  when  as 
a  widow  she  suddenly  came  into  possession  of  a  large,  sum  in  ready 
cash  which  had  to  be  invested  so  as  to  provide  a  steady  income  for  her 
needs  an  entirely  new  problem  presented  itself.  She  was  unfamiliar 
with  investments,  although  an  admirable  manager  of  funds  entrusted 
to  her  for  a  month’s  support  of  her  family.  In  consequence  she  fell 
an  easy  prey  to  those  who  promised  her  large  returns,  failed  to  see 
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that  the  greater  the  rate  of  interest  offered  to  her  the  less  was  the 
security  back  of  it,  and  in  the  short  space  of  three  years  following 
her  husband’s  death  all  the  insurance  money  had  vanished. 

I  he  above  is  not  a  hypothetical  case,  but  a  story  from  real  life, 
which  can  doubtless  be  duplicated  in  the  experience  of  hundreds  of 
life  insurance  agents.  In  such  cases  life  insurance  fails  of  its  true 
mission — the  complete  protection  of  the  home.  If  a  man  while  living 
invests  his  spare  funds  himself  without  consulting  his  wife,  why 
should  he  expect  her,  without  any  knowledge  of  the  subject,  to  profit¬ 
ably  invest  the  large  sums  coming  to  her  on  his  death  from  his  life 
insurance?  She  undoubtedly  would  be  wise  enough  to  continue  any 
investments  he  might  leave,  but  the  bulk  of  the  estates  settled  shows 
little  but  the  proceeds  of  life  insurance,  and,  besides,  no  man  yet  ever 
failed  to  make  some  bad  investment.  A  large  sum  of  money  placed 
in  the  hands  of  either  man  or  woman  ignorant  of  the  investment  of 
funds  is  almost  sure  to  be  dissipated  within  a  comparatively  short 
time. 

Some  few  years  ago  a  number  of  life  insurance  companies  recog¬ 
nized  the  weak  spot  in  life  insurance  protection  so  far  as  beneficiaries 
were  concerned,  and  made  provision  for  paying  the  proceeds  of  the 
policy  in  annual  instalments,  either  for  a  series  of  years  or  so  long  as 
the  beneficiary  survived.  This  was  a  step  in  advance,  but  did  not  go 
far  enough.  It  prevented  the  possibilities  of  bad  investments  on  the 
part  of  the  beneficiaries  and  insured  them  a  steady  income  for  a  long 
period  of  years,  but  did  not  allow  for  lifelong  habits  of  monthly  pay¬ 
ments  of  expenses.  Under  the  lump-sum  plan  the  beneficiary  is  con¬ 
fronted  with  the  investment  problem,  while  under  the  annual-instal¬ 
ment  plan  there  is  the  danger  of  spending  all  the  instalment  in  the 
early  months  of  the  year  and  having  to  subsist  from  hand  to  mouth 
thereafter  until  the  next  instalment  becomes  due. 

Mrs.  Jones  was  trained  to  settle  her  accounts  monthly,  and  had  her 
husband  been  sent  on  a  trip  abroad  occupying  a  year  or  more  she 
certainly  would  not  have  wished  his  employer  to  give  him  a  year’s 
salary  in  advance  so  that  he  might  be  sure  that  the  household  was 
provided  for.  Now  that  Mr.  Jones  has  gone  on  a  journey  from 
which  there  is  no  return,  his  widow  would  materially  appreciate  a 
stipulated  monthly  income,  and  thereby  suffer  no  interruption  in  the 
mode  of  living  to  which  she  had  become  accustomed.  Life  insurance, 
while  invaluable  to  all  classes  of  people,  is  an  absolute  necessity  to  the 
great  middle  classes  of  salaried  and  professional  persons  whose 
savings,  as  a  rule,  seldom  exceed  what  they  pay  in  life  insurance 
premiums,  and  who,  apart  from  industrial  policyholders,  form  the 
great  bulk  of  premium  payers.  This  class  cannot  be  adequately  pro¬ 
tected  by  lump-sum  insurance,  or  even  annual  instalment  forms,  for 
the  reasons  explained  above.  The  widows  and  orphans  of  this  class 
need  to  be  assured  of  a  constant  supply  of  cash  month  by  month,  so 
that  all  worry  as  to  the  future  is  eliminated. 

The  Prudential  Insurance  Company  of  America  has  wisely  compre¬ 
hended  this  great  need,  and  is  now  ready  to  furnish  the  purest  life 
insurance  protection  in  the  form  of  a  monthly  income  policy.  As 
these  policies  mature  in  the  coming  years  by  death  or  termination  of 
the  endowment  period,  on  the  first  day  of  each  month  checks  will  go 
to  the  beneficiaries  from  the  head  office,  forming  a  constant  reminder 
of  the  forethought  of  the  husband  and  father.  Beneficiaries  under  these 
contracts  will  not  have  to  worry  as  to  where  the  money  is  to  come 
from  to  pay  the  rent  and  the  monthly  bills,  nor  will  they  run  the 
risk  of  losing  all  or  any  part  of  the  insurance  protection  provided  for 
them.  Innumerable  arguments  can  be  advanced  in  favor  of  this  form 
of  pure  protection,  but  everyone  can  pick  them  out  for  himself  from 
the  experience  first  related  in  this  article.  Its  advantages  are  apparent 
at  first  glance,  although  it  may  not  be  amiss  to  sum  them  up,  as 
described  by  the  company,  as  follows :  It  provides  actual  support  for 
dependents ;  protects  them  against  their  own  mistakes ;  accomplishes 
the  true  purpose  of  insuring;  encourages  thrift  and  economy,  and  also 
preserves  and  protects  the  home. 

The  monthly  income  policy  is  not  entirely  a  new  idea,  for  it  has 
been  offered  in  the  past,  though  by  weak  concerns  and  at  unscientific 
rates.  Such  a  plan  needs  unquestioned  financial  strength  behind  it, 
and  the  fact  that  the  great  Prudential  is  issuing  these  contracts  now 
is  an  assurance  equal  to  that  of  the  stability  of  the  United  States 
government  or  the  Bank  of  England.  Soon  monthly  checks  from 
that  company  will  be  seen  in  every  section  of  the  country,  and  will  be 


instrumental  in  keeping  hundreds  of  widows  and  orphans  from  de¬ 
privation  of  the  comforts  of  life. 

The  Prudential  Monthly  Income  Policy  is  issued  on  the  whole-life, 
limited  payment  life  and  endowment  plans,  and  provides  a  monthly 
income  of  from  ten  to  five  hundred  dollars,  in  such  amounts  as  are 
multiples  of  five,  for  twenty  years.  At  a  slight  increase  in  premium 
the  monthly  income  may  be  made  to  continue  for  life.  The  premium 
rates  are  based  on  a  monthly  income  of  $10.00,  which  involves  the 
payment  of  $2400  in  twenty  years,  and  costs  no  more  than  would 
$1754  payable  in  one  sum.  The  provisions  and  conditions  of  the  con¬ 
tracts — which  are  non-participating — are  as  liberal  as  modern  practice 
will  permit  of,  and  in  line  with  the  other  contracts  of  the  company 
which  are  so  well  known  throughout  the  country. 

In  the  monthly  income  policy  the  Prudential  has  a  contract  which 
makes  a  direct  appeal  to  the  intelligence  of  every  salaried  man,  and  it 
is  a  foregone  conclusion  that  they  will  be  applied  for  in  large  numbers. 


CONVENTION  OF  CANADIAN  LIFE  UNDERWRITERS. 

A  Good  Programme  Arranged — Many  Interesting  Papers  Read — 
Encouraging  Outlook  for  Association  Work. 

The  Life  Underwriters  Association  of  Canada  met  in  convention  at 
Quebec  on  September  16,  and  will  remain  in  session  to-day.  The  pro¬ 
gramme  of  the  convention  was  printed  in  a  recent  issue  of  The  Spec¬ 
tator.  Addresses  of  welcome  were  made  by  Hon.  Sir  George  Garneau, 
mayor  of  Quebec,  and  J.  B.  Morissette,  president  of  the  Quebec  associa¬ 
tion.  President  H.  C.  Cox,  in  his  address  to  the  convention,  spoke  of 
the  campign  carried  on  in  Canada  and  the  United  States  in  the  interest 
of  life  insurance  men  and  against  obnoxious  legislation.  The  president 
expressed  the  opinion  that  the  effect  of  this  campaign  upon  the  situation 
in  Canada  should  be  rather  for  good  than  otherwise,  since  it  indicates 
the  tendency  of  the  large  body  of  public  opinion,  strengthened  by  the 
experience  of  the  past  two  years,  towards  a  lessening  of  restrictive 
measures,  and  we  are,  to  this  extent,  under  obligation  to  our  brothers 
of  the  National  Association,  to  whose  unremitting  effort  is  due  whatever 
progress  has  been  made.  The  association  has  been  doing  a  good  work 
and  a  realization  of  the  possibilities  of  association  has  manifested  itself 
among  the  members.  While  Canadian  life  underwriters  are  fortunate  in 
that  the  baleful  influences  of  rebating  are  not  so  prevalent  among  them 
as  in  some  other  sections.  President  Cox  urged  that  the  association 
take  a  firm  stand  against  the  evil.  He  spoke  of  the  success  which  the 
“Membership”  and  “Essay”  competitions  had  met,  and  is  hopeful  that 
another  year  a  much  keener  interest  will  be  taken  in  this  competition 
upon  a  realization  of  the  avenues  opened  by  it  for  research  and  original 
thought  upon  subjects  intimately  connected  with  the  life  insurance 
work.  President  Cox  concluded  his  address  with  a  reference  to  the  transi¬ 
tory  period  through  which  life  insurance  has  passed  during  the  past  two 
years;  of  the  very  important  part  the  agent  plays  in  the  sphere  of  life 
insurance,  and  of  the  limitless  field,  of  which  no  man  may  see  the 
horizon. 

Among  the  addresses  on  the  programme  are  “The  Necessity  for,  and 
the  Duties  of,  the  Actuary,”  by  P.  C.  H.  Papps,  A.  I.  A.,  F.  A.  F.,  actuary 
of  the  Mutual  Benefit  Life  of  Newark,  N.  J. ;  “The  Relation  of  the  Agent, 
the  Medical  Examiner  and  the  Medical  Department  of  a  Company,”  by 
L.  Goldman,  A.  I.  A.,  F.  S.  S.,  managing  director  of  the  North  American 
Life  of  Toronto;  “Industrial  Insurance,”  by  D.  G.  C.  Sinclair,  superin¬ 
tendent  of  the  Metropolitan  Life  at  Quebec. 

Among  the  five-minute  papers  was  one  by  F.  J.  Parkes  of  Sherbrooke, 
Que.,  on  “The  Science  of  Approach.”  M.  Monaghan  of  Quebec  spoke  on 
“The  Policyholder  and  his  Rights,”  in  part  as  follows: 

The  policyholders  in  Canada  to-day  insured  in  the  legal  reserve  com¬ 
panies  number  about  one-half  million.  They  are  the  centripetal  force 
about  which  directors,  officers  and  agents  revolve.  In  the  not  distant 
past  these  policyholders  were,  as  far  as  the  management  was  con¬ 
cerned,  to  a  certain  extent  at  least,  a  negative  quantity;  uitlander  in 
their  own  country,  nay,  in  their  own  society.  The  Royal  Commission 
has  performed  for  all  present  and  prospective  policyholders  of  Canada 
an  eminent  service,  the  extent  and  magnitude  of  which  it  is  difficult  to 
estimate.  No  better  investment  of  $100,000  was  ever  made  by  any  Parlia¬ 
ment  of  Canada  than  that  expended  on  the  Insurance  Commission.  They 
exposed  to  the  naked  eye  the  wrongs,  the  dangers  and  the  defects  in 
the  companies.  *  *  * 

The  panacea  of  all  the  ills  they  exposed  in  their  investigation  was, 
they  stated,  to  be  found  in  the  better  representation  of  the  policyholders 
in  the  boards  of  directors.  None  will  dispute  in  theory  the  policyholders’ 
right  to  exercise  a  paramount  influence  in  the  management  of  the  com¬ 
pany,  but  the  methods  recommended  by  the  Commission,  if  carried  out 
in  practice,  would  be  fatal  to  the  best  interests  of  the  insured.  They 
recommended,  for  instance,  the  practice  of  universal  suffrage,  if  I  may 
use  the  expression,  restricting  it  to  the  insuring  world;  but  if  universal 
suffrage  has  been  the  bane  of  good  municipal  government,  how  much 
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more  deleterious  would  it  not  be  for  the  government  of  a  life  insurance 
company? 

E.  E.  Boreham’s  article  on  “Competition — its  Effect  upon  the  Agent, 
brought  out  this  thought: 

There  are  two  kinds  of  life  insurance  agents — the  still-hunter  and  the 
fighter,  and  of  the  two,  I  prefer  the  former,  for  he  gets  his  business 
auietly  closed,  and  is  away  with  it  before  the  other  agents  know  any¬ 
thing  about  it.  The  fighter  stirs  up  all  the  agents  for  miles  around,  and 
not  only  runs  the  risk  of  losing  his  case  to  a  more  successful  rival,  but 
most  certainly  brings  about  delay  in  the  closing  of  the  business,  and 
every  insurance  man  knows  that  delays  are  dangerous.  I  believe  in 
getting  there  first,  and  thus  avoiding  competition,  but  I  also  realize 
full  well  that  this  is  not  always  possible,  and  therefore  competition  is 
a  condition  that  will  be  met  with  and  every  agent  must  prepare  for  it. 
Competition  is  described  as: 

“The  act  of  seeking  or  endeavoring  to  gain  what  another  is  endeavoi- 
ing  to  gain  at  the  same  time.”  “A  trial  of  skill  proposed  as  a  test  of 
superiority  or  comparative  fitness.”  Competition  inspires  energy,  initi¬ 
ative,  resourcefulness,  knowledge,  confidence,  power.  Energy  is  essen¬ 
tially  a  part  of  competition,  for  what  man  enters  into  the  race  and 
hopes  to  win  without  exerting  his  energies? 

Initiative — for  he  must  be  sure  his  statements  are  interesting  and 
original  ones,  so  as  to  arrest  and  hold  the  attention  of  his  hearer.  Re¬ 
sourcefulness— to  bring  about  the  much-desired  interview  at  the  most 
opportune  time,  and  to  present  his  case  in  the  most  attractive  way. 
Knowledge— of  his  company,  its  past  and  present  history,  its  differen 
plans  of  insurance  and  the  conditions  of  every  contract,  and,  also,  what 
is  perhaps  more  important,  that  knowledge  of  human  nature  that  is  of 
such  help  in  the  life  of  a  salesman.  Confidence— both  in  the  company  he 
represents  and  in  himself,  so  that  he  imparts  a  feeling  of  confidence  to 
the  man  he  is  addressing  and  makes  him  feel  that  he  is  deallnf  wlt^ 
one  who  thoroughly  believes  in  what  he  is  trying  to  sell.  And, 
the  power— the  mental  power— to  bring  the  business  to  a  close  at  the 
psychological  moment  and  get  the  signature  and  the  cheque  for  the 
first  year’s  premium.  I  believe  that  competition  brings  out  all  these 
qualities  in  a  man,  and  therefore  makes  him  better  able  to  deal  with 

cases  that  are  not  in  competition. 

*  *  *  *  * 

Therefore  I  would  say  encourage  competition,  competition  with  your 
prospect  and  with  yourself,  for  it  must  of  necessity  broaden  your  mind, 
enlarge  your  powers  and  make  you  better  fitted  for  the  noble  and  glo 
rious  calling  of  a  good,  honest,  hustling  life  insurance  agent. 

E.  R.  Machum  of  St.  John,  N.  B.,  read  a  good  paper  on  “Possibilities 
of  Development  in  the  Agent,”  in  which  he  emphasized  the  importance 
of  knowledge,  concentration,  pluck  and  work.  W.  J.  Marquand  of 
Halifax,  in  his  paper  on  “Life  Insurance  Success— What  Constitutes  it,” 
said  in  part: 

What  constitutes  success  in  life  insurance?  T^is  is  about  as  comp  ex 
a  question  as  that  of  what  constitutes  the  ideal  husband  and  wife  Bu 
all  questions  have  an  answer.  Broadly  stated,  success  depends  upon  in¬ 
tegrity  in  the  first  place,  natural  adaptability,  technical  education,  pa 
tlence!’  tact  and  judgment,  and  last,  but  not  least  persistency  and 
uerseverance.  This  is  a  good  deal  to  expect  m  one  man,  but  they  aie 
all  necessary  and  should  be  cultivated.  So  will  a  man’s  success  and  rise 

I t^has ^een^the  practice  for  persons  who  have  failed  in  other  pursuits 
to  turn  to  Ufe  insurance  work  as  a  sort  of  makeshift  while  awaiting 
Micawber-like,  for  “something  to  turn  up,”  but  like  Goldsmith  s  man 
“who  came  to  scoff  and  remained  to  pray,”  many  have  fount life  s 
work  where  self-directed  efforts  failed  to  discover  it;  and  while  this  is 
true  it  should  be,  as  no  doubt  it  is,  the  exception. 

Success  in  writing  good  business  for  his  company  means  success  f 
the  solicitor  also,  who.  by  developing  those  qualities  necessary  to  secure 
good  business,  naturally  becomes  interested  in  the  yarious  phas es  of 
human  nature,  and  he  is  daily  undergoing  a  course  of  technical  training 
S  prepares  him  for  the  more  responsible  duties  of  supervision  direc¬ 
tion  and  management.  This  is  the  educative  part,  and  as  we  learn  so 
shall  we  succeed.  Natural  adaptability,  technical  education  and  in¬ 
tegrity  therefore,  are  the  three  great  essentials,  and  cannot  fail  to 
make  ^for  the  abundant  and  pronounced  Success  of  the  man  with  these 
nualifications  who  adopts  life  insurance  as  his  life  s  -work. 

Q  As  the  success  of  the  company  depends  upon  its  { 

highly  important  that  the  latter  bring  to  their  work  the  best  that  is  in 
themYandPI  cannot  conclude  more  appropriately  than  by  quoting  Pope  s 
line?'  which  are  peculiarly  applicable  to  the  life  insurance  agent: 

“Know,  then,  thyself;  presume  not  God  to  scan; 

The  proper  study  of  mankind,  is  man.” 

N.  H.  Bastedo  of  Toronto  read  a  paper  on  “Our  Opportunities,  in 
which  he  said: 

After  thinking  the  matter  over  carefully  and  from  my  own  experience, 
I  have  come  to  the  conclusion  that  a  successful  life  insurance  solicitor 
from  a  financial  point  of  view,  will  do  far  better  than  any  other  class 
of  salesman  For  instance,  the  ordinary  commercial  traveler  receives 
grom  $1000  to  $2000  per  year,  and  a  few  of  the  best  men  receive  as  muc 
fs  $3000,  but  there  is  no  possibility  of  increasing  this  income 3  or '  ™a^n| 

it  permanent.  The  great  advantage  m  our  profession  is,  that  we  are  able 
toPbuild  up  year  by  year  an  ever-increasing  renewal  income,  so  that  in 
our  advanced  years,  should  we  be  unable  to  secure  business  ourselves, 
we  will  probably  have  a  renewal  income  sufficiently  large  to  not  on  y 
ruDDort  our  families,  but  also  to  pay  a  younger  man  a  substantial 
salary  to  ?ake  our  place  in  the  field,  which  is  only  fair  to  ourselves  and 

the  company.  Another  great  opportunity  we  a11  $10P0°000  Ind 

of  running  across  a  large  risk  now  and  again,  say  $50,000  or  *100’0Ud' 

nil  l-rmw  the  first  year’s  commission  on  such  an  amount  makes 
TJevy  subltanTial  nest  egg!  to  say  nothing  of  the  renewals  to  follow. 
And  gentlemen  with  this  great  and  growing  country  of  Canada  at  our 
backs  and  our ’merchants  and  manufacturers  becoming  more  wealthy 


every  day,  we  can  all  look  forward  to  securing  a  number  of  large  policies 
in  the  days  to  come. 


In  concluding  his  paper  on  “The  Obligation  of  the  Agent  to  the  I10- 
fession,”  J.  O.  McCarthy  of  Toronto  said: 

Let  us  realize,  gentlemen,  that  our  competitors  are  men,  let  us  jn,r0" 
duce  into  our  work  only  men  of  character  and  intelligence,  then  to  u. 
treat  the  business  fairly;  let  us  treat  one  another  fairly;  let  us  re 
newcomers  as  gentlemen  should  be  treated.  Then  let  the  com  pa 
give  care  and  attention,  that  those  in  their  employ  and  coming  in  <s 
well  as  the  public  may  regard  the  whole  institution  of  life  insurance  1 
its  broad  and  humane  sense.  Then  will  men  in  the  great  gulf  strean 
life  insurance  realize  that  they  are  in  a  profession  among  professional 
men  and  the  fulfillment  of  their  admitted  obligation  may  be  safely 
to  the  Creator’s  gift  of  a  conscious  manhood  and  the  exceptional  in  - 
vidual  who  will  not  respond  will  be  tossed  about  and  washed  aside  as 
driftwood  upon  the  great  current  of  life. 
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FRATERNAL  LIFE  INSURANCE  LAW  CHART. 

Analysis  of  State  and  Territorial  Laws  Pertaining  to  Fraternal 

Beneficial  Societies. 

Lee  W.  Squier  of  Philadelphia,  chairman  of  the  committee  on  juris¬ 
prudence  of  the  Associated  Fraternities  of  America,  has  brought  up  to 
date  the  very  valuable  compilation  in  chart  form  of  State  and  Terri¬ 
torial  laws  pertaining  to  fraternal  beneficial  societies.  Eighteen  columns 
are  given  in  the  chart  covering  the  following  topics:  benefits  permitted, 
withdrawal  equities;  beneficiaries  outside  of  immediate  family;  require¬ 
ments  for  admission  and  fee;  requirements  as  to  minimum  rates  and 
reserve;  final  date  for  filing  report  and  fee;  annual  license  required  and 
fee;  examination  by  Department  and  cost;  taxation;  Departmental  rul¬ 
ings  receivable;  provisions  for  incorporation;  service  of  process  return¬ 
able  and  year  of  enactment.  The  chart  is  so  arranged  that  every  item 
referred  to  above  may  be  promptly  discovered  in  any  particular  State. 

Mr.  Squier,  the  compiler,  is  particularly  well  qualified  for  the  labor 
involved  in  such  a  chart.  He  has  been  officially  connected  with  the  fra¬ 
ternal  insurance  movement  for  some  sixteen  years,  -was  one  of  the 
founders  of  the  Associated  Fraternities  of  America,  has  served  as  presi¬ 
dent  of  that  body,  and  for  six  years  has  been  chairman  of  the  com¬ 
mittee  on  jurisprudence  and  legislation.  Officers  and  others  identified 
with  fraternal  societies  may  therefore  use  this  chart  with  full  confi¬ 
dence  in  its  accuracy. 

“Analysis  of  State  and  Territorial  Laws  Pertaining  to  Fraternal  Bene¬ 
ficial  Societies”  is  handsomely  printed  on  a  sheet  capable  of  being  hung 
conveniently  on  a  wall  and  sells  at  $2  per  copy.  All  orders  should  be 
addressed  to  The  Spectator  Company,  sole  selling  agents,  135  William 
street,  New  York. 


Dividends  in  1907. 

Bearing  in  mind  that  the  competition  between  companies  nowadays 
centers  largely  on  the  comparison  of  net  costs,  which  net  costs  depend 
on  the  dividend  returns,  a  handbook  showing  the  latest  dividends  paid, 
giving  the  information  as  to  net  cost  in  a  comparative  form,  and  em¬ 
bracing  all  the  important  companies,  is  an  indispensable  part  of  the 
equipment  of  an  up-to-date  agent.  A  publication  that  fully  meets  this 
want  is  “Annual  and  Deferred  Dividends,  1908,”  issued  by  The  Spec¬ 
tator  Company  of  135  William  street,  New  York.  The  price  is  $1.50  m 
red  leather.  To  facilitate  fair  comparison,  a  statement  of  the  reserve 
basis  employed  by  the  companies  is  given  in  each  case,  and,  what  is  very 
important,  directions  are  given  as  to  how  to  use  figures  contained  in 
the  book  and  how  not  to  use  them.  The  fieldman  who  conscientiously 
interprets  the  figures  given  in  the  light  of  the  explanation  which  pre¬ 
cedes  them,  will  find  them  a  valuable  aid  in  the  pursuit  of  his  canvass. 
Life  Insurance  Independent. 

This  publication  also  gives  for  a  large  number  of  companies  the  annual 
dividends  being  paid  in  1908,  besides  those  of  1907.  It  is  the  most  com¬ 
prehensive  work  on  the  subject  yet  published.— [The  Editor.] 


-President  Paul  Morton  of  the  Equitable  Life  was  recently  a  visitor  m  Port¬ 
land  Maine,  where  he  was  the  guest  of  Franklin  H.  Hazelton,  Maine  manager  of 
the  company.  Mr.  Morton  was  royally  entertained,  and  time  was  foundJ° 
numerous  addresses  by  members  of  Mr.  Hazelton’s  staff  and  by  Secretary  1 
iam  Alexander  of  the  Equitable  Life. 

—The  Associated  Fraternities  of  America  will  hold  its  next  annual  convention 
at  Omaha.  At  the  meeting  held  in  Chicago  this  month  the  association  elected 
the  following  officers:  President,  J.  C.  Root,  Omaha;  vice-president  E.  W. 
Donovan,  Detroit;  secretary  and  treasurer,  Capt.  C.  H.  Robinson,  Washington, 
D  C  •  executive  committee,  the  above  officers  and  Frank  P.  Tyler,  New  Haven, 
?onn  Robert  Rexdale,  Rock  Island,  Ill.,  and  Past  President  Thomas  Han¬ 
ley  of  Des  Moines.  President  Root  is  sovereign  commander  of  the  Modern 
Woodmen  of  the  World. 
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INDUSTRIAL  INSURANCE 


New  Form  for  Savings  Banks. 

Objections  have  been  made  to  the  life  and  annuity  contract  issued 
under  the  savings  bank  insurance  law  of  Massachusetts,  which  pro¬ 
vides  that  in  case  of  the  death  of  a  policyholder  on  attaining  age  sixty- 
five,  and  after  receiving  the  first  annuity  payment  of  $100,  no  further 
payment  would  be  made,  while  if  the  policyholder  had  died  the  year 
previous  the  beneficiary  would  have  received  $500.  To  offset  these  ob¬ 
jections  Actuary  Hunter  of  the  Massachusetts  Insurance  Department  has 
prepared  a  new  form  of  policy,  under  which  the  beneficiary  will  receive 
$500  in  any  case,  and  a  slight  increase  has  been  made  in  the  rate  to 
cover  the  additional  benefits. 


— R.  D.  Schaefer,  formerly  superintendent  of  the  Metropolitan  at  Hart¬ 
ford,  has  been  offered  an  assistancy  in  his  old  district,  Morrisania,  New 
York. 

— As  business  conditions  improve,  follow  up  more  closely  the  lapses. 
With  re-employment  comes  a  desire  to  replace  the  discontinued  in¬ 
surance. 

—James  Griffith,  independent  assistant  superintendent  of  the  Metro¬ 
politan  in  Sioux  City,  Iowa,  has  been  promoted  to  a  district  in  San 
Francisco. 

— Agent  W.  I.  Jones,  of  the  Life  Insurance  Company  of  Virginia,  at 
Petersburg,  has  been  appointed  assistant,  succeeding  Assistant  Schoen- 
thall,  resigned  on  account  of  ill  health. 

— R.  O.  Dunkum  has  been  promoted  to  the  superintendency  of  the 
Hartford  (Conn.)  district  of  the  Metropolitan.  Mr.  Dunkum  was  agent 
and  assistant  in  East  Liberty,  Pa.,  and  made  a  good  record  there. 

—Superintendent  James  S.  Holmes  of  the  Germantown  (Philadelphia) 
branch  of  the  Metropolitan  recently  gave  his  men  a  very  enjoyable  out¬ 
ing  at  Collegeville,  where  the  day  was  spent  in  games  and  general 
festivities. 

—The  Colonial  announces  the  following  field  changes:  Claude  G.  Ot- 
well  has  been  appointed  manager  at  Middletown;  Charles  M.  Ramp,  as¬ 
sistant  at  Harrisburg,  has  been  appointed  manager  at  Lancaster,  and 
George  Salinger  appointed  assistant  manager  at  Harrisburg. 

— It  is  said  that  the  people  of  the  United  States  expend  about  $15,- 
000,000,000  annually;  of  this,  $533,077,447  was  paid  to  old  line  companies 
for  life  insurance  in  1907,  showing  that  of  the  total  amount  of  money 
expended  a  very  small  portion  goes  for  insurance,  and  therefore  the 
field  is  still  broad  and  fertile. 

— “Haste  is  not  the  shortest  road  to  independent  thrift,  any  more  than 
greed  is  akin  to  a  square  deal.  The  young  man  who  judiciously  invests 
in  sound  life  insurance  not  only  buys  immunity  from  doubt  about  the 
security  of  his  investment,  but  also  gives  evidence  of  that  prudent  fore¬ 
thought  that  makes  him  a  safe  man  to  trust.” 

— Assistant  C.  W.  Kolb,  of  Muncy  (Williamsport  district),  of  the  Pru¬ 
dential,  has  been  promoted  to  the  superintendency  of  a  new  district  of 
division  K  at  Lancaster.  Lancaster  was  recently  an  assistancy  in  the 
York  district.  Mr.  Kolb  has  been  with  the  company  since  1897  and  has 
made  an  excellent  record.  His  promotion  has  been  well  earned. 

— At  a  meeting  of  the  Williamsburgh  staff  of  the  Colonial,  held  Sep¬ 
tember  4,  Assistants  Cole,  Doran  and  Murphy,  respectively,  challenged 
Assistants  Goetz,  Strunk  and  Miller  for  increase  from  the  writings  of 
September  7,  14,  21  and  28,  and  for  ordinary  placed  from  September  4  to 
October  17.  Individually,  Assistant  Miller  challenges  any  assistant  in 
the  service,  “best  two  out  of  three,”  for  any  period  up  to  the  year  end. 

— F.  H.  Hazleton  of  Portland,  Maine,  presents  the  following  argument 
in  favor  of  frequent  and  persistent  canvassing:  “Once  there  was  a  girl 
who  had  twro  suitors;  one  called  once  a  week  and  the  other  once  a  month. 
The  weekly  caller  married  the  girl  before  his  monthly  rival  had  fairly 
gotten  under  way.  The  moral  of  this  story  is,  that  the  frequent  caller 
gets  what  he  is  after — whether  it  be  insurance  applications  or  the  mar¬ 
riage  certificate.” 

—It  very  often  happens  that  the  payment  of  a  claim  is  the  only  thing 
which  will  bring  a  person  to  a  realization  of  the  fact  that  insurance  com¬ 
panies  exist  to  pay  claims  as  well  as  to  collect  premiums.  This  point  is 
well  illustrated  by  the  following  extract  from  a  letter  received  from  a 
satisfied  claimant:  “Your  promptness  has  strengthened  our  confidence 
in  the  company  so  much  that  we  have  increased  our  policies  and  also 
secured  a  new  candidate,  who  before  this  has  had  no  faith  in  insurance.” 
One  of  the  most  successful  life  agents  used  to  clinch  his  argument 


by  saying:  “I  want  to  sell  you  a  piece  of  property  that  won’t  burn  up 
or  blow  away,  on  which  you  don’t  have  to  pay  taxes  or  insurance,  that 
costs  nothing  for  repairs,  and  never  depreciates  in  value.”  Then  he 
would  appeal  to  the  prospect’s  pride  and  love  of  family  by  asking  him 
if  he  knew  a  certain  prominent  man  in  town.  “Do  you  love  your  wife 
and  children  as  much  as  he  does?  Well,  he  carries  $50,000  in  our  com¬ 
pany  for  their  protection.” 

— The  man  who  does  not  insure  his  life  is  not  a  model  citizen,  because 
he  takes  the  risk  of  leaving  his  family  to  be  a  charge  upon  the  State — 
he  refuses  to  unite  with  other  men  in  a  perfectly  feasible  method  of 
preventing  it.  He  is  not  a  model  husband,  because  he  is  not  doing  all 
he  can  to  love,  cherish  and  protect  the  one  woman  who  gave  up  her 
liberty  for  his  sake,  accepting  the  lot  which  comes  to  her  as  his  wife  and 
mother  of  his  children.  He  is  not  a  model  father,  because  he  is  not 
doing  his  best  to  make  sure  of  the  support,  education  and  social  position 
of  his  children.  He  is  risking  their  future  upon  his  chance  of  living 
until  they  are  grown;  if  he  dies  prematurely  they  will  be  the  losers  of 
what  he  might  have  secured  to  them  by  life  insurance. — Buffalo  Union- 
Times. 


FIRE  INSURANCE  TOPICS 


NEW  YORK  SURVEYS. 

1  he  Exchange  at  its  last  meeting  voted  to  make  a  special  order  of 
the  day  at  the  regular  October  session,  to  be  held  on  the  14th,  for  the 
consideration  of  the  petition  of  the  brokers  for  the  restoration  of  the 
old  rate  of  brokerage  which  prevailed  prior  to  July,  1906.  This  means 
fifteen  per  cent  on  risks  below  Fourteenth  street.  The  petition  was 
referred  last  June  to  the  rate  committee,  who  reported  it  back  to  the 
Exchange  last  week  without  recommendation,  with  the  suggestion  that 
the  subject  of  commissions  is  not  within  the  legitimate  province  of  the 
rate  committee.  The  truth  is  that  the  companies  have  been  afraid  to 
come  to  an  open  vote  on  this  question,  and  the  original  reference  was 
only  a  contrivance  to  avoid  either  positive  or  negative  action.  The 
vote  to  consider  it  next  month  is  only  one  step  nearer  a  conclusion, 
although  we  are  informed  there  is  no  likelihood  of  an  acceptance 
of  the  brokers’  proposal  now. 

The  Pittsburg  Underwriters  made  an  ineffective  effort  last  week  to 
secure  recognition  from  the  Exchange,  so  as  to  enable  the  combina¬ 
tion  to  appoint  an  agent  in  this  city.  This  appeal  was  again  voted 
down.  The  refusal  is  based  on  the  restriction  in  the  agreement  that 
members  may  not  maintain  more  than  one  office.  The  five  Pitts¬ 
burg  companies  composing'  the  “underwriters”  are  already  (with  one 
exception)  represented  by  individual  agents,  and  the  rule  of  the 
Exchange  has  been  reaffirmed  by  the  latest  refusal.  The  same  course 
has  been  followed  in  the  case  of  the  Philadelphia  underwriters,  the 
F.nglish-American  underwriters,  under  similar  conditions.  On  this 
appeal  the  prospective  agent  of  the  Pittsburg  combination  assailed  the 
dual  representation  of  several  English  companies  and  also  of  the 
German-American,  as  well  as  the  course  of  the  Munich  and  other 
reinsurance  companies,  which  it  was  said  were  practically  in  violation 
of  the  rules ;  but  the  Exchange  was  obdurate. 

Referring  to  the  Pease  &  Elliman  controversy,  in  which  the  North 
British  and  London  are  interested,  we  are  informed  the  arbitration 
committee  at  a  recent  meeting  refused  to  change  its  decision  that  the 
proposed  branch  office  was  not  allowable.  The  next  step  will  probably 
be  an  appeal  to  the  Exchange. 

The  German  Alliance  and  the  Pelican  both  stand  by  their  appoint¬ 
ment  of  William  Sohmer  as  city  agent,  notwithstanding  the  refusal 
of  the  executive  committee  of  the  Exchange  to  endorse  the  appoint¬ 
ment,  so  as  to  qualify  Mr.  Sohmer  to  become  a  member  in  regular 
standing.  The  question  hinges  on  the  right  of  this  party  to  act  as  a 
branch  manager  and  also  chief  agent  in  the  same  office.  The  rule 
in  Brooklyn  permits  a  head  office  agent  to  be  also  a  branch  agent,  but 
it  is  denied  that  that  rule  applies  to  New  York. 

It  is  understood  that  Abraham  &  Straus  are  now  engaged  in  settling 
with  their  customers  for  losses  on  furs  held  in  storage.  The  terms 
are  private  between  the  firm  and  the  owners,  but  it  is  somewhat 
curious  some  inquiries  are  heard  by  underwriters  relative  to  the 
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amounts  allowed  by  the  adjusters  on  particular  garments.  This 
inquiry  cannot  be  accurately  answered  in  detail,  but  in  general  it  is 
stated  the  answer  should  be  “whatever  was  claimed  by  Abraham  & 
Straus.”  The  firm  will  be  fortunate  if  they  escape  controversy,  and 
already  their  neighbors  insist  they  found  it  far  easier  to  settle  with 
the  underwriters  than  with  their  female  patrons. 

It  is  noticeable  that  among  the  offers  of  surplus  insurance  in  this 
market  lately  there  is  an  increase  in  the  offers  on  furriers  stocks  in 
ether  cities,  from  which  it  is  inferred  fur  storage  risks  are  less  popu¬ 
lar  than  prior  to  the  Brooklyn  experience. 

The  amendment  to  the  Exchange  agreement  to  permit  Brooklyn 
branch  offices  to  write  permitted  risks  everywhere  in  the  city,  as  is 
allowed  in  this  city,  was  adopted  unanimously  at  the  last  meeting, 
and  the  Brooklyn  branch  offices  are  happy  once  more.  But  the  sus¬ 
picions  of  the  downtown  regular  agents  in  Brooklyn  that  the  rates 
are  cut  and  excessive  commissions  paid  are  still  rife.  .  How  it  is  done 
without  knowledge  of  the  companies  is  one  of  the  hidden  mysteries. 

A  query  was  sent  out  last  week  relative  to  lines  written  by  com¬ 
panies  on  contents  of  the  Hotel  Astor.  The  object  is  only  suspected, 
but  as  the  line  is  considerable,  it  is  probable  many  companies  will 
answer  in  the  affirmative. 

A  prominent  fire  office  was  startled  last  Friday  by  the  return  of  a 
check  signed  by  a  broker  for  a  four-figure  sum,  which  was  returned 
by  the  bank  marked  N.  G.  The  broker  explained  that  at  the  moment 
of  the  return  the  account  was  actually  good,  and  the  check  had  been 
thrown  out  without  notice  to  the  drawer.  The  bank  claimed  that  the 
only  balance  they  had  to  deal  with  was  the  credit  on  the  opening  of 
the  bank,  and  not  deposit  made  two  hours  later.  The  matter  was 
happily  arranged  without  a  scandal,  but  it  leaked  out  by  reason  of 
an  excited  discussion  behind  the  company’s  counter  in  the  presence 
of  brokers’  assistants— omnipresent  placers— who  hear  every  rumor, 
and  generally  circulate  them  with  additions. 

It  is  reported  a  movement  is  on  foot  to  effect  a  change  in  an 
important  department  of  the  New  York  Board  by  retiring  the  head 
official  on  an  annual  pension. 

Ward  &  Crawford  have  been  given  the  New  York  city  agency  of 
the  Ben  Franklin,  succeeding  Edward  Cluff. 

Edward  R.  Burgess,  formerly  with  the  Hanover,  and  recently  of 
Burgess  &  Thrall,  has  connected  himself  with  the  office  of  Newman  & 
MacBain. 

General  Manager  E.  Roger  Owen,  of  the  Commercial  Union  and 
the  Palatine  of  London,  arrived  in  this  city  last  week  on  the 
“Lusitania.” 

It  is  announced  that  Edward  E.  Hall  of  45  Cedar  street  will  have 
the  general  agency  of  the  Peoples  National  of  Philadelphia. 

The  Underwriters  Association  of  New  York  State  will  celebrate 
its  twenty-fifth  anniversary  with  a  banquet  in  this  city  on  Novem¬ 
ber  10. 

In  the  tabulation  of  fire  insurance  premiums  received  in  New  York 
city  in  the  first  six  months  of  1908,  recently  published,  the  amount  of 
$20,925  received  by  the  Prussian  National  from  January  to  April  was 
omitted,  the  agents  having  reported  same. 

The  old  joke  about  writing  a  dwelling  policy  “with  privilege  to 
complete”  on  a  hole  in  the  ground,  finds  a  counterpart  in  a  raid  by  the 
branch  agents  on  125th  street  for  a  line  on  a  new  business  block,  foi 
which  an  excavation  is  the  only  visible  sign. 

One  of  the  latest  developments  of  the  fires  in  New  Orleans  is  the 
appearance  of  a  reinsurance  form  to  cover  excess  losses  by  single  fires 
in  that  city  of  over  $2500.  The  form  stipulates  that  the  total  habihty 
of  the  reinsured  company  shall  not  exceed  $1,000,000.  and  no  liability 
occurs  until  a  loss  of  $2500  has  been  paid.  The  policy  is  limited  to 
the  whole  of  New  Orleans. 


BOSTON  AND  VICINITY. 


Two  prominent 
during  the  past  w 
associated  with  the 


and  highly  respected  insurance  men  have  died 
eek,  William  H.  Norris,  for  the  past  two  years 
office  of  Dewick  &  Flanders,  who  had  been  in  the 


business  forty-five  years,  and  P.  E.  Eddy,  who  conducted  business  at 
40  Kilby  street.  Mr.  Eddy  was  seventy-eight  years  old. 

The  California  of  San  Francisco  has  applied  for  admission  to 
Massachusetts. 


CHICAGO  AND  THE  WEST. 

Crossed  electric  wires  are  supposed  to  have  caused  the  fire  in 
Armour  &  Co.’s  wool  house  at  the  stock  yards  in  Chicago  on  Septem¬ 
ber  6.  The  fire  communicated  to  the  fertilizing  plant  of  Armour  & 
Co.  in  the  same  block.  The  loss  will  be  heavy ;  $200,000  insurance  is 
involved,  $30,000  of  which,  covering  stock  in  the  wool  house,  is  in 
London  Lloyds.  The  line  was  controlled  by  Fred  S.  James  &  Co. 
Since  the  occurrence  of  this  fire  the  placers  for  Fred  S.  James  &  Co. 
have  been  on  the  street  covering  insurance  on  some  of  the  Armour 
risks  at  the  yards  on  which  no  insurance  has  been  carried. 

W.  S.  Moran,  special  agent  of  the  Commonwealth  of  Iowa,  has 
resigned. 

The  Western  Union  has  admitted  the  Sovereign  of  Canada  to 
membership. 

Beginning  with  September  9,  A.  Loeb  &  Sons  of  Chicago  were 
given  the  sole  agency  for  Cook  county  of  the  Southern  of  New 
Orleans.  Loeb  &  Sons  will  report  direct  to  New  York. 

Edwin  C.  Lewis,  formerly  general  agent  of  the  Boylston  of  Boston 
at  Chicago,  recently  died  of  apoplexy  in  Washington,  D.  C.  Mr. 
Lewis  has  been  practically  out  of  the  insurance  business  for  the  last 
fifteen  years. 

During  the  past  week  a  story  has  been  going  the  rounds  of  La  Salle 
street  that  a  well-known  underwriter,  who  has  the  reputation  of 
doing  everything  in  a  systematic  manner,  wrote  a  letter  to  his  firm, 
from  St.  Paul,  whither  he  had  gone  to  attend  the  local  agents’  meet¬ 
ing,  requesting  them  to  look  at  his  calendar  and  ascertain  whether 
there  were  any  matters  requiring  urgent  attention.  On  referring 
to  the  calendar  it  was  found  that  he  had  made  a  memorandum  to 
get  his  hair  cut  on  a  certain  date.  Therefore,  the  firm  wired  him 
accordingly. 

The  fire-fighting  facilities  at  the  south  end  of  Oak  Park,  Ill.,  have 
recently  been  improved  by  the  addition  of  one  hose  cart  and  400  feet 
of  standard  hose;  also  arrangements  with  the  private  water  company 
to  give  from  60  to  80  pounds  pressure  on  application  by  telephone. 

Perry  Holmes,  for  a  number  of  years  head  examiner  in  the  West¬ 
ern  department  office  of  the  Continental  at  Chicago,  is  now  connected 
with  the  Western  Adjustment  and  Inspection  Company  in  Chicago. 

William  T.  Steward  of  Chicago  has  a  contract  with  Lloyds  of 
London  to  write  peanut  wagons  under  an  automobile  form  of  policy. 

Thomas  L.  Maitland,  recently  with  the  Washington  Fire  and 
Union  of  Buffalo,  has  resigned,  as  of  date  October  I,  at  which  time 
he  will  become  special  agent  for  the  Middle  Western  States  of  the 
Sovereign  Fire  of  Canada. 

M.  W.  Fugit  &  Co.  of  Chicago  are  writing  surplus  business  for 
the  Oklahoma  Fire  of  Muskogee. 

The  United  States  Fire  will  hereafter  write  surplus  business  in  the 
mountain  field  through  the  general  agency  of  Ferris-Conaway- 
Selvach  Company  at  Denver. 

The  Sovereign  of  Canada  contemplates  entering  Missouri. 

The  California  Fire  has  been  admitted  to  Missouri,  and  the  State 
placed  in  charge  of  General  Agent  Woessner  of  Chicago.  F.  D. 
Hirschberg  &  Co.  are  local  agents  for  St.  Louis. 

F.  M.  Fargo  has  been  appointed  superintendent  of  agents  for  the 
Washington  Fire,  central  department,  as  of  October  1.  Mr.  Fargo 
was  with  the  United  Firemens  for  the  past  thirteen  years.  He 
succeeds  T.  L.  Maitland. 

United  States  Manager  Charles  Lyman  Case  of  the  London  As¬ 
surance  has  arrived  home  on  the  “Oceanic. 

The  Pacific  Coast  Fire  of  Vancouver  has  appointed  C.  G.  Yates  of 
Chicago,  vice-president  of  the  Washington  Fire,  as  attorney  for  all 
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territory  in  the  United  States  east  of  the  Rocky  Mountains.  Mr. 
Yates  will  place  surplus  lines  in  the  company,  and  has  received  a 
broker’s  license  from  the  State  of  Illinois. 


THE  WEST. 


Western  Union  Meeting. 

Interest  in  the  opening  session  of  the  annual  meeting  of  The  Western 
Union,  recently  held  at  Frontenac,  N.  Y.,  centered  in  the  new  policy  of 
fire  insurance  companies  to  cultivate  closer  relations  with  the  public. 
A  comprehensive  outline  of  the  work  was  submitted  by  W.  N.  Johnson, 
of  the  Insurance  Company  of  North  America,  who  is  chairman  of  the 
committee  in  charge  of  the  new  bureau  of  education. 

No  action  was  taken  on  the  proposed  change  in  dwelling-house  forms, 
or  on  the  electrical  exemption  clause.  The  managers  having  jurisdic¬ 
tion  in  Kentucky  decided  to  establish  an  advisory  rating  bureau  in  No¬ 
vember  covering  the  entire  State,  with  the  exception  of  Louisville.  A 
single  proposition  submitted  for  a  five  per  cent  increase  in  commissions 
on  a  certain  class  was  defeated,  in  line  with  the  sentiment  against 
further  increase  in  expenses. 

Memorials  were  adopted  for  the  late  J.  S.  Belden  of  Chicago,  and 
Martin  Collins  of  St.  Louis. 

Joseph  H.  Lenehan,  of  Chicago,  Western  manager  of  the  Phenix  of 
Brooklyn,  was  elected  president  of  the  Western  Union;  J.  A.  Kelsey,  of 
New  York,  United  States  manager  of  the  Aachen  and  Munich,  was  made 
vice-president,  while  John  Marshall,  of  Chicago,  manager  of  the  Fire¬ 
man’s  Fund,  was  re-elected  secretary.  The  next  meeting  will  be  held  in 
has  ever  seen,  and  that  is  saying  much.  Senator  J.  L.  Bleakley  of  Ida 
Philadelphia  in  April. 


— The  Rhode  Island  Fire  has  entered  Minnesota. 

— The  St.  Louis  Fire  is  preparing  to  increase  its  capital  stock. 

— John  Andrews,  for  fifteen  years  chief  of  the  Cleveland  fire  department,  died 
last  week,  aged  sixty-three  years. 

Governor  Hanly  of  Indiana  has  called  an  extra  session  of  the  Indiana  Legis¬ 
lature  to  meet  in  Indianapolis  September  18. 

There  is  a  movement  on  foot  among  the  insurance  men  in  Oregon  to  have 
the  deposit  law  repealed  at  the  next  session  of  the  legislature. 

— W.  F.  Zent  has  resigned  as  manager  of  the  East  St.  Louis  compact  office, 
and  Fred  D.  Hess,  formerly  with  the  reoria  Inspection  Bureau,  succeeds  him. 

— C.  A.  Colvin,  who  now  has  the  mountain  field  for  the  Phenix  of  Brooklyn, 
will  take  Indiana  October  1,  succeeding  J.  Irving  Riddle,  deceased.  J.  W.  Bailey, 
assistant  secretary  of  the  Freeholders  of  Topeka,  will  succeed  Mr.  Colvin. 

Mrs.  Sarah  Luce  of  the  old  insurance  firm  of  Luce  &  Hitchcock,  at  Alpena, 
Mich.,  died  recently  at  the  age  of  eighty.  She  was  mother  of  C.  H.  and  T.  M. 
Luce,  the  former  Michigan  State  agent  of  the  Phoenix  of  Hartford,  and  the 
latter  of  the  sprinkler  department  of  the  National  Fire  of  Hartford. 

— The  annual  report  of  the  Chicago,  Milwaukee  and  St.  Paul  Railway  Com¬ 
pany  gives  the  operation  of  its  insurance  department  for  the  year.  The  details 
are:  Cash  on  hand  June  30,  1907,  $81,846;  premium  receipts  during  the  year, 
$161,192;  losses  paid,  $133,136;  cash  on  hand  June  30,  1908,  $33,383.  The  guaranty 
fund  June  30,  1908,  was  $1,712,475,  an  increase  of  $181,654  over  that  of  a  year  ago. 

— Newburger  &  McCormack,  room  303  Citizens  building,  real  estate  and  insur¬ 
ance,  is  the  style  of  a  new  Cleveland  (Ohio)  firm.  Mr.  Newburger  is  a  brother 
of  J.  M.  Newburger  of  Newburger  &  Co.,  Chicago,  and  Mr.  McCormack  has 
been  identified  with  the  real  estate  department  of  the  Citizens  Bank.  The  new 
firm  starts  out  with  the  Insurance  Company  of  the  State  of  Illinois,  and  is 
open  for  one  or  two  more  good  companies.  Newburger  &  McCormack  control  a 
good  line  of  preferred  business. 

— D.  O’S.  Mooney  &  Co.,  171  LaSalle  street,  Chicago,  on  another  page  adver¬ 
tise  surplus  insurance.  Mr.  Mooney  has  had  an  experience  of  twenty  years  in 
the  insurance  business,  filling  every  position  in  that  period.  His  last  connection 
was  as  fire  manager  of  the  Federal  Lloyds.  Now  that  he  has  embarked  on  his 
own  account  he  would  like  to  make  connection  with  two  good  companies  for 
strictly  surplus  lines.  He  handled  a  very  profitable  class  of  business  aggregating 
$100,000  per  annum  in  premiums  in  the  Federal  Lloyds. 


THE  SOUTH. 


— The  Jakor  of  Moscow  has  entered  Texas  for  reinsurance  only. 

— The  Southern  Home  of  Bartow,  Fla.,  has  resigned  membership  in  the 
South-Eastern  Underwriters  Association. 

— J.  A.  Parrish  of  Dallas,  Tex.,  has  been  appointed  special  agent  of  the  Georgia 
Home  for  Alabama,  Louisiana  and  Mississippi,  with  headquarters  at  Jackson, 
Miss. 

— F.  L.  Lockwood,  special  agent  for  the  North  River  and  Crum  &  Forster 
companies  at  Baltimore,  is  the  proud  father  of  twins,  a  boy  and  a  girl.  They 
came  as  a  birthday  present  on  August  17,  that  being  his  birthday  also.  The 
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mother  and  babies  are  in  perfect  health.  He  hopes  to  make  good  insurance 
timber  out  of  this  late  addition  to  the  fraternity. 

The  Aachen  and  Munich  Fire  and  the  Security  of  New  Haven  are  entering 
Virginia.  This  State  will  be  added  to  the  field  of  D.  B.  Harris,  manager  at 
Atlanta. 

—A.  A.  Willcox,  recently  connected  with  the  North  Carolina  Fire  of  High 
Point,  which  reinsured,  has  taken  a  position  as  manager  of  the  Homestead  Fire 
of  Franklin,  Va. 

— John  Elder  of  the  North  Carolina  Fire  has  been  appointed  North  Carolina 
special  agent  for  the  John  VV.  Gordon  general  agency  of  Richmond,  Va.,  with 
headquarters  at  High  Point. 

— Three  New  Orleans  business  men  have  been  indicted  by  the  Grand  Jury  on 
the  charge  of  arson  in  connection  with  the  fire  in  that  city  several  days  ago 
which  burned  over  three  city  blocks. 

— R.  B.  Dixon  has  been  elected  secretary  and  general  manager  of  the  Athens 
Mutual,  succeeding  A.  L.  Brooks,  who  recently  resigned  to  become  Georgia 
special  agent  in  the  Siebels  general  agency. 

— It  is  reported  that  a  number  of  lumber  mutuals  which  have  been  operating  in 
the  vicinity  of  Nashville,  Tenn.,  have  formed  a  general  agency  under  a  salaried 
superintendent  at  Memphis.  Among  those  in  the  plan  are  the  Lumber  Mutual 
of  Boston,  Lumbermens  Mutual  of  Mansfield  and  the  Indiana  Lumbermens 
Mutual  of  Indianapolis,  all  of  which  were  formerly  represented  in  Nashville  by 
A.  B.  Mason  &  Co. 

- — The  Boston  Insurance  Company  has  entered  the  Southwestern  field,  in¬ 
cluding  the  States  of  Arkansas,  Louisiana  and  Texas,  under  the  management  of 
Smith  &  Cochran.  The  addition  of  this  valuable  company  to  the  already  strong 
list  of  companies  represented  by  the  firm  named,  being  nine  in  number,  puts  the 
firm  in  still  better  condition  for  giving  facilities  to  their  agents  than  they  have 
enjoyed  heretofore.  The  companies  represented  are  as  follows:  Rochester  Ger¬ 
man,  Michigan  Commercial,  Mechanics  and  Traders,  Old  Colony,  Concordia 
Fire,  American  (Newark),  Agricultural,  National  Lumber,  and  the  Boston. 


MISCELLANEOUS  FIRE  NEWS. 


The  Sovereign  Fire  of  Canada. 

The  Sovereign  Fire  Assurance  Company  of  Canada,  Toronto,  has  ap¬ 
pointed  Starkweather  &  Shepley  of  Providence,  United  States  managers. 
The  Chicago  office  represents  the  company  for  Cook  county,  while  T.  L. 
Maitland,  on  October  1,  will  assume  the  position  of  superintendent  of 
agencies  for  the  West,  with  headquarters  at  Chicago.  The  company 
will  operate  as  a  member  of  The  Western  Union  in  the  States  of  Min¬ 
nesota,  Missouri  and  Illinois  in  the  West,  while  Starkweather  &  Shepley 
will  enter  it  in  more  of  the  Eastern  States.  Manager  Wilson  has  just 
been  in  Chicago  perfecting  his  Western  arrangements. 

The  Sovereign  Fire  now  has  a  capital  of  $600,000,  which  will  be  in¬ 
creased  to  $1,000,000  by  January  1,  the  additional  stock  now  being  sold 
by  E.  O.  Runyon,  who  was  in  at  the  birth  and  sold  the  original  shares. 


Foreign  Companies  Alarmed  Over  Conflagrations. 

Charles  Lyman  Case,  United  States  manager  of  the  London  Assurance, 
is  quoted  as  making  the  following  statement  on  the  eve  of  sailing 
from  Hamburg,  Germany,  for  the  United  States: 

European  insurance  companies  are  alarmed  over  the  increasing  frequency  of 
conflagrations  in  the  United  States.  As  soon  as  they  secured  a  little  money  the 
big  fires  in  San  Francisco,  Baltimore  and  Chelsea  broke  out.  America’s  fire 
roll  has  placed  a  heavy  balance  on  the  wrong  side  of  the  European  companies’ 
books.  The  premiums  they  do  get  are  barely  sufficient  to  cover  conservative 
profits  obtained  when  big  fires  are  less  frequent.  European  companies  continue 
to  operate  in  the  American  field  because  competition  over  here  is  so  close  that 
they  hunger  for  the  volume  of  premiums  coming  from  America.  The  companies 
are  hoping  that  new  building  laws,  better  fire  departments  and  the  use  of  the 
sprinkler  system  will  turn  the  American  situation  in  their  favor.  The  insistence 
of  Americans  in  putting  the  earthquake  clause  into  fire  insurance  policies  also 
alarms  European  underwriting  corporations.  They  consider  it  an  arbitrary  prac¬ 
tice  and  a  violation  of  the  principles  of  equity.  I  was  more  than  ever  impressed 
during  this  trip  to  Europe  of  the  superiority  of  European  building  construction. 
The  buildings  are  much  more  solidly  built.  Division  walls  to  prevent  fires  from 
spreading  are.  used  more  frequently  than  in  the  United  States.  Europe  is  far 
ahead  of  us  in  the  substantial  installation  of  electricity.  Americans  ought  to 
think  seriously  about  the  fact  that  any  one  of  their  big  cities  has  more  big  fires 
in  one  month  than  London,  Paris,  Berlin  and  Vienna  have  in  six  months. 


The  Insurance  Year  Book. 

The  Monthly  Bulletin  of  the  Home  Friendly  Society  of  Baltimore  has  the  fol¬ 
lowing  regarding  the  above  well-known  publication: 

The  thirty-sixth  annual  edition  of  The  Insurance  Year  Book  has  reached  our 
office,  and  we  find  it  more  complete  than  ever.  We  extend  to  its  publishers,  The 
Spectator  Company  of  New  York,  our  congratulations  on  being  able  to  present  so 
complete  and  valuable  a  work  so  early  in  the  year. 

The  Insurance  Year  Book  for  1908,  fire  and  marine  and  life  and  casualty 
volumes,  is  a  most  excellent  and  reliable  insurance  compilation,  and  is  always 
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valuable  to  this  Department,  being  of  constant  use  in  the  office.  W.  D.  V  andi- 
ver,  Superintendent  Insurance  Department  of  State  of  Missouri. 

The  Insurance  Year  Book  for  1908,  in  two  volumes,  life,  casualty  and  miscel¬ 
laneous  in  one,  and  fire  and  marine  in  the  other,  is  more  complete  than  ever 
before  and  of  untold  value  to  insurance  officials  everywhere.  I  congratulate  you 
upon  getting  out  such  an  excellent  publication. — Honorable  Frank  N.  Julian. 
Secretary  of  State  of  Alabama. 


— David  Hinckley,  special  agent  of  the  Continental,  has  been  transferred  to 
Eastern  Pennsylvania.  H.  A.  Miller  succeeds  Mr.  Hinckley  in  Western  Penn¬ 
sylvania. 

—At  a  recent  meeting  of  the  Board  of  Underwriters  of  the  Pacific  it  was  de¬ 
cided  to  restore  the  old  rates  in  Portland,  Ore.,  as  soon  as  the  electric  wiring 
complained  against  has  been  corrected. 

—Alfred  Stone  of  Providence,  R.  I.,  for  several  years  a  member  of  the  execu¬ 
tive  committee  of  the  National  Fire  Prevention  Association  as  the  representative 
of  the  American  Institute  of  Architects,  is  dead.  Mr.  Stone  contributed  much 
valuable  work  on  the  committee,  and  his  death  is  a  great  loss  to  underwriters. 


Casualty,  Surety  and  Miscellaneous 


MISCELLANEOUS  NOTES. 

Insurance  for  Automobiles. 

Owners  of  automobiles  are  not  usually  informed  as  to  the  insurance 
of  their  machines,  or  what  i3  covered  by  the  policies  they  may  obtain. 
The  following  circular,  Issued  by  a  firm  of  brokers  that  makes  a  specialty 
of  automobile  insurance,  while  intended  to  promote  their  own  business, 
contains  much  information  relative  to  this  growing  form  of  insurance 
that  cannot  fail  to  he  of  interest: 

There  are  three  kinds  of  automobile  insurance  as  follows:  1.  Fire. 

2.  Liability.  3.  Collision,  (a)  Damage  to  the  car  itself,  (b)  Damage  to 

the  property  of  others.  ,  ... 

Fire  Insurance— Covers  the  car  wherever  it  may  be  (is  not  like  regu 
lar  fire  insurance,  which  covers  fire  at  a  certain  address  only),  lne  rate 
for  this  insurance  is  uniform  at  2y2  per  cent  of  the  value  of  the  cai 
that  is,  $25  per  $1000,  A  $4000  car,  for  instance,  costs  $100  a  year  tor 
fire  insurance.  The  fire  insurance  policy  also  covers  against  theft  of 
any  article  from  the  car  which  exceeds  in  value  the  sum  of  $-5.  Also 
against  damage  to  the  automobile  while  being  transported  m  any  con¬ 
veyance  by  land  or  water.  ,  .  ,  . 

Liability  Insurance— (Rates  for  machines  used  for  pleasure  m  New 
York  city  and  vicinity).  A  liability  policy  is  uniform  inevery  respect, 
except  for  the  amount  charged  for  the  policy.  Under  it  the  liabil  y 
company  assumes  all  liability  for  any  injury  done  to  any  person  for 
which  the  owner  of  the  automobile  is  liable,  to  the  extent  of  $5000  fo 
one  person  injured,  and  to  the  extent  of  $10,000  if  more  than  one  person 
is  injured  in  one  accident.  Liability  insurance  does  not  cover  Property 
or  animals  The  yearly  charge  for  this  policy  is  based  upon  horse-powei 
of  the  car  insured.  The  minimum  charge  is  $35  for  a  12-horse-power 
machine;  any  machine  of  a  lesser  horse-power  costs i  the  same  as  12 
horse-power.  For  each  additional  horse-power  above  12  there  is  an  ad 
dUionaT  charge  for  the  liability  policy  of  $1,  except,  that  for  machines 
ranging  from  20  horse-power  to  38  horse-power  it  is  increased  $2  per 
horfe  power  12  horse-power  cost  $35  (between  12  and  20  horse-power 
add  $lPper  horse-power);  20  horse-power  cost  $43;  25  horse-power,  cost 
S53  30  horse-power  cost  $63  (between  20  and  38  add  $2  per  horse-power) , 
38  horse-power1  Tost  $79;  40  horse-power  cost  $81  (above  38  horse-power 
add  $1  per  horsepower) ;  50  horse-power,  $91. 

Collision  Insurance— This  insurance,  covering  damage  to  the  car  itself 
and  also  damage  to  the  property  of  others,  costs  2  per  cent  of  the  value 
of  the  car  or  $20  per  $1000.  A  $4000  car  costs  $80.  Collision  insurance  is 
issued  only  in  connection  with  fire  insurance  or  liability  insurance  It 
is  not  issued  unless  either  one  is  carried  on  the  car.  If  desired,  instead 
of  taking  collision  insurance  both  ways,  it  may  be  bought  either  o  cover 
the  car  itself  or  to  cover  the  damage  to  the  property  of  others.  If  take 
to  cover  the  car  itself  only,  the  charge  is  iy2  per  cent,  and  as  it  may  be 
bought  both  ways  for  2  per  cent,  it  is  usually  taken  at  the  2  per  cent 
rate*  Collision  insurance,  if  taken  both  ways,  or  if  taken  to  cover  the 
nr  itself  is  issued  like  fire  insurance,  for  an  amount  equal  to  the 
value  of  the  car.  For  instance,  if  a  man  had  a  car  worth  $4000,  the  com- 
pany  would  not  issue  a  collision  policy  for  $10<M  covering  both  ways  for 
$*>0  (that  is  2  per  cent),  but  the  charge  for  collision  insurance  for  such  a 
car  would  be  $80.  Also’  if  the  owner  of  a  car  wishes  collision  insurance 
covering  only  damage  to  the  car  itself,  he  must  insure  the  extent 
thp  value  of  the  car  at  least  1%  per  cent,  or  $60  for  a  $4000  car. 

Damage  to  the  Property  of  Others— A  form  of  collision  insurance  above 
referred  to  May  be  bought  separately.  May  be  bought  for  an  amount 
less  than  the  value  of  the  car;  $500  costs  $10;  $1000  costs  $15;  $2000  costs 
$20  These  are  very  low  rates  and  are  given  by  a  company  which  does 
not  islue  insuranceycovering  damage  to  the  car  itself.  Most  companies 

charge  higher  than  those  rates.  .  .  ,  .  „ 

Names  of  the  Owners  of  Automobiles  Furnished— As  a  class,  the 
owne^  of  automobiles  have  more  money  and  spend  money  than 
any  other  If  you  have  anything  to  sell  them  which  they  need,  they  can 
afford  to  buv.  No  time  is  lost  in  calling  on  your  prospective  clients. 
Most  of  the  owners  of  automobiles  are  business  men  and  all  business  men 
“Try  full  lines  of  insurance.  Fire  insurance  is  universally  carried.  Lia¬ 


bility  insurance  is  almost  as  universally  carried  by  employers.  For  in¬ 
stance,  no  contractor  will  commence  a  new  job  until  he  has  arranged 
for  his  liability  insurance.  The  same  applies  to  the  employers  of  labor 
in  other  lines. 

Public  Automobiles  Have  Different  Rates — The  above  rates  are  for 
machines  used  for  pleasure.  Taxicabs  and  automobiles  for  business  pur¬ 
poses  have  different  rates,  which  can  only  he  given  when  the  particulars 
of  each  case  are  submitted. 

Canvassing — The  object  is  to  have  an  interview  with  the  owner  of  an 
automobile  and  sell  him  some  insurance.  There  are  several  answers 
which  are  given  to  the  agent  so  frequently  that  it  will  be  well  for  him  to 
make  up  his  mind  what  line  he  will  follow  when  he  calls  upon  such 

a  man.  _ 

“Have  all  Kinds  of  Insurance”;  “Fully  Insured”  These  answers  are 
usually  given  in  good  faith,  but  notwithstanding  that.  fact,  the  men 
whom  you  call  upon,  in  most  instances,  are  not  fully  insured.  Auto¬ 
mobile  insurance  has  not  been  placed  by  specialists;  usually  a  general 
insurance  broker  has  placed  the  business,  and  frequently  when  a  clien 
of  his  gets  an  automobile  he  goes  to  him  and  asks  the  privilege  ot  in¬ 
suring  it.  When  he  gets  permission  to  do  so  he  naturally  thinks  first  ot 
fire  insurance,  and  after  learning  that  the  regular  fire  insurance  com¬ 
panies  will  not  issue  a  policy  suitable  for  an  automobile,  he  discovers 
that  it  is  insured  by  marine  insurance  companies.  He  learns  that  tne 
rate  is  $25  a  $1000,  and  perhaps  while  he  is  visiting  the  office,  some  bright 
clerk  tells  him  that  by  paying  $40  a  $1000  he  can  get  a  policy  covering 
damage  to  the  car  by  collision.  Such  companies  usually  issue  policies 
guaranteeing  the  owner  against  damage  to  the  car  itself  and  not  against 
damage  to  the  property  of  others.  The  clerk  also  tells  him  that  it  the 
machine  is  shipped  by  land  or  water  it  is  covered  against  accidents  or 
travel.  He  also  tells  him  that  there  is  a  theft  provision  m  the  policy. 

In  many  instances  the  general  insurance  broker  returns  to  his  client 
with  the  above  policy  and  tells  him  that  it  covers  everything.  The  auto¬ 
mobile  owner  accepts  it  in  good  faith  and  believes  his  machine  fully 
covered. 

The  above  insurance,  compared  with  liability  and  damage  to  the  prop¬ 
erty  of  others,  would  seem  to  be  of  lesser  importance.  In  either  fire 
insurance  or  collision,  the  extreme  loss  which  the  owner  of  the  car  may 
suffer  is  the  value  of  the  car.  Liability  insurance  covers  any  injury 
which  may  be  done  to  another  person,  and  collision  insurance  covers  any 
damage  to  the  property  of  others.  Both  of  these  accidents  are  i lot .  - 

ited  in  the  amount  for  which  the  owner  may  become  liable  He  might 
injure  a  $10,000  man,  or  he  might  kill  a  $5000  horse.  In  addition  to  pay 
ing  the  damage  in  either  case,  there  would  be  the  expenses  of  a  law 
stift.  lawyers’  fees,  loss  of  time,  annoyance,  etc.  Under  a  liability  policy 
the  company,  which  has  a  trained  department  for  looking  after  just  such 
cases,  handles  the  claim  from  its  beginning  until  a  settlement  has  been 
made.  If  an  unjust  claim  is  made,  the  liability  company  doe,  not -settle 
to  avoid  annoyance  or  the  expense  of  engaging  counse  .  ^ 

power  car  costs  for  liability  insurance  $43  a  year.  If  su<ffi  a  ie  yhas 
keDt  for  ten  years,  the  owner  of  the  car  will  have  paid  $430.  If  he  has 
one  law  suit  for  injury  to  a  person,  his  lawyer  alone  will  probably  send 
him  a  bill  for  this  amount.  It  may  readily  be  seen  that  the  owner  of  an 
automobile  cannot  afford  to  carry  his  own  liability  insurance. 

How  to  Sell  Automobile  Insurance— The  first  requisite  in  salesmanship 
is  to  find  a  customer— a  man  who  wants  the  article  for  sale  and  who  has 
the  money  to  pay  for  it.  The  owners  of  automobiles  spend  money  freely. 
If  th“T  do  not  have  the  money  to  spend  they  do  not  run  cars.  There  are 
thousands  of  men  in  this  city  who  are  spending  money  in  this  way  and 
who  "are  willing  to  spend,  not  only  the  amount  necessary  for  gasoline 
Tnd  Ures  Tut  also  for  insurance;  $300  more  or  less  does  not  make  much 
difference  to  the  owner  of  an  automobile.  .  ,  ,  .  t 

A  consideration  of  importance  to  the  salesman  is  to  be  able M:c .  me 
hie  customers  with  the  least  possible  waste  of  time.  We  furnish  tne 
of  automobiles.  Not  one-half  of  them  has  all  kinds  of 
insurance  and  most  of  those  who  are  insured  have  not  as  low  a  rate  as 

p  „an  Aye  them  The  policies  of  those  who  are  insured  all  expir 
within  a  year,  and  if  something  better  is  offered,  a  change  will  prob- 

abThebree  Tl6'  greater  demand  for  automobile  insurance  this  year  than 

Th  £»fnrp  tales  in  other  lines  have  decreased,  but  the  number  of 
ever  before.  Sates  in  ner  about  ^  Ucenseg  for  new 

automobiles  has  mcre&,ea. ork  during  the  first  six  months  of  1908,  and 

manfXlv  anS equal  number  of  new  machines  purchased  by  people  living 
P  nL  Y^k  aTd  in  many  instances  doing  business  in  New  York 

Tmr  Tphe  name’s  of  about  500  recent  buyers  are  reported  to  us  each 
week.  The  number  of  machines  in  use  five  years  hence  will  he  many 
times  the  number  now  used. 


Premium  Collections. 

Fifteen  casualty  companies  were  represented  at  a  meeting  held  at  the  Law- 
ver  aTb  New  York  city,  on  September  9.  The  purpose  of  the  meeting  was 

to  secure  ’greater  promptness  on  the  part  of  brokers  in  the  payment  of  liability 
to  secure  gr  P  ^  ^  at  under  which  brokers  will  be  given  sixty 

S  S^LLt  and  ^^Glass ^ames^  Peav.,  Ocean  Accident 
a„d  Guarantee^  W^hamC.  .  Danii  A.  McCann,  Peoples 

WTIVS.  Keelor,  Empire  *ate  Surety; ;  a  ^^^mpany  <>f 

Casuaity;  ^  ^  U  is  in  full  accord  with  the 

m^em^t  t  wfifi  nt  bind  itscU  one  of  the  large  liability  writing  com- 
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pames  (the  Fidelity  and  Casualty)  remains  free  in  the  matter  of  brokers’  collec¬ 
tions.  The  companies  will  hold  another  meeting  to-morrow  afternoon  at  the 
office  of  the  United  States  Casualty. 


Casualty  Notes. 

—  The  Pacific  Mutual  Indemnity  Company  has  been  licensed  in  Connecticut. 

\V.  \  .  Otto,  general  agent  of  the  United  Casualty,  has  resigned  to  manage 
the  claim  department  of  the  Pittsburg  Casualty  Company. 

—The  promoters  of  the  Colonial  Accident  and  Casualty  Insurance  Company 
have  decided  to  change  its  name  to  the  Enterprise  Accident  and  Casualty  Com¬ 
pany. 

—  On  September  1  H.  M.  Coudrey  &  Co.  of  St.  Louis  transferred  their  agency 
from  the  United  States  Fidelity  and  Guaranty  Company  to  the  American  Bond¬ 
ing  Company. 

—Finest  J.  Miller,  formerly  manager  of  the  burglary  department  of  the  JEtna 
Indemnity,  has  been  appointed  assistant  manager  of  the  burglary  department  of 
the  National  Surety. 

—  The  semi-annual  statement  of  the  Casualty  Company  of  America,  verified  by 
the  Audit  Company  of  New  York,  shows  that  on  June  30,  1908,  the  company  had 
total  assets  of  $1,914,212  and  a  net  surplus  over  its  $500,000  capital  amounting  to 
$283,101. 

The  Bartley  T.  Doyle  Company  of  Cleveland  has  purchased  the  business  oi 
the  Leslie  H.  Webb  Company  and  will  represent  the  Casualty  Company  of 
America  and  the  Massachusetts  Bonding  and  Insurance  Company  as  general 
agent  for  Ohio. 

—The  organization  of  the  Union  Casualty  Insurance  Company  of  Philadelphia, 
which  has  been  under  process  some  time,  is  progressing  steadily.  The  com¬ 
pany  completed  the  sale  of  the  first  $100,000  of  stock  some  months  ago  and 
purchased  the  building  at  the  corner  of  Sixth  and  Walnut  streets. 

—The  German  Commercial  Accident  of  Philadelphia  is  pushing  a  new  contract 
which  sells  for  five  dollars  a  year  and  provides  a  minimum  principal  sum  of 
$2000,  which  increases  ten  per  cent  for  five  years.  The  contract  also  provides 
$15  a  week  for  five  weeks  for  accidental  injury,  and  $15  a  week  for  disability  due 
to  certain  specified  diseases. 

^be  Lumbermens  Accident  Company  of  Louisiana,  which  proposes  to  do  an 
industrial  life  business,  has  applied  for  a  charter.  The  proposed  capital  is 
$35,000,  and  the  officers  and  board  of  directors  consist  of  Lynn  Dinkins,  presi¬ 
dent;  John  Dibert,  vice-president;  James  E.  Warner,  secretary;  Charles  H. 
Black,  treasurer;  Fritz  Salmen,  L.  H.  Price  and  A.  T.  Gerrans,  directors. 

—President  Green  of  the  Pacific  Coast  Casualty  Company  was  in  Chicago 
recently  en  route  home  from  a  visit  in  the  East.  He  had  been  to  New  York, 
Philadelphia,  Detroit,  Cleveland  and  Indianapolis,  with  a  view  to  opening  new 
agencies.  He  stopped  at  Omaha  to  look  into  the  matter  of  the  company’s  present 
status  with  the  Nebraska  Department.  He  describes  his  visit  East  as  most  in¬ 
teresting. 


Surety  Notes. 

—Edwin  Gott  has  resigned  as  vice-president  of  the  Massachusetts  Bonding 
and  Insurance  Company. 

—President  Fred  M.  Blount  of  the  Illinois  Surety  will  soon  start  on  a  tour 
of  the  company’s  agencies. 

Charles  W.  Disbrow,  who  has  had  charge  of  the  mountain  department  of  the 
LTnited  States  Fidelity  and  Guaranty  Company  at  Denver,  has  succeeded  the 
H.  M.  Coudrey  Agency  as  manager  at  St.  Louis. 

1  he  Attna  Indemnity  and  the  Fidelity  and  Deposit  have  compromised  with 
the  Broome  County  (New  York)  Board  of  Supervisors  for  $30,000  in  lieu  of 
prosecution  to  recover  $400,000  of  county  funds  misappropriated  during  the  term 
of  office  of  David  B.  King,  former  County  Treasurer. 


Acknowledgments. 


—Bound  volume  of  The  Surveyor,  covering  the  year  1907. 

,  Fortieth  annual  report  of  the  Insurance  Commissioner  of  Marine,  covering 
the  condition  and  business  of  all  insurance  companies  operating  in  that  State  as 
of  December  31,  1907. 


Annual  report  -°^  Commissioner  Df  Wisconsin  for  the  year  ended  Decem¬ 
ber  31,  1907,  covering  the  condition  and  business  of  all  fire  insurance  companies 
operating  in  that  State  during  1907.  v 


Part  I.,  Fortieth  Annual  Report  of  the  Insurance  Superintendent  of  Illinois, 
covering  the  standing  and  business  of  all  fire  and  marine  insurance  companies 
operating  in  that  State  as  of  December  31,  1907. 


TOO  LATE  FOR  CLASSIFICATION. 


lasiD'  C1  Pfckard  of  Denver-  Col.,  general  agent  of  the  Sun  of  London,  died 
a  wiZ  ’  fer/  p[otracted  illness’  fifty-seven  years.  The  deceased  leaves 

tj  t  *  r  3p  f  *ughter-  The  local  business  of  Mr.  Packard  will  be  continued  by 
ine  Pa<*ard  Insurance  Agency,  a  corporation. 
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REPORTS  OF  FIRE  INSURANCE  COMPANIES. 


In  this  department  will  appear,  from  week  to  week,  the  latest  state- 
ments  of  licensed  and  unlicensed  fire  insurance  companies  operating  In 
he  United  States,  together  with  other  information  concerning  them  of 
interest  to  policyholders,  company  officials,  agents  and  brokers  The 
data  presented  in  this  department  will  also  be  published  in  the  form  of  a 
monthly  supplement  to  the  book  entitled  “Reports  of  Fire  Insurance 
Companies,”  which  is  published  annually,  in  June,  by  The  Spectator 
Company.  Prices:  Book,  with  monthly  supplements,  one  year,  $7-  book 
only,  $5;  monthly  supplement  only,  $2  per  annum. 


Atlanta=Birmingham  Fire  Insurance  Company. 
Prudential  Fire  Insurance  Company,  Atlanta,  Ga. 


„  aK  ’  ^  '-uuii  oi  quanta,  nas  approved  the  payment  of 

^  ,  S,er  cent  dividend  on  all  approved  general  claims  of  the  Atlanta-Birfningham 
and  Prudential  Fire  Insurance  Companies.  The  bonds  formerly  belonging  to 
these  two  companies  have  been  sold  to  good  advantage  by  Receiver  Sexton. 


Danube  (Donau)  Insurance 

Assets  (Except  Life),  Dec.  31,  1907. 


Mortgage  loans  on  real  estate.  $150,400 

Bonds  and  stocks  owned .  1,241,308 

Due  from  reins,  companies....  102,458 

Cash  in  office  and  bank .  111,523 

Agents’  balances  .  230,068 

Interest  and  rents  accrued .  8,751 

Various  debtors  .  37,725 

Bonding  account  (agents  and 
management)  .  14,400 


Total  assets  . $1,896,633 


Company,  Vienna,  Austria. 


Liabilities  (Except  Life),  Dec.  31. 

Net  losses  unpaid .  $125,625 

Unearned  premiums  .  640,917 

Due  to  reins,  companies .  58,181 

Various  creditors  .  21,062 

Agents’  and  management  bond 

account  .  14,400 

Unpaid  dividends  .  ’55 

Balance  of  life  ins.  branch .  217,926 

Profit  reserve  .  $200,000 


Special  reserve  (hail 


Fund,  depreciation  of 


354,475 


Total -liabilities,  except  capital.  $1,432,641 

Capital  paid  up  .  400,000 

Jrront  balance  .  53  992 


Total  . $1,896,633 


Europa  Reinsurance  Company,  Berlin,  Germany. 

Assets,  December  31,  1907. 


Stockholders’  notes  .  $562,500 

Mortgage  loans  on  real  estate.  185,-250 

Bonds  and  stocks  owned .  427,339 

Cash  in  office  and  bank .  129,305 

Due  from  reins,  companies _  273, 1S1 

Due  from  life  ins.  companies..  143,461 
Interest  accrued  .  2  788 


Liabilities,  December  31,  1907. 

Net  losses  unpaid  (all  br’ch’s)  $145,371 
Unearned  premiums  (all  br’s). 

Balance  of  life  ins.  companies. 

Due  other  companies . 

Unpaid  dividends . 

Reserve  fund  .  $17,250 

Special  reserve  .  19,000 


496,270 

37,307 

236,653 

218 


36,250 


Total  assets  . 

Business  of  1907. — Net 
expenses  (fire),  $212,394; 


Total  liabilities,  except  capital. 

Capital  . 

Profit  balance  . .  .  .  .  .  .  . 


$952,069 

750,000 

21,755 


$1,723,824 


premiums  (fire), 
dividends,  $15,000. 


Total 

$1,169,301; 


.  $1,723,824 

losses  paid  (fire),  $505,183; 


Gladbacher  Fire  Insurance 

December  31, 


Assets,  December  31,  1907. 

Stockholders’  notes  . $1,200,000 

Real  estate  owned  .  45,077 

Mortgage  loans  on  real  estate.  381,625 

Bonds  and  stocks  owned .  914,783 

Due  from  other  companies. 

Cash  in  office  and  bank.... 

Agents’  balances  . 

Interest  accrued  . 

Salary  advances,  etc . 


Company,  M.  Gladbach,  Germany 

Liabilities,  December  31,  1907. 

.  $168,206 


69,685 

210,764 

168,950 

2,798 

503 


Net  losses  unpaid. 
Unearned  premiums  . 
Due  other  companies 
Unpaid  dividends  .... 

Reserve  fund  . 

Extra  reserve  . 

Pension  fund  . ' 


$150,000 

185,000 

7,842 


739,916 

54,643 

330 


342,842 


Total  liabilities,  except  capital.  $1,305  937 

.  1,500,000 

x  ront  balance  .  100  9x0 


Total  assets  . $2,994,185  , 

Business  of  1907.— Net  premiums  (fire) 
expenses  (all  branches),  $2,425,834. 


Total 

$1,068,433; 


losses  paid  (fire), 


188,248 

$2,994,185 

$628,042; 


Hamburg  Insurance  Company,  Hamburg,  Germany 

December  31,  1907.  Liabilities,  December  31,  1W. 

Net  losses  unpaid  .  $288  478 

Unearned  premiums  .  601218 

Due  other  companies  .  14’fiqq 

Unpaid  dividends  .  * 

Capital  reserve  .  *  *  ’  ’ 

Various  creditors . j ’ 

Total  liabilities,  except  capital.  $1,132,463 
Profit3  balance .  1’0d0’°(W 


Assets,  December  31,  1907. 

Stockholders’  notes  .  $750,000 

Mortgage  loans  on  real  estate.  266,250 

Bonds  and  stocks  owned .  562,567 

Balance  with  ins.  companies..  260i648 

h  ash  in  office  and  bank .  226.385 

Agents  balances  .  69188 

Interest  accrued  . 7854 

Various  debtors  .  19  366 


Total 


assets  . $2,162,258 


62 
225,000 
3,066 


29,795 


TotaI  . $2,162,258 

Hudson  Underwriters,  New  York. 

issTuaLUo^bneoriicRVu\ediditTendti^  oUlm  Hu7  Y°$  T”  commence  the 

contemplated  in  the  present  mefVE?f  Hudson  Underwriters.  No  change  is 
panies,  but  will  carry  on  as  heretofore*  5?“-?h,ag  £he  bu5iness  of  the  two  com¬ 
ment,  which  constitutes  by  far  the1  largest  nortinJ? oWI?"*1  Jvo?dworklog  depart- 
VacBain  will  he  New  Yoi  NeW™n  * 
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Leather  Trades  and  General  Insurance  Company,  Ltd., 
Liverpool,  Eng. 

This  company,  formerly  the  Tanners  and  Leather  Trades,  writes  surplus  lines 
in  the  United  States  on  sprinklered  risks  only  through  C.  P.  Wurts  of  C  hicago. 
Its  financial  statement  as  of  December  31,  1907,  showed  the  following: 

ASSETS-  f  97  841 

Investments  at  cost . 

Sundry  deposits  . q’fr? 

Sundry  debtors  .  H’iE 

Cash  in  bank  and  in  office .  i-m 

Office  furniture  . _ 

Liabilities.  £46,081 

Capital  authorized —  „...  nAA 

£200,000  in  20,000  shares,  value  £10  each .  £200,000 

Capital  subscribed—  ^ 

16,000  shares,  of  which  £1  per  share  is  paid .  ^ 

Sundry  creditors  . 

Reserve  funds,  viz.-  - 

General  . . . 

Reserve  for  unexpected  risks  . 

Profit  and  loss  account  at  December  31,  19.J6 .  *-3,313 

Less— Dividend  . 

Directors’  fees  .  ,.,0 

£1,096 

Add  profit  this  year . . . 

Less  loss  on  investments  written  off .  1,24b 

-  £8,  i9b 

-  9,891 

Total  . . . 

The  business  in  1907  was  as  folows:  Net  premiums,  £36,507;  total  income, 
£37  503;  losses  paid,  £15,899;  commissions,  £9410;  expenses  of  management, 
£1991;  ’income  tax,  £160;  total  disbursements,  £26,461. 

Minerva  Retrocessions  and  Reinsurance  Company,  Cologne, 

Germany. 


31, 


Assets,  December 

Stockholders’  notes  . 

Mortgage  loans  on  real  estate. 

Bonds  and  stocks  owned . 

Due  from  other  companies.... 

Cash  in  office  and  bank . 

Outstanding  from  life  insur¬ 
ance  business  . 

Interest  accrued  . 


1907. 

.  $450,000 

656,000 
270,390 
265,680 
97,398 


406,230 

8,135 


Liabilities,  December  31,  1907. 

Net  losses  unpaid .  $327,583 

Unearned  premiums  .  1,077,232 

Capital  reserve  .  1,023 

Various  creditors  .  44,586 


Total  assets  . $2,153,833 


Total  liabilities,  except  capital.  $1,450,424 

Capital  .  600,000 

Profit  balance  .  103,409 

Total  . $2,153,833 


Nadeshda  Marine  and  Fire  Insurance  Company,  St.  Peters 

burg,  Russia. 

1906. 


Assets,  December  31, 

Real  estate  owned .  $443,320 

Due  from  other  companies  for 

reinsurance  .  623,894 

Bonds  and  stocks  owned .  252,985 

Cash  in  office  and  bank . 


Liabilities,  December  31,  1906. 

Net  losses  unpaid .  $520,058 

Unearned  premiums  - . .  775,572 

Due  other  reins,  companies...  276,297 

Government  dues  .  143,270 

Capital  reserve  . 250,000 

Due  insurance  committee  .  675 

Various  creditors  .  138,834 

Bonding  account  .  1,925 

Total  liabilities,  except  capital.  $2,106,631 
Capital  .  250,000 

Total  assets  and  loss  bal.  $2,356,631  Total  liabilities  and  capital.  $2,356,631 
The  business  year  of  1906  in  the  fire  branch  shows  a  small  profit,  $460;  the 
marine  branch,  however,  showing  a  loss  of  $85,254.  A  German  newspaper  states 
that  the  Nadeshda  ceased  business  in  March,  1908,  but  will  meet  demands  in  lull. 


Various  debtors  . 

Inventory  . 

Bonding  account  . 

Expenses  for  next  year . 

Other  enterprises  (investm’ts). 
Loss  . 


768,114 

6,295 

1,925 

1,258 

23,513 

100,763 


Netherlands  Lloyd  Insurance 

Assets,  December  31,  1907. 

Stockholders’  notes  . $1,496,000 

Mortgage  loans  on  real  estate.  74,224 

Bonds  and  stocks  owned .  107,992 

Collateral  loans  .  447,525 

Cash  in  office  and  bank - ...  54,883 

Due  from  other  ins.  companies  90,083 

Agents’  balances  . .  168,388 

Due  from  assured  direct .  53,539 

Interest  accrued  .  1,495 

Various  debtors  (not  itemized)  207,387 


Company,  Amsterdam,  Holland. 

Liabilities,  December  31,  1907. 

Net  losses  unpaid  .  $157,717 

Unearned  premiums  .  318,256 

Due  reinsurance  companies —  225,635 


Total  assets 


701.516 


Unpaid  dividends 

Participating  profits  . 

Various  creditors  . • 

Reserve  fund  .  $85,000 

Special  reserve  .  106,635 


Pannonia  Hungarian  Reinsurance  Company,  Budapesth, 

Hungary. 


Assets,  December  31,  1907. 

Real  estate  owned  .  $211,592 

Bonds  and  stocks  owned.  .  952,653 

Collateral  loans  .  32,946 

Cash  in  office  and  bank .  170,136 

Due  from  other  companies _  51,625 


1.065 
16,912 
18,450 

191,635 


Liabilities,  December  31, 

Net  losses  unpaid  . 

Unearned  premiums  .  ... 

Various  creditors  . 

Unpaid  dividends  . . 

Profit  reserve  . $200,000 

Special  reserve .  133,340 

Pension  fund  .  66.421 


1907. 

$120,302 

396,165 

141,862 

1,404 


399,761 


Total  assets  . . 


$1,418,952 


Total  liabilities,  except  capital.  $1,059,494 

Capital  paid  up .  240,000 

Profit  balance  .  119,458 

Total  . $1,418,952 


Rhenish-Westphalian  Reinsurance  Company,  M.  Gladbach,  Ger. 


Assets,  December  31,  1907. 

Stockholders’  notes  .  $540,000 

Bonds  and  stocks  owned .  648,706 

Balance  with  other  companies.  351,497 

Cash  in  office  and  bank .  118,041 

Agents’  balances  .  5,861 

Interest  accrued  .  2,970 

Balance  (life  insurance  reserve 
branch)  .  541,372 


Total  assets 


2,208,447 


Liabilities,  December  31,  1907. 

Net  losses  unpaid  .  $212,278 

Unearned  premiums  .  998,125 


Due  other  companies. 
Various  creditors  .... 
Unpaid  dividends 

Capital  reserve  . 

Dividend  fund  . 


$150,000 

67,500 


69,850 

47,757 

222 


217,500 


Total  liabilities,  except  capital.  $1,545,732 

Capital  . 

Profit  balance  .  62,il5 

Total  . $2,208,447 


Securitas  Reinsurance  Company,  Vienna,  Austria. 


Assets,  December  31,  1907. 

Bonds  and  stocks  owned .  $321,978 

Cash  in  office  and  bank .  331,550 

Interest  accrued  .  4,456 

Balance  with  other  companies.  180,005 


Liabilities,  December  31,  1907. 

Net  losses  unpaid .  $120,821 


Unearned  premiums 
Due  other  companies 
Various  creditors 
Unpaid  dividends  .... 
Capital  reserve  . 


330,637 

22,266 

10,077 

108 

74,915 


Total  assets 


$837,989 


Total  liabilities,  except  capital.  $558,824 

Capital  paid  up  .  240,000 

Profit  balance  .  39,165 

Total  .  $837,989 


South  Germany  Reinsurance 

Assets,  December  31,  1907. 

Stockholders’  notes  .  $687,500 

Real  estate  owned  .  19,050 

Bonds  and  stocks  owned .  S26.403 

Due  from  other  companies -  1,585,312 

Cash  in  office  and  bank .  181,235 

Interest  accrued  .  5,186 

Exchange  .  1,250 

Debit  balance,  life  insurance 


reserve  . 

Participation  balance,  Atlas, 

-»  r-  OIQ 

Vienna  .  olo. 


623,162 


.956 


Company,  Munich,  Bavaria. 

Liabilities,  December  31,  1907. 

Net  losses  unpaid .  $732,728 

LTnearned  premiums  .  1,909,634 

Due  reinsurance  (life  branch).  83,105 

Due  other  companies .  490,297 

Capital  reserve  .  $549 

Pension  fund .  13,666 

-  14,215 


Total  liabilities,  except  capital.  $3,229,979 

Capital  .  1,000,000 

Profit  .  13,075 


Total  assets  . $4,243,054  Total  . $4,243,054 

Business  of  1907.— Net  fire  premiums,  $1,974,267;  losses  paid  (fire),  $1,233,231; 
expenses  (fire),  $491,172.  The  impairment  of  1906  was  wiped  out  in  1907,  1 leaving  a 
net  profit  balance  of  $13,075,  viz. :  $250,000  from  capital,  and  $86,640  from  1907 
profit,  the  total  profit  in  1907  having  been  $99,715,  and  the  1906  impairment, 
$346,640. 

Swiss  Reinsurance  Company  Zurich,  Switzerland. 

Assets,  December  31,  1907. 

Stockholders’  notes  . 

Real  estate  owned .  70,000 

Mortgage  loans  on  real  estate.  3,281,607 

Bonds  and  stocks  owned .  3,428,716 

Exchange  . ; .  inS'-q? 

Interest-bearing  deposits .  193, i20 

Cash  in  office  and  bank .  21  qoq 

Interest  accrued  .  -on'nci 

Balance  with  other  companies.  629, Ool 
Balance,  life  ins.  companies..  793,427 


Total  liabilities,  except  capital.  $929,670 

Capital  .  1,700,000 

Profit  balance  .  71,846 

Total  . $2,701,516 


Total  assets 


$9,921,331 


Liabilities,  December  31,  1907. 

Net  losses  unpaid  (including 

all  branches)  . $2,236,392 

Unearned  premiums  (all  brs.).  5,032,930 

Due  other  companies .  635,914 

Various  creditors  . 5,472 

Reserve  fund  .  $200,000 

Special  reserve .  140,000 

v  -  340,000 


Total  liabilities,  except  capital.  $8,250,708 

Capital  .  1,600,000 

Profit  balance  .  70,623 

Total  . $9,921,331 


Vienna  Reinsurance  Company,  Vienna,  Austria. 


Northwestern  Fire  and  Marine  Insurance  Company,  Minne= 

apolis,  Minn. 

The  directors  of  the  Northwestern  Fire  and  Marine  have  voted  to  increase  the 
company’s  capital  stock  from  $200,000  to  $500,000.  the  new  stock  to  be  sold  at  a 
premium,  thus  creating  an  additional  sum,  which  will  be  added  to  surplus. 

South  Carolina  Mutual  Insurance  Company,  Greenville,  S.  C. 

Judge  De  Vere  of  Greenville,  S.  C.,  has  signed  an  order  placing  the  South 
Carolina  Mutual  in  the  hands  of  R.  F.  Watson  as  receiver. 


Assets  (Except  Life),  Dec.  31,  1907. 

Stockholders’  notes .  ^152’^ 

Real  estate  owned  .  nL.OOO 

Bonds  and  stocks  owned .  <65,042 

Due  from  other  companies....  447,471 

Cash  in  office  and  bank . 

Exchange  . 

Various  debtors  . 

Various  debtors  (current  ac¬ 
counts)  . 

Loss  balance  . 


459,337 

23,570 

2,S68 

584 

58,985 


Liabilities  (Except  Life),  Dec.  31,  '07. 

Net  losses  unpaid .  $425,343 

Unearned  premiums  .  721,291 

Due  other  companies .  232,889 

Reserve  (real  estate  deprecia¬ 
tion)  .  22,400 

Pension  fund  .  57,934 

Total  liabilities,  except  capital.  $1,459,857 
Capital  .  600,000 

Total  . _. . . . . $2,059,857 


Stuyvesant  Insurance  Company,  New  York. 

At  a  recent  meeting  of  the  directors  of  the  Stuyvesant  it  was  decided  to  in¬ 
crease  the  capital  stock  of  the  company  from  $200,000  to  $400,000  and  add  $100,000 
to  surplus  by  selling  the  new  stock  at  150. 


Total  assets  and  loss  bal.  $2,059,857 

Business  in  1907  (all  Branch  es^  Except  Life).— Premjumsvjl,^|505^^otal^im 

■  ’  1906 

per 


come,  $3,174,648;  losses  paid.  $1,273,997;  total  expense*  ... 

00^  This  profit  was  used  to  partially  wipe  out  19%  impairment,  viz. . 
loss,  $143,990;  h-ss  1907  profit,  $85,005;  leaving  1907  loss  balance.  $58.98.).  as 
balance  sheet. 
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Heenc\>  Wants. 


WANTED — A  few  experienced  Life  Insurance  Stock  salesmen 
who  can  furnish  gilt-edge  references,  to  place  stock  for  a 
Million  Dollar  Company.  The  first  of  its  kind  to  organize  in 
its  respective  State.  Address  R.,  care  of  The  Spectator 
P.  O.  Box  1117,  New  York  City,  N.  Y. 

THE  EMINENT  HOUSEHOLD  OF 

COLUMBIAN  WOODMEN 

ATLANTA,  GEORGIA 

STRONG,  SECURE  AND  SURE 

nsures  against  Death,  Insanity,  Total  Disability,  Partial  Disability,  Old  Age  at  Seventy,  Loss  of  Eye, 
Loss  of  Leg,  Loss  of  Arm,  Broken  Leg,  Broken  Arm,  and  against  the  ::  ::  ::  ::  :: 

Forfeiture  of  Insurance  while  Ill  and  Mentally  Disqualified. 
BROADEST  IN  BENEFITS.  PROMPTEST  IN  PAYMENT  OF 
CLAIMS.  STRONGEST  IN  FINANCIAL  PLAN. 

No  Order  nor  Company  in  the  World  dares  challenge  these  Points. 

Larger  surplus  in  ratio  than  any  Order  ever  organized.  Trebly  larger  surplus  than  any  other  Order 

at  double  the  age. 

The  Family  Fraternity.  The  Premium  Fraternity.  The  Permanent  Fraternity. 
Good  Opportunity  for  Stock  Company  Agents  and  Fraternal  Organizers. 

OFFICERS  :  Jonathan  B.  Frost.  J.  G.  St.  Amand.  Peter  F.  Clarke.  Price  E.  Murray,  M.  D 
General  Clement  A.  Evans.  Counselor:  Hon.  Hoke  Smith.  ::  ::  ::  ;; 


OPPORTUNITY  for  managers  and  solicitors  for  the 
latest  and  approved  plan  of  industrial  insurance.  Will 
give  liberal  renewal  contract.  Call  or  write  809  Mutual 
Life  Building,  Buffalo,  N.  Y. 


MANAGERS 

In  New  England,  New  York,  New  Jersey,  Maryland, 

Penna.,  to  write  Health  and  Accident  Insurance. 

Liberal  Policies.  Liberal  Compensation. 

FEDERAL  CASUALTY  COMPANY,  Detroit 
1907--lncome  $371,000  Assets  over  $200,000 


An  interesting  proposition  to  those  carrying 

FRATERNAL  INSURANCE 

Liberal  Commission  to  Agents, 

AMERICAN  SERVICE  UNION,  253  Broadway,  N.  Y.  City 


Unbepenbent  Hbjusters. 


T 


HRASHER  HALL 

Independent  Adjuster 


Targe  stock  losses  where  book  statements  enter  into 
the  adjustments  a  specialty.  Gives  personal  attention  to 
settling  losses  anywhere  in  the  West  or  South.  Address 
159  La  Salle  Street,  Chicago,  Ill. 


Company  IRepresentatton  Wlantefc. 


WM.  H.  F.  FIEDLER,  Pres. 


WM.  C.  FIEDLER,  Treas. 


Fiedler  Real  Estate  Corporation 

142  MARKET  ST.,  NEWARK,  N.  J. 

desires  to  secure  representation  of  first-class 

FIRE  INSURANCE  AND 
CASUALTY  COMPANIES 

An  opportunity  for  companies  seeking  energetic  and  reliable  agents 
of  exceptional  standing. 

No  concern  in  Newark  is  better  and  more  favorably  known  than  ours. 


Company  IRcprescntation  Udantcb. 


The  agency  of  one  or  more  Fire  Insurance  Companies  is  wanted  for 
this  City  and  State.  I  am  well  and  favorably  known  and  control  de¬ 
sirable  business,  which  can  be  greatly  increased  through  representation 
of  conservatively  conducted  companies. 

JULES  A.  GAUCHE, 

904  Oravier  Street, _ New  Orleans,  La, 

IReportino  anb  Hbjustino  Companies. 

THE  H00PER=H0LMES  INFORMATION  BUREAU 

87  NASSAU  STREET,  =  NEW  YORK  CITY 

INSPECTION  DEPARTMENT 

This  Bureau,  through  its  inspectors  and  local  correspondents,  is  prepared  to  make  prompt  and 
thorough  inspections  and  investigations  of  applicants,  claims,  agents,  and  medical  examiners,  for 
life  and  accident  companies  at  all  points  throughout  the  U.  S.  and  Canada.  We  offer  exceptional 
facilities  for  service  of  this  character,  having  over  one  million  records  on  file  for  reference.  We 
have  recently  acquired  the  business  of  the  Holmes  Mercantile  Agency  of  New  York,  thus  adding 
materially  to  our  facilities.  Blanks  for  reports  furnished  on  application.  No  contract  or  sub¬ 
scription  required,  bills  being  rendered  monthly. 

W.  DE  M-  HOOPER,  President.  BAYARD  P.  HOLMES,  Vice-President 

prominent  Hoents  anfc  Brokers. 

PERCY  B.  D  U  T  T  O  N 

ROCHESTER,  N.  Y. 

New  York  State  Manager 

Humboldt  Fire  Insurance  Co.,  of  Pittsburg,  Pa. 
Teutonia  Fire  Insurance  Co.,  of  Pittsburg,  Pa. 

]  RW1N  &  GRIFFIN,  NEW  ORLEANS,  LA. 

1  General  Agents,  Louisiana  and  Mississippi. 

Delaware  Fire  Insurance  Company  of  Delaware. 

National  Lumber  Insurance  Company  of  Buffalo,  N.  Y. 

Adirondack  Fire  Insurance  Company  of  New  York. 

Lumber  Insurance  Company  of  New  York. 

City  of  New  York  Insurance  Company. 

Frankfort  Marine  and  Accident  Insurance  Company  of  Germany. 

New  York  Plate  Glass  Insurance  Company  ol  New  \ork. 

HARRY  M.  COUDREY  AGENCY  CO.  Correspondence  Solicited 
General  I  nsurance  Agents  and  Brokers  1 326- 1 346  Pierce  Building,  ST.  L0U1 S 

Commissions  Paid  Non-Resident  Agents  and  Brokers.  Long  Distance  Telephones 

Representing: 

Norwich  Union,  Hamburg=Bremen,  Philadelphia  Underwriters,  Fidelity,  Orient,  New 
Hampshire,  Austin,  Ohio  German,  Conn.,  Springfield,  Phoenix  of  England, 
General  Accident,  U.S.  Fidelity  and  Guaranty  Co.,  N.  Y.,  Plate 
Glass,  London  Guarantee  and  Columbia 


Herbert  Buxton,  Pres,  and  Mgr.  L.  Austin  Johnson.  Sec. 

Buxton  insuring  agency, 

GENERAL  INSURANCE,  63  Wiiliam  Street,  New  Yosz. 
Correspondence  Solicited. 


j__|  W.  BEALS 

New  York  Suburban  Territory 
Brokers  Protected  Full  Commissions  Allowed 

Telephone  3052  John  76  William  Street,  New  York  City 


D. 


O’S.  MOONEY  &  CO. 

Strictly  Surplus  Insurance  a  Specialty 

20  Years’  Experience 

17  1  LA  SALLE  STREET,  CHICAGO,  ILL. 


London 


Surplus  Insurance 

British  Companies  and  London  Lloyds 

Sprinklered  and  Unsprinklered  Risks  written  in  any  amounts  up  to  $100,000. 
Immediate  binders  given,  and  Losses  paid  promptly  at  New  York  Office. 

LIBERAL  COMMISSIONS  paid  to  Brokers. 

SEDDON  UNDERWRITING  COMPANY 

Telephone,  3795  John  Chas.  A.  Seddon,  President 

Office,  29  &  30  Old  Jewry,  E.  C.  84  WILLIAM  STREET,  NEW  YORK 
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Editorial  Department 


The  Spectator: 


The  Spectator,  established  in  1868,  is  a  weekly  journal  devoted 
to  promoting  the  best  interests  of  trustworthy  insurance  of  all  kinds. 
The  subscription  price  for  the  United  States,  Canada  and  Mexico  is 
Four  Dollars  per  annum,  postage  prepaid.  To  all  foreign  countries  in 
the  Postal  Union,  Five  Dollars  per  annum. 

The  Spectator  has  a  larger  circulation  than  any  other  insurance 
journal — and  carries  no  “ deadhead ”  subscriptions. 


THE  SPECTATOR  COMPANY,  Publishers. 


Clifford  Thomson,  President. 


Arthur  L.  J.  Smith,  Sec’y  &  Treas. 


T  ele  phone, 


231  John. 

232  John. 


Address,  135  William  St.,  N.  Y. 


WESTERN  DEPARTMENT,  159  La  Salle  Street,  Chicago,  Ill. 
Telephone,  Central  4285. 


[All  persons  residing  in  America  who  may  desire  to  purchase  publica¬ 
tions  issued  by  Charles  &  Edwin  Layton,  of  London,  should  order 
through  The  Spectator  Company.  As  sole  selling  agents  in  America  for 
that  well-known  firm,  all  orders  for  their  publications  are  filled  through 
this  company.] 
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SURETY  COMPANIES  AND  INADEQUATE  RATES. 

IT  is  a  pleasure  to  note,  as  focussing  the  opinions  of  those 
responsible  for  the  financial  condition  of  surety  com¬ 
panies,  that  the  basis  of  an  agreement  on  rates  has  been 
reached,  and  it  is  to  be  hoped  that,  as  there  are  not  too  many 
parties  to  the  agreement,  a  fair  amount  of  good  faith  may 
be  observed.  One  or  two  surety  underwriters  have  been  con¬ 
sistently  outspoken  in  their  demand  for  some  uniformity,  and 
Tile  Spectator  has  frequently  printed  in  its  columns  ex¬ 
amples  of  quotations  of  rates  which  have  been  so  ridiculous 
in  their  variation  as  to  prove  conclusively  the  absence  of  any 
science,  or  even  discretion,  in  the  figures  or  in  the  basis  of 
rates.  It  has  been  urged  in  the  past,  owing  to  the  varying 
nature  of  the  risk  and  of'  the  collateral  furnished,  that  any 
attempt  at  fixed  rates  would  be  impossible ;  but  the  fact  of  an 
agreement  having  been  reached  refutes  this  contention  and 
tends  to  the  conviction  that  “Where  there  is  a  will  there  is 
a  way,’’  and  the  “sparring  for  time”  has  only  been  preliminary 
to  the  final  decisive  struggle.  The  surety  companies  are  con¬ 
stantly  in  the  limelight  regarding  their  financial  condition, 
differing  in  this  respect  from  all  other  insurance  companies. 
The  fact  that  the  limit  of  an  individual  bond  may  call  for  a 
financial  statement  at  any  time  in  the  beginning,  middle  or 
end  of  the  year  renders  the  underwriting  of  the  greatest  im¬ 
portance.  The  large  losses  of  capital  ought  to  be  checked, 
and  the  surety  companies  ought,  each  of  them,  to  charge  a 
fair  rate  sufficient  to  allow  a  margin  of  profit  with  reasonable 
expenses. 

Now  that  the  immediate  danger  is  past,  it  might  be  well 
for  the  directors  of  those  surety  companies  who  have  lost  so 
much  money  in  the  past  to  find  out  who  has  been  responsible 
for  the  risks  that  have  been  accepted  at  inadequate  rates,  and, 
if  necessary,  to  place  the  care  of  such  department  in  more 
conservative  hands.  It  sometimes  happens  that  the  president 
himself  is  responsible  for  the  result,  and,  in  such  case,  it  is 
difficult  to  supply  a  remedy ;  but  the  maintenance  of  the  new 
rates  may  at  least  be  expected  from  all. 

One  very  serious  phase  of  the  question  of  inadequate  rates 


has  been  the  inability,  or  hesitancy,  of  the  companies  who  have 
been  losing  money  right  along  to  pay  their  losses  promptly, 
or  without  shading;  and  one  or  two  companies  have  the 
reputation  at  Washington  of  never  paying  any  loss  except 
at  the  end  of  a  lawsuit.  If  surety  companies  had  left  a  bet¬ 
ter  impression  in  some  of  the  government  departments  than 
that  which  now  exists,  the  acceptance  of  personal  bonds,  with 
all  the  additional  bother  entailed  in  connection  therewith,  in¬ 
stead  of  corporate  bonds,  might  have  been  unpopular,  and 
the  surety  companies  might  have  been  receiving  a  much  larger 
volume  of  premium.  Certain  it  is  that,  in  the  long  run,  un¬ 
businesslike  methods  produce  a  bad  impression,  and,  in  Wash¬ 
ington,  where  a  large  bond  business  is  necessary,  the  scramble 
for  volume  has  resulted  in  many  objectionable  practices. 

A  surety  company  is,  primarily,  to  furnish  adequate  pro¬ 
tection  in  the  event  of  certain  contingencies,  and  it  is  not 
right,  merely  because  one  individual  holds  a  control  of  the 
stock,  that  the  expenses  should  be  high,  the  salary  list  out 
of  proportion  to  the  skill  and  experience,  the  commission  more 
than  the  business  should  bear,  and  that  the  company  should 
be  run  generally  in  the  selfish  interests  of  a  few  against  those 
of  the  minority  stockholders.  No  man  should  be  in  charge 
of  a,  surety  company’s  destinies  unless  qualified  by  tempera¬ 
ment  and  experience  to  carry  on  the  business  on  sane  and 
proper  lines. 

A  prosperous  era  in  surety  business  under  the  improving 
conditions  is  fairly  to  be  expected. 


CLOSELY  following  the  editorial  reference  in  The  Spec¬ 
tator  to  certain  irregularities  in  the  placing  of  so- 
called  “surplus  lines”  of  fire  insurance  in  New  York  State 
comes  an  announcement  that  the  State  Insurance  Department 
has  begun  an  investigation  into  the  methods  of  the  brokers 
who  are  engaged  in  that  special  branch  of  fire  underwriting. 
The  result  will  probably  be  to  give  local  agents  through  the 
State  more  business,  and  to  help  the  special  brokers  who  are 
found  to  carry  on  their  business  along  clean  and  legitimate 
lines,  while  those  who  may  be  found  to  have  violated  the  law 
will  have  punishment  meted  out  to  them.  The  insured  will 
also  derive  benefit  by  being  offered,  in  future,  policies  of  com¬ 
panies  in  better  standing  than  some  of  those  which  they  have 
purchased  in  the  past. 


AS  an  illustration  of  the  extent  to  which  Lloyds  of  London 
are  cutting  into  the  business  of  the  legitimate  com¬ 
panies  the  case  is  cited  of  the  burning  of  two  of  the  Armour 
elevators  in  Chicago  on  August  3.  In  settling  the  loss  it 
was  found  that  of  the  $887,500  of  insurance  carried  on  the 
elevators  $291,000  was  written  in  the  Lloyds.  At  what  rate 
this  was  written  is  not  stated,  but  it  has  been  a  matter  of  com¬ 
plaint  that  in  the  West,  as  well  as  in  the  East,  rates  have 
been  cut  very  generally  by  agents  handling  Lloyds  policies. 
As  the  principal  expense  these  “underwriters  at  Lloyds”  incur 
in  obtaining  business  in  this  country  is  in  the  commission  paid 
to  agents,  it  is  easy  and  profitable  for  them  to  accept  lower 
rates  than  the  regular  companies  can  afford  to  do  business 
for.  As  the  Lloyds  pay  no  taxes,  no  fees,  no  cost  of  super¬ 
vision,  no  share  of  the  cost  of  inspection,  they  are  in  a  posi- 
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tion  to  pay  large  commissions  to  agents  and  also  to  cut  rates. 
The  marine  business  of  the  Lloyds,  that  is  to  some  extent 
guaranteed  by  actual  cash  held  in  trust  for  the  payment  of 
losses,  has  been  so  successfully  and  satisfactorily  conducted 
for  years  that  the  name  of  Lloyds  has  become  a  valuable  asset 
in  the  insurance  field.  But  when  groups  of  Lloyds  under¬ 
writers  undertake  fire,  accident,  liability  or  surety  insurance 
°r  assume  purely  gambling  risks,  as  they  do — they  are  ope- 
iating  entirely  outside  of  the  Lloyds  marine  underwriters,  and 
there  is  no  guarantee  behind  the  policies  they  write.  Not  a 
dollar  of  the  marine  fund  can  be  applied  in  payment  of  fire 
or  miscellaneous  losses,  and  the  person  who  accepts  one  of 
these  policies  does  so  entirely  on  faith.  Propertyowners  who 
want  “insurance  that  insures”  should  deal  with  the  regular 
companies,  whose  financial  condition  is  an  open  book^and 
their  trustworthiness  beyond  question. 


REPORTS  of  a  very  discouraging  nature  have  been  re¬ 
ceived  this  week  from  the  forest  and  mining  country 
of  Northern  Wisconsin  and  the  western  end  of  the  upper 
peninsula  of  Michigan.  A  number  of  towns  and  villages 
have  been , destroyed  by  forest  fires,  together  with  thousands 
of  dollars’  worth  of  standing  timber  and  logs.  The  in¬ 
habitants  are  fleeing  for  their  lives ;  women  carrying  children 
in  their  arms  and  men  and  boys  with  packs  on  their  backs 
flee  before  the  flames.  Logging  trains  are  bringing  some  of 
the  people  out  of  the  burning  district,  and  efforts  are  being 
made  to  reach  others  in  the  more  remote  districts,  toward 
which  the  flames  are  advancing  with  great  speed.  Relief 
trams  are  also  being  sent  through  the  fire  line,  and  a  number 
of  families  have  been  saved  in  that  manner.  It  is  reported, 
however,  that  the  loss  of  life  has  been  considerable;  but  no 
definite  information  is  yet  to  hand.  Never  since  1871,  when 
forest  fires  swept  Menominee  and  Marinette  counties,  caus- 
ing  the  loss  of  1500  lives  and  millions  of  dollars’  worth  of 
timber,  has  the  danger  of  a  widespread  conflagration  been  so 
imminent  as  at  present.  On  Northern  Lake  Superior  the 
smoke  hangs  over  the  water  like  a  dense  fog,  and  several  boats 
have  barely  avoided  collisions.  On  the  “Soo”  line  a  freight 
train  ran  into  a  handcar  because  the  engineer  could  not  see 
ahead  owing  to  the  smoke.  The  insurance  losses  in  the  towns 
will  probably  be  moderately  heavy,  but  the  bulk  of  the  prop¬ 
erty  loss  appears  to  have  fallen  upon  the  owners  of  standing 
timber,  which  is  presumably  entirely  uninsured. 


The  members  of  the  New  York  Board  are  nearly  all  members  of 
the  Western  Union.  Having  failed  in  their  own  publicity  scheme,  on 
account  of  the  expense,  they  are  interested  in  the  revival  of  the  idea 
of  educating  the  public  through  a  publicity  bureau  and  its  practical 
working.  It  would  be  amusing  if  the  Western  Union  spent  money  on 
the  scheme  which  failed  here  because  of  the  threatened  expense.  By 
the  way.  the  most  successful  effort  to  educate  the  public  into  a  realiz¬ 
ing  sense  of  the  enormous  fire  waste  in  this  country  was  through  the 
wide  circulation  given  to  circulars  issued  by  President  J.  Montgomery 
Hare  of  the  National  Board.  This  kind  of  information  should  be 
spread  broadcast.  It  was  printed  gratuitously  by  hundreds  of  daily 
and  weekly  papers,  and  the  editorial  comments  were  enlightening. 
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NEW  YORK  SURVEYS. 

The  New  \ork  Board  of  Fire  Underwriters  has  elected  the  follow¬ 
ing  members:  Graham  Scott  of  John  M.  Talbot  &  Co.;  Henry  D. 
Stephens  of  the  Pacific  Fire. 

1  he  Shawnee  Fire  has  resigned  from  the  Suburban  Fire  Insurance 
Exchange. 

1  he  Phoenix  of  London  has  appointed  Dinsmore  &  Carle  general 
agents  for  Westchester,  Putnam  and  Rockland  counties,  New  York. 

C.  F.  Sturhahn,  manager  of  the  Rossia,  arrived  home  last  week 
from  Europe  on  the  “Deutschland.” 

President  E.  G.  Snow  of  the  Home  left  on  Sunday  last  for  the 
Pacific  Coast,  to  be  absent  a  month  or  so. 

J.  H.  Delesderniers  has  been  appointed  as  special  agent  of  the 
Brooklyn  office  of  the  Insurance  Company  of  North  America,  suc¬ 
ceeding  the  late  John  S.  Oliver. 

The  bulletin  board  announcements  on  Monday  of  another  con¬ 
flagration  in  Chelsea,  Mass.,  sent  a  chill  dpwn  the  spines  of  the  agency 
underwriters,  and  their  fears  were  not  relieved  until  Boston  wires 
told  the  truth.  The  English  offices  were  visibly  agitated,  and  it  is 
common  report  that  the  head  office  correspondence  referring  to  the' 
conflagration  dangers  in  this  country  has  been  very  pointed  and  sug¬ 
gestive.  1  he  action  of  the  foreign  contingent  confirms  the  story  of 
discontent  abroad  concerning  American  business. 

Chief  Croker  has  shown  lately,  on  several  occasions,  that  he  believes 
the  new  high-pressure  service  is  efficient  and  ample  to  protect  the 
congested  districts  of  the  city  in  any  emergency.  His  removal  of  four 
modern  steam  fire  engines  to  the  upper  wards  is  in  line  with  his 
opinion,  expressed  several  months  ago,  that  the  day  of  steamers  has 
passed.  Still,  our  conservative  underwriters  believe  the  engines 
should  not  have  been  disturbed. 

1  he  companies  are  growling  now  over  their  city  experiences,  and 
many  of  them  insist  that  the  figures  of  losses  on  file  show  that  the 
loss  ratio  has  heavily  increased  this  year.  Probably  this  is  generally 
true,  and  some  offices  have  suffered  far  worse  than  others.  There 
ought  to  be  some  way  for  the  companies  to  learn  the  facts  of  the 
general  situation,  but  they  show  uncommon  zeal  in  the  strife  to 
increase  their  city  premiums  in  spite  of  the  prevailing  belief  that  it 
is  a  losing  year. 

One  of  the  results  of  the  big  fur  loss  in  Brooklyn  is  the  movement 
among  dealers  to  separate  their  storage  risks  for  customers  from  their 
own  property.  Heretofore  some  of  the  principal  houses  receiving 
furs  on  storage  have  insured  them  by  policies  which  covered  their  own 
stocks,  and  all  subject  to  the  same  coinsurance  clauses.  The  manifest 
impossibility  of  determining  the  actual  value  of  the  stored  furs,  for 
applying  the  coinsurance  clause,  plainly  suggests  that  it  is  a  dan¬ 
gerous  plan  for  the  merchant  to  imperil  a  settlement  on  his  own  stock 
by  mixing  it  up  with  the  unknown  actual  values  of  furs  on  storage. 

It  is  estimated  that  there  are  several  thousand  more  automobiles 
stored  m  garages  in  this  city  and  Brooklyn  now  than  there  were  in  the 
summer  months.  The  demand  for  insurance  has  increased.  The 
business  is  apparently  going  into  the  companies  which  give  the 
broadest  form  of  protection  against  all  conceivable  risks  except 
human  life. 

In  response  to  an  invitation  to  support  a  political  movement  to 
defeat  the  re-election  of  Governor  Hughes,  a  wise  official  of  a  city 
company  stated  that,  in  his  opinion,  nothing  could  be  more  unfor¬ 
tunate  in  the  event  of  the  success  of  the  Governor  than  to  have  it 
established  that  the  officers  of  either  fire  or  life  insurance  companies 
conspired  for  his  defeat.  It  would  at  once  antagonize  the  Governor  • 
and  his  friends  in  the  legislature,  and  lead  to  hostile  legislation  by 
the  side  of  which  the  Armstrong  bills  were  a  drop  in  the  bucket. 

There  is  an  unusual  lot  of  gossip  afloat  in  Brooklyn  regarding 
branch  office  practices  and  the  Long  Island  Suburban  Association 
risks.  Open  charges  are  made  by  brokers  (without  mentioning 
names)  of  rates  being  cut  by  branch  offices  on  frame  dwellings,  and 
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it  is  understood  at  least  two  companies  are  in  arms  over  the  loss  of 
business  taken  away  on  account  of  cut  rates.  Several  years  ago 
President  Moore  of  the  Continental  offered  a  resolution  in  the  Ex¬ 
change  that  whenever  it  was  proved  a  company  had  lost  a  risk  by  the 
dishonesty  of  a  neighbor,  all  other  companies  should  be  debarred  from 
writing  on  the  risk  until  the  losing  company  had  regained  its  full 
line.  It  was  voted  down  with  a  vim.  If  such  a  rule  were  in  force 
now,  it  would  be  invoked  without  doubt  against  an  agency  freely 
quoted  as  a  sinner. 

The  recent  discovery  of  jewelers’  floaters,  covering  fire,  theft,  burg¬ 
lary  and  other  dangers,  as  well  as  perils  of  transportation,  having  been 
written  in  the  English  Lloyds,  is  in  reality  an  old  affair.  The  greatest 
departure  from  old-fashioned  underwriting  in  these  broad  contracts 
is  the  absence  of  the  coinsurance  clause.  Otherwise  the  floaters  have 
been  written  by  American  companies  for  Maiden  Lane  and  Nassau 
street  jewelry  houses  for  twenty  years.  The  business  has  been  re¬ 
garded  as  profitable,  and  in  broadening  the  form  the  Lloyds  brokers 
have  carried  off  a  considerable  amount  of  premiums,  but  in  the  pub¬ 
lished  accounts  the  totals  are  enormously  exaggerated. 

Now  some  of  the  companies  interested  in  the  fire  loss  of  Abraham 
&  Straus  in  Brooklyn  are  criticising  the  adjustment  expenses.  The 
loss  was  handled  by  three  adjusters,  and  their  bill  was  $1375.  and  the 
appraisers’  bill  was  $1700  in  addition.  Considering  the  insurance 
involved  was  $1,015,000,  several  companies  are  inclined  to  think  the 
adjusters  were  modest  in  their  demand. 


BOSTON  AND  VICINITY. 

Some  of  the  local  underwriters  have  come  to  the  conclusion  that 
the  installation  of  the  single  sprinkler  system  in  many  buildings  in 
Boston,  where  the  double  system  is  impracticable,  would  be  the  means 
of  saving  a  great  deal  of  property  which  is  at  present  inadequately 
protected  against  fire.  As  the  matter  stands  at  present,  the  Boston 
Board  of  Fire  Underwriters  guarantees  no  rate  reduction  whatever  in 
case  of  the  installation  of  the  single-sprinkler  system,  although  there 
are  doubtless  many  whose  buildings  would  not  carry  the  tank  of  a 
double  system  who  would  install  the  single  system  were  they  assured 
of  a  fair  reduction  in  rates. 

Louis  Harding,  late. with  the  Underwriters  Bureau  of  New  Eng¬ 
land,  has  become  connected  with  the  special  risks  department  of  the 
Home  in  New  York  city. 

The  Boston  fire  department  has  begun  to  work  out  a  system  of 
mutual  fire  protection  for  Boston  and  neighboring  and  adjoining 
towns  within  a  radius  of  forty  miles.  The  plans  of  the  chief  of  the 
Boston  fire  departmant  include  a  scheme  of  signals  which  will  be  pre¬ 
sented  to  the  authorities  of  other  cities  and  towns  for  consideration. 
Seven  strokes  on  the  fire  bells,  additional  strokes  to  a  box,  and  a 
series  of  strokes  standing  for  the  name  “Boston”’  is  the  plan  of  sig¬ 
nals  by  which  it  is  proposed  to  send,  within  a  few  seconds,,  to  every 
town  and  city  within  forty  miles  of  Boston  word  that  assistance  is 
urgently  needed  to  cope  with  a  conflagration  in  the  largest  city. 

At  the  first  meeting  of  the  Boston  Insurance  Library  Association 
for  the  season — Friday  evening,  November  20 — United  States  Manager 
Frank  Lock  of  the  Atlas  will  deliver  an  address  on  “Phases  of  Asso¬ 
ciation  in  Fire  Insurance,  Wise  and  Otherwise. 


CHICAGO  AND  THE  WEST. 

The  Western  Factory  Insurance  Association  has-  secured  $175,000, 
or  half  the  line,  of  the  Keystone  Steel  and  Wire  Company,  at  Peoria, 
Ill.,  at  a  rate  of  fifteen  cents.  The  other  half  goes  to  the  New  Eng¬ 
land  mutuals  at  seventy-five  cents,  but  with  the  prospect  of  a  large 
enough  dividend  to  bring  the  net  cost  down  to  ten  cents.  It  was 
feared  for  a  while  that  the  mutuals  would  get  the  entire  line. 

Eugene  Wile,  formerly  Western  manager  for  McLean,  Stinson  & 
Co.  of  Toronto,  will  take  charge  of  the  new  surplus-line  department 
to  be  opened  October  1  by  John  E.  Hendry  in  Chicago.  One  Russian, 
one  Canadian  and  two  American  companies  will  be  represented. 

•  The  son  of  a  prominent  agent  at  Cairo,  Ill.,  is  attending  a  certain 
business  college  where  fire  insurance  is  in  the  curriculum.  The  pro¬ 


fessor,  in  explaining  the  iverage  clause,  admitted  that  he  did  not 
know  why  it  was  used,  but  assured  the  class  that  it  was  all  right  or 
the  insurance  companies  would  not  have  adopted  it. 

The  Walla  Walla  has  opened  a  local  department  in  Chicago  in  con¬ 
nection  with  its  general  agency  office  in  the  New  York  Life  building. 

Alfred  S.  Goddard,  an  old-time  fire  insurance  agent  at  Elgin,  Ill., 
died  of  apoplexy  on  Sept.  15. 

Harry  Gamble,  Indiana  special  agent  of  the  Pennsylvania,  has  re¬ 
signed. 

John  A.  Hartigan,  Insurance  Commissioner  of  Minnesota,  has  noti¬ 
fied  the  companies  doing  business  in  that  State  that  it  is  illegal  to 
reduce  the  amount  of  insurance  paid  in  the  event  of  a  vacant  dwelling 
burning. 

The  California  Fire  Insurance  Company  has  been  admitted  to  In¬ 
diana,  and  Fieber  &  Reilly  of  Indianapolis  have  been  appointed  local 
agents. 

It  is  reported  that  Fairbanks,  Morse  &  Co.  have  taken  out  a  policy 
of  $1,000,000  in  Lloyds  of  London  through  Johnson  &  Higgins,  cover¬ 
ing  on  all  their  plants  throughout  the  United  States  and  written  with¬ 
out  a  coinsurance  clause,  and  with  a  $50,000  limit  in  any  one  location. 
Rate,  eighty  cents.  The  average  rate  paid  previously  was  $1.21. 

At  Bloomington,  Ill.,  considerable  dissatisfaction  exists  on  account 
of  the  small  reduction  in  rate  allowed  under  the  analytic  system  for 
improved  fire  protection.  Those  affected  are  threatening  to  oppose 
the  issuance  of  the  new  bonds. 

The  Cook  county  agency  of  the  Keystone  Underwriters  has  been 
placed  with  Rogers  &  Rollo  at  Ch'cago.  Frank  H.  Collins,  who  for¬ 
merly  represented  this  company,  will  retain  his  agency,  although  he 
will  hereafter  be  connected  with  the  Rogers  &  Rollo  office. 

The  Standard  Fire  of  Keokuk  has  been  admitted  to  Illinois. 
Charles  Brock-Jones  Co.  are  the  general  agents  at  Ch'cago. 

James  B.  Robbins  has  been  appointed  special  agent  for  the  Walla 
Walla  in  Indiana. 

Owing  to  overwork,  H.  IJ.  Glidden,  manager  of  the  Chicago  Board 
of  Underwriters,  has  suffered  a  nervous  breakdown,  and  is  now  away 
from  the  office  on  an  indefinite  leave  of  absence. 

Under  date  18th  inst.  Rollins  &  Burdick  of  Chicago  resigned  the 
agency  of  the  Washington  Fire  of  Seattle. 

P.  B.  Jones  has  been  appointed  special  agent  for  the  Southern 
National  of  Texas,  for  Michigan. 


NOTES  FROM  PHILADELPHIA. 

One  of  the  menaces  in  the  congested  section  of  the  city,  the  old 
department  store  of  John  Wanamaker,  will  shortly  be  only  a  memory, 
as  the  remainder  of  what  underwriters  have  been  wont  to  speak  of  as 
a  tinder  box  for  many  years  is  being  rapidly  razed  to  make  room  for 
the  erection  of  the  last  half  of  his  new  fireproof  building.  This  im¬ 
provement  is  much  appreciated  by  underwriters,  and  will  be  much 
more  so  by  business  men  in  the  immediate  neighborhood,  through  a 
resulting  reduction  in  their  conflagration  charge  in  the  near  future. 

Potts  &  Thompson,  direct  reporting  agents  of  the  Pittsburg  Under¬ 
writers,  have  been  appointed  direct  reporting  third  agents  of  the 
Humboldt  Fire. 

The  usual  quarterly  dividend  of  $5  per  share  has  been  declared  by 
the  Girard  Fire  and  Marine. 

The  condition  of  Market  street  has  now  been  so  much  improved 
that  the  Philadelphia  Fire  Underwriters  Association  has  rescinded  its 
circular  of  May  last  providing  that  no  reduction  should  be  made  in 
rates  on  any  property  within  the  territory  bounded  by  Chestnut,  Broad 
and  Arch  streets  and  the  Delaware  river  until  Market  street  had 
again  been  put  in  usable  condition. 

It  is  expected  that  the  Peoples  National  Fire,  which  has  been  in 
process  of  organization  here  for  some  time,  will  be  fully  equipped  for 
the  beginning  of  business  some  time  before  the  end  of  the  year. 

Now  that  general  trade  seems  to  be  on  the  up  grade,  insurance  men 
are  asking  each  other  why  September  seems  to  be  the  dullest  month 
experienced  in  a  great  while.  The  answer  of  a  prominent  agent  is 
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that  the  insurance  business  never  feels  the  full  effect  of  a  recession  in 
general  business  until  it  is  nearly  over,  and  consequently  does  not  feel 
the  improvement  as  promptly,  either. 

By  action  of  the  executive  committee  of  the  Philadelphia  Fire 
Underwriters  Association  recently  the  brokerage  certificate  issued  by 
that  association  to  Henry  L.  Engel  was  recalled.  The  secretary  of 
the  association  states  that  this  was  done  because  Mr.  Engel  is  acting 
as  general  manager  for  a  company,  or  companies,  not  members  of  the 
association  or  signers  of  the  agreement  of  April,  1897. 

A.  M.  Waldron  has  been  appointed  Eastern  general  agent  of  the 
United  American  Fire  of  Milwaukee  for  surplus  lines  and  rein¬ 
surance. 

Hudson  B.  Shaw,  a  prominent  broker  of  this  city,  who  had  been 
ill  for  several  months,  succumbed  to  an  affection  of  the  heart  a  few 
days  ago.  He  was  sixty-four  years  of  age,  and  previous  to  his  entrance 
into  the  insurance  business  fifteen  years  ago  was  in  the  manufacturing 
business,  and  the  large  circle  of  acquaintances  formed  then  enabled 
him  to  build  up  a  very  lucrative  insurance  business.  To  take  care 
of  this,  as  well  as  carry  on  a  general  brokerage  and  agency  business, 
Howard  Keigler,  counterman  of  the  A.  W.  Wister  &  Son  agency,  and 
William  C.  Gegler,  placer  of  the  Hare  &  Chase  agency,  have  formed 
a  partnership  under  the  firm  name  of  Keigler,  Gegler  &  Co.,  and  have 
leased  the  offices  formerly  occupied  by  Clarence  A.  Krouse  &  Co. 
in  the  rear  of  323  Walnut  street. 

The  name  of  Stone,  Mathews  &  Co.  as  representatives  of  the 
Walla  Walla  Fire  has  been  removed  from  the  list  of  signers  of  the 
Philadelphia  agreement,  the  agency  having  been  transferred  to 
Clarence  A.  Krouse  &  Co.  recently. 

Stone,  Mathews  &  Co.  are  again  accepting  business  for  the  Delaware 
of  Dover. 

Agents  are  complaining  of  the  lack  of  new  business  this  month, 
and  it  seems  to  be  the  general  opinion  that  July  and  August  were  both 
better  months,  notwithstanding  that  a  falling  off  in  business  is  gen¬ 
erally  looked  for  in  those  months. 

Underwriters  are  gratified  to  notice  that  Market  street  is  beginning 
to  look  normal.  As  one  of  them  said  recently :  “Luckily  our  fears 
regarding  the  outcome  of  a  serious  fire  in  Market  street  during  its 
torn-up  condition,  and  particularly  during  the  past  few  winters,  have 
not  been  realized,  but  the  serious  fire  did  not  come.” 


THE  MIDDLE  STATES. 


Forest  Fires  Raging  in  Adirondacks. 

A  disastrous  forest  fire  is  raging  on  the  foothills  of  the  Adirondacks 
between  Stoney  Creek,  in  Warren  county,  and  Hadley,  in  Saratoga 
county,  covering  an  area  three  miles  long  and  one  mile  broad.  Hun¬ 
dreds  of  acres  of  timberland  owned  by  paper  companies  have  been  de¬ 
stroyed.  Many  fires  are  also  burning  in  the  northern  part  of  Warren 
county. 


■  A.  M.  Waldron  of  Philadelphia,  Pa.,  has  been  appointed  Eastern  general 
agent  of  the  United  American  Fire  of  Milwaukee. 

— The  Washington  Fire  of  Seattle  has  given  notice  to  the  home  office  of  the 
Union  Fire  of  Buffalo  that  it  will  terminate  its  general  agency  at  the  Union 
office  for  New  York,  Pennsylvania  and  New  Jersey,  as  Vice-President  Yates, 
now  located  in  Chicago,  is  in  charge  of  all  territory  east  of  the  Rocky  Mountains 
and  can  handle  the  Eastern  field  direct. 


THE  NEW  ENGLAND  FIELD. 


Chelsea  Gets  it  Again. 

Between  four  and  five  acres  of  wooden  buildings  on  the  north  side  of 
the  Boston  and  Maine  Railroad  tracks  in  Chelsea,  Mass.,  which  escaped 
the  conflagration  of  April  last,  were  swept  away  on  Monday  last  by  a 
disastrous  fire,  causing  a  loss  of  about  $300,000.  The  principal  buildings 
destroyed  were:  Atwood  &  McManus,  box  factory;  Pope  &  Cottle,  lum¬ 
ber  yard;  Lee  Brothers,  shoe  factory;  Karrababe  &  Co.,  shoestring  fac¬ 
tory;  the  Chelsea  Bottling  Company’s  factory,  and  seven  tenement 
houses.  Fire  engine  No.  36  of  the  Boston  fire  department  was  also  de¬ 
stroyed.  The  bounds  of  the  fire  were  West  Third  street,  the  Boston  and 
Maine  tracks,  Everett  avenue  and  Carter  street. 


THE  WEST. 


Disastrous  Forest  Fires  in  the  West. 

Gagen  and  Woodboro,  Wis.,  on  the  “Soo”  line,  were  destroyed  by 
forest  fires  on  Sunday  last.  The  village  of  Moon,  six  miles  southwest  of 
Mosinee,  Wi3.,  is  completely  hemmed  in  by  forest  fires  at  date  of  latest 
advice.  Reports  of  a  very  discouraging  nature  have  been  received  from 
the  forest  fire  district  of  northern  Michigan.  Creeping  along  the  shores 
of  Green  Bay  and  eastward  from  the  timber  and  mining  country  of  Wis¬ 
consin,  and  the  western  end  of  the  upper  peninsula,  the  fires  have  sur¬ 
rounded  four  towns  in  that  section  and  the  inhabitants  have  abandoned 
their  homes  to  the  flames  and  are  fleeing  for  their  lives.  The  villages  are: 
Forest  City,  Niagara,  Commonwealth  and  Spread  Eagle.  Forest  City  has 
been  wholly  destroyed.  The  fires  have  crept  in  from  the  timber  and 
taken  hold  of  the  mills  and  cottages  of  other  towns. 

The  town  of  Fifield,  Wis.,  is  reported  on  fire.  Lac  Labelle,  north  of 
Calumet,  Mich.,  and  Bete  de  Gris  were  also  threatened.  Ashland,  Wis., 
was  surrounded  by  forest  fires  early  this  week.  So  close  were 
the  fires  to  Niagara,  Faithom  Junction  and  Ingalls  that  everything 
was  packed  and  trains  ready  to  carry  away  the  people.  The  railroad 
bridge  of  the  “Soo”  line  across  the  Menominee  river  at  Faithom  was 
on  fire  several  times.  In  the  Mackinaw  region  the  whole  country  back  of 
St.  Ignace  and  the  Snow  Islands  is  burning.  The  smoke  has  been  so 
dense  that  for  three  days  only  this  month  have  people  been  able  to  see 
Mackinaw  City  from  the  island.  ' 


— The  Minnesota  Department  is  examining  the  Northwestern  Fire  and  Marine 
of  Minneapolis. 

— Henry  B.  Horton,  one  of  the  founders  of  the  Millers  National  of  Chicago, 
died  recently  at  his  home  in  Oak  Park,  Ill.,  after  a  protracted  illness. 

— The  Standard  Fire  of  Keokuk,  Iowa,  has  entered  Illinois  through  the  gen¬ 
eral  agency  of  Chas.  Brock-Jones  &  Co.  of  Chicago.  The  company  has  now  a 
paid-up  capital  of  $100,000. 

— Commissioner  of  Insurance  E.  C.  Cooper  of  North  Dakota  has  issued  a 
warning  to  the  insuring  public  of  that  State  against  doing  business  with  certain 
unadmitted  companies  which  are  alleged  to  be  operating  there. 

— Federal  District  Judge  Munger  at  Lincoln,  Neb.,  has  granted  a  temporary 
order  against  the  State  Auditor  in  favor  of  the  Firemans  Fund  of  San  Fran¬ 
cisco,  restraining  that  official  from  refusing  a  license  to  the  above-named  com¬ 
pany.  The  refusal  of  the  Auditor  was  made  under  the  provisions  of  the  recipro¬ 
cal  law  in  force  in  Nebraska. 

- — James  B.  Brown,  Jr.,  who  is  secretary  of  the  D.  C.  Packard  Agency  Com¬ 
pany  at  Denver,  Col.,  has  been  actively  in  charge  of  that  agency  for  a  con¬ 
siderable  time  past,  as  even  before  the  death  of  Mr.  Packard  the  latter  had  not 
given  much  personal  attention  to  the  business  during  recent  years.  Mr.  Brown 
is  an  intelligent,  careful  underwriter,  and  his  past  experience  and  the  excellent 
results  he  has  achieved  prove  that  he  will  continue  to  satisfy  the  companies  rep¬ 
resented,  the  list  embracing  the  following-named  strong,  old  companies:  Sun, 
London;  Atlas,  London;  Westchester  Fire,  New  York;  New  Zealand,  Auckland; 
Citizens,  St.  Louis,  and  Franklin  Fire,  Philadelphia. 


THE  SOUTH. 


— G.  L.  Meyers  &  Co.  of  Memphis,  Tenn.,  have  been  appointed  Arkansas 
general  agents  of  the  Girard  Fire  and  Marine. 

— The  United  States  Lloyds  of  New  York  has  been  refused  a  Mississippi 
license  on  the  ground  that  it  has  no  capital  stock,  as  provided  in  the  insurance 
laws  of  that  State. 

— A  bill  will  be  introduced  at  the  next  session  of  the  Georgia  Legislature  pro¬ 
viding  for  a  one  per  cent  tax  on  gross  premiums  of  fire  insurance  companies  for 
the  benefit  of  disabled  and  superannuated  firemen. 

■ — There  is  a  clash  at  Richmond  over  rate  observances;  rates  having  been  in¬ 
creased  recently  on  special  hazards.  On  inspection  it  was  found  -that  the  in¬ 
creases  were  justified  by  conditions,  and  it  is  expected  that  a  vigorous  policy  on 
the  part  of  the  companies  will  lead  to  material  improvements  in  these  risks. 


MISCELLANEOUS  FIRE  NEWS. 


Death  of  “Captain”  Shaw  of  London. 

[From  Our  Own  Correspondent.] 

By  the  death  at  the  end  of  last  month  of  the  “Prince  of  Firemen,” 
Sir  Eyre  Massey  Shaw,  at  the  advanced  age  of  78,  a  long  career  of 
public  service  combined  with  energy  and  enthusiasm  is  closed.  “Cap¬ 
tain”  Shaw — by  which  title  he  was  popularly  known — succeeded  the 
heroic  Inspector  Braidwood,  who  lost  his  life  at  the  disastrous  Tooley 
street  fire,  one  of  London’s  most  memorable  conflagrations  in  1861,  and 
it  is  justly  claimed  that  as  its  chief  officer  he  made  the  London  Fire 
Brigade  the  splendid  organization  it  is  to-day.  For  thirty  years  Cap- 
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tain  Shaw  was  at  the  head  of  the  brigade,  retiring  in  1901;  and,  as  show¬ 
ing  the  strides  made  by  this  famous  organization  under  his  leadership, 
the  following  figures  are  given  by  The  Daily  Telegraph: 


1861.  1891. 

Fire  engine  stations .  13  ;>9 

Firemen  .  113  106 

Length  of  hose  .  4  miles  33  miles 

In  the  thirty  years  there  were  55,004  fires — an  average  of  rather  more 
than  five  per  day — 86,645  “chimney  calls,”  and  33,335  false  alaims.  More¬ 
over,  on  his  retiring  he  left  706  thoroughly  trained  and  disciplined 
officers  and  firemen,  while  no  less  than  2796  men  had  passed  through  his 
hands.  In  proof  of  his  whole-hearted  service,  it  is  on  record  that  dur¬ 
ing  the  first  six  years  he  was  absent  from  duty  just  sixteen  days. 

“Captain”  Shaw  retained  his  popularity  to  the  last,  and  his  loss  is 
universally  regretted.  T. 

London,  September  10. 


List  of  Fernie  (B.  C.)  Losses. 

Below  will  be  found  a  list  of  the  losses  of  the  various  insurance  com¬ 
panies  occasioned  by  the  forest  fires  in  Fernie,  B.  C.,  and  vicinity. 


Company.  Amount. 

Phoenix  of  London . $136,000 

Liverpool  and  London  and  G..  78,650 

Royal  .  77,420 

Canadian  Fire  .  57,500 

London  and  Lancashire .  56,965 

Norwich  Union  .  65,000 

Anglo-American  .  51,000 

Pacific  Coast  .  47,000 

London  Mutual  .  44,740 

Atlas  .  43,000 

Union  .  39,000 

Northern  .  34,764 

Queen  .  33,075 

Caledonian  .  27,800 

Equity  .  38,000 

Dominion  Fire  .  27,000 

Phcenix  of  Hartford .  27,000 

Sovereign  .  25,600 

Globe  (Regina)* .  25,000 

Guardian  . .  28,000 

German  American  .  19,400 

Sun  .  21,400 


Company.  Amount. 

St.  Paul  .  $16,000 

Mercantile  .  16,745 

Law,  Union  and  Crown .  15,000 

New  York  Underwriters .  15,000 

Ins.  Co.  of  N.  A .  15,050 

Western  Canada  .  15,000 

Richmond  and  Drummond....  13,465 

Traders  .  14,000 

Montreal-Canada  .  10,000 

Connecticut  .  7,500 

Colonial  . . .  4,000 

Imperial  Underwriters  .  2,500 

Nova  Scotia  . .  2,000 

Commercial  Union  .  2,000 

Manitoba  .  16,450 

Phenix  of  Brooklyn .  26,000 

Rimouski  .  2,950 

Western  .  37,000 

British  America  .  35,000 

iEtna  .  12,000 

Scottish  Union  . A .  28,600 

Lloyds,  about . 350,000 


•Started  a  few  months  ago  with  paid  up  capital  of  $2500. 


_ William  H.  Crolius  has  been  appointed  manager  of  the  surplus  line  depart¬ 
ment  of  the  Cosmopolitan  Fire. 

_ John  H.  Croft,  London  secretary  of  the  Royal  of  Liverpool,  will  retire  and 

be  succeeded  by  Robert  McConnell,  who  has  been  assistant  secretary  at  the 
London  office. 

_ Pacific  Coast  business  men  are  now  investigating  the  meaning  and  applica¬ 
tion  of  the  “volcanic  eruption”  clause,  which  is  contained  in  some  of  the  policies 
written  there.  The  managers  of  the  companies  contend  that  the  clause  would 
have  no  effect  in  case  of  earthquake,  yet,  on  the  other  hand,  many  believe  that 
it  might  be  invoked  to  avoid  payment  of  losses  in  case  of  seismic  disturbance. 
It  is  possible  that  measures  will  be  taken  to  have  the  clause  stricken  from  tlie 
policies. 


ance,  endowment  insurance,  etc.  In  view  of  many  unfavorable  points, 
this  form  of  policy  is  not  often  written. 

Lawson  W.  Fuller,  son  of  the  late  Lawson  N.  Fuller,  who  was  asso¬ 
ciated  with  Jay  Gould  and  Cyrus  Field  in  the  building  of  the  Man¬ 
hattan  Elevated  Railroad  system,  committed  suicide  on  September  20 
at  the  Hotel  St.  Denis  by  shooting  himself  in  the  right  temple.  He 
had  been  employed  as  head  bookkeeper  of  the  Metropolitan  Life  In¬ 
surance  Company,  and,  according  to  a  statement  made  by  his  brother, 
Henry  B.  Fuller,  the  dead  man  had  been  at  times  slightly  unbalanced 
mentally,  but  no  specific  reason  is  known  for  him  having  committed 
suicide. 

Frank  T.  Heffelfinger,  president,  and  Frederick  B.  Wells,  vice- 
president  of  F.  H.  Peavey  &  Co.,  Inc.,  of  Minneapolis,  have  been 
in  New  York  for  several  days,  accompanied  by  Warren  M.  Horner, 
Minnesota  general  agent  of  the  Provident  Life  and  Trust,  completing 
arrangements  incident  to  procuring  $1,000,000  life  insurance,  $500,000 
on  each,  payable  to  the  corporation.  The  Provident  Life  and  Trust 
wrote  its  limit  of  $75,000  on  each  life,  and  the  balance  of  the  in¬ 
surance,  amounting  to  $850,000,  was  placed  by  Mr.  Horner  in  the 
Equitable  Life  Assurance  Society,  through  W.  J.  Keating,  the  Equi¬ 
table  representative  at  Minneapolis. 

Arthur  G.  Langham,  president  of  the  reorganized  Provident  Sav¬ 
ings  Life,  has  replied  to  the  suggestions  made  by  the  insurance 
officials  of  fourteen  States,  who  asked  that  policyholders  be  permitted 
to  elect  several  directors  of  the  society,  and  also  that  assurances  be 
given  that  the  society’s  head  office  would  not  be  moved  from  New 
York,  and  that  risks  would  not  be  reinsured  in  another  company. 
In  his  reply  President  Langham  calls  attention  to  the  election  by  the 
new  management  of  Mr.  Clarke  of  the  Tefft-Weller  Company  as  a 
representative  policyholder,  and  also  to  the  contemplated  election  of 
George  Law,  another  policyholder,  who  is  connected  with  a  Chicago 
insurance  firm.  Mr.  Langham  states  that  there  is  no  intention  to 
transfer  the  society’s  headquarters  to  another  city,  and  promises  that 
additional  economies  will  be  introduced  in  the  management  as  soon 
as  possible. 

The  report  of  the  New  York  Insurance  Department  on  the  United 
States  Life,  as  of  June  30,  1908,  shows  gross  assets  of  $8,677>432> 
assets  not  admitted,  $145,782,  of  which  $104,195  is  book  value  of  bonds 
and  stocks  over  market  value;  total  admitted  assets,  $8,531,651;  sur¬ 
plus,  $17,679;  surplus  to  policyholders,  including  $264,000  capital  stock, 
$281,679. 
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IN  AND  ABOUT  NEW  YORK. 

An  agent  asks  regarding  joint  life  in  partnership  insurance.  Linder 
this  form  of  policy  the  sum  issued  is  payable  on  the  occurrence  of  the 
first  death  among  two  or  more  persons.  It  is  sometimes  an  advan 
tageous  form  of  policy  for  partners  in  business,  because  on  the  death 
of  one  partner  the  business  might  be  seriously  crippled  through  the 
withdrawal  of  capital,  while  a  joint  life  policy  (often  called  a  partner¬ 
ship  policy)  would  provide  the  capital  which  might  have  to  be  with¬ 
drawn,  and  permit  of  the  continuance  of  the  business  with  the 
same  efficiency  as  before.  Sometimes  also  such  policies  are  desired 
by  husband  and  wife'  who  enjoy  a  joint  income.  Three,  or  even 
more,  lives  may,  of  course,  be  introduced  under  one  policy  contract, 
but  it  is  only  in  exceptional  circumstances  that  such  policies  are  de¬ 
sirable  from  the  standpoint  of  the  lives  insured.  When  more  than 
two  persons  are  involved  in  partnership  the  likelihood  of  change,  in 
business  relationships  is  largely  increased.  Any  change  of  this  kind 
introduces  complications  as  to  the  insurance  policy,  and  an  intricate 
division  of  interests,  which  can  best  be  avoided  by  taking  out  separate 
policies  on  individual  lives.  Moreover,  as  the  lives  are  increased  m 
number  there  is  a  greater  likel’hood  of  one  or  other  of  them  being 
ineligible  for  insurance.  These  policies  may  be  written  on  any  form- 
whole  life  by  continued  payments  or  limited  payments;  term  assur- 
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CHICAGO  AND  THE  WEST. 

The  August  business  of  the  United  States  Annuity  and  Life  was 
over  the  half  million  mark.  J.  K.  Miser,  formerly  with  the  John 
Hancock  Mutual  Life,  has  recently  been  appointed  as  its  district 
agent  at  Decatur,  Ill.,  and,  with  Zeno  M.  Host,  former  Insurance 
Commissioner  of  Wisconsin,  and  later  with  the  Knights  of  Pythias 
insurance  department,  as  its  director  of  agencies,  a  still  bigger  busi¬ 
ness  seems  assured. 

Frank  E.  Jones,  formerly  agent  here  for  the  New  England  Mutual 
Life,  who  left  Chicago  a  year  ago  to  engage  in  the  manufacturing 
business  in  Independence,  Kan.,  has  returned  to  Chicago  to  enter  the 
service  again  with  the  same  company  in  the  agency  department. 

Alex.  V.  Weil,  the  Fidelity  Mutual’s  popular  and  energetic  manager 
for  Northern  Illinois,  is  to  be  congratulated  on  acquiring  for  his 
agency  force  the  services  of  Jeremiah  J.  Crowley,  who  for  years  has 
been  a  most  consistent  performer  with  the  New  York  Life  “Fisher’ 
and  “Central”  branches.  Mr.  Crowley’s  reputation  for  producing  a 
good  volume  of  nice  business  every  month  in  the  year  is  well  known. 

The  Rhodus  Bros,  still  claim  a  share  of  the  insurance  limelight. 
Their  “Mercantile  Securities  Company”  has  been  placed  in  the  hands 
of  a  receiver,  J.  C.  Fetzer  of  Hinsdale  having  been  appointed  in  that 
capacity.  He  took  over  some  nicely  embossed  certificates  and  $319  in 
real  money.  It  is  stated  that  preferred  stock  to  the  amount  of  $1,250,- 
000  has  been  sold  to  people  all  over  the  country  in  the  past  twenty 
months. 


Life  Insurance 


THE  SPECTATOR 


[Thursday 


NOTES  FROM  PHILADELPHIA. 

The  Profit  Sharers  Life  Insurance  Company  was  incorporated  in 
this  city  last  week,  with  a  capital  of  $200,000  and  a  further  stipulation 
that  it  can  be  increased  to  $2,000,000.  The  incorporators  include  John 
W.  Parrott,  Joseph  B.  Meredith,  John  H.  Rathrock,  John  A.  Titman, 
Mack  Meredith,  Samuel  A.  Stoneback,  Joseph  F.  Reynolds  of  Phila¬ 
delphia;  Walter  J.  Brooks  of  Media,  Pa.;  William  Brown  and  Pen¬ 
rose  Brown  of  Collingswood,  N.  J. 

Gordon  T.  Powell  of  Pittsburg  has  been  appointed  by  the  Lincoln 
National  Life  of  Fort  Wayne,  Ind.,  which  recently  entered  this  State, 
to  be  field  organizer  for  Western  Pennsylvania. 

E.  O.  Howell,  well  known  to  the  insurance  fraternity,  and  latterly 
as  a  representative  of  the  Sun  Life  of  Canada,  has  opened  offices  at 
416  Walnut  street,  where  he  will  represent  the  Pennsylvania  Casualty 
Company  as  district  manager  for  the  life  and  casualty  departments. 

The  Philadelphia  Association  of  Life  Underwriters,  at  its  Septem¬ 
ber  meeting  at  the  Hotel  Walton  to-day,  will  be  entertained  by  an 
address  from  Consulting  Actuary  S.  Herbert  Wolfe,  who  is  so  promi¬ 
nent  in  the  life  insurance  work  of  the  country. 

The  Travelers  has  promoted  H.  A.  Persell,  its  supervising  special 
agent  at  Reading,  Pa.,  to  be  the  manager  for  that  territory. 

Eugene  A.  Jones  and  James  M.  Proctor,  receivers  for  the  Capitol 
Life  of  Washington,  in  a  petition  for  the  appointment  of  a  receiver 
for  the  Life  Underwriters  Company  of  America,  charge  improper 
manipulation  and  promotion  against  William  MacDonald,  president  of 
the  latter  concern.  The  petition  was  granted,  and  Charles  H.  Ulery 
was  named  as  receiver.  Both  companies  were  organized  in  the  Dis¬ 
trict  of  Columbia.  MacDonald  was  president  of  the  Life  Under¬ 
writers  Company  and  also  secretary  and  treasurer  of  the  Capitol  Life. 
The  Life  Underwriters  Company  was  made  sole  agent  on  a  com¬ 
mission  basis,  empowering  it  to  pay  all  expenses  and  fix  salaries  of 
officers  and  employees. 


THE  WEST. 


The  Great  Western  Life  Insurance  Company. 

From  latest  Indications  it  would  appear  that  the  Great  Western  Life 
of  Kansas  City  had  emerged  from  its  worst  troubles  and  that  through 
the  energy  and  determination  of  those  now  at  its  helm,  the  company  will 
be  able  to  continue  and  live  down  the  reputation  it  had  acquired  through 
the  mismanagement  of  men  who  are  no  longer  associated  with  it.  The 
company  has  secured  money  to  pay  all  outstanding  death  claims  and  all 
other  creditors  whose  claims  are  properly  approved,  and  after  this  is 
done  there  will  still  be  a  substantial  surplus  for  the  company  to  work  * 
with.  George  Stevenson,  Jr.,  a  prominent  banker  and  merchant  of 
Waterville,  Kan.,  now  heads  the  company,  and  James  Chappelle,  pro¬ 
prietor  of  the  Copeland  Hotel,  Topeka,  is  secretary  and  treasurer.  The 
new  board  of  directors  is  composed  of  representative  business  men,  so 
that  the  company’s  chance  of  ultimate  success  is  greatly  strengthened. 
An  officer  of  the  company  has  stated  to  a  representative  of  The  Spec¬ 
tator  that  there  is  at  the  present  time  over  $20,000,000  of  insurance  on 
the  books,  a  large  part  of  which  the  company  hopes  to  retain. 


• — The  Mutual  Aid  Association  of  Canton  has  been  authorized  in  Ohio. 

— The  Western  Union  Life  of  Spokane  has  sent  Thomas  E.  Hamilton  to 
Phoenix,  Ariz.,  to  open  headquarters  there. 

On  another  page  a  new  life  and  accident  company  in  the  Northwest,  or¬ 
ganized  on  the  old-line  plan,  advertises  for  a  stock  salesman. 

—The  Imperial  Securities  Company  of  Los  Angeles  reports  that  some  $235,- 
000  worth  of  its  stock  has  been  sold  throughout  Southern  California.  This  con¬ 
cern  is  to  be  a  holding  company  for  a  life  insurance  company  to  be  formed  later. 

The  Insurance  Superintendent  of  Kansas  has  issued  an  order  that,  begin¬ 
ning  with  October  1,  life  companies  doing  business  in  Kansas  will  not  be  per 
mitted  to  sell  notes  taken  for  their  first  premium  until  after  they  deliver  the 
policies  to  the  insured. 

I  he  California  department  has  ordered  the  Preferred  Mutual  Life  of  Oak¬ 
land,  Cal.,  an  assessment  company,  to  cease  doing  business.  The  Preferred 
Mutual  is  the  successor  to  the  Los  Angeles  Life  Association  and  attempted  to 
sell  agency  stock  in  connection  with  its  policies. 

I  he  Columbia  Life  of  Cincinnati  announces  the  appointment  of  R.  B. 
I  aimer  as  superintendent  of  agents.  Mr.  Palmer  is  an  insurance  man  of  wide 


experience,  having  filled  similar  positions  for  the  Midland  Mutual  Life  and  other 
companies.  The  Columbia  is  fortunate  in  securing  his  services. 

— The  Northwestern  National  Life  of  Minneapolis  is  doubling  its  business 
over  last  year  each  month  and  is  confident  of  maintaining  this  record  for  the 
rest  of  the  year.  Harry  E.  Walker  of  San  Francisco  has  been  appointed  agency 
director  for  California  and  Nevada;  A.  G.  Robinson  of  Thomasville  for  Georgia, 
and  Gordon  &  Wimbrough  of  Mobile  for  Alabama.  O.  J.  Fowler  has  been  ap¬ 
pointed  executive  special  agent  for  Minnesota. 

— The  Missouri  Insurance  Department  has  completed  its  examination  of  the 
Great  American  Life,  preparatory  to  licensing  the  company  in  Missouri.  The 
organization  statement  shows  that  the  total  income  amounted  to  $1,175,032. 
The  principal  items  are  as  follows:  Cash  from  sales  of  stock,  $704,470,  and  notes 
from  stock  sales,  $467,114.  The  total  disbursements  amounted  to  $149,975,  includ¬ 
ing  commissions  to  agents  and  office  expenses.  There  is  a  deposit  of  $400,000 
with  the  National  Bank  of  Commerce,  $101,844  in  bonds,  a  small  amount  in  real 
estate  mortgages  and  accrued  interest,  which  with  the  notes  bring  the  assets 
up  to  $1,026,774.09.  Of  the  liabilities  $500,000  is  capital  stock,  and  the  balance 
contingent  commissions  and  contingent  debts,  leaving  a  surplus  of  $513,383.14. 


THE  SOUTH. 


— The  Guarantee  Life  of  Houston,  Tex.,  has  been  licensed  in  Mississippi. 

S.  W.  Claybrook,  Jr.,  formerly  cashier  of  the  Maryland  agency  of  the  Sun 
Life  of  Canada,  has  been  appointed  district  manager  for  the  company  in  Western 
Maryland,  with  headquarters  in  Cumberland. 

— The  Georgia  license  of  the  Guarantee  Life  of  Houston,  Tex.,  has  been 
reinstated.  It  was  found  that  failure  to  publish  the  company’s  semi-annual 
statement  was  not  the  fault  of  the  company,  but  of  a  newspaper. 


MISCELLANEOUS  LIFE  NEWS. 


Seven=Year  Convertible  Term  Policy. 

The  -SHtna  Life  has  issued  a  seven-year  convertible  term  policy  on  the 
non-participating  plan.  This  policy  is  limited  to  ages  between  twenty 
and  sixty  inclusive,  and  not  exceeding  $10,000  will  be  written  upon  one 
life.  Such  policies  may  be  converted  upon  any  anniversary  of  their  dates 
within  the  first  five  years  to  policies  upon  the  life  or  endowment  plan 
for  the  same  amount,  without  re-examination,  either  by  paying  the  pre¬ 
mium  on  the  new  policy  for  the  age  then  attained,  or  by  having  the 
policy  rated  at  the  same  age  as  that  at  which  the  term  policy  was 
issued,  and  paying  the  difference  in  premium  with  interest  at  not  ex¬ 
ceeding  six  per  cent.  This  assumes  that  the  issue  of  such  new  policy 
will  not  violate  any  law  of  the  State  where  it  is  required  to  be  issued 
or  delivered.  Like  the  other  policies  of  the  JEtna,  the  seven-year  term 
policy  will  be  allowed  thirty-one  days  of  grace  for  paying  all  premiums 
after  the  first;  will  be  indisputable  after  one  year,  and  will  provide 
different  modes  by  which  the  insurance  may  be  paid,  for  the  conveni¬ 
ence  and  protection  of  the  beneficiaries.  This  policy,  while  furnishing 
reliable  temporary  security  at  a  low  cost,  provides  persons  who  are  un¬ 
certain  what  plan  of  insurance  they  may  ultimately  choose  for  a  per¬ 
manent  contract  a  convenient  method  of  securing  insurance  now,  and 
making  it  permanent  by  conversion  to  some  other  plan  within  five 
years. 

The  following  illustrates  the  annual  rates  for  this  policy;  Age  20, 
$9.37;  25,  $9.74;  30,  $10.27;  35,  $11.08;  40,  $12.43;  45,  $14.97;  50,  $19.80; 
55,  $28.56;  60,  $43.47. 


Life  Insurance  Law  Chart — Edition  of  1908=1909. 

The  Spectator  Company  takes  pleasure  in  announcing  the  second  an¬ 
nual  edition  of  a  most  valuable  reference  chart,  showing  at  a  glance  the 
statutory  requirements  of  each  of  the  fifty  States  and  Territories  of  the 
United  States  and  also  Canada  so  far  as  they  affect  life  insurance  com¬ 
panies  of  other  States. 

The  Life  Insurance  Law  Chart  shows  in  complete  and  comprehensive 
form  the  requirements  as  to  taxation,  agents,  policy  forms,  examinations, 
valuations  and  publications  under  the  following  column  headings:  An¬ 
nual  fees,  company  license,  total  other  fees;  expiration  company  license; 
fees  for  agents’  license  and  date  of  expiration,  local  general  or  special; 
resident  agents’  law;  reciprocal  law;  attorney  for  service;  company  ex¬ 
aminations — when,  fee;  valuation  of  policies — basis,  fee;  non-forfeiture; 
policy  form  or  provisions;  surplus  distribution  periods;  anti-discrimina¬ 
tion;  statements — final  date  for  filing,  annual  tax;  legal  publications, 
number  of  papers,  number  of  times;  State  tax  and  final  date  for  pay¬ 
ment,  premium,  any  other;  local  taxation;  regulations  governing  ad¬ 
vertisements;  bond  to  State,  agent  or  company;  warranty  defined;  mis¬ 
cellaneous  provisions. 

In  many  of  the  columns  the  existence  or  non-existence  of  the  statute 
covered  by  the  heading  is  indicated  by  yes  or  no,  while  in' others  N.  P., 
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meaning  no  provision,  is  the  term  used.  The  headings  quoted  above 
cover  every  provision  with  which  a  life  insurance  company  has  to  com¬ 
ply,  the  final  column,  “Miscellaneous  Provisions,”  being  devoted  to  such 
special  laws  in  the  various  States  as  bear  upon  the  contract,  the  condi¬ 
tion  of  the  company  or  unusual  requirements  of  the  laws. 

The  Life  Insurance  Law  Chart  is  compiled  for  The  Spectator  Company 
by  A.  R.  Fullerton,  an  expert  insurance  man,  whose  duties  for  many 
years  have  been  to  keep  the  large  life  insurance  company  with  which  he 
is  connected  informed  upon  every  phase  of  the  legal  requirements 
throughout  the  country,  in  which  capacity  he  has  become  an  expert,  and 
consequently  this  publication  is  absolutely  authentic.  Much  of  the  in¬ 
formation  disclosed  by  it  is  not  found  in  the  official  insurance  laws  at 
all,  the  corporation,  tax  and  general  laws  all  having  been  carefully 
studied,  so  that  everything  of  importance  might  be  included. 

The  chart  is  printed  on  excellent  bond  paper,  is  twenty-one  inches 
wide,  with  a  proportionate  depth  or  length,  and  is  brass  tipped  at  top 
and  bottom,  so  that  it  may  be  hung  in  a  convenient  and  conspicuous 
place  for  ready  reference. 

Its  usefulness  to  company  managers,  heads  of  departments  and  agents 
can  readily  be  determined  from  a  glance  at  the  headings  printed  here¬ 
with,  and  every  department  of  a  life  insurance  company  whose  duties 
bring  it  in  contact  with  legal  requirements  should  have  The  Life  In¬ 
surance  Law  Chart  constantly  in  sight.  The  chart  can  readily  be  used 
for  checking  purposes  and  each  department  of  a  company  should  be 
supplied  with  one  or  more,  so  that  as  each  requirement  of  the  several 
States  is  complied  with  it  can  be  checked  off  and  thus  indicate  at  a 
glance  any  omissions. 

Inasmuch  as  many  of  the  requirements  are  common  to  life,  casualty 
and  surety  companies,  the  latter  class  will  also  be  able  to  make  use  of 
the  chart.  Prices  of  The  Life  Insurance  Law  Chart  per  copy,  $3;  per 
dozen,  $30;  per  fifty,  $100;  per  hundred,  $150.  Address  orders  to  The 
Spectator  Company,  135  William  street,  New  York. 


_ T  A  McFarlane  A.  I.  A.,  who  for  the  past  six  years  has  been  connected 

with  the 'actuarial  department  of  the  North  American  Life,  has  been  appointed 
actuary  of  the  Monarch  Life  Assurance  Company  of  Winnipeg.  Ihis  is  a 
further  evidence  of  the  wisdom  and  care  exercised  by  the  management  of  this 
Western  company,  the  officers  and  directors  of  which  are  determined  that  the 
Monarch  Life  shall  occupy  a  high  place  in  Canada  amongst  the  successful  li  e 
companies. 


statement;  that  thirty-four  agents  have  been  soliciting  business  in  Col¬ 
orado  for  the  company  from  one  to  seven  years  without  certificates  of 
authorization,  and  that  salvage  having  a  face  value  of  $321,198  was  sold 
to  the  secretary  of  the  company  as  of  June  30,  1908,  and  concludes  by 
saying: 

The  company  has  maintained  no  reserve  for  its  department  of  gtiat- 
anteed  attorneys,”  or  for  the  losses  paid  during  1908  upon  bonds  which 
expired  during  1907,  and  under  which  discovery  of  wrong-doing  could  be 
made  within  six  months.  No  attempt  has  been  made  by  me  to  tabulate 
these  liabilities.  It  must  be  apparent  to  you,  from  the  above,  that  the 
liabilities  of  the  company  were  greatly  underestimated  on  December  31, 

1907,  and  that  if  the  liabilities  had  been  stated  on  the  basis  outlined 
above,  not  only  would  there  have  been  no  surplus,  but  the  capital  would 
have  been  impaired.  Since  that  time  considerable  salvage  has  been 
realized  upon,  but  it  was  stated  to  us  that  the  Maryland  Insurance  De¬ 
partment,  which  made  an  examination  of  the  company  as  of  June  30, 

1908,  would  charge  a  reserve  of  $750,000  for  unpaid  losses.  It  will 
seen  that  this  estimate  approaches  the  figure  which  has  been  arrived  at 
in  detail  in  the  foregoing  tabulation.  It  would  appear  therefore  that  a 
statement  prepared  as  the  foregoing  was,  but  showing  the  condition  ot 
the  company  as  of  June  30,  1908,  would  display  but  little  evidence  of 
improvement. 

The  company  has  been  given  until  October  5  to  show  cause  why  its 
authority  to  do  business  in  Colorado  should  not  be  suspended  or  revoked. 

John  R.  Bland,  president  of  the  United  States  Fidelity  and  Guarani  y 
Company,  characterizes  Mr.  Wolfe’s  report  as  “grossly  unfair,  mislead¬ 
ing  and  inaccurate,”  and  states  that  no  copy  of  same  had  been  de¬ 
livered  to  the  company  until  September  21,  1908.  Mr.  Bland  says  that 
“from  a  desire  to  treat  the  Commissioner  with  the  courtesy  due  to  his 
position  we  cannot  consent  to  try  our  case  in  the  public  press  piioi 
to  the  date  he  has  set  for  the  hearing,  but  *  *  *  will  merely  state  at 

this  time  that  Mr.  Wolfe  has  either  overlooked  or  ignored  cash  assets  of 
at  least  $200,000,  which  have  been  allowed  by  all  other  Commissioners 
by  whom  we  have  been  examined,  and  that  he  has  grossly  overstated  our 
reserve  requirements.”  Mr.  Bland  also  says  that  the  company  will  sub¬ 
mit  a  complete  and  satisfactory  answer  to  every  statement  contained  m 
Mr.  Wolfe’s  report,  and,  further,  that  he  considers  it  extraordinary  that 
Mr.  Wolfe’s  report  should  have  been  given  to  the  press  in  advance  of 
the  time  set  for  the  hearing.  Attention  is  also  called  to  the  statement  of 
June  30,  1908,  as  verified  by  an  examination  by  the  Maryland  Insurance 
Department,  which  shows  admitted  assets  of  $4,156,202;  total  unpaid 
claims  and  expenses  of  settlement,  $778,254,  and  a  net  surplus  of  $125,- 
718  over  capital  and  all  liabilities. 


Casualty,  Surety  and  Miscellaneous 


Examination  of  United  States  Fidelity  and  Guaranty  Company. 

A  report  dated  August  7,  1908,  has  been  made  by  S.  H.  Wolfe  to  Insur¬ 
ance  Commissioner  Rittenhouse  of  Colorado  upon  an  examination  of  the 
United  States  Fidelity  and  Guaranty  Company  of  Baltimore,  which  took 
place  in  July,  1908.  The  report  deals  particularly  with  the  unpaid  loss 
reserve  of  the  company,  and  summarizes  the  findings  in  this  respect  as 

follows:  _  , 

Company  s 

Company’s  Estimate  Collect’ed^OS.  June  “<>8. 

•T-  . De$2331  68169077  $102,954.27  $15  540  01  $341,100  13 

“K”  ......  248,253.55  235,629.09  S0.558.12  20j-823-22 

Totals  ..  $479,940.32  $338,583.96  $66,098.13 

Amount  paid  in  1908 .  . ! _ 

$885,507.31 

,  .  66,098.13 

Less  salvage  .  . . 

$819,409.18 

Amounts  paid  in  1908  on  losses  not  included  in  schedule  K .  11,971.76 

Amount  which  company  should  have  carried  for  loss  reserve,  Decern- 

Amount^carrfed  by*  company  as  ioss"  reserve','  December  31,  1907 . 479,940.32 

.  $351,440.62 

Deficiency  . 

The  above  tabulation  does  not  cover  burglary  department  claims,  the 
amounts  carried  therein  being  regarded  as  sufficient. 

Mr  Wolfe’s  report  contains  the  explanations  made  by  the  company  of 
certain  cases  of  alleged  underestimation  of  liabilities,  and  goes  on  to 

say:  ,  , 

it  will  be  seen  that  the  company  has  always  resolved 
Fr0maonbt  Rs  favor  with  the  result  that  the  reserve  for  losses  has 
every  doubt  in  its i  ta  ,  aiVsis  clearly  shows.  The  claim  of  the 

been  ^eres1^  salvage  0Q  hand  3hould 

company  that  the  p  _b  j>le  ^  lQgg  llability  on  its  claims  to  be  paid 

in°thelyfuture  is  not  well  founded,  and,  in  my  opinion  should  not  be 
used  by  a  financial  institution  of  the  character  of  a  surety  company. 

Mr  Wolfe,  in  his  report,  also  states  that  unpaid  bills  amounting  to  $30  - 
180  were  omitted  from  the  company's  liabilities  in  its  December  31,  1907, 


Casualty  Companies  Adopt  Premium  Rules. 

Last  Friday,  representatives  of  the  casualty  companies  operating  in 
New  York  city  met  at  the  office  of  the  United  States  Casualty  to  further 
discuss  the  proposed  rules  relating  to  collection  of  premiums  and  can¬ 
cellation  of  policies  for  non-payment  of  premiums.  The  first  meeting 
for  this  purpose  was  held  on  September  9,  and  at  the  meeting  held  on 
Friday  additional  signatures  to  the  rules  adopted  at  the  first  meeting 
were  obtained  from  the  Philadelphia  Casualty,  Preferred  Accident,  New 
York  Plate  Glass,  North  American  Accident  and  Lloyds  Plate  Glass, 
making  nineteen  companies  which  have  signed  the  agreement  to  date. 
The  rules  adopted  are,  that  all  premiums  shall  be  due  upon  the  de¬ 
livery  of  the  policies,  and  that  all  policies  shall  be  canceled  at  the  end 
cf  sixty  days  if  the  premiums  have  not  been  paid  at  that  time.  The 
Fidelity  and  Casualty,  while  not  signing  the  agreement,  stated  through 
its  representative,  Mr.  Law,  that  it  was  thoroughly  in  accord  with  the 
movement,  and  that  its  present  system  made  it  unnecessary  for  it  to 
enter  into  any  agreement.  A  committee  was  appointed  to  draft  a  sup¬ 
plemental  agreement  to  apply  to  bonding  and  surety  companies. 


Casualty  Notes. 

—At  a  recent  auction  sale,  fifty  shares  of  the  American  Surety  sold  for  $200 

share  and  fifteen  shares  of  the  Metropolitan  Surety  at  $47  a  share. 

—Insurance  Commissioner  Hartigan  of  Minnesota  is  making  an  investigation 
f  the  plans  of  all  companies  selling  industrial  insurance  in  Minnesota. 

—William  B.  Hamilton  has  been  appointed  general  agent  for  the  United 
States  Casualty  in  Pittsburg  and  vicinity,  succeeding  W.  V.  Otto,  resigne  . 

— Rov  A.  Shaw,  manager  of  the  liability  department  of  the  Travelers  at 
Juffalo,  has  resigned  and  is  succeeded  by  James  K.  Arnott.  Mr.  Shaw  is  now 
in  a  trip  around  the  world. 

—The  Casualty  Company  of  America  announces  the  opening  of  a  branch  office 
or  Northern  New  Jersey  at  304  Union  building,  Newark,  under  the  manage- 
:ient  of  Louis  O.  Faulhaber. 

— Rawdon  W.  Myers  will  have  charge  of  the  burglary  department  of  tie 
®tna  Accident  and  Liability  Company,  which  department  the  company  expects 
o  have  in  operation  about  October  1. 

—The  Casualty  Company  of  America  announces  the  opening  of  a  branch  office 
’or  State  of  Indiana  at  Nos.  215-218  Lemcke  building,  Indianapolis,  under  the 
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management  of  R.  A.  Foster  and  John  E.  Messick,  associated  as  Foster  & 
Messiek. 

— The  Travelers  announces  a  revised  edition  of  its  general  health  policy  in 
which  the  disability  limit  is  given  as  fifty-two  weeks  and  the  limitation  as  to 
disability  of  less  than  seven  days  has  been  removed. 

• — John  Best,  manager  of  the  Metropolitan  Surety  burglary  department,  who 
resigned  recently,  has  opened  offices  at  1  Liberty  street,  New  York,  where  he  will 
represent  the  National  Surety  Company  under  the  firm  name  of  Cunningham  & 
Co.,  general  agents. 

— The  Imperial  Assurance  Company  of  Pittsburg  has  opened  an  industrial 
department  and  is  now  selling  accident  and  health  insurance  on  the  weekly  pay¬ 
ment  plan.  Albert  K.  Knox,  for  many  years  identified  with  the  Metropolitan 
Life  in  its  industrial  branch,  has  been  appointed  superintendent  of  the  new 
department. 

- — The  Indemnity  Life  and  Accident  Company  of  Minneapolis,  capital  $100,000, 
surplus  $100,000,  expects  to  commence  business  about  November  1,  more  than 
half  the  capital  stock  having  been  already  subscribed  and  paid  in.  The  board  of 
directors  comprise  fifteen  of  the  most  prominent  business  men  of  Minneapolis. 
The  company  will  write  non-participating  business  and  in  the  accident  branch  will 
seek  only  the  preferred  classes. 

— The  Seminole  Securities  Company  of  Columbia,  S.  C.,  has  about  completed 
the  sale  of  stock  for  the  Sterling  Casualty  Company,  which  expects  to  be  ready 
for  business  within  a  few  weeks.  Tne  Sterling  proposes  to  start  with  a  paid-up 
capital  of  $100,000  and  write  accident  and  liability  insurance.  W.  C.  Wright  of 
Boston  is  in  charge  of  preparing  rates  and  planning  the  business  end  of  the 
company,  and  B.  W.  Lacy,  Jr.,  an  insurance  man  widely  known  in  the  South, 
is  consulting  actuary.  Several  insurance  agencies  have  applied  for  connection 
with  the  new  company. 

— Edward  A.  Schmidt,  president  of  the  Northeastern  National  Bank;  W.  J. 
Oliver,  to  whom  the  United  States  originally  awarded  the  Panama  Canal  con¬ 
tract;  C.  II.  Ackert,  vice-president  and  general  manager  of  the  Southern  Railway; 
George  T.  Parker,  vice-president  of  the  Title  Guaranty  and  Surety  Company, 
and  Scott  Bone,  proprietor  of  the  Washington  “Daily  Herald,”  are  on  the  board 
of  directors  of  the  Consolidated  Casualty  Company,  which  has  been  incorporated 
in  West  Virginia,  with  a  capital  of  $1,000,000,  and  a  surplus  of  $1,000,000,  the 
home  office  to  be  in  Washington,  D.  C. 

— Among  the  attractive  policies  issued  by  the  Pennsylvania  Casualty  Com¬ 
pany  is  the  “Premium  Dividend  Policy,”  which  provides  for  a  yearly  cash  divi¬ 
dend  for  the  reduction  of  premium  beginning  with  the  sixth  year,  as  well  as 
the  accumulation  feature,  beneficiary  insurance,  and  all  the  special  features  to  be 
found  in  the  best  accident  policies  as  well  as  the  entirely  new  features  of  in¬ 
creasing  weekly  indemnity  after  the  tenth  week  of  disability.  The  fact  that  the 
company  announces  the  maturing  of  the  first  dividend  under  these  policies, 
amounting  to  one  dollar  and  five  cents  on  each  thousand  of  insurance,  is  of  un¬ 
usual  interest,  as  under  this  policy  originally  written  for  $5000,  at  an  annual 
premium  of  $25,  the  assured  who  renews  this  year  secures  increased  insurance 
(under  the  accumulation  feature)  at  the  reduced  rate,  the  annual  premium  being 
but  $19.75.  This  policy  will  doubtless  have  a  wide  sale  and  prove  a  good  busi¬ 
ness  builder. 


Surety  Notes. 

— 1  he  Illinois  Surety  is  being  examined  by  the  Illinois  Insurance  Department. 

— Hugh  Doherty,  president  of  the  Federal  Union  Surety,  has  resigned  and  is 
succeeded  by  ex-Governor  W.  T.  Durbin  of  Indiana. 

— C.  A.  Gotesmani  has  been  appointed  resident  secretary  of  the  American 
Fidelity  for  Central  Ohio,  with  headquarters  at  Columbus. 

The  deal  between  the  Massachusetts  Bonding  and  Insurance  Company  and 
the  Federal  LInion  Surety  Company,  for  the  purchase  of  the  latter  company, 
has  been  declared  off. 

It  is  understood  that  Edwin  Gott,  who  resigned  as  vice-president  of  the 
Massachusetts  Bonding  and  Insurance  Company,  will  be  connected  in  an  execu¬ 
tive  capacity  with  the  New  York  Surety  Company,  now  being  organized. 

The  National  Surety  Company  has  canceled  the  agency  of  Lecky  &  Ruffin, 
Inc.,  of  Richmond,  for  the  State  of  Virginia.  Wm.  H.  Drapier,  Jr.,  the 
National’s  superintendent  of  agencies,  is  at  present  in  charge  of  the  Richmond 
office. 

I  he  fifth  annual  meeting  of  the  Board  of  Casualty  and  Surety  Under- 
wi  iters  will  be  held  at  the  Hotel  Astor,  New  York  City,  beginning  at  ten  o’clock 
on  the  morning  of  Tuesday,  October  20,  1908.  The  leading  feature  of  the  meet¬ 
ing  will  be  the  reports  and  discussions  on  taxation,  standard  forms  and  annual 
statement  blanks. 

1  he  Inter-State  Surety  Company  of  Redfield,  S.  D.,  has  begun  business. 
The  authorized  capital  is  $100,000,  of  which  $23,000  has  been  paid  in.  The 
officers  are:  President,  Chas.  S.  Nicholson;  vice-president,  W.  F.  Corrigan; 
secretary  and  treasurer,  C.  D.  Sterling.  For  the  present  the  company  will  con¬ 
fine  its  operations  to  judicial  and  official  bonds  and  title  insurance.  C.  D. 
Sterling  is  the  insurance  manager. 

1  lie  Federal  Union  Surety  may  have  to  defend  a  suit  if  the  General  Supply 
and  Construction  Company  of  New  York,  which  is  building  the  new  Kentucky 
State  capitol,  does  not  pay  off  its  indebtedness.  A  suit  for  a  receiver  for  the 
construction  company  has  been  filed,  and  the  creditors,  claiming  about  $168,000, 
look  to  the  surety  company  to  make  good  any  loss,  as  it  is  on  the  bond  of  the 
construction  company  up  to  $225,000.  Commissioner  of  Insurance  Bell  has  been 
served  with  a  notice  from  each  pf  the  creditors  of  the  construction  company  that 


the  surety  company  will  be  expected  to  make  good  the  deficit,  and  the  commission 
has  notified  the  surety  company.  It  is  stated  that  the  creditors  of  the  company 
have  agreed  to  take  seventy-five  cents  on  the  dollar  and  settle.  This  will  avoid 
long  litigation  and  a  loss  of  money  to  the  surety  company,  which,  it  is  believed,  is 
really  putting  up  the  money  to  effect  the  compromise. 

— The  Cleveland  Board  of  Surety  Underwriters  has  been  organized  for  the 
purpose  of  bringing  about  better  and  closer  relations  among  the  agents  and  a 
more  business-like  manner  of  writing  bonds.  The  officers  are:  President,  E. 
Shriver  Reese;  vice-presidents,  Thomas  Huggins,  Stanley  Brown  and  Joseph 
Cook;  secretary,  Charles  Lawrenson;  treasurer,  E.  W.  Briggs.  Executive  Com¬ 
mittee — Stanley  Brown,  II.  W.  Bell,  E.  J.  Fishman  and  B.  A.  Miller,  with  the 
president  ex-officio. 


REPORTS  OF  FIRE  INSURANCE  COMPANIES. 


In  this  department  will  appear,  from  week  to  week,  the  latest  state¬ 
ments  of  licensed  and  unlicensed  fire  insurance  companies  operating  in 
the  United  States,  together  with  other  information  concerning  them  of 
interest  to  policyholders,  company  officials,  agents  and  brokers.  The 
data  presented  in  this  department  will  also  be  published  in  the  form  of  a 
monthly  supplement  to  the  hook  entitled  “Reports  of  Fire  Insurance 
Companies,”  which  is  published  annually,  in  June,  by  The  Spectator 
Company.  Prices:  Book,  with  monthly  supplements,  one  year,  $7;  book 
only,  $5;  monthly  supplement  only,  $2  per  annum. 

Atlantic  Underwriters,  Atlantic  City,  New  Jersey. 

The  Eastern  Fire  of  Atlantic  City  is  now  issuing  policies  under  the  title  of 
the  Atlantic  Underwriters  in  New  York  and  Pennsylvania.  This  department  is 
in  charge  of  C.  L.  Stowell  of  Rochester,  N.  Y.,  general  agent  of  the  company. 


Ice  Manufacturers  Exchange,  Kansas  City,  Mo. 

It  is  reported  that  this  Lloyds  has  made  arrangement  with  the  Fidelity  Trust 
Company  of  Kansas  City,  by  which  the  latter  agrees  to  pay  any  assessment  which 
may  be  levied  against  the  policyholders,  in  return  for  which  the  trust  company 
receives  five  per  cent  of  the  premiums  paid.  Each  member  of  the  Exchange 
agrees  to  pay  up  to  $100  if  necessary  to  meet  excessive  losses.  It  is  the  excesJ 
liability  which  is  assumed  by  the  Fidelity  Trust  Company. 


James  River  Fire  Insurance  Company,  Richmond,  Va. 

The  charter  of  this  company  is  reported  to  have  been  revived  in  July  last  by 
Charles  A.  Fulmer,  William  Marshall  and  W.  Gay  Smith,  all  of  Richmond. 
William  Marshall,  the  secretary,  is  quoted  as  saying  that  the  company  had  $100,000 
of  subscribed  capital,  $20,000  of  which  was  paid  up,  and  that  $20,000  additional 
will  be  paid  in  before  January  1,  1909.  W.  Gay  Smith  was  connected  in  an 
official  capacity  with  the  Commonwealth  Savings  and  Insurance  Company  and  the 
Chesapeake  Fire  and  Marine,  both  of  Richmond,  which  failed  some  time  ago. 


Michigan  Mutual  Creamery  and  Cheese  Factory  Fire  Insurance 
Company,  Grand  Rapids,  Mich. 

A  company  bearing  the  above  title  has  been  organized  at  Grand  Rapids  for 
writing  creamery  and  cheese  factories.  Headquarters  of  the  company  will  be  in 
Hart,  with  E.  K.  Smith  as  secretary. 


Mississippi  Home  Insurance  Company,  Vicksburg,  Miss. 

The  receiver’s  report  on  the  condition  of  this  company  as  of  May  2,  1908, 
recently  sent  out  to  creditors,  shows  that  the  general  creditors  will  receive 
practically  nothing  and  that  the  assets  will  be  barely  sufficient  to  pay  the  ex¬ 
penses  of  the  receivership. 


Peoples  National  Fire  Insurance  Cmpanyy,  Philadelphia,  Pa. 

Up  to  September  18,  1908,  the  subscriptions  to  stock  and  surplus  of  this  com¬ 
pany,  of  which  Louis  S.  Amonson  is  president,  amounted  to  $1,512,000,  of  which 
the  sum  of  $521,000  had  been  paid  in.  As  present  stockholders  have  reserved 
over  12,000  shares,  aggregating  $600,000,  there  is  some  likelihood  of  the  stock 
being  over-subscribed.  The  price  per  share  has  been  advanced  to  $55.  The 
funds  already  paid  in  have  been  invested  in  high-class  securities,  mainly  in 
municipal  and  railroad  bonds.  Other  high-grade  investments  are  being  con¬ 
sidered,  and  it  is  probable  that  a  suitable  building  will  be  purchased  to  furnish 
facilities  for  the  large  business  which  awaits  the  company. 


Peoples  Mutual  Fire  Insurance  Company,  Philadelphia,  Pa. 

It  is  reported  that  this  company  has  called  in  the  balance  of  the  original  sub- 
scnption  of  $25,000  guarantee  fund,  and  that  additional  subscriptions  amounting 
to  $25,000  are  to  be  secured.  Ten  per  cent  of,  this  amount  to  be  paid  in  at  date 
of  signing,  and  the  balance  in  equal  monthly  payments  of  two  and  one-half  per 
cent,  which  total  sum  is  to  be  paid  in  within  three  years’  time  from  the  signing 
of  the  bond. 


Pleasant  Prairie  Alutual  Fire  Insurance  Company,  Pleasant 

Prairie,  Wis. 

1  his  company  has  gone  out  of  business  after  a  career  extending  over  twenty- 
four  years.  Heavy  losses  during  the  past  three  months,  especially,  made  the 
step  necessary. 


Prudential  Mutual  Fire  Insurance  Company,  Knoxville,  Tenn 

The  Prudential  Mutual  Fire  is  being  organized  by  parties  in  Knoxville,  Tenn. 
It  will  operate  on  the  mutual  plan,  writing  monthly  payment  country  business. 
J.  Arthur  Atchley  is  president,  and  H.  S.  Goetz,  secretary. 


Rhine  and  Moselle  Insurance  Company,  Strasburg. 

The  Rhine  and .  Moselle  has  made  its  final  proposition  for  settlement  to  the 
unpaid  San  Francisco  policyholders  in  which  it  agrees  to  pay  thirty  cents  on  the 
•  0  W11C^  twenty-five  cents  goes  to  the  policyholders  and  the  remainder 

is  divided  among  the  attorneys.  Final  action  has  not  yet  been  taken  by  the 
policyholders. 
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PRESIDENT  BLAND  ANSWERS  MR.  WOLFE. 

Criticises  Report  of  Examination  for  Colorado  Insurance!  De¬ 
partment — Submits  Statement  as  of  June  30,  1908,  as 
Verified  by  Maryland  Insurance  Department. 

In  another  column  is  printed  an  article  referring  to  the  report  of 
Actuary  Wolfe's  examination  of  the  United  States  Fidelity  and  Guar¬ 
anty  Company  of  Baltimore. 

John  It.  Bland,  president  of  the  United  States  Fidelity  and  Guaranty 
Company,  in  answer  to  an  inquiry  from  The  Spectator,  makes  the 
following  reply  to,  and  comments  on,  Mr.  Wolfe’s  report: 

“Commissioner  Rittenhouse  of  Colorado  notified  us  September  17  that 
by  reason  of  our  alleged  violation  of  the  laws  of  Colorado,  in  the  matter 
of  disputed  sub-agent  license  fees,  and  because  of  an  alleged  inade¬ 
quate  claim  reserve,  he  would  give  us  until  October  5,  1908,  to  show 
cause  why  our  authority  to  do  business  in  Colorado  should  not  be  sus¬ 
pended  or  revoked.  His  letter  contains  some  erroneous  conclusions, 
based  upon  a  grossly  unfair,  misleading  and  inaccurate  report  made  to 
him  by  Actuary  S.  H.  Wolfe,  on  August  7,  1908,  but  of  which  no  copy 
was  delivered  to  us  until  yesterday  (September  21).  The  Commissioner 
has  appointed  Wednesday,  September  30,  to  hear  our  defense,  after,  and 
not  before,  which  time  he  will  doubtless  reach  a  decision. 

“From  a  desire  to  treat  the  Commissioner  with  the  courtesy  due  to 
his  position,  we  cannot  consent  to  try  our  case  in  the  public  press  prior 
to  the  date  he  has  set  for  the  hearing,  but  as  you  will  publish  Mr. 
Wolfe's  report  we  will  merely  state  at  this  time  that  Mr.  W  olfe  has 
either  overlooked  or  ignored  cash  assets  of  at  least  $200,000,  which  have 
been  allowed  by  all  other  Commissioners  by  whom  we  have  been  exam-, 
ined,  and  that  he  has  grossly  overstated  our  reserve  requirements. 

“We  will  submit  to  the  Colorado  Commissioner  a  complete  and  satis¬ 
factory  answer  to  every  statement  contained  in  the  Wolfe  report.  After 
the  hearing  before  Commissioner  Rittenhouse  has  taken  place,  we  will 
gladly  accept  the  opportunity  you  offer  us  to  answer  Mr.  Wolfe.  It  is 
extraordinary  that  Mr.  Wolfe’s  report  should  have  been  given  to  the 
press  in  advance  of  the  time  set  for  the  hearing. 

“A  thorough  examination  of  our  company  was  made  by  Hon.  B.  F. 
Crouse,  the  Maryland  Insurance  Commissioner  and  president  of  the 
National  Insurance  Commissioners  Association,  at  the  same  time  we 
were  under  examination  by  Mr.  Wolfe.  The  Maryland  Commissioner’s 
examination,  however,  extended  during  a  period  of  about  six  weeks, 
while  that  of  Mr.  Wolfe  was  completed  in  a  few  days.  The  report  of 
the  Maryland  Commissioner  not  only  shows  that  our  company  is  in  a 
strong  financial  condition,  but  that  it  also  has  a  very  satisfactory  surplus, 
after  allowing  for  all  legal  reserves.  In  justice  to  our  company  we  re¬ 
quest  that,  if  it  is  your  intention  to  publish  Mr.  Wolfes  report,  you 
also  publish  the  report  of  the  Maryland  Commissioner,  which  will  be 
found  below: 


DEDUCT  ASSETS  NOT  ADMITTED. 


Gross  premiums  in  course  of  collection  written  prior 

to  April  1,  1908 . 

Depreciation  in  assets  (bonds  and  stocks) . 

Due  for  subscriptions,  department  guaranteed  attor¬ 
neys  prior  to  April  1,  1908  . 


$44,362.20 

186,235.87 

3,889.25 


$234,487.32 


Total  admitted  assets  . 

LIABILITIES. 

Total  unpaid  claims  and  expenses  of  settlement . 

Total  unearned  premiums  . 

Commissions  due  . . 

Salaries,  rents,  expenses,  taxes,  bills,  accounts,  fees 

etc.,  due  or  accrued  . 

Return  premiums  . 

Reinsurance  . 

Due  Munich  Reinsurance  Company  . 


$778,254.41 

1,416,773.09 

105,402.53 

14,3S6.21 

5,034.01 

2,713.26 

7,900.15 


Total  amount  of  all  liabilities  except  capital.... 

Capital  actually  paid  up  in  cash . 

Surplus  over  all  liabilities  . 


$1,700,000.00 

125,718.11 


$4,156,202.07 


$2,330,483.66 


1,825,718.41 


Total  liabilities 


$4,156,202.07 


REAL  ESTATE. 

The  real  estate,  consisting  of  the  home  office  building,  situated  on  the 
corner  of  Calvert,  German  and  Mercer  streets,  Baltimore,  $400,000;  390 
acres  of  land  with  improvements  at  Mineral,  Louisa  county,  Va.,  $b2,r>0i), 
improved  land  in  Milwaukee,  $813.76;  ground  rent  in  Baltimore,  $1000; 
unimproved  property  in  Buffalo,  $15,000;  an  equity  iu  two  pieces  of 
land  situated  at  Lockport,  N.  Y„  $32,395.61,  and  an  unimproved  property 
in  Wakefield,  Mass.,  $4800;  the  aforegoing  prices  were  allowed  as  a  fail- 
valuation  of  the  company’s  property. 

MORTGAGES. 

The  company  holds  two  mortgages,  the  first  one  for  $7250,  secured  by 
land  and  improvements,  valued  at  $17,500,  situated  in  Prince  George’s 
county,  Md.;  the  second  mortgage  for  $4500,  secured  by  17%  acres  of 
unimproved  land,  valued  at  $8000,  situated  in  Baltimore  county,  Md. 

DOANS  SECURED  BY  COLLATERAL. 

The  collateral  was  verified  by  count  and  valued  by  Baker,  Watts  & 
Co.,  bankers  and  brokers,  and  found  to  be  sufficient  to  cover  the  loans. 


BONDS  AND  STOCKS. 

The  bends  and  stocks  were  verified  by  actual  count  except  those  de¬ 
posited  with  various  Insurance  Departments,  and  receipts  were  shown 
for  them;  the  securities  were  valued  by  Baker,  Watts  &  Co.,  showing 
market  values  June  30,  1908. 

DEPARTMENT  GUARANTEED  ATTORNEYS. 

This  item  consists  of  the  bonds  of  the  company  guarateeing  the 
fidelity  of  the  guaranteed  attorneys,  entered  in  a  book  containing  the 
names  of  the  attorneys  and  a  coupon  entitling  merchants  who  purchase 
the  book  to  obtain  a  bond  free  of  costs  in  actions  connected  with  the 


“Hon.  Benj.  F.  Crouse: 

“I  herewith  submit  report  of  examination  of  the  United  States  Fi¬ 
delity  and  Guaranty  Company  of  Maryland  in  accordance  with  yout  in¬ 
structions.  The  United  States  Fidelity  and  Guaranty  Company  was  in¬ 
corporated  by  an  act  of  the  General  Assembly  of  Maryland  passed  at 
its  January  session  of  1896,  approved  March  19,  1896,  to  transact  a 
fidelity  and  surety  and  banking  and  trust  business  with  a  capital  stock  of 
2500  shares  of  the  par  value  of  $100  each,  making  $250,000,  with  the 
privilege  of  increasing  the  same  to  $1,000,000.  Section  2  of  the  act  pro¬ 
vides  that  should  the  capital  stock  be  at  any  time  increased,  the  stock¬ 
holders  should  be  entitled  to  a  pro  rata  share  of  the  increase  upon  the 
payment  of  the  par  value  of  the  same. 


STATEMENT  AS  OF  JUNE  30, 


1908. 


. 

$516,509.37 

11.750.00 

Mortgage  loans  on  real  estate  ...... 

Loans  secured  by  pledge  of  bonds 

,  stocks  or  other 

106,285.00 

Book  value  of  bonds,  excluding  interest,  $2,266,768.36, 

2,513,051.45 

22,115.15 

L-asn  in  company  s  umcc  . . 

Deposited  in  trust  companies  and  banks  on mterest. 
Deposited  in  trust  companies  and  banks  not  on 

232,639.50 

274, SOS. 44 

Due  by  United  States  Government 

under  construe- 

98,479.76 

Due  for  subscriptions,  department 

guaranteed  attoi  - 

35,156.23 

$380.36 

$3,810,794.90 

Total  ledger  assets  . 

Interest  due  and  accrued  on^  mortg 

30,919.73 

Interest  due  and  accrued  on  bonds. 

1,304.31 

Interest  due  on  collateral  loans.... 
Rents  due  and  accrued  on  company  ; 

5  property  or  lease 

1,011.10 

33,615.50 

Total  interest  and  rents  due  . 

546,278.99 

Premiums  in  course  oi  cunuimn  . 

$  1,390,689.39 

collection  of  their  accounts. 

The  company  charges  $5  of  the  subscription  to  premiums  on  its  bonds. 
This  business  has  been  very  profitable,  and  the  losses  have  been  nominal, 
having  averaged  not  more  than  $1000  in  any  one  year. 

LAWYERS’  SURETY  COMPANY. 

Included  in  the  assets  of  the  company  15  the  item  of  $150,000,  repre¬ 
sented  by  1000  shares  (the  entire  issue)  of  the  capital  stock  of  the 
Lawyers’  Surety  Company  of  New  York,  purchased  at  Us  pai ’  value  by 
the  United  States  Fidelity  and  Guaranty  Company,  July  31,  1902  Ihe 
Lawyers’  Surety  Company  is  now  in  process  of  liquidation,  its  outstand¬ 
ing  bonds,  amounting  to  $120,000,  having  been  reinsured  in  the  United 
States  Fidelity  and  Guaranty  Company,  and  the  offices  of  the  latter  com¬ 
pany  are  doing  the  necessary  clerical  work  incident  to  the  liquidation. 
As  soon  as  the  legal  requirements  of  the  case  are  satisfied,  the  Unite 
States  Fidelity  and  Guaranty  Company  will  be  put  in  possession  ot 
$150  000  of  corporate  stock  cf  the  city  of  New  York  now  held  in  trust  by 
the  Superintendent  of  Insurance  of  the  State  of  New  York,  with  whom 
it  was  deposited,  part  in  1892  and  part  in  1897,  for  the  security  of  the 
policyholders  of  the  Lawyers’  Surety  Company. 

SALVAGE. 

„  Tiino  on  inns  cnlrl  to  one  of  tlie  officers  of  the  coni- 
Iianve$3ni9a8n4y6°of  sa"vafe  assets  TMs  officer  borrowed  $200,000  from 
re,,/  hmik’s  and  ten  directors  fin  their  individual  capacity)  by  a  sepa 
rate  instrument  agreed  to  protect  the  banks  against  loss.  The  com- 
i  nllv  is  not  responsible  in  any  way  for  this  transaction. 

F  The  officers  and  employees  rendered  every  assistance  cheeiti  y 
promptly  during  the  piogre3S  of  the  examination. ^QUgE,  Bxaminer 

This  is  to  certify  that  1  participated  in  the  above  stated  ex  ami  n  at  ion 
of  the  United  States  Fidelity  and  Guaranty  Company,  and  , 

the  above  report  as  my  own.  Commissioner  of  Maryland. 
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THIRTY-SIXTH  ANNUAL  ISSUE. 


ANNOUNCEMENT. 

THE  INSURANCE  YEAR  BOOK  is  issued  in  two  volumes  for  190S-1909  as  heretofore,  and  embraces  several  new 
and  important  features.  One  contains  the  statistics  of  Life  and  Miscellaneous  companies,  the  other  relating  to  Fire  and 
Marine  Insurance.  All  the  statistical  and  other  matter  that  they  contain  has  been  compiled  with  the  greatest  care  by 
experienced  insurance  statisticians,  the  figures  being  taken  from  official  reports.  These  volumes  together  constitute  a 
trustworthy  encyclopaedia  of  insurance  information. 

The  volume  devoted  to  LIFE,  CASUALTY  AND  MISCELLANEOUS  INSURANCE  contains  the  standard  tables 
of  Life,  Casualty  and  other  Companies  brought  down  to  include  the  official  figures  of  1907  for  each  company,  in  compara¬ 
tive  form,  for  a  series  of  years;  also  many  new  and  valuable  statistical  compilations  not  heretofore  published.  Other 
tables  show  the  standing  and  business  transactions  of  Foreign  Life  and  Accident  Companies. 

THE  FIRE  AND  MARINE  INSURANCE  volume  contains  elaborate  statistics  of  the  Fire  and  Marine  Insurance 
Companies  doing  business  in  this  country,  in  comparative  form,  for  five  years,  (mutual  companies,  three  years,)  together 
with  details  of  assets  and  liabilities,  and  much  other  information.  Tables  are  also  given  showing  the  status  and  trans¬ 
actions  of  all  the  principal  Stock  Fire  and  Marine  Insurance  Companies  of  the  world,  and  much  other  important  ^informa¬ 
tion  relating  to  Fire  and  Marine  Insurance.  Also  statistics  showing  the  means  of  fire  protection  in  about  5,700  cities 
and  towns  in  the  United  States  and  Canada. 

EACH  VOLUME  IS  COMPLETE  IN  ITSELF. 


LIFE,  CASUALTY  AND  MISCELLANEOUS  INSURANCE. 

The  volume  devoted  to  Life,  Casualty  and  Miscellaneous  Insurance  contains  departments  relating  to  such  Companies 


under  chapters  headed  as  follows: 

STATUTORY  REQUIREMENTS. — ADDITIONAL  NOTES  FROM  THE  STATUTES.— 
STATISTICS  OF  FOREIGN  COMPANIES— INSURANCE  IN  CANADA.— LIFE 
UNDERWRITERS’  ORGANIZATIONS.— RETIRED  AMERICAN  COMPANIES.— 
DIRECTORS  OF  COMPANIES.— INSURANCE  AGENTS. 

These  several  chapters  apply  to  the  special  features  of  Life  and  Miscellaneous 
Insurance,  and  are  entirely  different  from  similar  chapters  enumerated  below  for 
Fire  and  Marine  Insurance. 

EMPLOYERS’  LIABILITY  INSURANCE. 

A  department  is  devoted  to  Employers’  Liability  Insurance  detailing  the  methods 
of  operation  and  giving  the  rates,  rules  and  instiuctions  promulgated  by  the  Liability 
conference  with  complete  statistics  showing  the  business  transacted  in  the  United 
States  for  ten  years,  in  comparative  form 
COMPENDIUM  OF  OFFICIAL  LIFE  INSURANCE  REPORTS. 

A  very  important  series  of  tables,  occupying  upward  of  one  hundred  pages,  giving 
the  comparative  exhibits  of  the  business  and  financial  standing  of  all  the  Life  Insur¬ 
ance  Companies  of  the  United  States,  is  presented  under  this  heading.  These  tables 
are  compiled  from  official  reports.  They  embrace  an  exhibit  of  the  transactions  of 
all  companies  from  the  date  of  organization  to  the  present  time;  information  to  be 
nowhere  else  obtained.  These  tables  have  met  with  great  favor  since  their  first 
publication,  and  they  have  been  extended  and  improved  for  the  present  edition  of 
The  Year  Book. 


STATISTICS  FROM  ORGANIZATION. 

Under  this  heading  a  tabular  exhibit  is  presented  coveiing  the  transactions  of  all 
existing  Life  Insurance  Companies  from  the  time  of  their  organization  to  the  beginning 
of  the  present  year.  These  statistics  have  been  especially  prepared  for  The  Year 
Book  and  as  some  of  them  are  anterior  to  the  organization  of  any  insurance  depart¬ 
ment,  the  information  can  be  found  nowhere  else  than  in  this  publication.  The 
tables  show  the  receipts  of  companies  from  policyholders,  their  investments,  etc.; 
disbursements  to  policyholders  under  separate  headings;  expenses,  total  disburse¬ 
ments,  new  business,  insurance  in  force  at  the  close  of  each  year,  assets,  liabilities, 
surplus,  and  in  fact  all  the  material  points  that  are  contained  in  the  statistics  regard¬ 
ing  the  transactions  of  recent  years. 

LIFE  INSURANCE  TRANSACTIONS  FOR  FORTY=EIGHT  YEARS. 

This  is  a  regular  series  of  tables  that  have  formed  an  important  feature  of  The 
Year  Book  for  so  many  years,  presenting  in  comparative  form  the  business  transac¬ 
tions  of  all  the  American  Life  Insurance  Companies  for  forty-eight  years  They  show 
the  current  business  of  the  Life  Companies  in  a  concise  manner  for  readv  reference 

Similar  tables  exhibit  the  business  transactions  and  financial  standing  of  the 
CASUALTY  AND  MISCELLANEOUS  COMPANIES  for  a  period  of  ten  years. 

There  are  numerous  other  tables  embraced  in  the  volume  which  we  have  not  space 
to  enumerate  here. 


FIRE  AND  MARINE  INSURANCE. 


The  following  list  of  chapter  headings  indicates  some 

REPORTS  OF  FIRE  INSURANCE  COMPANIES.  Under  this  chapter  head  are 
presented  detailed  statements  as  of  Dec.  31,  1907,  of  the  respective  fire  and  marine 
insurance  companies  and  Lloyds  operating  in  the  United  States,  with  comparative 
tables  covering  their  essential  statistics  for  5  years  (stock  companies)  or  3  years 
(mutual  companies';  also  giving  ofgeials’  and  directors'  names;  lists  of  field  men  and 
territory  covered;  descriptions  of  real  estate  and  mortgage  loans;  lists  of  securities 
owned,  with  their  respective  par  and  market  values;  risks  and  premiums  in  force; 
business  since  organization;  data  concerning  San  Francisco  and  other  conflagi ation 
losses;  capital  changes  and  surplus  contributions,  etc.  This  chapter  embraces  the 
following  classes  of  companies:  American  Stock  Fire  and  Marine  Ins.  Cos.  (licensed); 
Foreign  Fire  and  Marine  Ins.  Cos.  (licensed  in  the  United  States);  American  Mutual 
Fire  and  Marine  Ins.  Cos.;  Underwriters’  Agencies;  Lloyds  and  Reciprocal  Under¬ 
writers' Associations;  Unlicensed  American  Fire  Ins.  Cos. ;  Unlicensed  Foreign  Fire 
and  Marine  Ins.  Cos. 

AMERICAN  BUSINESS.— NEW  YORK  CITY  PREMIUMS  (by  companies  for  7 
years).  FIRE  LOSSES  IN  NEW  YORK  (36  years).  STATE  INSURANCE 
OFFICIALS.  NEXT  LEGISLATIVE  SESSIONS.  SHORT  RATE  SCALES. 
FIRE  LOSSES  IN  THE  UNITED  STATES  (33  years).  FIRE  INSURANCE 
STOCKS  AND  DIVIDENDS  (25  years).  NATIONAL  BOARD  TABLES  (risks, 
premiums  and  losses,  48  years).  TAXATION  OF  FIRE  INSURANCE  COM¬ 
PANIES.  AUTOMATIC  SPRINKLERS  STATISTICS  OF  FIRES  IN 
AMERICAN  CITIES  RETIRED  COMPANIES.  RECEIVERS.  UNDER¬ 
WRITERS'  ORGANIZATIONS.  LISTS  OF  INSURANCE  LAWYERS. 
BROKERS  AND  COMPANIES  ACCEPTING  SURPLUS  LINES,  AND  INDE¬ 
PENDENT  ADJUSTERS.  LIST  OF  STOCK  COMPANIES  TRANSACTING 
TORNADO  INSURANCE  FIRE  INSURANCE  IN  CALIFORNIA  FOR  22 
YEARS.  FIRE  PREMIUMS  IN  VARIOUS  CITIES  IN  1907.  TAXES  PAID 
BY  FIRE  INSURANCE  COMPANIES  IN  1907. 

STATISTICS  OF  FOREIGN  COMPANIES.  INSURANCE  IN  FOREIGN  COUN¬ 
TRIES  (embracing  special  consular  reports,  etc.  from  all  parts  of  the  world).  IN- 


of  the  prominent  features  of  the  Fire  and  Marine  Volume: 

SURANCE  IN  CANADA.  LATEST  HOME  OFFICE  STATEMENTS  OF 
FOREIGN  COMPANIES 

FIRE  DEPARTMENTS  AND  WATER  SUPPLY— This  exceedingly  valuable 
department  embraces  over  500  pages  of  data  concerning  the  equipment  for  fire 
protective  purposes  of  about  5.700  cities  and  towns  in  the  United  States  and  Canada. 
The  information  herein  presented  has  been  gathered  from  reliable  sources,  and  forms 
a  most  useful  reference  work  for  practical  underwriters. 

NOTABLE  CONFLAGRATIONS  IN  THE  WORLD’S  HISTORY.— A  list  of  the  more 

important  fires  from  B.C.  1897  to  A.D.  1908. 

LARGE  FIRES  IN  THE  UNITED  STATES  AND  CANADA— This  list  comprises  the 
fires  which  have  occurred  in  the  United  States  and  Canada  in  the  last  two  centuries, 
and  which  are  believed  to  have  each  inflicted  damage  amounting  to  at  least  $1,000,000. 

DIRECTORY  OF  INSURANCE  AGENTS  IN  THE  UNITED  STATES  AND  CANADA. 
— A  list  comprising  upwards  of  40,000  insurance  agents,  specifying  the  classes  of  busi¬ 
ness  transacted  by  each. 

UNLICENSED  COMPANIES. — In  the  chapter  devoted  to  “  Reports  of  Fire  Insur¬ 
ance  Companies  ”  is  given  much  information  as  to  both  American  and  Foreign 
companies  which  operate  in  this  country  without  the  authority  of  State  insurance 
departments.  Very  useful  to  agents,  brokers,  reinsurance  clerks  and’  the  insured. 

I.LOYDS  AND  RECIPROCAL  UNDERWRITERS.— In  the  chapter  devoted  to 
“  Reports  of  Fire  Insurance  Companies  ”  is  given  much  information  concerning  the 
numerous  Lloyds  operating  in  various  parts  of  the  country 

MISCELLANEOUS  TABLES. — There  are  also  other  tabulations,  giving  risks  writ¬ 
ten  and  in  force;  fire  patrols;  etc. 


The  Insurance  Year  Book  during  its  many  years  of  publication  has  obtained  a  recognition  among  underwriters  of  all  classes  as  a 
standard  authority  upon  all  matters  pertaining  to  the  business  of  insurance.  It  is  invaluable  to  managers  of  companies  as  well  as  to  the  active 
men  engaged  in  field  work.  The  volumes  are  handsomely  bound  in  cloth  with  heavy  board  covers,  and  printed  on  fine  paper  with  clear,  legible 
type. 

PRICES. — The  following  are  the  prices  of  The  Insurance  Year  Book,  for  the  separate  volumes  or  for  the  complete  set: 

Life,  Casualty  and  Miscellaneous  Insurance,  $6  00.  Fire  and  Marine  Insurance,  $6.00.  Both  volumes,  when  ordered  together,  $10.00. 


Sent  prepaid  to  all  parts  of  the  United  States  or  any  country  in  the  Postal  Union  on  receipt  of  price.  Address 


Chicago  Office 

159  La  Salle  Street 


THE  SPECTATOR  COMPANY,  135  William  Street,  New  York. 
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WILLIAM  C.  BALDWIN, 

President  of  the  Pittsburgh  Life  and  Trust  Company,  who  was  last 
Thursday  also  elected  president  of  the  Washington 
Life  Insurance  Company  of  New  York. 


Supplement  to  The  Spectator.  October  1,  1908. 
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The  Spectator,  established  in  1868,  is  a  weekly  journal  devoted 
to  promoting  the  best  interests  of  trustworthy  insurance  of  all  kinds. 
The  subscription  price  for  the  United  States,  Canada  and  Mexico  is 
Four  Dollars  per  annum,  postage  prepaid.  To  all  foreign  countries  in 
the  Postal  Union,  Five  Dollars  per  annum. 

The  Spectator  has  a  larger  circulation  than  any  other  insurance 
journal — and  carries  no  “deadhead  subscriptions. 
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THE  UNDERWRITERS ’  LABORATORIES  AT  CHICAGO. 

THE  Underwriters’  Laboratories  at  Chicago,  111.,  were  es¬ 
tablished  in  1901,  and  are  operated  by  the  “Under¬ 
writers’  Laboratories,  Incorporated,”  an  Illinois  corporation, 
which  is  authorized  to  establish  and  maintain  laboratories  for 
the  examination  and  testing  of  appliances  and  devices  and  to 
enter  into  contracts  with  the  owners  and  manufacturers  of 
such  appliances  and  devices  respecting  the  recommendation 
thereof  to  insurance  companies. 

The  laboratories  receive  their  chief  financial  support  from 
the  National  Board  of.  Lire  Underwriters,  but  contributions 
are  also  received  from  a  number  of  other  organizations  and 
from  individual  insurance  companies.  These  appropriations 
are  expended  in  building,  equipping,  maintaining  and  extend¬ 
ing  the  testing  station,  for  administering  the  affairs  of  the 
corporation,  and  for  carrying  out  such  general  experimental 
and  research  work  as  the  subscribers  desire. 

The  directors  of  the  corporation  are  chosen  from  the 
officers  of  the  National  Board  of  Lire  Underwriters,  the  Na¬ 
tional  Fire  Protection  Association,  the  Underwriters  National 
Electric  Association  and  other  subscribers.  The  results  ob¬ 
tained  in  the  experimental  work  are  reviewed  by  committees 
of  recognized  experts  appointed  by  the  organizations  above 
named,  and  the  investigations  are  confined  to  matters  having 
a  bearing  upon  the  fire  hazard.  All  of  its  findings  are  sub¬ 
ject  to  review  by  committees  of  expert  engineers  appointed 
for  the  purpose  by  organizations  which  have  been  successful 
in  fixing  upon  and  securing  the  general  recognition  of  correct 
solutions  of  many  of  the  problems  presented  by  the  enormous 
and  disproportionate  destruction  by  fire  of  property  in  the 
United  States. 

During  the  past  few  years  the  Underwriters’  Laboratories, 
Incorporated,  has  proved  a  valuable  factor  in  the  concerted 
effort  for  the  general  good  by  aiding  in  determining  expe¬ 
rimentally  the  measure  of  protection  afforded  by  the  various 
devices,  systems  and  materials  found  in,  or  proposed  for,  use. 

The  manufacturers  of  such  appliances  have  co-operated  in 
this  effort  by  partially  defraying  the  cost  of  investigations  of 


particular  things  in  which  they  are  interested,  and  as,  mani¬ 
festly,  the  regular  subscribers  to  the  Laboratories  cannot  be 
called  upon  to  cover  the  expenses  of  tests  made  at  the  request 
of  others,  a  system  has  been  established  whereby  a  manufac¬ 
turer  or  owner  desirous  of  securing  an  examination  and  re¬ 
port  by  the  Laboratories  on  any  particular  device,  system  or 
material,  is  enabled  to  do  so  by  first  depositing  a  preliminary 
fee  as  evidence  of  good  faith,  and  on  completion  of  the  work 
paying  the  balance  of  its  cost  as  shown  by  accurate  records 
thereof,  which  are  kept  in  detail.  As  a  warrant  that  an  ap¬ 
plicant  will  not  incur  costs  beyond  his  expectations,  a  limit  of 
expenses  is  fixed  in  each  case  beyond  which  charges  are  not 
made. 

The  amounts  of  the  fees  are  in  proportion  to  the  nature  and 
extent  of  the  work  required  in  examinations  and  tests. 

Manufacturers  and  owners  are  welcome  at  the  Laboratories 
during  the  progress  of  tests  upon  their  appliances,  but  advance 
notices  of  the  time  of  making  tests  are  not  sent  except  upon 
request.  Tests  of  systems  and  machines  may  be  made  where 
installed,  by  special  arrangement. 

At  the  conclusion  of  the  examinations  and  tests,  the  re¬ 
sults  thereof,  whether  favorable  or  otherwise,  are  bulletined 
to  the  various  insurance  organizations  and  companies  sub¬ 
scribing  to  or  co-operating  with  the  Laboratories  work,  and 
a  copy  of  this  bulletin  and  the  detailed  report  is  furnished  the 
applicant. 

The  majority  of  fire  underwriters  in  the  United  States  at 
the  present  time,  and  many  municipal  authorities,  either  ac¬ 
cept  or  require  a  report  from  these  Laboratories  incident  to 
their  recognition  of  devices,  systems  and  materials  having  a 
bearing  upon  the  fire  hazard ;  but  no  guarantee  can  be  given 
by  the  Underwriters’  Laboratories,  Inc.,  that  its  findings  or 
conclusions  of  its  supervising  committees  will  be  accepted  or 
recognized  in  any  case.  Such  assurance  can  only  be  obtained 
from  the  authority  having  jurisdiction. 

Whenever  approvals  of  appliances  are  ready  to  issue,  one  of 
two  forms  of  supervision  over  the  article  to  be  marketed  is 
required  under  such  approval. 

The  older  of  these  forms  is  a  contract  to  be  entered  into 
between  the  manufacturer  and  Underwriters’  Laboratories, 
Inc.,  whereby  the  maker  agrees  during  the  continuance  of  the 
Laboratories’  approval  to  construct  appliances  in  exact  dupli¬ 
cate  of  the  sample  approved,  and  to  pay  certain  fees  annually 
(ranging  from  five  to  twenty-five  dollars),  with  which  the 
Laboratories  partially  defray  the  costs  of  re-examinations 
made  from  time  to  time  upon  sample  appliances  secured  from 
stock  offered  for  sale. 

The  newer  form  of  supervision,  which  is  considered  supe¬ 
rior  by  the  Laboratories’  management,  and  which  is  being  in¬ 
troduced  as  rapidly  as  feasible,  consists  in  inspection  by 
Laboratories’  engineers  of  devices  and  materials  at  factories 
and  the  labeling  of  standard  goods  by  means  of  stamps,  trans¬ 
fers  or  metal  labels,  whereby  they  can  be  recognized  wherever 

found. 

The  cost  of  this  service  is  partially  defrayed  by  charges 
made  for  the  labels.  These  charges  vary  according  to  the 
nature  and  extent  of  the  inspection  needed.  For  goods  which 
can  be  tested  by  machinery,  or  which  are  machine-made,  and 
run  through  factories  in  such  quantities  that  tests  of  a.  num¬ 
ber  of  samples  of  each  day’s  output  gives  a  fair  criterion  of 
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the  whole  product,  the  charges  run  from  fifty  cents  to  one 
dollar  and  a  half  per  thousand  labels.  For  goods  made  by 
hand  and  goods  which  require  inspection  or  test  of  each  indi¬ 
vidual  item,  the  charges  run  from  seven  and  one-half  cents  to 
twenty-five  cents  per  label.  In  no  case  is  the  cost  of  the  in¬ 
spection  service  as  represented  by  the  charge  for  the  labels 
sufficient  to  become  a  factor  of  importance  in  determining 
the  selling  price  of  the  article  named. 

The  extension  of  the  factory  inspection  and  label  service 
has  made  it  possible  to  establish  branch  offices  of  the  Labora¬ 
tories  in  many  of  the  principal  cities  in  the  United  States, 
thus  bringing  a  representative  near  to  every  one  in  these  cities 
who  may  have  business  with  or  wish  to  make  inquiries  cov¬ 
ering  the  organization  and  its  work. 

Examinations  are  conducted  under  detailed  specifications 
adopted  for  each  class  of  appliance,  after  offering  opportunity 
to  every  one  interested  in  each  subject  to  record  his  views 
thereon. 

The  institution  is  designed  to  secure  the  best  and  fairest 
opinion  regarding  the  merits,  or  demerits,  of  every  device, 
system  or  material  having  a  bearing  upon  the  fire  hazard. 


ALTHOUGH  for  a  great  many  years,  especially  in  the 
last  few  decades  of  the  nineteenth  century,  wood  was 
the  building  material  most  in  vogue,  except  for  large  busi¬ 
ness  buildings,  it  is  now  becoming  so  relatively  scarce  and 
high  in  price  that  the  people  are  commencing  to  look  about 
for  substitutes.  The  difference  in  cost  between  a  frame 
dwelling  (except  when  situated  close  to  the  source  of  ,a,  sup¬ 
ply  of  lumber)  and  one  built  of  brick,  stone,  cement,  con¬ 
crete  or  hollow  terra  cotta  tile,  is  now  so  comparatively  small 
that  those  who  have  an  eye  to  the  saving  of  future  expense, 
as  well  as  to  an  additional  degree  of  safety  and  of  comfort, 
are  giving-  due  consideration  to  the  merits  of  the  fire-resisting 
materials  named.  Ordinary  brick  has  been  used  for  dwell¬ 
ing  construction,  particularly  in  cities,  as  far  back  as  facili¬ 
ties  for  the  manufacture  of  brick  existed  in  this  country,  and 
stone  probably  took  precedence  of  brick  for  this  purpose. 
During  recent  years,  however,  concrete  (reinforced  or  other¬ 
wise)  and  cement  blocks  have  grown  in  favor,  and  hollow 
terra  cotta  tile,  having  proved  extremely  useful  in  the  erec¬ 
tion  of  fireproof  skyscrapers,  are  now  being  adapted  to  the 
erection  of  dwelling  houses.  Durability;  a  minimum  ex¬ 
pense  for  up-keep;  greater  coolness  in  summer  and  warm¬ 
ness  in  winter;  fire-resisting  power,  with  consequent  lesser 
danger  to  life  and  property,  and  lower  cost  of  insurance,  are 
some  of  the  reasons  why  many  home-builders  now-a-days 
are  deciding  upon  some  of  the  less  combustible  building 
materials  in  preference  to  wood,  especially  as  their  initial 
cost  does  not  greatly  exceed  that  of  wood.  Every  house 
built  of  incombustible  materials  helps  to  lessen  the  general 
conflagration  hazard  and  should  be  welcomed  by  all  the 
citizens  of  the  community  in  which  it  is  located,  as  well  as 
by  the  fire  underwriters. 


IN  this  issue  of  The  Spectator,  Frederick  L.  Hoffman, 
statistician  of  the  Prudential  Insurance  Company,  presents 
his  annual  record  of  suicides,  noting  those  that  occurred  in 
the  United  States  in  1907.  The  record  shows  a  marked  in¬ 


crease  in  the  number  as  compared  with  previous  years,  and 
Mr.  Hoffman  attributes  the  increase  to  the  depressed  financial 
condition  of  the  country  during  the  latter  part  of  1907,  and 
to  the  great  number  of  persons  who  were  thrown  out  of  em¬ 
ployment  in  consequence  of  the  disturbed  financial  condi¬ 
tions.  As  the  panic  did  not  occur  until  late  in  the  year,  the 
full  effect  of  it  upon  the  suicide  record  will  not  be  apparent 
until  the  statistics  for  1908  are  available.  It  is  noted,  how¬ 
ever,  that  the  number  of  suicides  in  Greater  New  York  dur¬ 
ing  the  first  six  months  exceeded  those  of  last  year  by  135 — 
the  exact  figures  being  335  for  1907  and  470  for  1908.  Some 
of  the  suicides  were  of  a  most  sensational  character,  as 
readers  of  the  daily  papers  will  recall,  several  wealthy  and 
prominent  financiers  being  among  the  number,  while  several 
well-known  women  took  their  lives.  There  were  also  a  num¬ 
ber  of  homicides  connected  with  the  suicides,  but  of  these 
murders  the  record  makes  no  note.  The  record  gives  the 
location  of  suicides,  from  which  the  suburbs  of  the  greater 
cities  are  placed  at  a  disadvantage.  In  San  Francisco,  for 
instance,  the  ratio  of  suicides  per  1000  of  population  shows  a 
decrease,  while  Oakland,  the  home  of  many  business  men  of 
San  Francisco,  shows  an  increase.  The  same  is  true  of  some 
of  the  suburbs  of  New  York,  Chicago  and  other  large  cities. 
The  record  is  one  full  of  interest  to  the  student  of  mortality 
statistics,  and  especially  so  to  managers  of  life  insurance  com¬ 
panies.  There  has  been  a  tendency  of  late  years  on  the  part  • 
of  some  companies  to  ignore  the  suicide  clause  in  their  poli¬ 
cies,  making  them  incontestible  from  date  or  after  a  brief 
period.  If  suicides  continue  to  increase  each  year,  the  life 
insurance  companies  will  need  to  restore  the  old  condition, 
which  made  them  void  if  the  insured  took  his  own  life. 


LIFE  INSURANCE  TOPICS 


IN  AND  ABOUT  NEW  YORK. 

The  New  York  Life  is  recognizing  the  interest  in  politics  by  issuing 
at  the  opportune  moment  a  very  useful  booklet  showing  how  the 
electoral  votes  were  cast  in  1904  in  each  State,  and  space  is  left  for 
the  1908  returns  when  they  come  in.  The  company  has  another  plan 
for  utilizing  the  present  interest  in  political  affairs  by  issuing,  through 
its  agents,  a  souvenir  album  of  portraits  of  presidents  from  1789  to 
1908,  together  with  a  “History  of  the  White  House,”  to  those  who, 
before  October  20,  send  in  the  blank  furnished  by  the  company,  filled 
in,  according  to  their  best  judgment,  as  to  how  the  electoral  vote  of 
each  State  will  be  cast  in  1908. 

J.  L.  Plumley  has  resigned  as  actuary  of  the  Washington  Life  of 
New  York.  Mr.  Plumley  is  a  fellow  of  the  Actuarial  Society  of 
America,  and  has  been  connected  with  the  business  of  life  insurance 
almost  continuously  for  thirty  years.  He  began  his  insurance  work 
in  the  office  of  the  late  Sheppard  Homans  at  the  age  of  fifteen.  Mr. 
Plumley  will  in  the  future  devote  his  entire  time  to  the  profession 
of  consulting  actuary. 

Supreme  Regent  Robert  Van  Sands  of  the  Royal  Arcanum  sur¬ 
prised  a  number  of  reputable  physicians  in  Brooklyn  and  Manhattan 
this  week  by  sending  them  the  following  brief  notice:  “You  are 
hereby  notified  to  return  your  commission  and  credentials  as  medical 
examiner  for  the  order,  the  Supreme  Regent  having  decided  that  for 
reasons  satisfactory  to  him  such  commission  be  terminated  and  re¬ 
voked  from  and  after  September  25,  1908.”  The  Grand  Regent  of 
New  York  State,  Edward  Becker,  when  asked  about  the  summary 
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removal  of  so  many  examiners,  said  that  the  only  reason  he  could 
give  was  the  desire  to  reduce  the  staff.  The  deposed  examiners  com¬ 
prise  some  of  the  oldest  and  most  active  members  of  the  order,  many 
having  had  their  positions  for  eight,  twelve,  twenty,  twenty-five  and 
one  for  twenty-eight  years.  Some  of  them  have  been  founders  of 
prosperous  councils,  delegates  to  the  Grand  Council  and  district 
deputies. 

During  August  the  New  York  Life  paid  $1,727)63!  t°  3220  living 
policyholders.  During  that  month  over  6000  persons  applied  for  in¬ 
surance,  and  over  81,000  paid  renewal  premiums. 

O.  L.  Van  Laningham,  late  president  of  the  Great  Western  Life 
Insurance  Company  of  Kansas  City,  Mo.,  was  in  New  York  this  week. 


has  been  placed  in  the  Titna.  The  line  covering  the  old  double-deck 
’buses  was  recently  placed  in  Lloyds. 

The  quarterly  dividend  of  four  per  cent  just  declared  by  the  Maiy- 
land  Casualty  Company  is  an  increase  of  one-half  of  one  pei.  cent 
over  the  last  dividend,  and  places  the  company  on  an  annual  dividend 
basis  of  sixteen  per  cent. 


THE  SUICIDE  RECORD  OF  1907. 

Increase  in  the  Number  of  Suicides — Economic  Depression 
Probably  the  Cause— Financial  Disaster  and  Lack  of 
Employment  Discourage  Many  Persons— I  nterest= 
ing  Facts  and  Comparisons. 

By  Frederick  L.  Hoffman. 


CHICAGO  AND  THE  WEST. 

L.  Brackett  Bishop  of  the  Massachusetts  Mutual  Life  has  just 
returned  to  the  city  from  attending  the  funeral  of  the  late  John  A. 
Hall,  president  of  the  company. 

President  Edwards,  of  the  National  Association  of  Life  Under¬ 
writers,  who  has  just  returned  from  Honolulu,  will  be  the  guest  of 
honor  and  principal  speaker  at  the  first  fall  meeting  of  the  Chicago 
association,  Monday  evening,  September  28,  at  the  Union  League 
Club.  T.  L.  Fansler  of  the  Northwestern  Mutual  Life  and  L. 
Erackett  Bishop  of  the  Massachusetts  Mutual  will  also  speak. 

Edward  W.  Synwolt,  formerly  an  agent  in  the  old  “Marquette” 
branch  of  the  New  York  Life,  has  re-entered  the  ranks,  this  time 
with  the  Fidelity  Mutual  Life.  We  wish  him  success. 

Joseph  Cappels  has  been  signed  by  Mr.  Weil  of  the  Fidelity  Mutual 
Life. 

John  T.  Wagner  has  been  appointed  assistant  manager  of  the 
liability  department  of  the  Chicago  office  of  the  Travelers  Insurance 
Company.  N.  J.  Westerhold,  the  manager,  is  to  be  congratulated  in 
having  the  able  assistance  of  Mr.  Wagner. 

H.  A.  Giddings,  superintendent  of  agencies  of  the  Travelers,  is  in 
Chicago  for  a  few  days  this  week. 

Frank  R.  Norman  of  the  New  York  Life  is  back  from  his  Ohio 
trip. 

The  insurance  business  throughout  the  city  is  constantly  indicating 
the  general  business  improvement,  and  the  closing  months  of  the  year 
will  show  a  substantial  increase  over  the  same  months  last  year. 

J.  H.  Theobald  of  the  Chicago  agency  led  the  entire  field  force  of 
the  Mutual  Life  for  the  month  of  August  on  paid  business.  C.  H. 
Anderson,  who  was  fifth,  has  been  among  the  first  twenty  on  the 
leaders’  list  every  month  this  year.  We  congratulate  these  gentlemen 
on  their  fine  work. 

Admission  to  the  State  of  Illinois  has  been  refused  the  Western 
Fraternal  Association  of  Los  Angeles,  Cal. 

Carl  J.  Johnson,  formerly  an  agent  of  the  New  York  Life,  later 
with  the  Mutual  Benefit  Life,  is  now  with  the  Fidelity  Mutual. 


NOTES  FROM  PHILADELPHIA. 

Louis  F.  Tuells,  who  has  had  charge  of  the  business  of  the  Nor¬ 
wich  and  London  Accident,  under  Henry  W.  Brown  &  Co.,  the  com¬ 
pany’s  representatives  here,  resigned  on  September  15  to  connect 
himself  with  the  Travelers,  as  assistant  to  A.  H.  Reeve,  Philadelphia 
manager. 

Lewis  S.  Cox,  the  former  prominent  life  insurance  agent  known  as 
“Dandy  Lew,”  who  recently  was  arrested  on  the  charge  of  forging 
notes  aggregating  $40,000,  and  released  on  furnishing  $10,000  bail, 
failed  to  appear  when  called  for  trial  at  Doylestown,  Pa.,  last  week. 
Unless  he  turns  up  by  Friday  the  bail  will  be  forfeited.  The  United 
States  Fidelity  and  Guaranty  were  on  the  bond. 

It  has  just  become  known  that  the  casualty  insurance  covering  the 
new  single-deck  ’buses  of  the  Auto-Transit  Company  of  this  city 


The  suicide  record  of  American  cities  for  1907  presents  some  excep¬ 
tionally  interesting  features  in  continuation  of  the  annual  analysis  for 
previous  years.  The  year  has  been  a  memorable  one  in  American  eco¬ 
nomic  history,  with  abnormal  conditions  resulting  from  the  financial 
panic  and  industrial  depression,  emphasized  by  widespread  want  of 
remunerative  employment  and  the  reduction  in  wages.  There  has  been 
a  sharp  rise  in  the  suicide  rate  of  American  cities,  from  17.1  in  1906  to 
18.1  per  100,000  of  population  in  1907.  This  rise  is  in  marked  contrast  to 
the  observed  decline  in  the  rate  during  the  previous  two  years,  com¬ 
mented  upon  at  some  length  in  the  review  for  1906,  where  it,  however, 
was  anticipated  that  the  rate  would  probably  undergo  an  unfavorable 
change  with  a  decline  in  the  economic  wellbeing  of  the  nation.  An  ex¬ 
tensive  analysis  of  individual  cases  of  suicide  would  be  necessary  to  sus¬ 
tain  this  view  of  a  close  relation  between  the  suicide  rate  and  economic 
conditions,  but  even  a  casual  reading  of  the  daily  records  of  self- 
murder  cases,  as  reported  in  the  newspapers,  connects  a  considerable 
number  of  suicides  with  unemployment,  bank  failures,  defalcations,  and 
other  crimes.  The  real  causes  of  suicide  are,  in  all  probability,  quite  at 
variance  with  the  alleged  causes,  based  upon  conflicting  evidence  and 
not  upon  a  thorough  investigation  of  antecedent  conditions,  inclu  ing 
the  physical  and  mental  health  of  the  suicide  and  possible  changes  m 
material  circumstances  previous  to  the  commitment  of  the  act.  Suicide 
remains  one  of  the  most  perplexing  mysteries  of  modern  life,  and  a 
subject  which,  from  an  insurance  point  of  view,  demands  qualified  an 
serious  consideration. 

The  record  for  1907  includes  the  suicide  returns  of  sixty-five  American 
cities,  with  an  estimated  population  of  17,763,000.  In  this  group  of 
cities  which  practically  includes  the  entire  urban  area  of  the  United 
States,  there  occurred  during  the  year  3223  suicides,  equivalent  to  a 
rate  of  18.1  per  100,000  of  population.  The  data  have  been  arranged  in 

tabular  form.  .  , 

The  following  table  shows  the  actual  and  relative  mortality  fiom 

suicide  in  each  of  the  sixty-five  cities  and  towns  for  which  the  returns 
were  available.  In  forty-eight  of  these  cities  the  rate  increased,  m 
sixteen  there  was  a  decrease,  and  in  one  the  rate  remained  the  same. 
The  cities  have  been  arranged  in  the  order  of  suicidal  frequency  during 
the  ten-year  period  ending  with  1906,  for  which  the  average  rate  has 
been  calculated,  together  with  the  rate  for  1907.  The  highest  rate  dur¬ 
ing  the  year  occurred  in  Oakland,  Cal.,  where  it  attained  to  59.7  per 
100  000  of  population.  The  very  considerable  increase  in  the  Oakland 
rate  no  doubt,  bears  a  close  relation  to  the  apparent  decline  in  the 
San  Francisco  rate,  from  an  average  of  51.3  to  39.5  during  1907  There 
is  always  a  very  close  connection  between  the  towns  and  cities  forming 
a  group  surrounding  a  large  center  of  population,  as  in  the  case  of  San 
Francisco,  New  York,  Philadelphia,  Boston,  etc.  Persons  having  their 
residence  in  one  city  or  suburban  town  quite  frequently  commit  suicide  m 
another  immediately  adjacent  thereto,  and  in  this  mannerthereative 
degree  of  suicidal  frequency  in  different  localities  is  often  more  ap 
parent  than  real.  The  table  presents  some  curious  contradictions 
anticipated  results,  in  view  of  the  disturbed  conditions  of  the  ye 
under  review,  but  since  the  panic  occurred  rather  lute  m  the  yea  , 
about  October  the  after-effects  of  the  financial  and  industrial  depre 
sion  as  reflected  in  the  suicide  rate,  will  become  more  apparent  in 
^'return  for  1908.  In  the  two  largest  cities,  that  is,  New  York  and 
Chicago,  the  suicide  rates  during  1907  were  actually  ^iowthe  — 
for  the  preceding  decade,  or  for  all  the  cities  combined,  but  within  the 
first  six  months  of  1908,  in  the  case  of  these  two  oitl lej  the | 
has  very  materially  increased.  Referring  merely  to  .  the  q 

without  reference  to  population,  it  appears  that  against  335  suic 
Greater  New  York  during  the  first  six  months  of  1907,  there « 
suicides  in  1908.  The  corresponding  figures  for  Chicago  a  . 
cides  during  the  first  six  months  of  1908,  against  213  suicides  during  th 

corresponding  period  of  1907. 
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SUICIDE  MORTALITY  IN  SIXTY-FIVE  AMERICAN  CITIES — 1897-1907. 


1897 

-1906. 

1907. 

Suicides. 

Rate  per 
100,000  of 
Population 

Suicides. 

Rate  per 
100,000  of 
Population 

Rate  of 
Increase  or 
Decrease. 

San  Francisco . 

1,796 

51.3 

149 

39.5 

—11.8 

Hoboken . 

182 

29.8 

12 

17.7 

—12.1 

St.  Louis . 

1,653 

27.6 

216 

31.7 

+  4.1 

Oakland . 

194 

27.5 

50 

59.7 

+  32.2 

Denver . 

321 

23  1 

47 

30  0 

+  6.9 

Newark . 

590 

22.9 

78 

26.3 

+  3.4 

Chicago . 

4,016 

22.0 

399 

17.3 

—  4.7 

N.  Y.  City  (Man.  and  Bronx).  . 

4,704 

21.8 

442 

17.4 

—  4.4 

Milwaukee . 

641 

21.5 

89 

25.8 

+  4.3 

Cincinnati . 

702 

21.2 

62 

17.8 

—  3.4 

Haverhill . 

74 

18.6 

11 

22.1 

+  3.5 

Concord . 

36 

18.0 

2 

9.3 

—  8.7 

Indianapolis . 

316 

17.3 

48 

20,4 

+  3.1 

New  Haven . 

192 

17.0 

21 

15.9 

—  1.1 

Orange . 

41 

16.7 

3 

11.5 

—  5.2 

Brooklyn . 

2,062 

16.6 

221 

14.6 

—  2.0 

Jersey  City . 

356 

16.6 

43 

17.6 

+  1.0 

Auburn . 

51 

16.4 

8 

23.6 

+  7.2 

New  Orleans . 

464 

15.7 

58 

17.9 

+  2.2 

Cleveland . 

635 

15.6 

95 

19.1 

+  3.5 

Washington . 

444 

15.5 

72 

22.6 

+  7.1 

Minneapolis . 

321 

15.3 

42 

17.9 

+  2.6 

St.  Paul . 

254 

15.0 

29 

15.3 

+  0.3 

Louisville . 

316 

14.9 

56 

23.1 

+  8.2 

Pittsburg . 

494 

14.6 

79 

19.9 

+  5.3 

Boston . 

830 

14.2 

124 

18.7 

+  4.5 

Nashville* . 

116 

14.2 

12 

14.2 

Quincy . 

52 

14.1 

6 

15.0 

+  0.9 

Newport . 

31 

13.8 

2 

8.4 

—  5.4 

Rochester . 

230 

13.7 

43 

23.1 

+  9.4 

Dayton . 

120 

13.3 

23 

21.4 

+  S.l 

Philadelphia . 

1,765 

13.2 

199 

13.3 

+  0.1 

Hartford . 

109 

12.8 

13 

12.3 

—  0.5 

Providence . 

237 

12.7 

40 

17.6 

+  4.9 

Toledo . 

180 

12.6 

24 

13.0 

+  0.4 

Baltimore . 

650 

12.5 

83 

14.6 

+  2.1 

Bridgeport . 

91 

12.1 

20 

21.7 

+  9.6 

Salt  Lake  Citv . 

67 

12.1 

19 

30.7 

+  18.6 

Buffalo . 

437 

11.8 

48 

10.9 

—  0,9 

Springfield  (Mass.) . 

77 

11.7 

14 

17.4 

+  5.7 

Worcester . 

147 

11.7 

20 

13.1 

+  1.4 

Erie . 

64 

11.6 

9 

14.2 

+  2.6 

Bayonne . 

41 

114 

3 

6.3 

—  5.1 

Reading . 

94 

11.3 

16 

16.5 

+  5.2 

Passaic . 

35 

10.7 

10 

19.5 

+  8.8 

Brockton . 

45 

10.6 

10 

19.2 

+  8.6 

Holyoke . 

50 

10.5 

5 

9.2 

—  1.3 

Altoona . 

40 

9.9 

5 

10,8 

+  0.9 

Elizabeth . 

53 

9.6 

9 

13.5 

+  3.9 

Cambridge . 

90 

9.4 

14 

12.9 

+  3.5 

Gloucester . 

24 

9.4 

6 

24.0 

+  14.6 

Lowell . 

93 

9.4 

9 

8.0 

—  1  4 

Fitchburg . 

31 

9.3 

10 

24.7 

+  15.4 

Lawrence . 

60 

9.0 

18 

22.3 

+  13.3 

Manchester . 

53 

8.9 

8 

11.7 

+  2.8 

Omaha . 

84 

8.6 

15 

18.3 

+  9.7 

Trenton . 

58 

7.5 

7 

7.6 

+  0.1 

Lvnn . 

49 

6.9 

11 

14,1 

+  7.2 

Elmira . 

24 

6.6 

2 

5.1 

—  1.5 

Johnstown . 

25 

6.4 

6 

11.8 

+  5.4 

New  Bedford . 

41 

6.3 

5 

6.7 

+  0.4 

Camden . 

43 

5.3 

11 

11.3 

+  6.0 

Charleston  (S.  C.) . 

24 

4.3 

3 

5.3 

+  1.0 

Somerville . 

27 

4.1 

4 

5.1 

+  1.0 

Williamsport . 

9 

3.1 

5 

16.7 

+  13.6 

Average  65  cities . 

27,151 

17.9 

3,223 

18.1 

+  0.2 

*  Suicide  by  poison  only. 


The  summary  of  the  suicide  returns  for  individual  years,  together  with 
the  aggregate  population  of  the  cities  under  consideration,  is  set  forth 
in  the  next  table,  for  the  fifteen-year  period  ending  with  1907.  The  re¬ 
turns  have  also  been  grouped  in  five-year  periods,  to  emphasize  more 
clearly  the  increase  in  the  rate  in  conformity  to  the  law  of  large  num¬ 
bers,  to  eliminate  minor  fluctuations  during  individual  years. 


SUICIDE  MORTALITY  IN  SIXTY-FIVE  AMERICAN  CITIES— 1S93-1907. 


Year. 

Population. 

Suicides. 

Rate  per 
100,000  of 
Population. 

1893 . 

11,862,348 

1,937 

16.3 

1894 . 

12,192,328 

1,951 

16.0 

1895 . 

12,623,983 

1,999 

15.8 

1896 . 

12,977,870 

2,155 

16.6 

1897 . 

13,343,473 

2,392 

17.9 

1898 . 

13,764,406 

2,420 

17.6 

1899 . 

14,111,764 

2,346 

16.6 

1900 . 

14,515,269 

2,374 

16.3 

1901 . 

14,931,699 

2,518 

16.9 

1902 . 

15,363,121 

2,748 

17.9 

1903 . 

15,808,700 

3,035 

19.2 

1904 . 

16,269,817 

3,329 

20.5 

1905 . 

16,756,515 

3,033 

18.1 

1906 . 

17,251,420 

2,956 

17.1 

1907 . 

17,763,798 

3,223 

18.1 

1893-1897 . 

63,000,002 

10,434 

16.6 

1898-1902 . 

72,686,259 

12,406 

17.1 

1903-1907 . 

83,850,250 

15,576 

18.6 

According  to  this  table  the  highest  suicide  rate  was  attained  during 
1904,  when  it  reached  20.5,  while  the  lowest  rate  prevailed  in  1895,  when 
it  fell  to  15.8.  During  the  three  five-year  periods  the  rate  has  ranged 
from  16.6  per  100,000  of  population  during  the  first  five  years,  to  17.1 
during  the  second  five  years,  and  to  18.6  during  the  third.  During  the 
whole  period  nearly  40,000  suicides  have  occurred  in  the  group  of  cities 
under  consideration. 

The  practical  aspects  of  the  suicide  problem,  with  special  reference  to 
life  insurance  requirements,  have  only  received  a  very  limited  amount 
of  qualified  medical  and  other  consideration.  The  most  recent  treatise 
on  life  insurance  examinations  disposes  of  the  subject  in  a  dozen  lines, 
without  a  single  useful  suggestion  as  to  how  insurance  companies  can 
most  effectually  safeguard  themselves  against  this  menace  of  needless 
mortality  losses.  Much  is  made  by  some  writers  of  the  assumed 
heredity  of  suicide,  but  the  facts  are  wanting  to  prove  the  heredity  of 
an  act  which,  in  all  probability,  results  often  from  mere  suggestion  or 
imitation  on  the  part  of  members  of  the  same  family.  Such  imitation  is 
sufficiently  frequent  to  warrant  insurance  companies  in  declining  to 
accept  risks  with  a  well-established  history  of  suicide,  unless  the  age 
of  greatest  suicidal  frequency  has  been  safely  passed.  Of  great  practical 
value  are  the  investigations  of  Heller,  and  others,  who  have  performed 
autopsies  on  suicides,  demonstrating  by  the  evidence  of  pathological 
lesions  that  a  considerable  proportion,  or  nearly  fifty  per  cent,  of  the 
suicides  had,  in  all  probability,  been  mentally  irresponsible.  Equally 
suggestive  is  the  apparently  well-established  connection  between  syphilis 
and  suicide,  or  other  sexual  diseases  and  derangements,  admitted  to  be 
of  much  more  frequent  occurrence  than  generally  assumed.  The  in¬ 
vestigations  of  Pilgrim,  for  many  years  the  superintendent  of  the  Hud¬ 
son  River  State  Hospital,  also  quite  intimately  connect  suicide  with 
mental  irresponsibility,  at  least  in  such  cases  as  come  under  observa¬ 
tion  in  institutions  for  the  treatment  of  the  insane.  A  very  careful 
analysis  of  two  hundred  suicides  of  women,  by  Dr.  H.  Stelzner,  a  woman 
physician,  in  the  Royal  Charity  Hospital  of  Berlin,  indicates  the  method 
which  is  likely  to  be  practically  of  the  greatest  value  to  determine  the 
antecedent  conditions  and  circumstances,  mental  as  well  as  physical, 
which  more  or  less  favor  attempts  at  self-murder.  An  equally  intimate 
connection  which,  in  all  probability,  exists  between  alcoholism  and 
suicide,  and  which  has  been  treated  at  considerable  length  in  a  mono¬ 
graph  by  Prinzing,  is  denied  by  Gould,  but  not  disproven.  A  distinct 
addition  to  our  knowledge  and  better  understanding  of  the  suicide  prob¬ 
lem  has  been  made  by  Dr.  George  M.  Gould  of  Philadelphia,  who  con¬ 
nects  many  cases  of  suicide  with  visual  defects,  resulting  first  in  eye- 
strain,  and  second  in  serious  pathological  lesions  of  the  brain.  Gould, 
in  an  article  on  the  mysteries  and  sources  of  suicide,  published  in  The 
Medical  Record  in  1906,  emphasizes  the  role  of  venereal  diseases  in  sui¬ 
cide,  and  he  also  draws  attention  to  spinal  curvature  as  an  evidence  of 
morbid  conditions  resulting  from  back-strain,  caused  by  visual  defects, 
not  at  all  difficult  of  determination.  Gould  examined  a  large  number  of 
alleged  causes  of  suicide  which,  upon  further  consideration,  in  the  light 
of  his  own  experience,  could  be  reduced  to  the  single  factor  of  eye- 
strain  as  the  probable  cause  of  mental  depression,  chronic  headaches, 
nervous  collapse,  insomnia,  etc.  In  the  opinion  of  Dr.  Pronger,  an 
English  authority,  eye-strain  patients  quite  frequently  have  confessed 
to  having  been  on  the  verge  of  suicide,  and,  in  his  opinion,  “errors  of 
refraction  are  responsible  for  a  large  proportion  of  the  suicides  oc¬ 
curring  daily.”* 

The  researches  of  Gould,  and  others,  are  of  great  practical  value, 
as  an  aid  in  the  effort  towards  a  better  understanding  of  the  under¬ 
lying  causes  and  conditions,  both  mental  and  physical,  which  promote  an 
act  which  in  itself  is  contrary  to  human  reason  and  the  instinct  of 
self-preservation.  Suicide  occurs  with  increasing  frequency  among  the 
well-to-do,  and  even  among  the  rich,  who,  from  a  worldly  point  of 
view,  have  all  the  means  at  their  command  to  make  life  worth  living, 
yet,  in  the  midst  of  wealth  and  power,  for  apparently  inscrutable 
reasons,  terminate  their  own  existence,  often  while  still  in  the  prime  of 
life.  Contrary  to  the  accepted  theory,  suicide  is  not  as  common  among 
the  poor  as  their  unhappy  condition  would  seem  to  suggest,  and,  in 
fact,  the  investigations  of  Dr.  Orlando  F.  Lewis  of  suicide  attempts 
treated  at  Bellevue  Hospital,  show  that  “destitution  seems  to  play  a 
very  small  part  in  leading  persons  to  attempt  suicide,”  and  in  only  two 
out  of  forty-three  cases  was  the  attempt  directly  traced  to  poverty, 
and  in  only  four  cases  was  the  patient  out  of  employment,  without  this 
being  itself  proven  to  be  the  cause  of  the  attempt.  It  is  evident  that 
efforts  to  substitute  facts  for  guesswork  opinion  on  the  subject  of  sui¬ 
cide  must  fall  within  these  lines  of  qualified  research  and  include  a 
painstaking  and  strictly  scientific  analysis  of  a  large  number  of  indi¬ 
vidual  cases,  rather  than  efforts  to  determine  the  underlying  causes  by 

*  Biographic  Clinics,  by  Geo.  M.  Gould,  M.  D.,  Vol.  V.,  Chap.  XIV.,  Phil., 
1907.  Blakiston  Son  &  Co. 
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the  statistical  analysis  of  suicide  frequency  in  the  mass.  The  observed 
rise  in  the  suicide  rate  during  1907  warrants  the  opinion  that  the  in¬ 
crease  during  1908  will  be  even  more  pronounced  than  during  the  year 
under  review. 


THE  NEW  ENGLAND  FIELD. 


_ At  a  meeting  of  directors  of  the  Massachusetts  Mutual  Life  held  on  Sep¬ 
tember  23,  Second  Vice-President  William  W.  McClench  was  selected  to  suc¬ 
ceed  the  late  John  A.  Hall  as  president.  The  formal  election  of  Mr.  McClench 
will  take  place  at  the  regular  quarterly  meeting  in  October.  William  H.  Sar- 
geant,  who  is  secretary,  will  become  second  vice-president  and  Wheeler  H.  Hall, 
now  assistant  secretary,  will  take  the  place  of  secretary.  Henry  W.  Phillips  will 
continue  as  first  vice-president.  Mr.  McClench  is  fifty-four  years  old  and  has 
been  connected  with  the  law  department  of  the  company  since  1893,  and  since 
1898  has  been  its  general  counsel,  succeeding  the  late  Judge  Wells.  Besides  his 
interest  in  the  Massachusetts  Mutual,  Mr.  McClench  has  been  mayor  of  Chico¬ 
pee,  president  of  the  Springfield  Board  of  Trade,  a  director  of  the  Hampden 
Trust  Company  and  a  trustee  of  the  Springfield  Institution  of  Savings. 


THE  WEST. 


Ohio  Items. 

[From  Our  Own  Correspondent.] 

Emile  E.  Pinaire,  district  manager  of  the  American  Assurance  Company 
at  Cleveland,  Ohio,  died  recently.  He  had  been  ill  since  last  December. 
Mr.  Pinaire  had  been  a  resident  of  the  city  for  many  years  and  was  well 
known  in  business  circles. 

Superintendent  of  Insurance  C.  C.  Lemert  has  approved  a  new  form  of 
contract  between  the  Cleveland  Life  and  the  American  Agency  Company, 
which  had  been  looking  after  writing  the  business.  An  agreement  has 
also  been  made  on  the  part  of  the  two  companies  that  regulations  shall 
be  adopted  for  the  agency  company,  and  that  the  Department  shall  be 
informed  frequently  as  ‘to  whether  it  is  observing  them  or  not.  The 
opinion  of  the  Attorney-General  was  to  the  effect  that  the  company  had 
turned  over  some  of  the  duties  it  should  have  performed  to  the  agency 
company,  and  it  is  rather  hard  to  see  how  any  other  than  a  general 
agency  contract  could  be  made  with  the  agency  company.  It  is  prob¬ 
able  that  agents  of  other  companies  will  keep  up  their  fight  against  the 
special  policy  contract  which  the  company  has  been  issuing.  All  the 
advertising  matter  used  by  the  company  must  be  submitted  to  the  In¬ 
surance  Department  until  the  first  of  the  year,  when  the  standard  policy 
law  goes  into  effect. 

It  is  said  that  the  Northwestern  Ohio  Masonic  Relief  Association  of 
Toledo  will  dissolve,  as  the  cost  of  insurance  has  become  so  high  that 
members  cannot  pay  their  dues.  This  has  come  about  through  the  fact 
that  new  members  could  not  be  secured.  Until  a  few  years  ago  the 
membership  was  confined  to  members  of  the  Masonic  Order,  but  of  late 
others  have  been  accepted  when  recommended  by  Masons.  The  asso¬ 
ciation  has  been  in  existence  thirty-seven  years  and  operated  only  in 
Ohio. 

The  Attorney-General’s  Department  has  rendered  an  opinion  that  the 
Western  and  Southern  Life  of  Cincinnati  is  entitled  to  the  return  of  $50,- 
000  of  the  securities  deposited  with  the  State  Department.  The  deposit  of 
additional  securities  was  made  some  years  ago  to  satisfy  a  complaint 
that  was  made  at  the  time  that  some  of  the  securities  it  had  on  deposit 
were  not  worth  what  was  claimed  for  them. 

Cleveland,  September  26.  M-  c- 


Illinois  Life  Insurance  Company. 

On  September  23  the  Illinois  Life  completed  its  fifteenth  year.  In  that 
time  it  has  placed  upon  its  books  $47,000,000  worth  of  business  and  has 
come  to  be  known  as  the  “Little  Giant  of  the  West."  The  present  year 
will  witness  a  production  of  $12,000,000,  over  $8,000,000  having  been  ob¬ 
tained  up  to  this  time.  The  company  is  paying  especial  attention  to 
the  State  of  Illinois  and  is  meeting  with  a  good  degree  of  success,  as 
the  above  figures  will  prove.  Altogether  the  Illinois  Life  has  proved 
itself  and  a  brilliant  career  awaits  it.  A  good  local  man  at  Decatur  is 
required  just  now. 


—The  Rockford  Life  has  practically  completed  the  sale  of  its  stock  of  $100,000 
and  will  be  ready  for  business  by  January  1. 

—The  Pathfinder,  a  fraternal  organization  of  Cleveland,  Ohio,  has  been  con- 
solidated  with  the  American  Insurance  Union,  and  Columbus,  Ohio,  becomes 
the  headquarters  of  the  combined  organization. 

—The  Insurance  Department  of  New  Mexico  has  refused  admission  to  the 
Western  Life  and  Accident  Company  of  Denver,  the  refusal  being  based  upon 


the  findings  in  an  examination  of  the  concern’s  affairs,  conducted  by  Actuary 
Paul  L.  Woolston  of  Denver. 

— R.  B.  Palmer,  who  has  been  with  the  Midland  Mutual  Life,  has  been  ap¬ 
pointed  superintendent  of  agents  for  the  Columbia  Life  of  Cincinnati  and  will 
at  once  enter  upon  a  spirited  campaign  of  development. 

— The  Western  Reserve  Mutual  Insurance  Corporation  of  Detroit  has  been 
licensed  as  a  fraternal  in  Michigan.  It  is  the  outgrowth  of  the  International 
Security  Company  of  Detroit,  which  sold  policies  giving  hospital  treatment. 

—The  Dakota  Mutual  Life  of  Aberdeen  has  decided  to  engage  in  the  accident 
business,  its  charter  permitting  it  to  pursue  that  line.  The  company  is  now 
looking  for  a  good  man  to  manage  the  accident  branch.  The  company  s  life 
business  has  been  very  satisfactory  this  year. 

— The  Rhodus  Brothers  have  agreed  to  sever  their  connection  with  the  Republic 
Life  of  Chicago,  following  the  decision  of  the  court  to  appoint  a  receiver  unless 
they  got  out  of  the  company.  The  receiver  of  the  Mercantile  Finance  Company, 
also  a  Rhodus  concern,  has  been  ordered  to  select  new  officers  and  directors  for 
the  Republic  Life  and  reorganize  the  company. 

—“The  Greatest  Thing  in  the  World”  is  the  title  of  a  handsomely  gotten  up 
illustrated  booklet  by  the  Northwestern  National  Life  of  Minneapolis.  The  pic¬ 
tures  are  in  colors,  by  Eastern  artists,  of  original  designs  from  suggestions  of 
the  president  and  the  text  matter  is  unusually  brief  and  to  the  point.  It  is 
the  best  leaflet  which  has  appeared  in  a  long  time. 

— Attorney-General  Ellis  of  Ohio  is  again  active  in  working  up  a  case  opposing 
the  increase  of  capital  of  the  Union  Central  Life  to  $500,000  by  setting  aside 
$400,000  of  the  surplus  accruing  on  non-participating  business,  to  capital  account, 
and  declaring  a  stock  dividend.  The  State  will  require  the  company  to  prove  that 
the  amount  so  transferred  originated  from  non-participating  business,  and  also 
the  rights  of  the  stockholders  in  the  same. 

—Last  June  E.  J.  Deibel  of  Youngstown,  Ohio,  challenged  New-York  Life 
fieldmen  everywhere  to  beat  him  on  number  of  applications  written  and  examined 
during  June,  same  to  be  paid  for  on  or  before  August  31,  1908.  His  challenge 
was  generously  accepted.  Able  fieldmen  went  against  him.  But  the  challengei 
proved  more  than  a  match  for  them  all.  Mr.  Deibel  wins  his  own  contest  with 
the  notable  record  of  fifty  paid  policies,  $87,500  insurance,  as  the  result  of  his 
magnificent  work  in  the  single  month  of  June. 


THE  SOUTH. 


— The  Tennessee  Life  is  preparing  a  policy  providing  for  total  disability. 

—The  Southern  Life  of  Fayetteville,  N.  C.,  is  offering  its  new  issue  of  stock 
at  $100  a  share,  par  value  $50. 

— Insurance  Commissioner  Love  of  Texas  is  said  to  have  received  a  request 
from  Major  Edwin  B.  Cromwell  of  London,  England,  for  information  regarding 
the  requirements  for  admission  and  transaction  of  business  by  life  companies  in 
Texas,  with  a  view  to  entering  Texas  with  a  well-known  British  life  company. 

— The  Robertson  reserve  law  of  Texas  was  strongly  assailed  by  Colonel  John 
N.  Simpson,  Republican  nominee  for  governor  of  Texas,  in  his  speech  of  accept¬ 
ance  delivered  a  few  days  ago.  Mr.  Simpson  said  that  owing  to  this  law  cheap 
money  had  been  drawn  from  Texas  and  many  good  citizens  had  been  forced  to 
give  up  business  in  the  State.  Insurance  Commissioner  Love  admits  that  he 
favors  a  repeal  of  the  deposit  provision  of  the  law,  as  some  of  the  companies 
cannot  comply  with  it.  Judge  Robertson,  author  of  the  law,  states  that  when  the 
legislature  meets  he  will  offer  several  amendments  to  the  law;  one  taking  out  the 
provision  which  allows  the  Insurance  Commissioner  to  suspend  certain  features 
of  it,  and  he  will  also  advocate  that  the  time  within  which  the  companies  must 
invest  the  accumulative  reserve  be  extended.  Judge  Robertson  will  also  ask 
that  the  part  of  the  law  which  requires  that  the  securities  be  deposited  in  Texas 
be  stricken  out. 


MISCELLANEOUS  LIFE  NEWS. 


Canadian  Life  Underwriters  Elect  Officers. 

The  Life  Underwriters  Association  of  Canada,  at  its  recent  meeting 
at  Quebec,  elected  the  following  officers:  President,  J.  R.  Reid,  Ottawa; 
vice-presidents,  E.  E.  Boreham,  Quebec;  J.  B.  Morissette,  Quebec,  and 
C.  P.  McQueen,  Alberta;  secretary,  J.  N.  Weston;  treasurer,  F.  H. 
Heath;  auditors.  James  Craig  and  A.  S.  MacGregor;  executive  commit¬ 
tee  H.  C.  Cox,  Toronto;  J.  E.  Martinas,  Prince  Edward  Island;  W.  J. 
Marquand,  Nova  Scotia;  E.  R.  Machum,  New  Brunswick;  J.  T.  Le- 
chance,  Quebec;  A.  S.  Wickware,  Ottawa;  J.  O.  Hutton,  Kingston;  R.  F. 
Ketcheson,  Belleville. 

The  silver  prize  cup  presented  for  increase  in  membership  was 
awarded  to  the  Alberta  association,  its  membership  having  grown  from 
twenty-five  to  sixty-eight  during  the  year.  The  cups  for  the  prize  essays 
were  won  by  W.  Hamilton  and  J.  E.  L.  Stanford,  both  of  the  Toronto 
association.  The  1909  meeting  will  be  held  at  Toronto. 


—A  young  man,  who  is  qualified  to  act  as  agency  organizer  for  an  established 
general  agency  of  an  old,  purely  mutual  company,  would  do  well  to  communicate 
with  the  general  agent  who  advertises  in  another  column. 
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\S  ashington  Life  Purchased  by  Pittsburgh  Syndicate. 

On  September  24  the  Washington  Life  Insurance  Company  of  New 
York  passed  to  the  control  of  parties  interested  in  the  Pittsburgh  Life 
and  Trust  Company,  taking  over  some  9000  or  more  shares  of  stock  held  by 
ex-Governor  Levi  P.  Morton,  Thomas  F.  Ryan  and  Harry  Payne  Whitney, 
the  total  stock  of  the  company  amounting  to  10,000  shares.  At  a  meeting 
of  the  directors  held  on  September  24,  the  following  members  of  the  board 
of  directors  of  the  Washington  Life  resigned:  Richard  Billing,  George 
M.  Hard,  Henry  S.  Herrman,  Charles  H.  Allen,  Du  Monte  Clarke,  William 
A.  Street,  Harry  Payne  Whitney,  William  Cocoran  Eustis,  Walter  S. 
Johnson,  Levi  P.  Morton,  Winthrop  Rutherford,  Valentine  P.  Snyder 
and  John  Tatlock.  The  only  members  of  the  old  board  who  remain  are: 
James  A.  Parker,  Samuel  P.  Colt,  R.  C.  Leflingwell,  Paul  F.  Fuller  and 
Samuel  B.  Clarke. 

The  board  was  then  reorganized  by  the  election  of  the  following  as 
directors:  W.  C.  McCausland,  V.  Q.  Hickman,  W.  C.  Baldwin,  James 
Carothers,  John  H.  Murdoch,  W.  H.  Nimick,  James  H.  Mahan,  Abner  U. 
Howard,  Frank  Ewing,  F.  C.  Parsons,  F.  E.  Montgomery,  Charles  H. 
Pascoe,  W.  C.  Metcalfe,  Morton  A.  Howard,  H.  B.  Heylman,  Clarence  E. 
Mundy  and  Eugene  H.  Brock.  The  newly  constituted  board  met  at  once 
and  elected  the  following  officers:  President,  W.  C.  Baldwin;  vice-presi¬ 
dent,  W.  H.  Nimick;  second  vice-president,  Jas.  H.  Mahan;  secretary, 
F.  C.  Parsons. 

The  Washington  Life  is  one  of  the  oldest  life  insurance  concerns  in 
this  country,  having  been  organized  in  1850.  On  December  31,  1907,  the 
company  had  in  force  32,069  policies  for  $57,859,321  insurance.  At  that 
time  the  company’s  surplus,  including  capital  of  $500,000,  amounted  to 
$697,945. 

With  this  issue  of  The  Spectator  is  included  a  supplement  contain¬ 
ing  a  late  portrait  of  W.  C.  Baldwin,  the  new  president  of  the  Washing¬ 
ton  Life. 

The  new  management  which  now  takes  over  the  Washington  Life  is 
headed  by  W.  C.  Baldwin,  president  and  general  manager  of  the  Pitts¬ 
burgh  Life  and  Trust  Company,  who  has  successfully  conducted  that 
company  since  1903.  He  was  born  in  Washington,  Pa.,  in  1858,  and  after 
engaging  in  several  business  enterprises  entered  life  insurance  work 
with  the  Equitable  Life  of  New  York  in  1892.  He  held  various  promi¬ 
nent  positions  with  life  insurance  companies  until  1902,  when  he  or¬ 
ganized  the  Pittsburgh  Life  and  Trust,  of  which  he  was  vice-president 
and  general  manager  until  1907,  when  he  became  president.  Under  Mr. 
Baldwin’s  leadership  the  Pittsburgh  Life  and  Trust  has  grown  to  a 
company  of  20,000  policyholders,  with  $28,000,000  of  insurance  in  force, 
and  on  December  31,  1907,  possessed  assets  of  $4,484,406  and  surplus  to 
policyholders  of  $736,438. 

W.  H.  Nimick,  the  new  vice-president  of  the  Washington  Life,  is  also 
Vice-president  of  the  Pittsburgh  Life  and  Trust;  the  second  vice-presi¬ 
dent,  James  H.  Mahan,  is  secretary  and  assistant  treasurer  of  the 
Pittsburgh  company,  and  Secretary  F.  C.  Parsons  is  comptroller  of  the 
Pennsylvania  concern.  Mr.  Mahan  was  formerly  with  the  New  York 
Life  as  cashier  in  branch  offices  and  later  agency  director  for  over 
thirteen  years  and  has  been  with  the  Pittsburgh  Life  and  Trust  since 
organization.  Mr.  Parsons  was  in  the  comptroller’s  department  of  the 
New  York  Life  for  over  twenty  years,  and  for  the  past  six  years  has 
been  comptroller  and  active  in  the  general  conduct  of  the  business  of 
the  Pittsburgh  Life  and  Trust. 

President  Baldwin  has  thus  outlined  the  policy  under  which  the  two 
companies  will  work: 

It  is  the  intention  of  the  directors  to  continue  the  business  of  the  two 
companies,  the  Washington  Life  Insurance  Company  writing  non-par¬ 
ticipating  and  the  Pittsburgh  Life  and  Trust  Company  participating 
insurance.  This  will  enable  the  agents  and  representatives  in  the  field 
to  furnish  the  public  insurance  on  either  plan. 

Great  credit  is  due  those  who  have,  since  1904,  managed  and  sup¬ 
ported  the  Washington  Life,  and  by  conservative  management  and  good 
financial  backing  again  placed  it  on  a  firm  and  solvent  basis.  Like¬ 
wise,  the  action  of  the  late  owners  in  turning  over  its  affairs  to  ex¬ 
perienced  and  reputable  insurance  men,  who  now  take  control  in  good 
faith,  to  build  up  and  not  tear  down,  will  meet  with  the  approbation  of 
the  policyholders  and  the  insurance  fraternity  generally. 


Economic  Life  Insurance  Company. 

The  Economic  Life  Insurance  Company,  having  its  headquarters  in 
Philadelphia,  continues  to  make  progress  at  a  rate  which  is  highly  satis¬ 
factory  and  creditable  to  it3  managers.  This  is  due  to  the  attractive 
features  of  its  contracts,  a  slight  study  of  which  convinces  every  intelli¬ 
gent  agent  that  there  can  be  little  difficulty  in  selling  them.  When  to 
liberal  policy  provisions  there  is  added  a  correspondingly  attractive 
proposition  for  agency  work,  the  reason  for  the  company’s  headway  is 


readily  apparent.  The  Economic  is  now  operating  in  the  States  of  Con¬ 
necticut,  New  Jersey,  Pennsylvania,  Delaware,  Kentucky  and  Illinois,  in 
which  territory  it  can  find  room  for  a  number  of  active  men.  President 
W.  W.  Ruley  and  Agency  Manager  L.  R.  Bonta  are  responsible  for  the 
active  management  of  the  Economic.  Its  board  of  directors  is  a  par¬ 
ticularly  strong  one,  all  its  members  being  among  the  leaders  in  their 
respective  occupations.  Good  solicitors  will  find  it  profitable  to  connect 
themselves  with  this  company. 


The  Life  Agents  Primer. 

Under  the,  above  title,  William  Alexander,  secretary  of  the  Equitable 
Life  Assurance  Society  and  author  of  The  Successful  Agent  and  The 
Life  Insurance  Company,  has  written  a  most  excellent  book,  which  so 
lucidly  explains  the  fundamental  principles  of  life  insurance  that  the 
new  agent  and  the  layman  may,  with  a  few  hours’  careful  reading,  grasp 
the  underlying  theories  upon  which  the  vast  and  beneficent  business  of 
life  insurance  is  based.  Mr.  Alexander’s  language  is  so  simple  and  his 
similes  are  so  apt  and  illuminating  that  only  a  person  of  less  than 
average  intelligence  could  fail  to  derive  from  this  book  a  clear  under¬ 
standing  of  the  principles  upon  which  life  insurance  rests  and  of  the 
current  methods  of  conducting  the  business. 

Commencing  with  the  germ  of  life  insurance,  Mr.  Alexander  briefly 
outlines  its  evolution;  speaks  of  the  general  misapprehension  of  the 
public  upon  the  subject,  and  shows  how  it  should  be  regarded.  The 
basic  and  governing  principles  are  set  forth  and  explained  in  sufficient 
detail,  but  without  cumbering  the  book  or  the  line  of  argument  with 
unnecessary  tabulations  or  verbiage;  and  the  author  then  proceeds  to 
tell  the  agent  just  what  his  customers  will  usually  want  to  know,  and 
to  prepare  him  to  answer  any  inquiry  which  may  be  made.  The  process 
of  selling  and  delivering  a  policy  is  followed  through,  and  each  step  is 
described  and  reasoned  out.  The  three  principal  forms  of  policy  are 
described,  as  are  also  those  less  commonly  used;  and  explanations  of 
various  forms  of  annuities  are  likewise  included. 

Among  the  topics  treated  may  be  mentioned  laws  of  average  and  mor¬ 
tality;  interest;  net  premiums;  expenses;  loading;  gross,  single  and 
level  premiums;  reserve;  financial  statement;  sources  of  surplus;  safety; 
renewals;  premium  notices;  restoration;  surrender  values;  policy  loans; 
dividends;  death;  company  organization  and  government;  inspections; 
assessment  insurance;  computation  of  dividends;  deferred  premium; 
adequate  insurance;  insurable  interest;  standards  of  values;  valuing 
policies;  N.  T.  O.  policy;  additional  policy;  alternate  policy;  permits; 
extra  charges;  grace;  extension;  errors;  changes;  discounting  a  claim; 
admission  of  age;  lost  policy;  legislation  and  taxation,  etc. 

The  Life  Agents  Primer  will  be  found  valuable  and  interesting  by 
the  experienced  agent  as  well  as  by  the  novice,  for  the  ideas  and  hints 
embraced  in  this  book  can  scarcely  fail  to  be  of  service  to  any  man 
who  solicits  life  insurance.  It  is  an  easy  lesson  in  the  principles  and 
practice  of  the  business,  which  can  be  readily  absorbed  in  a  few  hours. 
The  prices  are  as  follows:  Single  copy,  $1;  twelve  copies,  $11;  twenty- 
five  copies,  $22.50;  fifty  copies,  $42.50;  100  copies,  $80.  Orders  should  be 
addressed  to  The  Spectator  Company,  135  William  street,  New  York,  or 
to  the  Chicago  office,  159  La  Salle  street. 


- — On  another  page  of  this  issue  a  new  life  and  accident  company  advertises 
for  stock  salesmen. 


INDUSTRIAL  INSURANCE 


How  Tact  Won. 

Charles  W.  Hugg,  manager  of  the  Colonial  Life  at  Newark,  tells  how 
an  agent’s  tact  won  over  an  entire  family.  An  agent  who  had  on  his 
debit  a  family  of  malcontents  with  a  bad  opinion  of  companies  and 
agents  in  general  once  by  a  stroke  of  genius  completely  changed  their 
hostility.  After  receiving  the  premium  and  his  weekly  dose  of  abuse,  he 
left  the  house,  but  returned  in  a  few  minutes  and  presented  the  mother 
with  a  ten-cent  piece,  alleging  that  she  had  overpaid  him.  This  evi¬ 
dence  of  honesty  so  impressed  the  lady  that  she  thereafter  became  a 
sworn  friend  of  the  agent  and  of  the  Colonial.  The  dime  was  a  dona¬ 
tion.  She  had  not  overpaid  the  agent.  He  had  used  tact. 


Making  Use  of  the  Lapse  Schedule. 

A  successful  manager,  speaking  of  making  collections,  tells  of  one 
of  his  agents  who  always  carried  with  him  a  lapse  schedule  form  and 
whenever  he  encountered  a  chronic  delinquent  who  flatly  refused  to 
pay  he  assumed  a  sad  mien  and  mournful  tone  and  remarked  that  he 
had  no  alternative  other  than  to  place  the  business  on  the  lapse  form, 


176 


October  i,  1908] 


THE  SPECTATOR 


Fire  Insurance 


and  anything  that  went  down  on  that  form  stayed  there,  for  the  man¬ 
ager  issued  only  one  form  to  each  agent,  and  any  record  placed  thereon 
was  final.  He  would  then  proceed  to  deliberately  enter  the  details  of 
the  policies.  This  course  usually  had  its  effect  in  producing  money 
from  some  hidden  source. 

— The  Colonial  recently  passed  the  best  week  for  industrial  collections 
that  it  has  had  this  year.  Most  all  the  districts  took  part  in  the  good 
work. 

— J.  Slater  of  Jersey  City  leads  the  Colonial  assistancy  staff  in  re¬ 
spect  of  industrial.  Assistant  H.  R.  Howard  of  Paterson  holds  the  ordi¬ 
nary  record  so  far  this  year. 

— Agent  Baumgart  of  Paterson  heads  the  ordinary  list  among  the 
Colonial  forces,  followed  by  I.  Joachin,  Paterson.  The  leading  industrial 
agent  is  B.  Heksch  of  New  Brunswick. 

— At  the  present  time  the  two  leaders  in  the  white  Banner  contest  of 
the  Colonial,  which  is  based  on  increase  per  capita,  are  Managers  J.  S. 
Hoge  of  Atlantic  City  and  H.  Morlock  of  Elizabeth. 

—Manager  G.  W.  Fenimore  of  Norristown  has  the  honor  of  leading  the 
managerial  forces  of  the  Colonial  for  industrial  increase,  followed  by 
L.  P.  Welsh  of  Trenton.  The  leading  ordinary  manager  is  L.  Janson, 
Williamsburgh. 

— William  A.  Pitney  of  the  Prudential  at  Newark  No.  2  has  just  com¬ 
pleted  twenty  years  of  honorable  service  with  the  company.  Mr.  Pitney 
is  still  an  active  producer,  as  was  shown  during  the  recent  President 
Dryden  birthday  anniversary  week,  when  he  wrote  108  industrial  appli¬ 
cations  and  $1500  ordinary. 

— The  most  recent  changes  noted  by  the  Colonial  are  the  following: 
Appointments  to  Assistances— Emanuel  S.  Starliper,  West  Philadelphia; 
George  Salinger,  Harrisburg;  W.  B.  Field,  North  Philadelphia;  John  L. 
McMahon,  Jersey  City  Heights.  Claude  G.  Otwell,  appointed  manager 
at  Middletown;  Charles  M.  Ramp,  assistant  at  Harrisburgh,  appointed 
manager  at  Lancaster. 

—The  Life  Insurance  Company  of  Virginia  reports  the  following 
changes  and  promotions;  Assistant  E.  J.  Powell  of  Hampton  has  been 
appointed  traveling  assistant  superintendent;  Agent  R.  S.  Register, 
appointed  assistant  in  Wilmington,  succeeding  Assistant  J.  M.  Coffey, 
resigned;  Agent  J.  B.  Leonard,  Newport  News,  appointed  assistant,  suc¬ 
ceeding  Assistant  Powell,  promoted  to  traveling  assistant. 

— Superintendent  J.  L.  Coyle  of  the  Prudential  at  Hartford  visited  the 
home  office  recently,  accompanied  by  Assistants  Sperry  and  Carney,  and 
Agents  Schwarts,  Nooney,  Cullem,  Carey,  Berry,  Middleton  and  Morans. 
All  these  men  earned  the  {rip  by  good  results  produced  by  them,  and, 
as  is  always  the  case,  they  were  much  benefited  by  the  outing  and  by 
the  information  they  gleaned  by  a  visit  to  the  company’s  massive  home 
office. 

_ p.  j,  Kraus,  the  veteran  superintendent  of  the  Chicago-North  dis¬ 
trict  of  the  Metropolitan,  completed  twenty-five  years  of  continuous 
service  with  that  company  last  month.  Mr.  Kraus  was  tendered  a  com¬ 
plimentary  dinner  by  the  Chicago  Superintendents  Association  at  the 
Grand  Pacific  Hotel,  at  which  Superintendent  John  Haut  of  the  Dear¬ 
born  district  presided  as  toastmaster,  and  Superintendent  of  Agencies 
J.  A.  Frink,  a  graduate  of  Mr.  Kraus,  represented  the  home  office. 

—According  to  a  statement  made  by  Frank  A.  Burrelle  of  Burrelle’s 
newspaper  clipping  bureau,  he  has  delivered  to  the  Metropolitan  Life 
since  the  plans  for  its  new  building  were  adopted  8746  newspaper  clip¬ 
pings,  gathered  from  newspapers  all  over  the  world,  containing  articles, 
illustrations  and  references  to  its  skyscraper.  Had  the  space  there 
occupied  been  paid  for  at  advertising  rates  the  company  would  have  ex¬ 
pended  $440,798.40  for  the  publicity  it  obtained  free  of  charge.— Journalist. 

_ Give  us,  O  give  us,  the  man  who  sings  at  his  work!  Be  his  occupa¬ 
tion  what  it  may,  he  is  equal  to  any  of  those  who  follow  the  same  pur¬ 
suit  in  silent  sullenness.  He  will  do  more  in  the  same  time— he  will  do 
it  better— he  will  persevere  longer.  One  is  scarcely  sensible  of  fatigue 
whilst  he  marches  to  music.  The  very  stars  are  said  to  make  harmony 
as  they  revolve  in  their  spheres.  Wondrous  is  the  strength  of  cheerful¬ 
ness,  altogether  past  calculation  its  powers  of  endurance!  Efforts,  to 
be  permanently  useful,  must  be  uniformly  joyous  a  spirit  all  sunshine 
graceful  from  very  gladness — beautiful  because  bright.  Thomas  Carlyle. 

—At  the  middle  of  the  year  the  Colonial  resolved  that  the  work  of 
the  second  half  would  take  the  nature  of  what  the  company  termed  a 
“double-up”  campaign,  or,  in  other  words,  that  the  results  of  the  clos¬ 
ing  twenty-six  weeks  would  be  twice  as  good  as  any  similar  period. 
So  far,  the  indications  point  to  the  fulfillment  of  this  plan.  The  general 
returns  are  bettering  week  by  week;  the  enthusiasm  is  at  a  high  pitch, 
and  there  is  a  determination  on  the  part  of  every  manager  to  see  that 


his  district  makes  the  full  allotment.  The  ordinary  returns  have  been 
very  striking.  This  fact,  in  connection  with  the  tremendous  improve¬ 
ment  in  collections,  shows  that  the  commercial  conditions  are  very 
rapidly  getting  to  the  normal.  Taken  altogether  the  company  feels 
extremely  well  pleased  with  the  outlook. 


FIRE  INSURANCE  TOPICS 


NEW  YORK  SURVEYS. 

Florent  J.  Dourson,  of  the  San  Francisco  firm  of  Smith,  Dourson  & 
Co.,  one  of  the  leading  surplus  line  offices  on  the  Pacific  Coast,  was  a 
recent  visitor  to  the  city.  The  firm  represents  a  strong  line  of  com¬ 
panies,  and  the  partners,  both  of  whom  are  experienced  underwriters, 
have,  by  their  conservative  policy,  consistently  made  money  for  their 
companies. 

At  the  September  meeting  of  the  executive  committee  of  the 
National  Board  of  Fire  Underwriters,  the  following-named  were 
elected  to  membership:  Concordia  Fire,  Washington  Fire,  State  of 
Nebraska,  Consolidated  Fire  and  Marine,  Walla  Walla  Fire,  and  the 
Commercial  Fire  of  Houston,  Tex. 

Brokers  have  petitioned  the  New  York  Fire  Insurance  Exchange 
for  the  restoration  of  the  congested  district  commission  to  fifteen  per 
cent.  The  matter  will  be  brought  up  at  the  October  meeting. 

Andrews  &  Cluff  have  been  appointed  Brooklyn  agents  of  the 
Citizens  Fire  of  Charleston,  W.  Va. 

Manager  F.  W.  P.  Rutter  of  the  London  and  Lancashire  Fire 
arrived  here  last  week  on  the  “Carmania.” 

Willard  S.  Brown,  of  the  well-known  firm  of  Willard  S.  Brown  & 
Co.,  arrived  home  on  Saturday  last  from  an  extended  European  trip. 

General  Manager  Samuel  J.  Pipkin,  of  the  Atlas  Assurance  of 
London,  arrived  here  last  Friday  on  the  “Carmania”  in  company  with 
F.  J.  Devlin,  Pacific  Coast  manager.  Mr.  Pipkin  has  gone  West. 

The  Vedder  Underwriter  Company  of  New  York,  having  declined 
to  pay  the  premiums  on  certain  policies  which  it  had  obtained  through 
W.  M.  Kimball  &  Co.,  on  the  understanding  that  it  would  be  respon¬ 
sible  for  the  earned  premiums,  but  which  policies  were  returned  as 
“not  ordered”  by  the  insured,  the  Kimball  firm  sued  the  Vedder 
Underwriter  Company  and  got  judgment,  and,  the  latter  remaining 
unsatisfied,  procured  the  appointment  of  N.  Fernbacher  as  receiver. 

H.  P.  Mulkey,  secretary  and  treasurer  of  the  Florida  Home  In¬ 
surance  Company  of  Marianna,  Fla.,  and  secretary  of  the  Blue 
Pidge  Fire  Insurance  Company  of  Blue  Ridge,  Ga.,  was  in  New  York 
last  week.  He  reports  a  generally  satisfactory  business  for  both  of 
the  companies  named. 

On  Sunday  afternoon  last  the  first  practical  test  of  the  new 
sprinkler  equipment  of  the  Metropolitan  Street  Railway  was  given 
when  fire  broke  out  in  a  closet  where  some  records  were  stored  in  the 
third  story  of  the  Seventh  avenue  car-house.  One  sprinkler  opened 
and  held  the  fire  in  check.  The  loss  was  trifling,  and  no  claim  was 
made  upon  the  companies. 

The  brokers  have  begun  to  work  in  the  matter  of  their  petition 
which  is  named  as  the  special  business  at  the  Exchange  meeting  on 
the  14th.  Their  claim  is  now  based  upon  an  implied  pledge,  given 
at  a  meeting  held  in  the  Royal  office  in  June,  1906,  when  several  of 
the  fire  insurance  magnates  promised  to  use  their  influence  to  restore 
the  old  commission  if  the  reduction  was  not  effected  in  other  cities. 
What  they  are  really  afraid  of  is  that,  rather  than  increase  the 
commissions,  the  companies  would  prefer  to  knock  off  an  equivalent 
in  the  rates  on  mercantile  risks  in  the  congested  districts. 

There  is  a  movement  to  apply  some  pressure  upon  the  city 
authorities  in  starting  in  seriously  to  reconstruct  the  automatic  fire 
alarm  signal  telegraph  system,  which  has  been  condemned  repeatedly 
as  antiquated  and  in  need  of  complete  rebuilding.  Its  present  con¬ 
dition  is  a  menace  to  the  city. 

The  Boston  form  for  the  automatic  sprinkler  and  its  maintenance 
contains  this  little  joker  at  the  end:  “The  failure  of  the  sprinkler 
equipment  at  any  time  shall  not  invalidate  this  policy.”  That  looks 
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like  a  weak  concession,  and  if  proposed  in  New  York  would  be  met 
with  the  objection  that,  unless  the  penalty  for  failure  to  comply  should 
forfeit  the  policy,  it  would  be  regarded  as  valueless  to  enforce  dili¬ 
gence  in  maintenance. 

The  examiners  of  the  State  Insurance  Department  have  been  at 
work  in  this  city  during  the  last  week  upon  the  books  of  the  special 
agents  licensed  by  the  Department  to  place  affidavit  risks  in  unrep¬ 
resented  companies  They  have  been  going  into  the  heart  of  the 
business  by  learning,  so  far  as  practicable,  whether  the  affidavits  of 
inability  are  literally  correct.  Probably  the  Exchange  could  enlighten 
them  to  some  extent  on  this  point,  as  a  monthly  list  of  affidavit  risks 
is  sent  out  to  the  companies  with  a  request  to  make  it  known  if  any 
regular  companies  are  open  on  any  of  the  risks  named.  It  is  under¬ 
stood  that  in  several  instances  the  discovery  has  been  made  that 
lines  on  such  risks  are  available,  but  it  was  regarded  as  amusing  that 
an  offense  of  placing  an  affidavit  risk  outside,  while  city  offices  were 
open,  was  traced  directly  to  the  office  of  a  big  city  company. 

Merchants  and  others  whose  property  is  protected  by  automatic 
sprinklers  have  been  deluged  with  circulars  of  Western  inter-insurane^ 
associations,  offering  policies  at  a  cost  of  twenty-five  per  cent  below 
the  tariff  rate.  We  doubt  if  they  find  many  patrons,  because  shrewd 
merchants  have  a  fear  of  goods  said  below  the  market  price.  Some 
of  these  circulars  are  sent  to  their  brokers  by  the  recipients,  and  the 
rest  go  straight  to  the  waste  baskets. 

The  Board  and  Exchange  meetings  for  October  are  later  than  usual, 
owing  to  the  month  beginning  on  Thursday,  and  bringing  the  Ex¬ 
change  meeting  on  the  second  Wednesday  to  the  14th,  and  the  Board 
to  the  22d. 

An  inquiring  correspondent  ventures  to  ask  the  question  whether  it 
is  true  that  one  of  the  adjusters  on  the  Abraham  &  Straus  loss  in 
Brooklyn  received  $500  for  his  services.  We  referred  this  query  to 
an  interested  company,  and  received  the  following  reply:  “Yes;  and 
the  services  were  well  worth  it,  considering  the  intricacies  of  the 
job.” 

The  seriousness  of  the  losses  caused  by  forest  fires  has  made  a 
profound  impression  on  the  agency  companies.  Some  of  the  com¬ 
panies  have  lost  large  sums  by  this  cause,  and  one  of  them  has 
reduced  lines  one-half  in  villages  and  towns  thus  exposed.  Probably 
a  safer  plan  would  be  to  decline  them  entirely. 

A  number  of  suburban  agents  within  the  jurisdiction  of  the 
Suburban  Exchange  have  been  in  town  this  week.  Their  testimony 
as  to  the  efficiency  of  the  Exchange  is  mixed  in  with  derogatory 
remarks  touching  the  (mis) conduct  of  certain  non-tariff  companies 
which  are  raiding  the  business  at  cut  rates  on  Long  Island  and  in¬ 
creased  commissions  in  Westchester  county.  It  is  undeniable  the 
outside  element  receives  benefit  from  the  iron-clad  tariff  maintained 
by  the  insiders. 

BOSTON  AND  VICINITY. 

The  tariff  committee  of  the  Boston  Board  of  Fire  Underwriters  has 
reported  that  the  explosion  clause  formerly  employed  to  cover  cases 
in  which  damage  had  been  caused  by  explosion  unattended  by  fire, 
can  now  be  used  under  the  Massachusetts  law  passed  by  the  last 
general  court,  which  authorizes  companies  to  transact  that  class  of 
business. 

The  Boston  Board  of  Fire  Underwriters  has  voted  to  draw  up  a 
set  of  rules  for  the  guidance  of  the  board,  the  New  England  In¬ 
surance  Exchange  and  the  new  Suburban  Board,  jointly. 

The  area  burned  over  by  Chelsea’s  second  great  fire,  September 
21,  was  approximately  thirteen  acres,  the  total  property  loss  aggre¬ 
gating  $400,000.  From  the  very  start  the  Chelsea  fire  department 
was  unable  to  cope  with  the  fire,  three  of  its  four  engines  being  put 
out  of  commission.  In  response  to  a  call,  eight  steamers,  six  hose 
wagons,  two  combinations,  one  truck  and  one  chemical  responded 
from  surrounding  cities. 

After  a  prolonged  consideration  the  Boston  Board  of  Fire  Under¬ 
writers  has  decided  to  remain  in  its  present  quarters. 

The  summer  hotel  committee  of  the  New  England  Insurance  Ex¬ 
change  reports  total  losses  on  this  class  of  property  thus  far  this  year 


of  $472,700,  insurance  loss  $278,900,  against  a  property  loss  for  1907 
of  $638,000,  and  an  insurance  loss  for  that  year  of  $330,000. 

J.  W.  Smith,  formerly  connected  with  the  engineer’s  department 
of  the  city  of  Cambridge,  has  been  appointed  an  inspector  for  the 
Underwriters  Bureau  of  New  England. 

At  the  regular  meeting  of  the  New  England  Insurance  Exchange, 
September  26,  the  chief  topic  considered  was  the  proposed  amend¬ 
ment  to  the  Exchange  standard  lighting  and  dynamo  clause. 


CHICAGO  AND  THE  WEST. 

The  loss  of  Swift  &  Co.  in  “J-5,”  St.  Joseph,  Mo.,  has  been  settled 
for.  $12,734,  or  about  two  and  one-half  per  cent  of  the  insurance. 

Eliel  &  Loeb  off  Chicago  have  been  given  the  agency  of  the  Citizens 
Fire  of  West  Virginia  for  Cock  County.  This  company  recently 
entered  Illinois. 

The  National  Insurance  Company  of  St.  John  and  the  Calgary, 
both  of  Canada,  have  given  binding  power  to  A.  L.  McCrae  of 
Chicago  to  write  surplus  lines  in  the  United  States. 

The  National  General  of  London,  and  the  Hearts  of  Oak  of 
London,  have  appointed  A.  F.  Shaw  &  Co.  representatives  for  surplus 
lines  in  Chicago  and  Cook  County. 

The  library  of  the  Fire  Underwriters  Association,  which  has  for 
many  years  been  stored  in  the  rooms  of  the  Illinois  State  Board,  in 
Chicago,  is  to  be  located  in  rooms  867  and  869  of  the  Rookery.  A 
competent  librarian  is  now  engaged  in  classifying  a  collection  of 
several  thousand  volumes,  and  it  is  understood  that  the  new  quarters 
will  be  ready  for  inspection  at  the  time  of  the  annual  meeting  next 
month. 

J.  O.  Beck  has  been  appointed  special  agent  for  Indiana  of  the 
Pennsylvania  Fire,  succeeding  Harry  Gamble,  who  recently  resigned. 
Mr.  Beck  will  take  up  his  new  duties  October  1,  and  will  reside  in 
Indianapolis.  He  has  been  manager  of  the  Illinois  Bankers  Fire  of 
Mt.  Vernon. 

The  Chicago  agency  of  the  Washington  Fire  of  Seattle  has  been 
given  to  John  Naghten  &  Co. 

James  J.  Johnson,  for  the  last  twenty-eight  years  in  the  employ 
of  the  Niagara  Fire,  has  resigned  as  Illinois  State  agent  of  the 
company. 

The  resignation  of  J.  A.  Struck  as  special  agent  for  the  Georgia 
Home  in  Illinois  is  announced. 

George  W.  Jalonick,  president  of  the  Austin  Fire  of  Texas,  was  in 
Chicago  seeking  an  agent.  The  company  has  decided  to  enter 
Illinois.  The  Commonwealth  of  Texas  will  also  enter  the  State 
shortly. 

It  is  understood  that  the  Michigan  Commercial  of  Lansing  has 
increased  its  capital  from  $300,000  to  $400,000. 

Robert  Henkel  of  Detroit  has  been  elected  president  of  the  Michi¬ 
gan  Millers  Mutual  Fire,  succeeding  C.  G.  A.  Voight,  deceased. 

The  reinsurance  of  the  Illinois  Bankers  Fire  of  Mt.  Vernon  in  the 
Commonwealth  of  Ottumwa,  la.,  which  took  place  last  Saturday,  was 
arranged  by  George  L.  Platt,  of  the  firm  of  Shipman  &  Wayne,  who 
have  represented  the  Illinois  Bankers  in  Chicago  and  for  surplus  lines. 
It  is  stated  that  their  loss  ratio  for  the  company  was  less  than  thirty- 
eight  per  cent  during  the  time  they  represented  it,  and  that  the  com¬ 
pany  has  made  a  fair  profit  on  its  entire  business.  R.  E.  Hickman, 
secretary  of  the  Illinois  Bankers,  becomes  Illinois  special  agent  for 
the  Commonwealth. 

J.  M.  Neuberger  of  Chicago  has  decided  to  retire  from  the  Western 
managership  of  thb  Atlas  of  London  at  the  end  of  this  year,  but  will 
continue  to  be  interested  in  the  welfare  of  the  company  in  the 
capacity  of  local  director.  Mr.  Neuberger  will  be  succeeded  as 
Western  manager  by  his  present  assistant,  George  E.  Haas.  Mr. 
Neuberger  has  occupied  his  present  position  for  about  seventeen 
years,  having  previously  been  with  the  German-American  as  special 
agent  for  about  eighteen  years.  He  is  widely  known  and  respected, 
and  his  determination  to  withdraw  from  the  managership  will  be 
learned  with  general  regret. 
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NOTES  FROM  PHILADELPHIA. 

Haughton  &  Smith  have  resigned  as  sole  Philadelphia  agents  of 
the  Cosmopolitan  Fire  of  New  York,  and  Stone,  Mathews  &  Co.  have 
been  appointed  to  succeed  them,  dating  from  to-day. 

The  Providence  Washington  has  appointed  W.  V.  A.  Keeler  to  suc¬ 
ceed  former  Special  Agent  F.  C.  Sturtevant  of  the  Middle  depart¬ 
ment  field,  who  recently  resigned  to  become  Eastern  manager  of  the 
California.  Mr.  Keeler  was  formerly  with  the  Continental. 

H.  G.  Tyson,  the  well-known  broker,  whose  office  has  been  with  the 
Arrott-Hawley  agency,  has  removed  to  more  commodious  quarters 
at  41 1  Walnut  street. 

To  reduce  the  excessive  per  capita  consumption  of  water,  as  shown 
by  the  last  inspection  report  of  the  National  Board  of  Fire  Unc  er- 
writers,  the  authorities  of  Scranton,  Pa.,  are  arranging  for  a  genera 
installation  of  water  meters  in  that  city,  and  also  for  another  storage 
reservoir,  which  will  greatly  augment  the  supply. 

Clarence  A.  Krouse  &  Co.  have  been  appointed  sole  agents  of  the 
Hudson  Underwriters  of  New  York  for  Philadelphia,  Bucks,  Chester, 
Delaware  and  Montgomery  Counties,  Pa. 

The  recent  annual  report  of  the  Philadelphia  Rapid  Transit  Com¬ 
pany  shows  that  in  the  six  years  of  its  existence  it  had  accumulated 
a  surplus  of  $800,000  in  the  fire  insurance  fund  through  carrying  its 
own  risks,  and  $700,000  of  the  sum  was  credited  to  profit  and  loss 

account. 

THE  MIDDLE  STATES. 

-From  October  1,  Whilden  &  Hancock  represent  the  German  Union  Fire  of 
Baltimore  for  New  York  State,  excluding  the  metropolitan  district. 

_w  H.  Crolius,  former  president  of  the  American  of  New  York  has  been 
appointed  superintendent  of  the  sprinkler  department  of  the  Cosmopolitan 

of  New  York.  „  „  „  1  1 

-Louis  Harding,  an  inspector  with  the  Underwriters  Bureau  of  New  England 
for  the  past  four  ^ears,  has  accepted  a  position  in  the  special  risks  department 

of  the  Home  of  New  York. 


Fire,  and  Simon  Hubig  was  chosen  to  fill  the  position.  Louis  H.  Schweer 
was  chosen  secretary  and  treasurer  to  fill  the  vacancy  m  jy 

TS!  SlumncfScy  >»«  >»- 

corporated,  with  a  capital  stock  ot  $20,000,  by  Heniy  ,  ’ 

O'Kane,  James  O’Kane,  C.  L.  O’Kane  and  B.  O  Kane  Jph®  ^  ^Kane  It 
operate  the  agency  heretofore  owned  and  operated  by  y 

is  one  of  the  oldest  agencies  in  Columbus.  n  M  C 

Cleveland,  September  26. 


Iowa  Items. 

[From  Our  Own  Correspondent.] 

Iowa  insurance  men  are  preparing  to  petition  the  which 

legislature,  which  meet3  here  in  January,  for  the  passag  .  ..  . 

shall  establish  the  office  of  Insurance  Commissioner  separate  from  t 
of  Auditor  of  State.  Two  years  ago  a  bill  looking  towards  this  end  w  s 
presented.  It  was  adopted  by  the  Senate,  but  it  m et  an  a“ 

in  the  House  of  Representatives.  It  is  anticipated  that  there  wU .  be 
little  opposition  to  the  measure  when  it  is  presented  to  the  legislature 

11  Towa 'needs  a  State  Fire  Marshal  also,  insurance  men  say  Within  the 
last  few  weeks  several  towns  have  reported  fires  that  point  towards  th 
work  of  an  incendiary  or  a  gang  of  them  At  Green  there i  were  four  bad 
firps  in  eiaht  weeks  At  Clarksville,  only  a  few  miles  from  Gieen,  tne 

Tremont  Hotel  was  fired  five  times  in  one  day ’ . ^f^gtock  barn  Tt 
was  arrested  on  the  charge  of  burning  W.  S.  G‘le.® 

Webster  City  a  bakery  and  an  adjoining  empty  building  were  fi  • 

Iowa  is  promised  the  hottest  fight  for  A^dlto.rnr°fTS^ateB^'klv  of  Ida 
has  ever  seen  and  that  is  saying  much.  Senator  J.  L.  Bleakly  ot  ia 
county  the  Republican  candidate,  has  fallen  somewhat  into  disfavor  with 
the  “progressive”  faction,  as  the  followers  of  Governor  Cummins  aie 
called  He  refused  to  vote  for  Governor  Cummins  for  Senator  at  a 
extra  session  of  the  legislature  which  just  adjourned,  hence  the  Cum- 

date  for  Governor. 

Des  Moines,  September  26. 


THE  NEW  ENGLAND  FIELD. 

-Drayton  Hillyer,  senior  director  of  the  JEtna  of  Hartford,  died  last  week 
after  a  protracted  illness;  aged  ninety-two  years. 

— Olin  C.  Towle,  a  well-known  fire  insurance  agent  of  Westfield,  Mass.,  died 
recently  of  heart  trouble;  aged  sixty-one  years. 


THE  WEST. 

Ohio  Notes. 

[From  Our  Own  Correspondent.] 

Notwithstanding  the  fact  that  the  State  factory  a  d  shop  mspector  has 
been  insisting  for  months  that  all  In  Cleveland 

escapes,  many  of  the  schools  have  disCussing  the 

and  Columbus  the  city  and  school  authorities  nave  t0 

matter,  and  at  one  time  it  seemed  as  the  build- 

the  letter  of  the  law  and  would  1  r  the  buildings  will  be  inspected 
by^thT^t^teT officials6 as'soon  as  possible’ and  such  suggestions  as  may  be 

"'otdn'roSesfhaTbeen  made ,in ^^^n^uVs^cTaT  wNter^ 

casuafty^and^  surety  have  ^organized  {  t.his  agency jVsffie 

the  business  which  the  fire  £  a  ]0t  0f  business  in  their 

line.  They  state  that  the  dre  age^Sth  t  they  have  grown  tired  of  it. 

^manager^has^eeiTselected'fcn-’  th^agency^arid  ^will'be  in  his  hands, 
although  owned  by  the  casualty  ^^^^“man  of  Portsmouth,  Ohio, 

.rSnfcSi  °< « »»»■  »•*•>  - 

Of  scarcity  ot  water  "“LS'tte'tSm  lA 
been  compelled  to  close  d°™a-  fTb nchecked  without  sufficient  water  for 
sition,  as  fire  wouW  go  almost  h  towns  ^  algo  fearing  a  water 

kbil2rrN?'r»i.  ™1«  in'  the  n.rttcrn  part  of  the  State  for  s.»- 
eral  weeks.  .  ,  .  „0ie  agency  of  the  Insurance 

have  been  admitted  t0  membership  in 
thl\  ?£  “rman  Fire  ol ITM *  will  increase  its 


Fire  Underwriters  Association  of  the  Northwest  Programme. 

The  thirty-ninth  annual  meeting  of  the  Fire  Underwriters  Association 
of  the  Northwest  will  be  held  at  the  Auditorium  Hotel.  Chicago,  Ill., 
October  7  and  8.  The  programme  arranged  is  as  follows: 

FIRST  DAY. 

Onening  Session  9 -30  A.  M.-Reports  of  Officers.  Reports  of  stand- 

SSL  »nn- 

,g.r  North  Brttl.h  a.  follow,: 

Minn'  special  agent  Queen  Insurance  Company  of  New  York. 

“commuS  of  Interest  Between  Company  and  Local  Agent’  E.  W. 
Beard™  Hartford,  Conn.,  local  underwriter  and  president  of  the  Na- 

U^ut=r  Rei^li^1™^  S  O.  E.  Lane  Denver, 

Ohio,  publisher  of  Fire  Insurance  Estimates  and  Surveys. 

SECOND  DAY. 

c,ly’ 

Mo.,  Slats  as«»t  Agrlcultaral  1“"““  [™y!  Wloor,..  Minn.,  ohalr- 

!UJ,eiN.|«p°”‘pP'«r»kr'Con,p,any  of  ' North  America  and  Philadelphia 
Underwriters.  _  following  papers  will  be  read: 

SKe  ?f 

A"n  ”  George  H.  Batchelder,  Chicago,  Ill.,  assistant  manager 
Evolution.  ■Rochester  German  Insurance  Companies. 

D  Reporis  ofespecial  committees.  General  discussion.  Election  of  officers 
for  the  ensuing  year. _ 

—The  California  Fire  has  entered  Wisconsin. 

-Colorado  headquarters  of  the  New  Zealand  Fire  have  been  changed  from 
Colorado  Springs  to  Denver. 

-Ex-Insurance  Superintendent  Christopher  P.  Ellerbe  of  Missouri  died 
recently  at  St.  Louis  after  a  short  illness. 

-The  Washington  Fire  has  entered  Colorado.  Jackson  D.  Stanley  of  Denver 
has  been  appointed  general  agent  for  the  State. 

—The  Pacific  Coast  Fire  of  Seattle  has  appointed  C.  G.  Y  ates  of  Chicag 
general  agent  for  surplus  lines  east  of  the  Rockies. 

-C  T  Ingalls,  manager  and  proprietor  of  the  new  Oklahoma  Rating  and 
Inspection  Bureau,  is  sending  out  the  prospectus  to  interested  parties. 

The  Wisconsin  Retail  Jewelers  Association  will  go  into  the  reinsurance  bus.- 
ncUand  to  organize  a  . . .  rein.oranoe  company  f.r  memhea 


179 


Fire  Insurance 


THE  SPECTATOR 


[Thursday 


only.  The  company  will  be  along  the  lines  of  the  Wisconsin  Retail  Hardware 
Dealers  Association’s  Mutual. 

— Sidney  K.  Hooper,  a  member  of  the  Salt  Lake  City  firm  of  Caine  &  Hooper, 
died  a  few  days  ago  from  typhoid  fever.  He  was  thirty-eight  years  old. 

— Raymond  W.  Pullman  of  the  Forest  Service,  who  is  investigating  forest-fire 
conditions  in  Minnesota,  estimates  the  loss  in  the  Hibbing  and  Chisholm  dis¬ 
tricts  at  from  $5,000,000  to  $10,000,000. 

— All  the  agents  in  the  Iron  Range  country  of  Minnesota,  now  burning  with 
forest  fires,  have  entered  into  an  agreement  not  to  write  any  more  new  business 
until  after  rain  comes;  an  agent  in  Hibbing  is  the  only  exception. 

— E.  P.  Wise,  the  well-known  Western  fire  insurance  field  man,  who  recently 
died  at  Chicago,  was  forty-one  years  of  age  and  had  been  with  the  Phenix  of 
Brooklyn  for  eleven  years  before  joining  the  Agricultural,  for  which  company 
he  had  covered  Missouri  and  Kansas  for  the  past  seven  years.  Two  brothers  of 
Mr.  Wise’s  are  Fred  T.  and  Gus  M.,  Illinois  State  agent  of  the  Home  and 
Illinois  special  agent  of  the  Agricultural,  respectively. 


THE  SOUTH. 


— Charles  F.  Zinder,  chief  clerk  of  the  Tennessee  Inspection  Bureau,  has  been 
promoted  to  special  agent. 

— The  Equitable  Fire  of  Charleston,  S.  C.,  has  resigned  membership  in  the 
Southeastern  Underwriters  Association. 

— Spencer  &  Clapp  of  Columbus,  Ga.,  have  been  appointed  Georgia  State  agents 
of  the  Equitable  Fire  of  Charleston,  S.  C. 

— The  Federal  of  Jersey  City  is  entering  Georgia.  It  will  probably  do  a 
marine  business  through  J.  L.  Riley  &  Co.,  Atlanta. 

— The  Union  and  the  Insurance  Company  of  the  State  of  Pennsylvania  have 
been  elected  to  membership  in  the  Southeastern  Underwriters  Association. 

—Insurance  men  of  Dallas,  Tex.,  have  opened  negotiations  with  the  city 
officials  through  T.  L.  Monagan,  with  a  view  to  establishing  a  salvage  corps. 

•  W.  S.  Vaughan  of  Rocky  Mount,  N.  C.,  has  been  appointed  special  agent 
of  the  Providence  Washington  for  North  and  South  Carolina,  succeeding  Thomas 
Baker,  Jr.,  resigned. 

— Colonel  Samuel  B.  Paul,  the  well-known  specialist  in  insurance  law,  and  the 
plaintiff  in  the  celebrated  case  of  Paul  vs.  Virginia,  died  at  Petersburg,  Va., 
last  Friday  in  his  eightieth  year. 

It  is  reported  that  Richmond,  Va.,  has  an  ordinance  imposing  an  annual 
license  fee  of  $50  on  each  local  agency  and  that  the  agents  are  charging  their 
companies  a  flat  amount  to  cover  the  disbursement. 

Insurance  Commissioner  Bell  of  Kentucky  has  sent  out  warning  notices  to 
beware  of  the  Oriental  Mutual  Fire  of  Johnstown,  Pa.,  which  appears  to  be 
doing  business  in  the  dark-tobacco  section  of  the  State. 

'  The  Home  of  New  York  has  taken  up  its  supplies  from  the  Epperson  Agency 
at  Nashville,  Tenn.,  but  Mrs.  Epperson  will  continue  to  solicit  business,  which 
will  be  written  through  the  first  agency  of  the  Home. 

The  general  agency  of  Miller  &  Hand,  Dallas,  Tex.,  retires  from  business 
October  1  and  is  succeeded  by  T.  L.  Monagan  &  Co.  I.  S.  Stratton,  Jr.,  examiner 
with  Miller  &  Hand,  will  be  special  agent  for  T.  L.  Monagan  &  Co. 

Superintendent  of  Insurance  Drake  of  the  District  of  Columbia  has  sub¬ 
mitted  the  annual  estimate  of  his  office  to  the  Commissioners.  He  asked  for  an 
appropriation  of  $14,400,  an  increase  of  $4000  over  the  previous  appropriation. 

'  The  Louisiana  Fire  Prevention  Bureau  has  issued  a  report  on  the  recent 
fire  at  New  Orleans,  which  summarizes  the  situation  as  follows:  Water  supply 
deficient  and  entirely  inadequate;  fire  department  incompetent,  the  engines  being 
short  of  expected  efficiency.  The  Bureau  has  elected  the  following  officers: 
President,  J.  D.  Kitchen;  vice-president,  Fred  C.  Stockdale;  secretary,  Sol. 
Bloodworth. 


THE  PACIFIC  COAST. 


Seattle  Items. 

[From  Our  Own  Correspondent.] 

Issuing  fake  policies  and  retaining  the  premiums  is  the  charge  made 
by  several  shippers  at  Seattle,  Wash.,  against  certain  of  the  local  marine 
insurance  underwriters,  who,  they  claim,  have  issued  policies  of  dupli¬ 
cate  numbers  to  different  shippers  and  not  reporting  them  to  the  home 
offices  of  the  companies.  In  several  cases  the  companies  claim  they 
have  no  such  insured  under  such  numbers,  and  the  shippers  have  com¬ 
pared  notes  and  find  they  have  policies  of  the  same  numbers  from  the 
same  company. 

Lee  McKenzie,  manager  of  the  Washington  Insurance  Survey  Asso¬ 
ciation,  reports  that  the  rates  in  the  restricted  district  which  is  bounded 
on  the  north  by  Sixth  avenue,  south  and  contiguous  territory  where  water 
mains  are  now  or  will  be  shortly  torn  up  on  account  of  the  Jackson 
street  regrade,  will  be  increased  at  once  on  an  average  of  fifteen  per 
cent  or  more.  The  Denny  Hill  regrade  district  will  also  come  in  for  its 
share  of  the  increase  as  soon  as  the  survey  is  completed. 

Seattle,  September  24.  Washington. 


MISCELLANEOUS  FIRE  NEWS. 


“Underwriters  at  Lloyds” — A  Leaflet. 

At  the  request  of  many  fire  underwriters,  The  Spectator  Company 
has  prepared  in  leaflet  form  an  article  upon  “Underwriters  at  Lloyds,” 
which  had  previously  appeared  in  a  series  of  articles  in  The 
Spectator.  This  article  quotes  the  form  of  a  Lloyds  (London) 
policy,  and  shows  that  the  only  policies  issued  by  “Underwriters  at 
Lloyds,”  London,  which  are  guaranteed  by  cash  deposits  with  the 
trustees  are  those  covering  marine  risks. 

The  fire  policies  which  have  been  freely  written  in  the  United 
States— often  at  cut  rates— do  not  participate  in  the  protection 
afforded  by  these  deposits,  nor  do  the  speculative  policies  purporting 
to  indemnify  the  holders  against  losses  occasioned  by  bad  weather 
or  by  the  election  of  an  undesirable  political  candidate,  or  which  may 
be  due  to  other  contingencies.  Such  “sporting”  policies,  or  wagers, 
while  issued  against  the  happening  of  almost  any  conceivable  event, 
are  shown  to  be  backed  only  by  the  personal  ability  and  willingness  to 
pay  of  the  individual  “underwriters.”  This  leaflet  will  be  found 
useful  in  meeting  the  growing  competition  in  the  United  States  of 
“Underwriters  at  Lloyds,”  and  may  be  procured  from  The  Spectator 
Company,  135  William  street,  New  York,  and  159  La  Salle  street, 
Chicago,  at  the  following  prices:  1000  copies,  $15.00;  500  copies, 
$10.00;  100  copies,  $2.50. 


State  Fire  Marshals  Advocated. 

[To  the  Editor  of  The  Spectator.] 

Your  paper  is  published  in  the  interest  of  insurance  and  the  insuring 
public.  You  have  advocated  action  of  the  general  public  to  curtail  the 
enormous  fire  loss  of  the  United  States.  There  are  several  ways  in 
which  this  can  he  done;  one  of  them  is,  that  the  cities  of  our  country 
should  pass  proper  building  ordinances.  (Our  little  city  has  recently 
passed  a  building  ordinance  that  means  much  for  its  future.) 

There  is  another  way  in  which  we  can  reduce  this  enormous  fire  loss, 
which  is  just  as  important,  and  that  is  the  enactment  of  a  Fire  Marshal 
law  in  every  State.  I  would  refer  you  to  the  report  of  the  Fire  Marshal 
of  Ohio,  who  has  accomplished  remarkable  results. 

It  is  the  duty  of  the  Fire  Marshal  to  investigate  in  person,  or  by 
deputy,  every  suspicious  fire.  If  he  secures  evidence  against  any  per¬ 
son  regarding  the  origin  of  the  fire,  he  turns  this  evidence  over  to  the 
local  county  attorney,  who  prosecutes.  In  many  States  where  there  is 
no  Fire  Marshal  there  is  hardly  one  conviction  of  arson  in  a  year 
while  in  those  States  having  a  Fire  Marshal  you  can  find  them  by  the 
score. 

The  result  is,  those  who  burn  their  property  for  the  insurance  are 
deterred  by  fear  of  arrest  and  conviction,  and  those  who  maliciously  burn 
property  are  also  afraid  of  the  law.  While  all  States  have  laws  against 
arson,  there  is  no  one  who  makes  it  his  business  to  run  down  these 
suspects. 

The  Fire  Marshal  of  Ohio  has  not  only  done  his  duty  fearlessly  as  to 
arrests  and  convictions,  but  he  has  interested  the  newspapers  of  his 
State,  and  through  them  the  general  public,  by  his  articles,  which  he 
sends  them  from  time  to  time  upon  different  subjects.  He  has  probably 
accomplished  more  through  this  medium  than  from  his  prosecutions. 
He  shows  the  people  in  his  articles  the  danger  of  carelessness,  the 
danger  of  existing  conditions;  and  in  Ohio  to-day,  the  incendiary  loss 
he  has  reduced  to  a  minimum,  and  has  saved  the  State  and  the  people 
many  thousands  of  dollars  in  taxable  property,  not  counting  the  lives  of 
those  who  might  have  been  lost  in  the  many  fires  he  has  been  able  to 
forestall. 

The  Insurance  Department  of  every  State  is  one  of  the  largest  means 
of  income  to  the  State,  yet  our  legislators  have  refused  to  set  aside  a 
small  proportion  of  this  fund  to  establish  a  law  that  would  save  the 
State  a  hundred  times  its  cost  annually. 

The  mutual  fire  insurance  companies  have  advocated  the  enactment 
of  such  a  law  for  years,  and  recently  at  their  national  convention  at 
Des  Moines,  Iowa,  they  decided  to  take  more  active  interest  in  State 
legislation.  Such  a  law  means  much  to  the  people  in  saving  taxable 
property,  in  reducing  the  cost  of  insurance  and  in  the  protection  of 
their  homes,  their  business  and  their  lives. 

Yours  very  truly, 

.  H.  M.  Scott. 

Pittsburg,  Kan.,  September  12. 


The  Insurance  Year  Book. 

The  Insurance  Year  Book,  published  by  The  Spectator  Company,  New  York, 
has  been  published  for  the  current  year.  The  year  book  has  appeared  annually 
now  tor  thirty-five  years,  and  the  current  volumes  are  larger  than  ever,  and  the 
information  comprised  in  the  two  volumes  covers  a  wider  field.  The  “Red  Book  ’’ 
relating  to  fire  insurance,  comprises  1400  pages  of  information  regarding  fire  and 
marine  insurance,  water  supply  and  fire  departments,  as  well  as  a  directory  of 
agents  and  other  information.  The  “Blue  Book,”  covering  some  1100  pages 
relates  to  life  and  miscellaneous  insurance  and  is  as  complete  and  full  of  valuable 
information  -  as  its  companion  volume.  The  two  volumes  may  be  had  for  ten 
dollars,  or  either  volume  singly  for  six  dollars.— The  Insurance  Journal,  Hartford. 

The  Spectator  Year  Books  for  1908-1909  are  being  distributed  by  the  pub¬ 
lishers.  As  in  previous  years  this  work  is  comprised  in  two  volumes  one  de¬ 
voted  to  fire  and  marine  insurance  and  the  other  to  life,  casualty  and  miscel- 
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lonenns  insurance.  This  is  the  thirty-sixth  annual  issue  of  this  publication  and 
in  that  extended  period  of  time  The  Spectator  Company  of  New  York  deserves 

sSST  ;r,h,”  ffK  .  ™lXr.1  ilSsfdXfKrK|”Lu%«c; 
sf shKS;sd.s:vi,  &;h-tssr;ss^ 


Sessions  of  State  Legislatures. 

Below  will  be  found  the  dates  of  commencement  and  the  limitations  of  the  sessions  of  the 


Semiannual  Statements  of  Fire  Insurance  Companies. 


The  following  table  shows  a  comparative  exhibit  of  the  surplus  to  policyholders  of  the  com 

p";  SS5  So™  D  ..  of  .1™  1.  .908  „d  »  1908,  M*. 

with  tire  income  and  expenditures  during  the  first  six  months  of  the  year  1908. 
and  expenditures  of  foreign  companies  do  not  include  receipts  from 

offices:  _ 


The  income 
or  remittances  to  home 


NAME  AND  LOCATION  OF 
COMPANY. 


Surplus  to  Policyholders 


Jan.  1,  1908. 


S 


dJtna,  Hartford. .  .. .  . . 

Adirondack,  New  York . 

Agricultural,  Watertown . 

Alliance,  Philadelphia . 

American,  Newark. .  -••••-. . 

American  Central,  St.  Louis . 

Atlanta  Home,  Atlanta . 

Atlas,  London . 

Boston,  Boston . 

British  America,  Toronto . 

Caledonian,  Edinburgh . 

Citizens,  St.  Louis....  ■■  ■ . 

Commercial  Union,  London . 

Connecticut,  Hartford. . 

Continental,  New  York . 

Delaware,  Philadelphia . 

Dixie  Fire,  Greensboro . 

Equitable,  Charleston . 

Fidelity  Fire,  New  York. . .  . . 

Fire  Association,  Philadelphia . 

Firemans  Fund,  San  Francisco. . .  . 

Firemens,  Newark . 

Florida  Home,  Marianna . 

Georgia  Fire,  Cedartown . 

Georgia  Home,  Columbus.  . . 

German  Alliance,  New  York. . 

German-American,  New  York...-.  . 

Germania  Fire,  New  York.  - - 

Girard  F.  and  M.,  Philadelphia. .  . 

Glens  Falls,  Glens  FaUs. ..... - 

Globe  and  Rutgers,  New  York. . .  . 

Hamburg-Bremen,  Hamburg . 

Hanover,  New  York. .  . . 

Hartford  Fire,  Hartford . 

Home,  New  York . 

Ins.  Co.  of  North  America,  N.  Y  . .  . 
Jefferson,  Philadelphia. .  . .  . .  ■  ■  •  •  •  •  • 
Liverpool  and  London  and  Globe  Liv. 
Liverpool  and  London  and  Globe, N .  Y . 

London  Assurance,  London . •  ■  ■  ■ 

London  and  Lancashire,  Liverpool.. . . 

Lumber,  New  York . 

Lumber  Mutual,  Boston.. . . 

Mercantile  Mutual,  Providence . 

Michigan  Commercial,  Lansing. . 

Milwaukee  Mechanics,  Milwaukee. .  . . 

National,  Hartford.... . 

National  Union,  Pittsburg.  . .  . 

New  Brunswick  Fire,  New  Brunswick 

New  Hampshire,  Manchester . 

Niagara,  New  York . •  •  ■  ■  •  " ;  " 

North  British  and  Mercantile,  London 

Northern,  London . 

North  River,  New  York . 

North  State,  Greensboro. . 

Norwich  Union,  Norwich . 

Orient,  Hartford . 

Palatine,  London. .  •■■■•: . 

Pennsylvania,  Philadelphia . 

Phenix,  Brooklyn . 

.  Phoenix,  Hartford . 

Phoenix,  London  . . 

Queen,  New  York. ...  ■  ■  •  ■ ; . . . 

Rochester  German,  Rochester . 

Royal,  Liverpool . . 

Royal  Exchange.  London.. . . 

St.  Paul  F.  and  M.,  St.  Paul. . .  ; .  ■  •  •  • 
Scottish  Union  and  National,  Edmb  gh 

Seaboard  F.  and  M-,  Galveston . 

Shawnee  Fire,  Topeka . 

Southern,  Lynchburg . 

Southern  Mutual,  Athens.  - 

Springfield  F.  and  M.,  Springfield . 

Sun,  London . 

Sun,  New  Orleans. . . .  . . • . 

Thames  and  Mersey,  Liverpool. . 

United  Firemens,  Philadelphia  b . 

Virginia  State,  Richmond . 

Western,  Toronto.. . .  . . 

Westchester,  New  York.  . . . 

WiUiamsburgh  City,  Brooklyn . 


July  1,  1908. 


7,754.606 
281,603 
1,011,617 
678,182 
2,351,615 
2,830,877 
333,948 
587,590 
2,964,842 
481,771 
466,658 
343,339 
1,885,166 
2,042,596 
8,503,591 
541,724 
654,392 
157,072 
1,801,702 
2,536,788 
2,406,922 
3,148,371 
141,282 
106,415 
506,495 
744,591 
5,915,353 
1,949,261 
805,410 
2,220,893 
1,498,732 
392,048 
1,854,091 
5,189,005 
9,703,211 
4,067,941 
357. 626 
'4,401,167 
411,483 
618,474 
783,636 
311,035 
228,592 
104,226 
410,393 
997,295 
2,503,661 
966,311 
256,833 
2,414,363 
1,535,090 
2,698,689 
1,335,196 
580,059 
305,363 
538,461 
838,275 
1,049,547 
2,365,284 
2,349,462 
3,421,837 
903,571 
2,961,539 
1,028,204 
3,094,131 
796,200 
1,548,519 
2,347,685 
315,177 
395,377 
309,184 
747,704 
2,862,399 
1,051,989 
664,267 
394,426 
[488,677 
317,975 
584,137 
1,207,460 
705,686 


Income 
1st  Six 
Months 
1908. 


Expendi¬ 
tures  1st 
Six  Months 
1908. 


I 

8,019,260 

276,621 

I, 119,164 
766,633 

2,552,920 

2,710,409 

338,141 

796,876 

3,640,248 

484,909 

569,723 

371,907 

2,366,482 

3,347,774 

9,881,992 

512,836 

601,369 

155,674 

2,089,295 

2,518,445 

2,474,683 

3,186,623 

134,955 

122,895 

517,721 

842,036 

6,504,365 

1,977,590 

843,463 

2,417,092 

1,728,169 

443,892 

2,845,219 

5,678,268 

II, 112,481 
4,282,341 

314,186 
4,737,996 
446,725 
946,496 
984,627 
329,016 
266,971 
110,283 
350,107 
1,060,404 
2,733,338 
974,194 
258,012 
2,489,336 
1,680,957 
2,491,699 
1,710,878 
764,494 
262,758 
480,063 
935,053 
1,207,173 
2,392,229 
2,622,276 
3,673,480 
1,028,648 
3,365,440 
998,380 
3,776,222 
687,603 
1,509,067 
2,549,443 
329,343 
407,709 
257,847 


3,203,279 

1,115,254 

629,315 

442,307 

315,284 

258,258 

531,127 

1,176,808 

762,977 


3,781.316 
129,250 
819,616 
410,788 
1,699,660 
1,296,441 
101,492 
814,186 
1,372,753 
564,972 
728,766 
263,090 
1,970,675 
1,919,612 
3,496,295 
802,297 
345,870 
68,307 
494,475 
2,030,983 
2,195,165 
907,511 
88,450 
18,042 
554,607 
297,693 
3,551,843 
795,544 
431,173 
1,008,230 
927,618 
*904,462 
1,237,842 
7,331,106 
5,683,673 
4,032,568 
610,272 
3,929,081 
136,553 
tl,  174, 446 
1,158,668 
145,623 
158.958 
157,146 
457,773 
762,680 
2,916,226 
835,092 
211,099 
1,104,999 
1,678,979 
2,643,440 
1,657,192 
972,918 
153,259 
1,061,148 
637,376 
908,756 
1,680,914 
3,935,077 
2,479,761 
1,233,294 
2,337,497 
747,661 
4,300,102 
743,035 
2,407,185 
1,064,643 
85,484 
692,336 
153,760 
180,706 
2,625,691 
1,511,716 
447,557 
334,740 
125,988 
420,960 
90S, 382 
1,588,951 
820,974 


3,627,474 
140,089 
787,718 
349,552 
1,733,413 
1,442,177 
84,248 
736,081 
1,187,782 
587,442 
704,802 
248,199 
2,125,855 
1,821,770 
3,254,554 
750,050 
345,535 
76,290 
422,922 
2,162,833 
2,065,728 
919,534 
79,656 
9,822 
603,756 
289,606 
3,669,304 
723,520 
437,182 
920,283 
1,215,240 
*S99,001 
1,414,100 
6,901,461 
5,045,055 
4,053,871 
606.454 
3,994,222 
122,450 
fl, 251,909 
1,108,553 
208,428 
114,317 
130,257 
508,112 
757,498 
2,718,805 

890.758 
214,998 

1,130,430 

1,678,191 

2,122,120 

I, 646,177 
985,702 

142.759 
1,365,409 

663,348 

1,060,211 

1,760,929 

3,916,774 

2,449,432 

II, 134,595 
2,069,502 

748,506 

4,470,963 

831,010 

1,969,831 

994,590 

67,239 

721,586 

161,934 

200,644 

2,406,719 

1,541,026 

253,445 

341,124 

627,552 

420,486 

1,040,204 

1,462,005 

800,524 


State. 

Date. 

Time 

Limit, 

Days. 

Arizona . 

Jan. 

18 

60 

Arkansas . 

Jan. 

11 

60 

California . 

Jan. 

4 

60 

Colorado . 

Jan. 

12 

90 

Connecticut . 

ian. 

6 

None. 

Delaware . 

Jan. 

5 

60 

Florida . 

April 

2 

60 

Georgia . 

June  23 

50 

Hawaii . 

Feb. 

15 

60 

Idaho . 

Tan. 

4 

60 

Illinois . 

Tan. 

6 

None. 

Indiana . 

Tan. 

7 

60 

Iowa . 

Jan. 

11 

None. 

Kansas . 

Jan. 

12 

50 

Maine . 

Jan. 

6 

None. 

Massachusetts . 

Jan. 

1 

None. 

Michigan . 

Jan. 

6 

None. 

Minnesota . 

Jan. 

5 

90 

Missouri . 

Jan. 

6 

70 

Montana . 

Jan. 

4 

60 

Nebraska . 

Jan. 

5 

60 

State. 


Nevada . . 

New  Hampshire. 

New  Jersey . 

New  Mexico .... 
New  York. 

North  Carolina. . 
North  Dakota. . . 

Oregon - ..... 

Pennsylvania .... 

Porto  Rico . 

Rhode  Island. . . . 
South  Carolina. . 
South  Dakota. . . 

Tennessee . 

Texas . 

Utah . 

Vermont . 

Washington . 

West  Virginia. . . 

Wisconsin . 

Wyoming . 


Date. 


Jan. 
Jan. 
Jan. 
Jan. 
Jan. 
Jan. 
Jan. 
Jan. 
Jan. 
Jan. 
Jan. 
Jan. 
Jan. 
Jan. 
Jan. 
Jan. 
Oct.  7, 


Time 

Limit, 

Days. 


16 

6 

12 

181 

1 

6 

5 

11 

5 

13 

5 

12 

7 

4 

12 

11 

08 


Jan.  12 
Jan.  13 
Jan.  13 
Jan.  12 


50 

None. 

None. 

60 

None. 

60 

60 

40 

None. 

60 

None. 

40 

60 

75 

60 

60 

None. 

60 

45 

None. 

40 


has  removed  the  charge  of  twenty-five  cents  on  fire  pre¬ 
district  of  Portland,  Ore.,  following  improvements  made 
-rent  for  commercial  purposes  from 


for 


— The  Pacific  Board 
miums  in  the  downtown 

in  the  electrical  wiring  system  conveying  curr 
trolley,  circuits. 

— The  Insurance  Hand  Book  of  the  State  of  Illinois 
issued  by  the  Rough  Notes  Company.  It  is  a  directory  of 
panies,  fire  protection  in  cities  and  towns,  and  agents  in  Illinois, 
information  regarding  the  underwriting  interests  of  the 
nearly  600  pages  and  sells  at  $3  per  copy. 

—In  “Distribution  by  States  of  Fire  Insurance  in  the  United  States 
the  business  of  1907,  the  tornado  business  in  Kentucky  is  shown  as  including  pre 
miums,  etc.,  for  the  Hamburg-Bremen  Fire,  which  company  does  not 
tornado  insurance.  The  items  given  for  the  Hamburg-Bremen  represented  the 
business  done  by  the  Hanover  of  New  York. 

-At  a  recent  gathering  of  fire  insurance  officials  and  managers  the  matter  of 
liability  under  policies  of  reinsurance 

insolvent  from  conflagration  or  other  cause  , 

opinion  was  that  a  policy  of  reinsurance  should  contribute  only  its  proportion 
Jhat  is  actually  paid  by  the  reinsured  company.  Even  when  the  reinsured  ci 
pany  pays  less  than  its  liability  because  of  insolvency,  that  reinsurance  should 
not  be  available  for  profit  or  speculation  in  any  case. 

-The  Atlas  Portland  Cement  Company  of  New  York  has  issued  a  handsome 
book  for  the  guidance  of  intending  builders  of  dwelling  houses,  which  will  be 
found  of  practical  assistance  by  those  desiring  to  erect  fire-resisting  residence :  . 
The  book  contains  168  pages  of  plans  and  pictures  of  houses  designed  to  be  built 
mainly  of  reinforced  concrete,  hollow  concrete  blocks,  stucco 
brick,  etc.  Prospective  builders  would  do  well  to  give  these 
struction  due  consideration  before  deciding  upon  their  plans. 

Edward  W.  Beardsley  of  the  National  Association 
has  completed  the  personnel  of  the  standing 
The  chairmen  of  the  various  committees 
B.  Weil,  Milwaukee,  Wis. ;  Joint  Conference 
Western  Conference,  Clarence  E. 


1908-1909  has  been 
the  authorized  com- 
with  statistical 
State.  It  is  a  book  of 

covering 
ding  pre¬ 
transact 


issued  by  companies  subsequently  becoming 
discussed.  The  consensus  of 
of 

reinsured  com- 


— President 
Insurance  Agents 
the  fiscal  years. 

Executive,  Charles 
New  Britain,  Conn.; 

Revision  of  Constitution  and  By-Laws,  Charles  F.  ,  _  . 

Jackson,  Miss.;  National  Credit  Mens  Conference, 


on  metal  lath  or 
methods  of  con* 

of  Local  Fire 
committees  for 
are  as  follows: 
W.  L.  Hatch, 
Pellett,  Chicago,  Ill.; 
Wilson,  Denver,  Col. ;  Cotton 


Commission  is  endeavoring  to  ascertain  what  it 
The  Geological  Survey  is  conducting  the  mves- 
have  been  sent  out  to  every  munici- 


Conference,  Edward  Yerger, 

E.  H.  Forry,  Indianapolis,  Ind. 

_ The  National  Conservation 

costs  the  country  to  fight  fires, 
titrations  for  the  Commission,  and  letters 

pal  y  in  *e  United  States,  asking  for  data  on  the  additional  cost  of  city  water- 
P  Z  svstems  for  fighting  fires  beyond  what  is  necessary  for  domestic 
In  Immense  amount  of  information  is  being  gathered  concerning  the  nature  and 
ttenl  of  the  loss  of  life  and  property  from  fires;  the  cost  of  insurance,  water¬ 
works  and  fire  departments,  together 
through  the  use  of  fireproof  building  systems. 


the  possibility  of  preventing  fires 


New  Burglary  Policy  Rider. 

The  National  Surety  has  placed  a  new  form  of  rider  upon  its  burglary 


t  Excluding  $21,953 


its  business  in  1908  and  reduced  its  capital  from  *400,000  to  *.00,000. 
remitted  to  home  office. 


X  Excluding  *149,037 


policies  No  extra  charge  is  made  for  the  attachment  of  this  rider, 
which  is  designed  to  protect  banks  from  losses  caused  through  coercion 
of  any  employee  of  the  bank  by  armed  robbers.  The  new  rider  reads 

aS  ^  nolicv  is  hereby  extended  to  cover  direct  loss  by 

Insurance  unde  bank  notes  (signed  or  unsigned),  checks,  un¬ 
robbery  of  money,  bullion  bank  notes  W  postal  and  bank  money 

canceled  postage  and  rev  »  '  securltl„,  certificates  ot  stock 

X6ir.<V=°S.-pP."a.K”5ev*»':i.  at  hoar  ,f  ,h,  da,  or 
night  during  the  term  of  this  policy. 
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Casualty,  Surety  and  Miscellaneous 


The  Ambulance  Chaser. 

As  the  ambulance  chaser  is  an  element  in  the  reckoning  of  the 
cost  of  liability  insurance  a  record  of  some  of  his  methods  may  prove 
interesting. 

Ambulance  chasing  is  by  no  means  a  new  industry.  The  writer 
recalls  instances  of  it  in  the  early  8o’s.  It  has  grown,  however,  in 
recent  years  much  more  rapidly  than  in  the  past.  While  in  some  cities 
and  towns  it  is  looked  upon  by  the  legal  profession  as  degrading,  in 
many  other  places  it  is  winked  at.  In  New  York  city  and  a  few  other 
of  the  larger  municipalities  there  are  some  reputable  members  of  the 
bar  who  practice  it.  Not  openly,  but  when  a  good  case  can  be  obtained 
by  a  little  effort  they  do  not  scruple  to  send  a  man  to  solicit  it. 
Although  this  is  a  form  of  barratry  it  is  seldom  punished.  Generally 
the  attorney  who  is  disciplined  has  done  something  more  than  excited 
the  claimant  into  making  a  law  suit. 

One  of  the  mean  practices  of  this  kind  is  that  of  the  attorneys 
connected  with  casualty  or  railway  companies  who,  after  obtaining 
evidence  which  shows  their  company  was  not  guilty,  solicit  the  case 
from  the  claimant,  and,  using  this  evidence,  proceed  against  the  third 
party  who  was  involved,  and  who,  in  some  instances,  has  assisted  the 
companies  above  mentioned  in  making  their  investigation.  Of  course, 
the  companies  discountenance  this  practice,  but  it  is  carried  on,  never¬ 
theless,  in  some  places. 

In  cities  like  New  York  the  ambulance  chaser,  like  an  octopus,  has 
tentacles  out  in  every  direction.  Industrial  insurance  collectors, 
doctors,  hospital  attendants,  policemen,  fellow  workmen,  and  even 
members  of  one’s  own  family  may  be  secret  agents  of  attorneys  of 
this  class. 

When  an  accident  happens,  if  the  injured  person  be  taken  to  a 
hospital,  or  if  the  police  department  makes  a  record  of  it,  the  victim, 
almost  before  the  first  shock  of  the  injuries  has  passed  off,  is  visited 
by  a  “runner.”  This  practice  has  been  carried  on  to  so  great  an 
extent  that  some  hospitals  refuse  to  allow  anyone  to  see  accident 
patients  except  on  visiting  days,  or  with  a  permit  from  the  injured 
person  himself. 

When  a  victim  is  removed  to  his  home  he  is  deluged  with  cards  and 
letters  and  annoyed  by  visits  from  runners.  All  kinds  of  inducements 
are  offered  for  the  case.  There  have  been  instances  where  the 
attorney  has  paid  doctor’s  bills  and  other  expenses ;  sometimes  a  regu¬ 
lar  sum  has  been  paid  weekly.  A  contract  or  retainer  is  drawn  to  the 
effect  that  the  lawyer  shall  receive  a  fee — contingent  upon  his  winning 
the  case  or  obtaining  an  adjustment — sometimes  at  the  rate  of  one- 
third  or,  more  often,  one-half  of  the  gross  or  net  amount  received  by 
the  attorney,  according  to  the  gullibility  of  the  victim.  In  one  in¬ 
stance  the  writer  was  shown  a  copy  of  a  contract  agreeing  to  pay 
a  stipulated  sum  during  disability  left  by  such  a  lawyer  with  the 
injured  person.  He  had  taken  care,  however,  not  to  have  his  name 
signed  to  it  or  appear  upon  it  in  any  form. 

As  above  stated,  hospital  authorities  have  been  so  much  annoyed 
by  ambulance  chasers  that  they  have  been  compelled  to  curtail  many 
privileges  previously  extended  to  persons  having  a  right  to  deal  with 
accident  patients.  In  some  hospitals  where  one  is  permitted  to  visit 
such  a  patient  the  interview  must  take  place  in  the  presence  of  the 
resident  physician  or  a  nurse,  while  in  other  hospitals  the  patient 
is  not  allowed  to  sign  any  papers.  Some  hospitals  even  refuse  to 
give  a  diagnosis  of  the  injury  without  a  permit  signed  by  the  injured 
person. 

The  police  are  pliable  instruments  in  the  hands  of  the  ambulance 
chaser.  Some  of  them,  in  common  with  other  runners,  are  paid  a 
percentage  of  the  net  profits  of  the  attorney.  In  some  station  houses 
several  men  have  been  in  the  employ  of  the  shyster :  first,  the  patrol¬ 
man  on  whose  beat  the  accident  occurs ;  next,  the  man  at  the  desk, 
who  takes  the  record  and  places  it  upon  the  blotter ;  after  him  other 
men  who  have  access  to  the  blotter.  Finally,  a  man  at  headquarters. 
One  instance  that  came  under  the  writer’s  notice  was  that  of  a  patrol¬ 
man  actually  being  sent  by  the  sergeant  to  a  certain  lawyer’s  private 
residence  to  give  him  the  record  of  what  promised  to  be  an  im¬ 
portant  case  the  same  evening  the  accident  happened. 


At  one  hospital,  where  a  large  number  of  accident  cases  are  taken, 
the  man  who  had  charge  of  the  record  book  was  offered  $25.00  per 
month  to  furnish  a  certain  lawyer  the  name  and  address  of  every 
person  brought  to  the  hospital  who  had  met  with  an  accident,  to¬ 
gether  with  the  name  and  address  of  the  one  causing  the  injury, 
providing,  of  course,  that  the  information  was  given  promptly. 

In  some  States  the  law  permits  attorneys  representing  persons 
injured  in  accidents  to  visit  the  place  where  the  accident  happened; 
that  is,  private  premises.  The  purpose  of  this  is  to  make  examina¬ 
tion  of  machinery  and  general  conditions.  The  lawyer,  however,  is 
not  permitted  to  interview  any  witnesses.  The  ambulance  chaser, 
when  availing  himself  of  this  privilege,  does  not  scruple  to  do  some 
interviewing  if  the  opportunity  occurs.  Oftentimes  the  assured,  either 
because  he  is  “easy”  or  because  he  is  working  in  the  interests  of  the 
claimant,  or  is  careless  of  the  interests  of  the  insurance  company,  does 
not  hinder  the  attorney  from  making  a  thorough  investigation.  There 
are  some  runners  who  pretend  they  represent  the  insurance  company 
when  making  an  investigation,  in  some  instances  using  the  card  of  an 
investigator  or  an  adjuster.  The  writer’s  card  was  once  used,  and 
photographs  of  the  defective  condition  of  a  basement  passageway 
obtained,  notwithstanding  the  attorney  in  whose  employ  this  runner 
was  had  always  previously  been  treated  with  courtesy.  But  the  ethics 
of  these  practitioners  is  not  to  be  found  in  the  established  moral  code, 
despite  the  fact  that  one  of  their  chief  arguments  when  soliciting  a 
case  is,  they  are  amici  humani  generis.  Investigator. 


Semi= Annual  Statements  of  Casualty  Insurance  Companies. 


Compiled  from  the  semi-annual  reports  of  casualty  and  miscellaneous  companies  licensed 
to  transact  business  in  the  State  of  Georgia  for  the  six  months  ending  June  30,  1908. 


NAME  AND  LOCATION 
OF  COMPANY. 


American  Casualty,  Reading,  Pa . 

American  Credit  Indemnity,  N.  Y.  . 

American  Surety,  New  York . 

American  Bonding,  Baltimore . | 

American  Bank  Ins.,  Minneapolis  .  . 
H^tna  Accident  and  Liability,  Hartford 

.^tna  Indemnity,  Hartford . 

Continental  Casualty,  Hammond,  Ind. 

Employers  Liability,  London . 

Empire  State  Surety,  New  York . 

Employers  Indemnity,  Philadelphia. . . 

Federal  Casualty,  Detroit . 

Fidelity  and  Casualty,  New  York . I 

Fidelity  and  Deposit,  Baltimore . 

Frankfort  Marine,  Germany . 

Guarantee  Co.  of  N.  Amer.,  Montreal 
General  Acc.,  Fire  and  Life,  Scotland 

Great  Eastern,  New  York . 

Hartford  Steam  Boiler,  Hartford . 

Lloyds  Marine  Underwriters,  N.  Y _ 

Lloyds  Plate  Glass,  New  York . 

London  Guar,  and  Acc.,  London,  Eng. 

Maryland  Casualty,  Baltimore . 

Metropolitan  Casualty,  New  York. .  . . 

National  Casualty,  Detroit . 

National  Surety,  New  York . 

New  York  Plate  Glass,  New  York. . .  . 
North  American  Accident,  Chicago .  . . 
Ocean  Accident  and  Guar.,  New  York 
Philadelphia  Casualty,  Philadelphia. .  . 

Preferred  Accident,  New  York . 

Pennsylvania  Casualty,  Scranton,  Pa.. 

Standard  Accident,  Detroit . 

Title  Guaranty  and  Surety,  Scranton. . 

Travelers  Indemnity,  Hartford . 

U.  S.  Health  and  Acc.,  Saginaw,  Mich. 

U.  S.  Casualty,  New  York . 

United  Surety,  Baltimore . 

U.  S.  Fidelity  and  Guaranty,  Baltimore 
Woodmen  Casualty,  Indianapolis,  Ind. 


Total 

Admitted 

Assets. 

Liabilities, 

Including 

Capital. 

Six  Mon 

Income. 

rns  1908. 

Expendi¬ 

tures. 

$ 

$ 

* 

$ 

291,231 

237,609 

78,428 

87,990 

2,339,309 

1,974,316 

739,506 

971,727 

6,710,874 

4,209,265 

1,708,401 

1,601,037 

1,51 1 ,4S6 

1,200,265 

435,680 

424,303 

161,996 

151,766 

2,381 

820 

764,515 

505,636 

15,371 

12,395 

964,189 

864,035 

299,910 

479,046 

1,580,831 

1,328,465 

1,513,371 

1,186,402 

4,823,098 

3,229,253 

1,577,810 

1,461,969 

1,294,280 

1,129,162 

401,301 

446,615 

565,040 

305,104 

172,353 

140j931 

177,454 

119,565 

146,437 

146,539 

8,073,144 

6,536,955 

3,518,978 

3,334,931 

5,848,988 

3,376,103 

939,673 

1,093,440 

1,459,255 

1,262,213 

531,631 

544,131 

1,371,485 

464,795 

146,771 

138,259 

1,384,875 

1,209,650 

705,756 

771,828 

461,838 

334,280 

201,889 

188,250 

4,107,024 

2,895,838 

650,634 

643,765 

1,465,443 

877,376 

1,283,928 

1,223,302 

850,327 

617,926 

268,626 

263,345 

2,307,068 

1,937,282 

900,226 

885,358 

4,460,318 

3,465,630 

1,698,106 

1,638,028 

670,753 

546,462 

339,220 

344,402 

175,504 

123,260 

266,011 

265J92 

2,529,762 

1,848,131 

932,456 

752,393 

746,647 

506,039 

286,257 

272,765 

599,138 

348,788 

359,176 

32L466 

3,520,157 

2,241,731 

1,318,385 

1,222,947 

942,029 

883,080 

360,647 

429,701 

1,780,051 

1,210,658 

765,413 

694^836 

574,372 

487,275 

227,687 

249,592 

3,127,667 

2,273,675 

1,126,723 

977,839 

1,803,956 

1,278,880 

366,246 

303,051 

695,951 

592,383 

74,603 

41,513 

677,947 

463,056 

489,522 

498,577 

2,098,182 

1,450,720 

718,045 

627,349 

854,519 

753,557 

285,446 

272,371 

4,0507799 

3,925,081 

1,375,375 

1,258,227 

128,271 

131,707 

80,458 

79,977 

Surety  Bond  as  Bail. 

Assistant  District  Attorney  Isaacs  established  a  precedent  in  Massa¬ 
chusetts  by  passing  favorably  upon  the  acceptance  of  a  surety  company’s 
bond  as  bail  for  a  man  held  on  a  criminal  charge.  It  has  been  customary 
to  accept  bail  in  civil  cases  in  this  way  and  the  Federal  Courts  also  ac¬ 
cept  surety  bonds,  although  the  practice  has  only  recently  been  adopted 
in  the  Federal  Court  for  this  district. 

The  case  in  question  is  that  of  Frank  W.  Fowler,  who  was  brought 
before  Justice  Bolster  in  the  Suffolk  county  Superior  Court  accused  of 
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issuing  worthless  notes  to  the  value  ot  $10,000.  Fowler  had  been  in  jail 
for  more  than  a  week  when  a  New  York  lawyer  and  Attorney  John 
Coulthrust  arranged  with  the  American  Bonding  Company  of  Baltimore 
for  his  release,  provided  the  court  would  accept  the  surety  company’s 
bond  as  hail.  The  bond  was  arranged  for  in  the  New  York  office  of  the 
company  and  executed  here.  Previous  attempts  to  secure  bail  in  this 
way  have  failed,  because  the  law  did  not  appear  to  permit  such  pro¬ 
cedure.  The  decision  of  Assistant  District  Attorney  Isaacs  in  the  pres¬ 
ent  instance  is  based  upon  a  portion  of  section  61,  chapter  576,  of  the 
acts  of  1907,  which  reads  as  follows: 

“And  also  may  act  as  surety  upon  any  bond  or  undertaking  to  any 
person  or  corporation,  or  to  the  Commonwealth,  conditioned  upon  the 
performance  of  any  duty  or  trust,  or  for  the  doing  or  not  doing  of  any¬ 
thing  in  said  bond  specified.’’ 

Contrary  to  general  opinion,  the  surety  company  does  not  consider 
this  kind  of  bonding  as  of  great  importance  from  a  monetary  point  of 
view,  on  account  of  the  risks  attaching  to  such  cases  in  paying  over  the 
money  to  unauthorized  persons  and  then  being  obliged  to  fight  attach¬ 
ments.  Moreover,  it  is  necessary  for  the  person  who  furnishes  the  bail 
to  place  the  full  amount  in  cash  with  the  company,  when,  in  most  cases, 
it  would  be  fully  as  practical  to  appear  directly  before  the  court.  The 
value  of  the  decision  for  anyone  a  resident  in  any  city  away  from  home 
who  could  not  arrange  for  bail  locally  is  at  once  apparent.  It  might  some¬ 
times  occur,  too,  that  persons  who  did  not  care  to  be  connected  with  a 
case  would  take  this  means  of  providing  bail  for  a  friend. 


Summary  of  Casualty,  Surety  and  Miscellaneous  Insurance 
in  the  United  States  in  1907 

Following  is  a  summary  of  the  casualty,  surety  and  miscellaneous  insurance 
written  in  the  United  States  in  1907,  compiled  from  reports  of  State  Insurance 
Departments,  and  items  furnished  to  The  Spectator  by  companies.  A  classifi¬ 
cation  of  each  line  of  business  in  each  State  is  printed  in  The  Insurance  Year 
Book,  Life,  Casualty  and  Miscellaneous  volume,  published  by  The  Spectator 


Company. 


States  Reported. 

Premiums 

Received. 

** 

Losses  Paid.  ■. 

T3 

-*ri  £ 

ifu  E 

2  <U  c 
in  g 

4  O  t 
*1  P* 

Summary. 

$ 

639,455 

$ 

332,653 

% 

52.0 

281,782 

157,954 

56.1 

83,869 

26,064 

31  »1 

2,380,848 

854,174 

3o  .9 

1,070,763 

4  / 1,097 

44.0 

846,751 

231,583 

27 .4 

100,719 

26,897 

26.7 

251,745 

87,599 

35 . 2 
33.6 

222,690 

74,854 

793,991 

379,843 

77,999 

47 .8 

184,981 

5,640,419 

2,519,673 

44.7 

1,576,208 

622,740 

39  ■  0 

779,270 

273,021 

222,194 

35.0 

564,623 

39.4 

1,051,207 

527,535 

50.2 

600,323 

197,967 

33.0 

493,563 

169,143 

34 . 3 

1,006,786 

371,822 

36.9 

4,579,044 

1,598,774 

34.9 

1,576,759 

538,560 

34.2 

1,863,406 

849,500 

45.6 

343,312 

153,434 

44.7 

2,784,863 

1,162,878 

41.8 

301,648 

143,125 

47.4 

508,124 

147,921 

29.1 

50,076 

10,435 

20.8 

284,240 

111,401 

39.2 

31.7 

37.6 

1,355,605 

429,363 

96,264 

3b, 145 

14,521,344 

6,346.429 

43.7 

442,058 

216,109 

48.9 

28.0 

228,366 

64,081 

4,047,651 

1,516,779 

37.5 

1S4.884 

44,484 

24.1 

254,958 

476,705 

186.9 

5,779,906 

2,018,747 

34.9 

480,177 

188,665 

39.3 

46.2 

255,851 

118,210 

127,266 

46,119 

36.2 

810,303 

319.448 

39.4 

1,131,591 

438,645 

38.7 

326,775 

141,138 

43.2 

235,024 

104.043 

44.3 

852,102 

333,195 

39.1 

1,127,221 

436,959 

38.8 

665,005 

224,001 

33.7 

37.4 

1,365,744 

510.918 

70,277 

30,811 

43.8 

65,235,505 

26,381,834 

40.4 

2,969,027 

1,255,024 

42.3 

— 

The  Travelers’  Eastern  Convention. 

The  Eastern  convention  of  the  Travelers  Insurance  Company  was  held 
last  month  at  Eastern  Point,  at  the  mouth  of  New  London  harbor. 
Home  office  representatives  and  delegates  numbering  150  were  present, 
and,  like  other  Travelers’  conventions,  the  meeting  was  highly  successful. 
The  life-  and  accident  session  was  marked  by  the  reading  of  several  ad¬ 
dresses  and  prepared  papers  and  the  renewal  of  the  personal  relations 
and  close  relationship  which  exist  between  the  home-office  management 
and  the  field  force.  The  business  sessions  were  interspersed  with  both 
in  and  outdoor  recreations  in  great  variety.  At  the  general  session 
President  Dunham  spoke  of  the  present  condition  in  the  industrial  field 
and  showed  the  opportunities  which  await  the  solicitor  as  the  revival  of 
business  progresses.  Two  sessions  were  devoted  to  liability  insurance 
and  many  useful  hints  were  brought  out  in  the  numerous  addresses  that 
were  made. 


The  Adjuster’s  Manual. 

It  is  suggestive  of  the  importance  of  accident  insurance  that  a  book 
has  been  published  called  The  Adjuster’s  Manual.  The  author  is  Di. 
C.  H.  Harbaugh  of  Philadelphia.  In  commenting  upon  it,  The  Insur¬ 
ance  Press  says: 

“The  value  of  Dr.  Harbaugh’s  book  cannot  be  questioned.  It  is  dedi¬ 
cated  ‘to  the  many  who  adjust  and  settle  accident  claims.’ 

Those  who  in  the  past  have  felt  that  accident  insurance  is  hardly  a 
creditable  business — and  there  have  been  many  such  persons  will  feel 
surprised  that  it  has  grown  to  such  magnitude  that  a  book  for  ad¬ 
justers  is  called  for.  But,  as  a  matter'  of  fact,  accident  insurance  in  its 
various  forms  meets  felt  wants  that  are  of  greater  importance  than  those 
that  have  given  rise  to  the  great  line  of  fire  insurance.— The  Fidelity  and 
Casualty  Bulletin. 

The  Adjuster’s  Manual  is  published  by  The  Spectator  Company,  135 
William  street,  New  York.  Price,  in  leather,  $2. 


The  Consolidated  Casualty  Company. 

Interest  in  the  Consolidated  Casualty  Company,  which  is  being  or¬ 
ganized  in  Philadelphia,  with  headquarters  in  Washington,  is  on  the  in¬ 
crease.  The  board  of  directors  will  be  composed  of  thirty-three  members 
and  the  company  will  write  about  thirty  branches  of  casualty  insurance, 
which  includes  practically  all  the  minor  lines.  It  is  proposed  to  organize 
the  company  with  $1,000,000  capital  and  $1,000,000  surplus.  l\hile  it 
seems  to  be  the  opinion  that  the  Philadelphia  Casualty  Company  will  be 
taken  over  by  the  new  company,  and  it  is  known  that  Robert  B.  Arm¬ 
strong,  president  of  the  former  company,  has  been  assisting  in  getting 
subscriptions  for  the  capital  stock,  Mr.  Armstrong  does  not  acknowledge 
that  he  is  actively  identified  with  the  new  project,  except  as  an  advisor. 


Casualty  Notes. 

_ The  Consolidated  Casualty  Company  of  Minneapolis,  now  engaged  in  the 

personal  accident  and  health  business,  contemplates  entering  the  commercial 
field  next  year. 

_ Chicago  liability  managers  are  considering  the  advisability  of  establishing 

rules  regarding  premium  settlements  by  brokers,  similar  to  the  rules  recently 
adopted  in  New  York. 

—Thomas  Bloomfield  has  resigned  as  resident  manager  of  the  Fidelity  and 
Casualty  in  Indianapolis  to  become  manager  of  the  insurance  department  of 
John  S.  Spann  &  Co.,  of  which  concern  he  was  elected  second  vice-president. 

_ T.  m.  £  Armstrong,  home  office  assistant  general  manager  and  secretary 

of  the  Ocean  Accident  and  Guarantee  Company  of  London,  is  now  in  this  country 
and  will  visit  the  principal  agencies  of  the  company  in  the  United  States  and 
Canada. 

_ The  German  Commercial  Accident  Company  of  Philadelphia  is  applying  for 

admission  to  Texas,  Oklahoma,  Delaware  and  the  District  of  Columbia.  The 
company  expects  soon  to  be  in  a  position  to  parcel  out  desirable  territory  to 
reliable  agents  in  those  States. 

_ The  Columbia  Guarantee  Company  is  the  latest  casualty  concern  to  issue  a 

prospectus.  It  is  proposed  to  organize  the  company  under  the  laws  of  New  York, 
with  a  capital  of  $500,000  and  surplus  of  equal  amount.  The  par  value  of 
shares  is  to  be  $25  and  the  stock  to  be  sold  at  $50.  All  lines  of  casualty  and 
surety  business  will  be  written.  Those  identified  with  the  organization  of  the 
company  have  not  up  to  the  present  time  made  themselves  known. 


Surety  Notes. 

_ Hay  &  Stronach  of  Raleigh  have  been  appointed  North  Carolina  genet  al 

agents  of  the  Empire  State  Surety,  reporting  through  Lecky  &  Ruffin  of  Rich- 
mond,  Va. 

_ The  Bond  Guaranty  Company  of.  Dallas,  Tex.,  has  issued  $125,000  of  new 

stock,  making  the  total  paid-up  capital  of  that  company  $500,000.  Since  the 
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company  began  business  about  four  months  ago  it  has  written  $30,000  in  liability 
and  surety  premiums. 

— The  Surety  Underwriters  Exchange  of  Omaha  has  been  organized  with  the 
following  officers:  J.  H.  Mithen,  president;  W.  A.  Yenson,  vice-president;  H. 
O.  Batty,  secretary;  J.  R.  Wells,  treasurer;  E.  L.  Culver,  Harry  S.  Byrne,  J.  H. 
Mithen  and  H.  O.  Batty,  executive  committee. 

— Collector  of  Customs  Stratton  of  San  Francisco  has  secured  a  modification 
of  the  Treasury  Department  ruling  which  confined  bonds  to  corporate  sureties; 
and  it  is  now  announced  that  the  regulation  will  hereafter  apply  only  to  bonds 
filed  in  Washington.  The  modification  authorizes  collectors  to  dispense  with  the 
filing  of  property  lists  and  the  requirements  as  to  affidavits  and  justification  are 
less  drastic. 

— The  Kentucky  Association  of  Surety  Underwriters  has  completed  organiza¬ 
tion  by  the  election  of  the  following  officers:  President,  J.  Morton  Morris, 
National  Surety;  vice-president,  Thomas  S.  Dugan,  United  States  Fidelity  and 
Guaranty;  secretary,  Charlton  B.  Rogers,  Illinois  Surety.  Executive  committee — 
Samuel  K.  Bland,  Title  Guaranty  and  Surety;  Tracy  Underhill,  American  Bond¬ 
ing,  and  Thomas  S.  Dugan,  United  States  Fidelity  and  Guaranty. 


TOO  LATE  FOR  CLASSIFICATION. 

— An  experienced  life  insurance  secretary  advertises  for  a  position  on  another 
page  of  this  issue. 

— Carl  T.  Prime,  secretary  of  the  Security  Life  of  Chicago,  has  resigned  as  of 
the  21st  of  September. 


Michigan  Commercial  Insurance  Company,  Lansing,  Mich. 

At  a  recent  meeting  of  the  directors  of  the  Michigan  Commercial,  necessary 
action  was  taken  to  increase  the  company’s  capital  stock  from  $300,000  to  $400,- 
000  and  add  $100,000  to  surplus. 


British  Crown  Assurance  Corporation,  Ltd.,  Glasgow. 

This  company  writes  surplus  lines  in  this  country  through  Jameson  &  Freling- 
huysen  of  New  York.  Its  financial  statement  for  the  year  ended  March  31,  1908, 


shows  the  following: 

ASSETS. 

Investments — 

Government  Securities — British,  foreign  and  colonial . £16,326 

British  and  foreign  railway  securities — Bonds,  stocks  and 

shares .  8,802 

Bonds,  stocks  and  shares  in  other  British  incorporated  com¬ 
panies  .  6,426 

Loan  over  feu-duties .  5,700 

-  £37,254 

Office  furniture  and  fittings  at  head  office,  London  and  branches .  1,962 

Preliminary  expenses  .  3,547 

Organization  account  .  2,250 

Sundry  outstanding  accounts  (including  agents’  balances) .  9,683 

Cash — 

Glasgow  corporation,  temporary  loan .  £3,000 

Cash  in  bank,  at  head  office,  London  and  branches .  4,295 

Cash  on  hand,  at  head  office,  London  and  branches .  192 

-  7,487 


Capital — 
Authorized 


LIABILITIES. 


£62,182 


£500,000 


— The  Columbia  Life  Insurance  Company  of  Norfolk,  Neb.,  stipulated  pre¬ 
mium,  is  being  promoted  by  H.  C.  Mason. 

— W.  f.  Laremore  has  been  appointed  superintendent  of  agencies  of  the  Elk- 
horn  Life  and  Accident  Insurance  Company  of  Norfolk,  Neb.  The  company  is 
having  a  good  year,  and  will  close  the  period  with  $1,000,000  insurance  in  force. 

— The  Dakota  Western  Assurance  Company  of  Sioux  Falls,  S.  D.,  is  just  or¬ 
ganizing  as  a  stock  old-line  company,  with  $250,000  capital.  Thomas  Dunn  is 
active  in  the  promotion  of  the  company.  The  business  will  be  non-participating, 
and  the  reserve  on  the  American  standard  3*4  per  cent. 

— The  Bankers  Reserve  Life  of  Omaha  has  made  substantial  progress  this  year 
in  every  branch.  Its  October  1  quarterly  statement  will  show  invested  assets  of 
over  *$1,400,000;  excess  security  to  policyholders,  $350,000;  business  in  force, 
$21,000,000,  and  an  increase  in  surplus  of  $50,000.  The  mortality  has  been  very 
favorable,  and  the  dividends  paid  policyholders  about  equal  the  death  claims. 

— Justice  Brown  of  the  Supreme  Court  at  Buffalo,  N.  Y.,  has  served  State 
Superintendent  of  Insurance  Kelsey  with  notice  of  an  injunction  order  restraining 
the  Independent  Order  of  Foresters  of  Toronto  from  using  the  plan  promulgated 
at  its  June  convention,  held  in  Toronto.  The  heavy  advance  in  rates  to  the 
older  members  has  caused  so  much  dissatisfaction  that  Justice  Brown  saw  fit  to 
issue  this  order  until  the  necessity  for  the  readjustment  of  rates  has  been 
demonstrated. 

— The  German-American  Life  of  Omaha  is  having  an  exceptionally  good  year. 
Its  business  up  to  September  1  shows  a  gain  of  over  120  per  cent,  with  every 
prospect  of  this  rate  being  maintained  for  the  remainder  of  the  year,  while  the 
actual  lapse  rate  has  not  been  over  12  per  cent.  The  company  has  now  twenty- 
eight  producing  agents,  and  has  just  issued  a  new  contract  called  the  “Investment 
Annuity  Bond,”  also  a  limited-payment  life,  profit-sharing  plan,  with  coupons 
attached.  All  policies  are  incontestable  from  date  of  issue. 


REPORTS  OF  FIRE  INSURANCE  COMPANIES. 


In  this  department  will  appear,  from  week  to  week,  the  latest  state¬ 
ments  of  licensed  and  unlicensed  fire  insurance  companies  operating  in 
the  United  States,  together  with  other  information  concerning  them  of 
interest  to  policyholders,  company  officials,  agents  and  brokers.  The 
data  presented  in  this  department  will  also  he  published  in  the  form  of  a 
monthly  supplement  to  the  book  entitled  “Reports  of  Fire  Insurance 
Companies,”  which  is  published  annually,  in  June,  by  The  Spectator 
Company.  Prices:  Book,  with  monthly  supplements,  one  year,  $7;  book 
only,  $5;  monthly  supplement  only,  $2  per  annum. 


Issued,  50,000  shares  of  £5  each . ..  £250,000 


Paid  up,  £1  per  share  on  50,000  shares . .  £50,000 

Sundry  outstanding  accounts  (including  sums  due  to  other  com¬ 
panies  for  reinsurance) .  1,324 

Revenue  Account — 

Balance  at  credit  (subject  to  liability  for  unexpired  risks) .  10,858 


£62,182 

Its  business  during  the  period  was:  Premiums  received,  £30,321;  total  income, 
£31,057;  losses  paid,  £5947;  commissions,  £3727;  expenses,  £10,525;  total  dis¬ 
bursements,  £20,199. 


National  Insurance  Corporation,  Lunenberg,  N.  S. 

This  company  was  incorporated  under  the  laws  of  Nova  Scotia  in  October, 
1907,  and  began  business  in  November  of  the  same  year.  Its  financial  statement 
as  of  July  31,  1908,,  shows  assets  aggregating,  $20,163;  reserve  for  reinsurance, 
$9987;  total  liabilities,  except  capital,  $10,763;  capital,  paid  up,  $6500;  net 
surplus,  $2900.  It  is  stated  that  the  company  is  writing  a  few  small  surplus 
lines  in  this  country  on  sprinklered  risks. 


Ohio^  German  Fire  Insurance  Company,  Toledo,  O. 

The  Ohio  Insurance  Department  has  made  an  examination  of  the  Ohio  German 
Fire  as  of  August  31,  1908.  The  financial  exhibit  as  of  the  above  date  was  as 
follows:  Total  admitted  assets,  $744,980;  total  liabilities,  except  capital,  $598,577; 
capital  stock,  $200,000;  impairment,  $53,577;  surplus  to  policyholders,  $146,423. 
The  impairment,  was  made  good  on  September  14  by  the  payment  of  $55,000. 
Secretary  Prentice  says  that  steps  are  being  taken  to  increase  the  company’s 
capital  $100,000  and  add  $100,000  to  surplus. 


Western  Reserve  Insurance  Company,  Cleveland,  O. 

The  Ohio  Department  has  concluded  an  examination  of  the  Western  Reserve  of 
Cleveland  as  of  July  31,  1908.  The  total  admitted  assets  were  $474,061;  total 
liabilities,  except  capital,  $184,459;  capital  stock,  $200,000;  net  cash  surplus, 
$89,602.  The  Western  Reserve’s  assets  were  carefully  inspected  and  found  to  be 
first-class  investments. 


Agents  and  Solicitors 

who  are  subscribers  to  THE  SPECTATOR,  and  who 
wish  to  increase  their  commissions  by  selling 
additional  kinds  of  insurance,  will  be 

Cheerfully  Helped  to  Form  New  Connections 


American  Druggists  Fire  Insurance  Company,  Cincinnati,  O. 

An  examination  of  the  American  Druggists  Fire  has  been  made  by  the  Ohio 
Insurance  Department  as  of  August  31,  1908.  The  company  has  total  ad¬ 
mitted  assets  amounting  to  $177,284;  total  liabilities,  except  capital,  of  $17,081; 
capital  stock,  $150,000;  net  cash  surplus,  $10,203.  During  the  year  the  company 
increased  its  capital  from  $100,000  to  $150,000. 


Austrian  Phoenix  Insurance  Company,  Vienna. 

The  Austrian  Phoenix  has  settled  sixteen  suits  in  San  Francisco,  growing  out 
of  the  conflagration,  by  paying  sixty-six  per  cent  of  the  adjusted  losses. 


Illinois  Bankers  Fire  Insurance  Company,  Mt.  Vernon,  III. 

The  Illinois  Bankers  Fire  has  reinsured  all  of  its  outstanding  risks  in  the 
Commonwealth  of  Ottumwa.  The  Illinois  Bankers  Fire  has  been  operating  for 
less  than  two  years. 


Imperial  Fire  Insurance  Company,  Denver,  Col. 

The  Colorado  and  Wisconsin  Insurance  Departments  have  made  an  examination 
of  the  Imperial  Fire  as  of  June  30,  1908..  The  company  was  shown  to  have  total 
admitted  assets  amounting  to  $372,792,  its  total  liabilities,  except  capital,  were 
$78,046;  capital  stock,  $200,000,  and  net  cash  surplus,  $94,745. 


with  companies  writing 

FIRE,  LIFE,  ACCIDENT,  HEALTH,  LIABILITY, 
LIVE  STOCK,  BURGLARY,  PLATE  GLASS, 
AUTOMOBILE,  FIDELITY,  STEAM  BOILER, 
FLY  WHEEL,  SPRINKLER,  CREDIT,  BANK 
DEPOSIT,  MARINE,  REGISTERED  MAIL,  TOR¬ 
NADO  and  HAIL  INSURANCE.  ::  ::  ::  :: 

While  soliciting  particularly  for  one  class  of  insur¬ 
ance,  the  agent  who  is  posted  and  ready  to  take  appli¬ 
cations  lor  other  classes  of  insurance  can  often  get 
them  for  the  asking.  LET  US  AID  YOU! 

The  Spectator  Company 

135  WILLIAM  STREET,  NEW  YORK 


184 


October  8,  1908] 


Editorial  Department 


THE  SPECTATOR 


The  Spectator: 

The  Spectator,  established  in  1868,  is  a  weekly  journal  devoted 
to  promoting  the  best  interests  of  trustworthy  insurance  of  all  kinds. 
The  subscription  price  for  the  United  States,  Canada  and  Mexico  is 
Four  Dollars  per  annum,  postage  prepaid.  To  all  foreign  countries  in 
the  Postal  Union,  Five  Dollars  per  annum. 

The  Spectator  has  a  larger  circulation  than  any  other  insurance 
journal — and  carries  no  “deadhead”  subscriptions. 

THE  SPECTATOR  COMPANY,  Publishers. 

Clifford  Thomson,  President.  Arthur  L.  J.  Smith,  Sec’y  &  Treas. 

Telephone,  j  2^2  j0jm  Address,  135  William  St.,  N.  Y. 

WESTERN  DEPARTMENT,  159  La  Salle  Street,  Chicago,  Ill. 
Telephone ,  Central  4285. 


[All  persons  residing  in  America  who  may  desire  to  purchase  publica¬ 
tions  issued  by  Charles  &  Edwin  Layton,  of  London,  should  order 
through  The  Spectator  Company.  As  sole  selling  agents  in  America  for 
that  well-known  firm,  all  orders  for  their  publications  are  filled  through 
this  company.] 
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THE  Tuberculosis  Congress  lately  in  session  in  Wash¬ 
ington  was  one  of  the  most  important  gatherings  of 
scientific  men  that  has  occurred  of  recent  years.  Prominent 
medical  men  from  every  civilized  country  were  in  attendance 
by  direction  of  the  rulers  of  such  countries,  and  the  known 
facts  regarding  the  “great  white  plague”  were  discussed 
from  every  standpoint.  This  is  the  sixth  session  of  the 
Tuberculosis  Congress,  and  it  is  undoubtedly  true  that  the 
work  done  by  its  members  during  the  past  few  years  has  done 
more  than  anything  else  to  arouse  the  masses  of  people  to  a 
realizing  sense  of  the  havoc  wrought  annually  by  this  dread 
disease.  In  nearly  every  country  measures,  more  or  less  ef¬ 
fective,  have  been  adopted  to  prevent  the  spread  of  tubercu¬ 
losis  and  to  educate  the  people  as  to  means  to  be  adopted  for 
its  prevention  and  cure.  In  this  connection  New  York  city 
leads  the  van  in  the  enforcement  of  measures  calculated  to 
prevent  the  spread  of  the  disease,  a  fact  which  was  graciously 
and  gratefully  acknowledged  by  Dr.  Koch,  the  eminent  Ger¬ 
man  bacteriologist,  whose  tribute  to  the  work  done  by  Dr. 
Biggs,  health  officer,  was  warmly  applauded.  In  a  paper  read 
by  him,  Professor  Irving  Fisher  of  Yale  University  declared 
that  5,000,000  people  now  living  in  the  United  States  are 
doomed  to  fill  consumptive  graves  unless  something  is  done 
to  prevent  it,  and  that  the  138,000  deaths  in  this  country  an¬ 
nually  from  tuberculosis  cost,  in  hard  cash,  over  $1,000,- 
000,000  a  year.  In  estimating  the  money  loss  to  the  country 
it  is  assumed  that  a  consumptive  patient  will  live  about  three 
years  during  which  period  his  earning  power  is  lost,  while 
his  expenses  are  multiplied.  Frederick  L.  Hoffman,  statisti¬ 
cian  of  the  Prudential  Insurance  Company,  treated  the  sub¬ 
ject  from  a  life  insurance  point  of  view,  presenting  statistics 
to  show  that  a  large  majority  of  cases  of  consumption  occurs 
among  wage  earners,  especially  among  those  engaged  in 
trades  where  accumulations  of  dust  are  ever  present.  He 
maintained  that  the  employment  of  intelligent  sanitary  regu¬ 
lations  would  reduce  the  death  rate  to  1.5  per  1000  or  less. 
He  said : 

Such  a  gain  would  represent  a  total  of  444,750  years  of  additional 


lifetime,  and  by  just  so  much  the  industrial  efficiency  of  the  American 
nation  would  be  increased.  If  we  place  the  economic  value  or  net 
result  of  a  year’s  lifetime  at  only  $200,  the  total  economic  gain  to  the 
nation  would  be  $3080  for  every  avoidable  death  of  a  wage-earner 
from  consumption,  representing  the  enormous  total  of  $88,950,400 
as  the  aggregate  annual  financial  value  in  the  probable  saving  in  years 
of  human  life. 

The  Tuberculosis  Congress  has  done  magnificent  work  in 
the  interests  of  humanity,  and  the  greatest  publicity  should  be 
erven  to  the  conclusions  and  recommendations  adopted  by  it. 

o 


THERE  seems  to  be  a  growing  necessity  for  managers  of 
insurance  companies  to  keep  tab  on  agents  and  solici¬ 
tors  in  order  to  protect  themselves  and  others  from  the  wiles 
of  impostors  and  frauds.  There  have  been  many  instances 
made  public  of  late  of  swindlers  posing  as  insurance  agents 
and  defrauding  the  public  and  not  unfrequently  too  credu¬ 
lous  managers  of  companies  have  been  among  their  victims. 
This  subject  was  brought  to  our  special  attention  by  the  re¬ 
ceipt,  a  day  or  two  ago,  of  a  telegram  from  the  manager  of 
a  company  in  a  distant  city,  asking  us  to  wire  him  the  record 
of  a  man  who  was  applying  for  a  position  of  trust  in  his 
company.  The  man  represented  that  he  had  held  an  im¬ 
portant  position  in  one  of  the  large  life  companies  of  the 
East  for  several  years,  and  that  his  record  was  above  re¬ 
proach.  We  were  able  at  once  to  wire  back  the  information 
that  the  man  had  never  been  connected  with  the  company 
named,  and  that  he  was  entirely  unknown  to  its  executives- 
The  company  making  the  inquiry  was  thus  saved  from  be¬ 
coming  a  victim  to  the  crookedness  of  an  impudent  impostor, 
who  scarcely  expected  that  his  references  would  be  con¬ 
sulted  at  such  a  distance.  For  the  protection  of  the  public,  as 
well  as  themselves,  insurance  companies  should  keep  a  record 
of  the  comings  and  goings  of  all  persons  in  their  employ,  and 
a  blacklist  of  the  untrustworthy  ones  maintained.  1  his  is 
done  to  some  extent  by  certain  companies  that  exchange  such 
information  upon  request,  but  the  system  is  not  of  general 
application.  There  are  too  many  bogus  agents  and  untrust¬ 
worthy  solicitors  in  the  field,  and  they  should  be  exposed 
whenever  encountered.  The  public  should  be  warned  against 
trusting  any  stranger  who  is  unable  to  produce  documentary 
evidence  that  he  is  an  authorized  employee  of  some  reputable 
company  or  agent.  The  cloak  of  msuiance  is  often  extended 
to  cover  the  fraudulent  representations  of  impostors  and 
swindlers. 


IN  view  of  the  criticism  received  by  the  New  Orleans  fire 
department  for  having  its  ranks  greatly  depleted  by  the 
attendance  of  many  of  its  members  at  a  picnic,  at  the  time 
when  a  serious  fire  occurred,  it  seems  strange  that  so  many 
fire  companies  of  Philadelphia  and  neighboring  towns  should 
feel  justified  in  forsaking  their  posts  in  order  to  participate 
in  the  founders’  week  parade.  It  is  hoped  that  such  action 
will  produce  no  bad  result ;  but  it  hardly  seems  to  be  a  “square 
deal”  for  the  insurance  companies  for  them  to  grant  a  town 
rates  based  upon  the  supposition  of  constant  protection,  and 
then  to  find  that  the  men  and  apparatus  have  gone  off  junket¬ 
ing  and  left  the  town  at  the  mercy  of  any  fire  which  might 
occur. 
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THERE  have  lately  been  several  explosions  in  this  country 
and  abroad  in  factories  or  warehouses  in  which  chlorate 
of  sodium,  chlorate  of  potassium,  etc.,  were  stored  and  han¬ 
dled.  Remembrances  of  the  Tarrant  explosion  in  this  city 
are  still  lingering  in  the  minds  of  underwriters,  and  it  may 
be  interesting  to  note  that  in  the  recent  explosions  some  of  the 
latter  were  attributed  to  the  presence  of  dust  or  organic 
matter,  with  probably  a  spark  due  to  a  striking  or  friction  of 
metal.  In  places  where  chlorates  are  stored,  all  combustible 
materials  should  be  eliminated  as  far  as  possible,  the  buildings 
should  be  of  fireproof  construction  and  separated  from  other 
structures,  and  absolute  cleanliness  should  prevail.  In  gen¬ 
eral,  all  chlorates  should  be  treated  as  carefully  as  is  gun¬ 
powder. 


A  JOURNAL  published  in  the  interests  of  photographers 
recently  referred  to  the  alleged  under-insurance  of  pho¬ 
tographers'  risks,  and  suggested  that  the  owners  of  studios 
should  carry  full  insurance  and  thus  not  only  be  fully  pro¬ 
tected  in  case  of  loss,  but  secure  the  minimum  rate.  The 
same  journal,  however,  further  along  in  the  article,  indicates 
at  least  one  good  reason  why  such  risks  are  often  unable  to 
get  full  insurance,  namely,  that  they  are  located  in  the  worst 
“shacks,”  because  they  can  secure  such  places  at  low  rents. 
Perhaps  if  photographers  would,  in  choosing  their  business 
locations,  endeavor  to  secure  quarters  in  thoroughly  well-built 
structures,  as  nearly  fireproof  as  possible,  they  might  be  able 
to  secure  a  reasonably  complete  line  of  insurance  and  at  a 
rate  which  would  not  be  prohibitive. 


FIRE  INSURANCE  TOPICS 


NEW  YORK  SURVEYS. 

1  he  Insurance  Brokers  Association  is  to  be  organized  by  the 
brokers  who  met  on  Tuesday  last,  with  such  others  as  care  to  join 
with  them  in  working'  for  the  restoration  of  the  fifteen  per  cent  com¬ 
mission.  Another  meeting  will  be  held  October  13. 

The  stockholders  of  the  Stuyvesant  have  approved  the  proposed 
increase  of  capital  stock  from  $200,000  to  $400,000. 

Manager  Carl  Schreiner  of  the  Munich  Reinsurance  arrived  last 
week  from  Europe. 

Fire  Commissioner  Hayes  and  Commissioner  O’Brien  of  the  water 
supply  have  written  to  Mayor  McClellan  to  the  effect  that  as  the 
fire  hazard  has  been  materially  reduced  in  the  districts  protected  by 
the  new  high-pressure  water  system,  influence  should  be  brought  to 
bear  upon  the  underwriters  to  reduce  the  insurance  rates  on  buildings 
therein. 

The  New  Hampshire  Fire  has  transferred  its  Brooklyn  office  from 
Delesderniers  &  Jones  to  that  of  the  Insurance  Company  of  North 
America,  the  management  of  which  is  in  the  hands  of  Mr.  Delesder¬ 
niers.  who  succeeded  the  late  John  S.  Oliver. 

Charles  A.  Glyn,  an  insurance  broker,  with  offices  at  27  William 
street,  died  recently  of  pneumonia  at  Colebrook,  N.  B. 

The  Republic  Underwriters,  which  writes  policies  guaranteed  by 
the  Austin  Fire  of  Dallas,  Tex.,  and  the  Commonwealth  Fire  of 
Dallas,  will  be  represented  for  New  York  and  New  Jersey  by  Whilden 
&  Hancock  of  New  York.  The  combined  assets  of  the  two  companies 
named  amounted  to  more  than  $940,000  on  January  1,  1907,  and  their 
aggregate  surplus  as  to  policyholders  exceeded  $608,000. 

I  he  brokers  talk  indifferently,  but  defiantly,  about  the  chances  of  a 
restoration  of  the  former  commission  of  fifteen  per  cent  on  risks 
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below  Fourteenth  street.  They  have  ascertained  that  the  single 
negative  vote  required  to  kill  the  proposition  at  the  next  meeting  of 
the  Exchange  is  likely  to  be  several  times  multiplied  on  the  viva 
voce  decision,  and  several  of  them  have  suggested  that  the  ayes  and 
nays  should  be  called,  in  order  to  make  a  record  of  the  friends  and 
foes  of  the  amendment.  What  seems  more  likely  to  happen  is  a 
dilatory  motion  to  postpone  action,  or  refer  to  a  select  committee,  or 
in  some  other  way  delay  the  final  test.  Either  plan  is  aimed  to  kill 
it  without  putting  members  on  record  in  the  negative,  to  be  pelted 
subsequently  by  brokers. 

Now  that  Mr.  Sohmer  is  not  to  go  to  the  State  Senate  this  year,  the 
committee  on  laws  and  legislation  will  have  to  find  some  other 
Senator  who  will  make  the  anti-compact  law  his  hobby  and  keep 
watch  on  it  day  and  night.  Mr.  Sohmer  while  Senator  was  a  zealous 
friend  of  the  companies,  and  he  is  now  a  zealous  branch  office 
manager. 

A  certain  broker  has  discovered  that  a  William  street  agency  is 
more  interested  in'keeping  the  commissions  in  the  congested  district 
at  ten  per  cent  than  to  vote  for  an  increase.  The  alleged  cause  of  the 
opposition  is  that  the  agency  is  compensated  by  a  flat  commission  to 
cover  everything,  and  any  increase  in  the  allowance  to  brokers  must 
come  out  of  the  agents’  pockets.  But  the  broker  is  an  innocent  chap, 
or  he  would  have  known  these  conditions  exist  in  several  of  the 
agencies  in  this  city. 

The  Suburban  Association  stands  by  its  guns  and,  in  spite  of  some 
important  withdrawals,  is  making  undoubted  headway.  Agents  in 
New  Rochelle  and  Long  Island  complain  that  the  Law  Union  and 
Crown  is  making  inroads  on  their  business  by  extra  commissions  and 
sometimes  by  cut  rates.  The  local  agents  and  brokers  are  more 
interested,  however,  in  the  extra  commissions  than  in  the  cut  rates. 
There  is  evidence  that  the  city  brokers  who  control  or  handle  subur¬ 
ban  business  have  nearly  all  capitulated,  while  the  non-conformists 
have  got  to  the  end  of  their  rope  for  want  of  business. 


CHICAGO  AND  THE  WEST. 

We  are  advised  that  neither  Johnson  &  Higgins  nor  any  of  their 
branch  offices  have  procured  a  policy  in  London  Lloyds  for  Fair¬ 
banks,  Morse  &  Co.,  such  as  was  mentioned  in  this  column  two  weeks 
ago.  It  is  understood,  however,  that  another  broker  has  procured 
such  a  policy  for  Fairbanks,  Morse  &  Co. 

The  Western  Union  has  heretofore  had  four  members  on  the  joint 
supervisory  committee  for  the  mountain  field.  These  four  members, 
however,  have  also  been  members  of  the  governing  committee.  As 
the  membership  on  the  governing  committee  changes  every  six 
months,  a  like  change  has  been  necessary  on  the  supervisory  com¬ 
mittee,  and  this  has  led  to  considerable  confusion.  An  effort  will  now 
be  made  to  have  the  Western  Lbiion  represented  on  the  supervisory 
committee  by  members  who  are  conversant  with  conditions  in  the 
mountain  field  and  whose  term  of  service  will  not  be  limited. 

E.  B.  Hatch,  for  some  time  past  assistant  secretary  of  the  governing 
committee  of  the  Western  Union,  has  been  given  the  title  of  acting 
secretary.  W.  W.  Dudley,  the  secretary,  has  for  over  a  year  been 
incapacitated  from  attending  to  duties  of  his  office  by  reason  of  ill¬ 
ness,  and  during  his  absence  Mr.  Hatch  has  faithfully  served  the 
committee.  The  new  title  is  bestowed  upon  him  in  recognition  of  his 
services. 

Chas.  P.  Tracy  has  become  Cook  county  special  agent  for  the  New 
Hampshire  Fire,  the  Capital  and  Granite  State. 

Arrangements  made  at  a  joint  meeting  of  the  Illinois  State  Board 
and  the  Illinois  Field  Club  are  expected  to  avert  the  threatened  rate 
war  at  Springfield. 

Haskell,  Miller  &  Co.  have  been  appointed  Chicago  agents  of  the 
Austin  Fire  of  Dallas,  Tex. 

R.  N.  Bennett,  Illinois  State  agent  of  the  New  York  Underwriters 
and  chairman  of  the  joint  field  committee,  has  undertaken  the  or¬ 
ganization  of  the  Illinois  Fire  Prevention  Association,  and  a  meeting 
of  the  field  men  was  held  in  the  rooms  of  the  Chicago  Board  of 
Underwriters  on  the  6th  inst.,  at  which  George  H.  Bell,  assistant 
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manager  of  the  North  British  and  Mercantile,  was  scheduled  to 
speak.  Mr.  Bell  was  interested  in  the  work  in  Ohio  while  traveling 
in  that  State.  A.  S.  Speed  of  the  American  Central,  who  was  the 
founder  of  the  Ohio  Board,  was  also  down  for  a  talk. 

E.  L.  Corlies  retired  from  the  local  agency  firm  of  Wiley,  Corlies  & 
Magill  on  October  1,  and  the  firm  name  was  changed  to  Wiley,  Magill 
&  Co.  E.  L.  Corlies  and  H.  A.  Cady  have  organized  a  local  agency 
under  the  name  of  Corlies  &  Co.,  and  will  represent  the  Home  of 
New  York  for  fire  business  and  the  Columbia  for  automobile  in¬ 
surance. 

General  Manager  S.  J.  Pipkin,  of  the  Atlas  of  London,  met  with  the 
executive  staff  of  the  company’s  Western  department  at  the  Union 
League  Club  on  the  evening  of  September  30.  After  all  had  partaken 
of  a  good  dinner,  Manager  Pipkin,  acting  as  host,  presented  retiring 
manager  Neuberger  with  a  silver  salver  as  a  token  of  the  company’s 
appreciation  of  his  faithful  services. 

High-grade  sprinklered  risks  in  Cook  county  will  hereafter  get 
lower  rates,  if  the  new  method  recently  formulated  by  Manager 
Glidden  becomes  effective.  The  special  committee  of  the  board 
recently  approved  the  plan,  and  the  executive  committee,  on  the  2d 
inst.,  passed  it  along  to  the  classification  committee. 

Brown,  Anderson  &  Young  have  been  appointed  Cook  county  agents 
for  the  Sovereign  Fire  of  Canada,  writing  a  strictly  independent  line. 
The  Sovereign  Fire  recently  deposited  $200000  in  Minnesota,  and 
steps  are  now  being  taken  to  increase  the  deposit  to  $500,000,  when  the 
company  will  be  entered  in  New  York  State. 

BOSTON  AND  VICINITY. 

The  general  New  England  agencies  of  the  North  River  and  the 
Nassau  Fire  Insurance  Companies  have  been  relinquished  by  H.  G. 
Fairchild  &  Co..  Boston,  and  the  agents  will  hereafter  report  direct  to 
the  home  office  of  the  companies.  The  agencies  of  the  companies  for 
“Greater  Boston”- will  be  retained  in  the  Fairfield  agency. 

Ralph  G.  Hinckley,  formerly  head  clerk  for  Ide  &  Sewall,  has 
been  appointed  special  agent  for  that  office. 

The  Boston  Fire  Adjustment  Company  has  been  incorporated,  with 
a  capital  of  $25,000,  for  the  purpose  of  adjusting  fire  losses  for  the 
assured.  The  incorporators  are  Harriet  Hanscom  and  Frank  E. 
Drew. 

The  Sun  of  New  Orleans  has  applied  for  admission  to  Massa¬ 
chusetts,  the  applications  of  the  California  and  the  Jakor  are  pending, 
and  the  Sovereign  of  Toronto  is  to  apply. 

A  quarterly  dividend  of  five  per  cent  has  just  been  paid  by  the 
Boston  Insurance  Company.  This  is  an  increase  in  the  annual  rate 
from  sixteen  to  twenty  per  cent. 

The  New  England  Insurance  Exchange  has  had  under  considera¬ 
tion  a  change  in  the  paper  mill  rating,  and  it  has  been  voted  to  adopt, 
in  place  of  the  old  seventy-five  per  cent  coinsurance  arrangement 
with  a  three-quarter  loss  clause,  a  flat  rate,  which,  with  thirty  per 
cent  off,  would  be  practically  equivalent  to  the  eighty  per  cent 
coinsurance  clause,  which  is  in  effect  on  all  other  manufacturing 
plants. 

A.  J.  Weed,  special  agent  of  the  Norwich  Union,  and  James 
Hutchinson,  special  agent  of  the  Equitable  Fire  and  Marine,  have 
been  elected  members  of  the  New  England  Insurance  Exchange. 

The  Boston  Sunday  Herald  of  September  27  contained  an  in¬ 
teresting  and  instructive  article  by  Gorham  Dana,  manager  of  the 
Underwriters  Bureau  of  New  England,  on  “Ways  and  Means  of 
Cutting  Down  the  Great  National  Ash  Heap.” 

The  tariff  committee  of  the  Boston  Board  of  Fire  Underwriters 
has  reported  that  the  clause  formerly  used  by  the  board  to  cover  in 
cases  in  which  damage  was  caused  by  explosion,  unattended  by  fire, 
can  now  be  used  under  the  law  enacted  by  the  last  legislature, 
authorizing  fire  companies  to  write  this  class  of  insurance.  Steam 
boiler  and  fly-wheel  insurance  are  excepted. 

The  substantial  recognition  of  the  fireproof  qualities  of  concrete 
is  offered  in  the  first  permanent  fireproof  construction  to  be  under¬ 


taken  in  the  burnt  district  of  Chelsea.  Ihe  work,  which  is  now 
under  way,  is  being  done  for  Samuel  Cabot,  Inc.,  manufacturers  of 
lampblack.  The  buildings  are  to  be  reinforced  concrete  with  metal 
sash,  wire-glass  windows  and  fireproof  doors  along  the  entire  front, 
making  an  indestructible  fireproof  barrier  to  the  rest  of  the  property. 


THE  MIDDLE  STATES. 


Peoples  National  Fire  Stock  Over- Subscribed. 

On  Thursday  last,  about  600  of  the  stockholders  of  the  new  Peoples 
National  Fire  Insurance  Company  of  Philadelphia  attended  the  first 
regular  meeting  of  shareholders;  and  after  it  had  been  announced  that 
$1,884,000  had  been  subscribed  towards  the  $2,000,000  of  capital  and  sur¬ 
plus,  additional  subscriptions  were  made  with  such  haste  and  enthusiasm 
that  within  a  few  minutes  the  total  subscriptions  amounted  to  nearly 
$2,200,000.  Such  a  record  is  probably  unprecedented  in  the  organization 
of  fire  insurance  companies,  and  Louis  S.  Amonson,  the  prime  mover  in 
and  president  of  the  company,  is  entitled  to  felicitation  upon  the  grand 
success  which  has  attended  his  efforts. 

Ex-Governor  E.  C.  Stokes  of  New  Jersey  presided  at  the  meeting,  and 
Mr.  Amonson  made  an  address  in  which  he  told  of  the  purpose  of  the 
organization  and  the  favorable  reception  it  had  met  with  on  the  part  of 
2100  business  and  professional  men.  Treasurer  Jas.  F.  Hallowell  read  a 
report  showing  $247,000  in  bank  and  about  $454,972  invested  in  excellent 
securities.  Then,  during  a  recess  for  the  voting  for  directors,  the  stock¬ 
holders  exercised  their  options  with  such  effect  that  there  were  over¬ 
subscriptions  sufficient  to  capitalize  another  company. 

Directors  were  elected  as  follows:  E.  C.  Stokes,  C.  J.  Adam3,  Louis 
S.  Amonson,  D.  M.  Barr,  director  Republic  Trust  Company;  Edward 
Bromley  of  Bromley  Manufacturing  Company;  Elmer  E.  Brown  of  E.  E. 
Brown  &  Co.;  Fred  T.  Chandler  of  Chandler  Bros.  &  Co.,  bankers; William 
J.  Cooper,  Camden,  N.  J.;  Colonel  James  B.  Coryell,  president  Cambria 
Coal  Mining  Company;  Harry  W.  Davis,  Wilmington,  Del.;  Thomas  Dev¬ 
lin,  president  Thomas  Devlin  Manufacturing  Company;  Samuel  S.  Fels, 
Isaac  Ferris,  Jr.,  Camden,  N.  J.;  Amos  H.  Hall,  manufacturer  of  cedar 
vats  and  tanks;  James  F.  Hallowell  of  B.  S.  Janney,  Jr.,  &  Co.,  wholesale 
grocers;  C.  J.  Hedwall,  Minneapolis;  T.  Comley  Hunter  of  Hunter  & 
Dickson  Co.,  director  Central  Trust  Company;  I.  E.  Jersey,  Brooklyn; 
N.  Y.;  Dr.  John  B.  Mayer,  operative  builder;  J.  A.  McKee,  second  vice- 
president  and  treasurer  Merchant  &  Evans  Co.;  J.  Hector  McNeal,  J.  P. 
Moyer,  wholesale  produce;  H.  K.  Mulford,  Thomas  K.  Ober,  Jr.,  general 
manager  Kitson  Hydro-Carbon  Heating  &  Lighting  Co.;  George  Oldham 
of  George  Oldham  &  Sons;  William  L.  Rice,  treasurer  T.  B.  Rice  &  Sons 
Co.;  Jacob  Singer,  George  A.  Smith,  wholesale  leather;  Howard  M.  Van 
Court,  president  Central  Trust  and  Savings  Company;  C.  S.  Walton, 
Englund  &  Walton  Leather  Co.;  George  B.  Wells,  manufacturer  and 

dealer  in  hats. 

The  officers  are  as  follows:  Louis  S.  Amonson,  president;  Howard  M. 
Van  Court,  vice-president;  J.  Hector  McNeal,  vice-president;  William  L. 
Rice,  secretary;  James  F.  Hallowell,  treasurer. 

Another  meeting  will  be  held  in  the  near  future.  It  was  announced 
that  stock  had  advanced  to  $55  a  share.  The  officers  intend  to  start 
business  in  the  near  future. 


Van  Houten  &  Sherwood  Co.,  Jersey  City,  N.  J. 

The  agency  now  conducted  by  the  Van  Houten  &  Sherwood  Co.  at  15 
Exchange  place,  Jersey  City,  N.  J.,  was  originally  established  by  Edwin 
Van  Houten  in  1870.  After  twenty  years  of  successful  business  Mr.  Van 
Houten  became  associated  with  Louis  Sherwood  and  the  business  was 
continued  under  the  firm  name  of  Van  Houten  &  Sherwood.  On  Janu¬ 
ary  1  1904  Mr  Van  Houten  retired  from  the  business  and  the  agency 
was  incorporated  under  the  name  of  Van  Houten  &  Sherwood  Co.,  with 
Louis  Sherwood  as  president.  Mr.  Sherwood  has  been  remarkably  suc¬ 
cessful  in  building  up  what  is  now  one  of  the  largest  general  agencies 
in  Jersey  City.  It  writes  fire,  casualty,  burglary,  fly-wheel,  automobile 
and  all  other  branches  of  insurance,  and  also  issues  surety  bonds,  ad¬ 
justs  fire  losses  and  negotiates  real  estate  mortgages.  The  company 
acts  as  general  agent  for  a  considerable  number  of  companies  for  Hud¬ 
son  county,  and  also  has  a  number  of  sub-agencies  throughout  the  State 
of  New  Jersey.  Mr.  Sherwood  has  established  four  different  depart¬ 
ments  in  his  office,  one  covering  liability  and  casualty  insurance,  one 
giving  especial  attention  to  fire  and  marine  insurance,  one  caring  par¬ 
ticularly  for  automobile  insurance,  and  another  having  in  charge  the 
issuance  of  surety  bonds  of  every  description.  The  work  of  the  office 
is  thoroughly  systematized  and  each  department  is  in  charge  of  an 

expert. 

Mr.  Sherwood  occupies  a  prominent  place  in  business  and  social 
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circles  in  Hudson  county.  He  is  chairman  of  the  committee  on  insurance 
and  real  estate  of  the  Board  of  Trade  of  Jersey  City,  a  director  and 
member  of  the  executive  committee  of  that  board,  and  director  of  the 
Lincoln  Trust  Company  and  several  other  corporations.  He  is  also 
secretary  of  the  Historical  Society  of  Hudson  county,  and  a  charter 
member  of  the  Signal  Corps  of  the  National  Guard  of  New  Jersey,  a 
member  of  the  Fire  Underwriters  Association  of  Hudson  county,  and 
chairman  of  the  committee  of  rates,  rules  and  practices  of  that  asso¬ 
ciation.  Mr.  Sherwood  recently  displayed  his  interest  in  the  public 
welfare  as  well  as  in  fire  underwriting  by  writing  a  comprehensive 
and  interesting  article  upon  “Fire's  Destructive  Waste”  for  The  Jersey 
City  Evening  Journal,  dealing  with  the  causes  and  prevention  of  fires 
and  containing  many  useful  suggestions  to  policyholders  and  others  in 
the  direction  of  fire  prevention. 


— The  Blue  Ridge  Fire  of  Blue  Ridge,  Ga.,  has  been  admitted  to  New  Jersey, 
and  has  appointed  Whilden  &  Hancock  of  New  York  as  general  agents  for  that 
State. 

— The  New  York  State  Insurance  Department  is  now  examining  the  Williams- 
burgh  City  Fire,  Caledonian-American  Fire,  New  York  Insurance  Association 
and  the  Garfield  Lloyds. 

— The  Commonwealth  Fire  and  the  Austin  Fire,  both  of  Dallas,  Tex.,  have 
entered  New  Jersey,  and  their  business  in  that  State  will  be  in  charge  of  Whilden 
&  Hancock  of  New  York. 

— P.  B.  M.  drainer,  of  the  Alexander  W.  Wister  &  Son  local  agency  of  Phila¬ 
delphia,  has  been  appointed  special  agent  of  the  Washington  Fire  for  New  York, 
Pennsylvania  and  New  Jersey. 


THE  WEST. 


Fire  Underwriters  Association  of  the  Northwest. 

The  annual  meeting  of  the  Fire  Underwriters  Association  of  the 
Northwest  commenced  yesterday  at  Chicago,  and  is  continuing  to-day. 
The  programme  was  presented  in  The  Spectator  of  last  week,  and 
one  of  its  chief  features  was  an  address  by  E.  G.  Richards,  United 
States  manager  of  the  North  British  and  Mercantile  Insurance  Com¬ 
pany,  and  president  of  the  Commonwealth  Insurance  Company  of  New 
York.  In  the  course  of  his  address,  which  was  preceded  by  a  pleasing 
introduction,  Mr.  Richards  said: 

A  TOPICAL  ESSAY. 

“Science  is  knowledge,  but  knowledge  arranged  in  an  orderly  and  systematic 
manner,  hence  the  common  expression  of  reducing  a  subject  to  a  science. ” 

Fire  underwriting  is  without  such  scientific  foundation,  and,  being  a  business 
which  is  chiefly  based  upon  experience  and  judgment  rather  than  knowledge,  it 
can  never  become  nor  be  reduced  to  a  science. 

It  is  from  the  well  of  experience  that  we  acquire  judgment.  We  know  for  a 
given  period  and  in  a  stated  class  of  hazard  the  exact  amount  of  loss  sustained 
and  number  of  fires  causing  that  loss,  against  which  our  records  show  that  a 
certain  number  of  risks  have  been  insured  in  the  aggregate  for  a  certain  sum, 
for  which  an  aggregate  amount  of  premium  has  been  received;  from  this  record 
we  learn  whether  the  class  as  a  whole  has  been  profitable  or  unprofitable  and  its 
average  cost  per  risk,  but  from  it  we  cannot  obtain  the  cost  of  insuring  a  speci¬ 
fied  or  a  single  risk. 

Rates  of  premium  for  future  risks  are  approximated  from  past  experience.  Ex¬ 
actness  in  the  premium  rate  is  impossible,  for  the  nearest  approach  to  specific 
knowledge  which  is  within  our  reach  is  that  which  experience  gives  of  the  cost 
in  the  past  of  an  average  risk,  an  inseparable  one,  in  the  sea  of  many  thousands 
of  its  class. 

Beyond  this  we  cannot  go,  for  we  are  without  information  or  the  slightest 
means  of  ascertaining  the  cost  of  insuring  a  standard  risk,  or  the  defects  in  a 
risk  which  disqualify  it  for  a  standard  grading,  which  defects  are  duly  itemized 
and  charged  for  in  our  various  schedules.  The  charges  which  are  made  therefor 
are  purely  hypothetical  for  the  reasons  stated. 

The  conclusion,  therefore,  is  apparently  inevitable  that  fire  insurance  can  never 
be  reduced  to  a  science,  but  must  ever  be  conducted  upon  lines  of  approxima¬ 
tion.  It  would  seem  impossible,  however,  for  one  to  have  spent  many  years  in 
its  pursuit  and  not  have  reached  the  conclusion  that  the  occurrence  of  fires, 
however  caused  is  governed  by  some  law  which  largely  controls,  if  not  de¬ 
termines,  their  frequency. 

However  mysterious  or  uncertain  that  law  may  be,  every  underwriter  recog¬ 
nizes  it  as 

The  Law  of  Average 

and  is  influenced  by  it  in  the  conduct  of  his  business.  The  individual  fire  seems 
an  incident  unrelated  to  any  other  fire.  Even  many  such,  when  grouped  to¬ 
gether,  may  still  seem  an  incongruous  collection  having  no  special  significance. 
But  the  greater  the  number  and  the  larger  the  territory  embraced  the  clearer  be¬ 
comes  the  evidence  that  some  law  of  average  operates  to  produce  similar  results  in 
successive  years. 

The  lover  of  statistics  will  readily  find  corroboratory  evidence  of  this  opinion 
by  comparing  ratios  of  fire  loss  to  amounts  insured  in  the  United  States  over  a 
series  of  years.  For  instance,  for  the  last  ten  years  (according  to  “Insurance  by 
States”)  the  ratio  of  losses  paid  (amounting  to  over  one  billion  dollars)  to 
amounts  insured  was  two-thirds  of  1  per  cent. 

This  period  is  not  a  favorable  one  to  choose  for  illustration,  as  it  includes  con¬ 
flagration  losses  which  in  their  aggregate  amount  surpassed  all  previous  confla¬ 
gration  records  for  a  like  period  in  the  history  of  the  world,  yet  with  these  ex¬ 
ceptional  conditions  the  highest  ratio  of  loss  in  any  one  of  those  years  was  l2/$ 
per  cent  in  1906  (the  year  of  the  San  Francisco  disaster),  the  lowest  was  per 
cent  in  1907,  and,  if  the  Baltimore  and  San  Francisco  losses  be  omitted,  the  pen¬ 
dulum  of  extremes  swung  only  from  .63  of  1  per  cent  in  1899  to  .50  in  1907,  during 
that  ten-year  period. 

What  mysterious  cause  operated  to  produce  these  remarkably  similar  results? 

Certainly  not  mere  chance,  else  the  variations  might  well  have  been  of  the 
wildest  kind. 

Similar  evidences  of  average  are  to  be  found  in  the  well-kept  classification 


books  of  a  single  company  having  a  medium  or  large  volume  of  business.  A 
single  class  for  one  year  may  show  a  large  profit,  while  for  the  following  year 
it  may  show  a  heavy  loss,  and  it  will  be  found  that  the  results  of  any  particular 
group  are  never  dependable  year  after  year,  for  while  the  premiums  based  upon 
the  experience  of  previous  years  may  be  fairly  well  approximated,  the  losses  to 
occur  are  an  unknown  and  undeterminable  factor,  making  any  adjustment  of 
rates  to  produce  a  given  percentage  of  profit  (as  is  sometimes  advocated)  as  im¬ 
possible,  as  absurd. 

Yet  when  the  many  classes  into  which  the  business  of  that  company  has  been 
divided  are  grouped  together— widely  varying  as  the  record  of  profit  and  loss 
will  be,  class  by  class— the  business  of  that  company  in  its  entirety  will  (if  con¬ 
flagration  losses  be  eliminated)  show  clear  evidence  of  the  law  of  average  by  the 
comparatively  small  variations  between  successive  years,  which  evidence  is  yet 
more  positive  as  the  process  of  aggregation  is  continued. 

Accepting  as  a  fact  the  conclusion  that  experience  is  directly  affected  or  con¬ 
trolled  by  this  law  of  average,  it  would  seem  clear  that  the  conditions  under 
which  we  insure  must  be  such  as  are  in  harmony  and  full  compliance  with  its 
teachings,  if  we  expect  to  bring  our  business  to  a  plane  at  all  resembling  a 
science. 

We  can  never  secure  that  harmony  or  compliance  with  the  law  of  average 
unless  each  insurance  contract  gives  the  assured  protection  under  the  same 
fundamental  conditions  as  given  by  every  other  contract. 

Rates  of  premium  must  necessarily  vary  according  to  the  measure  of  the 
hazard,  but  the  proportion  of  value  upon  which  premiums  are  required  to  be 
paid  must  be  the  same  for  one  insurer  as  another,  or  at  least  in  any  event  the 
loss  which  the  policyholder  may  sustain  must  not  be  collectible  for  any  greater 
proportion  thereof  than  the  proportion  of  value  which  he  has  insured  and  paid 
premium  for,  bears  to  the  whole  value,  otherwise  the  lightly  insured  gains  an 
unjust  advantage  in  the  majority  of  losses  over  the  party  insuring  for  full  or 
nearly  full  value,  because  the  loss  rate  thus  increased  correspondingly  affects  and 
tends  to  increase  the  premium  rate. 

This  brings  us  to  a  requirement  which  in  my  judgment  should  be  made  obliga¬ 
tory  upon  the  insurer,  as  a  condition  in  every  policy  contract  without  exception, 
fortified  by  statutory  enactment,  viz.,  that  obligation  or  condition  which,  un¬ 
fortunately,  fire  underwriters  have  named 

“Coinsurance.” 

Your  attention  is  particularly  directed  to  the  effect  of  the  absence  of  this  obli¬ 
gation  from  the  insurance  contract,  which  prevents  a  close  approximation  to 
equitable  rates. 

The  basic  principle  of  fire  insurance  being  average,  if  every  policy  issued  con¬ 
tained  a  condition  that  the  assured  should  recover  in  case  of  loss  no  greater  pro¬ 
portion  than  the  amount  insured  bore  to  some  uniform  proportion  of  the  value 
of  the  property  insured,  then  all  losses  that  occurred  under  such  policies  would  be 
paid  on  that  basis,  and  the  ratio  then  shown  of  losses  to  amounts  written  or  pre¬ 
miums  received  in  a  particular  class  would  be  a  reliable  basis  from  which  an 
average  rate  could  be  justly  and  correctly  predicated,  and  no  one  assured  would 
secure  any  greater  measure  of  protection  for  each  dollar  of  value  insured  than  any 
other.  But,  of  the  manifold  premiums  in  a  particular  class  for  a  specified  time, 
if,  as  is  now  the  case,  some  are  on  a  basis  of  100  per  cent  insurance  to  value, 
others  on  80  per  cent,  and  many  others  but  very  lightly  insured,  and  the  ma¬ 
jority,  or  perhaps  all  without  the  condition  above  referred  to,  it  is  plain  that  the 
losses  sustained  in  such  class  would  be  in  larger  proportion  to  the  premiums  as 
well  as  to  the  amounts  insured,  and  thus  the  cost  of  insurance  necessarily  increased 
to  those  who  carry  full  or  substantially  full  insurance  to  value,  with  the  opposite 
result  for  those  who  insure  but  a  part  of  their  values  yet  secure  protection  upon 
their  full  values  up  to  the  amount  of  their  insurance. 

There  is  no  better  way  to  illustrate  this  than  by  the  system  of  governmental 
taxation,  for  the  principle  is  the  same  in  either  case.  *  *  * 

If  fire  insurance  should  ever  be  conducted  by  a  State  or  by  the  national  gov¬ 
ernment  there  is  little  doubt,  but  that  losses  and  expenses  would  be  assessed 
against  the  insuring  taxpayer  in  precisely  the  same  manner  as  all  other  taxes  are 
levied,  viz.,  upon  the  full  assessed  values  of  property  so  protected. 

It  is  reported  that  the  United  States  Steel  Corporation  strongly  objected  to  the 
use  of  coinsurance  conditions  in  its  fire  policies,  but  when  fire  insurance  was 
abandoned  and  the  corporation  carried  its  own  risks,  creating  a  department  for 
the  purpose,  each  separate  plant  was  required  to  pay  into  a  common  fund 
annually  a  premium  based  upon  the  full  value  of  the  property;  thus,  that  cor¬ 
poration  recognized  the  principle  of  coinsurance  as  fundamentally  necessary  for 
equalizing  the  cost  of  insurance  between  its  many  properties.  But  our  stock  fire 
insurance  companies  are  not  in  an  equally  strong  and  independent  position. 

First:  The  sentiment  for  universal  coinsurance  is  not  general,  and  even  if  it 
were  the  companies  would  not  unite  in  the  enforcement  of  such  a  condition;  and 
Second:  The  laws  of  several  States  (largely,  too,  in  the  territory  of  this  asso¬ 
ciation)  prohibit  the  use  of  coinsurance  in  the  insurance  contract. 

It  is  a  singular  fact  that  while  these  States  (which  prohibit  coinsurance)  are 
required  by  law  to  collect  their  taxes  upon  a  uniform  basis  of  assessed  valuation 
of  all  taxable  property  (including  taxes  on  the  full  amount  of  fire  premiums  col¬ 
lected  by  our  companies),  they  refuse  that  right  to  fire  insurance  companies, 
whose  business  is.  of  a  quasi-public  nature  and  to  whom  the  ad  valorem  principle 
is  quite  as  essential  in  the  levying  of  their  premium  tax  to  meet  the  enormous 
fire  waste  of  the  country,  as  to  the  States. 

It  appears  to  me  that  there  can  be  but  one  equitable  method  for  equalizing 
the  tax  burden  of  fire  insurance,  and  that  is  the  plan  which  would  require  every 
insurer  to  insure  his  property  to  a  fixed  and  uniform  proportion  of  value,  and 
failing  to  do  so  to  allow  him  to  collect  in  case  of  loss  no  greater  nroportion  of 
same  titan  his  insurance  bore  to  the  agreed  or  legalized  proportion  of  value  of  his 
property  damaged. 

Its  effect  would  be  twofold. 

First:  By  its  use  the  average  rate  would  be  reduced,  because  it  would  be  an 
inducement  to  the  insurer  to  insure  his  property  to  the  proportion  of  value  re¬ 
quired  for  full  indemnity,  and  in  this  manner  larger  sums  would  be  paid  for  in¬ 
surance,  and  thus  the  average  loss  rate  of  the  companies  would  be  reduced. 

Second:  The  average  rate  would  be  further  reduced  by  the  use  of  the  clause, 
for  the  liability  for  loss  of  each  company  would  in  many  cases  be  less,  because  it 
would  then  be  liable  for  no  greater  proportion  of  a  loss  than  the  proportion  of 
value  insured,  the  assured  receiving  full  protection  to  the  extent  for  which  he 
had  paid  premium,  but  no  more. 

This  clause  is  practically  a  universal  requirement  in  New  York  city,  where 
about  one-tenth  of  the  entire  premiums  of  the  country  are  collected.  Only  house¬ 
hold  furniture  of  less  than  $2500  value  is  now  exempted  from  this  requirement. 

As  an  example  of  the  effect  of  the  absence  of  the  clause,  I  would  remark: 

Tn  Ohio  for  the  years  1900  and  1901  the  losses  in  which  my  own  company  was 
interested  were  $201,203  greater  for  itself  and  the  other  companies  interested  in 
those  losses  (for  which  they  received  no  premium)  than  would  have  been  if  an 
80  per  cent  coinsurance  clause  had  been  used  in  the  policies  thus  involved. 

I  am  confident  that,  rates  of  insurance  are  much  higher  because  of  the  effect 
produced  upon  premiums  and  losses  in  the  manner  described,  through  the 
absence  of  the  coinsurance  principle,  and  I  would  not  regard  an  estimate  of  25  to 
30  per  cent  as  unreasonably  high  for  such  excess  ratio  of  cost. 

I  will  add  a  few  brief  “positive  opinions”  for  your  consideration,  trusting  they 
mav  at  least  be  found  worthy  of  your  thought  and  discussion. 

First:  As  stated  earlier  in  this  address,  the  use  of  the  word  “coinsurer”  or  its 
co-ordinates,  “coinsure”  or  “coinsurance,”  when  applied  to  or  used  in  connection 
with  the  assured  is  unfortunate,  to  say  the  least,  and  their  use  should  be 
tabooed  by  every  underwriter,  and  for  the  following  reasons: 


October  8,  1908] 


THE  SPECTATOR 


Fire  Insurance 


Worcester  defines  “to  insure”  as  “to  make  sure  or  secure,  or  to  secure 
against  possible  loss  under  stipulated  conditions.”  ,  .  ,  , 

A  “coinsurer”  is  “one  who  insures  with  another  underwriter,  ^but  the  assured 
is  neither  an  “insurer”  nor  a  “coinsurer,”  nor  an  “underwriter,  simply  because 
with  a  coinsurance  clause  upon  his  policy  he  prefers  to  carry  less  insurance  than 
the  clause  calls  for,  and  in  case  of  loss  suffers  from  his  short-sighted  economy. 

He  is  only  gambling  upon  the  chances  of  loss,  and  is  in_no  sense  making  him¬ 
self  “sure  or  secure”  by  so  doing  1  In  reality  the  insuring  propertyowner  can 

never  be  a  coinsurer.  ,  ,  ^  _ . 

The  use  of  these  words  in  the  manner  referred  to  has  caused  a  vast  amount  ot 
misunderstanding  with  our  assured,  and  with  not  a  few  insurance  men,  while  L 
believe  it  has  been  an  indirect  cause  of  much  hostile  legislation.  „ 

I  ask  your  consideration  in  favor  of  changing  the  name  of  the  so-called  co- 
insurance”  clause  to  “loss-liability"  clause  or  “assessed-value  clause,  though  my 
own  preference  is  for  the  first  of  these  two.  The  form  of  the  clause  should 
always  follow  substantially  that  of  the  clause  (a  legal  requirement  in  the  State  ot 
New  York,  if  used  at  all)  which  provides  that  the  liability  of  the  company  tor 
loss  shall  be  such  proportion  thereof  as  the  amount  insured  under  its  policy 
bears  to  the  value  or  a  stated  percentage  of  value,  etc.,  etc. 

Second:  I  commend  the  plan  of  making  a  flat  charge  of  oO  cents  (not  per 
cent)  in  every  rating  schedule  for  the  absence  of  coinsurance  m  the  policy,  treat¬ 
ing  such  as  a  defect  and  subject  to  no  reduction  whatever  except  for  guarantee 
of  clause  in  contract.  Then,  in  case  of  acceptance  of  the  clause  by  the  assured 
(if  the  State  laws  permit  its  use),  a  reduction  would  be  made  in  a  1  per  cent 
rate  of  50  per  cent,  and  upon  a  high  rate,  say,  of  5  per  cent,  the  reduction  wou  d 
amount  to  but  10  per  cent,  thus  automatically  grading  the  reduction  therefor  in 

nroportion  to  its  real  value.  _ 

Third:  I  have  never  known  the  use  of  a  coinsurance  clause  for  any  percentage 
of  value  to  create  a  moral  hazard,  nor  am  I  able  to  believe  it  will.  Whenever  an 
insured  desires  to  realize  in  a  criminal  way  upon  his  insurance  policies  he  has 
little  trouble  in  obtaining  all  the  insurance  wanted,  unless  generally  known  to  be 

a  doubtful  or  suspicious  party.  .  .  ,  , _  , 

Fourth:  I  do  not  favor  graded  or  conditional  coinsurance.  Most  important  of 
all,  the  clause,  if  possible,  should  be  made  obligatory  by  law,  and  for  a  uniform 
proportion  of  the  cash  value.  *  *  * 

Fire  Waste  in  the  United  States. 

One  of  the  serious  questions  which  confronts  the  people  of  this  country  is  the 
problem  of  its  enormous  fire  waste,  which  far  outstrips  every  other  country  in  its 

r3The°artrof 'prevention  of  fire  has  apparently  advanced  much  less  in  this  coun¬ 
try  than  the  methods  of  discovery  and  extinguishment,  but  when  here  as  in  many 
Darts  of  Europe,  the  propertyowner  is  made  severely  responsible  for  any  fires 
which  occur  on  his  own  premises,  one  vital,  perhaps  pre-eminent  cause  of  our 
immense  fire  waste,  which  amounts  to  nearly  two  hundred  and  fifty  muhon 
dollars  annually,  will  be  reached,  because  moral  hazard  and  carelessness  will  b 
practically  eliminated  and  a  greater  incentive  then  exist  than  now  for  better  a 

S3This  work  Cannot  be  accomplished  by  the  insurance  companies. 

The  strongarm  of  law  is‘ the  only  effective  force  which  can  be  employed 

SUSurelywe  hav^much  to  learn  from  other  countries  in  this  matter,  and  no  better 
work  could  be  undertaken  in  our  national  interest  than  for  a  competent  com- 
mUtee  representing  the  East,  Pacific,  West  and  South  to  visit  some  of  the 
countries  where  the  fire  hazard  is  so  effectively  controlled  and  obtain  for  our 
American  cities  and  towns  the  secret  of  their  success.  We  have  many  oigamza- 
tions  that  are  doing  splendid  work  in  this  direction,  but  all  are  working  for  im¬ 
provement  in  the  physical  hazard,  nothing  having  been  undertaken  of  a  combined 
nature  to  control  the  personal  or  moral  hazard. 

A  Possible  Remedy. 

I  believe  the  experiment  would  be  well  worth  trying  of  attempting  to  control 
kv  law  this  more  than  serious  phase  of  the  subject.  1  •  i 

Personally  I  favor  and  consider  practicable  the  enactment  of  a  law .  which 

whether ’Ten ants  fa  the  faSe' Utfin’g  STSpofad  b,  his 

floe  that  larger  protection  from  insurance  was  essential,  exemption  m  all  oi  part 

would  reach  the  primary  causes  of  the  larger  part  of  our  annual  fire 

loss.  *  *  * 

Taxation,  State  and  City. 

Another  matter  which  we  may  profitably  consider  upon  this  occasion  is  the 
subject  of  taxation,  the  burden  of  which  is  yearly  becoming  moie  oppressive 
upon  the  companies,  and  through  them  the  insuring  propertyowner  to- who  m  the 
burden  is  necessarily  transferred.  The  system  generally  enforced  is  not  that  ot  a 
tax  upon  the  profits  if  any,  derived  from  the  business;  neither  is  it  simply  a 

fnr  frp  losses  This  sum  represented  property  destroyed,  the  hie  waste 
of  th"  country  to  meet  which  millions  of  policyholders  paid  premiums ;  to  the 
companies  to  be  distributed  among  the  thousands  whose  property  had  been 

bUTrMs' inconceivable  why  such  funds  should  be  taxed  yet  the  various  States  in 
the  Union  colleo?ed  in  taxes,  licenses  and  fees,  from  2%  to  3  per  cent  upon  the 
losses  so  paid,  thus  increasing  needlessly  the  burden  of  the  fire  waste  upon  tl  e 

C°Fimthermore  the  same  percentum  of  tax  was  collected  upon  the  expenses  of 
conducting  the  fire  insurance  business,  which  thus  became  in  part  a  tax  upon 

taTnS'brief  these  taxes  were  collected  upon  premium  receipts,  and  as  but  2  per 
rent  of  the  entire  premiums  of  eighteen  hundred  million  dollars  collected  during 

the  period  named  remained  in  The  hands  of  the  companies  after  paying  fire 
the  period  •  •  j  otiler  expenses,  the  taxes  thus  collected  became  a 

mxu^n^he “tyowneftnd'an  increase  by  just  that  sum  in  the  fire-waste 

burden  of  the  country.  conscious  my  presentation  of  the  matters 

Jn  been  neither  new  nor  novel,  but  they  are  such  in  themselves  as 

referred  to  has  nfi  deserve  our  best  efforts  toward  improvement, 

‘simp^;  asmre°preseaS°es  o?  the^mpanies  which  we  serve,  but  as  citizens 
and  patriots  of  a  Lo°s'tate  lines  for  wherever  our  insurers  are  located 

Fire  insurance  knows  no  State  lmes  the  interests  of  all. 

‘^Tlfe ‘companies'represente^at  this  meeting  have  stood  the  test  of  time  and  of 

CO\\qthrthensame  alacrity  and  good  faith  with  which  their  obligations  in  Balti- 
m  oTe^'an  d 6  San™  F  ran  cisco  were  met,  so  are  they  prepared,  if  similar  adversity 


should  visit  any  of  the  great  cities  in  this  Northwestern  territory  or  elsewhere,  to 
make  good  their  obligations.  ,  .  ,  .  ,1  (  .. 

Such  protection  to  its  business  interests  and  its  homes  is  worthy  of  the  be 
that  the  State  can  do  for  the  companies  which  are  thus  guaranteeing  their 

PrisSPitrnot  possible  to  bring  these  matters  which  we  have  here  discussed  to  the 
attention  of  your  citizens  and  legislators,  that  laws  may  be  repealed,  enacted,  01 
so  modified  that  the  right  of  contract  as  between  the  companies  and  insurers  may 
not  be  unwisely  infringed  upon,  that  equality  between  policyholders  may  be 
secured,  relief  be  given  from  unjustifiable  taxation  and  the  experiment  be  tried 
of  bringing  under  control,  if  possible,  the  spirit  of  fire  waste  which  now  walks 
unrestrained  up  and  down  and  across  this  country,  depleting  its  resources  and 
leaving  a  burden,  great,  but  needlessly  so,  upon  the  shoulders  of  every  insurer. 

Surely  the  States  should  do  their  part  in  these  matters,  a  part  which  the  com¬ 
panies  are  helpless  to  perform! 


— The  Federal  Union  Fire  of  Chicago  has  entered  Ohio. 

— The  Girard  Fire  and  Marine  has  been  admitted  to  Arkansas. 

— Conditions  are  demoralized  at  Cape  Girardeau,  Mo.,  and  a  rate  war  is  in 
progress. 

—John  V.  Thomas,  assistant  resident  secretary  of  the  Liverpool  and  London 
and  Globe  at  Chicago,  died  on  Monday  night  last  at  his  home  in  Dixon. 

— M.  W.  Fugit  &  Co.  of  Chicago,  Ill.,  have  been  appointed  surplus-line  agents 
of  the  Walla  Walla  Fire  in  the  Central  States  in  territory  not  covered  by  the 
company’s  local  agents. 

-At.  a  recent  special  meeting  the  Kansas  City  Fire  Underwriters  Association 
suspended  the  rules  and  admitted  all  the  agents  recently  dropped  from  member¬ 
ship  for  violation  of  the  sole-agency  and  other  rules. 

—A.  M.  Weir  has  been  appointed  special  agent  for  the  Detroit  general  agency 
of  Bierce  &  Sage  for  Illinois  and  Missouri.  P.  F.  Haskell  covers  Kentucky, 
Southern  Ohio  and  Indiana,  and  J.  T.  Kirkwood  retains  Northern  Ohio  and 
Indiana. 

_ President  Lenehan  has  appointed  the  following  gentlemen  chairmen  of  the 

various  standing  committees  of  the  Western  Union  for  the  ensuing  year: 
Arbitration,  William  S.  Warren;  bulletin,  W.  J.  Littleton;  conference,  Thomas 
E  Gallagher;  fire  protection  engineering,  H.  C.  Eddy;  governing,  F.  C.  Buswe  ; 
grievance,  C.  H.  Barry;  large  cities,  P.  D.  McGregor;  membership,  Witkowsky 
&  Afield;  patrol,  G.  H.  Lermit;  publicity  and  education,  J.  F.  Downing;  tornado, 
W.  H.  Sage. 

—Judge  Elliott  of  the  Jefferson  Chancery  Court"  in  Pine  Bluff,  Ark.,  issued  an 
order  recently  making  permanent  the  temporary  injunction  granted  by  County 
Judge  Gould  restraining  E.  B.  Bloom,  for  himself,  for  the  general  agency  of 
Banks,  Bloom  &  Co.  of  Fordyce,  Ark.,  for  the  local  agency  of  Bloom-Hanf- 
Bloom  of  Pine  Bluff,  Ark.,  and  for  others,  from  doing  any  insurance  business 
within  the  limits  of  Jefferson  county,  Arkansas,  for  the  period  of  five  years  from 
November  1,  1905.  life  insurance  excepted. 


THE  SOUTH. 


—The  Union  of  Philadelphia  has  been  admitted  to  Alabama. 

-Ralph  Lucas,  son  of  J.  C.  Lucas,  Tennessee  special  agent  of  the  Phenix  of 
Brooklyn,  died  recently  at  Nashville  from  injuries  received  in  the  baseball  field. 

-Practically  all  property  lying  in  the  territory  bounded  by  the  river  Julia  and 
Saratoga  streets,  as  well  as  in  the  section  between  the  river,  Dauphme,  Canal 
and  Hospital  streets,  in  New  Orleans,  is  being  charged  higher  rates. 


MISCELLANEOUS  FIRE  NEWS. 

-Charles  A.  Howland,  president  of  the  Quincy  Mutual  Fire  of  Quincy,  Mass., 
died  last  week  at  his  home,  after  a  brief  illness,  aged  seventy-nine  years. 

-Judgment  of  $17,538.68  has  been  given  the  M.  S.  Dollar  Steamship  Company  of 
I  ivernool  by  a  jury  in  the  United  States  Circuit  Court  at  San  Francesco.  The 
steamer  “M  S.  Dollar,”  owned  by  the  M.  S.  Dollar  Company  of  San  Francisco, 
was  abandoned  in  1905,  when  -the  vessel  was  seized  by  the  Japanese  m  the  Bering 

Sea 

a  „  articles  appearing  in  the  October  Century  are:  “  ’Mid  Pleasures 
an7p“s”  n  Bmxelona,  Ellen  Maury  Slayden;  The  White  House  Collection 
of  Pres  dential  Ware,  Abby  G.  Baker;  The  Red  City,  S.  Weir  Mitchell  Andrew 
T  1,  Inn  in  the  White  House-II.,  William  II.  Crook  and  Margarita  S.  Gerry 
The  s7,l  of  Egypt  as  Revealed  in  its  Monuments-VL,  Phihe  (Conclusion) , 
Robert  Hichens*  The  Reminiscences  of  Lady  Randolph  Churcn  -  i  is. 
George  Cornwallis-West;  The  Writ  of  Injunction  as  a  Party  Issue  ^“^Tor 
of  the  Republican  and  Democratic  Platforms  in  their  Treatment  of 
Ouestion)  Seth  Low;  The  Unpledged  Man  (A  Story),  Elliott  Flower;  Robert 
Fulton  in ’France  (With  Fulton’s  Unpublished  Account  of  the  First  Paris  1  ano 
rams' and  th^First  Submarine  Torpedo  Boat),  Alice  Crary  Sutcliffe;  Experiences 
of  a  -Naval  Attach^,  Commodore  W.  H.  Beehler,  U.  N. 


-The  Paige-Hedden  Company  has  been  incorporated  at  Columbus  °hi°  with 

capital  of  $10,000,  by  D.  K.  Paige,  H.  F.  Hedden,  C.  H.  \\  ells,  A.  T.  aige 
nfi3  Cecil  Armstrong.  ”  This  company  will  take  over  the  general  insurance  agency 
f  D  K  Paige  &  Co.  Mr.  Paige  has  represented  for  the  past  ten  years  tie 
r  iaurl  Casualty  Company  of  Baltimore.  H.  F.  Hedden  of  New  York  city  has 
Drl  number  of  years  been  connected  with  Chubb  &  Son,  the  well-known  ire 
nd  marine  underwriters.  The  offices  of  the  new  company  are  in  the  Everett 

milding. 
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IN  AND  ABOUT  NEW  YORK. 

James  Perry,  manager  of  the  James  Perry  agency  of  the  Prudential 
in  New  York,  has  appointed  Abner  E.  Brown  manager  of  agents. 
Mr.  Brown’s  first  insurance  connection  was  with  the  Phoenix  Mutual 
Life,  which  he  represented  for  three  years.  He  then  assumed  the 
Brooklyn,  N.  Y.,  management  of  the  Mutual  Benefit  Life,  continuing 
in  this  latter  connection  from  1905  until  a  short  time  ago.  He  is  an 
insurance  man  of  recognized  ability,  and  is  justly  popular  in  insurance 
circles  in  New  York. 

On  October  12  the  managers  of  the  Home  Life  of  New  York  will 
hold  a  meeting  at  the  Hotel  Imperial  for  the  purpose  of  organizing 
an  association  for  mutual  advancement  among  the  company’s  field 
men. 

The  control  of  the  stock  of  the  Provident  Savings  Life  Assurance 
Society  passed  last  week  to  Nash  Rockwood,  county  judge  of  Sara¬ 
toga,  and  James  L.  Scott,  vice-president  of  the  Adirondack  Trust 
Company  of  Saratoga.  The  information  was  conveyed  by  a  telegram 
from  President  Arthur  G.  Langham  to  the  New  York  Insurance 
Department.  It  is  understood  that  the  shares  transferred  were  the 
holdings  of  Floyd  Day,  the  Kentucky  capitalist  who  aided  Mr.  Lang¬ 
ham  in  securing  the  control  a  few  weeks  ago.  William  B.  Ellison  has 
resigned  as  vice-president  and  George  C.  Clarke  as  a  director.  Mr. 
Langham  will  remain  as  president,  and  with  the  assistance  of  Secre¬ 
tary  Douglass  W.  Mabee  hopes  speedily  to  place  the  society  in  position 
to  resume  the  writing  of  new  business. 

Emory  McClintock,  vice-president  of  the  Mutual  Life,  has  sold  his 
300-acre  estate  at  Morristown,  N.  J.,  and  has  made  his  home  in  New 
York  city. 


CHICAGO  AND  THE  WEST. 

Thomas  L.  Lynas,  general  agent  of  the  TItna  Life,  has  just  re¬ 
turned  in  vigorous  health  from  Colorado  Springs,  where  he  spent 
his  vacation,  and  reports  conditions  favorable  for  a  good  fall  business. 

The  National  Life  of  Des  Moines,  la.,  has  appointed  A.  L.  Stults 
as  Chicago  manager  and  agency  director  for  Illinois  and  Wisconsin. 

Vice-President  Appel  of  the  New  England  Mutual  Life  and  Con¬ 
gressman  Denby  of  Michigan  will  speak  at  the  dinner  of  the  Detroit 
Life  Underwriters  Association  when  they  open  the  season  Monday, 
October  5,  at  the  Hotel  Tuller. 

George  A.  Mabbott  of  Aberdeen  has  been  appointed  manager  for 
South  Dakota  by  the  Hitna  Life,  succeeding  J.  L.  Buck,  who  retires 
to  re-enter  the  banking  business. 

1  he  Mutual  Life  reports  a  big  business  in  September,  having  written 
in  Cook  county  alone  $1,213,324,  composed  of  188  applications  from 
fifty-five  men,  six  of  whom  wrote  more  than  $50,000  each  and  two 
writing  over  $100,000  each.  Joseph  Stout  has  the  honor  of  leading 
this  proud  squad.  1  his  is  exceptionally  good  even  for  the  Chicago 
office,  and  plainly  indicates  that  the  financial  depression  is  on  the 
wane. 

The  Provident  Annuity  Life  Association,  which,  some  time  ago, 
transferred  its  general  offices  from  Bloomington  to  Chicago,  has 
returned  to  Bloomington.  A.  D.  Johnson,  auditor  of  the  company, 
succeeds  J.  E.  Finney  as  vice-president  and  general  manager. 

Charles  Jerome  Edwards  of  Brooklyn,  president  of  the  National 
Association  of  Life  Underwriters,  addressed  the  local  association 
when  they  met  at  dinner  September  28.  In  introducing  him,  President 
bred  B.  Mason  said  that  since  the  first  of  the  year  President  Edwards 
had  traveled  25,000  miles  at  his  own  expense  in  the  interest  of  the 
organization. 


BOSTON  AND  VICINITY. 

Attorney-General  Malone  has  given  an  opinion  declaring  the  con¬ 
tract  proposed  to  be  issued  in  this  State  by  the  Union  Mutual  Real 
Estate  Company  of  New  York  to  be  a  violation  of  the  insurance  laws 


of  the  Commonwealth.  The  opinion  which  follows  is  in  answer  to 
two  questions  asked  by  Deputy  Insurance  Commissioner  Charles  W. 
Fletcher:  1.  If  the  issuance  of  the  proposed  contract  in  this  Com¬ 
monwealth  is  in  violation  of  the  insurance  laws  thereof?  2.  If  not, 
is  it  necessary  that  the  agents  of  the  Union  Mutual  Real  Estate 
Company  in  Massachusetts  should  be  licensed  as  the  agents  of  the 
life  insurance  company  in  which  the  real  estate  company  agrees  to 
procure  a  policy  of  insurance? 

I  he  theory  upon  which  the  Union  Mutual  Real  Estate  Company 
proposes  to  do  business  is  to  issue  the  twenty-year  bonds  in  return 
for  annual  payments  to  be  made  by  the  owners  thereof ;  agreeing, 
first,  to  pay  the  face  of  the  bond  to  the  owner  at  the  expiration  of 
twenty  years,  and,  second,  to  pay  the  premiums  on  the  life  insurance 
policy  taken  out  on  his  life  during  the  maintenance  of  the  bond.  In 
return  for  this  he  receives  as  annual  payments  toward  the  purchase 
of  the  bond  a  sum  considerably  in  excess  of  the  amount  that  is  re¬ 
quired  to  pay  as  premiums  on  the  life  insurance.  Payment  of  the 
life  insurance  by  the  insurance  company  discharges  the  bond  in  case 
of  the  death  of  the  bondholder.  No  provision  is  made,  however,  for 
the  continuance  of  payment  by  the  bondholder’s  executor  or  legal 
representatives  in  case  of  death  and  the  refusal  of  the  insurance 
company  for  any  reason  to  pay  over  the  insurance  money  to  the  bene¬ 
ficiary;  nor  is  there  any  provision  for  the  payment  of  the  face  of  the 
bond  by  the  real  estate  company  to  any  legal  representative  of  the 
bondholder. 

_  The  proposed  bond,  though  not  in  form,  is  substantially  in  effect 
similar  to  an  endowment  policy  of  insurance.  If  the  holder  lives 
twenty  years  he  receives  the  face  of  the  bond  from  the  real  estate 
company;  if  he  dies  within  that  period  his  beneficiary  receives  the 
face  of  the  life  insurance  policy  (which  is  the  same  amount  as  the 
face  of  the  bond)  from  the  insurance  company;  and  this  payment 
by  the  insurance  company  liquidates  the  bond,  relieving  the  real  estate 
company  from  further  liability.  In  other  words,  while  an  ordinary 
life  insurance  company  wagers  that  the  policyholder  will  live  to  the 
end  of  the  stated  period,  this  company  wagers  that  he  will  die,  and 
the  loss  thus  be  thrown  upon  the  insurance  company. 

These  features  of  the  transaction,  taken  in  connection  with  the 
other  provisions  of  the  so-called  bond  concerning  surrender  and  loan 
values  and  profit  sharing,  are  sufficient  to  bring  the  transaction  within 
the  principle  of  life  or  endowment  insurance. 

I  am,  therefore,  of  the  opinion  that  the  proposed  bond  is  in  the 
form  of  an  agreement  involving  the  payment  of  money  or  other  thing 
of  value  to  families  or  representatives  of  policy  and  certificate  holders 
or  members,  conditional  upon  the  continuance  or  cessation  of  human 
life,  or  involving  the  insurance,  guaranty,  contract  or  pledge  for  the 
payment  of  endowments  or  annuities  within  the  meaning  of  the 
statutes  of  1907,  chapter  576.  section  66.  It  follows  that  the  issuance 
of  said  contract  in  this  Commonwealth  by  a  corporation  other  than 
a  duly  authorized  life  insurance  company  would  be  a  violation  of  law. 

Your  first  inquiry  being  answered  in  the  affirmative,  consideration 
of  your  second  inquiry  is  rendered  unnecessary. 

Saturday  evening,  October  3,  Manager  Silver  gave  a  dinner  to  the 
local  agency  force  of  the  Union  Central  Life  of  Cincinnati  at  Young’s 
Hotel,  in  celebration  of  the  fifteenth  anniversary  of  the  operations 
of  the  company  in  Massachusetts.  President  Clark  was  present  as  a 
guest. 

Peter  Foley,  for  several  years  agency  director  of  the  New  York 
Life  at  Hartford,  has  been  appointed  manager  of  the  Columbian 
National  for  Western  Massachusetts,  with  headquarters  at  Spring- 
field. 


THE  NEW  ENGLAND  FIELD. 


— Edgar  C.  Fowler,  general  agent  of  the  Connecticut  General  at  Buffalo,  has 
been  elected  superintendent  of  agents  of  the  State  Mutual  Life  of  Massachusetts. 
This  position  was  made  vacant  by  the  advancement  of  Burton  H.  Wright  to 
the  secretaryship. 

' — Col.  William  H.  Tubbs,  civil  war  veteran,  prominent  in  the  affairs  of  the 
Connecticut  National  Guard,  and  a  well-known  life  insurance  man,  died  at  his 
home  in  New  London  recently,  after  an  illness  extending  over  a  period  of  years. 
Colonel  Tubbs  was  formerly  assistant  auditor  of  the  ./Etna  Life  Insurance  Com¬ 
pany,  and  had  an  honorable  war  and  Connecticut  National  Guard  record. 


— The  Empire  State  Surety  has  made  a  bonus  offer  which  is  open  to  any  agency 
of  the  company  or  to  any  individual  broker,  but  only  new  business  produced 
by  the  agency  or  broker  in  the  month  of  October  and  paid  for  to  the  home 
office  on  or  before  December  15  will  be  counted.  Business  obtained  by  a  general 
agent  from  his  sub-agents  located  in  other  cities  will  not  be  counted:  $1000  in 
premiums  will  secure  a  bonus  of  $100;  $500,  a  bonus  of  $50,  and  $300,  a  bonus  of 
$25.  These  bonuses  apply  on  accident,  health  and  disability  insurance. 
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The  Capital  Stock  of  the  Union  Central  Life. 

In  order  to  determine  the  right  of  the  company  to  dispose  of  the  sur¬ 
plus  arising  from  non-participating  policies  as  it  sees  fit,  Attorney- 
General  Wade  Ellis  of  Ohio  last  week  brought  quo  warranto  proceed¬ 
ings  in  the  Circuit  Court  at  Cincinnati  to  oust  the  Union  Central  Life 
from  its  franchise  rights  in  the  State.  A  full  history  of  the  company  is 
given  in  the  petition  and  it  is  alleged  that  the  company  had  but  $100,- 
000  capital  stock.  It  was  originally  incorporated  with  a  capital  stock  of 
$500,000,  with  an  issue  limited  to  $200,000  at  the  time.  It  is  asserted 
that  but  $100,000  of  this  was  paid  in  and  that  later  an  action  was  taken 
to  reduce  the  capital  stock  to  $100,000.  Two  classes  of  policies  were 
issued,  participating  and  non-participating.  Up  to  the  first  of  this 
year,  it  is  claimed,  the  company  did  not  keep  separate  accounts  for 
these  two  classes  of  policies.  The  money  received  on  them  and  the 
profits  derived  from  the  investments  of  the  money  from  the  two  classes 
was  all  placed  in  one  fund  and  the  investments  were  made  from  this. 
Representations  were  made  to  prospective  policyholders,  it  is  claimed, 
that  this  fund  represented  a  surplus  for  the  protection  of  all  policy¬ 
holders,  and  especially  those  in  the  participating  class.  On  December 
31  last,  the  surplus  account  amounted  to  $2,442,184.  For  1907  the 
company  undertook  to  apportion  this  surplus  to  the  two  classes  of 
policies,  with  the  result  that  $1,642,396  was  placed  to  the  credit  of  the 
participating  policyholders,  while  $779,998  was  derived  from  the  busi¬ 
ness  of  non-participating  policyholders. 

On  June  16  last  a  resolution  was  passed  by  the  directors  increasing  the 
capital  stock  to  $500,000,  and  declaring  a  dividend  to  the  stockholders 
of  $400,000  from  the  profits  secured  from  non-participating  policies. 
This  dividend  was  made  payable  in  capital  stock,  issued  pro  rata,  ac¬ 
cording  to  the  holders  of  each  stockholder.  It  is  alleged  that  in  no 
other  way  has  the  proposed  increase  of  capital  stock  been  paid.  The 
petition  states  that  the  company  now  claims  to  have  a  capital  stock  of 
$500,000  paid  up,  when  in  fact,  under  the  laws  of  the  State,  it  has  but 
$100,000.  It  is  further  alleged  that  the  company  is  endeavoring  to  pay 
ten  per  cent  annual  dividend  on  the  increased  capital  stock  of  $40,000  a 
year.  This  will  be  a  charge  to  the  assets  of  the  company  and  superior 
to  the  dividends  paid  to  the  participating  policyholders,  contrary  to  the 
terms  of  the  contracts  which  they  entered  into  with  the  company. 

The  company  filed  an  answer  through  Attorneys  Maxwell  &  Ramsey, 
in  which  most  of  the  charges  made  in  the  petition  are  admitted,  with 
the  exception  that  the  actions  were  taken  without  law  to  support  them. 
The  surplus  was  separated  to  comply  with  laws  in  a  number  of  States 
and  one  of  the  same  kind  pending  in  Ohio.  The  capital  stock  was  in¬ 
creased  and  paid  for  out  of  the  surplus  on  non-participating  business  on 
the  advice  of  counsel  to  the  effect  that  this  money  belongs  to  the  stock¬ 
holders. 

The  suit  was  filed  to  test  the  claims  of  the  company  to  this  effect 
rather  than  to  actually  cause  the  cancellation  of  its  right  to  do  busi¬ 
ness  in  the  State  and  the  whole  matter  will  be  based  on  the  laws  of 
the  State  in  relation  to  surplus  on  non-participating  policies. 


Republic  Life  insurance  Company  Reorganized. 

A  reorganization  of  the  Republic  Life  of  Chicago  has  been  effected 
under  authority  of  the  court,  and  John  C.  Fetzer,  who  was  recently  ap¬ 
pointed  receiver  for  the  Mercantile  Securities  Company,  announces  the 
following  new  officers  and  directors:  President,  John  M.  Roach,  treas¬ 
urer,  John  C.  Fetzer;  secretary,  J.  B.  Fleming  of  Mr.  Fetzer’s  office. 
Directors— H.  E.  Scholle  of  H.  E.  Scholle  &  Co.;  Albert  S.  Hayden,  presi¬ 
dent  Hayden  Trust  Company,  Columbus,  Ohio;  Franklin  S.  Peabody, 
Peabody  Coal  Company;  Albert  Bettinger,  Cincinnati,  attorney  for  a 
number  of  Central  Life  Securities  Company,  stockholders  of  his  home 
town  and  other  places  in  the  South. 

Judge  Kohlsaat  has  approved  these  selections  and  the  Rhoduses  will 
he  allowed  to  name  one  additional  director  to  represent  them.  Edward 
T.  Rhodus  made  an  effort  to  have  Birch  F.  Rhodus  continue  as  a  di¬ 
rector,  but  Judge  Kohlsaat  said  that  he  considered  it  for  the  best  in¬ 
terests  of  the  company  that  Birch  Rhodus  retire  as  president  and  di¬ 
rector.  The  above  method  of  reorganization  accomplishes  the  results 
of  a  receivership  without  the  latter’s  accompanying  inconveniences. 
Fearing  that  documentary  evidence  in  their  possession  would  be  de¬ 
stroyed,  or  that  their  property  would  be  transferred,  the  court  has 
issued  a  writ  of  sequestration  covering  the  real  and  personal  property  of 
the  Rhodus  Brothers  and  all  the  property  of  the  Mercantile  Securities 
Company,  which,  with  the  Republic  Life  and  several  other  concerns,  was 
run  by  the  Rhodus  outfit. 

This  drastic  action  was  taken  to  prevent  destruction  of  any  records 
that  might  be  used  in  the  various  cases  pending  against  the  Rhoduses 


and  their  several  enterprises  and  to  prevent  the  transfer  of  any  property 
against  which  creditors  might  be  able  to  get  action  for  the  recovery  of 
money  due  them.  An  appeal  from  this  was  allowed  and  each  of  the 
Rhoduses  furnished  a  bond  in  the  sum  of  $50,000. 


—The  Security  Mutual  Life  of  Lincoln  contemplates  opening  up  several  new 
States  next  year. 

— Everett  Wagner,  vice-president  and  manager  of  the  Meridian  Life  and  liust 
of  Indianapolis,  has  resigned. 

—C,eo.  E.  Beedle  has  been  renominated  for  the  office  of  Insurance  Commis- 
sioner  of  Wisconsin  on  the  Republican  ticket. 


—State  Senator  C.  C.  Dowell  of  Iowa  is  preparing  a  bill  to  establish  a  State 
Insurance  Department  separate  from  the  office  of  Auditor  of  State. 

— C.  A.  Goodale,  formerly  secretary  of  the  Missouri  State  Life,  has  been 
elected  secretary  of  the  Security  Life  of  America,  succeeding  Carl  T.  1  rime. 

—Charles  A.  McLane  has  been  appointed  agency  supervisor  for  the  Equitable 
Life  in  California.  Mr.  McLane  was  with  the  New  York  Life  for  twenty-seven 
years  in  San  Francisco. 

— R.  H.  McKaig,  former  manager  for  the  New  York  Life  at  Sacramento,  Cal., 
has  been  appointed  supervisor  of  agencies  for  the  Manhattan  Life,  with  head¬ 
quarters  at  San  Francisco. 

—The  Guarantee  Fund  Life  Association  of  Omaha  will  apply  for  admission  to 
Texas.  The  company  has  just  entered  Kansas  and  Washington,  and  is  having  a 
very  satisfactory  year,  business  being  thirty  per  cent  greater  than  last  year. 

— The  nineteenth  annual  session  of  the  Trans-Mississippi  Commercial  Congiess 
is  being  held  in  San  Francisco.  Col.  Fred  W.  Fleming  of  the  Kansas  City  Life 
has  been  asked  to  speak  on  the  subject  “Life  Insurance  from  a  Western  View¬ 
point.” 

—The  Bankers  Life  of  Lincoln  is  just  maturing  its  twenty-year  policies,  and 
the  settlements  in  every  case  are  better  than  the  estimates  made.  The  company 
is  having  a  very  satisfactory  year  in  all  departments,  and  the  new  business  will 
be  well  in  advance  of  last  year.  The  company  extended  its  field  to  Illinois  and 
Pennsylvania  this  year. 

— The  Woodmen  of  the  World  has  just  held  at  Russell,  la.,  an  encampment  ot 
the  uniform  rank,  which  was  a  great  success.  About  six  hundred  uniformed 
members  were  in  attendance.  Secretary  Yates  is  commanding  officer,  and  was 
the  promoter  and  organizer  of  this  branch.  He  enjoys  the  rank  of  major-general. 
The  order  now  has  over  thirty-five  thousand  uniformed  men. 


—The  Wisconsin  National  Life  Insurance  Company  of  Oshkosh,  Wis.,  was  in¬ 
corporated  on  September  28,  with  a  paid-in  capital  of  $100,000.  Business  will  be 
done  on  the  old-line,  non-participating  basis,  all  policies  to  become  endowments 
at  age  seventy-five.  The  stockholders  will  meet  on  October  12  to  elect  officers. 
The  organizers  are  C.  R.  Boardman,  F.  A.  Fuller,  S.  W.  Hollister,  J.  II.  Jenkins, 
F  A  Labudde,  Geo.  M.  Paine  (president),  Geo.  O.  Sanders  (secretary),  E.  P. 
Sawyer,  E.  H.  Smith.  The  company  has  thus  far  secured  over  500  policyholders 
r.-,..  oLnuf  ti  nnn  OOO  nf  insurance. 


THE  SOUTH. 


The  Lamar  Life  Insurance  Company. 

One  of  the  new  life  insurance  companies  of  the  South  that  has  con¬ 
sistently  followed  a  conservative  course  is  the  Lamar  Life  Insurance 
Company  of  Jackson,  Miss.  It  was  established  in  April,  1906,  and  thus 
far  has  confined  its  operations  to  its  home  State,  where  it  has  about  two 
millions  of  insurance  in  force.  Early  in  1909  it  intends  to  enter  some 
of  the  adjoining  States,  and  with  its  clean  record  should  have  no  diffi¬ 
culty  in  securing  good  agents  and  desirable  policyholders.  The  policy 
of  the  company  has  been  along  the  lines  of  conservatism  in  management, 
careful  selection  of  risks  and  a  sure  groundwork,  so  as  to  make  its 
future  absolutely  safe.  The  company  writes  non-participating  business 
only.  W.  Q.  Cole,  former  Insurance  Commissioner  of  Mississippi,  is 

president. 


-The  National  of  U.  S.  of  A.  has  been  relicensed  in  Texas. 

—The  Insurance  Commissioner  of  Arkansas  has  suspended  the  license  of  the 
Great  Southern  Home  Industrial  Association,  a  negro  insurance  concern. 

-The  Reliance  Life  has  established  a  women’s  department  in  Atlanta,  under 
the  management  of  Mrs.  S.  E.  Guiffrida,  who  has  been  very  successful  as  an 
agent  of  the  company. 


-C  C.  Hally  of  Little  Rock,  formerly  of  Hally,  Head  &  Leigh,  general  agents 
of  the  Facific  Mutual  Life  for  Arkansas,  has  been  appointed  Arkansas  general 
agent  of  the  Home  Life,  with  headquarters  at  Little  Rock. 


—Charles  E  Crawley  has  been  appointed  agency  director  of  the  Florida  Life  o 
Jacksonville,  succeeding  Dan  G.  Pleasants,  resigned.  Mr  Crawley  will  have 
associated  with  him  Judge  R.  T.  Hitch  of  Waycross  and  C.  H.  Baker  of  Val- 
dosta  as  partners  in  the  management  of  the  Jacksonville  city  agency  of  the 

company. 
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MISCELLANEOUS  LIFE  NEWS. 


PRESIDENT  KINGSLEY  ON  INSURANCE  LAWS. 

The  Relation  of  the  State  to  Life  Insurance — How  Different 
States  Have  Violated  the  Law  of  Contracts — New  York 
State  the  Worst  of  All — The  Armstrong  Laws  Un= 
just  to  Companies  and  the  Public — An  Ad¬ 
dress  Delivered  by  Darwin  P.  Kingsley, 

President  of  the  New  York  Life. 

Darwin  P.  Kingsley,  president  of  the  New  York  Life  Insurance 
Company,  in  an  address  recently  delivered  before  a  gathering  of 
prominent  life  insurance  men,  devoted  his  remarks  to  pointing  out 
the  relations  of  the  State  to  life  insurance.  He  alluded  to  the  fact 
that  in  former  years  the  State  relied  mainly  upon  publicity  to  keep  the 
general  public  informed  as  to  the  solvency  of  the  companies,  and  that 
this  served  a  purpose  in  which  all  the  companies  were  glad  to  co¬ 
operate.  Of  late  years,  however,  State  legislatures  have  adopted 
laws  that  are  more  or  less  restrictive,  and  in  some  instances  operate 
to  the  positive  injury  of  the  companies  and  their  policyholders.  In 
1851,  he  said,  the  first  deposit  law  was  enacted  at  Albany,  which  re¬ 
quired  every  company  to  deposit  $100,000  with  the  State  Comptroller. 
As  a  consequence  all  but  two  of  the  companies  withdrew  from  the 
State,  and  other  States  adopted  retaliatory  laws  that  compelled  the 
New  York  companies  to  cease  doing  business  in  those  States.  The 
New  York  law  was  amended  in  1853,  permitting  the  deposit  to  be 
made  with  the  chief  financial  officer  of  the  State  in  which  a  company 
was  incorporated. 

Texas  has  gone  beyond  the  original  New  York  deposit  law,  as  the 
enactment  of  last  winter  requires  that  companies  doing  business  in 
that  State  shall  invest  seventy-five  per  cent  of  the  reserve  on  Texas 
policies  in  Texas  securities.  As  a  result  twenty-two  companies  with¬ 
drew  from  that  State. 

In  1874  California  passed  a  law  requiring  the  chief  agent  of  every 
life  company  to  have  the  power  to  issue  policies,  the  same  as  an 
executive  officer,  and  the  company  to  be  subjected  to  the  laws  of 
California  and  its  courts.  Twenty-nine  companies  withdrew  from  the 
State  and  four  years  later  the  law  was  repealed. 

Wisconsin  has  recently  fixed  the  maximum  premium  that  a  life 
company  may  charge,  and  Missouri  has  placed  a  limit  upon  the 
amount  of  salary  that  may  be  paid  to  an  executive  officer.  These 
enactments,  Mr.  Kingsley  declares,  are  flagrant  violations  of  the  right 
of  contract. 

THE  ARMSTRONG  LAWS  DENOUNCED. 

But  these  violations  of  corporate  rights,  Mr.  Kingsley  says,  “pale 
into  insignificance  in  comparison  with  the  so-called  Armstrong  laws 
enacted  in  New  York  in  1906.” 

Other  States  have  only  violated  a  few  of  the  principles  which  should 
control  the  regulation  of  life  companies;  New  York  has  broken  the  whole 
decalogue.  In  their  zeal  and  fury  for  reform  the  legislators  of  the  Em¬ 
pire  State  have  abolished  the  right  of  contract,  taken  away  the  discre¬ 
tion  of  trustees  with  respect  to  the  amount  of  surplus  a  company  may 
hold  and  how  it  shall  be  distributed,  limited  the  business  a  company  may 
do,  and  fixed  the  compensation  of  a  large  proportion  of  its  employees. 
Although  much  has  already  been  said  and  written  respecting  the  recent 
legislation  in  New  York,  I  believe  that  neither  the  public  nor  the  com¬ 
panies  themselves  have  yet  opened  their  eyes  to  the  enormity  of  it  with 
respect  to  the  principles  which  it  violates. 

Take  the  standard  policy  forms — about  the  least  objectionable  part  of 
this  legislation.  The  standard  policy  is  a  good  policy.  Why  shouldn’t  it 
be?  The  committee  gathered  up  and  combined  what  they  considered  the 
best  features  of  all  the  policies  of  all  the  companies — features  which  are 
the  result  of  more  than  sixty  years  of  experience,  and  many  of  which 
have  been  introduced  within  twenty-five  years.  They  added  absolutely 
nothing  to  life  insurance  practice — they  were  indebted  to  the  companies 
for  every  line  of  the  standard  policy.  But  suppose  the  State  had  en¬ 
acted  a  standard  policy  twenty-five  years  ago — life  policies  would  now  be 
written  without  many  of  the  valuable  features  which  they  contain.  Sup¬ 
pose  the  Inter-State  Commerce  Commission,  in  its  zeal  to  regulate  rail¬ 
roads.  should  decree  a  standard  locomotive,  or  a  standard  car!  Suppose 
this  had  been  done  twenty-five  years  ago!  Suppose  the  Government 
were  to  standardize  the  first  successful  airship  and  taboo  or  forbid  all 
others!  Will  wisdom  die  with  the  present  generation?  Is  there  to  be 
no  room  for  development?  Has  the  life  policy  reached  perfection  as  to 
form  ? 

If  so,  by  what  process  was  that  wonderful  result  achieved?  Was  it 
the  product,  to  any  considerable  extent,  of  State  supervision?  Of  any 
wisdom  in  any  Insurance  Department?  Certainly  not.  Yet  we  have  this 
amazing  situation:  First,  the  State  assumed  that  the  public  was  in 
such  peril  over  the  policy  forms  in  use  that  it  must  go  to  a  doubtful 


extreme  in  order  to  protect  the  public.  Second,  it  wrote,  in  its  wisdom, 
a  correct  form  of  policy  in  order  to  protect  the  public.  Third,  in  writ¬ 
ing  a  correct  form,  it  adopted  the  very  forms  it  had  already  declared  a 
menace  to  the  intending  insurant.  All,  therefore,  that  the  State  accom¬ 
plished  was,  first,  a  heavy  and  continued  expense,  and,  second,  an  effec¬ 
tive  termination  of  the  methods  by  which  this  excellence  of  form  had 
been  reached. 

COMPETITION  TO  THE  INTEREST  OF  POLICYHOLDERS. 

It  will  be  said  in  reply  that  the  New  York  law  allows  other  forms  of 
policy,  subject  to  the  approval  of  the  Superintendent  of  Insurance,  after 
a  public  hearing.  All  progress,  therefore,  and  all  freedom  in  this  mat¬ 
ter,  depend  upon  the  Superintendent.  If  one  company  asks  for  a 
change  and  many  companies  oppose  it,  what  is  his  decision  likely  to 
be?  Yet  this  was  exactly  the  condition  of  affairs  when  non-forfeiting 
policies  were  first  proposed  in  Massachusetts  in  1859-’60,  with  this  ex¬ 
ception — that  the  Commissioner  favored  the  change  and  all  the  com¬ 
panies  opposed  it.  In  New  York  the  subject  was  fully  discussed  by  rep¬ 
resentatives  of  the  companies  in  convention  assembled  in  May,  1860,  and 
an  adverse  report  adopted.  Three  months  later  a  New  York  company 
issued  a  non-forfeiting  policy,  devised  by  itself  and  put  on  the  market 
without  official  constraint  and  against  the  judgment  of  other  com¬ 
panies.  What  was  the  result? 

Within  a  year  all  the  companies  were  tumbling  over  each  other  with 
offers  of  non-forfeiting  policies.  Practically  the  same  thing  occurred 
when  incontestable  policies  were  first  proposed,  except  that  it  took 
longer  to  establish  the  custom,  and  again  when  all  conditions  as  to  resi¬ 
dence,  occupation,  travel  and  manner  of  death  were  eliminated  from  life 
policies.  The  present  world-wide  policy,  with  practically  no  condi¬ 
tions  but  the  due  payment  of  premiums,  with  its  wonderful  adaptability 
to  human  needs  and  changing  circumstances,  is  the  fruit  of  free  compe¬ 
tition  between  the  companies  during  the  past  sixty  years.  What  pro¬ 
gress.  would  there  have  been  under  a  standard  policy?  The  present  law 
with  respect  to  a  standard  policy  denies  freedom  of  contract,  which  is 
a  condition  of  liberty  itself,  and  prevents  competition,  which  is  essen¬ 
tial  to  justice  and  to  economic  progress. 

LIMITATION  OF  THE  MARGIN  OF  SAFETY. 

Section  87  of  the  New  York  insurance  law,  which  fixes  the  contingency 
reserve  that  life  insurance  companies  may  hold,  is  the  most  amazing 
piece  cf  legislation  ever  put  on  the  statute  books  of  the  State.  It  limits 
the  amount  of  this  fund  by  a  sliding  scale,  beginning  with  twenty  per 
cent  for  the  smaller  companies  and  ending  with  five  per  cent  for  com¬ 
panies  with  over  $75,000,000  of  reserve  liabilities,  and  requires  annual 
distributions,  as  earned,  upon  each  policy  issued  after  January  1,  1907. 

It  is  necessary  to  go  back  to  first  principles— the  very  A  B  C  of 
business — in  order  to  appreciate  the  mischievous  character  of  this  statute. 
What  is  the  nature  and  the  function  of  surplus  in  any  business?  It  is 
the  amount  shown  by  the  balance  sheet  in  excess  of  liabilities,  and  its 
function  is  to  provide  for  contingencies  and  thus  assure  the  safety  of  the 
business.  In  every  other  business— and  in  life  insurance  until  1906 — 
a  large  surplus  is  considered  a  sign  of  conservative  management.  I 
think  the  statute  book  of  New  York  will  be  searched  in  vain  for  another 
instance  where  the  State  has  sought  to  limit  the  surplus  of  a  corpora¬ 
tion.  In  all  previous  legislation  concerning  moneyed  institutions  the 
State  has  sought  to  secure  safety.  This  statute  limits  the  margin  of 
safety. 

It  not  only  limits  the  margin,  but  it  makes  this  margin  different  in 
different  companies.  It  is  practical  legislation — it  is  class  legislation. 
It  enacts  such  inequalities  and  absurdities  as  these — that  for  a  $100,000 
liability  a  surplus  of  twenty  per  cent,  or  $10,000,  whichever  is  greater,  is 
necessary;  for  a  $1,000,000  liability  a  surplus  of  only  fifteen  per  cent  is 
necessary;  for  a  $15,000,000  liability  a  surplus  of  only  ten  per  cent  is 
necessary;  while  for  a  liability  of  $75,000,000  and  upward  a  surplus  of 
only  five  per  cent  is  sufficient. 

The  State  has  fixed  the  standard  of  a  life  company’s  liabilities  under 
its  policies;  it  has  declared  in  what  kinds  of  securities  its  funds  shall 
be  invested;  but  it  does  not  guarantee  that  the  death  rate  assumed  will 
not  be  exceeded,  nor  that  the  interest  rate  assumed  during  the  whole 
existence  of  its  contracts  will  be  earned,  nor  that  the  value  of  its  securi¬ 
ties  will  remain  stable.  And  when  the  larger  companies,  whose  bene¬ 
ficiaries  number  millions,  seek  to  guard  against  adverse  contingencies  of 
every  kind  by  a  reasonable  percentage  of  surplus,  the  State  steps  in  and 
says:  Divide  up  and  pay  out  all  tut  five  per  cent  on  your  liabilities,  even 
when  prices  of  securities  are  highest!” 

A  LAW  TO  REDUCE  WAGES. 

Section  97  of  the  New  York  insurance  law,  limiting  expenses,  should 
be  entitled  “an  act  to  fix  the  wages  or  compensation  of  life  insurance 
agents,  examining  physicians,  inspectors,  agency  directors,  cashiers,  and 
of  clerks,  stenographers  and  office  boys  engaged  in  the  business  of  life 
insurance,  and  to  fix  them  by  law.”  We  have  heard  much  in  this  coun¬ 
try,  and  are  hearing  much  now,  abcut  laws  to  favor  men  who  work- 
laws  that  will  raise  wages  and  raise  the  standard  of  living  above  that 
of  other  countries — but  I  think  this  is  the  first  attempt  to  lower  wages 
by  law  or  to  fix  by  law  a  maximum  wage  for  any  large  body  of  workers. 
The  law  not  only  prescribes  a  maximum  amount  that  may  be  paid  by  a 
life  company  for  new  business,  but  it  goes  farther  and  prescribes  how 
this  amount  may  be  parceled  out,  and  when  it  may  be  paid.  It  has  al¬ 
ready  reduced  the  compensation  cf  a  body  of  men  whose  work  is  most 
helpful  to  the  State,  and  has  driven  a  large  number  of  them  out  of 
business. 

You  will  notice  that  this  section  involves  a  very  different  principle 
from  that  involved  in  a  law  fixing  a  railroad  rate,  or  the  price  of  gas 
or  electricity.  There  the  price  of  a  commodity  is  fixed;  here  the  price 
of  labor  is  fixed.  To  make  a  parallel  to  section  97  in  the  field  of  trans¬ 
portation,  the  State  would  need  to  fix  a  maximum  amount  to  be  ex¬ 
pended  in  wages  for  ticket  agents,  conductors,  freight  agents,  engineers, 
firemen  and  trainmen.  To  make  a  parallel  in  the  field  of  manufactures 
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it  would  be  necessary  to  fix  the  maximum  percentage  of  the  value  at  the 
manufactured  product  to  be  expended  for  labor. ?.  y oint  o£  view  but 
only  how  unwise  such  laws  would  be  from  an  econ  P ld  be  They 
also  how  unwise,  how  unjust  and  how  impolitic  hey  TZ  insurance 
are  equally  unwise,  unjust  and  impolitic  in  the  field loadUiVof 
Section  97  does  indeed  permit  a  total  expense  equia,1J°  * th®  £°g and  a 
its  nremiums  together  with  certain  estimated  moitality  gains  ana 
small  charge  for  investment  expenses.  But  see  what  absurdities  is 
Xes  Ffrst!  it  puts  a  premium  on  inefficiency  and  a  XT™*** 
efficient  company.  A  company  may  sit  down  and  do  , t  fnsures  ad- 
allowed  to  spend  all  the  loading  on  all  its  premiums,  if  it  inslf 
2  !-0nai  people  it  may  only  spend  the  additional  loading  on  the  new 

mortality  savings  and  allowing  companies  to  spend  them  in  advance. 

EACH  YEAR’S  BUSINESS  TO  TAKE  CARE  OF  ITSELF  A  FALLACY. 

Mr  Kingsley  maintains  that  the  argument  that  the  business  of  eac 
vear  should  take  care  of  itself  is  fallacious,  and  opposed  to  the  lega 
reserve  plan  of  life  insurance,  and  leads  straight  to  as®®s3“®Il01S™i'f  the 
life  insurance  is  not  for  a  year,  but  for  a  erm  mortalTtv  cost  is 

premiums  being  calculated  for  the  entire  term.  The  aT°ays  the m 
not  the  same  in  any  two  years,  but  the  premium  is  always  the  same 
the  cost  of  administration  varies  from  year  to  year,  but Ahe^  lo  | 
ni wavs  the  same  Insurance  is  based  upon  the  law  of  averages  aver 
ales  on  lives  on  ages,  on  years,  on  expenses-and  when  a  law  breaks  up 
the  system  and  attempts  to  administer  it  by  piecemeal  it  only  mars  a 

maims  it.  LIMITATION  OF  NEW  BUSINESS. 

Section  96  of  the  insurance  law  limits  the  new  business  which  New 
York  companies  may  do  by  a  sliding  scale  similar  to  that  by  which 
section  87  limits  the  amount  of  contingency  reserve  which  companies 
mav  hold  In  its  practical  application  it  allows  the  smallest  compa  y 
“  write  an  amount'equal  to  thirty  per  cent  of  Its  bus  mess  ml force  .and 
the  largest  company  an  amount  equal  to  seven  and  c  Aminiitv 

!£!??}&&  ^fX^al^l^^tuniHes 

thell^;riptiSeean^rgWenPtliet1greater  opportunit^s^  to°^ios^ew^r  tiaYe 
hitherto  accomplished  little.  Having  regulated  every  step  of  the  bu 
ness  from  the  form  of  contract  to  the  manner  of  its  payment,  the  btate 
„np,  stin  farther  and  limits  the  amount  of  business  a  company  may  c 
fn  any  form  and  at  any  cost.  Beyond  a  certain  bxedpomtitaboLshes 
competition,  which  in  other  businesses  is  relied  upon  to  hold  the  balance 
true  between  producer  and  consumer. 

RECAPITULATION  OF  BUSINESS  PRINCIPLES  VIOLATED. 

Let  us  recapitulate  now  a  few  of  the  violations  of  well-established 
n Hnninlpq  nernetrated  in  the  insurance  act  ot  lyUb. 

T  “he  f=?sX”on  of  .he  policy  form  and  rm»v.l 

ticable  methods  for  its  further  improvement.  The  policy  foim 

York  State  is  now  almost  a  dogma;  secure  sol- 

2.  A  reversal  of  all  previous  legislation  which  aimed  to  secure 
vency  above  everything  else,  and  an  enactment  which,  if  it  remains,  m  y 

work  incalculable  disaster;  . 

3  A  flat  denial  of  the  right  of  contract; 

i  .i™,* 

"foSS,  oS  s&fsss* »— 

d°7. Class' ^legislation  which  openly  aimed  to  handicap  certain  companies 
and  help  others. 

WHAT  CONSTITUTES  A  SUCCESSFUL  COMPANY. 

age— and  not  put  obstac  efficiency  company.  The  State  need  not 

State  the  good  company  is  \h®n|®c^^ya™ore  than  it  needs  to  take 
take  cognizance  of  the  co,t :ot  msura  y  Qther  iudustry-competition 

Tnf  Se”"hmrt,1i’d.°Se0,.P  hUy  i»  the  che.pest  mTk.t  will  ultimately 

conc?et  “S'0  Vto  Stthl.  Lite  A.sunmce  Society  was  or- 
1  axe  a  concrete  Las  Home  Life  was  organized  m  April,  1860. 

On“  December  31,  1906-the  latest  date  foi r  which  details  are  available- 

the  Equitable  had  in  force  the  Home  had  in  force  upon 

9tL17LPef  o"%  tTzergof  New  Y609rk  6040  policies  insuring  $12,743,213 

r  !5S  amount  2 

uomo  t  tfilfp  these  two  companies  because  they  were  oi 


their  contracts  and  that  faults  of  administration  in  the  laiger  company 
have  been  corrected — I  ask  which  of  these  two  companies  has  been,  is 
now,  and  is  likely  to  be  for  many  years  to  come  of  greater  set  vice  o 
the  State?  Remembering  that  it  is  the  duty  of  the  State  to  protect  men 
in  the  exercise  of  their  rights — even  in  the  right  to  insure  where  iey 
please,  and  to  pay  the  cost,  whatever  it  may  be  is  it  right  or  fair  or 
the  State  to  hamper  and  limit  the  large  company  more  than  it  does  e 
small  one?  And,  considering  what  both  have  done,  are  doing,  and  wi 
continue  to  do  for  the  State,  is  it  right  or  just  or  politic  to  hampei  anc 
limit  the  activities  of  either?  .  , 

In  just  one  case,  so  far  as  I  have  been  able  to  ascertain,  has  e 
Empire  State  heretofore  shown  fear  of  a  large  corporation.  The  first  11  e 
insurance  charter  granted  by  the  State  was  granted  in  1*30,  to  the  ew 
York  Life  Insurance  and  Trust  Company,  which  was  authorized  to  o 
both  a  life  insurance  and  a  trust  business.  Four  years  latei  the  e§'s" 
lature  seems  to  have  had  an  attack  of  hysteria  with  respect  to  ai  ge 
corporations,  for  it  enacted  that  the  company’s  deposits  should  never 
exceed  five  million  dollars,  and  that  its  loans  should  never  exceed  six 
million  dollars, — except  such  additions  as  might  be  made  by  moneys  de¬ 
posited  by  order  of  court.  This  restriction  was  not  removed  until  1812. 
Five  million  dollars  seemed  a  very  large  sum  to  the  legislators  ot 
what  might  not  a  company  do  if  it  had  more!  But  “large  and  srna 
are  only  relative  terms,  and  the  large  corporation  of  to-day  is  dwarte 
by  the  larger  corporation  of  to-morrow.  The  man  whose  ideals  are  low 
who  limits  his  achievements  to  that  which  is  easy  of  accomplishment— 
has  already  begun  to  deteriorate  in  moral  fibre;  and  the  btate  tha 
limits  a  business  beneficent  in  character  has  entered  upon  the  same  road. 


Report  on  Examination  of  New  York  Life. 

In  accordance  with  the  legislation  of  1906  requiring  an  examination 
of  life  insurance  companies  of  New  York  State  at  least  once  in  thiee 
years,  the  Insurance  Department  has  recently  completed  an  exhaustive 
investigation  of  the  New  York  Life  Insurance  Company.  This  examina¬ 
tion  was  conducted  by  Nelson  B.  Hadley,  chief  examiner  for  the  Depart¬ 
ment,  and  occupied  a  period  of  nearly  nine  months.  The  report  verifies 
the  statement  of  the  company  as  of  December  31,  1907,  and  is,  on  the 
whole,  highly  commendatory  of  the  management.  The  examiner’s  re¬ 
port,  as  might  be  expected  when  dealing  with  such  a  large  corporation, 
is  quite  lengthy  and  goes  deeply  into  details.  We  present  a  number  of 
extracts  covering  the  salient  points: 

In  the  examination  of  this  company  we  were  confronted  with  the  fart  that  it 
Life°InsumnceClCompanyraWe  ^ave  satVsfUi^oim^elyes^thm^tS^nnu^l^tatement 

H  Branch  OfficS^forTgoIng  into  the  details  of^the  ^nch^L'fsy^em 

in  3  contrast*  w*iUtS  the  gen  em™  agency-system^  p^jEy^Qjjg^after^he'seconti^eaL 

deals  afmost 'wholly  aw1thatheS\ranch-office  Mshmr,  and  is  therefore  to 

tent  divorced  from  the  agency  department  and  the  produemg  part  ot  ti 

ijffi  »-6~ » 

therefore  mortgaged  book  value  during  the  year  was 

ch^ck^d^nd^ound^cor^ect.'  This  amount  comes  wholly^  frorn^  the  company  s^^sys- 

g^Tdualf^m1  par,'°Js  Tt^'near^'rrSurity^TTiir^sy^tern5^  ^ffie^^cmnii^any^  was  ^are- 

not^on^y^on^ct?  bu^just^and  fa?r*  the^ompany’s  'investments,0  and 

of  TT 

* « ;CoantXtTons!-The  minute^oW  of 

truesteeesCtt0ortheCb™oksEof  the  company,  and  it  was  found  the  company  received  the 

amount  claimed  in  its  annual  stafteEf:nt'  -s  payments  on  account  of  policy 

In  making  the  examination  of  the  company  ^paymen  ^  the 

claims  we  went  very  careful  i  t  navment  of  death  losses,  matured  endow- 

ment  of  these  claims,  ProI"^tn.e.“?d" .  ds  fairness  and  justness  in  the  treatment  of 
ments,  surrender  values  and  h  as  tbe  ,lroper  maintenance  of  the  rights 

the  policyholder  or  beneficiary,  thP  payments  of  the  claims,  and  all 

of  all  the  policyholders  m  the  lust'fica^  rtio„  0{  the  report  we  found  that  the 
questions  considered  m  fotng  over  fhis  P  ‘  produced  showing  the  proper 

claims  were  cared  for  Pr0™E'y’  an Vhe  y0Pchers  all  indicated  that  the  company 
payment  to  the  rightful  clai  •  a(j:ust  aq  claims  against  it.  The  vouchers 

was  doing  all  that  it  cou'f  E:  nPtoyectablish  the  validity  of  claims  was  taken, 
show  that  all  necessary  p  ,  below  the  company  has,  so  far  as  we  can  de- 

Except  in  the  two  cases  referred  te  be  low,  t“rc°”dPhoyest  ’manner.  In  fact,  the 

termine,  treated  claimants  m  of  claims  for  paid-up  insurance  where  the 

company  has  paid  a  lacee  had  been  made  for  paid-up  insurance  within  The 

policy  was  lapsed  and ,no  d  ,.  thereby  giving  the  policyholder  his  equitable 
six  months  provided  m  the  po r,  ^hereby  c  ^  resist  the  payment  of 

right  to  insurance  when  P^haP  f  P  nolicvholder  to  give  the  required  notlfe-  1 
the  claim,  owing  is  to  be  commended.  We  found 

believe  this  equitable  Ue‘  company  in  1907  deducted  an  indebtedness  which  the 
two  cases  settled  where  the  PtheY  company  from  the  amount  payable  to  the 
policyholder  had  cEntraasC^dthe  poHcyholder  had  been  an  agent  of  the  company 
beneficiary  In  both  c,a^S  p0out  of  that  connection;  in  one  case  advances, 

and  the  indebtedness  'iaEaE^"  and  misappropriation  of  premiums  collected, 
and  in  the  other  case  aPV|necneesfic^P  deductions  were  made  from  the  face  of 
Against  the  protest  of  beneficiary  in  my  opinion,  is  a  violation  f 

both  policies.  This  treatment  of  the  benehciwm  V  P.  (han  thege  tw0  cases, 
one  o?  the  fundamental  ^maples  oMife  msura  departments  as 

the  vast  amount  of  ^  ,•  mntracts  is  to  be  commended.  .  . 

regards  the  company^poliey  contra given  by  the  company  m  its 

annual  sta{eI"e"‘p  rMsau'we??  made'of  the' company’s  real  estate  at  the  time  of 
J; ‘SlmSiHoST^  “five  States”  only  two  years  ago. 
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Second. — The  fact  that  the  company  has  received  a  net  income  of  more  than  5 
per  cent  on  the  market  value  claimed  by  it  for  the  year  19(f?. 

Third. — From  a  personal  inspection  of  the  company’s  property  at  its  home 
office  in  New  York  city,  and  of  its  buildings  located  in  Paris,  Berlin  and  Mon¬ 
treal.  In  addition,  the  company  has  sold  two  small  pieces  of  real  estate  this  year. 
In  each  case  a  profit  was  made  over  the  amount  claimed  by  the  company.  The 
real  estate  of  the  company  seems  to  be  well  rented  and  properly  cared  for.  In  its 
schedule  of  real  estate  in  the  annual  statement  the  company  treats  its  properties 
located  in  the  cities  of  Omaha,  Minneapolis,  St.  Paul;  its  ten-story  building  in 
Kansas  City,  Mo.,  and  all  its  foreign  property  as  the  “company’s  office  build¬ 
ings.”  This  seems  to  imply  that  the  company  is  not  required  by  the  present 
law  to  dispose  of  these  properties  within  five  years.  As  the  use  of  these  buildings 
by  the  company,  especially  those  located  in  this  country,  is  comparatively  in¬ 
significant,  it  does  not  seem  that  these  buildings  are  necessary  for  the  proper 
transaction  of  the  business  of  this  company,  and  should  be  disposed  of  in  accord¬ 
ance  with  the  law.  The  company  contends  that  the  investment  in  these  buildings 
having  been  made  some  time  prior  to  the  enactment  of  the  present  law,  and 
having  been  legal  investments  at  the  time  the  properties  were  acquired,  the  law 
requiring  the  disposal  within  five  years  does  not  apply  in  these  cases.  *  *  * 

Mortgage  Loans. — For  the  last  two  years  the  company  has  been  investing  more 
of  its  funds  in  mortgage  loans  than  formerly.  This  tendency  to  distribute  the 
company’s  investments  is  to  be  commended.  The  amount  of  these  loans  out¬ 
standing  on  December  31,  at  the  end  of  the  last  three  years,  is  as  follows: 


1905  .  $25,586,644.21 

1906  .  35,579,554.41 

1907  .  50,217,704.06 


Dividends. — I  have  analyzed  and  checked  the  computations  made  by  the  act¬ 
uaries  in  calculating  the  dividends.  Each  group  of  deferred-dividend  policies  has 
its  premiums  and  their  earnings,  and  from  that  is  deducted  the  expense  of  the 
group,  the  death  losses,  according  to  the  compound  progressive  participation 
plan  and  the  surrender  values  paid.  At  the  end  of  the  period  the  fund  is  divided 
equitably  among  the  survivors.  All  of  the  elements  used  in  making  the  accounts 
are  correct,  and  there  is  no  discrimination  between  groups  or  classes,  or  indi¬ 
vidual  members  of  any  group  or  class.  The  deferred  dividend  fund  as  a  whole 
is  based  upon  book  values  of  necessity,  as  it  would  be  unjust  to  modify  the  divi¬ 
dends  each  year  in  accordance  with  the  rise  or  fall  in  market  values.  If  the 
company’s  investments  are  properly  secured  this  is  the  safe  and  fairest  method  to 
make  a  dividend  accounting.  If,  however,  there  is  an  actual  or  impending  loss  on 
any  security,  this  fact  should  be  taken  into  consideration  in  arriving  at  the 
surplus  earnings  of  the  company.  The  overcharge  in  the  premiums  is  not  for  the 
purpose  of  producing  dividends,  but  to  protect  the  integrity  of  the  policy  contract 
against  any  one  or  more  contingencies.  The  happening  of  any  contingency,  then, 
must  affect  the  dividend.  *  *  * 

Policies.— Since  January  1,  1907,  all  policies  issued  by  this  company  are  on  the 
annual  dividend  plan.  The  method  of  dividend  accounting  for  this  class  assumes 
that  the  gains  from  mortality  and  surrender  will  just  balance  the  cost  of  new 
business  over  and  above  the  loading,  and  that  there  need  only  be  the  two  ele¬ 
ments  of  gain  from  interest  and  loading  to  be  considered  in  declaring  the  divi¬ 
dend.  I  see  no  objection  to  the  fairness  and  equity  of  this  method,  provided  the 
company  keeps  account  to  ascertain  if  the  above  assumption  as  to  the  cost  of  new 
business  is  correct.  The  company’s  expenses  chargeable  to  first  year’s  premiums 
and  to  renewal  premiums  for  the  last  three  years  is  given  below.  This  is  upon 
the  basis  of  charging  taxes,  repairs  and  other  expenses  to  real  estate,  to  invest¬ 
ment  expenses. 


Percentage  of  Expenses  Percentage  of  Expenses 
Year.  to  First  Year’s  Business.  to  Renewal. 

1905  .  75.1  12.40 

1906  .  73.1  11.10 

1907  .  60.4  10.16 


This  shows  a  growing  tendency  in  economy  during  the  last  three  years  that 
must  inure  to  the  policyholders’  benefit  in  the  future.  The  company  has  met  the 
public  demand  for  a  more  rigid  economy  in  the  conduct  of  its  affairs  with 
prompt  action. 

Agency  Organization.— The  New  York  Life  Insurance  Company  during  the  last 
two  crucial  years  has  been  able  to  hold  its  agency  organization  intact  to  a  remark¬ 
able  degree.  The  company's  so-called  “Nylic  system”  is  responsible  for  this  to 
a  large  extent,  if  not  wholly  so.  This  system  is  built  up  around  the  idea  of 
loyalty  and  permanence,  and  the  agent  is  rewarded  in  accordance  to  his  worth  to 
the  company  and  his  loyalty  and  persistence  in  its  service.  This  system  appealed 
in  a  special  manner  to  those  who  depended  upon  their  efforts  as  life  insurance 
agents  for  a  livelihood,  by  providing  practically  a  moderate  life  pension,  after 
spending  twenty  years  in  successful  service  to  the  company,  and  therefore  pro¬ 
vided  a  sure  income  for  old  age.  The  benefit  to  the  company  was  threefold. 
It  provided  a  more  economical  plan  than  the  renewal  commission  basis.  It  made 
the  interest  of  the  company  the  interest  of  the  agent,  and  it  won  for  itself  a  repu¬ 
tation  for  reliability  and  responsibility  in  each  community  where  the  persistent 
agent  was  located.  No  other  factor,  in  my  opinion,  has  contributed  more  to  the 
economical  management  of  this  company  than  its  “Nylic,”  and  it  is  a  matter  to 
be  regretted  that  it  cannot  be  carried  on  with  new  agents.  While  the  new  laws 
and  the  new  responsibilities  brought  home  to  the  company’s  management  have 
resulted  in  better  management  and  more  rigid  economy,  I  believe  that  the 
measure  of  expense  having  been  ascertained, the  method  of  the  expenditure  should 
be  left  to  the  judgment  of  the  management. 

Forign  Business. — This  company  has  a  considerable  portion  of  its  business, 
amounting  to  about  $470,000,000  of  insurance,  in  foreign  countries.  The  bulk  of 
this  business,  amounting  to  about  $350,000,000  of  insurance,  is  in  Europe  and 
under  the  direct  supervision  of  the  Paris  office.  The  accounts  show  that  the 
European  branch  contributed  to  the  expenses  of  the  home  office  for  the  last  four 
years  as  follows: 

1904  .  $59,712 

1905  .  123,456 

1906  .  96,000 

1907  .  169,926 

To  this  extent  this  foreign  business  is  a  benefit  to  the  company.  In  addition  to 
this  there  is  the  fact  that  the  business  in  those  countries  is  more  persistent  than 
in  this  country.  This  is  an  important  fact  in  arriving  at  the  value  of  the  busi¬ 
ness  to  a  company  as  a  whole.  A  further  fact  in  regard  to  foreign  business  is 
that  it  gives  greater  stability  to  the  chief  elements  of  life  insurance,  namely,  mor¬ 
tality,  investments  and  expenses,  upon  the  theory  that  any  upheaval  incident  to 
inis  country  would  not,  at  least  to  the  same  degree,  occur  in  the  other  countries. 
On  the  other  hand,  the  great  responsibility  which  rests  upon  the  trustees  of  a 
life  insurance  company  with  respect  to  caring  for  its  assets  and  maintaining  the 
integrity  of  its  contracts  should  demand  the  most  serious  consideration  of  any 
regulation  which  requires  the  investment  of  a  portion  of  the  company’s  assets  in 
prescribed  securities  and  the  placing  of  these  securities  in  the  custody  of  some¬ 
one  who  has  not  the  responsibility  of  the  carrying  out  of  the  contracts  of  the 
company  and  the  maintenance  of  equity  between  policyholders.  The  company, 
by  placing  the  securities  or  other  assets  in  the  keeping  of  any  government  custo¬ 
dian  places  it  beyond  the  power  of  the  company  to  withdraw  and  escape  any 
unjust  burden  that  may  be  imposed  upon  it  either  by  taxation  or  otherwise.  The 
law  of  this  State  specifically  recognizes  the  right  of  an  insurance  company  to 
make  investments  in  securities  of  foreign  countries  where  it  does  business,  and  it 
undoubtedly  has  the  right  to  make  deposit  of  such  securities  to  meet  its  foreign 
obligations.  In  the  case  of  the  French  deposit,  the  company  has  declared  its  in¬ 
tention  to  base  the  dividends  upon  French  policies  upon  interest  earned  on  the 
French  deposits.  This  will  permit  the  company  to  adjust  the  dividends  so  that 


injustice  may  not  be  done  to  the  other  policyholders,  but  on  annuities,  of  which 
there  are  a  great  number  in  France,  there  is  no  participation.  There  can  be  no 
expense  margin  in  most  cases,  as  the  premiums  are  all  paid.  The  gains  from 
mortality  from  annuitants  is  certainly  a  doubtful  one,  even  if  there  is  not  a  loss. 
With  an  earning  upon  investment,  therefore,  of  only  3.17  per  cent,  the  rate 
earned  by  French  rentes,  even  upon  the  decreased  market  values,  although  the 
company  earns  5  per  cent  upon  its  policy  loans,  and  the  book  value  of  its 
Paris  building,  it  seems  to  me  that  the  rates  of  the  company  for  French  annui¬ 
tants  must  be  upon  a  higher  basis  of  reserve  than  the  present  3V6  per  cent.  The 
company  has  adopted  new  rates  for  annuitants  based  upon  a  3  per  cent  table,  to 
take  effect  January  1,  1909.  In  addition  to  this,  the  company  is  this  year  in¬ 
vesting  in  other  F'rench  securities  which  bring  a  much  higher  rate  of  interest 
than,  the  French  rentes. 

The  company’s  total  deposit  in  foreign  countries  for  the  benefit  of  policy¬ 
holders  of  those  countries  amounted  to  $75,678,704.15  December  31  last,  of  which 
$8,514,690.22  consists  of  loans  to  policyholders  upon  the  security  of  the  policies. 

The  New  Legislation. — The  management  of  the  company  have,  from  every  test 
I  have  been  able  to  make,  endeavored  in  good  faith  to  carry  out  the  provisions  of 
the  recently-enacted  legislation.  There  was  a  balance  over  the  total  margin  for 
expenses  for  new  business  last  year  of  $347,969.  I  find  that  the  company  has 
paid  salaries  to  soliciting  agents  in  certain  cases  where  the  margin  in  the  pre¬ 
mium  received  from  the  respective  agent’s  business  was  less  than  such  salary. 
In  fact,  in  a  number  of  cases  under  the  Paris  jurisdiction,  there  have  been  sala¬ 
ries  paid  during  1907  where  there  had  been  no  paid-for  business  written  by  the 
agent.  A  list  of  agents  and  commissions  paid  to  each  in  salary  and  paid-for 
business  produced  by  each  agent  is  filed  with  this  report.  The  management  in 
this  respect  has  acted  upon  the  advices  of  their  counsel. 

Conclusion. — All  the  officers,  employees  and  everyone  connected  with  the  man¬ 
agement  have  assisted  us  in  every  way  to  make  the  examination  a  complete  one, 
and  have  met  every  request  of  your  examiners  in  a  spirit  of  good  faith.  I  can 
find,  aside  from  the  few  suggestions  above  referred  to,  no  fault  whatever  in  any 
way  in  which  the  company  is  managed  and  the  interest  of  the  policyholders  safe¬ 
guarded.  The  honesty,  fairness  and  ability  of  the  management  cannot,  in  my 
opinion,  be  questioned. 

The  foregoing  extracts  indicate  that  the  managers  of  the  New  York 
Life  have  made  every  endeavor  to  comply  with  the  spirit  of  the  law 
and  that  the  interests  of  every  policyholder  have  been  amply  protected. 
A  most  vital  point  brought  out  by  the  examination  is  the  absolute 
necessity  of  some  revision  of  the  Armstrong  laws,  particularly  those 
relating  to  expenses,  surplus  funds  and  dividends.  Examiner  Hadley 
says  “the  management  of  the  company  have,  from  every  test  I  have 
been  able  to  make,  endeavored  in  good  faith  to  carry  out  the  provisions 
of  the  recently  enacted  legislation.”  It  is  true  that  its  managers  have 
pointed  out  inconsistencies,  incongruities  and  injurious  effects  of  the 
present  laws,  but  there  has  never  been  any  reason  to  doubt  that  it  has 
complied  in  good  faith  with  all  provisions  and  will  continue  to  do  so. 
The  New  York  Life  has  once  again  been  given  a  clean  bill  of  health 
and  every  agent  and  policyholder  should  feel  great  satisfaction  with 
the  endorsement  given  their  company  and  its  able  managers. 


Association  of  Life  Insurance  Presidents. 

At  the  bi-monthly  meeting  of  the  Association  of  Life  Insurance  Presi¬ 
dents,  on  October  2,  following  out  the  recommendation  of  its  executive 
committee,  the  association  voted  to  amend  its  constitution  by  abolish¬ 
ing  the  office  of  chairman,  which  had  been  held  by  Mr.  Cleveland  since 
its  organization  in  December,  1906,  and  also  the  position  of  secretary, 
held  by  Mr.  Cox.  The  new  office  of  general  counsel  and  manager  was 
thereupon  created  and  Mr.  Cox  appointed  to  fill  it.  In  the  place  of  a 
permanent  chairman,  it  was  decided  to  have  a  temporary  presiding 
officer  for  each  meeting,  to  be  chosen  from  among  the  members  of  the 
association. 

Mr.  Cox,  the  new  general  counsel  and  manager  of  the  association,  was 
a  member  of  the  New  York  Assembly  in  1903,  1904,  1905  and  1906,  repre¬ 
senting  a  Buffalo  district.  He  served  in  1905  on  the  joint  legislative 
committee  to  investigate  the  life  insurance  companies  of  New  York,  and 
in  1906  on  the  standing  insurance  committee  of  the  Assembly.  Mr. 
Cox  has  been  connected  with  the  Association  of  Life  Insurance  Presi¬ 
dents  since  February,  1907,  having  been  its  first  secretary.  He  was 
born  in  Illinois  and  is  forty-three  years  old.  He  was  graduated  from 
the  law  department  of  the  University  of  Buffalo  and  was  at  the  head  of 
the  law  firm  of  Cox,  Kimball  &  Stowe  of  Buffalo  at  the  time  his  con¬ 
nection  with  the  Association  of  Life  Insurance  Presidents  began. 

In  connection  with  the  plan  for  enlarging  the  work  of  the  association 
the  executive  committee’s  recommendation  to  create  a  new  position,  to 
be  filled  by  a  technical  insurance  man,  was  adopted,  and  the  committee 
authorized  to  make  the  appointment.  The  idea  is  to  obtain  the  service 
of  a  man  who  not  only  is  familiar  with  the  actuarial  ^ide  of  the  insur¬ 
ance  business,  but  who  also  is  experienced  in  general  company  work. 
Several  men  answering  these  qualifications  have  been  under  considera¬ 
tion  for  some  time  and  it  is  expected  that  an  appointment  will  be  an¬ 
nounced  within  a  few  days.  - 

Mr.  Cox  presented  a  lengthy  report  on  the  effect  of  the  Robertson  law 
in  Texas,  in  which  he  showed  that  there  had  been  a  reduction  of  revenue 
to  the  State  government,  a  falling  off  in  investments  by  outside  capital 
and  a  loss  of  insurance  protection.  In  concluding  his  report  Mr.  Cox 
said: 

Summing  up  the  results  of  the  operation  of  the  Robertson  law  for  one 
year,  it  is  seen  that  the  net  result  for  the  people  of  Texas  is  the  loss 
of  $145,000  in  taxes;  the  loss  of  $15,000,000  insurance  for  the  protection 
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of  families  in  the  case  of  death,  and  a  falling  off  of  $2,057,106.06  in  new 
investments  as  compared  with  1.905,  or  a  reduction  of  $1,177,190.06  in  new 
investments  as  compared  with  1906.  The  law  also  has  had  the  result 
of  driving  from  both  the  investment  and  insurance  field  of  Texas  many 
of  the  strongest  insurance  companies  in  the  world. 

This  was  not  done  in  the  interest  of  the  policyholders  in  these  com¬ 
panies,  hut  for  the  purpose  of  compelling  the  companies  to  conduct 
their  business  with  regard  primarily  for  the  interest  of  the  State  as  a 
whole.  Experience  seems  to  show  most  conclusively  that  the  law  has 
so  far  been  most  disappointing  from  even  this  standpoint.  The  way  to 
treat  this  law  is  not  to  amend  it,  as  its  former  friends  now  frankly 
admit  should  be  done,  but  to  repeal  it  entirely. 

After  the  reading  of  the  report  on  the  effect  of  the  Robertson  law  in 
Texas,  the  association  adopted  the  following  resolution: 

Resolved,  That  the  amendments  to  the  Robertson  law  of  Texas,  which, 
according  to  newspaper  accounts,  are  conceded  now  to  be  necessary  by 
the  former  friends  of  the  law,  will  not,  in  our  judgment,  render  the  law 
satisfactory  to  life  insurance  companies,  in  that  it  is  proposed  to  retain 
the  compulsory  investment  feature  of  the  law.  Such  a  law,  if  it  has  any 
effect  at  all,  has  a  tendency  to  permit  the  company’s  desire  to  extend 
its  business  and  to  protect  established  agency  organizations,  to  exert 
an  undue  influence  upon  its  investment  department.  It  leads  to  risk 
and  encourages  speculative  investments  inconsistent  with  policyholders' 
interests,  which  demand  that  security  of  the  fund  and  a  fair  rate  of 
interest  shall  be  the  first  and  controlling  factor  in  the  making  of  every 
loan. 

Therefore,  we  respectfully  urge  all  companies  which  retired  from 
Texas  on  the  enactment  of  the  law  to  unite  in  demanding  the  repeal  of 
the  compulsory  investment  feature  of  it,  as  well  as  the  repeal  of  those 
features  which  were  found  to  be  so  impracticable  that  they  were  never 
put  into  operation. 


Examinations  of  Insurance  Companies. 

[To  the  Editor  op  The  Spectator.] 

At  the  hearing  at  Denver,  Col.,  last  week,  in  the  case  of  the  United 
States  Fidelity  and  Guaranty  Company  of  Baltimore,  the  refusal  of 
license  to  this  company  being  under  question  by  Insurance  Commissioner 
Rittenhouse,  in  connection  with  a  report  made  on  the  company  by 
Actuary  S.  H.  Wolfe,  President  Bland  and  Vice-President  Bartlett  made 
able  arguments  on  behalf  of  the  company’s  financial  condition,  showing 
that  the  reserves  were  properly  assigned  on  December  31,  1907,  and  that 
the  company  had  a  good  working  surplus  on  that  date. 

According  to  a  dispatch  from  Denver,  a  sensation  was  created  when 
the  company  charged  that  Commissioner  Rittenhouse  had  violated  the 
law  in  hiring  Mr.  Wolfe  to  examine  it,  the  charge  being  made  that  Mr. 
Wolfe  is  in  the  regular  employ  of  another  surety  company. 

By  following  out  such  conclusions  consistently,  is  Mr.  Wolfe  a  desir¬ 
able  actuary  to  examine  industrial  or  life  insurance  companies,  he 
being  paid  a  salary  by  a  prominent  life  and  industrial  company,  his 
compensation  last  year  from  that  particular  company  being  $8500,  as 
consulting  actuary?  Inquirer. 

Jersey  City,  October  5,  1908. 


The  Ideal  in  Life  Insurance  Management. 

The  manager  of  a  prominent  life  insurance  company,  .writing  to  the 
editor  of  The  Spectator  on  the  subject  of  good  literature  for  life  in¬ 
surance  agents,  says: 

I  am  glad  that  you  agree  with  me  regarding  the  article  under  dis¬ 
cussion.  The  business  of  life  insurance  as  represented  by  the  publishers 
of  insurance  literature,  by  the  home-office  managements  and  by,  the 
field  workers,  should  take  the  highest  rank  in  the  business  world  for 
integrity  and  fair  dealing.  The  expression  in  your  letter  along  this 
line  reminds  me  of  a  paragraph  which  appears  in  an  article  written  by 
William  J.  Graham,  which  I  quote  as  follows: 

“The  ideal  in  life  insurance  management  and  control  is  not  less  diffi¬ 
cult  to  attain  and  preserve  than  the  ideal  in  any  other  business  in 
America.  That  the  public  expects  more  of  life  insurance  is  in  itself 
complimentary  to  the  cause,  and  that  life  insurance  more  nearly  ap¬ 
proaches  the  ideal  than  any  other  business  interest  in  America,  is  to-day 
a  growing  belief.” 


—The  Fidelity  Mutual  Life  of  Philadelphia  has  issued  in  convenient  form  a 
souvenir  programme  of  founders’  week,  commemorating  the  225th  anniversary  of 
the  founding  of  Philadelphia. 

—The  fourth  annual  edition  of  Webb’s  Comparisons  Simplified  has  been  re¬ 
ceived  from  the  compiler,  Eugene  G.  Webb.  It  gives  comparisons  of  records  and 
results;  policy  conditions,  and  policy  values  to  total  cost,  of  twenty-eight  legal- 
reserve  companies. 

_ Part  VI.  of  Volume  IV.  of  the  Transactions  of  the  Faculty  of  Actuaries 

contains  the  examination  papers  of  1908  and  the  proceedings  of  the  annual 
meeting.  Copies  can  be  supplied  by  The  Spectator  Company,  135  William  street, 
New  York;  price,  fifty  cents. 

—A  presidential  campaign  folder  has  been  issued  by  the  Prudential  Insurance 
Company,  copies  of  which  may  be  obtained  on  application  to  the  company.  It  is 
gotten  up  in  attractive  shape,  printed  in  colors,-  and  contains  much  statistical 


information.  Blank  spaces  are  provided  for  filling  in  the  returns  on  election 
night  next  month. 

— Augusto  B.  Leguia,  who  has  just  been  elected  President  of  Peru,  formerly 
represented  the  New  York  Life  in  Teru,  Bolivia  and  Ecuador  until  the  company 
abandoned  that  field.  He  was  afterward  manager  of  La  Sud  America,  a  Peruvian 
lile  insurance  company. 

— Dr.  Brandreth  Symonds,  chief  medical  director  of  the  Mutual  Life  of  New 
York,  prepared  a  paper  for  the  annual  meeting  of  the  Medical  Society  of  New 
Jersey,  on  “The  Influence  of  Overweight  and  Underweight  on  Vitality. ”  The 
paper  has  been  published  in  pamphlet  form  by  the  Mutual  Life,  and  is  worthy  of 
thoughtful  consideration  at  the  hands  of  medical  examiners. 

— Colonel  S.  B.  Paul,  a  prominent  Virginia  insurance  attorney,  died  last  month 
in  Petersburg.  Colonel  Paul  was  best  known  for  his  connection  with  the  cele¬ 
brated  case  of  Paul  versus  Virginia,  which  action  was  brought  by  the  New  York 
Underwriters  Agency  and  was  bitterly  contested  until  the  case  reached  the 
Supreme  Court  of  the  LTnited  States,  where  it  was  decided  that  insurance  is  not 
commerce.  That  decision  stands  to  this  day. 


Casualty,  Surety  and  Miscellaneous 


New  President  for  the  Philadelphia  Casualty. 

At  a  meeting  of  tbe  directors  of  the  Philadelphia  Casualty  Company, 
held  at  the  head  office  of  the  company  in  Philadelphia  on  the  30th  ult., 
Walter  Le  Mar  Talbot  was  elected  president  to  succeed  Robert  B. 
Armstrong,  resigned.  Announcement  was  also  made  that  there  is  no 
intention  of  consolidating  the  Philadelphia  Casualty  with  any  other 
company,  new  or  old. 

Mr.  Talbot,  the  new  president,  a  portrait  of  whom  accompanies  this 
issue  of  The  Spectator,  has  spent  his  entire  business  life  of  over  a 
quarter  of  a  century  in  the  service  of  the  Fidelity  Mutual  Life.  He 
was  born  in  Philadelphia,  August  23,  1870,  and  first  entered  the  employ 
of  the  Fidelity  as  an  office  boy  when  that  company  was  but  three  years 
old.  He  was  quick  to  seize  the  opportunity  for  progress  offered  by  a 
growing  company  and  his  promotion  has  been  consistently  upward 
through  various  responsible  positions,  culminating  in  his  election  as 
second  vice-president.  For  a  number  of  years  he  has  been  a  director  of 
the  company,  and  in  whatever  capacity  he  has  served  his  work  has  been 
of  the  highest  type.  About  four  years  ago  he  wa3  elected  to  the  di¬ 
rectorate  of  the  Philadelphia  Casualty  Company,  and  since  that  time 
has  displayed  an  active  interest  in  iis  affairs  as  secretary  of  the  ex¬ 
ecutive  committee  and  chairman  of  the  committee  on  claims,  so  that  he 
assumes  his  new  duties  with  a  thorough  knowledge  of  the  plans  and 
aims  of  the  company.  Under  his  guidance  there  will  be  a  determined 
effort  to  keep  the  company  in  a  prominent  position  among  casualty  in¬ 
surance  organizations  operating  multiform  lines. 

The  Philadelphia  Casualty  Company  commenced  business  in  March, 
1900,  and  has  a  capital  of  $300,000.  It  transacts  accident,  health,  plate 
glass,  credit  and  liability  insurance,  issuing  the  most  approved  policy 
forms  in  all  branches.  The  annual  statement  as  of  December  31 
last  shows  it  to  be  possessed  of  assets  amounting  to  $841,000,  a  surplus 
on  policyholders’  account  of  $366,637  and  an  annual  premium  income  of 
some  $623,000.  President  Talbot  possesses  sufficient  energy  and  ability 
to  produce  larger  results  than  have  yet  been  achieved,  so  that  increased 
business  may  confidently  be  looked  for.  In  another  column  we  give 
the  circular  letter  to  agents  of  the  company  issued  by  President  Talbot 
under  date  of  October  3  announcing  his  plans  for  the  management. 


The  Consolidated  Casualty  Company. 

On  Wednesday,  September  30,  further  steps  were  taken  in  the  organi¬ 
zation  of  the  Consolidated  Casualty  Company  at  Philadelphia  by  the 
election  of  Robert  B.  Armstrong  as  president.  Mr.  Armstrong  resigned 
the  presidency  of  the  Philadelphia  Casualty  Company  to  accept  the 
new  position  and  will  devote  his  time  during  the  next  three  months  to 
completing  the  organization  of  the  Consolidated.  This  new  company  is 
organized  under  the  laws  of  West  Virginia,  but  will  have  its  head¬ 
quarters  in  Philadelphia,  temporary  offices  having  been  established  in 
the  Drexel  building.  It  will  have  a  capital  of  $1,000,000,  with  a  surplus 
of  an  equal  amount,  and  expects  to  begin  business  by  January  1,  1909. 
The  Consolidated  proposes  to  write  all  lines  of  casualty  insurance  and 
with  its  large  capitalization  ought  speedily  to  secure  large  volumes  of 
business.  A  strong  board  of  directors  is  being  selected  from  those  who 
have  already  subscribed  for  a  large  portion  of  the  stock  and  the  names 
of  the  thirty-three  members  will  shortly  be  announced. 
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The  United  States  Fidelity  and  Guaranty  Company  versus  the 
Colorado  Insurance  Department. 

The  Colorado  Insurance  Department  having  ordered  the  United  States 
Fidelity  and  Guaranty  Company  of  Baltimore  to  show  cause  why  its 
license  should  not  be  revoked  in  that  State,  President  John  R.  Bland, 
on  September  28,  made  a  lengthy  argument  before  Superintendent  E.  E. 
Rittenhouse.  Some  of  the  points  brought  out  by  him  were  as  follows: 

The  matters  charged  against  us  in  said  report  and  in  your  notice  seem  to  re¬ 
solve  themselves  under  four  heads,  to-wit: 

First. — Alleged  under-estimation  of  claim  reserve. 

Second. — Alleged  failure  to  carry  a  reserve  for  our  “department  of  guaranteed 
attorneys.” 

Third. — Alleged  failure  to  follow  certain  suggestions  of  the  Insurance  Commis¬ 
sioners  of  the  States  of  Maryland,  Minnesota  and  Virginia. 

Fourth. — Alleged  violation  of  the  Colorado  statute  requiring  payment  by  in¬ 
surance  companies  doing  business  in  this  State  of  license  fees  for  local  agents. 


Based  upon  the  information  available  to  him  in  July,  1908,  Mr.  Wolfe  charges 
that  our  claim  reserve,  as  shown  by  our  statement  made  to  your  Department  as 
of  December  31,  1907,  was  under-estimated  to  the  extent  of  $351,440.62.  While 
adopting  his  calculation  as  correct,  you  have  the  fairness  to  say  that  “it  is  true 
that  in  a  number  of  instances  the  liability  could  not  be  anticipated  with  any 
degree  of  accuracy  at  the  time  the  annual  statement  was  made.” 

W  e  know  of  no  infallible  rule  for  the  calculation  of  surety  claim  reserves.  The 
system  followed  by  this  company  in  preparing  its  statement  as  of  December  31, 
1907,  while  not  perfect,  and  not  even  approximating  mathematical  precision,  is 
the  best  system  yet  discovered,  the  one  universally  followed  by  all  surety  com¬ 
panies,  and  followed  by  them  with  the  full  approval  of  the  Insurance  Depart¬ 
ments  of  all  the  States  since  surety  companies  were  first  required  to  make  annual 
reports  to  such  Departments. 

V'e  insist  that,  in  the  light  of  all  the  knowledge  of  which  we  were  possessed  in 
December,  1907,  our  statement  as  of  the  last  day  of  that  year  was  as  nearly  accu¬ 
rate  as  the  exercise  of  honest  judgment  and  foresight  could  make  it,  and  that  the 
amount  of  our  claim  reserve  as  then  reported  was  entirely  adequate  for  the  pay¬ 
ment  of  all  claims  upon  which  we  at  that  time  had  occasion  to  anticipate  loss, 
and  which  were  then  in  process  of  adjustment  or  in  litigation.  We  were  not  then 
and  are  not  now  endowed  with  infallible  prescience.  We  could  not  look  into  the 
future  and  know  that  our  loss  on  certain  claims  would  exceed  the  amount  of 
the  reserve  carried  on  those  claims,  any  more  than  we  could  know,  as  has  since 
been  demonstrated,  that  the  reserve  then  carried  on  many  claims  was  larger  than 
necessary,  and  that  carried  upon  other  claims  was  entirely  unnecessary,  in  view 
of  the  subsequent  settlement  of  the  same  for  less  than  the  amount  of  the  reserves, 
and  in  some  cases,  without  any  loss  whatever.  *  *  * 

Mr.  Wolfe’s  reasoning  seems  to  be  this,  as  shown  in  his  “condensed  totals,” 
which  you  make  the  basis  of  your  notice: 

The  company’s  estimate  of  its  liability  on  December  31,  1907,  was  $479,940.32. 
During  the  next  six  months  it  paid  in  settlement  of  a  portion  of  these  claims 
$338,583.96.  On  June  30,  1908,  the  company  estimated  its  liability  upon  the  re¬ 
mainder  of  these  same  claims  to  be  $546,923.35:  therefore,  he  assumes,  its  actual 
liability  upon  these  claims  on  December  31,  1907,  must  have  been  the  sum  of 
these  two  amounts,  viz.,  $885,507.31,  less  salvage.  This  salvage  Mr.  Wolfe  errone¬ 
ously  calculates  at  only  $66,038.13  (-when  it  should  be  $200,000  greater  than  this 
amount,  as  we  will  show  in  another  part  of  this  answer),  thus  apparently  showing 
a  net  actual  liauility  on  December  31,  1907,  of  $819,409.18. 

Could  anything  be  more  fallacious  and  misleading  than  this  method  of  reason¬ 
ing?  Without  reference  to  the  palpable  error  of  $200,000  in  Mr.  Wolfe’s  calcula¬ 
tion  of  salvage,  it  is  only  necessary  to  point  out  the  fact  that  the  company’s  esti¬ 
mate  of  its  liabilities  on  June  30,  190S,  at  $546,923.35  contains  several  large  items, 
among  them  the  one  of  $140,000  above  mentioned,  which,  upon  the  principle  of 
computation  recognized  by  Mr.  Wolfe  to  be  correct,  were  not  included  in  its 
estimate  of  liabilities  of  $479,940.32  on  December  31,  1907— items  which  were  not 
included,  for  the  reason  that,  as  above  pointed  out,  the  best  information  at  that 
time  available  did  not  indicate  the  necessity  or  propriety  of  carrying  any  reserve 
to  cover  the  same. 

By  Mr.  Wolfe’s  peculiar  logic,  the  more  a  surety  company  increases  its  re¬ 
serves  in  the  light  of  later  information,  or  in  the  light  of  verdicts  and  judgments 
against  it,  the  more  dishonest  it  is.  If  this  method  of  reasoning  is  to  obtain,  then 
woe  to  the  company  that  honestly  lists  all  notices  of  claims  as  soon  as  received, 
and  whose  officers  honestly  exercise  their  best  judgment,  in  the  light  of  the  best 
information  then  obtainable,  as  to  the  proper  amount  of  reserve  which  should  be 
set  aside  to  meet  such  claims,  if  ever  afterwards  what  was  before  a  mere  possi¬ 
bility,  but  an  improbability,  of  loss,  develops  into  a  probable  loss.  When,  in  the 
light  of  such  later  developments,  the  company  increases  its  reserve  to  cover 
such  increased  risk  of  liability,  or  sets  aside  a  reserve  where  none  was  carried 
before,  such  company  has  thereby,  according  to  Mr.  Wolfe,  committed  an  offense 
which  makes  it  legitimately  subject  to  criticism  by  Insurance  Departments  and 
its  officers  legitimately  subject  to  charges  of  grossly  immoral,  if  not  criminal, 
conduct,  with  the  resulting  demoralization  and  damage  to  its  business  which 
must  necessarily  follow  the  publication  of  such  criticisms  and  charges  throughout 
the  land.  To  avoid  this  disastrous  result  all  companies  must  either  be  infallible 
in  their  foresight  and  judgment  in  estimating  their  reserves,  or  they  must  have 
so  large  a  surplus  as  to  render  them  indifferent  to  the  criticisms  of  irresponsible 
or  prejudiced  professional  examiners,  amenable  only  to  the  Insurance  Depart¬ 
ments  at  whose  instance  they  make  their  examinations.  *  *  * 

Mr.  Wolfe’s  claim,  inconsistent  and  extravagant  as  it  is,  comes  to  this:  That 
as  of  December  31,  1997,  our  claim  reserve  should  have  been  $351,440.62  greater 
than  it  was.  lie  makes  no  mention  of  the  fact  that  as  of  that  date  we  had  a 
surplus  over  and  above  all  reserves  and  liabilities,  capital  stock  included,  of 
$202,295.04,  as  shown  by  our  annual  statement  to  all  the  States.  Now,  assuming 
for  the  sake  of  the  argument  that  Mr.  Wolfe’s  only  error  is  the  omission  to  credit 
us  with  the  aforesaid  sum  of  $200,000,  then  his  alleged  deficiency  of  $351,440.62  in 
claim  reserves  shrinks,  by  the  correction  of  this  error,  to  the  sum  of  $151,440.62, 
and  entirely  disappears  when  our  surplus  as  of  December  31,  1907,  amounting  to 
$202,296.04,  is  taken  into  consideration. 

Thus  fall  to  the  ground  the  charges  that  our  capital  as  of  December  31,  1907, 
was  impaired,  and  that  in  making  our  statement  as  of  December  31,  1907,  “the 
practice  of  under-estimating  your  (our)  loss  liabilities  was  continued.”  *  *  * 
With  regard  to  the  premium  reserves  which  surety  companies  are  required  to 
carry,  we  beg  to  remind  you  that  the  practice  of  imposing  this  heavy  burden 
upon  these  companies  was  borrowed  in  the  early  days  of  surety  companies  from 
the  practice  which  had  come  into  use  with  respect  to  fire  insurance  companies 
which,  by  reason  of  the  obligation  contained  in  their  policies  to  return  to  their 
policyholders  the  unearned  portion  of  the  premium  in  the  event  of  cancellation 
of  the  policy,  required  such  companies  to  set  aside  50  per  cent  of  the  premiums 
upon  all  outstanding  risks,  as  a  reserve  to  cover  this  liability. 

As  you  are  aware,  this  reserve  was  called  an  “unearned  premium  reserve,”  and 
it  is  still  so  called  with  regard  to  fire  insurance  companies,  and  is  so  called  in  the 
surety  company  statute  of  Colorado.  The  difficulty  of  attempting  to  engraft  this 
practice  upon  surety  companies  becomes  apparent  when  the  nature  of  a  surety 
contract  is  considered  and  compared  with  that  of  a  fire  insurance  contract  On 
all  court,  contract,  official,  internal  revenue,  excise,  and  on  most  fidelity,  bonds 
the  principal  pays  the  premiums  and  the  bond  is  delivered  to  the  obligee  neither 


the  principal  nor  the  obligee  having  any  right  either  to  cancel  the  bond  or  to 
look  to  the  company  for  the  return  of  any  portion  of  the  premium.  The  premium 
paid  is,  in  a  sense,  “earned”  at  the  time  it  is  received.  At  least,  there  is  no 
obligation  upon  the  company  ever  to  return  any  portion  thereof. 

On  the  other  hand,  in  the  case  of  an  insurance  contract  the  premium  is  paid 
by  the  assured,  to  whom  the  policy  is  delivered,  and  the  policy  contains  a  clause 
obligating  the  insurance  company  to  return  a  portion  of  the  premium  in  the 
event  that  it  is  canceled  by  either  the  company  or  the  assured,  both  of  whom, 
by  the  terms  of  the  policy  itself,  are  given  the  right  to  cancel.  No  one  has  ever 
heard  of  the  making  of  a  claim  by  an  obligee  under  a  surety  bond  for  the  return 
of  any  portion  of  the  premium  paid.  In  case  of  the  failure  or  liquidation  of  a 
surety  company  no  one  has  ever  heard  of  the  receiver  or  trustee  paying  to  the 
obligee  any  part  of  the  premium  for  the  unexpired  portion  of  the  term. 

The  fire  insurance  rule,  while  it  is  a  perfectly  proper  one  when  applied  to  a 
contract  of  fire  insurance,  becomes  indefensible  when  applied  to  a  contract  of 
suretyship.  The  premium  received  by  a  surety  company  at  once  becomes  its 
absolute  property.  The  liability  which  the  company  assumes  in  return  for  such 
premium  is  to  be  found  in  its  bond  and  has  no  relation  to  the  premium  itself. 
These  facts  are  elementary  in  the  insurance  business  and  need  no  further 
comment. 

The  claim  reserve  of  this  company,  plus  its  premium  reserve  as  of  December 
31,  1907,  represented  70  per  cent  of  the  premiums  upon  its  then  outstanding 
risks.  As  you  are  well  aware,  the  combined  experience  of  all  the  surety  com¬ 
panies  during  the  past  twenty-five  years  has  demonstrated  that  between  32  and  33 
per  cent  of  the  premiums  received  by  the  companies  has  been  sufficient  to  pay  all 
their  losses.  In  the  face  of  this  undisputed  fact  we  think  further  comment  as  to 
the  sufficiency  of  our  total  reserves  on  the  31st  of  last  December  unnecessary. 


It  is  true  that  we  carried  no  reserve  in  1907  for  our  “department  of  guaranteed 
'  attorneys,”  and  it  is  also  true  that  we  never  have  carried  any  reserve  for  it,  and 
carry  none  at  the  present  time.  We  deny,  however,  that  in  failing  to  carry  a 
reserve  for  this  department  we  have  been  guilty,  as  stated  in  your  notice,  of  an 
improper  practice,  and  we  respectfully  submit  that  a  proper  understanding  upon 
your  part  of  the  nature  and  scope  of  the  business  conducted  by  this  department 
will  inevitably  lead  to  our  exoneration  from  this  charge. 

Through  this  department  we  guarantee  to  about  three  thousand  mercantile  sub¬ 
scribers  to  our  book  called  “Guaranteed  Attorneys’  Quarterly”  the  fidelity  of  the 
attorneys  whose  names  are  printed  therein.  For  this  guaranty  the  merchants 
pay  us  $5  each  per  annum.  We  sell  to  the  same  subscribers  certain  blanks 
which  they  use  in  collecting  claims  and  obtaining  information  concerning  the 
financial  standing  of  their  customers,  and  the  attorneys  whose  names  appear  in 
the.  “Quarterly”  not  only  indemnify  us  against  loss,  but  pay  us  for  publishing 
their  names  therein.  These  “Quarterlies”  and  blanks  are  paid  for  by  us  as  de¬ 
livered,  and  no  obligation  then  remains  on  our  part  unfulfilled,  except  to  protect 
our  subscribers,  within  certain  carefully  provided  limitations,  in  the  single  matter 
of  the  possible  default  of  the  attorneys  named  in  the  “Quarterly.”  The  business 
of  this  department  extends  over  the  last  eleven  years,  and  the  total  losses  which 
we  have  sustained  amount  to  less  than  $10,000  for  the  entire  period,  or  about  $800 
per  annum.  *  *  * 

In  conclusion,  having  fully  answered  as  to  all  the  matters  and  things  charged 
against  us,  either  in  your  notice  of  September  12,  1908,  or  in  the  report  of  Mr. 
Wolfe  of  August  7,  190S,  we  beg  to  be  permitted  to  add  a  word  with  reference 
to  Mr.  Wolfe’s  “special  survey,”  upon  which  his  report  and  your  notice  are  both 
based. 

If,  as  we  understand  you  to  contend,  surety  companies  doing  business  in  Colo¬ 
rado  are  amenable  to  the  insurance  act  of  1907,  then  it  must  be  conceded  that 
they  are  entitled  to  every  protection  and  every  immunity  which  by  the  terms  of 
that  act  are  afforded  to  the  insurance  companies  coming  under  its  purview. 

1  hat  it  was  apparent  to  the  legislature  that  the  power  to  examine  insurance 
companies  was  one  which  might  be  exercised  with  great  oppression  and  conse¬ 
quent  injury  to  the  companies  is  manifest  to  anyone  who  will  read  section  6  of 
the  act,  which  is  evidently  intended  to  protect  the  companies  from  the  possi¬ 
bility  of  a  wrongful  exercise  of  such  power. 

This  section  provides  that  “neither  the  Commissioner,  the  deputy,  the  actuary 
nor  any  employee  of  the  Department,  shall  be  directly  or  indirectly  employed 
by  any  insurance  company,  association  or  society  doing  business  in  this  State, 
in  any  capacity,  or  be  directly  or  indirectly  interested  in  any  such  insurance  cor¬ 
poration,  except  as  a  policyholder.” 

At  the  time  Mr.  Wolfe  made  his  “special  survey”  of  our  company  he  was 
directly  in  the  employ  of  a  surety  company  doing  business  in  Colorado — a  com¬ 
pany  engaged  in  active  and,  until  recently,  bitter  competition  with  this  com¬ 
pany.  As  an  employee  of  that  company,  Mr.  Wolfe  was  not  only  in  the  position 
of  a  partisan,  opposed  to  our  interests,  was  not  only  in  every  way  inimical  to  the 
interests  of  our  comoany,  but,  what  is  more  to  the  point,  he  was  legally  dis¬ 
qualified  by  the  laws  of  Colorado  to  act  as  an  examiner  for  your  department. 
We  regret  to  be  compelled  to  make  this  charge,  and  you  may  depend  upon  it 
that  we  have  not  .done  so  without  serious  thought  or  without  having  in  our  pos¬ 
session  positive  evidence  of  the  fact  charged. 

It  is  perhaps  needless  for  us  to  add  that  we  feel  certain  that  you  were  ignorant 
of  Mr.  Wolfe’s  legal  disqualifications  when  you  employed  him  to  make  his 
special  report.”  * 

Finally,  if,  upon  consideration,  you  should  find  that  this  company  has  been 
guilty  of  any  of  the  offenses  alleged,  we  beg  to  assure  you  that  it  is  its  purpose 
to  make  good  every  obligation  which  may  by  any  possibility  have  been  over¬ 
looked,  and  to  afford  to  your  Department  any  evidence  which  you  may  require 
showing  that  there  has  been  no  dereliction  upon  its  part;  that  it  has  not  know¬ 
ingly  violated  any  law  of  the  State  of  Colorado;  that  it  has  not  knowingly  either 
understated  its  liabilities  or  overstated  its  assets;  that  it  has  not  knowingly  under¬ 
estimated  any  reserve  which,  by  the  laws  of  the  State  of  Colorado,  it  is  re¬ 
quired  to  carry;  that  it  has  not  knowingly  withheld  any  fees  or  taxes  which 
under  the  laws  of  the  State  of  Colorado,  it  should  have  paid;  that  it  has  not  in 
the  transactions  complained  of,  or  otherwise,  intentionally  or  knowingly  vio¬ 
lated  any  rule  laid  down  by  yourself  or  by  the  Insurance  Commissioner  of  any 
other  State,  except  upon  the  consent  of  such  Commissioner;  that  it  fully  in¬ 
tends  in  the  future,  as  it  has  done  in  the  past,  to  comply  with  the  laws  of  Col¬ 
orado  and  with  the  rulings  of  your  Department,  and  that  in  the  future  as  in  the 
past,  its  papers,  books  and  records,  at  its  home  office,  as  well  as  in  ’its  branch 
offices,  will  be  freely  open  to  you. 

It  is  the  desire  and  policy  of  this  company  to  have  it  distinctly  understood 
that  it  has  nothing  to  hide;  that  it  pays  its  debts  always,  and  that  it  is  willing 
always  to  submit  to  all  reasonable  and  lawful  exactions  made  bv  vour  De 
partment.  J 

It  is  understood  that  the  Insurance  Department  will  withhold  its  de¬ 
cision  in  the  case  until  December  5. 


Annual  Meeting  of  Board  of  Casualty  and  Surety  Underwriters. 

A  good  programme  has  been  arranged  for  the  fifth  annual  meeting  of 
the  Board  of  Casualty  and  Surety  Underwriters,  which  will  be  held  in 
New  York  at  the  Hotel  Astor,  October  30.  Following  is  the  programme; 

Address  of  president;  report  of  executive  committee  and  discussion; 
report  of  secretary;  report  of  treasurer;  election  of  members;  appoint¬ 
ment  of  nominating  committee;  notices  of  subjects  proposed  for  discus¬ 
sion,  reports  of  standing  committees;  reports  of  special  committees,  in- 
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eluding  report  of  special  committee  appointed  to  attend  the  Insurance 
Commissioners’  convention;  topics  for  discussion— taxation,  annual  state¬ 
ment  blank,  and  standard  policy  forms. 

Addresses— James  V.  Barry,  Commissioner  of  Insurance  of  Michigan, 
"The  Board  and  Its  Mission”;  Thomas  E.  Drake,  Superintendent  of  In¬ 
surance  of  District  of  Columbia,  “Prospect  of  Congress  Enacting  Model 
Insurance  Laws  for  the  District  of  Columbia”;  Arthur  W.  Masters,  gen¬ 
eral  manager  London  Guarantee  and  Accident  Company;  William  C. 
Maybury,  managing  director  Standard  Accident  Insurance  Company, 
Edwin  Warfield,  president  Fidelity  and  Deposit  Company. 

Deferred  business  and  report  of  nominating  committee  and  election  of 
ofiicers  will  close  the  session. 


has  been  established  with  not  a  few  of  them.  It  is,  therefore,  a  pleasure  to  look 
forward  to  a  closer  relationship,  with  the  prospect  of  broadening  my  field  of 
usefulness  in  your 

The  recent  articles  published  in  several  papers  with  regard  to  using  this  com¬ 
pany  as  a  nucleus  for  organizing  another  company  will  naturally  create  more  or 
less  comment  and  inquiry.  Hence  I  desire  to  say  to  all  interested  that  ne  t 
the  stockholders  nor  directors  of  the  company  at  any  time  authorized  any  state¬ 
ment  upon  which  such  articles  could  be  based.  The  interests  which  have  stood 
by  the  company  from  the  beginning  to  the  present  time  are  unchanged  and 
have  placed  me  in  charge  as  president.  It  is  my  purpose  to  £e 

business  vigorously,  but  on  conservative  lines,  in  which  I  hope  to  have  the 
earnest  co-operation  of  all  connected  with  the  company.  .. 

It  is  to  be  regretted  that  the  ambition  of  newspapers  leads  to  making  state 

ments  without  having  them  properly  confirmed  and  1  thf S  VdadXhfa  Casualty 
notwithstanding  the  statements  which  have  appeared  the  1  hiladelplua  casualty 
Company  has  no  intention  of  consolidating  but  will  continue  in  accord  with 
sound  business  principles,  and  will  protect  the  agents  who  render  an  equivalent 
or  do  their  full  duty.  Yours  truly,  WAI/rER  Le  Mar  Talbot,  President. 


The  Travelers’  Central  Convention. 

The  Travelers  Insurance  Company  opened  its  Central  Convention  at 
Hotel  Pontchartrain,  Detroit,  last  month  with  almost  a  complete  repre¬ 
sentation  of  delegates  from  Central  States.  These,  with  the  home  office 
representatives,  numbered  over  100.  The  general  session  was  opened 
with  an  address  by  President  Dunham,  in  which  he  showed  the  magni¬ 
tude  and  possibilities  of  the  various  insurance  lines.  Vice-President 
Way  and  Secretary  Cowles,  Secretary  Page  and  Assistant  Secetary 
Howard  also  addressed  the  gathering.  After  this  session  the  delegates 
witnessed  a  ball  game  between  Detroit  and  New  York  teams.  One  more 
general  session,  two  for  life  and  accident  and  two  for  liability  insur¬ 
ance,  closed  the  meeting,  which,  after  the  manner  of  all  Travelers’  con¬ 
ventions,  was  productive  of  much  enthusiasm,  good  fellowship  and 
profitable  instruction. 


Massachusetts  Accident  Company. 

The  Massachusetts  Mutual  Accident  Association  of  Boston  has  com¬ 
pleted  reorganization  and  will  hereafter  be  known  as  the  Massachu¬ 
setts  Accident  Company.  The  association  began  in  1883  and  has  con¬ 
ducted  a  successful  assessment  business  ever  since.  Its  reincorpora¬ 
tion  will  enable  it  to  enter  territory  in  which  assessment  insurance  is 
viewed  with  but  scant  favor.  The  capital  stock  of  the  new  company  is 
$100,000,  and  the  new  staff  of  officials  and  boards  of  directors  is  com¬ 
posed  as  follows:  President  and  general  manager,  G.  Leonard  McNeill; 
vice-president,  A.  C.  Warren;  secretary,  I.  M.  Hathaway;  treasurer, 
A.  E.  Denison;  assistant  treasurer,  E.  Prescott  Rowe;  assistant  secre¬ 
tary,  George  R.  Bacon.  Directors— G.  Leonard  McNeill,  A.  C.  Warren, 
E.  G.  West,  M.  D.,  E.  Prescott  Rowe,  A.  E.  Denison,  Henry  S.  Rowe  and 
Charles  M.  Adams. 

G.  Leonard  McNeill,  who  was  secretary  and  general  manager  of  the 
association,  is  the  son  of  the  late  Geo.  E.  McNeill,  founder  of  the  Massa¬ 
chusetts  Mutual,  and  his  efforts  have  been  largely  instrumental  in  the 
success  the  institution  has  attained. 

With  the  strong  support  he  will  have  from  the  experienced  men  asso- 
ciated  with  him  in  the  management  of  the  Massachusetts  Accident,  the 
continued  success  of  the  company  seems  assured. 


The  Continental  Casualty  Company  and  Jameson  & 
Frelinghuysen. 

The  well-known  fire  insurance  firm  of  Jameson  &  Frelinghuysen  of 
70  William  street.  New  York,  has  opened  an  accident  and  health  de¬ 
partment  and  has  been  appointed  general  agent  for  the  commercial 
department  of  the  Continental  Casualty  Company  of  Chicago.  The  Con¬ 
tinental  is  one  of  the  leading  casualty  companies  of  the  country  and 
devotes  its  energies  entirely  to  accident  and  health  insurance.  The 
company  has  assets  of  $1,865,498  and  surplus  to  policyholders  of  $575,604. 
Jameson  &  Frelinghuysen  will  push  the  sale  of  the  Continental’s  latest 
contract  "The  New  Perfection  Policy,”  which  is  very  liberal  from  the 
policyholder’s  standpoint  and  on  which  the  general  agents  are  prepared 
to  offer  liberal  inducements  to  brokers.  As  is  well  known,  Jameson  & 
Frelinghuysen  are  managers  for  several  reliable  fire  companies  and 

Lloyds. 


The  Plans  of  the  Philadelphia  Casualty  Company. 

Under  date  of  October  3,  President  Walter  Le  Mar  Talbot  advises  the 
agents  of  the  company  of  his  election  in  the  following  terms: 

office  aiCwas|n^ecteed  *by  ^h^board  The 

andCcrsciemioreeffo^"rbofPourIrahen  in  the  fiel'd,  and  a  personal  acquaintance 


Insuring  Bank  Deposits. 

The  American  Bankers  Association,  while  in  session  at  Denver,  passed 
the  following  resolution  regarding  the  proposed  plan  of  insuring  bank 
deposits: 

Resolved,  That  the  American  Bankers  Association  is  unalterably  op¬ 
posed  to  any  arbitrary  plan  looking  to  the  mutual  guarantee  of  deposits, 
either  by  a  State  or  the  Nation,  for  the  following  reasons. 

1.  It  is  a  function  outside  of  State  or  National  Government. 

2.  It  is  unsound  in  principle. 

3.  It  is  impracticable  and  misleading. 

4.  It  is  revolutionary  in  character. 

5.  It  is  subversive  to  sound  economics. 

6.  It  will  lower  the  standard  of  our  present  banking  system. 

7  Productive  of  and  encourages  bad  banking. 

8.  It  unjustly  weakens  the  strong  and  unfairly  strengthens  the  weak 
banks 

9  It  discredits  henesty,  ability  and  conservatism. 

10.  A  loss  suffered  by  one  bank  jeopardizes  all  banks. 

11.  The  public  must  eventually  pay  the  tax. 

12.  It  will  cause  and  not  avert  panics. 

When  the  Federal  legislative  committee  presented  these  resolutions  it 
accompanied  them  with  a  report  of  which  the  following  is  a  part: 

Depositors  of  a  bank  are  guaranteed  primarily  by  the  character  of  the 
assets  in  which  the  depositor’s  money  is  invested  margined  and  for¬ 
tified  by  the  bank’s  capital  and  surplus.  If  a  bank  s  assets,  that  is 
say,  its  investments,  are  good,  if  its  credits  have  been  wisely  extended 
depositors  are  amply  protected  and  need  no  other  guarantee.  Why  should 
not  the  bank’s  assets  be  guaranteed?  Why  not  guarantee  payment  to 
banks  of  the  receivables  of  their  various  clients?  This  would  guarantee 
deposits.  Both  propositions  are  alike  illogical  and  absuid.  Let  Con 
gress  provide  a  means  whereby  perfectly  solvent  banks  with  good  assets 
can  obtain  currency  with  the  same  facility  as  banks  m  other  great  com- 
anri  tbev  will  have  gone  far  toward  prevention  of  panics. 


German  Workingmen’s  Insurance. 

The  system  of  German  workingmen’s  insurance,  which  owed  its  establishment 

»,  ten  i  wssr&s 

Receipts,  Marks  32515970,76S  347J>46,'669 

Contributions  by  employers. .  2  991  7®}  424  268  338,242  290,631,484 

Contributions  by  employees .  2, 991, 769, L4  ^go,837  48,757,608 

Contributions  by  Empire.... - •  ••  386,826,214 

Interest  on  investments  and  other  fl4  76,140,215  80,575,488 

receipts  .  ’  _ ’ _  _ _ _ 

Totals  .  7,3^,959,628  717,400,062  7  67,511,249 

Expenditures,  Marks. 

Payments  for  pensions  and  mdem-  551  684  973  575,547,910 

Expenses  of  a^mfnNtra^on  ^6  ^8,84 

Tota]s  .  5,627,416,847  603,013,189  630,806,794 

Reckoned  in  American  money,  it  will  be  seen  that  the  receipts 
nhnnt-  91  000  0000  while  the  expenditures  were  about  $157,000,000.  l  ne  m 
about  $lyl,  >  ’  1 9 05  was  7  oer  cent,  while  the  gam  in  expenditures  was  a 

“L  ,°K.S  3  ““'.SS ‘SKS75  «>.  flGIS  “ 

•  rx  Hli  tEp  pxnenditures  for  military  purposes.  Statistics  of  the  in.  u 
mmePrecei?,tr  are  not  available  later  than  1906  but  if  the  rate  of  increase  from 
1905  to  1906^50,000,000  marks-holds  for  the  past  two  years,  the  receipts  m  1908 

riitarymbSdgetS! so V  th'e  collec- 

vagus® 

190&-S143  000  WO-just  ahout  equaled  the  expenditures  for  m.htary  pensions  by  the 
United  States  in  the  same  year.-Bradstreet  s. 
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Casualty  Notes. 

- — The  Casualty  Company  of  America  announces  the  opening  of  a  branch  office 
at  Syracuse,  J'J.  Y.,  in  White  Memorial  Building,  under  the  management  of  J.  A. 
Wood. 

—The  Philadelphia  Casualty  is  reported  to  have  issued  a  bond  in  the  sum  of 
$25,000  to  the  city  of  Philadelphia,  indemnifying  it  against  suits  for  damages 
growing  out  of  accidents  during  the  celebration  of  founders’  week. 

— The  Enterprise  Accident  and  Casualty  Insurance  Company  of  Philadelphia  is 
said  to  be  making  progress  with  its  organization,  which  is  being  promoted  with 
a  proposed  capital  of  $2,000,000  and  a  surplus  of  $1,000,000.  All  lines  of  casualty 
insurance  will  be  written. 

— The  German  Commercial  Accident  Company  of  Philadelphia  has  been 
licensed  in  Texas  and  Oklahoma.  The  company  is  completing  the  organization 
of  its  new  territory,  and  agents  will  do  well  to  reply  to  the  company’s  advertise¬ 
ment  which  appears  in  this  issue  of  The  Spectator. 

— The  London  Guarantee  and  Accident  has  been  licensed  to  write  steam 
boiler  insurance  in  New  York  and  Colorado,  and  J.  F.  Sturgis,  formerly  in¬ 
spector  for  the  Hartford  Steam  Boiler,  has  been  appointed  supervising  in¬ 
spector.  The  company  proposes  to  enter  this  line  in  other  States  as  soon  as 
satisfactory  arrangements  can  be  made. 

— A.  E.  Pardington,  general  manager  of  the  Motor  Parkway,  who  has  charge  of 
the  Vanderbilt  Cup  races,  has  applied  to  Lloyds,  London,  for  a  $100,000  binder, 
from  which  it  would  appear  that  Lloyds  will  assume  all  liability  for  accidents 
during  the  cup  races.  In  addition  to  the  above,  two  domestic  bonds  for  $25,000 
will  be  filed  with  the  Board  of  Supervisors  of  Nassau  county. 

— The  American  Assurance  Company,  a  thriving  institution  of  Philadelphia,  of 
which  Reinhold  R.  Koch  is  president  and  founder,  has  issued  a  beautifully-illus¬ 
trated  brochure  giving  a  history  of  the  company  and  showing  photographic  re¬ 
productions  of  scenes  in  its  various  offices.  The  American  Assurance  Company 
writes  a  policy  embodying  accident,  health  and  life  insurance. 

— Ihe  Commonwealth  Casualty  Company  reports  that  business  is  moving  for¬ 
ward  very  prosperously  with  them,  notwithstanding  the  Presidential  campaign. 
This  company  will  have  ready  for  its  agency  force  an  entirely  new  policy,  which 
it  believes  will  be  the  most  unique  and  satisfactory  policy  yet  presented  to  the 
public.  This  new  policy  will  be  issued  by  the  middle  of  October. 

Edward  Stuart  Goldthwaite,  assistant  superintendent  of  the  Travelers  In¬ 
demnity  Company,  resigned  his  position  on  October  1  to  enter  the  local  insurance 
business  in  Springfield,  Mass.  The  general  insurance  agency  conducted  by  Major 
Homer  G.  Gilmore  was  transferred  on  October  1  to  the  firm  of  Gilmore  & 
Goldthwaite,  who  will  represent  the  same  well-known  companies  in  the  same 
able  and  honorable  manner  that  has  gained  for  Major  Gilmore  so  enviable  a 
reputation. 

—The  Empire  Casualty  Company  of  Parkersburg,  W.  Va.,  which  was  organized 
in  July,  1905,  is  preparing  to  materially  extend  its  field.  The  success  which  the 
company  has  met  with  prompts  the  officers  to  increase  the  capital  to  $250,000, 
and  the  additional  stock  is  now  being  offered  for  sale  at  $15  a  share.  The  officers 
of  the  Empire  Casualty  Company  are  F.  O.  Havener,  president;  John  M.  Craw¬ 
ford,  vice-president;  L.  J.  Fristoe,  secretary,  and  E.  L.  Davidson,  treasurer. 

—The  National  Accident  Insurance  Company  of  Lincoln,  Neb.,  has  made  a 
phenomenal  growth  for  a  new  Western  company.  This  is  a  $100,000  stock  com¬ 
pany,  organized  under  the  new  law  passed  by  the  legislature  of  Nebraska  in  1907. 
The  National’s  initial  bow  was  made  but  eleven  months  ago,  and,  confining  its 
business  to  accident  insurance  and  writing  exclusively  in  Nebraska,  has  during 
that  time  placed  over  $3,000,000  upon  its  books,  and  the  second  annual  renewals 
show  the  business  written  was  of  that  class  which  stays  put.  Its  contract  is 
clean-cut,  equitable  and  noticeably  void  of  prohibitive  planks.  Credit  for  the 
National’s  growth  is  due  to  the  persistency  of  J.  Edward  Austin,  head  of  the 
agency  force  and  one  of  the  best  insurance  agents  in  the  State,  and  Bion  Cole, 
secretary  of  the  company,  who  has  handled  men  for  years  and  who  knows  the 
difference  between  advocacy  and  adversary.  When  it  is  known  that  every  dollar’s 
worth  of  business  upon  the  National’s  books  represents  net  cash,  with  the 
issuance  of  the  policy,  no  notes  being  accepted,  its  growth  is  all  the  more 
creditable. 


Surety  Notes. 

Lott  &  I’eabody  of  Waycross,  Ga.,  have  been  given  three  additional  counties 
to  manage  for  the  United  States  Fidelity  and  Guaranty. 

The  firm  of  Cohen,  Mann  &  Rogers  of  Louisville  has  dissolved,  and  the 
business  will  be  continued  by  Joseph  Cohen  and  Owen  R.  Mann.  The  firm  repre¬ 
sents  the  Illinois  Surety  and  New  Jersey  Plate  Glass. 

—Walter  C.  McClure  has  resigned  as  secretary  of  the  Metropolitan  Surety  Com¬ 
pany  of  New  \  ork,  and  will  take  up  the  study  of  law.  Former  Assistant  Secre¬ 
tary  M.  J.  Mulrenan  has  been  appointed  Mr.  McClure’s  successor  pro  tern. 

The  Lion  Bonding  and  Surety  Company  of  Omaha  will  increase  its  capital 
to  $250,000  and  $15,000  additional  paid-in  surplus.  The  company  will  be  a  year 
old  in  November,  and  has  received  in  premiums  about  $40,000  in  that  period.  As 
yet  it  operates  only  in  Nebraska. 

Ihe  American  Surety  Company  has  been  summoned  by  the  Insurance  Com¬ 
missioner  of  South  Carolina  to  show  cause  why  its  license  in  that  State  should 
not  be  revoked.  The  hearing  is  set  for  October  30,  and  is  due  to  certain  allega¬ 
tions  made  by  a  former  employee  of  the  Southern  Railway,  whose  bond  the 
surety  company  canceled. 


REPORTS  OF  FIRE  INSURANCE  COMPANIES. 


In  this  department  will  appear,  from  week  to  week,  the  latest  state¬ 
ments  of  licensed  and  unlicensed  fire  insurance  companies  operating  in 
the  United  States,  together  with  other  information  concerning  them  of 
interest  to  policyholders,  cojnpany  officials,  agents  and  brokers.  The 
data  presented  in  this  department  will  also  be  published  in  the  form  of  a 
monthly  supplement  to  the  book  entitled  “Reports  of  Fire  Insurance 
Companies,”  which  is  published  annually,  in  June,  by  The  Spectator 
Company.  Prices:  Book,  with  monthly  supplements,  one  year,  $7;  book 
only,  $5;  monthly  supplement  only,  $2  per  annum. 

California  Insurance  Company,  San  Francisco,  Cal. 

1  he  California  Insurance  Department  has  completed  an  examination  of  the 
California  Insurance  Company  as  of  June  30,  1908,  showing  the  following  condi¬ 
tion:  Total  admitted  assets,  $8S7,920;  reinsurance  reserve,  $262,721;  total  liabilities 
except  capital,  $308,240;  capital  paid  up,  $400,000;  net  surplus  over  capital  and  all 
other  liabilities,  $179,680. 


Co=operative  Mutual  Fire  Insurance  Company,  Portland,  Me. 

A  company  bearing  the  above  title  is  being  organized  at  Portland,  Maine.  The 
officers  are:  President,  Charles  G.  Keane;  vice-president,  O.  J.  Brooks;  secre¬ 
tary,  Edith  G.  Mitchell. 


German  Mutual  Fire  Insurance  Company,  Omaha,  Neb. 

The  German  Mutual  Fire  of  Omaha  will  change  to  a  stock  company  on  Jan¬ 
uary  1,  with  $100,000  capital,  assuming  the  business  of  the  old  company,  and  will 
be  known  as  the  German  Fire  Insurance  Company  of  Nebraska. 


Peoples  National  Fire  Insurance  Company,  Philadelphia,  Pa. 

At  the  first  annual  meeting  of  the  stockholders  of  the  Peoples  National  Fire 
thirty-one  directors  were  elected.  John  W.  Brooks,  general  agent  of  the  Dela¬ 
ware  of  Philadelphia,  has  resigned  in  order  to  become  identified  with  the 
Peoples  National.  President  Louis  S.  Amonson  states  that  the  stock  is  oversub¬ 
scribed  $150,000,  and  a  special  meeting  of  the  stockholders  is  under  advisement  to 
consider  an  increase  in  the  capital. 


The  Life  Agents  Primer. 

A  new  work  by  Wm.  Alexander,  author  of  “The  Successful  Agent”  and  “The 
Life  Insurance  Company,”  which  bears  the  title  “The  Life  Agents  Primer,”  has 
just  been  published  by  The  Spectator  Company.  It  deals  with  the  fundamental 
principles  of  life  insurance  and  explains  the  theory,  evolution  and  practice  of  life 
insurance  so  lucidly  and  in  such  simple  terms  that  anyone  having  an  interest  in 
the  subject  can  gain  a  clear  understanding  of  it  by  a  careful  reading  of  this  book. 
No  abstruse  mathematical  calculations  are  presented  in  this  work,  but  the 
guiding  principles  of  the  actuary’s  work  are  briefly  outlined,  so  that  a  person  of 
ordinary  business  ability  can  readily  grasp  them. 

“The  Life  Agents  Primer”  aims  to  do  away  with  erroneous  impressions  con¬ 
cerning  life  insurance,  and  to  implant  correct  and  accurate  ideas  as  to  the  basic 
truths  upon  which  it  is  founded  and  the  justice  and  equality  which  rule  in  the 
actual  practice  of  the  business.  The  arrangement  of  the  book  is  so  excellent  and 
the  process  of  explaining  and  illustrating  the  theories  and  methods  which  under¬ 
lie  the  business  are  so  plain  and  so  easily  understood  that  the  novice  can 
assimilate  the  information  presented  without  unusual  mental  effort  and  within  a 
few  hours. 

Mr.  Alexander  gives  a  reason  for  everything,  and  covers  all  that  it  is  essential 
for  the  agent  to  know  in  order  to  fit  him  to  intelligently  answer  almost  any  in¬ 
quiry  as  to  the  basis  and  general  conduct  of  the  business.  Many  hints  as  to  an 
agent’s  method  of  dealing  with  applicants  and  the  insured  are  also  given.  The 
book  explains  the  laws  of  mortality;  interest;  net  and  gross  premiums;  loading; 
statements;  tells  what  customers  usually  want  to  know;  follows  the  process  of 
selling  and  delivering  a  policy;  deals  with  renewals,  notices,  restoration,  sur¬ 
render  values,  policy  loans,  dividends  and  death;  describes  the  features  of  the 
most  common  forms  of  policy,  and  also  those  less  commonly  used,  and  also 
covers  such  subjects  as  organization;  inspections;  assessment  insurance;  compu¬ 
tation  of  dividends;  deferred  premium;  adequate  insurance;  standards  of  values; 
N.  T.  O.  policy,  etc.,  etc.  “The  Life  Agents  Primer”  is  a  valuable  rudimentary 
book  for  life  agent  as  well  as  policyholder,  containing  an  easy  lesson  in  the 
principles  and  practice  of  the  business  which  can  be  readily  absorbed  by  a  few 
hours’  careful  reading. 

Orders  should  be  addressed  to  The  Spectator  Company,  135  William  street. 
New  York,  or  159  LaSalle  street,  Chicago,  Ill.  The  price  of  “The  Life  Agents 
Primer”  is  $1  per  copy. 


The  Adjuster’s  Manual. 

The  Adjuster  s  Manual,  a  book  designed  to  aid  adjusters  and  agents  in  the 
adjustment  of  claims  resulting  from  accident  or  sickness,  has  been  issued  by  The 
Spectator  Company  of  New  York.  It  is  bound  in  flexible  leather  binding,  and 
sold  for  $2.  The  author  of  the  book  is  C.  H.  Harbaugh,  M.  D„  who  from  an 
extended  experience  has  formulated  and  classified  under  appropriate  heads  all 
conditions  arising  in  dealing  with  the  adjustment  of  claims  from  accident  or  sick¬ 
ness. — The  Insurance  Advocate. 
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The  Spectator: 

The  Spectator,  established  in  1868,  is  a  weekly  journal  devoted 
to  promoting  the  best  interests  of  trustworthy  insurance  of  all  kinds. 
The  subscription  price  for  the  United  States,  Canada  and  Mexico  is 
Four  Dollars  per  annum,  postage  prepaid.  To  all  foreign  countries  in 
the  Postal  Union,  Five  Dollars  per  annum. 

The  Spectator  has  a  larger  circulation  than  any  other  insurance 
journal— and  carries  no  “deadhead”  subscriptions. 
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Clifford  Thomson,  President.  Arthur  L.  J.  Smith,  Sec’y  &  Treas. 
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NEW  YORK’S  SIGNAL  AND  HIGH-PRESSURE  WATER 

SYSTEMS. 

FIRE  COMMISSIONER  HAYES  and  Water  Commis¬ 
sioner  O’Brien  of  New  York  city  have  addressed  to  the 
mayor  a  letter  in  which  his  attention  is  called  to  the  apparent 
success  of  the  high-pressure  pumping  system  which  now  pro¬ 
tects  a  portion  of  Manhattan,  and  which  also  contained  a  sug¬ 
gestion  that  a  reduction  in  fire  insurance  rates  might  well  fol¬ 
low  the  improved  conditions  in  fire  protection,  and  that  the 
mayor  might  submit  this  matter  for  consideration  of  the  New 
York  Board  of  Fire  Underwriters.  In  this  connection  it 
might  be  said  that  the  high-pressure  system  is  not  designed 
solely  for  the  benefit  of  the  fire  insurance  companies,  or  even 
for  the  customers  of  the  latter,  but  contributes  to  the  safety 
and  welfare  of  every  citizen  of  the  city,  whether  insured  01 
not,  and  is  more  particularly  advantageous  in  warding  off 
danger  from  those  who  are  uninsured.  While,  if  the  system 
continues  to  operate  in  the  future  as  well  as  it  has  in  the  few 
instances  in  which  it  has  been  put  into  play,  it  may  be  helpful 
in  reducing  the  conflagration  hazard,  it  is  undoubtedly  true 
that,  throwing  a  tremendous  volume  of  water  with  great  force, 
the  water  damage  is  likely  to  be  exceptionally  heavy  in  cases 
where  the  fire  loss  may  be  light.  If  this  supposition  is  true— - 
and  it  seems  reasonable— the  insurance  losses  would  continue  to 
be  about  as  usual,  and  the  chief  benefit  of  the  high-pressure 
system  would  be  in  contributing  to  the  lessening  of  the  confla¬ 
gration  hazard.  The  time  does  not  appear  ripe  for  the  fire 
department  to  attempt  to  fix  the  premium  rates  for  insurance, 
and  we  doubt  very  much  if  the  underwriters  will  consent  to 
turn  over  this  prerogative  of  theirs  to  the  fire  department. 
Apparently  no  steps  have  been  taken  by  the  city  authorities 
looking  to  the  installation  of  a  new  fire  alarm  signal  system, 
despite  the  severe  denunciations  of  the  present  system  which 
have  frequently  been  made  during  the  last  few  years  by  ex¬ 
perts  appointed  to  investigate  same.  A  failure  of  the  alarm 
system  to  transmit  an  alarm  may  permit  a  fire  to  gain  such 
headway  that  even  the  high-pressure  system  would  fail  to 
control  it,  and  the  result  would  be  the  long-feared  conflagra¬ 


tion.  It  is  an  open  question  whether  or  not  any  reduction  in 
rates  should  be  made  in  this  city  until  a  modern  and  thor¬ 
oughly  reliable  alarm  system  has  been  installed. 

***** 

Since  the  above  was  written,  a  newspaper  has  published  an 
interview  with  Commissioner  Hayes,  in  which  the  latter  is 
quoted  as  saying,  while  in  his  office  at  fire  headquarters  in 
Sixty-seventh  street : 

If  this  building  should  catch  fire  and  burn  up  the  entire  fire  alarm 
system  would  be  put  out  of  commission.  The  building  is  not  fire- 
proof.  It  has  been  the  subject  of  more  than  one  condemnatory  repoit 
by  the  New  York  Board  of  Fire  Underwriters.  If  a  fire  should  put 
our  alarm  system  out  of  commission  there  would  be  no  possible  way 
of  sending  in  an  alarm  of  fire  and  calling  the  engines,  except  by 
sending  messengers  to  each  engine  house.  Because  of  this  danger 
and  it  is  a  very  grave  one — I  have  recently  concluded  a  contract  with 
the  New  York  Telephone  Company  to  have  our  telephone  switch¬ 
board  duplicated  and  installed  in  the  company’s  new  fireproof  build¬ 
ing,  in  Fifty-eighth  street,  between  Lexington  and  Park  avenues. 
This  building  is  now  nearly  completed,  and  the  switchboard  will  be 
installed  soon.  I  have  had  this  matter  under  consideration  for  some 
time,  but  when  I  read  a  few  weeks  ago  of  the  fire  at  telephone  head¬ 
quarters  in  Paris,  which  put  the  Paris  fire  alarm  service  out  of  com¬ 
mission,  I  decided  to  act  at  once.  So  I  have  ordered  the  telephone 
company  to  go  ahead. 

Mr.  Hayes  is  to  be  commended  for  taking  this  step  in  the 
direction  of  improved  conditions,  though  it  appears  that  it 
was  the  Paris  fire,  and  not  the  recommendations  of  the  under¬ 
writers,  which  finally  induced  him  to  do  so.  It  is  but  one 
step,  however,  and  it  would  not  guard  in  any  way  against  the 
liability  to  interference  which  exists  all  along  the  signal  wires, 
as  has  been  frequently  pointed  out.  Only  an  entirely  new 
system  will  overcome  the  grave  defects  and  give  the  city  a 
reasonable  certainty  that  alarms  will  be  promptly  and  surely 
transmitted. 


THE  UNION  CENTRAL  LIFE  INSURANCE  COMPANY. 

CONSIDERABLE  interest  is  manifested  in  life  insurance 
circles  regarding  the  outcome  of  the  quo  warranto  pro¬ 
ceedings  instituted  by  the  Attorney-General  of  Ohio  to  de¬ 
prive  the  Union  Central  Life  Insurance  Company  of  Ohio 
of  its  franchise.  The  proceedings  grew  out  of  the  recent  ac¬ 
tion  of  the  directors  of  the  company  in  declaring  a  stock  divi¬ 
dend  from  its  accumulated  surplus  for  the  purpose  of  in¬ 
creasing  the  capital  of  the  company  from  $100,000  to  $500,- 
000.  The  facts  of  the  case,  as  set  forth  in  a  statement  by 
President  Jesse  R.  Clark,  and  heretofore  printed  in  The 
Spectator,  are,  briefly,  as  follows :  The  LTnion  Central  Life 
began  business  in  1867,  issuing  policies  upon  both  its  partici¬ 
pating  and  non-participating  plans.  A  by-law  of  the  com¬ 
pany  provides  that  stockholders  shall  be  entitled  to  a  semi¬ 
annual  dividend  of  five  per  cent  per  annum  from  the  general 
funds  of  the  company,  and  to  additional  dividends  from  the 
surplus  acquired  from  the  lapses,  mortality  savings,  invest¬ 
ments,  etc.,  of  the  funds  of  the  non-participating  policies. 
Such  dividend,  however,  was  never  declared,  the  managers 
preferring  to  build  up  a  substantial  and  trustworthy  com¬ 
pany,  backed  by  adequate  funds,  to  taking  profits  for  the 
stockholders.  At  the  end  of  1907  the  surplus  accrued  from 
non-participating  policies  had  reached  the  sum  of  $779,788, 
which  belonged  to  the  stockholders.  Meantime,  the  surplus  to 
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the  creuit  of  the  participating  policyholders  had  reached  the 
very  handsome  figure  of  $1,630,832,  or  a  total  surplus  on  all 
policies  of  $2,510,620,  exclusive  of  surplus  accumulations  on 
deterred  dividend  policies.  But  up  to  1907  there  had  been 
no  separation  of  these  funds,  as  the  law  did  not  require  it  ; 
but  half-a-dozen  or  more  States  adopted  laws  requiring  a 
separate  accounting  of  the  funds  of  each  department  o!  a 
company’s  business.  In  order  to  comply  with  these  require¬ 
ments  the  Union  Central  engaged  expert  actuaries  and  a 
large  force  of  clerks  to  go  over  its  entire  business  from  the 
<  ate  of  its  organization  and  separate  the  participating  from 
the  non-participating  business  and  to  ascertain  the  profits 
arising  in  each  department.  The  result  showed,  as  stated, 
$1  630,832  to  the  credit  of  the  surplus  of  the  participating 
policies  and  $779,788  to  the  non-participating,  which  report 
ot  the  experts  was  approved  by  the  board  of  directors  It 
bemg  desirable  to  increase  the  capital  of  the  company  to  en- 
ade  it  to  comply  fully  with  the  requirements  of  various 
otates,  the  directors  decided  to  declare  a  stock  dividend  of 
$400,000  from  the  non-participating  profits,  and  to  apply  such 
dividend  to  increasing  the  capital  to  $500,000.  There  seemed 
to  be  no  legal  objection  to  the  stockholders  applying  the  divi¬ 
dends  belonging  to  them  to  the  purpose  indicated,  and  the 
increase  in  capital  was  authorized.  While  there  seems  to 
have  been  no  real  opposition  on  the  part  of  the  policyholders 
to  the  plan  as  proposed,  for  the  purpose  of  settling  the  legal 
questions  raised  now  and  for  all  time  to  come,  the  Attorney- 
General  has  brought  suit,  as  above,  to  secure  a  judicial  de¬ 
termination  of  the  legality  of  the  action  of  the  company  in 
the  premises.  The  Superintendent  of  Insurance,  on  his  own 
motion,  raised  the  question  as  to  the  existence  of  the  non¬ 
participating  surplus  as  reported  by  the  company  in  its  last 
annual  statement,  and  the  further  question  as  to  its  le-al 
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of  the  non-participating  class  belong  to  the  stockholders.  The 
progress  of  the  proceedings  instituted  by  the  Attorney-Gen¬ 
eral  against  the  Union  Central  will  be  observed  with  o-reat 
interest. 

Up  HE  forest  fires  in  Minnesota,  while  they  have  been 
1  checked  to  a  degree,  still  break  out  at  intervals  and 
timber  owners  say  that  it  is  absolutely  useless  to  attempt  to 
inspect  the  burned  area  until  after  a  heavy  rain.  Conservative 
estimates  place  the  losses  in  that  section  at  over  $5,000,000, 
including  nearly  $1,500,000  in  Chisholm.  Some  agents  in  the 
town  named  have  been  criticised  for  binding  insurance,  either 
verbally  or  in  writing,  practically  up  to  the  time  of  the  fire. 
In  cases  in  which  it  becomes  clear  that  agents  thus  attempted 
to  insure  risks  while  the  latter  were  threatened  by  fire,  it 
would  seem  that  the  companies  would  be  justified  in  refusing 
to  pay  claims  under  such  binders. 


I  AS1  month  the  fire  loss  in  the  United  States  and  Canada, 
as  compiled  by  The  Journal  of  Commerce,  aggregated 
?2 1 ,43 T  400,  or  about  as  much  as  the  losses  in  the  months  of 
September  in  1907  and  1906  combined.  The  total  for  the 
first  nine  months  of  this  year  is  placed  at  $186,035,900,  and 
presages  a  sum  for  the  entire  year  which  will  probably  out¬ 
strip  the  losses  of  any  preceding  year  except  those  in  which 
great  conflagrations  have  occurred.  It  is  to  be  hoped  that 
the  losses  of  the  current  quarter  will  fall  below  the  average 
but  the  experience  thus  far  scarcely  justifies  such  a  hope. 
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girt  to  declare  a  dividend  to  stockholders  from  such  sur¬ 
plus  if  found  to  exist.  The  Superintendent  submitted  these 
questions  to  the  Attorney-General,  who  advised  the  bringing 
of  a  friendly  suit  in  order  to  obtain  a  judicial  decision  of  the 
issues  raised.  The  company  agreed  to  this,  and  the  suit 
was  brought  with  its  full  concurrence.  That  the  surplus  as 
claimed  exists,  as  a  matter  of  fact,  is  assured  by  the  finding 
of  the-  actuaries  who  went  over  the  records  of  the  company 
from  the  time  it  began  business  to  the  close  of  last  year, 
which  would  seem  to  decide  affirmatively  the  first  question 
raised.  It  would  be  a  singular  business  proposition  to  deny 
to  stockholders,  who  spend  their  time  and  their  money  in 
building  up  a  successful  enterprise,  the  legitimate  profits  that 
may  have  accrued  after  years  of  patient  waiting  from  their 
enterprise  and  the  hazards  of  business.  In  ordinary  busi¬ 
ness  affairs  it  is  a  matter  of  frequent  occurrence  for  a  cor¬ 
poration  to  capitalize  its  surplus  earnings,  and  there  seems 
to  be  no  good  reason  why  insurance  companies  should  not 
do  the  same.  In  the  particular  case  of  the  Union  Central 
the  profits  derived  from  its  non-participating  policies  were 
declared  to  be  the  property  of  the  stockholders,  and,  even  in 
the  absence  of  any  by-law  to  that  effect,  the  common  law 
would  unquestionably  hold  that  the  entire  profits  of  the  com¬ 
pany  belong  to  the  stockholders  except  where  they  are  other¬ 
wise  disposed  of  by  contracts  with  policyholders.  Under 
such  construction  the  participating  policyholders  are  the 
owners  of  the  profits  derived  from  their  class  and  the  profits 


IN  AND  ABOUT  NEW  YORK. 

The  grand  jury  at  Riverhead,  L.  I.,  has  returned  nine  indictments 
against  Charles  F.  Baxter,  a  physician  of  Lindenhurst,  four  of  the 
indictments  bemg  for  perjury.  It  is  claimed  that  Dr.  Baxter  wrote 
bogus  life  insurance  policies,  and  that  most  of  those  whom  he  insured 
id  not  know  such  was  the  case  until  they  were  called  before  the 
grand  jury  to  testify.  During  the  investigation  it  was  found  that  one 
woman,  eighty-eight  years  old,  very  feeble  and  infirm,  and  unable  to 
write  her  name,  had  been  insured  for  a  large  amount  and  had  signed 
the  necessary  papers.  Several  girls,  it  is  said,  less  than  sixteen  years 
old,  found  that  they,  too,  had  been  insured,  although  they  never 
received  or  saw  the  policies. 

.  L°UI®  Pj!zferald,  wel1  ktl0wn  in  financial  and  insurance  circles 
m  Lew  York  died  at  Garrison’s-on-the-Hudson  on  October  6.  Gen¬ 
eral  Fitzgerald  was  president  of  the  Mercantile  Trust  Company,  and 
was  a  life-long  friend  of  Henry  B.  Hyde,  founder  of  the  Equitable 
ife.  He  was  a  trustee  of  the  estate  of  Henry  B.  Hyde,  and  was 
a  much-wanted  witness  at  the  Armstrong  insurance  investigation  in 
1905.  It  was  never  possible,  however,  to  serve  process  upon  the 
General,  and  the  investigation  closed  without  him  appearing  as  a 
witness.  The  General  had  a  war  record  marked  by  splendid  gallantry. 

The  Equitable  Life  last  week  disposed  of  its  Denver  building  to 
Villiam  Barth  for  the  sum  of  $1,400,000.  It  has  been  carried  on  the 

T  °f  $I’I50’°oo-  The  socieU  ^so  disposed  of 

-5  shares  of  stock  in  the  First  National  Bank  of  Chicago  for  the 
sum  of  $1,000000.  The  society  has  now  disposed  of  its  Des  Moines, 
lemphis  and  Denver  buildings,  has  leased  on  satisfactory  terms  the 

T  ung  f°r  n,nety'n,ne  years>  and  is  gradually  disposing 
stock  holdings  in  various  banks,  trust  companies  and  railroads. 

The  announcement  in  The  Spectator  last  week  that  the  position  of 
chairman  to  the  Association  of  Life  Insurance  Presidents,  formerly 
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held  by  Grover  Cleveland,  had  been  abolished,  disposes  of  the  rumor 
that  John  Tatlock,  until  recently  president  of  the  Washington  Life, 
would  get  the  position.  Since  the  Washington  Life  was  purchased 
by  Pittsburg  people  many  persons  have  been  busy  with  the  future  of 
Mr.  Tatlock.  At  the  time  that  gentleman  was  made  president  of  the 
Washington  he  was  associate  actuary  of  the  Mutual  Life,  and  that 
company  then  granted  him  a  leave  of  absence.  It  is  understood  that 
such  leave  of  absence  was  indefinite,  and  if  so  the  Mutual  Life  would 
seem  to  have  first  claim  on  his  services. 

President  Kingsley  of  the  New  York  Life  contributed  a  forceful 
article  to  The  Philadelphia  Ledger  of  October  8  on  life  insurance 
reform.  He  pointed  out  that  the  Armstrong  legislation  violated 
economic  principles,  and  that  those  principles  are  now  vindicating 
themselves.  A  strong  point  is  made  by  him  in  quoting  the  definition 
of  the  function  of  the  State  made  by  Governor  Hughes  of  New  York 
in  his  speech  at  Youngstown,  Ohio,  and  pointing  out  that  the  Arm¬ 
strong  laws  are  directly  in  opposition  to  that  definition.  In  con¬ 
clusion  he  says : 

We  have  scarcely  yet  reached  the  point  where  a  life  insurance  man¬ 
ager  expert  in  his  business  and  keenly  anxious  about  the  welfare  of 
the  people  insured  in  his  company,  may  with  safety  offer  any  criticism 
of  the  insurance  laws  of  the  State  of  New  York.  There  is  a  disposition 
to  cry  out  against  such  a  critic,  to  force  him  into  the  position  of  being 
opposed  to  reform,  to  make  it  appear  that  he  is  condoning  what  was 
confessedly  wrong  in  life  insurance  and  seeking  a  return  to  practices 
which  were  reprobated.  But  the  disposition  to  assume  this  attitude  to¬ 
ward  any  criticism  of  the  New  York  State  laws  is  passing,  and  the  time 
is  near  when  fair-minded  men  will  dispassionately  consider  whether 
reform  which  has  at  the  same  time  wrought  almost  irreparable  injury, 
doesn’t  itself  need  reforming. 

To-morrow  has  been  set  for  the  trial  of  George  R.  Scrugham  and 
Charles  Stirrup,  who  were,  together  with  Charles  F.  Carrington,  in¬ 
dicted  for  forgery  in  the  second  and  third  degrees  and  conspiracy  in 
connection  with  the  election  of  trustees  and  directors  of  the  New 
York  Life.  The  indicted  men  were  acting  in  the  name  of  the 
International  Policyholders  Committee.  Carrington  gave  evidence 
against  Scrugham  and  Stirrup  after  their  arrest,  and  it  is  supposed 
that  he  will  appear  at  their  trial  as  a  witness  for  the  State. 


CHICAGO  AND  THE  WEST. 

R.  D.  Bokum  of  the  Mutual  Benefit  Life  reports  a  business  of 
$470,000  in  September. 

L.  Walter  Sammis,  formerly  insurance  editor  of  The  New  York 
Commercial,  who  was  recently  appointed  manager  for  Chicago  for 
the  Washington  Life,  has  resigned. 

September  was  one  of  the  largest  months  in  the  year  with  the 
Massachusetts  Mutual  Life.  The  company  as  a  whole  is  about 
$2,000,000  ahead  of  last  year. 

George  L.  Wrenn,  formerly  manager  in  Chicago  for  the  State 
Mutual  Life,  died  last  week.  He  was  twice  president  of  the  Life 
Underwriters  Association  of  Chicago,  and  recently  elected  to  hon¬ 
orary  membership  in  the  organization.  A  meeting  of  the  life  under¬ 
writers  will  be  called  to  pass  resolutions  on  his  death. 

The  Penn  Mutual  reports  an  increase  in  business,  of  ten  per  cent 
over  last  year  in  Chicago  up  to  date.  September  shows  an  increase 
of  twenty-five  per  cent  over  corresponding  month  last  year. 

Emanuel  Weil  of  the  Central  Branch  New  York  Life,  who  has 
challenged  all  agents  of  the  company  on  the  number  of  applications 
to  be  written  and  examined  during  October  and  paid  for  this  year, 
is  receiving  a  host  of  acceptances  of  his  challenge. 

The  Pacific  Mutual  Life  has  offered  a  perpetual  challenge  cup  to 
its  general  agents  in  the  life  department.  The  name  of  each  winning 
agency  will  be  engraved  thereon,  the  cup  becoming  the  permanent 
property  of  the  agency  winning  it  three  times. 

J.  F.  Oates  has  been  made  assistant  general  agent  of  the  North¬ 
western  Mutual. 

John  T.  Boone,  formerly  with  the  New  York  Life,  has  been  made 
president  of  the  recently-organized  Southland  Life  of  Dallas.  It  has 
an  authorized  capital  of  $300,000. 

The  National  Life  of  the  United  States  of  America  has  been 
licensed  to  do  business  again  in  Texas.  It  withdrew  from  that  State 


when  the  Robertson  deposit  law  went  into  effect.  1  his  company  now 
makes  practically  all  of  its  investments  in  first  mortgages  on  farms, 
and  has  invested  more  than  $100,000  in  I  exas  this  year.  Its  total 
insurance  in  force  in  the  State  January  1  was  $i,i57>°°°- 

Alexander  V.  Weil,  manager  for  Northern  Illinois,  has  closed  his 
first  year,  which  has  been  very  successful,  with  the  Fidelity  Mutual 
Life.  Mr.  Weil  deserves  credit  for  succeeding  handily  where  seveial 
others  have  failed. 

Charles  Cook,  who  was  formerly  with  the  Pittsburgh  Life  and  Trust 
as  agency  director,  has  received  appointment  as  general  agent  for  the 
Security  Life  of  America  in  Illinois,  with  headquarters  at  Danville. 


NOTES  FROM  PHILADELPHIA. 

The  Travelers  Insurance  Company  is  now  located  in  its  new 
quarters  in  the  building  No.  415  and  417  Walnut  street,  which  it 
recently  purchased.  The  entire  building  will  be  occupied  by  the  com¬ 
pany,  and  all  its  branch  offices  for  this  territory  will  finally  be  located 
there.  Dr.  R.  H.  Campbell  will  continue  to  look  after  the  life  and 
accident  departments  as  supervisor  of  agencies,  and  A.  H.  Reeve 
will  continue  in  the  performance  of  like  duties  for  the  liability  de¬ 
partment  and  for  the  Travelers  Indemnity  Company  as  manager. 
Messrs.  Pearl  &  Sudlow  and  Messrs.  Jones  &  Dietrick,  who  have  been 
agents  for  the  accident  and  liability  departments  for  many  years, 
will  also  be  provided  with  quarters  in  the  new  location. 

Karstaedt  &  Zeisse,  both  formerly  connected  with  the  Tradesmens 
National  Bank  of  this  city,  have  formed  a  partnership,  and  been 
appointed  district  managers  of  the  Continental  Casualty  Company. 
They  have  opened  offices  at  929  Chestnut  street. 

It  is  expected  that  the  Quaker  City  Life  Insurance  Company  of 
Philadelphia  will  be  fully  equipped  to  begin  business  on  January  1, 
1909. 

As  a  result  of  an  investigation  made  by  State  officials  into  the 
business  of  the  Provident  Beneficial  Association  of  this  city,  a  con¬ 
cern  doing  business  at  304  Drexel  building,  the  Attorney-General 
on  October  1  secured  a  writ  of  quo  warranto  requiring  its  officials  to 
appear  in  court  on  October  19,  to  show  by  what  authority  it  is  issuing 
endowment  policies,  guaranteeing  a  cash  surrender  thereon  and  in¬ 
suring  children  between  the  ages  of  three  and  eighteen  years.  The 
concern  was  chartered  to  maintain  a  society  for  beneficial  and  pro¬ 
tective  purposes  from  funds  collected  within  its  membership.  Its 
officers  are:  president,  Dr.  B.  H.  Miller;  secretary,  H.  V.  Mohn. 

Robert  Coleman  Drayton,  a  member  of  the  firm  of  Toland  Bros.  & 
Co.,  bankers,  will  retire  on  January  1  next  to  take  the  position  of 
financial  vice-president  of  the  Penn  Mutual  Life  of  this  city,  to  which 
he  was  recently  elected.  Financial  and  insurance  circles  comment 
very  favorably  on  the  appointment. 

O.  G.  Berry,  former  manager  of  the  Phcenix  Mutual  Life  here,  has 
been  transferred  to  Boston,  Mass.,  where  he  will  act  in  a  similar 
capacity  for  the  company. 

There  is  now  being  organized,  under  a  Delaware  charter,  another 
Philadelphia  corporation,  to  be  known  as  the  Union  National  Life 
Insurance  Company  of  America.  L.  P.  Forster  is  to  be  the  piesident 
of  the  company,  whose  present  address  is  at  937  Drexel  building. 

On  Tuesday  of  last  week,  J.  Clayton  Erb,  private  secretary  of 
former  Insurance  Commissioner  Israel  W.  Durham,  was  killed  by  his 
wife’s  sister  at  his  home.  While  Mr.  Durham  was  Commissioner  the 
position  of  actuary  was  nominally  held  by  Mr.  Erb,  and  the  investiga¬ 
tion  a  few  years  ago  disclosed  the  fact  that  he  had  collected  and 
retained  fees  amounting  to  $141,000,  mainly  for  valuations  of  policies 
in  the  life  companies  of  Pennsylvania.  The  law  seemed  to  permit  the 
retaining  of  these  fees  by  the  actuary  charged  with  making  the 
valuations. 


_ _ The  American  Casualty  Company  of  Seattle,  Wash.,  has  lequested  the  State 

legislature  to  enact  a  law  compelling  every  domestic  company,  association  or 
fraternal  order  selling  accident  insurance  to  deposit  $20,000  with  the  State  In¬ 
surance  Department.  The  American  also  seeks  to  have  every  foreign  corpora¬ 
tion  furnish  a  certificate  of  deposit  of  $20,000  with  its  home  State. 
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AERIAL  HAZARDS. 

By  Frederick  S.  Crum. 

W  hile  hundreds  of  thousands  of  dollars  are  being  spent  in  experi¬ 
ments  with  dirigible  balloons,  aeroplanes,  airships,  etc.,  it  may  be  of  in¬ 
terest  briefly  to  consider  the  element  of  hazard  inherent  in  aerial  navi¬ 
gation,  and  especially  the  fatal  accident  liability  of  aviators.  We  read 
daily  of  the  various  trial  flights  of  Baldwin,  Farman,  the  Wright  brothers, 
Zeppelin  and  other  more  or  less  famous  airship  inventors.  One  day  a 
trial  flight  is  reported  to  have  been  a  great  success,  but  the  next  day  it 
is  as  likely  as  not  that  the  same  machine  will  be  reported  a  partial  or 
complete  wreck.  It  is  apparent  that  airship  machinery  is  still  far  from 
safe  or  reliable. 

Of  the  comparatively  few  important  inventors  who  have  essayed  the 
solution  of  aerial  navigation  by  dirigible  airships  of  one  kind  or  an¬ 
other,  a  goodly  proportion  have  been  killed  while  experimenting  with 
their  contraptions.  DeBradsky’s  car  broke  loose  from  the  balloon  and 
the  inventor  and  his  assistant,  Morin,  were  crushed  beneath  it.  M 
Severo’s  balloon  caught  fire  and  exploded,  the  inventor  and  his  engineer 
being  killed  by  the  resulting  fall.  Woelfort’s  balloon  burst  at  an  alti¬ 
tude  of  1(00  feet,  and  the  inventor  and  his  assistant,  Herr  Knabe,  were 
killed.  Herr  Lilienthal,  a  famous  German  aeronaut,  was  killed  by  a 
fall  in  his  flying  machine  which,  as  so  often  happens,  failed  to  work 
properly.  Also,  in  1899,  Mr.  Percy  S.  Pilcher,  a  young  English  inventor, 
met  his  death  in  the  collapse  of  his  flying  machine.  In  July,  1905,  Daniel 
Maloney  went  up  in  an  aeroplane  at  fsanta  Clara,  Cal.,  the  machinery 
failed  to  respond  to  the  operator  and  he  was  killed  by  a  fall  of  about 
two  thousand  feet.  The  current  year  has  had  its  victims,  and  mention 
may  be  made  of  the  death  of  Lieutenant  Fonseca  of  Brazil,  who,  while 
attempting  to  try  out  a  new  airship  from  France,  was  carried  up  three 
thousand  feet,  when  the  balloon  collapsed,  and  as  recently  as  September 
17  the  unfortunate  accident  causing  the  death  of  Lieutenant  Selfridge 
and  the  serious  injury  of  Orville  Wright  was  chronicled. 

The  instances  of  fatal  accidents  to  aviators  here  noted  are  a  few  of 
the  more  important  and  widely  heralded,  but  they  by  no  means  tell  the 
whole  story  of  the  hazards  of  the  air.  These  victims,  however  at  least 
had  the  merit  of  giving  their  lives  in  a  laudable  effort  to  solve  the 
problem  of  aerial  flight.  To  a  layman,  in  the  face  of  the  facts,  the  prob¬ 
lem  of  reasonably  safe  travel  by  air  medium  would  appear  to  be  far 
from  a  practical  solution.  It  is  one  thing  to  be  able  to  fly  in  the  air 
for  a  few  moments,  or  even  for  a  number  of  hours,  but  it  is  quite  an¬ 
other  thing  to  be  able  to  fly  with  a  reasonable  assurance  of  a  safe  return 
to  earth.  This  part  of  the  problem  of  aerial  navigation  must  be  solved 
if  the  air  is  ever  to  become  a  popular  medium  for  the  transportation  of 
persons.  Our  railroads  now  kill  their  tens  of  thousands,  and  navigation 
by  boat  and  ship  is  not  to  be  rated  absolutely  safe  by  any  means.  How 
much  less  likely  it  is  that  aerial  transportation  will  be  brought  within 
the  limits  of  reasonable  safety  for  many  years  to  come! 

The  uncertainty  of  air  as  a  medium  of  transport  is  also  illustrated  by 
the  history  of  balloon  ascensions  and  the  descents  by  parachutes.  Among 
the  so-called  “professors,”  “queens  of  the  air,”  “human  bombs  ”  etc 
there  have  been  many  fatalities.  The  following  is  a  partial,  but  repre¬ 
sentative,  alphabetical  list  of  violent  deaths  among  this  class  of  per¬ 
sons  who,  for  a  price,  and  at  the  imminent  risk  of  their  lives,  are  willing 
o  entertain  American  crowds,  notoriously  greedy  for  “thrillers”- 

nueen  hundred  feet,  and  the  explosion  scattered  the  fragments  of  the 
balloonist’s  body  over  a  wide  area.  augments  oi  the 

lo^^toVe^8/'’  at  Montreal<  Canada,  July,  1904,  fell  from  his  bal¬ 
loon  into  the  St.  Lawrence  river  and  was  drowned. 

breaking  hU  Mck.81^8'  TeX"  dropped  with  his  Parachute  into  a  tree, 

nhntE-11;  B<3T  ,at  Denver>  Col.,  in  May,  1902,  dropped  with  his  para- 
chute  into  a  lake  and  was  drowned  ^ 

Bozart  Professor,  at  Chillicothe, '  Mo„  was  dashed  to  death  hv  the 
iTAT'm  t  iZ'"""1'  Ky"  *“  ‘’,Slea  10  *"lh  t>y  to.  failure  of 

wS-fSr-o'.r,  *»  —  —■ 

hundred  feet  7  ’  W  S"  feU  fr0m  bis  balloon  a  distance  of  two 

“a,,"'1’  W1  “■  -a  w„ 

ES  ““n.,1” 18W' M1 >**« 

French,  Theodore  A.,  at  New  Haven,  '  Conn.,  in  August,  1907,  was 


dashed  to  death  by  a  fall  of  four  hundred  feet,  when  his  parachute  failed 
to  open,  after  a  cannon  descent. 

Girard,  Louis,  at  Taunton,  Mass,  September,  1902,  fell  four  hundred 
feet  from  his  balloon. 

Hague,  Paul  (Prof.  Zeno),  at  Lima,  Ohio,  dropped  into  a  reservoir  and 
was  drowned. 

Hicks,  Henry,  at  Kingston,  in.  Y„  May,  1902,  dropped  into  the  Hudson 
river  and  was  drowned. 

Holbrook,  Robert,  at  Mt.  Vernon,  Ill.,  July,  1902,  lost  his  hold  on  the 
parachute  and  fell  five  hundred  f^et. 

Hubbard,  Mrs.  George  W„  at  Clayton,  Mo.,  while  performing  on  a 
trapeze,  the  parachute  broke  and  she  fell  twenty-five  hundred  feet 
Jacobs,  Frank,  at  Quincy,  Ill.,  August,  1896,  was  dashed  to  death'  by  a 
fall  of  one  hundred  and  fifty  feet,  when  his  balloon  burst  and  parachute 
tailed  to  open.  It  was  his  one  thousand  and  fifth  ascension. 

parachute’  decent™’  *  FallS’  ^  Y"  feU  WhUe  attempting  a  d°^le 

Jones,  Luther  E„  at  Springfield,  Ill.,  June,  1908,  dashed  to  death  against 
a  tree  which  the  parachute  failed  to  clear. 

Keefe,  Charies,  at  Cleveland,  Ohio,  in  1899,  was  killed  by  a  fall  of 
tureelyUndred  Sfty  fSet'  HiS  balloon  broke  its  fastening  prema- 

Ledyard,  Arthur,  at  Toledo,  Ohio,  dropped  with  his  parachute  into  Lake 
Erie  and  was  drowned. 

Lee,  at  McKeesport,  Pa.,  fell  from  his  balloon. 

Limbecker  E  E.,  at  Van  Buren,  Ark.,  May,  1904,  dropped  with  his 
parachute  into  the  Arkansas  river  and  was  drowned. 

Morrison,  Dora,  at  Anna,  Ill.,  November,  1902,  while  performing  on  a 
trapeze  bar,  lost  her  hold  and  fell  two  thousand  feet.  This  inexperi¬ 
enced  balloonist  forfeited  her  life  at  the  age  of  nineteen.  P 

Neonis,  Mile.,  at  East  St.  Louis,  Ill.,  while  taking  part  in  a  double 
descent  from  one  balloon,  she  fell  three  hundred  feet 

p  at  da(;ksorl-  Mlcb->  July,  1908,  was  dashed  to  death  by 

a  fall  of  three  thousand  feet,  by  collapse  of  parachute. 

.  Potl;er>  Pearl,  at  Howard  City,  Mich.,  September,  1907,  while  attempt- 

dredVeT11011  deSCent’  tbe  cannon  failed  to  go  off  and  she  fell  five  hun- 

Reynolds,  Frank,  at  Corey,  Pa.,  in  1899,  dropped  into  Findlay’s  lake 
and  was  drowned.  It  was  his  first  and  last  ascension 

Gu II "rake  haande  waf  drowned.16'  M1Ch"  dr°PPed  WUb  hiS  Parachute  -to 

at  Homer>  ln->  fe]I  twelve  hundred  feet  when  his  para¬ 
chute  failed  to  open.  His  wife  was  killed  at  Cairo,  Ill.,  two  monthSPpre- 
vious  in  a  similar  manner.  p  e 

Sawyer,  John,  at  Lynn,  Mass.,  was  killed  by  being  dashed  against  an 
obstruction  before  his  parachute  landed.  uasnea  against  an 

Seeley  Mrs.  L.  A.  (Lillian  Le  Fay),  at  La  Salle,  Ill.,  dropped  with  her 
parachute  into  the  Illinois  river  and  was  drowned. 

Smith,  Carl,  at  Lewiston,  Me.,  fell  one  hundred  and  eighty  feet  when 
the  trapeze  bar  of  the  parachute  broke. 

Thayer  W.  A.,  at  Streator,  Ill.,  in  1899,  fell  two  hundred  feet  while 
trying  to  loosen  the  parachute  from  the  balloon  6 

Walters,  at  Centreville,  Iowa,  fell  one  hund'red  feet  when  his  para- 
chute  was  torn  from  the  balloon  by  wires  in  the  ascent 
Ward,  Mabel,  at  Woonsocket,  R.  I.,  July  1902  had 
hundred  feet,  the  parachute  dropped  two  hundred  feet  before  it  opened 
and  she  lost  her  hold,  falling  over  sixty  feet  ^  ’ 

.S  <££»?  EM°n-  Inl"  AU8“1'  »"■  ">*  attempting  , 

InEthe  £™,o  'hEE'EwA  EE  ’'r0PI,e'1  W“h 

Weston  George,  and  H.  Tapascott,  at  Eureka,  Cal.,  were  thrown  from 
broke  from°^tsalfaste<riingdlepre^ma?urely/n^Ur^eS  BU8tained-  Tbe  baU°0n 
whelms  billoon’conapshedaS°'  ^  *eU  int°  a  Iake  and  was  dro™ 

These  forty-five  fatalities  are  suggestive  of  a  few  of  the  hazards  in¬ 
cident  to  flight  by  air.  They  are  only  typical  and  represent  but  a  small 
proportion  of  the  fatal  accidents  among  parachute  performers  in  recent 
years  In  one  season  it  was  reported  that  forty-seven  aeronauts  were 
killed.  As  one  “professional”  put  it,  “It  (fate)  gets  the  best  of  every 
aeronaut  I  ever  knew,  and  I  have  met  quite  a  number  in  my  time.  They 

an  meet  their  day  and  when  they  do  they  wish  that  they  had  retired  as 
they  had  planned  long  ago.” 

Of  the  forty-five  fatalities  noted  above,  no  less  than  thirteen  were  by 
rowmng.  This  record  clearly  shows  that  balloonists  intending  to 
ascend  near  water  should  provide  themselves  with  life  preservers  Dur¬ 
ing  the  present  season  two  aeronauts  have  dropped  into  the  Passaic 
iver.  One,  -Fred  L.  Wood,  was  drowned,  being  unable  to  free  himself 
from  a  flag  which  became  wrapped  around  him  in  his  descent  by  para¬ 
chute;  and  the  other,  Mrs.  Dorothy  Mack,  was  finally  rescued  by  aJ  ex¬ 
pert  swimmer.  Another  local  balloonist,  Frank  Woodruff,  made  an 

pond  from  Jr?  ag°  ^  B,00mfield’  N’  J”  aad  topped  into  a  mill 
pond,  from  which  he  was  rescued  with  much  difficulty. 

There  are  balloonists  living  who  have  made  many  ascensions  covering 

of  Ran  l  °f  yearS’  aDd  “  ^  6Xample  °f  this  class-  Carl  E.  Myers 
of  Balloon  Farm,  Frankfort,  N.  Y„  may  be  cited.  These  men,  however 

have  had  their  thrilling  experiences,  and  usually  can  relate  a  few  hair- 

eadth  escapes.  From  what  past  experience  teaches,  therefore  aerial 

ZZZ  '  eTlther  aS  a  SCienCe  °r  a3  a  SP0rt’  must  be  regarded  as  extra 
,  , nous.,  suspect  that  life  and  accident  insurance  companies  will 

certain,  tbinSUre  aeronauts  *>r  a  long  time  to  come,  and 

certainly  this  practice  is  fully  justified  by  experience,  to  date. 
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THE  MIDDLE  STATES. 


Examination  of  Masonic  Mutual  Life  Association. 

The  Insurance  Department  of  the  District  of  Columbia  recently  caused 
an  examination  to  he  made  of  the  Masonic  Mutual  Life  Association, 
having  its  headquarters  at  Washington,  D.  C.  The  examiners  verified 
the  annual  statement  as  of  December  31  last,  and  paid  high  compliment 
to  the  management.  A  particularly  strong  paragraph  in  the  report  reads 
as  follows:  “The  management  is  economical  and  the  association  has  a 
most  honorable  record  in  the  matter  of  settling  its  claims,  paying  the 
same  promptly  and  in  full,  and  never  compromising  them.  Inasmuch 
as  the  association  has  been  in  existence  for  upwards  of  forty  years,  the 
record  established  by  it  is  one  that  cannot  be  surpassed.  Some  years 
ago  this  association,  with  a  view  to  maintaining  itself  in  perpetuity  by 
an  amendment  to  its  charter,  charged  itself  with  the  maintenance  of  the 
full  legal  reserve.  Consequently  its  policies  issued  of  late  years  are 
valued  by  the  American  Experience  Table  with  interest  at  3%  per  cent, 
the  reserve  on  that  basis  now  amounting  to  $86,909,  making  it  the 
strongest  fraternal  organization  in  the  country.  The  examination  showed 
the  association  to  be  possessed  of  admitted  assets  amounting  to  $138,050 
and  a  surplus  of  $33,641,  exclusive  of  the  $86,909  legal  reserve.  The 
association  is  managed  by  a  board  of  twenty-one  directors,  all  of  whom 
serve  without  pay,  while  Geo.  Gibson  is  president,  and  the  details  of 
management  are  well  looked  after  by  Secretary  Wm.  Montgomery. 


— E.  B.  Rankin  &  Co.  of  Harrisburg,  Pa.,  were  recently  appointed  general 
agents  for  Dauphin  and  Franklin  counties  for  the  Home  Life  Insurance  Com¬ 
pany  of  America.  This  firm  was  established  in  1860,  and  is  one  of  the  best 
known  in  Central  Pennsylvania.  Mr.  Rankin  was  previously  connected  with  the 
Columbian  National  Life  of  Boston. 

—William  F.  Mellerick  of  Newark,  N.  J.,  has  been  appointed  superintendent 
of  a&encies  for  the  American  Mutual  Life  of  Philadelphia.  Mr.  Mellerick  was 
employed  in  the  home  office  of  the  Prudential  from  1885  to  1897,  when  he  be¬ 
came  superintendent  of  agencies  for  the  New  Amsterdam  Casualty,  and  was 
later  supervisor  of  agencies  for  the  Mutual  Reserve  Life.  When  that  company 
retired  he  returned  to  the  Prudential. 

—Some  years  ago  Pennsylvania  achieved  an  unenviable  reputation  as  a  field 
for  grave-yard  insurance,  and  from  evidence  adduced  in  a  trial  in  the  criminal 
court  at  Pittsburg  last  week  it  would  appear  that  similar  practices  still  exist. 
Two  representatives  of  the  Philadelphia  Life  were  accused  of  larceny,  but  only 
a  portion  of  their  defense  had  been  put  in  when  the  judge  ordered  the  jury  to 
return  a  verdict  of  not  guilty.  The  trouble  arose  over  the  cancellation  of  poli¬ 
cies  on  one  Foster,  who  was  represented  as  a  wealthy  man,  but  proved  to  be 
poor.  Nearly  $50,000  was  carried  on  him  by  persons  having  no  insurable  interest, 
and  his  application  contained  many  untruths.  Companies  cannot  be  too  careful 
in  investigating  suspicious  cases  of  this  sort. 

—Isaac  B.  Snow,  superintendent  of  agencies  of  the  Massachusetts  Mutual  Life, 
has  been  in  Pittsburg  arranging  the  appointment  of  John  L.  McFeely  and  Lew 
A.  Anshutz  to  fill  the  vacancy  in  the  general  agency  caused  by  the  death  of 
Charles  A.  McFeely,  the  former  manager  for  Western  Pennsylvania.  John  L. 
McFeely  is  a  son  of  the  former  manager,  and  has  been  active  in  the  management 
and  productive  end  of  the  office  for  eighteen  years.  Mr.  Anshutz  has  been  con¬ 
nected  with  the  office  for  five  years,  and  is  also  a  large  producer.  Mr.  McFeely’s 
territory  will  embrace  the  following  counties  in  Western  Pennsylvania:  Alle¬ 
gheny,  Beaver,  Lawrence,  Butler,  Armstrong,  Indiana,  Westmoreland  and  Wash¬ 
ington,  and  Mr.  Anshutz  will  have  the  title  of  general  agent  for  Pittsburg  and 
vicinity.  Mr.  Anshutz  is  prominent  in  the  National  Guard,  and  holds  the  title  of 
lieutenant-colonel  and  division  commissary. 


THE  NEW  ENGLAND  FIELD. 


—The  Worcester  Magazine,  issued  by  the  Worcester  (Mass.)  Board  of  Trade, 
devoted  its  October  issue  to  life  insurance.  A  number  of  interesting  articles  are 
presented,  embellished  with  portraits  of  agents  and  pictures  of  offices  dealing 
with  various  phases  of  the  life  insurance  business,  as  follows:  “Life  Insurance 
as  Represented  in  Worcester,”  by  Guy  Francis  Wheeler;  “The  Functions  of 
Endowment  Insurance,”  by  W.  Gray  Harris;  “Life  Insurance  Agents,  Their 
Tribulations  and  Triumphs,”  by  Henry  A.  McGowan.  The  home  company,  the 
State  Mutual,  comes  in  for  a  good  share  of  description,  and  the  frontispiece  to 
the  numbei  is  a  splendid  two-color  half-tone  picture  of  the  entrance  and  stair¬ 
case  of  the  company’s  building. 


THE  WEST. 


—The  Prudential  has  re-entered  Arkansas,  which  State  it  left  about  two  years 
ago. 

_ Lee  p.  Cole,  secretary  of  the  Northern  Life  of  Chicago,  has  called  a  meeting 

of  stockholders  for  to-night  to  consider  the  affairs  of  the  company.  Mr.  Cole 
charges  President  Flick  with  extravagance  in  the  management  of  the  company. 
President  Flick  claims  that  he  and  several  other  officers  have  been  serving  the 


company  for  some  time  without  pay,  and  that  the  cost  of  getting  business  under 
present  methods  is  the  cause  of  a  depletion  of  the  surplus. 

—Horace  G.  West  of  Spokane  has  resigned  as  general  agent  for  the  Mutual 
Benefit  Life  for  Eastern  Washington  and  Northern  Idaho.  He  will  take  up  the 
real  estate  business. 

—The  affairs  of  the  Great  Western  Life  of  Kansas  City  have  been  concluded 
in  the  United  States  Court,  and  C.  S.  Jobes  has  filed  his  final  report  as  receiver. 
J.  H.  Upton,  actuary  of  the  company,  has  resigned. 

— Tire  American  Central  Life  of  Indianapolis  has  just  been  licensed  in  Okla¬ 
homa.  The  office  of  vice-president,  made  vacant  by  the  death  of  Charles  E. 
Dark,  was  filled  at  the  last  regular  meeting  of  the  board  of  directors  by  the 
election  of  W.  W.  Dark. 

—The  Columbian  National  Life  has  under  consideration  a  proposition  to 
appoint  a  medical  referee  and  issue  policies  from  the  San  Francisco  head¬ 
quarters.  This  plan,  if  carried  out,  would  save  the  time  now  consumed  in  re¬ 
ferring  applications  to  the  home  office  at  Boston. 

— The  New  Century  Life  Insurance  Company  of  Topeka,  Kan.,  authorized 
capital  $200,000  and  surplus  the  same,  has  elected  the  following  officers:  Presi¬ 
dent,  Willard  N.  Hall;  vice-president  and  general  manager,  J.  W.  Haughey; 
secretary,  L.  G.  Beal;  treasurer,  Fred  W.  Freeman. 


THE  SOUTH. 


— The  Louisiana  National  Life  has  entered  Georgia  and  Florida. 

—The  Equitable  Life  of  New  York  has  purchased  a  recent  issue  of  4V2  per  cent 
Chattanooga  (Tenn.)  bonds,  amounting  to  $500,000. 

— C.  T.  Burris  of  Alabama  has  the  honor  of  being  the  leader  in  individual  pro¬ 
duction  for  the  United  States  Annuity  and  Life  during  August. 

— R.  K.  Shaw,  director  of  agencies  of  the  Southern  States  Life,  resigned  on 
July  1,  but  his  resignation  has  only  now  been  accepted.  His  successor  has  not 
yet  been  announced. 

— R.  B.  Coit  has  been  appointed  actuary  of  the  North  Carolina  Insurance  De- 
partment.  Mr.  Coit  was  until  recently  actuary  and  secretary  of  the  Southwestern 
Life  and  was  previously  with  the  Metropolitan  for  twelve  years. 

. — S.  J.  Snook,  who  was  formerly  connected  with  the  Mississippi  agency  of  the 
Penn  Mutual  Life,  has  been  given  the  general  agency  for  that  company  in 
Western  Kentucky,  with  headquarters  in  the  Fraternity  building,  Paducah.  Mr. 
Snook’s  record  bespeaks  success  for  the  company  in  the  new  field  to  which  he 
has  been  called. 

—The  Southland  Life  is  being  organized  in  Texas,  with  an  authorized  capital 
of  $300,000.  The  incorporators  are  John  T.  Boone,  James  A.  Stephenson,  \\.  A. 
Callaway,  E.  M.  Turner  and  W.  T.  Fakes  of  Dallas;  R.  D.  Gage  and  PI.  E. 
Crowley  of  Fort  Worth  and  W.  E.  Milligan  of  San  Antonio.  The  mam  offices 
will  be  at  Dallas.  It  is  believed  that  John  T.  Boone  will  be  president  of  the 
new  company.  J.  A.  Stephenson  of  Dallas  is  slated  for  the  vice-presidency. 

— C.  S.  Alston,  who  has  been  superintendent  of  agencies  for  the  Jefferson 
Standard  Life  of  Raleigh,  N.  C.,for  the  past  year,  has  accepted  a  position  as  man¬ 
ager  cf  the  Charlotte  branch.  The  Charlotte  branch  office  covers  eighteen  counties 
in  the  Piedmont  section  of  North  Carolina.  It  is  an  excellent  territory.  Mr. 
Alston  came  to  the  Jefferson  from  the  Carolina  Life,  of  which  company  he  was 
superintendent  of  agencies  at  the  time  the  Jefferson  reinsured  the  Carolina.  He 
is  an  insurance  man  of  ten  years’  active  experience,  and  has  been  very  successful. 


MISCELLANEOUS  LIFE  NEWS. 


Life  Insurance  in  the  Trans=Mississippi  Territory. 


The  Trans-Mississippi  Commercial  Congress  is  an  important  factor  in 
the  development  of  the  territory  described  by  its  name.  It  is  also  wise 
in  taking  cognizance  of  every  line  of  human  endeavor  that  enters  into 
its  field  and  deems  insurance  as  one  of  the  most  important  of  them. 
Last  year  President  Kingsley  of  the  New  York  Life  addressed  the 
annual  meeting,  and  last  week  at  San  Francisco  the  congress  heard  a 
paper  on  life  insurance  by  Col.  Fred  W.  Fleming,  secretary  of  the 
Kansas  City  Life  Insurance  Company.  Mr.  Fleming’s  paper  dealt  largely 
with  the  possibilities  of  the  life  insurance  business  in  the  Trans-Missis¬ 
sippi  territory,  and  was  an  able  treatment  of  the  subject.  Extracts  from 
the  address  are  presented  herewith: 


Insurance  on  human  lives  is  one  of  the  most  important  institutions  m i  the 
social  economy  of  this  advanced  age.  The  immense  number  of  persons  affected 
and  the  magnitude  of  the  operations  of  insurance  render  the  subject  a  proper 
one  for  discussion  at  any  time  and  from  any  viewpoint.  At  this  time,  however, 
when  the  institution  of  life  insurance,  which  is  so  conspicuous  a  feature  of 
our  modern  civilization,  is  misunderstood,  and,  through  prejudice,  is  being  the 
obiect  of  attack  by  hostile  legislation,  it  is  peculiarly  the  province  and  duty  of 
the  Trans-Mississippi  Commercial  Congress  to  consider  its  present  status  m 
the  great  area  of  country  represented  in  this  body  and  lend  the  power  of  its 
influence  in  an  effort,  not  only  to  safeguard  the  future  welfare  of  ‘^beneficent 
institution,  but  to  elevate  the  business  of  insurance  to  the  highest  standard  of 

efDuHng  the  "past  ten  years  the  Trans-Mississippi  States  have  paid  to  non- 
resident^life  companies  more  than  five  hundred  million  dollars,  and  while  the 
insurance  protection  afforded  was  worth  all  that  was  paid  for  it,  there  would 
have  been  a  double  benefit  to  this  section  of  country  if  that  immense  sum  of 
money  had  been  available  to  stimulate  and  develop  the  mineral,  agricultural 
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.k°.rtic.ultFral  interests  of  this  great  empire  of  country  lying  west  of  the 
Mississippi  river.  W  htle  it  is  true  that  a  small  portion  of  the  seventy-four 
X  w"  d°llarS  !’a,d  f,°r  hfe  insurance>  in  greater  part  to  companies  elst  of  the 
Allegany  mountains  last  year,  was  returned  in  settlement  of  death  claims  and 
TrTXVM  :n  -S  T  u  estern.  securities,  yet  how  much  more  advantageous  to  the 
rans-Mississippi  country  in  general  it  would  have  been  if  every  dollar  of  tlm 
magnificent  amount  had  remained  in  the  West  for  long-time  ^nvesfment  here 

THE  POSSIBILITIES  OF  THE  NEXT  DECADE. 

During  the  next  ten  years  it  is  well  within  the  bounds  of  conservatism  to 
estimate  the  amount  of  premiums  that  will  be  paid  to  life  insurance  companies 
uaneX  MfmnXlolD  twcn*-tw°  States  and  Territories,  at  one  “Ton” 

dollars  oer  annnm  Tf  H  ?n  .average  amount  of  more  than  one  hundred  million 

uonars  per  annum  If  this  immense  sum  of  money  is  withdrawn  from  active 

circulation  m  the  West  during  each  twelve-month  period  of  the  next  decade  it 
ill  constitute  a  tremendous  drain  on  the  financial  strength  of  the  Trans- 
tl  ™£P1-  SeCt’°na  ,Thf,  w.°nderfu‘  productivity  of  the  territory  lying  between 
nvpSXa  i  fTe™1!  the  ?aclfic-  and  the  variety  of  its  sources  of  natural  wealth 
have  enabled  this  favored  section  to  take  the  lead  in  the  production  of  the  pri¬ 
mary  wealth  of  the  United  States.  No  other  portion  of  the  world’s  surface  with 
no  greater  population  could  withstand  such  a  drain.  It  is  imperatively  neees- 
nf T !°r  the  <rommerclaJ  welfare  of  this  great  Western  empire  that  the  business 
o  insurance  in  every  Ime  should  be  delocalized,  and  this  is  particularly  true  of 

nltionaTnoPr'v  VlX  uT  preachlnS  a  sectional  doctrine,  but  advocating  a  truly 
national  policy.  The  Western  country  should  build  up  and  develop  strong  and 

Pr°Te.r-OUS  lnsurance  institutions  just  as  they  have  strong  and  solvent  banking 
institutions,  manufacturing  companies  and  great  mercantile  establishments  This 
to  econo™lc  Question  affecting  the  commercial  welfare  of  the  West 

1  ivTv  1  1  becomes  doubly  important  when  the  future  is  considered.  *  *  * 

"ha‘  Pr°Perly  be  termed  the  Modern  American  system  of  life  insurance 

did  not  have  its  beginning  until  after  the  Civil  War,  but  during  the  past  forW- 
hve  years  its  growth  has  been  the  marvel  of  insurance  authorities  throughout  the 
civilized  world.  From  a  sociological  viewpoint,  the  development  of  Insurance 
on  fives  in  this  country  sharply  emphasizes  the  difference  between  social  con¬ 
ditions  in  America  and  in  the  monarchist  countries  of  Europe.  The  average 
American  learns  the  old  couplet  at  an  early  age:  “As  we  journey  through  life 
a  hrlrn e  ‘V’t  ^y,  l.he,  >vay'  and  when  he  assumes  the  responsibility  of  estabfishing 
sities  of  life1SW  h'gheSt ambition  that  his  family  shall  have  not  only  the  neces- 
sities  of  life,  but  some  of  its  luxuries  as  well.  His  average  income  in  every  line 
of  human  activity  is  greater  t..an  his  counterpart  in  any  other  country  so  aver- 
aP‘nf  j1St,  experience  woth  that  of  ten  or  twenty  thousand  other  men  similarly 
situated  he  is  able  to  safeguard  the  future  of  his  dependent  ones  bv  life  insur- 
expenses!  *  I™*  enabled  t0  spend  a  larSer  portion  of  his  income  for  living 

The  estimated  population  of  the  country  is  'eighty-four  million  persons  rnm- 
eighteen  million  families  and,  including  women  and  minors  employed 
approximately  twenty-nine  million  employees.  A  careful  estimate  of  theP  earn- 
X?  °J  £ach  ?f  these  twenty-nine  million  employees  is  $500  per  year  and  their 
fhTtw  dUrat,°n  assuming  their  present  ages  to  be  thirty  five  years  is 

t>  two  years  I  he  earning  power  of  each  member  of  this  great  force’  of 
twenty-nine  million  persons,  during  their  expectancy  of  life,  is  $8937  each  and 
the  combined  money  value  of  the  total  number  for  the  period  of  their  ex¬ 
pectancy  of  hfe  would  exceed  two  hundred  and  fifty  billion  dollars  The  total 

««r;r,he",Siied'“  — -*»-  >• 

fiThfi,Iayn°f  PJ°t?erty  in  the  United  States,  subject  to  loss  by  fire,  is  given  at 
i  y  e  dollars,  and  is  protected  by  insurance  of  forty-five  billion  dollars 

mnnvXrtLW°-rdvfi’  property  subJect  t0  ]°ss  by  fire  is  protected  by  indemnity  of 
■  eiSh.ty  per  cent  of  its  value,  while  the  restless  energy  of  the  twenty- 

1  e  wXltl  f  hAgl  y- trai-ned  lves  actlvely  engaged  in  creating  and  preserving 
the  wealth  of  America  is  protected  by  life  insurance  of  less  than  five  per  celit 
°f  ‘l!  Pr,odu,ctlve  value.  The  product  of  their  disciplined  and  efficient  activi- 
rX.mT  tlC  f°r-m  °?  conibustible  property  is  deemed  so  valuable  that  business 
prudence  requires  its  owners  to  carry  insurance  against  loss  bv  fire  of  eightv 
per  cent,  while  the  creators  of  that  wealth  carry  protection  on  a  more  valu 
able  form  of  property  on  a  basis  of  five  per  cent.  *  *  * 
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Seeing  the  Light. 

Seated  before  a  little  table,  in  the  dim  light  shed  by  a  smoky  kerosene 
lamp,  was  the  fortune-teller,  de|tly  shuffling  the  cards  and  muttering 
uncanny  incantations  to  herself.  To  this  scene  entered  Mrs.  Ingold.  She 
was  amply  repaid.  After  learning  many  things  of  her  past  life  that  sur¬ 
prised  her— though  she  could  not  doubt  that  they  were  true  if  the  cards 
read  that  way — she  was  led  to  a  land  of  enchantment,  where  distant  and 
obliging  relatives,  of  whom  she  had  never  heard,  departed  this  life  leav¬ 
ing  to  her  enormous  fortunes.  But  suddenly  her  dream  was  rudely  dis¬ 
turbed  by  the  discovery  of  a  “dark  cloud  which  menaces  your  handsome 
son.”  “But,”  said  Mrs.  Ingold  in  surprise,  “I  have  no  sons— all  girls!” 
“Ah!”  resumed  the  fortune-teller  calmly,  “I  see;  It  is  your  husband. 
The  cloud  descends  and  envelops  him.  Madam,  your  husband  will  have  a 
very  serious  illness  within  the  year.  Is  his  life  insured?”  “No,” 
whimpered  Mrs.  Ingeld,  “I  don’t  know  any  agent.”  “Never  fear,”  said 
the  other,  as  she  turned  up  the  king  of  hearts,  “one  will  come  to  you 
to-day,  and  I  advise  you  to  listen  to  him  and  follow  his  counsel.”  As 
the  thoroughly  alarmed  woman  departed,  the  fortune-teller  opened  the 
door  and  yelled  down  the  back  stairs:  “Jake,  follow  that  woman;  she 
wants  to  get  her  husband  insured.”— Saturday  Evening  Post. 


—Superintendent  Mulhall  rf  the  Metropolitan  at  Utica,  N.  Y.,  is  on  a 
trip  through  England  and  France,  accompanied  by  his  wife. 

—The  really  capable  industrial  insurance  man  raises  his  own  re¬ 
muneration  when  he  likes,  promotes  himself  when  he  likes  and  to  what 
position  he  wants. 

On  September  28,  Agent  W.  C.  Zeigler,  of  the  Charleston  (S.  C.) 
district  of  the  Home  Friendly  Society,  was  promoted  to  the  position  of 
assistant  superintendent  and  will  open  an  office  at  Florence. 

Superintendent  A.  Morley,  of  the  Indianapolis  district  of  the  Life 
Insurance  Company  of  Virginia,  has  challenged  Evansville  and  Terre 
Haute  for  net  increase  per  man  during  the  quarter  commencing  with 
the  week  of  September  28  and  extending  to  the  week  of  December  28. 

During  the  week  that  Superintendent  Pape  of  Utica  visited  the 
Washington  and  Baltimore  districts  of  the  Prudential,  the  men  of  those 
distiicts  paid  him  a  handsome  tribute.  The  Washington  district  and  the 
three  Baltimore  districts  secured  a  number  of  applications  approximat¬ 
ing  2000  for  $192.37. 


UNJUST  TAXATION. 

State6 throu vh‘ insT?n<;e,  0"g,ht-  to  bTe  fostered  and  encouraged  by  th 
it  his  been  and  UdsHlinn  !  legislation.  In  nearly  all  the  States  of  the  Unio 
tution  of TrLnXL  b  g’  burdened  with  unjust  taxes,  as  though  the  inst 

of  insurance  were  a  menace  to  the  public  welfare.  Ought  not  these  sc 

clnll  b%ehsusta7neeriaXnSHa7°nIy/fr(0r,mincg  3  gTat  mission  of  widespread  benefi 
public  good  *  *  *  *nd  f3VOred  by  the  State  the  same  as  “‘her  agencies  for  th 

mike's  haeaw,’s°ef  *  IXT'5'  "7°  nof  fortunate  in  the  possession  of  a  competenct 
assumes3  a  x  T  £  f°r  ,the  f?ture  of  hls  dependent  ones  and  voluntaril 
assumes  a  tax  in  the  form  of  an  insurance  premium.  In  many  cases  this  tax 
self-imposed  requires  on  his  part  the  closest  economy,  and  possibly  a  sever 

to  sofici7ty  Taniare|eyhhltS  prudent  f°rethought  is  also  of  benefit  to  the  State  am 

first  taxis  himself  for  ,  ’  e,fi  Ia,ws  of,  nearIy  every  State,  this  man  wh, 
.•  taxes  himself  for  an  unselfish  and  worthy  purpose,  is  subject  to  an  unius 

lnotrwntax0nF°lethe  part  °f  the  ?tate  by  again  penalized  in  the  form  o 

another  tax.  Every  argument  m  favor  of  the  exemption  of  school  and  churel 

maXrbyyfth[T  memhers  a?P.,les  with  grater  force  to  the  voluntary  contribution 
maoe  oy  the  members  of  insurance  associations.  *  *  * 

West6  is1"^  theaCWeft le  meth°d  of.  developing  insurance  institutions  in  th, 
repeat  the  error  Twi  Ptf°P  e  t0,ms.ist  that  their  State  legislatures  shall  no 
the  Un  wW  U,  haff  bf-en  rfde  ln  sor?le  of  the  older  commonwealths  o 
where  laws  affecting  life  companies  have  been  enacted  that  are  re¬ 
strictive  and  most  oppressive  in  their  operation.  It  is  the  duty  of  the  State  l 
protect  the  citizen  in  the  business  of  life  insurance  by  requiring  from  the  lorn 
S“s  Farther6 thft?0  ’the  inSTeid  ^  an  rhoneSt  ^ministration  Tf  X  W 
to  restrict  and  fefh.  d  ‘ST  16  dcUty  of  the  State  to  S°-  and  an  attempl 
establish the  form  if  d£Xf.lopment  of  insurance  by  laws  which  undertake  tc 
establish  the  form  and  conditions  of  contracts  is  irrational  and  unjust.  It  con¬ 
stitutes  an  aggravated  form  of  paternalism  and  can  only  be  justified  upon  the 

lldUrXXllth  nolXf,dmerl5;an ■  busi,?ess  man— sagacious,  resourceful,  keen-witted 
ana  mentally  powerful  as  he  is  universally  recognized  to  be— needs  a  cniardiar, 

th  eX  orfs  tl  t  ill  ion  al  &  Ft  insurance  con.tract-  In  some  of  the  oldfr  States 

r  .  V  fht  to,  make  a  contract  in  cases  pertaining  to  fife  insur¬ 
ance  has  been  taken  from  the  citizen.  The  terms  of  life  policies  havl  been  made 

HnJe  llXf3  fr<J?  year  U  year-  not  as  the  result  of  the  Requirements  of  legisla- 

ditio'nsU|ovlmilg6th|PbusefiiCeess0f  *h*  c*mpanies  and  the  hi8h,y  competitive  con- 

The  legislatures  of  the  Western  States  can  perform  no  more  useful  Dublin 

with"  their  slateZs6bvUeSJ,ya  development  of  insurance  institutions 

growXn'pUo|lulaHtylnanUdapliblil  St3t65  3nd  Cana<3a  w!U  continue  t0 


-Thirty-seventh  annual  report  of  the  Insurance  Commissioner  of  Minne' 
IwTlV  cofnd,t'on  and  business  of  all  fire  insurance  companies  operatim 
that  State  as  of  December  31,  1907,  has  been  received  p  p  ' 


The  Colonial  has  opened  another  district  at  McKeesport,  Pa.  This 
office  is  to  be  managed  by  L.  S.  Brown,  at  present  manager  of  the 
Colonial’s  North  Philadelphia  district.  Mr.  Brown  has  a  fine  record  as 
an  insurance  man  and  succeeded  in  bringing  his  old  district  well  to  the 
front  as  a  good  producer. 

—Agent  E.  H.  Gibson  of  the  Havre  de  Grace  (Md.)  district  of  the  Home 
Friendly  Society  of  Baltimore,  Md.,  though  crippled  in  February  last, 
and  compelled  to  use  a  cane,  is  a  hustler,  and  has  put  on  a  solid  increase 
of  $30.75  since  last  April.  He  says  that  he  and  “Mr.  Hard  Times”  are 
not  acquainted,  and  that  he  simply  must  make  an  increase  of  $50  this 
year. 


—Thomas  J.  Connelly  has  been  appointed  superintendent  of  the 
Brockton  (Mass.)  district  of  the  John  Hancock  Mutual  Life,  succeeding 
John  J.  Cone,  Jr.,  resigned.  Mr.  Connelly  has  been  with  the  company 
since  1898,  when  he  entered  the  Troy  (N.  Y.)  district  as  an  agent.  He 
has  always  been  a  leader  in  his  district  and  has  shown  himself  to  be  a 
good  manager  as  well. 

— J.  J.  Hiller  of  the  Prudential’s  New  York  No.  1  district  has  com¬ 
pleted  his  twenty-fifth  year  of  continuous  service  with  the  company.  He 
has  throughout  his  entire  service  with  the  company  been  stationed  in 
New  York.  On  September  26  Superintendent  Elphinstone,  on  behalf  of 
the  company,  presented  Mr.  Hiller  with  a  Class  E  certificate  of  mem¬ 
bership  in  the  Old  Guard. 


—Superintendent  Lloyd,  of  the  Charleston  (W.  Va.)  district  of  the 
Prudential,  has  just  cause  to  be  proud  of  the  work  his  men  are  doing  in 
ordinary.  From  August  24  to  September  7,  the  entire  district  put  up  a 
score  of  $223,800.  Especially  fine  results  by  assistancies  were:  W.  L. 
Allen,  $66,000;  H.  A.  McClung,  $58,300;  J.  W.  Lloyd,  $44,500;  J.  F.  Jones, 
$25,500;  P.  E.  Archer,  $15,500. 


—Mr.  W.  W.  Van  Nalts,  manager  of  division  E  of  the  Prudential,  has 
been  transferred  to  division  C.  F.  A.  Francisco  has  been  advanced  from 
senior  assistant  division  manager  to  the  position  of  division  manager  of 


E.  Mr.  Van  Nalts  has  been  with  the  Prudential  for  fourteen  years,  as 
has  also  Mr.  Francisco.  Both  men  have  had  a  thorough  experience  in 
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division  work  and  are  well  equipped  for  the  important  duties  they  have 
to  perform  in  their  new  positions. 

— The  Colonial  announces  the  following  changes:  H.  Morlock,  man¬ 
ager  at  Elizabeth,  has  been  transferred  in  like  capacity  to  North  Phila¬ 
delphia;  Jas.  G.  Howarth,  assistant  manager  at  Elizabeth,  has  been  ap¬ 
pointed  manager  of  that  district.  Appointments  to  Assistancies — August 
G.  Heuser,  Newark;  Joseph  Tapfer,  New  York;  John  Gutbrod,  Trenton; 
George  C.  Rutan,  New  Brunswick. 

— Agent  Jacob  London,  of  the  West  Hoboken  district  of  the  Prudential, 
recently  collected  $220.35  on  his  debit,  which  amounts  to  $99.58,  thus 
changing  his  account  from  $80.05  balance  to  $36.60  net  advance  payments. 
For  the  same  week  he  had  an  industrial  new  business  issue  of  seven¬ 
teen  policies,  for  $2.32  premiums.  Besides  he  has  averaged  over  $2000 
ordinary  new  business  per  month  this  year. 

— The  five  Prudential  superintendents  leading  in  industrial  increase 
for  1908  are:  H.  R.  Kendall,  Louisville;  A.  X.  Schmidt,  Chicago  2;  E. 
E.  Litz,  Omaha;  G.  S.  Wain wright,  Washington;  A.  C.  Grant,  Mil¬ 
waukee  1.  The  five  superintendency  leaders  in  ordinary  are:  C.  A. 
Stewart,  New  York  1;  W.  H.  Joyce,  Buffalo  1;  A.  Huebner,  New  York  5; 
W.  E.  Quinlin,  Pottsville;  S.  Saperstein,  West  Hoboken. 

■ — The  first  issue  of  business  to  Agent  Gibson  of  the  Home  Friendly 
Society  of  Baltimore  for  Bell  Air,  Md.,  was  on  July  6,  1908.  Since  then 
Mr.  Gibson  has  visited  this  territory  but  eight  times,  spending  only  one 
day  every  other  week  to  make  collections  and  write  new  business.  He 
has  written  124  new  applications  for  $16.40,  and  now  has  a  solid  debit  of 
$15.10,  with  $20.20  advance  payments  and  only  $3.10  total  arrears. 

— Superintendent  J.  Wesley  Carver,  of  the  Havre  de  Grace  (Md.)  dis¬ 
trict  of  the  Home  Friendly  Society  of  Baltimore,  wears  a  broad  smile 
these  days  since  he  heard  that  his  district  has  passed  Cumberland  (Md.) 
district  in  size  of  debit.  He  and  his  agents  are  hustling  for  increase  and 
expect  big  results  by  the  end  of  the  year.  Agent  Rimmey  leads  this  dis¬ 
trict  in  per  cent  of  collections,  with  Agent  Gibson  a  close  second. 
Agents  Geo.  E.  Gilbert,  S.  E.  Gilbert  and  W.  T.  Reed  follow  in  the  order 
named.  Assistant  Superintendent  Flanagan  of  Chester,  Pa.,  reports  a 
more  favorable  condition  in  his  territory  than  for  sometime  past. 


FIRE  INSURANCE  TOPICS 


NEW  YORK  SURVEYS. 

At  the  recent  joint  meeting  of  the  committee  on  rates  and  the 
committee  on  minimum  rates  of  the  New  York  Fire  Insurance  Ex¬ 
change,  C.  F.  Shallcross,  Charles  G.  Smith  and  J.  G.  Hilliard  were 
appointed  a  committee  to  investigate  and  report  upon  the  high- 
pressure  system  and  its  equipment,  with  a  view  to  a  reduction  of  rates 
in  the  districts  protected.  Regarding  the  proposed  reduction,  Presi¬ 
dent  Evans  of  the  Continental  offered  the  following  resolution  at  the 
joint  meeting,  which  was  unanimously  adopted:  “Resolved,  That  if 
it  shall  be  found  that  the  high-pressure  service  is  in  effective  working 
order,  and  that  the  fire  department  is  properly  equipped  with  the 
necessary  apparatus  for  using  high  pressure,  this  committee  favors 
the  general  proposition  to  grant  a  reduction  in  the  current  rates  within 
the  territory  protected  by  the  high-pressure  system,  but  such  protection 
shall  be  modified  by  reason  of  the  failure  to  provide  a  new  fire  alarm 
system,  the  non-adoption  of  a  proper  building  code,  and  the  refusal  of 
the  fire  department  to  attach  to  the  outside  steamer  connection  pro¬ 
vided  for  such  purpose  on  buildings  protected  by  automatic  sprinklers.” 

Joseph  M.  Donald,  special  agent  of  the  German-American  in  New 
York  State,  has  been  appointed  Brooklyn  agent  in  the  Western  district 
of  the  German-American,  Springfield  Fire  and  Marine,  and  the 
Phoenix  of  Hartford. 

F.  S.  McDaniel  of  59  Wall  street  has  been  appointed  New  York 
city  representative  of  the  Federal  Union  Insurance  Company  of 
Chicago. 

The  question  of  correct  forms  in  the  use  of  the  alphabetical  index 
for  storage  stores  is  still  troublesome,  and  we  are  advised  that  about 
one-third  of  the  time  of  the  present  arbitration  committee  is  occupied 
in  complaints  of  incorrect  forms  used  in  policies.  Some  of  the  in¬ 
accuracies  are  trifling,  and  appear  to  be  sins  of  omission  rather  than 
of  commission,  but  the  Exchange,  having  made  certain  forms  manda¬ 
tory,  is  justified  in  insisting  upon  their  observance  without  deviation. 
Yet,  outside  of  storage  risks,  the  companies  in  large  majority  of  cases 


are  at  liberty  to  use  their  own  forms.  Probably  nothing  they  can 
devise  is  wider  open  than  the  language  which  has  been  allowed  in 
hundreds  of  cases  where  forms  which  restricted  that  the  policy  cover 
certain  lines  have  been  swept  away  by  the  broad  language  “on  mer¬ 
chandise”  without  any  qualification.  The  justification  for  this  amend¬ 
ment  is  that  the  allowance  is  based  upon  survey  of  the  contents  of 
buildings  and  the  adjustment  of  rates  to  the  stocks  on  hand.  But 
think  of  the  chances  of  lugging  in  almost  anything,  from  matches  and 
chemicals  to  petroleum  and  gunpowder,  to  be  insured  as  merchandise ! 
While  picking  flaws  in  storage  forms,  why  not  go  farther  and  restrict 
this  open  merchandise  form  more  closely  to  the  former  method  of 
designating  the  kind  of  merchandise  to  consist  “chiefly  of”  some  par¬ 
ticular  article  of  trade. 

It  is  amusing  to  make  inquiries  among  the  offices  whether  they  have 
made  a  profit  on  city  business  this  year,  including  Brooklyn,  of  course. 
Half  of  them  say  it  is  very  doubtful,  one-quarter  that  up  to  October  1 
they  were  behind,  and  the  other  quarter  insist  they  are  ahead.  The 
experience,  of  course,  is  uneven.  The  Abraham  &  Straus  loss  caught 
many  Brooklyn  agencies  which  have  no  connection  with  New  York 
city,  so  that  the  purely  city  offices  escaped  the  charge  for  that  loss. 
One  agent  on  this  side  is  congratulated  on  his  luck  in  severing  his 
own  agency  from  Brooklyn,  to  the  credit  of  his  contingent  commis¬ 
sion  account. 

Concerning  the  restoration  of  the  brokers’  commissions  to  fifteen 
per  cent,  it  is  now  held  that  this  is  an  amendment  to  the  agreement 
which  requires  a  month’s  notice.  The  matter  was  appointed  to  come 
before  yesterday’s  meeting  of  the  Exchange,  but  on  Tuesday  evening 
we  were  informed  that  there  was  more  chance  of  delay  than  of  any 
affirmative  action.  If  this  is  the  result  of  the  meeting,  the  brokers 
will  be  a  disappointed  set;  but  if  defeated  this  time,  it  is  not  supposed 
the  effort  will  be  abandoned,  as  the  brokers  have  in  mind  an  organiza¬ 
tion  whose  sole  object  shall  be  to  provide  the  change  in  commissions. 

The  sentiment  in  the  Exchange  in  favor  of  a  reasonable  reduction 
in  the  rates,  in  return  for  the  benefit  of  the  high-pressure  service, 
has  gathered  strength  in  the  last  few  days.  The  president  of  the 
Exchange  is  an  outspoken  advocate  in  its  favor,  and  the  subject  has 
been  considered  by  the  rate  committee  already.  Yet  the  companies 
are  inclined  to  feel  their  way  and  to  insist  now  on  the  immediate 
reconstruction  of  the  automatic  alarm  signal  telegraph  before  con¬ 
ceding  full  reduction. 

Last  year,  while  the  automobile  races  on  Long  Island  were  in  full 
blast,  an  accident  occurred  by  which  one  young  man  lost  his  life  and 
several  others  were  injured.  Later  it  was  announced  the  racing 
association  had  paid  a  fancy  premium  to  insure  themselves  against 
all  accidents  in  the  Lloyds  of  London.  It  is  understood  such  a  policy 
has  been  taken  out  to  cover  this  year’s  races  on  Long  Island.  The 
local  casualty  companies  have  repeatedly  declined  similar  risks. 

Brokers  are  inclined  to  doubt  the  superior  loyalty  of  the  suburban 
agents  to  their  companies,  and  point  to  an  increase  in  the  number  of 
outside  companies  engaging  in  suburban  business.  Their  views  are 
contradicted  by  the  tariff  companies,  who  appear  satisfied  that  the 
rates  and  commissions  are  being  observed  with  far  more  success  than 
the  brokers  admit.  The  attitude  of  the  latter  is  somewhat  incon¬ 
sistent.  Almost  all  of  them  have  signed  the  brokerage  pledge,  and 
their  interests  are  closely  allied  with  the  success  of  the  association. 
But  the  promise  and  the  performance  appear  to  be  widely  separated. 

The  loss  committee  has  warned  the  companies  that  the  information 
contained  in  the  loss  reports  is  confidential,  and  suggesting  that  closer 
care  of  such  particulars  be  given  to  the  reports.  It  appears  a  lawyer 
brought  to  the  secretary’s  office  on  a  recent  occasion  a  typewritten 
copy  of  the  comments  on  a  loss  by  the  adjusters.  This  was  in  the 
nature  of  a  privileged  communication  between  a  committee  and  the 
members,  but  it  is  obvious,  if  such  comments  are  made  public,  the 
adjusters  will  cease  to  give  out  such  particulars  as  seem  to  them  fit 
and  proper.  It  would  seem  that  the  mere  mention  of  the  practice 
should  be  all  that  is  required  to  suppress  it. 

The  curious  continue  to  remark  upon  the  enormous  lines  which  are 
reported  in  the  loss  lists  upon  uptown  buildings.  A  late  instance  of 
a  loss  on  1121  Broadway  brought  out  the  German-American  with 
$200,000  and  the  Home  with  $150,000  and  others  for  $100,000  each. 
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Risks  further  down-town  are  accepted  for  $25,000  and  $50,000  by  con¬ 
servative  companies  without  a  word. 

Ihe  experience  in  revised  schedules  on  city  risks  has  almost  in¬ 
variably  led  to  a  substantial  increase  on  the  plea  that  the  former 
surveys  were  incomplete.  The  brokers  do  not  favor  a  revision  or 
amendment  to  the  present  schedule.  They  insist  that  the  moment  the 
Exchange  figure  touches  a  risk  (excepting  in  rare  cases  of  improve¬ 
ments)  the  rates  bounce  upward  at  once.  The  brokers  are  frequently 
called  upon  by  their  customers  to  explain  an  advance  for  no  apparent 
cause.  I  hey  say  if  the  Exchange  will  let  rates  alone  for  a  few  years 
it  will  be  a  blessing  to  all  concerned. 

1  he  craze  for  sprinklered  risks  goes  on  as  merrily  as  ever.  In  a 
recent  case  in  a  neighboring  city,  a  reduced  rate  was  given  on  a  well- 
known  department  store  sprinkled  risk.  Many  companies  suddenly 
discovered  that  with  the  rates  one-third  off  they  could  afford  to  write 
larger  lines  than  at  the  higher  rates,  though  there  was  absolutely  no 
change  whatever  in  the  physical  risk.  This  is  not  an  unknown  ex¬ 
perience  in  the  city,  but  it  rarely  has  gone  so  far  as  in  the  case  cited. 

Joseph  Froggatt,  chief  accountant  of  the  Atlas  of  London’s  United 
States  branch,  has  received  his  certificate  as  a  Fellow  of  the  Central 
Association  of  Accountants  of  London,  England.  Mr.  Froggatt 
enjoys  a  high  reputation  as  an  accountant,  and  he  has  done  excellent 
work  in  supervising  the  accounting  system  of  the  Atlas  in  this  country. 

Frank  B.  Hall,  of  the  firm  of  Frank  B.  Hall  &  Co.,  sailed  on 
Saturday  last  for  Antwerp  on  the  steamer  “Finland.” 


CHICAGO  AND  THE  WEST. 

Rudolph  Tanner  of  Chicago  has  been  appointed  special  agent  in  the 
farm  department  of  the  Home  of  New  York  for  Northern  Illinois. 

John  V.  Thomas,  a  resident  of  Dixon,  Ill.,  for  fifty-one  years  and 
one  of  the  foremost  citizens  of  Lee  county,  died  at  his  home  on  the 
5th  inst.,  as  a  result  of  a  hemorrhage  of  the  brain.  Mr.  Thomas  was 
born  in  Princeton,  N.  J.,  October  30,  1835,  coming  West  and  locating 
in  Dixon,  Ill.,  in  1857.  For  several  years  he  engaged  in  school  teach¬ 
ing,  during  which  time  he  was  superintendent  of  schools  of  North 
Dixon.  He  followed  this  profession  until  1864.  He  later  identified 
himself  with  the  real  estate  and  insurance  business,  which  he  followed 
all  the  remainder  of  his  life.  At  the  time  of  his  death  Mr.  Thomas 
was  assistant  secretary  of  the  Liverpool  and  London  and  Globe  In- 
suiance  Company  in  Chicago.  He  served  six  terms  as  Mayor  of 
Dixon,  during  which  time  the  city  was  afforded  one  of  the  most  careful 
and  painstaking  administrations  in  its  history.  Mr.  Thomas  was 
prominent  in  Masonic  circles,  having  taken  a  most  active  part  in  the 
order.  He  was  married  in  1861  to  Miss  Ellen  J.  Warren,  who  sur¬ 
vives  him.  He  is  also  survived  by  two  daughters,  Mrs.  William  Hoon 
of  Dixon  and  Eleanor,  who  is  living  at  home.  Mr.  Thomas  was 
known  by  his  friends  as  one  of  the  kindest  and  most  lovable  of  men. 
Funeral  services  were  held  on  Thursday  afternoon,  October  8. 

The  Illinois  State  Fire  Prevention  Bureau  was  organized  in  Chicago 
on  October  6,  patterned  after  the  Ohio  association.  Thirty  field  men 
became  members.  The  following  officers  were  elected :  R.  M. 
Bennett,  president;  M.  L.  C.  Funkhouser,  vice-president;  Guy  Rich¬ 
ards,  secretary. 

J  heo.  W.  Letton,  for  the  past  seventeen  years  United  States 
manager  at  Chicago  of  the  Prussian  National  Insurance  Company  of 
Stettin,  died  October  8,  after  a  somewhat  protracted  illness.  The 
funeral  was  held  Sunday,  October  11,  from  his  late  home.  The 
following  well-known  insurance  men,  all  members  of  the  Round 
T  able  coterie  at  the  Union  League  Club,  of  which  Mr.  Letton  had  for 
many  years  been  a  member,  were  the  pallbearers :  A.  F.  Dean,  assist¬ 
ant  manager  of  the  Springfield ;  E.  G.  Halle,  manager  Germania ;  J.  J. 
McDonald,  manager  Connecticut;  P.  D.  McGregor,  manager  Queen; 
John  Marshall,  manager  Firemans  Fund,  and  George  W.  Blossom, 
assistant  general  agent  National.  Mr.  Letton  was  born  in  1840,  near 
Davenport,  la.  At  the  outbreak  of  the  Civil  War  he  entered  the  army, 
and  was  advanced  to  the  position  of  acting  assistant  adjutant  general. 
Subsequently  he  engaged  in  mercantile  business  at  Kansas  City,  but 
soon  gave  this  up  to  enter  the  fire  insurance  business.  For  a  number 
of  years  he  managed  the  Western  department  of  the  Fire  Association 


of  England.  After  that  he  occupied  a  similar  position  with  the  Union 
of  California.  He  became  United  States  manager  of  the  Prussian 
National  in  1891. 

The  Northwestern  field  men,  known  as  the  Minndakowis  Tribe,  had 
their  annual  dinner  on  the  evening  of  October  8. 

Owing  to  the  death  of  J.  V.  Thomas,  assistant  secretary  of  the 
Liverpool  and  London  and  Globe  at  Chicago,  Geo.  H.  Moore,  also 
assistant  secretary,  will  hereafter  handle  the  territory  heretofore 
looked  after  by  Mr.  Thomas,  and  will  be  assisted  by  one  of  the  com¬ 
pany’s  field  men,  who  is  to  be  called  to  Chicago  for  that  purpose. 

The  Fire  Insurance  Club  of  Chicago  is  to  resume  its  meetings,  and 
will  hold  the  first  meeting  on  Tuesday  evening,  October  13,  at  the 
board  room,  Chicago.  An  interesting  musical  programme  has  been 
prepared  for  this  occasion,  and  the  Hon.  Martin  B.  Madden,  Con¬ 
gressman  for  one  of  the  Chicago  districts,  will,  on  that  occasion,  give 
the  members  and  their  friends  a  talk  on  the  Panama  Canal. 

The  annual  convention  of  the  Blue  Goose  was  held  in  Chicago 
October  9.  There  were  twenty-five  State  Ponds  represented.  Con¬ 
siderable  time  was  devoted  at  the  meeting  to  the  consideration  of 
amendments  to  the  constitution  and  by-laws.  The  following  officers 
were  elected:  His  highness,  supervisor  of  the  flock,  Charles  H. 
Pescay,  New  Orleans;  grand  wielder  of  the  goose  quill,  C.  H.  Silk- 
worth,  Milwaukee;  grand  keeper  of  the  golden  goose  egg,  Charles  M. 
Tobin,  New  York;  grand  custodian  of  the  goslings,  T.  H.  Williams, 
Los  Angeles;  grand  guardian  of  the  nest,  W.  J.  Benallack,  Detroit; 
guards,  E.  S.  Phelps,  Iowa;  C.  L.  Stockdell,  Georgia;  C.  N.  Keith, 
Illinois;  C.  F.  Endely,  New  Jersey;  C.  F.  Snyder,  Kentucky;  J.  R. 
Sullivan,  Wisconsin.  In  the  evening  the  new  candidates  were  initiated 
by  the  Kentucky  team,  after  which  a  vaudeville  performance  occupied 
the  remainder  of  the  session.  The  programme  closed  with  a  lunch  at 
midnight. 

The  fourth  annual  meeting  of  the  Western  Association  of  the 
Electrical  Inspectors  will  be  held  at  the  rooms  of  the  Chicago  Board 
of  Underwriters  on  October  20,  21  and  22.  This  association’s  object 
is  to  improve  the  methods  of  controlling  the  electrical  hazard,  to 
obtain  and  circulate  information  on  the  subject,  and  to  establish  a 
more  efficient  and  uniform  practice  in  supervising  the  installation  and 
maintenance  of  electrical  wiring  and  apparatus,  through  the  active 
co-operation  of  those  engaged  in  this  work.  The  association  is  made 
up  of  insurance  and  municipal  electrical  inspectors. 

A  sprinkler  system,  the  cost  of  which  is  estimated  at  $40,000,  is  now 
being  installed  by  the  J.  I.  Case  Co.,  at  Racine,  Wis. 


BOSTON  AND  VICINITY. 

.  The  Che]sea  Board  of  Control  gave  a  hearing  the  past  week  to  the 
insurance  interests,  relative  to  the  present  condition  of  Chelsea  as  a 
hre  hazard,  and  to  the  attitude  taken  by  the  officials  in  regard  to 
certain  recommendations  made  by  insurance  engineers  and  others. 
At  the  meeting  representing  the  insurance  side  of  the  case  were 
Ralph  Sweetland  of  the  New  England  Insurance  Exchange,  H.  M. 
Fenton,  chairman,  of  the  special  risks  committee  and  the  factory 
improvement  committee  of  the  New  England  Insurance  Exchange; 
Gorham  Dana,  manager  of  the  Underwriters  Bureau  of  New  Eng¬ 
land  ;  representatives  of  the  engineers  bureau  of  the  latter  board,  and 
several  other  representatives  of  the  insurance  interests.  The  Board 
of  Control  was  informed  that  the  condition  of  Chelsea  as  a  fire  hazard 
is  very  deplorable,  and  that  because  of  this  fact  a  number  of  com¬ 
panies  now  doing  business  in  Chelsea  are  very  seriously  considering 
the  advisability  of  staying  there.  It  was  very  plainly  stated  that  pre¬ 
viously  city  officials  have  been  deaf  to  the  suggestions  of  insurance 
experts  when  it  was  for  their  own  advantage  to  heed  what  was 
recommended.  1  he  report  of  the  committee  on  fire  prevention  of  the 
National  Board  of  Fire  Underwriters,  made  two  years  ago,  received 
no  attention.  Still  more  recently,  since  the  fire  of  April  12,  the  water 
boaid  refused  to  heed  the  advice  of  engineers  in  the  matter  of 
enlarging  the  size  of  sprinkler  connections,  in  order  to  give  sprinkler 
systems  in  certain  sections  of  the  city  a  proper  water  supply.  Later 
still  it  was  shown  that  the  fire  department  had  opposed  the  trans¬ 
mission  of  watchmen’s  alarms  and  automatic  thermostat  alarms  over 
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the  district  telegraph  wires.  And  as  a  last  cause  of  alarm  on  the  part 
of  the  insurance  companies,  the  condition  of  the  fire  department, 
especially  in  connection  with  the  disability  of  three  out  of  four  of 
the  city’s  engines  at  the  last  Chelsea  fire,  was  mentioned.  The  Board 
of  Control  listened  very  closely  to  the  statements  of  the  insurance 
men,  and  expressed  a  desire  to  co-operate  with  the  companies  for 
mutual  protection.  The  insurance  men  made  certain  suggestions 
to  the  Board  of  Control,  indicating  ways  of  improvement,  and  they 
will  later  send  a  written  list  of  recommendations,  which  will  prob¬ 
ably  be  put  into  execution  at  once. 

W.  F.  Flanders,  of  the  insurance  firm  of  Derrick  &  Flanders,  has 
been  elected  to  the  board  of  directors  of  the  Potomac  Fire  of  Wash¬ 
ington,  D.  C. 

The  Boston  Board  of  Fire  Underwriters  is  considering  a  draft  of 
a  new  constitution  and  by-laws. 

It  is  not  to  the  credit  of  the  town  of  Winthrop,  Mass.,  which  is  also 
a  popular  summer  resort  near  Boston,  that  the  fire  which  destroyed 
several  buildings  last  week  was  prevented  from  causing  far  greater 
destruction.  The  means  which  the  town  had  at  its  command  to  stay 
the  progress  of  the  fire  were  pitifully  inadequate.  The  town  has  no 
engine,  and  is  obliged  to  depend  entirely  upon  an  old-fashioned  hand- 
tub,  and  the  stream  of  water  furnished  by  the  hand-tub  was  not 
thrown  a  greater  distance  than  twenty  or  thirty  feet.  Outside  aid 
was  called,  but  not  until  a  general  conflagration  was  imminent.  The 
water  supply  was  so  inadequate  that  the  modern  engine  sent  from 
Boston  was  soon  obliged  to  stop  pumping.  There  was  also  an  absence 
of  coal  supply,  and  the  visiting  apparatus  had  to  depend  almost  en¬ 
tirely  upon  the  coal  which  was  brought  with  it.  The  town  needs  a 
thorough  overhauling,  and  insurance  companies  are  in  no  temper  to 
waste  any  sentiment  upon  a  town  so  blind  to  its  own  interests  and 
so  generally  careless  as  is  the  town  of  Winthrop. 

The  Jakor  of  Moscow,  Russia,  has  been  admitted  to  Massachusetts. 
Walter  S.  Place,  Boston,  is  the  agent. 

William  W.  Wadsworth,  Boston,  late  New  England  agent  of  the 
Jefferson,  the  Nassau  and  the  North  River,  has  been  appointed  New 
England  agent  for  the  California  Fire. 


NOTES  FROM  PHILADELPHIA. 

At  a  recent  meeting  the  executive  committee  of  the  Philadel¬ 
phia  Fire  Underwriters  Association  made  a  number  of  corrections 
and  additions  to  the  rule  book.  It  rescinded  former  schedules  for 
rating  dye  houses,  print  and  color  works,  bleacheries  (chemical), 
finishing  establishments  and  rag  extracting  works;  dry  houses:  for 
pure  wool,  woolen,  cotton  jute,  linen  or  worsted  yarns  or  finished 
goods'  dry  houses:  for  raw  cotton,  jute  or  other  vegetable  fibre  or 
mixed  stock;  and  the  one  for  rating  hotels  and  apartment  houses. 
This  last-mentioned  class  of  risks  is  now  included  under  the  Occu¬ 
pancy  Table  used  in  connection  with  the  general  schedules,  and  for 
rating  all  the  others  there  have  been  adopted  coupons  to  be  used  m 
connection  with  the  general  schedule.  Circular  No.  1151  revises  No. 
1053  and  rules  that  apartment  houses,  tenement  houses,  flat  houses, 
furnished  room  houses,  light  housekeeping  houses  and  boarding 
houses  having  more  than  ten  and  not  more  than  thirty  rooms  not 
over  3500  square  feet  area,  or  not  over  four  stories  high,  shall  be 
specifically  rated  at  a  minimum  rate  of  fifteen  cents  on  building  and 
twenty-five  cents  on  contents;  exposure  and  deficiency  charges  dis¬ 
cretionary  with  secretary.  Risks  of  the  above  classes  having  ten  or 
less  rooms  shall,  for  the  purpose  of  rating,  be  considered  the  same 
as  dwellings,  and  rates  and  rules  applicable  thereo  shall  apply.  Those 
having  more  than  thirty  rooms,  or  being  of  excess  height  or  area, 
shall  be  rated  specifically  under  the  general  schedule  using  the  occu¬ 
pancy  and  susceptibility  charges  applying  to  apartment  houses. 

P  B.  Merrill  Trainer,  who  for  many  years  has  been  the  inspector 
of  the  Alex.  W.  Wister  &  Son  agency,  has  resigned  to  accept  an 
appointment  as  special  agent  of  the  Washington  Fire  of  Seattle  for 
Pennsylvania,  New  York  and  New  Jersey. 

Directors  of  the  Insurance  Company  of  North  America  have  ap¬ 
pointed  F.  H.  Wright  as  secretary,  and  H.  W.  Farnum,  formerly 
marine  secretary,  as  assistant  secretary.  The  office  of  treasurer,  made 


vacant  by  the  death  of  Greville  E.  Fryer,  will  not  be  filled  for  the 
present. 

William  H.  Kilpatrick,  who  recently  resigned  the  vice-presidency 
of  both  the  Union  and  Insurance  Company  of  the  State  of  Penn¬ 
sylvania,  has  opened  offices  at  313  Walnut  street,  where  he  will 
conduct  a  general  insurance  brokerage  business. 

Keighler,  Gegler  &  Co.  have  been  appointed  second  agents  of  the 
Western  of  Pittsburg,  succeeding  Stone,  Mathews  &  Co. 

Without  exception  the  heads  of  the  fire  insurance  offices  here  were 
profoundly  thankful  on  Saturday  night  when  the  week  of  celebration 
commemorating  the  founding  of  Philadelphia  225  years  ago  was 
brought  to  a  close.  As  one  manager  said : 

Our  office  force  has  been  disorganized  during  the  whole  week,  and 
I  do  not  recall  in  all  my  experience  a  period  of  the  same  length  when 
there  was  such  a  dearth  of  business  that  we  could  close  practically 
every  afternoon  without  the  work  becoming  seriously  clogged,  lhe 
affair  was  a  brilliant  success  and  many  of  its  features  most  enjoyable. 
It  was  probably  very  helpful  to  many  lines  of  business  in  the  bargain, 
but  ours  was  not  included  in  that  list. 

Robert  C.  Robinson  and  John  F.  Fitzgerald,  individually  and  as 
copartners  trading  as  Robert  C.  Robinson  &  Co.,  insurance  agents  and 
brokers,  were  adjudged  voluntary  bankrupts  last  week.  Their  liabili¬ 
ties  are  $12,107,  assets  $2973.  Edward  F.  Hoffman  was  appointed 
referee. 

Charles  B.  Nash,  formerly  of  the  Charles  Platt,  Jr.,  &  Co.  agency, 
and  for  several  years  past  connected  with  the  offices  of  the  Union  and 
Insurance  Company  of  the  State  of  Pennsylvania,  has  been  made 
counterman  of  those  companies,  succeeding  Fred  Hickman,  who  has 
resigned  to  connect  himself  with  the  C.  J.  Adams  Company  of 
Atlantic  City,  N.  J. 

The  stockholders  of  the  Peoples  National  Fire  Insurance  Company 
of  this  city,  at  its  annual  meeting  last  week,  elected  Louis  S.  Amonson, 
president;  John  W.  Brooks,  first  vice-president  and  secretary;  How¬ 
ard  Van  Court,  second  vice-president;  J.  Hector  McNeal,  third  vice- 
president  and  general  counsel,  and  James  F.  Hallowed,  treasurer. 

The  Philadelphia  Fire  Underwriters  Association  has  announced 
the  following  changes  in  the  list  of  signers  of  the  agreement:  Added, 
Clarence  A.  Krouse  &  Co.,  for  Hudson  Underwriters,  New  York; 
Keigler,  Gegler  &  Co.,  for  Western,  Pittsburg.  Removed,  Stone, 
Mathews  &  Co.,  for  Western,  Pittsburg,  Pa. ;  Billington,  Hutchinson 
&  Co.,  for  Adirondack  Fire. 


THE  MIDDLE  STATES. 


Royal  Canadian  Underwriters  Writing  Surplus  Lines. 

Ward  &  Winship  of  56  Maiden  Lane,  New  York,  have  been  appointed 
as  representatives  for  the  United  States  by  the  Royal  Canadian  Under¬ 
writers  and  are  authorized  to  write  surplus  lines  throughout  the  country. 
The  constituent  companies  of  the  Royal  Canadian  Underwriters  (which 
latter  is  under  the  management  of  Robert  Thomson  of  St.  John,  N.  B.), 
are  the  Anglo-American  Fire  of  Toronto;  the  Montreal-Canada  Fire  of 
Montreal  and  the  Ontario  Fire  of  Toronto.  Their  assets  on  December 
31,  1907,  were,  respectively,  $399,897,  $373,847  and  $215,929,  giving  a  total 
of’  $989,673,  as  shown  by  the  Canada  insurance  report.  The  surplus  as  to 
policyholders  of  each  of  the  companies  was  as  follows:  Anglo-American, 
$148,245;  Montreal-Canada,  $86,205;  Ontario,  $20,329,  yielding  a  total  of 
$954  779 

^Both  members  of  the  firm  of  Ward  &  Winship  have  had  ample  under¬ 
writing  experience,  Mr.  Ward  having  been  for  several  years  agent  for 
the  Peter  Cooper  Fire,  and  Mr.  Winship  having  spent  many  years  in  the 
German-American’s  office,  latterly  as  counterman. 


—On  November  10  the  Underwriters  Association  of  New  York  State  will  cele¬ 
brate  its  twenty-fifth  anniversary  by  a  banquet  in  New  York  city. 

—Fred  S.  McDaniel  of  New  York  city  has  been  appointed  general  agent  of 
the  Federal  Union  Fire  of  Chicago  for  surplus  lines  throughout  the  East. 

—The  Public  Service  Commission  of  the  Second  District  has  been  pledged  the 
sunnort  of  the  various  railroad  corporations  in  its  investigations  to  provide  better 
safeguards  against  forest  fires  in  counties  within  the  New  York  State  forest 

1  —Robert  Knaudsten,  a  young  man  of  Ozone  Park,  was  recently  examined  on  an 

indictment  in  the  Oueens  County  Court,  Long  Island  City,  before  Judge  Hum- 
p"rre^  charging  £son.  The  defendant  confessed  to  having  set  fire  to  nine 


207 


Fire  Insurance 


THE  SPECTATOR 


[Thursday 


houses,  and  a  commission  will  be  appointed  to  inquire  into  his  sanity.  lie  was 
held  without  bail. 

—  I  he  Concordia  of  Milwaukee  has  resigned  from  the  general  agency  of  C  I 
Stowell  of  Rochester,  N.  Y„  for  New  York  and  Pennsylvania.  "The  company 
will  operate  these  States  direct,  and  has  placed  A.  F.  Hebgen,  executive  special 
jigent,  in  charge  of  the  field  pending  a  permanent  appointment. 

Stephany  &  Co.,  who  conduct  prosperous  agencies  in  Atlantic  City  and  Egg 
Harbor  City,  N.  J.,  have  an  excellent  opening  for  another  fire  company,  having 
turned  over  a  considerable  volume  of  premiums  to  other  agencies  in  1907  and  a 
largely-increased  amount  thus  far  this  year.  This  firm  now  represents  such  com¬ 
panies  as  the  Home  of  New  York,  Phoenix  of  London,  Commercial  Union  and 
.Niagara  hire.  Its  office  in  Atlantic  City  is  in  the  Bartlett  building.  The  loss 
ratio  in  Atlantic  City  .ast  year  was  below  four  per  cent  of  premiums. 


THE  NEW  ENGLAND  FIELD. 

-Leonard  W.  Thompson,  examiner  of  the  Security  of  New  Haven  for  New 
'  ngland,  has  been  appointed  special  agent  in  that  field  to  assist  Special  Agent 
Hoxie,  with  headquarters  at  New  Haven,  Conn. 


THE  WEST. 


Fire  Underwriters  Association  of  the  Northwest. 

meeting  lif  th^File^TT1^  WiU.  Call<T  t0  °rder  the  HUrty-ninth  annual 
a  exrln?,  ?f.  the  Fire  Underwriters  Association  of  the  Northwest  at  10 
A.  M  October  7,  at  the  Auditorium  in  Chicago.  The  roll  call  and  read 
ng  of  the  minutes  of  the  last  annual  meeting  were  dispensed  with 
Ninety  new  members  were  proposed  and  elected.  P  d  with. 

tw,6  /fiPOrtJ°*vtlle  board  of  directors  was  read  by  Secretary  Briggs 

the  treasurer  The^ecr^  °f  .the  Ubrary  committee,  the  secretary  Ind 
ne  treasurer.  The  secretary  s  report  showed  a  membership  of  757  a 

fotal  receipts' o1fX$39%nSan?e  year‘  I*16  Measurer’s  report  showed 
lu"T  receipts  ot  $.1996,  aDd  a  balance  on  hand  of  $6920 

At  this  stage  of  the  proceedings  Vice-President  Chamberlain  took  the 

cham,  and  President  De  Witt  delivered  his  address,  which  Although  com! 

h  Y  Sll0rt’  WaS  interesting.  He  called  attention  to  the  good  work 

recommended11  thatThe  States  by  ,!he  Flre  Prevention  Associations  and 
recommended  that  these  organizations  be  encouraged  and  fostered  He 

also  recommended  an  amendment  to  the  by-laws  permitting  life  mem- 

flvpSvMrandffirerPtl0n  fr°m  the  furtber  Payment  of  dues  after  twenty- 
f,  ®  y  ®as  affiliation  with  the  association  and  the  payment  of  dues  during 
ahlv  saymg  that  should  this  recommendation  be  acted  upon  favor? 

ably,  fifty-nine  members  will  cease  paying  dues  next  year  unless  this 
number  should  be  reduced  by  death  or  resignation,  and  the  association 
*°“  d^e  deprived  of  only  $291  in  dues  for  the  year  1909. 
in  nvo?6  Wlt*+  lu,en  announced  the  names  of  the  committees  appointed 
mve  na  a  U  b  e/lem°rials  °n  the  death  of  the  fifteen  members  who 
have  passed  away  during  the  last  year,  including  the  last  two  charter 
, ,  e™b®rs  of  the  organization,  E.  P.  Foreman  and  W.  F.  Fox  and  stated 
that  the  reports  of  these  committees  would  appear  in  the  printed  nro- 
He  Said  ^be  association  had  lost  182  of  its  members  by  death 
Tr,nCe  iA.tS  organization,  and  his  remarks  on  this  subject — the  solemn 
thought  of  death — were  both  tender  and  touching. 

A  committee  of  five  was  then  appointed  to  report  on  the  president’s 
dThpSn’roa“fl  a  committee  of  like  number  to  nominate  nine  directors 
-Tbe  ide^.  t.hen  mtroduced  E.  G.  Richards,  United  States  manager 
,,  tb^  North  British,  who  delivered  the  annual  address,  his  subject  befng 
A  Topical  Essay.  Mr.  Richards  received  a  grand  ovation  and  the 
reading  of  his  paper  (most  of  which  was  printed  in  The  Spectator 
last  week)  was  listened  to  with  marked  attention. 

F  ADatnieiaofrMinnpSeSS!,-n  °f  th,®  ,first  day  the  President  introduced  Lewis 
Lf™1 el  of  Minneapolis,  special  agent  of  the  Queen,  whose  topic  was 

t”a™' °ny— 1 1  Message  to  Fieldmen.”  This  was  principally  a  humorous 
!t!!emaStd  °n  tbe,  w°rd  “harmony,”  and,  according  to  the  speaker’s  own 
,a!™ent;  w?3  lnteuded  to  sound  the  keynote  of  harmony.  Mr.  Daniels 

words  “CeHJtT  ?P6Cia”  3i-ent  C°Uld  be  summed  UP  ^  these  three 
words.  Get  the  business.  He  referred  to  the  several  different  asso¬ 
ciations  of  the  fire  insurance  field  men  in  his  territory,  particularly  the 
f"' C'ei1rtn  and  honorable  order  of  the  Blue  Goose,  and  likened  the  croaker 
around  ™ms  hlm  to  keep  out  of  the  P°nd  when  the  ganders  were 

NaTHnn^ieXtA  =  Peakf-r  WaS,  W’  BeardMey  of  Hartford,  president  of  the 
ational  Association  of  Local  Fire  Insurance  Agents,  whose  theme 

ablym“cUeIiveyd0LInttbereSt  B?tween  Company  and  Local  Agents,”  was  favor- 
r  } -y  th!  Among  other  things.  Mr.  Beardsley  said 

be  left  to  thl  °i  detertmlnj°g  whether  a  moral  hazard  exists  should 
„„  '®ft  vf°  ocal  agent  rather  than  to  a  company  officer;  that  the 

agent  should  bear  m  mind  the  fact  that  the  company  pays  the  losses 

4du^fio™ireTi  6  ne.v"  consider  himself  greater  than  ‘the  company! 

presen!!d  bv  O  RFSPT°^lbllft^ m  Und®: ^writing”  is  the  title  of  a  paper 

and  Nat  inn  Jl  State  a^ent  of  tbe  Scottish  Union 

and  National,  and,  as  is  implied  by  the  title,  the  speaker  dwelt  upon 

Ldth1D?h°rtanCe  by  education,  those  who  are  to  be  intrusted 

4  the  work  bPe°ing  do  Y  °,  underwriting,  and  in  this  connection  spoke 
tne  \\ ork  being  done  along  this  line  by  such  universities  as  Harvard 
and  Yale,  and  by  the  Fire  Insurance  Club  of  Chicago  Harvard 

rhe  last  speaker  at  this  session  was  C.  H.  Patton  of  Cleveland  nnh 
lisher  of  Fire  Insurance  Estimates  and  Surveys,  who  made ‘a  strong 
CihCdUle  yating— ' especially  uniformity  of  rating,  such  as  would 


The  first  speaker  at  the  morning  session  of  Thursday  was  Ravnnlds 
Barnum  of  Kansas  City,  Mo.,  State  agent  of  the  AgricuHimaT  wh! 
spoke  of  individualism  in  fire  insurance.  He  prefaced  his  remarks  with 

” voi ! r ca 4  J°nah  and.tbe  whale,  from  which  he  drew  the  moral  that 
you  can  t  keep  a  good  man  down.”  He  also  trld  a  story  about  a 

fhoughtmof  Wh?-  recently  asked  by  a  politician  what  he 

..  _  .  a  ■  He  i  eplied  that  Taft  was  a  good  man  and  would  make 

a  fine  President.  He  was  then  asked  what  he  thought  of  Bryan  an“  he 
eplied  with  equal  frankness  that  Bryan  was  a  g-'od  man  and  would 

show  a  ^"eBresident-  The.  Politician  then  asked  him  who  had  the  best 
show,  and  he  answered  without  hesitation,  “Barnum”  Mr  Barnum 
emphasized  the  importance  of  the  “square  deal”  among  insurance  m!T 

actionTo?  the  hiS  hfarerS  lbat  ni,nety-five  pei'  «nt  of  th!  busings  tr?n£ 
He  T  m  tV  C°Un1tIT  were  purely  a  matter  of  faith,  confidence  or  credit 
f  d.tbe  fPeclaI  agent  should  be  an  optimist,  for  the  pessimist  could 
nei  her  help  himself  nor  be  of  assistance  to  others;  he  urged  The  publ 

hS  T  rnt6S  SUCh  3  manner  as  would  afford  th!  aglnt  an  opporl 
that  ‘=o  °  skow  tbe  assured  just  how  his  rate  was  arrived  at.  He  said 
that  some  insurance  men  were  prone  to  follow  a  reckless  leader  and 

!elToTdn  th  tbVratern>ty  t0  steer  a  straight  course  and  let  the  othe? 
d.°,,tbe  d°dg'ng-  In  concluding  he  remarked  “you’ll  always  find  the 

Tlip  nevt'T8  t°  step  a3’de  for  a  man  who  knows  where  he  is  going” 
The  next  orator  on  the  programme  was  the  distinguished  Congressman 

Ca°iT,”lnHSOtaTthe^OD,-  JaS'  A-  Tawney’  wb0  apoke  on  ..The  Pa™ 
Canal- .  He  contended  that  his  subject  was  an  appropriate  one  in  a 

meTteXV“WaTeraisC4Ttn’  Md  SUpported  tbe  contention  with  the  state- 
m  nt  that  u  ater  is  just  as  necessary  to  the  success  of  fire  insurance 

ffisTaPreler  as  t0  tbepana1’'  He  said  that  the  canal  would  reduce 
dmtance  from  coast  to  coast  by  10,000  miles;  that  the  number  of  men 
employed  in  the  work  is  26,000;  that  100  steam  shovels,  300  flat  cars?  and 

iD  USe  °D  the  Canal;  tbat  there  ba3  not  bee!  a  case 
of  yellow  fever  there  m  over  two  years,  and  that  the  death  rate  on  the 
canal  zone  is  less  than  in  any  part  of  this  country;  that  Congress  had 
! ST  apprcpr[ated  $110,000,000  in  the  undertaking  and  that  the  esti- 
mated  total  cost  would  be  $250,000,000.  He  expressed  the  opinio!  that 
erim^01*  wo.uld  be  completed  m  six  years  from  January,  1908  The  dis- 
r ZnSLT™'*  -  »>•  ««  »y  the  applause^’at 

woa!r'  [°1!owed  by  w-  N.  Johnson,  of  Erie,  Pa.  whose  naner 

bT, s’ine^alpe^i  WaTh  ‘ M  ^ !° L^t"  eTT" peV^ain  Tfal®  fl°/e  TiTsu^anc; 

compact  law,  which  paralyzes  all  efforts  to  improve  th!  character  of  rTsks 
Tnve  nrnTUCe-the+-fire1hazard:  that  the  insurance  coi!pani!s  themS!l!!s 
mihfie  the  iCle-n!10fUSly  mylted  the  Present  unreasoning  hostility  of  the 
public,,  the  legislatures  and  the  courts  by  remaining  silent  instend  nf 

ron!!4lnSFi!estPUhbIiCddThe  plan.of  disseminating  information  will  be  as 
r11Ci  ^  a(idresse3  before  legislative  committees  meetings  of 

Insurance  Commissioners,  boards  of  trade,  chambers  of  commerc! 
business  men  s  associations  and  other  public  and  social  organ°TaTi!ns 

second,  by  printed  articles  in  the  daily  newspapers  insur!!!!  ]!!rnaTs' 

m!bl!cP  tPoersSc!nn,magnineS:  by  ClrC'U,arS  for  distribution  to  tie  general 
h,.TCV scbools,  colleges  and  universities,  and  also  for  distribution 

lhirdU§h  tb6  rn^11  by  leadlnS  business  houses  to  their  correspondents- 
hJdd-Ty-SfCUr:ng  the  assistance  of  the  field  men,  local  Sts  State 
Mr  t  hCt  rat6rS’  electric’  hydraulic  and  sprinkler  Inspector 

paper  y‘a’.weI1  received,  as  its  importune!  merited 
hi«  ToSTvv1-  hP  v  S  -°f  chlcaS0  was  next  introduced  and  commenced 
rh,  TT?  A  y  cbaDSlng  tbe  title  of  his  paper  from  “The  RelaTi!!  !f 

'°  Relations  Between 

irnc's  to  co-operate  with  fire  insurance  men  in  all  matters  relating  to 
improved  construction  of  buildings  rS  relatmS  to 

tr!LGi°'  H;  Batcbelder’s  paper  on  “Evolution,”  he  told  some  nlain 

sana  WtS 

was  appreciated  byr™TwhSo Mr‘  Batchelder’s  contribution 

feSniTw aT,ZZ£  KSSS  N““  E-  « 
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Complains  of  Rate=Cutting  in  Oklahoma. 

Insurance  Commissioner  T.  J.  McComb  of  Oklahoma  recently  sent  a 
communication  to  the  Shawnee  Fire,  stating  that  a  complaint  had  been 
filed  with  the  Department  alleging  rate-cutting  on  the  part  of  one  of 
the  company  s  agents  writing  insurance  in  Oklahoma 
in  answer  to  this  complaint  J.  W.  Going,  vice-president  and  manager 
of  the  Shawnee  Fire,  replied  that,  so  far  as  he  knew,  no  agent  of  the 
company  had  “cut”  the  rates  fixed  by  the  latter.  He  went  on  to  say 

c,."«r."d  j  swag*-  tchtois*  xr,  EdSi’W  *■  — — 

h.„„  1...,  th.  con, patties  arc  prevented  froin  enterin^ffi'S j 
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subject  of  rates.  I  believe  they  should  be  compelled  by  legislative  enactment  to 
adopt  a  uniform  system.  Your  Department  is  very  properly  clothed  with  author¬ 
ity  to  pass  upon  the  solvency  of  insurance  companies.  One  company  might 
collect  a  premium  of  $20  for  a  certain  risk,  basing  the  rate  upon  their  experience. 
Another  company  might,  only  charge  a  premium  of  $10  for  the  same  risk,  being 
without  experience  and  conducting  the  business  without  any  knowledge  or  care 
for  the  existing  hazard.  The  first-mentioned  company  would  provide  a  reserve  on 
the  basis  of  $20.  The  other  company  would  only  be  compelled  to  provide  a  re¬ 
serve  on  the  basis  of  $10,  or  one-half  the  former  amount.  As  a  result,  the 
amount  set  apart  by  one  company  would  be  sufficient,  while  it  would  not  be 
in  the  other  case.  How  would  your  Department,  or  any  other  Department,  de¬ 
termine  the  solvency  of  the  one  and  the  insolvency  of  the  other?  The  rates  ob¬ 
tained  are  and  should  be  very  important  in  passing  upon  the  financial  integrity 
of  the  companies,  and  I  have  never  received  a  letter  from  an  Insurance  Depart¬ 
ment  which  has  given  me  more  satisfaction  than  the  one  to  which  I  am  now 
making  reply  and  for  which  I  wish  to  offer  my  sincere  thanks. 

Your  inquiry  is  unusual,  but  very  proper.  It  would  be  very  gratifying  to  me, 
indeed,  if  all  the  Insurance  Departments  would  make  a  diligent  inquiry  as  to  the 
rates  obtained  and  prevent  demoralization,  as  well  as  discrimination. 

A  company  that  makes  a  practice  of  writing  business  at  less  than  prevailing 
rates  is  an  active  candidate  for  a  receivership.  I  am  confident,  furthermore,  that 
the  year  190S  will  prove  one  of  the  most  disastrous  in  the  history  of  underwriting 
in  the  United  States. 


Theodore  W.  Letton  is  Dead. 

Theodore  W.  Letton,  United  States  manager  of  the  Prussian  National 
Fire  of  Stettin,  died  last  week  after  a  protracted  illness  from  kidney 
trouble.  The  funeral  was  held  on  Sunday  last,  and  the  pall  bearers 
were  all  members  of  the  round-table  coterie  at  the  Union  League  Club. 
Mr.  Letton  was  an  underwriter  of  well-known  ability  and  his  death  is 
a  great  loss  to  fire  insurance,  and  deeply  regretted  by  his  many  friends. 


Ohio  Notes. 

[From  Our  Own  Correspondent.] 

Charles  Williams,  chief  of  police  of  Wellsville,  has  been  indicted  on 
the  charge  of  arson,  as  a  result  of  investigations  made  by  Deputies 
Baumgarder  and  Fox  of  the  Fire  Marshal’s  office. 

Special  agents  in  this  State  are  wondering  what  the  moral  hazard  will 
be  in  the  case  of  the  thirty  counties  that  have  been  voted  “dry”  within 
the  past  two  weeks.  More  than  600  saloons  will  be  out  of  business  within 
a  short  time  and  their  stocks  will  be  worthless  and  the  rooms  without 
tenants.  At  some  points  it  is  said  that  the  saloonists  will  engage  in  the 
tobacco  and  soft-drink  business,  but  in  others  they  will  not.  Bitter 
feelings  have  been  engendered  in  seme  towns  over  the  matter  and  almost 
anything  is  likely  to  result.  A  close  watch  will  be  kept  at  these  places 
to  learn  what  the  effect  will  be.  The  larger  wholesale  houses  in  Ports¬ 
mouth  and  some  other  places  voted  dry  will  move  to  Columbus  and  Cin¬ 
cinnati.  Small  breweries  have  been  operated  in  some  of  the  counties 
voted  “dry.”  These  will  be  out  of  business,  as  their  trade  was  local 
and  they  cannot  manufacture  longer. 

The  committee  on  building  code  at  Cleveland  has  agreed  to  recom¬ 
mend  an  amendment  to  the  rules  that  will  allow  the  construction  of 
concrete  buildings  eight  stories  and  the  use  of  reinforced  concrete  floors. 

An  effort  is  being  made  by  the  Ohio  State  Fire  Prevention  Association 
to  secure  the  enactment  of  better  building  codes  in  the  various  towns 
and  cities  of  the  State.  For  a  long  time  the  members  have  felt  that 
town  and  city  councils  should  recognize  the  advisability  cf  adopting  the 
approved  code  in  substance,  at  least,  and  the  committees  of  the  asso¬ 
ciation  are  gradually  working  to  that  end.  The  improvement  will  be  an 
important  one,  both  to  propertyowners  and  the  insurance  companies,  if 
the  association  succeeds  in  this  undertaking  in  a  considerable  number 
of  places. 

The  Paige-Hedden  Company  of  Akron  was  incorporated  a  few  days 
ago  with  a  capital  stock  of  $10,000  by  D.  K.  Paige,  H.  F.  Hedden,  C.  H. 
Wells,  A.  T.  Paige  and  Cecil  Armstrong.  The  new  company  will  take 
over  the  insurance  agency  of  D.  K.  Paige  &  Co.,  one  of  the  old  agencies 
of  the  city.  Harry  F.  Hedden  has  for  some  time  been  connected  with 
Chubb  &  Son,  fire  and  marine  underwriters  of  New  York. 

Frank  Pfeifer,  one  of  the  oldest  fire  insurance  agents  in  the  country 
in  point  of  service,  died  at  his  home  in  Columbus  a  few  days  ago  at  the 
age  of  ninety-five  years.  O-  M.  C. 

Cleveland,  October  12. 


Des  Moines  Items. 

[From  Our  Own  Correspondent.] 

B.  F.  Kaufman,  chairman  of  the  legislative  committee  of  the  Iowa 
Association  of  Local  Fire  Insurance  Agents,  is  preparing  a  measure  for 
the  coming  session  of  the  Iowa  Legislature  which  shall  require  all  fire 
companies  doing  business  in  Iowa  to  file  with  the  State  Auditor  a  scale 
of  rates  charged  on  the  different  classes  of  risks.  He  declares  that 
there  are  inequalities  in  the  rates  now  charged  that  should  be  corrected. 
His  proposed  bill  provides  that  agents  be  forced  to  adhere  to  the  scale 
as  filed  with  the  Auditor.  A  meeting  of  the  committee  is_  soon  to  be 
held  to  promote  this  measure.  Mr.  Witner  at  that  time  will  submit  a 
measure  providing  for  appointment  of  an  Insurance  Commissioner  to 
have  exclusive  control  of  Iowa  insurance  business. 

Auditor  of  State  B.  F.  Carroll,  who  is  candidate  for  Governor  on  the 
Republican  ticket,  is  submitting  in  his  campaign  some  interesting  sta¬ 
tistics  as  to  insurance  legislaton  brought  about  while  he  has  been 
Auditor,  and  which,  he  claims,  is  the  most  important  along  the  lines  of 
insurance  passed  in  many  years. 

Many  Iowa  insurance  men  are  joining  in  a  general  movement  against 
what  they  term  unjust  discrimination  against  them  and  in  favor  of 
Eastern  companies,  because  of  the  Blanchard  anti-compact  law.  They 
want  an  anti-discrimination  act  passed  placing  rates  on  a  parity,  so  that 


one  man  cannot  have  property  insured  for  forty  cents  per  hundred 
while  his  neighbor  pays  seventy-five. 

Sioux  City  is  to  have  a  new  fire  insurance  company,  with  a  capital 
stock  of  $100,000.  F.  A.  McCormack  of  the  Iowa  State  National  Bank 
is  president.  Observer. 

Des  Moines,  Iowa,  October  10. 


— The  Sovereign  Fire  of  Canada  is  applying  for  admission  to  Michigan  and 
Wisconsin. 

— J.  F.  Eaton,  senior  member  of  the  Kansas  City  (^lo.)  firm  of  Baird,  Eaton 
&  Fulton,  died  last  week,  after  a  long  illness. 

— Louis  W.  Snider,  a  local  agent  at  Jonesville,  Mich.,  has  been  appointed 
Michigan  special  agent  of  the  Walla  Walla  Fire. 

— President  Hoadley,  of  the  American  of  Newark,  spent  a  week  recently  at  the 
company’s  Western  department  offices  in  Rockford,  Ill. 

— E.  E.  Siler,  Ohio  special  agent  of  the  Niagara  Fire,  has  resigned  to  take 
charge  of  the  Fort  Wayne  office  of  the  Indiana  Inspection  Bureau. 

— The  Federal  Union  of  Chicago  has  been  admitted  to  Ohio,  and  has  applied 
for  admission  to  Michigan.  Maxson  &  Perdue  have  been  appointed  sole  agents 
at  Cleveland. 

— In  his  annual  report,  Insurance  Commissioner  Hartigan  of  Minnesota  recom¬ 
mends  that  the  next  legislature  enact  a  law  prohibiting  reinsurance  in  unau¬ 
thorized  companies. 

— Chas.  W.  Good  has  resigned  as  special  agent  of  the  German-American  for 
Southern  Illinois,  to  become  Illinois  State  agent  of  the  Niagara  Fire,  succeeding 
J.  J.  Johnson,  resigned. 

— J.  B.  Braunstein  of  Cincinnati,  Ohio,  local  agent  of  the  Phoenix  of  Hartford, 
died  last  Wednesday,  following  a  paralytic  stroke.  Mr.  Braunstein  had  been 
connected  with  the  Phoenix  for  thirty-five  years. 

— The  legislature  of  Ohio,  which  meets  biennially,  held  its  first  session  this 
year,  and  adjournment  was  taken  to  January,  1909,  consequently  this  State  should 
be  added  to  the  list  already  printed  in  The  Spectator  showing  the  State  legisla¬ 
tures  meeting  in  1909. 

— The  new  system  for  rating  sprinklered  risks  to  be  applied  hereafter  in  Chicago 
is  creating  much  interest  among  insurance  men  and  owners.  A  clause  will  be 
attached  to  policies  covering  these  risks,  providing  that  any  additional  insurance 
must  be  in  stock  companies  admitted  to  the  State. 

— The  report  of  the  investigations  made  at  Indianapolis,  Ind.,  by  the  National 
Board’s  committee  on  fire  prevention,  on  the  fire  hazards  of  that  city  enumerates 
overhead  wiring  in  the  congested  district,  main  arteries  too  infrequent  outside  of 
congested  district  and  gate  valves  too  far  apart,  as  the  principal  defects. 

—The  office  force  of  the  Freeholders  Insurance  Company  of  Topeka,  on  Sep¬ 
tember  25,  presented  J.  W.  Bailey,  the  retiring  assistant  manager,  with  a  hand¬ 
some  gold  watch  suitably  inscribed,  as  a  token  of  the  appreciation  in  which  he  is 
held  by  them.  As  already  announced,  Mr.  Bailey,  for  family  reasons,  goes  to 
Colorado,  his  old  rendezvous,  as  field  man  in  the  mountain  department  of  the 
Phenix  of  Brooklyn. 

_ In  his  annual  report  to  the  Governor,  Insurance  Commissioner  Basford  of 

South  Dakota  says:  “Our  insurance  laws  are  lax  and  too  indefinite' as  com¬ 
pared  with  those  of  other  States.  I  think  it  is  possible  to  legislate  too  strin¬ 
gently  and  thereby  cripple  the  efficiency  of  insurance,  while  at  the  same  time  it 
is  very  patent  that  legislation  of  a  wise  type  is  needed  both  in  the  interests  of 
legitimate  companies  and  of  the  insuring  public. 


THE  SOUTH. 


North  Carolina  Companies  Withdraw  from  Association. 

A  committee  composed  of  A.  B.  Andrews,  S.  Y.  Tupper,  Thos.  Egleston, 
Dan  B.  Harris  and  Benj.  Y.  Smith,  representing  the  Southeastern  Under¬ 
writers  Association,  and  representatives  of  the  Piedmont,  Scottish  Fire, 
Atlantic  Fire,  Pimlico  Insurance  and  Banking  and  the  Carolina  of  Wil¬ 
mington,  companies  which  seceded  from  the  organization  subsequent  to 
the  annual  meeting  in  May  last,  recently  held  an  important  conference 
at  Charlotte,  N.  C.  The  companies  seceded  for  the  reason  that  their 
assessment  for  membership  was  raised  to  a  full  percentage  basis,  while 
they  had  previously  paid  a  smaller  amount  owing  to  the  limited  field  of 
their  operations.  The  question  of  withdrawing  rate  jurisdiction  over 
North  Carolina  may  arise  as  a  consequence. 

Notwithstanding  the  arguments  presented  by  the  committee,  the  five 
North  Carolina  companies  did  not  rejoin  the  Southeastern  Underwriters 
Association,  giving  as  their  sole  reason  the  question  of  expense,  and 
making  the  contention  that,  being  on  the  ground  and  familiar  with  the 
risks,  they  should  not  be  charged  with  their  pro  rata  of  the  cost  of  in¬ 
spections.  They  expressed  themselves  as  being  willing  to  become  asso¬ 
ciation  members  on  a  lesser  assessment  than  the  general  one  charged. 
The  special  committee  will  report  to  the  executive  committee  at  its 
meeting  this  week.  The  business  transacted  by  all  North  Carolina  com¬ 
panies  in  their  home  State,  including  that  of  the  five  companies  which 
were  formerly  members  of  the  Southeastern  Underwriters  Association, 
aggregates  about  twenty-eight  per  cent  of  the  total  business  in  the 
State. 
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—The  Aachen  &  Munich  and  the  Security  of  New  Haven  have  entered  Florida. 

—The  Georgia  Fire  of  Cedartown  has  appointed  George  S.  Wolford  its  special 
agent. 

—The  Atlanta  Home  has  transferred  its  local  agency  at  Atlanta  from  the  home 
office  to  Rutherford,  Lipscomb  &  Co. 

—James  R.  Parker  has  been  appointed  South  Carolina  special  agent  of  the 
North  Carolina  Home,  with  headquarters  at  Columbia. 

—The  South-Eastern  Underwriters  Association  has  appointed  E.  Wright 
Spencer  to  succeed  John  C.  Curd  as  special  agent  of  the  Virginia  department. 

—At  a  recent  hearing  of  the  A.  Epperson  boycott  case  before  Insurance  Com¬ 
missioner  Folk  at  Nashville,  Tenn.,  members  of  the  local  board  refused  to  pro¬ 
duce  letters  demanded  by  the  Commissioner. 

—Companies  operating  in  Kentucky  and  Tennessee  are  reported  to  have 
adopted  as  a  defensive  measure  special  “night-rider”  clauses  to  attach  to  policies 
on  tobacco.  The  clauses  are  intended  to  protect  the  companies  against  night- 
rider  incendiarism. 

Wm.  E.  Fowler  &  Co.  of  Baltimore  have  resigned  the  general  agency  for  the 
six  West  Virginia  cities  in  which  they  represented  the  Globe  and  Rutgers  Fire, 
as  well  as  the  Baltimore  local  agency  of  the  Globe  Underwriters.  They  have  also 
resigned  the  general  agency  for  Maryland  and  Delaware  and  the  local  agency 
for  Baltimore  city  of  the  Ohio  German  Fire  of  Toledo. 

—Col.  Walker  Taylor,  the  well-known  local  agent  of  Wilmington,  N.  C.,  repre¬ 
senting  the  North  Carolina  Association  of  Local  Fire  Insurance  Agents,  has 
sent  a  communication  to  the  companies  in  his  agency  which  are  members  of  the 
South-Eastern  L'nderwriters  Association,  requesting  release  from  the  fifteen  per 
cent  commission  pledge.  Mr.  Walker  says  that  he  has  been  advised  that  the 
agents  in  his  State  are  the  only  ones  in  the  country  from  whom  a  pledge  of  this 
kind  is  expected,  the  agents  in  Tennessee,  Kentucky  and  West  Virginia  being 
exempt. 


MISCELLANEOUS  FIRE  NEWS. 


Lloyds  of  London. 

The  Spectator  has  recently  devoted  considerable  space  to  Lloyds  of 
London,  especially  as  to  policies  issued  covering  fire  risks,  general  lia¬ 
bility,  accidents,  automobiles  and  various  risks  of  a  purely  gambling 
nature.  While  many  correspondents  agree  with  us,  two  correspondents 
write  in  opposition  to  our  views,  as  follows: 

[To  the  Editor  op  The  Spectator.] 

I  do  not  concur  in  the  position  which  your  journal  has  taken  in  the 
matter.  The  policies  of  the  Lloyds  are,  of  course,  not  as  good  as  those 
of  stock  companies,  regularly  admitted  to  the  United  States  and  under 
the  supervision  of  the  Insurance  Departments,  but  to  large  insurers  who 
are  unable  to  procure  a  sufficient  amount  of  insurance  in  regularly  ad¬ 
mitted  companies  the  policies  of  the  Lloyds  are  of  great  value. 

I  here  has  been  no  default  on  any  of  these  policies  since  the  Lloyds 
London  has  been  writing  fire  insurance,  to  the  best  of  my  knowledge  and 
belief,  and,  although  rumors  have  been  freely  circulated  in  many  of 
the  insurance  papers  here,  I  understand  that  the  group  of  underwriters 
which  it  is  claimed  to  be  affected  by  heavy  losses  is  but  small  as  com¬ 
pared  to  the  number  of  underwriters  usually  on  one  of  these  Lloyds 
contracts,  but  the  custom  of  the  Lloyds  for  many  years  has  been  for 
the  solvent  underwriters  to  assume  the  liability  of  the  insolvent  and 
this  custom  undoubtedly  they  will  continue  to  follow.  In  the  case  of 
the  group  which,  it  is  claimed,  lost  heavily,  even  should  the  Lloyds  not 
follow  their  custom  of  assuming  the  liability  of  insolvent  underwriters,  a 
loss  to  policyholders  would  be  a  very  small  percentage  to  the  policy 
right,  probably  not  as  much  as  five  per  cent,  and  the  group  which  is 
under  discussion  are  not  underwriters  on  all  of  the  policies  issued  to 
policyholders  in  this  country.  I  have  been  using  the  Lloyds  for  large 
surplus  lines  in  the  past  and  expect  to  continue  to  do  so.  *  *  * 

Tours  truly, 

>T  „r  ,  „  J.  S.  Frelinghuysen, 

New  Tork,  October  5,  190S.  of  Jameson  &  Frelinghuysen. 

[To  the  Editor  of  The  Spectator.] 

We  have  for  acknowledgment  your  letter  of  the  1st  inst.,  in  reference 
to  ‘Underwriters  at  London  Lloyds,  London,  England.”  We  cannot 
agree  with  the  hubbub  that  is  being  raised  against  London  Lloyds  in 
this  country.  Perhaps  they  are  doing  some  things  that  are  objection¬ 
able  to  insurance  companies  generally;  but  how  many  insurance  com¬ 
panies  transacting  business  in  this  country  are  there  that  are  also  doing 
things  their  competitors  do  not  like?  If  we  were  to  take  the  trouble  we 
could  probably  give  you  many  instances  where  reputable  fire  insurance 
companies  are  very  delinquent  in  observing  obligations  they  have  en¬ 
tered  into,  all  of  which,  to  our  mind,  tends  to  create  greater  demoraliza¬ 
tion  than  anything  we  have  heard  of  the  London  Lloyds  doing. 

So  far  as  the  financial  standing  of  Lloyds  is  concerned,  no  one  can 
raise  any  serious  objection  on  that  score,  and  whilst  it  is  mere  guess¬ 
work  on  our  part,  we  should  say  that  in  the  last  twenty  years  there  have 
been  from  three  to  five  failures  of  stock  companies  to  one  individual 
failure  at  London  Lloyds,  and,  therefore,  we  do  not  propose  to  abuse 
that  ancient  institution  by  “throwing  mud”  at  them,  irrespective  of  our 
feeling  as  to  their  competition. 

Of  Course,  we  recognize  that  London  Lloyds  are  in  a  more  fortunate 
condition  than  many  stock  companies,  by  being  in  a  position  to  assume 
legitimate  hazards  that  are  denied  stock  companies  under  their  charter 
but  that  is  unfortunate  for  the  stock  companies,  but  it  is  no  reason  for 
condemning  an  institution  which  has  been  conducting  a  gigantic  busi¬ 
ness  for  over  twp  hundred  years  in  a  thoroughly  honorable  manner. 


We  are  this  morning  in  receipt  of  The  Daily  Graphic  from  London 
under  date  of  September  24,  which  has  a  very  good  article,  entitled 
“Custom  of  Lloyds”  (see  page  10),  and  which  we  thought  you  would  like 
to  read,  so  we  are  sending  you  the  paper  under  separate  cover  We 
remain,  yours  very  truly,  a.  F.  Shaw,  U.  S.  Manager, 

Law  Union  and  Crown  Insurance  Company. 

The  point  for  which  The  Spectator  has  contended  is,  that  the 
underwriters  at  Lloyds  offer  no  security  under  their  policies  upon  any 
risk  outside  of  marine  underwriting,  and  that  in  issuing  such  policies 
they  are  exceeding  their  charter  rights.  The  Daily  Graphic  of  London, 
referred  to  above  by  Mr.  Shaw,  says: 

In  1S71  Lloyds  was  incorporated  by  an  act  of  Parliament,  which  de¬ 
fined  the  three  objects  of  the  corporate  body  to  be  the  carrying  on  of  the 
business  of  marine  insurance;  the  protection  of  the  interests  of  mem¬ 
bers  m  respect  of  shipping,  cargoes  and  freights;  and  the  collection, 
publication  and  diffusion  of  intelligence  and  information  with  respect 
to  shipping. 

The  popular  belief  is  that  Lloyds  as  a  corporation  undertake  the  risks. 
As  a  matter  of  fact,  neither  the  committee  nor  the  corporation  have 
anything  to  do  with  taking  risks  or  paying  losses.  Lloyds  simply  pro¬ 
vide  a  place  of  meeting  for  underwriters  and  those  who  wish  to  effect 
insurances.  What  business  is  transacted  Lloyds  as  a  corporate  body  have 
no  cognizance.  *  *  *  It  has  been  made  clear  that  there  is  a  distinc¬ 
tion  between  the  corporate  Society  of  Lloyds  and  the  operations  of  in¬ 
dividual  members  or  groups  of  members.  The  committee  have  no  official 
knowledge  of  the  operations  of  individual  members,  and  possess  no 
control  over  them. 

[Approved  security  is  required  of  members  writing  marine  policies,  but 
such  is  not  the  fact  regarding  policies  written  outside  of  the  charter 
rights  of  Lloyds.  The  groups  writing  such  policies  may  be  good  for  the 
payment  of  losses,  or  they  may  not  be,  and  it  was  demonstrated  recently 
that  certain  members  of  one  group  insuring  fire  risks  were  unable  to 
meet  their  obligations.  What  chance  would  an  American  claimant  stand 
of  collecting  a  repudiated  loss  from  a  group  of  irresponsible  underwriters 
ii  forced  to  sue  each  one  individually?  Mr.  Frelinghuysen  concedes  the 
whole  question  when  he  says:  ‘The  policies  of  the  Lloyds  are,  of  course, 
not  as  good  as  those  of  stock  companies,  regularly  admitted  to  the 
United  States  and  under  the  supervision  of  the  Insurance  Departments.” 
A  policy  of  insurance  is  either  good  for  its  face  value  or  it  is  good  for 
nothing.  Propertyowners  want  “insurance  that  insures,”  and  not  some¬ 
thing  that  may  or  may  not  be  almost  as  good.— Editor  The  Spectator.] 


.salvage :  A  Posthumous  Compilation  of  Essays  and  Sketches 
on  Fire  Insurance.” 

The  above-named  book,  by  Alfred  J.  Waters,  who  died  in  1881,  is  now 
nearly  out  of  print,  but  a  few  copies  remaining  for  sale.  Mr.  Waters 
will  be  remembered  by  the  veterans  of  the  business  as  the  Ohio  State 
agent  for  the  Continental,  and  one  of  the  brightest  and  most  efficient 
field  men  of  his  time.  His  writings  were  meaty  and  humorous,  and  the 
scope  of  those  collected  in  this  book  is  indicated  by  a  few  of  its  chapter 
titles:  Curiosities  in  Judgment;  Irresponsible  Solicitors;  The  Com¬ 
mission  Question;  Insuring  Crops;  The  Special  Agent’s  Wife;  Stock  and 
Mutual;  What  is  Cash  Value?;  Changing  Companies;  Trading  it  out; 
Variations  in  Rates;  Insurance  and  Politics;  Unexplainable  Impressions; 
A  Fire  Prevented  by  Spirits;  Nothing  but  Insurance;  An  Old  Agent; 
An  Adjuster’s  Story;  A  Leaf  From  an  Adjuster’s  Diary;  Railroad  Con¬ 
ductors;  Insurance  Fishermen;  Railroad  Salvage;  Notes  on  the  Rail; 
Special  Agent’s  Work  and  Recreation;  Not  a  Risk  To-day;  An  Adjuster’s 
Reminiscence;  Valued  Policies;  Danger  of  Steam  Heating.  This  col¬ 
lection  of  Mr.  Water’s  writings  would  be  read  with  interest  and  profit 
by  the  younger  generation  of  specials  and  adjusters,  as  well  as  by  those 
who  formerly  knew  the  author.  “Salvage”  may  be  procured  from  The 
Spectator  Company.  135  William  street.  New  York,  and  159  La  Salle 
street,  Chicago,  and  orders  placed  before  January  1,  1909,  will  be  filled 
at  the  price  of  $1  per  copy. 


special  Agents  and  Adjusters  Hand  Book. 

“Special  Agents  and  Adjusters  Hand  Book”  is  the  self-descriptive  title  of  a 
new  publication  just  from  the  press  of  The  Spectator  Company  of  New  York, 
the  author  of  which  is  Geo.  Velten  Steeb,  whose  qualifications  for  such  work 
are  a  familiarity  with  field  work  gained  from  experience  as  special  agent  of  the 
Continental  and  Hartford,  and  ability  to  put  his  experience  in  readable  and  in¬ 
structive  form  He  is  also  the  author  of  “Fire  Insurance  Agents  and  Surveyors 
I  ocketbook,  of  Information  and  “Agents  and  Inspectors  Pocketbook  of  Fire 
J  rotection.  In  Special  Agents  and  Adjusters  Hand  Book”  Mr.  Steeb  has 
compressed  a  arge  range  of  information,  suggestion  and  advice  which  should 
prove  invaluable  to  the  aspirant  to  a  field  position  and  of  practical  utility  to 
y?°?f  already  engaged  in  that  branch  of  fire  underwriting  activity.  The  book  is 
aivtded  into  three  parts,  the  first  of  which  contains  these  three  chapters:  “The 
Special  Agent  and  His  Agency  Work,”  “Inspection”  and  “Useful  Information.” 
i  M;  d^als  w'th  Provisions  of  the  Contract  of  Insurance  Applicable  Before 
a  L,'.re'  „  /.TJf  IU-.:  'Provisions  of  the  Contract  of  Insurance  Applicable  After 
f”’“clhe  Adjuster  Waiver,”  “Appraisal,”  “Depreciation,”  "Abandon- 
H?,rog?tlo,nV  Sl]lt  for  Recovery,”  “Compromise,”  “Fraud,”  “Payment 
of  Loss,  Proof  of  Loss,’  “Rules  and  Tables  on  Building  Losses”  and  “Rules 
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and  Tables  on  Contents  Losses.”  The  book  is  bound  in  leather  and  the  price  is 
$1.50. — Rough  Notes. 

It  is  intended  to  be  a  practical  manual  on  special  agency  and  adjusting  service 
in  the  fire  insurance  field.  It  covers  all  phases  of  the  work,  and  also  deals  with 
definitions,  national  board  rules  and  requirements,  and  defects  and  their  reme¬ 
dies.  The  fire  insurance  contract  is  treated  at  length. — The  Weekly  Underwriter. 
The  book  should  prove  of  interest  to  special  agents. — The  Insurance  World. 
The  book  is  a  very  practical  one  and  serviceable  to  experienced  as  well  as  in¬ 
experienced  adjusters. — The  Indicator. 

This  is  a  practical  book  and  one  which  will  be  found  serviceable  by  expe¬ 
rienced  special  agents  and  adjusters,  as  well  as  by  men  who  are  just  entering 
noon  special  agency  and  adjusting  work.  Like  all  the  publications  of  tins  com¬ 
pany,  the  work  is  produced  in  thoroughly  first-class  style  throughout.-The 
United  States  Review. 

Covers  the  duties  of  special  agents  generally,  inspection,  provisions  of  the 
contract  applicable  before  and  after  the  fire,  and  gives  besides  a  variety  ot  other 
information  of  value  to  those  for  whom  it  is  written. — The  Standard. 

The  Spectator  Company,  publishers  of  many  useful  insurance  works,  have  re¬ 
cently  issued  an  excellent  little  book  bound  in  flexible  leather  and  of  a  size  to  be 
carried  in  the  pocket,  named  “Special  Agents  and  Adjusters  Hand  Rook,  by 
Ceoree  Velten  Steeb,  containing  a  large  fund  of  valuable  instruction,  helps  and 
data  connected  with  a  special’s  duties.  Much  tabulated  reference  information  to 
help  in  adjusting  work  is  included. — The  Surveyor. 

Mr.  Steeb  has  been  engaged  in  special  agency  work  for  the  past  decade  or 
more,  and  is  a  man  well  qualified  to  speak  upon  questions  confronting  special 
agents  and  adjusters.— The  Eastern  Underwriter. 

Not  only  is  it  full  of  valuable  information,  but  it  is  readable  and  interesting. 
The  first  part  takes  up  the  special  agent’s  work,  inspections  and  other  useful  in¬ 
formation.  The  second  discusses  the  provisions  of  the  policy  contract  applicable 
before  a  fire,  and  the  third,  provisions  applicable  after  a  fire,  including  adjust¬ 
ments,  appraisals,  depreciation,  proof  of  loss  and  other  related  subjects.  Rules 
and  tables  for  building  and  contents  losses  are  also  given.— The  Western  Under- 
writer. 

Mr  Steeb  has  written  handbooks  before,  at  least  one  or  two.  His  latest  book 
is  divided  into  three  parts,  the  first  relating  to  the  special  agent  and  his  work. 
How  to  deal  with  local  agents  is  one  subject  on  which  the  author  has  advice  to 
eive  Other  sermenettes  are  on  local  agency  supplies,  rates,  appointing  agents, 
inspection,  map-making,  etc.  A  long  chapter  entitled  Useful  Information 
completes  a  section  which  is  distinctly  educational. — The  Insurance  1  ress. 

—From  the  office  of  The  Spectator  Company,  great  publishers  of  insurance 
works,  we  have  received  a  copy  of  the  “Special  Agents  and  Adjusters  Hand 
Book”  by  George  Velten  Steeb,  covering  all  the  points  which  would  naturally 
be  dealt  with  by  special  agents  and  adjusters  in  fire  insurance.  Mr.  Steeb  was 
formerly  connected  with  the  Continental  Insurance  Company,  and  is  now  special 
agent  of  the  Hartford  Fire.— The  Insurance  Age. 

The  book  should  be  of  interest  to  those  placing  large  amounts  of  fire  insur¬ 
ance.— The  Fraternal  Monitor. 

This  work  is  very  complete  and  covers  many  points  which  are  a  necessary  part 
of  the  fieldman’s  daily  duty.  A  copious  index  enables  the  reader  to  turn  in¬ 
stantly  to  any  desired  topic,  which  in  itself  makes  the  book  of  more  than  ordi¬ 
nary  value. — The  Argus. 

I  am  in  receipt  under  separate  cover  of  a  copy  of  The  Hand  Book, 
which  I  have  looked  over  with  some  interest,  as  has  also  Mr.  Sexton,  and  we 
acree  that  it  possesses  much  information  valuable  to  a  special  agent.  William 
J.  Dutton,  President,  Firemans  Fund  Insurance  Company,  San  Francisco,  Cal. 

The  information  appears  to  be  very  valuable. — Dan  B.  Harris,  Southern  Man¬ 
ager,  Aachen  and  Munich  Insurance  Company,  Atlanta,  Ga. 

Two  new  works  have  been  received  from  The  Spectator  Company,  the  enter¬ 
prising  publishers.  These  are  entitled  “The  Special  Agents  and  Adjusters  Hand 
Book”  and  “The  Liability  Investigators  Hand  Book.  These  works  are  from 
experts  in  the  fire  and  liability  lines  and  are  excellent  text  books  for  beginners, 
as  well  as  for  the  home  office  and  the  solicitor.— The  Chronicle. 

I  wish  to  say  that  I  consider  this  book  of  great  value,  not  alone  to  special 
agents,  but  to  all  connected  with  the  insurance  business.  It  possesses  much  in 
formation  and  touches  on  points  heretofore  overlooked  in  handbooks  of  this 
kind.— F.  M.  Avery,  Assistant  Manager,  Fire  Association  of  Philadelphia,  ban 
Francisco,  Cal. 

— Roy  K.  Elliot  has  been  appointed  secretary  and  treasurer  of  the  Acadia  Fire 
of  Halifax,  N.  S.,  succeeding  F.  W.  Bennett. 

—Daniel  Lawrie,  formerly  manager  of  the  fire  department  of  the  London 
Assurance,  died  recently  in  England,  aged  sixty-two  years. 

_ William  Jackson  has  resigned  as  secretary  of  the  Manitoba  Assurance  of 

Montreal.  J.  W.  Binnie  has  been  appointed  Mr.  Jackson’s  successor. 

-The  North  British  and  Mercantile  issues  a  “Political  Atlas”  which  contains 
much  information  which  is  of  particular  interest  during  the  Presidential  cam¬ 


paign. 

—The  Great  Northern  Railway  at  Spokane,  Wash.,  is  being  sued  for  damages 
aggregating  $66,969,  representing  fire  losses  alleged  to  have  been  caused  by  care- 
lessness  on  the  part  of  the  railway. 

—Clarence  de  Veuve,  California  manager  for  the  Seattle  Fire  and  Marine  and 
Lumber  Insurance  Companies,  has  formed  a  partnership  with  John  G.  Johnston, 
a  surplus-line  broker  of  San  Francisco,  to  conduct  a  general  insurance  business. 

— C.  B.  Sloan  of  Boole-Sloan  Company,  brokers  at  San  Francisco,  has  re¬ 
signed  the  general  agency  for  California  of  the  Dubuque  Fire  and  Marine,  and 
Walter  J.  Wilson,  lately  in  the  real  estate  business  at  Oakland,  has  been  ap- 
pointed  to  succeed  Mr.  Sloan. 

—The  Insurance  Institute  of  Toronto  has  issued  a  comprehensive  volume 
covering  the  proceedings  of  the  sessions  of  1907-1908.  It  contains  a  number  of 
valuable  and  instructive  papers  read  at  the  five  sessions  of  the  year.  Besides  the 
inaugural  address  of  the  president,  there  are  given  five  papers  relating  to  fire 
insurance*,  five  on  life  insurance,  and  two  on  accident  insurance. 


Statistics  Regarding  Accidents. 

[To  the  Editor  of  The  Spectator.] 

You  may  be  glad  to  learn  that  as  a  direct  result  of  my  criticism  in  The  Spec¬ 
tator  of  March  19  last  the  Department  of  Labor. of  New  York  State  has  de¬ 
cided  to  resume  the  compilation  of  accident  statistics  with  distinction  of  indus¬ 
tries.  The  chief  statistician  has  just  notified  me  of  the  fact.  Very  .truly  yours, 
Newark,  N.  J.,  October  7,  1908. 


F.  S.  Crum. 


Casualty,  Surety  and  Miscellaneous 


The  Southern  Life  of  North  Carolina  Takes  Up  Casualty 

Business. 

Arrangements  have  been  completed  whereby  the  Southern  Life  In¬ 
surance  Company  of  Fayetteville,  N.  C.,  establishes  a  casualty  and  acci¬ 
dent  department,  through  a  combination  with  persons  interested  in  the 
formation  of  the  Sterling  Casualty  Company  of  Columbia,  S.  C.  That 
company  was  projected  by  the  Seminole  Securities  Company  and  its 
trustees  have,  through  subscriptions  to  the  treasury  stock,  secured  an 
adequate  interest  in  the  Southern  Life.  Consequently  the  Southern  Life 
with  its  accident  branch  takes  the  place  of  the  Sterling  Casualty,  and 
offices  have  been  opened  at  Columbia,  S.  C.,  through  which  accident 
policies  are  now  being  issued,  and  other  casualty  branches  will  be  taken 
up  as  soon  as  the  proper  manager  can  be  secured.  The  original  charter 
of  the  Southern  Life  provided  for  life,  health,  accident,  the  various 
casualty  and  surety  branches,  thereby  making  the  consolidation  possible. 
The  Sterling  Casualty  proposed  to  have  a  capital  of  $100,000,  with  a  sur¬ 
plus  of  $50,000,  which  was  considered  by  some  insufficient  for  the  proper 
consummation  of  its  plans.  By  the  consolidation  the  Southern  Life 
offers  the  guarantee  of  $275,000  capital  and  about  $150,000  additional  net 
surplus.  The  balance  of  the  authorized  capital  of  $500,000  is  now  being 
disposed  of  at  $150  per  share  on  a  par  value  of  $50,  with  every  prospect 
of  a  further  increase  in  the  near  future. 

The  Southern  Life  plans  a  rapid  extension  of  its  life  business  and  will 
shortly  issue  a  new  line  of  policies  on  the  American  Experience  3 [4  Per 
cent  table,  with  modified  preliminary  term  and  in  accordance  with  the 
recommendations  of  the  Committee  of  Fifteen  made  in  1906.  Among  the 
new  contracts  will  be  attractive  coupon  bond  policies  and  health  and 
accident  features  carried  through  its  own  accident  branch. 

The  trustees  of  the  Sterling  Casualty  Company  were  W.  A.  Clark, 
president  of  the  Carolina  National  Bank;  Governor  Wylie  Jones,  presi¬ 
dent  of  the.  Palmetto  National  Bank,  and  T.  S.  Bryan,  a  well-known 
business  man  of  Columbia.  These  gentlemen,  with  the  officers  of  the 
Southern  Life,  have  charge  of  the  organization  and  installation  of  the 
new  branches.  All  States  in  which  the  life  company  is  operating  will  be 
entered  for  casualty  business  as  rapidly  as  possible,  and  already  a 
number  of  applications  for  agencies  have  been  received.  Great  interest  is 
expressed  in  the  success  of  the  company,  which  is  the  first  Southern 
organization  to  take  up  these  increasingly  important  lines.  A  promis¬ 
ing  field  is  open  in  the  South,  and  the  ability  of  the  managers  to  create 
a  successful  institution  along  these  lines  is  conceded. 


Comptroller  Murray  to  Bank  Examiners. 

In  his  address  to  the  National  Bank  Examiners  in  the  Eastern  States, 
Comptroller  of  the  Currency  Murray  made  it  pretty  plain  to  the  mem¬ 
bers  of  the  staff  that  their  work  was  not  proving  efficient.  Mr.  Murray 
said: 

I  say  to  you  emphatically  this  morning  that  your  work  must  be  im¬ 
proved  Embezzlements  have  failed  of  discovery;  defalcations  and  dis¬ 
honesty  have  been  concealed  from  you,  and  in  many  cases  you  have 
failed  to  correctly  or  even  approximately  estimate  the  value  of  the 
paper  and  securities  held  by  the  bank.  There  are  in  this  office  instances 
where  an  examiner  has  failed  to  discover,  although  he  made  several 
successive  examinations,  various  shortages  or  other  criminal  wrong¬ 
doing  in  the  bank.  .  ,. 

In  some  instances  the  examiners  are  not  to  blame  for  failing  to  dis¬ 
cover  dishonesty,  but  it  is  difficult  to  convince  the  public  of  the  fact, 
so  that  the  effect  is  just  the  same.  But  in  many  instances  subsequent 
investigation  has  shown  that  the  failure  of  the  examiner  in  this  re¬ 
spect  was  due  wholly  to  defective  methods,  hasty  or  perfunctory  ex¬ 
aminations  or  absolute  incompetency. 


Employers’  Liability  in  Russia. 

The  Russian  Duma  has  under  consideration  a  bill  requiring  manufac¬ 
turers  to  insure  their  laborers  against  accidents  while  employed  in  fac¬ 
tories  and  to  provide  for  them  in  case  of  illness.  Consul  James  W. 
Ragsdale  at  St.  Petersburg  has  this  to  say  regarding  the  proposed  bill: 

The  law  of  1903  imposed  this  duty  directly  on  the  employers,  but 
under  the  new  law  an  insurance  by  an  organized  insurance  company  will 
be  provided.  This  substitution  will  entail  an  increase  of  expense  on  the 
part  of  manufacturers  against  accidents  of  about  one  per  cent  of  the 
salary  of  all  the  employees.  As  there  are  about  2,500,000  persons  em¬ 
ployed  in  manufactories,  drawing  an  average  of  220  rubles  (ruble  equals 
51.5  cents)  each  per  annum,  or  a  total  of  550,000,000  rubles,  the  as¬ 
sessment  will  be  considerable. 

The  bill  further  provides  for  insurance  against  illness,  the  premiums 
to  be  paid  conjointly  by  the  laborers  and  the  employers,  the  former 
paying  from  one  to  three  per  cent  of  their  salaries,  and  the  latter  two- 
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thirds  as  much,  which  together  will  aggregate  about  7  300  000  rubles 

nASae3SmentS  wiU  vary  somewhat,  but  are  based  upon  the  statis 
tics  of  the  past,  which  show  the  average  cost  of  treatment  in  case  of 
Ilness  to  be  about  4  rubles,  or  two  per  cent  of  the  workman's  salary 
The  new  measure,  therefore,  if  it  becomes  a  law  will  Stall  on  tb^ 
manufacturer  an  expense  aggregating  about  5,000,000  rubles  more  than 
was  required  under  the  law  of  1903.  s  moie  than 


Casualty  Notes. 

xwAfte,r  Tf°xUr.  m0nths’  operation  of  its  accident  department,  the  Columbian 
National  Life  issued  its  1000th  policy  on  October  5. 

-—“They  Stop  at  Nothing”  is  the  title  of  a  forceful  advertising  card  being  sent 
out  by  the  burglary  department  of  the  American  Bonding  Company. 

-O.  L.  Van  Laningham,  formerly  of  the  Great  Western  Life,  is  said  to  be 
organizing  two  companies  of  $1,000,000  capitalization  each.  One  company  is  to 

delphia.aSU  y  lnSUranCe’  ‘he  °ther  fire>  with  Provable  headquarters  at  Phila- 

-The  German  Commercial  Accident  is  doing  all  possible  to  build  up  =ts  in¬ 
dustrial  department,  and  has  supplied  its  agents  with  literature  describing  its 
polices  printed  m  eight  languages,  as  follows:  Russian,  German,  Italian.  Croa¬ 
tian,  Slavish,  Hungarian  and  Roumanian. 

expects  torbdeertiaH  C°mpany-  wllich  is  bein=  organized  at  Indianapolis, 

s-r  bed  and  the  f  if  JanUary  1;  $96’°00  of  stock  has  been  sub- 

s.r.bed  and  the  following  officers  have  been  elected:  President,  Elias  J  Jacoby 

D  Hunte!.6"1’  C  R°buSh;  secretary,  Walter  L.  Dynes;  treasurer',  Edgar 

-The  National  Surety  and  the  .Etna  Indemnity  have  joined  the  agreement 
ecently  entered  into  by  casualty  companies  in  New  York  to  facilitate  the  collec¬ 
tion  of  premiums  and  to  provide  for  the  cancellation  of  policies  for  non-payment 
of  premiums.  The  announcement  was  made  that  the  Travelers  had  so  modified 
its  rules  regarding  collections  and  cancellations  that,  while  not  bound  by  the 
agreement,  it  is  working  in  accord  with  the  plan. 

Th^Ihe  7*7"?  ^  J133  prepared  a  new  contract  styled  the  unlimited  health. 
Jbled  f  l  i  lmmediate’y  in  tbe  event  of  the  assured  becoming  dis- 

Ic  dtr  L™  S'CknfeSS’  a"d  Pays  ful1  indemnity  during  the  entire  time  the  policy¬ 
holder  is  away  from  his  business  on  account  of  illness.  The  policy  does  not 
require  that  the  insured  be  confined  to  his  home  in  order  to  secure  full  benefit. 

ifty  per  cent  of  the  indemnity  is  paid  for  partial  disability,  and  the  double 
indemnity  feature  is  applied  to  hospital  cases. 

-The  employees’  relief  bureau  fund  of  the  Pennsylvania  Railroad  Company's 
work  6  ;  Plttsbnrg  and  Erie  has  recently  published  a  report  of  the  bureau’s 

work  since  its  organization.  The  report  shows  that,  including  the  payments  for 
e  mon  i  o  August,  1908,  $18,273,30S  has  been  paid  to  members  and  their  families 

of  $7  417efi209rShan‘Zbtl0n  Jh£  fUnd  °n  February  15«  18S6-  Of  the  total,  the  sum 
of  $1,417,629  has  been  paid  to  the  families  of  members  who  have  died  The  re¬ 
mainder,  $10,855,679,  has  been  paid  to  members  who,  because  of  illness  or  acc  - 
dent,  have  been  incapacitated  for  work. 


Surety  Notes. 

-The  ■nITre  utat£  SUrety  h3S  bee"  licensed  in  Florida.  Philip  Frank  of 

and  T°nW  ctiH  IT";  apP°ln4ed  feneraI  a®ent  for  bonding  and  burglary  lines, 
J.  \.  Gaillard  of  Jacksonville,  general  agent  for  all  other  lines. 

OmTbhe  COnSt,itUti,°n  and  by-laws  of  the  Surety  Underwriters  Exchange  of 
.  maha  provide  that  brokerage  shall  only  be  paid  to  recognized  insurance 

shalTfiTe  Tr  ^ep[eSentatlves  of  surety  companies;  each  member  of  the  Exchange 
with  tb  F  'h  °f  perSOnS  to  whom  he  is  allowing  brokerage  on  surety  business 
with  the  Exchange  and  the  rate  of  brokerage  shall  not  exceed  twenty  per  cent 

this  F  v,  T  representative  °f  each  company  holding  a  membership  in 
this  Exchange  shall  within  thirty  days  from  date  of  organization,  report  to  the 

mem  y  “  n  ^  Wh°  ^  CaUS*d  his  -  refused  to  ^ay 

thPn  °n  bUSmeSa  done  by  said  company  in  the  State  of  Nebraska  during 
e  past  five  years.  No  name  shall  be  reported  to  the  Exchange  until  the  com¬ 
pany  reporting  should  refuse  to  execute  further  bonds  for  the  party. 


Home  Fire  Insurance  Company,  Phoenix,  Ariz 

.“,7,  ■* 

i.Tim H°t%  *2-°^ T 

Company,  consisting  of  "a  quarry  of  for^  =m.be'?^in| T°..th.e.^cluru,s  M,inin« 


- — ~  **  caiu  IU  UC  SCI 

Company,  consisting  of  an"/  color' "1 

•:  bthe0B„M'n";;‘be  c°pp«  mines,  con-* 


s”stin:g  oftXneey' 'da'ms^Theluldornin^  vlctorla  group  of  copper  mines,  com 
sisting  of  two  claims;’ the  Siberian  e^ou^  g°  d  and  COppeI  mines,  con- 

co^cou^jAriz^a*!”  *°,d 


James  River  Fire  Insurance  Company,  Richmond,  Va. 

supposedP t o 7  a  v  e "c  e a s e d '  b u si n'e s s^°sev e  r  M  yea^s^go^Lately bUt  WaJ 

sr.2issnj  visr.-s;?  ft 

business  in  that  Stall  we  were  advised  Hmt  tL  ,  Pfny  !s  bcensed  to  transact 
an  oversight  of  the  State  ('ornnntinn  r  3  t-  le-  cllarter  °*  tlie  company  was,  by 
law,  allowed  to  be  renewed  but  that  the™!?-,'851011  3S  A°  3  neW  provision  of  the 
steps  to  have  the  charter  annulled  Insurance  Department  is  now  taking 


Monongahela  Insurance  Company,  Pittsburg  Pa. 

Burnett  will  beP elected  president  Dr  R  H  °f  PittsburS'  Mr. 

attention  to  the  Allegheny  Fire  'Kp  ‘/ord  ,retlrlng  to  devote  his 

in  the  near  future.  It  now  does  business  five  Stated  °Ut  mt°  °ther  States 

Northwestern  Fire  and  Marine  Ins.  Co.,  Minneapolis,  Minn. 

MinS  STS  it  posSseCssemdPagnryosraadsee^y  Commissioner  Hartigan  of 
liabilities,  including  capital,  were  $872,606.  mounting  to  $915,026.  Its 

Ohio  German  Fire  Insurance  Company,  Toledo,  Ohio. 

tiona7ehTd  ble^'paid1  inlet°bhe  ^moTnv'^  recfntIy  st?-ed  that  *25'000  add>- 
$40,000.  P  e  corapanys  surplus,  making  that  item  about 

Onondaga  Mutual  Fire  Insurance  Company. 

Colonial  Fire  Insurance  Company,  Onondaga,  N.  Y 

fo APhe'<Onondaga  Mutu'af  Fire^dX  Cofonial  P  SufP^me  C°urt  a,  Syracuse 
ative  mutual  fir?  compa^dog  ttlr^^ 

t,  n.°S^ge  Fife  Insurance  Company,  Topeka,  Kan. 

and  1$50,000^surp[us,° wifich6^  beffig" doubted "P  $100’?)  CapitaI 

have  it  completed  by  January  1  Secrets  rv  Pa  rH  u  U  ?d  14  ls  Planned  to 
Western  department  of  the  National"  of  Hartford  ^fter  ^dcW  tramm8.in  the 
poses  to  pattern.  Among  the  directors  are  office^  ofSvSl'LnS’b^ka?  ^ 

Peoples  National  Fire  Insurance  Company,  Philadelphia,  Pa. 

dent,"  Louis  S.  Amonsonf  yice'-^fe sidems^Joltn  ^mg,ny.is  ^  follows:  Presi- 
Court  and  J.  Hector  McNeal  •  secretarv  fnL  w  n  Brooks,  Howard  M.  Van 
Hallowell,  and  general  counsel,  J.  Hector  McNeM.'  Br°°ks;  treasurer.  James  F. 

Retail  Merchants  Mutual  Fire  Insurance  Company, 
Minneapolis,  Minn. 

men"  as3?/'  August lS^mS^shoXeHb6  V„thc.  Mimmsota  Insurance  Depart- 
ass,ts,  $25,164;  ««  0 { 

Sioux  Fire  Insurance  Company,  Sioux  City,  la. 

7gt€z¥iri5  fSSTirHli 


REPORTS  OF  FIRE  INSURANCE  COMPANIES. 


Company  ’ Prices Rook  w  tn  d  ap°ually>  ln  June,  by  The  Special 
oD,A,yMS  Book,  with  monthly  supplements,  one  year  $7-  bo 
only,  $5,  monthly  supplement  only,  $2  per  annum. 

a  Freeholders  Insurance  Company,  Topeka,  Kan. 

since  December’  °™pany  liati  of  assets,  an  increase  of  $45' 

proTed^ real" estate,’  of 'whmh  h7dn.rf25,r(S4COnfinedHtT  firSt  mortgaged on°i' 
$868,625.  The  company  has  $200  000  of  se^ured  Properties  valued 

writes  fire,  lightning  rorn^o^^rand  g^Usio/ri"^. SUrP’US  °f  $3?’223’ 


STEPHANY  &  COHPANY 

ATLANTIC  CITY,  N.  J. 
and  vicinity,  oldest  agency  in  County, 

seek  additional  companies  of  standing 
for  small  or  large  scattered  liability  on 
very  desirable  business. 
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WHILE  the  merchants  in  the  congested  section  of  New 
York  are  agitating  the  question  of  a  reduction  of 
rates  upon  their  property  because  of  the  recent  introduction 
of  the  high-pressure  water  supply,  it  is  in  order  to  direct  at¬ 
tention  to  their  own  responsibility  in  causing  and  maintaining 
the  fire  hazards  in  that  locality.  In  passing  through  the 
streets  of  the  congested  district,  anyone  who  takes  note  of 
such  matters  cannot  fail  to  be  impressed  with  the  caieless  and 
reckless  manner  in  which  the  fire  hazards  are  ignored.  Im¬ 
mense  values  in  goods  of  various  kinds  are  leceived  in  boxes, 
barrels  and  crates  upon  the  sidewalks,  which  are  sometimes 
rendered  almost  impassable  by  such  obstructions.  Frequently 
the  goods  are  unpacked  upon  the  sidewalk,  and  piles  of  rub¬ 
bish  are  allowed  to  encumber  the  walks.  A  glance  into  the 
cellars  and  sub-cellars  of  some  of  these  immense  stores  re¬ 
veals  heaps  of  packing  waste — excelsior,  old  papers,  etc. 
scattered  about  in  a  most  promiscuous  manner.  A  caieless 
workman  could  easily  start  a  blaze  among  such  rubbish  that 
might  tax  the  high-pressure  system  to  its  utmost  capacity  to 
extinguish.  The  million  and  a  half  dollar  fire  at  Chelsea, 
Mass.,  was  caused  by  a  cigarette  stub  being  dropped  among 
precisely  such  rubbish.  But  the  congested  district  is  not 
alone  in  carelessness  of  this  character.  A  visit  to  the  crockeiy 
district  further  down  town  will  show  cellars  filled  with  excel¬ 
sior  and  other  packing  waste,  all  of  which  is  of  the  most  in¬ 
flammable  character.  In  his  recent  communication  to  the 
Mayor,  Commissioner  Hayes  of  the  fire  department,  while 
suggesting  that  a  reduction  of  insurance  rates  is  in  order, 
calls  attention  to  the  Bureau  of  Violations  and  Auxiliary  Fire 
Appliances  in  the  department,  and  asks  additional  power  to 
aid  it  in  its  work.  He  says : 

Possessing  the  legal  power,  shall  we  not  proceed  to  make  the  city 
impregnable  against  fire?  We  have  paid  so  much  attention  to  putting 
out  fires  that  we  have  overlooked  their  prevention.  Given  sufficient 
facilities,  the  Bureau  of  Violations  and  Auxiliary  Fire  Appliances 
can  in  time  give  us  almost  a  fireproof  city;  the  greater  the  facilities 
the  quicker  the  result.  Ibis  preventive  work  will  also  solve  m  time 
the  problem  presented  by  an  ever-increasing  enlargement  of  the  fire¬ 
fighting  force. 


By  all  means,  that  bureau  should  have  authority  to  make 
our  business  men  clean  up  their  premises,  but  there  is  no 
good  reason  why  the  insurance  companies  should  pay  for  it 
by  reducing  rates  while  the  dangerous  conditions  still  exist. 

;}C  ;}C  5^  ^  ^ 

Apropos  of  the  suggestion  that  rates  should  be  reduced,  it 
is  learned  that  one  New  York  city  fire  underwriter  has  ex¬ 
pressed  himself  as  favoring  the  granting  of  some  reduction 
in  premiums  in  recognition  of  the  progress  made  in  protecting 
the  city  from  conflagration  by  the  installation  of  the  high- 
pressure  water  system.  Vice-President  Correa  of  the  Home 
is  of  the  opinion  that,  say,  two-thirds  of  the  fifteen  per  cent 
advance  made  following  the  San  Francisco  conflagration 
might  now,  with  propriety,  be  rescinded,  though  the  high- 
pressure  system  only  covers  a  section  of  the  city,  and  there 
is  some  doubt  as  to  there  being  a  sufficiency  of  sound  hose 
adapted  to  use  in  conjunction  with  the  new  system.  He  feels 
that  good  faith  requires  that  the  work  accomplished  should 
receive  the  approbation  of  a  concession  in  rates  to  the  extent 
to  which  it  is  warranted  by  the  improved  conditions.  In  this 
connection,  however,  it  may  be  remarked  that  the  necessity 
for  a  new  fire  alarm  system  still  exists,  and  that  the  weakness 
of  the  present  system  may,  at  some  critical  moment,  nullify 
all  the  good  work  done  in  other  directions,  by  failing  to 
transmit  an  important  alarm. 

***** 

Water  Commissioner  O’Brien  last  week  recommended  an 
appropriation  to  extend  the  high-pressure  water  supply  to  the 
East  Side  tenement  district,  giving  preference  to  that  section 
over  the  district  from  Chambers  street  to  the  Battery.  The 
sum  of  $1,800,000  was  subsequently  appropriated  for  that 
purpose.  Let  the  good  work  proceed,  by  all  means,  until  the 
whole  city  is  thoroughly  protected;  but  the  importance  of  a 
new  fire  alarm  system  must  not  be  overlooked  while  giving 
attention  to  the  water  supply. 


DURING  the  coming  winter  there  will  be  forty-three 
State  legislatures  in  session,  and  the  usual  crop  of 
bills  relating  to  insurance  may  be  expected  in  each  State. 
There  seems  to  be  a  feeling  among  many  legislators  that  the 
sole  right  insurance  companies  have  is  to  pay  losses,  leaving 
the  State  to  collect  premiums,  make  rates,  and  do  everything 
else  necessary  to  the  maintenance  of  the  corporations;  if 
there  is  anything  left  of  the  premiums  after  losses  have  been 
paid,  they  would  have  the  State  appropriate  it  for  taxes,  fees, 
etc.  The  many  attempts  to  regulate  the  business  of  insur¬ 
ance  by  legislation  have  gone  so  far,  in  various  instances,  that 
companies  would  have  been  better  off  financially  if  they  had 
withdrawn  from  those  States  that  propose  such  drastic 
measures,  and  left  propertyowners  to  carry  their  own  risks. 
But  when  a  company  enters  a  State  it  incurs  a  very  large 
expense  in  the  establishment  of  agencies,  and  they  are  reluc¬ 
tant  to  abandon  their  plants,  and  so  continue  in  business, 
even  if  certain  that  no  profits  will  result,  in  the  hope  that  a 
change  for  the  better  will  come.  There  is  no  reason  to  ex¬ 
pect  that  the  legislatures  this  winter  will  behave  any  better 
than  they  have  done  heretofore.  It  is  barely  possible  that 
the  numerous  new  companies  formed  recently  may  have  some 
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influence  in  preventing  hostile  legislation,  not  only  because 
of  their  intimacy  with  members  of  the  legislature,  but  be¬ 
cause  undigested  legislation  might  injure  the  domestic  com¬ 
panies  and  tend  to  cripple  home  industries.  It  will  be  well, 
however,  for  insurance  men  to  keep  a  sharp  lookout  for 
proposed  legislation  calculated  to  operate  to  their  further 
disadvantage  and  further  restrict  their  freedom  of  action. 


FIRE  INSURANCE  TOPICS 

NEW  YORK  SURVEYS. 

A  fire  loss  of  $15,000,000  is  forecasted  for  the  Metropolitan  district 
in  1908. 

At  the  meeting  of  the  New  York  Fire  Insurance  Exchange  the  appli¬ 
cation  of  William  Sohmer  for  membership  was  brought  up  for  discus¬ 
sion.  The  application  was  refused  on  the  ground  that  he  could  not 
act  as  a  down-town  agent  and  at  the  same  time  maintain  an  up-town 
branch  office. 

Local  boards  throughout  the  Suburban  Fire  Insurance  Exchange 
territory  have  been  advised  that  if  they  cared  to  reduce  rates  upon 
frame  dwellings  from  fifty  to  forty  cents  such  action  would  be  sanc¬ 
tioned  by  the  governing  committee. 

The  plan  approved  some  time  ago  by  the  Board  of  Estimate  and 
Apportionment  for  obtaining  additional  water  supply  for  Brooklyn 
from  the  underground  waters  of  Suffolk  County,  Long  Island,  is  ex¬ 
pected  to  develop  250,000,000  gallons  daily,  at  an  estimated  cost  of 
$47.i73,ooo. 

1  he  matter  of  the  petition  of  the  board  of  brokers,  which  was  the 
special  order  for  the  last  session  of  the  Exchange,  was  postponed 
pending  the  proper  presentation  and  notice  of  an  amendment  to  the 
agreement.  It  appears  the  change  was  effected  by  an  amendment  in 
July,  1906,  and  it  requires  a  similar  operation  to  restore  it.  The 
notice,  it  is  understood,  is  now  in  the  hands  of  the  manager  and  will 
be  sent  out  to  members.  No  action  is  likely  until  the  next  meeting,  in 
November. 


behind.  Just  at  the  moment,  when  outside  interests  are  clamoring  for 
reduced  rates  this  statement  of  losses  and  reduced  income  seems  an 
unwelcome  revelation. 

The  hue  and  cry  against  London  Lloyds  has  had  a  perceptible  effect 
upon  the  business  sent  abroad  from  all  quarters.  The  worst  hit  are 
the  brokers  here  who  have  been  lured  into  deals  with  unknown  and 
uncertain  brokers  abroad,  Nand  we  have  heard  of  one  instance  of  a 
Hamburg  concern  which  sent  to  a  city  correspondent  a  large  sum  in 
Lloyds  last  spring  in  response  to  orders.  In  August  seven  policies 
were  returned  for  cancellation,  and  now  the  Hamburg  concern  refuses 
to  collect  the  return  premiums,  on  the  ground  that  their  connection 
ceased  when  the  policies  were  mailed  to  New  York.  Inquiries  in 
London  have  raised  a  serious  doubt  whether  the  premiums  so  promptly 
remitted  from  this  city  were  ever  received. 

The  insurance  experience  of  the  Atchison,  Topeka  and  Santa  Fe 
Railroad  for  the  past  two  years  seems  to  show  that  the  cost  of  their 
insurance  was  increased.  Under  the  head  of  operating  expenses,  the 
premiums  paid  in  1908  were  $102,243,  against  $88,924  in  1907.  The 
maintenance  of  equipment  department  reported  premiums  paid  in 
1908,  $127,490,  against  $100,885  in  1907.  Finally  the  transportation 
department  reported  in  1908,  $91,445,  against  $79,353  in  1907. 

Nothing  has  been  heard  lately  of  the  committee  appointed  by  the 
Exchange  to  consider  the  advisability  of  revising  the  rate  schedules. 
The  committee  held  a  meeting  in  July,  and  has  not  been  heard 
from  since. 

The  reports  flying  around  in  relation  to  the  affairs  of  the  Suburban 
Exchange  are  a  rehash  of  the  stories  circulated  in  the  summer 
months.  The  attempt  to  bring  pressure  to  bear  upon  three  of  the 
Metropolitan  district  agencies  to  stop  the  rate  cutting  in  the  suburban 
territory  long  ago  failed,  and  the  mention  of  one  agency  as  derelict 
in  its  support  of  the  suburban  rates  is  rather  strange,  in  view  of  the 
fact  that  the  head  of  the  agency  is  one  of  the  leading  members  of  the 
deviation  committee.  The  latest  remedy  is  a  proposal  to  reduce 
dwelling  rates  from  fifty  to  forty  cents,  but  the  experienced  companies 
openly  express  doubt  whether  it  will  prove  efficacious.  The  brokers 
assert  that  they  are  well  satisfied  with  the  rates,  but  are  desirous  of 
increased  commissions. 


After  the  gossip  about  a  movement  in  the  Exchange  to  remove  all 
or  part  of  the  advance  put  upon  rates  in  1906  in  the  congested  district, 
in  recognition  of  the  value  of  the  new  high-pressure  service,  nothing 
was  done  by  the  Exchange  last  week.  The  question  has  become 
involved  with  others,  especially  the  reconstruction  of  the  automatic 
signal  alarm  telegraph.  The  sentiment  of  a  majority  of  the  Exchange 
is  in  favor  of  the  proposal  as  a  matter  of  expediency  and  consistency. 
A  very  powerful  mercantile  influence  assisted  in  the  promotion  of  the 
new  system,  and  that  influence  is  now  prodding  the  underwriters  to 
give  the  rates  the  benefit.  Many  of  the  leading  Exchange  members 
believe  it  would  be  dangerous  to  ignore  or  disappoint  the  influential 
merchants  who  have  been  arrayed  on  their  side  in  legislative  conflicts. 

A  new  question  is  troubling  some  of  the  brokers :  whether  dealers 
in  surplus  lines  having  offices  in  two  cities  can  supply  surplus  policies 
on  a  New  York  risk  from  another  city  without  making  the  slightest 
record  of  it  in  their  city  office.  The  object  is  to  evade  discovery  of 
any  irregularity  when  the  Department  examiners  happen  to  call.  The 
trick  is  to  supply  Lloyds  on  other  outside  policies  at  cut  rates  on  risks 
which  are  not  properly  affidavit  risks  at  all,  and  cover  the  transaction 
through  the  district  office  not  under  the  jurisdiction  of  the  Depart¬ 
ment. 

Hie  loss  statistics  gathered  by  the  Board  committee  on  losses  for 
the  present  year  contradict  the  general  presumption  that  the  com¬ 
panies  have  made  a  ^reat  pile  of  money  during  the  present  year.  The 
losses  will  certainly  amount  to  $15,000,000,  while  the  universal  testi¬ 
mony  is  that  the  premiums  have  fallen  off  materially.  The  loss  com¬ 
mittee  has  jurisdiction  over  less  than  two-thirds  of  all  the  city  losses, 
the  remainder  being  non-committee  losses,  in  which  less  than  three 
companies  are  interested.  Only  a  few  companies  seem  disposed  to 
admit  their  individual  misfortunes,  but  the  aggregate  experience  so 
plainly  tells  the  story  that  it  is  evident  a  large  majority  have  fallen 


CHICAGO  AND  THE  WEST. 

M.  W.  Fugit  &  Co.  of  Chicago  have  just  been  given  the  agency  of 
the  Anchor  of  Iowa,  for  the  entire  West,  for  surplus  lines. 

John  I  ercival  of  Chicago  has  been  appointed  special  agent  of  the 
Standard  Fire  of  Iowa. 


A  number  of  the  Western  managers  of  fire  insurance  companies 
have  an  organization  in  Chicago  called  the  Managerial  Golf  Associa¬ 
tion.  1  his  association  closed  its  season  on  October  14.  A  number  of 
prizes  were  given  to  the  best  players.  W.  R.  Townley  of  the  Western 
Assurance  and  British  America  won  the  silver  loving  cup. 

Chas.  W.  Davis  has  been  appointed  special  agent  for  the  Cook 
County  Department  of  the  St.  Louis  Fire. 

Charles  E.  Rollins,  publisher  of  The  Argus  at  Chicago,  died  on 
ctober  15  at  Milwaukee.  The  funeral  was  held  October  17. 

.  The  International  Salt  Company  suffered  a  severe  loss  by  fire  at 
its  plant  in  South  Chicago,  October  16.  The  loss  is  estimated  at 
7  II°’°0a  The  lnsurance  on  this  risk  was,  up  to  three  years  ago,  placed 
in  Chicago  with  stock  companies.  Since  then  it  has  been  in  London 


^  j.iau  ui  vmicago,  tne  well-known  independent  adjuster, 
goes  with  the  Western  Adjustment  Company’s  Chicago  office,  as  of 
-December  i. 


BOSTON  AND  VICINITY. 

Chief  Engineer  Cabot,  of  the  Boston  Board  of  Fire  Underwriters, 
is  engaged,  at  the  request  of  the  executive  committee,  in  studying 
the  question  of  rating  single-supply  sprinkler  systems  in  Boston.  At 
present  the  board  guarantees  no  rate  reduction  whatever  in  case  of 
t  e  introduction  of  the  single-sprinkler  system,  although  there  are 
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doubtless  many  people  whose  buildings  would  not  carry  the  tank  for 
a  double  system  who  would  install  the  single  system  were  they  as¬ 
sured  of  an  adequate  reduction  in  their  rates.  Many  other  cities 
allow  a  reduction  on  the  installation  of  such  systems,  which  is  suf¬ 
ficient  to  induce  owners  to  protect  their  property  in  this  way;  and 
there  seems  little  doubt  that  the  encouragement  of  the  installation 
of  such  systems  in  Boston  would  be  of  very  great  value. 

William  W.  Wadsworth,  New  England  special  agent  for  some  time 
past  of  the  Jefferson,  the  Nassau  and  the  North  River,  has  been  ap¬ 
pointed  special  agent  for  the  California  of  San  Francisco  for  the  New 
England  States. 

The  board  has  unanimously  adopted  the  new  constitution  and 
by-laws  reported  a  week  ago.  The  principal  changes  are  the  abolish¬ 
ment  of  the  schedule  committee  and  the  creation  of  the  office  of  vice- 
president. 

W.  F.  Rice  and  F.  H.  Battiloma  of  the  New  England  Insurance 
Exchange  have  been  added  to  the  conference  committee  of  the  Subur¬ 
ban  Underwriters  Association. 

On  November  20,  Frank  Lock,  United  States  manager  of  the  Atlas, 
will  address  the  Boston  Insurance  Library  Association  on  “Phases 
of  Association  in  Fire  Insurance,  Wise  and  Otherwise.” 


NOTES  FROM  PHILADELPHIA. 

M.  F.  Sturtevant,  son  of  F.  C.  Sturtevant,  Eastern  manager  of  the 
California,  has  been  appointed  special  of  that  company  for  New 
Jersey  and  the  Philadelphia  suburban  territory,  and  will  at  the  first 
of  next  year  have  New  York  State  added  to  his  field. 

The  first  of  the  fall  series  of  meetings  of  the  Fire  Insurance  Society 
of  Philadelphia  was  held  on  Monday  evening.  There  was  a  goodly 
number  of  members  and  their  friends  in  attendance,  and  all  were  very 
much  interested  in  the  talk  by  William  McDevitt  on  the  method  of 
storing  acetylene  gas  irr  cylinders. 

Emlen  Hare,  son  of  R.  E.  Hare,  of  Hare  &  Chase,  is  to  take  the 
position  of  placer  in  that  agency,  recently  made  vacant  by  the  .resig¬ 
nation  of  William  C.  Gegler,  and  J.  Hunter  Gaul,  who  has  been  with 
James  S.  Ifill  since  he  left  Hare  &  Chase,  is  to  return  to  the  last- 
named  firm  as  counterman. 

J.  B.  Carr  &  Sons,  Inc.,  have  been  appointed  (succeeding  James  S. 
Ifill)  as  the  Philadelphia  representatives  of  the  Eastern  Fire  of 
Atlantic  City. 


THE  MIDDLE  STATES. 


Extension  of  New  York’s  High=Pressure  System  Urged. 


Commissioner  John  H.  O’Brien  of  the  New  York  city  department  of 
water  supply,  gas  and  electricity  recently  sent  a  communication  to  the 
secretary  of  the  board  of  estimate  and  apportionment,  urging  the  exten¬ 
sion  of  the  high-pressure  system  to  other  sections  of  the  city,  espe¬ 
cially  in  the  eastern  tenement  district.  A  resolution  for  adoption  by 
the  board  of  estimate  calling  for  the  appropriation  of  $3,100,000  was  sub¬ 
mitted,  this  sum  to  be  expended  in  the  extension  of  the  system,  the 
figures  covering  the  estimated  cost  being  based  upon  a  report  of  I.  M. 
de  Verona,  the  chief  engineer  of  the  department  of  water  supply,  gas 
and  electricity.  Commissioner  O’Brien’s  letter  was  as  follows: 


The  exhaustive  tests  of  the  high-pressure  fire  system  now  installed,  during 
construction,  and  its  successful  operation  by  the  fire  department  since  it  was 
officially  put  into  service  on  the  6th  of  July  last  leave  no  longer  doubt  as  to  its 
efficiency  and  the  great  advantages  to  be  derived  from  its  use;  so  that  Petitions 
for  its  immediate  extension  have  already  been  received  from  the  fare  depart¬ 
ment  the  Board  of  Fire  Underwriters  and  civic  associations. 

Under  the  original  plans  it  was  proposed  tp  install  at  first  the  high-pressui  e 
fire  system  over  the  district  it  now  covers;  1.  <x,  from  Twenty  third  street  to 
Chambers  street  and  from  the  Hudson  River  to  Fourth  avenue,  the  Bowery  and 
Park  Row,  and  if  the  operation  of  the  system  proved  successful  to  extend  it, 
next  in  order,  through  the  district  from  Chambers  street  to  the  Battery  and  from 
the  North  River  to  the  East  River. 

Under  my  directions  the  chief  engineer  of  this  department  prepared  pre¬ 
liminary  plans  and  estimates  for  this  addition  and  also  for  the  extension  through 
such  other  districts,  if  any,  as  might  seem  to  stand  in  greater  need  of  efficient 
fire  protection  than  the  one  above  referred  to,  and  has  submitted  to  me  a  report 
on  the  subject,  of  which  I  enclose  herewith  a  copy.  It  will  be  seen  thereby 
that  the  extension  from  Chambers  street  to  the  Battery,  with  the  exception  of 
the  loop  around  the  water  front  to  which  the  chief  engineer  refers,  may  safely 
be  postponed  for  the  present  and  that  a  preferential  attention  should  be  given 
to  the  eastern  tenement  house  districts,  from  Fourteenth  street  to  Chambers 
street  and  from  Third  avenue  and  the  Bowery  to  the  East  River,  as  outlined 
in  the  report  above  referred  to,  to  which  I  beg  to  refer  for  further  details. 
The  plan  therein  recommended  for  immediate  extension  of  the  high-pressure 
fire  service  has  been  unanimously  approved  by  the  New  York  Board  of  hire 


Underwriters,  the  Fire  Insurance  Exchange  and  other  representatives  of  the 
insurance  companies  after  a  full  discussion  of  the  same.  1  recommend  its 
adoption  and  the  approval  by  your  board  of  resolution  hereto  attached,  pro¬ 
viding  for  the  issue  of  the  necessary  corporate  stock  required  to  defray  the 
expenses  of  the  construction  of  this  extension  as  proposed. 

This  extension  of  the  high-pressure  system  has  been  partially  pro¬ 
vided  for  by  the  board  of  estimate  and  apportionment,  as  it  has  appro¬ 
priated  $1,800,000  to  be  used  by  Commissioner  O’Brien’s  department  in 
extending  the  system  in  the  East  Side  tenement  district  from  Houston 
street  to  Chambers  street. 


Louis  S.  Amonson,  President  of  the  Peoples  National  Fire 
Insurance  Company. 

One  of  the  most  notable  achievements  in  the  fire  underwriting  world 
in  recent  years  was  the  formation  of  the  Peoples  National  Fire  Insurance 
Company  of  Philadelphia,  which  was  due  to  the  untiring  efforts  of  Louis 
S.  Amonson,  who  has  been  elected  president  of  the  company.  The 
organization  of  a  new  fire  insurance  company,  and  especially  one  with  so 
large  a  capital  and  surplus  as  $2,000,000  (which  was  over-subscribed),  is 
no  easy  task,  and  Mr.  Amonson  is  to  be  congratulated  upon  the  success 
which  has  crowned  his  persistent  work  during  the  past  two  years. 

Mr.  Amonson,  whose  picture  accompanies  this  issue  of  The  Spectator, 
is  thoroughly  well  fitted  to  occupy  the  responsible  office  to  which  he 
has  been  elected,  having  had  a  broad  experience  in  fire  underwriting,  and 
a  personal  following  among  the  fire  insurance  agents  of  the  country, 
which  will  bring,  immediately,  to  the  company  a  large  volume  of  desir¬ 
able  business. 

The  Peoples  National  Fire  Insurance  Company  is,  in  many  ways,  a 
remarkable  organization,  and  combines  elements  of  strength  that  will 
play  an  important  part  in  the  future  success  of  the  company.  The  2200 
stockholders  are  composed  of  the  leading  men  in  various  lines  of  busi¬ 
ness,  and  nearly  200  of  the  individuals  and  firms  associated  with  Mr. 
Amonson  in  this  enterprise  are  rated  at  one  million  dollars  and  upwards. 
His  list  of  associates  embraces  267  presidents  and  directors  of  banking 
institutions.  The  members  of  the  board  are  all  successful  business  men 
or  bankers,  and  Mr.  Amonson  lias  been  especially  fortunate  in  the  high 
character  of  the  individuals  that  share  with  him  the  responsibilities  of 
the  management  of  the  company. 

It  is  doubtful  if  the  organization  of  any  other  fire  insurance  company 
has  been  attended  by  such  a  scene  of  enthusiasm  as  that  of  the  Peoples 
National  Fire,  for  at  the  recent  organization  meeting  those  present 
were  so  anxious  to  secure  more  stock  that  a  slight  deficiency  in  the 
amount  desired  was  not  only  promptly  met,  but  nearly  $200,000  more 
than  the  required  sum  was  subscribed,  and  a  waiting  list  established— 
probably  for  the  first  time  in  the  history  of  the  business. 

The  reasons  for  Mr.  Amonson’s  success  are  not  hard  to  find.  He  is  a 
man  of  tireless  energy,  with  a  wonderful  capacity  for  making  friends. 
As  an  active  member  of  forty-two  clubs  and  societies,  the  Board  of 
Trade  and  other  organizations,  and  as  a  director  in  two  banks,  the 
Central  Trust  and  Savings  Company  and  the  Franklin  Trust  Company, 
and  with  over  12,000  names  of  personal  friends  and  acquaintances  on 
his  private  mailing  list,  he  has  a  personal  following  among  the  business 
men  of  Philadelphia  second  to  none.  To  him,  “There  are  no  Alps.’ 
Every  obstacle  was  made  to  be  overcome,  and  his  friends  have  followed 
him  loyally  regardless  of  storm  and  panic.  Their  confidence  is  best 
shown  by  the  fact  they  subscribed  three  quarters  of  a  million  dollars  in 
thirty  days— over  a  quarter  of  a  million  dollars  being  subscribed  in  a  few 
minutes  after  Mr.  Amonson’s  first  annual  address  to  the  stockholders. 
This  sounds  like  romance,  hut  is  a  simple  statement  of  fact.  The  list 
of  investments  made  by  the  company  is  absolutely  gilt-edged,  and 
consists  largely  of  municipal  bonds. 

The  Peoples  National  Fire  Insurance  Company  will  commence  business 
as  soon  as  the  necessary  office  accommodations  can  be  secured.  John  W. 
Brooks,  who  recently  resigned  as  general  manager  of  the  old  Delaware 
Insurance  Company,  to  become  vice-president  of  the  “Peoples  National," 
will  be  Mr.  Amonson’s  right-hand  man  in  the  management  of  the  com¬ 
pany  and  brings  with  him  a  valuable  good  will  from  every  State  in  the 
Union.  The  company  has  secured  excellent  connections  in  various  parts 
of  the  United  States,  which  promise  both  a  large  volume  and  fine  quality 
of  business.  It  therefore  starts  under  the  brightest  auspices. 


_ Frank  Lippert,  twenty-eight  years  old,  of  Newark,  N.  J.,  was  arrested  last 

week  charged  with  setting  fire  to  the  grocery  and  meat  store  he  conducted  at 
30-32  Oxford  street. 

_ Charles  B.  Nash,  examiner  for  the  Eastern  department  of  the  Insurance 

Company  of  the  State  of  Pennsylvania  and  the  Union  of  Philadelphia,  has  been 
made  manager  of  the  Philadelphia  department. 

_ The  home  of  P.  L.  Hoadley,  president  of  the  American  of  Newark,  was  re¬ 
cently  entered  by  burglars,  who  got  away  with  a  small  amount  of  cash  am 
jewelry. 
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The  thieves  were  apparently  frightened  away,  as  diamonds  and  jewelry  valued 
at  several  hundred  dollars  were  left  untouched  in  an  unlocked  bureau  drawer. 

— Joseph  H.  Chapman,  a  veteran  of  the  civil  war  and  former  secretary  of  the 
Atlantic  Mutual  Marine  of  New  York,  died  recently  at  his  home  at  East  Orange, 
N.  J.,  after  an  illness  that  lasted  over  two  years.  He  was  seventy-six  years  old. 


THE  NEW  ENGLAND  FIELD. 


— T.  V.  Hunter,  formerly  in  charge  of  a  church  at  Monticello,  is  now  in  jail 
charged  with  setting  fire  to  a  house  and  barn  at  Island  Falls,  Maine. 

— Major  Homer  Gilmore,  senior  member  of  the  firm  of  Gilmore  &  Goldthwaite 
of  Springfield,  Mass.,  died  last  Friday. 


THE  WEST. 


Forest  Fires  Still  Raging. 

Forest  fires  are  reported  to  have  broken  out  with  renewed  fury  at 
many  points  in  Northern  Michigan.  The  town  of  Metz  was  wiped  out 
last  week,  with  losses  aggregating  nearly  $30,000.  A  relief  train  carry¬ 
ing  fire  refugees  from  Metz  was  wrecked  and  burned,  the  death  list  being 
fourteen.  Several  villages  near  Menominee  are  threatened  and  a  huge 
pile  of  sawdust  near  Cheboygan,  known  as  the  “Sawdust  Mountain,” 
caught  fire  and  smoked  several  hundred  persons  out  of  their  homes  on 
the  east  side  of  the  city.  Disastrous  fires  have  started  in  Chippewa 
county,  and  Bramley,  a  small  town  fifteen  miles  west  of  Sault  Ste.  Marie, 
was  in  serious  danger  of  being  destroyed. 

In  the  woods,  between  Baltic  and  Trimountain,  fires  have  assumed  vast 
proportions,  and  northwest  of  Calumet  the  destruction  of  timber  has 
been  enormous.  The  town  of  Pound,  in  Marinette  county,  was  partially 
wiped  out,  the  loss  being  estimated  at  $15,000.  Unless  there  is  rain  soon, 
the  losses  will  reach  hundreds  of  thousands  of  dollars. 


— Kansas  City,  Mo.,  will  have  a  stock  fire  insurance  company  by  January  1, 
1909. 

—John  P.  Kieffer,  a  veteran  agent  at  Waterloo,  la.,  died  recently,  after  an 
extended  illness. 

- — C.  A.  Merritt  has  resigned  as  special  agent  of  the  Connecticut  Fire  in  Min¬ 
nesota  and  the  Dakotas. 

— W.  F.  Abbey  has  resigned  as  special  agent  of  the  Northwestern  Fire  and 
Marine  in  Iowa  and  Nebraska. 

— The  J.  I.  Case  Company  at  Racine,  Wis.,  is  installing  an  automatic  sprinkler 
plant  costing  in  the  neighborhood  of  $40,000. 

— Thomas  S.  Chard,  former  manager  of  the  Firemans  Fund,  who  has  been 
abroad  for  nearly  three  years,  has  returned  home. 

— The  Home  Fire  Insurance  Company  of  Oklahoma,  South  AcAlester,  is  con¬ 
sidering  entering  several  additional  States  next  year.  It  is  already  operating  in 
Arkansas,  besides  its  home  State. 

— Judge  Moore,  in  the  Circuit  Court  at  Belleville,  issued  an  injunction  re¬ 
cently  restraining  110  fire  insurance  companies  doing  business  in  Illinois  from 
maintaining  a  joint  agent  at  East  St.  Louis. 

- — G.  R.  Williams,  formerly  Arkansas  State  agent  of  the  G.  L.  Meyers  &  Co. 
general  agency,  has  been  appointed  superintendent  of  agencies  by  the  Citizens 
Fire  of  Clarksville.  Guy  E.  Thompson  succeeds  Mr.  Williams  in  the  Meyers 
agency. 

— The  Columbia  Fire  of  Omaha  has  discontinued  the  issuance  of  hail  riders  in 
connection  with  tornado  policies  in  North  Dakota,  as  the  Insurance  Department 
has  ruled  that  such  riders  can  only  be  used  when  specially  authorized  by  the 
company’s  charter. 

— State  Insurance  Commissioner  T.  J.  McComb  of  Oklahoma  read  a  paper  at 
the  recent  annual  convention  of  fire  insurance  agents  at  Oklahoma  City,  in  which 
he  strongly  opposed  wild-cat  insurance,  and  declared  that  unadmitted  companies 
would  soon  be  forced  to  stop  transacting  business  in  that  State. 

— The  Supreme  Court  at  Little  Rock,  Ark.,  has  handed  down  an  opinion  con¬ 
firming  the  decision  of  the  lower  court  in  the  case  of  the  Phoenix  of  London 
against  the  Secretary  of  State  of  Arkansas.  The  court  held  that  the  company’s 
withdrawal  from  Arkansas  was  complete,  and  that  it  was  required  to  pay  a  fee  of 
$3000  by  the  Wingo  foreign  corporation  act  of  the  last  legislature  in  filing  its 
articles  of  incorporation,  as  when  the  company  withdrew  from  the  State  in  1905  it 
placed  itself  in  the  same  position  as  an  entirely  new  applicant  for  admission. 


THE  SOUTH. 


—The  Alabama  Insurance  Department  is  hot  on  the  trail  of  night  riders  in  that 
State. 

— Deputy  Insurance  Commissioner  T.  Leigh  Thompson  of  Tennessee  is  con¬ 
ducting  an  investigation  into  the  state  of  affairs  existing  in  the  Dixon  Springs 


locality,  where  several  suspicious  fires  have  occurred  from  time  to  time  for  the 
past  three  or  four  years. 

— A  number  of  local  agents  and  companies  in  North  Carolina  are  making  a 
determined  effort  to  secure  the  passage  of  a  deposit  law  of  at  least  $25,000  at 
the  next  session  of  the  legislature. 

— The  Richmond  of  West  New  Brighton  has  turned  over  its  Louisiana  agency 
to  Special  Agent  J.  R.  Hollingsworth.  The  Louisiana  field  was  formerly  covered 
by  Fred  C.  Stockdell  of  the  Phenfcc. 

— I.  Reinhardt  &  Son  (Sidney  Reinhardt)  of  Dallas,  Tex.,  have  been  ap¬ 
pointed  general  agents  for  Texas  for  the  Peoples  National  Fire  Insurance  Com¬ 
pany  of  Philadelphia.  I.  Reinhardt  &  Son  have  been  for  several  years  general 
agents  for  the  Hanover  Fire  of  New  York,  and  have  given  that  company  an  ex¬ 
cellent  line  of  business.  They  are  also  general  agents  for  the  Fidelity  and  Cas¬ 
ualty  Company  of  New  York,  and  pay  all  that  company’s  Texas  losses.  The  firm 
also  represents  locally  a  number  of  other  strong  companies. 


MISCELLANEOUS  FIRE  NEWS. 


— Business  risks  in  Redwood  City,  Cal.,  have  been  reduced  twenty-five  per  cent. 

— The  Queen  City  Fire  of  Sioux  Falls  has  resigned  from  the  Pacific  Board,  in 
which  it  held  full  membership. 

■ — The  Los  Angeles  city  council  has  passed  a  resolution  asking  the  Board  of 
Fire  Underwriters  of  the  Pacific  to  supply  Los  Angeles  with  an  underwrietrs’ 
fire  patrol. 

- — The  annual  report  of  the  Baltimore  and  Ohio  Railway  Company  for  the  year 
ended  June  30,  1908,  shows  that  on  that  date  the  balance  on  hand  of  its  insurance 
fund  amounted  to  $108,788. 

- — “Dark-Lantern  Legislation”  is  the  title  of  a  pamphlet  by  Thrasher  Hall,  the 
well-known  adjuster,  of  Chicago,  in  which  he  ably  criticises  the  anti-injuSction 
plank  in  the  Democratic  platform. 

- — The  British  Court  of  Appeals  has  finally  decided  that  the  great  fire  at  King¬ 
ston,  Jamaica,  occurred  prior  to  the  earthquake  on  the  same  day,  January  14, 
1907,  and  was  not  caused  by  the  earthquake.  In  consequence,  the  insurance  com¬ 
panies  will  be  called  upon  to  pay  losses  aggregating  several  millions  of  dollars, 
and  the  city  will  probably  be  rebuilt. 

— The  Epperson  boycott  investigation  before  Insurance  Commissioner  Folk 
came  up  last  week  at  Nashville.  The  Commissioner  intimated  that  he  would 
revoke  the  license  of  every  fire  insurance  company  doing  business  in  the  State 
whose  Nashville  agents  declined  to  submit  all  books,  etc.,  relative  in  any  way  to 
the  Epperson  agency  or  conduct  of  the  Home  of  New  York. 


Special  Agents  and  Adjusters  Hand  Book. 

Of  the  examination  I  have  been  able  to  give,  I  think  the  book  will  be  of  in¬ 
terest  to  anyone  who  is  doing  field  work. — J.  Montgomery  Hare,  Resident  Man¬ 
ager,  Norwich  Union  Fire  Insurance  Society,  New  York. 

We  have  already  shown  our  appreciation  of  this  work  by  ordering  a  liberal 
number  of  copies  for  our  younger  specials.  *  *  *  It  is  full  of  useful  infor¬ 
mation,  and  should  be  of  great  value  to  all  students  of  the  business. — W.  B. 
Clark,  President,  A£ tna  Insurance  Company,  Hartford. 

This  book  should  be  of  much  value  to  special  agents  and  adjusters,  especially 
those  of  no  long  and  extended  experience,  for  it  is  a  handy  guide  filled  to  the 
covers  with  information  of  value  and  importance. — D.  W.  C.  Skilton,  President, 
Phoenix  Insurance  Company,  Hartford. 

I  have  found  much  interest  in  a  perusal  of  “The  Special  Agents  and  Adjusters 
Hand  Book,”  by  George  Velten  Steeb.  I  am  of  the  opinion  that  men  in  the 
field  will  find  it  a  valuable  adjunct  to  the  work. — George  W.  Law,  Western  Man¬ 
ager,  Royal  Insurance  Company,  Chicago. 

It  appeals  to  me  as  a  very  valuable  edition  which  should  be  of  untold  assistance 
to  our  field  men  in  the  adjustment  of  their  losses  and  other  matters  pertaining 
thereto. — W.  F.  Rice,  President,  New  England  Insurance  Exchange,  Boston. 

It  would  seem  to  be  a  very  valuable  work. — E.  L.  Ellison,  Vice-President, 
Insurance  Company  of  North  America,  Philadelphia,  Pa. 

George  Velten  Steeb  has  most  certainly  earned  the  thanks  of  the  fire  insurance 
fraternity  by  his  careful  preparation  and  publication  of  “The  Special  Agents  and 
Adjusters  Hand  Book.”  I  have  studied  it  with  much  interest. — Carroll  L.  De 
Witt,  General  Agent,  Newark  Fire  Insurance  Company,  Chicago,  Ill. 

It  is  quite  evident  that  it  has  undoubted  merit  and  will  be  of  much  value  to 
the  profession.  It  should  certainly  be  in  the  possession  of  all  field  men,  and  I 
cordially  wish  it  that  sort  of  recognition. — C.  F.  Barnard,  Manager,  Western 
Adjustment  and  Inspection  Company,  Cleveland,  Ohio. 

To  the  Editor:  I  am  greatly  pleased  to  speak  in  the  highest  terms  of  “The 
Special  Agents  and  Adjusters  Hand  Book,”  which  has  been  gotten  out  by  you. 
I  purchased  a  copy  of  this  almost  as  soon  as  it  came  out,  and  on  looking  it 
over  I  became  fully  convinced  of  its  real  merit  and  felt  that  I  must  own  one. 
The  author  has  taken  up  several  topics  that  are  ordinarily  treated  in  a  book  of 
this  character,  and  has  spoken  of  them  clearly  and  concisely;  and  as  they  are 
matters  that  the  younger  fieldmen  especially  need  to  have  for  reference,  it 
seemed  to  me  that  the  book  was  about  the  best  thing  of  its  type  that  I  had  run 
across.  It  certainly  should  meet  with  the  success  that  it  so  well  merits. — Wm. 
B.  Medlicott,  General  Agent,  Atlas  Assurance  Company,  Ltd. 

This  is  a  practical,  work  which  is  full  of  useful  information  that  will  be  found 
serviceable  to  experienced  special  agents  and  adjusters,  as  well  as  to  men  who 
are  just  entering  the  field  of  special  work  and  adjusting. — Western  Insurance 
Review. 


— The  Portland  Casualty  Company  of  Portland,  Maine,  has  been  organized  to 
operate  on  the  assessment  plan.  President,  C.  G.  Keene;  vice-president  and 
general  manager,  O.  J.  Brooks;  secretary,  C.  M.  Mitchell;  treasurer,  John  R. 
Gray. 
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IN  AND  ABOUT  NEW  YORK. 

The  Fidelity  Funding  Company  of  New  York  had  two  executions 
levied  against  it  last  week,  one  of  which  was  in  favor  of  the  Reliance 
Life  for  $11,258.  This  company  aims  to  lend  money  on  Catholic 
church  property,  and  issues  bonds  against  the  mortgages,  which  are 
redeemed  by  twenty-year  endowment  policies,  on  the  lives  of  the 
members.  It  has  been  in  existence  since  1898,  starting  with  a  capital 
of  $54,000,  which  was  increased  in  October,  1907,  to  $5,000,000. 

On  Tuesday,  October  27,  a  banquet  will  be  tendered  by  the  Life 
Underwriters  Association  of  New  York  to  Charles  Jerome  Edwards, 
president  of  the  National  Association  of  Life  Underwriters.  Among 
those  who  will  speak  are  President  Edwards,  George  Gaston  of  the 
Metropolitan  Life,  William  Tolman  and  John  R.  Reid,  vice-presidents 
of  the  National  Association;  Will  A.  Waite,  secretary;  Frank  E. 
McMullen,  chairman  of  executive  committee,  and  Eli  D.  Weeks, 
treasurer.  The  banquet  will  be  held  at  Cafe  Martin;  a  good  musical 
programme  has  been  provided,  and  the  seating  capacity  is  limited  to 
eighty,  at  a  cost  of  $2.00  per  person. 

The  Insurance  Department  of  New  York  is  now  engaged  in  an 
examination  of  the  Mutual  Savings  Life  Insurance  Society  of  New 
York,  formerly  the  Fellowship  of  Solidarity.  This  institution  was 
founded  by  Miles  M.  Dawson  as  the  par  exemplar  of  what  a  fraternal 
society  should  be;  theoretically,  every  plan  was  worked  out  beauti¬ 
fully;  unfortunately,  sane  practice  has  not  brought  the  results  desired. 
While  it  is  admitted  that  the  society  is  solvent  it  has  not  developed 
to  any  great  extent  as  a  live  organization,  and  seems  to  be  breathing 
but  weakly,  not  lustily.  On  October  1  all  the  officers  except  one 
handed  in  their  resignations,  including  President  William  A.  Fricke, 
Vice-Presidents  Julius  E.  Roehr,  L.  B.  Plumer  and  Elmer  H.  Dearth, 
and  Assistant  Secretary  J.  L.  Monahan.  The  letter  of  resignation  of 
President  Fricke,  who  was  elected  to  the  position  only  a  few  months 
ago,  claims  that  the  founder  and  others  had  presented  charges  for 
alleged  advances  made  in  the  establishment  of  the  society  amounting 
to  $18,080,  which  an  audit  reduced  to  $3452.  Proper  authorization  for 
the  expenditures  would,  it  is  claimed,  reduce  even  the  latter  amount. 
Charges  are  also  made  that  the  commission  cost  of  the  new  business 
obtained  in  1907  was  excessive,  and  that  the  managers  of  the  Fellow¬ 
ship  syndicate  have  needlessly  embarrassed  the  society.  Another 
letter  of  Mr.  Fricke  to  W.  J.  Doremus,  a  director,  claims  that  for  two 
years  the  membership  has  been  deprived  of  all  rights  and  voice  in  the 
selection  of  the  officers.  He  also  says:  “Miles  M.  Dawson  had  such 
complete  control  of  the  society  for  six  years  that  he  alone  must 
assume  full  responsibility,  and  no  man  ever  had  more  favorable  con¬ 
ditions  to  exploit  his  theories.” 

Henry  L.  Rosenfeld,  insurance  assistant  to  President  Paul  Morton 
of  the  Equitable  Life,  Chief  Medical  Director  Wills  and  Auditor  Leon 
Scott  will  visit  San  Francisco  on  November  16  to  hold  a  meeting 
of  Western  agents. 

The  Title  Guarantee  and  Trust  Company  last  week  assigned  to  the 
Mutual  Life  two  mortgages  of  $500,000  and  $175,000,  respectively, 
covering  premises  No.  1  West  Thirty-fourth  street.  The  mortgages 
run  for  three  years  at  four  and  one-half  per  cent. 

The  new  policy  being  issued  by  the  Liberty  Life  of  New  York 
grants  cash  surrender,  values  at  the  end  of  the  second  year.  The 
company  will  loan  the  second  year’s  cash  value  without  requiring  pay¬ 
ment  of  the  third  year’s  premium  in  advance. 

The  Supreme  Court  has  reserved  decision  on  an  application  by  the 
New  York  Life  to  begin  an  action  in  interpleader  against  William  A. 
De  Long,  trustee  in  bankruptcy  of  Coster,  Knapp  &  Co.,  and  Mrs. 
Helen  L.  Coster,  widow  of  Charles  Coster,  who,  a  month  before  he 
committed  suicide,  took  out  a  policy  on  his  life  for  $100,000,  which 
became  incontestable  after  his  payment  of  the  first  yearly  premium 
of  $1140.  Mrs.  Coster  has  begun  an  action  in  Suffolk  county  to  re¬ 
cover  the  face  value  of  the  policy,  and  the  insurance  company’s  only 
interest  in  the  proceedings  is  to  see  that  the  money  goes  to  the  paity 
lawfully  entitled  to  it.  Therefore,  the  company  is  willing  to  deposit 
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the  value  of  the  policy  with  the  Supreme  Court  to  await  the  event  of 
the  legal  proceedings,  which  are  brought  to  establish  the  rights  of  the 
widow  as  against  those  of  creditors  of  the  firm,  to  the  proceeds  of 
the  policy. 

Nineteen  indictments  for  forgery  and  perjury  against  Thomas  D. 
Jordan,  the  comptroller  of  the  Equitable  Life  Assurance  Society,  who 
died  last  summer,  have  been  dismissed  by  Judge  Rosalsky  of  General 
Sessions.  The  indictments  were  based  on  year-end  transactions. 

“Christy”  Mathewson,  the  famous  baseball  pitcher,  has  taken  up  life 
insurance,  and  is  now  with  the  Perry  agency  of  the  Prudential  at  20 
Vesey  street. 


CHICAGO  AND  THE  WEST. 

R.  W.  Irwin  has  been  appointed  general  agent  for  the  Security  Life 
of  America,  at  Carrollton,  Ill.,  covering  ten  counties.  He  has  a  force 
of  twenty  men  at  work. 

The  Wisconsin  National  Life  of  Oshkosh  celebrated  its  formal 
launching  by  a  banquet  October  13.  Up  to  that  date  the  company 
had  issued  slightly  over  a  million  and  a  half  of  insurance.  Buel  T. 
Davis,  formerly  general  agent  of  the  Equitable  Life,  is  secretary; 
Willis  Palmer,  formerly  of  Chicago,  is  actuary,  and  E.  W.  Spicer, 
formerly  with  the  Western  Life  Indemnity,  is  superintendent  of 
agents. 

Trouble  appears  to  have  been  brewing  for  several  months  in  the 
Northern  Life  of  Chicago,  a  company  organized  in  1906.  The  regis¬ 
trar,  Rawson  Bennett,  brought  suit  in  the  courts  several  months  ago 
to  recover  money  due  him,  and  their  secretary,  Lee  F.  Cole,  who  has 
been  out  of  harmony  with  the  administration  for  several  months,  has 
called  a  meeting  of  stockholders  to  consider  the  situation  November  14. 

Annual  dues  for  each  member  have  been  advanced  to  $25  in  the 
Minnesota  Life  Underwriters  Association,  to  meet  the  demand  for 
increased  funds. 

Dr.  E.  W.  Dwight,  of  the  home  office  of  the  New  England  Mutual 
Life,  has  been  spending  a  few  days  here  in  Chicago. 

Union  B.  Hunt  of  Winchester,  Ind.,  chairman  of  the  Indiana  Rail¬ 
road  Commission,  has  been  elected  president  of  the  insurance  depart¬ 
ment  of  the  Knights  of  Pythias.  C.  F.  S.  Neal,  who  has  been  presi¬ 
dent  for  the  past  four  years,  was  unanimously  re-elected  by  the  board 
of  control,  but  was  compelled  by  ill  health  to  decline.  Mr.  Hunt  will, 
under  the  new  rules  of  the  department,  take  over  the  duties  formerly 
performed  by  Zeno  M.  Host. 

After  an  examination,  made  by  Insurance  Commissioner  Bell,  the 
National  Life  of  the  United  States  of  America  has  been  admitted  to 
Kentucky. 

A  special  committee  to  look  into  the  affairs  of  the  Northern  Life 
consists  of  Benjamin  Bevans,  D.  R.  Leland,  Lee  F.  Cole,  J.  B.  Smalley 
and  H.  F.  Mallery. 

Jessie  G.  Pattison  has  brought  suit  in  the  Superior  Court  for  $15,000 
damages  against  G.  Franklin  Flick,  president  of  the  Northern  Life, 
charging  failure  on  his  part  to  transfer  to  her  treasury  stock  of  the 
corporation,  in  which  she  sought  to  invest  $8050  in  June  last,  and 
charging  him  with  using  the  money  for  his  own  purpose. 


BOSTON  AND  VICINITY. 

The  Massachusetts  Insurance  Department  has  addressed  the  follow¬ 
ing  letter  to  casualty  companies  writing  fly-wheel,  automobile  property 
damage  and  workmen’s  collective  insurance : 

In  addition  to  the  information  previously  required  there  was  added, 
under  income,  disbursements  and  other  points  in  the  miscellaneous 
annual  statement  blank  adopted  at  the  last  session  of  the  National 
Convention  of  Insurance  Commissioners  three  new  items,  viz. :  Fly¬ 
wheel,  automobile  property  damage  and  workmen’s  collective. 

Having  recently  received  inquiry  concerning  the  requirements  of 
this  Department  relating  to  the  separation  of  the  various  classes  of 
business,  it  seems  expedient  to  advise  in  advance  of  furnishing  blanks 
for  the  annual  returns  that  all  companies  reporting  to  this  Depart¬ 
ment  will  be  required  to  separate  the  various  classes  of  business,  as 
contemplated  and  required  by  the  1908  convention  edition  of  the 
annual  statement  blank,  a  copy  of  which  has  been  furnished  your 
company. 
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NOTES  FROM  PHILADELPHIA. 

Charles  S.  Starr,  banker,  of  this  city,  who  has  just  recovered  from 
fracture  of  the  skull  and  a  compound  fracture  of  the  leg,  which  he 
sustained  by  having  been  run  down  by  an  automobile  eighteen  months 
ago  in  front  of  the  Huntingdon  Valley  Country  Club,  brought  suit 
against  Joseph  H.  Schenck  to  recover  damages  for  the  injuries  re¬ 
ceived,  and  in  court  at  Norristown  last  week  he  presented  bills  for 
surgical  and  medical  aid  aggregating  $5890.  Mr.  Starr  also  stated 
that  his  income  is  ordinarily  between  $4000  and  $5000  a  year.  While 
no  specific  claim  is  made,  on  the  basis  of  the  above  figures  it  is  quite 
evident  that  this  suit  is  the  largest  of  its  kind  ever  instituted  in 
Montgomery  county. 

At  the  twenty-seventh  annual  meeting  of  the  American  Street  and 
Interurban  Railway  Association  and  its  allied  organizations  at  Atlantic 
City,  N.  J.,  last  week,  the  retiring  president,  H.  R.  Goshorn,  the 
general  claim  agent  of  the  Philadelphia  Rapid  Transit  Company,  sug¬ 
gested  in  his  annual  report  that  there  be  established  a  “national 
accident  clearing  house,”  as  a  means  of  protecting  the  traction  com¬ 
panies  from  inordinately  heavy  losses  on  account  of  damage  claims. 
Mr.  Goshorn  explained  that  the  index  bureau,  which  has  been  in  use 
only  a  year  in  several  large  cities,  does  not  necessarily  include  only 
fraudulent  claims.  It  is  rather  an  aid  to  a  general  compilation  of 
details  involved  in  all  accident  cases  and  also  enables  one  company  to 
warn  another  against  impostors. 


THE  MIDDLE  STATES. 


— The  September  business  of  the  Fidelity  Mutual  Life  shows  an  increase  of 
nearly  a  quarter  of  a  million  over  the  corresponding  period  of  last  year. 

— Otto  Kelsey,  Superintendent  of  Insurance  of  New  York,  has  renewed  the 
license  of  the  Independent  Order  of  Foresters.  Meanwhile  an  investigation  will 
be  made  of  the  affairs  of  the  order.  Certain  actions  have  been  brought  against 
the  order  by  members,  alleging  mismanagement. 


THE  WEST. 


— The  Peoples  Life  of  Chicago  has  applied  for  admission  to  Michigan. 

— On  another  page  of  this  issue  an  established  Western  life  and  accident  com¬ 
pany  advertises  for  a  man  competent  to  hold  the  position  of  secretary. 

— The  Bankers  Life  of  Des  Moines  reports  increase  in  its  assets  from  January 
1,  1908,  to  October  1,  1908,  of  $1,424,739,  which  is  the  best  record  it  has  made 
for  a  like  period.  Its  new  business  is  also  greater  than  in  any  former  year. 

— The  Kansas  City  Life  is  closing  a  satisfactory  year.  The  new  business  will 
be  $7,000,000.  The  renewals  have  been  first-class  and  the  death  rate  favorable 
during  the  period.  Col.  Fleming,  the  company’s  secretary,  has  returned  from 
San  Francisco,  where  he  read  the  paper  referred  to  in  last  week’s  issue  of  The 
Spectator. 

— The  Western  Life  Indemnity  of  Chicago  has  placed  in  the  hands  of  its 
agents  a  new  policy  called  the  co-operative  dual  life.  The  policy  is  payable 
upon  the  death  first  occurring  of  either  of  the  two  persons  insured.  Innumerable 
instances  might  be  cited  of  combinations  of  persons  dependent  to  a  great  extent 
on  each  other  where  this  policy  will  prove  useful. 

— The  Colonial  Life  Insurance  Company  is  in  process  of  organization  at  St. 
Louis.  Joseph  McCoy,  former  secretary  of  the  Republican  State  committee,  is 
the  promoter.  The  company  will  have  a  capital  of  $500,000,  of  which  $200,000 
will  be  paid  in  cash  and  the  balance  in  notes.  The  temporary  directors  are 
Ernest  G.  Rankin,  Dr.  George  IT.  Rice,  Edgar  A.  Rice,  Henry  L.  Pollvogt, 
\Y  illiam  J.  Cord,  George  S.  Meenach,  William  A.  Thomure,  Louis  H.  Newton, 
Robert  IT.  Rice,  all  of  St.  Louis. 

— September  was  the  best  month  ever  experienced  by  the  Lincoln  National  Life 
Insurance  Company  of  Fort  Wayne,  Ind.  July  of  this  year  held  the  record; 
August  exceeded  July,  and  September  exceeded  both  of  them.  It  does  not 
expect  a  very  good  month  in  October,  as  the  principal  business  is  done  in  Indiana 
and  Ohio,  and  national  politics  command  the  center  of  the  stage  during  the 
present  month  of  October.  November  and  December  should  be  big  months,  how¬ 
ever,  and  it  expects  to  close  the  year  with  a  gain  of  two  millions. 


THE  SOUTH. 


A  progressive  Southern  life  company  advertises  in  this  issue  for  a  competent 
actuary,  and  offers  a  permanent  position  to  one  having  the  necessary  qualifi¬ 
cations. 

The  Insurance  Commissioner  of  Tennessee  has  ordered  that  the  contracts 
issued  by  the  Standard  Trust  Company  of  Nashville  in  connection  with  policies 


of  the  Security  Life  of  America  be  discontinued,  and  that  the  insurance  company 
offer  its  policies  solely  as  insurance  contracts. 

- — The  Reserve  Loan  Life  of  Indianapolis  has  deposited  an  additional  $100,000 
with  the  Treasurer  of  Indiana,  in  order  to  comply  with  the  law  of  Tennessee, 
which  State  the  company  expects  to  enter  within  a  short  time. 

— Roy  M.  Jones  has  been  appointed  cashier  at  the  home  office  of  the  South 
Atlantic  Life  to  succeed  Julian  B.  Gray,  resigned.  Mr.  Jones  has  seen  service 
with  the  Life  Insurance  Company  k)f  Virginia  and  the  Union  Central  Life. 

— The  Southern  States  Life  of  Alabama  has  issued  an  interesting  leaflet  called 
"Facts,”  contrasting  its  progress  and  standing  in  1907  with  that  of  fifty-five  other 
companies  organized  between  1900  and  1906.  It  also  gives  extracts  from  the 
highly  commendatory  report  on  its  examination  by  Consulting  Actuary  S.  H. 
Wolfe. 

— At  a  special  meeting  of  the  board  of  directors  of  the  American  National  Life 
of  Lynchburg,  Va.,  at  which  Joseph  Button,  Insurance  Commissioner  of  Vir¬ 
ginia,  was  present,  it  was  understood  that  the  report  of  the  recent  examination  by 
the  Virginia  Insurance  Department,  which  has  been  withheld  for  some  time,  will 
now  be  amended  and  made  public. 

— The  Tennessee  Life  Insurance  Company  of  Nashville  was  licensed  in  Ten¬ 
nessee  on  October  15.  Of  the  company’s  $500,000  authorized  capital  $85,800  has 
been  paid  in.  The  company  expects  to  begin  business  on  November  1.  The 
officers  are:  President,  J.  C.  Franklin;  vice-president,  R.  A.  Henry;  secretary, 
W.  E.  Nelson;  treasurer,  H.  L.  Fox.  The  company  will  write  non-participating 
insurance  exclusively. 


MISCELLANEOUS  LIFE  NEWS. 


Occupation  Mortality  Statistics  of  England  and  Wales,  1900-02 

By  Frederick  L.  Hoffman. 

After  an  unusual  delay,  the  decennial  report  on  English  occupation 
mortality  has  at  last  been  made  public  as  Part  II.  of  the  Sixty-fifth 
Annual  Report  of  the  Registrar-General  of  Births,  Deaths  and  Mar¬ 
riages  for  England  and  Wales.*  The  report  continues  the  earlier  ob¬ 
servations  which  were  commenced  by  Dr.  William  Farr  in  1864.  The 
reports  subsequently  issued  are  for  the  triennial  periods  1880-’82,  1890-’92 
and  1900-’02,  the  periods  being  made  to  coincide  with  the  census  year, 
which  in  England  is  always  the  first  of  a  new  decade.  The  present  report 
has  been  prepared  by  Dr.  John  Tatham,  and  conforms  to  the  earlier 
practice,  except  that  a  very  valuable  and  interesting  addition  has  beeD 
made  by  returning  separately  the  mortality  of  persons  “occupied  and 
retired,”  in  addition  to  the  usual  returns  of  the  mortality  of  the  oc¬ 
cupied  only.  Over  one  hundred  occupations  or  industries  are  considered 
in  detail,  including  all  the  important  employments.  In  the  aggregate 
there  were  31,389,867  years  of  life  exposed  to  risk  of  death  one  year,  and 
509,567  deaths  from  all  causes  occurring  during  the  three-year  period 
ending  with  1902.  The  years  of  life  represent  three  times  the  number 
of  adult  males  enumerated  by  the  census  of  1901.  While  most  of  the 
occupations  have  been  grouped,  the  various  employments  included  in 
the  various  subdivisions  are  fully  explained,  and,  as  far  as  practicable, 
the  groupings  have  been  made  to  conform  to  the  practice  of  previous 
years  to  afford  a  method  of  trustworthy  comparison  to  determine  the 
mortality  changes  in  particular  trades.  The  report  contains  in  full  all  of 
the  essential  details  of  years  of  life  and  deaths  by  divisional  periods  of 
life,  and  for  each  occupation  the  more  important  causes  of  death,  so 
that  all  combinations  of  employments  or  diseases  can  easily  be  made 
by  anyone  in  need  of  special  information  otherwise  than  as  presented  in 
the  analysis  of  the  report.  In  this  respect  the  English  mortality  re¬ 
turns  are  the  most  satisfactory  of  any  country  in  the  world,  and,  as  a 
matter  of  fact,  all  other  official  publications  regarding  occupation  mor¬ 
tality  stand  only  in  contrast  to  the  English  model,  which  was  designed 
by  Dr.  Farr,  and  perfected  by  Drs.  Ogle  and  Tatham. 

The  report  calls  attention  to  the  marked  improvement  in  the  adult 
mortality  of  England  and  Wales  which  has  taken  place  within  recent 
years  and  which  is  approximately  measured  at  the  most  important  ages 
by  the  following  comparative  mortality  rates:  During  the  last  decade  the 
mortality  of  all  males  decreased  at  ages  25-34,  from  7.67  to  6.38;  at  ages 
35-44  from  13.01  to  10.94;  at  ages  45-54  from  21.37  to  18.67;  and  at  ages 
55-64  from  39.01  to  34.80  per  1000. 

The  so-called  “mortality  figure”  has  been  continued  in  the  present 
report,  having  been  first  adopted  by  Dr.  Ogle  in  the  supplement  to  the 
forty-fifth  annual  report,  published  in  1885.  This  standard  is  deter¬ 
mined  by  ascertaining  the  number  of  males  living,  among  whom  during 
the  period  under  observation  1000  deaths  occurred,  and  which  by  the 
present  investigation  was  found  to  be  71,005,  within  the  ages  25-64,  in¬ 
clusive.  The  age  distribution  of  this  population  as  determined  by  the 
census  of  1901  was  26,259  at  ages  25-34;  20,407  at  ages  35-44;  14,748  at 
ages  45-54;  and  9,591  at  ages  55-64.  If  to  these' respective  populations  are 
applied  the  death  rates  previously  mentioned  as  having  occurred  at  the 

*  To  be  obtained  through  Messrs.  P.  S.  King  &  Sons,  London;  price,  Is.  lOd. 
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different  divisional  periods  of  life  from  ages  25-64,  inclusive,  the  number  of 
deaths  in  the  standard  population  of  71,005  is  168  at  ages  25-34;  223  at  ages 
35-44;  275  at  ages  45-54;  and  334  at  ages  55-64,  which  make  the  required 
total  of  1000.  I  have  given  these  facts  in  detail,  for  unless  the  method  by 
which  the  mortality  figure  was  computed  is  thoroughly  understood  it  is 
extremely  difficult  to  attach  any  really  practical  importance  to  the  re¬ 
sulting  statistical  computations  of  the  relative  mortality  in  different 
occupations  and  the  relative  degree  of  disease  frequency  from  twenty- 
four  selected  causes. 

Since  the  age  constitution  of  any  given  population  undergoes  more  or 
less  important  changes  between  one  census  period  and  another,  the 
mortality  figure  requires  to  be  changed  from  period  to  period,  which 
entails  an  enormous  amount  of  clerical  labor  and  which  is  chiefly  re¬ 
sponsible  for  the  delay  in  the  publication  of  the  report,  since  all  the 
comparative  figures  for  previous  investigations  have  to  be  recalculated 
upon  the  basis  of  the  most  recently  determined  mortality  standard.  The 
practical  value  of  this  method  may  be  seriously  questioned,  since  for 
specific  purposes  the  actual  rates  are  usually  required,  and  not  the  rela¬ 
tive  rates,  which  merely  establish  the  position  which  the  mortality  of 
any  given  occupation  holds  to  the  standard  mortality  for  all  occupations. 
To  life  insurance  companies,  and  in  the  calcuation  of  the  trade  risk  in¬ 
herent  in  various  occupations,  the  comparative  mortality  figure  as 
adopted  in  the  report  is  of  small  practical  value.  It  is  very  fortunate, 
however,  that  all  the  necessary  facts  of  years  of  life  and  deaths,  by 
divisional  periods,  have  been  published  in  full  in  the  appendix,  so  that 
the  required  specific  rates  can  be  calculated  by  those  who  are  in  need  of 
definite  and  conclusive  information. 

The  general  results  of  the  investigation,  by  selected  groups,  are  set 
forth  in  the  following  table: 


COMPARATIVE  MORTALITY— ENGLAND  AND  WALES,  1900-1902  (RATES  PER 
•  1000  BY  DIVISIONAL  PERIODS  OF  LIFE). 


Ages. 

All 

Males. 

Occupied 

Males. 

Occupied 

Males 

London. 

Occupied 

Males 

Industrial 

Districts. 

Occupied 

Males 

Agricultural 

Districts. 

Unoccupied 

Males. 

15-19 . 

3.5 

2.4 

2.8 

2.7 

2.0 

19.5 

20-24 . 

4.8 

4.4 

4.4 

4.5 

4.2 

23.9 

25-34 . 

6.4 

6.0 

6.8 

6.5 

5.2 

29.2 

35-44 . 

10.9 

10.2 

13.0 

12.3 

7.2 

43.1 

45-54 . 

18.7 

17.7 

22.4 

22.1 

11.7 

41.5 

55-64 . 

34.8 

31.0 

34.0 

39.2 

22.5 

65.5 

65  and  over. . . . 

94.6 

88.4 

73.8 

98.1 

85.1 

104.2 

In  this  table  the  mortality  of  all  males  is  compared  with  the  mor¬ 
tality  of  occupied  males,  of  occupied  males  in  London  only,  of  occupied 
males  in  industrial  districts,  of  occupied  males  in  agricultural  districts, 
and  of  the  remainder,  classified  as  unoccupied  males.  The  rates  are 
per  1000  living  at  each  age  of  life.  The  most  significant  contrast  is  pre¬ 
sented  in  the  comparative  mortality  of  occupied  and  unoccupied  males, 
and  this  contrast  calls  attention  to  the  element  of  error  inherent  in  all 
occupation  mortality  statistics,  due  to  the  difficulty  of  accurately  ac¬ 
counting  for  all  the  deaths  occurring  among  those  who  have  for  any 
length  of  time  followed  any  particular  industry  or  trade.  Under  the 
term  “unemployed/’  of  course  all  those  are  included  who  are  physically 
impaired  or  mentally  defective,  including  the  insane,  which  constitute  a 
considerable  proportion — probably  as  much  as  one-third  of  the  total 
enumerated  in  this  group.  To  meet,  however,  as  far  as  possible,  this 
objection,  the  Registrar-General  for  the  first  time  in  occupation  mor¬ 
tality  statistics  included  the  retired  with  the  occupied,  both  in  the 
years  of  life  exposed  to  risk  and  the  enumerated  deaths.  In  the  table 
which  follows  I  have  compared  the  mortality  of  occupied  males,  enu¬ 
merated  as  such,  and  the  corresponding  mortality  of  occupied  males, 
including  the  retired: 


COMPARATIVE  MORTALITY — ENGLAND  AND  WALES,  1900-1902  (RATES  PER 
1000  LIVING  BY  DIVISIONAL  PERIODS  OF  LIFE).  _ 


Ages. 

Occupied 

Males. 

Occupied  and 
Retired  Males. 

Difference  per 
1000. 

15-19  . 

2.44 

2.46 

+  0.02 
+  0.09 
+  0.28 
+  0.65 
+  0.99 
+  4.55 
+  17.84 

20-24  . 

4.41 

4.50 

25-34 

6.01 

6.29- 

35-44  . 

10.22 

10.87 

45-54  . 

17.73 

18.72 

55-64  . 

31.01 

35 . 56 

88.39 

106.23 

The  above  table  is  decidedly  suggestive  and  shows  that  the  increase  in 
the  death  rate  of  the  occupied  and  retired  is  very  gradual  up  to  about 
age  55,  after  which  the  rate  is  very  much  accelerated,  until  the  excess  in 
the  rate  attains  to  over  twenty  per  cent  of  the  mortality  of  occupied 
males  at  ages  65  and  over.  Even  with  the  addition  of  the  retired,  how¬ 
ever,  the  increase  in  the  mortality  is  hot  as  great  as  generally  assumed 


to  be  the  result  if  the  retired  could  be  properly  accounted  for.  As  far 
as  it  is  possible  to  judge,  the  attempt  to  account  for  the  retired  was 
fairly  successful  in  the  present  investigation,  but  to  afford  a  ready 
method  of  comparison  with  the  death  rates  for  former  years,  and  the 
occupation  death  rates  determined  by  other  investigations,  the  results 
are  given  separately  throughout  the  report  for  the  occupied  males  as  a 
group  and  the  occupied  and  retired.  For  convenient  reference  I  have 
abstracted  from  the  report  the  specific  death  rates  of  occupied  males 
only  in  twenty-eight  representative  employments  as  follows: 


COMPARATIVE  OCCUPATION  MORTALITY  RATES  (PER  1000  LIVING  AT  EACH 

AGE). 


Occupation. 

Ages  25-34. 

Ages  35-44. 

Ages  45-54. 

Ages  55-64. 

3.96 

5.70 

10.13 

19.76 

7.30 

16.03 

25.38 

44.93 

13.53 

21.15 

29.04 

47.32 

4.47 

7.03 

12.08 

24.16 

6.46 

10.19 

17.76 

30.76 

5.62 

8.41 

19.94 

30.84 

6.70 

11.44 

19.82 

35.97 

5.64 

10.03 

19.20 

33.02 

3.83 

5.77 

15.07 

30.87 

8.52 

12.91 

20.02 

51.28 

Tool  and  cutlery  manufacturers . 

Iron  and  steel  industry . 

Copper  manufacturers . 

Tinplate  manufacturers . 

Brass  manufacturers . . 

Cabinet  makers . 

Chemical  industry . 

Woolen  and  worsted  manufacturers . 

Silk  and  satin  manufacturers . 

6.32 

6.80 

5.83 

6.59 

5.86 

5.20 

4.99 

5.18 

4.12 

5.48 

13.65 

11.88 

9.63 

9.15 

12.79 

9.84 

9.20 

8.90 

8.56 

9.61 

25.97 

22.43 

21.97 

18.43 

20.90 
17.34 

21.44 
17.14 

17.90 
20.46 

42.05 

40.15 
38.28 
35.63 
36.60 
30.65 
41.25 
37.10 
36.01 

41.15 

6.47 

7.45 

13.03 

32.49 

5.83 

10.26 

20.83 

41.36 

5.86 

9.43 

18.30 

33.94 

5.39 

6.71 

16.10 

35.11 

6.28 

10.24 

20.36 

30.93 

Pottery  manufacturers . 

5.26 

6.74 

14.52 

13.14 

31.64 

24.14 

54.15 

41.84 

General  laborers . 

All  occupied  males . 

14.44 

6.01 

24.92 

10.22 

38.61 

17.73 

55.26 

31.01 

On  account  of  the  limitations  of  space,  it  has  been  necessary  to  elimi¬ 
nate  the  mortality  at  ages  under  25  and  over  65,  hut  the  rates  at  these 
ages  are  of  less  importance  than  the 'specific  death  rates  during  the  main 
working  period  of  active  life.  The  table  is  self-explanatory  and  re¬ 
quires  no  extended  comment.  It  may  be  pointed  out,  however,  that 
while  at  ages  25-34  the  death  rate  for  occupied  males  generally  was  6.01 
per  1000,  the  corresponding  death  rate  for  innkeepers  was  13.53  against 
3.96  for  agriculturists,  and  14.44  for  general  laborers.  At  ages  35-44  the 
death  rate  for  occupied  males  generally  was  10.22,  for  innkeepers  21.15, 
for  brewers  16.03,  for  tool  and  cutlery  manufacture  13.65,  and  for  gen¬ 
eral  laborers  24.92,  against  5.70  for  agriculturists.  At  ages  45-54  the 
general  death  rate  of  occupied  males  was  17.73,  compared  with  29.04  for 
innkeepers,  31.64  for  pottery  manufacture,  24.14  for  glass  manufacture, 
38.61  for  general  laborers,  contrasted  with  only  10.13  for  agriculturists. 
At  ages  55-64  the  death  rate  for  occupied  males  generally  was 
31.01,  against  47.32  for  innkeepers,  54.15  for  potters,  41.84  for  glass  manu¬ 
facture,  55.26  for  general  laborers,  and  only  19.76  for  agriculturists. 

The  report  considers  in  detail  the  mortality  from  specified  causes,  but 
in  particular  the  effect  of  alcoholic  excess,  the  effect  of  breathing  dust 
and  foul  air,  and  the  effect  of  chronic  lead-poisoning.  There  is  a  brief 
reference  to  female  occupation  mortality,  in  which  it  is  stated  that  upon 
further  investigation  it  has  been  found  impossible  to  secure  a  sufficient 
degree  of  accuracy  to  justify  the  publication  of  the  results  obtained. 


Meeting  of  the  Actuarial  Society  of  America. 

The  regular  meeting  of  the  Actuarial  Society  of  America  was  held 
in  Newark,  N.  J.,  last  week,  beginning  on  Thursday.  The  Mutual  Benefit 
had  extended  an  invitation  to  the  society  to  use  its  offices  for  the  meet¬ 
ing  and  the  members  of  the  society  gathered  in  the  company’s 
handsome  building.  About  one  hundred  members  and  guests  from  all 
parts  of  the  United  States  and  Canada  and  Mexico  attended.  Addresses 
and  papers  were  read  by  John  K.  Gore  of  the  Prudential;  Walter  S. 
Nichols,  editor  of  The  Insurance  Monitor;  Wendell  Strong,  associate 
actuary’ of  the  Mutual  Life;  Robert  Henderson,  associate  actuary  of  the 
Equitable  Life;  E.  E.  Rhodes,  vice-president  and  mathematician  of  the 
Mutual  Benefit;  H.  G.  Bohlman,  actuary  for  the  New  York  Life  at  Berlin. 
The  society  was  entertained  at  luncheon  Thursday  by  the  Mutual  Benefit 
Life,  and  Thursday  evening  the  regular  banquet  was  held  at  the  Essex 
Club.  On  Friday  the  papers  read  at  the  spring  meeting  were  discussed, 
and  the  society  was  entertained  by  the  Prudential  at  the  Essex  County 
Club  John  F.  Dryden,  president  of  the  Prudential,  was  one  of  the 

speakers. 
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J.  J.  Brinkerhoff  Assumes  New  Duties. 

After  thirty-four  years’  continuous  service  with  the  Insurance  De¬ 
partment  of  the  State  of  Illinois,  Major  John  Jones  Brinkerhoff,  M.  A., 
P.  A.  S.,  has  become  the  actuary  of  the  Association  of  Life  Insurance 
Presidents.  Major  Brinkerhoff  tendered  his  resignation  to  the  Illinois 
Department  a  few  days  ago  and  will  assume  his  new  duties  on  Novem¬ 
ber  15.  He  will  devote  all  his  time  to  his  new  position,  his  headquarters 
being  at  the  association’s  office,  No.  1  Madison  avenue,  New  York  city. 
The  position  of  actuary  was  created  by  the  association  at  its  last  bi¬ 
monthly  meeting,  on  October  2,  and  the  executive  committee  author¬ 
ized  to  fill  the  place.  Major  Brinkerhoff’s  appointment  was  announced 
by  Robert  Lynn  Cox,  general  counsel  and  manager  of  the  association,  on 
Tuesday. 

Major  Brinkerhoff  is  one  of  the  most  widely  known  insurance  men  in 
the  country.  He  has  been  a  member  of  the  Actuarial  Society  of 
America  since  1892.  Aside  from  his  long  and  prominent  connection  with 
the  Illinois  Department,  and  work  as  a  consulting  actuary  for  various 
other  Departments,  he  has  been  secretary  of  the  National  Convention  of 
Insurance  Commissioners  for  twelve  years.  Major  Brinkerhoff  was  bom 
near  Gettysburg,  Pa.,  September  20,  1848,  and  was  graduated  from 
Pennsylvania  College,  Gettysburg,  September  28,  1869.  He  then  served 
for  several  years  as  clerk  in  the  office  of  the  State  Auditor  of  Illinois. 
He  studied  law  during  that  time,  being  graduated  from  the  law  school 
of  Union  University  in  1874,  and  was  admitted  to  the  bar  in  Illinois  and 
in  New  York.  He  thereupon  became  connected  with  the  Insurance  De¬ 
partment  of  Illinois  and  has  been  its  Actuary  for  many  years. 

It  has  also  been  announced  by  Mr.  Cox  that  Hon.  William  J.  Tully  of 
Corning,  N.  Y.,  had  been  returned  by  the  executive  committee  to  act  as 
an  attorney  for  the  association  during  the  coming  year.  Mr.  Tully  re¬ 
cently  retired  from  the  State  Senate  after  a  service  of  four  years,  was 
graduated  from  the  New  York  Law  School  in  1892,  and  until  recently 
practiced  law  in  Corning.  He  was  a  member  of  the  New  York  State  joint 
legislative  insurance  investigating  committee  in  1905,  and  later  of  the 
standing  committee  on  insurance  of  the  Senate. 


— The  educational  fund  policy  is  a  new  form  issued  by  the  Mutual  Life  of  New 
York.  It  provides  for  an  annual  income  of  amounts  from  $500  up,  payable  to  a 
child  in  the  event  of  the  death  of  the  father  until  the  former  reaches  the  age 
of  twenty-five.  The  annual  premium  charge  decreases  each  year  and  is  de¬ 
pendent  upon  the  ages  of  the  father  and  the  child.  Thus  in  the  event  of  the 
death  of  the  father  the  education  of  the  child  is  definitely  provided  for. 


Casualty,  Surety  and  Miscellaneous 


Surety  Rates. 

Answering  a  recent  criticism  upon  a  rate  book  issued  by  the  Western 
Surety  Company  of  Sioux  Falls,  S.  D.,  Joe  Kirby,  secretary,  writes  The 
Spectator  as  follows: 

This  book  was  issued  before  the  new  manual  was  adopted  by  the 
Eastern  companies  on  September  1.  We  have  never  allowed  our  agents 
any  discretion  in  varying  from  the  published  rates  in  order  to  meet 
competition.  In  fact,  from  the  organization  of  the  company  to  the 
present  time,  we  have  absolutely  refused  to  cut  rates  for  the  purpose  of 
getting  business.  If  we  cannot  get  business  without  buying  it,  we  do 
not  want  it.  We  trust  that  we  have  been  of  some  assistance  in  pro¬ 
curing  the  establishment  of  what  now  looks  like — in  some  departments 
at  least— a  sensible  and  standard  rate.  For  while  a  small  and  com¬ 
paratively  new  company,  we  have  carried  on  a  considerable  corre¬ 
spondence  with  the  larger  surety  companies,  urging  them  to  take  such 
steps  with  regard  to  rates  as  seemed  to  us  absolutely  necessary  if  they 
were  to  avoid  bankruptcy. 


The  Adjuster’s  Manual. 

The  Spectator  Company  of  New  York  has  issued  The  Adjuster’s  Manual,  for 
the  settlement  of  accident  and  health  claims,  by  C.  H.  Harbaugh,  M.  D.  In  his 
preface  to  the  carefully  compiled  book,  Dr.  Harbaugh  says:  “The  successful 
settlement  of  claims^  calls  for  an  early  adjustment — an  advance  adjustment,  if 
possible;  therefore,  it  is  intended  in  the  following  pages  to  give  a  fair  idea  of 
the  duration  of  house  confinement  resulting  from  accidents  and  diseases,  together 
with  length  of  total  and  partial  disability  that  experience  has  shown  should  exist 
under  usual  conditions.” — The  Vindicator. 

The  Adjuster’s  Manual  sells  for  $2  a  copy,  bound  in  leather. 


The  German  Commercial  Accident  Company  of  Philadelphia  has  issued  a 
special  base-ball  players’  accident  policy,  which  will  be  sold  only  through  Fred 
J.  Schaefer,  special  representative,  1011  Chestnut  street,  Philadelphia.  The  policy 
carries  a  death  benefit  of  $1000  covering  all  accidents;  the  weekly  indemnity  is 
$15,  rnd  the  amounts  are  doubled  under  the  travel  clause.  The  annual  premium 
is  $60  The  company  expects  to  have  1000  professional  ball  players  enrolled  on 
its  books  before  the  season  of  1909  opens. 


THE  BOARD  OF  CASUALTY  AND  SURETY  UNDERWRITERS. 
Proceedings  of  the  Fifth  Annual  Meeting — Representatives  in 
Attendance — Report  of  Committee  and  Officers — Discus= 
sions  and  Addressses — New  Officers — The  Banquet. 

The  fifth  annual  meeting  of  the  Board  of  Casualty  Underwriters 
brought  together  the  largest  representation  in  the  history  of  the  board. 
When  President  Dunham  called  the  gathering  to  order  at  10:15  on  the 
morning  of  Tuesday  the  20th  inst.,  at  the  Hotel  Astor,  New  York,  he 
confronted  the  representatives  of  thirty-five  companies  out  of  the  thirty- 
seven  who  are  members  of  the  board.  Some  companies  had  more  than 
one  delegate  present,  so  that  the  total  attendance  was  in  the  neighbor¬ 
hood  of  one  hundred. 

After  the  calling  of  the  roll  the  reading  of  the  minutes  was  dis¬ 
pensed  with,  and  a  resolution  adopted  approving  the  proceedings  of  the 
fourth  annual  meeting.  President  Dunham  then  rose  to  read  the  annual 
address: 

PRESIDENT’S  ANNUAL  ADDRESS. 

The  field  within  which  this  organization  works  has  been  wisely  limited  by  its 
founders  to  those  things  that  concern  all  its  members.  These  comprise  chiefly 
the  annual  gathering  together  of  such  representatives  of  various  interests  as  we 
have  here  assembled,  tor  the  purpose  of  better  acquaintance  and  better  under¬ 
standing.  No  more  useful  work  than  this  is  accomplished  by  the  execution  of 
any  of  the  specific  tasks  assumed  by  the  several  committees.  We  do  not  attempt 
to  make  rates  or  contracts  or  prescribe  terms  or  conditions  which  interfere  with 
fair  competition  or  which  limit  the  liberties  of  the  companies  and  their  patrons 
to  contract  freely  in  any  branch  of  business  transacted  by  any  company. 

There  are  several  subjects  of  common  interest  in  which  the  welfare  cf  the 
companies  and  of  those  dealing  with  them  lies  in  the  same  direction,  and  it  is  the 
duty  of  appropriate  committees  to  investigate  and  report  from  time  to  time  upon 
each.  These  may  be  embraced  under  the  general  headings  of  legislation,  taxa¬ 
tion  and  department  practices. 

The  attitude  assumed  by  the  legislature  of  each  of  the  States  toward  the 
subject  of  insurance  has  always  been  the  most  important  subject  this  board  has 
had  to  consider.  And  because  the  objects  taxed  and  the  rates  thereon  and  the 
duties  and  authority  of  the  departments  are  fixed  by  law,  the  board  is  concerned 
with  little  that  is  not  intimately  connected  with  the  general  subject  of  legislation. 

The  outlook  for  an  early  remedy  by  way  of  uniform  laws  is  not  encouraging, 
and  will  not  be  so  long  as  the  State  having  the  greatest  wealth  and  influence 
maintains  in  its  legislation  so  fundamental  an  error  as  a  law  designed  to  regulate 
the  domestic  affairs  of  corporations  of  other  States. 

The  disclosures  made  by  the  inquiry  into  the  management  of  life  insurance 
companies  in  New  York  in  1905  were  of  such  a  nature  that  the  legislature  of  New 
York  deemed  it  necessary  to  place  definite  restrictions  upon  the  expenditures  of 
the  New  York  companies,  chief  among  which  was  the  compensation  they  might 
pay_  their  agents.  But  to  do  this  would  expose  them  to  competition  by  com¬ 
panies  of  other  States  in  which  like  excesses  had  not  been  shown  to  exist  and  in 
which  such  restrictions  had  not  been  found  necessary  by  the  legislatures  whose 
duty  it  was  to  regulate  their  affairs.  To  meet  this  embarrassment  the  New  York 
Legislature  incorporated  in  the  bill  for  the  government  of  its  own  companies  a 
provision  that  no  company  of  another  State  should  be  permitted  to  do  business  in 
New  York  unless  it  should  adopt  not  only  in  New  York,  but  everywhere,  the 
New  York  method  of  compensation.  This  was  a  novel  disregard  of  the  comity 
that  has  always  prevailed  and  should  prevail  between  the  several  States  of  the 
Union.  _  Its  evident  purpose  was  to  do  indirectly  and  by  virtue  of  advantage  of 
possession  of  the  field  what  could  not  be  done  by  more  direct  means. 

No  State  can  prescribe  and  enforce  regulations  for  the  government  of  corpora¬ 
tions  of  another  State,  hut  it  can  exclude  them  unless  they  shall  comply  with  its 
enacted  requirements,  which  may  be  arbitrary  and  capricious,  if  the  legislators  of 
any  State  believe  they  can  afford  to  resort  to  the  use  of  appliances  of  that  kind. 
But  such  depredations  are  attended  with  some  danger,  because  they  invite 
reprisals,  and  it  is  not  surprising  to  find  that  Texas  punctually  enacted  a  law 
expelling  companies  of  other  States  from  Texas  unless  they  should  make  Texas 
investments,  which  forced  the  retirement  of  twenty-six  life  companies,  and  that 
Wisconsin  enacted  laws  requiring  a  specific  apportionment  of  dividends,  with 
which  twenty-three  companies  were  unable  to  comply  and  at  the  same  time  obey 
the  statutes  of  other  States,  including  their  own,  so  that  they  had  no  choice  but 
to  withdraw  from  Wisconsin.  Nor  is  it  surprising  that  in  many  other  States 
various  measures  were  proposed,  of  which  the  most  significant  were  bills  limiting 
the  compensation  foreign  companies  might  pay  to  their  officers  under  penalty  of 
expulsion,  in  retaliation  for  the  limitations  placed  by  the  New  York  statute  upon 
the  compensation  of  agents.  *  *  * 

Undiscriminating  Publicity. 

Much  has  been  said  and  written  in  recent  years  about  the  advantages  of  pub¬ 
licity  in  corporate  affairs.  Not  long  ago  it  was  a  propaganda,  but  it  has  now 
become  an  accepted  principle.  But  publicity  is  a  remedy  that  should  be  ap¬ 
plied  with  discrimination  and  with  a  view  to  making  public  facts  that  are  ma¬ 
terial  in  such  clear  and  compact  form  that  they  will  -not  be  obscured  among  a 
mass  that  is  irrelevant  and  immaterial. 

The  law  should  afford  protection  against  insolvent  and  irresponsible  com¬ 
panies  and  those  conducted  without  due  regard  to  the  welfare  of  the  policy¬ 
holders.  If  anything  can  be  accomplished  by  measures  which  govern  the  minute 
particulars  of  corporate  management  and  govern  them  differently  in  many  States, 
and  by  publicity  in  general  and  in  detail,  the  most  should  be  accomplished  re¬ 
specting  insurance  companies,  for  more  is  required  of  them  than  of  any  other 
class  of  corporations.  *  *  * 

These  comments  upon  the  peculiarities  of  insurance  publicity  are  not  in  the 
nature  of  a  complaint,  hut  to  show  that  the  present  complicated  and  cumber¬ 
some  form  of  insurance  statement  is  the  product  of  a  compromise,  in  which  an 
attempt  has  been  made  to  embody  in  one  form  for  use  in  all  States  tbe  demands 
of  many  statutes  (with  much  of  which  the  superintendents  themselves  do  not 
sympathize!  and  many  and  diverse  views  of  what  they  require  and  what  they 
permit,  and  to  suggest  that  the  insurance  statement  could  be  vastly  simplified  and 
improved  and  made  more  effective  and  useful  if  it  could  be  prepared  under  one 
law  and  by  one  competent  and  responsible  authority.  And  the  form  itself  is  of 
far  less  consequence  than  what  it  represents  in  the  way  of  diverse  requirements, 
some  of  which  can  be  obeyed  only  by  the  exercise  of  ingenuity,  and  some  not  at 
all,  of  excessive  and  unequal  taxation,  and  of  capricious  expensive  and  useless 
exactions.  *  *  * 

The  Value  op  Inspection. 

Insurance  is  commonly  regarded  as  an  instrumentality  for  the  distribution  of 
losses.  The  premium  is  the  contribution  of  each  to  the  aggregate  loss  or  mis¬ 
fortune.  It  is  proper  and  timelv  at  such  assemblies  as  this  to  direct  attention  to 
the  increasing — and  possibly  by  this  time  the  greater — usefulness  of  insurance  as 
an  agency  for  the  prevention  of  loss,  waste  and  misfortune.  It  is  not  now  the 
practice  in  any  line  of  insurance,  as  it  may  have  been  once  in  some,  simply  to 


220 


October  22,  1908] 


THE  SPECTATOR 


Casualty,  Surety,  Etc. 


receive  premiums  and  pay  losses  without  much  regard  to  the  circumstances  of  the 
subject  of  the  insurance.  The  modern  and  the  better  way  is  to  exercise  the  most 
critical  inspection  and  selection  and  to  accept  no  man  or  property  or  obligation 
as  fit  for  insurance  unless  and  until  a  fixed  standard  of  health,  safety  or  responsi¬ 
bility  is  shown.  It  is  by  the  consistent  pursuit  of  such  a  policy  that  the  com¬ 
panies  have  been  able  gradually,  but  surely,  to  reduce  the  cost  of  insurance  and 
to  make  the  terms  of  their  contracts  more  liberal.  #  ...  , 

Insurance  companies  have  always  selected  their  risks  with  care,  insisting  that 
they  would  deal  with  no  other  than  honest  and  responsible  men,  but  the  sys¬ 
tematic  examination  of  risks  for  the  purpose  of  requiring  active  compliance  with 
conditions  that  would  prevent  loss  is  a  comparatively  recent  practice.  It  was  in¬ 
augurated  as  a  material  element  of  the  business  by  the  late  Jeremiah  M.  Allen  ot 
Hartford,  the  founder  and  for  many  years  the  president  of  the  Hartford  steam 
Boiler  Inspection  and  Insurance  Company.  That  the  principles  upon  which  that 
company  was  established  were  laid  deep  in  its  foundations  is  well  shown  by  the 
fact  that  “inspection”  was  placed  in  its  corporate  name  before  “insurance. 
The  early  discouragements  and  ultimate  success  of  his  enterprise  are  so  well 
known  that  they  need  not  be  here  reviewed.  The  fundamental  principle  ot 
thorough  inspection  and  selection  based  thereon  has  unquestionably  prevented  the 
loss  of  millions  ck  dollars  and  hundreds  of  lives,  because  before  the  boilers  Mr. 
Allen  insured  could  be  accepted  they  must  be  put  in  such  conditions  that  with 
proper  use  they  would  not  explode.  *  *  * 

Investigations  made  for  the  purpose  of  placing  accident  insurance  often  dis¬ 
close  man  traps  that  may  be  and  are  abolished  upon  the  suggestion  of  the  trained 
underwriter  and  the  trained  inspector,  who  have  learned  from  wide  observation 
how  accidents  are  caused  and  how  they  may  be  prevented. 

Before  surety  can  be  given  for  the  faithful  performance  of  duty  or  the  execu¬ 
tion  of  a  contract  the  conduct  and  circumstances  of  the  candidate  are  investi¬ 
gated,  and  if  danger  exists  it  is  detected  and  brought  to  the  attention  ot  the  em¬ 
ployer  in  time  to  prevent  loss  and  perhaps  crime.  .  A  -  .  .. 

The  liability  companies  perform  a  similar  and  invaluable  service  to  their  clients 
and  to  the  community  by  looking  for  and  improving  conditions  that  expose  people 
to  danger.  The  notices  that  have  become  a  familiar  feature  of  all  passenger  ele¬ 
vators,  announcing  that  “this  elevator  is  regularly  inspected  by  one  of  the 
companies  here  represented,  are  accepted  by  the  public  as  a  guaranty  ot  safety. 
Inspections  of  factories,  mines,  wharves,  theaters  and  other  places  where  many 
congregate,  of  quarries,  excavations  and  construction  are  no  less  systematic  and 
thorough,  whereby  defects  and  omissions  that  expose  men  to  danger  are  daily 
discovered,  pointed  out  and  remedied.  The  people  know  that  dangerous  places 
are  protected  and  that  safety  devices  are  more  and  more  employed,  but  tew 
realize  how  much  they  are  indebted  to  insurance  companies  for  these  lmprove- 

meittSappears,  therefore,  that  insurance  companies  are  quite  in  conformity  with 
the  spirit  and  practice  of  an  age  in  which  much  attention  is  given  to  the  re¬ 
clamation  of  waste,  the  salvage  of  what  under  earlier  and  ruder  processes  was 
lost  and  to  the  prevention  of  disease,  disorder  and  distress.  I  am  not  sure  but 
that  this  service,  in  the  benefit*  of  which  the  whole  public  participates  is  not  m 
its  protection  of  life  and  property  and  in  its  influence  upon  the  habits  and 
conduct  of  the  people  of  greater  value  than  the  four  hundred  and  fifty  million 
dollars  of  compensation  which  insurance  companies  annually  pay  for  pecuniary 
loss.  *  *  * 

The  Disproportionate  Taxes. 

It  is  inequitable  that  an  element  in  modern  civilization  that  promotes  thrift, 
prudence,  industry  and  uprightness  should  be  disproportionately  taxed,  it  is  one 
of  the  most  important  offices  of  this  organization  to  see  that  that  injustice  is 
fully  understood,  believing  that  patient  effort  must  some  tune  bring  about  a 
reform.  You  will  have  before  you  the  report  of  your  committee  upon  taxation, 
setting  forth  convincing  statistics  and  arguments  which  should  be  widely  pub¬ 
lished  and  showing  that  the  reform  they  advocate  has  the  cordial  support  of  the 
Insurance  Superintendents  and  that  encouraging  progress  has  been  made  since 
our  last  meeting.  Publicity  has  come  to  be  recognized  as  an  excellent  remedy  tor 
most  of  the  evils  of  misgovernment.  Like  all  remedies  it  should  be  impartially 
administered.  The  widest  publicity  should  be  given  at  the  same  time  to  the 
same  readers  and  in  the  same  publication  to  what  the  State  exacts  ft°m  corpora¬ 
tions,  as  well  as  to  corporate  conduct  and  misconduct. 

Geo.  F.  Seward,  chairman  of  the  executive  committee,  then  announced 
a  change  in  the  programme,  saying  that  in  view  of  the  presence  of  two 
Insurance  Commissioners  who  had  accepted  an  invitation  to  address 
them,  it  would  be  hut  courteous  to  hear  them  early.  He  spoke  warmly 
of  the  services  of  Thos.  F.  Drake,  of  the  District  of  Columbia,  and  also 
of  J.  V.  Barry  of  Michigan.  The  president  accepted  the  change  of  pro¬ 
gramme  and  presented  Mr.  Barry,  who  took  for  his  subject: 

THE  BOARD  AND  ITS  MISSION. 

The  object  and  purpose  of  your  organization,  as  I  understand  it,  is  to  foster 
and  promote  the  amenities  of  the  business  and  to  co-operate  in  working  out _  the 
proper  solution  of  those  large  and  important  problems  which  affect,  directly  or  in¬ 
directly,  all  the  companies  and  all  classes  of  business  affiliated,  leaving ^  the  details 
of  those  matters  which  have  to  do  only  with  a  class  01  type  of  the  affiliated  in 
terests  to  be  handled  and  adjusted  by  those  whom  they  particularly  concern 

Being  a  firm  believer  in  organization  and  in  the  effectiveness  of  organized 
effort,  I  have  to  commend  your  board  and  wish  it  success  in  all  of  its  legitimate 

“"ith^^lways  been  a  cause  for  self-congratulation  that  I  am  not  one  who  sees 
a  menace  to  the  public  in  every  organization  made  up  of  individuals  or  combina¬ 
tions  of  individuals  engaged  in  similar  lines  of  business.  I  can  see  a Jpf*1  IViHr 
field  of  endeavor  for  organizations  of  this  character,  and  know  that  when  their 
activities  are  confined  to  this  field,  they  accomplish  great  good  to  that  branch  of 
the  public  which  has  business  dealing  with  them. 

This  board  has  in  the  past  wrought  well  and  effectively  along  lines  which  ma¬ 
terially  improved  conditions  as  they  affect  the  insuring  public,  and  I  have  faith 
to  believe  that  it  will  work  out  even  better  results  in  the  years  to  come. 

If  your  organization  assumed  to  do  nothing  more  than  make  it  possible  foi  t 
members  to  meet  one  another  and  mingle  together  sufficiently  to  become  thor¬ 
oughly  acquainted  and  learn  each  other's  predominating  characteristics,  mental 
trend  and  business  methods  and  ideals,  it  would  have  sufficient  reason  for  ts 
existence,  and  would  be  a  power  for  good.  ...  .  .  . 

Knowledge  of  men  is  a  most  valuable  asset  Thrice  is  he  armed  who  has  his 
quarrel  just.”  and  equally  as  potently  equipped  to  bring  his  business  to  a  success¬ 
ful  issue  is  he  who  has  taken  accurate  measure  of  the  man  with  whom  he  has  to 

^Whenever  L  improper  practice,  whether  it  has  to  do  with  the  physical  or  moral 
hazard  or  the  application  of  unsound  business  principles,  is  refoimed,  the  piotec- 
tion  of  the  insured  is  enhanced,  and  he  comes  just  that  much  nearer  receiving  full 

Vaitemay  possibly6  be  an  old-fashioned  notion,  but  I  am  nevertheless  impressed 
with  the  belief  that  the  legitimate  welfare  of  your  companies  and  the  welfare  ot 
the  insuring  public  are  to\  large  degree  identical,  and  that  which  disastrously 
affects  the  one  is  equally  as  disastrous  in  its  effects  upon  the  othei . 

Being  firmly  of  this  opinion.  I  deem  that  the  department  which  I  have  the 
present  honor  to  represent  can,  by  encouraging  and  aiding  the  companies  in  all 
their  "legitimate  undertakings,  best  advance  those  interests  for  the  protection  of 

W*The  fact  that  there  is  strength  in  united  effort  has  recently  been  demonstrated 


by  the  success  of  your  organization  in  its  opposition  to  certain  proposed  changes 
in  the  annual  statement  blanks  which  were  under  consideration  by  the  committee 
on  blanks  of  the  National  Convention  of  Insurance  Commissioners.  I»y  uniting 
your  forces  you  succeeded  in  preventing  the  incorporation  in  the  blank  of  items 
which,  in  your  view,  would  have  entailed  great  labor  upon  certain  of  your  com¬ 
panies  and  have  destroyed  the  value  of  important  statistics  compiled  from  the  ex¬ 
perience  of  many  years  of  operation.  .  .  . 

This  incident  is  mentioned  merely  by  way  of  emphasizing  what  may  be  accom¬ 
plished  by  intelligent  co-operation,  and  suggesting  the  great  benefit  that  will 
accrue  to  all  concerned  by  intelligent  and  enthusiastic  co-operation  along  the  line 
of  collating  and  combining  the  experience  of  the  affiliated  companies  with  a  view 
to  correcting  and  improving  certain  conditions  which  are,  I  believe,  generally  con¬ 
ceded  to  be  chaotic  and  wholly  unsatisfactory.  .  . 

In  this  connection  it  may  not  be  amiss  to  suggest  that  the  surety  and  fidelity 
companies  represented  on  this  board  can  be  of  inestimable  service  to  themselves, 
the  insuring  public  and  the  great  business  in  which  they  are  engaged  if  they  will 
heartily  co-operate  with  the  special  surety  and  fidelity  committee,  so-called, 
authorized  by  the  National  Convention  of  Insurance  Commissioners  at  its  lecent 
meeting  in  Detroit  and  subsequently  appointed  by  President  Crouse  101  the  pur¬ 
pose  of  determining  upon  a  remedy  for  existing  unsatisfactory  conditions. 

Although  I  have  been  honored  by  being  assigned  to  a  place  on  this  important 
committee,  I  have  not  yet  had  time  to  carefully  consider  the  problems  involved  in 
the  proposed  study,  but  I  am  impressed  with  the  belief  that  their  successful 
solution  necessarily  calls  for  an  accurate  knowledge  of  the  experience  of  t  e 
companies  engaged  in  the  several  classes  of  business  under  consideration,  and  1 
know  of  no  manner  in  which  this  knowledge  can  be  acquired  without  the  co¬ 
operation  of  the  companies  which  alone  are  in  possession  of  the  desired  and 

necessary  information.  ,  .  .  _ 

It  goes  without  saying,  I  think,  that  there  must  be  something  ladically  wrong 
in  methods  or  systems  which  result  in  a  majority  of  the  companies  transacting 
the  lines  of  business  within  the  scope  of  the  authority  of  the  special  committee 
showing  a  net  loss  on  the  volume  of  business  transacted  since  their  incorporation. 
This  is  a  condition  in  which  no  one  takes#pride,*and  which  all  are  agreed  must  be 

overcome  it  the  business  is  to  survive.  *  *  *  .  ,  _ 

A  reserve  based  upon  premium  receipts  may  be  ample  for  the  piotection  of  t  e 
insured  if  the  premium  is  ample,  but  it  is  submitted  with  the  utmost  confidence 
that  with  the  widely-varying  premiums  which  have  obtained  on  the  same  classes 
of  business  during  recent  years,  not  much  dependence  can  be  placed  upon  the 
most  important  factor  in  the  computation. 

As  against  this  method  of  computing  surety  reserves  we  have  the  plan  ot  de¬ 
termining  them  on  the  basis  of  exposure,  but  the  success  and  accuracy  of  thls 
method  is  wholly  dependent  upon  a  uniform  and  intelligent  classification  such  as, 

I  understand,  does  not  exist.  ,  .  ...  moffpr 

The  interest  of  the  companies  and  the  insuring  public  as  well  in  this  matter 
lies  in  the  imminent  danger  of  some  ill-considered,  inadequate  or  wholly  un¬ 
scientific  and  impracticable  reserve  basis  being  forced  oy  legislative  enactment  if 
the  companies  do  not  co-operate  with  each  other  and  with  the  supervising  officials 
of  the  several  States  in  working  out  along  sane  and  scientific  lines  a  reserve 
system  which  will  be  based  upon  just  . and  adequate  rates 

and  comprehensive  classification  of  risks  It  m  devoutly  to  be  wished  t-.at  the 
latter  result  mav  be  speedily  accomplished. 

The  companies  represented  in  this  organization  should  not  be  forced  by  super¬ 
vising  officials  or  legislative  enactments  to  adopt  any  reforms  or  make  a  y 
changes  in  plans  or  methods  which  they  know  are  necessary  for  the  proper  pro 

tC  They  'sho^lTfea^the^way  better  Conditions  Cand  improved  methods  of  under- 

WSea^&li?Sn/w^r^f&ose  who  in  defiance  of  what 
they  know  to  be  the  rights  of  the  insuring  public  upon  whom  they  must  depend 
fofthat  which  alone  can  sustain  the  business,  still  wait  to  be  driven  by  legislative 
enactment  or  otherwise  to  make  concessions  and  improvements  which  they  know 

t0  Bv  wavPofblillustdrUating  what  I  have  in  mind,  I  may  say  that  it  was  within  the 
nast^few  weeks  discovered  through  an  investigation  made  as  the  result  of  a  casual 

sras* 

quired  premium,  specifically  exempted  the  companies  from  liability  incident  to 
faHeree  wer^hundreds  of  officials  throughout  the  State,  of  Michigan  who  had 
fining^  thffir  supposed 

1S  WrfJldSt  not  be  good  policy,  too,  for  all  companies  to  thoroughly  inspect  every 

llEvSEsHS 

notameany  "he  waived  but  "imply 

have  a  part  m  its  business  which  is  so  essential  to  sound  legislation;  neither 
meal  knowledge  of  the  business  digest  the  propositions  submitted  to 

have  they  no?  considered  ?at  all,  except  in  further- 

them;  but  hostile  legislatl0“  {g.  nroiectors  to  harass  and  cripple  the  business 
ftnCaeff°ects  Thf  havoc  tEaf  can  be"  wrought  by  such  legislation  backed  by  a 
hostile  Public  sentiment  is  so  apparent  that  it  need  not  be  enlarged  upon. 

faithfully  co-operate  »  "  fV^eT,,”' ?? SSfiSd  f.„» 

“"d*0".8 i“d”ee£»f j™*  and  SeSifc  basis  for  action  designed  to  correct 
whatever  iniquities  and  shortcomings  the  combined  experience  of  the  companies 

m7t  SoT,ldt°coTnetrate  with  supervising  officials  and  legislative  bodies,  to  the  end 
that  DeplftmenT  reflations  and  statutory  requirements  may  be  sane  and  just 

to  all  concerned.  work  of  bringing  about  improved  conditions  and 

more  sfnd  and  scientific  underwriting  and  in  safeguarding  both  the  business  and 

thf  ^"accomoHshment  of  this  mission  you  may  be  assured  of  the  enthusiastic 
co-operation  of  the  great  body  of  supervising  officials  of  this  country. 
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THE  SPECTATOR 


[Thursday 


At  the  conclusion  of  Mr.  Barry’s  address  a  hearty  round  of  applause 
was  given  the  speaker,  and  Mr.  Bro  Smith,  after  paying  tribute  to  the 
able  manner  in  which  Mr.  Barry  had  handled  his  office,  moved  a  cor¬ 
dial  vote  of  thanks  to  the  speaker,  which  was  adopted  by  a  rising  vote. 

Mr.  Seward  then  announced  that  circumstances  had  prevented  the 
presence  and  addresses  of  Wm.  C.  Maybury  of  Detroit,  and  Edwin  War- 
field  of  Baltimore.  A  letter  had  been  received  from  Capt.  A.  W.  Masters, 
which  was  read  by  Mr.  Jones  of  the  Fidelity  and  Casualty.  The  letter 
in  full  is  given  herewith: 

LETTER  OF  CAPT.  A.  W.  MASTERS. 

My  Dear  Friends:  When  the  kind  invitation  of  the  chairman  of  the  executive 
committee  reached  me,  asking  for  a  paper  to  be  read  before  the  Board  of 
Casualty  and  Surety  Underwriters  at  the  meeting  in  October,  I  at  first  felt  that 
Mr.  Seward  was  having  a  little  fun  with  me;  but  knowing  well  the  tenderness  of 
his  heart  and  that  he  kept  posted  on  my  condition,  I  thought  he  was  putting 
himself  in  my  place  and  felt  that  some  small  recognition  from  one  of  the 
societies  of  which  I  have  been  an  active,  but  am  now  a  quiet,  member,  would 
touch  a  tender  chord  and  warm  the  cockles  of  my  feeble  old  heart.  Then  there 
dawned  upon  me  the  fact  that  while  George  F.  Seward,  in  his  personal  and 
private  life,  was  one  of  the  kindliest  and  best  of  men,  as  an  officer  of  an  insur¬ 
ance  board,  in  his  official  capacity,  he  would  be  guided  only  by  the  dictates  of 
duty.  That  he  would  look,  in  the  preparation  of  the  papers  for  the  meeting,  to 
the  very  best  sources,  and  he  said  to  himself:  “Who  better  than  Masters  to  tell 
us  of  casualty?”  When  the  breaking  of  his  aorta  has  been  the  saddest  happen¬ 
ing  of  his  life,  has  left  him  with  us,  but  not  of  us  (or  rather,  of  us,  but  not  with 
us),  and  whose  hold  on  life  to-day  is  in  the  surety  that  while  there  is  life  there 
is  hope,  that  what  is  worth  living  for  when  the  sands  of  life  run  low  are  those 
you  love,  and  if  recognition  shall  be  in  the  spirit  land  that  he  will  look  for  wel¬ 
come  greetings  from  the  kindly  shades  of  the  casualty  and  surety  men  he  knew 
and  held  in  affection  here.  And  so  you  will  admit  his  choice  is  fitting,  as  I  am 
first  by  casualty,  that  is  by  chance,  an  insurance  man. 

I  was  a  sailor,  some  owners  said  a  fairly  good  one.  Smitten  by  disease,  cas¬ 
ually,  I  was  told  by  mistaken,  but  providential,  doctors  that  I  must  leave  the  sea. 
By  a  fortuitous  accident  (casualty  again)  an  Equitable  officer  heard  me  defending 
myself  when  I  was  palpably  in  error,  and  said:  “By  Jove,  a  born  life  insurance 
agent.”  He  made  me  one;  health  recovered;  from  life  to  casualty  was  but  a  step. 

And  so  by  life’s  chances  on  and  up,  until  I  have  been  admitted  to  your  meet¬ 
ings,  gentlemen,  and  I  hope  not  an  unwelcome  participant  in  your  debates;  and 
my  career  has  taught  me  that  accidents  and  casualties,  chance  happenings  at 
least,  often  direct  or  afford  us  the  opportunity  for  moulding  our  lives  in  different 
channels  than  we  at  first  intended. 

In  1895  I  was  in  New  York,  and  had  the  pleasure  of  meeting  the  chairman 
of  your  executive  committee.  He  took  me  kindly  by  the  hand,  gave  me  helpful 
advice,  and  to-day  is  my  esteemed  and  beloved  friend.  In  1870  I  was  in 
Shanghai,  China.  And  Mr.  Seward  was  there,  Chief  Consul  for  the  United 
States.  And  the  Consul  was  judge  and  ruler  in  Americantown  on  Shanghai 
Bund.  There  was  a  row  on  the  Bund  one  night  between  officers  of  the  Russell 
boats  running  up  the  Yang-tse-kiang  and  some  English  seamen.  If  it  had  been 
my  evil  casualty  to  have  met  Mr.  Seward  at  that  time  I’d  have  been  doing  time  in 
a  Yankee  Chinese  jail. 

The  simple  accident,  or  casualty  if  you  prefer,  of  tramping  on  a  big  Scotch 
thistle  when  with  but  nature’s  covering  on  his  feet  (one  of  my  good  friends  was 
driving  cows  to  pasture  in  the  village  of  Penn  Yann,  N.  Y.)  gave  to  the  United 
States  Casualty  Company  an  able  president  and  to  the  insurance  world  one  of  its 
brightest  members.  He  said  he’d  “be  gosh  danged  if  he  had  to  go  barefoot,  he’d 
go  down  to  that  big  city  where  they  said  the  streets  were  paved  with  gold.”  He 
was  wearing  shoes  a  week  after  his  arrival  (the  other  chaps  going  barefoot),  and 
now  is  said  to  have  dug  up  quite  a  hunk  of  the  paving. 

And  to  the  surety  men — why,  nothing  more  is  needed  but  the  fact  that  you  are 
all  gathered  here  together  for  “safety,”  “security”  and  mutual  help;  the  safety 
in  honest  men  banding  together  to  be  helpful  in  a  hazardous  business  under¬ 
taking;  the  security  that  lies  in  knowing,  liking  and  trusting  your  competitors;  the 
help  that  many  able  minds  can  give  when  of  the  same  opinion.  Why,  like  cas¬ 
ualty,  surety  is  with  us  every  day  in  all  our  lives.  We  do  business,  trust  each 
other,  on  the  surety  of  honesty  and  good  faith.  And  we  become  surety  for  each 
other  in  all  walks  of  life.  Without  mentioning  names,  B  can  enjoy  the  banquet 
because  C  has  given  him  the  surety  he’ll  kick  him  under  the  table  after  the  third 
glass,  or  see  him  home  if  the  vermouth  is  too  potent. 

And  now,  perhaps,  having  found  I’m  the  right  man  to  talk  of  casualty  and 
surety  matters,  perhaps  you’ll  let  me  off  that  subject  just  to  talk  a  little  of  one 
of  the  co-operative  societies  that  has  ever  lain  close  to  my  heart,  that  in  the 
severe  casualty  of  a  broken  artery  and  removal  from  nearly  all  the  active  scenes 
of  life  has  sent  out  many  of  the  rays  of  sunshine  that  have  filtered  through  the 
dark  clouds  of  two  years’  illness,  the  dear  old  liability  conference. 

We  met  first  twelve  years  ago  in  the  old  Fifth  Avenue  Hotel.  I  was  a  raw  novice 
in  the  business,  with  the  voice  of  a  bosun’s  mate  and  the  smell  of  tar  still  cling¬ 
ing  to  me,  but,  as  my  good  friend  Will  Moore  said,  the  nerve  of  true  Jack  Tar. 
Well,  there  was  talk  of  the  bad  shape  liability  insurance  was  in  and  the  need  of  co¬ 
operation.  I  didn’t  know  much  about  it,  but  I  felt  I  couldn’t  let  Mr.  Seward, 
Mr.  Batterson  and  George  Endicott  do  all  the  talking.  Lott  wasn’t  a  member 
then.  So  I  butted  in.  When  the  patience  of  all  was  sorely  tried,  Mr.  Batterson 
squelched  me  with  the  timely  information  that  I  was  out  of  order,  and  Mr. 
Seward  will  tell  you  it  took  patience  and  a  club  for  several  years  to  keep  me  in 
order.  But  I  stuck  to  the  Conference,  learned  something  of  parliamentary  law 
in  debate,  something  of  liability  insurance  in  practice  and  principle,  and  much 
of  the  kindly  courtesies  and  amenities  of  life,  and  that  the  friendship  of  such 
men  as  composed  that  body  of  underwriters  was  worth  trying,  at  least,  to  play 
fair  for,  and  the  occasional  loss  of  a  premium. 

James  G.  Batterson,  that  most  scholarly  of  insurance  men,  was  a  lion  when 
aroused,  and  religiously  jealous  of  the  good  name  of  the  great  company  he 
founded;  yet  some  of  the  pleasantest  memories  of  our  Conference  days  hover 
about  the  old  Travelers’  office  in  Hartford  and  the  kindly  greetings  we  received 
there.  One  of  my  treasured  souvenirs  is  a  personal  letter  full  of  kindly  words 
I  had  from  Mr.  Batterson  a  few  weeks  before  his  death. 

And  Jimmy  Ellis — who  that  attended  our  meetings  could  ever  forget  his  quiet 
firmness  or  policy  forms,  rates  or  other  bureau  detail,  his  genial  sympathy  and 
lovable  manner  at  all  times? 

And  Mr.  Dunham,  your  own  present  president,  sometimes  sat  with  us,  espe¬ 
cially  when  legal  advice  was  needed.  He  didn’t  come  often  enough  for  us  to 
get  “close  under  his  vest,”  but  we  knew  the  Travelers  had  a  brainy  counsel  and 
that  given  the  chance  he  would  go  far. 

George  Munroe  Endicott,  the  dean  of  liability  insurance  in  this  land,  the  most 
peppery  little  chairman  that  ever  a  body  of  debaters  sat  under,  jealous  of  his  dig¬ 
nity.  nervous  with  the  mighty  problem  of  a  new  insurance,  and  so  good  and 
kind  and  thoughtful  withal  that  to  know  him  was  to  love  him.  He  used  to  give 
me  lots  of  advice  in  those  early  days,  not  as  much  as  I  needed,  but  as  much 
as  he  felt  I  could  carry,  and  I  would  not  exchange  the  friendly  good-bye  I  got 
from  him  a  few  weeks  before  he  passed  over  the  Great  Divide  for  thousands  more 
in  assets. 

Col.  Chris.  Ellerbe,  the  big-bodied,  big-hearted,  big-souled  man  from  St.  Louis, 
sat  with  us  from  the.  first  meeting  until  the  Union  Casualty  Company  retired 
from  the  liability  business.  His  efforts  were  always  in  the  direction  of  kindly 


measures,  his  good  nature  and  broad  affection  a  living  epistle  to  us  all,  and  his 
unfailing  ability  as  a  wonderful  raconteur  made  him  a  host  at  our  little  dinners. 
When  I  began  to  write  this  little  paper  the  colonel  had  just  sent  me  a  cheery 
message  from  the  Insurance  Commissioners’  Convention,  at  Detroit,  recalling  the 
happy  meetings  we  had  at  by-gone  conventions  and  hoping  we  would  sit  together 
at  the  next.  And  now  I  am  reading  the  telegram  that  tells  me  he  has  gone 
ahead  across  the  dark  and  silent  river;  attended  his  last  earthly  convention,  and  I 
know  that  all  of  us  who  called  him  friend  have  suffered  a  great  loss,  and  in  the 
heavenly  convention  there  will  sit  no  braver  heart,  no  kindlier  soul  than  our  dear 
old  friend  the  colonel.  After  the  Union  Casualty  retired  he  attended  the  Con¬ 
ference  meetings  whenever  he  \:ould  make  his  business  engagements  fall  in  with 
our  convention  dates.  He  was  our  only  honorary  member;  he  loved  the  Con¬ 
ference  and  we  all  loved  him. 

Ah,  and  that  genial  descendant  of  gallant  Irishmen,  William  C.  Maybury.  He 
left  us  a  year  or  so  ago  for  business  reasons.  His  heart  has,  however,  always 
remained  on  the  roster,  and  I  would  read  you  the  letters  he  wrote  me  a  few 
weeks  ago,  only  I  am  borrowing  some  of  the  good  things  he  says  about  our  asso¬ 
ciation  to  put  in  here,  and  I  do  not  want  to  be  accused  of  plagiarism. 

Little  Willie  Moore  was  one  of  our  boys,  a  good  boy  and  a  smart  boy,  as  you 
all  know.  He  got  bald-headed  laughing  over  Ellerbe’s  stories  and  playing  ten- 
cent  ante  when  he  went  to  Hartford. 

Not  to  know  Lott  is  to  argue  oneself  unknown.  He  began  his  forensic  course 
at  our  meetings,  and  he  believes  co-operation  to  be  the  life  of  the  insurance 
business,  even  if  you  do  nothing  but  talk,  and  he  is  right. 

Samuel  Appleton  worthily  filled  Mr.  Endicott’s  place  as  representing  the  Em¬ 
ployers  Liability  Company  in  the  Conference  until  a  little  time  ago.  Then  he  and 
his  English  directors  disagreed  with  us  on  certain  rules  and  methods.  His  ab¬ 
sence  crippled  the  game  a  bit,  and  we  think  he’d  play  in  the  league  again  if  we 
banished  the  rule  of  giving  a  “base  on  balls.” 

The  Maryland  came  to  us  early. 

John  T.  Stone  always  believed  in  co-operation  in  public  business  or  private 
life;  witness  the  gathering  to  whom  I  am  sending  this  little  greeting.  He  was  its 
founder,  its  first  president,  and  for  his  able  and  good  work  we  all  owe  a  debt  of 
gratitude.  He  is  a  strong  supporter  of  the  old  Conference,  and  I  trust  the  Board 
of  Casualty  and  Surety  Underwriters  will  live  and  flourish  a  monument  to  his 
energy  and  faith  in  mutual  help. 

As  for  the  head  of  your  own.  executive  committee,  he  was  at  the  first  meeting  of 
the  Liability  Conference,  and  in  his  office  of  president  presided  at  the  last.  He 
feels,  believes  and  knows,  as  we  all  do,  that  all  of  method,  all  of  order,  all  of 
good  rates  and  perfect  understanding  that  the  liability  business  holds  to-day  had 
their  inception  and  birth  at  our  gatherings;  and  though  some  of  the  oldest  and 
largest  companies  withdrew  and  the  Conference  of  to-day  is  but  a  conference  of 
a  few  companies  to  exchange  views  and  ideas  in  relation  to  the  business,  for  the 
compiling  of  statistics,  etc.,  the  lessons  learned  at  its  board  were  of  the  most 
valuable  kind.  They  helped  to  the  success  of  the  larger  companies  that  are 
leaders  to-day,  they  saved  from  destruction  some  of  the  smaller. 

Its  work  has  been  guide,  philosopher  and  friend  to  any  company  taking  up 
liability  insurance  since  1899,  and  for  the  good  it  did  in  excellent  teaching,  for 
the  kindly  friendship  engendered,  your  chairman  has  always  felt  the  association 
was  worth  maintaining,  and  he  is  right — it  is.  And  I  hope  the  day  will  come 
when  every  liability  company  in  the  land  will  be  a  member.  And  then  repre¬ 
sentatives  will  feel,  as  I  do  to-day,  that  it  has  helped  his  company’s  business; 
that  it  has  taught  him  personally  to  bear  and  forbear,  and  grafted  on  his  life 
kind  friendships  and  sweet  memories;  helpful  in  days  of  trouble,  blessed  as  the 
scythe  of  the  grim  reaper  draws  nigh. 

Ah,  my  friends,  I  wish  I  could  talk  to  you  to-night  as  I  feel.  Nearness  to  the 
valley  of  the  shadow  reveals  the  mistakes  one  has  made  and  yet  lightens  up  to 
glory  the  kindly  things  of  life.  What  do  we  look  for  in  our  homes?  Love  and 
peace  and  helpful  deeds.  Then  why  in  our  ambitions,  in  our  workings  and  our 
strivings,  do  we  not  think  more  of  bringing  into  the  daily  business  associations 
the  self-same  ideas  that  make  home  beautiful?  And  it  is  in  the  Liability  Con¬ 
ference,  the  International  Association  of  Accident  Underwriters  and  the  Board  of 
Casualty  and  Surety  Underwriters  where  this  religion  can  be  found  and  fostered, 
if  insurance  men — men  that  are  good  men,  men  that  are  true  men — meet  together, 
talk  over  rates  and  policy  forms,  tell  stories  and  break  bread  together.  Then 
the  business  must,  improve.  Members  may  differ  as  to  forms,  differ  as  to  pre¬ 
mium  prices,  but  if  honest  in  their  differences  something  good  or  useful  may  be 
learned  from  the  discussions,  and  when  mistaken  politicians  or  legislative  grafters 
undertake  to  introduce  hurtful  or  improper  laws  a  dignified,  orderly  body  of 
business  men  is  fully  united  to  protect  the  public  and  their  companies.  And  if 
the  “Hand  in  Hand”  writes  more  this  year  than  “The  Well-Wisher,”  what  mat¬ 
ters  it,  if  the  business  be  safe  and  dividends  in  sight,  the  presidents  are  friends 
and  the  superintendents  of  agencies  play  golf  together? 

I  tire  you,  but  the  subject  of  human  love  and  brotherly  gindness  lies  close 
to  my  heart  these  days.  I’ve  been  ill  nearly  two  years,  in  bed  fourteen  months, 
and  the  despair  of  nineteen  doctors,  who  say  I’m  worse  than  Charles  the  Second 
when  it  comes  to  slowness  in  dying.  The  time  has  dragged  heavily  at  times,  and 
I’ve  been  hard  put  to  it  to  maintain  my  courage  and  patience,  but  let  me  tell  you 
what  helps  me  along — the  letters  and  visits  of  Seward,  Maybury,  Lott,  Moore, 
Stone  and  the  old  guard  pf  the  Conference  that  are  living,  the  knowledge  that 
through  co-operation  in  work  I  have  earned  their  love  and  respect  and  the  hope 
that  I  have  that  if  “we  shall  know  each  other  there”  I’m  sure  of  a  welcome  from 
Batterson,  Endicott,  Ellis,  Marks  and  Ellerbe,  those  of  the  good  old  Conference 
who  have  preceded  me  to  the  land  of  shadows. 

I’m  afraid  I’ve  made  a  sermon  of  this  paper,  and  a  gloomy  sermon.  It  is  not 
so  intended.  I  would  give  much  to  be  with  you  to-day,  to  know  once  more  the 
kindly  hand  clasp,  the  welcoming  smile  of  my  friends  and  colleagues,  but  as  this 
is  forbidden  me,  I  have  been  granted  the  great  pleasure  of  sending  a  message. 
And  it  goes  from  my  heart,  weakened  by  disease,  but  still  throbbing  with  affection 
and  esteem  for  all  of  you  whom  I  have  met  and  known.  And  believe  me,  now 
that  my  usefulness  appears  to  be  sadly  dimming,  now  that  in  the  long,  silent  days 
I  may  review  my  life,  it  is  not  the  $2,000,000  of  assets  nor  the  $2,000,000  income, 
nor  the  good  surplus  or  large  dividends  that  the  United  States  branch  of  the 
London  can  point  to,  that  gives  me  the  greatest  satisfaction.  This  it  is  in  the 
weary  hours  that  turns  shadow  to  sunshine,  speaks  resignation  to  my  active  brain 
and  floods  my  soul  with  pleasantness  and  peace. 

If  I  have  ever  in  the  justice  and  righteousness  of  my  cause  quarreled  with  one 
or  all  of  you,  the  blows  I  dealt  were  fair  ones,  and  I  never  struck  below  the  belt. 
If  I  had  a  supposed  or  real  injury  to  avenge  I  never  assailed  you  from  behind  or 
whispered  my  wrongs  abroad.  I  always  talked  right  out  in  meeting;  if  licked, 
took  it;  if  wrong,  apologized;  and  in  sixteen  years  among  you  I  hold  no  known 
enemy  in  all  this  great  land.  Rather  I  have  every  right  to  feel  that  not  only 
the  membership,  every  man  whom  I  know  in  the  United  States  to-day  is  my  friend. 
Agents,  office  boys,  presidents  of  companies  have  come  to  me,  written  to  me, 
jollied  me,  and  I’d  like  to  be  spared  just  long  enough  to  start  the  Association  of 
Kindly  Hearts  for  the  insuring  of  friendships  and  guaranteeing  among  all  casualty 
and  surety  men  the  Golden  Rule.  You’d  all  join  it  and  never  withdraw. 

You  will,  I  know,  be  glad  to  be  told  that  (while  forbidden  much  in  the  way  of 
exertion  or  excitement)  I  am  able  to  discuss  business  matters  and  write  letters  at 
my  home  and  visit  my  office  several  days  a  week,  or  whenever  I  am  needed. 
In  bed  or  out,  head  down  or  no,  I  try  to  keep  my  grasp  on  the  business  and  my 
place  at  the  helm.  I  have  in  agents  and  office  force  a  gallant  crew  of  noble  sail¬ 
ors  who  have  worthily  stood  by  their  captain  and  given  loyal  service,  and  a  most 
generous  board,  of  directors  who  have  given  me  every  encouragement  to  fight  the 
malady.  This  is  the  result  of  co-operation,  for  we  have  all  worked  side  by  side 
and  shoulder  to  shoulder  for  many  years.  So  I  am  with  you  heart  and  soul,  and 
if  I  cannot  go  to  you,  perhaps  some  day  you  will  come  to  me.  Hope  springs 
eternal  in  the  human  breast,  and  though  crippled  I  shall  hope  to  be  a  member  of 
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Casualty,  Surety,  Etc. 


the  Board  of  Casualty  and  Surety  Underwriters  until  the  Great  Referee  shall  see 
me  “down  for  the  count.”  t  ,  ,  . 

Now,  dear  friends,  go  to  your  banquet  hall,  eat  salt  together  (not  enough  to 
provoke  a  terrible  thirst),  tell  your  stories  and  fill  your  glasses,  and  drink  to  the 
chorus  of  an  old  song  we  sang  forty  years  ago: 

“Then  do  your  best  for  one  another, 

Making  life  a  pleasant  dream; 

Help  each  poor  and  weary  brother 
Pulling  hard  against  the  stream.” 

Good  night,  my  merne  gentlemen!  God  be  with  you. 

Ex-President  John  T.  Stone  voiced  the  sentiments  of  those  present  by 
saying  that  probably  such  a  letter  had  never  been  read  before  in  a  busi¬ 
ness  body.  He  moved  that  the  president  be  authorized  to  express  the 
feeling  and  sympathy  of  the  board  by  a  telegram  to  Captain  Masters, 
which  resolution  was  adopted  by  a  rising  vote.  A  preamble  and  resolu¬ 
tion  on  the  late  C.  P.  Ellerbe  was  presented  by  Mr.  Seward  and  unani¬ 
mously  adopted. 


REPORT  OF  EXECUTIVE  COMMITTEE. 

The  report  of  the  executive  committee  was  next  presented  by  the 
chairman,  Geo.  F.  Seward,  with  the  suggestion  that  the  resolutions  ac¬ 
companying  it  be  considered  at  the  afternoon  session: 

This  report  showed  the  work  performed  during  the  year,  commencing 
with  the  action  made  necessary  by  the  sessions  of  several  legislatures. 
All  bills  affecting  directly  or  indirectly  casualty  and  surety  interests 
were  examined  to  the  number  of  435,  of  which  eighty-eight  were  en¬ 
acted.  In  this  connection  the  committee  says: 

It  should  be  said  regarding  this  record  that  it  indicates  what  may  be  properly 
styled  a  conservative  tendency  on  the  part  of  the  legislative  bodies  of  the  coun¬ 
try.  A  flood  of  bills  was  presented  (435),  out  of  which  only  88  were  enacted. 
The  greater  number  of  those  enacted  deal  with  subjects,  indirectly  related  to  our 
insurances.  Those  directly  related  to  our  insurances  did  not  exceed  thirty,  and 
many  of  these  contained  nothing  that  the  companies  could  object  to.  , 

Your  committee  finds  in  these  facts  much  encouragement,  for  they  suggest  that 
the  companies  are  not  in  so  much  peril  as  the  flood  of  bills  introduced  every 
year  would  seem  to  indicate,  and  they  suggest  also  that  the  companies  under  a 
right  organization  and  with  right  work  can  count  upon  much  success  in  opposing 

vicious  legislation.  *  *  *  .  .  .  .  .  .  ,  _ 

As  heretofore,  it  was  necessary  for  your  committee  in  its  work  on  legislation, 

1st —To  ascertain  whether  any  bills  were  introduced  in  the  legislative  bodies 
that  might  affect  casualty  and  surety  interests. 

2d.— To  secure  the  full  text  of  any  such  bills. 

3rd. — To  examine  such  bills  carefully.  .  .  , 

4th. — To  decide  in  what  cases  the  passage  of  bills  should  be  contested. 

5th. — To  organize  and  carry  forward  contests.  . 

Your  committee  did  not  attempt  to  contest  bills  of  the  following  classes: 

1.  Bills  that  affected  individual  lines  only. 

2.  Bills  of  taxation.  .  _  ,  „  j  ,  , 

3.  Bills  against  the  transfer  of  suits  from  State  to  Federal  courts. 

It  did  not  attempt  to  contest  bills  affecting  individual  lines  because  this  body 
by  its  constitution  deals  only  with  subjects  that  are  of  common  concern  to  all  its 

"^Thef "committee ,  however,  kept  track  of  the  bills  affecting. individual  lines  and 
referred  them  to  any  organization  of  companies  writing  individual  lines  that 
seemed  likelv  to  be  disposed  to  care  for  such  bills.  . , 

It  did  not  attempt  to  deal  with  bills  providing  for  taxation,  or  against  the  re¬ 
moval  of  suits,  because  it  had  no  means  by  which  it  could  do  effective  work 

thAn  'apparent  de^parturl  from  the  rule  not  to  take  up  proposals  affecting  in 
terms  given  lines  only  was  its  action  as  respects  the  proposal  advanced  m  the 
Corrvention"  of  Insurance  Commissioners  in  regard  to  standard  polices.  Your 
committee  acted  in  this  instance  because  this  board  has  declared  unanimously 
that  the  making  by  law  of  standard  policy  forms  is  undesirable  and  harmful,  and 
because  whatever  proposal  may  be  advanced  as  respects  any  given  line  is  a 
threat  that  similar  proposals  will  be  made  later  as  respects  other  lines.  1 
battle  is  likely  to  be  long  continued  and  serious,  and  it  must  be  fought  in  detail 
for  the  reason  that  no  proposal  will  ever  be  made  so  general  as  to  involve  all 

'’".Another  serious  matter  advanced  by  a  committee  of  the  Insurance  Commis¬ 
sioners  was  dealt  with  by  your  committee.  The  committee  of  the  Insurance 
Commissioners  proposed  radical  changes  (and,  what  seemed  to  your  committee, 
nnwtv  rhanees')  in  the  blsnk  for  annusl  statements. 

Your  committee  takes  special  satisfaction  in  the  fact  that  several  Insurance 
Commissioners  have  consented  to  address  us,  thereby  indicating  their  confidence 
i^nn and  their  good  will.  These  men  are  our  superiors  in  a  way.  It  is  tlie.r 
in  us  ani?  'neir  g.  .  the;r  respective  States  affecting  insurance.  In 

aUway  we  are  their  superiors  We  represent  the^nem  itodt  T^rfore^t  is 

•sstiksiJ?  ss/ws  as 

welcome  them  and  invite  them  to  share  in  all  our  discussions. 

The  work  of  the  committee  in  connection  with  the  annual  statement 
blanks,  prepared  for  the  Insurance  Commissioners  Convention,  is  detailed, 
and  exhibits  given  showing  various  memoranda  and  reports  of  the  sub¬ 
committee.  The  action  was  successful  in  keeping  the  changes  out  of 
the  1908  blank,  but  as  they  may  be  pressed  again  next  year,  the  com¬ 
mittee  states  its  conviction  that  every  effort  be  made  to  maintain  the 
use  of  the  1908  blank. 

Standard  forms  of  accident  and  health  contracts  were  opposed  by  the 
committee  before  the  Insurance  Commissioners,  and  recommendation  is 
made  that  measures  be  taken  to  enforce  the  board’s  view  that  policy 
forms  are  not  a  proper  subject  for  legislation. 

Other  parts  of  the  report  are  as  follows: 

D  c  ■  in  matters  of  taxation,  your  committee  submits  a  memorandum 

sTsssr®  as 

each  company  shall  sen  as  to  7 he  evils  involved  in  the  present  system  of 

taxation  of  insurance  companies,  following  the  idea  advanced  by  Commissioner 
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Rittenhouse  that  the  public  must  be  drawn  into  the  discussions  if  any  really  good 
results  are  to  be  obtained.  ... 

Referring  again  to  the  laws  that  have  been  passed  prohibiting  removals  of  cases 
from  State  to  Federal  courts,  your  committee  advises  that  the  executive  committee 
be  authorized  to  procure,  if  it  can  be  done  at  moderate  expense,  a  brief  from  some 
good  constitutional  lawyer  upon  the  subject,  with  the  hope  that  it  will  point  out 
in  a  convincing  way  that  such  laws  are  at  variance  with  the  spirit,  if  not  the 
letter,  of  our  national  constitution,  and  are  otherwise  objectionable.  Such  a 
brief  would  be  useful  in  making  contests  in  legislative  bodies  when  new  pro¬ 
posals  of  the  sort  come  up.  . 

Your  committee  does  not  advance  these  two  proposals  as  indicating  the  lull 
measure  of  opposition  to  tax  measures,  or  of  measures  against  the  removal  of 
cases,  which  should  be  instituted  by  this  body,  but  as  ready  measures  that  are 
reasonable  in  themselves  and  are  likely  to  be  useful  whatever  other  action  may  be 
undertaken  by  this  body  or  by  any  of  its  accredited  committees. 

Your  committee  in  conclusion  desires  to  express  its  appreciation  of  the  cordial 
support  given  to  it  by  the  companies  that  are  members  of  this  body.  It  has  been 
obliged  to  appeal  to  individual  managers  over  and  over  again  to  take  up  the 
burden  of  given  work,  notably  contests  before  legislative  bodies.  Your  com- 
mittee  has  secured  in  this  way  effective  services  at  practically  no  cost  to  this 
body.  Your  organization  makes  for  the  solidarity  of  the  great  interests  confided 
to  it,  and  for  all  of  the  benefits  that  properly  attach  to  such  solidarity.  I  he 
questions  that  need  to  be  dealt  with  will  remain  with  us,  and  possibly  will  be  more 
serious  as  the  years  pass.  It  was  a  fortunate  thought  that  led  our  first  president 
to  advocate  the  forming  of  the  organization,  and  it  should  be  our  earnest  hope 
that  the  organization  may  continue,  characterized  bv  absolute  harmony  and  by  no 
mean  degree  of  efficiency. 

Discussion  on  the  report  was  deferred  until  the  afternoon  session. 
The  report  of  the  secretary  showed  a  membership  of  thirty-one  American 
and  six  foreign  companies,  with  a  number  of  propositions  on  hand.  The 
treasurer’s  report  showed  a  balance  on  hand  of  $675.61.  Proposals  for 
membership  were  made  of  the  German  Commercial  Accident  Company  of 
Philadelphia,  the  Peoples  Surety  and  Metropolitan  Surety  of  New  York. 
Topics  for  discussion  were  announced  as  follows:  Twisting  of  Agents; 
Taxation  of  Insurance  Premiums;  Agents’  Commissions  and  Annual 
Statement  Blanks.  Adjournment  was  then  taken  until  the  afternoon. 


AFTERNOON  SESSION. 

The  second  session  was  called  to  order  at  1:45  P.  M.,  and  the  first 
business  was  the  presentation  of  the  report  of  the  special  committee  on 
taxation.  The  report  was  presented  by  the  chairman,  Wm.  Bro  Smith, 
and,  in  addition,  an  extensive  tabulation  showing  taxes  imposed  upon 
casualty  companies  in  the  several  States.  The  report  read  as  follows: 

REPORT  OF  THE  COMMITTEE  ON  TAXATION. 

When  the  National  Convention  of  Insurance  Commissioners  in  the  fall  of  1907 
appointed  a  committee  to  consider  the  subject  of  taxation  of  insurance  companies 
so  that  a  fair  and  uniform  system  of  taxation  might  be  recommended  to  all  ot 
the  States  for  enactment  into  law  the  Board  of  Casualty  and  Surety  Underwri  ers 
the  International  Association  of  Accident  Underwriters,  the  Association  o  i  e 
Presidents  and  the  organizations  which  represent  the  interests  of  “re 
marine  insurance  companies  welcomed  the  opportunity  to  inform  the  public 
the  gross  discriminations  against  insurance  companies  and  the  injustice  oi  ine 
impositions  upon  them  under  the  guise  of  taxation.  In  order  that  this  informa¬ 
tion  should  be  full  and  accurate  as  to  the  extent  of  taxation  invitations  were 
given  through  the  organizations  representing  the  different  classes  of  companies 
to  all  of  the  insurance  companies  transacting  business  in  the  United  btates  to 
present  in  tabular  form  a  statement  of  the  taxes,  departmental  fees  and  other 
tax  exactions  paid  to  each  of  the  States  in  the  course  of  a  single  year  and  the 
taxes  paid  during  1907  upon  the  business  transacted  in  the  year  1906  were 

selected  for  the  illustration.  .  ^  ,, 

From  the  returns  which  have  been  made  in  response  to  these  invitations  we 
gather  that  our  insurance  companies  are  paying  through  Insurance  Departments 
and  tax  collectors’  fees  and  taxes  aggregating  twelve  million  dollais  a  year,  ot 
which  about  two  million  dollars  represent  the  charges  for  departmental  ,s^Per* 
vision  We  have  known,  of  course,  the  amounts  paid  by  the  companies  which  we 
individually  represent,  but  we  doubt  if  any  underwriter  realized  before  the  coll  a- 
tion  of  these  figures  or  that  legislators  or  the  general  public,  of  which  they  are 
the  representatives,  had  any  conception  of  the  enormity  of  these  taxes  upon  a 

beAesf’tonthatUpo1rtion  which  is  levied  upon  the  real  and  other  property  of  the  com¬ 
panies,  no  complaint  may  be  made,  nor  do  we  find  fault  with  so  much  of  the 
charges  for  departmental  supervision  as  represents  the  cost  thereof  to  the  state, 
for  insurance  companies,  like  individuals  and  corporations  of  other  kinds,  must 
bear  their  share  of  the  cost  of  government.  We  do,  however,  complain  justly  of 
the  ten  millions  or  more  a  year  which  are  taken  from  the  companies  as  privilege 
taxes  and  as  the  only  condition  upon  which  the  companies  may  be  permitted  to 
protect  the  families,  homes  and  commerce  of  the  country.  ,  ..  .  .. 

A  distinguished  authority  on  insurance  supervision  recently  declared  that  the 
present  license  fees  and  taxes  upon  insurance  premiums  in  excess  of  an  amount 
sufficient  to  cover  the  cost  of  State  supervision  are  unwarranted,  unjust,  and 
should  be  abolished.  This  is  true,  as  we  all  realize,  but  that  under  existing  condi¬ 
tions  it  will  be  possible  to  place  insurance  companies  of  any  kind  in  a  class 
exempted  from  taxation  we  cannot  hope.  Insurance  companies  must  bear  the 
cost  of  insurance  supervision,  pay  local  property  taxes  and  however  wrong  m 
principle  such  a  tax  may  be,  continue  to  pay  some  additional  amount  as  a  pnv- 
ilege  for  exercising  their  corporate  franchises  m  the  States  in  which  they  may  be 
admitted  to  transact  business.  A  franchise  tax  upon  insurance  companies  is 
easily  collected  It  may  be  used  to  supplement  other  funds  for  public  improve¬ 
ments  and  to  cover  up  extravagances.  The  ordinary  taxpayer  welcomes  the 
addition  to  the  State  income,  believing  it  to  be  but  right  that  foreign  corporations 
should  make  such  contributions  and  because  he  believes  that  thereby  his  own 
taxes  will  be  reduced.  He  does  not  understand,  however,  that  these  contribu¬ 
tions  are  made  mainly  by  the  policyholders.  It  is  our  duty  therefore,  as  it 
should  be  our  earnest  purpose,  to  make  the  public  understand  thoroughly  the 
heavv  weight  of  these  burdens  and  upon  whom  the  burden  must  ultimately  fall. 
For  the  purposes  of  this  movement  for  fair  taxation  we  do  not  need  to  refer  to 
the  practices  of  other  countries  in  which  the  companies  are  treated  fairly,  tor  the 
practices  in  the  different  parts  of  our  own  country  present  evidence  that  is  indis¬ 
putable  as  to  the  justice  of  our  position  and  what  is,  beyond  all  peradventure, 

° " T n'  the'  tab ula  t 1*0 n  of  taxes  and  fees  paid  by  accident  and  casualty  companies  in 
1907  on  the  business  transacted  in  1906  in  all  of  the  States  and  territories  of  the 
United  States  it  appears  that  upon  $40,663,055.70  of  premiums  _  received  by 
thirty  seven  companies,  members  of  this  board  and  of  kindred  associations,  taxes 
and  fees  were  paid  to  the  amount  of  $931,153.68,  or  2.29  per  cent  of  the  income. 
Tt  will  not  be  necessary  to  review  in  detail  this  tabulation,  copies  of  which  have 
been  furnished  to  all  of  the  companies,  as  well  as  to  the  Insurance  Departments, 
for  other  copies  will  be  presented  at  this  meeting  and  may  be  read  with  profit. 
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We  may,  however,  analyze  briefly  the  payments  made  to  the  States  and  Terri¬ 
tories  of  the  United  States,  and  upon  so  doing  we  will  find  that  in  but  seven  do 
the  payments  amount  to  less  than  2  per  cent  of  the  premium  income;  in  twenty 
they  vary  between  3  per  cent  and  4  per  cent;  seven  exact  between  4  per  cent 
and  5  per  cent-  three  between  5  per  cent  and  6  per  cent;  one  State,  over  6  per 
cent,  and  one  State  7.26  per  cent.  We  may  assume  that  life  and  other  forms  of 
insurance  are  not  more  favored  than  are  our  own  companies  in  these  regards. 
How  indefensible  the  system,  or  the  lack  of  system,  which  will  permit  such  ex¬ 
tortions!  Is  there  any  other  business  which  would  quietly  submit  to  taxes 
amounting  to  4  per  cent  of  the  income?  If  we  were  to  compare  the  loss  ratios 
of  the  companies  with  fhese  tax  percentages,  we  would  find  not  that  the  tax  rate 
is  highest  where  the  business  is  most  profitable,  but  that  a  high  tax  rate  cor¬ 
responds  to  a  high  loss  ratio  and  an  unprofitable  business. 

1  he  Insurance  Commissioners’  committee  met  in  Louisville  in  December  last, 
as  we  understood,  to  inaugurate  the  movement  for  fair  taxation  upon  all  forms 
of  insurance.  This  meeting  was  attended  by  insurance  officials  other  than  the 
members  of  the  committee  and  by  a  number  of  representatives  of  insurance  in¬ 
terests.  Many  views  were  expressed  as  to  the  way  to  bring  about  a  reform,  and 
many  suggestions  were  offered  as  to  a  basis  upon  which  insurance  companies  of 
all  kinds  should  be  taxed.  These  suggestions  related  principally  to  the  fran¬ 
chise  taxes,  and  there  was  little  diversity  in  the  views  upon  the  proposition  that 
departmental  fees  should  be  readjustee!  so  as  to  correspond  with  the  cost  of 
maintaining  departments.  This  accords  with  the  position  taken  by  this  board  in 
1907  and  in  previous  meetings  in  relation  to  departmental  fees.  No  one  appeared 
to  defend  the  county  and  municipal  licenses  and  occupation  taxes,  or  had  much  to 
say  in  support  of  the  law  requiring  publication  of  statements  in  the  different 
local  papers  of  the  States,  although  it  was  suggested  that  constitutional  provisions 
of  some  of  the  States  might  prevent  interference  with  county  and  municipal 
taxation. 

Upon  the  subject  of  the  franchise  taxes  some  were  inclined  to  oppose  any  tax 
upon  principle,  some  suggested  a  tax  of  2  per  cent,  either  net  or  gross,  and 
others,  again,  that  a  uniform  tax  of  1  per  cent  upon  the  gross  premiums,  without 
any  deduction,  would  be  practically  the  equivalent  of  a  2  per  cent  net  tax  and 
would  be  generally  acceptable  to  the  companies. 

It  was  generally  expected  that  the  committee  would  hold  further  meetings,  and 
when  ready  would  make  a  comprehensive  report  in  relation  to  taxation  upon  all 
kinds  of  insurance  companies.  On  account  of  the  magnitude  of  the  work,  the 
committee  felt  constrained  to  present  to  the  national  convention  at  Detroit  a 
report  which  dealt  only  with  the  taxation  of  life  insurance  companies.  Recogniz¬ 
ing  the  importance  of  affording  relief  to  the  companies,  the  committee  recom¬ 
mended  that  efforts  be  made_  to  have  laws  amended  so  as  to  apply  to  life  in¬ 
surance  a  rate  of  taxation  similar  to  that  imposed  upon  business  enterprises _ 

banks,  for  example — to.  repeal  all  laws  permitting  the  imposition  of  taxes  by 
counties  or  municipalities  upon  life  insurance  premiums  as  property;  to  repeal 
laws  allowing  local  license  taxes  upon  life  insurance,  and  to  readjust  depart¬ 
mental  fees  so  that  they  will  not  greatly  exceed  the  cost  of  supervision  and  this 
report  was  adopted  by  the  convention.  By  this  action  it  would  appear  that  the 
national  convention  is  pledged  to  endeavor  to  bring  about  a  reform  in  favor  of 
J1  j  insurance,  and  we  have  no  doubt  that  through  appropriate  committees  the 
body  will  undertake  to  conserve  the  interests  of  other  forms  of  insurance  as  well 
J°  achieve  success  in  a  work  of  this  kind  we  must  be  prepared  to  labor  for 
years,  to  join  with  companies  of  other  kinds  in  bringing  home  to  the  public  and 
to  legislators  the  injustice  of  the  present  methods  of  taxation,  and  to  do  this  work 
in  harmony  with  the  Insurance  Commissioners.  With  the  support  of  the  latter 
it  should  not  be  a  matter  of  great  difficulty  to  readjust  departmental  charges  in 
accordance  with  the  recommendations  in  the  report  of  the  committee  on  fair 
taxation,  already  referred  to.  A  more  difficult  task,  as  we  all  appreciate  will  be 
to  secure  even  some  measure  of  justice  in  the  franchise  taxes. 

If  I  were  to  make  a  suggestion  for  the  guidance  of  this  board  if  it  shall  deter¬ 
mine  to  co-operate  with  the  other  insurance  interests  and  with  Insurance  Com¬ 
missioners  for  reform  m  the  matter  of  taxation,  it  would  be  to  stand  bv  the 
proposition  adopted  m  1907  that  departmental  exactions  in  the  form  of  statutory 
charges  for  departmental  services  and  fees  be  so  readjusted  as  to  fairly  represent 
the  cost  or  value  of  the  work  upon  which  the  charge  is  based;  that  these  exactions 
be  made  uniform  in  the  several  States  and  limited  so  as  to  properly  cover  the 
cost  of  supervision,  excluding  the  element  of  profit  or  taxation;  that  laws  per¬ 
mitting  the  imposition  of  taxes  by  counties  or  municipalities  upon  insurance  pre¬ 
miums  as  property  or  occupation  taxes  be  repealed;  that  laws  requiring  the  publi¬ 
cation  of  company  statements  in  local  papers  be  also  repealed,  and  that  the  fran- 
chuse  tax  m  each  of  the  States  be  fixed  at  1  per  cent  of  the  gross  premiums  re¬ 
ceived  during  the  year  on  business  transacted  in  the  State.  This  as  a  platform 
would  correspond  m  most  particulars  to  the  recommendations  of  the  insurance 
committee  upon  taxation  in  relation  to  life  insurance  companies. 

W.  F.  Moore,  reporting  on  new  membership,  recommended  the  election 
of  the  German  Commercial  Accident  of  Philadelphia,  the  Peoples  Surety 
and  the  Metropolitan  Surety  of  New  York.  President  Dunham  then  pre¬ 
sented  Insurance  Superintendent  Thos.  E.  Drake,  of  the  District  of 
Columbia,  who  read  a  paper,  extracts  from  which  are  given  herewith: 

MODEL  INSURANCE  LAW  IN  CONGRESS. 

m  d  Freneh  proverb,  “Nothing  succeeds  like  success”  is  not  applicable  as 
ThL  ,  ;  S00r!  .perTve’  !°  ’"surance  law-making  in  the  District  of  Columbia 
This  statement  is  substantiated  by  the  fact  that  not  until  fifty  years  after  the  first 
?r  w  Tnt  °£  Josurance  was  established  in  the  United  States  was  the  one  created 

hTgrrn;  -and’  furthermo.re'.  bllls  for  the  purpose  of  bringing  industrial 
assessment  life  insurance  associations  under  supervision  of  the  Insurance  De¬ 
partment  there  have  been  introduced  at  the  instance  of  the  Department  nearly 

™ty  tlfuff^r  °nf  Co"gr?ss  Slnce  Its  establishment  seven  years  ago,  without  enaefi 
ment  tnus  tai  ot  a  single  measure. 

ofiefewSnfdthTtitft^er,fa^emTTli"g  0f  uT6  .extracts  from  the  best  insurance  laws 
,  u  the  States  the  .Union  and  having  a  preliminary  draft  of  them  made 

hfve  a°t  yet  time  to  examine;  also  what  has  been  contributed  by 
your  board  and  Henry  Evans  of  this  city;  nothing  has  been  done  toward  pre7 
paring  draft  of  a  model  insurance  code  for  the  District  of  Columbia.  *  *  *P 
it  took  over  three  years  to  do  what  the  law  required  should  be  done  the  first 
°f  I^rance  in  the  District  of  Columbia  was  opened 
Having  staited  with  no  clerical  force  at  all— with  the  exception  of  a  stenogra- 
worlT“v,nd  ha-VIng  since  only  secured  three  additional  permanent  clerks,  with  the 
h  increasing  annually,  it  has  been  impossible  for  me  to  give  the  matter  of 
Storf-rmgnfn  lnsuran<je  code,  beyond  what  I  have  stated,  my  personal  attention 
years.  behind,  and  with  this  trying  state  of  affairs  respecting  the 
S  u,  C°.pe  Wlth  from  the  outset,  you  will  readily  understand  why  I  have 
not  been  able  to  comply  with  the  President’s  instructions.  In  seven  years  with 

on6  tS^aba?kPwoHcentTfhNCesniatl 1  have.,hadp  a  ga!n  of  two  years  has  been 'made 
on  the  back  work.  This  still  leaves  the  Department  one  year  behind  in  the 

yeStUatoCLamine.an?Ua*  r*P°rtS’  a“d  with  about  °ne'tllird  of  the  district  companies 

For  your  information  I  will  state  that,  while  the  territory  comprising  the 
District  of  Columbia  is  the  smallest  in  the  United  States— it  only  contains  fixty 
four  square  miles— and  the  population  is  less  than  350,000,  one  third  of  which 
too  is  co  ored;  in  proportion  to  its  size  and  population,  its  insurance  business 
outranks  that  of  either  of  the  largest  States.  This  fact  should  serve  as  an  in 
centive  for  Congress  to  enact  model  insurance  laws  for  the  District,  which  I  be¬ 
lieve  it  will  do  when  an  ideal  insurance  code  covering  all  branches  of  the 


business  is  submitted  and  supported  by  this  board  and  all  other  branches  of  the 
insurance  fraternity.  *  *  * 

Two  years  ago.  just  about  this  time,  a  very  modest,  unpretentious  gentleman — - 
Carmon  F.  Randolph  of  this  city — called  at  the  Department,  saying  that  he  had 
been  sent  there  with  the  documents  he  desired  to  leave  by  President  Roosevelt, 
to  whom  he  had  been  instructed  by  your  board  to  submit  them.  One  of  the 
documents  was  a  legal  opinion  he  had  prepared  on  the  unconstitutionality  of 
national  supervision  of  insurance,  which  is  the  best  I  have  ever  seen  on  the 
subject,  and  which  conforms  to  the  conclusions  since  reached  by  the  judiciary 
committee  of  both  Houses  of  Congress.  The  other  one  was  a  "draft  of  model 
law  for  the  District  of  Columbia,  including  general  provisions  relating  to  stock 
companies  and  specific  provisions  for  casualty  insurance  companies,”  prepared  by 
the  executive  committee  of  this  board,  which  is  the  best  draft  of  law  for  the  in¬ 
corporation  of  various  kinds  of  insurance  companies  and  the  regulation  of  cas¬ 
ualty  insurance  that  has  ever  come  under  my  observation.  With  some  changes  to 
meet  local  conditions  and  some  additional  features  that  will  have  to  be  considered, 
they  are  substantially  satisfactory. 

If  insurance  laws  such  as  you  prepared  for  the  District  had  been  enacted  there 
when  the  code  was  established  the  business  of  the  Department  would  now  be  up 
to  date. 

The  President  evidently  having  become  impatient  over  my  inability  to  prepare 
an  insurance  code  for  the  District  of  Columbia,  instructed  me  April  7  last  to  pre¬ 
pare  and  submit  to  him  draft  of  a  bill  providing  solely  for  the  transfer  of  the  De¬ 
partment  of  Insurance  of  the  District  of  Columbia  to  the  Department  of  Commerce 
and  Labor  which  I  did  on  May  4  last.  The  prospective  bill  was  referred  to  Hon. 
Herbert  Knox  Smith,  Commissioner  of  Corporations,  who  reported  adversely  on 
such  a  course.  I  replied  to  it,  but  have  heard  nothing  from  the  President  re¬ 
specting  the  disposition  of  it  or  his  further  wishes  in  the  matter.  It  occurs  to  me, 
if  the  transfer  is  made,  that  the  proper  department  to  merge  the  Department  of 
Insurance  of  the  District  of  Columbia  into  is  the  Treasury  Department,  to  which 
surety  and  fidelity  companies  operating  in  the  District  now  report,  but  which,  on 
account  of  an  oversight  of  Congress  in  enacting  the  code  we  are  now  operating 
under,  this  class  of  companies  are  exempt  from  local  supervision  in  the  dis¬ 
trict.  *  *  * 

A  vote  of  thanks  was  tendered  Mr.  Drake,  and  his  paper  made  a  part 
of  the  proceedings. 

The  resolutions  of  the  executive  committee  were  then  taken  up,  and 
after  some  discussion  the  resolution  providing  for  the  expenses  to  be 
incurred  during  the  next  legislative  sessions  of  forty-one  States  was 
passed  by  fixing  an  amount  not  to  exceed  $1000  for  such  expenses.  It 
was  pointed  out  that  a  large  amount  of  work  was  involved  in  keeping 
track  of  the  numerous  bills  introduced,  and  that  the  expense  would  be 
light  at  $1000.  The  money  will  be  raised  in  accordance  with  the  articles 
of  the  constitution,  viz.,  a  pro  rata  assessment  on  the  companies  accord¬ 
ing  to  their  volume  of  net  premiums.  The  resolution  relating  to  a  memo¬ 
randum  to  be  sent  out  to  all  policyholders,  with  their  premium  notices, 
calling  their  attention  to  the  taxes  imposed  on  premiums,  was  passed 
unanimously. 

The  resolution  to  obtain  an  opinion  on  the  removal  of  cases  from  State 
to  Federal  courts  gave  rise  to  considerable  discussion,  and  was  opposed 
by  T.  A.  Whelan  and  Wm.  Bro  Smith.  Finally  a  resolution  was  adopted 
to  the  effect  that  the  executive  committee  be  authorized  to  have  a  brief 
prepared  on  the  removal  of  cases  from  State  to  Federal  courts,  embracing 
therein  a  statement  of  such  laws  now  in  force,  to  be  presented  to  the 
next  annual  meeting,  and  that  the  committee  be  authorized  to  oppose,  in 
its  judgment,  any  such  legislation  that  may  be  introduced  in  the  coming 
legislative  session. 

Wm.  Bro  Smith  made  a  report  for  the  special  committee  appointed  to 
attend  the  National  Insurance  Commissioners’  Convention,  which  was 
adopted.  It  was  followed  by  the  approval  of  the  executive  committee’s 
resolutions  approving  their  action  in  connection  with  the  annual  state¬ 
ment  blanks  and  standard  forms  of  policies  before  the  Insurance  Com¬ 
missioners.  On  motion  of  W.  F.  Moore,  it  was  resolved  that  a  special 
committee  be  appointed  to  represent  the  board  before  the  next  session 
of  the  onvention  of  Insurance  Commissioners. 

The  nominating  committee  presented  the  following  names  for  officers 
for  the  ensuing  year:  President,  Edson  S.  Lott;  vice-president,  Wm. 
B.  Joyce;  secretary,  Wm.  F.  Moore;  treasurer,  Eugene  H.  Winslow.  Ex¬ 
ecutive  Committee — Geo.  F.  Seward,  chairman;  H.  G.  B.  Alexander,  Thos. 
A.  Whelan,  F.  B.  Allen,  F.  H.  Kingsbury  with  John  T.  Stone,  Sylvester 
C  Dunham,  Edson  S.  Lott  and  Wm.  F.  Moore,  ex-officio.  One  ballot  was 
cast  for  the  ticket  named,  and  Mr.  Lott  was  handed  the  gavel  by  the  re¬ 
tiring  president.  He  thanked  the  members  for  the  honor  conferred,  and 
presented  Geo.  F.  Seward  as  the  best  chairman  any  executive  committee 
ever  had.  Retiring  President  Dunham  made  a  few  remarks  regarding 
the  pleasure  it  had  given  him  to  preside  over  the  body,  and  congratu¬ 
lated  it  on  the  energetic,  able  and  industrious  successor  just  selected. 
Others  who  addressed  the  meeting  before  adjournment  were  John  T. 
Stone,  Wm.  F.  Moore,  H.  G.  B.  Alexander  and  F.  B.  Allen. 

The  closing  event  of  the  day  was  the  banquet,  at  which  over  120 
persons  were  present.  The  new  president,  Edson  S.  Lott,  acted  as 
toastmaster  in  the  style  which  is  peculiarly  his  own  and  kept  things 
moving  all  the  time.  He  introduced  as  the  first  speaker,  James  Y. 
Barry,  Insurance  Commissioner  of  Michigan,  who  entertained  his  hearers 
with  a  string  of  anecdotes  which  seemed  to  have  no  end.  Other  speakers 
were  Edwin  W.  De  Leon,  T.  J.  Falvey,  S.  H.  Wolfe,  W.  G.  Cowles,  C.  D. 
Lakey,  F.  H.  Kingsbury,  C.  E.  Jenney  and  Wm.  B.  Joyce,  while  the  clos¬ 
ing  speech  fell  to  John  T.  Stone.  For  some  time,  after  the  banquet  had 
broken  up,  groups  of  the  delegates  and  guests  were  in  consultation,  and 
all  agreed  that  the  fifth  annual  meeting  of  the  Board  of  Casualty  and 


224 


October  22,  1908] 


THE  SPECTATOR 


Casualty,  Surety,  Etc. 


Surety  Underwriters  was  a  success  in  every  way.  A  number  of  com¬ 
pany  representatives  remained  in  town  on  Wednesday  to  participate  in 
meetings  of  the  Liability  Insurance  Association,  of  which  W.  G.  Cowles 
of  the  Travelers  is  president,  and  also  the  executive  committee  of  the 
International  Association  of  Accident  Underwriters. 

The  list  of  those  present,  either  at  the  business  sessions  or  the  ban¬ 
quet,  includes  the  following:  AStna  Indemnity,  Beekman  Hunt,  Samuel 
B.  Brewster;  HStna  Life,  W.  C.  Faxon,  J.  Scofield  Rowe,  J.  M.  Parker, 
Jr.,  Wm.  J.  Gardner,  Chas.  H.  Phelan,  Harry  M.  Archer;  American  Bond¬ 
ing,  Norman  R.  Moray;  Continental  Casualty,  H.  G.  B.  Alexander;  Em¬ 
pire  State  Surety,  Wm.  M.  Tomlins,  R.  B.  Keelor,  Daniel  Stewart,  W.  S. 
Panghorn,  Geo.  C.  Wetzel;  Fidelity  and  Casualty,  G.  F.  Seward,  R.  J. 
Hillas,  H.  R.  Woodward,  Wm.  P.  Learned,  F.  Robertson  Jones;  Fidelity 
and  Deposit,  Thos.  A.  Whelan;  Frankfort  Marine,  Accident  and  Plate 
Glass,  Jno.  M.  Smith,  Richard  Lance;  General  Accident,  F.  J.  Moore, 
Walter  E.  Hoag;  Great  Eastern  Casualty,  Louis  H.  Fibel;  Hartford 
Steam  Boiler,  F.  B.  Allen;  Lloyds  Plate  Glass,  W.  T.  Woods,  C.  E.  W. 
Chambers;  London  Guarantee  and  Accident,  F.  W.  Lawson,  F.  J.  Walters; 
Maryland  Casualty,  J.  T.  Stone,  F.  Highland  Burns,  R.  H.  Thompson, 
Wm.  C.  Mulvey;  Metropolitan  Casualty,  S.  W.  Burton;  Munich  Reinsur¬ 
ance,  Carl  Schreiner;  National  Casualty,  F.  R.  Van  Dusen;  National 
Surety,  Wm.  B.  Joyce,  Wm.  J.  Griffin,  David  W.  Armstrong,  Jr.,  Samuel 
PI.  Shriver,  Joel  Rathbone;  New  Amsterdam  Casualty,  Wm.  F.  Moore, 
W.  J.  McCaffrey,  Geo.  E.  Taylor;  New  Jersey  Plate  Glass,  V.  E.  H. 
Hoagland;  New  York  Plate  Glass,  Major  A.  White,  J.  Carroll  French; 
Norwich  and  London  Accident,  H.  D.  Wilson,  W.  I.  Payne;  Ocean  Acci¬ 
dent  and  Guarantee,  Oscar  Ising,  A.  Duncan  Reid,  Wm.  Bruce  Mann,  Jas. 
F.  Peavey;  Pacific  Coast  Casualty,  Marshall  Frank;  Pacific  Mutual  Life, 

B.  N.  Carvalho,  Wm.  C.  Scheide;  Pacific  Surety,  Martin  L.  Cate;  Pennsyl¬ 
vania  Casualty,  H.  N.  Kingsbury,  P.  L.  Wickes;  Philadelphia  Casualty, 
H.  W.  Tillinghast;  Title  Guaranty  and  Surety,  L.  A.  Watres,  Fred  C. 
Williams;  Travelers,  S.  C.  Dunham,  John  L.  Way,  Wm.  Bro  Smith,  J.  C. 
Cowles,  Bertrand  A.  Page;  United  States  Casualty,  Edson  S.  Lott,  D.  G. 
Luckett;  United  States  Health  and  Accident,  J.  B.  Pitcher;  United  Surety, 
H.  G.  Penniman.  Among  those  not  members  of  the  board  were  the 
following:  American  Surety,  R.  H.  Towner,  Richard  Deming;  Casualty 
Company  of  America,  Lyman  A.  Spalding,  Edwin  W.  De  Leon,  Edward 
L.  Hearn;  Columbian  National,  Sidney  N.  Moon;  German  Commercial, 
Horace  B.  Meininger,  Thos.  L.  Pillings;  Massachusetts  Accident,  G. 
Leonard  McNeill;  Massachusetts  Bonding,  T.  J.  Falvey,  Ballard  McCall, 

C.  Wilson  Gott;  Peoples  Surety,  John  H.  Sell,  Daniel  A.  McCann;  Pre¬ 
ferred  Accident,  Wilfred  C.  Potter.  Other  visitors  included  Stanley  L. 
Otis,  of  the  Bureau  of  Liability  Statistics;  Charles  H.  Tebay,  S.  H. 
Wolfe  and  Harry  B.  Bradbury. 


/Mr.  Wolfe  and  the  United  States  Fidelity  and  Guaranty 

Company 

Insurance  Commissioner  Rittenhouse  of  Colorado  has  received  a  letter 
from  S.  H.  Wolfe,  consulting  actuary  of  New  York,  replying  to  the  criti¬ 
cisms  of  the  special  survey  made  by  him  of  the  United  States  Fidelity 
and  Guaranty.  Mr.  Wolfe  claims  that  the  examination  made  by  the 
Maryland  Department,  as  of  June  30,  does  not  contradict  the  findings  of 
Colorado,  as  the  surplus  shown  by  that  examination  was  created  by  the 
sale  of  salvage  assets.  He  takes  up  several  of  the  criticisms  in  detail 
and  holds  to  his  original  claim  throughout.  In  connection  with  the  charge 
that  the  laws  of  Colorado  prevented  Mr.  Wolfe’s  employment  as  an  ex¬ 
aminer  on  'the  ground  that  he  was  at  the  time  of  the  examination  in  the 
employ  of  another  surety  company,  Mr.  Wolfe  claims  that  that  is  a  ques¬ 
tion  for  the  Attorney-General  and  the  Insurance  Commissioner  to  decide. 
He  states  that  he  was  doing  special  work  for  four  surety  companies 
through  the  audit  department  of  his  office  and  is  not  in  the  employ  of 
any  corporation  in  any  way  which  would  prevent  his  making  similar 
surveys. 


The  Insurance  Commissioners’  Special  Committee. 

E.  E.  Rittenhouse,  Insurance  Commissioner  of  Colorado,  has  issued 
the  following  circular  letter  to  all  companies  doing  a  fidelity  and  surety 
business  in  the  United  States: 

Denver,  Col.,  October  10,  1908. 

Gentlemen:  Tlie  National  Convention  of  Insurance  Commissioners  at  its  last 
session  passed  the  following  resolution:  .  .  .  . 

“Resolved,  That  in  appointing  the  committee  for  the  ensuing  year,  a  special 
committee,  consisting  of  nine  (9)  members,  be  appointed,  to  be  known  as  the 
Special  “Fidelity  and  Surety  Committee,”  which  shall  formulate  recommenda¬ 
tions  for  uniform  laws  or  regulations,  covering  the  following,  or  other  matters 
relating  to  the  business  and  administration  of  fidelity  and  surety  companies: 
Minimum  capital  required;  character  of  assets;  special  deposits;  salvage;  in¬ 
demnity  collateral;  reserves  for  losses;  expired  bonds  upon  which  claims  may 
be  made;  adequate  rates;  unearned  premiums;  agreements  of  indemnity  hold¬ 
ing  reinsurers  harmless.  , 

“If,  in  the  opinion  of  said  committee,  it  be  found  desirable  to  recommend  a 
uniform  law  for  the  government  of  such  corporations,  it  is  hereby  directed  to 
include  the  same  in  its  report.”  .  .  ,  _»  -j  ^  -d  • 

The  following  committee  of  Commissioners  was  appointed  by  President  Benj. 


F.  Crouse  to  carry  out  these  instructions:  E.  E.  Rittenhouse,  chairman,  Colo¬ 
rado;  Jos.  Button,  Virginia;  John  A.  Hartigan,  Minnesota;  Otto  Kelsey,  New 
York;  J.  V.  Barry,  Michigan;  T.  H.  McDonald,  Connecticut;  J.  R.  Young, 
North  Carolina;  T.  J.  McComb,  Oklahoma;  C.  W.  Fletcher,  Deputy  Commis¬ 
sioner,  Massachusetts. 

This  special  Fidelity  and  Surety  Committee  will  meet  at  the  Manhattan  Hotel, 
at  10  a.  m.,  November  9,  1908,  and  will  have  daily  sessions  during  the  entire 
week,  if  necessary,  to  conclude  the  work  assigned  for  this  meeting. 

It  is  the  intention  to  make  as  thorough  and  careful  an  investigation  as  possible 
into  the  subjects  named,  and  in  order  to  arrive  at  correct  conclusions  the  com¬ 
mittee  is  very  anxious  to  have  the  benefit  of  the  experience  of  the  fidelity  and 
surety  companies,  and  also  the  benefit  of  the  knowledge  gained  by  those  who 
have  studied  the  subjects  under  consideration. 

The  committee,  therefore,  invites  each  company  doing  a  fidelity  or  surety 
business  in  the  United  States  to  present  information,  statistical  or  otherwise, 
and  any  suggestions  or  arguments  that  may  be  of  assistance  to  the  committee 
in  formulating  its  recommendations.  Companies  are  requested  to  present  these 
statistics,  etc.,  in  written  or  printed  pamphlet  form,  dealing  with  each  subject 
in  a  separate  paper,  and  to  furnish  a  sufficient  number  of  copies  to  supply 
each  member  of  the  committee. 

Each  company  is  also  invited  to  send  a  representative  to  the  committee  meet¬ 
ing,  to  present  its  suggestions  orally,  if  it  desires  to  do  so.  It  is  the  desire 
of  the  committee  to  give  every  company  as  much  time  as  possible  to  be  heard, 
but  the  time  to  be  allotted  each  representative  will,  of  course,  be  governed 
largely  by  the  number  desiring  to  speak. 

It  is  hoped  that  the  first  five  topics  in  the  order  given  below  can  be  discussed 
at  the  November  meeting,  and  companies  are  invited  to  prepare  their  papers 
accordingly. 

Topic  1.  Should  the  present  minimum  capital  permitted  by  law  be  increased? 

Topic  2.  Should  the  present  method  of  arriving  at  premium  reserves  be 
abandoned  and  a  plan  to  reserve  so  much  per  thousand  dollars  of  contract 
liability  graded  as  to  class  of  contract,  be  substituted?  (Those  wishing  to  dis¬ 
cuss  adequate  rates,  Topic  10,  can  do  so  in  connection  with  this  topic.) 

Topic  3.  Should  reserves  be  maintained  on  expired  bonds  upon  which  claims 
may  be  made,  and  how  shall  such  reserve  be  determined? 

Topic  4.  What,  if  any,  additional  restrictions  should  be  placed  upon  invest¬ 
ments  to  improve  the  character  of  assets? 

Topic  5.  Suggestions  for  improvement  of  methods  of  determining  loss  reserve. 

Topic  6.  Salvage;  Topic  7,  indemnity  collateral;  Topic  8,  special  deposits; 
Topic  9,  agreements  of  indemnity  holding  reinsurers  harmless  will  be  discussed 
at  a  future  meeting;  Topic  10,  adequate  rates,  will  be  discussed  in  connection 
with  No.  2  at  the  November  meeting. 

The  assistance  of  the  companies  will  be  very  much  appreciated. 

Each  company  is  asked  to  advise  the  chairman  as  soon  as  possible  before 
the  meeting  the  topics  upon  which  it  will  submit  papers  and  upon  what  topics 
it  wishes  to  be  heard  orally. 


Casualty  Notes. 

— The  Ocean  Accident  and  Guarantee  has  decided  to  enter  the  surety,  plate 
glass  and  fidelity  fields. 

— Haas  &  MacIntyre  of  Atlanta  have  been  appointed  to  represent  the  Ocean 
Accident  for  burglary  lines. 

— Milo  E.  Evans  of  Cleveland  has  succeeded  P.  M.  Ward  as  manager  of  the 
Ocean  Accident  for  Northern  Ohio,  except  Cleveland. 

— The  North  Carolina  Insurance  Department  has  revoked  the  license  of  the 
Industrial  Life  and  Health  Insurance  Company  of  Atlanta  on  the  ground  of 
heavy  expenses. 

— The  Tennessee  Insurance  Department  has  warned  agents  in  that  State  that 
the  Standard  Live  Stock  Insurance  Company  of  Dallas,  Tex.,  is  operating  in 
Tennessee  without  a  license.  , 

— P.  G.  Windsor  has  been  appointed  to  take  charge  of  the  Metropolitan  busi¬ 
ness  of  the  Continental  Casualty  Company  in  New  York,  which  has  been  placed 
in  the  hands  of  Jameson  &  Frelinghuysen. 

— C.  W.  Tillinghast,  superintendent  of  the  accident  department  of  the  Philadel¬ 
phia  Casualty,  has  issued  a  statement  denying  that  he  has  any  intention  to 
sever  his  connection  with  the  Philadelphia  Casualty. 

_ E.  A.  Fusch,  general  deputy  for  the  National  Union,  is  to  become  manager  of 

the  casualty  department  of  the  Blakemore,  Picton  &  Campbell  agency,  general 
agents  in  Nashville  for  the  United  States  Casualty  Company. 

— Another  scrap  of  information  has  come  to  light  regarding  the  proposed 
Columbia  Guarantee  Company  of  New  York.  It  has  developed  that  George  H. 
Bruce  of  320  Broadway,  Manhattan,  is  general  counsel  for  the  company. 

_ Xhe  German  Commercial  Accident  Company  has  filed  application  for  ad¬ 
mission  to  Tennessee,  Kentucky  and  Louisiana.  The  coupon  department  is  doing 
a  good  business  and  is  supplying  policies  to  some  large  registry  companies  in  the 
country. 

_ Marshall  A.  Frank  of  the  Marshall  A.  Frank  Company,  general  agents  of 

the  Pacific  Coast  Casualty  Company  of  San  Francisco,  is  in  New  York  this  week 
attending  the  meeting  of  the  Board  of  Casualty  and  Surety  Underwriters  as 
representative  of  the  Pacific  Coast  Casualty  Company. 

_ The  Fidelity  and  Casualty  is  preparing  to  enlarge  its  home  office,  at  the 

corner  of  Church  and  Liberty  streets,  New  York,  by  building  an  extension  52  by 
52  feet  and  eighteen  stories  high.  The  hallway  of  the  present  building  will  be 
extended  through  Liberty  street.  The  extension  will  probably  be  ready  about 
May  1,  1910. 

_ Jones  &  Whitlock,  managers  of  the  inland  marine  department  of  the  Insur¬ 
ance  Company  of  North  America,  have  issued  a  new  policy,  protecting  truck¬ 
men  against  loss  of  goods  while  in  their  custody,  caused  by  fire,  collision  with 
another  vehicle,  theft  or  marine  perils,  while  trucks  are  crossing  the  river  on 
ferryboats;  also  giving  the  same  cover  for  goods  on  trucks  of  merchants. 

_ Xhe  Pennsylvania  Casualty  Company  has  instituted  a  special  prize  contest 

among  those  of  its  agents  who  handle  the  “complete  accident”  policy,  one  of  the 
new  semi-commercial  policies  recently  issued  by  the  company.  As  the  “complete” 
policy  is  one  which  appeals  to  that  large  class  of  insurants  who  are  entitled  by 
their  occupations  to  a  regular  commercial  policy,  but  cannot  afford  the  large 
annual  premium  and  prefer  something  better  than  the  regular  industrial  policy, 
the  “complete  accident”  is  finding  a  ready  sale,  and  the  Pennsylvania  Casualty 
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Company  adopts  this  method  of  interesting  some  of  those  of  its  agents  who  have 
not  been  pushing  this  line  very  vigorously. 

— The  new  coupon  policy  of  the  German  Commercial  Accident  Company  of 
Phdadelphia  is  issued  to  all  persons,  regardless  of  sex  or  occupation,  between 
sixteen  and  seventy  years  of  age.  it  covers  thirty-three  diseases  (including  ap¬ 
pendicitis),  a  variety  of  accidents  for  death  and  weekly  indemnity,  and  is 
sold  by  registry  companies,  together  with  their  identification  system,  at  a  cost 
of  $5  yearly. 

—  E.  E.  Clapp  &  Co.  of  66  Pine  street,  Manhattan,  managers  of  the  burglary 
acr  artment  of  the  Fidelity  and  Casualty  Company  in  the  metropolitan  district, 
have  prepared  an  active  campaign  for  burglary  business  during  the  winter 
months.  With  this  agency’s  excellent  facilities  for  prompt  service  and  the  high 
standing  of  the  company  it  represents,  a  substantial  increase  in  burglary  business 
will  undoubtedly  be  made. 

— The  seventh  International  Congress  of  Social  Insurances  has  just  closed  at 
Rome.  The  congress  discussed  the  medical  service  in  workmen’s  insurance,  the 
foundation  of  a  superior  school  of  social  medicine  in  its  relation  to  social  in¬ 
surances.  sickness  and  invalidity,  the  professional  sicknesses  as  regards  preven¬ 
tion  and  insurance,  the  organization  of  material  insurance  and  insurance  in  case 
of  involuntary  disoccupation. 

— O.  L.  Van  Laningham,  formerly  president  of  the  Great  Western  Life  of 
Kansas  City,  has,  according  to  the  most  recent  reports,  joined  hands  with  Robert 
B.  Armstrong  and  Ira  A.  Manning  in  organizing  the  Consolidated  Casualty  Com¬ 
pany  in  Philadelphia.  Mr.  Van  Laningham  will  have  charge  of  placing  the 
company’s  stock  in  the  South  and  West.  Robert  B.  Armstrong  recently  re¬ 
signed  the  presidency  of  the  Philadelphia  Casualty  Company  to  accept  the  presi¬ 
dency  of  the  Consolidated,  which  was  in  process  of  organization  by  Mr.  Man¬ 
ning.  The  organization  headquarters  have  been  removed  to  rooms  531-533  Drexel 
building,  Philadelphia. 


Surety  Notes. 

— The  five-year  contract  for  bonding  the  5000  employees  of  Armour  &  Co.  has 
gone  to  the  National  Surety  at  a  rate  said  to  be  about  twenty-five  cents.  The 
amount  of  insurance  now  involved  in  the  Armour  line  is  a  little  above  $8,000,000, 
and  may  reach  $10,000,000  before  the  contract  runs  out. 

— On  Monday  last  the  National  Surety  Company  held  the  annual  convention 
of  its  agents  at  the  home  office  in  New  York.  About  seventy-five  agents  attended 
from  all  parts  of  the  country,  and  conditions  in  the  field  were  discussed.  When 
the  business  of  the  meeting  was  over  all  the  visiting  agents  attended  the  enter¬ 
tainment  at  the  Hippodrome. 

— The  Bankers  Surety,  after  months  of  effort,  have  at  last  succeeded  in  having 
Arthur  C.  Riester,  one  of  their  former  excise  bond  managers  for  New  York,  held 
for  the  Grand  Jury.  The  firm  of  Beilman,  Riester  &  McCosker  were  excise  man¬ 
agers  for  the  Bankers  Surety,  and  it  is  alleged  that  premium  collections  for  the 
past  year  amounting  to  $20,000  have  been  withheld  by  the  agents. 

— Several  conferences  have  been  held  at  the  Hotel  Manhattan,  New  York,  by 
representatives  of  companies  writing  fidelity  bonds.  The  rates  on  all  the  various 
classes  of  fidelity  bonds  have  been  considered  and  readjusted  to  agree  with  the 
experience  of  the  companies.  The  result  of  these  conferences  has  been  ratified  at  a 
meeting  held  in  Baltimore,  and  the  new  rates  will  soon  be  put  into  effect.  As  a 
whole,  the  new  rates  show  an  advance,  and  the  new  schedule  will  be  very  com¬ 
plete.  One  of  the  most  important  questions  considered  was  the  bank  fidelity  rate, 
which  was  finally  settled  at  forty  cents  for  all  banks,  except  small  country  banks, 
on  which  the  rate  was  fixed  at  fifty  cents. 


REPORTS  OF  FIRE  INSURANCE  COMPANIES. 


In  this  department  will  appear,  from  week  to  week,  the  latest  state¬ 
ments  of  licensed  and  unlicensed  fire  insurance  companies  operating  in 
the  United  States,  together  with  other  information  concerning  them  of 
interest  to  policyholders,  company  officials,  agents  and  brokers.  The 
data  presented  in  this  department  will  also  be  published  in  the  form  of  a 
monthly  supplement  to  the  book  entitled  "Reports  of  Fire  Insurance 
Companies,”  which  is  published  annually,  in  June,  by  The  Spectator 
Company.  Prices:  Book,  with  monthly  supplements,  one  year,  $7;  book 
only,  $5;  monthly  supplement  only,  $2  per  annum. 

Cooper  Insurance  Company,  Dayton,  O. 

The  Cooper  of  Dayton  has  taken  action  to  increase  its  capital  stock  from 
$100,000  to  $200,000,  to  be  paid  in  before  the  end  of  the  current  year. 


German  Union  Fire  Insurance  Company,  Baltimore,  Md. 

It  is  reported  that  the  control  of  this  company  has  passed  into  the  hands  of 
Dickson  &  Tweeddale  of  New  York  city.  The  German  Union  Fire  was  organized 
in  Delaware  and  began  business  January  2,  1907.  At  the  close  of  1907  the  com¬ 
pany  reported  total  admitted  assets  amounting  to  $345,518  and  a  net  cash  surplus 
of  $77,710.  It  is  understood  that  the  price  paid  was  $15  a  share,  the  par  value 
being  $10  a  share. 


Jewelers  Mutual  Fire  Insurance  Company  of  Wisconsin, 
Milwaukee,  Wis. 

The  Jewelers  Mutual  Fire  of  Wisconsin  has  been  organized,  with  the  follow¬ 
ing-named  officers:  President,  Gustave  Keller;  vice-president,  W.  H.  Upmeyer; 
secretary,  Franklin  Thomson;  treasurer,  W.  A.  Pfister. 


Oklahoma  Fire  Insurance  Company,  Muskogee,  Okla. 

This  company’s  financial  statement  as  of  September  1,  1908,  shows  total  cash 
assets  amounting  to  $126,223;  total  liabilities  except  capital,  $35,876;  capital  paid 
up,  $94,176;  surplus  to  policyholders,  $90,347. 


Peoples  Fire  Insurance  Company,  New  Orleans,  La. 

The  Peoples  Fire  of  New  Orleans  has  filed  an  injunction  against  the  Louisiana 
Secretary  of  State  to  restrain  him  from  revoking  the  license  of  the  company. 
This  suit  is  brought  in  order  to  test  the  constitutionality  of  the  law  requiring  in¬ 
surance  companies  organized  in  that  State  to  have  a  fully-paid-up  capital  stock 
within  one  year  of  the  issuance  of  the  charter. 


Reliable  Mutual  Fire  Insurance  Company,  Philadelphia,  Pa. 

This  company  was  organized  under  the  mutual  laws  of  Pennsylvania  in  1907, 
and  is  reported  to  be  seeking  surplus-line  business  outside  of  its  home  State. 


Southern  Lumber  Underwriters,  New  Orleans,  La. 

This  is  a  strictly  inter-insurance  association,  restricting  its  operations  to  lumber 
mills  and  allied  industries.  The  attorney  for  the  subscribers  is  J.  E.  Warner. 


Agents  and  Solicitors 

who  are  subscribers  to  THE  SPECTATOR,  and  who 
wish  to  increase  their  commissions  by  selling 
additional  kinds  of  insurance,  will  be 

Cheerfully  Helped  to  Form  New  Connections 

with  companies  writing 

FIRE,  LIFE,  ACCIDENT,  HEALTH,  LIABILITY, 
LIVE  STOCK,  BURGLARY,  PLATE  GLASS, 
AUTOMOBILE,  FIDELITY,  STEAM  BOILER, 
FLY  WHEEL,  SPRINKLER,  CREDIT,  BANK 
DEPOSIT,  MARINE,  REGISTERED  MAIL,  TOR¬ 
NADO  and  HAIL  INSURANCE.  ::  ::  ::  :: 

While  soliciting  particularly  for  one  class  of  insur¬ 
ance,  the  agent  who  is  posted  and  ready  to  take  appli¬ 
cations  for  other  classes  of  insurance  can  often  get 
them  for  the  asking.  LET  US  AID  YOU! 


THE  WAY  OUR  SYSTEM  WORKS 

The  following  is  a  sample  of  the  many  testimonials  received  from 
agents  sending  thanks  for  our  assistance  in  getting  them  agencies: 

THE  SPECTATOR  COMPANY, 

NEW  YORK  CITY. 

Gentlemen: 

Your  communication  under  date  of  Oct.  8.  1908,  has  been  received  for  which 
accept  my  thanks.  Already  we  have  received  correspondence  from  several  com¬ 
panies  mentioned  in  your  recent  letter  and  we  trust  before  long  to  be  represent¬ 
ing  some  of  those  companies.  Thanking  you  very  kindly  for  your  prompt  effort 
in  the  matter,  we  remain, 

Very  truly  yours, 

Morristown,  N.  J.  Oct.  13,  1908.  The  Johnston  Real  Estate  Agency. 

THE  SPECTATOR  COMPANY 

Chicago  Office:  135  William  Street, 

1 59  La  Salle  Street.  NEW  YORK. 


1 908  EDITION. 

AIN  AND  LOSS  EXHIBIT  FOR  1907. 

A  valuable  leaflet  showing  the  various  items  of  the  Gain 
and  Loss  Exhibit  as  supplied  by  over  fifty  life  insurance  companies 
to  the  insurance  departments  in  their  annual  reports.  Appropriate 
ratios  are  given  and  a  comparative  table  shows  the  ratios  for  the  ten 
years  ending  with  December  31,  1907. 

This  compilation  is  the  best  made  dealing  with  this  important 
exhibit. 

PRICES:  $20.00  per  1,000;  $12.00  per  500;  $3.00  per  100. 

Send  ten  cents  for  sample  copy. 

THE  SPECTATOR  COMPANY 

Chicago  Office  135  William  Street 

159  La  Salle  Street  NEW  YORK 
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The  Spectator: 

r 

The  Spectator,  established  in  1868,  is  a  weekly  journal  devoted 
to  promoting  the  best  interests  of  trustworthy  insurance  of  all  kinds. 
The  subscription  price  for  the  United  States,  Canada  and  Mexico  is 
Four  Dollars  per  annum,  postage  prepaid.  To  all  foreign  countries  in 
the  Postal  Union,  Five  Dollars  per  annum. 

The  Spectator  has  a  larger  circulation  than  any  other  insurance 
journal — and  carries  no  “ deadhead ”  subscriptions. 

THE  SPECTATOR  COMPANY,  Publishers. 

Clifford  Thomson,  President.  Arthur  L.  J.  Smith,  Sec’y  &  Treas. 

Telephone,  j  ^  j°0hn  Address,  135  William  St.,  N.  Y. 

WESTERN  DEPARTMENT,  159  La  Salle  Street,  Chicago,  Ill. 
Telephone,  Central  4285. 


[All  persons  residing  in  America  who  may  desire  to  purchase  publica¬ 
tions  issued  by  Charles  &  Edwin  Layton,  of  London,  should  order 
through  The  Spectator  Company.  As  sole  selling  agents  in  America  for 
that  well-known  firm,  all  orders  for  their  publications  are  filled  through 
this  company.] 
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ACTUARIAL  ETHICS. 

HE  idea  has  for  years  been  impressed  upon  the  public  that 
the  actuarial  branch  of  life  insurance  belongs  to  the 
higher  order  of  mathematical  science,  and  that  its  administra¬ 
tion  calls  for  the  highest  order  of  intelligence.  It  is,  there¬ 
fore,  assumed  that  life  insurance  actuaries  represent  not  only 
the  science  of  the  business,  but,  above  all  others  identified 
with  it,  its  high  character  for  benevolence.  They  are  sup¬ 
posed  to  stand  for  its  dignity  as  well  as  to  guarantee  the 
mathematical  accuracy  of  its  contracts  and  the  faithful  con¬ 
duct  of  the  business  in  the  interests  of  the  policyholders. 
From  their  profession,  intellectual  equipment  and  superior  in¬ 
telligence  they  are  presumed  to  be  above  all  suspicion  of  com¬ 
mercialism  in  the  performance  of  the  duties  that  fall  to  them. 
As  a  rule,  this  high  character  is  maintained  by  members  of 
the  actuarial  profession,  not  only  by  those  who  are  regularly 
employed  by  individual  companies,  but  as  well  by  others  known 
as  consulting  actuaries,  who  accept  employment  as  required 
by  companies  that  do  not  maintain  an  actuary  in  their  ex¬ 
clusive  service,  and  by  State  Departments  of  Insurance.  The 
public  having  been  educated  to  repose  implicit  trust  in  pro¬ 
fessional  actuaries,  it  behooves  all  those  who  desire  to  main¬ 
tain  the  character  and  dignity  of  their  profession  to  exercise 
the  greatest  care  in  the  performance  of  their  duties  and  in 
the  employment  they  accept. 

Very  recently  a  question  of  ethics  in  connection  with  such 
employment  has  been  raised,  and  forms  a  proper  subject  for 
discussion.  The  facts,  briefly  stated,  are  these :  Insurance 
Commissioner  Rittenhouse  of  Colorado  desired  to  have  an  ex¬ 
amination  made  of  the  United  States  Fidelity  and  Guaranty 
Company  of  Baltimore,  and  engaged  S.  H.  Wolfe,  a  consult¬ 
ing  actuary,  as  an  expert  to  make  the  examination.  Mr. 
Wolfe  did  so,  and  submitted  his  report  to  the  Commissioner, 
which  was  promptly  made  public.  Mr.  Wolfe  made  some 
severe  criticisms  of  the  company,  to  which  President  bland 
replied,  at  a  hearing  granted  by  the  Commissioner.  In  his 
answer,  President  Bland  made  the  charge  that  Mr.  Wrolfe 
had  been  employed  in  violation  of  the  laws  of  Colorado,  he 


being  at  the  time  in  the  employ  of  another  company  of  similar 
character.  Replying  to  this,  Mr.  Wolfe  admits  being  em¬ 
ployed  not  only  by  one,  but  by  four  companies  that  are  in 
direct  competition  with  the  one  of  which  Mr.  Bland  is 
president. 

Without  entering  into  the  merits  of  the  controversy  between 
President  Bland  and  Mr.  Wolfe,  the  question  of  ethics  raised 
is  one  that  is  deserving  of  serious  consideration.  Is  it  right, 
from  a  moral  and  just  point  of  view,  for  a  consulting  actuary, 
who  is  receiving  pay  from  one  or  more  companies,  to  accept 
employment  as  an  official  examiner  of  another  company  in 
the  same  line  of  business?  And  is  it  right  for  the  head  of  a 
State  Insurance  Department  to  employ  such  expert  to  make 
such  examination?  The  laws  of  Colorado,  it  is  claimed,  for¬ 
bid  such  employment  by  its  Insurance  Commissioner;  but 
other  States  do  not  have  such  a  prohibitory  law,  and  the  head 
of  the  Insurance  Department  may  select  whomsoever  he 
pleases  to  make  examinations  of  companies.  There  have  been 
great  abuses  perpetrated  in  the  matter  of  company  examina¬ 
tions,  but  fortunately  no  reproach  was  brought  upon  the 
actuarial  profession  in  consequence  of  them. 

The  States  most  given  to  making  examinations  of  com¬ 
panies  collect  large  amounts  in  fees  from  them,  their  revenues 
from  this  source  largely  exceeding  their  legitimate  expendi¬ 
tures.  Colorado,  for  instance,  according  to  the  report  of 
Commissioner  Rittenhouse,  received  in  fees  $199,387  in  1907, 
and  disbursed  but  $21,829,  leaving  a  balance  to  the  credit  of 
the  State  of  $177,387.  Why  should  not  Colorado  have  a 
corps  of  examiners  of  its  own,  unprejudiced  by  other  employ¬ 
ment,  to  be  paid  from  the  surplus  extorted  from  the  com- 
oanies’  fees?  New  York  maintains  such  a  corps  of  ex¬ 
aminers,  expert  accountants,  having  no  outside  entanglements 
or  any  affiliations  to  warp  their  judgment  or  impair  the  en¬ 
tire  impartiality  of  their  work.  It  also  has  its  own  actuarial 
department,  which  is  entirely  independent  of  outside  in¬ 
fluences.  Examinations  of  companies  are  presumably  made 
in  the  interests  of  the  public  to  ascertain  if  they  are  solvent  or 
otherwise  and  entitled  to  confidence.  For  such  knowledge, 
officially  proclaimed  by  the  Department,  the  public  should  pay 
the  cost  of  obtaining  it.  In  employing  outsiders  to  do  such 
work  there  is  always  danger  that  the  examiner  may  be  un¬ 
fairly  prejudiced  or  influenced  by  conflicting  interests.  Con¬ 
sulting  actuaries  necessarily  occupy  a  confidential  position  in 
regard  to  the  company  that  employs  them,  and  the  trust  con¬ 
fided  in  them  should  be  conscientiously  observed.  When  one 
has  assumed  such  relations  to  one  company  has  he  a  moral 
right  to  accept  a  call  to  examine  into  the  intricacies  of  another 
company  prosecuting -the  same  line  of  business?  Should  the 
laws  of  the  several  States  be  amended  so  that  he  shall  have  no 
legal  right  to  do  so  ?  In  fact,  company  examinations  do  not, 
as  a  rule,  require  the  services  of  an  actuary,  and  are  but  in¬ 
cidental  to  the  more  important  problems  their  profession  is 
called  upon  to  deal  with.  The  matter  of  ascertaining  the 
financial  condition  of  a  company — which  is  all  the  informa¬ 
tion  the  public  cares  for — can  be  satisfactorily  performed 
by  expert  accountants,  who  are  so  employed  extensively  by 
great  corporations  and  business  houses. 

We  have  referred  to  the  controversy  between  President 
Bland  and  Mr.  Wolfe  because  it  is  of  recent  origin  and  brings 
out  clearly  the  question  regarding  actuarial  ethics  in  the  ex- 
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amination  of  companies.  In  a  published  statement  Mr.  Wolfe 
admits  that  while  he  was  officially  examining  Mr.  Bland’s 
company  his  office  force  was  engaged  in  “auditing”  the  ac¬ 
counts  of  four  other  companies  that  are  competitors  of  his. 
Mr.  Wolfe  may  say  that  there  are  precedents  for  such  quin¬ 
tuple  employment,  but  that  does  not  satisfactorily  answer  the 
question  :  “Is  it  right  ?”  Such  practice  may  be  commercially 
profitable  to  the  actuary,  but  is  it  consistent  with  the  high 
standard  set  up  for  the  actuarial  profession? 


AMONG  the  speakers  at  the  banquet  of  the  casualty  and 
surety  underwriters  at  the  Hotel  Astor  last  week  was 
S.  H.  Wolfe,  consulting  actuary  and  examiner  for  State  In¬ 
surance  Departments.  He  commented  upon  the  responsi¬ 
bility  of  company  managers  in  the  conduct  of  the  insurance 
business,  and  said  that  times  had  changed  and  were  still 
changing,  and  that  reforms  were  going  on;  that  the  public 
was  demanding  better  things  and  higher  standards  in  all  kinds 
of  business,  and  that  it  was  the  duty  of  every  person  holding 
a  position  of  trust  to  assist  in  the  uplifting  of  business  meth¬ 
ods  and  practices  until  they  reached  an  ideal  plane  of  absolute 
integrity  and  trustworthiness.  This  was  not  his  language, 
but  is  believed  to  set  forth  the  general  trend  of  his  thoughts. 
It  may  be  pertinent  to  submit  to  Mr.  Wolfe  a  simple  question 
or  two.  For  instance,  does  he  think  it  calculated  to  uplift 
the  insurance  business  to  undertake  the  examination  on  be¬ 
half  of  a  State  Insurance  Department  of  one  company  while 
receiving  pay  from  four  of  its  competitors  ?  Is  it  an  uplift¬ 
ing  process  to  publish  adverse  reports  regarding  a  company 
before  the  managers  of  the  company  have  an  opportunity  to 
submit  to  the  proper  authority  their  answer  to  his  criticisms  ? 
Is  it  consistent  with  the  dignity  of  the  actuarial  profession,  of 
which  he  is  a  member,  to  run  an  audit  department  in  his  office, 
like  that  of  a  public  accountant?  If  there  are  ways  of  uplift¬ 
ing  the  insurance  business  to  a  higher  plane  of  morality,  is  the 
uplifting  process  liable  to  be  aided  or  otherwise  by  a  combina¬ 
tion  of  the  work  of  State  insurance  examiner,  the  consulting 
actuary  and  the  public  accountant?  Other  conundrums  on 
the  uplifting  process  will  naturally  suggest  themselves  to  all 
who  heard  Mr.  Wolfe’s  remarks.  The  Insurance  Commis¬ 
sioners  and  Superintendents  of  the  several  States  might  well 
take  up  this  matter  for  consideration,  individually  and  in  con¬ 
vention,  with  a  view  to  recommending  to  their  respective  legis¬ 
latures  the  enactment  of  a  statute  providing  for  permanent 
salaried  examiners  in  the  Insurance  Department  who  shall 
not  be  permitted  to  have  outside  affiliations. 


A  CORRESPONDENT  of  The  New  Orleans  Picayune 
criticises  the  alleged  excessive  commission  and  broker- 
age  paid  by  fire  insurance  companies  in  some  sections,  par¬ 
ticularly  in  large  cities,  and  says : 

Such  conditions  have  resulted  in  the  collection  of  inadequate  pre¬ 
miums  in  such  localities,  and  in  gross  discrimination  in  the  matter  of 
premiums  charged  elsewhere  where  the  excessive  commissions  are  not 
paid.  I  contend  that  the  fire  insurance  companies,  which  always  hold 
themselves  out  as  tax  collection  bureaus,  should,  along  with  their 
efforts  to  reduce  the  fire  waste,  also  do  something  to  help  to  reduce  the 
fire  insurance  expenses.  *  *  *  Nothing  can,  however,  be  expected 
in  the  way  of  a  reduction  of  expenses  of  conducting  the  business 


except  from  the  voluntary  effort  of  the  companies,  or  by  an  arbitrary 
legislative  regulation  limiting  the  percentage  of  the  fire  insurance 
premium,  which  could  be  used  for  expenses..  It  is  useless  for  the  fire 
insurance  companies  to  proclaim  so  loudly  the  fire  insurance  waste  and 
to  remain  silent  on  the  question  of  excessive  expense,  with  any  pre¬ 
tense  of  sincerity,  when  it  is  known  that  the  expenses  of  the  business 
are  nearly  as  much  as  the  fire  loss,  and  in  some  instances  greater. 

Comment  is  made  upon  the  foregoing  by  the  editor  of  The 
Picayune  as  follows : 

These  observations  are  timely  and  worthy  of  note  in  view  of  the 
fact  that  insurance  companies  are  talking  of  raising  rates.  If  the 
burdens  of  protection  become  too  great  prudent  persons  who  want 
such  protection,  and  who  do  not  insure  in  order  to  “sell  out”  to  the 
insurance  companies,  may  take  their  own  risks.  It  will  cost  more 
for  watching  and  other  precautions,  but  it  will  not  be  as  burdensome 
as  excessive  rates. 

The  threat  in  the  last  preceding  paragraph  may  be  ignored, 
as  the  risks  of  probably  not  over  five  in  a  hundred  purchasers 
of  insurance  will  be  so  improved  within  the  next  hundred 
years  that  the  owners  will  feel  reasonably  safe  in  carrying 
their  own  risks.  As  to  the  desire  of  the  managers  of  fire  in¬ 
surance  companies  to  keep  the  expenses  down,  it  is  instanced 
in  the  Southern  field,  where  the  15  per  cent  commission  still 
rules,  notwithstanding  the  effort  of  the  last  Louisiana  Legis¬ 
lature  to  compel  the  companies  to  increase  their  commission 
rate  in  that  State.  It  was  shown  a  few  years  ago  in  New 
York  city  by  the  cutting  down  from  15  per  cent  to  10  per 
cent  of  the  brokerage  permitted  to  be  paid.  These  are  con¬ 
crete  illustrations  of  the  desire  to  keep  expenses  within  rea¬ 
sonable  bounds.  The  anti-compact  laws  which  have  been 
enacted  in  many  States  (including  Louisiana)  prevent  the 
co-operation  of  the  companies  in  reducing  commission  rates, 
as  well  as  forcing  them  to  much  expense  in  doing  work  in¬ 
dividually  which  could  be  better  (and  more  economically) 
done  collectively.  The  valued  policy  laws  in  several  States 
(including  Louisiana)  also  operate  to  increase  the  cost  of  in¬ 
surance  to  the  insured.  In  short,  the  conditions  which  prevail 
in  States  attempting  the  least  regulation  of  insurance  com¬ 
panies  are,  generally  speaking,  more  satisfactory  to  the  honest 
policyholder  than  are  those  in  States  in  which  onerous  laws 
clog  the  wheels  of  progress. 


AN  excellent  provision  of  law  in  Ohio  is  that  requiring 
the  State  fire  marshal  to  prepare  forty  brief  state¬ 
ments  or  lectures  concerning  fire  hazards  and  fire  protec¬ 
tion,  one  of  which  is  required  to  be  read  each  week  by 
teachers  to  the  pupils  in  primary  and  grammar  schools.  The 
early  inculcation  of  knowledge  as  to  fire  dangers  and  their 
avoidance  should  help  to  produce  a  greater  degree  of  care¬ 
fulness  in  the  rising  generation,  and  may  bring  about  a  more 
immediate  effect  upon  the  fire  loss  through  the  parents  of  the 
school  children,  who  are  thus  warned  of  heretofore  unknown 
or  unrealized  risks.  Other  States  might  profit  by  Ohio’s  ex¬ 
ample  in  this  respect. 


SLCCINCT  and  radical  is  the  general  order  proclaimed  by 
the  Mayor  of  Baker  City,  Ore.,  following  several  in¬ 
cendiary  fires  in  that  place.  It  reads  as  follows : 

To  the  People  of  Baker  City: — Believing  that  the  many  recent  fires 
are  of  incendiary  origin,  any  and  all  officers  and  good  citizens  are 
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hereby  instructed  to  shoot  on  the  spot  any  person  caught  setting  fire 
to  any  building.  The  property  of  this  city  must  and  shall  be  protected. 

While  few,  if  any,  city  officials  have  gone  so  far  as  has 
the  Mayor  of  Baker  City,  it  is  probable  that  most  juries  would 
acquit  anyone  brought  to  trial  for  killing  an  incendiary,  on  the 
ground  of  justifiable  homicide.  It  is  a  capital  crime  to  kill 
one  person,  but  it  is  much  worse  to  deliberately  commit  an  act 
which  may  cause  the  death  of  many  persons.  There  is  an 
element  of  danger,  however,  in  granting  a  general  license  to 
kill,  for  some  impulsive  citizen  may  kill  another  on  suspicion, 
while  others  may  avail  of  the  conditions  to  pay  off  old 
grudges.  It  is  safer  to  require  incendiary  cases  to  follow 
the  usual  routine  in  the  courts,  and  let  the  duly  constituted 
authorities  hear  evidence  and  impose  punishment. 


LIFE  INSURANCE  TOPICS 


IN  AND  ABOUT  NEW  YORK. 

The  chairman  of  the  board  of  the  Mutual  Savings  Life,  formerly 
the  Fellowship  of  Solidarity,  has  attempted  a  reply  to  the  letter  of 
resignation  as  president  of  Dr.  William  A.  Fricke.  He  claims  that  all 
the  blame  lies  with  the  other  side,  and  that  he  was  the  only  one  who 
was  “open  and  honest.”  The  whole  truth  will  come  out  in  the  ex¬ 
amination  now  being  made  by  the  New  York  Insurance  Department. 


CHICAGO  AND  THE  WEST. 


Vice-President  Appel  of  the  New  England  Mutual  was  in  Chicago 
Thursday,  October  22. 

L.  Brackett  Bishop  of  the  Massachusetts  Mutual  Life  reports  busi¬ 
ness  as  improving. 

The  Kentucky  Court  of  Appeals,  on  October  20,  saved  the  Illinois 
Life  some  $10,000  in  taxes  claimed  by  the  city  of  Frankfort.  The 
court  ruled  that  the  city  cannot  collect  taxes  on  the  bonds  and 
securities  taken  over  when  the  Illinois  bought  out  the  Kentucky 


Mutual  Life. 

J.  Thomas  Moore,  superintendent  of  agencies  of  the  Provident  Life 
and  Trust,  is  in  Chicago  for  a  few  days. 

On  October  20,  Charles  A.  Peabody,  president  of  the  Mutual  Life 
of  New  York,  gave  the  Chicago  department  agents  a  luncheon  at  the 
Midday  Club.’  Manager  Carlile,  at  the  luncheon,  announced  that  111 
August  and  September  Chicago  agents  had  led  all  other  agencies,  with 
a  total  of  $2,500,000  in  applications.  This  cordial  and  informal  entei- 
tainment  of  the  agents  by  their  president  was  a  most  graceful  and 
fitting  acknowledgment  of  how  highly  their  work  is  appreciated  at  the 
home  office,  and  brought  every  one  of  the  seventy-five  present  nearer 
to  his  company.  Manager  Carlile  in  introducing  Mr.  Peabody  said : 


While  we  are  all  gathered  at  this  board  to-day  as  guests  of  0U1 
honored  president  I  want  to  take  this  opportunity  to  publicly  thank 
and  compliment  you  in  his  presence  for  the  magnificent  work  you  have 
accomplished  during  this  year.  It  is  hard  to  realize  that  you  have  made 
S  the  writing  of  the  company’s  allotment  to  this  agency,  which 
anotment  isTust  twice  as  much  as  the  company  asked  from  the  agency 
p  lerv  few  years  ago  when  it  was  easier  to  do  business.  In  the  months 
f  Anrnipt  and  September  you  produced  two  and  one-half  millions  m 
annHcftions  leading  Ml  the  other  agencies  in  the  world.  The  fact  that 
fill  ^nnth-Lseptember— fifty-five  men  wrote  188  applications,  demon- 
fit^  how  completely  we  are  dependent  upon  each  and  every  man  in 
the  agency  ^  I  now  promise  Mr.  Peabody,  in  your  behalf  that  the 
balance  of  this  year  will  show  a  continued  production  of  the  highest 
class  business  ever  written  in  the  Chicago  agency. 


Mr.  Peabody  said  in  part: 

Three  vears  ago  I  can  truthfully  say  that  I  did  not  know  anything 
about  life  insurance  at  least  not  from  the  standpoint  from  which  I  am 
LmUial  wlth  it  at  ’the  present  time.  I  did  know  what  life  insurance 

I  ^did^ot  ^no  w ^anything'7 about^the ^^nt’s^work^ and  whaf  the^ 
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Mistakes  may  happen  and  no  human  machine  is  infallible  and  most 


mistakes  cannot  be  helped,  but  all  things  are  getting  better  and  better 
all  the  time.  Of  necessity,  the  agency  department  came  last;  we  were 
hampered  by  the  stringency  of  the  Armstrong  laws  limiting  compensa¬ 
tion,  but  finally  the  agency  force  was  reorganized,  and  well  reorganized. 
I  can  truthfully  say  that  the  Chicago  agency  represents  the  best  period 
of  this  reorganization  and  it  is  now  as  good  as  can  be  expected. 

***** 

My  impression  is,  that  if  we  go  on  with  the  present  rate  of  progress 
for  another  year,  this  company  will  have  precedence  over  any  other 
company  in  the  world,  and  at  all  times  we  will  endeavor  to  administer 
it  as  economically  as  possible.  This  cannot  be  accomplished  without  the 
help  of  the  agents.  We  now  need  new  business  to  replace  the  old,  and 
we  need  permanent  policyholders — the  highest  class  of  business.  Go  on 
for  one  year,  gentlemen,  as  you  are  doing  now,  and  the  results  will  be 
surprising. 


BOSTON  AND  VICINITY. 

Relative  to  rebates  in  life  insurance,  to  the  effect  that  no  agent  has 
the  right  to  deduct  a  commission  on  his  own  policy,  Insurance  Com¬ 
missioner  Hardison  is  quoted  as  saying : 

As  to  the  question,  is  the  granting  of  the  customary  commission  to 
an  agent  or  an  officer  of  a  corporation  for  securing  a  policy  on  his 
own  life  a  rebate  paid  or  allowed  as  an  inducement  to  insure?  I  am  of 

the  opinion  that  it  is.  .  .  .  , 

It  is  certainly  a  rebate  paid  or  allowed,  because  it  is,  though  m  the 
form  of  a  commission,  an  allowance  to  the  person  insured,  given  for 
no  services  rendered.  It  can  hardly  be  maintained  that  it  is  a  service 
rendered  to  persuade  one’s  self  to  take  out  insurance  in  one’s  own 
company.  I  think  it  is,  further,  a  payment  or  allowance  as  an  induce¬ 
ment  to  insurance.  ,  .  , 

To  test  this,  let  us  suppose  that  an  agent  of  a  company  desired 
insurance  in  a  first-class  company.  If  he  went  to.  the  agent  of  some 
other  company  he  would  pay  the  ordinary  premium,  and  the  other 
agent  would  get  the  commission.  If  he  said  to  the  other  agent,  I 
will  insure  myself  in  your  company  through  you,  if  you  will  insure 
yourself  in  my  company  through  me,  and  we  will  thereby  get  a 

C°I11believe’  such  a  contract  would  be  unlawful,  because  it  would 
amount  to  some  special  inducement  to  insurance,  paid  or  offered  to 
each.  Can  an  agent,  then,  accomplish  the  same  result  by  writing  his 
own  insurance?  In  other  words,  can  he  stand  in  the  dual  position  o 
the  insurant  and  the  person  negotiating  the  contract?  , 

I  am  of  the  opinion  that  he  cannot,  and  that  when  he  applies  to  the 
company  for  a  policy  he  stands  as  a  would-be  insurant,  and  must  be 
treated  as  such  .and  that  he  cannot  be  benefited  by  the  payment  or 
allowance  to  him  of  any  sum,  whether  it  is  in  terms  a  commission  01 
a  rebate. 

The  instructors  in  the  life  insurance  course  of  the  Boston  Young 
Men’s  Christian  Association  will  be  Samuel  Davis,  special  agent  of 
the  Phcenix  Mutual  Life,  and  R.  S.  Hunter,  State  actuary  under  the 
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hank  insurance  act. 


THE  MIDDLE  STATES. 


The  Educational  Fund  Policy  of  the  Mutual  Life. 

The  adaptability  of  the  life  insurance  system  to  the  varying  needs  of 
mankind  has  become  thoroughly  recognized  during  the  past  twenty 
years  or  more,  so  that  it  is  hardly  surprising  to  see  new  forms  announced 
from  time  to  time.  A  man  who  wishes  to  provide  for  certain  contin¬ 
gencies  dependent  upon  his  life  can  generally  find  some  form  of  life 
insurance  which  will  meet  his  requirements,  whether  for  general  or 
specific  purposes.  In  the  educational  fund  policy  just  issued  by  the 
Mutual  Life  of  New  York  one  such  contingency  is  recognized— that  of 
the  necessity  for  completing  the  education  of  minor  children  in  the 
event  of  the  death  of  the  father.  This  policy  provides  an  annual 
income  of  $500  or  more,  commencing  on  the  death  of  the  father  and 
continuing  to  the  beneficiary  until  he  or  she  reaches  the  age  of  twenty- 
five  years  The  premium  charge  is  based  on  the  ages  of  the  father  an 
the  child,  while  inasmuch  as  the  risk  of  the  company  decreases  with 
each  year  that  the  father  lives,  the  premium  is  steadily  reduced. 
Should  the  beneficiary  die  before  the  father,  the  benefits  may  be  trans¬ 
ferred  to  another  child,  or  the  policy  exchanged  for  a  regular  form  or 
allowed  to  expire.  In  the  event  of  the  child  dying  after  the  father  and 
before  reaching  age  twenty-five,  the  remaining  annual  payments  will 

be  continued  to  the  father  s  estate. 

Little  consideration  is  needed  to  convince  parents  of  the  advantage  ot 
this  form  of  insurance,  which  supplements  the  general  provision  for 
the  family  and  makes  certain  what  every  parent  believes  to  be  a  great 
desideratum— the  complete  education  of  children  and  young  people. 
Agents  of  the  Mutual  Life  will  not  find  it  difficult  to  insure  large  num¬ 
bers  of  parents  under  this  form. 
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THE  SPECTATOR 


Life  Underwriters  Association  of  New  York. 


The  meeting  of  the  Life  Underwriters  Association  of  New  York  on 
Tuesday,  the  27th  of  October,  was  somewhat  outside  the  usual,  as  it 
took  the  form  of  a  compliment  to  Charles  Jerome  Edwards,  the  imme¬ 
diate  past  president  of  the  association,  and  the  first  president  of  the 
National  Association  of  Life  Underwriters  to  succeed  himself.  The 
members  gathered  at  the  Cafe  Martin  to  the  number  of  a  hundred  or 
more,  and  after  partaking  of  a  dinner,  which  was  enlivened  occasionally 
by  the  strains  of  auld  Scotia's  favorite  instrument,  were  called  to  order 
by  President  Robert  H.  Hardy,  who  acted  as  toastmaster.  After  reading 
a  number  of  letters  of  regret  from  various  officials  of  life  insurance 
companies  and  representative  field  workers,  Mr.  Hardy  introduced  the 
guest  of  the  evening,  Charles  Jerome  Edwards,  who  was  received  with 
a  prolonged  outburst  of  applause.  Mr.  Edwards  said  that  he  deeply  ap¬ 
preciated  the  sentiment  back  of  the  reception  tendered  to  him  and 
urged  the  members  to  make  the  New  York  Association  the  most  im¬ 
portant  in  the  country,  so  that  it  might  be  a  shining  example  for  other 
local  bodies.  He  devoted  a  great  part  of  his  address  to  a  plea  for  the 
elimination,  so  far  as  city  agencies  are  concerned,  of  men  who  give  only 
a  part  of  their  time  to  the  business.  In  this  connection  he  said: 


men  1  jd°  n0t  mean  m?n  who  are  underwriters  and  do  a  general 
insurance  business,  and  who  are  genuinely  entitled  to  solicit  applications  ior  life 

refer  toCethaPn^  b,VPald  comm!ssi?ns-  *  am  not  drawing  the  line  too  fine,  but  I 
retei  to  tile  part-time  man  who  is  never  at  any  time  a  true  life  insuia  ice  auent 
who  never  originates  any  business  or  educates  a  prospect,  but  is  a  bookkeeofr  a 
fronfVhe  bartender,  or  a  bootblack,  and  sneaks  in  on  a  case  and  steals  it  away 
! *be  a?ent  who  has  s,Pent  much  time,  much  effort  and  real  money  value  in 
educating  the  prospect  and  creating  demand.  y 

I  will  consider  the  subject  from  the  standpoint  of  a  manager  or  general  agent 
irilceVhan  fr01j  th,at  of  ,he  s°l‘citing  agent,  for,  if  any  ref ormf  along  these 
lines  are  secui  ed,  they  must  come  through  the  general  agent.  The  soliciting 
agent  suffers  most  in  osses,  but  is  without  a  remedy.  We,  general  agents  have 
for  years  been  accepting  business  from  such  part-time  men,  clerks  or  so-called 
cifm1113’  W1ib  2  susPlcl°u,  and  generally  a  belief,  that  legitimately  it  belonged  to 
f.om,o  regular  agent  who  was  giving  an  his  time  and  depending  entirely  for  his 
livelihood  upon  soliciting.  It  is  this  class  of  business  which  originated  rebating 
in  the  past,  it  is  this  practice  which  to-day  causes  so  many  failures  among  solici¬ 
tors,  and  it  is  just  as  unbusinesslike  as  it  is  unfair.  I  do  not  believe  that  anv  im 
I'm  d'a,te  adya"ta8e  gamed,  or  any  trivial  profits  secured  by  a  manager  who  accepts 
this  class  of  business  begins  to  offset  the  damage  done  to  his  agency  force  and 
the  absolute  loss  in  dollars  and  cents  which  must  in  the  long  run  follow  the 
sapping  of  agency  energies.  K  ionow  tile 

You  may  answer  me  that  this  is  ideal;  that  it  is  impracticable;  that  we  need  the 
business;  but  heaven  knows,  and  any  calm  discussion  of  the  subject  will  de¬ 
termine  the  fact,  that  m  the  end  it  is  not  only  demoralizing  and  dishonest  but  a 
positive  menace  to  proper  agency  management  and  the  manager's  purse  ’ 


Following  Mr.  Edwards'  address.  Geo.  A.  Brinkerhoff  presented  him, 
on  behalf  of  the  association,  with  an  engrossed  set  of  resolutions,  testi¬ 
fying  the  appreciation  of  the  members  of  the  honors  that  had  come  to 
him,  to  which  Mr.  Edwards  responded  in  fitting  terms. 

George  H.  Gaston,  second  vice-president  of  the  Metropolitan  Life,  was 
the  next  speaker  and  predicted  that  life  insurance  would  speedily  re¬ 
cover  from  the  blight  that  had  come  upon  it  through  the  Armstrong 
legislation  and  the  financial  panic  of  a  year  ago.  Among  other  things  he 
said: 


you" have  shtred11'3!  adva"taf;a  derived  from  the  practice  of  industrial  insurance 
you  nave  shared.  1  speak  of  this  branch  of  the  business,  not  from  the  standpoint 

fi  Inin  the1  iCn°™Pa7'  bfiUtmbeC?rUSe  °f  the  *arge  and  -Wtant  place  it  has  coX to 
there  was  f  .x6  d«  /ransP°.rted  from  foreign  shores  in  the  late  '70’s, 

abfdfnv  system  n/9  he  firi?  l,Te  mtroduced  in  this  country  a  scientific  and 
to  °tr,  1Tsuiance  f°r  the  working  classes— men,  women  and  children— 

saf^d  ^’ts  henefits  I  £  of  ?, burlal  fund,  it  had  never  before  been  vouch- 
moted  thrift avEbeen  widespread  It  has  diminished  poverty  and  pro- 
thousands  of  3  ^  frugality,  and  given  profitable  and  permanent  employment  to 
thousands  of  worthy  men.  As  illustrating  in  part  the  latter  point-  thirty-five 

t^ndentgfoJhane  inrf  t"9  fUCh  °ffice  onMthls  side  of  tbe  water  as  that  of  superin- 
S™1  for  an. industrial  company.  Now  there  are  in  the  employ  of  the  three 

Canadf  TsPan’eS  d*  hundrfed  .m«>  bearing  that  title  in  the  United  States  and 
of  them  KdT  0f  tbelr,  fidebty-  let  me  relate  that,  notwithstanding  none 

\.‘,n  tls  u.ndei  bond,  so  rare  have  been  the  instances  in  which  the  trust  thus 

Associated5  whiT  ll ,has,bee,n  absolutely  insignificant  as  an  item  of  loss. 

Associated  with  these  six  hundred  superintendents  are  thirty-eight  hundred 
“'ftant  superintendents  and  eighteen  thousand  agents,  making^  total  of  over 
"tyjt"°jthousand  l'Jen  engaged  in  a  business  that  had  its  birth  here  only  about 
cularfv  those  aJh°;  Mtany  >°l ,  the  Clients  of  the  industrial  companies,  and  par- 
r‘r  'alT  those  *  •  entS,r,  at  the  younger  ages,  in  time  become  available  prospects 
for  ordinary  policies.  The  agents  of  the  industrial  companies  are  apostles  of  and 
fnsnra,  he-d°  nT  9f  ¥e,  insurance  protection  in  the  broadest  sense.  Sound  life 
t.vfn  U  ;=  t!  P°Pularlzed  through  the  education  of  the  masses,  and  as  an  institu- 
As  m  thiUo  broadened  a"d  strengthened  in  foundation  and  superstructure. 

As  to  the  outlook  I  predict  that  the  dawn  of  1909  will  usher  in  a  new  season 

?hePe°nPffdrlty  *°  X”1  com,e’  as  1  b^ve,  in  the  complete  restoration  of 

the  timefisdandein°fthtiletpubhc’  m  a. furtber.  and  more  substantial  improvement  in 
fiiu1  i  ,  d  ■  *jbe  stio.nger  welding  of  the  ties  between  the  home  office  and  the 
hf  d’  1  ,?m  % behever,  111  what  might  be  termed  a  democracy  of  comradeship 
between  the  officers  and  agents — a  warm,  open  relationship  and  cordial  recognition 
of  inter-dependence.  It  exists  to-dav  more  completely  han  ever  before?  It  is 
growing  and  will  continue  to  grow.  It  is  through  the  medium  of  just  such 
ta!ned'd  b°dleS  aS  tblS  or8amzation  of  yours  that  it  can  be  fostered  aJnd  main- 


John  R.  Reid,  president  of  the  Life  Underwriters  Association  of 
Canada,  and  a  vice-president  of  the  National  Association,  brought  cor¬ 
dial  greetings  from  the  brethren  across  the  imaginary  border  line,  and 
Wm.  Tolman  of  Connecticut,  also  a  vice-president  of  the  National  body, 
made  one  of  his  usual  fiery  addresses.  The  meeting  was  conceded  to  be 
one  of  the  most  successful  of  recent  years. 


Examination  of  the  Fraternal  Mystic  Circle. 

Examiners  of  the  New  York  Insurance  Department  have  just  com¬ 
pleted  an  exhaustive  investigation  of  the  Fraternal  Mystic  Circle  of 
Philadelphia.  The  financial  condition  of  the  order  as  of  July  31  last, 
shows  it  to  be  possessed  of  admitted  assets  amounting  to  $294,485,  and 
liabilities  of  $211,272,  including  $179,364  in  unpaid  claims.  The  asso¬ 
ciation  has  reinsured  from  time  to  time  a  number  of  similar  orders, 
including  the  American  Guild  of  Richmond,  Va.,  which  was  taken  over 
on  May  27,  1907.  Special  attention  is  given  to  matters  connected  with 
this  reinsurance,  the  funds  having  been  kept  distinct  from  those  of  the 
Circle,  and  the  examiners  found  at  the  date  of  the  examination  that 
the  assets  of  the  Guild  were  $70,636,  with  liabilities  of  $167,490.  The 
total  membership  of  the  Circle  on  July  31  last  was  30,064,  representing 
$37,875,750.  It  is  stated  that  an  increase  in  rates  will  shortly  be  made 
affecting  approximately  one-fourth  of  the  membership.  The  examiners 
say:  "It  is  apparent  that  the  officers  of  this  association  do  not  seem  to 
realize  that  in  paying  the  excessive  liabilities  of  the  American  Guild, 
accrued  before  amalgamation,  they  will,  ere  long,  meet  with  a  condi¬ 
tion  which  will,  in  our  opinion,  necessitate  the  raising  of  rates  again.” 


*  iiw  ■  lumitiu  oavmgi 


The  Insurance  Department  of  New  York  has  made  public  the  result 
of  an  investigation  made  by  Examiner  Nelson  B.  Hadley  of  the  manage¬ 
ment  of  the  Provident  Savings  since  December  2,  1907.  On  that  date  the 
society  was  ordered  to  cease  writing  new  business  owing  to  a  heavy  im¬ 
pairment,  and  in  the  interval  the  management  has  again  been  changed. 
The  report  of  Mr.  Hadley  is  as  follows: 

Since  the  beginning  of  this  investigation  the  control  of  this  company  through 
ownership  of  a  large  portion  of  its  stock,  has  changed  hands.  The  new  manage- 
lnent,  so  iai  as  I  am  able  to  ascertain,  is  composed  of  reputable  men  who  have 
shnn1HUH?.eSSfulw  tbe.Past  m  different  avocations,  and  their  ability  and  integrity 
biishiessd°  mUC^  *°  bnng  tbe  company  up  to  a  position  where  it  can  write  new 

At  the  time  of  the  last  report  made  you  the  company  was  impaired  $414,601  88 
on  the  basis  of  the  Actuaries  Experience  Table  of  Mortality  with  4  per  cent  in- 
xJhf*  °P  rf  wrliten  Pnor  t0  January  1,  1901,  and  American  Experience 

,  if*  Mortality  with  interest  at  3%  per  cent  on  policies  issued  since  January 
1,  1.01,  while  surplus  of  $154,398.12  was  found,  using  4%  per  cent  interest 
1 907*  the  aI1  policies.  This  was  the  condition  of  the  compan-  on  September  30, 
I90i  the  date  to  which  the  financial  condition  was  brought.  The  market  values 
as  of  December  31,  1906,  were  used  also  in  this  report 

Iiitw  Tqf,»t0t£e  testimony  of  Henry  Moir,  the  actuary  of  the  company,  up  to 
June  30,  1908,  the  company  had,  if  the  bonds  were  taken  at  the  old  values,  made 
an  improvement  of  nearly  $200,000.  However,  taking  the  bonds  at  the  market 
quotations  of  June  30,  the  actual  improvement  is  about  $140,000,  thereby  re- 
1P1Palrment  tS„about  $370,000,  and  increasing  the  surplus  on  the  4% 
?pfe,Ceint  bas,ls, t0  about  $300,000.  This  would  indicate  that  in  spite  of  the  facts 
f  "ed  t0Tla*er  thci'e  had  been  a  decided  improvement  in  the  condition  of  the 
3  pkila2  i  however,  was  in  spite  of  the  extravagant  management  of  the  so- 
called  1  hiladelphia  syndicate.  Their  own  testimony  shows  that  their  only  object 
was  private  gain,  regardless  of  the  interests  of  the  policyholders.  This  is  shown 
in  the  case  of  Mr  Terry  who  was  selected  by  them  as  one  of  their  directors 

MvVn  1W3S  S*hi°™  by  tbe  rec.°,rds  of  the  company  as  being  uninsurable,  was 

given  seveial  months  insurance  without  any  compensation  to  the  company  This 
1SJfiiWri  -.i  ™.mutes  of  the  meeting  of  the  finance  committee,  copies  of  which 
serretlv^mt1  h  1  f|lls  .report*  ,  This  violation  of  the  law  of  this  State  was  done 
secretly  and  while  the  members  of  the  committee  were  in  the  jurisdiction  of  the 
laws  of  another  State,  undoubtedly  to  cover  up  their  misdeeds.  The  voting  and 

ca^elnwh?reathe  ary  31  X  r?te  °f  $18'°°P.a.  year  to  the  vice-president  is  another 
+there  cannot  be  too  severe  criticism  of  the  motives  which  actuated  this 
ent’  aiad  >s  but  the  natural  sequence  where  unscrupulous  persons  secure 
^hc  nianagernent  of  the  funds  of^  a  life  insurance  company. 

showed  m  tV the  vlce'Presjdent  of  the  company  under  this  management, 
showed  in  his  testimony  not  only  his  ignorance  of  this  company  and  its  business 
and  msuiance  business  generally,  but  he  stated  on  oath  that  he  “could  not  say 
that  he  did  anything  as  vice-president  of  the  company.  The  drawing  of  this 
was  a  fraud  under  the  guise  of  salary. 

i  lie  testimony  of  Messrs.  c.oyle,  Brumm,  McSorley  and  Grady,  which  is  filed 
heiewith,  shows  that  they  had  no  conception  of  the  duties  of  trusteeship  involved 
in  life  insurance  management.  v 

.  ¥['  ¥£So.r,ey  was  paid  $750  as  salary  for  vice-president  for  tli  first  half  of 
Apiil  without  any  authority  from  the  board  of  directors.  Whether  t  ie  payment  of 
t  on  Snfatrhetl>  Ml-'  ¥cSor.W  without  first  being  voted  by  the  directors^  a  viola- 
:  °  a-  V  law  is  herewith  submitted  for  your  consideration.  The  Philadelphia 
syndicate,  so  called,  have  been  wholly  eliminated  and  can  have  no  further  in¬ 
fluence  upon  the  future  of  the  society.  cr 

f,-oTiletl1»'-eSenet- mana-geme¥  9f.tbe  company  have,  so  far  as  I  am  able  to  judge 
ttir^nlk  LiC]10nS  S1  jCy  obtaining  control,  been  working  for  the  best  interests  of 
the  policyholdeis,  and  I  doubt  not  that  they  will  earnestly  endeavor  to  bring  the 
t0  a  safe  and  satisfactory  financial  basis.  Large  economies  have  8been 
fdet,*ed'  a®  sbo.wn  by  the  testimony  of  Mr.  Langham,  and  assurance  is  given  of 
further  economies  when  practicable.  6 

.  Tbe,  'n*j?res*s  of  society  are  safeguarded  by  the  men  who  have  accepted  the 
tasks  as  directors,  and  I  have  no  doubt  that  they  will  devote  their  best  efforts  to 

chas'e'fts1  contracts ny  3  p0S,tlon  wbere  it;  can  a8ai"  invite  the  public  to  pur- 

i  he  greatest  problem  before  the  company  is  still  the  proper  working  out  of  its 

confidelme'of  1tbe’nt<lgetlheirr|Wlt  l  thx  e9onom.icaI  management,  should  maintain  the 
confidence  of  the  policyholders  in  the  integrity  of  the  company. 


From  the  foregoing  it  will  be  seen  that  the  society  is  progressing  to¬ 
ward  a  solvent  basis,  and  the  present  management  is  using  every  effort 
to  restore  the  financial  standing  so  that  the  writing  of  new  business  may 
be  resumed  at  an  early  date. 

Superintendent  E.  E.  Rittenhouse  of  Colorado  has  addressed  another 
lengthy  letter  to  President  Langham,  in  which  he  recites  at  length  the 
history  of  the  society,  and  repeats  his  request  for  proper  representation 
on  the  board  of  directors  for  the  policyholders.  The  management  has 
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expressed  its  willingness  to  have  policyholders  as  directors,  hut  will 
proceed  with  due  caution  as  to  the  interests  of  all  concerned,  and  not 
at  the  autocratic  dictation  of  outsiders. 


Life  Report  of  the  New  York  Department. 

Part  II.  of  the  Forty-ninth  Annual  Report  of  the  Superintendent  of 
Insurance  of  the  State  of  New  York  was  issued  last  week.  It  contains 
1060  pages  and  is  devoted  entirely  to  the  returns  of  life  insurance  com¬ 
panies  operating  in  the  State.  The  tremendous  amount  of  data  given 
in  this  volume  may  be  slightly  conceived  of  when  it  is  said  that  the 
number  of  pages  devoted  to  each  company  vary  from  forty-nine  to  seven. 
Several  of  the  schedules  required  by  the  annual  blank  for  statements 
are  given  in  full,  and  the  essential  particulars  of  others  are  also  pre¬ 
sented. 

The  Superintendent  points  out  that  the  reason  for  the  delay  in  the 
publication  of  the  report  was  the  failure  of  the  legislature  to  provide 
for  the  creation  of  a  bureau  of  audit  until  the  last  moments  of  the  ses¬ 
sion,  and  it  then  took  some  months  to  get  the  bureau  into  working 
order.  It  is  hoped  that  next  year  the  report  will  be  ready  for  distribu¬ 
tion  on  or  before  August  1.  The  text  relative  to  life  insurance  was 
printed  in  connection  with  the  fire  and  marine  volume  some  months 
ago,  but  is  reproduced  in  the  present  volume  for  ready  reference. 

All  the  bonds  and  stocks  held  by  the  companies  were  independently 
valued  by  an  expert  employed  by  the  Insurance  Department,  and  a  note 
attached  to  each  company’s  statement  shows  the  valuation  by  the  rule 
of  thirteen,  adopted  at  the  Louisville  conference  of  Insurance  Com¬ 
missioners,  as  well  as  the  difference  between  that  and  the  company’s 
valuation.  It  is  worth  noting  that  the  Department’s  expert  adds  some 
$40,000,000  to  the  valuations  reported  by  the  companies. 

The  figures  entering  into  the  several  tables  have  all  been  handled  in 
these  columns  months  ago  and  the  falling  off  in  business  duly  com¬ 
mented  upon.  In  the  fiscal  year  ending  with  September  30,  1907,  the 
Department  collected  in  fees  and  taxes  $340,083,  while  its  disbursements 
were  $137,831,  including  $35,063  for  examinations  of  companies,  so  that 
the  net  profit  to  the  State  was  $202,252. 


The  Spectator  is  a  very  good  insurance  paper;  one  that  deserves  the  patronage 
of  insurance  men  in  general.— Thomas  J.  McGuire,  Special  Agent,  Equitable  Life 

—Tlie  Reliance  Life  of  Pittsburg  announces  that  it  will  pay  any  policy  calling 
for  annual  instalments  in  monthly  instalments.  It  will  also  issue  policies  pay¬ 
able  in  monthly  instalments  for  a  period  of  ten  years. 

—The  Southern  Tier  Masonic  Relief  Association  of  Elmira  and  the  New  York 
Safety  Reserve  Fund  of  Syracuse  have  consolidated,  Ihe  conditions  of  the  con¬ 
solidation  provide  for  the  retirement  of  the  officers  of  the  Elmira  association  and 
the  dissolution  of  its  affairs. 

—The  Standard  Life  of  Camden,  N.  J.,  has  its  rate  books  and  policy  forms 
ready,  and  expects  to  be  in  the  field  for  business  early  in  November.  The  com¬ 
pany  will  operate  only  in  New  Jersey  for  some  time.  Mr.  Baxter,  the  vice-presi¬ 
dent,  feels  very  confident  of  success,  as  the  company  has  over  300  stockholders  m 
South  Jersey  alone. 

_ The  Life  Underwriters  Association  of  Rochester  held  a  banquet  at  the 

Seneca  Hotel  oh  Saturday  evening,  October  24.  The  speakers  were  Dr.  George 
S  Miller,  superintendent  of  agencies  of  the  Phoenix  Mutual;  H.  C.  Cox,  former 
president  of  the  Canadian  Life  Underwriters  Association;  Frank  W.  Tracy, 
general  agent  of  the  JEtna  at  Buffalo;  Rev.  Edwin  A.  Rumball,  pastor  of  the 
First  Unitarian  Church  of  Rochester. 

_ The  Home  Life  of  America  has  appointed  W.  C.  Atkinson  district  manager 

for  Montgomery  county,  with  offices  in  the  Penn  Trust  Company  building,  Nor¬ 
ristown  Pa.  Mr.  Atkinson  has  been  sending  in  a  nice  volume  of  business  since 
his  appointment.  The  Home  Life  has  written  $2,669,100  paid-for  ordinary  busi¬ 
ness  since  March  9,  1908.  The  new  guaranteed  bonus  policies  issued  by  this 
company  are  very  popular,  most  of  the  business  being  written  on  this  form.  The 
industrial  debit  is  also  increasing  rapidly. 


—The  Allegheny  Mutual  Life  has  been  organized  on  the  mutual  plan,  and  will 
have  its  headquarters  in  Pittsburg.  The  incorporators  are:  H.  P.  Goff,  Craf- 
ton  president;  J.  IT.  McCrady,  Edgewood,  vice-president;  John  C.  Hill,  1  ltts- 
bur’g  treasurer,  and  W.  P.  McPhetridge,  Pittsburg,  secretary.  The  directors  are 
the  officers  and  J.  M.  Horner,  Edgewood  Park;  W.  M.  Galbrith,  Carnegie;  C.  E. 
Dinkey  Braddock;  E.  A.  Hill  and  F.  W.  Scott,  Pittsburg;  W.  Wallace  Miller, 
Ben  Avon ;  E.  W.  Stevens,  Oakdale;  W.  R.  Jarris,  J.  Warren  Lytle,  H.  J.  Sclmt- 
ter,  A.  D.  Linn,  Pittsburg;  R.  J.  Morehead,  Erie. 

—Some  years  ago  one  George  A.  Kimmel,  carrying  $25,000  of  insurance  in  the 
New  York  Life,  disappeared  from  Arkansas  City,  Kan.,  after  robbing  a  bank  of 
which  he  had  been  cashier.  In  1905,  while  in  the  Matteawan  Asylum  for  the 
Criminal  Insane,  one  Andrew  J.  White  claimed  to  be  Kimmel,  and  as  the  New 
York  Life  had  been  contesting  the  claim  put  in  on  Kimmel,  it  took  steps  to  get 
at  the  truth  of  the  matter.  Last  week  a  Federal  commission  met  at  Auburn 
prison  and  heard  White’s  story,  in  which  conspiracy,  kidnapping  and  attempted 
murder  were  all  charged.  The  wife  and  sister  of  Kimmel  both  deny  that  White 
is  Kimmel,  while  there  is  a  division  of  opinion  among  others  who  knew  Kimmel 


in  past  years. 


THE  NEW  ENGLAND  FIELD. 


Insurance  Institute  of  Hartford. 

Hartford,  Conn.,  long  noted  as  an  insurance  center,  took  a  step  for¬ 
ward  last  week  in  the  direction  of  technical  insurance  education  by  the 
establishment  of  the  Insurance  Institute  of  Hartford.  The  Travelers 
Club,  last  spring,  invited  the  representatives  of  local  companies  to  con¬ 
sider  the  formation  of  such  an  institute  and  it  is  now  fairly  launched. 
Officers  have  been  elected  as  follows;  President,  Mm.  B.  Clark,  zEtna 
Fire;  vice-presidents,  Archibald  A.  Welch,  Phoenix  Mutual  Life;  Walter 
G  Cowles,  Travelers,  and  Charles  E.  Parker,  local  agent;  corresponding 
secretary,  Louis  Denniston,  Travelers;  recording  secretary,  Geo.  Good¬ 
win,  JEtna  Life;  treasurer,  C.  F.  Scholl,  London  and  Lancashire,  direc¬ 
tors,  Benedict  D.  Flynn,  Travelers;  J.  Vincent  Fothergill,  Orient;  Chas. 
F.  Johnson,  Phoenix  Mutual  Life;  J.  H.  Jarman,  Connecticut  Mutual, 
A.  D.  Risteen,  Hartford  Steam  Boiler,  and  Edgar  J.  Sloan,  HUtna  Fire. 

An  address  was  made  by  Percy  H.  C.  Papps,  actuary  of  the  Mutual 
Benefit  Life  and  a  former  president  of  the  Insurance  Institute  of  Toronto, 
in  which  he  gave  the  history  of  such  institutes  and  outlined  their  ob¬ 
jects.  Vice-President  J.  B.  Lunger  of  the  Travelers  pointed  out  the 
need  of  good  material  among  all  groups  of  insurance  men,  which  could 
be  supplied  by  the  educational  process  common  to  these  institutes. 
About  350  charter  members  are  enrolled. 


THE  WEST. 


The  Bankers  Reserve  Life  Company. 

The  statement  of  the  Bankers  Reserve  Life  Company  of  Omaha,  Neb., 
for  the  third  quarter  of  1908  shows  that  substantial  progress  continues 
to  be  made  in  all  details  tending  to  the  upbuilding  of  a  strong  and  rep¬ 
resentative  life  insurance  company.  President  B.  H.  Robinson,  in  ac¬ 
cordance  with  his  established  custom,  advises  policyholders  fully  as  to 
the  progress  made.  Among  the  favorable  features  of  the  quarter  s  pro¬ 
gress  may  be  noted  the  maintenance  of  a  favorable  mortality  record,  the 
securing  of  a  goodly  amount  of  high-grade  new  business  and  the  prompt 
payment  of  renewal  premiums  by  existing  policyholders.  A  tribute  is 
paid  to  the  loyal  and  efficient  field  force  whose  efforts  have  contributed 
so  much  to  the  upbuilding  of  the  company.  Constant  accessions  are 
being  made  to  its  ranks  of  first-class  men,  and  there  is  room  for  still 
more.  The  financial  statement  shows  that  the  assets  now  amount  to 
$1,456,706,  while  the  surplus  on  policyholders’  account  is  $360,546.  The 
annual  statement  which  will  appear  early  in  January  will  undoubtedly 
prove  the  best  in  the  company’s  history.  The  quarterly  statement  re¬ 
ferred  to  will  he  found  on  another  page. 


Promotions  in  the  Northwestern  Mutual  Life. 

At  the  quarterly  meeting  cf  the  Northwestern  Mutual  Life  of  Mil¬ 
waukee,  held  on  October  21,  Second  Vice-President  J.  W.  Skinner  and 
Third  Vice-President  P.  R.  Sanborn  were  promoted  to  the  offices  of  vice- 
president  and  second  vice-president  respectively.  Both  gentlemen  have 
been  connected  with  the  company  for  a  great  many  years  and  their  pro¬ 
motion  is  welcomed  on  all  sides.  The  office  of  third  vice-president  has 
been  abolished.  President  Markham  made  his  first  report  on  the  pro¬ 
gress  of  the  company,  showing  that  the  business  of  the  company  has  in¬ 
creased  naturally  consequent  upon  healthy  conditions,  careful  manage¬ 
ment  and  hearty  co-operation  of  the  field  forces.  The  company  has 
written  in  the  first  nine  months  of  1908  new  policies  numbering  29,227 
for  $80,264,691,  a  gain  of  $4,000,000  over  the  corresponding  period  of  last 
year.  Insurance  in  force  now  amounts  to  $936,450,102,  indicating  a  gain 
since  January  1  of  $46,140,510,  the  largest  in  the  history  of  the  company 
for  any  similar  period.  Assets  have  increased  to  $243,230,811.  During 
the  week  the  ninetieth  anniversary  of  the  birth  of  former  President 
H  L.  Palmer  was  appropriately  observed.  The  company  announces  that 
its  dividend  scale  for  1909  will  he  the  same  as  for  the  current  year. 


_ _ r  w.  Plallett  of  Medicine  Lodge,  Kan.,  a  well-known  producer,  has  just 

been  appointed  a  field  manager  for  the  Des  Moines  Life  Insurance  Company  of 
Iowa. 

_ A  temporary  injunction  has  been  issued  at  Chicago  restraining  Birch  E. 

Rhodus  and  Edward  T.  Rhodus  from  interfering  with  the  books  of  the  Mercantile 
Finance  Company  pending  Judge  Mark’s  decision  in  the  matter.  The  Mercantile 
Finance  Company  was  to  act  as  agent  in  selling  the  stock  of  the  Central  Life 
Securities  Company  and  the  Mercantile  Securities  Company,  now  in  the  hands  of 
a  receiver. 

_ Xhe  Security  Life  of  Chicago  has  ended  its  controversy  with  the  Tennessee 

Insurance  Department  by  agreeing  not  to  do  any  more  business  in  connection 
with  the  Standard  Trust  Company  of  Nashville,  but  will  confine  its  operations  to 
writing  directly  through  its  agents.  The  Standard  Trust  Company  of  Nashville 
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lias  been  loaning  policyholders  in  the  Security  Life  the  money  with  which  to  pay 
the  first  premium  and  agreeing  to  advance  money  at  any  time,  charging  the 
amount  to  the  policy,  at  six  per  cent  interest. 

— Ihe  Colonial  Life  Insurance  Company  is  being  formed  in  St.  Louis,  with  a 
capital  stock  of  $500,000,  of  which  $200,000  is  to  be  paid  in  cash  and  the  balance 
m  notes.  Ernest  G.  Rankin  and  Edgar  A.  Rice,  who  are  interested  in  the  forma¬ 
tion  of  this  company,  are,  respectively,  president  and  secretary  of  the  Industrial 
Benefit  Association,  a  Missouri  assessment  concern.  There  is  already  a  well- 
established  Colonial  Life  in  this  country,  and  the  St.  Louis  promoters  should 
have  ingenuity  enough  to  frame  a  new  name  for  their  organization. 

—The  Cincinnati  Life,  which  was  chartered  on  July  3,  now  states  that  it  will 
be  ready  for  business  on  November  1,  with  a  capital  of  $100,000  and  $40,000 
surplus.  The  following  officers  have  been  elected:  John  G.  Hoyt,  president  and 
manager;  Louis  Ireton,  vice-president;  Geo.  B.  Cox,  treasurer,’  and  Herman 
Brockman,  secretary.  The  company  contemplates  doing  a  reinsurance  business, 
and  has  several  propositions  under  way  at  the  present  time.  The  Cincinnati 
Life  is  organized  under  the  old-line,  legal-reserve  law,  and  will  have  offices  in  the 
Second  National  Bank  building. 


THE  SOUTH. 


Hymen  in  the  Office  of  the  State  Mutual  of  Rome,  Ga. 

On  Monday,  October  12,  W.  A.  Blair,  the  efficient  manager  of  the  re¬ 
newal  department  of  the  State  Mutual  Life  of  Rome,  Ga.,  was  united  in 
marriage  to  Marguerite  Harris,  youngest  daughter  of  Prof.  J.  C.  Harris, 
superintendent  of  the  Rome  public  schools.  Many  handsome  and  costly 
presents  were  received,  showing  the  esteem  in  which  this  popular  young 
couple  are  held.  The  officers  and  employees  of  the  company  presented 
them  with  a  handsome  chest  of  silver.  Dr.  Sydnor  of  the  First  Presby¬ 
terian  Church  officiated. 

On  Thursday,  October  22,  Marcus  Wallace,  an  efficient  bookkeeper  of 
the  same  company,  was  married  to  Stella  Logan,  daughter  of  J.  C. 
Logan,  at  their  home  in  East  Rome.  Dr.  Robbins  of  the  Methodist 
Church  officiated.  Many  handsome  presents  were  received,  one  of  which 
was  a  handsome  chest  of  silver,  presented  by  the  officers  and  employees 
of  the  company. 


Matt  Bargas  is  said  to  be  organizing  a  life  company  at  Waco,  Tex.  with 
$200,000  capital  and  $75,000  surplus.  So  far  $85,000  of  stock  has  been  sub¬ 
scribed. 

— T  he  connection  of  J.  J.  Rogers  with  the  North  State  Mutual  Life  of  Kinston 
N.  C.  as  superintendent  of  agencies  has  been  severed,  and  he  is  succeeded  by 
J.  A.  Herndon  of  Hickory. 

—Geo.  C.  Carpenter,  formerly  agent  of  the  Pacific  Mutual  at  Augusta  Ga  has 
been  appointed  general  agent  of  the  Security  Life  of  America  for  Georgia’  and 
South  Carolina.  Mr.  Carpenter  will  retain  headquarters  at  Augusta. 


MISCELLANEOUS  LIFE  NEWS. 


New  Officers  for  the  Massachusetts  Mutual  Life. 

At  the  regular  meeting  of  the  board  of  directors  of  the  Massachusetts 
Mutual  Life  Insurance  Company  of  Springfield,  held  on  Wednesday 
October  28,  promotions  were  made  in  the  official  staff  to  fill  the  vacan¬ 
cies  caused  by  the  death  of  the  late  John  A.  Hall.  The  choice  for  presi¬ 
dent  fell  upon  William  Wallace  McClench,  who  for  the  past  three  years 
has  been  second  vice-president  of  the  company.  Mr.  McClench,  a  por¬ 
trait  of  whom  appears  elsewhere  in  this  issue  of  The  Spectator  is  a 
native  of  Massachusetts,  having  been  born  in  Chicopee  some  fifty-four 
years  ago.  He  graduated  from  Tufts  College  in  1875,  and  was  admitted 
to  the  bar  in  1878,  following  which  time  he  engaged  in  the  general 
practice  of  law  until  1893.  In  that  year  he  became  connected  with  the 
Massachusetts  Mutual  as  associate  counsel,  and  in  1898,  on  the  death  of 
Judge  Gideon  Wells,  was  made  general  counsel  for  the  company.  The 
increasing  business  of  the  Massachusetts  Mutual  led  in  1905  to  the 
creation  of  the  office  of  second  vice-president,  and  Mr.  McClench  was 
unanimously  chosen  to  fill  the  new  position.  His  promotion  to  the 
presidency  is  therefore  a  recognition  of  his  services  to  the  company  for 
a  number  of  years  past.  He  is  equipped  with  a  thorough  knowledge  of 
all  branches  of  life  insurance,  both  theoretical  and  practical  As  a 
member  for  several  years  of  the  finance  committee,  he  is  familiar  with 
the  company’s  investments  and  its  general  policy  regarding  invest¬ 
ments;  he  knows  the  technical  side  and  has  been  in  close  touch  with 
the  agencies,  so  that  his  promotion  to  the  presidency  will  meet  the  ap- 
probatmn  of  the  field  force  as  well  as  those  employed  in  the  home 
office.  Outside  h.s  connection  with  the  company  he  is  well  known  in 
public  life,  his  services  being  in  constant  demand  by  his  fellow  citizens 
on  public  occasions  of  note.  There  can  be  no  question  but  that  under 
his  leadership  the  Massachusetts  Mutual  Life  will  continue  along  the 


same  progressive  lines  that  have  characterized  it  for  several  years  past. 
To  fill  the  office  of  second  vice-president,  made  vacant  by  the  promotion 
of  Mr.  McClench,  Secretary  William  H.  Sargeant  has  been  moved  up. 
Mr.  Sargeant  was  born  in  Springfield  in  1868,  and  has  been  in  the  service 
of  the  company  since  1884.  He  has  been  promoted  steadily  from  one 
position  to  another  and  knows  the  company  and  its  plans  in  every  de¬ 
tail.  In  1900  he  was  appointed  inspector  of  agencies  and  risks;  became 
assistant  secretary  in  1903,  and  secretary  in  1905.  The  new  secretary, 
Wheeler  H.  Hall,  has  been  with  the  company  since  1886  and  has  been 
assistant  secretary  since  1903,  filling  all  positions  with  great  credit. 


National  Convention  of  Insurance  Commissioners. 

Benjamin  F.  Crouse,  Insurance  Commissioner  of  Maryland,  has  an¬ 
nounced  the  appointment  of  the  following  standing  committees  of  the 
National  Convention  of  Insurance  Commissioners,  of  which  he  is 
president: 

LAWS  AND  LEGISLATION. 

Chas.  C.  Lemert,  Ohio;  W.  D.  Vandiver,  Missouri;  J.  C.  Billheimer 
Indiana;  Joseph  Button,  Virginia;  E.  E.  Rittenhouse,  Colorado-  John  a’ 
Hartigan,  Minnesota;  Reau  E.  Folk,  Tennessee;  O.  B.  Ryon,  Illinois. 

BLANKS. 

H.  D.  Appleton,  New  York;  J.  J.  Brinkerhoff,  Illinois;  Chas  W 
Fletcher,  Massachusetts;  M.  O.  Rowland,  Michigan;  S  E  Stillwell’ 
Ohio;  Isaac  Davenport,  Virginia;  J.  E.  Lang,  Maine;  H.  Pierson  Ham¬ 
mond,  Connecticut. 

RATES  OF  MORTALITY  AND  INTEREST. 

Geo.  E.  Beedle,  Wisconsin;  James  E.  Green,  Maryland-  F  H  Mc- 
Master,  South  Carolina;  W.  A.  Wright,  Georgia;  O.  S.  Basfo’rd  South 
Dakota,  A.  G.  Hann,  Colorado;  Chas.  W.  Fletcher,  Massachusetts*  A  C 
Sexton,  Alabama. 

ASSETS  OF  INSURANCE  COMPANIES. 

Geo.  H.  Adams,  New  Hampshire;  Otto  Kelsey,  New  York-  F  H 
Hardison,  Massachusetts;  E.  Myron  Wolf,  California;  J.  L.  Pierce  'Ne- 
biaska,  T.  J.  McComb,  Oklahoma;  T.  M.  Henry,  Mississippi-  Chas  W 
Bell,  Kentucky. 

CREDENTIALS. 

C.  C.  Gray,  Rhode  Island;  Geo.  W.  Marshall,  Delaware;  David  O.  Wat¬ 
kins,  New  Jersey;  S.  P.  Davis,  Nevada;  Chas.  S.  Tingey  Utah-  A  E 
Moore,  Arkansas;  F.  G.  Fleetwood,  Vermont;  Frank  W.  Benson,  Oregon.’ 

RESERVES  OTHER  THAN  LIFE. 

F.  H.  Hardison,  Massachusetts;  H.  R.  Cunningham,  Montana-  S  E 
Stillwell  Ohio;  N.  B.  Hadley,  New  York;  E.  J.  McGivney,  Louisiana-' 
L.  A.  Anderson,  Wisconsin;  J.  J.  Brinkerhoff,  Illinois;  S.  W  McCulloch’ 
Pennsylvania.  ’ 

MISCELLANEOUS. 

T.  H.  McDonald,  Connecticut;  Chas.  W.  Barnes,  Kansas;  Leroy  Grant 
Wyoming;  A.  C.  Scherr,  West  Virginia;  Thos.  B  Love  Texas-  C  d’ 
Gosslind,  Idaho;  W.  V.  Knott,  Florida;  E.  C.  Cooper,  North  Dakota'.  ’ 

UNAUTHORIZED  INSURANCE. 

J,.  R.  Young,  North  Carolina;  J.  V.  Barry,  Michigan;  E.  Myron  Wolf 
California;  Thos.  B.  Love,  Texas;  Geo.  W.  Marshall,  Delaware;  Thos.  E.’ 

!/ake’  51Stnct,  of  .Columbia;  F.  H.  McMaster,  South  Carolina;  David 
Martin,  Pennsylvania. 

FRATERNAL  INSURANCE. 

Reau  E  Folk,  Tennessee;  F.  H.  Hardison,  Massachusetts;  W.  D. 
Vandiver,  Missouri;  Thos.  E.  Drake,  District  of  Columbia;  E.  J.  Mc- 
Givney,  Louisiana;  Thos.  B.  Love,  Texas;  S.  E.  Stillwell,  Ohio-  S  H 
Nichols,  Washington. 

PLACE  OF  MEETING  AND  OFFICERS. 

MJnnnkm'  °rake’  District  of  Columbia;  C.  C.  Gray,  Rhode  Island;  T.  H. 
IcDonald,  Connecticut;  Joseph  Button,  Virginia;  John  A.  Hartigan 
Minnesota;  Chas.  C.  Lemert,  Ohio;  J.  R.  Young,  North  Carolina. 

SPECIAL  COMMITTEES:— ON  TAXATION. 

Otto  Kelsey,  New  York;  J.  V.  Barry,  Michigan;  Joseph  Button  Vir- 
gima;  John  A.  Hartigan,  Minnesota;  Chas.  C.  Lemert,  Ohio;  A  c’  Sex¬ 
ton,  Alabama;  Geo.  H.  Adams,  New  Hampshire;  Reau  E.  Folk,  Ten- 
nessee. 

TO  INVESTIGATE  EXPENSES  OF  FIRE  INSURANCE  COMPANIES. 

T  JDV'M^nr^,miC?igan;*°tt0  Kelsey’  New  York:  Chas.  C.  Lemert,  Ohio; 

3  .  II.  McDonald,  Connecticut;  J.  R.  Young,  North  Carolina. 

ON  VALUATION  OF  SECURITIES. 

t°tt°  Kfisey,  New  York;  F.  H.  Hardison,  Massachusetts;  Joseph  But¬ 
ton,  Virginia,  Benj.  F.  Crouse,  president,  Maryland. 

ON  FIDELITY  AND  SURETY  COMPANIES. 

E-  ?,'■  Hittechouse,  Colorado;  Joseph  Button,  Virginia-  John  A  Harti- 
0“°  K"ls°y.  New  York;  J.  V.  B«£ry,  Michigan;  T  H 
v™  t^’  tC“n„nect*cut;  Chas.  W.  Fletcher,  Massachusetts;  Jas.  K. 
Voung,  North  Carolina;  T.  J.  McComb,  Oklahoma. 


in™  ^  Centfa  Llfe  of  Fort  Scott>  Kan->  expects  to  enter  a  few  more  States  in 
1909  It  is  now  in  Oklahoma,  in  addition  to  its  home  State,  and  is  closing  a  very 
satisfactory  year,  writing  on  an  average  of  $300,000  per  month,  and  expects  to 
complete  the  year  with  $5,000,000  in  force,  at  which  time  it  will  be  a  year  and 
nine  months  old. 
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Semi-Annual  Statements  of  Life  Insurance  Companies. 

Compiled  from  the  semi-annual  reports  of  life  insurance  companies  licensed  to  transact 
business  in  Georgia,  for  the  six  months  ending  June  30,  1908. 


NAME  AND  LOCATION  Total 

OF  COMPANY.  Admitted 

Assets. 


Liabilities, 

Including 

Capital. 


$  $ 


Aftna  Life,  Hartford . 

American  National,  Lynchburg . 

American  National,  Galveston . 

Citizens  Life,  Louisville,  Ky . 

Columbian  National,  Boston . 

Connecticut  Mutual,  Hartford . 

Des  Moines,  Des  Moines . 

Equitable,  New  York . 

Fidelity  Mutual,  Philadelphia . 

Franklin  Life,  Springfield, till . 

Germania  Life,  New  York . 

Greensboro  Life,  Greensboro,  N.  C . . . 

Home  Life,  New  York . 

Illinois  Life,  Chicago . 

Life  Ins.  Co.  of  Virginia,  Richmond . . 

Manhattan  Life,  New  York . 

Maryland  Life,  Baltimore . 

Massachusetts  Mutual,  Springfield. .  . . 

Missouri  State,  St.  Louis . 

Meridian  L.  and  T.,  Indianapolis,  Ind 

Metropolitan,  New  York . . 

Michigan  Mutual,  Detroit . 

Mutual  Benefit,  Newark,  N.  J . 

Mutual  Life,  New  York . 

National  Life,  Chicago . 

National  L.  and  A.,  Nashville,  Tenn. . 

National  Life,  Montpelier,  Vt . 

New  England  Life,  Boston . 

New  York  Life,  New  York . 

Northwestern  Mutual,  Milwaukee .... 

Pacific  Mutual,  Los  Angeles,  Cal . 

Penn  Mutual,  Philadelphia . 

Philadelphia  Life,  Philadelphia . 

Phoenix  Mutual,  Hartford . 

Prudential,  Newark,  N.  J . 

Reliance,  Pittsburg,  Pa . 

Reserve  Loan  Life,  Indianapolis,  Ind.. 

Rome  Industrial,  Rome,  Ga . 

Southern  States,  Montgomery,  Ala. .  . . 

Southern  Life,  Fayetteville,  N.  C . 

State  Mutual  Life,  Worcester,  Mass. . . 

State  Life,  Indianapolis,  Ind . 

State  Mutual  Life,  Rome,  Ga . 

Security  Life  of  America,  Chicago,  Ill. 
Security  L.  and  A.,  Greensboro,  N.  C. 

Security  Mutual  Life,  New  York . 

Southern  States  Mut.  L.,  Charleston.. 

Travelers,  Hartford . 

Union  Mutual,  Portland,  Me . 

Union  Central,  Cincinnati,  Ohio . 

Volunteer  State,  Chattanooga,  Tenn.. . 
Washington  Life,  New  York . 


87,584,325 

230,773 

375,594 

985,465 

4,327,331 

66,978,835 

2,376,947 

447,120,484 

16,353,837 

4,278,605 

39,973,429 

384,284 

20,532,529 

6,801,011 

3,929,491 

20,347,169 

2,760,800 

47,606,434 

1,284,263 

1,153,455 

215,017,147 

10,626,781 

116,421,704 

513,122,090 

8,273,817 

274,072 

40,404,941 

45,593,779 

525,794,969 

238,536,144 

15,270,366 

94,451,137 

1,372,477 

25,058,792 

158,340,860 

2,687,440 

1,770,640 

111,565 

402,700 

320,321 

31,600,290 

6,809,829 

1,618,169 

1,713,293 

658,553 

4,816,344 

343,658 

58,730,818 

14,256,612 

65,685,357 

522,682 

18,646,637 


83,994,506 

167,383 

262,644 

799,431 

3,777,485 


2,106,161 

385,579,635 

14,936,626 

3,747,762 

34,836,470 

383,220 

19,784,838 

6,622,812 

3,448,229 

18,613,274 

2,447,737 

45,530,254 

1,195,767 

988,083 

200,184,437 

10,439,602 

109,988,374 


8,105,907 

219,331 

35,857,707 

42,206,995 

450,704,828 

214,553,427 

14,552,776 

90,614,217 

1,116,625 

24,108,792 

141,478,217 

2,011,813 

1,636,905 

105,769 

350,349 

310,700 

29,349,562 

6,038,913 

1,485,264 

1,208,667 

540,811 

4,277,922 

317,595 

53,697,149 

13,496,492 

62,601,313 

450,722 

§18,319,814 


Six  Months  1908. 


Income. 

Disburse- 

ments. 

t 

8,542,188 

56,517 

314,838 

421,674 

693,995 

4,277,356 

465,302 

36,855,349 

2,603,299 

651,882 

3,366,402 

166,547 

1,999,627 

856,373 

1,290,582 

1,509,427 

207,447 

5,545,879 

375,064 

180,297 

37,825,551 

968,892 

11,355,185 

42,237,952 

1.210.207 
459,201 

3,700,346 
4,369,216 
51,309,827 
21,120  794 
2,740,664 
10,379,110 
423,695 
2,245,215 
29,549,001 
355,932 
229,647 
29,737 
173,809 
120,005 
3,087,047 

1.353.208 
865,464 
342,231 
213,533 
822,268 

54,851 

8,572,525 

1,436,991 

6,908,781 

136,781 

1,555,181 


$ 

7,979,713 

42,917 

241,767 

265,946 

453,846 

4,295,326 

310,988 

30,005,887 

1,436,493 

347,279 

2.613.333 
109,132 

1,387,834 

716,008 

929,444 

1,303,148 

167,623 

3,355,754 

236,882 

145,156 

22,507,103 

700,814 

7,660,323 

29,839,866 

573,951 

454,679 

2,442,582 

3,230,216 

29,974,754 

16,725,534 

1,879,716 

6,179,021 

287,678 

1,455,930 

18,453,918 

213,233 

229,823 

25,396 

108,329 

72,671 

2,178,734 

1,012,046 

599,707 

294,457 

97,564 

738,192 

47,598 

6.385.334 
957,785 

4,107,498 

102,616 

1,459,824 


§  Exclusive  of  claims  of  stockholders  for  unpaid  dividends,  amounting  to  Sill, 635,  which 
claims  are  a  prior  lien  against  profits  only. 


Old  Age  Pensions  in  England. 

[From  Our  Own  Correspondent.] 

Legislation  directly  or  indirectly  affecting  insurance  interests  has  of 
late  been  much  in  evidence  in  this  country.  The  workmen’s  compensa¬ 
tion  act,  1906,  has  increased  the  business  of  the  offices  transacting  acci¬ 
dent  insurance;  the  employers’  liability  insurance  companies  act,  190/, 
has  increased  their  responsibilities;  and  now  the  old  age  pensions  act, 
1908,  which  was  added  to  the  statute  book  on  August  1  last,  and  be¬ 
comes  operative  as  from  the  1st  of  January,  1909,  is  not  without  its 
effect  upon  assurance  business. 

This  act  is  regarded  in  many  quarters  as  an  interesting  expenmen  , 
and  a  short  summary  of  its  provisions  may  not  be  without  interest  to 

readers  upon  your  side.  .  .  ,  ,. 

In  order  to  qualify  for  a  pension  the  applicant  must  have  attained  the 
age  of  seventy  years;  and  must,  for  at  least  twenty  years  up  to  the  date 
of  receipt  of  any  sum  on  account  of  a  pension,  have  been  a  Bntish  sub¬ 
ject  and  have  had  his  (or  her)  residence  in  the  United  Kingdom.  More¬ 
over  he  must  satisfy  the  pension  authorities  that  his  yearly  means  do 
not  exceed  thirty-one  pounds  ten  shillings— although  why  that  precise 
sum  has  been  chosen  is  not  exactly  clear.  . 

No  person  is  eligible  while  in  receipt  of  “poor  relief  ;  nor  if  before  he 
becomes  entitled  to  a  pension,  he  has  habitually  failed  to  work,  accord 
ing  to  his  ability,  opportunity,  and  need,  for  the  maintenance  or  benefit 
of  himself  and  those  legally  dependent  upon  him.  Provided— and  this 
clause  is  an  important  one  from  an  insurance  point  of  view  that  a  per 
son  shall  not  be  disqualified  if  he  has  continuously  for  ten  years,  up  to 
attaining  the  age  of  sixty,  by  means  of  payments  to  friendly,  provident, 
or  other  societies,  etc.,  made  such  provision  against  old  age,  sickness, 
infirmity  or  want  or  loss  of  employment  as  may  be  recognized  as  proper 
provision  for  the  purpose  by  regulations  under  the  act,  and  any  such 
provision,  when  made  by  the  husband  in  the  case  of  a  married  couple 
living  together,  shall,  as  regards  the  right  of  the  wife  to  a  pension,  be 
treated  as  provision  made  by  the  wife  as  well  as  by  the  husband. 

Further  conditions  of  ineligibility  are  detention  in  a  lunatic  asylum 
imprisonment  without  the  option  of  a  fine,  or  detention  after  the  age  o 
sixty  under  the  inebriates  act,  1898.  In  the  second  case  the  period  of 
disqualification  is  ten  years  from  the  date  of  release  from  prison  and 
in  the  last  case  the  period  is  up  to  ten  years,  in  the  discretion  of  the 
court. 


The  table  giving  the  weekly  rate  of  pension  is  as  follows: 

Rate  of  Pension 


Means  of  Pensioner.  Per  Week. 

Where  the  yearly  means —  s.  d. 

Do  not  exceed  £21 .  6  0 

Exceed  £21,  hut  do  not  exceed  £23:12:6 .  4  0 

Exceed  £23:12:6,  but  do  not  exceed  £26:5:0 .  3  0 

Exceed  £26:5:0,  hut  do  not  exceed  £28:17:6 .  2  0 

Exceed  £28:17:6,  hut  do  not  exceed  £31:10:0 .  1  0 

Exceed  £31:10:0  . No  pension 


One  result  of  the  passing  of  this  act  is,  that  our  life  assurance  offices 
have  been  stimulated  to  display  considerable  activity  in  the  matter  of 
issuing  prospectuses  calling  attention  to  special  schemes  for  annui¬ 
ties,  deferred  annuities  and  pensions — combined  with  life  assurance  and 
otherwise — and  some  of  these  are,  it  must  be  admitted,  of  a  most  at¬ 
tractive  nature.  A  favorite  form  is  an  endowment  assurance  policy  car¬ 
rying  a  variety  of  options  on  maturity,  such,  for  instance,  as  the  sub¬ 
stitution  of  a  pension  for  payment  of  the  whole  or  part  of  the  original 
sum  assured,  or  the  payment  of  a  pension  as  from  the  agreed  age  and 
the  continuance  of  the  assurance  for  the  original  sum  or  part  thereof. 
Competition  and  rivalry  will,  no  doubt,  lead  to  further  elaboration  of 
pension  schemes — for  the  subject  is  now  well  before  the  public — and  a 
substantial  increase  in  annuity  business,  in  various  forms,  may  be 
looked  for. 

Another  matter  to  which  several  of  our  insurance  offices — and  life 
offices  (chiefly  industrial)  in  particular — are  directing  their  attention,  is 
the  granting  of  house-purcha3e  benefits,  usually  combined  with  life  as¬ 
surance.  The  Workmen  and  General  Assurance  Society,  Ltd.,  which  is 
always  original,  has  just  put  forward  a  novel  scheme  of  house-purchase 
benefits,  the  distinguishing  feature  of  which  is  that  advances  will  be 
made  by  tender — an  innovation  which  will  be  watched  with  interest. 

London,  October  19.  Charters. 


— Robert  Melvin,  for  many  years  president  of  the  Mutual  Life  of  Canada,  died 
recently  at  Hamilton,  Ont.,  while  returning  from  a  visit  to  New  York. 

— Thomas  Bradshaw,  managing  director  of  the  Imperial  Life  of  Canada,  re¬ 
cently  delivered  a  valuable  address  on  “Taxation  of  Life  Companies  in  Canada” 
before  the  second  International  Conference  of  State  and  Local  Taxation,  at 
Toronto. 

- — The  membership  record  of  the  Royal  Arcanum  for  September  shows  new 
admissions  521  and  reinstatements  60.  The  deaths  numbered  221,  and  863  mem¬ 
bers  were  suspended,  so  that  the  net  loss  for  the  month  was  503.  The  sum  of 
$300,000  was  added  to  the  reserve  fund  during  the  month,  bringing  the  total  up 
to  $4,626,113. 

—The  programme  for  the  tenth  session  (1908-9)  of  the  Insurance  Institute  of 
Toronto  gives  promise  of  a  busy  season.  Seven  meetings  are  to  be  held  be¬ 
tween  October  and  May,  at  which  ten  papers  will  be  read  relating  to  various 
forms  of  insurance.  The  opening  meeting  will  be  held  to-night,  at  which  the 
inaugural  address  will  be  delivered  by  President  L.  Goldman,  and  Professor 
Maurice  Hutton,  principal  of  University  College,  will  also  speak.  The  next 
meeting  will  be  on  Tuesday,  November  17. 

— The  October  number  of  The  Journal  of  the  Institute  of  Actuaries  contains  a 
paper  by  Miles  M.  Dawson  on  “The  Select  and  Ultimate  Method  of  Valuation,” 
together  with  the  extended  discussion  which  ensued  on  its  presentation.  The 
number  also  contains  legal  notes  by  Arthur  Rhys  Barrand,  the  examination 
papers  of  1908  and  the  proceedings  of  the  annual  meeting.  Also  original  tables 
giving  annuity  values  on  two  joint  lives  by  Om  Table,  at  2%  per  cent,  compiled 
by  N.  Blanchard.  Copies  of  this  number  may  be  obtained  of  The  Spectator  Com¬ 
pany,  135  William  street,  New  York;  price,  $1. 


INDUSTRIAL  INSURANCE 


_ John  M.  Hoover  has  been  appointed  superintendent  of  the  Elizabeth 

(N.  J.)  district  of  the  Metropolitan. 

_ At  this  writing  the  two  leading  contestants  in  the  white  banner  con¬ 
test  of  the  Colonial  are:  J.  S.  Hoge,  Atlantic  City,  and  J.  C.  Howarth, 
Elizabeth. 

_ Superintendent  W.  E.  Quinlin  of  the  Prudential  at  Plattsville,  Pa., 

leads  division  J  and  the  entire  staff  for  the  lowest  amount  of  industrial 
business  lapsed  to  exposed  debit. 

_ The  leading  two  agents  in  the  industrial  department  of  the  Colonial 

are:  B.  Heksch,  New  Brunswick,  and  C.  Mambro,  Pittsburg.  The  lead¬ 
ing  ordinary  agent  is  W.  Baumgart  of  Paterson. 

_ j3o  not  feel  that  in  order  to  succeed  you  must  he  a  solicitor  of  special 

brilliancy  or  genius.  It  is  usually  the  man  of  ordinary  qualities  who  is 
persistent  and  earnest  who  makes  a  success  of  his  work. 

_ The  leading  assistant  in  the  industrial  department  of  the  Colonial 

is  Mr.  J.  Slater  of  Jersey  City,  followed  by  H.  R.  Howard  of  Paterson. 
In  the  ordinary  department  H.  R.  Howard  of  Paterson  has  the  honor  of 
heading  the  list. 

_ Agent  Charles  J.  Barry  of  the  Prudential  at  Newark  No.  2  district 

has  just  completed  his  twenty-fifth  year  of  continuous  service  with  the 
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company  and  he  celebrated  the  event  by  writing  thirty  applications  for 
$2  and  an  ordinary  for  $1000. 

—The  industrial  managerial  leadership  among  the  Colonial  force  is  still 
held  by  Manager  Fenimore  of  Norristown,  followed  by  L.  P.  Welsh  of 
Trenton.  In  the  ordinary  department  Manager  Louis  Janson  of  Williams- 
burgh  heads  the  list,  followed  by  W.  L.  Griffin,  Jersey  City. 

— Adolph  Le  Page,  independent  assistant  at  Plattsburg,  N.  Y.,  for  the 
Metropolitan,  has  been  promoted  to  the  New  Britain  (Conn.)  district  as 
superintendent,  succeeding  R.  B.  Wilbur.  Frank  Payette,  superin¬ 
tendent  at  Sherbrooke,  Canada,  has  been  placed  in  charge  of  the  Platt.s- 
burg  assistancy. 

—Your  knowledge  of  the  nature  and  benefits  of  life  insurance  should 
be  so  broad  that  with  the  first  sign  of  acquiescence  on  the  part  of  a 
prospect  you  are  able  to  throw  forward  the  full  weight  of  evidence  which 
the  experience  of  countless  families  has  furnished  to  strengthen  the 
cause  of  life  protection. 

—Among  the  low  lapsers  in  the  Life  Insurance  Company  of  Virginia  is 
McCaslan  of  Greenville,  who  has  not  had  a  lapse  for  eight  weeks;  Koch 
of  Wilmington,  who  has  escaped  for  seven  weeks;  Dyson  of  Wilming¬ 
ton,  six  weeks;  Schutt  of  Washington,  Whitaker  of  Greenville,  Surgi  of 
Orleans  No.  3,  and  J.  E.  Swor  of  Shreveport,  five  weeks. 

— It  is  needless  to  say  that  Christy  Mathewson,  who  has  recently  en¬ 
tered  the  insurance  business  with  the  Perry  agency  of  the  Prudential  in 
New  York  city,  will  not  pitch  the  same  assortment  of  curves  to  every 
man  that  comes  up.  He  will  make  his  arguments  fit  each  particular  case, 
just  as  he  sized  up  each  batter  when  he  was  pitching  ball  for  the  Giants. 

—Since  September  21  the  Norfolk  and  Richmond  districts  of  the  Life 
Insurance  Company  of  Virginia  have  been  running  a  close  race.  On 
October  23  there  was  only  a  difference  of  $4.57  in  favor  of  Norfolk  for 
the  four  weeks  in  the  industrial  branch,  while  Richmond  had  a  lead 
of  $4000  in  ordinary.  Both  districts  are  keeping  up  the  fight  in  earnest 
and  are  determined  to  make  it  a  close  finish. 

—The  Life  Insurance  Company  of  Virginia  reports  the  following 
changes  and  promotions:  Agent  D.  Copeland,  appointed  assistant  in 
Norfolk,  vice  C.  S.  Hewitt,  resigned;  Assistant  R.  P.  Poindexter  of 
Atlanta,  appointed  superintendent  of  Anderson,  S.  C.,  succeeding  Super¬ 
intendent  Rourk;  Agent  W.  A.  Abercrombie,  appointed  assistant  at 
Atlanta,  succeeding  Assistant  Poindexter. 

—The  Prudential's  five  leading  superintendents  in  industrial  for  1908 
are:  A.  X.  Schmitt,  Chicago  2;  H.  R.  Kendall,  Louisville;  E.  E.  Litz, 
Omaha;  A.  C.  Grant,  Milwaukee  1;  B.  R.  Cosby,  Parsons.  The  five  lead¬ 
ing  superintendents  in  ordinary  for  1908  are:  C.  A.  Stewart,  New 
York  1;  W.  H.  Joyce,  Buffalo  1;  A.  Huebner,  New  York  5;  W.  E.  Quin- 
lin,  Potts ville;  S.  Saperstein,  West  Hoboken. 

—The  Prudential  cf  England  has  introduced  a  form  of  policy  which, 
while  furnishing  other  benefits,  secures  a  pension  beginning  at  age  sixty- 
five  and  running  for  five  years.  This  policy  supplements  the  old-age 
pension  system  of  the  British  Government,  under  which  the  pension 
begins  at  age  seventy.  The  holder  of  one  of  these  policies  is  therefore 
able  to  place  himself  on  the  pension  roll  five  years  earlier  than  if  he 
relied  solely  on  the  Government. 

During  the  present  month  Second  Vice-President  Forrest  F.  Dryden 
visited  the  Prudential  offices  in  St.  Louis  and  East  St.  Louis.  The  wel¬ 
come  accorded  Mr.  Dryden  was  of  the  heartiest  and  most  enthusiastic 
character.  Each  district  office  was  handsomely  decorated  in  honor  of 
the  occasion,  and  wherever  Mr.  Dryden  addressed  the  field  men  he 
received  hearty  applause  and  earnest  attention.  Numerous  promises  of 
substantial  increases  during  the  remainder  of  the  year  were  made  by 
the  field  men,  and  judging  by  the  spirit  of  the  various  staffs  St.  Louis 
will  do  handsomely  during  the  remainder  of  the  year. 

The  current  issue  of  The  Prudential  Weekly  Record  makes  a  new 
departure  in  giving  a  page  of  editorial  matter.  At  the  head  of  the  first 
column  is  the  inscription  “published  by  the  Prudential  Insurance  Com¬ 
pany  of  America  for  the  benefit,  help  and  encouragement  of  its  field 
force.”  The  Record  has  been  doing  that  very  thing  for  years  in  a 
manner  absolutely  unexcelled,  while  the  amount  of  business  that  has 
been  directly  influenced  by  its  advice,  witty  sayings  and  encouraging 
paragraphs  is  incalculable.  Everyone  connected  with  its  production  has 
every  reason  to  be  proud  of  the  general  results,  and  we  predict  con¬ 
stant  and  lasting  goed  from  its  weekly  visits  to  the  Prudential’s  loyal 
and  enthusiastic  field  force. 

‘  The  Prudential  has  promoted  Charles  G.  Terwilliger  to  the  manager¬ 
ship  of  division  N.  Manager  Terwilliger  brings  to  his  position  the  ex¬ 
perience  of  fourteen  years’  varied  work  in  the  home  office.  '  He  began 
as  an  agent  in  Newark  No.  2  in  1894,  but  in  a  short  while  became  a 
clerk  in  division  E.  In  1898,  he  was  raised  to  the  position  of  assistant 


manager  of  division  K.  Subsequently  he  was  transferred  to  division  E 
in  a  similar  capacity.  In  February,  1906,  he  was  put  on  special  work 
for  the  executive.  When  the  head  of  division  N  was  obliged  to  give 
up  because  of  serious  ill  health  Mr.  Terwilliger  was  given  temporary 
charge  of  the  division,  and  so  well  has  he  acquitted  himself  that  his 
promotion  has  followed. 

—The  industrial  agent  if^apt  to  fall  into  the  habit  of  thinking  that  life 
insurance  is  for  those  who  are  down  and  out  financially.  While  the 
benefits  of  protection  to  this  class  cannot  be  overestimated,  it  is  never¬ 
theless  true  that  the  man  of  affairs,  with  greater  obligations  and  with 
his  money  at  risk  in  various  enterprises,  is  sorely  in  need  of  an  anchor 
to  windward.  Therefore  do  not  hesitate  to  approach  the  business  men 
for  ordinary  and  show  them  how  it  protects  business  as  well  as  homes. 

—The  most  recent  changes  among  the  Colonial  records  are  the  fol¬ 
lowing:  H.  Morlock,  manager  at  Elizabeth,  has  been  transferred  in 
like  capacity  to  North  Philadelphia;  L.  S.  Brown,  manager  at  North 
Philadelphia,  has  been  given  the  managership  of  the  new  McKeesport 
district;  Jas.  C.  Howarth,  assistant  manager  at  Elizabeth,  has  been  ap¬ 
pointed  manager  of  that  district;  C.  J.  Abele  has  been  appointed  man¬ 
ager  at  York.  Appointments  to  Assistancies — A.  C.  Heuser,  Newark; 
Jos.  Tapfer,  New  York;  John  Gutbrod;  Trenton;  George  C.  Rutan,  New 
Brunswick;  John  Robinson,  New  York;  John  Peterson,  Easton;  Clinton 
P.  Bush,  Trenton;  Francis  J.  Britton,  Brooklyn;  John  N.  Hebendahl, 
Elizabeth;  Samuel  Ellenbogen,  New  York;  M.  Zirker,  Jersey  City;  Enoch 
Lowry,  McKeesport. 


FIRE  INSURANCE  TOPICS 


NEW  YORK  SURVEYS. 

George  Zippel,  a  real  estate  and  insurance  agent  at  1124  Bushwick 
avenue,  Williamsburg,  was  held  in  $500  bail  last  week  pending  a 
hearing  on  a  charge  of  grand  larceny  by  Magistrate  Naumer  in  the 
Manhattan  avenue  police  court. 

1  he  regular  monthly  meeting  of  the  Insurance  Society  of  New 
York  was  held  on  Tuesday  evening  last  at  the  society’s  rooms,  16 
Liberty  street.  William  L.  Beers,  fire  marshal  of  the  Boroughs  of 
Brooklyn  and  Queens,  delivered  a  lecture  on  “Trailing  the  Firebugs.” 
Mis  address  was  illuminated  by  stereopticon  slides. 

I  he  test  of  the  high-pressure  system  given  at  West  and  Bank 
streets  proved  a  satisfactory  one.  Many  prominent  underwriters  were 
present. 

K  H.  Ross,  representing  the  Buffalo  German  and  three  other  com¬ 
panies,  has  sent  out  a  typewritten  circular  to  various  large  firms, 
stating  that  he  is  organizing  a  New  York  fire  insurance  company  with 
a  capital  of  $1,000,000  and  a  surplus  of  equal  amount,  toward  which 
he  announces  he  is  ready  to  contribute  $100,000  cash.  This  is  a  liberal 
start.  The  appeal  seems  to  be  addressed  to  large  insurers  who  are 
interested  in  inter-insurance  concerns.  The  interesting  part  of  the 
circular  is  the  reference  to  the  liability  under  inter-insurance  con¬ 
tracts,  in  which  Mr.  Ross  says : 

I  have_  formed  a  pool  to  offer  to  merchants  who  have  embarked 
m  a  similar  liability,  for  one  cause  or  another,  the  opportunity  to 
participate  in  the  formation  of  this  company  *  *  *  to  give  them 
an  opportunity  to  subscribe  for  a  certain  definite  and  fixed  amount  of 
stock  in  the  yew  company,  and  pay  therefor  by  giving  them  direct 
obligation.  1  his  obligation  the  pool  discounts  and  carries  at  six 
per  cent  for  a  long  term. 

I  his  is  rather  a  novel  expedient  to  procure  a  cash  capital  by  dis¬ 
counting  the  notes  of  firms,  etc. 

Some  surprise  was  manifested  the  other  day  over  an  advertisement 
of  a  well-known  agent,  that  he  could  take  risks  in  the  Lloyds  of 
London  and  pay  ten  per  cent  commission,  and  give  “immediate  binding 
receipts.”  Verily,  the  Lloyds  dealers  are  bringing  the  war  to  our 
doors. 

1  he  companies  are  not  half  satisfied  with  the  loss  experience  of  this 
year  in  the  Metropolitan  district.  If  the  premiums  were  up  to  1906 
the  losses  could  be  borne  with  equanimity  j  but  with  reduced  income 
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and  increased  losses,  it  is  literally  a  case  of  burning  the  candle  at 
both  ends.  The  out-of-town  companies  express  their  regrets  in  angry 
tones. 

The  competition  of  the  Lloyds  of  London  has  taken  a  new  turn  in 
this  city,  and  there  is  reason  to  believe  lines  on  desirable  risks  at  less 
than  tariff  rates  are  being  openly  solicited.  Indeed,  policies  issued  a 
few  weeks  ago  on  a  well-known  retail  clothing  risk  on  Astor  place 
were  returned  last  week  “not  wanted,”  with  the  broker  s  explanation 
that  the  insured  were  dissatisfied  with  the  rate,  and  were  advised  they 
could  obtain  gilt-edged  insurance  in  London  at  less  than  the  New 
York  rates.  Perhaps  the  New  York  Insurance  Department  will  delve 
into  facts  and  ascertain  the  ground  for  this  statement.  It  should  be 
considered  important  enough  to  justify  an  attempt. 

The  latest  query  sheet  put  out  by  the  manager  of  the  Exchange 
contains  a  very  pointed  question  relative  to  rates  and  form  policies 
insuring  the  Hotel  Astor.  There  is  some  curiosity  to  know  whether 
there  has  been  any  deviation  in  either  policies  or  rates  on  this 
famous  risk.  It  is  understood  the  lines  are  enormously  large  and 
confined  to  comparatively  few  offices. 

The  underwriters  of  all  branches  of  the  profession  are  preparing  to 
parade  in  the  Taft-Sherman  daylight  procession  on  Saturday.  As  a 
result,  it  is  probable  it  will  be  a  virtual  holiday  for  all  the  offices. 
There  is  some  rivalry  between  the  fire  and  life  companies  as  to  which 
will  make  the  larger  contribution  in  numbers. 

Several  losses  on  automobiles,  originating  from  internal  explosions, 
have  recently  been  reported,  with  the  effect  of  deterring  some  of  the 
companies  from  accepting  risks  of  that  kind;  but  it  appears  as  if  the 
form  of  policy  upon  automobiles  is  constantly  broadening,  lhe  usual 
course  is  to  include  some  of  the  extra  clauses  to  covei  special 
dangers  for  an  extra  premium,  and  later  on  to  waive  the  additional 
premium  to  head  off  competition. 

At  the  last  session  of  the  New  York  Board,  it  was  announced  that 
the  underwriters’  representation  in  the  building  code  commission 
voted  against  the  proposed  limits  on  height  of  fireproof  buildings, 
which  are  300  feet  on  streets  100  feet  wide  and  350.  feet  on  public 
squares.  The  underwriters  are  opposed  to  a  higher  limit  than  225  feet. 
It  is  probable  the  Board  will  send  delegates  to  the  next  public  hearing, 
to  oppose  the  report  submitted  by  the  commission.  Public  sentiment 
once  aroused  in  opposition  to  excessive  height  would  certainly  defeat 
the  measure. 

The  rumpus  about  the  appointment  of  William  Sohmer  as  city  agent 
for  the  German  Alliance  and  Pelican  fire  offices  has  been  amicably 
settled  by  the  resignation  of  Mr.  Sohmer  as  branch  office  manage)  for 
the  several  companies  which  he  represented  at  Nos.  1  and  3  'third 
avenue.  These  companies  have  been  transferred  to  his  son,  and  the 
father  has  divested  himself  of  all  interest  therein,  and  will  concentrate 
his  energies  upon  the  new  downtown  office.  This  is  a  happy  solution 
of  a  difficulty  which  threatened  a  rebellion  in  the  Exchange.  Now  it’s 
Sohmer  the  elder  downtown  and  Sohmer,  Jr.,  uptown. 

The  Exchange  held  a  special  meeting  on  Monday  and  acted  upon 
the  report  of  a  committee  on  the  Bayonne  situation.  Nearly  three 
years  ago  the  fire  department  and  water  supply  of  Bayonne  were  so 
defective  that  the  Exchange  added  a  district  charge  of  forty-five  per 
cent  to  the  rates.  The  authorities  got  busy  at  once  and  corrected  the 
defects  as  rapidly  as  possible,  so  that  the  underwriters  regard  the 
conditions  as  far  safer  than  before.  In  return  for  the  improvements, 
the  Exchange  voted  on  Monday  to  reduce  the  district  charge  to  thirty 

per  cent. 

We  hear  continued  stories,  of  slow  payments  by  brokers  on  the 
tenth  of  the  month,  and  coupled  with  these  reports  is  another  that  two 
prominent  agencies  are  granting  credits  contrary  to  Exchange  rules, 
so  as  to  tide  the  brokers  over  an  extra  month. 


CHICAGO  AND  THE  WEST. 

A  Chicago  firm,  handling  London  Lloyds,  recently  received  a  letter 
from  a  prospective  customer  in  a  small  town  in  Iowa,  from  which 
we  quote  the  following: 

I  understand  you  to  be  simply  promoters,  and  therefore  unable  to 
issue  policy  or  make  settlement  in  case  of  loss.  If  I  should  insure 


with  you,  and  have  a  loss,  and  a  controversy  should  arise,  I  would 
have  to  settle  with  the  people  across  the  pond,  and  I  am  no  swimmer. 
For  this  reason  I  have  insured  with  an  Iowa  company. 

The  fourth  annual  meeting  of  the  Western  Association  of  Electrical 
Inspectors  was  held  in  Chicago  last  week.  The  programme  was  given 
in  a  previous  issue  of  this  paper.  The  following  officers  were  elected : 
George  D.  Bayle,  Chicago,  president;  Prank  R.  Daniel,  Indianapolis, 
vice-president;  Fred  E.  Hough,  Detroit,  second  vice-president; 
William  S.  Boyd,  Chicago,  secretary-treasurer. 

A.  T.  Graham  addressed  the  Fire  Insurance  Club  of  Chicago  at  its 
meeting  on  the  27th  inst.,  his  theme  being  “Points  and  Counter  Points 
of  the  Insurance  Business.” 


BOSTON  AND  VICINITY. 

The  act  of  the  “firebug”  who  drenched  several  horses  with  kerosene 
in  a  barn  in  Chelsea,  a  few  days  ago,  certainly  does  not  have  a  ten¬ 
dency  to  reassure  the  insurance  companies,  who  have  had  ample  cause 
to  complain  about  conditions  existing  in  that  city,  but  who  have 
shown  a  very  lenient  disposition.  The  Buffalo  German  and  the 
Buffalo  Commercial  have  canceled  the  whole  of  their  business  in 
Chelsea. 

The  ordinance  committee  of  the  Boston  city  council  is  framing  a 
bill  which  seeks  to  effect  the  posting,  just  inside  the  door  of  all  build¬ 
ings  by  landlords,  notices  stating  plainly  where  the  nearest  fire-alarm 
box  is  and  how  to  get  to  it. 

The  Boston  Young  Men’s  Christian  Association  is  to  conduct,  this 
winter,  in  connection  with  the  school  of  commerce  and  finance,  a 
course  in  fire  insurance. 

H.  S.  Bosson,  late  special  agent  of  the  Queen  for  Maine  and  New 
Hampshire,  has  resigned,  from  November  1,  to  engage  in  business  as 
an  independent  adjuster. 

The  New  England  Insurance  Exchange  has  promulgated  a  new 
tariff  for  the  city  of  Chelsea  and  the  towns  of  Revere  and  Winthrop. 
All  three  of  these  places,  as  has  been  fully  set  forth  in  The  Spectator 
of  late,  are  equipped  with  the  most  inadequate  arrangements  for  fire 
protection.  The  new  rates  are  uniformly  higher  than  the  old  ones. 

F.  H.  Battilana,  chairman  of  the  executive  committee  of  the  New 
England  Insurance  Exchange,  gave  an  address,  Thursday,  before 
the  Civic  League  of  Winthrop  on  steam  fire  engines,  proper  building 
laws,  frequent  and  thorough  inspections  and  danger  of  shingle  roofs. 


NOTES  FROM  PHILADELPHIA. 

At  a  meeting  of  the  creditors  of  Harold  A.  Lyle,  an  insurance 
broker  of  this  city,  held  last  week,  arrangements  were  made  for 
Stone,  Mathews  &  Co.  to  act  as  trustees  for  the  straightening  out  of 
his  affairs. 

The  new  brokerage  and  agency  firm  of  Keighler,  Gegler  &  Co.  have 
been  appointed  second  agents  of  the  New  Brunswick  Fire. 

Circular  No.  1159  of  the  Philadelphia  Fire  Underwriters  Associa¬ 
tion,  issued  on  Thursday  last,  is  as  follows : 

All  that  portion  of  circulars  426  and  477,  providing  for  conflagration 
charge  to  be  added  to  premiums  on  policies  covering  in  the  district 
bounded  by  south  side  of  Filbert  street  from  Juniper  to  Twelfth  streets 
west  side  of  Twelfth  street  from  Filbert  to  Sansom  streets,  north 
side  of  Sansom  street  from  Twelfth  street  to  Broad,  east  side  of 
Broad  street  from  Sansom  street  to  South  Penn  square,  south  side 
South  Penn  Square  from  Broad  street  to  Juniper  street,  east  side 
of  Juniper  street  from  South  Penn  Square  to  Filbert  street,  is  hereby 
rescinded.  The  above-mentioned  district  is  therefore  subject  to 
circular  814  of  June  1,  1906.  promulgating  the  fifteen-cent  confla¬ 
gration  district  advance,  applying  to  such  portion  of  the  conflagration 
district  not  specially  designated  in  circulars  426  and  477. 

This  action  has  been  brought  about  by  the  removal  of  the  remainder 
of  the  old  Wanamaker  department  store,  and  was  anticipated  in  the 
issue  of  The  Spectator  of  September  24,  1908. 

James  F.  Stone  of  Stone,  Mathews  &  Co.,  together  with  several 
leading  business  men,  is  arranging  for  the  organization  of  a  new  fire 
insurance  corporation  in  this  city,  which  will  likely  be  named  the 
Keystone  Fire.  It  is  proposed  to  start  the  company  with  $250,000 
capital  and  $250,000  surplus,  and  this,  together  with  the  ability  of 
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Mr.  Stone  as  an  underwriter,  should  at  once  assure  the  company  ot 
a  place  in  the  front  rank. 

1  he  work  of  extending  the  high-pressure  fire  main  service  in  the 
streets  running  north  and  south  between  Walnut  and  Race  streets, 
and  Broad  street  and  Delaware  avenue,  not  covered  by  the  original 
installation,  is  being  pushed  forward  with  vigor.  The  pipes  have  been 
laid  in  Thirteenth  street  and  are  now  in  use.  The  line  on  Broad 
street  will  also  shortly  be  ready  for  service,  and  it  is  expected  that 
the  whole  work  will  be  completed  in  December  next. 

It  is  reported  that  Charles  Tredick  &  Co.,  the  prominent  agency 
and  brokerage  firm,  will  represent  the  California  Fire  for  Philadel¬ 
phia  and  vicinity. 

Through  an  error  it  was  stated  in  last  week’s  issue  of  The 
Spectator  that  Elmer  Hare  would  succeed  William  C.  Gegler  as 
placer  of  the  Hare  &  Chase  agency,  whereas  his  brother,  Alfred  Hare, 
should  have  been  named. 


THE  MIDDLE  STATES. 


— Walter  Miller  has  resigned  as  special  agent  of  the  Connecticut  Fire  in  the 
mountain  field  to  become  special  agent  of  the  Continental  in  New  York  State. 

— An  opportunity  is  open  for  general  agents  in  several  States  to  form  connec¬ 
tions  with  a  company  having  $200,000  capital  and  $50,000  surplus,  as  advertised 
elsewhere  in  this  issue. 

—George  Edward  Kendall,  formerly  United  States  manager  of  the  National  of 
Dublin,  died  recently  at  his  residence  at  Rochester.  The  deceased  left  a  widow, 
two  sons  and  two  daughters. 


THE  NEW  ENGLAND  FIELD. 


— An  advertiser  in  another  column  offers  general  agents  a  chance  to  represent 
in  several  States  a  company  having  $200,000  capital  and  $50,000  surplus,  and 
which  is  in  successful  operation. 

—The  Jefferson  of  Philadelphia  will  discontinue  its  New  England  general 
agency  on  November  1,  which  is  held  by  Herbert  E.  Fairfield  of  Boston.  Mr. 
Fairfield  will  be  local  agent  for  Boston  and  vicinity  after  the  above-mentioned 
date. 


THE  WEST. 


Ohio  Notes. 

[From  Our  Own  Correspondent.] 

Although  an  ordinance  was  passed  a  year  ago  requiring  that  all  elec¬ 
tric  wires,  except  trolley  wires,  in  the  business  district  of  Akron  be 
placed  under  ground,  nothing  has  yet  been  done.  However,  the  matter 
has  been  taken  up  again  and  the  companies  will  be  asked  why  they 
have  not  given  attention  to  the  requirement.  From  what  could  be 
learned  from  the  law  department,  the  requirement  will  not  be  enforced 
in  full  at  once,  as  an  immense  amount  of  money  would  be  required  and 
a  hardship  would  result. 

Nearly  900  saloons  will  be  put  out  of  business  as  a  result  of  the  votes 
taken  under  the  Rose  local  option  law  during  the  past  few  weeks.  As 
a  result  there  will  be  that  number  of  vacant  business  places  in  towns  in 
the  dry  counties.  The  special  agents  in  this  State  deem  it  the  part  of 
wisdom  to  keep  a  close  watch  until  the  trouble  is  all  over. 

Cleveland,  October  17.  O.  M.  C. 


The  Rocky  Mountain  Field. 

[From  Our  Own  Correspondent.] 

The  annual  fall  meeting  of  the  supervisory  committee  of  the  Rocky 
Mountain  Fire  Underwriters  Association,  having  jurisdiction  in  Colorado, 
Wyoming  and  New  Mexico,  met  in  Denver  on  the  13th  inst.  The  ses¬ 
sions  occupied  a  greater  part  of  the  week.  It  is  understood  that  no 
leally  sensational  legislation  resulted,  though  the  proceedings  have  not 
>et  been  placed  in  the  hands  of  the  local  agent3.  A  committee  from  the 
Denver  Real  Estate  Exchange  was  given  audience  to  present  its  usual 
request  for  a  reduction  of  rates,  but  this  request  was  respectfully  de¬ 
clined  on  the  apparently  just  ground  of  deficiency  in  fire  protection 
and  the  lax  enforcement  of  the  city  building  laws.  Electrical  conditions 
are  far  from  perfect,  and  while  the  present  electrical  ordinance  is  re- 
gai  ded  as  a  model,  the  department  has  recently  come  in  for  severe 
criticism.  The  local  agents  were  invited  into  conference  by  the  com¬ 
mittee,  and  registered  an  objection  to  the  introduction  of  the  Dean 
schedule  into  Denver  at  this  time,  on  account  of  the  resulting  disturb¬ 
ances  which  were  feared.  The  objection  was  sustained,  and  for  the 
present  Denver  propertyowners  will  continue  to  abide  by  rates  made 
and  still  in  effect  under  several  different  “systems,”  dating  back  to 
the  introduction  of  the  ‘  Universal  Mercantile,”  some  fifteen  years  ago. 


While  not  officially  announced,  rumor  says  that  an  assistant  manager  to 
Compact  Manager  Burns  was  selected,  and  the  local  applicants  were 
once  more  ignored  in  favor  of  an  Eastern  man.  This  position  has  been 
vacant  since  the  resignation  of  H.  O.  Swaim  to  become  special  agent  for 
the  National  Union  a  couple  of  years  ago.  Denver  compact  experience 
has  almost  invariably  proved  a  stepping-stone  to  special  agency  posi¬ 
tions,  or  something  even  higher  up  in  individual  company  service,  and 
the  committee  has  been  determined,  in  making  its  next  appointment,  to 
secure  a  man  not  only  for  his  abilities,  but  one  who  would  also  be  will¬ 
ing  to  eschew  all  aspirations  to  “pound  the  road,”  and  turn  a  deaf  ear 
to  the  entreaties  of  inveigling  managers.  The  members  of  the  com¬ 
mittee  present  and  taking  part  in  the  deliberations  of  the  recent  ses¬ 
sion  were:  For  the  Western  Union,  Messrs.  Lermit,  Cofran,  Campbell 
and  Lenehan,  and  for  the  Pacific  Board,  Messrs.  Faymonville,  Wyper  and 
Devlin. 

-rJh?.rEmpire  City  Fire  is  the  latest  entrant  for  business  in  Colorado. 

,  he  W.  H.  Stewart  Agency  Company  will  represent  the  company  locally 
in  Denver,  and  announces  that  it  will  also  take  care  of  the  company’s 
interests  in  Colorado,  Wyoming,  Utah  and  New  Mexico,  paying  par¬ 
ticular  attention  to  excess  lines. 

George  F.  Guerraz,  special  agent  for  the  Firemans  Fund  in  the  moun¬ 
tain  field  during  the  past  two  years,  has  accepted  a  call  to  the  North¬ 
west  as  special  agent  for  the  Northern  of  London,  with  headquarters  at 
Seattle. 

The  Continental  has  taken  another  good  man  from  this  field  in  the 
person  of  Walter  C.  Miller,  special  agent  of  the  Connecticut  This 
comes  as  something  of  a  surprise  to  his  friends,  as  he  was  fairly  on  his 
way  to  the  new  field  before  his  resignation  was  generally  known  Mr 
Miller’s  headquarters  will  be  close  to  the  home  office,  traveling  out  of 
Albany,  N.  Y. 

The  heaviest  loss  of  the  year  in  Denver  occurred  on  the  21st  inst 
when  the  Hungarian  elevator,  together  with  its  contents,  was  totally 
destroyed.  The  fire,  like  many  others  of  recent  happening  in  the  city 
was  beHeved  to  have  been  of  incendiary  origin.  The  insurance  on 
buildings  of  the  Hungarian  Milling  and  Elevator  Company,  which  prac¬ 
tically  controls  the  milling  and  elevator  business  of  the  entire  moun¬ 
tain  district,  including  Western  Nebraska  and  Kansas,  is  understood  to 
be  carried  under  general  form  in  the  mutuals,  though  the  amount  in¬ 
volved  m  this  instance  was  not  obtainable.  The  total  property  loss  is 
estimated  at  $400,000,  including  300,000  bushels  of  grain. 

Denver  is  having  its  first  tussle  with  the  skyscraper  bugaboo.  The 
present  building  ordinance  restricts  the  height  of  buildings  to  nine 
stones,  and  all  structures  over  six  stories  in  height  are  required  to  be 
fireproof.  An  amendment  to  the  present  building  laws  has  been  intro¬ 
duced  m  the  city  council  to  permit  the  construction  of  skyscrapers  in 
accordance  with  a  petition  filed  in  behalf  of  a  Seattle  concern  which 
proposes  to  erect  a  fourteen-story  office  building  at  the  corner  of 
Seventeenth  and  Stout  streets.  Outside  of  insurance  circles,  the  senti¬ 
ment  is  divided,  many  of  the  most  substantial  business  men  believing 
that  business  should  not  be  centralized  by  the  proposed  skyscraper 
method,  and  the  present  beauty  of  the  city  marred.  They  point  out  that 
there  is  also  no  need  or  demand  for  the  proposed  departure,  as  the 
city  s  ground  room  gives  it  limitless  opportunities  for  expansion.  In¬ 
surance  men  appear  to  be  a  unit  against  the  proposed  change  in  the 
ordinance  at  this  time,  or  rather  if  any  change  is  made  at  all,  it  should 
be  toward  severer  restrictions  than  now  prevail.  It  would  seem  to  be 
wise  to  maintain  the  present  limit  as  to  height,  and  to  require  all 
buildings  over  two  stories  high  or  having  a  frontage  in  excess  of  twenty- 
five  feet,  within  the  congested  or  business  district  of  the  city  to  be 
absolutely  fireproof.  While  the  buildings  of  Denver  are  virtually  en¬ 
tirely  of  brick  and  stone,  there  are  comparatively  few  of  superior  con¬ 
struction,  and  none  perhaps  which  would  prove  a  dependable  retardant 
m  case  of  a  conflagration.  This  city  is  among  the  comparatively  few  of 
its  class  which  has  not  been  through  the  conflagration  experience.  The 
fire  department  is  very  efficient  as  far  as  it  goes,  but  has  yet  to  show  its 
worth  in  the  face  of  a  serious  fire  in  buildings  above  the  ordinary 
height,  m  a  general  conflagration  or  in  cases  of  two  or  more  bad  fires 
at  the  same  time  in  different  parts  of  the  city.  This  situation  may  not 
be  strictly  pertinent  to  the  skyscraper  question,  yet  it  seems  advisable 
at  this  time  not  to  take  on  a  condition  which  might  add  to  the  already- 
known  hazards  insurance  men  have  long  been  cognizant  of 
Denver,  October  24.  Centennial. 


— The  Sovereign  Fire  of  Toronto  has  been  licensed  to  transact  business  in 
Michigan. 

Haskell,  Miller  &  Co.  of  Chicago  have  been  appointed  Cook  county  managers 
of  the  Austin  Fire. 

John  Percival  of  Chicago  has  been  appointed  Illinois  special  agent  of  the 
Standard  Fire  of  Keokuk. 

The  Federal  Union  Fire  of  Chicago  has  entered  Michigan,  appointing  E.  S. 
Kelly  of  St.  Joseph  attorney  for  service. 

— J.  O.  Beck  has  been  appointed  State  agent  and  adjuster  in  Indiana  for  the 
Pennsylvania  Fire,  to  succeed  Harry  Gamble,  retired. 

Samuel  A.  Barclay  has  resigned  as  superintendent  of  agencies  of  the  National 
Union  Fire,  in  charge  of  the  Western  and  Pacific  Coast  business. 

— The  Federal  Union  Fire  of  Chicago  has  appointed  Geo.  W.  Neare,  Gibbs  & 
Co.  its  sole  agents  at  Cincinnati,  and  J.  IT.  Brock  sole  agent  at  Columbus. 

George  F.  Guerraz,  special  agent  of  the  Firemans  Fund  in  the  mountain 
field,  has  been  appointed  special  agent  of  the  Northern  of  London  in  the  North¬ 
west. 

— John  L.  Misner,  special  agent  of  the  Shawnee  Fire  in  Oklahoma,  who  had 
gone  to  Denver  for  his  health,  died  recently  at  the  Mount  Airy  Sanitarium,  at 
Denver. 

-Special  Agent  L.  P.  Goodwin  will  hereafter  devote  his  entire  attention  to  the 
affairs  of  the  Florida  Home  in  Alabama  and  Mississippi,  the  Blue  Ridge  Fire 
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Elected  President  of  the  Massachusetts  Mutual  Life  Insurance  Company, 
Sprincfield,  Mass.,  on  October  28,  1908. 
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having  appointed  A.  J.  Haltiwanger,  Jr.,  of  Montgomery,  Ala.,  its  special  agent 
for  the  above-named  States. 

_ c.  A.  Merritt,  who  recently  resigned  as  special  agent  of  the  Connecticut  Fire, 

has  been  appointed  Minnesota  State  agent  of  the  American  of  Newark,  succeeding 
H.  W.  Freeman. 

_ The  Wisconsin  Field  Club  has  elected  the  following-named  officers :  Presi¬ 
dent,  E.  A.  Rademacher;  vice-president,  H.  O.  Benedict;  secretary,  R.  B.  Ellis; 
treasurer,  L.  S.  Wallace. 

_ T  T.  McComb,  Insurance  Commissioner  of  Oklahoma,  has  placed  himself  on 

record  as  favoring  a  resident  agents’  law  in  his  address  before  the  Oklahoma 
Association  of  Local  Fire  Insurance  Agents. 

_ The  fire  which  recently  destroyed  the  west  wing  of  the  Hungarian  milling  and 

elevator  plant  at  Denver,  Col.,  causing  loss  approximating  $1,000,000,  was  believed 
to  have  been  of  incendiary  origin.  The  insurance  loss  aggregates  about  $200,000. 


THE  SOUTH. 


— N.  Galt  Gray,  a  well-known  local  agent  in  Louisville,  died  recently,  aged 
sixty-four  years. 

—The  Milwaukee  Mechanics  has  taken  up  its  New  Orleans  agency  with  the 
Fred  Marks  Company,  and  withdraws  from  the  State. 

—The  Boston  of  Boston  has  entered  Arkansas  and  appointed  A.  C.  McCabe  of 
Little  Rock  its  agent,  upon  whom  service  may  be  had. 

— B.  A.  Killough,  for  many  years  with  the  general  agency  of  1  rezevant  & 
Cochran,  an  examiner  for  the  Continental,  has  resigned. 

_ William  N.  Sweeney,  special  agent  of  the  Glens  Falls  for  Maryland,  Dela¬ 
ware,  Virginia  and  West  Virginia,  committed  suicide  recently  at  Baltimore. 

— Wm  F  Sweazea,  Arkansas  State  agent  of  the  Springfield  Fire  and  Marine, 
has  resigned.  W.  Y.  Foster,  Jr.,  of  Hope,  Ark.,  has  been  named  to  succeed  Mr. 

—The  Insurance  Department  of  Tennessee  has  notified  the  Connecticut  Fire 
that  unless  the  company  dispenses  with  the  services  of  J.  A.  Blackburn,  its 
agent  in  the  farm  department  at  Cleveland,  Tenn.,  the  company  s  license  would 

be  revoked. 

-Commissioner  of  Insurance  Love  of  Texas  recently  sent  a  communication  to 
Cecil  Lvon  Republican  State  chairman,  requesting  the  latter  to  furnish  him  with 
a  list  of  all  the  companies  Mr.  Lyon  referred  to  in  an  article  published  m  various 
Texas  newspapers  as  having  reinsured  portions  of  risks  “so  great  that  the  com¬ 


panies  doing  business  in  the  State  cannot  write  them,”  in  other  companies 
throughout  the  United  States,  and  to  give  all  facts  in  his  knowledge  referring  to 
each  such  reinsurance. 

— Saxton  S.  Barrett,  State  agent  of  the  Scottish  Union  and  National  for  Ken¬ 
tucky,  Tennessee  and  West  Virginia,  has  resigned  on  account  of  illness  of  his 
brother,  which  will  require  Mr.  Barrett  to  assume  the  management  of  the  Barrett 
Binding  Company  at  Chicago. 


MISCELLANEOUS  FIRE  NEWS. 


Insurance  Engineering  Courses. 

In  answer  to  an  inquiry,  S.  H.  Lockett,  insurance  engineer  for  the  Continental 
of  New  York,  and  formerly  manager  of  the  Insurance  Survey  Bureau  at  Chicago, 
has  given  some  interesting  information  as  to  courses  in  insurance  engineering 
available  to  students.  He  says  in  part: 

It  is  obvious  that  a  good  technical  training  is  necessary.  Stevens,  Cornell  and 
Massachusetts  Institute  of  Technology  are  undoubtedly  our  best  scientific  schools. 
There  are  other  excellent  institutions,  however,  which  give  a  man  a  good  enough 
grounding  in  technical  subjects  to  enable  him  to  become  the  highest  type  of  fire 
protection  engineer.  Best  of  these,  I  should  say,  is  Armour  Institute  of  tech¬ 
nology,  Chicago,  which  has  a  course  especially  devoted  to  insurance  engineei  ing. 

Armour  is  modeled  after  Massachusetts  Institute  of  lechnology,  and  students 
of  its  fire  protection  engineering  course  have  access  to  the  Underwriters  Labora¬ 
tories.  In  addition  to  their  technical  training  and  shop  work  they  attend  lec¬ 
tures  on  various  subjects  connected  with  insurance,  engineering,  study  schedule 
rating  and  hazards,  make  inspections  and  take  part  in  actual  commercial  tests  at 
the  Laboratories.  They  thus  get  an  excellent  scientific  training  and  acquire  a 
working  familiarity  with  terms,  methods,  devices,  point  of  view,  etc.,  which  the 
straight  engineering  graduate  would  have  to  pick  up  afterwards  at  great  loss  of 
time.  They  get  this  familiarity  also  at  a  receptive  age,  so  that  when  fhev  grad¬ 
uate  many  essentials  are  second  nature  to  them.  This,  I  feel,  is  a  big  ad¬ 
vantage. 

Tuition  at  Armour  is  $125  a  year;  entrance  examination,  $2;  B.  S.  degree,  $5; 
other  degrees,  $10;  books  and  materials,  $25  to  $35  a  year.  Annual  college  ex¬ 
penses,  about  $160.  . 

Board  and  meals  can  be  obtained  near  the  Institute,  which  is  m  the  city  proper, 
for  $7  a  week,  or  $280  for  forty  weeks. 

This  would  make  the  total  direct  cost  a  year  about  $440,  to  which  would  be 
added  clothing  and  incidentals  according  to  the  taste  and  means  of  the  individual. 

Tuition  at  Stevens  is  $150  for  residents  of  New  Jersey,  and  $225  for  non¬ 
residents at  Cornell,  $150;  at  Massachusetts  Institute  of  Technology,  $250. 
Other  expenses  about  the  same  as  at  Armour. 

In  addition,  Mr.  Lockett  recommends  practical  insurance  work  during  vaca¬ 
tions,  one  summer  in  a  moderate-sized  local  agency;  the  second  inspecting  for  a 
big  agency  or  company,  and  the  third  in  a  company  office.  Thereafter  he  should 
gain  further  experience  in  inspection  and  rating  bureaus. 


FIRE  BUSINESS  OF  BRITISH  OFFICES  IN  19074 


NAME  OF  COMPANY. 


Alliance . 

Atlas . 

British  Crown . . 
British  General. 
Br.t  sh  Law - 


Caledonian . 

Century . 

Commercial  Union. 

Consolidated . 

Comhill . 


Co-operative  Insurance . 

Ecclesiastical. . . 

Essex  and  Suffolk . . 

Fine  Art  and  General...... 

General  Accident  and  lire. 


London . . : . 

London  and  Lancashire. . 

National  of  Great  Britain.... 
North  British  and  Mercantile . 
Northern . 


Norwich  Union. 

Phoenix . 

Premier . 

Property.. ...... 

Provincial  Fire. 


Royal . 

Royal  Exchange . 

Royal  Scottish . 

Scottish  Sprinkler.. . ... ...  •  •  ■  • 

Scottish  Union  and  National. 


State . 

Sun . . 

West  of  Scotland. 
Yorkshire . 


Premiums. 


Guardian. . . . 

Irish  Catholic. . .  •  •  . . 

Law,  Union  and  Crown . 

Leather  Trades — ■ . .  Al  t'  ' 

Liverpool  and  London  and  (Robe . 


1906. 


£ 

1,284,939 

942,532 


9,159 

88,304 

439,960 

6,952 

2,361,052 

28,448 

$9,398 

29,558 

44.504 
42,946 

106,211 

87,943 

526,111 

3,742 

226,310 

29,253 

2,403,144 

639,647 

1,422,349 

38.504 
2,063,547 
1,227,958 

1,169,783 

1,533,316 

10,022 

*6,466 

6,646 

3,431,416 

673,809 


636,771 

162,633 

1,471,614 

30,973 

234,044 


1907. 


£ 

1,352,679 

1,029,447 

25,080 

22,173 

92,423 

445,634 

12,377 

2,882,362 

56.906 
$15,203 

31,277 
49,544 
50,574 
b  161,932 
105,582 

538,650 

3,985 

243,263 

36,507 

2,635,288 

657,233 

1,471,088 

48.906 
2,157,534 
1,268,468 

1,119,358 

1,498,190 

20,611 

*5,569 

11,098 

3,670,215 

745,954 

9,120 

2,592 

642,503 

165,326 

1,477,643 

33,396 

259,682 


Losses. 


Expenses 

and 

Com- 


£ 

576,853 

468,514 

4,763 

8,027 

22,659 

208,641 

3,147 

1,420,001 

26,550 

7,676 

11,143 

14,658 

14,778 

559,584 

61,024 

301,540 

1,179 

88,467 

15,899 

1,334,255 

276,481 

711,133 

15,507 

1,112,561 

622,877 

582.303 
717,603 

9,658 

$4,394 

3,095 

1,758,766 

392,755 

1,431 

276 

357,618 

86,759 

722,115 

13,590 

129.303 


Surplus 

on 

Trading 

Account. 


£ 

505,424 

375,286 

*14,252 

8,154 

45,908 

163,954 
4  5,018 
1,074,233 
16,808 

1.487 

10,948 

14,659 

18,471 

647,969 

31,610 

183,308 

I, 059 
86,012 
11,664 

875,179 

236,416 

488,336 

18,569 

718,639 

444,052 

404,044 

513,030 

9,717 

318 

4,079 

1,258,410 

258,846 

3.488 
1,454 

218,380 

59,643 

531,181 

II, 406 
92,198 


£ 

270,402 

185,647 

6,065 

5,992 

23,856 

73,039 

4,212 

388,128 

13,548 

6,040 

9,186 

20,227 

17,325 

54,379 

12,948 

53,822 

1,747 

68,784 

S,944 

425,854 

144,396 

271,619 

14,830 

326,334 

201,539 

133,011 

267,557 

1,236 

857 

3,924 

653,039 

94,353 

4,201 

762 

67,105 

18,924 

224,347 

8,397 

38,183 


O  flier 
Receipts. 


Other 

Outgo. 


£ 

171,185 

29,712 

5,976 

558 

152,460 

29,712 

40,554 

192,584 

1,243 

165 

7,096 

5,786 

3,858 

5,963 

37,496 

74,890 

674 

39.815 

835 

195,573 

69,665 

306,034 

3,126 

158,610 

106,459 

38,328 

48,438 

106 


5,039 

156,241 

43,160 

785 

130 

35,617 

5,161 

94,549 

14,973 

14,970 


£ 

1,058,613 

55,590 

4,926 

1,153 

42,172 

22,517 

750 

536,759 

2,649 

250 

8,476 

11,500 

17,842 

7,223 

24,893 

102.425 

1.500 
67,856 

2,4S0 

398.426 

92,700 

553,964 

4.500 
346,511 
150,608 

104,678 

136,385 

697 

246 

5,965 

454,259 

91,829 

435 

242 

78,812 

3,798 

188,138 

11,969 

40,102 


Reserve  Funds. 


1906. 


2,725,654 

571,894 


1907. 


1,186 

103,202 

151,739 

15,612 

2,323,815 

11,086 

6,919 

75,926 

130,761 

127,070 

132,953 

0181,743 

791,307 

7,553 

81.772 

14,014 

2,985,583 

755,400 

1,424,668 

38,966 

2,677,595 

1,587,830 

1,165,434 

1,144,427 

1,029 

5,485 

10,295 

3,662,688 

453,984 


578,472 

53,036 

2,255,082 

37,784 

345,739 


£ 

2,108,628 

731,663 

o7,115 

6,583 

237,346 

231,973 

59,628 

2,367,768 

23,228 

12,874 

83,732 

145,274 

130,411 

ol86,072 

o207,294 

817,594 
8  474 
122,515 
21,313 
3,208,584 

876,761 

1,447,757 

52,422 

2,816,028 

1,745,220 

1,232,095 

1,324,037 

1,674 

6,094 

13,293 

4,017,708 

499,668 

4,551 

650 

602,382 

73,323 

2,385,840 

49,184 

358,790 


Capital 
Paid  up. 


Ratios. 


Losses. 


£ 

1,000,000 

264,000 

50,000 

16,164 

149,976 

107.500 
35,000 

295,000 

28,405 

5,000 

10,986 

25,000 

25,000 

37,000 

174,997 

1,000,000 

10,000 

573,360 

16,000 

245,640 

448,275 

264,125 

46,000 

687.500 
300,000 

132,000 

268,880 

10,000 

2,455 

90,000 

391,887 

689,220 

30,000 

5,007 

300,000 

70,000 

120,000 

35,000 

55,646 


% 

42.7 

45.5 
18.9 

36.2 

24.5 

46.8 

25.4 

49.2 

46.6 

50.5 

35.6 

29.5 

29.2 

36.7 

57.8 

56.0 

29.6 

36.4 

43.6 

50.6 

42.1 

48.3 

31.7 

51.5 

49.1 

52.0 

47.9 

46.9 

78.9 

27.9 

47.9 

52.7 

15.7 

14.5 

55.5 

52.5 

48.9 

40.7 

49.8 


Expenses. 


Combined . 


% 

37.3 

36.4 
56.8 

36.7 

49.7 

36.8 

40.5 

37.3 

29.5 
9.7 

35.0 

29.6 

36.5 

29.7 

29.9 

34.0 

26.6 

35.3 

31.9 
33.2 

35.9 

33.2 

37.9 

33.3 
35.0 


36.1 

34.3 

47.1 
5.7 

36.7 

34.4 

34.7 

38.2 

56.1 
34.0 

36.1 
35.9 

34.2 

35.5 


% 

80.0 

81.9 
75.7 

72.9 
74.2 

83.6 

65.9 

86.5 

76.1 

60.2 

70.6 

59.1 

65.7 

66.4 

87.7 

90.0 

56.2 

71.7 

75.5 

83.8 

78.0 

81.5 

69.6 

84.8 

84.1 

88.1 
82.2 
94.0 

84.6 

64.6 

82.3 

87.4 

53.9 

70.6 

89.5 

88.6 

84.8 

74.9 
85.3 


*  Interest  on  investments,  etc. 


- ,  .  .  .  „  t  (.—mission  IT  From  Policyholder  of  Manchester  a  Also  liable  for  accident  c.a‘ms. 

5  Inclld^TglrTs  of“me°n’Ss  common  department .  *  Expenses  of  acc.dent  department  not  stated  separately. 
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Marine  and  Inland  Insurance  in  the  United  States  in  1907. 


In  the  following  table  will  be  found  data  indicating  the  extent  of  the 
marine  and  inland  insurance  transactions  in  the  United  States  in  1907  of 
the  respective  companies  writing  that  class  of  business: 


Name  and  Location  of  Company. 


jEtna,  Hartford . 

Alliance,  Philadelphia . 

American  and  Foreign  Marine,  N.  Y. 
Atlantic  Mutual  Marine.  New  York.  . 

Australian  Alliance,  Melbourne . 

Bluff  City,  Memphis . 

Boston,  Boston . 

British  America,  Toronto . 

British  and  Foreign  Marine,  Liverpool 

California,  San  Francisco . 

Canton,  Hong  Kong . 

China  Traders,  Hong  Kong . 

Citizens,  St.  Louis . 

Columbia,  Jersey  City . 

Commercial  Union,  London . 

Detroit  Fire  and  Marine,  Detroit . 

Equitable  Fire  and  Marine,  Prov 
Eureka  Fire  and  Marine,  Cincinnati . 

Federal,  Jersey  City . 

Firemans  Fund,  San  Francisco . 

Fonciere,  Paris . 

General,  Dresden . 

Gloucester  Mutual,  Gloucester. 

Hernando,  Memphis . 

Home,  New  York . 

Indemnity  Mutual  Marine,  London 
Ins.  Co.  of  No.  America,  Philadelphia 

Jefferson,  Philadelphia . 

London,  London . 

London  and  Provincial,  London.  . 

Louisville,  Louisville . 

Lumbermens,  Norfolk . 

Mannheim,  Mannheim.  . .  . 

Marine,  London . 

Maritime,  Liverpool . 

Mechanics  and  Traders,  New  Orleans 

Merchants,  Bangor . 

Michigan  Commercial,  Lansing..  . 

New  Zealand,  Auckland . 

Nord  Deutsche,  Hamburg . 

North  China,  Shanghai . 

Northwestern  National,  Milwaukee..  . 

Ocean  Marine,  London . 

Phoenix  Fire  and  Marine,  Memphis.  . 
Providence  Washington,  Providence. . 

Prussian  National,  Stettin . 

Reliance  Marine,  Liverpool . 

St.  Paul  Fire  and  Marine,  St.  Paul 

Sea,  Liverpool . 

Security,  Cincinnati . 

Security,  New  Haven . 

Southern,  New  Orleans . 

Standard  Marine,  Liverpool . 

Stonewall,  Mobile . 

Sun,  New  Orleans . 

Swiss  Marine  (Combined) . 

Switzerland  General,  Zurich . 

Teutonia,  New  Orleans . 

Thames  and  Mersey,  Liverpool . 

Union,  Bangor . 

Union  Marine,  Liverpool . 

United  States  Lloyds,  New  York . 

Universo  Marine,  Milan . 

Upper  Rhine,  Mannheim . 

Western,  Toronto . 

Wilhelma,  Magdeburg . 

World  Marine . 

Yang  Tsze,  Shanghai . 


Totals. 


Net 

Premiums 

Written. 

Losses 

Incurred. 

Ratio 

of 

Losses 
to  Pre¬ 
miums 

Risks  in 
Force, 
Dec.  31. 

Unearned 
Premiums, 
Dec.  31. 

$ 

5 

% 

$ 

$ 

422,751 

266,391 

63.0 

16.611.82 

148  124 

148,314 

78,88' 

53 . 1 

2,363,55 

72  531 

136,197 

77,238 

56.7 

2.231,53 

28  964 

3,100,952 

*1,550,79.' 

50.0 

92,931,21 

743  389 

47,866 

*31,179 

65.1 

3,064 

*3,95C 

12S.  9 

1,397,353 

714,166 

51.1 

28,496,65. 

452,211 

53,288 

89,107 

167.2 

444, 05-5 

7  990 

653,905 

241,93! 

37,0 

10,060,724 

142  934 

18,922 

23, 1  It 

122.1 

96,818 

*73,758 

76  1 

1,797 

*2,901 

161.4 

8£ 

199,464 

97,938 

49.1 

10,544,212 

71  861 

288,850 

204,334 

70,7 

9,167,733 

123^952 

91,044 

80,236 

88. 1 

1,546,951 

34  436 

26,709 

10,439 

39.0 

357,607 

12,496 

528 

4  75( 

867,438 

509,355 

58.7 

29.99L261 

222  497 

1,166,084 

504,191 

43.2 

28,110,080 

355  328 

24,842 

19,329 

77.7 

381,54; 

7  303 

239,421 

142,649 

59.5 

4,067,782 

24  785 

64,111 

61,179 

95.4 

3,582 

269,685 

176.9S2 

65.6 

12.7S5.912 

179  302 

361,513 

285,014 

78.8 

8, 930, OSS 

103  035 

2,221,116 

1,487,406 

66.9 

86,679,587 

491  664 

23,934 

9,303 

38.8 

584,119 

6  871 

469,035 

356,657 

76.0 

13,792,507 

88’526 

4,370 

*28,202 

647.6 

1,589 

7 

.4 

16,567 

*3,137 

18.9 

27,344 

423 

861,160 

503,771 

58. 5 

18,977,778 

185,167 

755,435 

735,061 

97.3 

16,547,616 

90,016 

66,650 

*40,894 

61.3 

4,566 

241 

5.2 

92,867 

51,973 

55.9 

800,406 

4,609 

1,698 

36.8 

12,350 

154 

30,541 

*60,229 

197.2 

61,667 

703 

16,339 

*21,956 

134  3 

19,554 

*1.5,556 

79.5 

316 

149,234 

104,878 

70.2 

2,209,804 

29,178 

2,813 

918 

3.2 

405,769 

219,743 

54.1 

6,486,950 

127,816 

1,643 

695 

4.2 

6,070 

30 

165,761 

110,385 

66.5 

2,258,913 

29,253 

608,869 

385,412 

63.3 

4,513,715 

80,424 

652,861 

468,724 

71.8 

15,359,955 

126,768 

302 

4  750 

3,691 

13,446 

364.1 

4L230 

1,268 

11,619 

10,795 

92.9 

470,556 

2,660 

877,157 

997,959 

113.7 

17,558,705 

100,885 

5,309 

*383 

7.2 

18,550 

7,730 

41.6 

192,355 

*101,958 

53.0 

230,256 

217,15c 

94.3 

1,621,116 

18,087 

20,865 

7,157 

34.3 

510,510 

245,103 

48.0 

7,292,650 

68,795 

117,822 

78,492 

66.6 

1,015,387 

80,865 

692,315 

479,970 

69.3 

11,180,799 

137,789 

1,059,547 

*818,588 

77.2 

535,119 

8,775 

*14,022 

159.7 

33,268 

*26,276 

7S.9 

290,870 

268,994 

92.4 

5,589,070 

61,148 

32,376 

*21,868 

67.5 

3,525 

*5,640 

160.0 

61,795 

*25,739 

41.6 

30,326,087 

13,184,307 

43.4 

162,209,067 

4,995,896 

*  Losses  paid. 

Queen  City  Withdraws  from  Pacific  Board. 

the  secretary  of  the  Board  of  Fire  Underwriters  of  the  Pacific  has  advised 
members  that  the  resignation  of  the  Queen  City  Fire  was  filed  October  13;  also 
that  on  September  29  a  complaint  was  entered  by  the  executive  committee  against 
the  company  named  m  connection  with  the  alleged  payment  of  excess  commis- 
smns.  The  circular  further  says:  “Manager  Frudenfeld  had  not  received  from 
ie  arbitration  committee  its  notice  of  a  complaint  having  been  filed  at  the  date 
a  which  he  filed  his  notice  of  intention  to  resign,  namely,  October  8.  On  that 
date  he  was  informed  that  a  complaint  as  above  related  had  been  filed,  so  that  at 
the  time  of  the  completion  of  his  resignation  he  was  aware  of  the  serious  charges 
made.  On  full  consideration  of  all  circumstances,  the  executive  committee  at  its 
meeting  to-day  unanimously  decided  to  accept  the  resignation.” 


Special  Agents  and  Adjusters  Handbook. 

1  will  be  glad  to  do  anything  I  legitimately  can  in  the  way  of  recommendin) 
Mr  Steeb  s  book,  and  I  have  no  doubt  but  what  I  may  be  able  to  help  its  intro 
duction.  This  is  a  case  where  I  shall  be  very  glad  to  do  so,  because  I  car 
lonestly  feel  that  I  am  helping  those  who  are  urged  to  secure  it.— W,  B  Medli 
cott.  General  Agent,  Atlas  Assurance  Company,  Limited, 
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Twenty=Three  Years  of  Fire  and  Marine  Insurance  by  States. 


Below  will  be  found  a  summary  of  the  premiums  received  and  the  losses  incurred  by  the  fire  and 
marine  insurance  companies  transacting  business  in  the  respective  States  and  in  Canada,  together 
with  ratios  of  losses  to  premiums  in  the  twenty-three  year  period,  1885  to  1907,  inclusive. 


STATE. 

\ 

Premiums 

Received. 

Losses 

Incurred. 

Ratio  of 
Losses  to 
Premiums. 

Alabama . 

Alaska  (all  business) . 

$34,322,378 

1,296,017 

4,830,182 

24.460.990 
188,628,634 

39,626,690 

62,760,021 

4,621,443 

7,049,762 

10,477,156 

18.841.991 
57,889,327 

3,254,996 

5,877,020 

326,115,639 

89,779,325 

6,007,012 

107,135,921 

55,822,365 

66,602,824 

76,236,062 

at;  1  t>Q  RQ4 

$18,333,138 

269,515 

2,605,595 

13,708,041 

247,518,747 

18,101,955 

28,982,329 

1,913,424 

3,669,810 

3,851,326 

13,171,943 

29,414,277 

1,020,447 

3,132,434 

163,622,138 

47,451,905 

2,961,302 

53.4 
20.7 

53.9 

56.1 
131.2 

45.6 

46.1 

41.4 

52.4 

36.7 

69.9 

50.8 
31.3 

53.2 

Arizona . 

Arkansas . 

California . 

Colorado . 

Connecticut.  . . 

Dakota  (four  years) . 

Delaware . 

District  of  Columbia . 

Florida . 

Georgia . 

Hawaii  (nine  vears) . 

Idaho . 

Illinois . 

Indiana . .  . 

Indian  Territory  (all  business) . 

49.3 

Iowa . 

Kansas . 

51.8 

59.1 

Kentucky . 

39,380,626 

Louisiana . 

Maine . 

Maryland . 

55,625,249 

307,630,936 

122,656,598 

108,043,831 

23,691,358 

126,453,574 

17,161,059 

48,335,208 

3,078,527 

27,674,794 

108,550,103 

4,793,190 

689,178,740 

26,411,710 

15,435,395 

58,599,202 

Massachusetts. .  . . 

Michigan . 

Minnesota . 

52.1 

63.1 

Mississippi . 

14,967,030 

Missouri . 

Montana . 

Nebraska . 

Nevada . 

New  Hampshire . 

13,673,939 

New  Tersey . 

53.1 

New  Mexico . 

New  York . 

57.1 

North  Carolina . 

14,005,764 

9,591,855 

North  Dakota  (nineteen  years). . . 

62.1 

Ohio . 

Oklahoma  (seventeen  vears). . . 

10,107,170 

4,123,771 

40.8 

Oregon . 

Pennsylvania . 

310,734,609 

42,700 

42,047 

89,607,075 

18,004,861 

12,560,355 

51,359,177 

Philippine  Islands  (six  vears) 

18,754 

43.9 

5.6 

Porto  Rico  (six  vears). . . 

Rhode  Island . 

South  Carolina . 

South  Dakota  (nineteen  years) 

5,340,951 

34,456,441 

42.5 

67.0 

I  ennessee . 

Texas . 

Utah . 

Vermont . 

Virginia . 

Washington . 

46,254,530 
40  7SO 

25,236,556 

54.5 

West  Virginia . 

50.1 

Wisconsin . 

Wyoming.  .  .  . 

Totals  (United  States) 

3,91)4,803,002 

2,279,764,150 

Canada . 

Totals  (United  States  and  Canada). . 

4,213,025,506 

2,412,462,679 

57.2 

wnTiU!  Snsur/nce  Y?ar  Book  comprises  two  valuable  volumes  so  well  known  as 
?™„ht  i  £enCe  'n  well-equipped  insurance  offices,  and  of  such  established 
imputation  that  commendation  is  unnecessary.  The  issues  for  1908  (thirty-sixth 

T h eUfn sur an ce  ^7 fn dicatorf ^ ^  ^  in/ormafion.  ™ 


Dwelling-house  rates  in  San  Fiancisco  have  been  reduced  33'/$  per  cent, 
putting  them  back  to  the  same  figures  prevailing  before  the  conflagration. 

Burn*  MacDonald,  son  of  William  MacDonald  of  McDonald  &  Miles,  Pacific 
Coast  managers  of  the  Westchester  Fire,  has  been  made  a  member  of  that  firm. 

Leroy  Noyes,  a  young  man  of  Boylston,  Mass.,  was  recently  arrested  on  a 
charge  of  incendiarism.  It  is  reported  that  he  confessed  to  a  mania  for  setting 
fires. 

—  the  local  agents  of  Spokane,  Wash.,  have  organized  and  appointed  the  fol- 
oiving-named  officers:  President,  T.  K.  Binney;  vice-president,  Robert  Noonan- 
secretary  and  treasurer,  E.  L.  Bloom. 

General  agents  in  Northern  and  Eastern  States  desiring  to  secure  the  repre¬ 
sentation  of  a  fire  insurance  company  having  $200,000  capital  and  $50,000  surplus 
should  communicate  with  the  party  who  advertises  on  another  page  of  this  journal. 

A  fire  insurance  company  or  general  agency  requiring  tne  services  of  a  com¬ 
petent  underwriter  might  secure  such  by  communicating  with  the  gentleman  who 
advertises  in  another  column.  He  is  now  in  charge  of  the  underwriting  depart¬ 
ment  of  a  large  general  agency,  but  desires,  for  personal  reasons,  to  make  a 
change. 

Thiough  a  typographical  error,  a  portion  of  the  advertisement  of  another 
firm  was  incorporated  with  the  advertisement  of  the  American  Appraisal  Com¬ 
pany  of  Milwaukee  in  the  issues  of  The  Spectator  of  September  3  and  17  and 
October  1.  The  corrected  advertisement,  indicating  the  character  of  business 
transacted  by  the  company,  and  that  it  has  branch  offices  in  New  York,  Boston, 
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Casualty,  Surety,  Etc. 


Philadelphia,  Chicago,  Cleveland,  Cincinnati,  St.  Louis,  New  Orleans,  San  Fran¬ 
cisco  and  Toronto,  will  be  found  in  another  column  of  this  number  of  Tiie 
Spectator. 

— The  British  fire  insurance  companies  involved  in  the  conflagration  at  King¬ 
ston,  Jamaica,  have  proposed  to  the  policyholders*  committee  a  compromise  on  the 
basis  of  eighty  per  cent.  This  was  refused,  but  the  committee  indicated  its  will¬ 
ingness  to  accept  eighty-five  per  cent  and  in  addition  five  per  cent  for  the  payment 
of  costs. 

— The  Seddon  Underwriting  Company  of  New  York  city,  of  which  Charles  A. 
Scddon  is  president,  is  now  United  States  general  agent  for  the  following  British 
companies:  British  General,  with  assets  of  $140,675,  paid-up  capital  $80,825,  and 
profit  balance  $33,160;  Property,  which  has  $12,275  of  paid-up  capital,  assets 
amounting  to  $48,970,  and  a  profit  balance  of  $22,465;  LTnited  London  and 
Scottish,  which  has  a  paid-up  capital  of  about  $125,000;  Leather  trades  and 
General,  which  has  $80,000  of  paid-up  capital,  $230,405  of  assets,  and  a  profit 
balance  of  $49,460.  The  Seddon  Underwriting  Company  can  also  furnish  im¬ 
mediate  binders  for  London  Lloyds  underwriters  up  to  $60,000.  Losses  are  paid 
by  the  New  York  office,  at  84  William  street.  Mr.  Seddon  has  had  over  thirty 
years’  experience  in  the  insurance  business,  and  the  company  is  carefully  selecting 
its  business  and  writing  conservatively. 


Casualty,  Surety  and  Miscellaneous 


AN  UNLIMITED  HEALTH  POLICY. 

The  business  of  insurance  against  the  numerous  adverse  contin¬ 
gencies  to  which  humanity  is  exposed  is  becoming  more  and  more 
diversified.  Health  insurance  was  introduced  several  ago,  but  it  was 
attended  with  so  many  restrictions  and  exceptions  that  it  was  an 
experiment  of  slow  growth.  But  there  has  always  existed  a  demand 
for  such  insurance  as  would  indemnify  absolutely  a  person  for  the 
losses  that  he  might  incur  through  sickness,  which  should  for  a  time 
deprive  him  of  his  earning  powers.  As  the  companies  gained  ex¬ 
perience  the  restrictions  were  lessened,  and  some  causes  of  sickness 
eliminated  from  the  excepted  classes.  As  the  policies  became  simpli¬ 
fied  and  better  adapted  to  the  necessities  of  all  persons,  the  demand 
for  health  insurance  increased.  Experience  taught  the  companies,  and 
the  companies  in  turn  have  prosecuted  a  campaign  of  education  until 
it  is  now  generally  realized  that  the  prudent  man  needs  sickness  in¬ 
demnity  as  much  as  he  needs  accident,  fire  or  life  insurance. 

While  the  companies  doing  a  health  insurance  business  have  been 
catering  to  this  demand,  it  has  remained  for  the  z£tna  Life  Insurance 
Company  of  Hartford  to  formulate  and  offer  to  the  public  a  health 
policy  that  contains  such  liberal  concessions  as  to  make  it  most 
attractive.  It  is  called  “y£tna  Unlimited  Health  Policy,”  and  it  pro¬ 
vides  indemnity  for  disability  occurring  from  sickness  of  almost  an> 
nature,  and  a  special  sum  to  be  paid  when  a  surgical  operation  be¬ 
comes  necessary.  Upon  the  payment  of  a  specified  premium,  the 
insured  will  receive  weekly  the  sum  contracted  for  in  case  he  shall 
be  totally  disabled  and  prevented  from  pursuing  his  usual  occupation 
by  reason  of  any  disease  or  illness  contracted  during  the  term  of  the 
insurance ;  it  also  provides  for  partial  disability  to  the  extent  of  one- 
half  the  amount  specified  for  total  disability.  In  the  fust  instance 
the  weekly  indemnity  will  be  paid  for  a  period  not  exceeding  fifty-two 
weeks,  and  for  partial  disability  for  twenty-six  weeks.  But  if  the 
insured  is  confined  in  a  hospital  the  weekly  total  disability  indemnity 
will  be  doubled  for  a  period  not  exceeding  twenty-six  weeks.  The 
policy  also  provides  that  in  case  the  insured  is  rendered  permanently 
and  totally  disabled  through  the  loss  of  his  eyesight,  or  by  paralysis 
permanently  loses  the  use  of  his  hands  or  of  his  feet,  or  of  one  hand 
and  one  foot,  he  will  be  paid  a  sum  equal  to  the  weekly  indemnity  for 
one  hundred  weeks.  The  list  of  surgical  operations  for  which  a  lump 
sum  will  be  paid  covers  nearly  everything  that  surgeons  delight  m 
cutting  and  carving,  from  ingrowing  toe  nails  to  appendicitis,  and  the 
sum  to  be  paid  ranges  from  $10  for  lancing  an  ordinary  boil  to  $200 
for  removing  a  kidney.  There  is  no  long  list  of  diseases  against 
which  the  company  does  not  insure,  as  was  formerly  the  case  with 
health  policies,  but,  as  its  title  indicates,  the  Etna’s  policy  w  prac¬ 
tically  unlimited.  This  is  the  kind  of  a  policy  the  public  wants.  When 
the  breadwinner  of  a  family  is  taken  sick,  his  salary  or  his, wages 
usually  cease,  while  his  expenses  are  increased  by  doctors  bills, 
nurses,  medicines,  etc.  The  Etna’s  unlimited  health  policy  provides 
for  these  extra  expenses,  and  also  for  the  cost  of  running  the  house¬ 
hold  during  the  illness  of  the  insured. 


The  warranties  required  of  the  applicant  for  such  a  policy  are  of  the 
simplest  nature,  the  chief  requirement  being  that  he  shall  tell  the 
truth  regarding  his  physical  condition.  If  the  insured  has  any  in¬ 
firmity,  or  has  been  exposed  to  any  contagious  disease,  or  is  intem¬ 
perate.  he  is  asked  to  tell  the  truth  about  it,  and  his  answers  to  a  few 
such  simple  questions  constitute  the  warranties  he  is  required  to 
give.  Of  course,  if  he  answers  them  untruthfully,  and  so  obtains  a 
policy  by  false  pretenses,  he  thereby  impairs  the  validity  of  the 
contract.  As  in  any  other  kind  of  insurance,  the  company  is  entitled 
to  know  the  character  of  the  risk  it  assumes,  and  if  deception  is 
practiced  the  falsifier  must  take  the  consequences. 

The  yEtna  Life  Insurance  Company,  in  all  its  branches,  seeks  to  deal 
with  the  public  with  the  greatest  liberality  consistent  with  safety.  It 
has  been  in  business  since  1850,  and  has  made  a  reputation  for  fair 
and  generous  dealing  second  to  no  company.  It  has  assets. amounting 
to  upwards  of  $86,000,000,  of  which  some  $9,000,000  is  surplus  over 
and  above  all  liabilities.  Its  management  is  in  the  hands  of  ex¬ 
perienced  underwriters,  who  are  energetic  and  progressive,  steadily 
increasing  its  business  from  year  to  year.  The  new  unlimited  health 
policy  herein  referred  to  is  an  illustration  of  the  enterprise  and  of  the 
progressive  spirit  which  dominate  the  management,  and  of  their 
determination  to  meet  the  demands  of  the  public  for  liberal  policies 
of  indemnity  that  have  a  solid,  substantial  financial  backing. 


Experience  of  Liability  Companies,  1898-1907. 

The  growing  importance  of  liability  insurance,  the  large  interests 
involved  and  the  many  difficulties  attaching  to  its  successful  under¬ 
writing,  make  the  figures  published  by  the  companies  to  the  Massa¬ 
chusetts  Department  each  year  of  more  than  usual  interest.  Although 
the  business  has  been  transacted  for  over  twenty  years,  it  has  grown 
to-day  to  such  proportions  that  one  year’s  writings  now  are  more  than 
three  years’  volume  less  than  ten  years  ago.  It  is  important,  therefore, 
to  watch  closely  the  accumulating  experience  and  to-  note  the  tendency 
of  those  elements  which  go  towards  indicating  the  result  of  the  under¬ 
writing,  not  only  for  the  whole  period,  but  more  particularly  as  to  the 
disposition  towards  increasing. 

It  must  not  be  forgotten  that  the  basis  of  charge  to-day  is  upon  an 
experience  more  than  five  years  old,  and  if  there  be  a  constant  ten¬ 
dency  to  grow  worse,  it  "will  at  once  be  evident  that  the  basis  of  rates 
must  be  adjusted  and  the  rates  proportionately  increased. 

An  element  of  disturbance  has  entered  into  any  attempt  at  a  com¬ 
parison  of  the  figures  of  the  different  companies.  Liability  business  is 
made  up  of  many  kinds:  employers,  public,  elevator,  teams  and  general 
liability.  Some  of  these  produce  few'er  accidents  in  proportion  to  the 
premium  than  others,  but  such  accidents  are  generally  more  costly. 
Thus,  while  we  may  have  one  company  reporting  fewer  accidents  per 
$1000  of  premium  than  another,  yet  the  cost  per  accident  is  generally 
greater,  and  thus  we  have  the  actual  loss  ratio  of  all  the  companies  of 
long  standing  approaching  a  figure  between  thirty-one  and  forty-two 
per  cent. 

The  last  hut  most  serious  item  that  enters  into  the  question  of  ex¬ 
perience  is  that  of  outstanding  suits;  and  here  the  widest  difference 
exists  probably  due  to-  the  attitude  of  the  claim  department  toward 
settlements.  How  large  a  part  of  the  losses  is  represented  as  a  de¬ 
ferred  liability  may  be  gathered  from  the  following  table,  compiled  from 
the  returns  to  the  Massachusetts  Department  as  at  December  31  last: 


TABLE  A. 

Number  of  Suits  Outstanding  on  Liability  Policies,  December  31,  1907 


Name  of  Company. 

Over 

Five  Years 
Old. 

Less  than 
Five  Years 
Old. 

Total 

7 

1,739 

167 

1,746 

167 

190 

984 

17 

173 

53 

931 

184 

878 

1,062 

58 

563 

621 

10 

236 

246 

96 

778 

739 

87  4 

84 

823 

237 

476 

8 

229 

24 

452 

326 

28 

354 

188 

4,423 

7 

201 

208 

764 

11,835 

12,599 

— 

For  the  purpose  of  comparison  of  the  figures  for  the  two  periods  of 
five  years  1899-1902,  1899-1903  and  1903-’07,  1904-’08,  we  give  below  a 
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Percentages  or  Losses 
to  Premiums. 

Average  Cost  or 
Accident. 

Average  Cost  of 

Suit. 

Number  of 
$1000  of 

Notices  per 
Premium. 

1898-1902. 

1899-1903. 

1898-1902. 

1899-1903. 

1898-1902. 

1899-1903. 

1898-1902. 

1899-1903. 

53.45 

56.49 

25.29 

30.89 

^Etna . 

533.81 

740.60 

515.89 

658.50 

493.95 

619.00 

630.43 

440.94 

484.00 

642.34 

410.40 

483.13 

429.37 

57.40 

61.80 

19.63 

18.57 

American  Mutual . 

783.89 

29.30 

33.30 

54.53 

53.38 

25.05 

23.47 

Employers . 

58.10 

57.44 

39.19 

40.78 

Fidelity  and  Casualty . 

673.70 

14.82 

14.09 

61.00 

60.50 

24.56 

23.80 

Frankfort . 

19.70 

31  55 

16.00 

22.00 

Cxeneral  Accident . 

501 . 00 
643.54 

Zi)  .  Ull 

14.00 

23.00 

57.49 

56.23 

24.77 

24.38 

London  Guarantee . 

23.00 

58  00 

58.40 

29  00 

31.39 

Maryland . 

63  00 

57.00 

31.00 

31.00 

New  Amsterdam . 

408.00 

18.00 

55  06 

52.98 

31.16 

31.20 

Ocean . 

44.70 

46.60 

19.49 

21.33 

Standard . 

56  20 

55.87 

29.56 

30.01 

Travelers . 

47.56 

46.53 

24.43 

24.29 

United  States . 

19.00 

1903-1907. 

1904-1908. 

1903-1907. 

1904-1908. 

1903-7 

1904-8 

1903-7 

1904-8 

38.41 

41.35 

20.12 

22.96 

iLtna . 

398.60 

95.09 

673.15 

255.00 

14.90 

18  92 

17.84 

23.26 

American  Fidelity . 

237.00 

670.41 

322.00 

94.00 

8.35 

8.13 

43. 65 

39.65 

10,68 

11.16 

American  Mutual . 

27.70 

32.24 

22.21 

26,70 

Casualty  Company  of  America... 

12.50 

12.07 

5.62 

7.16 

15.00 

Contractors  Mutual . 

31.94 

32.97 

15.48 

16.64 

Employers . 

388.16 

615.03 

244.60 

392.00 

465.01 

410.33 

326.00 

37 . 1 4 

36.20 

28.28 

28.31 

Fidelity  and  Casualty . 

629.22 

13.13 

12.78 

35.20 

36.84 

17.10 

19.69 

Frankfort . 

40.08 

35.52 

19.00 

20.00 

General . 

31.05 

34.47 

32.34 

15.53 

17.63 

London  Guarantee . 

460.63 

19.99 

18.35 

35.04 

22.01 

22.14 

Maryland . 

28.16 

30.83 

22.00 

27.00 

New  Amsterdam . 

12.73 

10.08 

Norwich  and  London . 

95.00 

12.63 

36.30 

38.80 

22.10 

23.75 

Ocean . 

473  29 

30.17 

33.17 

17.78 

18.91 

Standard . 

452  00 

31 . 36 

33.94 

16.27 

18.32 

Travelers . 

. 

Travelers  Indemnity . 

JLo .  04 

11.31 

15.70 

27.72 

34.21 

18.04 

22.10 

United  States . 

290.72 

297.63 

15.36 

- 

— 

1 

schedule  under  percentage  of  loss  to  premiums,  average  cost  of  acci¬ 
dent,  average  cost  of  suit,  number  of  notices  per  $1000  of  premium. 

The  volume  of  premium  involved  in  the  first  period  of  five  years  is 
$38,202,715,  the  number  of  notices  of  injuries  reported  was  862,413,  or 
22.6  notices  for  each  $1000  of  premium,  while  in  the  last  five-year  period 
the  total  premium  is  $82,610,260,  the  number  of  persons  injured  1,433,312, 
or  17.35  for  each  $1000  of  premium.  It  cannot  be  assumed  that  any  com¬ 
parison  is  possible  between  the  figures  of  the  first  and  last  five-year 
periods,  for  in  the  latter  the  premiums  are  not  all  earned,  while  the 
number  of  notices  to  be  received  on  earned  premiums  may  be  a  con¬ 
siderable  number,  and  may  eventually  bring  up  the  average  to  a  figure 
equal  to  that  of  the  first  five  years. 

Treating  of  the  figures  of  the  first  two  periods  of  five  years  we  find 
that  about  half  the  companies  have  the  percentage  of  loss  increased, 
while  the  balance  show  an  equal  pronounced  reduction.  This  clearly 
indicates  that  the  experience,  even  after  the  policies  have  terminated 
for  five  years,  has  not  reached  finality,  and  this  is  further  impressed  by 
the  fact  of  there  being  some  764  suits  still  unsettled. 

The  same  variation  may  be  found  in  the  average  cost  of  accident  and 
of  suit,  while  the  number  of  notices  per  $1000  of  premium  has  shown 
quite  a  difference,  probably  due  to  the  adjustment  of  pay  rolls. 

When  we  turn  to  the  figures  for  the  last  period  of  five  years,  namely, 
1904-'08,  we  notice  that  the  percentage  of  loss  to  premiums  shows  a 
tendency  to  increase  in  nearly  every  case,  and  these  figures  are  worthy 
of  serious  attention.  The  losses  vary  from  thirty-one  to  forty-one 
per  cent,  with  11,835  suits  still  pending.  This  increase  in  the  per¬ 
centage  of  loss  is  in  spite  of  a  marked  decrease  of  the  number  of  notices, 
but  this  is  offset  by  the  increase  in  cost  of  each  accident  and  of  each 
suit. 

This  year  may  witness  for  the  first  time  in  the  history  of  liability 
insurance  a  shrinkage  of  volume  of  premium  due  to  the  trade  depres¬ 
sion,  and  yet  the  business  represents  an  annual  premium  income  of 
over  twenty  million  dollars.  A  variation  of  only  ten  per  cent  in  the 
underwriting  would  therefore  result  in  a  loss  of  two  millions  of  dollars 
in  one  year,  and  as  it  is  easy  to  deviate  to  this  extent,  unless  a  sound 
and  reliable  basis  is  established,  the  importance  of  watching  the  figures 
and  being  guided  by  their  direction  becomes  only  too  apparent.  We 
have  every  confidence  that  the  companies  themselves  are  keenly  alive 
to  the  subject. 


The  Handling  of  the  Ambulance  Chaser. 

As  stated  by  another  contributor  to  The  Spectator,  it  is  an  open 
question  whether  the  ambulance  chaser  is  the  bogey  he  is  held  out  to 
be.  With  all  his  arts,  like  many  another  annoyance,  he  is  susceptible 
to  adjustment.  Properly  handled  he  may  become  of  assistance  to  the 
claim  man  in  handling  claimants.  Attention  might  be  called,  however, 
in  the  first  place,  to  the  fact  that  all  lawyers  who  handle  negligence 
cases  are  not  ambulance  chasers,  and,  further,  because  a  lawyer  is  an 


ambulance  chaser  It  does  not  signify  that  an  adjuster  should  be  lacking 
in  courtesy  in  dealing  with  him.  Some  of  these  attorneys*stand  well 
with  the  courts;  and  judges  are  human.  No  court  is  going  to  look  with 
favor  upon  an  institution  that  treats  members  of  the  bar  with  contempt. 
But  while  you  treat  certain  members  of  the  bar  with  respect,  see  that 
you  compel  them  to  respect  you.  One  of  the  surest  ways  of  doing  this 
is  to  convince  them  that  you  are  stable.  Let  your  yea  be  yea  and  your 
nay— nay.  Don’t  attempt  to  argue  that  there  is  no  liability  in  a  case 
when  you  know  there  is  liability  and  the  attorney  knows  you  are  lying. 
Don’t  offer  him  fifty  dollars  if  you  expect  to  settle  it  for  five  hundred. 

If  you  have  a  good  reason  for  settling  behind  an  attorney’s  back,  and 
you  are  sure  ydu  can  do  it  and  he  cannot  check  you,  tell  him  you  intend 
to  do  it,  and  why.  Then  do  it  immediately.  Do  not  lose  sight  of  the 
fact  that  with  every  dollar  you  pay  an  ambulance  chaser  you  furnish 
him  the  means  of  giving  you  more  trouble.  While  with  many  of  them 
it  is  quick  sales  and  small  profits,  you  pay  for  these  “sales,”  and  often 
you  are  the  one  “sold.” 

Many  of  these  attorneys  are  acquainted  with  the  practice  of  some  com¬ 
panies  settling  cases  toward  the  close  of  the  year — and  they  “lie  low” 
until  that  time,  knowing  it  means  more  money  to  them. 

It  is  a  bad  practice  to  go  to  the  office  of  an  attorney  of  this  character 
for  the  purpose  of  making  an  adjustment.  Meet  him  on  your  own  ground. 
On  one  occasion  a  gentleman  offered  the  writer  desk  room  with  him  at 
his  office,  which  was  far  removed  from  the  legal  center  of  the  town. 
When  it  was  suggested  that  the  lawyers  would  not  go  so  far  out  of  the 
way  to  make  adjustments  he  replied,  “They  will  go  to  hades  if  there  is 
money  there  for  them!”  The  writer  found  they  did  come  to  that  office; 
and  they  came  frequently,  as  though  they  had  other  business  in  the 
neighborhood  and  casually  dropped  in.  In  dealing  with  them  on  your 
own  ground  you  not  only  compel  them  to  display  a  weakness  and  an 
anxiety  to  settle  in  coming  to  you,  but  you  also  have  all  your  data  handy 
and,  as  previously  mentioned,  a  bulky  file,  judiciously  handled,  helps 
materially  in  a  settlement. 

While  the  practice  is  not  of  the  best,  it  is  sometimes  necessary  to 
allow  an  ambulance  chaser  a  fee  aside  from  the  amount  stipulated  In 
the  release.  It  is  hard  to  settle  with  some  of  these  fellows  without  so 
doing. 

It  is  a  bad  practice  to  insist  upon  having  a  physical  examination  of 
the  claimant  when  you  have  no  intention  of  adjusting  and  the  chances 
are  the  attorney  will  not  press  the  case,  anyway.  It  causes  unnecessary 
irritation  to  the  attorney,  especially  when  he  discovers  your  object  is 
simply  to  use  the  examination  for  court  purposes  and  his  client  has 
not  only  been  subjected  to  the  annoyance  of  the  examination  but  has 
also  lost  time  by  so  doing.  The  writer  has  found  that  writing  a  polite, 
gentlemanly  letter  declining  payment,  and  requesting  the  attorney  to 
refrain  from  annoying  your  client  unnecessarily,  has  served  a  good  pur¬ 
pose  and  caused  many  cases  to  be  dropped.  In  fact,  out  of  a  very  large 
number  of  cases  where  such  letters  have  been  written,  an  exceedingly 
small  number  have  been  pushed.  Do  not,  however,  write  such  a  letter 
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where  you  know,  and  the  attorney  knows,  the  case  should  he  settled. 
After  writing  the  letter  stand  by  it,  and  do  not  settle,  no  matter  for 
how  small  an  amount,  unless  in  a  subsequent  interview  with  the  at¬ 
torney  he  furnishes  you  evidence  which  satisfies  you  your  position  has 
been  wrongly  taken. 

Accept  no  gifts,  however  insignificant,  from  ambulance  chasers. 

Whenever  a  settlement  is  made  with  an  attorney,  where  for  some 
reason  cash  is  paid,  take  a  full  receipt  from  the  attorney,  together  with 
the  release  from  the  claimant.  Never  draw  a  check  to  the  order  of  the 
attorney  alone.  Either  draw  it  in  the  name  of  the  lawyer  as  attorney 
for  the  claimant  or  in  the  name  of  the  claimant  himself. 

In  conclusion:  Before  discussing  the  question  of  adjustment  with  an 
ambulance  chaser  be  sure  he  does  represent  the  claimant,  and  if  adjust¬ 
ment  is  not  consummated  and  suit  is  brought,  if  it  is  a  case  for  adjust¬ 
ment  on  its  merits,  keep  in  touch  with  the  claimant,  visiting  him  occa¬ 
sionally.  Reasons  arise  which  may  cause  him  to  desire  to  settle  behind 
the  attorney’s  back,  and  it  is  handy  to  be  near  by  when  the  spirit  moves 
him  in  that  direction.  Investigator. 


President  Bland’s  Answer  to  the  Wolfe  Letter. 

Last  week  The  Spectator  referred  to  the  letter  written  by  Con¬ 
sulting  Actuary  S.  H.  Wolfe  to  Insurance  Commissioner  Rittenhouse  of 
Colorado,  in  which  he  endeavored  to  reply  to  certain  criticisms  made  by 
Mr.  Bland  regarding  his  so-called  “special  survey”  of  the  United  States 
Fidelity  and  Guaranty  Company  of  Baltimore.  Mr.  Bland  has  promptly 
replied  as  follows: 

Dear  Sir.- — We  received  on  Wednesday,  October  21,  after  its  publication  in  the 
press,  a  copy  of  the  letter  written  by  S.  H.  Wolfe  under  date  of  October  8  to  the 
Hon.  E.  E.  Rittenhouse,  Insurance  Commissioner  of  the  State  of  C°^orao°* 
Why  a  copy  of  this  letter  was  sent  us  nearly  two  weeks  after  the  original  was 
mailed  we  do  not  know,  nor  do  we  know  why  it  was  given  to  the  public  press  in 
advance  of  its  receipt  by  this  company,  except  for  the  purpose  of  further  injuring 
it.  Since,  however,  the  exposure  has  been  made  concerning  Mr.  Wolfe’s  employ¬ 
ment  by  other  companies,  his  comments  and  strictures  upon  a  company  not  em¬ 
ploying  him  are  not  received  with  any  degree  of  faith  by  either  the  public  or  the 
insurance  officials. 

As  we  do  not  try  out  cases  in  the  public  press  in  advance  of  a  hearing,  we  have 
no  reply  to  make  to  Mr.  Wolfe’s  letter  at  this  time.  If,  however,  the  honorable 
the  Commissioner  of  Insurance  of  Colorado  asks  us  to  treat  it  as  a  reply  to  our 
answer  heretofore  filed  with  him  we  will  make  reply  to  the  Honorable  Commis¬ 
sioner  and  not  through  the  public  press,  and  in  our  reply  every  statement  con¬ 
tained  in  Mr.  Wolfe’s  letter  will  be  fully  answered  and  his  misstatements  laid 
bare.  We  think  we  have  demonstrated  our  ability  to  reply  satisfactorily  to  criti¬ 
cisms  of  this  company’s  condition  when  officially  made  by  a  supervising  power, 
but  we  refuse  to  be  drawn  into  an  insurance  paper  controversy  by  any  employee 
of  that  supervising  power.  .  . 

There  is  one  point,  however,  attempted  to  be  made  by  Mr.  Wolfe  in  his  letter, 
that  is  so  far  outside  the  scope  of  his  examination  of  our  company  for  the  Col¬ 
orado  Commissioner,  and  so  far  from  the  actual  truth,  that  we  feel  at  liberty  to 
reply  to  it  in  advance  of  the  adjourned  hearing.  We  refer  to  the  statement  made 
by  Mr.  Wolfe  that  we  attempted  to  employ  him,  and  that  this  attempt  was  made, 
not  once,  but  twice,  and  that  each  time  he  indignantly  refused  our  offer,  and  that, 
as  he  says,  “it  was  made  during  the  time  that  my  report  upon  the  examination  of 
their  company  was  being  considered.” 

The  true  facts  are  as  follows:  Some  time  after  Mr.  Wolfes  report  to  the 
Insurance  Commissioners  of  Maryland,  Minnesota  and  Virginia  had  been  com¬ 
pleted  I  attended  in  company  with  Mr.  Bartlett,  our  vice-president  the  annual 
Convention  of  Insurance  Commissioners,  held  in  the  City  of  Richmond,  Va. 
having  been  invited  by  the  convention  to  deliver  an  address.  As  I  was  not  satis¬ 
fied  with  the  arbitrary,  and  as  we  have  always  contended,  inaccurate  position 
taken  by  Mr.  Wolfe  in  that  particular  report,  I  requested  the  three  Commission¬ 
ers  of  Maryland,  Minnesota  and  Virginia  to  have  Mr.  Wolfe  modify  his  report, 
and  was  notified  to  meet  them  in  the  room  occupied  by  the  Commissioner,  Benja¬ 
min  F.  Crouse,  of  Maryland.  ,  ,  .  , 

I  met  these  gentlemen  at  the  time  appointed,  and  Mr.  Bartlett  accompanied  me. 
Mr.  Wolfe  was  also  present.  After  securing  certain  proper  modifications  and  the 
question  under  discussion  had  thus  been  brought  to  a  close,  I  said  to  Mr.  Wolfe 
while  we  were  still  in  Commissioner  Crouse’s  room  and  in  the  presence  and 
hearing  of  all  three  of  the  Commissioners,  that  I  would  be  very  glad  to  take  up 
with  him  the  question  of  certain  reforms  relating  to  a  system  of  keeping  ac¬ 
counts  of  premium  reserve,  which  system  he  had  previously  strongly  recommended 
to  me  to  adopt,  and  at  the  same  time  I  remarked  that  I  would,  of  course,  expect 
to  compensate  him  for  such  service,  T.  his  was  all  that  was  said,  and  the  only 
reference  that  was  ever  made  to  his  employment;  but  it  was  never  contemplated 
for  a  moment  to  employ  Mr.  Wolfe  either  to  superintend  our  system  of  book¬ 
keeping  or  our  method  of  doing  business.  Had  I  known  then  what  I  have  since 
discovered  I  not  only  would  not  have  made  the  suggestion,  but  I  would  have  re¬ 
fused  to  have  permitted  him  to  make  any  examination  of  our  company.  Ihe  fact 
that  he  is  in  the  employ  of  business  rivals  of  our  company  was  not  disclosed  until 
nearly  eight  months  after  this  incident  took  place.  , 

It  is  hardly  necessary  for  me  to  answer  the  statement  m  Mr.  Wolfes  letter 
that  he  indignantly  refused  my  offer.  There  was  no  occasion  for  indignation, 
and  none  whatever  was  expressed  or  implied.  By  his  unfair  statement  of  this 
incident  it  would  seem  that  he  wishes  to  create  the  impression  that  an  improper 
attempt  was  made  to  influence  him  in  the  examination  that  he  was  making  for  the 
three  Insurance  Commissioners  above  mentioned.  If  any  answer  to  this  insinua¬ 
tion  is  required,  after  a  plain  statement  of  the  facts  has  been  made,  I  respectfully 
submit  that  a  conclusive  answer  is,  that  the  suggestion  or  offer,  if  it  might  be 
termed  an  offer,  was  made  to  him  in  the  presence  of  the  three  Commissioners  by 
whom  he  had  recently  been  employed.  ,  ,  , 

His  futile  attempt  to  hide  behind  his  so-called  bureau  of  employees  would  be 
laughable  if  the  entire  matter  were  not  such  a  serious  one.  The  statutes  of 
Colorado  expressly  disqualify  him  as  an  examiner  of  the  Colorado  Insurance  De¬ 
partment  in  case  he  is  directly  or  indirectly  employed  by  any  insurance  company 
doing  business  in  Colorado.  ’The  only  answer  that  he  can  make  to  this  serious 
charge  is  to  sav  that  this  so-called  bureau,  established  in  Ins  office, .  is.  employed 
by  such  insurance  companies,  and  he  seeks  thereby  to  imply  that  it  is  his  em¬ 
ployees  and  not  himself  who  are  disqualified.  He  does  not  say  that  he  is  not 
personally  the  recipient  of  large  compensation  from  these  insurance  companies. 
If  he  has  any  desire  or  intention  to  be  fair  in  this  controversy  which  he  himself 
has  brought  about,  let  him  say  whether  or  not  it  is  true  as  was  stated  in  the 
annual  sworn  statement  of  a  certain  insurance  company  doing  business  m  Col¬ 
orado  that  he  received  as  a  regular  employee  of  that  company  an  annual  salary 


of  $8500;  and  let  him  also  state  what  salary  he  receives  as  a  regular  employee  of 
numerous  other  insurance  companies  doing  business  in  Colorado,  including  several 
surety  companies  in  active  competition  with  this  company. 

In  view  of  the  above  it  is  extraordinary  that  he  should  say  in  his  letter  to  Mr. 
Rittenhouse:  “I  am  not  in  the  employ  of  any  corporation  in  any  way  which  would 
prevent  me  making  such  surveys  similar  to  the  present  one.”  At  Denver,  when 
it  was  disclosed  to  Mr.  Rittenhouse  that  Mr.  Wolfe  was  in  the  employ  of  another 
surety  company  operating  in  Colorado  and  other  States,  actively  competing  for 
business  with  this  company,  he  expressed  great  surprise,  and  stated  that  he  re¬ 
garded  this  as  a  very  serious  matter;  and  in  order  to  be  further  convinced  upon 
the  subject  he  asked  to  be  informed  of  the  name  of  the  company  employing  Mr. 
Wolfe,  which  information  was  promptly  given  him. 

In  this  connection  it  is  proper  to  say  that  under  date  of  May  1,  1907,  the  Cor¬ 
poration  Commission  of  Virginia,  consisting  of  three  of  Virginia’s  most  dis¬ 
tinguished  citizens,  had  the  following  to  say  of  Mr.  Wolfe  concerning  his  report 
on  the  Virginia  Life  Insurance  Company:  First — That  Mr.  Wolfe  went  far  be¬ 
yond  the  limits  of  any  legal  examination.  Second — That  said  report  of  Mr. 
Wolfe  was  inaccurate  and  untrue  in  many  particulars,  and  he  was  unable  to 
sustain  the  same  in  all  cross-examinations  at  said  hearing.  lhird — That  some  of 
his  charges  and  conclusions  against  said  company  were  unsupported  by  his  own 
findings  of  fact,  and  still  more  unwarranted  by  the  real  facts  in  the  case,  etc., 
etc.  In  this  same  examination  he  was  discredited  by  such  high  authorities  as 
David  Parks  Fackler  and  Walter  S.  Nichols,  both  of  New  York,  and  Walter  C. 
Wright  of  Boston.  .  ,  . 

In  connection  with  the  examination  of  this  company,  his  rulings  and  findings 
are  in  marked  contrast  with  those  of  such  men  as  Lewis  L.  Delafield,  representing 
the  Supreme  Court  and  Surrogate’s  Court  of  New  York;  Gummey  &  Davis,  repre¬ 
senting  the  courts  of  Philadelphia;  Plon.  Benjamin  F.  Crouse,  Insurance  Com¬ 
missioner  of  Maryland,  and  Clayton  C.  Hall,  representing  the  Treasurer  of  the 
State  of  Maryland,  and  the  Insurance.  Departments  of  other  States,  all  men  of 
recognized  ability  and  national  reputation. 

If  courts  of  justice  are  constituted,  as  I  believe  they  are,  for  the  purpose  of 
protecting  innocent  corporations,  as  well  as  innocent  individuals,  from  slander, 
misrepresentation  and  unmerited  abuse,  it  would  seem  to  me  that  Mr.  Wolfe  has 
reached,  if  in  fact  he  has  not  already  overstepped,  the  danger  line. 

Very  truly  yours, 

Baltimore,  Md.,  October  22,  1908.  John  R.  Bland,  President. 


Officers  of  the  Board  of  Casualty  and  Surety  Underwriters. 

For  the  first  time  since  its  organization  five  years  ago,  the  Board  of 
Casualty  and  Surety  Underwriters  at  its  annual  meeting  last  week 
made  an  entire  change  in  its  officers.  Edson  S.  Lott,  the  new  presi¬ 
dent,  is  well  known  as  an  executive  officer  of  an  allied  body,  and  as  the 
president  of  the  United  States  Casualty  of  New  York.  That  he  will 
make  a  worthy  successor  to  ex-Presidents  Stone  and  Dunham  there  can 
be  no  question.  Wm.  B.  Joyce,  vice-president,  is  president  of  the  Na¬ 
tional  Surety  Company  of  New  York,  and  while  his  position  is  almost 
purely  honorary,  yet  his  advice  and  counsel  will  be  in  demand.  Wm. 
F.  Moore,  president  of  the  New  Amsterdam  Casualty,  is  the  new  sec¬ 
retary  and  has  served  for  five  years  as  secretary  to  the  executive  com¬ 
mittee,  in  which  position  he  rendered  distinguished  service.  Eugene 
H.  Winslow,  treasurer,  is  president  of  the  Metropolitan  Casualty  and 
can  make  good  in  any  position.  On  the  executive  committee.  President 
Geo.  F.  Seward  of  the  Fidelity  and  Casualty  remains  as  chairman,  con¬ 
stituting  a  just  recognition  of  the  valuable  services  he  has  rendered  to 
the  board  since  its  establishment.  Other  members  are:  H.  G.  B.  Alex¬ 
ander,  president  of  the  Continental  Casualty,  and  also  the  popular 
president  of  the  International  Association  of  Accident  Underwriters, 
and  Thos.  A.  Whelan,  vice-president  of  the  Fidelity  and  Deposit,  both 
re. elected.  The  new  members  are:  F.  B.  Allen,  vice-president  of  the 
Hartford  Steam  Boiler,  who  has  served  the  board  as  its  vice-president 
for  five  years,  and  F.  H.  Kingsbury,  secretary  to  the  Pennsylvania  Cas¬ 
ualty.  Mr.  Kingsbury  is  one  of  the  younger  men  of  the  business  who 
is  coming  to  the  front  by  reason  of  his  ability  and  may  be  relied  upon  to 
render  good  service.  All  in  all  the  officers  and  executive  committee  are 
representative  men  in  their  several  lines  and  capable  of  performing 
great  things  in  the  advancement  of  the  business  with  which  they  are 
so  prominently  identified. 


The  Philadelphia  Casualty  Company. 

President  Talbot  of  the  Philadelphia  Casualty  Company  has  sent  a 
circular  letter  to  his  agents  announcing  the  steps  now  being  taken  to 
put  the  company  on  a  sound  financial  footing.  He  admits  that  during 
the  past  year  the  company  has  been  doing  too  much  business  for  its 
limited  surplus,  there  being  an  actual  impairment  on  September  30 
last  of  about  $12,000.  This  has  been,  in  part,  corrected  by  pursuing  a 
more  conservative  policy.  Majority  stockholders  have  formulated  a 
plan  to  increase  the  capital  and  surplus  to  the  amount  of  $400,000,  so 
that  in  the  near  future  the  capital  will  be  $500,000,  with  a  surplus  of 
over  $300,000.  In  order  that  immediate  relief  may  be  had  a  deposit  of 
$150,000  will  be  made  so  as  to  meet  the  most  rigid  premium  and  loss 
reserve  requirements.  One  investigation  has  just  been  completed  by 
the  West  Virginia  Insurance  Department,  the  Pennsylvania  Department 
is  also  making  a  thorough  examination,  while  an  independent  research 
is  being  made  on  behalf  of  the  present  officers  and  directors.  The  re¬ 
port  of  the  examiner  for  the  West  Virginia  Department  says:  “The 
present  management  has  taken  hold  of  the  situation  with  firmness,  and 
in  all  of  its  treatment  with  you  and  your  representatives  a  spirit  of 
absolute  frankness  and  fairness  has  prevailed.  In  my  opinion  the  com- 
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pany  should  be  given  a  reasonable  time  in  which  to  make  good  this  im¬ 
pairment,  fcr  it  must  be  borne  in  mind  that  the  interests  of  the  policy¬ 
holders  are  not  jeopardized  at  the  present  time,  owing  to  the  existence 
of  the  capital  stock  of  $200,000,  which  for  the  present  is  sufficient  to 
protect  their  interests. 


The  Liability  Insurance  Association. 

On  Wednesday  of  last  week,  representatives  of  sixteen  companies 
transacting  liability  insurance  met  at  the  Hotel  Astor,  New  York  city, 
and  adopted  a  constitution  and  by-laws.  Article  II.  of  the  constitu¬ 
tion  provides  that  the  objects  of  the  association  shall  be  to  promote 
good  will,  harmony,  confidence  and  co-operation  between  the  companies 
and  to  devise  and  give  effect  to  measures  for  the  protection  of  their 
common  interests  and  for  the  observance  of  the  amenities  that  should 
exist  between  companies  and  associations.  An  annual  meeting  is  to  be 
held  on  the  third  Wednesday  in  October,  and  a  semi-annual  meeting  on 
the  third  Wednesday  in  April  each  year  in  the  city  of  New  York,  unless 
otherwise  designated.  The  entrance  fee  for  each  company  is  fixed  at 
$10,  and  the  annual  dues  at  the  same  amount,  payable  January  1  in 
advance.  Expenses  not  covered  by  entrance  fees,  and  annual  dues  are  to 
he  assessed  among  the  members  pro  rata  on  the  net  premiums  received 
in  the  United  States  for  the  preceding  calendar  on  liability  business. 
Officers  for  1908-’09  were  elected  as  follows:  President,  Walter  C. 
Faxon,  ^Ktna  Life;  vice-president,  W.  M.  Tomlins,  Jr.,  Empire  State 
Surety;  secretary-treasurer,  F.  H.  Kingsbury,  Pennsylvania  Casualty. 
Executive  Committee— The  foregoing  officers  and  John  T.  Stone,  Mary¬ 
land  Casualty;  W.  G.  Cowles,  Travelers;  Franklin  J.  Moore,  General 
Accident.  The  association  will  not  attempt  to  regulate  either  rates  or 
policies. 


Casualty  Notes. 

— The  Pacific  Mutual  Indemnity  has  increased  its  capital  to  $250,000. 

1  he  German  Commercial  is  reprinting  its  definite  unlimited  health  policy  and 
its  definite  accumulative  combination  disability  policy,  'the  limit  of  weekly  in¬ 
demnity  for  illness  under  the  new  policies  will  be  fifty-two  weeks  instead  of 
twenty-six  weeks. 

■ — The  directors  of  the  2Etna  Indemnity  Company  met  recently  and  voted  to 
reduce  the  capital  stock  from  $500,000  to  $250,000,  and  the  par  value  of  the 
shares  from  $50  to  $25.  Stockholders  have  been  asked  to  exchange  their  certifi¬ 
cates  by  October  31. 

— The  National  Surety  Company  has  issued  a  new  bank  burglary  policy  in 
which  warranties  are  eliminated  and  to  which  there  has  been  added  a  clause 
covering  robbery  where  an  officer  or  employee  of  the  bank  is  compelled  by  threats 
of  violence  to  open  the  safe. 

— The  Fidelity  and  Casualty  Company  has  been  given  the  boiler  insurance  on 
the  public  schools  of  St.  Louis.  The  specifications  contained  a  provision  that 
companies  bidding  must  have  written  not  less  than  $100,000  a  year  in  premiums 
for  three  years  to  he  eligible.  This  provision  barred  all  but  three  companies. 

— The  Ocean  Accident  and  Guarantee  has  prepared  statistics  relative  to  burg¬ 
laries  in  New  York  city.  The  Ocean  calculates  that  the  burglary  and  larceny 
crimes  in  New  York  total  over  35,000  a  year,  and  the  property  loss  is  $15,876,000. 
The  yearly  average  of  arrests  for  this  crime  is  1764,  and  average  number  of 
convictions  420. 

— Having  entered  the  field  of  miscellaneous  casualty  insurance,  the  2Etna 
Accident  and  Liability  Company  announces  the  employment  of  Rawdon  W.  Myers 
as  superintendent  of  its  burglary  insurance  department.  Mr.  Myers  is  thoroughly 
experienced  in  burglary  insurance  underwriting,  having  been  associated  for 
several  years  with  the  National  Surety  Company,  resigning  from  the  position  of 
assistant  manager  of  its  burglary  department  to  accept  an  appointment  with  the 
A3tna.  The  JEtna’s  extensive  agency  organization  offers  an  excellent  oppor¬ 
tunity  for  acquiring  a  substantial  volume  of  burglary  insurance  business  along 
conservative  lines,  and  the  selection  of  a  man  of  Mr.  Myers’  ability  and  expe¬ 


rience  to  take  charge  of  that  department  is  a  guarantee  of  superior  service  and 
satisfactory  results. 

— The  Commonwealth  Casualty  Company  of  Philadelphia  is  now  placing  in  the 
hands  of  its  agents  a  new  policy  called  the  Commonwealth  Climax  Coupon  Policy. 
It  is  issued  in  amounts  of  from  $1800  to  $6000,  carrying  monthly  benefits  in  case 
of  disability  by  accident  or  sickness  of  from  $30  to  $100  per  month.  In  case  the 
principal  sum  becomes  payable  tjje  payments  are  made  in  sixty  monthly  instal¬ 
ments.  The  party  entitled  to  the  indemnity  simply  clips  off  one  coupon  each  month 
and  forwards  it  for  payment.  To  illustrate,  suppose  the  policy  to  be  for  $6000, 
the  monthly  disability  benefits,  whether  the  disability  arises  from  accident  or 
sickness,  would  be  $100,  and  then  if  the  $6000  matured  by  the  death  of  the 
insured,  or  by  the  loss  of  two  limbs  or  two  eyes,  $100  per  month  would  be  paid  to 
the  insured  himself  or  his  beneficiary  for  sixty  months  from  the  date  that  proofs 
are  furnished,  and  the  collection  of  this  $100  per  month  is  made  as  easy  as 
possible,  because  all  that  the  party  has  to  do  to  receive  the  $100  is  to  clip  off 
one  coupon  each  month  and  forward  same  through  bank  or  otherwise  for  pay- 
ment. 


Surety  Notes. 

— The  schedule  bond  for  the  employees  of  Mandel  Brothers  of  Chicago  has 
been  placed  in  the  Fidelity  and  Casualty  through  Edwin  M.  McKinney. 

— The  American  Bonding  Company  has  paid  $33,000  to  the  State  of  Oregon  on 
a  loss  under  a  bond  written  upon  the  Title  Guarantee  and  Trust  Company  of 
Portland,  Ore.,  which  failed  some  time  ago. 

— The  Supreme  Court  of  Mississijjpi  has  decided  that  the  State  Treasurer  must 
accept  corporate  surety  bonds  covering  State  funds.  The  Treasurer  has'  re¬ 
fused  to  accept  corporate  surety,  claiming  that  it  is  wholly  inadequate. 

— The  United  States  Fidelity  and  Guaranty  Company  of  Baltimore  has  exe¬ 
cuted  a  bond  of  $175,000  through  Hackett  &  Hoff,  Milwaukee  representatives,  to 
Milwaukee  county  to  secure  the  completion  of  the  $1,500,000  Grand  avenue  via¬ 
duct  by  the  National  Engineering  and  Construction  Company  of  Milwaukee. 

— In  response  to  a  call  by  President  William  B.  Joyce  of  the  National  Surety, 
presidents  of  surety  companies  will  meet  to-day  at  the  office  of  the  National 
Surety  to  discuss  matters  which  may  be  taken  up  by  the  special  committee  of  the 
National  Convention  of  Insurance  Commissioners,  which  will  meet  in  New  York 
on  November  9. 

— The  Cincinnati  Surety  Underwriters  Association  has  been  organized,  with  the 
following  officers:  President,  W.  S.  Diggs,  American  Surety;  vice-president, 
James  R.  Milligan,  Fidelity  and  Casualty;  secretary,  John  P.  Ryan,  Fidelity  and 
Deposit;  treasurer,  Parke  Johnson,  Massachusetts  Bonding;  executive  committee, 
the  four  officers  and  John  Doyle,  American  Bonding,  and  James  W.  Sprague, 
Metropolitan  Surety. 


REPORTS  OF  FIRE  INSURANCE  COMPANIES. 


British  General  Insurance  Company,  Ltd.,  London,  Eng. 

It  is  announced  that  the  Seddon  Underwriting  Company,  New  York,  now  repre¬ 
ss11?  the  above-named  company  for  the  writing  of  surplus  lines  throughout  the 
United  States. 


Falls  City  Fire  Insurance  Company,  Spokane,  Wash. 

This  company  claims  to  have  a  capital  of  $71,700,  and  a  surplus  of  $38,247.  It 
is  understood  that  a  considerable  portion  of  the  assets  is  in  the  form  of  mortgage 
loans,  which  appear  to  be  liberal  in  amount  in  proportion  to  the  assessed  valua¬ 
tions  and  estimated  actual  values  of  the  properties  securing  same. 

Fidelitas  Insurance  Society,  Brussels,  Belgium. 

Burnett,  Ormsbv  &  Clapp  of  Toronto,  Canada  (Tileston  &  Co.,  New  York)  are 
offering  to  substitute  policies  of  the  Ottawa  Fire  or  the  Montmagny  Mutual  Fire 
for  those  of  the  Fidelitas,  which  exchange  would  appear  to  be  advantageous  to 
policyholders. 


Keystone  Fire  Insurance  Company,  Philadelphia,  Pa. 

A  new  fire  company  to  be  known  as  the  Keystone  Fire  is  in  process  of  or¬ 
ganization  at  Philadelphia  by  James  F.  Stone,  of  the  well-known  local  agency 
firm  of  btone,  Mathews  &  Co.  It  will  have  a  capital  stock  of  $250,000  and  a  like 
amount  of  surplus. 


GENERAL  AGENTS  WANTED 

A  fire  insurance  company  with  $200,000  capital  and  $50,000  surplus,  in  successful  operation  two 
years,  desires  to  establish  general  agencies  for  direct  business  in  the  principal  Northern  and  Eastern  States. 

Applicant  must  become  a  stockholder  in  the  company  to  a  reasonable  amount  and  upon  fair  terms 
of  payment  and  redemption  at  termination  of  contract. 

Address  with  references, 

“HOME  OFFICE’’ 

Care  of  The  Spectator,  P.  O.  Box  1117,  New  York  City,  N.  Y. 
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The  Spectator,  established  in  1868,  is  a  weekly  journal  devoted 
to  promoting  the  best  interests  of  trustworthy  insurance  of  all  kinds. 
The  subscription  price  for  the  United  States ,  Canada  and  Mexico  is 
Four  Dollars  per  annum,  postage  prepaid.  To  all  foreign  countries  in 
the  Postal  Union,  Five  Dollars  per  annum. 

The  Spectator  has  a  larger  circulation  than  any  other  insurance 
journal — and  carries  no  “ deadhead ”  subscriptions. 

THE  SPECTATOR  COMPANY,  Publishers. 

Clifford  Thomson,  President.  Arthur  L.  J.  Smith,  Sec  y  &  Treas. 
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[All  persons  residing  in  America  who  may  desire  to  purchase  publica¬ 
tions  issued  by  Charles  &  Edwin  Layton,  of  London,  should  order 
through  The  Spectator  Company.  As  sole  selling  agents  in  America  for 
that  well-known  firm,  all  orders  for  their  publications  are  filled  through 
this  company.] 
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A  FEW  years  ago  several  of  the  leading  life  insurance 
companies  agreed  among  themselves  to  use  their  best 
endeavors  to  put  an  end  to  unbusinesslike  competition  among 
agents,  and  especially  to  discourage  the  use  of  literature  cal¬ 
culated  to  reflect  upon  the  standing  of  any  company.  Cer¬ 
tain  publications  were  placed  upon  the  black  list  and  their 
circulation  by  agents  forbidden.  TL  his  was  a  commendable 
step,  but  it  did  not  go  far  enough.  It  is  a  well  known  fact 
that  agents  are  primarily  to  blame  for  the  preparation  and 
circulation  of  literature  intended  to  prejudice  the  public 
against  their  competitors.  This  fact  is  taken  advantage  of 
by  unscrupulous  persons  who  make  a  business  of  picking  out 
some  weak  spot  in  a  company’s  record,  printing  the  same  and 
selling  copies  of  the  publication  to  competing  agents.  Occa¬ 
sionally  an  alleged  insurance  journal,  with  little  standing  and 
less  character,  is  used  for  this  purpose,  attacking  a  company 
and  selling  copies  of  the  paper  to  rival  agents.  If  agents 
could  be  prevented  from  using  such  stuff  there  would  be  no 
defamatory  literature  printed  or  circulated.  Company  man¬ 
agers  do  not  approve  of  such  methods,  and  would  be  glad  if 
they  could  be  prohibited ;  but  agents  in  the  field,  in  hot  com¬ 
petition  with  others,  go  upon  the  theory  that  everything  is 
fair  in  war,  and  do  not  scruple  to  use  whatever  comes  to  their 
hand  that  is  calculated  to  secure  business  for  them.  There 
are  several  insurance  bureaus  of  information,  so  called,  that 
are  especially  amenable  to  the  charge  of  providing  agents 
with  defamatory  statements  or  misrepresentations  regarding 
companies  and  individuals.  Sometimes  their  information  is 
deliberately  prejudiced;  or,  again,  it  may  be  conveyed  by  in¬ 
direction,  statistics  being  so  twisted  as  to  make  them  cast 
reflections  upon  a  perfectly  trustworthy  company.  For  in¬ 
stance,  a  company  having  millions  of  dollars  of  assets  may, 
at  some  time,  have  acquired  certain  stock  or  a  mortgage  the 
value  of  which  has  decreased,  so  that  instead  of  its  being 
worth  $100,000  it  is  only  worth  in  the  market  $50,000.  At¬ 


tention  is  called  to  this  fact  as  an  illustration  of  the  way  the 
company  invests  the  money  of  its  policyholders,  and  agents 
use  such  matter  to  the  injury  of  the  company.  The  other  in¬ 
vestments,  amounting  to  millions  of  dollars,  may  show  a  large 
profit  to  the  company ;  but  this  fact  is  carefully  suppressed. 
In  such  cases  the  bureau  of  insurance  information  has  learned 
from  experience  that  it  can  make  more  money  from  the  sale 
of  defamatory  information  than  it  possibly  can  from  making 
truthful  and  unbiased  statements  that  would  be  of  benefit  to 
the  company.  It  would  be  a  boon  to  the  life  insurance  busi¬ 
ness  if  such  undignified,  demoralizing  and  reprehensible  prac¬ 
tices  could  be  eliminated  entirely.  There  have  recently  been 
some  glaring  instances  of  this  use  of  defamatory  literature, 
and  means  should  be  devised  for  putting  an  end  to  it.  Agents 
worthy  of  representing  reputable  companies  are  as  much  op¬ 
posed  to  the  practice  as  are  company  managers. 


THE  many  criticisms  that  have  recently  been  made,  both 
here  and  in  London,  of  the  methods  pursued  by  Lloyds 
underwriters  has  induced  some  friends  of  that  institution  to 
rush  into  print  in  its  defense.  A  writer  in  The  Daily  News 
of  London,  in  his  attempt  to  explain  matters,  virtually  con¬ 
cedes  the  charges  made  against  Lloyds.  He  admits  that 
there  is  no  security  for  its  policies  outside  of  the  marine 
branch,  and  also  that  it  has  been  a  rate-cutter  on  such  out¬ 
side  risks.  Referring  to  the  liability  business,  the  writer 
says : 

Reference  has  been  made  to  employers’  liability,  and  it  is  asserted 
that  the  companies  are  best  able  to  transact  this  business,  as  in  fire, 
etc.  Against  this  it  may  be  pointed  out  that  at  the  inauguration  of 
the  fixing  of  rates  for  these  new  risks,  Lloyds  rendered  a  great  public 
service  by  their  moderate  rates,  as  against  the  tariff  companies.  Had 
it  not  been  for  Lloyds  the  public  would  have  been  heavily  taxed  by  the 
tariff  companies,  whose  rates  in  many  cases  were  almost  prohibitive. 
Lloyds  came  in  and  quoted,  and  in  many  cases  secured  the  business, 
but  if  they  did  not  do  so,  they  were  the  means  of  reducing  the  com¬ 
pany’s  figure,  and  thereby  benefited  the  community. 

That  is  to  say,  a  few  speculators  at  Lloyds  assumed  to 
know  more  about  the  liability  business,  its  risks,  and  require¬ 
ments,  than  did  the  managers  of  companies  who  had  made  a 
study  of  all  the  conditions  surrounding  it,  and  from  their 
combined  experience  had  evolved  a  tariff  of  rates  of  which 
the  underwriters  at  Lloyds  took  advantage  for  the  sole  pur¬ 
pose  of  cutting  under  it.  In  other  words,  Lloyds  was  after 
premiums  without  regard  to  security.  They  have  followed 
practically  the  same  course  in  this  country,  cutting  rates  for 
both  fire  and  liability  business.  As  a  result  of  the  criticisms 
to  which  Lloyds  has  been  subjected,  and  the  exposure  of  their 
irregular  and  dangerous  practices,  the  press  of  London  is  sub¬ 
stantially  unanimous  in  demanding  that  Lloyds  shall  make 
public  its  status  as  to  its  financial  ability  to  meet  its  con¬ 
tracts  and  the  methods  pursued  in  the  prosecution  of  its  busi¬ 
ness.  Lloyds  will  eventually  be  compelled  to  yield  to  this 
demand  for  publicity  or  Parliament  will  enact  a  law  requir¬ 
ing  explicit  statements  of  its  affairs.  This  will  be  exceedingly 
annoying  to  some  of  those  aristocratic  members  who  feel  it 
beneath  their  dignity  to  engage  in  business,  but  who  are  will¬ 
ing  to  accept  whatever  profits  can  be  derived  therefrom  pro¬ 
vided  they  are  acquired  secretly. 


243 


Fire  Insurance 


THE  SPECTATOR 


[Thursday 


FIRE  INSURANCE  TOPICS 


NEW  YORK  SURVEYS. 

John  King  Van  Rensselaer,  formerly  president  of  the  Sterling  Fire 
of  New  York,  which  reinsured  and  retired  in  1887,  died  a  short  time 
ago  after  an  extended  illness,  aged  sixty-one  years. 

At  the  October  meeting  of  the  executive  committee  of  the  National 
Board  of  Eire  Underwriters,  George  W.  Babb,  presiding,  appointed  the 
following-named  gentlemen  members  of  the  information  committee : 
J.  Montgomery  Hare,  R.  M.  Bissell,  Frank  Lock,  J.  L.  Cunningham 
and  the  chairman.  The  Seaboard  Fire  and  Marine  of  Galveston  was 
elected  to  membership. 

Ten  Broeck  &  Walden  have  been  appointed  suburban  agents  of  the 
Spring  Garden  for  the  territory  of  the  New  York  Suburban  Ex¬ 
change. 

Whilden  &  Hancock  will  represent  the  Keystone  Fire  of  Philadel¬ 
phia,  when  that  company  starts  operations,  as  managers  for  New 
York  State  (including  the  Metropolitan  district),  Western  Penn¬ 
sylvania  and  Northern  New  Jersey. 

William  W.  Underhill,  president  of  the  United  States  Fire,  has  sold 
his  stock  in  that  company  and  resigned  the  presidency,  retiring  from 
active  participation  in  fire  underwriting  to  earn  a  well-merited 
repose.  Mr.  Underhill  entered  the  service  of  the  United  States  Fire 
as  assistant  secretary  in  1862.  He  became  secretary  in  1866,  and  was 
elected  president  in  1882,  succeeding  his  uncle.  Mr.  Underhill  is  highly 
popular  among  fire  underwriters,  and  his  retirement  is  regretted  by  his 
many  friends. 

It  is  reported  that  the  scheme  for  revising  the  rate  schedule  used 
by  the  Exchange  is  likely  to  be  taken  up  during  the  ensuing  month. 
A  considerable  number  of  suggestions  have  been  received  by  the 
special  committee  appointed  to  consider  the  subject,  but  there  is  an 
impression  that  the  committee  can  only  report  upon  the  expediency  of 
making  changes  without  recommending  the  changes,  if  any.  That  is 
understood  to  be  a  job  for  some  subsequent  committee.  A  well-known 
manager,  referring  to  the  prospect  of  a  second  committee,  remarked  : 
“May  the  Lord  have  mercy  upon  them  when  they  commence  the  work  !” 
The  consensus  of  opinion  among  the  companies  seems  to  be  that,  on 
the  whole,  the  present  rates  are  about  right,  and  as  nearly  adequate 
as  possible;  which  would  imply  that  if  some  rates  are  too  low,  others 
are  too  high,  so  that  an  average  would  strike  the  present  level.  There 
is  a  conflict  of  opinion  about  the  present  method  of  computing  ex¬ 
posure  charges,  and  several  inconsistencies  are  pointed  out  in  proof 
of  it  on  one  side ;  and  on  the  other  hand,  it  is  claimed  any  changes 
will  plunge  the  exposure  charges  into  a  sea  of  new  inconsistencies 
quite  as  bad  as  any  now  existing.  It  is  a  tremendous  proof  of  the 
strength  of  schedule  rating  that  it  has  survived  even  ten  years’  trial  in 
this  city  and  has  been  accepted  with  so  little  question  by  property- 
holders. 

The  outpouring  of  the  underwriting  strength  of  this  city  in  the  Taft 
procession  last  Saturday  was  an  interesting  event.  The  various  bat¬ 
talions  did  themselves  great  credit,  and  It  was  conceded  that  in 
appearance  and  marching  the  Insurance  Club  was  entitled  to  great 
praise.  That  a  majority  were  young  men  was  to  be  expected,  but  there 
were  several  in  the  ranks,  or  among  the  captains,  whose  years  exceeded 
three  score  and  ten  whose  step  was  not  less  firm  than  the  youngsters. 
We  learn  that  in  one  life  office  there  was  quite  a  scene  when  a  dozen 
or  more  young  women  clerks  were  denied  the  privilege  of  marching 
with  their  brothers  in  the  ranks. 

Intermediaries  in  the  transfer  of  companies  from  one  agency  to 
another,  for  a  valuable  consideration,  are  said  to  have  appeared  in  this 
city  lately.  A  certain  agent  on  William  street  told  one  of  his  friends 
a  proposal  was  made  to  him  to  secure  him  an  additional  company  for 
a  stipulated  sum  of  money,  but  he  was  too  cagey  to  entertain  such  a 
proposition. 

We  have  information  from  several  companies  that  they  have,  up 
to  the  2d  inst.,  pulled  out  a  profit  on  their  business  in  this  city  for  the 
present  year.  This  is  not  at  all  inconsistent  with  the  statement  that 
the  total  experience  of  the  ten  months  just  closed  has  been  disastrous. 


The  hardest  part  of  it  is  that  the  losses  have  been  made  on  a  reduced 
income.  It  is  easier  to  obtain  an  admission  of  the  income  reduction 
than  of  losses  by  fire. 

A  Boston  agent  was  in  flown  on  Monday  who  commented  upon  the 
difference  between  the  Boston  and  New  York  fire  departments  in  the 
use  of  ladders — or  what  he  called  the  “ladder  service”  of  the  two  cities. 
Here  the  pompier  ladder  and  the  water  tower  are  used  almost  ex¬ 
clusively,  whereas  in  Boston  the  water  tower  is  supplanted  by  the  old- 
fashioned  extension  ladders,  which  are  found  pre-eminently  useful  in 
fires  on  corners  and  for  access  to  the  rears  of  buildings  in  case  of  fire. 

New  York  brokers  who  control  fire  risks  owned  by  merchants  here 
in  San  Francisco  are  refused  brokers’  licenses  in  that  city  on  any 
terms,  and  are  compelled,  in  self-defense,  to  handle  their  business 
through  unrepresented  or  non-board  channels.  This  is  just  the  re¬ 
verse  of  the  treatment  of  out-of-town  brokers  in  this  city. 

A  Brooklyn  broker  whose  address  is  in  the  eastern  district  is 
credited  with  engineering  an  elopement  with  another  man’s  wife, 
which  was  brought  to  a  hasty  conclusion  in  a  Connecticut  railway 
station  by  a  horse-whipping  scene  not  on  the  programme.  The  broker 
escaped  without  broken  bones,  and  the  woman  in  the  case  was  carried 
off  by  her  husband.  His  business  is  small,  but  he  is  well  known  in  the 
Williamsburg  offices  as  one  of  the  gayest  boys  in  town. 

There  has  been  some  talk,  but  no  progress,  in  a  movement  to 
organize  the  agents  in  this  city  and  Brooklyn  into  a  local  agents’ 
association,  to  co-operate  with  the  State  association.  It  seems  too 
cumbersome  to  be  successful. 

The  secretary  of  a  large  city  company  says  there  are  no  new  devel¬ 
opments  in  the  branch  office  situation,  which  is  somewhat  encouraging, 
as  their  troubles  have  been  almost  continuous  for  many  months.  The 
new  rule  appears  to  work  well,  but  the  brokers  who  see  their  lines  on 
buildings  going  into  branch  offices,  without  any  apparent  reason,  are 
still  skeptical  about  the  honesty  of  the  branch  managers.  The  truth 
will  leak  out  if  there  is  any  crooked  work  going  on,  and  wo  betide 
the  company  and  its  branch  office  caught  in  violation  of  the  Exchange 
rules. 


CHICAGO  AND  THE  WEST. 

An  amicable  adjustment  of  the  matters  in  dispute  between  the 
Chicago  Board  of  Underwriters  and  the  members  of  the  late  firm  of 
de  Roode,  Faulkner  &  Ettelson  was  reached  at  the  adjourned  quarterly 
meeting.  The  individuals  composing  the  late  firm  paid  the  fine 
assessed  against  it  for  non-appearance  before  a  trial  committee,  and 
upon  the  unanimous  recommendation  of  the  executive  committee  a 
special  committee  has  now  been  appointed  to  investigate  the  facts  and 
merits  of  the  original  complaint,  which  charged  a  breach  of  article  six 
of  the  constitution.  The  essence  of  the  controversy  was  the  contention 
of  the  three  partners  that  the  trial  committee  erred  in  fixing  a  fine 
without  hearing  the  complaint  upon  its  merits,  aside  from  the  dis¬ 
covery  that  under  the  charter  of  1861  and  the  constitution  of  1906,  the 
board  has  no  power  to  indict  for  alleged  breach  of  the  constitution  (as 
was  possible  under  the  former  association),  the  only  right  now  con¬ 
ferred  being  that  of  investigating  breaches  of  the  “by-laws,  rules, 
regulations,  tariffs  and  rates.”  Both  of  the  new  firms  of  H.  de  Roode 
&  Co.  and  Faulkner  &  Ettelson  will  now  again  be  recorded  as  charter 
members  of  Class  1,  in  good  standing  as  heretofore. 

D.  C.  Shupp  has  opened  a  local  agency  in  Chicago,  and  will  repre¬ 
sent  the  New  Brunswick.  It  is  understood  that  another  company  will 
be  added  to  his  facilities  on  January  1. 

The  Boston  having  decided  to  re-enter  the  field  for  fire  business, 
has  appointed  John  D.  Cory  &  Co.  of  Chicago  Cook  County  agents. 

George  E.  Kline  of  the  Continental  succeeds  the  late  T.  W.  Letton 
as  a  director  of  the  Western  Adjustment  and  Inspection  Company. 

Jay  S.  Glidden  has  joined  the  rating  force  of  the  Chicago  Board  of 
Underwriters.  Mr.  Glidden  was  formerly  with  the  Indiana  Inspection 
Bureau  of  Fort  Wayne. 

Harold  W.  Letton  has  been  appointed  United  States  manager  of  the 
Prussian  National  at  Chicago,  succeeding  his  father,  the  late  Capt. 
T.  W.  Letton.  The  new  manager  was  born  in  1875,  and  is  therefore 
thirty-three  years  of  age.  He  was  educated  at  Phillips  and  Yale, 
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graduating  in  the  class  of  1897.  He  then  took  a  law  course  at  the 
Harvard  Law  School,  graduating  in  1900,  and  practiced  law  until  I903> 
when  he  became  assistant  manager  of  the  Prussian  National. 

The  Phoenix  Preferred  Accident  of  Detroit  has  been  admitted  to 
Missouri,  and  has  appointed  R.  C.  Maginity  of  St.  Louis  as  general 
agent  for  the  State. 

The  following  were  elected  members  of  the  executive  committee  at 
the  quarterly  meeting  of  the  Chicago  Board  of  Underwriters,  held  on 
October  29:  M.  J.  Naghten,  E.  L.  Corliss  and  B.  Auerbach.  The 
president  of  the  board  was  authorized  to  appoint  a  special  committee 
of  five  to  co-operate  with  the  city  authorities  in  providing  all  buildings, 
over  100  feet  in  height,  with  standpipes  and  pumps. 

The  Blue  Ridge  of  Georgia  will  apply  for  admission  to  Illinois  in 
the  near  future.  Klee,  Rogers  &  Co.  of  Chicago  have  been  appointed 
agents  for  surplus  business  in  the  Western  States. 

A  large  proportion  of  the  automobile  business  heretofore  written  by 
stock  companies  in  Chicago  is  being  renewed  with  London  Lloyds,  on 
account  of  the  adoption  by  the  stock  companies  of  a  new  collision 
rider,  containing  a  deductible  average  clause,  which  appears  to  be  ob¬ 
jectionable  to  automobile  owners. 

BOSTON  AND  VICINITY. 

The  Boston  Board  of  Fire  Underwriters  has  adopted  an  explosion 
clause.  This  clause,  which  covers  cases  where  fire  ensues  upon  ex¬ 
plosion,  was  declared  illegal  by  the  Massachusetts  Insurance  Depart¬ 
ment  several  years  ago,  but  there  was  a  special  provision  made  in  the 
statutes  of  1907,  by  which  the  clause  becomes  legal. 

Rothery,  Emery  &  Co.,  Boston,  have  been  appointed  agents  for  the 
Metropolitan  district  of  the  German-American  of  Baltimore. 

A  new  fire  insurance  firm  has  just  been  formed  in  Boston,  consisting 
of  Samuel  B.  Reed  of  Reed  &  Bro.,  Robert  J.  Dunkle  of  OBrion  & 
Russell,  and  Ralph  Whitney.  This  new  partnership  will  consolidate 
the  firms  of  Reed  &  Bro.  and  George  O.  Carpenter  &  Son.  It  is 
stated  that  Mr.  Dunkle  will  retain  his  interests  in  the  business  of 
OBrion  &  Russell. 

The  nominating  committee  of  the  Boston  Board  of  Fire  Under¬ 
writers  has  nominated  the  following  for  officers  for  the  ensuing  year . 
For  president,  Edward  C.  Brush;  vice-president,  Augustus  S.  Lovett; 
treasurer,  A.  J.  Lewis;  secretary,  Warren  S.  Colgrove. 

A  number  of  district  fire  chiefs  of  the  Metropolitan  district  met 
Thursday  in  the  office  of  the  chief  of  the  Boston  fire  department  and 
drew  up  tentative  plans  for  systematic  mutual  fire  protection.  The 
ultimate  plan  is  to  make  arrangements  for  co-operative  work  by  the 
fire  departments  of  Boston  and  all  cities  and  towns  within  a  ten-mile 
radius.  This  plan,  it  is  agreed,  is  the  only  practical  solution  of  the 
conflagration  hazard.  It  is  proposed  that  the  towns  and  cities  within 
the  ten-mile  area  shall  “move  up”  their  departments  in  the  event  of  a 
big  fire  anywhere  within  the  area. 

The  California  of  San  Francisco  has  been  admitted  to  Massachu¬ 
setts.  Rice  &  Whitney  are  the  Boston  agents. 

The  Jefferson  Fire  of  Philadelphia,  it  is  reported,  will  discontinue 
its  New  England  agency,  which  has  been  in  the  office  of  H.  G. 
Fairfield  &  Co. 


NOTES  FROM  PHILADELPHIA. 

Charles  Tredick  &  Co.  have  been  appointed  sole  agents  of  the  Cali¬ 
fornia  of  San  Francisco  for  Philadelphia  and  vicinity,  dating  from 
November  x. 

Charles  H.  Long,  who  has  long  been  connected  with  the  office  of 
E.  R.  Hunt,  became  a  partner  on  November  1,  and  the  style  of  the 
firm  is  now  E.  R.  Hunt  &  Co. 

President  Louis  S.  Amonson  of  the  Peoples  National  Fire  says  the 
company  will  begin  business  about  January  1,  or,  possibly,  sooner,  if 
the  committee  which  is  negotiating  for  office  space  in  some  large 
building  succeeds  in  its  quest  promptly  enough.  One  hundred  and 


fifty  thousand  dollars  additional  has  been  invested  by  the  company, 
making  about  $800,000  bonds  now  owned.  A  large  amount  of  this  is 
in  municipal  bonds. 

The  new  Keystone  Fire  which  is  being  organized  here  by  James  F. 
Stone  will  possibly  be  ready  for  business  on  January  1,  with  a  capital 
and  surplus  of  $230,000  each,  fully  paid.  Stone,  Mathews  &  Co.  of 
this  city  will  represent  the  company  for  Philadelphia,  Eastern  Penn¬ 
sylvania  and  Southern  New  Jersey,  and  Whilden  &  Hancock  of  New 
York  city  will  represent  it  for  Western  Pennsylvania,  Northern  New 
Jersey,  New  York  State  and  the  Metropolitan  district. 

Wilbur  F.  Patten  of  the  Clarence  A.  Krouse  &  Co.  agency  has  re¬ 
signed,  to  accept  the  position  of  special  agent  of  the  Waltman  & 
Spangler  agency  of  York,  Pa.,  recently  made  vacant  by  the  resignation 
of  M.  F.  Sturtevant,  to  connect  himself  with  the  California. 

Owing  to  disastrous  fires  in  recent  years  in  suburban  dwellings  of 
the  well-to-do  class  of  people,  many  companies  have  been  insisting 
that  the  minimum  rates  established  by  the  Philadelphia  Suburban 
Underwriters  Association  for  ordinary  risks  of  that  class  were  not 
adequate  for  the  insuring  of  such  properties  as  are  expensively  con¬ 
structed  and  furnished.  The  insurance  fraternity  have  therefore 
been  looking  forward  to  the  adoption  of  some  plan  by  the  association 
in  the  distant  future  by  which  rates  on  certain  suburban  dwelling 
properties  would  be  advanced.  As  there  was  thought  to  be  some 
difference  of  opinion  as  to  what  value  of  property  should  constitute 
the  dividing  line  for  the  advance,  the  rate  slips  promulgated  and 
effective  on  October  31,  containing  specific  ratings  on  approximately 
500  high-priced  dwellings  in  Montgomery,  Bucks,  Chester  and  Dela¬ 
ware  Counties,  Pa.,  therefore  came  like  a  bolt  from  a  clear  sky.  The 
advance  is  sixty  per  cent  over  the  rates  charged  for  ordinary  dwellings 
in  the  same  territory,  and  the  term  rates  on  stables  and  outbuildings 
connected  with  such  properties  are  also  slightly  increased.  Knowing 
that  the  specific  ratings  mentioned  covered  only  a  percentage  of  the 
properties  intended  to  be  so  rated,  the  managing  committee  of  the 
association  adopted  rules  providing  for  the  same  percentage  of  ad¬ 
vance  in  the  minimum  rates,  when  values  of  dwelling  buildings  or 
contents  of  dwelling  buildings  equal  or  exceed  $25,000.  Policies  issued 
covering  properties  to  which  these  increased  rates  apply  must  also 
be  written  with  the  80  per  cent  reduced  rate  average  clause  as  a  part 
of  the  contract. 

It  is  understood  that  in  line  with  a  plan  for  the  complete  re¬ 
organization  of  the  staff  of  the  Franklin  Fire  of  this  city  about 
January  1,  President  James  W.  McAllister,  Secretary  Ezra  T.  Cresson, 
Vice-President  G.  F.  Reger  and  his  brother  will  all  sever  their  official 
connections  with  the  company;  and  it  is  rumored  that  Special  Agent 
A.  E.  Duncan,  of  the  Phoenix  of  Hartford,  will  be  elected  president, 
and  Special  Agent  Gilbert  A.  Russell,  of  the  Citizens  of  St.  Louis, 
vice-president  and  secretary,  along  with  other  prominent  underwriters 
selected  for  important  positions,  with  a  view  to  making  the  company 
an  aggressive,  active  and  popular  one,  and  particularly  so  in  this  city. 

J.  Howard  Brown  &  Co.  have  succeeded  Robert  C.  Robinson  as 
second  agents  of  the  Calumet  of  Chicago. 

In  connection  with  the  annual  meeting  of  the  Philadelphia  Fire 
Underwriters  Association,  to  be  held  on  Wednesday  next,  there  will 
be  a  dinner  given  at  the  Union  League  in  the  evening,  at  which  nearly 
200  gentlemen  are  expected  to  be  present.  Prominent  underwriters  of 
this  city  and  New  York  will  address  the  gathering,  and  the  affair  will 
be  altogether  a  notable  one. 


THE  NEW  ENGLAND  FIELD. 


_ A  valued  policy  bill  has  been  introduced  in  the  Vermont  Legislature,  together 

with  a  bill  prohibiting  the  payment  of  brokerage  commission  to  local  agents.  The 
bills  were  referred  to  the  insurance  committee. 

_ Edmund  Winchester  of  Boston,  Mass.,  manager  of  the  New  England  depart¬ 
ment  of  the  Girard  Fire  and  Marine,  has  resigned  as  of  December  1.  After  that 
date  the  Girard  will  conduct  its  New  England  business  direct  through  local 
agents. 


_ Fifty-seventh  annual  report  of  the  Insurance  Commissioner  of  New  Hamp¬ 
shire,  showing  the  condition  and  business  of  all  insurance  companies  operating 
in  that  State  as  of  December  31,  1907,  has  been  received. 
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THE  WEST. 


Harold  W.  Letton  to  Manage  Prussian  National. 

Harold  W.  Letton,  former  assistant  United  States  manager  of  the 
Prussian  National,  has  been  appointed  United  States  manager,  to  suc¬ 
ceed  his  father,  the  late  Theo.  W.  Letton. 


— Eustace  H.  Brown  of  Kansas  City  has  been  appointed  Missouri  special  agent 
of  the  Royal. 

— Rollins  &  Burdick  of  Chicago  have  been  appointed  Cook  county  managers  of 
the  Delaware  of  Dover. 

— A.  D.  Baker  &  Co.  of  Lansing,  Mich.,  have  been  appointed  general  agents  of 
the  Boston  for  the  Middle  West. 

— It  is  reported  that  the  Merchants  and  Planters  Fire  of  Muskogee,  Okla.,  has 
moved  its  headquarters  to  Tulsa. 

— W.  L.  Gardner,  secretary  of  the  Osage  Fire  of  Topeka,  has  been  elected  to 
membership  in  the  Western  Union. 

— Felix  Heiber,  general  agent  of  the  Milwaukee  Mechanics,  died  recently  in 
Milwaukee  at  the  age  of  fifty-four  years. 

— The  Blue  Ridge  Fire  is  entering  Illinois,  Klee,  Rogers  &  Co.  of  Chicago 
having  been  appointed  representatives  of  the  company. 

— John  Hempstead,  a  well-known  agent  of  Emerado,  N.  D.,  committed  suicide 
in  the  Masonic  Temple  at  Grand  Forks,  N.  D.,  some  time  ago. 

• — The  Iowa  State  Fire  Prevention  Association  has  been  organized,  with  the 
following-named  officers:  President,  J.  W.  Warnshuis;  secretary  and  treasurer, 
W.  W.  Waddell. 

— A.  H.  Grupe  has  resigned*  as  Missouri  special  agent  of  the  Providence  Wash¬ 
ington  to  become  manager  of  the  insurance  department  of  the  Simpson  &  Groves 
agency  at  Kansas  City. 

— The  Springfield  (Ill.)  Underwriters  Association  has  been  organized,  with  the 
following-named  officers:  President,  Edward  Kessberger;  vice-president,  Frank 
Ryan;  secretary  and  treasurer,  J.  E.  Gard. 

- — Seventeen  fire  insurance  companies  have  been  named  as  defendants  in  a 
suit  filed  in  the  Circuit  Court  at  Little  Rock,  Ark.,  by  Attorney-General  Kirby, 
seeking  the  cancellation  of  their  Arkansas  licenses  and  the  assessment  of  penal¬ 
ties  aggregating  $1,190,000.  It  is  alleged  that  the  companies  have  violated  the 
anti-compact  law  of  that  State. 


THE  SOUTH. 


— W  illiam  H.  Oliver,  a  well-known  veteran  local  agent  at  Newbern,  N.  C.,  is 
dead. 

— The  Peoples  National  Fire  of  Philadelphia  has  appointed  J.  R.  Tatum  &  Co. 
of  Tampa,  its  general  agents  for  Florida. 

The  twenty-five  per  cent  penalty  law  in  Alabama  for  contesting  a  fire  loss 
is  to  be  carried  to  the  United  States  Supreme  Court  by  the  companies  in  the 
South-Eastern  Underwriters  Association. 

— The  Florida  State  agency  of  the  Dixie  Fire  of  Greensboro,  with  Wall,  Hen¬ 
dry  &  Wright  of  Jacksonville,  has  been  discontinued.  Special  Agent  Otis  Mur¬ 
phy  of  Atlanta  will  supervise  the  company’s  business  in  that  State. 

— The  report  that  the  Milwaukee  Mechanics  had  withdrawn  from  Louisiana  is 
denied.  The  company  has  taken  up  its  agency  at  New  Orleans,  having  reinsured 
its  liability  in  that  city,  but  continues  its  other  agencies  throughout  the  State. 

— D.  M.  Pollard,  until  recently  special  agent  for  the  general  agency  of  J.  S. 
Aldehoff  &  Co.,  has  been  appointed  special  agent  for  the  Southern  National  ot 
Austin  for  North  Texas.  George  W.  Hanway,  who  has  been  special  agent  for 
the  general  agency  of  Trezevant  &  Cochran  for  a  number  of  years,  has  accepted 
a  position  as  special  agent  for  South  Texas  with  the  Southern  National  of 
Austin,  Tex. 


MISCELLANEOUS  FIRE  NEWS. 


Special  Agents  and  Adjusters  Handbook. 

1  he  Special  Agents  and  Adjusters  Hand  Book,  by  George  Velten  Steeb,  is 
very  attractively  gotten  up,  and  I  have  now  had  an  opportunity  of  reading  the 
publication  and  find  it  contains  useful  and  valuable  information  prepared  in  a 
comprehensive  manner  for  use  by  insurance  men  generally,  and  particularly  ad¬ 
justers  and  fieldmen. — Albert  R.  Hosford,  Assistant  Manager,  Royal  Insurance 
Company. 

The  Spectator  Company  has  issued  “Special  Agents  and  Adjusters  Hand  Book,” 
the  author  of  which  is  George  Velten  Steeb,  whose  qualifications  for  such  work 
are  a  familiarity  with  field  work  pained  from  experience  as  special  agent  of  the 
Continental  and  Hartford,  and  ability  to  put  his  experience  in  readable  and  in- 
structive  form.  T-Ie  is  also  the  author  of  “Fire  Insurance  Agents  and  Surveyors 
Pocketbook  of  Information”  and  “Agents  and  Inspectors  Pocketbook  of  Fire  Pro¬ 
tection.”  In  “Special  Agents  and  Adjusters  Hand  Book”  Mr.  Steeb  has  com¬ 
pressed  a  large  range  of  information,  suggestion  and  advice  which  should  prove 
invaluable  to  the  aspirant  to  a  field  position  and  of  practical  utility  to  those 
already  engaged  in  that  branch  of  fire  underwriting  activity.  It  is  intended  to  be 
a  practical  manual  on  special  agency  and  adjusting  service  in  the  fire  insurance 
field,  and  covers  all  phases  of  the  work,  also  dealing  with  definitions,  national 
board  rules  and  requirements,  and  defects  and  their  remedies. — Tournal  of  Com¬ 
merce,  New  York. 


— George  Mel  of  Alameda,  Cal.,  formerly  a  well-known  figure  in  fire  under¬ 
writing  circles  in  San  Francisco,  died  recently,  after  an  extended  illness,  due  to 
advanced  age. 

— W.  R.  Colgate,  formerly  chief  agent  in  Canada  of  the  New  York  Under¬ 
writers  Agency,  died  recently  at  Fort  William,  Ont.,  as  the  result  of  injuries 
caused  by  a  fall  from  a  moving  train. 

— C.  J.  Stovel  of  San  Franciscq^  Cal.,  general  agent  of  the  New  Brunswick 
Fire,  Jefferson  Fire,  and  North  River  Fire,  is  engaged  in  forming  a  new  fire 
company  under  a  Canadian  charter,  with  an  authorized  capital  of  $2,000,000  and 
a  paid-up  capital  of  $200,000. 

— Although  the  high-pressure  system  at  Toronto  is  nof  out  of  the  hands  of  con¬ 
tractors,  it  is  ready  for  fires  at  any  time  now,  night  or  day.  Waterworks  En¬ 
gineer  Fellows  states  that  the  condensers  have  to  be  changed  so  that  the  engines 
may  be  run  as  fast  as  possible. 


LIFE  INSURANCE  TOPICS 


IN  AND  ABOUT  NEW  YORK. 

October  business  of  the  New  York  Life  was  the  best  since  1905  for 
the  corresponding  month.  In  1908  every  month  save  one  has  sur¬ 
passed  in  new  insurance  the  corresponding  month  of  1907. 

A  representative  of  the  Philadelphia  syndicate  which  endeavored  to 
get  control  of  the  Provident  Savings  Life  thinks  that  the  report  of 
the  examiner  for  the  New  York  Department  bears  too  hard  on  the 
syndicate.  The  policyholders,  however,  are  more  interested  in  the 
present  management,  whose  policy  is  endorsed  by  the  results  of  the 
examination. 

The  closing  days  of  the  political  campaign  brought  forth  a  number 
of  communications  to  the  daily  press  regarding  Governor  Hughes  and 
the  life  insurance  situation,  as  affected  by  the  Armstrong  legislation. 
President  Kingsley  of  the  New  York  Life  contributed  to  the  discus¬ 
sion  in  his  usual  forceful  manner,  as  did  several  others,  and  knowing 
the  business  their  statements  were  incontrovertible.  The  press,  how¬ 
ever,  continued  to  ignore  facts,  and  backed  up  the  Governor  in  his 
belief  that  he  is  the  only  person  who  knows  the  situation  thoroughly. 

The  affairs  of  the  Mutual  Savings  Life,  formerly  the  Fellowship 
of  Solidarity,  are  still  attracting  attention.  The  present  managers 
continue  to  claim  that  the  officers  who  resigned  recently  were  all  in  the 
wrong.  Meantime  an  effort  is  being  made  to  reinsure  the  few  policy¬ 
holders  remaining,  and  it  is  reported  that  the  Columbian  National  of 
Boston  has  offered  a  bonus  for  the  society’s  policyholders  and  the 
assets. 


CHICAGO  AND  THE  WEST. 

An  examination  of  the  National  Union  of  Toledo,  Ohio,  has  been 
recently  made  by  the  Ohio  Insurance  Department.  The  annual  state¬ 
ment  of  this  fraternal  for  1907  was  checked  and  verified  and  a  re¬ 
port  made,  showing  the  condition  as  of  September  30,  1908,  which 
report  shows  a  total  income  to  date  of  $1,890,892  and  disbursements 
of  $1,813,123,  including  $1,703,150  for  death  claims.  The  association 
has  admitted  assets  of  $1,664,449  and  liabilities  consisting  of  unpaid 
death  claims  amounting  to  $194,000" 

The  reorganized  Great  Western  Life  of  Kansas  City  has  been  re¬ 
examined  by  the  Missouri  Insurance  Department,  and  shows  a  certi¬ 
fied  surplus  on  September  30  of  $21,000.  The  Federal  Court  ordered 
that  no  liability  be  charged  against  the  annuity  certificates,  and  as 
soon  as  the  company  complies  with  certain  requirements  imposed  by 
the  Department  it  will  be  relicensed. 

C.  L.  Van  Valkenburg,  who  resigned  from  the  Northern  Life, 
where  he  was  Chicago  agency  director,  has  been  appointed  manager 
of  the  Bankers  Reserve  for  Chicago. 

The  National  Life  of  U.  S.  of  A.  have  appointed  W.  C.  Campbell 
of  Grant  Park,  Ill.,  as  district  manager  at  Kankakee. 

D.  Hurffer  of  Indianapolis  takes  charge  of  the  Prudential  office 
at  Seymour,  Ind.,  where  D.  B.  Sutherland  has  been  granted  one  year’s 
leave  of  absence  on  account  of  poor  health. 

The  National  Life  of  U.  S.  of  A.  having,  some  months  ago,  ob¬ 
tained  a  temporary  injunction  against  one  Gustave  Meyer,  is  now  be¬ 
fore  Master  in  Chancery  Zeisler  to  disprove  the  allegations  of  in- 
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solvency  and  other  alleged  libelous  statements  made  in  Meyer  s 
circular,  and  are  praying  for  the  permanency  of  the  temporary  in¬ 
junction  granted. 

J.  H.  White  has  been  appointed  Chicago  city  manager  of  the  North¬ 
western  National  Life. 

Up  to  September  30,  1908,  the  Pacific  Mutual  is  even  with  last 
year’s  business,  and  expects  in  November  and  December  to  bring  its 
total  paid  business  for  this  year  up  to  $20,000,000. 

W.  P.  Comeford  has  become  manager  for  the  New  York  Life  at 
Quincy,  Ill.,  where  he  was  formerly  agency  director  for  the  Northern 
Life  of  Chicago. 

The  United  States  Annuity  and  Life  has  appointed  Frank  H. 
Weston  as  district  manager  at  Lacrosse,  Wis. 

C.  D.  Cohen  having  resigned  as  general  agent  for  the  Equitable 
Life  at  Nashville,  Tenn.,  has  been  appointed  general  agent  for  the 
Travelers  in  the  same  field. 

J.  Grant  Teller,  formerly  in  the  banking  business,  is  now  with  the 
agency  force  of  the  Travelers. 

President  S.  C.  Dunham  of  the  Travelers  was  in  Chicago  October 
30,  on  his  way  to  the  Pacinc  Coast,  where  a  convention  of  the  lead¬ 
ing  agents  of  the  West  will  be  held  at  Monterey,  November  12,  13 
and  14. 

William  D.  Wyman  of  Chicago,  manager  for  Illinois  of  the  Berk¬ 
shire  Mutual  Life,  has  accepted  the  offer  of  the  directors  to  become 
its  vice-president,  treasurer  and  general  manager.  Mr.  Wyman  has 
gone  East,  and  the  appointment  will  be  ratified  by  the  directors  in  a 
day  or  two. 

Insurance  companies  doing  business  in  Kentucky  have  been  notified 
by  Insurance  Commissioner  Bell  of  that  State  that  his  Department 
will  rigidly  enforce  the  law  requiring  any  company  publishing  its 
assets  to  publish  in  the  same  connection,  and  with  equal  prominence, 
its  liabilities. 


NOTES  FROM  PHILADELPHIA. 

Dr.  B.  H.  Miller  and  E.  V.  Mohn,  the  men  named  as  officers  of  the 
Provident  Beneficial  Association  of  Philadelphia  in  the  Common¬ 
wealth’s  quo-warranto  action  to  show  by  what  authority  an  endow¬ 
ment  insurance  and  child  insurance  business  was  being  done  on  a 
Common  Pleas  Court  charter  for  a  beneficial  association,  answered 
last  week,  denying  that  such  business  was  being  done  to  their 
knowledge,  and  setting  forth  that  they  were  not  officers  of  the 
association  any  longer.  The  State  authorities  have  not  yet  deter¬ 
mined  what  to  do,  but  a  conference  will  be  held  and  steps  no  doubt 
taken  to  force  the  concern  to  come  under  the  State  insurance  laws  if 
it  desires  to  conduct  such  business,  or  else  close  up. 

The  continued  growth  of  the  Penn  Mutual  Life  of  this  city  imposes 
additional  responsibilities  upon  the  executive  officers,  which  are 
properly  discharged  by  the  selection  of  men  most  competent  to  fill  the 
various  positions.  The  care  and  investment  of  some  $90,000,000  of 
trust  funds  require  special  ability,  and  in  order  that  every  possible 
advantage  may  be  gained,  President  G.  K.  Johnson  and  the  board  of 
trustees  have  created  the  office  of  financial  vice-president.  On  Janu¬ 
ary  1  that  position  will  be  filled  by  Robert  Coleman  Drayton,  who  has 
been  a  trustee  of  the  company  since  1896,  and  also  a  member  of  its 
finance  committee.  He  has  been  connected  with  the  banking  interests 
for  more  than  thirty  years,  and  for  nearly  sixteen  years  a  member 
of  Toland  Bros.  &  Co.,  a  prominent  banking  firm  of  Philadelphia. 
The  Penn  Mutual  and  Mr.  Drayton  are  both  to  be  congratulated. 


THE  MIDDLE  STATES. 


Conference  on  Life  Insurance  Taxation. 

The  Association  of  Life  Insurance  Presidents,  through  Robert  Lynn 
Cox,  general  counsel  and  manager,  has  issued  a  call  for  a  general  con¬ 
ference  on  life  insurance  taxation  by  executive  officers  of  companies. 
In  the  call  Mr.  Cox  says: 

To  obtain  a  general  discussion  of  the  best  ways  and  means  of  securing  modifi¬ 
cation  of  life  insurance  taxes,  with  the  object  of  a  possible  concert  of  action  to 
get  this  much-needed  relief,  the  Association  of  Life  Insurance  Presidents  has 


arranged  for  a  taxation  conference  of  the  executive  officers  of  all  the  life  insur¬ 
ance  companies  of  the  United  States  and  Canada,  to  be  held  in. connection  with  its 
annual  meeting  at  No.  1  Madison  avenue,  New  York,  on  Friday  and  Saturday, 
December  4  and  5.  The  Commissioners  of  Insurance,  who_  have  begun  such 
splendid  work  along  these  lines,  also  will  be  asked  to  take  part  in  the  conference. 

Formal  papers  on  the  subject  of  taxation  are  being  prepared  by  Prof.  Zartman 
of  Yale  University  and  others,  and  these  will  be  made  the  basis_  of  discussion  by 
life  insurance  men  from  every  part  of  the  country.  It  is  hoped  in  this  discussion 
to  bring  out  the  experience  of  the  different  companies  in  various  parts  of  the 
United  States  and  Canada  as  a  guide  for  whatever  action  may  be  proposed. 

The  keynote  of  the  conference  undoubtedly  will  be  the  suggestion  of  the  In¬ 
surance  Commissioners  that  any  successful  movement  for  reducing  taxes  must  be 
backed  by  the  policyholders.  They  are  the  ones  who,  in  the  final  analysis,  pay 
the  tax.  These  policyholders,  totaling  millions  of  representative  citizens,  are  a 
power  in  their  respective  communities — a  power  that  has  never  been  invoked  by 
the  legal-reserve  companies.  The  policyholders  play  a  prominent  part  in  the  selec¬ 
tion  of  the  legislators  who  impose  the  tax.  If  the  policyholders  become  con¬ 
vinced  that  they  are  being  discriminated  against  by  their  legislators  in  the  matter 
of  insurance  taxes  they  will  take  steps  to  have  the  injustice  removed.  The  tax¬ 
ation  conference,  therefore,  will  really  take  the  form  of  a  convention  of  policy¬ 
holders,  the  company  managers  acting  as  the  delegates. 

It  is  sincerely  hoped  that  every  life  insurance  company  in  the  United  States 
and  Canada  will  be  represented  at  this  conference. 

— The  Federal  Union  Insurance  Company  of  Chicago  has  applied  for  admission 
to  Wisconsin  and  Minnesota,  and  has  already  entered  Ohio  and  Michigan,  in 
addition  to  its  home  State. 

— The  Scranton  Mutual  Life  has  asked  for  a  State  charter  as  an  old-line,  legal- 
reserve  company  under  the  title  of  Scranton  Life  Insurance  Company.  It  will 
have  $300,000  capital. 

— I  enjoy  reading  your  weekly  journal  and  derive  lots  of  benefit  from  same, 
and  I  have  advised  a  good  many  people  to  procure  it,  as  I  think  it  a  benefit  to 
all  insurance  men. — John  D.  Mandeville,  Johnstown  and  Olean. 

— The  examination  of  the  F'raternal  Mystic  Circle  of  Philadelphia  by  the  New 
York  Insurance  Department  brought  out  the  fact  that  heavy  commissions  had 
been  paid  for  the  reinsurance  of  other  fraternals.  Inasmuch  as  the  fiaternal 
orders  have  always  claimed  that  they  only  collect  the  cost  of  the  insurance  they 
furnish,  the  question  arises  as  to  why  members  should  be  mulcted  for  commis¬ 
sions  on  reinsurance.  The  supreme  ruler  of  the  Fraternal  Mystic  Circle  has  a 
contract  calling  for  $5000  per  annum  as  salary,  and  $1  per  $1000  for  all  new 
business  in  excess  of  $4,000,000  a  year.  As  the  order  reinsured  the  American 
Guild  last  year,  with  more  than  $22,000,000  of  business,  the  supreme  ruler  claims 
a  commission.  In  connection  with  the  same  deal,  M.  F.  Van  Buskirk,  of  The 
Fraternal  Monitor  of  Rochester,  was  paid  over  $27,000,  with  $8000  yet  to  come. 
S.  Galeski  and  Carl  W.  Kimpton,  chief  officers  of  the  American  Guild,  were 
taken  care  of  by  annual  salaries  of  $7200  and  $4200  respectively.  Other  commis¬ 
sions  were  paid  for  the  reinsurance  of  the  American  Fraternal  Union  of  Buffalo, 
the  American  Union  of  Philadelphia  and  the  Fraternal  Brotherhood  of  Iowa. 


THE  NEW  ENGLAND  FIELD. 


_ The  Columbian  National  Life  has  been  admitted  to  Connecticut. 

—William  H.  Brown,  secretary  of  the  Columbian  National  Life,  has  been 
elected  to  a  place  on  the  board  of  directors,  succeeding  the  late  T.  J.  Gargan. 

— For  myself,  I  have  been  reading  The  Spectator  all  the  time  for  nearly 
thirty-nine  years,  and  do  not  think  I  have  ever  missed  a  number.  I  wish  it  the 
best  of  good  luck  and  success,  for  I  want  to  read  it  yet  a  good  many  years.  W. 
S.  Smith,  Actuary,  John  Hancock  Mutual  Life. 


THE  WEST. 


The  Executive  Officers  of  the  Northwestern  Mutual  Life. 

The  retirement  a  few  months  ago  of  the  venerable  H.  L.  Palmer 
from  the  presidency  of  the  Northwestern  Mutual  Life  of  Milwaukee, 
made  necessary  some  promotions  in  the  official  ranks.  As  an  evidence 
of  the  efficiency  of  the  company’s  organization  it  is  pleasing  to  note 
that  it  was  not  found  necessary  to  go  outside  the  official  staff,  as 
the  general  policy  has  been  to  so  train  every  man  that  he  can  promptly 
move  to  a  higher  position.  When  Mr.  Palmer  retired  from  the 
presidency  on  July  IS  the  trustees  immediately  elected  George  C. 
Markham  as  president,  and  on  October  21  James  Washburn  Skinner 
was  made  vice-president  to  succeed  Mr.  Markham,  and  P.  R.  Sanborn 
was  promoted  to  the  second  vice-presidency,  the  office  of  third  vice- 
president,  previously  held  by  him,  being  abolished.  In  another  part 
of  this  issue  of  The  Spectator  will  be  found  portraits  of  these  three 
officers,  reproduced  from  recent  photographs. 

George  C.  Markham  is  a  native  of  New  York  State,  but  after 
graduating  from  college  and  being  admitted  to  the  bar,  he  removed 
to  Milwaukee  in  the  early  sixties,  and  speedily  became  prominent  in 
his  profession.  In  1892  he  identified  himself  with  the  Northwestern 
Mutual  as  a  trustee,  and  three  years  later  was  made  a  member  of  the 
executive  and  finance  committees.  As  his  interest  in  life  insurance 
and  the  company  developed  he  retired  from  the  practice  of  law  to 
devote  all  his  abundant  energies  and  ability  to  the  Northwestern’s 
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service.  Made  second  vice-president  in  1901  and  vice-president  in 
1905,  he  was  the  logical  successor  to  Mr.  Palmer,  and  his  selection 
met  with  the  hearty  approbation  of  all  connected  with  the  company. 

James  Washburn  Skinner  was  born  in  Warren,  Pa.,  August  8, 
1838,  and  moved  with  his  parents  to  Wisconsin  when  nine  years  old, 
settling  in  Sheboygan  County.  At  the  age  of  thirteen  he  entered  his 
father’s  general  store ;  was  at  that  time  admitted  to  partnership,  and 
later  engaged  in  manufacturing  at  Sheboygan  Falls.  When  gold  was 
discovered  in  Colorado  he  went  West,  and  after  three  years  of 
“roughing  it”  returned  to  Wisconsin,  entering  the  employ  of  the 
Northwestern  Mutual  Life  Insurance  Company  on  December  26, 
1865,  since  which  time  he  has  served  it  continuously.  On  entering 
the  home  office  Mr.  Skinner  was  given  complete  charge  of  the  collec¬ 
tion  division  under  a  personal  contract,  and  had  charge  of  that  branch 
of  the  work  until  he  was  appointed  assistant  secretary  of  the  com¬ 
pany  on  March  18,  1872.  He  was  chosen  secretary  January  25,  1882, 
which  office  he  filled  until  July  19,  1905.  when  he  was  advanced  to  the 
second  vice-presidency.  The  retirement  of  President  Palmer  and 
the  subsequent  election  of  Vice-President  Markham  left  the  vice¬ 
presidency  vacant,  to  which  office  Mr.  Skinner  was  elected  on 
October  21,  1908.  The  intimate  connection  of  Mr.  Skinner  with  the 
agency  branch  of  the  work  during  his  long  service  as  assistant 
secretary,  secretary  and  second  vice-president  has  made  him  particu¬ 
larly  well  known  in  the  insurance  world,  and  his  great  popularity 
was  indicated  on  the  last  anniversary  of  his  birth,  when  hundreds 
of  letters  and  telegrams  from  agents  all  over  the  United  States  were 
received  by  him. 

P.  R.  Sanborn  was  born  at  Appleton,  Wis.,  February  1,  1853,  but 
later  lived  at  Madison,  Wis.,  where  he  received  his  academic  training. 
He  entered  the  employ  of  the  Northwestern  Mutual  Life  Insurance 
Company  on  December  20,  1875,  in  a  clerical  capacity  in  the  loan 
department.  Mr.  Sanborn  met  with  constant  promotion  in  the  grow¬ 
ing  work  of  the  investment  branch  of  the  business,  and  on  May  3, 
1890.  was  designated  superintendent  of  the  loan  department.  On 
July  15  of  that  year  the  trustees  created  the  office  of  second  assistant 
secretary,  and  placed  Mr.  Sanborn  in  that  position,  he  then  being 
known  as  the  principal  officer  in  charge  of  the  department.  When 
the  office  of  third  vice-president  was  created,  on  April  20,  1904,  Mr. 
Sanborn  was  elected  to  the  place,  and  in  the  promotions  of  October 
21.  1908,  was  elected  second  vice-president.  Mr.  Sanborn  is  thor¬ 
oughly  equipped  for  executive  work  connected  with  the  loan  feature 
of  the  company  both  by  education  and  service. 


— The  Old  Colony  Life  will  enter  Nebraska  January  1. 

— Charles  Skahen  goes  with  the  Security  Life  of  America  on  January  1  as 
traveling  auditor. 

— Walker  Percy,  an  attorney  at  Birmingham,  Ala.,  has  recently  taken  out  a 
$100,000  life  policy,  and  Frank  Nicholson,  president  of  the  United  States  Zinc 
Company,  also  has  taken  out  a  $100,000  policy. 

The  Bankers  Union,  Chicago,  has  recently  been  examined  by  the  Illinois  De¬ 
partment.  The  examiner’s  report  indicates  satisfaction  with  the  association’s 
methods  and  commends  the  system  of  accounts  kept  by  it. 

The  Old  Line  Life  Insurance  Company,  which  is  being  organized  in  Mil¬ 
waukee  by  Rupert  F.  Fry,  has  elected  John  E.  Rielly  secretary;  A.  C.  Umbreit, 
general  counsel;  F.  B.  Galley,  medical  director,  and  R.  F.  Fry,  general  manager. 

— George  LI.  Francis,  secretary  of  the  Wisconsin  State  tax  committee,  has  noti¬ 
fied  all  the  life  companies  doing  business  in  Wisconsin  that  taxation  of  life  in¬ 
surance  companies  will  be  discussed  at  Madison  on  November  11,  when  the  com¬ 
mission  will  hold  a  public  hearing  on  the  subject. 

"  The  Western  Life  Indemnity  Company  is  meeting  with  much  success  with  its 
new  dual-life  policy,  having  sold  over  three  hundred  in  the  three  weeks  it  has 
been  on  the  market.  The  company  will  make  a  good  gain  in  insurance  in  force 
this  year  and  improve  its  financial  condition.  Its  mortality  has  been  very  favor¬ 
able  during  the  period. 

The  Columbia  Life  Insurance  Company  of  Norfolk,  Neb.,  was  incorporated 
on  June  2,  1908,  under  the  stipulated-premium  law,  and  expects  to  begin  business 
about  January,  1909.  Policies  will  be  issued,  using  the  Actuaries  Table,  with  four 
per  cent  interest.  Only  participating  policies  with  annual  distribution  of  surplus 
will  be  written.  1  he  officers  are:  President,  S.  J.  G.  Irwin;  vice-president,  H. 
C.  Mason;  secretary,  Alex.  Peters;  treasurer,  O.  W.  Rice;  insurance  manager, 
H.  C.  Mason. 

In  less  than  two  years  the  insurance  department  of  the  Knights  of  Pythias 
has  established  its  fifth  class,  and  has  admitted  43,192  members  to  it,  who  carry 
insurance  to  the  amount  of  $01,647,000.  The  fifth  class  has  a  mortuary  fund  of 
over  $766,000.  The  rates  in  this  class  are  based  upon  the  American  Experience 
Table,  and  an  annual  accounting  is  had  with  all  the  members.  The  accounting  on 


December  31,  1907,  which  was  at  the  end  of  the  first  year  of  operation  of  the 
fifth  class,  showed  a  very  considerable  saving,  and  as  a  result  two  monthly  pay¬ 
ments  during  1908  were  waived  to  all  members  of  the  fifth  class  who  had  been 
admitted  during  1907.  The  board  hopes  that  the  experience  of  the  society  for 
1908  will  be  as  favorable  as  it  was  in  1907,  and  as  a  consequence  that  two 
monthly  payments  will  be  waived  in  1909.  The  insurance  department  on  Septem¬ 
ber  30  last  had  resources  of  $2,269,212,  of  which  $1,935,850  is  invested  in  State 
and  municipal  bonds.  Up  to  October  1,  1908,  it  had  paid  out  in  death  claims 
$27,596,994. 


THE  SOUTH. 


— The  Louisiana  National  Life  has  received  its  Georgia  license. 

— The  Gate  City  Mutual  Life  and  Health  Insurance  Company  of  Greensboro  has 
been  licensed  in  North  Carolina.  W.  L.  Curtis  is  among  the  incorporators. 

— The  Southern  Life  of  Fayetteville  announces  that  within  thirty  days  after 
the  authorization  of  increased  capital  over  $150,000  of  new  stock  was  placed  at  a 
proper  premium.  It  is  expected  that  within  thirty  days  the  new  policy  forms 
and  rate  books  will  be  ready,  rates  being  based  on  American  Experience  3V<>  per 
cent  table,  with  modified  preliminary  term. 

— Lawrence  M.  Pinckney  has  been  appointed  district  manager  for  the  Florida 
Life  at  Charleston,  S.  C.,  with  offices  in  the  Shepard  Laboratory  building.  Mr. 
Pinckney  is  now  busily  engaged  in  organizing  a  strong  agency  force  with  the 
assistance  of  Walter  G.  Chandler,  State  manager,  for  the  Florida  Life  in  South 
Carolina,  to  work  the  territory  contiguous  to  Charleston. 

— Three  stockholders  of  the  Southern  Savings  Life  and  Accident  Insurance 
Company,  a  Virginia  corporation,  have  filed  in  the  Circuit  Court  at  Chicago  a 
bill  asking  that  a  receiver  be  appointed  for  the  company.  The  complainants  allege 
that  H.  O.  Jackson,  president  of  the  company,  has  squandered  $75,000  of  its 
assets  and  owes  the  company  $125,000  for  stock  held  by  him.  The  Southern 
Savings  was  organized  in  1906  to  manufacture,  sell  and  lease  automatic  vending 
machines  for  the  sale  of  life  and  accident  policies. 

— The  Southwestern  Life  of  Dallas,  Tex.,  has  employed  Lawrence  M.  Cathles  as 
its  actuary.  Mr.  Cathles  is  a  member  of  the  Actuarial  Society  of  America,  and  is 
one  of  the  foremost  of  young  actuaries  of  the  United  States.  He  was  born  in 
Scotland  in  1877,  and  was  educated  at  the  George  Watson’s  College,  in  Edin¬ 
burgh.  He  entered  the  Scottish  Metropolitan  Life  in  1895,  and  in  1903  qualified 
as  a  Fellow  of  the  Faculty  of  Actuaries  in  Scotland.  He  is  also  an  associate 
member  of  the  Institute  of  Actuaries  of  London.  In  1903  Mr.  Cathles  attended 
the  Fourth  International  Congress  of  Actuaries,  in  New  York  city,  where  Henry 
Moir,  formerly  of  Scotland,  and  vice-president  of  the  Actuarial  Society  of 
America,  prevailed  upon  him  to  come  to  the  United  States.  After  serving  under 
Mr.  Moir  two  years  in  New  York  city,  Mr.  Cathles,  in  1905,  was  appointed 
actuary  of  the  Franklin  Life  of  Springfield,  Ill.,  which  position  he  has  held  since 
that  time. 


MISCELLANEOUS  LIFE  NEWS. 


The  Brown  Book  of  Life  insurance  Economics,  1908=9. 

The  eighth  annual  edition  of  the  Brown  Book  of  Life  Insurance  Eco¬ 
nomics  will  be  found,  in  many  respects,  the  most  interesting  and  in¬ 
structive  yet  issued.  The  opening  review  reflects  the  experience  of  the 
companies  as  a  whole  during  the  last  three  critical  years,  treating 
comprehensively  of  results  consequent  upon  the  upheaval  of  1905  and 
the  legislative  enactments  of  the  following  year  (popularly  known  as 
the  Armstrong  laws)  so  far  as  they  as  yet  stand  revealed. 

The  index  of  contents,  which  is  complete,  indicates  fully  the  scope  and 
character  of  the  work.  Company  executives  will  find  in  Tables  F,  II  to 
V  inclusive,  much  that  is  of  timely  interest  relating  to  Sections  87, 
100  and  20,  respectively,  of  the  laws  in  question.  The  same  may  be  said 
with  emphasis  of  the  several  expense  exhibits  of  Parts  1  and  4  by  reason 
of  their  significance  as  regards  the  restrictions  imposed  in  Sections  96 
and  97. 

As  a  whole  the  work  appeals  to  the  student  of  life  insurance  in  what¬ 
ever  department  of  the  business.  While  fulfilling  all  essential  require¬ 
ments  of  publicity,  its  reputation  for  impartiality  and  freedom  from 
prejudice  is  well  established.  As  a  statistical  history  of  life  insurance 
and  work  of  reference  covering  the  experience  of  representative  com¬ 
panies  for  extended  periods  ranging  from  six  to  twenty  years  it  should 
be  in  the  possession  of  every  life  insurance  man.  The  present  edition 
contains  about  112  pages  and  sells  at  $2  per  copy  in  flexible  binding,  or 
at  $2.50  for  the  library  edition.  Copies  can  be  supplied  by  The  Spectator 
Company,  135  William  street,  New  York. 


Insurance  Examiners  and  “Actuarial  Ethics.” 

The  manager  of  a  company  that  was  examined  by  S.  H.  Wolfe  some 
time  since  writes  as  follows: 

The  article  on  “Actuarial  Ethics”  in  your  issue  of  October  29  we  think  is 
very  tnnely  and  to  the  point,  and  will  be  educational  in  its  effect.  The  article 
on  Actuary  Wolfe  it  seems  to  us  is  very  mild  and  does  not  give  that  gentleman 
half  the  censure  which  he  deserves.  I  heard  some  months  ago  that  he  was  in 
the  employ  of  the  Metropolitan  Life  Insurance  Company  last  year,  when  he  ex- 
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amined  this  company,  at  a  salary  of  $8500  a  year  as  consulting  actuary.  This 
matter  was  also  referred  to  in  a  letter  published  in  your  paper  a  week  or  two 
ago.  His  action  in  the  examination  of  this  company  was  so  reprehensible  that 
most  any  language  fails  to  do  it  justice. 

The  president  of  a  prominent  company  writes  as  follows: 

I  have  read  with  pleasure  your  editorial  on  “Actuarial  Ethics,”  >n  your  issue  of 
the  29th  inst.  The  article  is  a  true  expression  of  conditions  as  they  now  exist. 
I  feel  that  I  cannot  commend  too  highly  the  broad  principles  which  you  have  set 
forth  so  clearly  in  this  article.  Under  the  present  conditions,  an  actuary  in  the 
employ  of  one  or  more  companies  has  the  right  to  enter  the  office  of  another 
company  engaged  in  the  same  line  of  business,  and  through  technical  faultfinding 
may  be  able  to  permanently  injure,  if  not  destroy,  it. 


— We  wish  to  join  the  large  army  of  indorsers  of  your  most  excellent  sheet, 
The  Spectator. — William  J.  Graham,  Vice-President,  Northwestern  National 

Life.  _ 

_ A  well-established  life  insurance  company  of  the  Middle  West  having  a  goodly 

volume  of  business  in  force  and  a  substantial  amount  of  assets  (several  million 
dollars)  is  desirous  of  obtaining  the  services  of  a  capable  man  as  president.  Only 
those  having  a  thorough  knowledge  of  the  business  both  in  office  and  field  will  be 
considered.  Applications  addressed  to  the  editor  of  The  Spectator  will  be  sub¬ 
mitted  for  consideration. 

— The  Century  for  November  contains  among  other  things:  “  The  Lincoln- 
Douglas  Debates:  Fifty  Years  After,”  l-rederick  Trevor  Ilill:  Romantic  Gei- 
many:  Dantzic,”  Robert  Haven  Schauffler;  “The  Choice,”  a  story,  by  Edith 
Wharton;  “The  Reminiscences  of  Lady  Randolph  Churchill,”  XII.,  Mrs.  George 
Cornwallis-West;  “The  Peace  Conference  of  1865,”  an  unpublished  letter  from 
Jefferson  Davis,  with  a  note  by  J.  William  Jones;  “Old  Cairo,”  by  Robert 
Hichens;  “A  Conversation  on  Music  with  Paderewski,”  by  Daniel  Gregory 
Mason;  “The  Red  City,”  XI.,  a  novel,  by  S.  Weir  Mitchell;  “A  New  Isolde:  Olive 
Fremstad,”  by  James  Huneker;  “College  Men  as  Farm  Managers,”  L.  H.  Bailey. 


Casualty,  Surety  and  Miscellaneous 


Meeting  of  Surety  Company  Representatives. 

Next  week  the  special  committee  on  surety  insurance  of  the  Na¬ 
tional  Convention  of  Insurance  Commissioners  will  meet  at  the  Hotel 
Manhattan,  New  York,  and  from  all  indications  will  have  a  thoroughly 
representative  gathering.  In  order  that  the  views  of  the  managers 
might  be  presented  with  some  uniformity  and  conciseness,  President 
Wm.  B.  Joyce  of  the  National  Surety  called  a  meeting  last  week  of 
company  executives  to  consider  the  question.  There  was  a  good  re¬ 
sponse  to  the  call,  and  protracted  meetings  were  held  on  Thursday, 
Friday  and  Saturday.  Another  meeting  will  be  held  to-day,  at  which 
final  action  will  be  taken  on  the  matters  to  be  submitted  to  the  com¬ 
mittee  of  Commissioners.  The  attendants  at  the  meetings  were  Edwin 
Warfield,  president,  and  Thomas  A.  Whelan,  vice-president  of  the  Fi¬ 
delity  and  Deposit  Company,  Baltimore;  T.  J.  Falvey,  president  Massa¬ 
chusetts  Bonding  Company;  M.  J.  McCloskey,  president  Metropolitan 
Surety  Company;  John  H.  Sell,  president  Peoples  Surety  Company;  John 
R.  Bland,  president,  and  Richard  D.  Lang,  vice-president  United  States 
Fidelity  and  Guaranty  Company,  Baltimore;  Henry  G.  Penniman,  presi¬ 
dent  United  Surety  Company,  Baltimore;  William  M.  Tomlins,  Jr., 
president  Empire  State  Surety  Company;  J.  H.  Knapp,  secretary  Citizens 
Trust  and  Guarantee  Company,  Parkersburg,  W.  Va.;  Henry  C.  Wilcox, 
vice-president  American  Surety  Company;  Beekman  Hunt,  vice-presi¬ 
dent  and  general  manager  Mtna.  Indemnity  Company;  H.  S.  Stryker, 
vice-president  American  Bonding  Company,  Baltimore. 

As  definite  action  was  not  taken,  no  statement  can  be  made  as  to  the 
recommendations  to  be  made  to  the  Commissioners.  It  is  understood, 
however,  that  the  present  method  of  charging  unearned  premium  will 
be  opposed  as  not  being  in  line  with  the  nature  of  the  business,  while 
a  more  scientific  method  of  computing  loss  reserves  will  be  strongly 
urged. 


Surety  Loss  Reserves. 

There  is  no  question  more  acute  at  the  present  time  than  the  proper 
reserves  to  be  made  by  surety  companies  in  the  annual  returns  at  the 
31st  of  December. 

It  may  be  claimed  that  the  difficulties  in  arriving  at  a  simple  but 
satisfactory  basis  are  unsurmountable,  but  the  excuse  of  “non-pos- 
sumus”  will  not  serve  and,  if  the  companies  themselves  do  not  find  a 
solution  of  the  problem,  the  Commissioners  may  do  so  or  apply  some 
arbitrary  rule  of  their  own,  either  of  which  may  press  severely  on  the 
financial  statement  at  the  end  of  the  year. 

As  a  matter  of  fact,  the  Insurance  Departments,  who  in  recent  years 
have  showm  a  laudable  tendency  to  co-operate  with  the  companies  in 
the  solution  of  any  difficulties,  have  as  a  precedent  the  liability  com¬ 
panies  and  their  intricate  loss  reserve  question.  After  two  or  three 
ineffectual  attempts  at  a  basis  of  reserve,  four  or  five  important  States 
have  adopted  practically  the  same  rule,  and  the  rest  of  the  States,  ex¬ 


cept  Michigan,  have  fallen  into  line  in  accepting  the  reserves  required 
by  New  York  and  Massachusetts. 

Again,  the  surety  companies  can  hardly  admit  that,  with  all  their 
combined  experience,  there  is  not  sufficient  talent  behind  the  officers  to 
enable  them  to  find  some  law  that  will  govern  the  amount  of  necessary 
reserve.  True,  the  question  of  collateral  is  very  troublesome,  because 
in  some  cases  where  a  loss  has  occurred  the  companies  have  found  it 
impossible  to  realize  on  much  of  the  collateral  supposed  to  protect 
them,  but  even  this  difficulty  can  be  surmounted  and  some  definite  rule 
adopted  for  use  on  all  occasions. 

At  the  recent  meeting  of  the  Board  of  Casualty  and  Surety  Under¬ 
writers,  one  of  the  subjects  in  the  “Question  Box”  was  this  very  ques¬ 
tion  of  reserves,  but  under  the  rules  it  was  barred  as  being  outside  the 
scope  of  the  subjects  permitted.  This  was  unfortunate,  as  the  neces¬ 
sity  for  solution  is  an  important  one. 

It  is  not  long  since  that  the  surety  companies  were  quoting  rates 
which  were  so  widely  different  as  to  provoke  derision.  Any  layman 
receiving  two  quotations,  one  double  the  other,  must  conclude  that  one 
company  does  not  understand  its  business,  but  within  the  past  two 
months  the  absurdities  have  become  a  thing  of  the  past,  as  the  surety 
companies  have  practically  adopted  a  basis  of  minimum  rates  which  not 
long  ago  was  declared  to  be  impossible.  What  has  been  accomplished 
with  the  rates  can  be  done  with  the  loss  reserves. 

Mr.  Barry,  the  Insurance  Commissioner  of  Michigan,  probably  voiced 
the  sentiment  of  many  others  when  he  said,  “What  profiteth  it  a  man¬ 
ager  if  he  gains  an  unparalleled  volume  of  business  and  lose  for  his 
company  its  entire  capital  and  surplus?” 

It  will  take  many  months,  or  even  years,  for  the  surety  companies  to 
repair  the  havoc  made  by  inadequate  premiums  in  the  past,  but  the 
encroachments  made  upon  the  capital  of  surety  companies  can  be  best 
checked  if  a  clear  understanding  is  reached  now  as  to  what  reserves 
are  necessary  and  what  surplus  exists.  With  these  two  points  settled 
and  the  reserves  for  losses  placed  beyond  the  chance  of  controversy,  the 
surety  companies  may,  in  course  of  time,  be  upon  the  upward  road  to 
prosperity  and  be  saved  the  humiliation  of  a  reduction  of  the  capital 
which  has  been  a  far  too  often  occurrence  in  the  past  history  of  the 
business. 


Wisconsin  Bureau  of  Labor  Comments  on  Liability  Insurance. 

The  thirteenth  biennial  report  of  the  Wisconsin  Bureau  of  Labor  and 
Industrial  Statistics  is  now  in  course  of  preparation.  The  report  states 
that  the  cost  of  the  existing  system  averages  from  5-10  to  6-10  of  1 
per  cent  on  the  wage  bill,  and  from  $2.50  to  $2.80  a  man  a  year.  Then 
it  continues: 

This  is  chiefly  for  liability  insurance  premiums.  Less  than  half  of  the 
money  reaches  the  victims  of  accident.  The  amount  now  spent  by  em¬ 
ployers  would,  with  an  economical  administration  of  funds,  pay  con¬ 
siderable  relief  in  every  case  of  accident  to  employees,  regardless  of 
negligence.  This  consideration  is  confirmed  by  a  study  of  rates  charged 
by  insurance  companies  in  England  under  the  workingmen’s  compensa¬ 
tion  act  of  1897.  A  study  of  individual  cases  shows  that  the  instances 
of  positive  financial  distress  resulting  from  accidents  are  numerous,  and 
seldom  are  the  damages  collected  adequate. 

Discussing  the  subject  of  compensating  for  all  accidents  regardless  of 
liability,  the  report  says: 

Assuming  an  economical  administration  of  funds,  the  manufacturing 
establishments  reported  in  the  Federal  census  of  1905  could  pay  to 
every  person  incapacitated  by  an  injury  in  the  course  of  his  employ¬ 
ment  in  these  establishments  regardless  of  negligence  a  scale  of  pay¬ 
ments  at  a  cost  not  greatly  in  advance  of  what  the  existing  employers' 
liability  premiums  would  amount  to  for  these  establishments  at  existing 
rates:  In  fatal  cases,  three  times  the  annual  wages;  in  non-fatal  cases, 
one-half  wages  during  total  disablement  after  the  second  week  for  one 
year,  and  an  additional  payment  of  $500  or  less  to  those  partly  disabled 
for  life,  according  to  the  degree  of  such  permanent  disablement,  and,  in 
addition,  first  medical  aid  in  all  cases. 


Casualty  Notes. 

_ The  German  Commercial  Accident  has  filed  papers  with  the  Maryland  De¬ 
partment  preparatory  to  entering  that  State. 

_ The  North  American  Accident  is  having  a  quadruple  examination  made  at 

its  request.  The  States  engaged  are  Illinois,  Texas,  South  Dakota  and  Nebraska, 
and  a  favorable  finding  is  looked  for. 

_ At  the  meeting  of  burglary  underwriters  held  on  October  27  a  committee  of 

three  was  appointed  to  devise  a  plan  to  meet  the  competition  of  outside  com¬ 
panies  and  submit  its  findings  at  a  meeting  to  be  held  on  November  10. 

_ The  headquarters  of  the  Consolidated  Casualty  Company,  a  Philadelphia  con¬ 
cern  now  being  organized,  of  which  Robert  B.  Armstrong  is  president,  are  to  be 
transferred  to  Chicago,  where  offices  have  been  secured  in  the  Majestic  building. 

_ General  agents  interested  in  casualty  insurance  throughout  the  United  States 

are  invited  to  communicate  with  the  Enterprise  Accident  and  Casualty  Company 
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of  Philadelphia,  now  being  organized.  This  company  is  being  formed,  with  a 
capital  stock  of  two  million  dollars  and  a  surplus  of  one  million,  prominent 
business  men  of  Philadelphia,  New  York,  Chicago  and  Pittsburg  being  interested 
therein.  An  announcement  by  the  company  appears  in  another  column. 


Surety  Notes. 

■ — The  Bankers  Surety  has  withdrawn  from  Massachusetts. 

— A  shortage  of  $60,000  is  said  to  have  been  discovered  in  the  office  of  the 
treasurer  of  San  Francisco.  The  treasurer  is  bonded  for  $100,000  by  the  AStna 
Indemnity. 

— The  Commerce  Trust  Company  of  Kansas  City,  Mo.,  is  extending  its  surety 
business.  C.  F.  Enright  has  been  appointed  its  representative  at  St.  Joseph,  and 
the  Conqueror  Trust  Company,  at  Joplin. 

— It  has  been  reported  that  the  United  States  Fidelity  and  Guaranty  Com¬ 
pany  of  Baltimore  had  executed  a  bond  of  $175,000  through  Hackett  &  Hoff  of 
Milwaukee  to  secure  the  completion  of  the  $1,500,000  Grand  avenue  viaduct. 
This  turns  out  to  be  erroneous,  as  the  Roger  L.  Merrill  agency,  of  which  Wm. 
M.  Wolff  and  Alfred  A.  Miller  are  assistant  general  agents,  secured  this  bond  for 
the  Fidelity  and  Deposit  Company.  This  agency  has  also  secured  the  general 
schedule  bond  of  the  Schlitze  Brewing  Company,  which  is  in  the  penalty  of  over 
$500,000. 


Joliet  Mutual  Fire  Insurance  Company,  Joliet,  III. 

It  is  reported  that  Superintendent  of  Insurance  Potter  of  Illinois  has  refused 
to  license  the  Joliet  Mutual  Fire,  on  the  ground  that  a  mutual  fire  insurance 
company  cannot  be  organized  under  the  laws  of  Illinois  without  a  contingent 
liabilit"  *o  policyholders. 


Mercantile  Town  Mutual  Insurance  Company,  St.  Louis,  Mo. 

I'ordyce,  Holliday  &  White  ^f  St.  Louis,  have  been  appointed  liquidating  agents 
for  this  company,  and  are  endeavoring  to  collect  the  assessment  levied  in  Novem¬ 
ber  last,  threatening  to  sue  if  necessary. 


Mississiqou  and  Rouville  Mutual  Fire  Insurance  Company, 
Frelighsburg,  P.  Q.,  Canada. 

The  seventy-third  annual  report  of  this  company  for  the  year  ended  August  31, 
1908,  shows  the  following  condition  and  business:  Total  assets,  including  $64,123 
of  premium  notes,  $172,066;  total  liabilities,  $70,419;  surplus  over  all  liabilities, 
$101,647;  net  premiums  received,  $55,130;  total  income,  $58,790;  losses  paid, 
$30,456;  dividends  to  members,  $3913;  expenses,  $24,121;  total  disbursements, 
$58,490.  This  company  transacts  a  surplus-line  business  in  the  United  States 
through  T.  Tileston,  New  York. 


Ohio  German  Fire  Insurance  Company,  Toledo,  O. 

The  directors  of  this  company  have  voted  to  add  $100,000  to  capital  and  a  like 
amount  to  surplus.  It  is  expected  that  the  necessary  funds  will  be  paid  in 
before  the  end  of  the  present  year. 


REPORTS  OF  FIRE  INSURANCE  COMPANIES. 


In  this  department  will  appear,  from  week  to  week,  the  latest  state¬ 
ments  of  licensed  and  unlicensed  fire  insurance  companies  operating  in 
the  United  States,  together  with  other  information  concerning  them  of 
interest  to  policyholders,  company  officials,  agents  and  brokers.  The 
data  presented  in  this  department  will  also  he  published  in  the  form  of  a 
monthly  supplement  to  the  book  entitled  “Reports  of  Fire  Insurance 
Companies,”  which  is  published  annually,  in  June,  by  The  Spectator 
Company.  Prices:  Book,  with  monthly  supplements,  one  year,  $7;  book 
only,  $5;  monthly  supplement  only,  $2  per  annum. 

Bakers  and  Confectioners  Mutual  Fire  Insurance  Company, 

Cincinnati,  Ohio. 

The  Bakers  and  Confectioners  Mutual  Fire  has  been  organized  at  Cincinnati  to 
insure  bakeries,  confectionery  plants  and  allied  trades. 


Commercial  Fire  Insurance  Company,  Little  Rock,  Ark. 

.Horace  Chamberlain  has  been  appointed  receiver  for  the  Commercial  Fire  of 
Little  Rock,  a  mutual,  on  petition  of  the  Pittsburg  Glass  Company  and  the  Whit¬ 
tier  Cobrom  Company  of  San  Francisco. 


Equity  Fire  Insurance  Company,  Kansas  City,  Mo. 

I  he  Equity  Fire  of  Kansas  City  is  in  progress  of  organization,  with  a  capital 
stock  of  $100,000.  The  incorporators  are:  Bruce  Dodson,  E.  G.  Rowley  C.  T 
Hinkle,  A.  W.  Rowley,  N.  C.  Rankin,  J.  R.  Berkshire,  E.  Sinclair,  A.  R.  Glen- 
dening,  M.  Barton,  E.  O.  Van  Alen,  E.  Shoup,  E.  G.  Bruegmann  and  A.  L.  Dod¬ 
son.  Bruce  Dodson  is  attorney  and  manager  of  the  Brewers  Exchange,  Ice  Manu¬ 
facturers  Exchange  and  the  Reciprocal  Exchange,  all  of  Kansas  City. 


Georgia  Fire  Insurance  Company,  Cedartown,  Ga. 

At  a  recent  meeting  of  the  directors  of  the  Georgia  Fire  it  was  decided  to  in¬ 
crease  the  paid-up  capital  of  the  company  from  $100,000  to  $300,000,  and  extend 
business  into  other  States.  1  he  headquarters  of  the  Georgia  Fire  may  be  moved 
in  the  near  future  to  some  other  city. 


Home  Mutual  Tornado  Insurance  Company,  Cherokee,  la. 

A  mutual  fire  company  bearing  the  above  title  has  been  organized  at  Cherokee, 
Iowa. 


Peoples  Mutual  Fire  Insurance  Company,  Philadelphia,  Pa. 

The  above-named  company,  which  was  organized  several  months  ago,  had 
$536,950  of  risks  in  force  at  the  end  of  September,  and  had  incurred  no  loss  up 
to  October  23.  The  gross  premiums  written  in  July  were  $980;  in  August, 
$1380,  and  in  September,  $1083;  total,  $3443;  while  the  net  premiums  after  de¬ 
ducting  return  premiums,  commissions  and  expenses,  were  as  follows:  July  $333- 
August,  $748;  September,  $646;  total,  $1727.  In  Pennsylvania  all  policies ’issued 
are  assessable  up  to  the  amount  of  five  annual  premiums,  but  policies  issued  on 
surplus-line  risks  outside  of  Pennsylvania  are  all  non-assessable.  The  company 
accepts  desirable  surplus  lines  throughout  the  United  States,  and  receives  such 
business  at  the  head  office  (Henry  L.  Engel,  manager)  and  through  Harry  A 
Woodcock  &  Co.,  80  William  street,  New  York,  and  Paul  M.  Nippert,  San  Fran¬ 
cisco,  Cal.  Wm.  Beard,  Reading,  Pa.,  general  agent  for  Pennsylvania  Mr 
Engel  states  that  the  $50,000  guarantee  fund  is  all  subscribed,  and  that  10  per 
cent  of  same  was  paid  in  on  subscription,  the  remainder  being  payable  in 
monthly  instalments  of  2%  per  cent  each,  -o  that  it  will  all  be  paid  in  within 
three  years.  Each  guarantor  must  be  a  policyholder.  It  is  anticipated  that  the 
guarantee  fund  will  ultimately  be  increased  to  $200,000. 


Pilot  Insurance  Corporation,  Ltd.,  London. 

This  company  was  organized  April,  1907,  and  commenced  business  Mav  18 

1907,  with  an  authorized  capital  of  £200,000.  It  writes  surplus-line  risks  in  the 
United  States  through  Jameson  &  Frelinghuysen,  New  York.  The  first  annual 
statement  of  the  company  for  the  fifteen  and  a  half  months  ended  September  30 

1908,  showed  the  following  condition  and  business:  ’ 


Assets,  September  30,  1908. 

Investments  at  cost . £25,560 

Mortgages  on  freehold  property 

in  the  United  Kingdom . 

Short-period  loan  (against  se¬ 
curities  deposited)  . 

Furniture,  fittings  and  office 
equipment  (less  depreciation) 

Organization  account . 

Preliminary  expenses...  £l,598 
Less  written  off .  1,598 


3,500 

1,000 

1,066 

2,000 


Interest  accrued,  but  not  re¬ 
ceived  . 

Agents’  balances  (less  estimate 

for  commission)  . 

Sundry  debtors  . 

Cash  at  bank  (London  and  Ed¬ 
inburgh)  . 

Petty  cash  and  stamps  in  hand. 


Nil 

375 

3,164 

107 

1,886 

18 


Liabilities,  September  30,  1908. 
Capital  authorized. . . .  £200,000 


Capital  subscribed. 


.£126,250 


31,562 

1,139 


Issued — 

£126,250  shares  of  £1  each, 

5s.  paid  up . 

Outstanding  claims  . 

Sundry  creditors  (including 
amounts  due  to  other  com¬ 
panies  for  reinsurance) .  1,961 

Balance  from  revenue 
account  (subject  to 
liability  for  unexpired 

risks)  . . £5,612 

Less  preliminary  ex¬ 
penses  (written  off)..  1,598 


4,014 


£38,676 


£38,676 

Its_  business  from  May  18,  1907,  to  September  30,  1908,  was  as  follows-  Net 
premiums  (all  branches),  £25,287;  total  income,  £26,829;  losses  paid  (all 
branches),  £5359;  expenses,  £15,857;  total  disbursements,  £21,216*  balance  from 
revenue  account,  £5612. 


Imperial  Fire  Insurance  Company  of  Canada,  Alontreal,  P.  Q. 

It  is  reported  that  application  will  be  made  at  the  next  session  of  the  Canadian 
°/i,anjaCfl:t0  incorporate  the  Imperial  Fire,  with  a  capital  stock  of 
$2,000,000  and  head  offices  at  Montreal. 


Scranton  Fire  Insurance  Company,  Scranton,  Pa. 

A  company  bearing  the  above  title  is  being  promoted  at  Scranton,  Pa.,  with 
a  capital  stock  of  $200,000,  to  be  increased  later  to  a  million  dollars.  The  Lacka- 
wanna  security  Company  of  Scranton  is  the  fiscal  agent. 


GENERAL  AGENTS  WANTED 

A  fire  insurance  company  with  $200,000  capital  and  $50,000  surplus,  in  successful  operation  two 
years,  desires  to  establish  general  agencies  for  direct  business  in  the  principal  Northern  and  Eastern  States. 

Applicant  must  become  a  stockholder  in  the  company  to  a  reasonable  amount  and  upon  fair  terms 
of  payment  and  redemption  at  termination  of  contract. 

Address  with  references, 

“  HOME  OFFICE" 

Care  of  The  Spectator,  P.  O.  Box  in 7,  New  York  City,  N.  Y. 
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TAXATION  OF  INSURANCE  INTERESTS. 

IN  connection  with  the  vast  expansion  of  insurance  interests 
in  recent  years,  the  matter  of  taxation  has  come  to  be  a 
very  important  one.  Originally,  taxes  and  fees  were  levied 
upon  insurance  companies  in  conjunction  with  the  establish¬ 
ment  of  State  Insurance  Departments  for  the  supervision  of 
such  companies,  and  upon  the  theory  that  the  expense  of  such 
supervision  should  be  borne  by  the  institutions  so  supervised. 
The  burden  of  taxes  and  fees  has  been  gradually  enlarged, 
until  it  has  now  reached  proportions  sufficiently  great  to  have 
a  considerable  bearing  upon  the  cost  of  insurance  to  the  pub¬ 
lic.  It  is  altogether  probable  that  the  aggregate  taxes  and 
fees  paid  by  insurance  companies  of  various  classes  in  the 
year  1907  reached  or  exceeded  $20,000,000,  exclusive  of 
taxes  on  real  estate  owned  by  life  insurance  companies.  The 
following  tabulation  will  show,  approximately,  the  taxes  paid 
by  insurance  companies  in  1907 : 


Approximate  Taxation  of  Insurance  Companies  in  1907. 


Class  of  Companies 

Premiums  in  1907. 

Taxes  paid  in 
1907. 

Ratio  of 
taxes  to 
premiums. 

Fire  and  marine  insurance  cos. 
(from  Insurance  Year  Book).. 

$268,728,279 

$7,757,221 

2.88% 

Life  insurance  cos.  (from  In- 
surance  Year  Book) . 

533,077,447 

*9,030,738 

*1.70 

Casualty  and  miscellaneous  in¬ 
surance  cos.  (from  N.  Y.  Rep.) 

57,412,972 

1,437,383 

2.50 

Totals  . 

$859,218,698 

$18,225,342 

2.12% 

*  Excluding  real  estate  taxes. 


In  addition  to  the  amounts  enumerated  above,  there  were 
taxes  and  fees  paid  by  casualty  companies  not  operating  in 
New  York  State  and  by  hundreds  of  small,  local  mutual  fire 
insurance  companies  scattered  all  over  the  country.  The 
above  table  shows  that  about  2%  per  cent  of  all  premium 
receipts  are  appropriated  by  the  State,  county  and  municipal 
governments,  in  one  way  or  another. 

As  the  expense  involved  in  the  conduct  of  the  Insurance 
Department  of  New  York  State  is  less  than  $140,000  per  an¬ 
num,  and  this  State  Department  probably  has  the  largest  force 
and  does  the  most  work  of  any,  while  the  expenses  of  some 
of  the  less  important  State  Departments  amount  to  but  a  few 


thousand  dollars,  it  seems  likely  that  the  entire  expense  of 
insurance  supervision  throughout  the  country  would  not  ex¬ 
ceed  $1,000,000  per  year.  If  the  various  systems  followed 
in  the  different  States  in  the  imposition  of  taxes  and  fees 
upon  insurance  companies  were  made  more  uniform,  and  the 
companies  were  merely  required  to  pay  proportionately  the 
amounts  required  for  the  conduct  of  the  State  Departments, 
some  $17,000,000,  or  more,  would  be  saved  to  policyholders. 
In  New  York  State  alone,  the  excess  of  taxes  and  fees  over 
the  expenses  of  the  Insurance  Department  in  1907  was  the 
sum  of  $1,383,371.  In  other  words,  the  citizens  of  the  State 
at  large,  including  the  improvident  ones  who  carry  no  insur¬ 
ance,  have  profited  by  forcing  policyholders  to  pay  that  sum 
into  the  common  fund,  in  addition  to  paying  their  equitable 
taxes  in  other  ways. 

Insurance  institutions  seem  to  have  been  singled  out  by 
legislatures  to  bear  an  undue  proportion  of  the  taxes  to  be 
levied  to  meet  governmental  expenses ;  for  it  appears  that 
they  are  required  to  pay  more  in  proportion  to  the  business 
transacted  than  are  the  concerns  engaged  in  many  other 
classes  of  business.  In  view  of  the  fact  that  the  fire  insur¬ 
ance  companies  are  influential  in  sustaining  mercantile 
credits,  and  in  repairing  the  ravages  of  fire  in  general,  and 
thus  contributing  greatly  to  the  permanence  and  business 
success  of  communities  and  of  the  country,  it  seems  unfair 
that  they  should  be  constantly  harassed  and  handicapped  by 
heavy  taxation,  and  by  annoying  and  restrictive  laws. 

The  beneficent  work  accomplished  by  life  and  accident 
insurance  companies  should  also  entitle  them  to  the  most 
liberal  possible  consideration  at  the  hands  of  legislators ;  for 
the  encouragement  of  such  insurances  is  one  of  the  surest 
means  of  avoiding  public  expense  for  almshouses,  jails,  etc. 
Surely,  a  tax  upon  insurance  is  a  tax  upon  thrift;  and,  hav¬ 
ing  a  tendency  to  make  insurance  unduly  expensive,  operates 
to  discourage  prudence  and  forethought  on  the  part  of  the 
citizens  of  our  country. 

Every  dollar  levied  upon  the  income  of  life  insurance  com¬ 
panies  means  an  addition  to  the  expense  of  the  insurance,  or 
a  reduction  in  the  amount  of  the  protection,  which  the  policy¬ 
holder  can  secure  for  those  dependent  upon  him. 

The  injustice  of  the  present  system  of  taxing  fire  insur¬ 
ance  companies  is  well  illustrated  by  the  results  of  such  taxa¬ 
tion  in  the  last  seventeen  years,  and  particularly  in  two  of 
those  years,  when  the  taxes  paid  are  considered  in  connec¬ 
tion  with  the  net  income  of  the  companies;  that  is,  the 
premium  income  after  deduction  of  loss  payments.  A  com¬ 
pilation  by  the  National  Board  of  Fire  Underwriters  shows 
that  during  the  past  seventeen  years,  the  fire  insurance  com¬ 
panies  operating  in  New  York  State  paid  taxes  averaging 
2.67  per  cent  upon  their  premium  receipts ;  but  these  taxes 
amounted  to  6.68  per  cent  on  the  balance  of  premiums  after 
deducting  amounts  paid  for  losses.  Even  these  figures  do 
not  convey  to  the  mind  a  proper  conception  of  the  actual  re¬ 
sults  to  the  companies;  for  it  is  found  upon  deducting  the 
losses  and  the  expenses  of  the  companies  (the  latter  estimated 
at  the  average  percentage),  that  the  excess  of  premiums  over 
losses  and  expenses  was  but  $52,575,000,  while  the  com¬ 
panies’  liabilities  were  augmented  to  the  extent  of  $I54,332>" 
000  during  the  period,  thus  indicating  a  net  underwriting  loss 
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of  $101,757,000.  Had  their  taxes  and  fees  been  levied  on  a 
basis  sufficient  to  provide  for  the  expenses  of  State  super¬ 
vision,  and  no  more,  this  loss  would  have  been  reduced  to 
$32>25 7>°°°-  The  fire  insurance  companies  provide  a  neces¬ 
sity  of  business  life,  and  are  entitled  to  reap  a  reasonable 
underwriting  profit  in  return  for  the  tremendous  risks  which 
they  assume.  It  is  apparent,  however,  from  the  foregoing 
figures,  that  their  underwriting  was  very  unprofitable  in  the 
,ast  seventeen  years ;  but  the  loss  would  have  been  much  less 
had  it  not  been  for  the  heavy  taxes  which  they  were  obliged 
to  pay. 

Numerous  State  insurance  officials  have  recognized  the 
difficulties  and  inconsistencies  of  the  present  system  of  taxa¬ 
tion,  and  some  have  already  recommended  alterations  in  the 
laws  of  their  respective  States,  looking  to  a  reduction  of  the 
excessive  taxation  which  now  obtains. 

A  meeting  of  the  Association  of  Life  Insurance  Presidents 
has  been  called  for  December  4  and  5,  at  which  the  question 
of  taxation  will  come  up  for  discussion;  and  fire  and  cas¬ 
ualty  underwriters  are  also  disposed  to  take  any  necessary 
steps  to  place  the  subject  properly  before  the  members  of  the 
various  State  legislatures.  The  subject  is  one  which  is 
worthy  of  consideration  by  law-making  bodies,  and  we  trust 
that  the  present  stringent  tax  laws,  which  bear  so  heavily 
upon  the  millions  of  policyholders  throughout  the  country, 
may  be  ameliorated  at  this  winter’s  sessions  of  the  respective 
State  legislatures. 

One  hopeful  sign  in  connection  with  this  general  subject 
of  more  equal  taxation  of  insurance  companies  was  the  giv¬ 
ing  of  a  public  hearing  on  November  n  by  the  State  Tax 
Commission  of  Wisconsin,  which  is  to  prepare  a  report  to 
the  coming  session  of  the  Wisconsin  Legislature,  as  to  laws 
tending  to  make  the  life  insurance  tax  system  more  just  and 
equitable. 


SALARIED  OFFICIAL  EXAMINERS. 

E  have  received  several  communications  from  man¬ 
agers  of  companies  commending  a  recent  editorial 
in  The  Spectator  entitled  “Actuarial  Ethics.”  The  writers 
maintain  that  it  is  unfair  and  opposed  to  good  morals  for  a 
State  Insurance  Department  to  employ  a  person  to  examine 
one  company  while  such  person  is  directly  or  indirectly  in 
the  employ  of  another  company  engaged  in  the  same  line  of 
business.  That  the  position  is  well  taken  is  generally  con¬ 
ceded.  \\  hen  a  State  Department  authorizes  an  examination 
of  a  company  to  be  made  it  is  assumed  that  it  will  be  con¬ 
ducted  with  fairness  and  impartiality  for  the  purpose  of  ascer¬ 
taining  its  solvency,  and  such  assurance  cannot  be  given  if 
the  examiner  is  employed  at  the  same  time  by  a  business  com¬ 
petitor  of  the  company  under  examination.  Especially  is  this 
so  when  so  much  license  is  given  to  the  examiner,  who  may  go 
beyond  the  question  of  solvency  and  legality  and  investigate 
matters  that  are  purely  questions  of  management,  for  which 
the  officers  of  a  company  are  responsible  to  its  stockholders, 
or  to  its  policyholders  if  it  is  a  purely  mutual  company.  In 
the  case  used  for  the  text  of  the  editorial  referred  to,  S.  H. 
Wolfe,  consulting  actuary  and  examiner  for  any  State  that 
will  employ  him,  admitted  that,  while  he  was  examining  the 
United  States  Fidelity  and  Guaranty  Company  of  Baltimore 


for  the  Colorado  Insurance  Department,  his  office  force  was 
employed  in  “auditing”  the  accounts  of  four  other  companies 
that  are  direct  competitors  of  the  Baltimore  company.  It 
thus  appears  that  Mr.  Wolfe  is  not  only  a  consulting  actuary, 
but  is  also  an  examiner,  and  runs  a  business  as  an  accountant 
for  insurance  companies.  The  duties  of  an  actuary  are  sup¬ 
posed  to  be  superior  to  those  of  an  accountant  or  an  examiner, 
and  to  deal  more  specifically  with  the  scientific  problems  of 
insurance,  while  an  examiner  may  know  nothing  whatever 
of  this  science,  but  be  simply  a  bookkeeper  with  sufficient  in¬ 
telligence  to  understand  that  two  and  two  always  make  four. 
State  Departments  desiring  to  ascertain  the  financial  condi¬ 
tion  of  a  company  need  not  employ  high-priced  actuaries  to 
do  the  work,  but  should  employ  on  a  salary  some  reputable 
public  accountant  who  has  no  entanglements  with  other  com¬ 
panies  to  affect  his  judgment  or  conflict  with  that  thorough 
impartiality  that  is  desired.  Indeed,  in  some  States  the  law 
provides  that  no  person  identified  with  an  insurance  company 
shall  be  employed  as  an  examiner;  but  this  enactment  is  too 
frequently  overlooked.  New  York,  Massachusetts  and  some 
other  States  have  their  own  salaried  examiners,  who  have  no 
prejudices  to  overcome  and  are  not  amenable  to  the  possible 
charge  of  favoritism.  The  fees  and  taxes  collected  from  the 
insurance  companies  are  more  than  sufficient  to  warrant  every 
State  in  employing  an  adequate  force  in  its  Insurance  De¬ 
partment  to  perform  all  the  work  required.  What  the  public 
wants  to  know  is  the  financial  standing  of  the  insurance  com¬ 
panies  that  are  seeking  its  patronage.  Their  solvency  being 
assured,  questions  of  management  can  safely  be  left  with  the 
officers,  who  enjoy  the  confidence  of  their  stockholders- 


THE  proverbial  discrepancies  in  the  valuations  placed  upon 
property  by  the  owners  when  reporting  it  for  assess¬ 
ment,  and  when  placing  it  in  the  hands  of  real  estate  agents 
for  sale,  are  brought  to  mind  by  a  report  from  a  certain 
Southern  State  where  the  insurance  carried  in  the  State 
amounted  to  $250,000,000,  while  the  assessed  valuation  of  the 
property  was  about  $63,000,000.  In  order  to  correct  these 
conditions  and  to  force  tax-dodgers  to  pay  taxes  upon  the 
approximate  value  of  their  property,  it  is  proposed  to  enact  a 
law  providing  that  a  propertyowner  cannot  collect  his  insur¬ 
ance  if  the  latter  is  found  to  be  more  than  the  value  of  the 
insured  property  as  returned  for  taxation.  In  the  event  of 
the  enactment  of  such  laws,  the  adjuster  may  be  able  to  check 
the  cupidity  of  the  insured  in  some  cases  bv  referring  to  the 
assessments  for  taxation. 


WHILE  there  was  not  a  single  fire,  during  the  month 
of  October,  in  which  the  loss  exceeded  $600,000, 
and  only  eighteen  which,  respectively,  inflicted  losses  of  $200  - 
000  or  more,  the  total  loss  in  the  United  States  and  Canada 
as  computed  by  The  Journal  of  Commerce,  was  $22,722,850, 
which  brought  the  aggregate  for  the  first  ten  months  of  this 
year  up  to  $208,758,750.  The  October  loss  was  $9,000,000 
above  the  normal  amount  for  that  month,  and  the  ten  months’ 
total  is  $28,000,000  more  than  for  the  same  period  in  1907. 
The  outlook  for  underwriting  profit  this  year  seems  to  be 
anything  but  promising. 
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LIFE  INSURANCE  TOPICS 


IN  AND  ABOUT  NEW  YORK. 

F.  W.  Smallman,  manager  of  agents  for  the  Massachusetts  Mutual 
Life  in  New  York  city,  Virginia  and  North  Carolina,  has  appointed 
Edward  J.  Wessels,  formerly  of  the  Northwestern  Mutual,  general 
agent,  with  headquarters  at  2  Rector  street.  The  company  has  two 
other  positions  open  for  men  who  can  turn  to  good  account  the 
excellent  opportunities  which  it  offers. 

During  October  the  New  York  Life  paid  577  death  claims  for 
$1,664,920.  In  the  same  month  living  policyholders  received  $2,414,737. 
The  number  of  new  applicants  in  October  exceeded  6300. 

Robert  J.  Mix,  manager  for  the  Prudential  in  New  York  city, 
closed  his  first  year  with  the  company  on  October  15  with  a  record 
of  more  than  a  million  and  a  half  of  new  business.  This  result  from 
a  new  agency  is  undoubtedly  worth  boasting  of  and  presages  greater 
achievements  for  the  second  year.  Just  to  make  the  start  more  inter¬ 
esting,  Mr.  Mix  has  accepted  a  challenge  from  Manager  Knight  of 
Philadelphia  on  production  for  the  two  final  months  of  1908,  and  is 
expecting  fully  to  do  up  Philadelphia. 

On  Saturday,  November  7,  Dr.  Walter  R.  Gillette  died  at  Roose¬ 
velt  Hospital,  New  York,  from  intestinal  cancer.  He  had  been  in  the 
hospital  about  a  week,  but  owing  to  his  advanced  age  an  operation 
could  not  be  performed.  Dr.  Gillette  was  for  many  years  connected 
with  the  Mutual  Life  of  New  York  as  medical  director,  general 
manager  and  vice-president.  Early  in  1906  he  resigned,  and  subse¬ 
quently  was  one  of  the  victims  of  the  clamor  following  the  Armstrong 
investigation.  He  was  indicted  and  convicted,  but  the  appellate 
division  promptly  set  aside  the  conviction  and  quashed  the  indictment. 
Dr.  Gillette  had  the  love  and  esteem  of  the  entire  Mutual  Life  staff, 
and  there  are  many  who  will  mourn  his  death. 

The  latest  quarterly  number  of  the  publications  of  the  American 
Statistical  Association  has  a  comprehensive  and  elaborate  article  en¬ 
titled  “A  Statistical  Study  of  Infant  Mortality.”  It  was  prepared  by 
Edward  Bunnell  Phelps,  editor  of  The  American  Underwriter,  and  is 
a  most  valuable  contribution  to  the  study  of  a  highly  important 
subject. 

It  is  now  stated  that  the  Mutual  Savings  Life  Association  of  New 
York  has  accepted  a  proposition  to  reinsure  its  few  remaining  risks 
in  the  Liberty  Life,  a  legal  reserve  company  of  this  city.  The 
chairman  of  the  board  of  directors  has  had  hard  work  lately 
trying  to  make  an  impartial  report  on  a  society  in  which  he  is 
interested  for  a  publication  he  owns,  whose  chief  claim  is  the  presenta¬ 
tion  of  the  facts  as  his  omniscient  (?)  judgment  views  them.  The 
impartiality  of  the  report  may  be  judged  from  the  abuse  he  showers 
upon  the  retiring  president  and  the  encomiums  he  bestows  upon  him¬ 
self  for  frankness.  In  his  annual  volume  dealing  with  life  insurance 
companies  this  sapient  critic  says  regarding  the  Mutual  Savings  Life : 
“The  expenses  are  limited  by  contract,  and  the  laws  of  New  York 
prohibit  the  use  of  other  moneys  for  expenses.”  If  that  is  the  case 
it  would  seem  that  the  money  now  claimed  as  due  certain  individuals 
on  account  of  advances  made  from  time  to  time  can  only  be  con¬ 
strued  as  voluntary  gifts.  The  defense  put  forth  by  the  chairman 
in  his  “impartial”  monthly  publication,  which  pretends  to  give  only 
simon  pure  information  to  believers,  loses  all  its  efficacy  when  it  says : 
“It  is  doubtful  whether  the  matter  is  of  interest  to  anyone  outside  of 
the  handful  of  members  of  the  society.”  Evidently  this  is  not  the 
Best  report  that  can  be  made,  for  the  Mutual  Savings  has  always  been 
held  up  as  the  great  model  for  all  to  follow,  its  plans  purporting  to 
embody  the  invincible  theories  of  its  promoter,  and  consequently  its 
predicament  is  of  interest  to  all. 

In  nine  months  of  1908  the  New  York  city  general  agency  of  the 
Northwestern  Mutual  Life  reported  $12,489,263  of  new  business,  as 
compared  with  $9,667,816  in  the  corresponding  period  of  1907.  The 
business  for  the  third  quarter  of  1908  was  $3>i59>o°°>  of  which  $1,- 
077,000  was  written  in  September. 


CHICAGO  AND  THE  WEST. 

Western  agents  of  the  Equitable  Life  of  New  York  met  in  Chicago, 
November  7,  in  annual  convention,  at  the  offices  of  the  society  in  the 
First  National  Bank  building.  About  one  hundred  and  sixty-five 
agents  from  the  States  around  Illinois,  together  with  President  Paul 
Morton  and  other  officials  from  the  East,  were  present.  A  banquet, 
given  in  the  evening  at  the  Auditorium  Annex  for  the  representatives 
of  the  society,  was  a  most  enjoyable  affair.  The  speakers  were 
President  Morton,  Henry  Rosenfeld,  Western  manager;  Leon  Fisher, 
auditor,  and  Dr.  Franklin  C.  Wells  of  New  York,  who  was  formerly 
connected  with  the  society  in  Chicago. 

The  Illinois  Life  did  a  million  and  a  half  of  new  business  in 
October. 

Richard  L.  Creascy  has  been  appointed  general  agent  for  the 
Missouri  State  Life  in  Chicago,  where  he  was  formerly  representing 
the  Des  Moines  Life. 

Subsequent  to  the  examination  of  the  Great  Western  Life  the 
Missouri  Insurance  Department  had  set  forth  the  requirements  to  be 
met  before  the  company  will  be  given  permission  to  do  new  business. 
The  requirements  are  as  follows :  The  company  must  secure  its 
release  from  the  jurisdiction  of  the  United  States  Circuit  Court,  as 
it  would  be  impossible  for  the  Department  to  license  a  company  still 
in  the  hands  of  the  court.  The  entire  capital  stock  must  be  sold  at 
the  rate  of  $200  per  share.  Of  the  $100,000  capital  there  has  been  sold 
$80,000  at  the  rate  of  $200  per  share,  and  the  Department  holds  it  is 
necessary  for  the  company  to  dispose  of  the  remainder.  An  ad¬ 
ditional  deposit  of  $25,000  must  be  made  with  the  Department  to 
protect  the  policies  of  the  company  and  to  take  care  of  the  second- 
year  reserve  on  policies  exposed  to  renewal.  The  company  has  agreed 
to  make  the  additional  deposit  of  $25,000. 

W.  D.  Wyman,  the  recently-elected  vice-president  and  treasurer  of 
the  Berkshire  Life,  is  in  Chicago,  and  has  appointed  as  his  successors 
Robert  F.  Palmer  and  Franklin  Wyman,  under  the  firm  name  of 
Wyman  &  Palmer,  general  agents  for  Illinois.  These  gentlemen  have 
been  special  agents  in  the  Chicago  agency  many  years. 

The  next  meeting  of  the  Chicago  Life  Underwriters  Association  is 
called  for  November  30.  Jules  Girardin,  manager  of  the  Phcenix  Life 
at  Chicago,  will  preside. 

L.  Brackett  Bishop  of  the  Massachusetts  Mutual  Chicago  office 
reports  the  October  business,  1908,  as  twenty-five  per  cent  more  than 
for  October,  1907. 

Vice-President  E.  E.  Rhodes  and  Superintendent  of  Agencies  A.  A. 
Drew  of  the  Mutual  Benefit  Life  were  in  Chicago  November  10,  to 
attend  an  agents’  meeting.  The  October  business  of  this  company  is 
reported  by  General  Agent  R.  D.  Bokum  $1,000,000  ahead  of  October 
last  year. 

A  luncheon  was  tendered  W.  D.  Wyman,  the  recently-elected  vice- 
president  of  the  Berkshire  Life,  by  the  general  agents  of  Chicago  at 
the  Union  League  Club,  Monday  noon,  November  9. 

The  Mutual  Life  of  New  York  reports  that  in  the  first  ten  months 
of  1908  the  Chicago  agency  paid  for  more  than  three  times  the 
business  paid  for  in  the  same  ten  months  last  year. 

NOTES  FROM  PHILADELPHIA. 

The  liquidating  committee  of  the  Central  Accident  Insurance  Com¬ 
pany  of  Pittsburg,  whose  business  was  absorbed  by  the  Maryland 
Casualty,  has  made  a  second  distribution,  this  time  of  $25  per  share. 
The  first  distribution  of  $50  was  made  a  few  months  ago.  It  is 
expected  that  stockholders  will  receive  $200  per  share  in  final 
settlement. 

Plans  for  the  reorganization  of  the  Girard  Mutual  Life  on  a  stock 
basis,  with  $300,000  of  capital  paid  in,  are  reported  to  be  so  well 
matured  that  an  application  for  a  new  charter  will  be  made  before 
the  end  of  this  year. 

On  Friday  last  the  Mutual  Life  of  New  York  sold  its  handsome 
office  buildings,  1001  to  1013  Chestnut  street,  this  city,  to  a  local 
syndicate.  The  price  realized  is  reported  to  be  $i,500,gpo. 

President  F.  H.  Garrigues,  of  the  Philadelphia  Association  of 
Life  Underwriters,  in  a  circular  letter  to  members,  calls  attention  to 
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some  recent  unusual  expenditures,  and  says,  “If  we  have  a  dinner  at 
our  next  meeting  it  will  necessarily  be  at  the  expense  of  the  members 
who  attend.”  It  is  proposed  to  hold  the  dinner  at  the  Hotel  Walton 
at  5:30  P.  M.  on  Wednesday,  November  25.  The  cost  will  be  $3.00 
per  plate,  and  President  Edwards  of  the  National  Association  and 
other  prominent  gentlemen  will  speak. 


THE  MIDDLE  STATES. 


Association  of  Life  Insurance  Presidents. 

The  second  annual  meeting  of  the  Association  of  Life  Insurance 
Presidents  will  be  held  December  4  and  5  at  the  offices  of  the  associa¬ 
tion,  No.  1  Madison  avenue.  Aside  from  the  opening  session  on  Friday 
morning,  all  the  meeting  will  be  devoted  to  the  taxation  conference. 
Friday  morning’s  session  will  be  given  over  to  memorial  addresses  in 
honor  of  the  late  chairman  of  the  association,  Grover  Cleveland.  Close 
personal  friends  will  deliver  these  addresses,  including  Paul  Morton, 
president  of  the  Equitable  Life,  and  John  H.  Finley,  president  of  the 
College  of  the  City  of  New  York. 

As  stated  in  The  Spectator  last  week,  the  call  for  the  conference  on 
taxation  has  been  sent  to  the  executive  officers  of  all  the  life  insurance 
companies  of  the  United  States  and  Canada,  and  to  the  several  Insur¬ 
ance  Commissioners.  The  idea  is  to  obtain  a  general  discussion  of  the 
best  ways  and  means  of  securing  modification  of  life  insurance  taxes, 
with  the  object  of  a  possible  concert  of  action  to  get  this  much-needed 
relief. 


The  Scranton  Life  Insurance  Company  Organizes.  5 

Pennsylvania  has  a  new  old  line  life  insurance  company  in  the  Scranton 
Life  Insurance  Company,  with  headquarters  at  Scranton.  It  succeeds 
the  Scranton  Mutual  Life,  which  began  operations  a  little  over  a  year 
ago  and  starts  its  career  with  an  annual  premium  income  of  over  $300,- 
000.  The  capital  paid  in  now  amounts  to  $300,000  and  will  be  increased 
to  $1,000,000.  The  directors  of  the  Scranton  Life  are  men  prominent  in 
the  home  office  city  and  surrounding  territory,  the  full  board  being  com¬ 
posed  of  Wm.  L.  Connell,  Ezra  H.  Ripple,  C.  LaRue  Munson,  Jas.  S. 
McAnulty,  W.  E.  A.  Wheeler,  Seth  T.  McCormick,  A.  J.  Connell,  Rufus 
J.  Foster,  Madison  F.  Larkin,  John  B.  Fassett  and  J.  K.  Griffith. 

The  official  staff  of  the  company  is  as  follows:  Jas.  S.  McAnulty, 
president;  W.  E.  A.  Wheeler,  vice-president  and  manager;  Rufus  J. 
Foster,  vice-president;  John  R.  Williams,  secretary;  Madison  F.  Larkin, 
treasurer;  Chas.  E.  Boothby,  actuary;  Frederick  W.  Fleitz,  general 
counsel;  A.  J.  Connell,  medical  director;  J.  C.  Price  and  A.  J.  Wilson, 
assistant  medical  directors.  The  record  made  during  the  past  year 
would  seem  to  foreshadow  the  speedy  establishment  of  a  strong  company. 


In  the  quarter  ending  with  September  30  the  Fidelity  Mutual  Life  wrote  new 
business  amounting  to  $4,789,234.  During  the  same  period  its  income  was  $1,190,- 
022,  and  the  payments  to  policyholders  $426,296. 

Jay  N.  Jamison,  inspector-general  of  the  Reliance  Life,  was  married  on 
Wednesday,  November  4,  to  Miss  Catherine  Thornbury  of  Pittsburg.  The  home- 
office  force  commemorated  the  affair  by  the  presentation  of  a  handsome  clock. 

L.  E.  Minstead,  who  recently  resigned  as  general  agent  for  the  Hartford  Life 
at  Pittsburg,  has  returned  to  the  insurance  business,  and  is  now  general  agent  for 
the  American  Central  Life  for  Pittsburg  and  vicinity,  with  headquarters  in  the 
Keystone  building. 

— The  Allegheny  Mutual  Life,  which  is  being  organized  in  Pittsburg,  has 
chosen  the  following  officers:  James  H.  McCready,  president;  A.  L.  Lewin, 
M.  D.,  vice-president;  W.  Wallace  Miller,  second  vice-president;  W.  R.  McPhe- 
tridge,  secretary  and  general  manager;  John  C.  Hill,  treasurer;  Fred  W.  Scott, 
general  counsel;  E.  W.  Stevenson,  M.  D.,  medical  director.  It  is  proposed 
eventually  to  incorporate  as  an  old-line  company,  with  $500,000  capital.  Mean¬ 
while  all  policies  will  be  written  at  level-premium  rates  based  on  the  American 
3 Yz  Per  Cent  Table. 

— On  Tuesday  seventy  persons,  officers,  directors  and  field  men  of  the  Equi¬ 
table  Life  of  New  York,  were  present  in  Philadelphia  at  a  testimonial  dinner 
given  at  the  Bellevue-Stratford  to  the  Philadelphia  office  in  recognition  of  the 
splendid  work  done  in  the  past  ten  months,  when  the  men  produced  $8,000,000  of 
business.  E.  P.  Lang,  Philadelphia  manager,  presided,  and  introduced  the  fol¬ 
lowing  speakers:  Paul  Morton,  president  of  the  society;  George  T.  Wilson,  vice- 
president;  W.  E.  Taylor,  superintendent  of  the  Eastern  States;  W.  E.  Wilkinson, 
Dr.  Franklin  M.  Wells,  G.  F.  Brophy,  and  the  following  Philadelphia  repre¬ 
sentatives:  A.  H.  Graham,  W.  L.  Megary,  E.  O.  Mosier,  Jacob  Weil  and  M.  M. 
Tate. 

The  agents  of  the  Prudential  are  doing  well  with  the  latest  new  contract  of 
that  company,  known  as  the  premium-reduction  form.  This  policy  is  an  endow¬ 
ment  at  age  eighty,  with  a  guaranteed  reduction  in  the  premiums  every  five  years 


of  ten  per  cent.  A  policy  issued  at  age  thirty  has  an  annual  premium  of  $26.96 
for  the  first  five  years,  $24.26  for  the  second,  $21.67  for  the  third,  $18.87  for  the 
fourth,  $16.18  for  the  fifth,  $13.48  for  the  sixth,  $10.78  for  the  seventh,  $8.09  for 
the  eighth,  $5.39  for  the  ninth,  and  $2.70  for  the  tenth,  making  the  average  pre¬ 
mium  for  fifty  years  only  $14.83.  All  the  liberal  features  of  Prudential  con¬ 
tracts  are  supplied,  and  the  advantages  to  the  person  who  desires  absolute  protec¬ 
tion  at  the  lowest  cost  are  manifest  at  a  glance. 

- \ - 

THE  WEST. 


The  Union  Central’s  Tax  Suits. 

The  Union  Central  Life  of  Cincinnati  has  offered  to  compromise  the 
tax  suits  brought  against  it  on  its  reserve  fund  by  the  payment  of 
$750,000,  a  check  for  that  amount  having  been  tendered  in  the  Superior 
Court  Saturday.  County  Treasurer  Hyinca  brought  two  suits  against 
the  company  covering  the  years  1902-1905,  inclusive,  the  total  amount 
asked  being  $3,235,888.82.  It  is  probable  that  another  suit  covering 
1906-1907  would  have  been  filed  had  not  the  company  headed  it  off 
with  an  injunction.  The  officers  doubtless  had  this  in  mind  when  they 
concluded  to  prevent  the  filing  of  another  suit  on  the  same  ground. 

It  is  stated  that  the  county  officials  believe  this  to  be  a  very  good 
offer,  when  the  uncertainty  of  success  in  pushing  the  suits  through  is 
concerned.  There  has  been  a  question  as  to  the  right  of  a  county  or 
State  to  levy  a  tax  on  the  surplus  of  a  life  company,  which  is  always 
supposed  to  belong  to  the  policyholders.  Judge  Hoffheimer  said  he 
would  not  sign  an  entry  making  a  settlement  of  the  case  without  a 
hearing,  and  the  time  set  for  the  hearing  is  Wednesday  of  this  week. 

As  a  law  has  been  placed  upon  the  statute  books  exempting  the  surplus 
of  companies  from  taxation  since  these  suits  were  filed,  a  compromise  of 
this  kind  will  put  the  company  in  good  shape,  and  when  the  injunction 
suit  is  disposed  of,  the  records  will  be  entirely  clear.  The  company  will 
also  be  spared  the  expense  attending  a  long  litigation,  as  the  Supreme 
Court  has  never  passed  upon  an  important  point  that  would  be  brought 
up,  and  it  is  probable  that  the  company  would  not  stop  short  of  that 
tribunal  in  case  the  lower  courts  decided  against  it. 


— The  Michigan  State  Life  is  preparing  a  new  set  of  policies  to  place  in  the 
field  about  January  1. 

— P.  M.  Starnes  has  resigned  as  president  of  the  St.  Louis  National  Life,  and 
is  succeeded  by  E.  S.  Lewis.  Baird  Pallette,  superintendent  of  agencies,  has  also 
resigned. 

— The  United  States  Annuity  and  Life  is  closing  a  very  satisfactory  year. 
October  was  a  $400,000  month,  and  the  production  for  the  year  will  be  between 
$4,000,000  and  $5,000,000. 

— The  Scandia  Life  has  been  admitted  to  North  Dakota.  The  company  was 
examined  by  the  Illinois  Department  in  August  at  its  request,  and  a  very  satis¬ 
factory  result  was  shown. 

— J.  H.  Schively,  elected  Insurance  Commissioner  for  the  State  of  Washington 
on  the  Republican  ticket,  has  been  chief  deputy  in  the  Secretary  of  State’s  office, 
and  is  the  first  Commissioner  elected  under  the  new  law  creating  a  State  Insur¬ 
ance  Department. 

- — The  Life  Underwriters  Association  of  Wichita  has  been  organized,  with  the 
following  officers:  President,  C.  H.  Hatton,  Equitable  of  Iowa;  vice-president, 
H.  I.  House,  Penn  Mutual;  secretary,  C.  H.  Knight,  Prudential;  treasurer,  H.  W. 
Allen,  Mutual  Benefit. 

— Carl  T.  Prime,  formerly  secretary  of  the  Security  Life  Insurance  Company 
of  America,  has  returned  to  his  first  love,  the  Royal  Union,  for  which  latter  com¬ 
pany  he  is  agency  supervisor  for  Eastern  Iowa,  with  headquarters  at  Cedar 
Rapids,  and  is  an  outside  man  now. 

— The  Missouri  Insurance  Department  has  licensed  the  Great  American  Life  of 
St.  Louis,  and  has  taken  charge  of  securities  belonging  to  the  company  valued  at 
$511,000.  The  delay  in  licensing  the  company  was  occasioned  by  a  dispute  over 
certain  notes  given  in  payment  for  stock.  This  matter  has  been  satisfactorily 
adjusted. 

— The  Ladies  of  the  Maccabees  of  the  World  celebrated  their  sixteenth  anni¬ 
versary  on  October  1,  the  order  having  been  organized  on  October  1,  1892.  Their 
growth  has  been  rapid,  and  they  now  stand  among  the  nine  largest  fraternal 
beneficiary  societies  of  North  America.  The  membership  is  composed  entirely 
of  women. 

— Frederick  A.  Draper,  consulting  actuary,  has  located  at  92  LaSalle  street, 
Chicago.  Mr.  Draper  comes  to  Chicago  from  Boston,  where  he  did  similar  work. 
He  is  the  compiler  of  the  National  Fraternal  Congress  Tables;  was  consulting 
actuary  for  the  Boston  Mutual  Life,  and  introduced  the  bill  in  the  Massachusetts 
Legislature  changing  the  assessment  companies  into  legal-reserve  institutions. 

An  attractive  certificate  has  been  issued  by  the  United  States  Annuity  and 
Life  Insurance  Company  of  Chicago,  showing  the  names  of  the  agents  who  con- 


254 


November  12,  1908] 


THE  SPECTATOR 


Life  Insurance 


tributed  business  during  the  month  of  August  last.  That  month  was  selected  as 
a  complimentary  period  to  Secretary  Wm.  T.  Smith,  and  $504,000  of  business  was 
sent  in,  making  it  the  best  month  in  the  history  of  the  company.  Fifty-six 
agents  contributed  to  the  handsome  result. 

_ The  Illinois  Life  Insurance  Company  will  write  abou.  $12,000,000  this  year, 

being  a  gain  of  $2,000,000  over  last.  Its  “survivorship  investment”  and  “guaran¬ 
teed  annual  addition”  policies  are  meeting  with  much  success,  and  October  was 
the  best  October  in  four  years.  A  useful  and  attractive  present  in  the  shape  of 
a  pocket  knife  containing  the  company’s  traue-mark  title  in  green  and  black 
enamel  is  being  offered  agents  to  qualify  for  membership  in  its  various  clubs. 

_ Charles  E.  Cox,  formerly  assistant  to  President  Starnes  of  the  St.  Louis 

National  Life,  has  been  appointed  manager  of  agencies  for  that  company.  Mr. 
Cox’s  experience  in  the  life  insurance  business  has  given  him  a  good  grasp  of 
agency  matters,  and  he  will  undoubtedly  greatly  increase  the  business  of  the  com¬ 
pany.  His  first  insurance  experience  was  obtained  with  the  New  York  Life  in 
1892.  He  is  an  experienced  life  underwriter,  and  is  well  qualified  for  the  posi¬ 
tion  because  of  his  knowledge  of  the  needs  of  the  man  with  the  rate  book. 

— The  Bank  Savings  National  Life  Insurance  Company  is  being  organized  in 
Topeka,  with  $100,000  capital,  which  is  to  be  increased  later.  The  incorporators 
are:  D.  W.  Mulvane,  Topeka;  W.  H.  Davis,  Topeka;  Joab  Mulvane,  Topeka; 
P.  C.  Wadsworth,  Topeka;  Charles  Blood  Smith,  Topeka.  The  directorate  con¬ 
sists  of  the  incorporators  and  J.  D.  Bowersock,  Lawrence;  E.  B.  Schermerhorn, 
Galena;  E.  N.  Morrill,  Hiawatha;  E.  T.  Guyman,  Hutchinson;  T.  D.  Fitzpatrick, 
John  Q.  Royce,  Phillipsburg;  A.  D.  Walker,  Holton;  D.  J.  Hanna,  Hill  City;  W. 
H.  Winans,  Kansas  City,  Mo.;  B.  P.  Waggener,  Atchison.  Among  those  inter- 
ested  in  the  company  are  a  number  of  well-known  business  men. 

_ _ The  American  Life  and  Accident  Insurance  Company  of  Washington  is  the 

title  of  a  new  Western  company  with  an  ambitious  programme.  It  has  an  author¬ 
ized  capital  of  $250,000,  of  which  $100,000  has  been  paid  in.  The  general  office 
is  located  at  Portland,  Ore.,  although  the  home  office  is  claimed  at  Vancouver. 
Its  plan  provides  for  writing  non-participating  life  insurance,  also  accident,  health, 
plate  glass,  steam  boiler  and  employers  liability.  The  officers  are:  S.  C.  Beach, 
president;  F.  J.  Cleeton,  vice-president;  S.  C.  Peterson,  secretary;  C.  E.  Moore, 
treasurer,  and  R.  R.  Boyer,  manager.  After  January  1  it  proposes  to  enter 
Texas,  Oregon,  Idaho  and  Colorado,  and  meantime  is  making  arrangements  to 
reinsure  a  number  of  small  local  life  and  accident  companies  in  Oregon  and 
Washington. 


THE  SOUTH. 


Decision  in  the  McCue  Case. 

The  United  States  Circuit  Court  of  Appeals  has  reversed  the  decision 
of  the  United  States  District  Court,  which  held  that  the  beneficiary 
under  a  life  policy  could  not  collect  the  proceeds,  the  insured  having 
died  on  the  gallows.  The  case  was  that  of  William  J.  McCue  versus 
Northwestern  Mutual  Life. 

The  case  has  been  in  the  courts  for  three  years.  In  1904  the  North¬ 
western  Mutual  issued  to  James  McCue  of  Charlottesville,  Va.,  a  ten-year 
renewable  policy  in  the  sum  of  $15,000.  The  insured  gave  his  note  for 
an  amount  sufficient  to  carry  the  insurance  for  eighteen  months,  which 
included  the  first  year’s  premium.  Eight  days  before  the  note  was  due, 
McCue  was  arrested  on  a  charge  of  having  murdered  his  wife.  The  note 
was  paid  when  due,  and  McCue  was  convicted  and  hanged. 


Texas  Life  Insurance  Company 

A.  Silvers,  special  manager,  reports  that  the  Texas  Life  Insurance 
Company  of  Waco  is  doing  a  splendid  business  and  expects  to  close  the 
year  with  five  million  dollars’  paid-for  business  to  its  credit.  The  record 
for  October  is  $503,000,  with  premiums  of  over  $25,000.  The  company 
has  succeeded  in  buiding  up  a  splendid  business,  and  at  the  same  time 
has  accumulated  a  handsome  surplus,  notwithstanding  the  fact  that  it  is 
putting  up  reserves  under  the  highest  standard,  American  Experience 
three  per  cent.  The  assets  of  the  company  are  mostly  invested  in  real 
estate  mortgages  on  improved  city  property,  and  from  an  interest-earn¬ 
ing  point  of  view  it  stands  high  among  the  insurance  companies  in  the 
United  States.  The  business  is  being  done  on  a  strictly  cash  basis,  no 
open  accounts  being  carried  with  agents.  The  company  is  operating  at 
present  in  Texas,  Louisiana,  Arkansas,  Mississippi,  Arizona  and  New 
Mexico,  and  arrangements  are  being  made  to  open  up  more  new  territory 
after  the  close  of  this  year. 

A  Silvers,  special  manager,  was  formerly  superintendent  of  agencies 
for  the  American  National  of  Galveston,  Tex.  He  entered  the  service  of 
the  Texas  Life  the  first  of  March,  1906,  and  has  since  organized  a 
splendid  agency  force  for  the  company.  With  the  co-operation  of  that 
staff  he  has  increased  the  business  of  the  company  from  $165,000  insur¬ 
ance  in  force  in  1905,  with  a  premium  income  of  $17,000,  to  a  yearly 
premium  income  of  close  to  $300,000,  and  insurance  in  force  of  over 
$7,000,000. 


The  Louisiana  National  Life  Assurance  Society. 

The  present  year  has  proved  thus  far  a  most  satisfactory  one  for  the 
Louisiana  National  Life  of  New  Orleans.  Additional  territory  has  been 
entered  since  the  first  of  the  year  and  the  new  business  production  has 
increased  steadily  to  a  point  where  it  may  be  said  that  the  society  is 
receiving  its  right  proportion.  The  record  for  the  six  months  ending 
with  October  shows  a  total  of  $1,308,000  in  new  business.  May  pro¬ 
duced  $88,500;  June,  $123,000;  July,  $220,000;  August,  $223,000;  September, 
$288,500,  and  October,  $355,000,  while  even  larger  results  are  confidently 
looked  forward  to  in  the  last  two  months  of  the  year.  The  Louisiana 
National  has  a  line  of  first-class  policy  forms  to  offer  the  public  and 
can  supply  the  best  inducements  to  agents.  Its  management  is  in  the 
hands  of  Louis  P.  Rice,  president  and  general  manager;  Claude  Corey, 
assistant  manager;  Henry  Kahn,  secretary;  A.  L.  Fairley,  assistant  sec¬ 
retary;  A.  Baldwin,  Jr.,  treasurer;  C.  R.  Harper,  director  of  agencies, 
and  Luther  Sexton,  medical  director.  High-class  men  are  in  steady  de¬ 
mand  by  this  active  company. 


—I.  Smith  Homans  has  resigned  as  actuary  of  the  Greensboro  Life.  He  will 
be  succeeded  on  December  15  as  resident  actuary  by  C.  W.  Jackson,  now  con¬ 
nected  with  the  office  of  Miles  M.  Dawson  of  New  York,  who  will  be  the  com- 
pany’s  regular  consultant  on  actuarial  matters. 

—Samuel  B.  Walker,  Jr.,  agent  of  the  National  Life  at  Lexington,  Va.,  re¬ 
cently  placed  $60,000  insurance  on  the  life  of  James  M.  Davidson  of  Lexington. 
Twenty-five  thousand  was  placed  in  the  National,  that  being  the  company  s  limit, 
and  $35,000  with  the  Prudential.  Mr.  Davidson  carries  $100,000  on  his  life. 

- — At  the  election  last  week  Louisiana  adopted  a  constitutional  amendment 
abrogating  the  mortgage  tax  heretofore  imposed  in  that  State.  As  a  result,  some 
important  loans  have  been  made  on  real  estate,  including  one  of  $1,600,000  on  the 
Maison  Blanc  property  in  New  Orleans  by  the  Metropolitan  Life  of  New  York. 
Other  life  insurance  companies  are  said  to  be  considering  favorably  the  oppor¬ 
tunities  for  good  real  estate  loans  in  that  State. 

— The  Southland  Life  Insurance  Company  of  Dallas,  Tex.,  is  being  organized, 
with  an  authorized  capital  of  $300,000.  The  company  was  incorporated  on 
October  3,  and  expects  to  begin  business  in  January  and  enter  Arkansas,  Ala¬ 
bama,  Mississippi,  Oklahoma,  Louisiana,  Florida  and  Texas.  Non-participating 
insurance  will  be  written  exclusively.  The  officers  are:  John  T.  Boone,  presi¬ 
dent;  James  A.  Stephenson,  vice-president;  W.  A.  Callaway,  secretary  and 
treasurer. 


MISCELLANEOUS  LIFE  NEWS. 


Society-List  and  Club  Register. 

We  have  received  from  the  publishers  a  copy  of  the  above-named  publi¬ 
cation,  being  its  twenty-third  issue.  The  work  is  a  consolidation  of  a 
“society  list,”  and  of  “society”  publications  that  are  combined  in  this 
one  issue.  It  is  a  register  of  New  York  society  people,  with  the  resi¬ 
dences  and  club  addresses,  and  the  maiden  names  of  married  ladies, 
also  the  officers  of  the  leading  city  clubs,  and  valuable  information  re¬ 
garding  persons  prominent  in  business  and  society  circles  in  New  \ork. 
The  list  is  a  very  extensive  one  and  of  value  to  persons  seeking  the 
addresses  of  well-known  persons  in  New  York.  Following  this  is  a  list 
of  physicians,  giving  their  office  hours  and  correct  addresses.  There  are 
also  lists  of  musicians,  special  schools,  principal  theatres,  with  dia¬ 
grams  showing  their  seating  capacity.  A  valuable  feature  of  the  work 
is  a  list  of  the  clubs  and  their  location.  There  is  also  an  index  of 
business  announcements,  containing  the  names  of  dealers  in  drygoods, 
household  furniture  and  wearing  apparel,  etc.  “Society-List  and  Club 
Register”  is  a  publication  which,  the  publishers  maintain,  is  very  care¬ 
fully  compiled.  It  is  handsomely  printed,  substantially  bound  in  blue 
and  gold,  and  forms  a  convenient  society  directory  which  has  met  with 
much  favor  in  the  twenty-three  years  of  its  publication.  The  office  of 
the  publishers  is  1123  Broadway. 


—The  report  of  the  proceedings  of  the  third  annual  meeting  of  the  American 
Life  Convention,  held  at  Denver,  August  19-21,  has  been  received  in  bound  form 
from  the  secretary,  T.  W.  Blackburn  of  Omaha.  The  volume  contains  a  number 
of  interesting  papers  with  the  discussions  thereon,  as  well  as  the  full  details  o 
the  session. 

—At  the  annual  banquet  of  the  Life  Underwriters  Association  of  Central 
Massachusetts,  held  at  Worcester  on  October  29,  an  address  was  delivered  by 
Geo.  H.  Allen  of  Montreal  on  “The  Tie  that  Binds.”  Mr.  Allen  dwelt  upon  the 
many  links  that  join  the  United  States  with  Canada,  and  detailed  the  progress 
the  latter  country  is  making  both  in  material  prosperity  and  in  life  insurance. 

—A  recent  issue  of  The  Daily  Witness  of  Montreal  gives  a  picture  of  Robertson 
Macaulay,  president  of  the  Sun  Life  of  Canada,  and  calls  him  the  dean  of  life 
insurance  in  Canada.  His  connection  with  the  business  dates  back  to  1856,  when 
he  became  connected  with  the  Canada  Life.  His  connection  with  the  Sun  Lite 
has  covered  over  thirty-five  years,  and  though  he  is  now  more  than  seventy  years 
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of  age  his  vigor  is  yet  unimpaired.  The  Sun  Life’s  high  position  to-day  is 
mainly  due  to  Mr.  Macaulay’s  unceasing  labors  in  its  behalf. 

Owing  to  the  death  of  Robert  Melvin,  president  of  the  Mutual  Life  of 
1  anada  for  the  past  eleven  years,  a  reorganization  of  the  board  of  directors  has 
been  effected  by  the  election  of  E.  P.  Clement  as  president;  F.  C.  Bruce,  first 
vice-president,  and  J.  Kerr  Fisken,  second  vice-president.  The  managing  director 
of  the  company,  which  has  headquarters  at  Waterloo,  Ont.,  is  Geo  Wegenast 
with  W.  H.  Riddell  as  assistant  manager. 

— The  Association  of  Life  Insurance  Presidents,  having  passed  a  resolution 
calling  upon  the  life  companies  which  withdrew  from  Texas,  to  fight  for  the 
repeal  of  the  Robertson  law,  Insurance  Commissioner  Love  has  issued  a  state¬ 
ment  in  which  he  brands  as  inaccurate  that  part  of  the  resolutions  which  states 
that  amendments  to  the  law  “are  considered  now  to  be  necessary.”  The  Com¬ 
missioner  favors  certain  amendments,  not  because  they  are,  in  his  opinion,  neces¬ 
sary,  but  because  the  features  proposed  to  be  amended  have  been  complained  of. 
The  author  of  the  bill  is  also  in  favor  of  the  same  amendments.  The  Commis¬ 
sioner  considers  that  the  passage  of  this  resolution  by  the  Presidents  Association 
should  forever  put  an  end  to  the  talk  that  the  companies  were  driven  out  of 
Texas  by  the  deposit  feature  of  the  Robertson  law,  and  that  they  are  willing  and 
anxious  to  make  investments  in  Texas  securities. 


INDUSTRIAL  INSURANCE 


— The  Prudential  has  promoted  Assistant  Dolphin  Huffer  of  Indian¬ 
apolis  No.  1  to  the  superintendency  at  Columbus,  Ind. 

—The  Colonial  has  promoted  Lester  M.  Sylvester  and  Charles  E. 
Stoddard  of  Pittsburg,  Pa.;  Marshall  Finch,  Harlem,  and  E.  E.  Smickle, 
Easton,  to  the  rank  of  assistant. 

— The  Prudential  has  lost  an  esteemed  and  valued  member  of  the  staff 
of  district  No.  2  in  the  person  of  Agent  Jacob  Zerfass,  who  had  been 
with  the  company  almost  fifteen  years. 

Service  is  the  source  of  all  wealth,  all  progress,  all  contentment, 
all  real  happiness.  Service  is  the  highest  expression  of  life,  and,  in 
proportion  as  men  are  more  provident,  they  are  more  useful.” 

—A.  S.  E.  Kinsey,  superintendent  of  the  Metropolitan  at  Allegheny, 
Pa.,  has  been  granted  leave  of  absence  on  account  of  ill  health.  Joseph 
Martin,  superintendent-at-large,  takes  temporary  charge  of  the  Alle¬ 
gheny  district. 

—Superintendent  R.  O.  Dunkum,  of  the  Hartford  district  of  the  Metro¬ 
politan,  was  married  recently  at  Pittsburg,  to  Miss  Minnie  Acheson,  a 
niece  of  Superintendent  J.  A.  Wilson,  of  the  East  Liberty  district  of  the 
Metropolitan. 

—Supervisor  Hall  was  honored  by  a  special  effort  week  in  the  Greens¬ 
boro  district  of  the  Life  Insurance  Company  of  Virginia.  The  district 
succeeded  in  making  its  best  score  this  year,  so  earnest  was-  the  de¬ 
sire  to  pay  tribute  to  this  able  leader. 

— Assistant  William  Webster  of  the  Prudential  at  Brooklyn  No.  6 
entered  the  employ  of  the  company  in  October,  1888,  and  has  made  a 
highly  honorable  record.  He  has  lust  received  his  class  D  Prudential 
Old  Guard  certificate  for  twenty  years  of  faithful  service. 

-  The  Greenville  district  of  the  Life  Insurance  Company  of  Virginia 
has  been  doing  some  excellent  work  of  late.  It  has  just  made  a  score 
which  is  the  best  it  has  had  in  thirty-eight  weeks.  Superintendent 
Orgain  is  deserving  of  great  praise  for  the  excellent  work  he  is  doing. 

The  non-lapsers  of  the  Life  Insurance  Company  of  Virginia  are  grow¬ 
ing  in  numbers.  Surgi  of  New  Orleans  No.  3  has  passed  seven  weeks 
without  a  lapse,  and  Wallace  of  Elizabeth  City,  six  weeks.  Five  men 
are  in  the  five-weeks  class;  eight,  four  weeks,  and  eleven,  three  weeks. 

The  fact  is,  that  in  order  to  do  anything  in  this  world  worth  doing, 
we  must  not  stand  shivering  on  the  bank,  and  thinking  of  the  cold  and 
the  danger,  but  jump  in  and  scramble  through  as  well  as  we  can.  It 
will  not  do  to  be  perpetually  calculating  risks  and  adjusting  nice 
chances. — Sydney  Smith. 

The  matrimonial  fever  has  struck  Petersburg,  Va.,  with  the  result 
that  within  a  very  short  space  of  time  Assistant  E.  E.  Parrish  and 
Agents  N.  H.  Baird  and  E.  H.  Lewis,  all  of  the  staff  of  Superintendent 
I.  A.  Davenport,  of  the  Life  Insurance  Company  of  Virginia,  have  joined 
what  some  persons  insist  in  calling  “the  great  majority.” 

Agent  E.  Propper  of  the  Prudential  at  New  York  No.  2  occupies  a 
unique  position  as  a  steady  producer  of  ordinary  who  has  never  had  to 
report  a  “not  taken”  policy.  It  is  not  an  easy  matter  to  so  select  pros¬ 
pects  and  so  impress  upon  them  the  need  of  insurance  that  after  an 
extended  experience  as  a  solicitor  one  can  point  to  a  clean  record  in 
the  matter  of  “not  takens.” 

There  are  several  lively  contests  on  between  districts  of  the  Life 
Insurance  Company  of  Virginia.  Indianapolis  and  Terre  Haute  are  pretty 
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close  together,  Terre  Haute  making  the  best  gain,  but  Indianapolis  ex¬ 
celling  in  collections.  Richmond  and  Norfolk  are  fighting  on  without 
any  let-up.  The  last  report  showed  Richmond  $2.76  ahead  in  industrial 
and  Norfolk  $2500  ahead  in  ordinary. 

—Manager  Hoge  of  the  Colonial  Life  at  Atlantic  City  has  in  each 
claim  adjusted  in  his  district  replaced  more  than  as  much  business  in 
the  homes  where  the  deaths  occurred,  the  aggregate  death  premiums 
having  been  $1.17;  new  business  written,  $2.52.  Mr.  Hoge’s  record  shows 
four  thousand  applications  secured,  and  so  far  as  he  is  able  to  learn, 
only  three  deaths  have  occurred.  This  reflects  great  credit  on  the  selec¬ 
tion  he  has  made  of  personal  business. 

—Several  districts  of  the  Life  Insurance  Company  of  Virginia  are 
doing  excellent  work  in  the  way  of  increase.  Norfolk  continues  its  ad¬ 
mirable  record,  and  for  six  consecutive  weeks  holds  the  position  of  No.  1. 
Each  assistancy  made  substantial  increase.  The  same  may  be  said  of 
Charlottesville,  which  has  held  second  place  for  three  consecutive  week3, 
and  Charlotte  has  resumed  third  position.  Danville  has  gained  three 
points  and  is  now  in  fourth  place,  while  Raleigh  has  taken  a  new  lease 
of  life  and  is  again  in  the  limelight. 

—The  necessity  for  life  insurance  agents— and  good  ones— is  again  em¬ 
phasized  by  the  report  on  life  insurance  in  New  Zealand,  where  State 
insurance  has  been  practiced  for  some  time.  The  report  shows  that 
State  insurance  is  decreasing.  The  percentage  proportion  of  govern¬ 
mental  insurance  to  the  total  ordinary  insurance  has  decreased  from 
47.8  per  cent  in  1897  to  38.9  in  1906.  The  governmental  policies  in  force 
have  increased  during  that  period  27.1  per  cent,  as  against  82.9  for  the 
private  companies.  The  percentage  of  lapses  on  governmental  insurance 
is  also  larger  than  for  the  private  companies.  This  is  the  old  story 
where  the  matter  of  insuring  and  keeping  insured  is  left  entirely  to 
the  insured.  The  work  of  the  agent  in  getting  and  holding  the  business 
is  the  foundation  upon  which  every  successful  company  stands.  Any 
agent  can  call  to  mind  with  reasonable  accuracy  a  large  number  of 
persons  on  his  debit  who  would  be  lost  to  the  company  within  a  very 
short  time  if  he  did  not  keep  on  their  heels  continually  to  prevent 
lapses. 


FIRE  INSURANCE  TOPICS 


NEW  YORK  SURVEYS. 

Edmund  S.  Bailey,  65  Wall  street,  a  well-known  dealer  in  in¬ 
surance  stocks,  died  last  Thursday  at  his  home,  118  West  Seventy- 
fourth  street,  from  a  complication  of  diseases.  The  deceased  leaves 
a  widow,  two  sons  and  two  daughters. 

Frank  McLaughlin  has  been  appointed  agent  of  the  Cosmopolitan 
Fire  for  the  western  district  of  Brooklyn. 

President  E.  G.  Snow  of  the  Home  has  returned  from  his  visit  to 
the  Pacific  Coast. 

Edward  H.  Betts  &  Co.  have  taken  over  the  insurance  brokerage 
business  of  the  late  Peter  J.  Steiner. 

The  regular  monthly  meeting  of  the  Exchange  was  appointed  to 
be  held  yesterday.  The  amendment  to  the  agreement  to  restore  the 
fifteen  per  cent  brokerage  in  the  district  below  Fourteenth  street  was 
the  principal  business  on  hand.  The  brokers  made  very  little  show 
of  expectation  before  the  meeting,  and  most  of  them  have  lapsed  into 
a  state  of  indifference.  The  proposition  stood  a  poor  chance  of 
adoption  and  a  first-class  chance  of  defeat. 

The  reported  failure  of  the  high-pressure  service  last  Saturday,  at 
the  fire  in  the  heart  of  the  crowded  district,  Nos.  9  to  12  Walker 
street,  was  the  cause  of  considerable  surprise  to  the  fire  underwriters. 
The  apparent  failure  is  not  regarded  as  a  permanent  defect,  but  seems 
to  call  for  a  clean  supervision  of  the  mechanical  details  necessary  to 
make  the  service  effective  at  all  times.  The  presence  of  steamers 
luckily  prevented  serious  damage  to  the  neighborhood,  but  the  inci¬ 
dent  (or  accident)  occurred  at  an  inopportune  moment,  when  mer¬ 
chants  and  others  are  clamoring  for  a  reduction  in  rates  on  account 
of  the  high-pressure  service.  The  underwriters  still  believe  that 
additional  protection  afforded  by  the  service  is  of  immense  value,  but 
they  will  now  insist  upon  greater  precautions  in  the  devices  for  giving 
it  more  power. 

The  annual  report  of  the  Erie  Railway,  issued  last  week,  reveals  an 
expenditure  for  fire  and  marine  insurance  during  the  previous  year 
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of  $93,920.19,  and  in  the  list  of  railway  assets  is  an  item,  ‘  Bonds  held 
in  trust  for  the  insurance  fund,  $500,000.”  The  Erie  has  been  in  some 
respects  an  unfortunate  road  for  fire  insurance.  The  risk  has  gone  the 
rounds  of  companies,  and  was  for  one  year  insured  wholly  in  the 
London  Lloyds. 

It  is  reported  that  October  was  a  light  month  in  city  losses  and,  in 
contrast  with  some  other  months  earlier  in  the  year,  produced  favor¬ 
able  results  for  the  companies.  The  general  tone  among  the  com¬ 
panies  is  that  the  city  has  not  panned  out  a  profit  for  a  majority  of 
them. 

A  wealthy  resident  of  an  uptown  district  is  so  impressed  with  the 
dangers  of  fire  in  a  modern  public  school  building  near  by  that  he  has 
had  an  estimate  made  by  a  sprinkler  company  of  the  cost  of  an  auto¬ 
matic  sprinkler  equipment  in  the  basement  and  first  floor.  Linder 
certain  conditions,  he  is  willing  to  bear  the  entire  cost  of  the  work 
from  his  own  pocket,  but  the  suggestion  met  with  opposition  in 
official  quarters  at  once.  There  is  no  suspicion  of  any  sinister  motive, 
but  fears  that  if  it  is  accepted  as  a  protection  in  one  schoolhouse  it 
may  be  insisted  upon  as  a  necessity  in  all  others. 

The  so-called  business  boom  has  not  yet  struck  the  fire  offices,  but 
it  was  confessed  late  last  week  that  orders  for  merchandise  renewals 
which  were  held  back  in  October  came  in  very  freely.  The  increase 
in  storage  risks  is  very  slight,  and  the  general  stocks  have  not  yet  felt 
the  boom.  Still,  the  companies  have  hopes. 

The  Williamsburgh  City  has  lost  one  of  its  test  suits  in  the  United 
States  Courts  in  California  upon  the  validity  of  the  earthquake  ex¬ 
emption  clause.  The  court  seemed  to  have  strained  the  law  pretty 
far  when  it  decided  that  the  exemption  from  loss  by  invasion, 
“directly  or  indirectly,”  although  coupled  in  the  same  sentence  with 
the  word  “earthquake,”  did  not  apply  to  the  earthquake  defense 
because  it  did  not  say  “directly  or  indirectly.”  This  is  the  worst 
knockdown  for  the  earthquake  exemption  yet  recorded. 

A  caution  is  needed  to  owners  of  private  garages  where  gasoline 
automobiles  are  stored  to  prevent  the  employees  from  setting  up 
stoves  in  the  winter  season  in  apartments  adjoining  storage  rooms 
for  gasoline  in  barrels  or  tanks.  A  place  was  discovered  in  the  rear 
of  some  Sixty-third  street  dwellings,  near  Lexington  avenue,  where 
a  chauffeur,  on  his  own  responsibility,  installed  a  stove  last  week, 
without  the  knowledge  of  the  owner.  The  driver  of  a  delivery  wagon, 
who  left  a  small  quantity  of  gasoline  on  the  premises,  reported  the 
discovery  to  the  owner,  who  speedily  ordered  the  stove  removed. 

The  use  of  prohibited  forms,  in  violation  of  Exchange  rules,  is  still 
troubling  the  companies.  It  has  been  suggested  that  the  brokers  who 
foist  these  irregular  forms  on  the  companies  should  be  haled  before 
the  arbitration  committee  and  fined.  Few  of  them  can  plead  ignorance 
of  the  particular  words  which  constitute  a  violation ;  and  as  it  fre¬ 
quently  happens  that  the  brokers  who  use  such  forms  pretend  that 
their  regularity  has  been  sanctioned  by  a  number  of  companies,  and 
hint  that  a  refusal  will  lead  to  retaliation,  the  companies  which  are 
led  into  error  are  punished  and  the  guilty  broker  escapes,  which  is 
an  unfair  arrangement.  The  regularity  of  forms  is  gradually  be¬ 
coming  an  established  fact,  but  the  greatest  barrier  to  its  complete¬ 
ness  is  the  broker  who  invents  some  trick  to  evade  the  rules  and  lets 
the  companies  stand  the  racket  when  detected. 


CHICAGO  AND  THE  WEST. 

At  the  meeting  of  the  Fire  Insurance  Club  of  Chicago  on  Tuesday 
evening  last,  an  interesting  paper  on  “Defects  Commonly  Found  in 
Electrical  Equipments,  Their  Dangers  and  Remedies,”  was  read  by 
B.  E.  Blanchard,  electrical  inspector  of  the  Chicago  Board  of  Under- 
writers. 

J.  J.  Brandon  has  opened  a  local  office  at  Indianapolis,  and  will 
represent  the  American  of  Newark.  He  was  formerly  Indiana  special 
for  the  German  Fire  of  Indiana. 

E.  W.  Jewell  has  been  selected  as  assistant  manager  of  the  Atlas 
Assurance  Company  at  Chicago,  his  appointment  to  take  effect  as  of 
January  1,  1909.  Mr.  Jewell  has  been  with  the  Atlas  in  the  Illinois 
and  Michigan  field  for  a  little  over  a  year.  His  business  career  com¬ 
menced  in  1893,  when  he  entered  the  service  of  the  Fidelity  and 


Casualty.  He  next  went  with  the  Prussian  National  as  a  clerk  in  the 
United  States  department  office  at  Chicago.  Still  later  he  entered 
the  local  and  general  agency  office  of  Goodwin,  Hall  &  Henshaw  at 
Chicago.  From  there  he  went  into  the  Cook  county  field  as  special 
agent  of  the  Western  and  the  British  America,  and  was  subsequently 
given  the  Indiana  field  for  the  same  companies.  For  a  year  or  more 
he  has  been  special  agent  for  the  Atlas  in  Michigan  and  Illinois.  He 
is  regarded  as  a  capable  man.  and  in  his  new  position,  under  Manager 
Haas,  who  is  also  a  young  man,  he  will  no  doubt  “make  good. 

The  death  of  Judge  Lewis  H.  Davis,  on  November  4,  removed 
another  pioneer  from  the  business.  The  judge  was,  from  1871  to 
1899,  a  member  of  the  well-known  local  agency  firm  of  Davis  & 
ReQua  in  Chicago,  and  during  these  years  he  had  much  to  do  with  the 
framing  of  insurance  legislation  in  Illinois.  He  had  been  practically 
out  of  business  for  the  last  nine  years,  although  he  had  desk  room  in 
one  of  the  local  offices.  Mr.  Davis  was  born  in  Amsterdam,  N.  \ 
in  1833.  He  was  graduated  from  Colgate  University  (formerly 
Madison  University)  in  1 854.  and  was  admitted  to  the  bar  in  Utica, 
N.  Y.,  in  1855.  He  came  to  Chicago  in  1856  and  began  the  practice 
of  law.  In  1858  he  was  elected  magistrate  and  later  judge  of  the 
Police  Court. 

The  Underwriters  Engineering  Society  of  Chicago  has  just  elected 
the  following  officers  for  the  ensuing  year :  President,  J.  H.  Brum¬ 
baugh  ;  vice-president,  W.  R.  Reynolds ;  secretary,  J.  R.  Wilson. 

Joseph  Klee,  youngest  brother  of  Nathan  Klee,  of  the  firm  of  Klee, 
Rogers  &  Co.  of  Chicago,  died  at  Glenwood  Springs,  Col.,  on  Novem¬ 
ber  6,  as  the  result  of  a  long  siege  of  typhoid  fever. 

A  new  set  of  Chicago  suburban  maps,  embracing  Oak  Park,  already 
issued;  volume  18,  embracing  the  territory  between  West  Division 
and  West  Harrison  and  Fortieth  avenues  and  Austin  avenue,  to  be 
issued  in  December;  volume  B  (supplemental),  covering  West  Bel¬ 
mont  avenue  to  North  avenue,  Fortieth  avenue  to  city  limits,  to  be 
issued  in  January;  West  Twelfth  street  to  West  Thirty-first  street 
and  Fortieth  avenue  to  city  limits,  to  be  issued  in  February;  volume 
C  (also  supplemental),  covering  from  West  Belmont  avenue  to  the 
Drainage  Canal,  to  be  issued  in  the  spring,  are  announced  by  the 
Sanborn-Perris  Map  Company. 


BOSTON  AND  VICINITY. 

There  is  a  good  deal  of  discussion  going  on  relative  to  the  opera¬ 
tion  of  the  anti-rebate  law.  According  to  a  decision  recently  made  by 
Insurance  Commissioner  Hardison,  insurance  agents  are  not  legally 
entitled  to  commission  on  insurance  premiums  on  their  own  property, 
whether  insured  through  their  own  agencies  or  not.  To  this  the 
agents  object,  saying  that  there  should  be  no  reason  why  a  man  who 
is  devoting  his  whole  attention  and  time  to  the  business  might  not 
receive  a  lower  rate  on  his  risks,  just  as  any  merchant  obtains  at 
wholesale  for  his  own  use  goods  which  he  sells  at  retail  to  others. 
Furthermore,  they  say  that  the  law  was  originally  intended  to 
operate  against  those  people  who  simply  go  into  insurance  brokerage 
for  the  sake  of  getting  insurance  on  their  own  property  at  the  lowest 
possible  cost.  Probably,  however,  the  law  will  work  in  such  a  manner 
that  the  class  of  sub-agents,  against  whom  the  law  was  primarily 
directed,  will  be  forced  to  forego  their  commissions,  and  thus  the 
legitimate  agents  will  be  more  than  compensated  for  the  loss  of  any 
commissions  which  they  may  suffer  on  their  own  property  insurance. 
It  is  doubtful,  however,  if  the  agents  will  allow  the  matter  to  drop, 
and  the  probabilities  are  that  there  will  be  an  attempt  to  amend  the 
law  during  the  coming  session  of  the  legislature. 

There  is  a  good  deal  of  local  interest  in  the  coming  annual  election 
of  officers  of  the  Boston  Board  of  Fire  Underwriters.  There  is  some 
contest  for  members  of  the  executive  committee  and  for  the  secre¬ 
taryship. 

Herbert  L.  Haven,  late  counterman  with  James  Simpson  &  Co.,  has 
been  appointed  inspector,  for  that  office,  for  the  Metropolitan  district. 

Gorham  Dana,  manager  of  the  Underwriters  Bureau  of  New 
England,  is  preparing  a  report  on  Chelsea,  to  be  sent  to  the  members 
of  the  board,  in  which  he  says  that  the  fire  hazard  in  Chelsea,  as  a 
whole,  at  the  present  time  is  not  excessive,  but  that  with  the  placing 
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of  a  new  fire  house  in  the  junk  district,  which  he  still  considers  the 
worst  feature  of  the  city,  the  purchase  of  two  steam  fire  engines, 
together  with  improvements  in  building  construction,  makes  the 
hazard  a  moderate  one. 

J.  B.  Boniface  has  been  appointed  special  agent  of  the  Girard  Fire 
and  Marine  of  Philadelphia  for  Massachusetts,  Rhode  Island  and 
Connecticut,  to  succeed  Edmund  Winchester,  resigned. 


NOTES  FROM  PHILADELPHIA. 

The  Concordia  Fire  of  Milwaukee  has  appointed  S.  R.  Dibert 
special  agent  for  this  State,  with  headquarters  at  Hallidaysburg.  He 
was  formerly  with  the  Pennsylvania  Insurance  Agency,  Pittsburg,  in 
the  same  capacity. 

The  Peoples  National  Fire  has  leased  the  basement  and  first  floor 
offices  of  the  building  305-7-9  Walnut  street  for  its  home  office  head¬ 
quarters,  and  expects  to  have  a  house  warming  there  on  December  1. 

Albert  C.  Rommel,  who  has  for  many  years  had  full  charge  of  the 
agency  and  brokerage  office  of  Clarence  L.  Harper,  was  on  the  2d 
inst.  admitted  to  partnership  with  Mr.  Harper;  and  Fred  W.  Neuber, 
who  recently  became  associated  with  the  office,  has  been  placed  in 
:harge  of  the  agency  business.  The  style  of  the  new  firm  is  C.  L. 
Harper  &  Co. 

The  executive  committee  of  the  Philadelphia  Fire  Underwriters 
Association  has  revoked  the  broker’s  certificates  held  by  Harold  R. 
Lyle,  Lewis  Dixon,  R.  C.  Robinson  and  John  F.  Fitzgerald. 

Following  the  epidemic  of  fires  among  lumber  yard  and  wood¬ 
working  establishments  in  this  city,  generally  credited  to  fire-bugs,  a 
number  of  suspicious  characters  have  been  arrested.  The  Lumber¬ 
men  s  Exchange  has  offered  a  reward  of  $1000  for  the  arrest  and  con¬ 
viction  of  the  criminal  or  criminals,  and  armed  guards  have  been 
placed  at  many  of  the  remaining  lumber  yards. 


THE  MIDDLE  STATES. 


John  Beard  Jackson  Passes  Away. 

John  Beard  Jackson,  one  of  the  most  honored  of  Pittsburg’s  promi¬ 
nent  citizens  and  president  of  the  Western  of  Pittsburg,  died  last  Sun¬ 
day  in  the  Pittsburg  Hospital  from  a  fractured  skull,  caused  by  his 
being  hurled  from  the  back  of  a  runaway  horse  on  the  Beechwood 
boulevard. 

Mr.  Jackson  was  sixty-three  years  old,  and  beside  being  president  of 
the  Western  of  Pittsburg,  was  a  trustee  of  the  Carnegie  hero  fund, 
president  of  the  Fidelity,  Title  and  Trust  Company,  and  a  director  of 
many  banks,  insurance  companies  and  industrial  corporations. 

He  leaves  only  two  sisters,  Miss  Mary  Louise  and  Mrs.  Anna  Bissell, 
wife  of  Frank  S.  Bissell,  president  of  the  Exchange  National  Bank  of 
Pittsburg. 

The  interment  was  had  at  Allegheny  cemetery. 


C.  A.  Norris  President  of  United  States  Fire. 

Charles  A.  Norris,  formerly  vice-president  and  secretary  of  the  United 
states  Fire  of  New  York,  has  been  elected  to  fill  the  vacancy  created 
by  the  resignation  of  President  W.  W.  Underhill.  Mortimer  L.  Allen 
has  been  elected  vice-president  and  secretary,  to  succeed  Mr.  Norris. 


James  Kerr  of  Clearfield,  Pa.,  who  died  recently,  was  formerly  a  member 
of  the  insurance  firm  of  Kerr,  Biddle  &  Helmbold. 

At  a  recent  meeting  the  Lumbermens  Exchange  of  Philadelphia  increased  the 
reward  from  $1000  to  $5000  for  the  detection  of  the  party  or  parties  responsible 
for  the  incendiary  fires  which  have  frequently  occurred  in  lumber  yards  and 
woodworking  establishments  throughout  the  city. 


THE  NEW  ENGLAND  FIELD. 


The  city  council  of  Portland,  Maine,  has  re-established  the  fire  limits  of  the 

city. 

The  Vermont  Association  of  Local  Fire  Insurance  Agents  has  elected  the 
following-named  officers:  President,  F.  H.  Burnham,  Rutland;  vice-presidents, 


[Thursday 

M.  L.  Lawrence,  Springfield;  Joseph  W.  Fowler,  Manchester;  secretary,  F.  L. 
Brigham,  Bradford;  treasurer,  H.  I.  Norton,  Bennington. 

— Ralph  F.  Goddard,  of  the  well-known  local  agency  of  S.  B.  Goddard  &  Son,  at 
Woburn,  Mass.,  died  suddenly  last  week  of  heart  disease. 

— The  Standard  Insurance  Directory  of  New  England  for  1908-9  has  been 
issued  by  the  Standard  Publishing  Company.  It  contains  a  complete  list  of  the 
fire,  marine,  life,  casualty  and  miscellaneous  insurance  companies  doing  business 
in  New  England,  with  the  name's  and  locations  of  their  agents;  local  boards  and 
associations  and  lists  of  brokers.  The  agencies  are  arranged  by  towns.  This  is 
an  excellent  publication  for  one  interested  in  the  New  England  field,  and  em¬ 
braces  over  800  pages  of  data. 


THE  WEST. 


Riders  Permitted  with  Minnesota  Standard  Fire  Policy. 

Commissioner  of  Insurance  John  A.  Hartigan  of  Minnesota  has  ad¬ 
dressed  circulars  to  all  the  fire  insurance  companies  operating  in  that 
State  calling  their  attention  to  the  conditions,  stipulations  and  terms 
whereby  the  form  of  the  standard  policy  of  Minnesota  may  be  varied, 
and  setting  forth  the  forms  prepared  for  the  riders  which  are  authorized 
by  law.  Among  the  prohibited  riders  are  the  following:  Watchman’s 
clause;  clear  space  clause;  iron  safe  clause;  three-quarters  value  clause, 
and  any  and  all  other  clauses  or  riders  not  mentioned  below.  In  order 
that  a  reasonable  time  may  be  given  the  companies  in  which  to  pro¬ 
vide  riders  in  compliance  with  the  law,  January  1,  1909,  has  been  set  as 
the  date  on  which  the  new  ruling  becomes  effective. 

The  riders  permitted  are  as  follows:  Permits;  additional  insurance; 
calcium  carbide  (specifications  for  magazines  or  holders);  gasolene, 
naphtha  and  benzine;  gasolene  stove;  gasolene  engine  No.  1;  gasolene 
engine  No.  2;  gasolene  vapor  lamps;  gasolene  oil  distribution  system; 
gasolene  for  lighting;  automobiles  using  gasolene;  gasolene  gas  ma¬ 
chines,  with  outside  carburetor;  gasolene  gas  machines  with  inside  car¬ 
buretor;  gunpowder;  kerosene;  vacancy;  to  operate  at  night;  cease 
operations;  repairs  and  improvements:  clauses:  automatic  sprinkler; 
coinsurance;  mortgage;  lightning. 


The  Rocky  Mountain  Field. 

[From  Our  Own  Correspondent.] 

Several  prominent  companies  have  recently  announced  their  intention 
to  cut  out  mining  business  in  this  territory,  among  them  being  the  Com¬ 
mercial  Union  and  Palatine.  The  St.  Paul  Fire  and  Marine  also  an¬ 
nounces  that  it  will  not  take  on  any  “new”  mining  business,  though  for 
the  present  the  best  of  the  class  already  on  the  books  may  be  retained. 
No  mining  losses  of  any  magnitude  have  been  reported  in  Colorado  dur¬ 
ing  the  current  year  which  should  cause  action  on  the  part  of  the  com¬ 
panies  at  this  particular  time,  but  the  business  as  a  whole  has  invari¬ 
ably  proved  a  loser,  and  many  companies  have  long  been  secretly  nurs¬ 
ing  a  growing  conviction  that  they  would  like  to  get  away  from  it  if 
only  such  action  did  not  embarrass  their  preferred  business  in  the  min¬ 
ing-camp  agencies  and  at  Colorado  Springs,  where  most  of  the  large 
mining  risks  are  controlled. 

A  local  agency  change  of  more  than  ordinary  importance  in  Denver 
is  chronicled  this  week.  Charles  G.  Rhoads  has  acquired  a  half  interest 
in  the  Geo.  E.  Crater  &  Son  agency,  the  business  to  be  carried  on  at  the 
old  location  by  the  senior  Crater  and  Mr.  Rhoads  under  the  incor¬ 
porated  name  of  the  Crater-Rhoads  Insurance  Agency  Company.  Geo. 
E.  Crater  is  the  pioneer  among  Denver  local  agents,  having  heen  con¬ 
tinuously  engaged  in  the  business  here  since  1864,  and  yet  good  for  many 
years  of  activity.  Mr.  Rhoads  is  one  of  the  younger  men  in  the  pro¬ 
fession,  but  possessed  of  excellent  business  qualifications  and  an  in¬ 
surance  experience,  including  several  years  under  the  tutorship  of  Com¬ 
pact  Manager  Burns,  and  some  four  years  of  special  agency  and  ad¬ 
justment  service  for  the  Continental  and  the  St.  Paul  Fire  and  Marine. 
The  combination  promises  to  be  a  strong  one  for  this  well-known  agency. 
The  companies  represented  are  the  American  of  Newark,  Camden  and 
German  Underwriters  department  of  the  Milwaukee  Mechanics. 

Attempts  at  incendiarism  in  Denver  continue  to  be  in  evidence,  the 
latest  being  on  October  27,  and,  like  several  of  its  predecessors  in  the 
block,  known  as  the  new  postoffice  site.  This  was  a  most  glaring  case, 
and  the  plot  was  nipped  in  the  bud  before  it  could  be  carried  into  effect, 
with  the  result  that  a  half  dozen  or  more  persons  are  under  arrest  and 
enough  evidence  against  them  to  make  their  conviction  practically  a 
certainty. 

The  smiling  face  of  J.  Walter  Bailey  looks  good  to  his  old  friends  in 
Denver.  Mr.  Bailey  comes  back  to  take  up  his  former  position  as  State 
agent  for  the  Phenix  of  Brooklyn,  after  two  years  spent  in  an  official 
capacity  with  the  Freeholders  of  Topeka. 

One  Sands,  a  former  trusted  employee  of  a  compact  office  not  more 
than  a  thousand  miles  from  Pike’s  Peak,  is  missing. 

Lee  Hamlin,  long  in  the  service  of  the  Home  of  New  York,  has  taken 
up  the  active  work  of  the  company,  which  has  for  so  many  years  been 
handled  by  P.  W.  Plank.  The  latter  will  supervise  the  Denver  business 
and  the  large  sub-agency  business  of  the  Home  throughout  the  State. 

H.  F.  Benedict,  formerly  of  Omaha,  where  he  was  the  field  man  for 
the  Lamey  companies,  succeeds  H.  L.  Simpson  as  special  agent  for  the 
Pennsylvania  in  Colorado.  Wyoming,  the  Black  Hills,  Western  Ne¬ 
braska  and  Western  Kansas. 

O.  E.  Lane  of  the  Scottish  Union  and  National  has  been  transferred 


258 


ROBERT  B.  ARMSTRONG, 

President  Consolidated  Casualty  Company  of  Chicago,  now  Organizing. 


i 


Supplement  to  The  Spectator,  November  12,  1908. 


I 


i 


November  12,  1908] 


THE  SPECTATOR 


Fire  Insurance 


to  the  Indiana  field  by  some  enterprising  correspondent.  The  rumor  is 
denied  by  Mr.  Lane  as  being  at  least  premature,  though  he  confesses  to 
having  been  transferred  bodily  into  a  field  hitherto  entirely  foreign  to 
him— that  of  matrimony.  He  married  his  pretty  stenographer  and  went 
right  down  to  the  Northwestern  meeting  at  Chicago  to  deliver  an  ad¬ 
dress.  None  but  the  brave  deserve  the  fair. 

State  Insurance  Commissioner  Rittenhouse  is  in  New  York  attending 
the  meeting  of  the  fidelity  and  surety  committee  of  the  Insurance  Com- 
missioners  Association.  Mr.  Rittenhouse  is  chairman  of  this  committee, 
and  it  is  anticipated  that  matters  of  unusual  importance  will  be  taken 
up  and  considered  at  the  sessions. 

The  recent  Democratic  tidal-wave  in  Colorado  will  probably  mean  the 
retirement  of  Commissioner  Rittenhouse  the  first  of  the  year,  unless 
the  incoming  administration  is  convinced  that  the  retention  of  the 
present  incumbent  is  of  more  importance  than  the  usual  distribution  of 

^  J.  ^B.  *Brown  Jr.,  was  called  to  Omaha  over  Sunday  on  business  con¬ 
nected  with  the  general  agency  department  of  the  D.  C.  Packard  Agency 
Company  Mr.  Brown  was  for  years  secretary  of  this  important  agency, 
but  since  the  recent  death  of  Mr.  Packard  he  has  been  advanced  to  the 
important  place  of  president  and  manager,  as  well  as  general  agent  for 
the  Sun  and  Westchester  in  the  Manhattan  field. 

The  problem  and  destiny  of  the  sky-scraper  in  Denver  J?® 

on  the  verge  of  settlement  by  the  compromise  route.  The  Real  Estate 
Exchange  has  recommended  a  twelve-story  limit  in  place  of  P 

posed  fourteen-story  amendment  to  the  present  laws,  _  and  this  P 
parently  will  meet  with  the  approbation  of  those  proposing  to  build 

Publicity  in  the  matter  of  questionable  fire  losses  is  being  generally 
discussed  locally,  in  view  of  the  recent  wave  of  incendiarism  m  Denver 
When  an  agent  discovers  that  he  is  on  a  rotten  risk,  which  has  so 
unexpectedly  burned,  he  usually  closes  up  like  the  proverbial  clam,  for 
fear  his  brothers  will  accuse  him  of  bad  underwriting.  Result,  va  - 
able  information  for  the  good  and  protection  of  the  busmes®  “ L  Agency 
offender  generally  collects  his  money  and  passes  on  to  another  agency, 
which  is  in  turn  victimized  in  the  same  way,  sooner  or  later.  y  . 
centlv  a  claimant  had  denied  having  other  insurance,  but  the  wise 
aeent  fortunately  gave  the  particulars  of  the  loss  to  the  insurance 
column  of  a  local  paper.  The  result  was  the  discovery  of  a  large  amount 
of  additional  insurance  on  household  goods  and  a  double  line  on  pia 
to  the  extent  of  twice  its  original  value.  We  believe  that  much  good 
would  result  from  greater  publicity  in  loss  matters,  and  more  co¬ 
operation on  the ^tot  the  agents  with  the  authorities  in  hunting  down 

and  punishing  the  “bugs.”  Centennial. 

Denver,  November  4. 


written  by  agents  on  Colorado  property  for  unauthorized  companies;  where  a 
merchant  deals  direct  with  a  company  not  represented  in  Colorado  he  shall  pay  a 
premium  tax  or  fee  to  the  State  covering  each  transaction. 

—Edward  Werner,  for  some  years  with  the  Western  department  of  the  West¬ 
chester  Fire,  has  been  appointed  special  agent  of  the  company  for  Missouri,  Kan¬ 
sas  and  Nebraska,  with  headquarters  at  Kansas  City,  to  succeed  Charles  A.  Walsh, 
resigned. 

— A.  Roy  Kennedy,  formerly  secretary  of  the  Sears  Insurance  Agency  of  Cin¬ 
cinnati,  Ohio,  has  discontinued  his  connection  with  the  latter,  and  has  opened  a 
local  agency,  representing  the  Dubuque  Fire  and  Marine,  the  Dutchess  of  Pough¬ 
keepsie,  and  the  Springfield  Fire  and  Marine.  Mr.  Kennedy  is  one  of  Cincin¬ 
nati^  brightest  young  underwriters. 


THE  SOUTH. 


Anti-Compact  Suits  in  Arkansas. 

A  petition  was  recently  filed  in  the  Circuit  Court  at  Little  Rock,  by 
Attorney-General  W.  F.  Kirby  of  Arkansas,  and  Roy  D.  Campbell,  prose¬ 
cuting  attorney  of  the  sixth  judicial  district,  alleging  a  combination  on 
the  part  of  eighteen  fire  insurance  companies  to  control  rates.  The 
complaint  alleges  a  combination  between  the  representatives  of  the 
several  companies  to  fix,  maintain  and  regulate  rates  of  premium  to  be 
paid  for  insuring  property  against  fire,  lightning  and  tornado  in  Ar¬ 
kansas,  and  a  combination  between  the  representatives  of  the  companies 
to  fix,  regulate  and  maintain  commissions  to  be  paid  agents  in  Arkanst .. 
The  action  hinges  on  the  campaign  for  separation  waged  by  companies 
throughout  that  State,  and  the  suits  are  understood  to  be  the  outcome 
of  information  furnished  by  W.  P.  Nelson  of  the  general  agency  firm  of 
W.  L.  Nelson  &  Co.,  Memphis,  Tenn.  The  eighteen  companies  which 
are  made  defendants  in  the  action  are:  National  of  Hartford,  Hartford 
Fire,  American  Central,  Orient,  Fire  Association,  Pennsylvania,  Com¬ 
mercial  Union,  Spring  Garden,  German  American,  Citizens,  Pelican, 
Girard  Fire  and  Marine,  Insurance  Company  of  North  America,  Cale¬ 
donian,  Firemans  Fund,  German  Alliance,  Queen,  and  Royal  of  Liver¬ 
pool. 


Ohio  Notes. 

[From  Our  Own  Correspondent.] 

It  seems  that  insurance  people  do  not  escape  the  list  of  trusts  and 

combinations  that  exist  in  hardware,  insurance,  lumber  and  other  lines 
of  business  Prosecutor  McMahon,  candidate  for  re-election  on  the 
Democratic  ticket,  has  had  this  same  idea,  but  he  succeeded  only  in 
attacking:  tb.6  coa.1  men  during  bis  past  tGrm.  ■«  u.Q 

The  Phypers  Brothers  Company,  well-known  agency  of  Cleveland,  has 
increased  its  capital  stock  from  $5000  to  $50,000.  O.  M.  C. 

Cleveland,  November  7. 


South  Carolina  Tax  on  Premiums. 

Manager  Andrews  of  the  Southeastern  Underwriters  Association  has 
issued  a  notice  to  companies  regarding  the  percentage  tax  on  premiums 
in  South  Carolina.  The  circular  states  that  the  suit  against  the  Glens 
Falls  entered  some  time  ago  by  the  Columbia  authorities  has  not  yet 
come  to  trial,  and  states  that  no  new  recommendations  are  to  be  made 
in  connection  with  this  matter,  but  it  is  suggested  that  companies  con¬ 
tinue  to  pay  this  class  of  taxes  where  they  find  it  necessary,  and  to  do 
so  under  protest.  The  above  has  no  reference  to  taxes  at  Columbia  or 
Yorkville,  which  are  not  to  be  paid  even  under  protest. 


—The  Federal  Union  Fire  of  Chicago  is  entering  Indiana. 

-The  Sovereign  Fire  of  Canada  has  been  licensed  in  Pennsylvania  and 
Missouri. 

-The  Continental  and  the  Fidelity  Fire  of  New  York  have  gone  on  a  sole- 
agency  basis  at  Toledo. 

-Miss  Katherine  Moody,  a  valued  employee  in  the  service  of  the  Michigan 
Inspection  Bureau  for  twelve  years,  died  a  few  days  ago. 

_ D  w  Canfield,  chief  inspector  of  the  West  Virginia  Inspection  Bureau,  be¬ 
comes 'assistant  manager  of  the  Colorado  Bureau,  with  headquarters  m  Denver. 

_W  F  Sweazea,  formerly  Arkansas  State  agent  of  the  Springfield  Fire  and 
Marine,  has  been  appointed  Kansas  special  agent  of  the  Niagara  Fire,  with  ea  - 
quarters  in  Kansas  City. 

-The  Indiana  Association  of  Underwriters  has  elected  the  following-named 
officers:  President,  John  Fitzgerald;  vice-president,  John  Stone;  secretary  and 
treasurer,  John  M.  M’Beth. 

-The  Fire  Underwriters  Association  of  Kenosha,  Wis.,  has  ^  reorganized, 
with  Charles  Tarbell,  president;  A.  H.  French,  vice-president,  and  James  E. 
Tully,  secretary  and  treasurer. 

_ C  T.  Collins,  for  many  years  with  the  Western  department  of  the  North 

British  and  Mercantile,  has  been  appointed  special  agent  of  the  company  for  Min¬ 
nesota,  with  headquarters  at  Minneapolis. 

-The  Underwriters  Laboratories  of  Chicago  have  leased  a  plot  of  ground  for 
ninety-six  years  on  Ohio  street,  and  intend  to  erect  thereon  an  addition  to 
present  building  at  a  cost  not  less  than  $25,000. 

„  •  •  ,  Insurance  Rittenhouse  of  Colorado  proposes  to  introduce  in 

—Commission  Colorado  Legislature  a  bill  covering  unauthorized  in- 

f  “w-E,  point,  in  .hi.  Mil  .-=  Th.t  »*» 
?,TS  ir.nd“  b,U.U..«d  .h..  tho  local  ,upp„  1,  oh,u„.d  line.  „„  K 


— J.  A.  Barksdale  of  Laurens,  S.  C.,  a  well-known  local  agent,  died  last  week. 

_ Leonidas  H.  Booso,  a  well-known  insurance  adjuster  of  Dallas,  Tex.,  died 

recently  of  heart  disease,  aged  sixty-nine  years. 

_ The  phoenix  of  London  has  been  licensed  in  Arkansas,  and  appointed  L.  B. 

Leigh  &  Co.  of  Little  Rock  its  general  agents. 

_ It  is  possible  that  the  next  session  of  the  Tennessee  Legislature  will  pass  acts 

providing  for  the  iron-safe  clause  and  the  three-quarters-value  clause. 

— D  M  Pollard,  special  agent  in  the  general  agency  of  J.  S.  Aldehoff  &  Co., 
has  been  appointed  special  agent  of  the  Southern  National  of  Austin  for  North 

Texas. 


_ Bartow  Van  Ness  has  been  appointed  special  agent  of  the  Northern  of  Lon¬ 
don  for  Delaware,  District  of  Columbia,  Maryland,  Virginia  and  North  Carolina, 


succeeding  John  F.  Ewens. 

— S  S  Barrett  of  Charleston,  W.  Va„  has  resigned  the  special  agency  of  the 
Scottish  Union  and  National  for  Tennessee,  Kentucky  and  West  Virginia  to  en¬ 
gage  in  another  line  of  business. 

— C  A.  Holt,  from  the  home  office  of  the  Dixie  Fire,  has  been  appointed 
assistant  to  special  agent  Otis  A.  Murphy,  and  the  State  of  Florida  has  been 
added  to  Mr.  Murphy’s  jurisdiction. 


—Nathan  H.  Clarkson,  special  agent  for  the  Seibels’  general  agency,  has  re¬ 
signed  to  accept  the  South  Carolina  special  agency  of  the  Continental  and  the 
Fidelity  Fire,  succeeding  J.  C.  Prioleau,  resigned. 

— H  T  Pratt  has  severed  his  connection  with  the  general  agency  firm  of 
Blades  &  Pratt,  and  has  been  appointed  North  Carolina  general  agent  for  the 
Spring  Garden,  with  headquarters  at  New  Berne. 


—The  Ginners  Mutual  Underwriters  Association  of  Texas  has  sent  a  communn 
ation  to  the  Governor  of  that  State,  offering  to  pay  $1000  for  the  arrest  and 
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conviction  of  anyone  attempting  to  burn  a  gin  whose  owner  is  a  member  of  the 
association. 

— From  November  1  M.  J.  Dillard  of  Birmingham,  Ala.,  general  agent  of  the 
Shawnee  Fire,  covers  Alabama;  W.  J.  Jordan  of  Jacksonville  has  Florida,  and 
A.  L.  Langham  of  Louisville  continues  in  charge  of  the  other  territory  formerly 
covered  by  him. 

— Insurance  Commissioner  Love  of  Texas  favors  a  State  rating  commission  to 
fix  equitable  fire  insurance  rates  in  Texas.  The  subject  was  broached  at  a  recent 
conference  held  at  Dallas  between  the  Commissioner  and  a  number  of  insurance 
men,  bankers  and  business  men  interested  in  securing  better  fire  insurance  condi¬ 
tions.  The  idea  may  be  elaborated  in  a  law  at  the  next  session  of  the  Texas 
Legislature. 


THE  PACIFIC  COAST. 


Seattle  Items. 

[From  Our  Own  Correspondent.] 

J.  L.  Martin  Company,  Seattle,  have  been  appointed  sole  agents  of 
the  Hanover  Fire.  The  company  was  formerly  with  the  J.  M.  E.  At¬ 
kinson  office. 

Geo.  E.  Lamping  &  Co.  have  been  appointed  general  agents  for  the 
Pacific  Northwest  for  the  Northern  Fire.  Their  headquarters  are  in 
Seattle. 

There  have  been  several  total  losses  on  automobile  policies  in  Seattle 
in  the  last  few  weeks,  but  the  companies  on  the  lines  have  kept  under 
cover.  Washington. 

Seattle,  November  5. 


MISCELLANEOUS  FIRE  NEWS. 


Uniform  Notation  Plan. 

A  plan  of  uniform  notations  for  all  maps,  plans  and  other  descriptive 
data  of  a  like  nature  used  in  fire  underwriting,  has  been  perfected  by  a 
special  committee  of  the  Fire  Underwriters  Uniformity  Association,  of 
which  F.  E.  MacKnight,  chief  inspector  of  the  Southeastern  Under¬ 
writers  Association,  is  chairman.  This  system  of  uniform  notations  will 
be  highly  appreciated  by  underwriters.  The  system  has  been  endorsed 
by  the  Southwestern  LTnderwriters  Association,  and  many  underwriters’ 
organizations  affiliated  with  the  Uniformity  Association  are  in  hearty 
concurrence  with  the  plan  evolved. 


How  John  D.  Rockefeller  Rebuilt  with  Insurance  Money. 

Continuing  his  random  reminiscences  of  men  and  events  in  the  No¬ 
vember  issue  of  The  World’s  Work,  John  D.  Rockefeller,  having  occa¬ 
sion  to  allude  to  an  episode  relating  to  fire  insurance,  does  so  in  the  fol¬ 
lowing  language: 

One  day  our  oil  warehouses  and  refinery  burned  to  the  ground  in  a  few  hours — - 
they  were  absolutely  annihilated.  Though  they  were  insured  for  many  hundred 
thousands  of  dollars,  of  course  we  were  apprehensive  about  collecting  such  a  large 
amount  of  insurance,  and  feared  it  might  take  some  time  to  arrange.  That  plant 
had  to  be  rebuilt  right  away,  and  it  was  necessary  to  lay  the  financial  plans. 
Mr.  Harkness  was  interested  with  us  in  the  business,  and  I  said  to  him:  “I  may 
want  Jo  call  upon  you  for  the  use  of  some  money.  I  don’t  know  that  we  shall 
need  it,  but  I  thought  I’d  speak  to  you  in  advance  about  it.” 

He  took  in  the  situation  without  much  explaining  on  my  part.  He  simply 
heard  what  I  had  to  say,  and  he  was  a  man  of  very  few  words. 

“All  right,  J.  D.,  I’ll  give  you  all  I’ve  got.”  This  was  all  he  said,  but  I  went 
home  that  night  relieved  of  anxiety.  As  it  turned  out,  we  received  the  check  of 
the  Liverpool  and  London  and  Globe  for  the  full  amount  before  the  builders  re¬ 
quired  the  payments,  and  while  we  didn’t  need  his  money,  I  shall  never  forget  the 
whole-souled  way  in  which  he  offered  it. 


Special  Agents  and  Adjusters  Handbook. 

The  “Hand  Book”  is  a  valuable  work,  edited  in  pleasing  style  and  full  of  use¬ 
ful  information.  The  subjects  treated  upon,  being  divided  into  three  parts,  makes 
each  easily  available  for  ready  reference. — A.  P.  Ross,  Special  Agent,  the  Western 
Reserve  Insurance  Company. 

I  have  taken  great  pleasure  in  reading  The  Special  Agents  and  Adjusters  Hand 
Book  from  beginning  to  end,  and  now  write  briefly  to  compliment  the  author  upon 
especially  that  portion  of  such  work  as  refers  to  the  special  agent  and  his  agency 
work.  1  he  instructions  and  advice  therein  given  are  certainly  to  the  point, 
briefly  stated,  and  yet  seemingly  thoroughly  cover  the  ground.  Then  again, 
I  art  Three,  relating  to  the  adjuster  and  the  provisions  of  the  contract  of  insur¬ 
ance  applicable  after  a  fire,  will  prove  beyond  question  of  no  little  value  not  only 
to  adjusters  who  are  new  to  the  business,  so  to  speak,  but  to  the  old  adjusters  as 
well,  and  also  to  the  local  agents  who  take  interest  in  such  matters. — Henry  M 
Brooks,  Manager,  Hartford  Fire  Insurance  Company,  Cleveland  Ohio. 


I  he  Empire  City  Fire  has  entered  California  and  appointed  the  Associated 
Underwriters  of  San  Francisco  its  Pacific  Coast  representatives. 

The  Marine  of  London  established  an  automobile  department  on  November  1 
in  connection  with  its  regular  marine  branch.  It  insures  automobiles  against  fire 
and  collision. 

George  and  Edward  C.  Fester  of  Mund  &  Fester,  reinsurance  brokers  at  Ham¬ 
burg,  may  enter  the  Nordische  of  Mospow  ^nd  another  Continental  company  in 
the  United  States  in  the  near  future. 


— The  Special  Agents  Association  of  the  Pacific  Northwest  has  elected  the  fol¬ 
lowing-named  officers:  President,  W.  W.  Grove;  vice-president,  D.  R.  Atkinson; 
secretary  and  treasurer,  W.  G.  Fortman,  San  Francisco. 

— Rough  Notes  announces  for  delivery  in  book  form  the  series  of  lectures  de¬ 
livered  before  the  Fire  Insurance  Club  of  Chicago  during  the  past  year,  and 
which  have  appeared  in  “Rough  Notes.”  The  volume  bears  the  title  of  “Building 
Construction  and  Other  Lectures.”  The  first  five  lectures  are  by  Joseph  B.  Fin¬ 
negan,  S.  B.,  assistant  professor  fire  protection  engineering,  Armour  Institute  of 
Technology,  and  in  addition  to  discussing  the  details  of  general  construction,  deal 
at  length  with  heating,  lighting  and  sprinkler  systems  and  municipal  water  sup¬ 
plies.  “Forms  and  Clauses”  is  an  enlightening  lecture  by  P.  D.  McGregor,  West¬ 
ern  manager  of  the  Queen.  “Versatility  in  the  Insurance  Business,”  by  W.  C. 
Boorn,  assistant  general  agent  of  the  Hartford  Fire,  is  an  interesting  discussion 
of  the  many-sided  duties  of  everyone  concerned  in  a  “business  of  surprises.” 
“Plate  Glass,  Burglary  and  Surety  Insurance”  is  the  general  title  of  three  lec¬ 
tures  delivered  by  A.  R.  Sexton,  general  agent.  Guilford  A.  Deitch  prepared  the 
final  lecture — “The  Tornado  Insurance  Policy — Considered  from  Its  Legal 
Aspect.”  The  matter  makes  a  volume  of  100  pages,  and  the  price  is  $1.06,  in¬ 
cluding  postage. 
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THE  BUREAU  OF  LIABILITY  INSURANCE  STATISTICS. 

By  Stanley  L.  Otis. 

The  year  1896  was  one  fraught  with  great  consequence  to  liability 
insurance  and  marked  an  epoch  in  the  history  of  that  branch  of 
casualty  insurance. 

Liability  insurance  was  first  written  in  the  United  States  in  1886, 
the  first  policy  being  issued  in  November  of  that  year  by  an  English 
company,  which  had  entered  through  the  State  of  New  York  just 
prior  to  the  passage  of  the  Employers’  Liability  Act  in  Massachusetts. 
I  he  business  was  not  prosecuted  with  vigor,  however,  and  liability 
policies  were  not  generally  issued  until  1889. 

The  companies  first  entering  this  field  of  insurance  had  no  real 
basis  of  rates.  It  is  true  they  had  as  a  guide  the  rates  in  force  in 
England,  where  liability  insurance  had  been  transacted  since  1881, 
but  conditions  in  the  United  States  were  so  different  that  these  rates 
were  not  of  much  practical  benefit.  It  was  ascertained  from  the 
United  States  census  that  the  average  wage  earned  by  mechanics 
was  $500  per  annum,  and  with  this  as  a  basis,  using  the  experience  of 
accident  insurance  companies  as  a  guide,  a  table  of  rates  was  devised. 
It  was  soon  discovered  that  what  might  prove  a  heavy  loss  in  accident 
insurance  would  ofttimes  carry  little  or  no  liability  for  which  an 
employer  would  be  legally  liable,  and  so  this  table  of  rates  was 
amended  and  revised,  but  never  following  a  scientific  or  orderly  plan. 
As  a  result  of  this  hop-scotch  manner  of  determining  rates,  they 
were  generally  pitched  too  low,  and  the  companies  found  they  were 
conducting  their  liability  business  at  a  loss.  In  consequence  of  low 
rates  and  bad  management  some  companies  failed  in  1893  and  1894. 
W  ith  no  standard  to  guide  them,  and  with  little,  if  any,  data  to  serve 
as  a  basis  for  determining  rates,  the  business  was  demoralized  and 
the  situation  critical.  Such  was  the  condition  of  affairs  at  the  be¬ 
ginning  of  the  year  1896. 

In  the  early  part  of  that  year  a  general  call  was  issued  to  the 
managers  of  the  several  companies  engaged  in  the  transaction  of 
liability  insurance  to  meet  for  the  purpose  of  discussing  the  difficul¬ 
ties  which  beset  them.  This  conference  was  attended  by  the  repre¬ 
sentatives  of  every  company,  save  one,  doing  a  liability  business.  The 
following  statement  of  the  meeting  was  given  out :  “The  gentlemen 
representing  the  different  companies  are  convened  to  confer  upon 
matters  of  general  interest  to  the  several  companies,  and  to  devise 
means  for  the  purpose  of  bettering  the  business.” 

Never  was  a  wiser  action  taken  by  any  set  of  men  having  in 
charge  important  business  interests.  Concert  of  action  has  always 
been  desirable,  and  ill  fares  any  line  of  business  if,  when  beset  with 
difficulties  and  pitfalls,  the  managers  refuse  to  meet  around  a  com¬ 
mon  table  and  discuss  ways  and  means  for  the  common  good. 

At  this  meeting  the  then  president  of  the  company  which  to-day 
writes  the  largest  volume  of  liability  premuims  offered  the  following 
resolution,  which  was  unanimously  adopted :  “That  it  is  the  sense  of 
this  meeting  that  it  is  desirable  to  organize  a  central  bureau  of  statis¬ 
tics  and  arbitration.” 

Thus  was  born  the  Bureau  of  Liability  Insurance  Statistics.  Its 
foundation  was  well  laid,  and  to-day,  after  twelve  years  of  useful 
existence,  it  embraces  in  its  membership  three  of  the  original  com- 


260 


November  12,  1908] 


THE  SPECTATOR 


Casualty,  Surety,  Etc. 


panies  forming  it,  and  one  foreign  and  two  American  companies  have 
joined  the  bureau,  taking  the  places  of  the  three  companies  which 
withdrew  from  membership. 

Preliminary  to  a  proper  determination  of  rates  deduced  from  the 
compilation  of  the  experience  of  all  the  companies,  the  rate  book  of 
one  of  the  companies  was  temporarily  taken  as  a  basis  of  rates.  The 
advisory  committee  of  the  new  association  consisted  of  the  managers 
of  the  three  strongest  companies,  testifying  to  the  unity  and  single¬ 
ness  of  purpose  which  actuated  the  early  deliberations. 

As  is  the  case  with  every  new  organization,  it  took  some  time  to 
get  the  machinery  adjusted,  other  important  matters  attended  to,  and 
everything  in  good  working  order,  and  so  it  was  not  until  several 
months  had  elapsed  that  the  first  formal  call  was  issued  for  filing 
with  the  bureau  the  individual  experience  of  each  company. 

As  the  actuary’s  authority  for  this  call,  the  following  resolution 
was  unanimously  adopted : 

Whereas,  A  controlling  factor  in  the  organization  of  this  con¬ 
ference  and  the  institution  of  the  bureau  of  statistics  connected  there¬ 
with,  was  the  expectation  and  promise  of  safer  guides  to.  our  under¬ 
writing,  in  results  to  be  shown  from  the  combined  experience  of  the 
respective  companies;  therefore, 

Resolved,  That  the  secretary  be  and  he  is  hereby  directed  to  re¬ 
quest  from  each  company  a  compiled  statement  of  its  experience,  so 
far  as  the  same  is  completed ;  and  that  he  further  urge  upon  the 
several  companies  the  earliest  compliance  with  this  request. 

The  first  experience  combined  and  tabulated  by  the  bureau  was  for 
the  employers’  liability  line.  This  was  followed  by  the  public  liability, 
teams,  elevators,  general  liability  and  workmen’s  collective  insurance. 
Experience  has  since  been  combined  for  property  damage  in  St. 
Louis,  in  connection  with  teams’  insurance,  for  first  aid  payments 
covered  by  employers’  liability  policies  and  for  medical  attendance 
under  workmen’s  collective  policies  and  building  contractors  and 
owners’  contingent  liability  policies. 

For  some  of  these  lines  several  compilations  have  been  made,  the 
combined  data  becoming  each  time  of  more  value  with  the  greater 
number  of  years  of  completed  or  nearly  completed  experience  in¬ 
cluded  in  the  compilations. 

It  was  natural,  on  account  of  its  being  of  the  greatest  importance, 
that  the  first  call  issued  should  be  for  the  experience  of  employers’ 
liabilitv.  The  first  compilation  of  this  experience  gave  a  total  ex¬ 
posure  expressed  in  payroll  of  $1,178,801,214.  The  compilation  made 
in  1901  a  total  payroll  of  $3,422,507,714,  while  that  of  1904,  not¬ 
withstanding  that  the  experience  of  two  of  the  larger  companies 
included  in  1901  tabulation  was  missing,  had  risen  to  $4,i3I>3°7>  °~- 
The  first  compilation  of  public  liability  experience  gave  an  aggre¬ 
gate  payroll  of  $109,640,427,  and  the  last  compilation  $730,53i,i8S-  . 

The  reporting  of  the  general  liability  experience,  of  the  companies 
resulted  in  total  premiums  for  the  employers’  portion  of  $349,907-99, 
and  for  the  public  portion  $906,905.82,  with  the  number  of  elevators 
covered  under  general  liability  policies  aggregating  20,571- 

The  first  tabulation  of  teams’  experience  was  on  83,628  teams, 
second  tabulation,  162,684  teams;  third  tabulation,  234,222  teams. 

There  have  been  two  tabulations  of  elevator  experience.  .  the 
number  of  elevators  reported  under  the  first  call  for  this  experience 
was  55,552.  The  second  tabulation  covered  80,627  elevators,  giving  a 
fairly"  reliable  basis  for  fixing  the  rates  on  this  line  of  liability  in¬ 
The  compilation  of  workmen’s  collective  experience,  all  benefits 
combined  on  basis  of  one  year’s  wages  at  death  (medical  payments 
eliminated),  resulted  in  total  payroll  of  $97,329,066.  The  medical 
contract,  hours  of  occupation  only,  payroll  $27,536,162  and  covering 

twenty-four  hours,  $14,109,083.  . 

Five  manuals  have  been  issued  by  the  bureau  under  the  authority  of 
the  liability  conference.  The  June,  .1896,  manual,  October  1897, 
October,  1898,  May,  1901,  and  December,  1904,  each  manual  more 
accurate  and  with  a  larger  number  of  classifications  than  its  prede¬ 
cessor.  ,  .  .  ,  t 

The  work  done  by  the  liability  conference  through  its  bureau  of 

statistics  is  of  lasting  importance  to  the  liability  business  of  the 
United  States.  The  liability  insurance  world  is  greatly  indebted  to 
the  companies  which  have  composed  this  conference  and  contributed 
to  its  maintenance.  Out  of  chaos  has  been  constructed,  with  slow, 
painstaking  efforts,  an  intelligent  and  more  or  less  scientific  manner 
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of  determining  rates.  The  work  has  been  largely  that  of  unselfish 
devotion  to  the  cause  of  establishing  the  liability  insurance  business 
of  this  country  on  a  right  basis.  Each  of  the  companies  composing 
the  conference  could  undoubtedly  conduct  its  business  without  the 
aid  of  the  bureau.  All  of  the  companies,  members  or  otherwise,  have 
shared  in  the  beneficial  results  flowing  from  it. 

The  Bureau  of  Liability  Insurance  Statistics  should  have  the  active 
support  and  co-operation  of  all  companies  transacting  liability  in¬ 
surance.  With  all  the  companies  contributing  their  experience  to  the 
bureau  the  worth  of  the  actuarial  results  would  unquestionably  be 
increased. 

The  value  of  statistics  depends,  in  a  measure,  on  the  information 
which  is  obtained.  The  more  complete  this  information,  the  more 
accurate  and  satisfactory  the  results  reached  from  its  tabulation  and 
study.  The  constant  aim  should  be  to  increase  that  value  and  make 
the  statistics  as  broad  and  perfect  and  satisfying  in  all  respects  as 
possible. 

There  is  a  greater  need  to-day  than  ever  before  for  the  Bureau  of 
Liability  Insurance  Statistics.  With  the  large  amount  of  capital 
invested,  the  still  larger  amount  of  money  paid  the  companies  each 
year  in  the  form  of  premiums;  with  the  policies  of  the  companies 
going  out  to  every  city  and  hamlet  in  the  land  for  the  protection  of 
the  manufacturer  and  business  man ;  with  the  very  workingman  oft- 
times  looking  to  and  relying  on  the  insurance  company  alone  for  the 
financial  relief  which  is  his  due  for  injuries  received,  the  greatest 
possible  care  should  be  given  the  statistical  end  of  the  business. 

The  companies  need : 

First.  Tables  showing  the  actual  net  costs  in  the  several  liability 
lines.  It  is  essential  to  the  business  that  the  underwriter  have  ac¬ 
curate  knowledge  of  the  true  loss  costs  of  the  different  classifications 
in  the  several  States  and  localities.  It  is  not  a  difficult  matter  to  so 
report  the  experience,  compile  and  tabulate  it  that  these  facts  can  be 
ascertained.  No  manager  can  afford  to  take  on  business  at  a  loss, 
and  lack  of  knowledge  of  the  actual  net  cost  is  very  often  responsible 
for  the  writing  of  risks  at  less  than  adequate  rates. 

Second.  Accurate  knowledge  concerning  proper  loss  reserves. 
Liability  losses  are  often  long  deferred,  and  provision  must  be  made 
out  of  the  current  year’s  premiums  to  meet  them.  State  Insurance 
Departments,  independent  insurance  examiners  and  individual  com¬ 
panies  are  all  giving  thought  to  this  subject.  What  is  needed  is  a 
method  for  computing  reserves  which  will  most  nearly  give  the  true 
amount  which  should  be  set  aside  as  a  reserve  for  unpaid  liability 
losses.  What  each  manager  doing  a  liability  business  ought  to  know 
is  what  ultimate  losses  he  may  expect. 

The  bureau  can  be  of  great  benefit  in  assisting  to  solve  the  above 
problems,  far  more  so  than  can  the  statistical  department  of  any  one 
company,  for  statistics  has  rightly  been  called  the  science  of  averages. 
The  individual  experience  of  no  one  company  is  broad  enough  and 
of  sufficient  volume  to  give  satisfactory  results.  The  combined  ex¬ 
perience  of  the  companies  would  be  broad  enough  to  furnish  reliable 
data,  at  least  as  regards  the  major  classifications  and  larger  States. 
Properly  compiled  and  tabulated  it  would  furnish  knowledge  of  what 
the  ultimate  losses  will  be. 

Actuary  Moir,  in  his  Life  Assurance  Primer,  says,  “Old-line  life 
assurance  requires  that  the  premiums  charged  for  the  protection  shall 
be  scientifically  adequate  to  secure  the  benefits  under  the  policy.” 
Why  less,  the  premiums  charged  for  liability  insurance? 

Life  assurance  has  its  mortality  tables,  fire  insurance  a  very  near 
approach  to  scientific  rating  in  the  application  of  the  Universal  Mer¬ 
cantile  and  Dean  Analytic  Schedules;  liability  insurance  should  have 
its  rates  determined  in  a  scientific  manner  and  from  analysis  of  the 
broadest  data  possible. 


“The  Adjusters  Manual.” 


“The  Adjusters  Manual,”  a  book  designed  to  aid  adjusters  and  agents  in  the 
diustment  of  claims  resulting  from  accident  or  sickness,  has  been  received  from 
rhe  Spectator  Company  of  New  York.  It  is  bound  in  flexible  leather  binding 
ind  sells  for  $2.  The  author  of  the  book  is  C.  H.  Harbaugh,  M.  D.,  who,  from 
in  extended  experience,  has  formulated  and  classified  under  appropriate  heads  all 
conditions  arising  in  dealing  with  the  adjustment  of  claims  from  accident  or 
iickness. — The  Insurance  Advocate, 
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The  Consolidated  Casualty  Company,  Robert  B.  Armstrong, 

President. 

The  Consolidated  Casualty  Company,  home  office,  Majestic  building, 
Chicago,  Ill.,  capital  $1,000,000  and  surplus  $1,000,000,  which  will 
write  all  lines  of  casualty  insurance,  is  now  completing  its  organiza¬ 
tion  and  expects  to  be  ready  for  business  by  January  1,  1909. 

Its  stock  is  being  sold  throughout  the  United  States,  though  largely 
in  Chicago  and  the  Middle  West,  at  $50  per  share,  the  par  value 
being  $25.  The  managerial  system  will  obtain  in  the  conduct  of  its 
business,  and  to  show  the  interest  the  new  enterprise  has  evoked, 
the  management  states  that  it  is  simply  inundated  with  requests  for 
representation. 

Robert  B.  Armstrong,  the  promoter  and  president,  is  well  known  in 
the  casualty  world  by  reason  of  his  association  as  chief  executive  of 
the  Casualty  Company  of  America  and  of  the  Philadelphia  Casualty 
Company,  and  enjoys  a  national  reputation  through  his  connection 
with  the  Treasury  Department  under  the  present  administration.  We 
present  in  this  issue  as  a  supplement  a  portrait  of  President  Arm¬ 
strong  taken  from  his  most  recent  photograph. 

The  support  the  company  is  receiving  from  Chicago  and  the  Middle 
West  presages  early  success,  and  President  Armstrong  figures  that 
the  company  will  touch  the  $2,000,000  mark  in  income  in  its  first  year. 

There  will  be  thirty-three  directors,  and  every  important  city  in  the 
West  will  have  a  representative  on  the  board,  as  the  company  is 
being  organized  on  a  national  basis.  It  is  local  only  in  its  obedience 
to  the  laws  of  the  State  under  which  it  has  organized.  In  all 
other  respects  the  scope  of  the  new  company’s  operations  will  be  as 
comprehensive  and  widespread  as  its  ownership,  covering  every  State 
in  the  Union. 


West  Needs  Insurance  Funds  for  Its  Maturing— An  Address 
by  R.  B.  Armstrong. 

[Special  Despatch  to  The  Spectator.] 

Chicago,  November  11.— Protective  measures  to  assure  the  soundness 
of  Western  insurance  companies  and  thus  encourage  and  aid  the  sound 
ones  was  advocated  by  Robert  B.  Armstrong,  formerly  Assistant-Secre¬ 
tary  of  the  Treasury,  who  was  the  guest  of  the  Ways  and  Means  Com¬ 
mittee  of  the  Chicago  Association  of  Commerce  to-day  (Wednesday, 
November  11)  at  a  luncheon.  The  occasion  was  in  the  nature  of  a  wel¬ 
come  by  the  WTest  to  him  because  of  the  removal  to  Chicago  from  Phila¬ 
delphia  of  the  Consolidated  Casualty  Company,  a  $2,000,000  company  of 
which  he  is  president.  Mr.  Armstrong  said: 

Chicago,  the  valve  of  the  heart  of  America,  healthy  in  every  other 
respect,  is  diseased  when  it  comes  to  insurance.  There  is  a  leakage 
of  assets  here  unworthy  the  second  city  of  the  United  States  and  the 
fourth  city  of  the  world.  All  this  great  healthy  heart — the  Middle  West 
that  surrounds  Chicago  on  every  side— sends  over  four  hundred  million 
dollars  each  year  to  the  East  and  foreign  countries  for  insurance. 
Hardly  a  drop  remains  for  the  sustenance  of  Chicago. 

Of  the  total  insurance  premiums  of  the  United  States— almost  a 
billion  dollars  annually;  to  be  exact,  eight  hundred  and  twenty-five 
millions  in  1907— less  than  one  per  cent  was  retained  in  Chicago,  second 
only  to  New  York  in  this  country  in  population.  For  what  the  American 
people  pay  in  three  years  for  insurance  they  could  buy  the  city  of  Chi¬ 
cago  as  it  stands  to-day— railroads,  street  cars  and  all,  yet  less  than  the 
one-hundredth  part  of  this  vast  total  comes  to  Chicago  insurance  com¬ 
panies. 

And  yet  we  wonder  why  New  York  State  has  three-fifths  of  all  the 
actual  money  in  the  United  States.  We  wonder  why  the  West  must 
worship  in  Wall  Street  for  enough  money  to  finance  its  dreams  of 
growth  and  greatness. 

The  total  value  of  Chicago  property  in  round  figures  is  two  and  a 
half  billion  dollars.  The  assets  of  the  great  life  insurance  companies 
alone  of  this  country  amount  to  three  billion  dollars.  Ninety  per  cent 
of  this  is  concentrated  east  of  the  Alleghany  Mountains.  The  other  ten 
per  cent  is  scattered  throughout  the  balance  of  the  country.  Chicago’s 
portion  is  negligible.  It  has  no  great  investing  institutions.  Milwaukee 
has  one  insurance  company,  the  assets  of  which  are  more  than  two 
hundred  million  dollars.  The  biggest  one  in  Chicago  has  not  ten  million 
dollars  of  assets. 

Chicago,  with  all  its  commercial  virility,  all  its  greatness  of  accom¬ 
plishment,  all  its  magnificent  supporting  country,  has  allowed  the 
millions  upon  millions  of  insurance  premiums  to  flow  through  it  toward 
the  East  unchecked.  It  has  depl'ored  the  necessity  and  the  humiliation 
of  having  to  go  back  to  those  sections  of  the  country  and  ask  for  its 
insurance  premiums  to  finance  its  railroads  and  its  commerce.  There  is 
no  reason  why  Chicago  should  not  become  as  pre-eminent  in  insurance 
as  it  has  in  every  other  line  of  human  endeavor.  The  time  has  ceased 
when  Chicago  men  of  affairs  are  exclusively  engaged  in  building  indi¬ 
vidual  monuments  to  themselves  in  packing  houses,  mills,  factories, 
lumber  yards,  and  great  distributing  warehouses  of  merchandise. 

Chicago's  banks  and  trust  companies  are,  without  question,  the  peer 
of  any  in  the  world,  yet  they  are  essentially  commercial  current  insti¬ 


tutions.  Investing  with  them  is  an  incident  and  not  a  practice.  Behind 
these  banks  and  trust  companies  of  Chicago  lies  no  secondary  line  of 
financial  institutions  such  as  life,  fire  and  miscellaneous  insurance  com¬ 
panies,  which  are  found  in  New  York,  Hartford,  Des  Moines,  Detroit, 
and  a  score  of  smaller  cities.  Money  is  more  abundant  and  more  avail¬ 
able  in  such  centers.  A  constant  stream  of  dollars  is  pouring  into  every 
insurance  center  for  permanent  investment  for  development  purposes, 
for  the  assistance  of  banks  in  time  of  stress,  and  is  an  additional  safe¬ 
guard  and  entrenchment  fo^  the  credit  of  a  community. 

I  know  of  my  own  knowledge  several  cases  where,  during  the  panic 
of  last  year,  insurance  companies  came  to  the  aid  of  banks  and  sold 
them  securities  acceptable  to  the  United  States  Government  for  circu¬ 
lation,  taking  pay  for  them  in  other  securities  equally  satisfactory  to 
the  insurance  companies  but  unavailable  for  circulation  purposes  at 
Washington.  Without  that  assistance  some  of  the  banks  would  have 
gene  to  the  wall,  damaging  the  credit  of  the  community  much  more 
than  the  private  fortunes  of  the  men  back  of  the  banks. 

Much  has  been  said  about  Chicago’s  insurance  institutions.  There 
have  been  failures— but  there  have  been  failures  in  other  cities.  There 
have  been  wildcats,  as  there  have  been  wildcats  in  other  cities. 

Chicago  has  been  indifferent  to  the  insurance  business  because  it  has 
had  so  many  other  projects  requiring  activity  and  attention.  It  is  my 
judgment  that  the  time  has  now  arrived  for  the  encouragement  and  de¬ 
velopment  of  insurance  institutions  in  Chicago  to  collect,  hold,  safe¬ 
guard  and  invest  a  large  portion  of  the  four  hundred  millions  of  dollars 
each  year  invested  by  the  Middle  West  in  insurance.  One  could  stand 
here  for  a  day  and  recount  the  greatness  of  Chicago— its  bank  clearings, 
tonnage,  pre-eminence  of  its  grain  and  cattle  marts.  With  those  figures 
you  are  familiar. 

Chicago  has  been  so  used  to  doing  things  in  a  big  way— being  pre¬ 
dominant  in  every  line  of  endeavor,  that  it  has  overlooked  a  great  source 
of  strength,  stability  and  power.  In  Milwaukee  many  years  ago  an 
insurance  company  was  moved  to  that  city.  It  was  wisely  managed 
and  helpfully  encouraged,  and  to-day  thirty-three  millions  each  year  is 
the  revenue  that  that  company  brings  to  Milwaukee.  I  am  hopeful  that 
the  same  thing  can  be  done  in  Chicago.  I  am  backing  my  judgment  be¬ 
cause  I  am  bringing  to  this  community  a  company  capitalized  for  a 
million  dollars  and  an  equal  amount  of  surplus,  to  do  every  form  of 
insurance  except  fire  and  life.  There  is  no  reason  why  it  should  not  be 
of  benefit  to  Chicago  in  a  great  degree,  and  I  shall  be  very  much  dis¬ 
appointed  if,  in  a  reasonable  time,  it  does  not  do  for  Chicago  what  the 
company  referred  to  has  already  done  for  Milwaukee. 

There  has  been,  and  still  is,  a  large  indifference  to  institutions  of 
this  kind  in  Chicago.  Insurance  is  a  technical  question.  Men  who 
would  not  consciously  do  anything  to  injure  a  Chicago  institution  of  this 
character  answer  any  inquiries  with  the  terse  but  unhappy  phrase  “I 
have  no  information.”  This  is  certainly  damning  with  faint  praise,  to 
say  the  least.  On  the  other  hand,  the  individuals  referred  to  cannot  be 
blamed.  Their  statement  is  correct.  They  have  no  information.  They 
are  unwilling  to  give  endorsement  to  something  of  which  they  know 
nothing.  To  remedy  that  difficulty  and  to  encourage  insurance  enter¬ 
prises  to  enter  and  remain  in  Chicago,  I  suggest  the  appointment  of 
an  insurance  committee  of  this  body.  On  that  committee  I  would  suggest 
should  be  representatives  of  banking,  manufacturing,  law  and  transpor¬ 
tation.  That  committee  should  investigate  and  pass  upon  the  merits  of 
new  enterprises,  endorsing  those  that  are  fit  and  withholding  endorse¬ 
ments  from  those  that  are  not,  and  be  in  position  to  supply  any  informa¬ 
tion  desired  about  insurance  companies  located  in  Chicago,  and  offer  all 
information  to  companies  seeking  to  locate  here. 

Ten  years  from  to-day  Chicago  should  have  an  annual  income  from 
insurance  premiums  of  two  hundred  million  dollars. 


North  American  Accident  Insurance  Company. 

The  North  American  Accident  Insurance  Company  of  Chicago  has  just 
emerged  with  flying  colors  from  a  critical  examination  by  the  Insur¬ 
ance  Departments  of  Texas,  South  Dakota,  Nebraska  and  Illinois. 

The  examination  was  not  one  of  the  perfunctory  kind,  but  was  care¬ 
fully  made,  occupying  the  time  of  six  men  for  almost  three  weeks. 

The  history  of  the  company  from  its  organization  down  to  the  present 
date,  the  nature  of  its  contracts  with  agents,  the  conditions  of  all  its 
policies,  commercial,  industrial  and  coupon,  as  well  as  the  financial  con¬ 
dition  and  its  treatment  of  claimants,  were  investigated  thoroughly,  and 
no  joint  in  the  company’s  armor  was  found  loose  enough  to  admit  even 
a  mild  criticism. 

As  to  settlement  of  claims  under  all  policies,  the  examiners  report: 

From  a  thorough  investigation  of  losses  adjusted  and  claims  paid 
during  the  year  1907,  and  to  September  30,  1908,  we  believe  that  it  is  the 
purpose  of  the  company  to  pay  every  just  claim  in  accordance  with  pro¬ 
visions  of  the  contract. 

The  claims  are  paid  with  promptness  when  proofs  filed  show  them  to 
be  legitimate  and  just  claims. 

We  find  the  books  and  accounts  kept  in  a  systematic  and  compre¬ 
hensive  manner. 

The  report  says: 

We  find  the  surplus  of  the  company  on  September  30,  1908,  to  be 
$248,817.14  over  all  liabilities,  including  capital  stock.  This  surplus,  as 
compared  with  the  same  item  on  December  31,  1907,  shows  an  increase  of 
$44,102.10. 

The  receipts  for  the  first  nine  months,  ending  September  30,  1908,  were 
$704,655.15,  and  disbursements,  which  included  $30,000  in  dividends  to 
stockholders,  $657,013.64. 

The  admitted  assets  of  the  company  are  $609,361.96;  the  total  liabili¬ 
ties  $160,544.82,  leaving  a  surplus  as  regards  policyholders  of  $448,817.14. 

The  detailed  report  signed  by  the  Commissioners  of  the  four  States 
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above  mentioned  shows  an  exhaustive  search  into  the  conduct  and 
affairs  of  the  North  American. 

The  vice-president,  A.  E.  Forrest,  says  that  while  he  considered  the 
large  expense  of  such  an  examination  unnecessary,  knowing  that  his 
company  has  been  conducted  in  such  a  way  that  no  criticism  could  be 
found,  he  is  glad  that  these  gentlemen  owned  his  office  for  three  weeks 
and  went  away  satisfied  that  there  was  no  cleaner  accident  company 
than  the  North  American  in  the  United  States. 


Examination  of  the  Philadelphia  Casualty  Company. 

The  Pennsylvania  Insurance  Department  has  completed  its  examina¬ 
tion  of  the  Philadelphia  Casualty  Company  as  of  September  30  last,  and 
as  stated  by  President  Talbot,  recently,  there  was  an  impairment  of 
capital  shown,  amounting  to  $18,034.  Arrangements  had  been  per¬ 
fected,  prior  to  the  publication  of  the  report,  to  make  good  the  impair¬ 
ment  and  to  strengthen  materially  the  company’s  financial  condition. 
The  examiners  state  that  the  excess  of  disbursements  over  income, 
amounting  to  $36,663  for  the  nine  months,  was  largely  due  to  the  ex¬ 
cessive  losses  on  the  company’s  credit  business,  which  can  be  at¬ 
tributed  to  the  general  business  depression,  and  also  to  the  great  in¬ 
crease  in  the  general  expenses.  The  same  explanation  accounts  for  the 
impairment.  Now  that  the  company  has  been  thoroughly  reorganized, 
it  may  be  expected  that  a  general  forward  movement  will  speedily  be 
apparent. 


A  Single  Premium  Accident  Policy. 

The  North  American  Accident  Insurance  Company  of  Chicago  has 
issued  a  single  premium  accident  policy  covering  death,  dismember¬ 
ment  and  loss  of  sight.  It  is  sold  for  $150  and  provides  during  the  whole 
life  of  the  insured  indemnity  for  accidents  while  in  a  passenger  convey¬ 
ance,  public  elevator  or  burning  building  as  follows:  Loss  of  life  or 
two  limbs  or  both  eyes,  $10,000;  loss  of  one  limb,  $5000;  one  eye,  $3334. 
For  ordinary  accidents  it  covers  only  up  to  age  sixty-five,  the  benefits 
being  one-half  the  above  named.  Surgeons’  fees  for  operations  necessi¬ 
tated  by  the  injuries  above  named  are  payable  in  addition.  It  will  be 
noticed  that  no  provision  is  made  for  weekly  indemnity  for  disabling 
injuries. 


Guarantee  Company  of  North  America  Examined. 

The  Illinois  Insurance  Department,  by  its  own  examiners,  has  made 
an  investigation  of  the  Guarantee  Company  of  North  America  and 
presents  a  report  of  its  condition  as  of  June  30,  1908.  On  that  date  the 
company  was  possessed  of  assets  amounting  to  $1,386,334,  against  which 
there  were  liabilities  of  $156,520,  leaving  a  gross  surplus  on  policyholders’ 
account  of  $1,229,814,  including  the  paid-in  capital  of  $304,600.  The  com¬ 
pany  commenced  business  in  1872;  writes  fidelity  bonds  only  and  is  the 
pioneer  of  that  system  in  North  America.  It  entered  the  United  States 
in  1881,  and  in  the  twenty-seven  years  of  its  operation  here  has  always 
maintained  a  high  reputation  in  every  respect.  The  examiners  found 
everything  in  first-class  shape,  and  a  noticeable  comment  is  to  the 
effect  that  there  are  no  claims  in  suit  at  law  outstanding  against  the 
company,  nor  have  there  been  for  many  years.  The  Guarantee  Company 
of  North  America  has  its  headquarters  at  Montreal.  Edward  Rawlings 
it  president,  and  Richard  B.  Scott,  secretary. 


Insurance  Commissioners’  Surety  Committee. 


A  number  of  Insurance  Commissioners  met  at  the  Hotel  Manhattan  in 
New  York,  on  Monday  of  this  week,  for  a  three-days’  session.  The 
primary  object  of  the  meeting  was  to  take  up  the  investigation  of  con¬ 
ditions  affecting  the  surety  insurance  business,  in  line  with  a  resolution 
presented  by  Commissioner  Rittenhouse  of  Colorado  at  the  Detroit 
meeting  of  the  National  Convention  of  Insurance  Commissioners  in 
August  last.  There  were  present  at  the  sessions  Commissioners  Ritten¬ 
house  of  Colorado,  Button  of  Virginia,  Hartigan  of  Minnesota,  Kelsey 
of  New  York,  Barry  of  Michigan,  McDonald  of  Connecticut,  and  Young 
of  North  Carolina.  Others  present  included  Krouse  of  Maryland,  presi¬ 
dent  of  the  convention;  Lemmert  of  Ohio,  Vandiver  of  Missouri,  Folk 
of  Tennessee,  and  Ryon  of  Illinois,  representing  the  committee  on  laws 
and  legislation.  Monday  was  devoted  to  executive  sessions  on  the  part 
of  the  committee  and  the  companies  were  heard  on  Tuesday. 

Commissioner  Rittenhouse  opened  the  meeting  by  saying: 


The  fidelity  and  surety  companies  are  engaged  in  the  business  of  guaranteeing 
the  honesty  and  solvency  of  individuals  and  corporations.  That  is,  they  contract 
to  make  good  any  loss  resulting  from  the  dishonesty  and  insolvency  of  others 
Naturally  they  have  found  an  enormous  demand  for  such  guaiantees,  and  they 
have  entered  into  the  business  and  official  life  of  practically  every  community  in 


the  country.  In  doing  this  they  have  assumed  liability  for  losses  aggregating 
hundreds  of  millions,  and  perhaps  billions,  of  dollars. 

In  order  to  safely  assume  this  enormous  liability  and  to  guarantee  the  solvency 
of  others,  it  is  of  the  utmost  importance  that  these  companies  should  themselves 
have  a  high  and  rigid  standard  of  solvency,  to  the  end  that  their  present  and 
future  stability — their  ability  to  meet  their  obligations — may  not  be  questioned, 
and  that  they  may  justly  enjov  the  full  confidence  and  support  of  the  public. 

Under  the  laws  of  most  States  the  Insurance  Commissioners  are  called  upon  to 
certify  to  the  solvency  and  soundness  of  these  companies.  This  is  a  grave  re¬ 
sponsibility.  The  courts,  knowing  the  company  has  the  certificate  of  the  Insur¬ 
ance  Commissioner,  seldom  look  any  further  in  selecting  a  company  to  assume 
court  bonds.  The  same  is  true  of  individuals  and  firms  in  the  business  world. 
In  discharging  these  duties  as  supervising  officers,  the  Commissioners  have  learned 
that  some  of  these  companies  were  not  as  sound  as  they  should  have  been;  that 
their  standards  of  solvency  were  low,  and  that  their  methods  of  reporting  assets 
and  liabilities  were  in  many  instances  incorrect  and  lacked  uniformity. 

*  *  *  * 

A  more  uniform  and  scientific  standard  of  solvency  and  more  uniform  methods 
of  valuing  the  assets  and  liabilities  are  badly  needed.  The  time  has  come  when 
this  very  important  and  useful  business  should  be  regulated  along  sound  and 
scientific  lines,  and  the  haphazard  methods  of  determining  solvency  heretofore  in 
vogue  in  some  instances  should  be  abandoned.  It  is  perhaps  needless  to  say 
that  the  recommendations  of  this  committee  will  be  made  in  no  spirit  of  unfriend¬ 
liness  or  antagonism  to  the  companies.  No  desire  to  try  questionable  experiments 
exists,  and  no  effort  to  burden  the  companies  with  unnecessary  restrictions  will  be 
made.  The  door  to  further  expansion  and  development  must  not.be  closed.  I 
wish  to  impress  upon  all  that  the  purpose  is  not  to  restrict,  but  to  increase,  the 
usefulness  of  these  companies  by  raising  their  standards  of  solvency.  The  mem¬ 
bers  of  this  committee  have  no  hobbies  to  force  into  the  statutes.  They  are 
simply  trying  to  assist  in  correcting  a  situation  which  is  fully  recognized  as 
dangerous  and  intolerable  by  company  officials  as  well  as  by  others,  and  they 
hope  to  have  the  assistance  of  the  companies. 

The  recommendations  of  the  surety  companies,  as  a  result  of  the 
meetings  held  in  this  city  during  the  past  two  weeks,  were  presented  by 
Wm.  J.  Tomlins,  Jr.,  president  of  the  Empire  State  Surety,  who  had 
acted  as  secretary.  They  were  as  follows: 


Topic  1. — “Should  the  present  minimum  capital  permitted  by  law  be  increased? 

Resolved,  That  it  is  recommended  that  a  minimum  capital  of  $250^000  be  re¬ 
quired  and  that  no  company  be  authorized  to  transact  business  in  any  State  unless 
it  shall  have  a  paid-up  cash  capital  of  $250,000. 

Topic  2. — “Should  the  present  method  of  arriving  at  premium  reserves  be 
abandoned  and  a  plan  to  reserve  so  much  per  thousand  dollars  of  contract 
liability,  graded  as  to  class  of  contract,  be  substituted  ?” 

Resolved,  That  whereas,  while  we  realize  that  the  unearned  premium  reserve 
(reinsurance  reserve,  so  called)  is  a  liability  of  the  company,  we  think  credit 
should  be  allowed  on  the  same  for  commissions  paid  agents  of  twenty-five  per 
cent,  and  we  recommend  that  the  present  plan  of  calculating  such  reserve  be  ad¬ 
hered  to,  except  that  such  commission  allowance  be  made. 

Topic  3. — “Should  reserves  be  maintained  on  expired  bonds  upon  which  claims 
may  be  made,  and  how  shall  such  reserve  be  determined?”  . 

Resolved,  That  we  recommend  that  no  reserve  be  carried  upon  expired  bonds 
upon  which  claims  may  be  made. 

Topic  4. — “What,  it  any,  additional  restrictions  should  be  placed  upon  invest¬ 
ments  to  improve  the  character  of  assets?” 

Resolved,  That  in  view  of  the  fact  that  under  the  present  laws  of  the  various 
States  the  securities  of  the  companies  are  valued  at  the  market  value,  it  is  in  our 
judgment  unnecessary  to  place  any  additional  restrictions  on  the  character  of  the 
investments  of  the  companies. 

Topic  5. — “Suggestions  for  improvement  of  methods  of  determining  loss  re- 
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Resolved,  That,  considering  the  character  of  the  surety  business,  we  can  sug¬ 
gest  no  better  method  of  arriving  at  loss  reserve  than  at  present  in  vogue,  namely, 
acting  on  each  case  separately  where  claim  has  been  made,  having  each  case  sub¬ 
mitted  to  the  officers  of  the  company  to  determine  the  largest  amount  of  loss,  in¬ 


cluding  attorneys’  fees  and  expenses. 
Topic  8. — “Special  deposits.” 


Resolved,  That  special  deposits  are  unnecessary,  and  that  we  request  the  aid  of 
the  Insurance  Commissioners  in  having  all  legislation  as  to  special  deposits  re- 
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Topic  6. — “Salvage;”  Topic  7,  “Indemnity  collateral,”  and  Topic  10,  “Ade- 

qUReso\ved'  That  these  topics  should  be  discussed  at  a  meeting  hereafter  to  be 
held  and  after  further  information  shall  be  obtained  from  the  Commissioners  as 
to  the  particular  points  in  connection  with  each  subject  to  which  they  wish  con- 
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Some  discussion  ensued,  and  the  first  two  topics  were  passed  in  ac¬ 
cordance  with  the  recommendations.  In  connection  with  topic  three, 
Vice-President  H.  H.  Stryker  of  the  American  Bonding  made  a  report 


as  follows: 

That  we  should  recommend  that  surety  companies  be  not  required  to  maintain 
a  special  reserve  on  expired  bonds  upon  which  claims  may  be  made,  tor  the 

followdng-^hl  ’  jum  reServe  is  maintained  on  the  ground  that  such  amount  is 
not  earned,  and  therefore  constitutes  and  should  be  earned  as  a  liability  ot  the 
company  until  the  expiration  of  the  bonds  covered  thereby.  As,  however,  upon 
the  expiration  of  any  bond,  the  liability  of  the  company  for  the  unearned  pre¬ 
mium  thereon  has  been  fully  discharged  and  satisfied,  the  company  is  entitled  to 

C'  ^Second. — As  shown  above,  upon  the  expiration  of  any  bond,  the  company  is 
entitled  to  credit  for  the  unearned  premium  thereon.  Should  a  claim  later  be 
made  under  such  bond  such  claim  becomes  and  is  treated  as  a  current  claim,  and 
as  such  is  either  liquidated  or  else  provision  made  therefor  in  the  loss  reserve. 

Third— As  one  reserve  is  carried  against  the  liability  of  the  company  for  un¬ 
earned  premiums  and  another  reserve  against  the  claims  of  which  notice  has  been 
received  it  is  respectfully  urged  that  a  third  reserve  against  a  possible  contingent 
liability  under  unexpired  risks  is  unnecessary  Against  such  lability— which  is, 
after  all  the  exception  and  not  the  rule— surely  the  past  record  of  the  companies 
in  the  settlement  of  such  claims  is  an  ample  guarantee  when  backed  by  their 

CaFmiVthn— Deferred  liability  may  and  does  attach  to  accident  and  life,  and  is  a 
well  recognized  feature  in  marine  business,  and  yet  of  such  companies  no  special 
Reserve  is  required.  Why?  For  the  reason,  no  doubt  hat  the  marine,  life  and 
accident  companies  (as  have  also  the  surety  companies)  have  met  and  discharged 

LJctlv  such  liability  as  and  when  it  arose.  Hence,  a  reserve  against  this 
liatdlitv ^  which  at  bes/must  be  arbitrary,  has  been  found  wholly  unnecessary  for 
the  complete  protection  of  policyholders. 

A  lengthy  discussion  followed  regarding  additional  restrictions  upon 
investments  so  as  to  improve  the  character  of  the  assets,  and  also  upon 
depository  bonds  and  the  propriety  of  surety  companies  depositing  funds 
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in  banks  where  they  have  a  possible  liability  to  the  State  under  bonds 
covering  State  funds.  Thomas  A.  Whelan  of  the  Fidelity  and  Deposit 
Company,  Samuel  H.  Schriver  of  the  National  Surety,  and  Frederick  D. 
Kilburn  of  the  AStna  Indemnity  participated  in  the  discussion.  No 
definite  decision  was  arrived  at,  and  the  meeting  adjourned  to  meet 
again  on  Wednesday. 


Casualty  Notes. 

• — The  Continental  Casualty  Company  has  entered  Florida. 

— The  Lloyds  Accident  Insurance  Company  is  being  organized  in  Canada. 

— The  German  Commercial  Accident  of  Philadelphia  has  been  licensed  in 
Maryland. 

■ — The  American  Casualty  of  Reading  has  prepared  a  new  accident  policy  called 
the  “Victor.” 

— C.  S.  S.  Miller,  secretary  of  the  Casualty  Company  of  America,  has  returned 
from  Europe. 

— The  German  Commercial  Accident  Company  of  Philadelphia  has  applied  for 
admission  to  Colorado. 

— The  Consolidated  Casualty  Company  of  Minneapolis  has  reinsured  in  the 
National  Casualty  Company  of  Detroit. 

— The  Evarts-Tremaine  Company  of  Cleveland  has  contracted  to  represent  the 
Ocean  Accident  as  general  agent  for  all  lines,  beginning  January  1. 

— In  another  column  a  casualty  company  of  considerable  prominence  invites 
applications  from  men  capable  of  managing  the  fidelity  and  plate  glass  branches  it 
proposes  to  establish. 

—The  General  Accident  Fire  and  Life  Assurance  Corporation  of  Scotland  has 
acquired  control  of  the  stock  of  the  Canadian  Casualty  Company,  which  will  con¬ 
tinue  to  be  operated  under  its  old  title. 

— Charles  A.  Withers,  who  recently  resigned  as  superintendent  of  the  Canadian 
branch  of  the  Ocean  Accident,  has  taken  the  secretaryship  of  the  Dominion  of 
Canada  Guarantee  and  Accident  Insurance  Company. 

— The  United  States  Health  and  Accident  has  issued  a  new  contract  known  as 
the  monthly-income  policy.  Under  it  the  company  pays  $125  a  month  for  five 
years  for  any  accident,  a  total  of  $7500;  $125  a  month  for  five  years  for  any 
illness,  and  the  same  amount  for  accidental  death. 

— Indicative  of  the  growth  of  its  liability  business,  the  Travelers,  in  its  litera¬ 
ture,  shows  the  total  payments  made  by  it  on  behalf  of  liability  policyholders  from 
1898  to  1907,  inclusive;  1898,  $378,729;  1899,  $417,765;  1900,  $564,662;  1901, 
$705,822;  1902,  $830,728;  1903,  $1,047,114;  1904,  $1,186,000;  1905,  $1,439,815; 
1906,  $1,947,053;  1907,  $2,569,306. 

— The  Consolidated  Casualty  Company,  incorporated  in  West  Virginia,  with 
principal  offices  in  Chicago,  is  going  ahead  with  its  organization,  and  has  estab¬ 
lished  offices  in  the  Continental  building,  Baltimore,  in  charge  of  F.  W.  Ackley. 
Offices  have  also  been  opened  in  Boston  in  charge  of  E.  H.  Smith.  A  Kansas 
City  office  is  to  be  in  charge  of  a  relative  of  O.  L.  Van  Laningham,  who  is  promi¬ 
nently  identified  with  the  company. 


Surety  Note. 

— F.  Stearns  Edick,  formerly  with  the  Federal  Union  Surety  in  New  York 
city,  is  now  with  the  American  Bonding  in  its  New  York  office,  and  he  will  give 
particular  attention  to  bankruptcy  and  court  cases. 


TOO  LATE  FOR  CLASSIFICATION. 


— The  Boston  Board  of  Fire  Underwriters  has  elected  the  following-named 
officers:  President,  E.  C.  Brush;  vice-president,  Augustus  S.  Lovett;  secretary, 
F.  E.  Cabot;  treasurer,  A.  J.  Lewis. 

—The  Underwriters  Association  of  New  York  State  celebrated  its  twenty-fifth 
anniversary  on  Tuesday  last.  There  was  a  banquet  and  reception  at  the  Waldorf- 
Astoria,  at  which  several  prominent  underwriters  spoke  on  topics  appropriate  to 
the  occasion.  Among  the  speakers  were:  Col.  Alex.  n.  Wray,  United  States 


manager  of  the  Commercial  Union  and  the  Palatine;  J.  L.  Cunningham,  president 
of  the  Glens  Falls;  R.  M.  Bissell,  vice-president  of  the  Hartford  Fire,  and  W.  A. 
Holman,  general  agent  of  the  Philadelphia  Underwriters. 

— The  executive  committee  of  the  International  Association  of  Accident  Under¬ 
writers  met  at  Hot  Springs  on  November  10.  The  report  of  the  auditing  com¬ 
mittee  showed  the  association  to  be  in  a  thriving  condition  financially.  Three  gold 
McNeill  medals  were  ordered,  at  a  cost  of  $100  each,  to  be  awarded  for  acts  of 
bravery  in  saving  human  life.  It  was  voted  to  co-operate  with  the  Board  of 
Casualty  and  Surety  Underwriters  to  secure  a  reduction  in  the  taxation  of 
casualty  insurance  premiums,  and  a  committee  was  appointed  to  appear  before 
the  State  legislatures  to  advocate  such  a  reduction.  A  committee  was  appointed 
to  work  among  accident  associations  in  the  interest  of  the  next  annual  conven¬ 
tion,  which  will  be  held  at  Niagara  Falls  next  July. 


REPORTS  OF  FIRE  INSURANCE  COMPANIES. 


In  this  department  will  appear,  from  week  to  week,  the  latest  state¬ 
ments  of  licensed  and  unlicensed  fire  insurance  companies  operating  in 
the  United  States,  together  with  other  information  concerning  them  of 
Interest  to  policyholders,  company  officials,  agents  and  brokers.  The 
data  presented  in  this  department  will  also  be  published  in  the  form  of  a 
monthly  supplement  to  the  book  entitled  “Reports  of  Fire  Insurance 
Companies,”  which  is  published  annually,  in  June,  by  The  Spectator 
Company.  Prices:  Book,  with  monthly  supplements,  one  year,  $7;  book 
only,  $5;  monthly  supplement  only,  $2  per  annum. 

American  Fire  Insurance  Company,  Philadelphia,  Pa. 

According  to  a  statement  dated  October  1,  1908,  issued  by  the  American  Fire 
of  Philadelphia,  its  gross  assets  then  amounted  to  $548,259;  its  reserve  was  over 
$100,000,  and  its  net  surplus  was  $77,291. 


Fidelitas  Insurance  Company,  Brussels,  Belgium. 

The  United  States  general  agency  of  the  above-named  company  has  been  trans¬ 
ferred  to  M.  Dugro  Buttles  of  New  York,  president  of  the  Hamilton  Fire  Insur¬ 
ance  Company.  The  Fidelitas  has  been  transacting  surplus-line  business  in  the 
United  States  since  1903.  It  lost  $8000  at  Baltimore,  and  paid  its  losses  without 
discount.  Losses  aggregating  $3047  in  the  San  Francisco  conflagration  were  paid 
in  full.  Mr.  Buttles  states  that  the  company  guarantees  to  maintain  a  reinsurance 
reserve  fund  on  deposit  in  the  United  States  until  its  last  policy  in  force  expires 
Its  limit  line  on  mercantile  risks  is  $2500,  and  on  sprinklered  or  fireproof  risks 


Independence  Fire  Insurance  Company,  Philadelphia,  Pa. 

Stone,  Mathews  &  Co.  of  Philadelphia,  promoters  of  a  new  fire  company  which 
was  to  be  known  as  the  Keystone  Fire,  have  changed  the  name  of  the  proposed 
company  to  the  Independence  Fire  of  Philadelphia,  in  order  to  avoid  a  possibility 
of  confusion  of  the  name  with  that  of  the  Keystone  Mutual  Fire  of  Philadelphia 


Osage  Fire  Insurance  Company,  Topeka,  Kan. 

Arrangements  have  been  made  whereby  the  Osage  Fire  of  Topeka  will  double 
its  present  capital  anu  surplus  of  $100,000  and  $50,000,  respectively. 


Property  Insurance  Company,  Ltd.,  London,  Eng. 

This  company  is  now  represented  by  the  Seddon  Underwriting  Company  New 
York  for  surplus-line  risks  in  the  United  States.  Provision  is  made  for  deposit¬ 
ing  all  American  premiums  in  New  York  until  they  amount  to  $5000,  and  there¬ 
after  depositing  90  per  cent  of  net  premiums  (after  deducting  commissions)  until 
the  deposit  amounts  to  one  and  one-half  times  the  premiums  on  all  policies  in 
force  in  the  United  States. 


Prudential  Fire  Insurance  Company,  Knoxville,  Tenn. 

The  Tennessee  Insurance  Department  has  granted  a  license  to  the  Prudential 
lire  ot  Knoxville,  a  mutual  company  operating  on  the  assessment  plan. 


South  Georgia  Farmers  Fire  Insurance  Company, 
Thomasville,  Ga. 

The  above-named  company  is  to  be  organized  to  take  over  the  business  of  the 
Tarmers  Mutual  of  Ihomasville.  John  C.  Beverly  is  president  and  T.  P  ADule- 
white  secretary  and  treasurer.  *  ’ 


GENERAL  AGENTS  WANTED 

A  fiie  insuiance  company  with  $200,000  capital  and  $50,000  surplus,  in  successful  operation  two 
years,  desires  to  establish  general  agencies  for  direct  business  in  the  principal  Northern  and  Eastern  States. 

Applicant  must  become  a  stockholder  in  the  company  to  a  reasonable  amount  and  upon  fair  terms 
of  payment  and  redemption  at  termination  of  contract. 

Address  with  references, 
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EARLY  in  the  administration  of  Governor  Hughes  he  will 
be  called  upon  to  appoint  a  Superintendent  of  Insur¬ 
ance  to  succeed  Otto  Kelsey,  whose  term  of  office  will  soon 
expire.  There  seems  to  be  some  doubt  as  to  whether  Mr. 
Kelsey’s  term  expires  in  February  or  in  May  following.  He 
was  appointed  in  May  to  succeed  Superintendent  Hendricks, 
whose  term  expired  in  February,  and  some  claim  that,  as 
Mr.  Kelsey  was  appointed  to  succeed  Mr.  Hendricks,  his  term 
begins  where  that  gentleman’s  ceased,  although  his  actual 
appointment  was  not  made  till  the  following  May.  The 
weight  of  opinion  seems  to  favor  the  claim  that  Mr.  Kelsey’s 
term  began  with  his  appointment  and  qualification  and  runs 
for  three  years,  which  would  bring  its  expiration  in  May  next. 
He  has  been  a  careful,  conscientious  officer  and  rendered  good 
service  to  the  public  and  to  insurance  interests.  He  is  not, 
however,  a  favorite  with  Governor  Hughes,  and  there  is  lit¬ 
tle  likelihood  of  his  becoming  his  own  successor  by  appoint¬ 
ment  of  the  Governor.  If  he  is  not  to  be  continued  in  this 
important  office,  it  is  to  be  hoped  that  Governor  Hughes  will 
embrace  the  opportunity  to  appoint  to  it  a  practical  insurance 
man,  who,  from  experience  and  actual  knowledge  of  the  busi¬ 
ness!  will  be  able  to  administer  the  affairs  of  the  office  in  the 
best 'interests  of  the  public  and  the  immense  interests  engaged 
in  the  business  of  insurance.  Heretofore  the  position  has 
been  regarded  as  one  of  the  “party  plums”  and  awarded  to 
prominent  politicians  as  a  reward  for  services  rendered  the 
dominant  party.  Such  officers  have  usually  been  of  a  nega¬ 
tive  quality,  content  to  draw  their  salaries,  leaving  their 
official  duties  to  take  care  of  themselves.  It  is  a  difficult  mat¬ 
ter  to  find  a  man  having  sufficient  technical  knowledge  of  in¬ 
surance  combined  with  regular  business  qualifications  to 
qualify  him  for  the  office  of  Superintendent.  One  such  man 
comes  to  mind,  and  that  is  John  Tatlock,  late  president  of  the 
Washington  Life  Insurance  Company.  Mr.  Tatlock  is  one  of 
the  foremost  actuaries  of  the  country,  possessing  a  thorough 
knowledge  of  the  scientific  side  of  the  business,  and  has  rare 
business  qualifications,  as  was  shown  in  his  successful  man¬ 
agement  of  the  Washington  Life.  He  would  make  an  ideal 
Superintendent  if  he  could  be  persuaded  to  accept  the  posi¬ 
tion.  Governor  Hughes  could  not  do  better  than  to  appoint 


Mr.  Tatlock,  provided  he  is  inclined  to  ignore  all  political 
claims  to  the  position  and  choose  the  man  that  has  the  knowl¬ 
edge  and  experience  to  make  it  a  successful  factor  in  the 
Governor’s  administration.  H.  D.  Appleton,  at  present  first 
deputy  Insurance  Superintendent,  would  also  make  an  ex¬ 
cellent  Superintendent  of  Insurance.  If,  however,  the  Gov¬ 
ernor  can  persuade  Superintendent  Kelsey  to  accept  another 
term,  he  will  be  complying  with  the  wishes  of  a  majority  of  the 
insurance  fraternity.  Mr.  Kelsey  has  been  a  fair,  impartial  of¬ 
ficer,  doing  his  duty  without  fear  or  favor,  and  in  so  doing  has 
gained  the  confidence  of  all  who  are  at  all  familiar  with  his 
work.  His  present  term  has  given  him  a  knowledge  of  the 
business  that  few  men  could  obtain  in  so  brief  a  period,  and 
that  should  not  be  wasted  by  his  retirement. 


TNSURANCE  COMMISSIONER  McCOMB  of  Okla¬ 
homa  recently  addressed  an  association  of  credit  men  upon 
the  topic  “Insurance  and  Rates.”  He  made  an  excellent  ap¬ 
peal  for  fair  play,  pointing  out  the  fact  that  the  underwriting 
operations  of  the  last  decade  have  been  conducted  at  a  heavy 
loss.  He  dwelt  upon  the  subject  of  the  classification  of  risks, 
holding  that  this  is  essential  to  proper  rate-making;  and  he 
argued  that  discrimination  in  rates  between  risks  of  the  same 
class  should  not  be  permitted  in  fire  insurance  any  more 
properly  than  in  life  insurance,  nor  is  such  discrimination 
any  more  fairly  permissible  in  fire  insurance  rates  than  in  rail¬ 
road  freight  rates.  If  this  be  granted,  it  implies  a  common 
knowledge  on  the  part  of  the  fire  insurance  companies  of  the 
cost  of  insuring  various  classes  of  risks,  and  of  the  correct 
rates  to  be  charged  for  insuring  such  risks,  such  as  can,  ap¬ 
parently,  only  be  obtained  by  co-operation.  And  yet  in  Okla¬ 
homa  an  anti-trust  law  exists  which  is  construed  as  applying 
to  fire  insurance  companies,  and  which  would  prevent  the  co¬ 
operation  necessary  to  secure  what  the  Insurance  Commis¬ 
sioner  deems  to  be  fair  and  just  conditions  for  both  insurer 
and  insured.  If  New  York  merchants  and  manufacturers 
can  get  along  amicably  and  satisfactorily  with  the  fire  insur¬ 
ance  companies  while  paying  them  nearly  $42,000,000  of  pre¬ 
miums  annually  without  an  anti-compact  law,  it  would  seem 
as  though  Oklahoma  citizens,  paying  some  $2,300,000  of  pre¬ 
miums,  would  not  need  such  a  restrictive  measure;  and  we 
hope  that  the  Insurance  Commissioner  will  use  his  best  efforts 
to  secure  its  repeal,  in  so  far  as  it  may  relate  to  fire  insurance. 


THE  outcome  of  the  meeting  last  week  of  Insurance  Com 
missioners  and  surety  company  representatives  was  pro¬ 
ductive  of  much  good  and  cannot  fail  to  result  in  lasting 
benefit  to  both  sides.  There  seemed  at  first  to  be  a  fear  that 
the  Commissioners  were  looking  for  an  opportunity  to  wield 
the  Big  Stick,  but  the  fairness  with  which  they  approached 
the  Consideration  of  every  topic  on  their  program,  and  the 
evident  desire  manifested  to  reach  a  sound  understanding  with 
the  companies,  changed  the  tone  of  the  representatives  com¬ 
pletely.  A  probably  unlooked-for  incident  of  the  meeting  was 
the  establishing  of  more  harmonious  relations  between  the 
companies  themselves.  While  ostensibly  the  representatives 
had  at  previous  meetings  of  their  own  agreed  upon  a  course 
of  action,  the  discussions  before  the  committee  showed  that 
they  were  far  apart ;  and,  as  one  onlooker  described  it,  they  did 
not  get  together  until  the  Commissioners  had  allowed  them 
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to  fight  it  out  and  by  skillful  prodding  brought  forth  the  real 
facts  and  a  substantial  basis  of  agreement.  While  the  many 
sessions  were  animated  and  prolonged,  it  is  felt  that  the  time 
was  not  wasted,  and  when  the  committee  reconvenes  at  Chi¬ 
cago  on  December  7,  definite  conclusions  will  promptly  be 
reached.  Much  can  be  accomplished  in  the  meantime  in  the 
direction  of  harmony  through  the  medium  of  the  Surety  As¬ 
sociation  of  America,  whose  organization  was  made  possible 
last  week  by  the  coming  together  of  so  many  surety  com¬ 
pany  representatives. 


IN  a  circular  letter  to  the  public  concerning  Christmas  deco¬ 
rations  and  displays,  the  Philadelphia  Fire  Underwriters 
Association  makes  the  point  that,  under  a  strict  interpretation 
of  the  fire  insurance  policy,  the  use  of  such  displays  would 
render  the  policy  void,  unless  it  is  endorsed  with  a  special  per¬ 
mission  for  the  increased  hazard.  Warning  is  therefore  given 
that  the  use  of  Christmas  greens,  harvest  specimens,  draperies, 
scenery,  cotton  to  represent  snow,  etc.,  and  the  use  of  moving- 
picture  machines  for  temporary  exhibition,  are  regarded  as 
dangerous  to  life  and  property.  Agents  throughout  the  coun¬ 
try  would  do  well  to  advise  their  clients  as  to  the  risks  at¬ 
tached  to  the  use  of  such  inflammable  materials  as  are  men¬ 
tioned  above- 


FIRE  INSURANCE  TOPICS 


NEW  YORK  SURVEYS. 

John  B.  Miller,  the  oldest  engineer  of  the  old  city  fire  department, 
died  last  week  at  his  residence,  307  Lenox  avenue.  He  was  for  over 
thirty  years  surveyor  of  the  Sterling  and  the  Firemens  insurance  com¬ 
panies. 

L  ewman  &  MacBain  are  to  have  the  New  York  State  management 
of  the  Union  of  Philadelphia  and  the  Insurance  Company  of  the 
State  of  Pennsylvania. 

^  J.  G.  Hilliard,  for  many  years  with  the  late  James  Foster,  of  James 
Foster  &  Son,  Inc.,  has  been  elected  vice-president  of  the  corporation. 

A  considerable  number  of  the  field  force  of  the  North  British  and 
Mercantile  were  gathered  at  the  United  States  branch  office,  at  76 
William  street,  last  week,  to  celebrate  the  one  hundredth  year  of  the 
company’s  existence.  General  and  special  agents  from  the  Pacific, 
Southern,  Eastern  and  Western  departments  were  present,  and  im¬ 
mense  benefit  accrued  from  the  interchange  of  ideas.  The  meeting 
culminated  in  a  banquet  at  the  Waldorf-Astoria  on  Saturday  last. 

The  Brooklyn  agencies  of  the  Law  Union  and  Crown  and  the 
Virginia  Fire  and  Marine  will  be  transferred  November  25  to  Griffin 
&  Warner. 

E-  P-  Boone,  of  the  sprinkler  department  of  the  New  York  Fire 
Insurance  Exchange,  has  been  appointed  chairman  of  the  committee 
on  automatic  sprinklers  of  the  National  Fire  Protection  Association, 
succeeding  E.  U.  Crosby,  resigned. 

T  he  brokers  lost  their  case  in  the  Exchange,  but  are  not  downcast 
or  disappointed.  1  hey  believed  it  was  wise  to  press  their  claim  for  a 
restoration  of  the  brokerage  of  1906,  and  supposed  they  would  be 
defeated  by  only  a  few  negatives.  In  fact,  they  lost  by  a  large 
majority.  A  member  of  the  Exchange  informs  us  that  the  ayes  were 
hardly  audible,  not  over  a  half  dozen  at  the  outside,  while  the  nays 
made  a  strong  roar.  1  he  brokers  had  only  one  advocate  on  the  floor — 
a  broker  agent  but  his  plea  was  weak  because,  as  he  explained  after¬ 
ward,  he  had  been  forewarned  the  majority  was  against  him.  Man¬ 
ager  Shallcross  of  the  Royal  referred  to  the  claim  of  the  brokers  that, 
at  a  meeting  held  in  his  office  in  1906,  a  pledge  was  given  that  the 
brokerage  would  be  restored.  He  admitted  the  conference,  but 
denied  the  pledge,  although  he  said  the  brokers  might  have  thought 
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otherwise.  Several  other  members  confirmed  the  statements  of  Mr. 
Shallcross,  and  that  incident  was  closed. 

Postal  cards  continue  to  circulate  through  the  mails  inviting  sub¬ 
scriptions  to  a  new  million-dollar  company  in  this  city.  They  solicit 
an  interview  in  order  that  the  merits  of  the  proposition  may  be 
explained.  \ 

The  St.  Louis  and  San  Francisco  Railway  is  another  of  the  patrons 
of  fire  insurance  whose  annual  report,  recently  issued,  shows  an  in¬ 
creased  expenditure  for  insurance.  The  expenditures  under  the  head 
of  maintenance  of  structures  for  the  year  ending  August,  1908,  were 
$40,701,  and  for  insurance  upon  equipment  $73,931 — against  amount 
for  the  previous  year  of  $53,564  and  $44,687.  This  shows  totals  of 
$114,632  for  1908  and  $98,251  for  1907. 

The  regular  meeting  of  the  New  York  Board  was  held  yesterday. 
A  report  was  made  regarding  the  year’s  loss  experience  in  the  city, 
embracing,  however,  only  the  losses  under  the  jurisdiction  of  the  com¬ 
mittee,  which  shows  wonderful  recuperation  in  the  last  three  months. 
It  appears  that,  at  the  end  of  July,  increases  over  last  year’s  losses 
were  nineteen  per  cent  in  the  number  of  losses  and  twenty-eight  per 
cent  in  the  amount  involved.  The  improvement  is  due  to  the  very 
light  losses  in  August,  September  and  October,  which  brought  down 
the  total  number  of  losses  to  October  31  to  1653,  with  an  estimated 
insurance  loss  of  $7.433. 164.07 ;  against  1586  losses  and  an  insurance 
loss  of  $6,999,525,  indicating  an  increase  of  only  four  per  cent  in 
number  and  only  six  per  cent  in  amount  incurred.  This  is  a  much 
more  favorable  showing  than  was  expected.  The  losses  dropped  for 
the  three  months  ending  October  31,  compared  with  the  same  period 
of  1907,  in  number  from  472  to  329,  and  in  amount  from  $1,707,000 
to  $746,000,  a  decrease  of  fifty-six  per  cent.  There  is  still  a  chance 
that  the  city  business  will  turn  out  more  profitable  than  was  antici¬ 
pated  a  few  months  ago. 

A  few  days  ago  a  report  was  received  of  a  fire  at  Sherry’s,  Forty- 
fourth  street  and  Fifth  avenue.  The  matter  was  referred  to  the 
electrical  department  of  the  survey  bureau,  who  reported  to  the  Board 
yesterday  that  the  fire  occurred  about  the  1st  of  August,  and  no 
reason  is  given  why  the  report  of  the  fire  was  so  long  delayed. 
Upon  investigation,  the  inspector  was  of  the  opinion  that  the  trouble 
was  caused  by  a  ground  circuit,  which  developed  on  one  of  the  main 
feeders  in  a  metal  conduit.  This  grounding  occurred  near  a  large 
distributing  center,  on  the  third  floor;  and  after  burning  through  the 
conduit,  the  nearby  woodwork  was  ignited,  causing  a  damage  of  $3000. 
The  companies  concerned  were  unaware  of  the  loss  for  nearly  three 
months,  and  learned  that  the  failure  to  report  was  the  fault  of  a 
brokerage  firm. 

In  the  comments  upon  the  brokerage  situation  in  this  city,  a  wise 
secretary,  who  is  thoroughly  familiar  with  the  ways  of  the  rapid 
young  men  known  as  “placers”  in  the  employ  of  brokers,  says  that 
within  the  past  year  some  of  these  placers  have  developed  traits  of 
character  which  are  discreditable  to  them  and  injurious  to  their  em¬ 
ployers.  He  boldly  proclaims  that  one  of  these  bad  traits  is  the  habit 
of  borrowing,  or  trying  to  borrow,  money  from  countermen  and 
agents.  This  habit,  it  is  stated,  has  increased  quite  rapidly  of  late,  and 
the  effect  of  it  is  a  conviction  in  certain  quarters  that,  unless  loans 
are  made,  the  amount  of  business  is  curtailed  in  the  offices  which 
refuse  the  loans.  Of  course,  this  accusation  does  not  apply  to  more 
than  a  small  minority,  but  our  informant  says  the  evil  is  sufficiently 
conspicuous  already  to  cause  comment. 

1  he  Exchange  has  sent  out  a  timely  notice  to  the  public  to  be  on 
their  guard,  in  the  anticipated  freezing  weather,  to  cover  against 
frozen  hydrants  and  frozen  sprinkler  pipes,  etc.  The  inspection  de¬ 
partment  of  the  Board  and  Exchange  is  kept  busy  looking  out  for 
defective  heating  appliances,  as  well  as  the  danger  of  freezing  pipes. 

It  is  true  that  the  improved  methods  of  guarding  pipes  under  ground, 
as  well  as  above  ground,  against  freezing  have  reduced  this  danger 
considerably,  but  it  is  not  wholly  eliminated  from  the  present 
conditions. 

The  companies  are  asking:  “Have  we  a  fire  marshal  in  New  York, 
and  what  is  he  doing?”  The  results  of  his  arduous  labor  are  not 
visible  in  the  arrests  and  convictions  for  arson,  although' the  crime  is 
not  unknown. 
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CHICAGO  AND  THE  WEST. 

A  suit  has  been  instituted  by  the  St.  Paul  Fire  and  Marine  to  test 
the  right  of  the  Minnesota  Insurance  Department  to  prohibit  the 
vacancy  rider  from  reducing  the  insurance  to  be  paid  in  case  of  loss. 

Non-union  companies  must  hereafter  affiliate  with  all  board  agencies 
in  the  mountain  field,  or  else  stay  out  of  the  boards  altogether,  ac¬ 
cording  to  a  rule  recently  adopted  by  the  supervisory  committee. 

On  December  1,  Cecil  T.  Collins  will  be  special  agent  of  the  North 
British  and  Mercantile  in  Minnesota,  with  headquarters  at  Minne¬ 
apolis.  Mr.  Collins  has  been  in  the  Western  department  of  tie 
company  for  six  years. 

C.  B.  Gilbert,  former  vice-president  of  the  Calumet,  has  opened  a 
local  agency  in  Chicago. 

The  executive  committee  of  the  Chicago  Board  of  Underwriters  has 
authorized  the  use  of  the  “market  value”  clause  in  policies  covering 
sugar.  The  clause  simply  provides  for  the  adjustment  of  losses  on 
sugar,  on  the  basis  of  the  market  value  at  the  time  of  the  fire. 

The  year-end  campaign  of  the  Royal  is  unique.  Its  agents  have 
been  supplied  with  artistic  dailies,  bearing  a  picture  of  a  churc  , 
others  of  a  dwelling,  etc.  The  idea  is  to  have  each  new  risk  reported 
on  a  daily,  pictorially  illustrating  the  class  to  which  the  risk  belongs. 

Vice-President  Dunlop  of  the  Providence  Washington  gave  a  dinner 
in  Chicago,  on  the  10th  inst.,  to  the  company’s  Western  department 
field  force. 

A  large  amount  of  insurance  was  placed  last  week  on  gram  in 
elevators  in  Chicago,  Duluth  and  Superior.  Even  the  surplus  com¬ 
panies  and  London  Lloyds  were  called  upon  for  their  full  capacity  m 

some  cases. 

Klee,  Rogers  &  Co.  of  Chicago  are  now  writing  surplus  business 
throughout  the  West  for  the  Blue  Ridge  of  Georgia. 

The  first  rates  under  the  Dean  Schedule  will  probably  be  furnished 
to  agents  some  time  during  the  month  of  November  in  Chicago. 

The  Millers  National  of  Chicago  and  Michigan  Millers  Mutual  have 
been  admitted  to  do  business  in  South  Dakota. 


BOSTON  AND  VICINITY. 

At  the  annual  meeting  of  the  Boston  Board  of  Fire  Underwriters, 
held  Tuesday,  the  following  officers  were  elected  for  the  ensuing 
year:  President,  Edward  C.  Brush;  vice-president,  Augustus  S. 

Lovett;  treasurer,  A.  J.  Lewis;  secretary,  F.  E.  Cabot. 

The  United  Druggists  Mutual  Fire  has  been  organized  m  Boston. 

It  is  on  the  mutual  plan,  with  a  guaranteed  capital  of  $100,000.  T  he 
officers  are  as  follows:  President,  Louis  K.  Liggett;  vice-presiden  . 
James  C.  Brady;  treasurer,  James  C.  McCormick;  secretary,  Archie 

W.  Campbell. 

H.  M.  Shove  has  been  appointed  special  agent  for  New  England  of 
the  City  of  New  York  Insurance  Company. 

In  accordance  with  the  recommendations  of  the  executive  com¬ 
mittee,  President  Brush,  of  the  Boston  Board  of  Fire  Underwriters, 
has  appointed  the  following  a  special  committee  to  examine  the  condi 
tions  in  the  warehouse  district  of  South  Boston :  Edward  D.  Bla  e, 
Thomas  L.  O’Brien,  Charles  B.  Wheelock. 

Gorham  Dana,  manager  of  the  Underwriters  Bureau  of  New  Eng¬ 
land,  delivered  an  address  before  the  New  England  Waterworks 
Association  in  Boston,  in  which  he  spoke  particularly  of  the  advisa¬ 
bility  of  co-operation  on  the  part  of  the  fire  insurance  associations 
and  organizations  allied  thereto,  more  especially  the  inspection 
bureaus,  for  mutual  profit  and  helpfulness.  Mr.  Dana  dwelt  at  length 
upon  the  great  saving  of  water,  as  well  as  efficiency,  of  the  sprinkler 
systems  over  the  expensive  meters,  which  give  no  alarm  m  case  0 
leakage  or  fire  and  only  indicate  the  loss  of  water.  Mr  Dana  gave  it 
as  his  earnest  conviction  that  the  sprinkler  system  is  the  only  logical 
solution  for  fire-fighting  in  modern  high  buildings. 

NOTES  FROM  PHILADELPHIA. 

The  radical  changes  in  the  management  of  the  Franklin ^  Fire  of 
this  city,  as  outlined  in  the  issue  of  The  Spectator  dated  Novem 
5,  have  already  been  partly  fulfilled  by  the  election  of  Spec.al  Agent 


A.  E.  Duncan,  of  the  Phcenix  of  Hartford,  to  succeed  James  W. 
McAllister,  who  resigned  the  presidency  of  the  Franklin,  and  will  be 
further  fulfilled  by  the  retirement  from  official  connection  with  the 
company,  on  January  x,  of  Vice-President  George  F.  Reger  and  Secre¬ 
tary  Ezra  T.  Cresson. 

At  the  annual  meeting  of  the  Philadelphia  Fire  Underwriters 
Association,  held  last  week,  J.  B.  Kremer,  Charles  Platt,  Jr.,  an 
E.  J.  Durban  were  elected  members  of  the  executive  committee  to 
serve  for  three  years,  and  Hampton  L.  Warner  was  elected  to  fill  the 
unexpired  term  caused  by  the  resignation  of  Henry  M.  Gratz.  At 
the  meeting  of  the  executive  committee,  which  immediately  followed 
that  of  the  association,  the  following  officers  were  elected  for  the 
ensuing  year:  James  A.  Payne,  chairman  of  executive  committee; 

J.  B.  Kremer,  vice-chairman,  and  Charles  A.  Hexamer,  secretary  and 
treasurer.  John  FI.  Kenney  was  appointed  assistant  secretary  for  the 
ensuing  year.  The  proposed  amendment  to  strike  out  Article  VIII. 
of  the  by-laws,  which  relates  to  the  payment  of  premiums,  was  tabled 
at  the  meeting  of  the  association. 

Hare  &  Chase  have  been  appointed  sole  agents  for  Philadelphia  and 
vicinity  of  the  Sovereign  Fire  of  Canada,  which  has  just  been  licensed 
to  do  business  in  this  State. 

Agents  of  the  Citizens  of  St.  Louis  were  in  receipt  of  a  circular 
letter  from  the  company  last  week,  which  is  in  part  as  follows . 

From  this  date  all  losses  on  policies  issued  in  your  agency  will  be 

paid  without  discount  upon  receipt  of  satisfactory  proofs  as  provided 
by  the  policy.  The  practice  of  paying  losses  without  discount  has 
become  so  general  in  certain  localities  that  we  have  decided  to  depart 
from  the  time-honored  custom  m  order  to  place  our  representat  v 
on  an  equal  footing  with  competing  agents. 

The  circular  expresses  the  hope  that  agents  will  approve  of  the 
action,  and  that  it  will  result  in  the  securing  of  an  increased  business 

for  the  company. 

On  January  1,  Joseph  T.  Sill  will  retire  as  manager  of  the  branch 
office  of  the  Girard  Fire  and  Marine,  138  South  Fourth  street,  to 
devote  his  whole  time  to  the  interests  of  his  brokerage  business. 
Charles  Fitzgerald,  formerly  connected  with  the  home  office  of  the 
Girard,  but  for  many  years  past  counterman  of  the  S.  D.  Hawley  & 
Son  agency,  which  recently  merged  with  the  William  Arrott  agency, 
will  resign  his  position  with  the  Arrott-Hawley  agency  on  that  date 
to  become  the  successor  of  Mr.  Sill. 

The  new  company  which  James  F.  Stone  is  organizing  here  is 
making  very  satisfactory  progress,  and  it  has  been  decided  by  the 
organization  committee  that  its  name  shall  be  the  American  L  mon 
Fire  Insurance  Company  of  Philadelphia,  instead  of  the  Keystone 
Fire,  as  first  suggested. 

The  agency  of  C.  L.  Harper  &  Co.  has  removed  to  140  South 
Fourth  street. 


THE  MIDDLE  STATES. 


Charles  H.  Wilson  Shoots  Himself. 

Charles  H.  Wilson,  a  promising  young  underwriter  with  the  general 
agency  of  Jameson  ft  Frelinghuysen,  76  William  street,  New  York  city, 
shot  himself  in  the  directors’  room  of  the  Globe  and  Rutgers  Fire  In¬ 
surance  Company  within  a  few  minutes  of  closing  time  last  Monday 

Wilson’s  sudden  and  unexpected  self-destruction  was  a  mystery 
to  all  of  his  friends  and  business  associates.  He  had  been,  seeming  y, 
exceptionally  light-hearted  and  care-free  during  the  day  the  tragedy  oc¬ 
curred  The  deceased  was  very  popular  among  local  underwriters  an 
was  formerly  connected  with  the  Negley  &  Clark  agency  at  Pittsburg, 
Pa.  He  leaves  a  young  wife  to  mourn  his  sad  end. 


A.  E.  Duncan  Elected  President  of  the  Franklin  Fire. 

Alfred  E.  Duncan  has  been  chosen  by  the  directors  o£  ‘he 
Fire  Insurance  Company  of  Philadelphia,  to  succeed  James  W.  McAll  ste 
I  president  of  the  company,  when  Mr.  McAllister  voluntarily  retires 
from  that  office  on  December  31,  1908.  Mr.  Duncan  began  his  ^s^ran^ 
experience  in  the  office  of  John  C.  Paige  in  1880.  Four  years  later  he 
went  West  where  he  was  successively  insurance  collector,  agent  an 
agency^  manager,  and  at  various  times  lived  in  San  Antonio,  Tex, 
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Omaha,  Neb.;  Ogden  and  Salt  Lake  City,  Utah.  From  1890  to  1895  he 
covered  Utah,  Idaho  and  Montana  as  special  agent  for  the  Continental 
and  then  went  with  the  Philadelphia  Underwriters  as  special  agent  for 
the  Middle  department.  For  three  years  past,  Mr.  Duncan  has  covered 
the  same  territory  for  the  Phcenix  of  Hartford. 

Mr.  McAllister  has  been  unanimously  elected  president  emeritus  of 
the  Franklin  Fire,  in  recognition  of  his  long,  faithful  and  efficient 
service  to  the  company. 

It  is  understood  that  Vice-President  Geo.  F.  Reger  and  Secretary  E. 

.  Cresson  also  intend  to  retire  from  their  respective  offices.  Both 
have  been  connected  with  the  company  for  many  years,  and  the  an¬ 
nouncement  of  their  retirement,  together  with  that  of  Mr.  McAllister 
will  be  received  with  regret  by  their  many  friends. 

Under  the  administration  of  Mr.  Duncan,  it  is  anticipated  that  the  old 
'  ranklin  Fire  will  retain  its  deserved  place  among  the  strong  and 
reliable  institutions  of  the  country,  and  will  make  satisfactory  progress 
in  every  way. 


The  Appellate  Division  of  the  Supreme  Court,  in  the  case  of  Jay  E.  Phillios 
a  manufacturer  of  hats,  vs.  the  Home  of  New  York,  Justices  Laughlin  and  Scott 
ru  ed  that  goods  burned  which  cannot  be  replaced  by  manufacture  shall  be 
valued  at  actual  cash  value. 


THE  WEST. 


Ohio  Jottings. 

[From  Our  Own  Correspondent.] 

Considerable  discussion  has  arisen  in  Cleveland  over  the  question  of 
banks  operating  fire  insurance  departments.  Some  of  the  prominent 
gents  are  protesting  against  the  practice  going  any  further  while 
those  banks  which  have  recently  put  in  such  departments  sav  that  the 
custom  was  established  long  ago  and  cannot  be  done  ™wTy  with  Douh^ 

future  Tn^omfway1  “  endeavor  to  hold  their  business  in  the 

c."S“-u.,?e.S  10  Ge™“1  >»  i!2»  “■> 

Association,  .itl  representatives  ol  the 

Son„„Tnpo“af.r  or  T.rm  rSt/reiSf  E"„~ ^ 7‘ 
chairman  of  the  meeting  and  A  C  Sneerl  it  Rog?55  was  made 

‘^Clevefand^  th6  P°lntS 

O.  M.  C. 


elecid!m  C‘  Billheimer’  RepubHcan  Auditor  of  State  in  Indiana,  has  been  re- 

—George  H.  Heafford  retires  January  1  as  secretary  of  the  Chicago  local 
agency  of  Lyman,  Ritchie  &  Co.,  but  will  continue  as  a  director  of  the  firm. 

11,7?'  A'  ,L7deke>  mana£er  of  the  Pretzlaff  Hardware  Company  of  Milwaukee 
Schroeder  -president  of  the  Concordia  Fire,  succeeding  the  late  John 

—The  Cook  county  general  agency  of  the  Ohio  German  Fire  has  been  Irani 
RHobbTrY  ’  MlIler  &  C°-  t0  the  new  firm  of  Walter  Schroeder  and  James 

aftTr1  JanuaTv  °f  CoIorad°  wil>  not  continue  in  office 

party  in  that  State.  “  3  '  '  ‘  UnexPected  def^  of  the  Republican 

-The  election  of  a  Republican  Governor  in  Missouri  means  that  Superintendent 

£2355 .  «•*»  «■-*  *•  ■»»,  "A" 

assTdatefwitt  tile3  w’  SPedaI  3gent  °f  the  Westchester,  will  become 

on  January  1,  iS.  "  “d  InSpeCti°n  Burea"  at  Kansas  City 

niu7tTphaeytaxesrnoen'?hene;aI  *  K3nS3S  h3S  that  fire  *  companies 

reins'  rei^u^ce.  S  PremlUmS  C°'leCted  “d  aCtUa,ly  ™d’  without  de- 

— The  Illinois  National  Fire  will  ci  ^ 

direct  with  the  insured,  as  it  now  does  in  Illinois,  berets  p^Tmium^^ei^wre 
running  between  $17,000  and  $18,000  per  month.  receipts  are 

theT^nds  oJfaBUu,rh  l  W;stern  of  the  Fire  Association  will  be  in 

field  fo  b  7  Robertson.  J.  W.  Robertson  was  called  from  the  Wisconsin 
field  to  be  assistant  manager  of  the  department  some  months  ago. 

tio7lthLMrlce°ntr!  °f  LoCaI  F!re  Insurance  Agents  adopted  a  resolu- 

duction  into  the  Tfetmg  authorizing  a  committee  to  draft  a  bill  for  intro- 

into  the  coming  M.ssour,  Legislature,  making  it  a  misdemeanor  for  any 


agent  to  rebate  on  a  policy.  The  new  officers  elected  were:  President,  C.  F. 
Enright;  vice-presidents,  W.  J.  Campbell,  S.  D.  Capen,  F.  H.  Kreissmann-  secre¬ 
tary  and  treasurer,  C.  C.  Jones,  Kansas  City. 


THE  SOUTH. 


—Ramsey  Wharton,  of  the  Jackson  (Miss.)  local  and  general  agency  firm  of 
V  harton  &  Roberts,  is  dead. 

— Insurance  Commissioner  Folk  of  Tennessee  has  revoked  the  license  of  J.  A. 
Blackburn,  agent  of  the  Connecticut  Fire  at  Cleveland,  Tenn. 

Arnold,  Raines  &  Co.  of  Little  Rock  have  been  appointed  general  agents  of 
the  Peoples  National  Fire  of  Philadelphia  for  Arkansas  and  Oklahoma. 

Smith  &  Cochran  of  Dallas,  Tex.,  have  been  appointed  Southwestern  general 
agents  of  the  Boston.  Walker  &  Scott  will  represent  the  company  in  Arkansas. 

—The  ways  and  means  committee  of  Charleston,  S.  C.,  is  inviting  conference 
with  those  interested  in  the  arrangement  of  that  city’s  insurance  taxes  for  the 
coming  year. 

— B.  Van  Ness,  Cook  county  special  agent  of  the  Queen  of  New  York  has 
been  appointed  special  agent  of  the  Northern  of  London  for  Maryland  Virginia 
and  North  Carolina. 

—Brooks  Sorrier,  member  of  the  well-known  local  agency  firm  of  Sorrier  & 
Brannen  of  Statesboro,  Ga.,  was  killed  recently  in  an  automobile  accident.  He 
was  about  thirty  years  of  age. 

— J.  N.  Raleigh,  special  agent  of  the  New  York  Underwriters  Agency,  assisting 
Virginia  Special  Agent  B.  E.  Deckert,  has  been  transferred  to  Memphis,  where 
he  will  assist  State  Agent  Nelson  in  Tennessee,  Mississippi  and  Louisiana. 

— J.  C.  Clancy  of  Birmingham,  Ala.,  was  recently  convicted  of  soliciting  and 
writing  insurance  for  the  Georgia  Co-operative  Fire  Association  of  Savannah  Ga 
He  was  sentenced  to  jail  for  twenty-four  hours.  Neither  the  company  nor  the 
agent  was  licensed  in  Alabama. 

The  Attorney-General  of  Texas  has  been  requested  by  Insurance  Commis¬ 
sioner  Love  to  give  an  opinion  on  the  question  as  to  whether  a  fire  insurance 
company  operating  in  that  State  is  prohibited  by  the  provisions  of  the  resident- 
agents  law  from  paying  a  brokerage  commission  or  other  consideration  to  a  non¬ 
resident  of  the  State. 


THE  PACIFIC  COAST. 


Seattle  Notes. 

[From  Our  Own  Correspondent.] 

The  biennial  report  of  the  Secretary  of  State  of  Washington  will  show 

r88e287°n  This  isheanP®n0d  in  7®  Insurance  Department  to  have  been 
7777  J  7S  aD  1.ncrease  of  °ver  fifty  per  cent  over  the  preceding 
period,  when  the  receipts  were  $241  340  p  eceumg 

Washington  recently  elected  its  first  Insurance  Commissioner  The 

of  777  vr  Pf7  ha£j,  always  been  appointive,  and  con  M  red  a  part 

elected.  P&P'  @  Pr6Sent  incumbent’  d-  H.  SchYvely?  was 

Harry  L.  Wittem  of  Seattle  has  been  appointed  city  manager  of  the 

lievYg^  BnCMc0Dougalf  Northwestern  National  of  Milwaukee,  re- 

Seattle,  November  12.  m 

Washington. 
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The  Rocky  Mountain  Field. 

[From  Our  Own  Correspondent.] 

The  Mountain  Field  Club  appears  to  be  on  its  “last  legs  ”  For  mmo 

hfipn  k.1®  18  taken  as  a  virtual  abandonment  of  the  club  as  it  ha- 

vice’veVsa"  ™ ““  SX  re.'S 

hardship  to  either  class  of  ™mna?i  actice  has  not  worked  any  special 
“straddlers”  havfpa ^  d  assessments  to^ ’thf  LVu  ^  °De  °r  tw°  of  the 
writers  Association  based  uS  holever  n7  Moantain  Fi™  Under¬ 
passed  the  compact  instead  nf  nl  7!  !  ^  '  ?n  such  business  only  as 
The  latter  is  the  basis  used  in  thp  ?gre?ate  Premiums  in  the  field, 

excepting  only  railroad  and  farm  hi,  °f  Uni°r?T?r  affiliating  companies, 

fair  and  equitabl7arra7g3mentalbut  somYtYtheYt'ff  WOU'd,  s®em  to  be  a 

agers  have  been  itching  for  a’ rule  ivbien  be  atl£fer-necked  union  man- 
take  the  brand  on  both  sh^lders  or  not  aT°a  ,  hYY  “Jl  “bricks  to 
mulgation.  We  learn  that  its  not  7  a  *’  h.ence  the  recent  pro- 

problematical,  in  view  of  the  disaitT6™611*  7  tbls  time  is  somewhat 
tain  to  fonow.  The  non-boarder  n,  77  re?Ults  whicb  are  almost  cer- 
his  methods  of  competition  H!s  wort6-1"6  1S  a  pretty  decent  fellow  in 
riety,  and  his  policies  are  to  be  7,7, IS  usua'ly  of.the  still-hunt  va- 
board-man’s  policies  on  the  more  e.very  day  nght  alongside  the 

H.  recognizes  be"  & 2£giE&  SLlffLX 
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the  good  of  the  business  generally;  hence  he  refrains  from  getting  out 
on  the  house  tops  and  yelling  that  he  is  a  philanthropist.  Among  the 
results  predicted,  in  case  of  enforcement  of  the  new  rule,  is  an  anti¬ 
compact  law  in  the  coming  General  Assembly,  and  a  general  demorali¬ 
zation  of  rates  in  the  entire  field.  What  a  pity  ’twould  be.  Ask  any 
informed  fire  underwriter  in  the  country  what  is  the  best  regulated  ter¬ 
ritory,  as  far  as  rates,  practices  and  results  are  concerned,  and  he  will 
probably  tell  you,  the  Mountain  field.  Why  not  let  it  remain  so? 

Manager  Burns  of  the  Rocky  Mountain  Fire  Underwriters  Association 
has  been  among  some  of  the  Eastern  non-union  managers,  canvassing 
their  sentiments  anent  the  enforcement  of  the  new  “all  in  or  all  out” 
rule.  His  report  is  looked  forward  to  with  much  interest. 

Denver.  November  14.  Centennial. 


MISCELLANEOUS  FIRE  NEWS. 


Notable  Fires  at  Theatres. 

“Fires  and  Public  Entertainments”  is  the  title  of  a  book  of  fifty-eight 
pages,  13  by  18%  inches,  embracing  a  study  of  some  1100  notable  fires  at 
theatres,  music  halls,  circus  buildings  and  temporary  structures  cover¬ 
ing  more  than  a  century,  by  Edwin  O.  Sachs  of  London,  England,  archi¬ 
tect,  Fellow  of  the  Royal  Statistical  Society,  author  of  “What  is  Fire 
Protection,”  etc.  The  tabulation  presents  the  salient  features  of  each 
fire,  and  an  analysis  of  the  fires  deals  with  the  life  of  buildings,  origin 
of  fires,  time  distribution,  loss  of  life,  etc.  The  list  is  more  or  less  com¬ 
plete  back  to  the  year  1569,  in  addition  to  a  full  list  from  1797  to  1897. 
This  valuable  historical  work  should  be  embraced  in  the  library  of  every 
fire  insurance  company,  and  may  now  be  obtained  at  the  reduced  price 
of  $2  per  copy  from  The  Spectator  Company,  135  William  street,  New 
York. 


- — The  Pacific  Coast  Board  has  granted  a  reduction  in  rates  ranging  from  15  to 
25  per  cent,  at  Butte,  Mont. 

— Over  one  hundred  cities  in  the  United  States  have  adopted  the  standard 
couplings  for  hose  and  hydrants. 

— H.  L.  Luke,  formerly  in  the  Pacific  Coast  field,  has  been  appointed  special 
agent  of  the  National  Union  Fire  for  Western  Washington,  Oregon,  Southern 
Idaho  and  Utah. 

— Although  the  volume  of  premiums  has  been  greatly  reduced  on  the  Great 
Lakes  during  the  season,  owing  to  the  falling  off  of  shipments,  losses  so  far  have 
been  comparatively  light.  The  season  closes  December  5. 

— The  National  Fire  Protection  Association  is  endeavoring  to  determine  the 
efficiency  of  the  various  water  supplies  for  automatic  sprinkler  equipments.  Re¬ 
ports  of  over  1600  sprinklered  risk  fires  have  been  tabulated. 

— A  bill  has  been  introduced  in  the  Vermont  Legislature  providing  that,  when 
a  building  is  totally  destroyed  by  fire  the  sum  for  which  it  is  insured  shall  be 
deemed  the  true  value  thereof,  unless  over-insurance  thereon  was  fraudulently 
obtained. 

— The  Jakor  of  Moscow,  which  writes  fire  reinsurance  exclusively  in  this  coun¬ 
try,  has  entered  the  following-named  States:  Colorado,  Delaware,  Illinois,  In¬ 
diana,  Massachusetts,  Michigan,  Mississippi,  Montana,  New  Hampshire,  New 
Jersey,  New  York,  North  Carolina,  Pennsylvania,  Texas  and  West  Virginia. 

— Insurance  Commissioner  Wolf  of  California  is  endeavoring  to  secure  an 
amendment  of  section  608  of  the  political  code  at  the  next  session  of  the  Cali¬ 
fornia  Legislature,  so  as  to  deprive  any  foreign  company  which  transfers  action 
from  the  State  to  the  Federal  courts  of  ever  again  receiving  a  license  to  transact 
business  in  California. 

— The  United  States  Circuit  Court  of  Appeals  has  denied  the  application  of  the 
Williamsburgh  City  Fire  for  a  rehearing  of  its  appeal  from  the  decision  of 
Justice  Van  Fleet,  rendering  the  company  liable  for  a  claim  upon  property  de¬ 
stroyed  in  the  San  Francisco  disaster  of  1906,  which  was  insured  under  policies 
containing  an  earthquake  clause. 

— It  is  reported  that  M.  A.  Newell,  who  resigned  the  presidency  of  the  Cali¬ 
fornia  Insurance  Company  to  engage  in  the  marine  insurance  brokerage  business, 
has  failed  for  $200,000.  The  drain  on  his  private  resources  caused  by  rehabili¬ 
tating  the  California  Insurance  Company  subsequent  to  the  San  Francisco  earth¬ 
quake  and  conflagration  is  mainly  responsible  for  his  present  embarrassment. 

_ In  the  case  of  Scharles  &  Deutsch,  manufacturers  of  children’s  clothing, 

against  N.  Hubbard.  Jr.,  &  Co.,  insurance  brokers,  instituted  in  the  City  Court 
of  New  York  city  to  determine  whether  the  defendants  could  be  held  responsible 
for  accepting  a  policy  of  insurance  containing  warranties  which  subsequently 
vitiated  the  contract,  thereby  preventing  the  insured  from  collecting  the  loss 
under  the  policy,  was  recently  decided  in  favor  of  the  insured. 

_ The  Springfield  Fire  and  Marine  has  perfected  its  plans  for  handling  por¬ 
tions  of  Canada.  The  Western  department  will  have  jurisdiction  of  Ontario  as 
far  east  as  Port  Arthur  and  also  Saskatchewan,  Alberta  and  Manitoba.  J.  V. 
Nutter,  of  the  local  agency  firm  of  C.  H.  Enderton  &  Co.  of  Winnipeg,  will  be 
supervising  general  agent  of  the  field,  while  his  firm  secures  the  Winnipeg 
agency.  Frank  L.  Heberling,  special  agent  in  the  Chicago  department  of  the 
company,  will  be  special  agent,  with  headquarters  at  Winnipeg. 


LIFE  INSURANCE  TOPICS 


IN  AND  ABOUT  NEW  YORK. 

The  New  York  branches  of  the  Woodmen  of  the  World  will  hold  a 
meeting  to-night  at  the  Madison  Square  Garden  concert  hall  to 
welcome  Joseph  Cullen  Root  of  Omaha,  Neb.,  the  sovereign  grand 
commander.  A  class  of  over  iooo  members  will  be  initiated. 

The  Washington  Life  Insurance  Company  is  mailing  checks  in  pay¬ 
ment  of  dividends  to  the  holders  of  policies  upon  which  dividends 
were  deferred,  and  on  policies  which  by  their  terms  specifically  pro¬ 
vide  for  the  annual  distribution  of  surplus,  issued  during  the  period 
when  the  amendment  to  the  insurance  laws  of  New  York  permitted 
companies,  notwithstanding  any  restrictions  in  their  charters,  to  pay 
dividends  annually,  the  Department  having  ruled  that  the  company 
would  not  be  exceeding  its  authority,  even  though  the  amendment  had 
been  repealed,  if  it  merely  carried  out  the  contracts  which  it  had 
willfully  entered  into,  which  the  laws  of  New  York  had  authorized. 
President  Baldwin  is  having  checks  for  dividends  mailed  with  proper 
explanations. 


CHICAGO  AND  THE  WEST. 

Vice-President  Thomas  A.  Buckner  of  the  New  York  Life  stopped 
over  in  Chicago  Friday,  November  13,  and  presided  at  an  informal 
meeting  of  the  Chicago  agency  force  in  the  New  York  Life  building. 

At  the  luncheon  given  W.  D.  Wyman,  November  9,  by  about  thirty 
general  agents  of  Chicago,  at  the'  Union  League  Club,  that  gentleman 
was  made  the  recipient  of  a  very  handsome  gold  watch  and  chain. 

The  affairs  of  the  Northern  Life  of  Chicago,  which  have  been  some¬ 
what  tangled  up  of  late,  assumed  definite  shape  November  14,  when 
a  syndicate  of  prominent  Rock  Island,  Ill.,  people  purchased  about 
$100,000  worth  of  the  stock  at  par.  They  will  move  the  company  to 
Rock  Island,  where  it  will  be  reorganized  with  new  officers  and  a 
directory  composed  of  men  of  Rock  Island  county. 

The  Old  Colony  Life  of  Chicago  is  issuing  a  new  policy  on  the 
ordinary  life  and  twenty-payment  life  plan  for  $6000  face  value, 
which  at  maturity  pays  the  beneficiary  $25.00  monthly  for  240  months 
arbitrarily.  The  premium  is  low  and  the  policy  provides  the  usual 
loan,  paid-up  and  extension  features. 


BOSTON  AND  VICINITY. 

Under  a  new  law  which  recently  went  into  effect,  savings  bank 
insurance  in  Massachusetts  was  inaugurated  by  the  Peoples  Savings 
Bank,  in  Brockton,  November  2.  William  L.  Douglas  is  the  president 
of  the  bank.  Several  policies  were  issued  on  the  opening  day  to  men 
who  have  been  active  in  the  passage  of  the  savings  bank  insurance 
law,  also  to  others  in  Brockton  and  elsewhere.  Of  especial  interest 
to  the  employees  of  shoe  factories  in  Brockton  and  nearby  towns  is 
the  fact  that  the  trustees  of  the  Peoples  Savings  Bank  have  ap¬ 
pointed  as  agents  for  savings  bank  insurance  the  following  shoe  manu¬ 
facturing  concerns :  M.  A.  Packard  Company,  Charles  A.  Eaton 
Company,  Churchill  &  Alden  Company,  George  G.  Snow  Company, 
Whitman  &  Keith  Company,  E.  E.  Taylor  Company,  George  E.  Keith 
Company,  and  Emerson  Shoe  Company  of  Rockland.  George  E. 
Keith  Company  will  have  agents  at  its  out-of-town  factories  as  well 
as  those  in  Brockton. 

W.  T.  Dana,  who  was  formerly  associated  with  Samuel  Appleton, 
United  States  manager  of  the  Employers  Liability,  who  has  been 
for  several  years  engaged  in  other  lines  of  business,  has  associated 
himself  with  the  office  of  Frank  Gair  Macomber  as  manager  of  the 
liability  department  of  the  New  York  office. 

James  H.  Mellen  of  Worcester,  a  representative  to  the  Massachu¬ 
setts  General  Court,  a  stamp  of  politician  which  it  is  unnecessary  to 
describe,  has  written  to  Insurance  Commissioner  Hardison,  requesting 
that  he  recommend  legislation  to  prohibit  the  issue  of  participating 
life  insurance,  and  to  compel  life  insurance  companies  to  report  in 
their  annual  statements  an  itemized  account  of  all  expenditures,  in- 
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eluding  salaries,  and  to  keep  an  alphabetically  arranged  list  of  policy¬ 
holders,  etc.  It  is  hoped  that  Commissioner  Hardison  supplied  the 
Worcester  statesman  with  a  copy  of  the  last  annual  report  of  the 
Commissioner,  which  contains  most  of  the  surprising  information 
asked  for. 

It  is  stated  that  nothing  definite  resulted  from  the  conference,  in 
Boston  the  past  week,  between  representatives  of  Lloyds  Plate  Glass, 
the  New  York  Plate  Glass  and  the  New  Jersey  Plate  Glass,  relative 
to  securing  more  satisfactory  rates  on  plate  glass  business  in 
Massachusetts. 


NOTES  FROM  PHILADELPHIA. 

The  American  Casualty  of  Reading,  Pa.,  ;s  preparing  to  enter  some 
of  the  Western  States,  and  Secretary  E.  P.  Van  Reed  is  now  on  a 
trip  to  arrange  the  details  and  appointment  of  representatives. 

An  effort  is  being  made  by  the  men  who  originally  became  surety 
for  the  State  deposit  in  the  Allegheny  National  Bank  of  Pittsburg, 
which  is  in  the  hands  of  a  receiver,  to  enjoin  State  Treasurer  Sheatz 
from  proceeding  against  them.  They  claim  that  they  were  relieved 
by  the  acceptance  of  the  United  States  Fidelity  and  Guaranty  Com¬ 
pany  and  the  Fidelity  and  Deposit  Company,  both  of  Baltimore,  as 
sureties  in  the  sum  of  $250,000  each.  On  the  other  hand  it  is  con¬ 
tended  by  these  companies,  who  seek  to  have  the  individual  sureties 
held  responsible,  that  the  former  State  Treasurer  was  in  collusion 
with  the  officers  of  the  bank,  and  knew  of  its  condition  when  their 
sureties  were  accepted  and  approved  at  Harrisburg.  Another  point 
in  the  contention  of  the  bonding  companies  is  the  allegation  that  the 
bonds  are  invalidated,  because  former  Secretary  of  State  Robert 
McAfee,  who  was  a  member  of  the  State  Revenue  Commission,  was  a 
stockholder  of  the  bank.  Former  State  Treasurer  Berry  ridicules  the 
position  taken  by  the  bonding  companies,  and  says  their  efforts  to 
escape  liability  will  be  unavailing.  He  alleges  that  the  bonds  were  in 
regular  form  and  were  accepted  by  the  Commonwealth  only  after  all 
of  the  terms  had  been  complied  with.  The  action  of  State  Treasurer 
Sheatz  in  refusing  to  surrender  the  bonds  of  the  individuals  above 
referred  to  was  sustained  by  Judge  John  D.  Shafer  in  Common  Pleas 
Court  No.  2  at  Pittsburg  on  Saturday. 

Lewis  F.  Tuells,  formerly  with  the  Norwich  and  London,  who  re¬ 
cently  connected  himself  with  the  office  of  the  Travelers  here,  has 
been  appointed  by  the  company  special  agent  for  this  city. 

The  business  session  of  the  Philadelphia  Association  of  Life 
Underwriters  will  be  held  to-day  in  the  board  room  of  the  Penn 
Mutual  Life,  but  it  has  been  decided  that  the  usual  custom  will  not  be 
followed  by  the  holding  of  a  dinner  this  evening. 


THE  MIDDLE  STATES. 


Examination  of  the  National  Protective  Legion. 

The  examiners  of  the  Insurance  Department  of  the  State  of  New  York 
have  made  an  exhaustive  investigation  of  the  affairs  of  the  National 
Protective  Legion  of  Waverly,  N.  Y.  This  is  a  fraternal  beneficiary 
society,  which  offers  mortuary  and  disability  benefits  and  dividend  re¬ 
turns  at  fixed  intervals.  The  examination  was  made  as  of  June  30, 
1908,  and  shows  that  in  the  first  six  months  of  this  year  the  receipts  of 
the  order  amounted  to  $2,190,714,  while  its  disbursements  were  $2,078,007. 
On  June  30  it  possessed  assets  amounting  to  $2,639,940,  against  which 
there  are  reported  liabilities  of  $36,071.  There  is  no  provision  in  the 
insurance  laws  of  New  York  for  charging  this  class  of  societies  with 
any  liability  for  a  reserve  to  meet  contracts  at  maturity,  but  as  this 
society  agrees  to  pay  returns  to  its  members,  a  valuation  of  the  cer¬ 
tificates  would  call  for  a  net  reserve  of  $7,910,153. 

This  fraternal  has  had  more  or  less  trouble  in  entering  various  States, 
as  well  as  with  the  postoffice  department  at  Washington.  Evidently  it 
has  paid  liberally  to  overcome  these  troubles,  for  the  legal  expenses  dis¬ 
bursed  to  seven  persons  or  firms  amount  to  $58,404.  Trouble  in  Michigan 
cost  $13,120;  in  Ohio,  $15,150;  in  Illinois,  $4300;  in  New  York,  $3000;  in 
Minnesota,  $557,  and  with  the  postoffice  department,  $19,576. 

Among  those  named  as  receiving  payment  are:  J.  B.  Stanchfield,  who. 
between  October  17,  1902,  and  July  1,  1906,  was  paid  $28,005  for  services 
in  connection  with  matters  in  Michigan,  Ohio  and  New  York;  H.  M. 
Dougherty,  in  1907,  received  $2750  for  services  in  Ohio,  and  from  October, 


1907,  to  June,  1908,  received  $19,350  in  connection  with  matters  before 
the  postoffice  department. 

An  interesting  exhibit  attached  to  the  report  shows  the  agency  ex¬ 
penses  for  the  month  of  January,  1908,  and  the  new  business  written  in 
five  months  ending  with  February.  Each  agency  appears  to  have  a  chief 
organizer  on  salary  of  from  $200  to  $250  per  month;  one  or  more  deputies 
at  salaries  ranging  from  $18  to  $125  per  month,  and,  in  addition,  are 
allowed  commissions  and  expenses  for  clerk  hire,  rent,  postage,  etc. 
In  one  agency  the  salaries,  commissions  and  expenses  for  January  were 
$3698,  and  the  new  business  amounted  to  $166,250.  As  this  is  a  fraternal 
order,  the  cost  of  obtaining  new  business  would  seem  to  be  excessive. 

An  investigation  of  the  experience  of  the  order,  made  by  Abb  Landis, 
showed  that  it  had  been  paying  out  too  much  under  its  certificates,  and 
that  the  maturing  certificates  were  entitled  to  $113.58.  However,  owing 
to  the  fact  that  certificates  maturing  prior  to  October,  1896,  received 
$285,  and  those  between  October  1,  1896,  and  December  3,  1907,  received 
$250,  there  were  not  enough  assets  in  class  B  to  retire  at  maturity  ex¬ 
isting  certificates  at  $113'.58.  The  counsel  of  the  order  advised  that  the 
certificates  maturing  in  1908  were  entitled  to  the  dividend  without  re¬ 
gard  to  the  amount  of  assets  on  hand.  It  would  appear  that  the  certifi¬ 
cate  holders  can  expect  little  in  the  future  under  existing  conditions. 


The  Provident  Savings  Life  Assurance  Society. 

An  examination  of  the  Provident  Savings  Life  Assurance  Society  of 
New  York  as  of  September  30,  1908,  has  been  made  by  the  Investors 
Agency  Company  at  the  request  of  President  Arthur  G.  Langham.  The 
report  shows  a  surplus  on  the  New  York  standard  of  solvency  of  $357,- 
494,  as  compared  with  approximately  $300,000  as  certified  to  by  the  ex¬ 
aminer  of  the  New  York  Insurance  Department  on  June  30  last.  The 
admitted  assets,  as  shown  by  this  examination,  amount  to  $9,857,279, 
against  which  there  are  liabilities  of  $9,399,784,  exclusive  of  $100,000 
capital,  and  showing  a  net  surplus  to  policyholders  of  $357,494.  The 
examiner’s  report  says: 

The  important  increases  in  assets  at  1908,  September  30,  as  compared 
with  1907,  September  30,  are  as  follows: 

Increase, 1908 

Ledger  assets.  more  than  1907. 

Book  value  of  real  estate .  $432,104 

Mortgage  loans  on  real  estate .  50,405 

Loans  to  policyholders .  609,708 

Book  value  of  bonds .  433,338 

The  important  decreases  in  assets  at  1908,  September  30,  as  compared 
with  1907,  September  30,  are  as  follows: 

Decrease,  1908 

Ledger  assets.  less  than  1907. 

Premium  notes  .  $6,917 

Cash  in  office  and  in  banks .  1,065,911 

Cash  in  transmission  from  agencies .  12,740 

Agents’  balances  .  114,519 

There  are  no  important  changes  in  the  liabilities,  as  compared  with  a 
year  ago,  except  an  increase  in  the  “net  reserve”  of  $180,219,  and  an  in¬ 
crease  in  the  “policy  claims”  of  $26,327. 

The  withdrawal  of  large  deposits  of  cash  belonging  to  the  society, 
bearing  low  rates  of  interest,  from  sundry  banks,  and  the  investment  of 
these  funds  in  safe  and  proper  interest-bearing  securities,  as  above 
shown,  has  improved  the  financial  strength  of  the  society. 

The  increase  in  book  value  of  real  estate  is  largely  due  to  the  pay¬ 
ment  of  mortgages  outstanding  on  sundry  real  estate  at  the  time  it  was 
acquired  by  the  society,  and  this  reduction  of  incumbrances  has  affected 
a  considerable  saving  in  mortgage  interest  payable  by  the  society. 

There  have  been  large  reductions  made  in  agency  and  office  expenses; 
employees  have  been  dispensed  with,  and  the  expenditures  materially  re¬ 
duced  as  compared  with  what  obtained  at  1907,  September  30. 

The  present  condition  of  the  society  is  much  improved,  as  compared 
with  a  year  ago,  by  its  reduced  expenses,  its  increased  investments  and 
its  increased  income  from  interest. 

A  press  dispatch  from  Louisville,  under  date  of  November  16,  claimed 
that  the  Inter-Southern  Life  of  that  city  was  again  in  negotiation  for 
the  control  of  the  Provident  Savings  Life,  and  also  that  still  another 
company  was  to  be  taken  over  by  the  Louisville  company.  President 
Arthur  G.  Langham  of  the  Provident  Savings,  in  an  interview  with  a 
representative  of  The  Spectator,  stated  emphatically  that  the  story 
was  absolutely  without  foundation,  and  that  since  the  failure  of  the 
original  negotiations,  prior  to  the  passing  of  the  society  into  the  hands 
of  its  present  management,  absolutely  no  steps  have  been  taken 
which  could  be  construed  as  giving  rise  to  such  a  rumor.  The  society, 
its  management  and  financial  backers  are  in  no  wise  connected  with 
the  Inter-Southern  Life. 


— In  the  life  volume  of  The  Insurance  Year  Book  for  1908-9,  under  Life  In¬ 
surance  by  States,  the  business  in  Pennsylvania  for  the  Columbian  National  is 
misstated,  owing  to  a  clerical  error  on  the  part  of  the  Pennsylvania  Insurance 
Department.  The  amount  in  force  at  the  close  of  1907  in  the  ordinary  and  in¬ 
dustrial  branches  has  been  transposed,  the  correct  amounts  in  force  at  that  time 
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being,  ordinary  $4,502,261,  and  industrial  $51,820,  instead  of  the  reverse,  as 
printed. 

— W.  J.  Bently  has  been  appointed  general  agent  for  the  State  Mutual  Life  of  . 
Massachusetts  for  Chautauqua  and  Chautauqua  county,  with  headquarters  at 
Jamestown,  N.  Y. 

— S.  B.  Lindsey,  who  has  been  representing  the  State  Mutual  Life  of  Massa¬ 
chusetts,  has  been  given  the  general  agency  of  the  company  in  Erie,  Niagara  and 
Orleans  counties,  with  headquarters  at  Buffalo. 

— The  recent  examination  of  the  Fraternal  Mystic  Circle  by  the  New  York 
Insurance  Department  showed  extravagance  in  management,  and  that  large  com¬ 
missions  had  been  paid  to  various  persons  upon  acquiring  business  through  rein¬ 
surance.  The  Superintendent  of  Insurance  insisted  that  the  president  of  the 
society  should  waive  his  right  to  commissions  amounting  to  $21,439,  which  exist 
under  an  agreement  made  on  reinsurance  of  another  fraternal  order;  that  moneys 
amounting  to  $50,097  should  be  restored  to  the  mortuary  fund;  that  the  services 
of  certain  “agents”  be  discontinued,  and  that  no  further  commissions  be  paid  to 
certain  persons  whose  right  to  such  commissions  the  department  deems  question¬ 
able,  and  he  has  received  assurances  from  the  officers  of  the  society  that  his 
suggestions  will  be  complied  with. 


THE  WEST. 


Conviction  of  James  C.  Wilson. 

James  C.  Wilson,  former  president  of  the  Inter-State  Fiscal  Agency 
Company  of  Kansas  City,  Kan.,  pleaded  guilty  in  the  United  States 
District  Court  at  Kansas  City,  Mo.,  on  Tuesday,  November  10,  to  an 
indictment  charging  him  with  conspiracy  and  fraudulent  use  of  the 
mails.  Counsel  for  Wilson  made  a  sympathetic  appeal  to  the  court  for 
mercy  for  his  client,  laying  special  stress  on  his  previous  good  record, 
and  on  account  of  his  wife  and  children.  The  attorney  declared  that 
while  Wilson  admitted  his  guilt  all  the  facts  showed  that  his  asso¬ 
ciates  in  the  “Fiscal  Company”  were  more  guilty  than  Wilson  was. 
Judge  Pollock  imposed  a  fine  of  $500  and  costs. 

Wilson  was  formerly  an  official  of  the  Cosmopolitan  Life  Association 
of  Freeport,  Ill.;  and  for  a  time  was  general  agent  for  the  Kansas  City 
Life  in  Kansas.  He  organized  the  Inter-State  Fiscal  Agency  Company 
In  January,  1907,  and  sold  a  large  amount  of  stock  to  citizens  of  Kansas 
and  Oklahoma.  The  management  of  the  Kansas  City  Life  objected  to 
his  business  methods,  and  on  September  17,  1907,  canceled  his  agency 
contract,  for  the  stated  reason  that  he  was  not  dealing  in  good  faith, 
either  with  the  company  or  the  public.  Wilson  at  once  filed  suit  against 
the  insurance  company  for  damages  in  the  amount  of  $200,000.  This 
case  was  tried  in  the  Circuit  Court  at  Kansas  City  in  October  last,  and 
resulted  in  a  complete  victory  for  the  insurance  company.  The  decree 
rendered  by  the  court  declares  the  Kansas  City  Life  was  fully  war¬ 
ranted  and  justified  in  canceling  Wilson’s  agency  contract,  and  that  the 
business  misconduct  of  Wilson  and  his  associates  constituted  a  breach 
of  its  terms;  further,  that  the  action  of  the  company  in  canceling  the 
same  was  necessary,  not  only  to  protect  itself  from  injury,  hut  also  to 
protect  the  public. 


Taxation  Hearing  in  Wisconsin. 

On  November  11  the  Wisconsin  State  Taxation  Commission  gave  a 
hearing  on  the  subject  of  taxation  of  life  insurance  premiums.  The  life 
Insurance  interests  advocated  taxation  on  a  basis  which  would  only  pro¬ 
vide  the  revenue  necessary  to  run  the  Insurance  Department.  Judge 
Geo.  H.  Noyes,  counsel  for  the  Northwestern  Mutual  Life,  said  that  his 
company  paid  Wisconsin  taxes  amounting  to  14  9-10  per  cent  of  its 
gross  premium  receipts  in  that  State,  while  most  States  received  an 
average  tax  of  but  1.7  per  cent.  Mr.  Noyes  favors  the  New  York  law, 
imposing  a  tax  of  1  per  cent  on  gross  premiums,  and  is  opposed  to  the 
taxation  of  policyholders,  holding  that  the  State  should  tax  the  com¬ 
panies  directly.  Robert  Lynn  Cox  expressed  the  same  opinion  as  Mr. 
Noyes.  He  is  opposed  to  the  Wisconsin  tax  law,  and  also  an  ad  valorem 
system  of  taxation.  L.  A.  Anderson,  actuary  of  the  Wisconsin  Insur¬ 
ance  Department,  favored  taxation  of  the  investment  elements  of 
policies,  represented  by  reserve  and  surplus. 


Columbia  Life  and  Trust  Company. 

The  Columbia  Life  and  Trust  Company  of  Portland,  Ore.,  commenced 
business  early  in  1906,  but  has  recently  changed  somewhat  its  plan  of 
operation  so  as  to  transact  a  general  life  insurance  business.  Its  man¬ 
agement  is  in  the  hands  of  experienced  and  capable  underwriters,  and 
with  modern  business  methods  and  up-to-date  policy  contracts,  good 
opportunities  are  afforded  agents  to  connect  themselves  with  it.  The 
directors  and  principal  officers  are  prominent  in  financial  and  business 
circles  in  the  Pacific  Northwest  and  are  ready  to  give  the  company  all 


needed  support  in  whatever  direction.  S.  P.  Lockwood,  the  vice-presi¬ 
dent  and  general  manager,  has  had  many  years’  experience  in  the  life 
insurance  field  and  knows  how  to  get  the  best  results  from  agencies. 
The  other  officers  are:  W.  M.  Ladd,  president;  T.  B.  Wilcox  and  Edw. 
Cookingham,  vice-presidents;  M.  M.  Johnson,  secretary  and  actuary,  and 
Holt  C.  Wilson,  medical  director.  Good  agents  desirous  of  making 
profitable  connections  should  study  the  advertisement  of  this  company 
on  another  page. 


Michigan  State  Life  Insurance  Company. 

The  Michigan  State  Life  Insurance  Company  of  Detroit,  Mich.,  has 
been  in  business  a  little  over  a  year  and  has  more  than  met  the  ex¬ 
pectations  of  its  managers.  It  was  the  first  company  to  be  organized 
under  the  laws  of  Michigan  as  amended  in  1907,  and  its  policies  met 
with  a  ready  reception  at  the  hands  of  insurers  in  its  home  State. 
With  the  new  year  the  company  will  issue  a  complete  line  of  new 
policy  forms,  containing  even  more  liberal  and  attractive  features  than 
at  present.  Agents  desiring  to  connect  themselves  with  the  company 
should  make  application  now,  so  as  to  be  promptly  in  the  field  with  the 
new  contracts.  The  efficient  and  energetic  official  staff  of  this  company 
is  as  follows:  J.  W.  McCausey,  president;  F.  H.  Watson,  vice-president 
and  counsel;  Franklin  B.  Mead,  secretary  and  actuary;  Frederic  Apps, 
director  of  agencies. 


— The  International  Life  of  St.  Louis  expects  to  be  ready  to  apply  for  its 
license  on  December  1. 

— The  Occidental  Life  of  Los  Angeles  is  preparing  to  erect  a  ten-story  office 
building  at  Tenth  and  Olive  streets,  Los  Angeles. 

— The  Franklin  Life  of  Springfield  had  the  best  October  for  several  years,  and 
1908  will  prove  a  very  satisfactory  period  for  it. 

— The  Central  Life  of  Ottawa,  Ill.,  has  just  entered  Idaho,  where  E.  Jordan  is 
in  charge  at  Boise.  The  company  contemplates  entering  Iowa  in  1909. 

— A.  Sydney  Hansard,  general  agent  of  the  Travelers  at  Los  Angeles,  died 
recently  at  Phoenix,  Ariz.,  a  victim  of  the  white  plague.  Mr.  Hansard  was  a 
young  man  of  considerable  promise. 

— William  H.  Curtis,  who  has  been  representing  several  life  companies  at 
Providence,  R.  I.,  has  been  appointed  manager  for  the  Columbian  National  Life 
for  Eastern  Michigan,  with  headquarters  at  Detroit. 

- — On  November  12  Francis  S.  Peabody  was  appointed  receiver  for  the  Mer¬ 
cantile  Finance  Company  of  Chicago,  which  acted  as  the  sales  agency  for  the 
other  concerns  which  were  controlled  by  the  Rhodus  Brothers. 

—President  Childs  and  Vice-President  Ganse  of  the  Columbian  National  Life 
have  been  in  San  Francisco  attending  a  meeting  of  the  California  agents. 
Oregon  and  Washington  will  also  be  visited.  General  Agent  Bohm  has  organized 
the  Pacific  Coast  Agency,  Incorporated,  with  a  capital  of  $250,000,  to  represent 
the  company  as  general  agent  in  California,  Oregon,  Washington,  Nevada  and 
Idaho. 

— The  Union  Central  Life  has  withdrawn  its  offer  to  pay  the  State  of  Ohio 
$750,000  in  settlement  of  a  claim  for  $3,000,000  back  taxes.  The  company’s 
change  of  plan  is  due  to  the  appearance  in  the  case  of  a  third  attorney  who  said 
he  represented  Roth,  the  City  Treasurer.  This  action  provoked  a  hot  denuncia¬ 
tion  from  the  attorneys  for  the  plaintiff,  who  claim  that  Roth’s  attorneys  wanted 
a  division  of  the  fees  in  case  of  settlement,  and  that  there  had  been  a  meeting 
of  the  lawyers  in  Roth’s  office  with  that  object  in  view. 

- — The  Great  American  Life  of  St.  Louis,  as  already  announced,  obtained  its 
license  on  November  6,  and  is  now  under  full  headway.  Its  entire  capital  of 
$500,000  is  paid  in  and  deposited  with  the  Superintendent  of  Insurance,  thus 
starting  out  with  the  largest  deposit  of  any  life  company  in  that  State.  It  is  also 
possessed  of  a  surplus  of  $500,000.  In  addition,  it  will  deposit  the  reserve  upon 
every  policy,  and  has  already  made  a  preliminary  deposit  of  $10,000  in  this  con¬ 
nection.  The  Great  American  will  shortly  extend  its  operations  to  such  adjoining 
territory  as  Illinois,  Iowa,  Nebraska,  Kansas,  Oklahoma,  Arkansas,  Kentucky  and 
Tennessee.  The  company  issues  nothing  but  non-participating  insurance,  and 
figures  on  writing  between  $15,000,000  and  $20,000,000  of  business  in  its  first 
year. 


THE  SOUTH. 


Will  the  Inter=  Southern  Reinsure? 

A  correspondent  in  Louisville  advises  us  that  it  is  rumored  there,  on 
pretty  good  authority,  that  the  directors  of  the  Inter-Southern  Life 
have  had  a  number  of  sessions  in  connection  with  a  proposition  to 
reinsure  in  a  company  recently  organized  in  that  city.  The  president 
of  the  Inter-Southern  denies  that  such  arrangements  are  being 
contemplated,  but  our  correspondent  claims  ample  reasons  for  believing 
that  the  company  will  shortly  either  reinsure  or  liquidate. 

The  above  throws  a  little  light  on  the  dispatch  emanating  from  Louis¬ 
ville  on  Monday,  November  16,  which  claimed  that  the  Inter-Southern 
would  shortly  be  in  control  of  the  Provident  Savings  Life  of  New 
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York,  and  one  other  company — unnamed.  It  looks  very  much  as  though 
the  dispatch  was  an  effort  to  force  the  hand  of  the  company  which  is 
considering  the  reinsurance  or  amalgamation  of  the  Inter-Southern. 


The  Great  Southern  Life  Insurance  Company. 

During  the  early  part  of  the  current  year  the  Alabama  Insurance  De¬ 
partment  licensed  the  Great  Southern  Life  Insurance  Company  of  Bir¬ 
mingham,  Ala.,  as  a  legal-reserve  company.  The  company  has  since 
transacted  a  satisfactory  volume  of  new  business  and  is  thoroughly  es¬ 
tablishing  itself  in  its  home  section.  It  has  a  paid-up  capital  and  surplus 
of  $130,000,  issues  an  attractive  and  liberal  contract,  and  is  prepared  to 
make  liberal  inducements  to  agents.  The  officers  are:  A.  D.  Smith, 
president;  J.  T.  Palmer,  vice-president,  and  J.  S.  Gillespy,  secretary. 
By  energetic  though  conservative  management  these  officers  hope  to 
build  up  a  substantial  Southern  company. 


— W.  T.  Cogburn  has  been  appointed  superintendent  of  agents  of  the  Southern 
Life  of  Fayetteville.  Mr.  Cogburn  has  made  a  marked  success  in  life  insurance, 
and  the  Southern’s  business  will  be  benefited  through  this  excellent  appointment. 

— J.  J.  Rogers  has  been  appointed  a  general  agent  in  North  Carolina  for  the 
Southern  Life  of  Fayetteville.  Mr.  Rogers  has  had  twenty  years’  experience  in 
life  insurance,  and,  besides  being  a  good  agency  man,  is  a  first-class  personal 
producer. 

— H.  W.  Cochnower,  formerly  with  the  Union  Central  Life  and  the  Minnesota 
Mutual  Life,  is  now  with  the  Guarantee  Life  of  Houston,  Tex.,  and  will  give 
all  his  time  to  that  company.  He  has  been  the  company’s  consulting  actuary  since 
it  was  organized  in  1906. 

- — The  Southern  National  Life  of  Louisville,  Ky..  has  completed  organization 
and  expects  to  be  ready  for  business  within  a  few  days.  The  company’s  author 
ized  capital  is  $500,000,  of  which  $100,000  is  paid  in  at  $125,  creating  a  surplus 
of  $25,000.  Applications  for  $500,000  insurance  are  pending,  and  it  is  the  in¬ 
tention  of  the  management  to  enter  Georgia,  Texas,  Alabama  and  Louisiana.  The 
officers  are:  President,  Edward  L.  Williams;  first  vice-president,  W.  L.  Kennett; 
second  vice-president,  W.  O.  Head;  secretary,  B.  H.  Poindexter;  treasurer.  J. 
H.  Dickey;  counsel,  John  W.  Ray;  medical  director.  Dr.  M.  K.  Allen. 


MISCELLANEOUS  LIFE  NEWS. 


BRITISH  INSURANCE  METHODS  AND  GOVERNMENT 
REGULATIONS. 

Life  Insurance  Companies. 

[By  Our  London  Correspondent.] 

It  is  very  generally  held  here  that  legislation  in  regard  to  insurance 
and  similar  matters  may  easily  and  unwittingly  be  carried  to  such 
lengths  that  the  result  may  prove  the  reverse  of  beneficial  to  a  com¬ 
munity.  It  is  also  an  opinion  not  infrequently  expressed  that  other 
countries  may  yet  have  something  to  learn  from  British  insurance 
methods  and  the  official  regulations  affecting  the  business. 

The  key  to  the  situation,  and  the  explanation  of  much  of  the  success 
which  has  attended  British  Insurance  operations  in  the  past,  is  to  be 
found  in  the  phrase  “Freedom  of  action,  with  publicity.” 

In  effect  the  legislation  which  exists  on  the  subject  would  seem  to 
say  “Manage  your  business  in  your  own  way;  do  as  you  like  within 
certain  well-recognized  limits;  but  make  it  clear  to  the  authorities,  and 
the  public,  what  you  are  doing.”  Publicity  being  insisted  upon,  the 
public  is  placed  in  a  position  to  draw  Its  own  conclusions — to  pick  and 
choose  between  office  and  office,  and  aided  by  the  general  and  insur¬ 
ance  press,  the  public  is  becoming  very  well  informed  upon  insurance 
matters. 

ACTS  OF  PARLIAMENT  REGARDING  LIFE  ASSURANCE. 

There  are  three  principal  acts  of  Parliament  relating  to  life  assur¬ 
ance.  (1)  The  life  assurance  companies  act,  1870;  (2)  an  amending  act 
of  1871;  and  (3)  an  amending  act  of  1872.  The  chief  provisions  of  these 
acts,  which  are  cited  together  as  “the  life  assurance  companies  acts 
1870  to  1872”  are  as  follows: 

(I.)  Every  life  assurance  company  established  after  the  passing  of 
the  first-mentioned  act  has  to  make  a  deposit  of  £20,000  with  the  Gov¬ 
ernment,  such  deposit  being  returnable  to  the  company  so  soon  as  its 
fund  accumulated  out  of  premiums  shall  have  amounted  to  £40,000. 
This  deposit  is  invested  in  certain  securities  “usually  accepted  by  the 
court”;  the  company  having  the  choice  of  the  security  within  these 
limits,  and  receiving  the  income  therefrom. 

(II.)  Where  a  company  transacts  other  business  in  addition  to  life 
assurance,  all  receipts  in  respect  of  life  assurance  and  annuity  contracts 
haVe  to  be  shown  in  a  separate  account,  and  such  receipts  are  to  be 


carried  to  and  form  a  separate  fund  called  the  life  assurance  fund  of  the 
company,  such  fund  being  “as  absolutely  the  security  of  the  life  policy 
and  annuity  holders  as  though  it  belonged  to  a  company  carrying  on  no 
other  business  than  that  of  life  assurance  and  shall  not  be  liable  for 
any  contracts  of  the  company  for  which  it  would  not  have  been  liable 
had  the  business  of  the  company  been  only  that  of  life  assurance.” 
Where,  however,  the  life  assurance  fund  of  a  company  was  liable  for 
other  contracts  before  the  passing  of  the  act  the  liability  in  respect  of 
such  contracts  remains. 

(III.)  Every  company  at  t,he  close  of  its  financial  year  must  prepare  a 
revenue  account  and  balance  sheet  in  the  forms  set  out  in  the  schedules 
to  the  act— see  below. 

The  first  and  second  schedules  have  reference  to  a  company  carrying 
on  life  and  annuity  business  only.  The  third  and  fourth  schedules  to 
companies  transacting  other  business  in  addition. 


Revenue  Account  of  the.. 


FIRST  SCHEDULE. 

. . . . for  the  year  ending.. 


18 . 

Date. 


18 . 

Date. 


Liabilities. 

Amount  of  funds  at  the  beginning  of  the  year. 

Premiums . 

Consideration  for  annuities  granted . 

Interest  and  dividends . 

Other  receipts  (accounts  to  be  specified) . 


Assets. 

Claims  under  policies  (after  deduction  of  sums  re-assured) . 

Surrenders . . 

Annuities . 

Commission . 

Expenses  of  management . 

Dividends  and  bonuses  to  shareholders  (if  any) . 

Other  payments  (accounts  to  be  specified) . 

Amount  of  funds  at  the  end  of  the  year,  as  per  second  schedule. 


s.  d. 


s.  d. 


Note  1. — Companies  having  separate  account  for  annuities  to  return  the  particulars  of  their 
annuity  business  in  a  separate  statement. 

Note  2. — Items  in  this  and  in  the  accounts  in  the  Third  and  Fifth  Schedules  should  be  the 
net  amounts  after  deduction  of  the  amounts  paid  and  received  in  respect  of  re-assurances. 


SECOND  SCHEDULE. 

Balance  Sheet  of  the . on  the. . 18. 


Liabilities. 

Shareholders’  capital  paid  up  (if  any) . 

Assurance  fund . 

Annuity  fund  (if  any) . 

Other  funds,  if  any,  to  be  specified . 


Total  funds  as  per  first  schedule . 

Claims  admitted,  but  not  paid* . 

Other  sums  owing  by  the  company*  (accounts  to  be  specified). 


Assets. 

Mortgages  on  property  within  the  United  Kingdom . 

Mortgages  on  property  out  of  the  United  Kingdom . 

Loans  on  the  company’s  policies . 

Investments — 

In  British  Government  securities . 

Indian  and  Colonial  Government  securities . 

Foreign  Government  securities . 

Railway  and  other  debentures  and  debenture  stocks. 

Railway  shares  (preference  and  ordinary) . 

House  property . 

Other  investments  (to  be  specified) . 

Loans  on  personal  security . 

Agents’  balances . , . 

Outstanding  premiums . 

Outstanding  interest . 

Cash — 

On  deposit . . . 

In  hand  and  on  current  account . 


Other  assets  (to  be  specified). 


x.  d. 


*  Note. — These  items  are  included  in  the  corresponding  items  in  the  First  Schedule. 


THIRD  SCHEDULE. 

Revenue  Accounts  of  the . . . for  the  year  ending.. 

(No.  1.)  Life  Assurance  Account. 


Date. 


Date. 


Liabilities. 

Amount  of  life  assurance  found  at  the  beginning  of  the  year. 

Premiums,  after  deduction  of  re-assurance  premiums . 

Consideration  for  annuities  granted . 

Interest  and  dividends . 

Other  receipts  (accounts  to  be  specified) . 


Assets. 

Claims  under  life  policies  (after  deduction  of  sums  re-assured)... 

Surrenders . 

Annuities . 

Commission . . . 

Expenses  of  management . 

Other  payments  (accounts  to  be  specified) . 

Amount  of  life  assurance,  fund  at  the  end  of  the  year  as  per  fourth 
schedule . 


x.  d 


x.  d. 


Note. — Companies  having  separate  accounts  for  annuities  to  return  the  particulars  of  the 
nnuity  business  in  a  separate  statement. 
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(No.  2.)  Fire  Account. 


Date. 


Date. 


Liabilities. 

Amount  of  fire  insurance  fund  at  the  beginning  of  the  year . 

Premiums  received,  after  deduction  of  re-assurances . 

Other  receipts  to  be  specified . 

Assets. 

Losses  by  fire  after  deduction  of  re-assurances . 

Expenses  of  management . 

Commission . # . 

Other  payments  to  be  specified . • . y  •  •  , 

Amount  of  fire  insurance  fund  at  the  end  of  the  year  as  per  tourtn 
schedule . 


s.  d. 


s.  d . 


Note— When  marine  or  any  other  branch  of  business  is  carried  on,  the  income  and  expendi¬ 
ture  thereof  to  be  in  like  manner  stated  in  a  separate  account. 

(No.  3.)  Profit  and  Loss  Account. 


Date. 


Date. 


Liabilities. 

Balance  of  last  year’s  account.. . 

Interest  and  dividends  not  carried  to  other  accounts. 

Profit  realized  (accounts  to  be  specified) . 

Other  receipts . 

Assets. 

Dividends  and  bonuses  to  shareholders . 

Expenses  not  charged  to  other  accounts . 

Loss  realized  (accounts  to  be  specified) . 

Other  payments . 

Balances  as  per  fourth  schedule . 


s.  d. 


s.  d. 


Note. — This  account  is  not  required  if  the  items  have  been  incorporated  in  the  other  accounts 
of  this  schedule. 


FOURTH  SCHEDULE. 

Balance  Sheets  of  the . on  the . 


.18- 


Liabilities. 

Shareholders’  capital . 

General  reserve  fund  (if  any) . 

Life  assurance  fund* . 

Annuity  fund  (if  any)* . 

Fire  fund . 

Marine  fund . 

Profit  and  loss  (if  any) . ••• . 

Other  funds,  if  any,  to  be  specified . 


Claims  under  life  policies  admitted,  but  not  yet  paid  . 

Outstanding  fire  losses . 

Outstanding  marine  losses . . . .  • 

Other  sums  owing  by  the  company  (accounts  to  be  specmeaj..  . 


Assets. 

Mortgages  on  property  within  the  United  Kingdom . 

Mortgages  on  property  out  of  the  United  Kingdom . 

Loans  on  the  company’s  policies . 

Investments — 

In  British  Government  secunbes . 

Indian  and  Colonial  securities . 

Foreign  securities . . ."  ;  ’  ' 

Railway  and  other  debentures  and  debenture  stocks. 

Railway  shares  (preference  and  ordinary) . 

House  property . . 

Other  investments  (to  be  specified) . 

Loans  upon  personal  security . 

Agents’  balances . 

Outstanding  premiums . 

Outstanding  interest . 

Cash- 

On  deposit . 

In  hand  and  on  current  account . 

Other  assets  (to  be  specified) . 


Science  and  Human  Life. 

William  J.  Graham,  vice-president  of  the  Northwestern  National  Life 
of  Minneapolis,  is  writing  a  series  of  articles  for  The  World  loday, 
which  contains  matter  of  importance  to  all  persons  interested  in  the 
subject  of  life  insurance.  The  sixth  article  of  the  series  is  entitled 
“Science  and  Human  Life,”  wherein  the  writer  seeks  to  reduce  the 
abstruse  formulas  of  experts  in  a  manner  that  they  can  be  popularly 
understood.  Mr.  Graham  says  regarding  this  article: 

Assuming  that  an  uninvolved  insight  into  the  scientific  basis  of  the 
life  insurance  business  and  methods  pursued  in  actuarial  re=earc  , 
have  the  merit  of  novelty  to  popular  readers  if  the  abstruse  could  be 
successfully  avoided,  I  have  written  this  chapter  in  an  endeavor  to  bring 
to  the  popular  reader  something  of  the  lore  of  the  actuary  and  sta¬ 
tistician. 

The  writer  succeeds  remarkably  well  in  the  endeavor  to  explain  the 
mortality  of  the  human  race,  and  explains  the  methods  by  which  cal¬ 
culations  are  made  by  experts  who  have  produced  the  mortality  tables 
known  in  life  insurance.  This  entire  series  of  articles  by  Mr.  Graham 
should  command  the  attention  of  a  large  body  of  readers. 


*  If  the  life  assurance  fund  is  a  separate  trust  fund  for 

&boeveglfoer  £efr  notetoSecond  Schedul, 
(To  be  Continued.) 


— E.  M.  Turner,  formerly  president  of  the  Commonwealth  National  Bank  of 
Dallas,  has  been  elected  comptroller  of  the  Southland  Life  of  Dallas. 

—The  Insurance  Commissioner  of  Kentucky  has  decided  that  a  legal-reserve 
company  may  write  life,  health  and  accident  insurance  in  one  contract,  the 
decision  is  of  particular  interest  to  the  National  Life  and  Accident  of  Nashville. 
In  making  his  decision,  the  Commissioner  is  following  a  precedent  established  y 
the  Insurance  Department  of  Missouri. 

—The  record  of  the  Royal  Arcanum  for  October  shows  a  further  loss  in  mem¬ 
bership  of  180.  The  new  applications  received  numbered  881,  while  the  termina¬ 
tions  by  death  and  suspension  were  1122.  The  order  paid  in  death  claims  during 
the  month  $665,230  and  added  $100,000  to  the  emergency  fund,  which  now 
amounts  to  $4,731,883.  The  unpaid  death  claims  are  reported  at  $668,466. 


Casualty,  Surety  and  Miscellaneous^ 


Life  Insurance  Law  Chart. 

a  gr^rd^rorUml  Ind  Piece  °f 

woBrk— E.  E.  Rittenhouse,  Commissioner  of  Insurance  of  Colorado.  . 

son  Deputy  Insurance  Commissioner  ot  iennessee. 

t  T  sw  Chart  1908-1909  — A  tabulated  compilation  of  the  statutory 

Life  Insurance  Law  Chart,  taus  iau».  rv  c,  .  ,nri  Territories  and 

cSnada!neSuitable0forf han^i^^'u^on'tih'^^val^.sud  ^Notes^  «*“*“*■ 

Published  by  The  Spectator  Company,  New  York  city.— Rough  Notes. 


Insurance  Commissioners’  Surety  Committee. 

The  committee  of  Insurance  Commissioners  appointed  to  investigate 
certain  features  pertaining  to  the  conduct  of  surety  insurance  spent 
from  Monday  to  Friday  of  last  week  in  almost  continuous  session  and 
then  adjourned  to  meet  in  Chicago  on  December  7.  In  The  Spectator 
of  last  week,  the  transactions  of  the  first  two  days  were  fully  reported. 
On  Wednesday  the  discussion  on  premium  and  loss  reserves  took  up 
the  entire  day.  For  the  companies  the  recommendation  was  made  that 
credit  should  be  allowed  in  the  unearned  premium  reserve  for  commis¬ 
sions  paid  to  agents  of  twenty-five  per  cent. 

John  R.  Bland,  president  of  the  United  States  Fidelity  and  Guaranty 
of  Baltimore,  read  a  lengthy  paper  reviewing  the  surety  situation,  in 
the  course  of  which  he  said: 

msmama 

*  «  *  *  * 

r T—  j — —  nresent  ruling,  surety  companies  set  aside  50  per  cent  of  the  pre- 

Pr;Su,r«a,S“ii,i'.s'v5y  5ri.f  &  s 

as  to  the  status  of  the  stockholders. 
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There  is  one  more  question  which,  with  your  indulgence,  I  should  be  glad  to 
discuss — th^t  of  salvage.  From  my  standpoint  I  do  not  believe  any  allowance  can 
be  made  for  salvage,  except  when  it  is  actually  converted  into  cash,  and  the  cash 
is  lodged  in  the  treasury  of  the  company,  and  proof  of  the  actual  deposit  of  said 
cash  made  in  the  bank  and  all  the  records  and  papers  covering  such  transaction 
are  laid  before  any  Insurance  Commissioner.  Any  other  allowance  for  salvage 
than  that  indicated  above  would  be  liable  to  abuse,  and  would  lack  that  degree  of 
conservatism  and  safety  which  you  must  and  do  require. 

***** 

In  the  discussion  which  ensued  on  the  method  of  arriving  at  reserves 
much  animation  was  displayed,  most  of  the  company  representatives 
being  heard  from  time  to  time,  while  nearly  every  member  of  the  com¬ 
mittee  had  several  questions  to  ask.  Chairman  Rittenhouse,  Kelsey  of 
New  York,  and  Young  of  North  Carolina  proved  particularly  skillful 
prodders.  Arguments  were  presented  in  favor  of  the  present  method  of 
computing  the  unearned  premium  reserve  by  Vice-President  Thos.  A. 
Whelan  of  the  Fidelity  and  Deposit,  and  Governor  Watres  of  the  Title 
Guaranty  and  Surety,  while  Vice-President  Bartlett  of  the  United  States 
Fidelity  and  Guaranty  led  the  opposition. 

Two  lengthy  sessions  were  held  on  Thursday,  topic  3  being  the  first 
up  for  discussion.  The  companies  recommended  that  no  reserve  he 
carried  upon  expired  bonds  upon  which  claims  may  be  made,  and  the 
speakers  seemed  in  accord  on  the  general  proposition.  The  question  of 
placing  additional  restrictions  upon  investments  brought  forth  this 
recommendation:  That  in  view  of  the  fact  that  under  the  present  laws 
of  the  various  States,  the  securities  of  the  companies  are  valued  at  the 
market  value,  it  is,  in  our  judgment,  unnecessary  to  place  any  addi¬ 
tional  restrictions  on  the  character  of  the  investments  of  the  com¬ 
panies.  The  recommendation  was  backed  up  by  several  speakers,  and 
it  was  contended  that  companies  occasionally  took  as  collateral  se¬ 
curities  and  real  estate  they  would  not  voluntarily  invest  in,  which 
sometimes  became  assets  of  the  company  and  should  be  accepted  ac¬ 
cordingly. 

The  question  of  suggestions  for  improvement  of  the  methods  of  de¬ 
termining  loss  reserves  brought  out  another  lengthy  and,  at  times,  sharp 
debate.  The  companies  recommended  that,  considering  the  character  of 
the  surety  business,  we  can  suggest  no  better  method  of  arriving  at 
loss  reserves  than  at  present  in  vogue,  namely,  acting  on  each  case 
separately  where  claim  has  been  made,  having  such  case  submitted 
to  the  officers  of  the  company  to  determine  the  largest  amount 
of  loss,  including  attorney’s  fees  and  expenses.  A  suggestion  was  made 
that  a  loss  reserve  he  set  aside  based  upon  an  agreed  proportion  of 
premium  income,  but  it  was  pointed  out  that  this  would  affect  unfairly 
new  companies,  which  might  be  met  by  a  sliding  scale  for  such  com¬ 
panies.  It  was  urged  that  new  companies  should  make  provision  for 
losses  by  an  ample  surplus  on  organization.  The  general  consensus  of 
opinion  seemed  to  favor  a  definite  percentage  of  premium  receipts  to 
be  set  aside  as  a  loss  reserve. 

On  the  question  of  special  deposits  there  was  an  apparently  unani¬ 
mous  opinion  against  them,  and  the  Commissioners  were  asked  to  help 
in  the  repeal  of  such  laws.  It  was  pointed  out  that  special  deposits 
were  disallowed  as  assets,  and  that  general  deposits  fully  protected  the 
interests  of  bondholders. 

On  Friday  morning  the  question  of  loss  reserves  was  again  taken  up, 
and  for  the  companies  it  was  recommended  that  thirty  per  cent  of  the 
premium  receipts  would  constitute  an  ample  loss  reserve.  It  developed 
that  the  Insurance  Departments  would  not  be  inclined  to  accept  such 
a  reserve  where  the  actual  experience  of  a  company  showed  a  loss  ratio 
in  excess  of  that  amount,  hut  would  demand  full  reserves.  The  dis¬ 
cussion  then  turned  upon  the  feasibility  of  compiling  experience  under 
a  moderate  classification  of  risks  fixing  the  loss  reserve  shown  thereby 
based  on  the  penalty  of  the  bond.  One  speaker  said  that  an  extensive 
classification  need  not  be  made  and  thought  that  eight  subdivisions 
would  be  ample,  as  follows:  under  fidelity,  bank  officials  and  employees, 
commercial  clerks  and  employees,  public  officials,  and  United  States 
Government  employees;  under  surety,  contract  bonds,  United  States 
Government  contract  bonds,  depository  bonds,  and  indemnity  bonds,  such 
as  bail  bonds,  appeal  bonds,  and  bonds  guaranteeing  payments  of  rents, 
etc.  After  further  discussion  on  one  or  two  points  regarding  special 
deposits,  Chairman  Rittenhouse  thanked  the  representatives  for  their 
generous  attendance  and  adjourned  the  meeting  until  December  7,  at 
Chicago. 

When  asked  as  to  what  had  been  accomplished  at  the  meeting,  Mr. 
Rittenhouse  said  to  a  representative  of  The  Spectator  that  he  con¬ 
sidered  the  committee  had  acquired  a  great  deal  of  valuable  information, 
that  the  companies  had  learned  that  it  was  the  desire  of  the  committee 
to  aid  them  in  solving  their  numerous  problems,  and,  above  all,  the 
meeting  had  'done  more  to  bring  the  surety  companies  together  in  a 
spirit  of  harmony  than  any  previous  combination  of  circumstances.  He 
felt  that  that  alone  amply  repaid  all  who  had  attended  the  sessions. 

Among  the  surety  company  representatives  present  at  the  several 
sessions  were  Vice-Presidents  Henry  C.  Wilicox  and  F.  W.  Lafrentz  of 


the  American  Surety  Company  of  New  York,  Vice-President  and  Gen¬ 
eral  Manager  Beekman  Hunt  of  the  .Etna  Indemnity  Company,  Presi¬ 
dent  George  Cator  and  Vice-President  H.  H.  Stryker  of  the  American 
Bonding  Company  of  Baltimore,  W.  W.  White  of  the  Bankers  Surety 
Company  of  Cleveland,  President  William  M.  Tomlins,  Jr.,  and  Treasurer 
W.  S.  Pangborn  of  the  Empire  State  Surety  Company,  President  Edwin 
Warfield  and  Vice-President  Thos:  A.  Whelan  of  the  Fidelity  and  De¬ 
posit  Company  of  Baltimor^,  President  T.  J.  Falvey  of  the  Massachusetts 
Bonding  and  Insurance  Company  of  Boston,  President  N.  J.  McCloskey 
of  the  Metropolitan  Surety  Company,  President  William  B.  Joyce  of 
the  National  Surety  Company,  Secretary  A.  P.  Redding  of  the  Pacific 
Surety  Company  of  San  Francisco,  President  Louis  A.  Watres  of  the 
Title  Guaranty  and  Surety  Company  of  Scranton,  President  John  R. 
Bland  and  Vice-President  J.  Kemp  Bartlett  of  the  United  States  Fidelity 
and  Guaranty  Company  of  Baltimore,  Secretary  D.  J.  Tompkins  of  the 
United  States  Guarantee  Company,  and  President  Henry  G.  Penniman 
of  the  United  Surety  Company  of  Baltimore. 


/Etna  Indemnity  to  Write  Accident  and  Health. 

The  Etna  Indemnity  has  completed  arrangements  for  writing  acci¬ 
dent  and  health  insurance  under  a  very  liberal  and  attractive  form  of 
contract.  The  policy  has  been  made  as  simple  in  phraseology  as  is 
possible,  making  the  work  of  selling  easier  for  the  agent  and  materially 
aiding  the  purchaser  to  a  ready  apprehension  of  its  terms.  The  principal 
feature  of  the  Etna  Indemnity’s  policy  is  in  the  accumulation  clause, 
the  progression  of  increases  being  ten  per  cent  the  second  year,  thirty 
per  cent  for  the  third  year,  and  fifty  per  cent  for  the  fourth  year.  In 
addition  to  the  200  weeks’  indemnity  feature,  the  company  pays  twenty- 
five  per  cent  of  the  weekly  indemnity  in  case  of  continued  total  disa¬ 
bility  after  the  expiration  of  the  200  weeks,  until  the  decease  of  the 
insured  or  until  age  seventy.  The  double  indemnity  clause  is  made  to 
cover  accidents  to  the  insured  while  riding  to  or  from  his  place  of  busi¬ 
ness  in  his  private  vehicle.  For  partial  disability  the  company  pays  for 
a  period  not  exceeding  fifty-two  weeks  an  amount  equal  to  from  twenty- 
five  to  ninety  per  cent  of  the  weekly  indemnity,  and  also  pays  for  sur¬ 
gical  operations  in  addition.  In  event  of  non-disabling  injuries  neces¬ 
sitating  medical  or  surgical  treatment,  the  company  reimburses  the 
insured  for  the  amount  expended  by  him  for  such  treatment  to  an 
amount  stated  in  the  policy.  The  policy  also  provides  insurance  for  the 
beneficiary.  Six  separate  forms  of  accident  policy  will  be  issued. 


New  Policy  of  United  States  Health  and  Accident  Insurance 

Company. 

The  United  States  Health  and  Accident  Insurance  Company  has  just 
issued  a  new  monthly  income  policy  that  contains  novel  features.  The 
term  for  which  illness  indemnity  is  paid  has  been  extended  to  five  years 
instead  of  the  usual  one  year.  Another  notable  feature  is  the  payment 
of  a  death  benefit  in  monthly  instalments  until  they  reach  a  total  of 
fifty  per  cent  more  than  the  usual  lump  sum  payment.  Every  fixed  or 
specific  benefit  has  been  increased  fifty  per  cent  over  the  usual  amount 
given.  The  United  States  Health  and  Accident  Company  has  been  under 
its  present  management  ever  since  its  organization,  with  J.  B.  Pitcher  as 
president.  In  seventeen  years  the  management  has  built  up  the  indus¬ 
trial  business  in  practically  every  State  of  the  Union.  The  surplus  to 
policyholders  is  over  $525,000,  and  the  company  is  gaining  in  strength 
and  size  annually.  Located  in  a  city  of  moderate  size,  its  expenses  are 
small,  and  under  the  new  agency  plan  of  giving  home-office  contracts 
direct  to  soliciting  agents,  there  is  a  great  saving  in  middlemen’s 
profits.  The  saving  from  economical  management  and  the  elimination 
of  general  agents’  commissions  are  divided  between  the  soliciting  agent 
and  the  policyholder.  The  general  superintendent  of  the  company, 
H.  H.  Behse,  was  formerly  with  the  Fidelity  and  Casualty  of  New  York, 
and  is  a  man  of  recognized  ability. 


New  Liability  Policy  Forms  of  the  /Etna  Life. 

Announcement  is  made  that  the  /Etna  Life,  in  its  accident  and  liability 
department,  is  about  to  issue  a  series  of  new  copyrighted  liability  policy 
forms,  which  have  been  materially  broadened  in  scope  and  simplified  in 
arrangement  and  expression.  Since  1902,  when  the  Etna  entered  the 
liability  insurance  field,  it  has  been  active  in  liberalizing  its  policy 
forms,  broadening  the  protection  or  service  and  gaining  generally  the 
confidence  and  appreciation  of  the  insuring  public.  Its  liability  policies 
set  forth  clearly  both  what  is,  and  is  not,  covered,  and  when  there  is 
added  to  this  an  expert  inspection  service,  prompt  investigation  and  ad- 
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justment  of  claims,  expert  legal  advice  and  rigorous  defense  of  suits, 
coupled  with  absolute  financial  security,  the  reason  for  the  company’s 
success  in  this  field  is  readily  apparent. 


Treasury  Department  Circular. 


Under  date  of  November  2,  the  United  States  Treasury  Department 
has  issued  the  following  list  of  companies  which  have  complied  with 
the  requirements  of  Department  Circular  36  of  June  2,  1908,  and  are 
acceptable  as  sureties  on  Federal  bonds  within  the  limitations  set 


opposite  their  names: 


Companies  Authorized. 


B. 


U 


Pacific  Surety,  San  Francisco . 

JEtna  Indemnity  Hartford* . 

Illinois  Surety,  Chicago . 

Federal  Union  Surety,  Indianapolis.. 

American  Bonding,  Baltimore . 

Fidelity  and  Deposit,  Baltimore . 

U.  S.  Fidelity  and  Guar.,  Baltimore.. 

United  Surety,  Baltimore  . 

Mass.  Bonding  and  Insurance,  Boston. 

Detroit  Trust,  Detroit* . 

Commerce  Trust,  Kansas  City . 

American  Surety,  New  York . 

Empire  State  Surety,  New  York . 

Fidelity  and  Casualty,  New  York.... 

Metropolitan  Surety,  New  York . 

National  Surety,  New  York . 

Peoples  Surety,  Brooklyn . 

United  States  Guarantee,  New  York.. 

Bankers  Surety,  Cleveland . 

Southern  Surety,  Denison,  Tex .....  . 
Pennsylvania  Surety,  Plarrisburg 
Title  Guaranty  and  Surety,  Scranton. 

Union  Trust  of  Pittsburg* . 

Guar.  Trust  and  Banking,  El  Paso  *.  . 

American  Fidelity,  Montpelier . 

Citizens  Trust  and  Guar.,  Parkersburg 


$250,000 

250,000 

250,000 

300,000 

500,000 

2,000,000 

1,700,000 

500,000 

500,000 

500,000 

1,000,000 

2,500,000 

500,000 

1,000,000 

250,000 

500,000 

250,000 

250,000 

500,000 

500,000 

250,000 

800,000 

1,500,000 

300,000 

250,000 

350,000 


03 

"3. 

v. 

3 

W 


$141,393 

112,149 

102,462 

51,717 

272,215 

2,503,678 

134,411 

130,094 

237,937 

1,048,328 

74,909 

2,706,897 

272,015 

1,953,100 

10,337 

662,256 

200,000 

264,954 

96,815 

46,050 

75,292 

518,931 

24,086,334 

29,754 

45,390 

107,192 


$39,139 

36,215 

35,246 

35,172 

77,221 

450,368 

183,441 

63,009 

73,794 

154,833 

107,491 

520,690 

77,201 

295,310 

26,034 

116,226 

45,000 

61,495 

59,582 

44,605 

32,529 

131,893 

618,633 

32,975 

29,539 

45,719 


♦Financial  or  other  statements  not  furnished  in  accordance  with  regulations. 


[Liability  Investigators  Hand  Book. 


Under  the  above  title  The  Spectator  Company  of  New  York  has  issued  a  little 
book  which  is  designed  as  a  manual  for  investigators  and  adjusters  of  claims 
under  liability  policies.  Everyone  engaged  in  liability  of  course  understands  the 
importance  and  difficulty  attending  investigations  of  claims  m  cases  where  negli¬ 
gence  is  known  or  suspected,  and  the  need  of  a  handy  book  which  would  suggest 
features  which  might  otherwise  be  overlooked  is  apparent,  and_  this  work  has 
been  issued  to  meet  this  need.  The  general  scheme  of  the  book  is  to  include  as 
headings  all  distinctive  words  representing  things  or  conditions  likely  to  have 
any  connection  with  an  accident,  and  by  a  cross  index  to  indicate  the  names  of 
similar  materials  or  circumstances.  The  author  is  H  W.  Dilg,  chief  investigator 
at  New  York  of  a  prominent  liability  company,  and  the  book  is  the  outgrowth  ot 
his  knowledge  gained  by  a  long  experience.  The  treatise  is  a  practical  and 
therefore  a  very  useful,  one.  It  contains  over  one  hundred  pages  and  is  hand¬ 
somely  bound  in  flexible  leather  of  a  size  suitable  for  pocket  use.  It  sells  for 
$1.50  per  copy,  with  reduced  prices  in  quantities. — The  Indicator. 

A  book  that  should  prove  of  interest  to  liability  men.  headings  are  so  cross- 
indexed  as  to  make  them  readable  at  a  glance.  The  Insurance  \Vorld. 


It  is  designed  to  assist  in  making  a  prompt  and  thorough  investigation  of  risks. 
Questions  and  suggestions  are  arranged  as  far  as  possible  according  to  their  re¬ 
lative  importance. — The  Eastern  Underwriter. 

What  is  believed  by  its  publishers  to  be  capable  of  fulfilling  a  long-felt  want  is 
the  “Liability  Investigators  Hand  Book,”  published  by  The.  Spectator  Company 
and  compiled  by  Howard  W.  Dilg.  It  is  a  manual  to  guide  investigators  and  ad¬ 
justers  of  claims  under  liability  policies,  and  its  author  is  well  acquainted  with 
the  methods  in  vogue  from  his  connection  in  a  similar  capacity  with  a  large 
liability  insurance  company.  The  subjects  or  kinds  of  accidents  are  treated  ot 
alnbabetically  and  the  reader  is  shown  what  questions  to  ask  and  what  steps  to 
take  in  the  various  contingencies.  The  book  contains  about  100  pages,  and 
should  prove  very  helpful  to  investigators,  as  there  is  scarcely  any  kind  of 
accident  which  is  not  treated  of  in  the  volume. — The  Weekly  Underwriter. 

Two  new  works  have  been  received  from  The  Spectator  Company,  the  enter¬ 
prising  publishers.  These  are  entitled  “Special  Agents  and  Adjusters  Hand 
Book”  and  “Liability  Investigators  Hand  Book.’  These  works  are  from  experts 
in  the  fire  and  liability  lines,  and  are  excellent  text  hooks  for  beginners  as  well  as 
for  the  home  office  and  the  solicitor. — The  Chronicle. 


Investigators  of  a  negligence  case  must  proceed  systematically,  and  Mr.  Dilg  s 
book  outlines  the  directions  upon  which  an  investigation  should  progress  m 
order  to  be  thorough.  His  method  and  the  character  of  the  contents,  of  his  book 
may  be  illustrated  bv  a  quotation.  An  accident  having  occurred  owing,  to  a  de¬ 
fective  door,  Mr.  Dilg  suggests  that  the  investigator  pursue  his  inquiries  along 

such  lines  as  these:  ,  _ 

How  was  the  door  hung?  Of  what  material  made?  When  was  it  hung?  By 
whom?  Describe  door  fully.  Who  uses  the  door?  Who  used  it  last?  What 
condition  was  it  in  then?  Under  whose  control  s  door?  When  was  it  first  out 
of  order ?  To  whom  was  this  reported?  Was  it  open?  Was  it  locked?  What 
was  injured  person  there  for?  How  much  knowledge  of  the  condition  of  the 


door  prior  to  the  accident  had  the  injured  person?  What  caused  the  door  to 
fall  ?  If  any  remarkable  condition  of  wind,  get  weather  report. 

This  shows  how  full  of  suggestions  the  new  book  is..  Everybody  whose  business 
it  is  to  look  into  negligence  cases  can  learn  something  from  Mr.  Dilg,  both  as 
regards  the  scope  of  an  investigation  and  the  best  manner  in  which  to  conduct 
it. — The  Insurance  Press. 

The  book  is  a  clever  compilation  of  pertinent  questions  grouped  under  a  long 
alphabetically  arranged  list  of  topics  under  which  accidents  involving  Lability 
companies  may  be  classed.  As  a  sample  of  these  topics  we  find  under  A  the 
following:  Acid,  actor,  address,  admission,  advertisement,  adze,  age,  aged, 
agreement,  aid,  alley,  alteration,  amputation,  arch,  areaway,  ashpit,  asphyxiation. 
Under  each  of  these  are  such  questions  or  suggestions  that  will  enable,  the  in¬ 
vestigator  to  arrive  by  the  most  direct  route  at  all  the  information  pertinent  to 
the  interests  of  his  company. — Rough  Notes. 

After  devoting  a  brief  space  to  “Hints  to  Investigators,”  the  author  takes  .up.  in 
alphabetical  order  the  various  subjects  which  may  need  to  be  investigated,  pointing 
out  the  information  to  be  secured  on  each. — The  Western  Underwriter. 

A  mass  of  memoranda,  cross  indexed,  to  assist  the  adjuster  in  not  overlooking 
any  point. — The  Surveyor. 


Casualty  Notes. 

— The  German  Commercial  Accident  has  been  licensed  in  Louisiana. 


— Several  companies  writing  liability  lines  have  practically  ceased  soliciting 
new  business  in  Iowa,  claiming  that  the  small  volume  of  business  obtainable  there 
makes  the  maintenance  of  an  agency  organization  unprofitable. 

— Physicians’  defense  rates  have  undergone  a  change.  Policies  with  a  limit  of 
$2500  for  one  suit  or  $7500  for  any  number  of  suits  remain  at  the  old  premium 
of  $10.  Those  with  limits  of  $5000  and  $15,000  now  cost  $15  a  year,  instead 
of  $20. 

—Horace  B.  Meninger,  secretary  of  the  German  Commercial  Accident  Com¬ 
pany,  has  been  in  Baltimore  establishing  general  agencies  for  the  commercial  and 
industrial  departments,  and  looks  forward  to  receiving  a  large  volume  of  business 
from  this  territory. 

—Harry  C.  Naylor  has  resigned  as  secretary  of  the  Indiana  and  Ohio  Live 
Stock  Insurance  Company,  where  he  has  been  connected  for  twenty  years.  Mr. 
Naylor  will  travel  through  the  West.  There  are  several  positions  open  to  him, 
but  no  definite  plans  have  been  announced  as  to  his  future. 

—The  Illinois  Live  Stock  Insurance  Company  is  being  organized,  with  $100,000 
capital,  by  L.  R.  Hetherington  of  Kankakee,  Ill.  The  company  will  insure  stock 
against  death  by  fire,  lightning,  accident,  disease  and  other  causes,  writing  $150 
on  common  horses.  $500  on  good  mares,  geldings,  mules  and  fine  drivers,  and  as 
high  as  $1000  on  registered  stallions.  The  insurance  will  be  limited  to  two- 
thirds  of  the  cash  value  of  the  animal. 


—The  executive  committee  of  the  Association  of  Accident  Underwriters  will 
meet  in  New  York  on  November  20,  when  the  executive  committee  of  the  Board 
of  Casualty  and  Surety  Underwriters,  the  Liability  Insurance  Association,  the 
Detroit  Conference  and  the  Federation  of  Commercial  Travelers  will  attend. 
Plans  will  be  perfected  for  placing  before  every  policyholder  in  the  country  de¬ 
tails  of  what  the  association  calls  “The  Great  Wrong  Done  Policyholders  by 
Taxation  of  Insurance  Premiums.” 

—The  Pennsylvania  Casualty  has  revised  its  premium  dividend  policy  and  has 
added  a  new  feature,  as  follows:  “If  subject  to  the  terms  and  provisions  of  this 
policy,  the  insured  hereunder  shall  be  totally  disabled  for  more  than  ten  weeks, 
and  shall  not  be  entitled  to  double  benefit  as  provided  in  part  3,  the  weekly  in¬ 
demnity  provided  herein  shall  be  increased  four  per  cent  for  the  eleventh  week, 
eight  per  cent  for  the  twelfth  week,  and  so  on,  at  the  rate  of  four  per  cent  per 
week  until  if  the  total  disability  continues  so  long,  the  weekly  indemnity  shall  be 
increased  to  100  per  cent,  beyond  which  it  shall  not  further  increase  by  virtue  of 
this  part.” 

—Resident  Secretary  William  J.  Gardner  of  the  FEtna  Life’s  accident  and 
liability  department,  New  York  branch,  is  offering  accident  solicitors  an  incentive 
to  increase  their  production  during  the  remainder  of  the  year.  For  each  policy 
issued  to  a  person  engaged  in  an  occupation  classified  “select,  ’  preferred,  ex. 
preferred,”  or  “ordinary,”  not  insured  against  accidents  in  any  company,  the 
premium  ’being  payable  annually,  which  premiums  are  reported  and  paid  to  the 
New  York  office  prior  to  the  close  of  business  on  December  31,  1908,  the  com¬ 
pany  will  pay  from  $1  to  $5  bonus.  This  offer  is  made  as  an  incentive  for 
agents  to  devote  their  energies,  especially  during  the  remaining  months  of  this 
year,  to  the  insuring  of  persons  who  are  not  now  carrying  accident  insurance  in 

any  company. 


Surety  Notes. 

—The  report  that  the  Illinois  Surety  would  withdraw  from  New  York  State 
is  declared  to  be  without  foundation  by  C.  M.  Abbott,  second  vice-president  of 

the  company. 

— Tudge  Brown  of  the  Appellate  Court  at  Chicago  has  affirmed  the  two  judg¬ 
ments  rendered  against  the  Metropolitan  Surety  in  the  depository  bond  case  grow¬ 
ing  out  of  the  failure  of  the  Lincoln  Bank  at  Chicago  Lawn.  The  original  judg- 
ment  rendered  by  the  Municipal  Court  January  22  was  for  $61,619.  which 
been  increased  by  interest  to  $64,258. 

-The  Columbus  Board  of  Surety  Underwriters  has  been  organized  by  the 
representatives  of  sixteen  companies  doing  business  in  Columbus, _  O  , 
following  officers:  President,  John  N.  H.  Menger,  Central  Ohio  agent  of  the 
Fidelity  and  Deposit;  vice-president,  J.  S.  Mossgrove,  manager  American  Sure  y 
L  l^centrMpart’of  the  State;  secretary.  Trafford  B.  Tallma  ge  the  Frank 
Tallmadge  Company.  Like  boards  in  other  cities,  this  organization  is  for  the 
purpose  of  bringing  the  agents  into  close  relations,  both  business  and  social, 
insuring  a  better  condition  in  the  business, 
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TOO  LATE  FOR  CLASSIFICATION. 


The  Atlanta-Birmingham’s  San  Francisco  Losses. 

[To  the  Editor  of  The  Spectator.] 

Amidst  the  history  of  the  events  growing  out  of  the  disaster  sustained  by  the 
Atlanta-Birmingham  in  connection  with  the  earthquake  at  San  Francisco  stands 
out  in  a  marked  way  one  result  or  corollary  which,  I  think,  the  public  should 
know,  and  which  emphasizes  the  wisdom  of  the  old  adage,  “a  poor  settlement  is 
better  than  a  good  lawsuit.” 

In  the  course  of  my  determined  and  unceasing  efforts,  started  immediately 
after  the  earthquake,  to  in  some  way  settle  the  claims  against  the  Atlanta- 
Birmingham  at  San  Francisco,  extending  through  seven  months  up  to  the  re¬ 
ceivership  in  December,  1906,  and  which  came  near  wearing  me  out  physically 
and  mentally,  I  met  M.  A.  Newell,  president  of  the  California  Fire  Insurance 
Company,  the  latter  part  of  September,  1906,  in  New  York.  The  California  was 
the  Atlanta-Birmingham’s  largest  single  claimant,  its  total  claims  by  way  of  re¬ 
insurance  amounting  to  some  $32,000.  President  Newell  was  naturally  anxious 
to  bring  about  a  settlement  in  behalf  of  his  company,  and;  after  several  days’ 
negotiations,  he  and  I  came  to  a  tentative  understanding  in  behalf  of  our  re¬ 
spective  interests  in  the  office  and  presence  of  R.  J.  Newman,  54  Maiden  Lane, 
which  was  as  follows: 

It  was  agreed  that  the  Atlanta-Birmingham,  in  addition  to  the  25  per  cent 
cash  (which  I  had  offered  San  Francisco  claimants  immediately  after  the  earth¬ 
quake,  and  which  was  indignantly  refused),  should  issue  additional  stock,  which 
it  had  a  right  to  do  under  its  charter  sufficient  to  give  to  all  ’Frisco  claimants 
fifty  cents  on  the  dollar  of  such  stock  in  full  of  their  claims — making  a  total,  say, 
of  seventy-five  cents  on  the  dollar,  represented  by  twenty-five  cents  cash  and 
fifty  cents  stock.  The  plan  in  a  general  way  followed  that  adopted  and  suc¬ 
cessfully  carried  out  by  the  Firemans  Fund  Insurance  Company  of  San  Francisco 
in  the  settlement  of  its  ’Frisco  claims.  The  business  of  the  Atlanta-Birmingham 
having  been  reinsured  in  the  Prudential,  whose  stock  it  owned  and  controlled, 
it  was  proposed  to  reinsure  the  Prudential  business  back  into  the  Atlanta-Bir¬ 
mingham  and  merge  and  turn  back  into  the  Atlanta-Birmingham  all  the  Pru¬ 
dential  stuff  and  liquidate  the  Prudential  entirely,  just  as  the  Firemans  Fund 
did  with  the  Firemens  Fund  Insurance  Corporation.  When  this  was  done,  the 
amount  of  the  new  stock  issued  ’Frisco  claimants  plus  that  already  outstanding 
would  thave  approximated,  say,  $750,000 — with  assets  and  a  plant  back  of  it 
worth  fully  fifty  cents  on  the  dollar.  As  the  Atlanta-Birmingham  stock  was 
absolutely  non-assessable,  it  was  proposed  then  to  call  a  meeting  of  their  stock¬ 
holders  and  scale  the  entire  outstanding  stock  down  so  as  to  create  a  surplus, 
and  then  issue  and  sell  additional  stock  to  the  public  on  the  reorganized  basis 
sufficient  to  make  the  capital  and  surplus,  say,  one  million  dollars  over  and 
above  all  liabilities.  I  am  certain  I  could  have  successfully  placed  and  sold  all 
this  new  reorganized  stock.  The  old  stock  at  the  time  was  selling  at  prices 
sufficient,  with  the  twenty-five  cents  added  for  ’Frisco  claimants,  to  have  realized 
fully  fifty  cents  on  the  dollar  all  told,  if  they  desired  to  subsequently  unload 
their  stock  and  not  put  any  fresh  money  into  the  reorganized  company,  which 
they  were  not  at  all  obligated  to  do.  To  a  going  company  like  the  Atlanta-Bir¬ 
mingham,  with  its  equipment  and  corps  of  some  1000  carefully  selected  agents, 
and  an  excellent  earning  capacity  and  record,  which  had  no  superior  in  the 
Southern  field,  this  constituted  an  additional  valuable  asset,  recognized  in 
France  as  ‘‘the  portfolio,”  which  asset  (as  has  been  proved)  is  valueless  in  a 
liquidation  through  the  courts,  but  worth  much  to  a  company  whose  business  is 
continued.  This  was  the  asset  I  tried  to  conserve  and  with  it  help  pay  off 
’Frisco,  in  addition  to  the  cash  stuff  we  had  in  hand.  Mr.  Newell,  in  behalf 
of  the  California,  agreed  to  accept  for  his  $32,000  the  seventy-five  cents  on  the 
dollar  to  be  so  paid  in  cash  and  stock,  with  the  proviso  that  it  was  also  to  be 
accepted  by  ’Frisco  claimants  generally;  and,  to  bring  this  about,  Mr.  Newell 
was,  on  his  return  to  San  Francisco,  to  call  together  all  ’Frisco  claimants,  explain 
to  them  the  proposed  settlement  as  the  best,  in  his  own  company’s  opinion,  that 
could  be  secured,  and  to  do  all  he  could  to  bring  about  its  adoption.  Fie  said  he 
needed  help  to  bring  about  such  result,  and  urged  that  the  attorney  of  the 
Citizens  Alliance  of  San  Francisco,  Bush  Finnell,  be  employed  for  that  pur¬ 
pose,  as  he  (Finnell)  had  much  influence  with  ’Frisco  propertyowners. 

After  having  this  understanding  with  Mr.  Newell,  he  returned  to  ’Frisco  and 
I  to  Atlanta,  where  I  immediately  called  together  my  directors  and  had  them 
formally  ratify  and  agree  to  the  understanding  I  had  with  Mr.  Newell,  and 
wired  him  to  that  effect  at  San  Francisco.  On  his  reaching  home,  Mr.  Newell 
saw  Bush  Finnell,  and,  as  a  result,  wired  me  that  the  latter  would  serve  as 
proposed,  and  that  he  would  draw  for  one  thousand  dollars  to  pay  Finnell  his 
retainer  fee  required  by  him.  To  this  I  agreed,  and  I  paid  Finnell’s  draft  for 
this  amount  on  presentation. 

I  congratulated  myself  and  all  parties  concerned  that  I  had  here  at  last 
solved  “the  Gordian  knot,”  and  that  the  proposed  basis  of  settlement  with 
’Frisco  was  a  certainty,  especially  as  I  received  wires  and  letters  from  both 
Newell  and  Finnell  that  a  meeting  of  all  ’Frisco  claimants  had  been  called,  and, 
having  already  seen  and  sounded  a  number  of  them  in  advance,  they  felt  cer¬ 
tain  that  the  proposed  plan  of  settlement  would  be  promptly  accepted  by  them, 
especially  as  President  Newell  said  he  would  state  to  such  a  meeting  that  the 
California  had  agreed  to  it  for  their  $32,000.  The  meeting  was  held;  but  in¬ 
stead  of  its  adoption,  the  proposed  settlement  was  unanimously  rejected,  the 
sense  of  the  meeting  being  that  any  and  all  propositions  involving  stock  be  re¬ 
fused,  and  that  nothing  but  an  all-cash  settlement  would  be  entertained.  Be¬ 
tween  that  time  and  the  two  months  intervening  before  the  receivership  was 
made  effective — December  4,  1906 — I  tried  desperately  hard  to  effect  a  settlement 
on  various  other  terms  and  conditions,  but  they  all  proved  abortive;  but  it  may 
be  said  that  the  position  of  the  California  in  such  subsequent  negotiations  as  re¬ 
flected  through  its  President  Newell,  was  not  creditable,  in  my  opinion,  as  will 
be  subsequently  shown  in  my  promised  detailed  statement  later  on  to  my  old 
stockholders  and  agents. 

What  is  the  final  result,  now  that  the  receivership  in  the  United  States  Court 
of  the  Atlanta-Birmingham  is  about  wound  up  and  ’Frisco  claimants,  as  a  whole, 


have  been  settled  with?  After  waiting  two  whole  years  since  I  made  the  above 
proposition  for  a  settlement — September  1906 — the  direct  ’Frisco  claimants,  con¬ 
stituting  the  bulk  of  the  total  involved,  voluntarily  offered  (after  an  absolute 
show-down  of  all  assets  and  liabilities  in  court)  and  have  been  paid  in  full  for 
their  claims  just  thirty  cents  on  the  dollar,  out  of  which  they  are  taxed  for  their 
own  attorneys’  fees. 

The  truth  is,  the  people  in  San  Francisco  blundered  badly,  whatever  the 
cause  was — bad  counsellors  or  what  not — not  only  in  their  dealings  with  the 
Atlanta-Birmingham,  but  also  with  the  German  of  Freeport,  who  offered  them 
in  compromise  much  better  terms  before  receivership  than  they  subsequently  se¬ 
cured;  but  I  guess  on  (he  principle  “that  whom  the  Gods  would  destroy  they 
first  make  mad”  they  had  their  sweet  revenge  in  wrecking  the  Atlanta-Birming¬ 
ham,  when  in  a  sane  way  they  could,  and  would,  have  secured  fifty  cents  on 
the  dollar,  as  above  explained;  whereas  in  the  end  they  were  glad  to  get  (con¬ 
sidering  delay,  interest  and  attorneys*  fees)  something  less  than  the  twenty- 
five  cents  on  the  dollar  I  offered  them  on  the  spot  in  San  Francisco  immedi¬ 
ately  after  the  earthquake!  J.  T.  Dargan. 

Atlanta,  Ga.,  November  16,  1908. 


— Assistant  Attorney-General  Thompson  of  Colorado  has  given  an  opinion,  in 
which  he  holds  that  S.  H.  Wolfe  is  not  an  employee  of  the  Colorado  Insurance 
Department  within  the  meaning  of  the  act  creating  that  Department,  for  the 
reason  that  there  is  no  continuity  to  his  connection  with  the  Department;  he 
receives  no  compensation  at  all  from  the  Commissioner  of  Insurance,  and  such 
compensation  as  he  does  receive  is  not  a  salary,  and  the  only  penalty  in  the 
section  of  the  act  in  question  is  removal  from  office,  which  is  obviously  not  de¬ 
signed  to  meet  an  employment  such  as  his. 


REPORTS  OF  FIRE  INSURANCE  COMPANIES. 


In  this  department  will  appear,  from  week  to  week,  the  latest  state¬ 
ments  of  licensed  and  unlicensed  fire  insurance  companies  operating  in 
the  United  States,  together  with  other  information  concerning  them  of 
interest  to  policyholders,  company  officials,  agents  and  brokers.  The 
data  presented  in  this  department  will  also  be  published  in  the  form  of  a 
monthly  supplement  to  the  book  entitled  “Reports  of  Fire  Insurance 
Companies,”  which  is  published  annually,  in  June,  by  The  Spectator 
Company.  Prices:  Book,  with  monthly  supplements,  one  year,  $7;  book 
only,  $5;  monthly  supplement  only,  $2  per  annum. 

Century  Insurance  Company,  Ltd.,  Edinburgh,  Scotland. 

This  company,  which  was  organized  in  1885,  has  appointed  Henry  W.  Brown 
&  Co.  of  100  William  street,  New  York  city,  its  United  States  representatives  to 
write  surplus  lines  east  of  the  Rocky  Mountains. 


Citizens  Co-operative  Underwriters,  Chicago,  III. 

An  association  bearing  the  above  title  has  been  organized  by  J.  L.  Lucas  of 
Chicago,  who  formerly  operated  a  number  of  Lloyds  organizations, _  among  which 
were  the  American  Fire  Underwriters,  Equitable  Fire  Underwriters  and  the 
Fire  Association  of  Illinois. 


Florida  Home  Insurance  Company,  Marianna,  Fla. 

It  is  understood  that  the  Florida  Home  will  shortly  increase  its  paid-up  capital 
to  $200,000  and  its  surplus  to  $50,000.  The  reasons  for  the  proposed  change  are 
that,  in  addition  to  the  company’s  growing  reserves  required  by  its  extended 
business,  the  new  laws  of  Louisiana  require  all  companies  operating  in  that  State 
to  have  $200,000  capital  or  over. 

The  announcement  of  an  important  change  in  the  underwriting  management  of 
the  Florida  Home  may  be  expected  in  the  near  future. 


Georgia  Fire  Insurance  Company,  Cedartown,  Ga. 

The  Georgia  Fire  has  leased  offices  on  the  seventh  floor  of  the  Candler  build¬ 
ing  at  Atlanta,  Ga.,  and  will  remove  to  that  city  in  the  near  future. 


Merchants  and  Planters  Insurance  Company,  Tulsa,  Okla. 

Judge  King,  at  Muskogee,  Okla.,  recently  denied  the  application  for  a  receiver 
for  the  Merchants  and  Planters,  which  was  brought  by  W.  P.  Pennington,  an 
Oklahoma  farmer,  alleging  inability  to  collect  a  $3000  claim  on  account  of  the 
destruction  by  fire  of  his  general  merchandise  store  at  Blaine. 


United  Druggists  Mutual  Fire  Insurance  Company,  Boston,  Mass. 

The  United  Druggists  Mutual  Fire  has  been  organized  at  Boston,  with  the  fol¬ 
lowing-named  officers:  President,  Louis  K.  Leggett;  vice-president,  James  C. 
Brady;  treasurer,  James  C.  McCormick;  secretary,  Archie  W.  Campbell. 


GENERAL  AGENTS  WANTED 

A  fire  insurance  company  with  $200,000  capital  and  $50,000  surplus,  in  successful  operation  two 
years,  desires  to  establish  general  agencies  for  direct  business  in  the  principal  Northern  and  Eastern  States 
Applicant  must  become  a  stockholder  in  the  company  to  a  reasonable  amount  and  upon  fair  terms 
of  payment  and  redemption  at  termination  of  contract. 

Address  with  references, 

“HOME  OFFICE” 

Care  of  The  Spectator,  P.  O.  Box  1117,  New  York  City,  N.  Y. 
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PUERILE  PROGNOSTICATIONS  OF  A  PREJUDICED 

PROPHET. 

T  has  been  truly  remarked  that  “it  is  better  not  to  know 
so  much  than  to  know  so  much  that  isn  t  so.  Perhaps 
some  such  thought  has  gathered  form  in  the  mind  of  one 
Walter  C.  Betts,  who,  five  years  ago,  in  an  article  on  “Fire 
Insurance  Rates  and  Methods,  which  was  evidently  designed 
to  discredit  fire  insurance  companies,  made  some  assertions 
and  predictions  which  the  lapse  of  time  has  proved  to  be 
absurd,  and  which,  to  any  well  posted  underwriter,  would 
have  appeared  ridiculous  at  the  time  they  were  made. 

Mr.  Betts  apparently  started  out  with  the  idea  that  the 
fire  insurance  companies  were  unduly  prosperous  and  that 
premium  rates  should  be  greatly  reduced,  and  then  endeavored 
to  find  evidence  in  support  of  this  theory. 

He  began  by  boldly  charging  that  an  advance  in  premium 
rates  in  1902  “was  due  to  the  application  by  the  companies 
of  the  old  principle  of  charging  ‘all  that  the  traffic  will  bear,’  ” 
sneering  at  the  explanation  of  the  companies  that  they  had 
been  losing  money  on  their  underwriting.  Extravagance 
was  charged  because  commission  disbursements,  in  propor¬ 
tion  to  insurance  written,  increased  somewhat ;  and  the  author 
seemingly  almost  had  hysterics  because  “every  penny  of  this 
money  (for  losses,  expenses  and  dividends)  was  furnished 
by  the  insuring  public!”  Who  should  furnish  it  if  not  the 
people  who  are  indemnified?  Using  Connecticut  report  fig¬ 
ures  for  1902  in  relation  to  American  stock  companies,  Mr. 
Betts  figured  out  that  their  total  income  exceeded  the  total 
disbursements  by  $30,000,000,  which  would  suffice  to  pay 
further  dividends  of  about  63  per  cent  on  the  paid-up  capital.” 
Such  an  amount  would  suffice,  if  available;  but  it  was  not 
available,  for  the  simple  reason  that  the  liabilities  had  in¬ 
creased  more  than  $15,000,000  during  the  year,  while  (pre¬ 
sumably)  the  decreased  values  of  securities  had  so  much 
further  depleted  the  $30,000,000  that  the  total  increase  of 
surplus  during  the  year  was  less  than  $6,000,000.  In  othei 
words,  Mr.  Betts  appears  to  have  possessed  a  mental  micro¬ 
scope  which  made  $6,000,000  look  like  $30,000,000.  He  le- 
versed  the  glass,  however,  when  examining  the  conflagra¬ 


tion  hazard ;  for,  in  speaking  of  the  desire  of  the  companies 
to  accumulate  surplus  to  provide  against  sweeping  fires,  he 
said:  “The  days  of  conflagrations,  such  as  swept  Chicago 
thirty  years  ago,  have  probably  gone,  and  a  contingency  so 
remote  should  not  be  made  the  excuse  for  a  perpetual  heavy 
tax  of  insurance.” 

Hardly  was  the  ink  dry  upon  Mr.  Betts  manuscript  be¬ 
fore  Baltimore  was  visited  by  a  conflagration  which  devoured 
$50,000,000  worth  of  property  and  entailed  an  unusual  loss 
of  $37,000,000  on  the  insurance  companies.  This  was  fol¬ 
lowed  in  the  same  year  by  conflagrations  at  I  oronto  and 
Rochester,  which  drew  upon  the  insurance  companies  to  the 
extent  of  about  $10,000,000,  making  a  total  conflagration  loss 
alone  in  1904  of  nearly  $47,000,000.  Before  having  time  to 
recuperate  from  these  losses  the  San  Francisco  conflagration 
of  1906  occurred,  inflicting  losses  aggregating  about  $200,- 
000,000  upon  the  insurance  companies.  The  exceptional  losses 
of  the  two  years,  1904  and  1906,  thus  amounted  to  forty  times 
as  much  as  the  American  companies  were  able  to  add  to  their 
surplus  in  the  good  year  1902;  and  the  only  way  in  which  it 
was  possible  for  the  fire  insurance  corporations  to  pay  their 
policyholders  in  full  was  by  means  of  voluntary  contribu¬ 
tions  made  by  the  stockholders,  which  aggregated  scores  of 
millions  of  dollars.  In  the  light  of  these  facts,  how  puerile 
and  childish  the  following  prediction  made  by  Mr.  Betts : 

Now,  since  the  public  furnished  all  the  premiums  out  of  which  all 
the  losses  and  all  the  dividends  and  all  the  salaries  and  all  the  other 
items  were  paid,  the  surplus,  or  conflagration  fund,  was  in  reality  the 
excess  charge  demanded  of  the  public  over  and  above  what  was  suf¬ 
ficient  compensation  for  trouble  and  risk  taken ;  though  if  any  Jack¬ 
sonville  fire  should  recur,  the  indemnity  for  the  fire  would  be  paid  out 
of  the  accumulated  surplus  saved  out  of  the  public’s  money,  and  next 
year  the  public  would  be  further  assessed,  the  “recent  conflagration” 
serving  as  excuse !  All  of  this  money,  all  of  this  excess  charge  over 
and  above  the  amount  necessary  to  recompense  the  custodians  and 
administrators  of  the  public’s  contributions,  should  be  held  in  trust 
as  the  property  of  the  insuring  public.  By  all  moral,  ethical  and 
financial  rights  the  conflagration  fund  belongs  to  the  insurers.  But 
it  never  will  be  theirs — unless  the  law  is  changed.  Instead,  this  fund 
will  grow,  and,  growing  too  big,  some  fine  day  it  will  melt  away  as  an 
“extra  dividend”  of  forty  or  sixty  per  cent,  or  else  it  will  amalgamate 
with  the  dormant  capital  of  $47,000,000,  so  that  the  shareowners  will 
own  two  shares  of  stock  where  now  they  own  but  one. 

How  cheap  the  writer  of  the  foregoing  must  feel  if  lie  ever 
gives  the  matter  of  his  unjust  treatment  of  the  insurance  com¬ 
panies  a  moment’s  thought ! 

His  panacea  for  all  fire  insurance  evils  was  the  formation 
of  mutual  companies  which  would  not  be  burdened  with 
capital,  “dormant”  or  otherwise.  If  Mr.  Betts  had  organized 
a  mutual  company  in  1903  which  had  secured  and  carried  a 
fair  quota  of  risks  in  Baltimore,  Toronto,  Rochester  and  San 
Francisco,  the  chances  are  that  if  the  concern  had  survived 
the  first  of  these  calamities  and  had  existed  until  the  San  Fran- 
cisco  conflagration  occurred,  a  receiver  -would  even  now  be 
suing  members  in  an  endeavor  to  collect  money  wherewith 
to  pay  some  small  percentage  to  creditors.  With  fire  insur¬ 
ance  companies,  as  with  individuals,  it  is  most  advisable  to 
lay  by  something  against  the  rainy  (or  fiery)  day  which  is 
sure  to  come,  and  which  may  prove  financially  fatal  unless 
due  provision  has  been  made  for  it  in  advance.  A  good  sur¬ 
plus  is  a  bulwark  of  strength.  Without  it  insurance  does 

not  insure. 
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THE  Attorney-General  of  Colorado  has  filed  an  opinion  to 
the  effect  that  the  employment  of  S.  H.  Wolfe,  con¬ 
sulting  actuary,  to  examine  the  United  States  Fidelity  and 
Guaranty  Company  while  in  the  employ  of  another  company, 
was  not  in  violation  of  the  laws  of  Colorado-  The  law  pro¬ 
hibits  any  employee  of  a  company  from  being  engaged  in  such 
service,  but  the  Attorney-General  holds  that  the  term  “em¬ 
ployee"  applies  only  to  such  persons  as  are  in  the  continuous 
sei  vice  of  a  company.  This  decision  relieves  Insurance  Com¬ 
missioner  Rittenhouse  of  the  charge  of  having  illegally  em¬ 
ployed  Mr.  Wolfe  to  make  the  examination  in  question.  It 
does  not.  however,  dispose  of  the  ethical  question  involved  in 
the  transaction,  which  is  one  of  right  and  good  taste  rather 
than  of  law.  A  consulting  actuary  is  necessarily  brought  into 
intimate  relations  with  the  company  by  which  he  is  employed, 
and  made  familiar  with  its  business  methods,  its  plans  and  all 
the  intricacies  of  management  in  a  hotly-contested  field.  To 
authorize  such  a  person  to  examine  another  company,  a  direct 
competitor  of  the  one  that  pays  him  a  salary  for  his  services, 
for  the  information  of  some  State  Department,  'is  certainly  im¬ 
politic  and  unfair  to  the  company  to  be  examined.  The  head 
of  a  State  Department  desiring  to  have  a  particular  company 
examined  should  employ  for  that  purpose  gentlemen  who 
have  no  interest  in  any  company,  with  no  prejudices  pro  or 
con,  and  who  can  do  their  work  impartially,  without  fear  or 
favor.  As  the  company  examined  has  to  pay  the  cost  of  such 
examination,  they  are  entitled  to  be  treated  fairly  and  impar¬ 
tially.  Any  qualified  public  accountant  is  competent  to  con¬ 
duct  an  examination  of  an  insurance  company  to  determine 
whether  or  not  it  is  solvent  and  entitled  to  public  confidence. 
This  is  all  the  public  wants;  anything  beyond  that  touching 
upon  the  scientific  side  of  the  subject  is  matter  for  actuaries  to 
pass  upon  for  the  guidance  of  the  officers.  A  line  of  demarca¬ 
tion  should  be  observed  between  the  legitimate  work  of  the 
actuary  and  that  of  an  examiner. 


IN  view  of  the  approaching  hearing  planned  by  the  com¬ 
mittee  on  laws  and  legislation  of  the  National  Convention 
of  Insurance  Commissioners,  with  the  object  of  ascertaining 
the  sentiment  concerning  a  simplified  form  of  fire  insurance 
policy,  it  may  not  be  untimely  to  suggest  that  it  would  be  well 
to  proceed  very  slowly  and  cautiously  in  the  direction  indicated. 
The  New  Tork  standard  and  the  Massachusetts  standard 
forms  have  been  in  use  in  the  States  named  for  many  years, 
and  have  been  adopted,  precisely  or  approximately,  in  various 
other  States.  In  the  course  of  time  almost  all  of  the  pro¬ 
visions  of  the  standard  forms  have  been  judicially  interpreted, 
so  that  underwriters,  judges,  lawyers  and  the  insured  may 
know  about  the  construction  which  would  be  likely  to  be 
placed  upon  the  contract  under  a  majority  of  possible  circum¬ 
stances.  This  tends  to  the  reduction  of  misunderstandings 
and  of  litigation,  while  the  adoption  of  a  new  form — even 
though  it  might  be  an  improvement  over  the  old  ones — or  of 
material  changes  in  the  present  standard  forms,  would  prob¬ 
ably  lead  to  a  great  many  lawsuits  before  the  new  provisions 
were  construed  by  the  highest  courts.  Granting  that  a  simpli¬ 
fied  form  of  policy  would  be  desirable,  the  question  of  expe¬ 
diency  arises  as  to  the  wisdom  of  overturning  or  discarding 
the  precedents  established  by  innumerable  legal  contests  in  the 
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past.  Before  urging  legislators  to  prescribe  any  new  form  of 
policy,  the  latter  should  have  received  the  approval  of  a  ma¬ 
jority  of  the  leading  fire  underwriters  of  the  country,  of  a 
number  of  prominent  insurance  lawyers,  and  of  the  State  in¬ 
surance  officials  and  Attorneys-General  of  the  more  important 
States- 


LIFE  INSURANCE  TOPICS 


IN  AND  ABOUT  NEW  YORK. 

Major  J.  J.  Brinkerhoff  is  now  getting  settled  in  his  new  position 
as  actuary  to  the  Association  of  Life  Insurance  Presidents,  with 
offices  at  No.  1  Madison  avenue,  New  York.  His  services  will  be 
greatly  missed  in  the  Insurance  Department  of  Illinois,  where  he  had 
been  for  a  period  of  thirty-four  years.  Superintendent  Potter  of  that 
Department  paid  high  tribute  to  Mr.  Brinkerhoff's  ability  in  parting 
with  him.  For  several  years  past  Mr.  Brinkerhoff  has  been  secretary 
to  the  National  Convention  of  Insurance  Commissioners,  and  that 
body,  through  its  executive  committee,  has  also  expressed  its  regrets 
at  the  severance  of  relations  which  had  been  so  agreeable.  J.  A. 
Hartigan  of  Minnesota  has  been  elected  as  his  successor,  with  power 
to  appoint  an  assistant— Charles  W.  Farnham,  attorney  of  the 
Minnesota  Department,  being  made  such  assistant.  Mr.  Brinkerhoff 
will  be  cordially  received  in  New  York,  and  the  association  will 
derive  the  greatest  benefit  from  his  experience  and  ability. 

The  November  meeting  of  the  Life  Underwriters  Association  of 
New  York  was  held  on  Tuesday  in  the  board  room  of  the  Washing¬ 
ton  Life  building.  A  committee  was  appointed  to  take  steps  looking 
toward  a  decided  increase  in  membership. 

The  New  York  City  general  agency  of  the  Northwestern  Mutual 
Life,  some  months  ago,  offered  prizes  for  the  best  five  life  insurance 
rhymes  dealing  with  rebating.  The  prizes  have  now  been  awarded, 
the  first  prize  going  to  E.  M.  W.  of  New  York,  the  second  to  J.  J.  D. 
of  Cleveland,  Ohio,  and  the  third  to  Arthur  Wilson  of  Philadelphia. 

CHICAGO  AND  THE  WEST. 

The  Great  American  Life  of  St.  Louis  has  made  application  for 
license  to  do  business  in  Illinois. 

A  new  draft  of  the  proposed  uniform  fraternal  insurance  bill  was 
agreed  upon  tentatively  at  a  conference  of  committees  from  the 
National  Fraternal  Congress  and  the  Associated  Fraternities  of 
America,  held  at  the  Sherman  House,  in  Chicago,  November  18. 
Several  changes  were  made  in  the  previous  draft,  and  it  is  believed 
that  more  general  support  can  be  secured  for  the  new  measure.  The 
bill  will  be  further  considered  at  a  meeting  to  be  held  at  the  Sherman 
House  December  9,  when  the  fraternal  committee  of  the  National 
Convention  of  Insurance  Commissioners  is  expected  to  be  present  to 
meet  with  them.  The  bill  provides  that  after  July  15,  1911,  no 
business  is  to  be  written  on  any  actuarial  table  giving  lower  rates  than 
those  of  the  National  Fraternal  Congress  table  with  interest  at  four 
per  cent.  A  valuation  feature  had  been  added  providing  for  an  annual 
valuation,  and  surrender  values  are  to  be  given  if  desired. 

The  Old  Colony  Life  of  Chicago  is  preparing  to  enter  the  State  of 
Nebraska  the  first  of  the  year,  having  the  papers  nearly  completed. 

1  hey  have  appointed  as  State  agent  George  M.  Cooper,  a  well-known 
member  of  the  Omaha  bar,  who  has  an  agency  force  ready  to  begin 
business,  and  he  will  be  located  at  either  Lincoln  or  Madison. 

^  The  twentieth  anniversary  of  the  Life  Underwriters  Association  of 
Chicago  will  be  properly  celebrated  at  the  January  meeting,  which 
will  also  be  ladies’  night.  The  first  meeting  of  this  associaton  was 
held  December  7,  1888,  and  the  only  charter  member  left  in  Chicago 
at  this  date  is  believed  to  be  James  W.  Janney,  of  the  firm  of  Janney  & 
Pickering,  general  agents  of  the  Provident  Life  and  Trust,  who  was 
the  first  president. 

E.  E.  Flickinger,  manager  of  the  John  Hancock  Mutual  Life  for 
Central  and  Northern  Indiana,  has  had  Southern  Indiana  added  to  his 
territory. 
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THE  MIDDLE  STATES. 


Association  of  Life  Insurance  Presidents — Preliminary 
Programme  of  Annual  Meeting. 

Robert  Lynn  Cox,  general  counsel  and  manager  of  the  Association  of 
Life  Insurance  Presidents,  has  issued  a  preliminary  programme  in  con¬ 
nection  with  the  second  annual  meeting  of  the  Association  of  Life  In¬ 
surance  Presidents.  The  meeting  will  he  held  on  Friday  and  Saturday, 
December  4  and  5,  in  the  assembly  hall  of  the  Metropolitan  Life  build¬ 
ing,  1  Madison  avenue,  New  York  city.  In  connection  with  the  pro¬ 
gramme,  Mr.  Cox  says: 

But  a  few  formal  papers  are  set  down  for  the  taxation  conference, 
which  is  to  occupy  all  of  the  time  of  the  meeting,  save  the  opening  ses¬ 
sion.  The  reason  for  this  is  because  it  is  desired  to  provide  time  and 
opportunity  for  a  general  discussion  of  the  subject  of  taxation  by  those 

present.  . 

The  responses  to  our  invitation  to  the  executive  officers  of  the  iite  in¬ 
surance  companies  of  the  United  States  and  Canada  and  also  to  the 
Insurance  Commissioners  indicate  such  a  large  attendance  that  it  will 
be  necessary  for  those  expecting  to  join  in  the  general  discussion  to 
come  prepared  to  speak  concisely  and  briefly  and  thereby  to  avoid  need¬ 
less  repetition.  It  is  hoped  that  this  statement  will  not  be  misunder¬ 
stood.  It  is  greatly  desired  that  the  conference  should  have  the  benefit 
of  the  experience  and  opinions  of  the  company  executives  from  all  parts 
of  the  United  States  and  Canada.  The  more  diversified  and  compre¬ 
hensive  character  this  experience  meeting  assumes,  the  more  valuable 
will  be  the  results.  So  it  is  only  with  the  idea  of  arranging  the  time 
so  that  all  who  care  to  speak  may  do  so  that  it  is  requested  that  no 
speech  exceed  ten  minutes. 

The  dominating  idea  in  the  general  discussion  will  be  to  show  the  in¬ 
equality  of  taxation  between  the  different  States  on  foreign  business 
and  the  causes  leading  to  it.  It  is  believed  that  this  information  can 
be  brought  out  clearly  and  forcibly  by  having  the  companies  domiciled 
in  each  State  relate  their  experience  as  foreign  corporations  in  other 
States.  For  instance,  retaliatory  laws  cause  home  statutes  to  play  a 
prominent  part  in  determining  the  conditions  imposed  upon  a  company 
in  foreign  States  and  therefore  are  among  the  prime  causes  of  ine¬ 
quality  of  taxation.  This  phase  of  the  subject,  along  with  others,  un¬ 
doubtedly  will  receive  much  illumination  at  the  hands  of  the  con- 
ference. 

The  experience  of  the  companies  of  the  different  States  as  to  their 
foreign  business  has  led  to  varying  opinions  of  the  best  way  of  bring¬ 
ing  about  reform  in  taxation  and  expressions  along  these  lines  will  be 

most  valuable.  .  , 

While  the  matter  of  taxation  by  States  of  their  domestic  companies 
is  verv  important,  it  usually  presents  an  individual  question  that  is 
scarcely  within  the  scope  of  the  conference.  It  will  be  necessary,  there¬ 
fore  for  the  discussion  to  be  confined  largely  to  that  portion  of  the 
business  done  as  a  foreign  company.  This  really  affords  the  problem  of 
general  and  universal  interest,  which  the  conference  will  be  called 
primarily  to  consider. 

The  following  is  the  preliminary  programme,  subject  to  amendments 
and  additions: 

Friday,  December  4,  1908— Morning  session:  10:30  o’clock. 

Cleveland  Memorial— Exercises  in  honor  of  the  late  Grover  Cleveland, 
chairman  of  the  Association  of  Life  Insurance  Presidents  from  the  date 
of  its  organization  until  the  time  of  his  death.  Address  by  Hon.  Paul 
Morton,  president  of  the  Equitable  Life  Assurance  Society  Address  by 
Tohn  H.  Finley,  Ph.D.,  LL.  D.,  president  of  the  College  of  the  City  of 
New  York.  Letters  of  tribute  to  the  late  president  by  surviving  mem¬ 
bers  of  his  cabinet. 

Recess,  12  M.  to  2  P.  M. 

Conversational  hour  for  purpose  of  becoming  better  acquainted  with 
each  other,  to  be  followed  by  an  informal  luncheon  m  dining-room  ad¬ 
joining  the  assembly  hall. 

Afternoon  Session,  2  O’clock. 

Taxation  Conference— “Objects  of  the  Conference  and  Necessity  for 
Co-operation,”  by  Robert  Lynn  Cox,  general  counsel  and  manager  of 
Association  of  Life  Insurance  Presidents;  “Necessity  for  Reform  of  Life 
Insurance  Taxation,”  by  Lester  W.  Zartman,  Ph.D.,  Yale  University; 
“Life  Insurance  Taxation  from  the  Viewpoint  of  Companies  and  Policy- 
holders  ”  by  Hon.  John  F.  Dryden,  president  of  the  Prudential  Insur¬ 
ance  Company  of  America;  “The  Spread  of  Legislation,  with  Particular 
Reference  to  Taxation  Problems,”  by  Robert  H.  Whitten  Ph  D.,  librarian 
and  statistician  New  York  public  service  commission;  A  Message  from 
the  South  and  West,”  by  Samuel  Bosworth  Smith,  Esq.,  president  of 

American  Life  Convention.  ,.  ,,  . 

Saturday  December  5,  1908,  Taxation  Conference  (Continued)— This 
session  will  be  devoted  to  an  informal  discussion,  in  the  course  of  which 
the  problem  of  taxation  as  it  varies  with  different  companies  as  they 
are  grouped  according  to  their  domicile  in  different  States,  will  be  pre- 
sented  by  representatives  of  these  companies.  Since  the  tax  impose 
upon  companies  bv  their  home  States  is  largely  of  individual  concern 
to  such  companies,  the  discussion  will  be  directed  main £  Pr°^ 

lem  of  universal  interest  which  may  be  termed  the _  taxation  of  life  in¬ 
surance  as  imposed  by  the  several  States  and  territories  upon  foreign 
companies.  As  all  persons  in  attendance  will  be  urged  to  take  part  in 
this  discussion,  the  time  allotted  to  each  speaker  will  be  limited  to 
ten  minutes. 

-Attorney-General  Jackson  of  New  York  has,  under  date  of  November  6, 
1908  given  an  opinion  to  Superintendent  of  Insurance  Kelsey  in  wh.ch  he  says 
that ’the  so-called  “special  contracts”  frequently  described  as  “board  contracts 


come  within  the  prohibitions  of  section  89  of  the  insurance  law  as  amended  by 
chapter  326  of  the  laws  of  1906. 

— John  Napier  has  been  elected  to  succeed  W.  E.  A.  Wheeler  as  vice-president 
of  the  Scranton  Life.  Mr.  Napier  was  at  one  time  connected  with  the  American 
Union  Life  of  New  York  until  that  company’s  reinsurance,  and  later  was  with 
the  Bankers  Life  of  New  York. 


THE  NEW  ENGLAND  FIELD. 


Old  Age  Pensions  and  Annuities. 

At  the  annual  dinner  of  the  Massachusetts  Reform  Club  at  Boston,  on 
November  20,  Frederick  L.  Hoffman,  statistician  of  the  Prudential  In¬ 
surance  Company  of  America,  read  a  carefully  prepared  address  on 
“State  Pensions  and  Annuities  in  Old  Age,”  including  a  brief  outline  of 
the  different  pension  systems,  followed  by  an  estimate  of  what  it  would 
cost  to  introduce  a  non-contributory  pension  scheme  into  the  State  of 
Massachusetts,  or  in  the  United  States  as  a  whole.  Mr.  Hoffman  summed 
up  his  remarks  and  conclusions  with  the  statement  that: 

The  only  State  pension  plan  which  is  likely  to  meet  with  public  approval  must 
be  on  a  non-contributory  basis  corresponding  to  the  recent  English  act  and  the 
more  or  less  similar  laws  of  New  Zealand  and  New  South  Wales. 

The  economic  or  social  necessity  for  such  a  radical  innovation  has  not  been 
established  for  the  State  of  Massachusetts,  nor  for  any  other  American  State. 

The  term  “pension”  as  used  in  connection  with  the  agitation  for  systematic 
financial  provision  for  the  aged  is  misleading  in  that  what  is  guaranteed  is  not 
a  pension  in  the  true  sense  of  the  word,  but  poor  relief  under  another  name. 

At  the  present  time,  of  the  population  of  the  United  States  sixty-five  years  of 
age  and  over,  1.6  per  cent  are  in  almshouses,  and  while  of  the  remainder  quite  a 
proportion,  no  doubt,  are  dependent  or  physically  infirm,  they  are  not  a  very 
heavy  burden  to  the  taxpayers  under  the  prevailing  methods  of  charitable  relief. 
In  Massachusetts,  out  of  every  one  hundred  of  the  population  over  sixty-five 
years  of  age  only  1.4  are  in  almshouses,  and  no  very  decided  divergence  from 
this  proportion  is  met  with  in  other  States.  . 

The  age  sixty-five  is  usually  suggested  as  a  minimum,  and  seventy  is  generally 
conceded  to  be  too  high  to  result  in  any  material  improvement  in  the  financial 
circumstances  of  the  aged.  The  demand,  however,  is  practically  certain  in 
course  of  time  to  be  for  a  reduction  of  the  pensionable  age  to  sixty,  which,  of 
course,  would  enormously  increase  the  cost  of  whatever  State  pension  scheme 
might  be  adopted.  .  .  ,  .  . 

A  serious  consideration  is  implied  in  the  probability  that  invalidity,  or  physical 
unfitness  for  work,  at  other  than  the  pensionable-age  group,  would  be  considered 
as  of  equal  right  entitled  to  systematic  State  support,  and  the  tendency  would  be 
to  follow  the  method  of  New  South  Wales,  and  make  such  invalidity  or  inca¬ 
pacity  pensionable  at  ages  sixty  and  over.  (In  Denmark  the  age  is  fifty-five.) 

The  ultimate  cost  of  a  State  pension  scheme  varies  with  the  pensionable  age 
adopted,  the  pensionable  amount  granted  and  the  pensionable  proportion  of  the 
population  within  the  pensionable  class.  In  New  South  Wales  the  proportion 
actually  receiving  pensions  at  ages  sixty-five  and  over  is  40  per  cent,  but  there 
are  strong  reasons  to  believe  that  the  proportion  in  Massachusetts  would  be 
larger,  provided  the  pension  were  granted  as  a  right  and  not  as  a  privilege 

A  minimum  pension  rate  fairly  in  conformity  to  the  American  standard  of  life 
would  be  at  least  $2.50  a  week,  or  about  $130  a  year.  The  Massachusetts  pro¬ 
posals,  however,  have  been  as  high  as  $260  a  year,  which,  of  course,  would  im¬ 
pose  a  decidedly  greater  burden  upon  the  taxpayers  of  the  State.  In  exact  pro¬ 
portion  to  the  amount  payable  the  numbers  who  would  take  advantage  of  the 
pension  grants  would  be  increased.  .  . 

As  to  the  probable  pensionable  proportion  of  the  population,  it  is  sate  to 
assume  that  the  large  majority  of  the  aged,  if  entitled  to  a  State  pension  as  a 
right,  would  avail  themselves  of  their  prerogative  under  whatever  legislation 
might  be  adopted.  .  .  .  ,  .  ,  .  , 

In  the  United  States  at  the  present  time  the  estimated  population  aged  sixty- 
five  and  over  is  3,575,000,  and  if  50  per  cent  of  this  population  were  to  receive 
pensions  the  annual  cost  at  the  rate  of  $130  a  year  would  be  $234,353,000.  In 
the  State  of  Massachusetts  the  population  ages  sixty-five  and  over  may  be  con¬ 
servatively  estimated  at  162,000,  and  50  per  cent  of  this  population,  at  a  pen¬ 
sionable  rate  of  $130  per  annum,  would  require  an  annual  expenditure  ot  $10„ 
5‘70  000  exclusive  of  course,  of  the  cost  of  administration.  If  the  pensionable 
age’  were  reduced  to  sixty  the  cost  for  the  United  States,  upon  the  preceding 
assumption,  would  be  $367,590,000,  and  for  the  State  of  Massachusetts  $16,420,- 
000  If  the  pensionable  age,  however,  were  placed  at  seventy,  the  cost  tor  the 
United  States  would  be  $134,034,000,  and  for  Massachusetts  $6,230,000,  ex- 
cdusive,  of  course,  of  the  expenses  of  administration. 

The  administrative  expenses  have  been  estimated  at  3  per  cent  tor  tne 
Australian  Commonwealth,  but  they  would  probably  in  this  country  attain  to  a 
somewhat  higher  proportion  and  hardly  be  less  than  5  per  cent  of  the  total  pen- 

si  on  abli^  amounts.  a  gtate  pension  scheme  on  the  non-contributory  plan 

would  have  to  be  raised  by  additional  taxation,  and  the  source  of  such  taxation 
would  probably  be  a  substantial  increase  in  the  poll  tax,  or  a  special  tax  on  in- 
heritance,  or  finally,  a.  stamp  tax  on  wages.  ,  .  .  , 

A  noil  tax  of  $2  a  year  would  be  wholly  inadequate  to  meet  the  minimum  cost 
requirements,  while  even  a  poll  tax  of  $5,  as  it  has  been  suggested  would  in  all 
probability  still  be  insufficient.  What  amounts  could  be  produced  by  specific 
taxes  on  inheritances  is  merely  conjectural.  A  stamp  tax  of  2  per  cent  on  wages 
would  also  probably  prove  insufficient,  and  as  much  as  4  per  cent,  if  not  raoie, 

mThebvaHousredtsqualifications  for  pensions  which  have  been  suggested  would 
gradually  be  done  away  with,  and  in  proportion,.  of  course,  the  total  amounts  to 
be  provided  for  by  taxation  would  considerably  increase  A  gradual  increase  in 
the  longevity  of  the  aged  would  also  tend  to  enhance  the  financial  difficulties  of 
the  proposition,  so  much  so  that  a  very  material  addition  to  the  original  and  pre- 
liminarv  estimate  might  be  necessary. 

Anticipations  of  a  material  reduction  in  general  poor-law  expenditures  are  not 
likely1  toP  be  realized,  judging  by  the  experience  of  New  Zealand,  New  .  South 
Wales  and  Victoria,  according  to  the  evidence  presented  to  the  Commission  on 
HI d  A ge  Pensions  for  the  Australian  Commonwealth  The  fact  is  apt  to  be  over- 
,  the  Very  large  proportion  of  indoor  and  outdoor  pauperism  and  pov- 
V  inSies  to  other  groups  than  those  included  within  the  pensionable  group, 
ertJ  ?LP  filtration  of  all  the  paupers  in  almshouses  in  the  United  States  only 
qfier  cent"  were°of  °the  age  period  sixty-five  and  over.  It  is  equally  doubtful 
whether  any  considerable  proportion  of  indoor  paupers  could  be  induced  to  leave 
their  respective  institutions,  and  in  time  experience  would  repeat  itself,  as  proven 
in  the  case  of  soldiers'  homes,  where  pensions  are  paid  m  addition  to  indoor  sup- 

P°Ar«imentsC  that^the  workers  of  the  nation  are  equally  rightfully  entitled  to 
Argume  wQrkers  for  the  nati0n,  as  soldiers,  sailors  or  civil-service  employees, 
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arc  not  valid,  because  general  wageworkers  and  salary  earners  are  primarily 
serving  their  own  interests  and  not  that  of  the  nation  at  large. 

State  pensions  in  old  age  will  not,  in  my  opinion,  solve  the  problem  of  poverty 
and  paupeusm,  but  to  the  contrary,  such  pensions  will  materially  undermine  the 
thrill  function  at  every  period  of  life.  English  experience  is  to  the  effect  that 
tin  very  prospect  of  a  government  pension  in  old  age  has  prevented  large  num¬ 
bers  f  ront  Incoming  subscribers  to  the  voluntary  superannuation  funds  of  friendly 
societies,  and  there  are  no  reasons  to  suppose  that  the  experience  in  this  coun¬ 
try  would  not  be  identical  and  affect  all  the  various  lines  of  voluntary  savings 
investments  and  insurance.  ’ 

I  he  possible  solution  of  at  least  some  of  the  most  perplexing  problems  resulting 
from  poverty  and  pauperism  would  seem  to  lie  in  entirely  different  directions 
t.ian  state  pensions  for  the  aged.  Improved  methods  of  poor-law  administration 
would  do  much,  but  even  more  decidedly  beneficial  would  be  the  results  of  an 
improved  system  of  industrial  education,  possibly  a  more  just  and  equitable 
niethod  of  industrial  remuneration  for  work  actually  and  well  done.  Increased 
efficiency  would  materially  increase  the  earning  capacity  of  the  wage-earners  of 
the  nation,  and  correspondingly  their  opportunities  to  provide  in  their  own  way 
and  at  their  own  cost  for  dependent  survivors  in  the  event  of  death,  and  for  them¬ 
selves  in  the  event  of  old  age.  Strong  faith  may  also  be  placed  in  more  rational 
methods  of  teaching  thrift  in  the  public  schools,  and  in  otherwise  inculcating 
habits  of  prudence  and  self-denial  by  increased  security  for  the  savings  and  in¬ 
vestments  of  those  who  constitute  the  large  group  who  work  for  wages  or  small 
S?i  rlA?'  a*id  who,  in  the  event  of  the  loss  of  their  savings,  practically  lose  their 
all  Much  more  may  be  done  by  insurance  than  has  thus  far  been  possible,  but  it 
will  require  time  to  develop  more  systematic  habits  of  savings  as  a  prerequisite 
lor  the  highest  development  of  the  life  insurance  business.  Old  age  annuities 
have  their  limitations  and  they  are  not  popular  with  the  young,  but  a  healthy 
public  interest  should  he  aroused  in  this  subject  by  widespread  agitation  and 
illustrations  of  the  cost  to  be  incurred  and  the  benefits  to  be  realized.  What  has 
al reaily  been  done  in  this  direction  is  of  the  greatest  possible  credit  to  the  pru¬ 
dent  and  thrifty  who  constitute  the  overwhelming  majority  of  the  population 
and  where  so  much  has  been  done  practically  unaided  and  alone  b.-  wage-earn¬ 
ers  m  their  own  way  and  at  their  own  cost  confidence  may  be  placed  in  the 
future  that  tendencies  in  this  direction  will  not  diminish,  but  rather  increase. 
Better  education  is  necessary  in  domestic  economy,  in  the  rational  expenditure  of 
wage-earners’  money  for  both  the  necessaries  and  the  luxuries  of  life,  so  that  the 
waste  may  be  reduced  to  a  minimum  and  accrue  to  their  decided  advantage  by  an 
increased  margin  available  for  voluntary  savings,  investments  and  insurance.  State 
insurance  as  a  substitute  for  private  insurance  is  open  to  serious  objections,  and 
experience  .  demonstrates  that  governments  have  not  been  able  to  successfully 
compete  with  private  enterprise  in  this  field.  The  recent  experiment  in  Massa¬ 
chusetts  is  too  new  to  warrant  definite  conclusions,  but  if  it  will  aid  the  cause  of 
thrift  and  benefit  the  people,  it  is  to  be  hoped  that  the  innovation  will  prove  a 
success.  'I  here  is  abundant  room  for  competition  between  private  enterprise  and 
the  State,  provided  the  latter  does  not  take  an  undue  advantage  over  the  former 
by  the  control  which,  in  the  nature  of  things,  the  State  has  over  the  taxing 
power,  which  implies  the  power  to  hinder  and  destroy. 

In  its  final  analysis,  however,  the  whole  problem  of  State  pensions  in  old  age 
strikes  al  the  root  of  national  life  and  character  and  involves  the  tremendous 
possibility  of  permanent  injury  to  the  highest  ideals  of  family  and  social  life. 
Practically  all  of  human  progress  has  been  achieved  by  struggling,  and  of  all  the 
incentives  making  for  the  development  of  right  habits  of  living,  there  is  not  one 
more  important  than  the  desire  for  economic  independence  in  old  age  achieved  by 
the  people  in  their  own  way  and  at  their  own  cost.  It  will  be  a  dark  day  for 
the  Republic  when  that  incentive  is  taken  from  the  masses  by  a  State  pension 
scheme  based  solely  upon  sentimental  considerations  for  the  needs  of  the  few 
with  a  disregard  for  the  vastly  more  important  rights  and  liberties  of  the  many 

Those  who  so  fondly  believe  that  all  the  ills  of  mankind  are  curable  by  law  or 
legislation  may  be  reminded  of  the  words  of  Arnold  Foster,  M.  P.,  that  “It  is  a 
peculiarity  of  acts  of  Parliament  that  in  nine  cases  out  of  ten  they  produce  no 
results,  or  results  totally  different  from  that  which  was  intended  by  the  framers, 
and  that,  in  my  opinion,  will  be  the  outcome  of  any  deliberate  attempt  to  force 
a  State  pension  scheme  upon  the  people,  who,  by  all  the  standards  of  comfort 
wealth  and  progress,  do  not  need  it — and  let  us  pray  that  they  never  may.” 


THE  WEST. 


The  National  Life  Insurnace  Company  of  the  United  States 

of  America. 

President  A.  M.  Johnson,  of  the  National  Life  Insurance  Company  of 
the  United  States  of  America,  having  its  headquarters  at  Chicago,  has 
found  it  necessary  to  make  a  public  statement  regarding  a  suit  now 
pending,  in  which  it  seeks  to  restrain  a  discharged  employee  from  cir¬ 
culating  false  aDd  malicious  statements  against  it.  A  temporary  in¬ 
junction  against  this  ex-employee  was  sustained  by  the  Appellate  Court, 
and  the  trial  court  referred  the  matter  to  a  master  in  chancery.  The 
lawyers  for  the  defense  have  sought  to  give  the  hearing  the  appearance 
i  f  an  investigation  into  the  affairs  of  the  company  and  employed  the 
“yes  and  no"  rules  of  evidence  to  prevent  those  answers  and  explana¬ 
tions  which  would  reveal,  beyond  question,  the  absolutely  sound  con¬ 
dition  of  the  company.  Among  ether  things  in  the  statement.  President 
Johnson  says: 


[  lie  .ol(l  W  ashington  Company  had  its  headquarters  in  Washington,  D.  C.,  but 
its  business  multiplied  so  rapidly  in  the  Middle  West,  Northwest  and  Southwest 
tliat  .Chicago  was  decided  upon  as  the  logical  center  of  operation.  There  wa= 
nothing  unusual  or  peculiar  in  this  action.  It  was  the  natural  desire  of  all  in¬ 
terests  to  be  as  close  as  possible  to  where  the  greatest  volume  of  business  and 
luture  possibilities  existed.  *  *  *. 

r  MyeTs  A‘id„„h„is  att°rneys  questioned  the  reason  for  reducing  the  capital  stock 
& W>0  to  $500,000.  We  answer  directly  that  the  reduction  was  made 
.,  v?e  knowledge  and  consent  of  the  Commissioner  of  Insurance,  under 
If  stud  requirements  of  the  statutes,  by  declaring  a  stock  dividend  of  $500,000 
l°J Purpose  of  reducing  the  capital.  The  surplus  of  the  company  was  not 
anectid  one  dollar  s  worth.  ,\o  actual  dividend  was  declared  to  stockholders — 
the  securities  withdrawn  simply  being  equal  to  the  liability  from  which  the  com- 
pany  was  thus  relieved. 

Myers  and  his  attorneys  sought  to  create  the  belief  that  excess  dividends  had 
i  11  Pa!fl*  rr  a  matter  fact’  tlie  on,y  dividends  paid  to  the  stockholders  have 
been  two  of  u  per  cent  in  1907  and  1908.  The  stockholders  have  not  received 
iv m  .i  Ian  return  for  the  use  of  the  capital  .invested  because  of  the  legitimate 
expenses  incurred  in  our  policy  of  legitimate  expansion 

1  he  capital  stock  of  $500,000  is  five  times  that  which  is  required  by  the  laws 
of  Illinois  much  larger  than  that  required  by  any  State  in  the  Union  On 
January  1  the  excess  security  to  policyholders,  consisting  of  the  capital  stock 
and  su  rules.  will  be  over  $1,000,000.  *  *  *  s  ^ 

The  National  Life  presents  herewith  a  concise  statement  from  the  Security 


Audit  Company  of  Illinois,  which  concern  was  employed  to  make  a  thorough 
investigation  oi  the  company’s  books  and  affairs,  and  which  occupied  a  consid¬ 
erable  length  of  time  because  of  the  wide  distribution  of  the  company’s  securities. 

“We  have  verified  all  the  assets  of  the  National  Life  Insurance  Company  of 
the  U.  S.  of  A.  as  at  31st  October,  1908,  and  they  amount  to  eight  million  five 
hundred  and  eighty-three  thousand,  five  hundred  and  forty-four  dollars  and 
forty-one  cents  ($8,583,544.41),  and  are  invested  in  first-class  securities  which  we 
have  personally  investigated  and  verified.  The  excess  security  to  policyholders 
including  $316,440.96  of  a  proportioned  surplus  and  $500,000  capital  stock,  is 
$994,987.45.  The  officers  of  the  company  show  great  conservatism  in  manage¬ 
ment  and  sound  judgment  it\  investments.” 

Investigation  reveals  these  unassailable  facts:  That  the  National  Life  Insur- 
aice  Company  of  the  United  States  of  America  is  absolutely  sound,  solvent  and 
sane.  That  its  assets  as  proved  by  the  Audit  Company  are  invested  in  securities 
of  the  very  highest  class.  That  its  affairs  are  managed  in  a  careful,  conservative 
and  thoroughly  honorable  manner  and  strictly  in  the  interests  of  its  policyholders 
That  the  management  is  actuated  by  the  keenest  and  best  motives,  and  shall  con¬ 
tinue,  as  in  the  past,  to  protect  and  further  the  interests  of  its  policyholders. 


— L.  W.  Long,  general  agent  at  Memphis,  has  taken  into  partnership  J.  T. 
Eddins,  under  the  style  of  Long  &  Eddins. 

— The  Fraternal  Tribunes  and  the  American  Home  Circle  of  Rock  Island,  Ill., 
have  merged  under  the  name  of  the  former.  The  combined  membership  is 
about  20,000. 

— Recent  appointments  by  the  Missouri  State  Life  include  R.  L.  Cresey,  at 
Chicago;  S.  R.  Maxwell,  formerly  with  the  St.  Louis  National,  as  supervisor  of 
agents,  and  John  W.  Ragsdale  of  Florida  transfers  to  Kansas  City  for  Western 
Missouri  and  Eastern  Kansas. 

■ — F.  N.  Coffin,  manager  for  the  Columbian  National  Life  in  Southern  Cali¬ 
fornia,  closed  four  cases  for  $82,500  insurance  between  October  13  and  17,  in¬ 
clusive.  Mr.  Coffin  has  moved  to  larger  quarters  in  the  Security  building,  and 
is  meeting  with  abundant  success. 

— The  new  policies  of  the  Michigan  State  Life,  which  will  he  issued  about 
January  1,  will  not  contain  any  restrictions  as  to  residence  or  occupation  or 
military  or  naval  service  in  time  of  war  or  peace.  The  surrender  values  will  be 
based  upon  the  Ohio  law,  which  requires  the  preliminary  term  to  be  modified  on 
the  same  plan  as  the  ordinary  life  policies. 


THE  SOUTH. 


Life  Companies  Loaning  on  New  Orleans  Property. 

The  formal  transfer  of  the  $1,500,000  bond  issue  on  the  Maison  Blanche 
department  store  and  office  building  at  Canal  and  Dauphine  streets, 
New  Orleans,  has  been  made  to  the  Metropolitan  Life  of  New  York. 
The  deal  was  entirely  completed  last  week  when  the  bonds  were  shipped 
to  New  York  by  the  Canal-Louisiana  Bank  and  Trust  Company  and  the 
Ccmmereial- Germania  Bank  and  Trust  Company,  which  held  them.  This 
is  the  first  big  loan  placed  by  an  insurance  company  since  the  abolition 
of  the  State  tax  on  mortgages  under  an  amendment  to  the  constitution 
voted  on  at  the  election  this  month.  The  amendment  enables  life  in¬ 
surance  companies  and  ail  outside  corporations  to  lend  money  on  mort¬ 
gages  without  taxation. 

As  a  result  of  the  passage  of  this  the  Metropolitan  has  already  taken 
the  Maison  Blanche  bond  issue  and  is  said  to  be  making  arrangements 
to  take  over  the  $1,250,000  issue  on  the  new  Hotel  Grunewald.  The 
Equitable  Life,  through  its  agent,  Frank  L.  Levy,  has  completed  ar¬ 
rangements  for  four  loans  aggregating  $425,000,  while  the  other  com¬ 
panies  are  also  manifesting  some  activity  in  this  line.  The  Equitable 
will  take  the  $175,000  bond  issue  on  the  Perrin  office  building,  $50,000  cn 
a  new  school  house  which  the  city  is  building,  and  is  also  said  to  have 
loaned  the  $125,000  which  H.  T.  Cottam  &  Co.  are  using  ts  build  their 
new  four-story  concrete  warehouse  at  Girod  and  Tchoupitculas  streets. 

Manager  Holbrooke  of  the  New  York  Life’s  real  estate  department 
was  here  recently,  and  has  under  consideration  half  a  dcren  loans  on 
first  mortgages  on  commercial  real  estate.  These  aggregate,  it  is  stated, 
$250,000.  In  addition  to  this,  Joseph  Dinkelspiel,  Louisiana  representa¬ 
tive  for  the  Pacific  Mutual  Life,  says  his  company  will  place  several 
good  loans  here.  The  Mutual  Life,  Penn  Mutual  and  several  others,  it 
is  said,  will  follow  suit.  It  is  expected  that  the  aboliticn  of  the  tax  on 
mot tgages  will  admit  about  $25,000,000  to  New  Orleans  and  Louisiana. 


The  Tennessee  Life  Insurance  Company. 

The  Tennessee  Life  Insurance  Company  of  Nashville,  Tenn.,  having 
completed  its  organization  and  received  its  license  from  the  Insurance 
Department  of  its  home  State,  will  be  in  active  operation  by  December 
1.  It  has  an  authorized  capital  of  $500,000  and  will  write  non-participat¬ 
ing  insurance  exclusively.  The  active  managers  are  men  who  h;>ve  had 
many  years’  experience  in  the  business,  while  the  board  of  directors  in¬ 
clude  men  prominent  in  business  and  financial  circles.  The  officers 
are:  J.  C.  Franklin,  president;  R.  A.  Henry,  vice-president;  W.  E. 
Nelson,  vice-president  and  secretary;  Jas.  D.  Mears,  assistant  secre¬ 
tary,  H.  L.  Fox,  treasurer;  J.  M.  Coyle,  medical  director,  and  J.  H. 
Zarecor,  general  counsel. 
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— Insurance  Commissioner  Bell  of  Kentucky  will  ask  the  next  legislature  to 
pass  a  law  compelling  fraternal  orders  to  report  to  his  Department. 

— A  strong  young  Southern  company  has  an  opening  for  a  capable  salesman 
who  can  sell  stock.  The  company’s  advertisement  appears  elsewhere  in  this  issue. 

— It  is  reported  that  the  Union  Life  and  Trust  Company  of  Muskogee,  Okla.? 
and  the  Keystone  Life  of  New  Orleans  have  passed  into  the  control  of  the 
Southern  Life  of  Fayetteville. 

— Marx  Heymann,  a  widely-known  insurance  man  of  New  Orleans,  died  at  his 
home  last  Thursday  morning.  Mr.  Ileymann  was  well  and  favorably  known  in 
insurance  circles,  having  been  for  many  years  connected  with  the  Mutual  Life  of 
New  York,  and  until  the  time  of  his  death  with  the  Penn  Mutual.  He  was  a 
native  of  Brumuth,  Alsace,  and  was  sixty  years  of  age. 

— Joseph  Bryan  died  at  his  home  near  Richmond,  Va.,  last  week.  Mr.  Bryan 
was  a  director  of  the  Equitable  Life  of  New  York,  having  been  selected  by  the 
late  Grover  Cleveland.  Fie  was-  also  a  director  of  the  South  Atlantic  Life  of 
Richmond,  the  American  Locomotive  Company,  Schlos-Sheffield  Iron  &  Steel 
Company,  besides  being  connected  in  various  ways  with  numerous  other  institu¬ 
tions. 

— On  January  1  next  the  Florida  Life  of  Jacksonville  will  change  its  reserve 
basis  from  4  to  3^2  per  cent,  and  will  issue  an  entire  new  line  of  policies.  They 
will  contain  a  total  disability  clause,  allow  thirty  days  of  grace  without  interest 
and  a  further  thirty-days’  extension  with  interest  at  5  per  cent.  All  policies  will 
be  automatically  non-forfeitable,  providing  a  choice  of  extended,  paid-up  or  cash 
surrender  values.  The  company  is  transacting  a  satisfactory  volume  of  business, 
and  expects  to  make  a  first-class  statement  for  the  year  1908. 


MISCELLANEOUS  LIFE  NEWS. 


The  Northwestern  National  Life  of  Minneapolis. 

The  Northwestern  National  Life  Insurance  Company  of  Minneapolis 
is  making  excellent  progress  in  securing  new  business.  Under  the  man¬ 
agement  cf  L.  K.  Thompson,  president,  assisted  by  W.  J.  Graham,  vice- 
president  and  actuary,  the  company  is  impressing  itself  favorably  upon 
the  communities  to  which  it  caters,  and,  as  they  are  able  to  show  an 
excellent  financial  record,  guaranteeing  solvency  and  trustworthiness,  it 
is  not  surprising  that  the  company  stands  high  in  the  confidence  of  the 
public.  In  commcn  with  all  enterprises,  the  company  felt  something  of 
the  prevailing  depression  preceding  the  election,  but  October  exceeded 
the  record  for  the  preceding  month,  over  $700,000  of  new  business  having 
been  written.  The  little  agency  paper  edited  by  President  Thompson 
takes  an  optimistic  view  of  the  situation,  and  predicts  an  unusual  season 
rf  business  activity  and  general  prosperity.  He  says:  “Never  in  the 
history  of  our  country  has  such  magnificent  opportunity  confronted  us 
as  at  this  time.  No  excuse  can  be  found  for  the  man  who  fails  to 
utilize  it  in  achieving  the  success  of  his  business  life.”  Agents  are 
urged  to  begin  now,  and  not  to  let  competitors  take  the  lead.  Under 
the  leadership  of  such  capable  executive  officers,  the  field  force  of  the 
company  will,  no  doubt,  roll  up  a  record  volume  of  business  to  round 
out  a  successful  year. 

Standing  Committees  Named. 

F.  E.  Mullen,  chairman  of  the  executive  committee  of  the  National 
Association  of  Life  Underwriters,  has  named  the  following  standing 
committees  for  the  ensuing  year: 

Speakers— Charles  Jerome  Edwards,  New  York;  John  W.  Whittington, 
Los  Angeles;  William  Tolman,  Bridgeport;  John  R.  Reid,  Ottawa,  On¬ 
tario;  Everett  H.  Plummer,  Philadelphia;  Richard  E.  Cochran,  New 
York  city;  I.  Layton  Register,  Philadelphia;  William  D.  Wyman,  Chi¬ 
cago;  John  Dolph,  Baltimore;  Charles  W.  Scovel,  Pittsburg. 

Finance— Ernest  Judson  Clark,  Baltimore;  W.  O.  Cord,  Dayton;  Geo. 
A.  Cooper,  Syracuse;  B.  G.  Bennett,  Rochester;  N.  D.  Sills,  Richmond; 
Frank  L.  Levy,  New  Orleans;  William  J.  Cameron,  Birmingham;  William 
G.  Carroll,  Philadelphia. 

Membership— William  M.  Wood,  Pittsburg;  John  C.  Drewry,  Raleigh; 
J.  Stanley  Edwards,  Denver;  John  H.  Quinlin,  Newburgh;  C.  C.  Court¬ 
ney,  Kansas  City;  William  Goldman,  Portland,  Ore.;  A.  H.  Pratt,  Grand 
Rapids. 

Statistics— J.  W.  Iredell,  Jr.,  Cincinnati;  J.  Putnam  Stevens,  Port¬ 
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(Continued  from  The  Spectator  of  November  19.) 

(IV.)  Once,  at  least,  in  every  five  years,  a  company  established  after 
the  passing  of  the  act,  and  once,  at  least,  in  every  ten  years,  if  estab¬ 
lished  before  the  passing  of  the  act,  must  “cause  an  investigation  to  be 
made  into  its  financial  condition  by  an  actuary,”  and  file  an  abstract  of 
the  report.  This  abstract  gives: 

1.  The  date  up  to  which  the  valuation  is  made. 

2.  The  principles  upon  which  the  valuation  and  distribution  of  profits 
among  shareholders  are  made,  and  how  determined. 

3.  The  tables  of  mortality  used  and  rates  of  interest  assumed. 

4.  The  proportion  of  annual  premium  income  reserved  for  future  ex¬ 
penses  and  profits. 

5.  A  consolidated  revenue  account  since  the  last  valuation. 

6.  The  liabilities  under  life  policies  and  annuities,  showing  (a)  num¬ 
ber  of  policies,  (b)  amount  assured  and  premiums  payable  annually 
under  each  class,  (c)  the  net  liabilities  and  assets  and  amount  of  sur¬ 
plus  or  deficiency. 

7.  The  time  during  which  a  policy  must  be  in  force  in  order  to  share 
in  profits. 

8.  The  results  of  the  valuation  giving  (a)  total  amount  of  profit  made, 
(b)  amount  divided  amongst  policyholders,  and  number  and  amount  of 
policyholders  participating,  (c)  specimens  of  bonuses  allotted — in  some 
detail — and  amounts  apportioned  under  various  modes  in  which  the 
bonus  might  be  received. 

(V.)  Within  nine  months  after  the  date  of  such  investigation  there 
must  be  filed  a  statement  of  life  and  annuity  business  showing: 

1.  Tables  of  premiums  in  use. 

2.  Total  amount  assured  on  “whole  life”  policies  distinguishing  with 
and  without  profits,  stating  the  total  reversionary  profits,  and  specifying 
the  sums  assured  for  each  year  of  life. 

3.  The  amount  of  premiums  receivable  annually  for  each  year  of  life, 
after  deducting  the  abatements  made  by  application  of  bonuses,  and  dis¬ 
tinguishing  ordinary  from  extra  premiums. 

4.  The  total  amount  assured  under  other  than  whole  life  policies,  the 
sums  assured  in  each  class,  etc.;  the  amount  of  premiums  annually  re¬ 
ceivable  in  each  class,  distinguishing  ordinary  from  extra  premiums; 
and  the  total  amount  of  premiums  received  from  the  commencement 
upon  policies  in  each  special  class  which  are  in  force. 

5.  The  total  of  immediate  annuities  on  lives,  distinguishing  the 
amounts  for  each  year  of  life;  the  amount  of  all  other  annuities,  dis¬ 
tinguishing  the  amount  payable  under  each  class;  the  amount  of  pre¬ 
miums  annually  receivable,  the  amount  of  consideration  received  in 
respect  of  each  class  and  the  total  amount  of  premiums  received  from 
the  commencement  upon  all  deferred  annuities. 

6.  The  average  rate  of  interest  at  which  the  life  fund  was  invested  at 
the  close  of  each  year  during  the  period  covered  by  the  investigation. 

7.  A  table  of  minimum  values,  if  any,  allowed  for  surrender  of  (1) 
whole  life  policies,  (2)  endowments,  and  (3)  endowment  assurances;  or 
a  statement  of  the  method  pursued  in  calculating  such  surrender  values, 
with  instances  of  its  application. 

8.  A  statement  of  business  at  other  than  European  rates,  and  of  the 
manner  in  which  policies  on  unhealthy  lives  are  dealt  with. 

(V.)  Every  shareholder  or  policyholder  is  entitled  to  a  printed  copy 
of  the  last  deposited  statement,  abstract,  or  other  document  ordered 
by  the  act  to  be  printed,  on  application. 

(VI.)  The  above  statements  are  deposited  with  the  Board  of  Trade  and 
annually  laid  before  Parliament. 

It  will  be  seen  from  the  above  that  a  very  thorough  exposure  of  the 
company’s  business  and  methods  is  called  for.  And  it  should  perhaps 
be  explained,  in  passing,  that  friendly  societies  are  governed  by  a  differ¬ 
ent  series  of  acts. 

FIFTH  SCHEDULE. 

Statement  Respecting  the  Valuation  of  the  Liabilities  Under  Life  Policies  and 

Annuities  of  the . .  to  be  Made  by  the  Actuary. 

(The  answers  should  be  numbered  to  accord  with  the  numbers  of  the  cor- 
responding  questions.) 

1.  The  date  up  to  which  the  valuation  is  made. 

2.  The  principles  upon  which  the  valuation  and  distribution  of  profits  among 

the  policyholders  are  made,  and  whether  these  principles  were  determined  by  the 
instrument  constituting  the  company,  or  by  its  regulations  or  by-laws,  or  other¬ 
wise.  .  .... 

3.  The  table  or  tables  of  mortality  used  in  the  valuation. 

4.  The  rate  or  rates  of  interest  assumed  in  the  calculations. 

5.  The  proportion  of  the  annual-premium  income,  if  any,  reserved  as  a  pro¬ 
vision  for  future  expenses  and  profits.  (If  none,  state  how  this  provision  is 

made.)  .  ,  r 

6.  The  consolidated  revenue  account  since  the  last  valuation,  or,  in  case  ot  a 
company  which  has  made  no  valuation,  since  the  commencement  of  the  business. 
(This  return  should  be  made  in  the  form  annexed.) 

7.  The  liabilities  of  the  company  under  life  policies  and  annuities  at  the  date 

of  the  valuation,  showing  the  number  of  policies,  the  amount  assured,  and  the 
amount  of  premiums  payable  annually  under  each  class  of  policies,  both  with  and 
without  participation  in  profits;  and  also  the  net  liabilities  and  assets  of  the 
company,  with  the  amount  of  surplus  or  deficiency.  (These  returns  should  be 
made  in  the  forms  annexed.)  .  . 

8.  The  time  during  which  a  policy  must  be  in  force  in  order  to  entitle  it  to 

share  in  the  profits.  . 

9.  The  results  of  the  valuation,  showing — 

(1.)  The  total  amount  of  profit  made  by  the  company. 

(2!)  The  amount  of  profit  divided  among  the  policyholders,  and  the 
number  and  amount  of  the  policies  which  participated. 

(3  )  Specimens  of  bonuses  allotted  to  policies  for  100/.  effected  at  the 
respective  ages  of  20,  30,  40  and  50,  and  having  been  respectively  in 
force  for  five  years,  ten  years  and  upwards,  at  intervals  of  five  years 
respectively,  together  with  the  amounts  apportioned  under  the  various 
modes  in  which  the  bonuses  might  be  received. 
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(Form  referred  to  under  heading  No.  6,  in  the  Fifth  Schedule.) 

fconsolidated  Revenue  Account  of  the  . . . for. . years 

_ _ commencing . and  ending . 


Amount  of  funds  on  the . 18. 

the_  beginning  of  the  year . 

Premiums  (after  deduction  of  re¬ 
assurance  premiums) . 

Consideration  for  annuities  granted 

Interest  and  dividends . 

Oth (^receipts  (accounts  to  be  speci- 


Claims  under  policies  (after  deduc¬ 
tion  of  sums  reassured)  ....... 

Surrenders . 

Annuities . 

Commission . 

Expenses  of  management . 

Dividends  and  bonuses  to  share¬ 
holders  (if  any) . 

Other  payments  (accounts  to  be 

specified) . . . 

Amount  of  funds  on . 18...., 

the  efid  of  the.  period  as  per  First 
(or  Third!  Schedule . 

£ 


(Form  referred  to  under  heading  No.  7,  in  Fifth  Schedule.) 

Valuation  Sheef  of. . . . . as  at . 18. 


Dr. 

To  net  liability  under  assurance 
and  annuity  transactions  (as  per 
summary  statement  provided  in 
Schedule  5) . 

£ 

CR. 

By  life  aSsiifaflce  and  annuity- 
funds  (as  per  balance  sheet 
under  Schedule  2  bt  4). . 

£ 

To  surplus,  if  any .... 

£ 

£ 

(Form  referred  to  under  heading  No.  7,  in  Fifth  Schedule.) 

Summary  and  Valuation  of  the  Policies  of  the . . . as  at . 18. 


Particulars  of  the  Policies  for  Valuation. 


Description  or  Transactions. 

Number 

of 

Policies. 

Sums 

Assured  and 
Bonuses. 

Office 

Yearly 

Premiums. 

Net 

Yearly  Pre¬ 
miums,  if 
Ascertained. 

Assurancfs. 

I.  With  participation  in  profits. 
For  whole  term  of  life . 

Other  classes  (to  be  specified) . 

Total  assurances  with  profits . 

II.  Without  participation  in  profits. 

For  whole  term  of  life . 

Other  classes  (to  be  specified) . 

Extra  premiums  payable . 

Total  assurances  without  profits. . 

Net  amount  of  assurances . 

Adjustments,  if  any . 

Annuities. 

Immediate . 

Other  classes  (to  be  specified) . 

Valuation. 


Valued  by  the . Table,  Interest . Per  Cent. 


Description  of  Transactions. 


Assurances. 

I.  With  participation  in  profits. 

For  whole  term  of  life . 

Other  classes  (to  be  specified) . 

Extra  premiums  payable . 

Total  assurances  with  profits. . .  . 

II.  Without  participation  in  profits. 

For  whole  term  of  life . 

Other  classes  (to  be  specified) . 

Extra  premiums  payable . 

Total  assurances  without  profits. 

Total  assurances. .  . . 

Deduct  reassurances . 

Net  amount  of  assurances . 

Adjustments,  if  any . 

Annuities. 

Immediate . 

Other  classes  (to  be  specified) . 

Total  of  the  results . 


Sums 

Assured  and 
Bonuses. 

Office 

Y  early 
Premiums. 

Net 

Yearly  Pre¬ 
miums,  if 
Computed. 

Net 

Liability. 

The  term  “extra  premium”  in  this  Act  shall  be  taken  to  mean  the  charge  for  any  risk  not 
provided  for  in  the  minimum  contract  premium.  If  policies  are  issued  in  or  for  any  country 
at  rates  of  premium  deduced  from  tables  other  than  the  European  mortality  tables  adopted 
by  the  company,  separate  schedules  similar  in  form  to  the  above  must  be  furnished. 


SIXTH  SCHEDULE. 

Statement  of  the  Life  Assurance  and  Annuity  Business  of  the . . 

.  on  the  . .  18 — . 

•  (The  answers  should  be  numbered  to  accord  with  the  numbers  of  the  cor¬ 
responding  questions.  Statements  of  reassurances  corresponding  to  the  state¬ 
ments  in  respect  of  assurances,  under  headings  2,  3,  4,  5  and  6,  are  to  be  given.) 

1.  The  published  table  or  tables  of  premiums  for  assurances  for  the  whole  term 
of  life  are  in  use  at  the  d^te  above  mentioned. 

2. '  The  total  amount  assured  on  lives  for  the  whole  term  of  life,  which  are  in 
existence  at  the  date  above  mentioned,  distinguishing  the  portions  assured  with 
and  without  profits,  stating  separately  the  total  reversionary  bonuses  and  speci¬ 
fying  the  sums  assured  for  each  year  of  life  from  the  youngest  to  the  oldest 
ages. 

3.  The  amount  of  premiums  receivable  annually  for  each  year  of  life,  after  de¬ 
ducting  the  abatements  made  by  the  application  of  bonuses,  in  respect  of  the  re¬ 
spective  assurances  mentioned  under  heading  No.  2,  distinguishing  ordinary 
from  extra  premiums. 

4.  The  total  amount  assured  under  classes  of  assurance  business,  other  than 
for  the  whole  term  of  life,  distinguishing  the  sums  assured  under  each  class,  and 
Stating  separately  the  amount  assured  with  and  without  profits,  arid  the  total 
amount  tit  reversionary  bonuses. 

5.  The  amount  of  premiums  receivable  annually  in  respect  of  each  such  Special 
class  of  assurances  mentioned  under  heading  No.  4,  distinguishing  ordinary 
from  extra  premiums. 

6.  The  total  amount  of  premiums  which  has  been  received  from  the  commence¬ 
ment  upon  all  policies  under  each  special  class  mentioned  under  heading  4  which 
are  in  force  at  the  date  above  mentioned. 

7.  The  total  amount  of  immediate  annuities  ori  lives,  distinguishing  the  amounts 
for  each  year  of  life. 

8.  The  amount  of  all  annuities  other  than  those  specified  under  heading  No. 
7,  distinguishing  the  amount  of  annuities  payable  under  each  class,  the  amount  of 
premiums  annually  receivable,  and  the  amount  of  consideration  money  received 
in  respect  of  each  such  class,  and  the  total  amount  of  premiums  received  from 
the  commencement  upon  all  deferred  annuities. 

9.  The  average  rate  of  interest  at  which  the  life  assurance  fund  of  the  com¬ 
pany  was  invested  at  the  close  of  each  year  during  the  period  since  the  last  in¬ 
vestigation. 

10.  A  table  of  minimum  values,  if  any,  allowed  for  the  surrender  of  policies 
for  the  whole  term  of  life  and  for  endowments  and  endowment  assurances,  or  a 
statement  of  the  method  pursued  in  calculating  such  surrender  values,  with  in¬ 
stances  of  its  application  to  policies  of  different  standing  and  taken  out  at  various 
interval  ages  from  the  youngest  to  the  oldest. 

Separate  statements  to  be  furnished  for  business  at  other  than  European  rates, 
together  with  a  statement  of  the  manner  in  which  policies  on  unhealthy  lives  are 
dealt  with. 

PROVISIONS  OF  LAW  RELATING  TO  FOREIGN  COMPANIES. 

Having  given  a  general — but,  of  course,  not  exhaustive — rdsurnd  of  the 
provisions  of  the  acts  affecting  the  filing  of  returns,  etc.,  it  may  serve 
a  useful  purpose  now  to  refer  to  the  report  of  the  Select  Committee  of 
the  House  of  Lords  appointed  in  1906  to  inquire  as  to  what  steps 
should  be  taken  to  provide  adequate  security  for  British  policyholders 
in  life  insurance  companies  having  their  chief  office  outside  the  United 
Kingdom  but  carrying  on  business  here.  This  report  has  a  distinct 
bearing  upon  the  subject  in  hand,  in  that,  while  it  is  of  quite  recent 
date,  it  refers  incidentally  to  the  working  of  the  life  assurance  com¬ 
panies  acts  discussed  above. 

The  principal  question  under  consideration  would  appear  to  have  been 
as  to  whether  it  should  be  made  compulsory  for  foreign  companies  to 
deposit,  in  this  country,  funds  beyond  the  statutory  deposit  of  £20,000 — 
for  the  special  benefit  of  their  British  policyholders. 

The  following  are  among  the  objections  set  out  in  the  report: 

1.  That  it  would  be  contrary  to  the  principles  with  regard  to  insur¬ 
ance  companies  which  have  hitherto  prevailed  in  Great  Britain. 

2.  That  it  would  violate  the  principle  that  the  whole  of  the  funds  of 
an  insurance  company  should  be  available  for  the  claims  of  all  policy¬ 
holders  alike. 

3.  That  any  such  deposit  might  seem  to  imply  a  statutory  basis  of 
valuation,  the  tendency  of  which  (it  had  been  pointed  out)  would  be, 
likely  to  weaken,  rather  than  strengthen,  the  reserves. 

4.  That  any  such  deposit  of  securities  would  appear  to  give  an  unfair 
advantage  to  British  subjects  holding  policies  in  a  foreign  company; 
whilst  under  such  limited  State  supervision  it  is  doubtful  whether  the 
policyholders  would  be  as  well  protected  as  they  are  by  the  control 
through  publicity  and  freedom  which  exists  with  regard  to  British 
companies. 

The  report  further  sets  out,  inter  alia,  that  the  life  assurance  com¬ 
panies’  act  of  1870,  seems,  on  the  whole,  to  give  general  satisfaction, 
inasmuch  as  it  insures  a  full  measure  of  publicity  in  the  accounts  of 
all  British  insurance  companies  and  gives  ample  legal  remedies  to 
policyholders. 

The  committee,  after  pointing  out  that  under  the  act  the  deposit 
could  be  withdrawn  as  soon  as  the  life  assurance  fund  accumulated  out 
of  premiums  amounted  to  £40,000,  suggest  that,  although  the  sum  of 
£20,000  would  be  of  little  use  to  meet  the  liabilities  of  the  larger  com¬ 
panies  doing  business  in  this  country,  nevertheless  if  it  could  not  be 
withdrawn  by  any  company  it  would  afford  an  absolute  guarantee  to 
policyholders  in  foreign  companies  of  being  able  always  to  proceed  if 
necessary  against  such  companies  in  the  courts  of  this  country;  and 
they  recommend  that  such  deposit  be  maintained  permanently,  so  long 
as  any  policies  remain  outstanding  in  this  country. 

Further,  the  committee  stated  that  they  believe  that  experience  has 
proved  that  the  best  means  of  guarding  the  interests  of  policyholders 
in  all  insurance  companies  is  by  insisting  on  the  fullest  openness  in 
the  accounts  of  such  companies.  They,  therefore,  recommend  that  all 
insurance  companies — British  or  foreign — should  be  required  to  fur- 
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nish  the  Board  of  Trade  with  full  revenue  accounts,  balance  sheets; 
and  valuation  statements  of  their  business,  shbwihg  at  the  slime  tirhe 
the  expenses  of  management. 

They  further  pointed  but  that  the  Board  of  Trade  were  hot  em¬ 
powered  to  vary  the  returns  to  he  made,  nor  apparently  tb  compel  the 
companies  to  amend  their  deposited  returns;  and  recommended  that 
this  authority  be  empowered  to  vary  from  time  to  time  the  forms  of 
questions  and  to  insist  upon  answers  ahd  returns  being  in  every  re¬ 
spect  complete  and  accurate.  They  also  expressed  the  opinion  that  the 
amount  of  foreign  business  and  business  transacted  in  this  country 
should  be  carefully  distinguished;  adding,  "but  they  do  not  consider 
that  it  w'Ould  be  necessary  for  each  company  to  make  a  separate  valua¬ 
tion  of  its  British  and  foreign  business,  respectively,  because  they 
consider  that  the  total  asshrahce  fbnd  bf  every  company  should  be 
liable  for  all  policies  alike.” 

They  alsb  consider  that  it  would  be  very  desirable  to  provide  for  a 
statement  in  the  returns  made  by  all  insurance  companies,  both  British 
and  foreign,  of  the  market  value  of  the  securities  held. 

The  words  I  have  italicized  above  serve  to  emphasize  the  point  as  to 
freedom  and  publicity  with  which  this  article  started.  It  may  be  added 
that  the  report  was  received  with  approval  in  British  insurance  circles, 
and  very  favorably  commented  upon  in  the  press. 

(To  be  Continued.) 


- — The  Travelers  Insurance  Company  has  authorized  its  agents  to  write  its  in¬ 
stalment  policies  so  as  to  make  them  payable  in  monthly  instalments  if  so  desired. 

— A  gentleman  thoroughly  familiar  with  the  organization  of  life  insurance 
companies  or  management  and  systematizing  of  all  departments  desires  a  perma¬ 
nent  position.  See  advertisement  in  this  issue. 

- — Chas.  T.  Leviness,  Jr.,  president  of  the  Maryland  Insurance  Agency  Com¬ 
pany  of  Baltimore,  recently  placed  a  line  of  $90,000  on  the  life  of  a  prominent 
resident  of  Frederick  county,  Maryland.  W.  Harry  Haller  is  the  company’s 
manager  at  the  Frederick  office. 

— The  report  of  the  proceedings  of  the  thirty-ninth  session  of  the  National  Con¬ 
vention  of  Insurance  Commissioners,  held  at  Detroit  in  August  last,  has  been  re¬ 
ceived  from  the  former  secretary,  J.  J.  Brinkerhoff.  He  kept  his  promise  to  get 
out  the  report  within  ninety  days  after  the  close  of  the  session. 

— S.  Bastedo,  superintendent  of  government  annuities  in  the  Dominion  of 
Canada,  will  have  his  Department  ready  for  business  within  a  very  short  time. 
When  the  Department  opens  there  will  be  business  waiting  for  it,  as  much  cor¬ 
respondence  has  been  received  from  all  classes  of  people  in  every  part  of  the 
country  and  also  from  the  United  States.  Most  of  the  literature  has  been  pre¬ 
pared  and  will  soon  be  distributed  to  postmasters  throughout  the  Dominion, 
through  whom  the  general  public  will  be  made  acquainted  with  the  plans  of  the 
Department. 
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Let  Us  be  Thankful. 

Thanksgiving  Day  this  year  is  ushered  in  under  vastly  different  con¬ 
ditions  than  that  of  a  year  ago.  Instead  of  looking  forward  to  a  long 
winter  and  unsettled  business  conditions,  there  is  an  entirely  different 
feeling  abroad  in  the  land.  A  large  number  of  the  industries  which  have 
been  idle,  or  nearly  so,  have  resumed  active  operations  and  from  now 
on  the  words  will  be  full  time  and  over  time,  with  all  they  mean  to  the 
workers  throughout  the  country.  Since  the  battle  of  ballots  was  finished 
on  November  3,  the  resumption  of  work  has  been  general.  It  is  esti¬ 
mated  that  no  less  than  500,000  men  have  returned  to  work.  Manu¬ 
facturing  centers  which  have  reported  a  resumption  of  work  on  a 
large  scale  are  Newark,  Trenton,  Perth  Amboy,  Jersey  City,  Elmira, 
Glens  Falls,  Dunkirk,  Pittsburg,  Uniontown,  Beaver  Falls,  Newcastle, 
New  Hartford,  Pawtucket,  Zanesville,  Cleveland  and  other  large  cities 
too  numerous  to  mention.  The  industrial  insurance  man  is  in  the  best 
possible  position  to  know  what  these  things  mean  to  the  people  of  the 
country,  and  likewise  to  appreciate  the  opportunity  which  will  come  to 
him  from  now  on  to  increase  his  own  income.  This  should,  indeed,  be  a 
right  royal  Thanksgiving,  for  the  clouds  and  mist  are  behind  and  the 
light  and  warmth  of  a  returning  era  of  industry  and  opportunity  reaches 
out  to  encourage  those  who  will  promptly  embrace  the  new  conditions. 
Thankful,  indeed,  we  should  be,  that  the  period  of  depression  was  so 
brief,  and  that  our  country’s  powers  of  recuperation  are  such  that  one 
may  confidently  look  forward  to  a  steady  increase  in  business  until  the 
handsome  records  of  the  past  are  shattered  by  new  achievements. 

As  an  indication  of  the  changed  conditions  which  have  taken  place  of 
late  in  the  business  of  the  country,  The  Construction  News  points  to 
the  renewed  activity  in  building.  During  October  permits  were  taken 
out  in  thirty-six  cities  for  the  construction  of  9792  buildings,  involving  a 


total  estimated  cost  bf  $43,074,775 — $127,000  more  than  October,  1907.  In 
New  York  alone,  building  permits  involving  an  expenditure  of  $15;- 
341;970  were  taken  out  during  the  past  month — an  increase  of  112  per 
cent  over  the  same  month  a  year  ago.  The  increase  in  Brooklyn  is  22 
per  cent,  and  in  Philadelphia  59  per  cent.  Other  increases  are:  Chicago, 
25  per  cent;  Denver,  65  per  cent;  Portland,  Ore.,  28  per  cent;  Mobiie, 
200  per  cent;  Grand  Rapids,  Mich.,  103  per  cent;  Davenport,  Iowa,  75 
per  cent;  Des  Moines,  46  per  cent;  Rochester,  N.  Y.,  36  per  cent,  and 
Worcester,  Mass.,  30  per  cent.  Can  any  industrial  agent  doubt  that  a 
return  of  gobd  times  is  well  under  waj! 


— Superintendent  E.  B.  Wycoff  has  been  transferred  from  the  New 
Albany  (Ind.)  to  the  Springfield  (Ohio)  district  of  the  Metropolitan. 

— Superintendent  Arthur  Kay  of  the  Metropolitan  at  Roxbury,  Mass., 
has  placed  his  district  in  second  position  in  New  England  for  new  ordi¬ 
nary  business  for  the  year. 

— J.  G.  McFarland,  assistant  superintendent  of  the  Western  and 
Southern  Life  at  Pittsburg,  has  resigned  and  is  now  superintendent  of 
the  Liberty  Casualty  Company. 

— A  characteristic  Metropolitan  contest  has  been  arranged  between 
the  Attleboro  detached  staffs  of  Assistant  Imhoff  and  Assistant  Menoche 
of  Taunton  for  supremacy  in  joint  results. 

^Superintendent  Sills,  of  the  Life  Insurahce  Company  of  Virginia  at 
Winston,  has  just  closed  his  tenth  year  with  the  company,  and  his  men 
honored  him  on  his  anniversary  by  giving  the  best  report  of  the  year. 

— In  the  contest  which  is  being  waged  between  the  Norfolk  and  Rich" 
mond  districts  of  the  Life  Insurance  Company  of  Virginia,  Norfolk  is 
eighty-seven  cents  ahead  of  Richmond  in  industrial,  and  $13,500  ahead 
of  Richmond  in  ordinary. 

■ — The  most  recently  noted  changes  among  the  Colonial  forces  are  as 
follows:  Appointments  to  Assistancies — Marshall  Finch,  Harlem;  E.  E. 
Smickle,  Easton;  L.  M.  Sylvester,  Pittsburg;  J.  K.  Hirst,  Bridgeton; 
W.  R.  Cavanaugh,  Pittsburg;  H.  J.  McCormick,  North  Philadelphia. 

— The  contest  for  net  increase  per  man,  with  ninety-eight  per  cent 
collections  between  the  Terre  Haute  and  Indianapolis  districts  of  the 
Life* Insurance  Company  of  Virginia,  continues  unabated.  The  last 
returns  give  Indianapolis  the  net  increase  of  ten  cents  per  man,  collec¬ 
tions  104.  Terre  Haute  has  a  decrease  of  thirty-five  cents  per  man,  col¬ 
lections  121  per  cent.  Indianapolis  recently  had  a  decrease  of  nineteen 
cents  per  man,  while  Terre  Haute  had  an  increase  of  thirty-one  cents 
per  man.  The  contest  is  an  interesting  one. 

— Manager  G.  W.  Fenimore  of  Norristown  has  valiantly  held  first 
place  in  the  Colonial  all  the  year  on  industrial  increase,  but  the  battle  is 
now  assuming  terrific  proportions  and  the  leading  honor  went  to  Man¬ 
ager  L.  P.  Welsh  of  Trenton,  last  week.  To  add  to  the  interest  of  the 
fight.  Manager  Janson  of  Williamsburg,  the  four-time  winner,  has  an¬ 
nounced  his  intention  to  capture  the  place  five  times  successively.  His 
claim  for  leadership  is  stoutly  opposed  by  Manager  J.  I.  McLeod  of 
Pittsburg.  The  company  never  looked  for  a  prettier  finish.  Manager 
Janson  holds  first  place  for  ordinary. 

— At  the  Metropolitan  superintendents’  convention,  held  last  January, 
the  president  repeated  the  offer  made  in  1907,  announcing  that  at  the 
next  superintendents'  convention  the  honor  of  sitting  at  the  head  table, 
in  association  with  the  officers  and  guests,  will  be  accorded  to  the  one 
superintendent,  the  one  assistant  and  the  one  agent  who,  in  the  judg¬ 
ment  of  the  officers,  show  the  most  signal  ability  and  success,  by  dem¬ 
onstrating  the  most  points  of  excellence  in  ordinary,  in  industrial  in¬ 
crease,  and  in  percentage  of  collections,  and  all  the  other  elements  that 
go  farthest  to  form  a  perfect  record.  As  the  year  draws  to  a  close,  in¬ 
terest  is  growing  as  to  who  the  lucky  ones  will  be. 

— From  now  on  thoughts  of  Christmas  and  the  numerous  things  to  be 
purchased  for  the  holiday  season  will  occupy  the  attention  of  us  all. 
Before  the  season  is  further  advanced  the  alert  agent  will  give  par¬ 
ticular  attention  to  collections.  By  doing  so  now  he  will  not  only  help 
himself  and  his  company,  but  also  be  of  service  to  policyholders.  Every 
policyholder  will  feel  gratified  to  know,  when  the  holiday  season  opens, 
that  his  insurance  is  well  paid  in  advance.  It  will  help  to  make  the 
festival  more  enjoyable  and  will  materially  aid  in  keeping  down  lapses, 
which  are  bound  to  be  induced  by  the  heavy  drain  upon  resources  at 
the  close  of  the  year.  Keep  ahead  of  Santa  Claus,  for  when  his  smiling 
face  is  seen  in  the  store  windows  and  in  the  newspaper  advertisements 
it  will  be  harder  to  coax  out  the  advance  payments. 

— The  report  of  the  Departmental  Committee  on  the  Encouragement 
of  the  Life  Insurance  System  of  the  Post  Office  in  Great  Britain  has 
been  published  in  book  form.  The  chairman  of  the  committee  urges  that 
the  system  be  extended,  as  at  present  it  appears  to  be  In  a  state  of 
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stagnation.  The  committee  believes  that  the  post  office  department  pos¬ 
sesses  unusual  facilities  for  conducting  a  life  insurance  business  among 
small  insurers  and  recommend  an  increase  in  the  maximum  amount 
that  can  be  insured  from  £100  to  £300,  and  that  provision  be  made  for 
the  frequent  and  regular  payment  of  premiums.  In  connection  with  the 
latter,  the  stamp-slip  system  at  present  In  use  in  conjunction  with  sav¬ 
ings  bank  accounts  is  suggested.  Want  of  publicity  is  one  of  the  chief 
causes  assigned  for  the  poor  showing  made  of  the  Post  Office  Life  In¬ 
surance  System. 


FIRE  INSURANCE  TOPICS 


NEW  YORK  SURVEYS. 

The  efficiency  of  the  high-pressure  service  in  New  York  and  Brook¬ 
lyn  has  been  established  conclusively,  although  the  failure  to  receive 
water  on  two  occasions  has  not  escaped  notice.  The  instance  in  this 
city,  at  the  Walker  street  fire,  is  the  cause  of  a  dispute  between  the 
officials  of  the  water  department  and  the  fire  department,  which  is 
unsettled,  with  the  weight  of  the  evidence  that  the  pressure  was  all 
right  in  favor  of  the  water  department.  It  is  in  evidence  that  when 
the  high  pressure  was  turned  on,  at  the  Oliver  street  station,  the 
markers  at  the  Gansevoort  station  felt  the  impulse  at  once;  but  why 
the  firemen  failed  to  receive  it  is  the  point  of  a  controversy.  The 
chances  are  that  there  was  a  fault  somewhere  in  the  mechanical 
arrangements  in  the  hands  of  the  firemen.  The  incident  and  the 
investigation  which  followed  will  undoubtedly  lead  to  a  more  perfect 
method  of  receiving  the  water;  and  with  the  high  pressure  at  com¬ 
mand,  the  efficiency  of  the  system  will  be  continued.  The  under¬ 
writers,  however,  seem  to  be  troubled  now  with  a  fear  that  there  will 
he  an  increase  in  the  water  damage  to  stocks  of  merchandise  in  conse¬ 
quence  6f  the  high-pressure  system.  This  seems  quite  inconsistent 
with  the  former  demand  for  more  water.  After  several  years  of 
effort  to  obtain  the  additional  water,  merchants  will  laugh  at  the  fear 
of  having  too  much.  Yet  the  proportion  of  water  losses  compared  to 
smoke  and  fire  is  believed  to  be  about  forty  per  cent  in  the  totals 
of  both. 

The  November  losses  in  number  and  in  the  estimates  of  amount 
incurred  are  larger  in  both  items  than  for  the  corresponding  period 
of  last  year,  with  several  days  to  be  heard  from.  The  unexpected 
diminution  for  August,  September  and  October,  compared  with  last 
year,  led  to  a  hope  that  the  results  for  the  year  would  not,  after  all, 
be  excessive ;  that  hope  is  now  dead,  although  the  companies  would 
be  willing  to  have  a  surprise  in  the  reduction  of  losses  without 
complaint. 

The  August  loss  in  Sherry’s  on  Fifth  avenue,  reported  in  the  last  of 
October,  is  still  troubling  anxious  underwriters,  who  believe  some 
measures  should  be  adopted  to  put  the  onus  of  prompt  information 
being  given  of  all  losses,  great  and  small.  In  this  case  no  alarm  was 
turned  in  and  the  patrol  reports  failed  to  mention  it.  Yet  the  electrical 
department  now  estimates  this  trifling  affair  as  a  loss  of  $3000. 

The  retirement  of  William  A.  Anderson  from  the  survey  depart¬ 
ment  of  the  New  York  Board,  upon  a  pension  of  $5000  per  annum, 
was  agreed  upon  at  last  week’s  session  of  that  body.  It  was  grace¬ 
fully  done  and  was  accompanied  by  some  interesting  tributes  to  his 
long  service  and  general  fidelity  to  the  interests  of  the  companies. 
It  was  truly  said  that  if  Mr.  Anderson  had  made  any  mistakes,  they 
were  all  in  the  companies’  favor. 

The  joint  committee  on  survey  and  electricity  have  been  instructed 
to  nominate  a  successor  to  W.  A.  Anderson  as  superintendent  of 
surveys.  These  departments  still  oversee  the  heating  apparatus  and 
the  electric  installations  in  this  city,  and  it  requires  a  high  order  of 
talent  to  properly  supervise  this  work.  The  joint  committee  has  done 
nothing  thus  far  toward  finding  the  right  man,  but  there  are  signs 
there  will  be  no  lack  of  candidates  when  the  time  for  action  arrives. 

Last  summer  there  was  a  proposition  on  foot  to  organize  an 
American  reinsurance  company  upon  a  million-dollar  basis,  which  was 
received  with  favor  by  many  companies,  which  would  naturally  prefer 
to  give  up  foreign  reinsurances  in  favor  of  a  strictly  American  office. 
This  proposition,  as  outlined  by  the  principal  promoter,  was  backed 


by  pledges  of  an  immediate  income  from  two  millionaire  companies 
equal  to  three-quarters  of  a  million  dollars.  Of  late  nothing  has  been 
heard  of  the  proposition,  but  it  is  not  doubted,  if  the  capital  could  be 
raised,  that  the  amount  of  income  would  be  at  least  one  million  per 
annum.  With  all  the  enterprise  and  vim  shown  in  the  organization 
of  new  companies  in  this  country,  it  is  strange  that  there  is  no  com¬ 
petition  for  the  ten  million,  dollars  of  premiums  annually  paid  out  to 
European  companies  for  reinsurance  of  American  risks.  The  amount 
appears  to  be  a  tempting  bait  for  competition. 

President  Babb  has  received  a  communication  from  Fire  Commis¬ 
sioner  Hayes,  enclosing  an  extract  from  the  report  of  the  venerable 
fire  marshal,  in  which  the  latter  arraigns  the  underwriters  for  their 
so-called  failures  to  regulate  the  conduct  of  watchmen  in  mercantile 
buildings  with  more  than  one  tenant.  The  marshal  is  not  competent 
to  criticise  the  underwriters,  but  might  profitably  turn  his  attention 
to  his  own  failures  to  secure  the  arrest  and  conviction  of  arson 
offenders.  His  criticism  about  thp  watchmen  is  that  they  do  not,  in 
many  cases,  have  access  to  all  the  floors  of  a  building,  which  is  a 
matter  as  far  removed  from  the  control  of  the  underwriters  as  the 
annual  rise  of  the  Yellow  river  in  China. 

Apparently  the  underwriters  are  reluctant  to  consider  the  question 
of  a  reduction  in  rates  in  this  Borough  because  of  their  fiery  ex¬ 
periences  this  year.  It  is  possible  this  reluctance  may  be  carried  too 
far.  The  conflagration  hazard  was  the  public  plea  put  forward  in 
1906  for  the  increased  rates ;  it  was  accepted  by  the  public  as 
plausible,  if  not  reasonable,  but  there  was  an  implied  understanding 
that  when  this  hazard  was  removed  or  minimized  the  extra  charge 
would  be  rescinded.  The  city  was  urged  by  merchants  and  real  estate 
owners  to  hasten  the  completion  of  the  high-pressure  service  as  the 
surest  way  to  remove  the  danger  of  conflagration.  The  eulogies  upon 
that  service  have  been  numerous,  and  the  opinions  of  underwriters 
freely  expressed  in  its  favor.  The  public  expect  the  companies  to 
stand  by  their  opinions;  and  if  they  fail,  there  may  be  trouble  at 
Albany  this  winter. 

Charles  Strakosch.  an  insurance  agent,  residing  at  1643  Seventy- 
second  street,  Brooklyn,  committed  suicide  last  Sunday  by  inhaling 
gas.  The  deceased,  who  was  fifty-two  years  old,  leaves  a  widow  and 
three  children. 

The  regular  meeting  of  the  Insurance  Society  of  New  York  was 
held  on  Tuesday  evening  last  at  the  society’s  rooms,  73  William 
street.  The  occasion  was  made  particularly  instructive  and  interest¬ 
ing  by  Charles  T.  Hill,  who  delivered  a  lecture  on  the'  “Fire  Depart¬ 
ments  of  the  World.” 

King,  Scheide  &  Co.  have  resigned  the  New  York  suburban  gen¬ 
eral  agency  of  the  Northwestern  National  of  Milwaukee.  The  com¬ 
pany  will  continue  its  membership  in  the  New  York  Suburban  Fire 
Insurance  Exchange,  and  write  suburban  risks  through  its  New 
York  branch  office. 

The  Northwestern  Fire  and  Marine  of  Minneapolis  has  reinsured 
its  New  York  Metropolitan  district  business  in  the  Union  of  Phila¬ 
delphia. 


CHICAGO  AND  THE  WEST. 

Owing  to  the  heavy  loss  ratio  on  whiskey  many  companies  are  can¬ 
celing  their  lines. 

Arthur  M.  Raymond  succeeds  B.  Van  Ness  as  Cook  county  special 
of  the  Queen.  Mr.  Raymond  has  been  an  examiner  in  the  Queen’s 
Western  department. 

The  Underwriters  Salvage  Company  of  Chicago  has  appointed 
William  W.  Thomas  as  its  manager. 

Schroeder  &  Hobbins  have  been  appointed  Cook  county  managers 
of  the  Ohio  German,  and  will  be  located  in  the  National  Life  building 
in  Chicago.  Mr.  Schroeder  is  of  the  firm  of  Chris  Schroeder  &  Son, 
local  agents  at  Milwaukee,  Wis. 

The  Insurance  Company  of  the  State  of  Illinois  will  increase  its 
capital  stock  from  $250,000  to  $300,000,  provided  the  stockholders 
ratify  this  action  of  the  bo.ard  of  directors,  which  occurred  at  one 
of  its  recent  meetings. 
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BOSTON  AND  VICINITY. 

The  annual  meeting  of  the  Underwriters  Bureau  in  New  England 
was  held  Wednesday.  E.  B.  Cowles  was  re-elected  treasurer  and 
Gorham  Dana  secretary.  U.  C.  Crosby  of  the  Royal  Exchange 
Assurance  was  elected  chairman  of  the  executive  committee,  to  which 
the  following  three  new  members  were  elected :  The  Home  of  New 
York,  the  Titna  of  Hartford  and  the  Queen  of  New  York.  1  he  board 
has  had  a  very  satisfactory  year,  and  it  has  added  street  railway 
schedules  to  its  list  of  reports. 

A  meeting  of  the  joint  committee  of  the  Boston  Suburban  Boaid 
of  Fire  Underwriters  was  held  on  November  24,  principally  to  still 
further  consider  and  try  to  perfect  a  working  agreement  which  shall 
meet  the  requirements  of  all  interests. 

At  a  special  meeting  of  the  executive  committees  of  the  Boston 
Board  of  Fire  Underwriters,  the  past  week,  Nelson  W.  Colgrove,  at 
his  own  request,  was  relieved  from  his  duties  as  acting  secretary  of 
the  board.  Mr.  Colgrove  was  made  assistant  secretary  to  the  late 
secretary,  Osborne  Howes,  a  short  time  before  the  latter’s  death,  and 
at  the  next  annual  meeting  he  was  elected  acting  secretary.  At  the 
recent  election  of  the  board,  Mr.  Colgrove  was  succeeded  by  F.  E. 
Cabot,  who  was  elected  secretary.  It  is  understood  that  Mr.  Col¬ 
grove  will,  temporarily,  engage  in  the  work  of  special  adjusting. 

The  many  friends  of  George  P.  Field,  of  Field  &  Cowles,  will  be 
glad  to  know  that  he  is  so  rapidly  recovering  his  health  that  he 
expects  to  return  to  his  office  early  in  December. 

The  committee  in  charge  of  the  lecture  course  of  the  Boston  In¬ 
surance  Library  is  now  distributing  a  list  of  subjects  for  the  season’s 
course. 

Dec.  18,  Dexter  Brackett,  chief  engineer  of  the  Metropolitan  Water 
and  Survey  Board  of  Boston,  will  deliver  an  address  on  the  “Metro¬ 
politan  Water  Works.”  Succeeding  lectures  will  be  as  follows: 
“Concrete  Construction,”  by  E.  T.  Cairns,  manager  of  the  special  risks 
department  of  the  North  British  and  Mercantile;  “Fire  Causes  and 
Costs,”  by  H.  A.  Fiske  of  the  Phoenix.  Other  lectures,  the  subjects 
of  which  will  be  announced  later,  will  be  by  J.  F.  Appleton,  geneial 
manager  of  the  Underwriters  Salvage  Company,  New  York,  and 
William  H.  Sayward,  secretary  of  the  Master  Builders  Association, 
Boston. 

A  case  just  decided  by  the  Massachusetts  Supreme  Court  is  where 
a  person  brought  suit  for  the  destruction  of  her  baggage  by  fire  while 
it  was  in  the  possession  of  a  carrier.  She  alleged  that  her  eyesight 
was  poor  and  that  she  could  not  read  conditions  on  her  ticket  releasing 
the  carrier  from  liability  for  such  losses.  The  Supreme  Judicial 
Court  held  (French  vs.  Merchants  and  Miners  Transportation  Com¬ 
pany)  that  the  plaintiff  should  have  had  her  ticket  read  to  her,  and 
that  her  inability  to  read  it  did  not  increase  the  liability  of  the 
defendant. 


THE  MIDDLE  STATES. 


Franklin  Fire  of  Philadelphia  and  Its  New  President 

Announcement  was  recently  made  of  the  resignation  of  James  W. 
McAllister  from  the  office  of  president  of  the  Franklin  Fire  Insurance 
Company  of  Philadelphia,  which  he  had  held  since  1881.  Mr.  McAllister 
had  served  the  company  in  various  capacities  for  more  than  fifty-five 
years,  and  in  consequence  of  his  long  and  faithful  services,  the  directors 
have  elected  him  president  emeritus.  He  will  cease  his  active  duties  as 
president  at  the  end  of  this  year,  and  Alfred  E.  Duncan  has  been  chosen 
as  president  to  succeed  him. 

Mr  McAllister  entered  the  employ  of  the  Franklin  Fire  Insurance 
Ccmpany  as  a  clerk  in  the  year  1853,  at  the  age  of  seventeen.  Eight 
years  later  he  was  elected  secretary  of  the  company,  and  at  the  end  of 
1879  was  chosen  vice-president,  succeeding  to  the  presidency  in  1882. 
At  various  times  in  recent  years,  Mr.  McAllister  had  requested  that  he 
be  relieved  from  the  active  management  of  the  company,  but  the  di¬ 
rectors  succeeded  in  persuading  him  to  remain  in  his  responsible  office. 
Following  the  San  Francisco  fire,  in  1906,  he  determined  to  retain  his 
active  connection  until  the  company  had  paid  its  severe  losses,  and  had 
successfully  emerged  from  the  difficulties  necessarily  attendant  upon 
such  a  disaster.  This  having  been  successfully  accomplished,  and  the 
company  now  having  a  net  surplus  in  excess  of  the  amount  of  Its  capi¬ 
tal,  Mr.  McAllister  feels  justified  in  retiring  and  enjoying  a  well-earned 


rest.  His  many  friends  among  the  leading  fire  underwriters  of  the 
country  have  learned  with  deep  regret  of  his  prospective  retirement. 

Alfred  E.  Duncan,  the  newly  elected  president  of  the  Franklin  Fire, 
is  thoroughly  qualified  by  his  past  experience  to  assume  the  duties  at¬ 
taching  to  so  responsible  an  office  as  that  to  which  he  has  been  elected. 
His  underwriting  experience  dates  back  to  1880,  when  he  entered  the 
office  of  John  C.  Paige,  in  Boston,  in  which  city  Mr.  Duncan  was  born  in 
1864.  Remaining  with  the  Faige  agency  until  1884,  he  then  went  West, 
and  his  experience  for  the  next  six  years  embraced  clerkship  in  an 
agency,  management  of  an  agency,  and  the  conduct  of  a  local  agency  on 
his  own  account.  During  this  period  he  lived  at  various  times  in  San 
Antonio,  Tex.,  Omaha,  and  other  places  in  Nebraska,  Ogden  and  Salt 
Lake  City,  Utah.  In  1890  Mr.  Duncan  became  special  agent  for  the  Con¬ 
tinental  Insurance  Company  of  New  York,  covering  Utah,  Idaho  and  Mon¬ 
tana  for  that  company,  until  1895,  from  headquarters  at  Salt  Lake  City. 
In  the  following  year,  he  was  appointed  special  agent  for  the  Phila¬ 
delphia  Underwriters,  his  territory  being  Western  Pennsylvania  and 
Western  Maryland.  After  covering  this  field  for  two  years  he  was 
transferred  to  Eastern  Pennsylvania,  with  headquarters  in  Philadelphia, 
and  subsequently  was  given  the  title  of  assistant  manager  of  the  Phila¬ 
delphia  Underwriters.  In  1905  Mr.  Duncan  resigned  this  connection  in 
order  to  become  special  agent  for  the  Phoenix  Insurance  Company  of 
Hartford  for  Pennsylvania  and  Delaware  and  the  city  of  Cleveland, 
Ohio.  Following  the  Baltimore  conflagration,  Mr.  Duncan  had  charge  of 
the  adjustment  of  the  losses  of  the  Philadelphia  Underwriters;  and  this 
experience  was  supplemented  in  1906  by  his  representation  of  the  Phce- 
nix  of  Hartford  as  one  of  that  company’s  adjusters  at  San  Francisco. 
For  twelve  years  past,  Mr.  Duncan  has  been  a  member  of  the  Under¬ 
writers  Association  of  the  Middle  Department,  and  was  president,  of 
that  organization  in  the  year  1907.  It  is  apparent  from  the  foregoing 
that  the  Franklin  Fire  has  called  to  the  highest  office  in  its  gift  a  man 
who  is  well  fitted,  by  experience  in  office  and  field,  to  so  administer  its 
affairs  that  its  past  success  will  be  continued,  and  the  high  reputation 
it  has  gained  will  remain  unblemished.  An  excellent  portrait  of  Mr. 
Duncan  accompanies  this  number  of  The  Spectator. 

The  Franklin  Fire  Insurance  Company  of  Philadelphia  has  nearly 
completed  the  eighth  decade  of  its  existence,  and  has  always  enjoyed  a 
high  place  among  the  honorable  and  substantial  institutions  of  the 
country.  Organized  in  1S29  with  an  authorized  capital  of  $400,000,  of 
which  ten  per  cent  was  paid  in  at  the  commencement  of  business,  the 
company  had  met  with  such  success  that  by  January  1,  1853,  it  had  as¬ 
sets  exceeding  $1,500,000,  with  its  capital  full  paid.  In  common  with 
other  companies,  the  Franklin  Fire  met  with  severe  losses  at  times; 
but  these  were  promptly  and  fully  paid,  and  served  to  give  added  lustre 
to  the  company’s  name.  Amcng  the  heavier  losses  which  the  company 
sustained  were  the  following:  St.  Louis,  1849,  $294,855;  Chicago,  1871, 
$635,429;  Bostcn,  1877,  $451,505;  Baltimore,  1904,  $153,944;  San  Francisco, 
1906,  $1,316,479. 

Consequent  upon  the  tremendous  losses  at  San  Francisco,  in  1906,  the 
company  reduced  its  capital  from  $400,000  to  $100,000,  and  immediately 
thereafter  increased  it  to  $400,000,  selling  the  new  issue  of  $300,000  of 
stock  at  200  per  cent,  thus  adding  $300,000  to  surplus.  In  1907  the  opera¬ 
tions  of  the  company  were  so  successful  that  it  not  only  paid  six  per 
cent  dividends,  but  added  nearly  $100,000  to  its  net  surplus.  On  January 
1,  1908,  the  company  possessed  $2,569,477  of  assets,  a  capital  of  $400,000, 
and  a  net  surplus  of  $413,649,  making  a  surplus  as  to  policyholders  of 
$813,649.  The  Franklin  Fire  has  a  fine  line  of  investment  securities,  and 
has  '  a  well-established  agency  plant  throughout  the  thirty  or  more 
States  in  which  it  operates.  The  outlook  for  this  reliable  old  institution 
is  certainly  most  auspicious. 


W.  Howard  Nimick  Elected  President  of  Western. 

W  Howard  Nimick,  vice-president  of  the  Keystone  National  Bank  of 
Pittsburg  and  the  Washington  Life,  and  chairman  of  the  executive  com¬ 
mittee  of  the  Pittsburg  Life  and  Trust,  has  been  elected  president  of 
the  Western  of  Pittsburg,  succeeding  the  late  John  B.  Jackson. 

Mr  Nimick  is  one  of  the  prominent  financiers  in  Western  Pennsyl¬ 
vania,  and  is  highly  esteemed  as  cne  of  Pittsburg’s  most  representative 

citizens. 


John  H.  Claney  Elected  President  of  Monongahela. 

At  a  recent  meeting  of  the  board  of  directors  cf  the  Monongahela  of 
Pittsburg,  John  H.  Claney,  formerly  vice-president  of  the  company, 
was  elected  president  to  succeed  R.  H.  Gilliford,  resigned. 

Mr.  Claney  has  been  connected  with  the  Monongahela  for  many  years, 
first  as  secretary,  and  later  as  vice-president,  and  is  one  of  the  oldest 
underwriters,  in  point  of  service,  in  Pitt3burg. 


Fire  Insurance 


[Thursday 


THE  SPECTATOR 


Isaiah  Peckham,  a  veteran  insurance  agent  of  Newark,  N.  J.,  is  dead. 

The  Firemens  of  Newark  have  authorized  plans  for  the  erection  of  a  sixteen- 
story  office  building  to.  cost  between  $500,000  and  $750,000,  at  the  corner  of 
Market  and  Broad  streets,  Newark. 

The  New  York  State  Insurance  Department  proposes  to  issue  a  booklet  in 
January  containing  the  December  31,  1908,  values  of  securities,  for  the  use  of 
companies  in  compiling  their  annual  statements. 

— The  Florida  Home  has  appointed  Whilden  &  Hancock  of  New  York  its  general 
agents  for  New  York,  Massachusetts,  Connecticut,  Pennsylvania  and  Rhode 
Island.  The  company  will  enter  these  States  after  January  1,  when  its  capital  of 
$200,000  and  an  additional  surplus  of  $50,000  will  be  paid  in. 

— Scharles  &  Deutsch,  manufacturers  of  children’s  clothing,  recently  instituted 
suit  against  N.  Hubbard,  Jr.,  &  Co.,  insurance  brokers,  in  order  to  determine 
whether  or  not  the  defendants  could  be  held  responsible  for  accepting  a  policy 
of  insurance  for  the  complainants  containing  warranties,  the  non-observance  of 
which  vitiated  the  contract  and  made  it  impossible  for  the  insured  corporation  to 
collect  a  loss  thereunder.  The  defendants  claimed  that  the  burden  of  examining 
the  policy  was  on  the  insured  and  that  they  (the  insured)  should  have  seen  that 
the  policy  was  void.  The  court  overruled  this  contention.  The  brokerage  firm 
also  contended  that  there  was  no  obligation  or  duty  on  them  to  do  more  than 
procure  a  policy  of  insurance  which  purported  to  cover  the  property  of  the  in¬ 
sured.^  This  also  was  overruled,  the  court  holding  that  a  broker  must  procure 
valid  insurance  in  good  companies,  and  that  in  the  event  of  his  failure  to  live  up 
to  this  obligation  and  the  insured  is  damaged  by  being  made  to  collect  a  loss 
under  a  policy  so  procured  the  insured  may  sue  the  broker  and  recover  the 
amount  of  his  loss  under  the  policy.  The  defendants  will  file  an  answer  to  the 
action  in  a  short  time,  when  the  merits  of  the  case  will  be  finally  adjudicated. 


four  years;  in  another,  from  66  cents  to  $1.33,  and  then  back  to  70  cents. 
After  elaborating  somewhat  on  this  topic,  Mr.  Hess  said; 


.  .  *  ,  ,  . .  *  auuiu  in  uuuimng  me  throo 

general  factors  that  any  adequate  schedule  must  recognize  because  I 
desired  to  emphasize  the  problem  which  the  author  of  the  Analytic 
System  attempted  to  solve  when  he  conceived  the  first  ideas  of  h 
system.  He  recognized  a  difference  in  the  characteristics  of  each  indi¬ 
vidual  risk,  such  as  construction,  occupancy,  protection  and  exposure. 
He  recognized  the  difference  in  average  experience  in  various  States 
He  recognized  the  changing  experience  from  year  to  year.  In  his  recogni- 

n°?  u°f  fact<Ts  be  saw  ttle  ueed  of  a  schedule  or  rating  system 

which  would  give  these  factors  proper  treatment.  *  *  * 

The  Analytic  System,  therefore,  is  founded  on  the  belief  that  the 
analysis  of  fire  hazard  involves  a  measurement  of  those  relations,  both 
coexistent  and  sequential,  which  comprise  our  knowledge  of  fire  hazard 
a  standard  which  must  necessarily  be  empirical,  and  which  must  be 
«  W'ih0*Ut  „change  to  all  degrees  of  hazard  now  existing  or  possible 

If  the  consensus  of  underwriting  judgment  decides  that  the  charge 

char?eStfnJetPi!Pe  throl!sh  ?  ,roo£  should  bear  a  certain  relation  to  the 
sWM  ho  tah  unanalyzed  hazard,  namely,  the  basis  rate,  this  relation 
should  be  the  same  in  buildings,  with  and  without  protection  in  Texas 
and  New  York  this  year  and  next  year.  Obviously  the  only  way  to 

malfo  CthnStah  1  theSf  relatl0ns  of  unanalyzed  and  analyzed  hazard  is  to 
make  the  charges  for  their  percentages,  and  always  to  use  these  same 
percentages  wherever  the  hazards  which  they  cover  are  found 


We  regret  that  we  cannot  quote  at  more  length  from  the  interesting 
lecture  of  Mr.  Hess,  but  we  observe  that  it  has  been  copyrighted. 


THE  NEW  ENGLAND  FIELD. 


B.  G.  Wray,  son  of  Colonel  A.  H.  Wray,  manager  of  the  Commercial  Union, 
has  been  appointed  head  of  the  sprinklered  risk  department  of  the  New  England 
Fire  Insurance  Exchange. 

— Wood  Brothers  &  Comstock  of  New  York  city,  general  agents  of  several 
prominent  fire  companies  for  New  York  suburban  territory,  have  been  appointed 
agents  of  the  Allemannia  of  Pittsburg  for  Fairfield  and  Litchfield  counties,  Con- 
necticut. 


A.  A.  Parker,  senior  member  of  the  firm  of  Parker  Bros.  Company,  Ltd. 
Detroit,  Mich.,  died  recently,  aged  sixty-four  years. 


of 


Walter  G.  Shannon,  special  agent  of  the  Connecticut  Fire  in  Ohio  has  been 
appointed  special  agent  of  the  American  of  Newark. 


—The 
Ohio,  its 
health. 


Commercial  Union  has  appointed  A.  M.  Cole,  a  local  agent  at  Alliance 
Ohio  State  agent,  succeeding  P.  B.  Martin,  retired  on  account  of  ill-’ 


.  c..  oenupp  Cf  L.O.  ot  Chicago  are  promoting  the  organization  of  a  stock 
hre  company.  The  new  company  may  be  styled  the  National  of  Illinois  or  the 
Illinois  Fire. 


—At  the  recent  annual  dinner  of  the  Connecticut  State  Association  of  Local 
Fire  Insurance  Agents  L.  S.  Catlin  of  Bridgeport  presented  President  J.  L.  Cun¬ 
ningham  of  the  Glens  Falls  with  a  silver  loving  cup  suitably  inscribed,  in  behalf 
of  the  Connecticut  agents  of  the  Glens  Falls. 

— The  Connecticut  State  Association  of  Local  Fire  Agents  held  its  tenth  annual 
meeting  last  week  and  elected  the  following-named  officers:  President,  W.  H. 
Squire,  Meriden;  vice-presidents,  C.  L.  McNeil,  Torrington;  E.  S.  Cowles,  Hart¬ 
ford;  Philip  L.  Holzer,  Bridgeport;  secretary  and  treasurer,  E.  W.  Kneen 
Shelton. 


THE  WEST. 


Cincinnati  Items. 

[From  Our  Own  Correspondent.] 

The  agents  have  received  invitations  to  a  surprise  which  is  to  be 
tendered  Captain  Conway  of  the  Salvage  Corps  on  the  event  of  his 
fiftieth  anniversary,  November  23. 

In  a  recent  fire  in  Cincinnati  it  developed  that  the  following  com¬ 
panies  were  interested:  Anchor  Fire,  Des  Moines;  Safety  Mutual  Fire, 
Lebanon,  Pa.;  Roger  Williams  Fire  and  Marine,  Providence;  Illinois 
National  Fire,  Springfield,  Ill.;  New  York  Insurance  Association  of  New 
York,  N.  Y.;  Buckeye  Fire  Insurance  Association,  Cincinnati;  Akron 
Mutual  Fire,  Akron,  Ohio;  Home  Fire,  Little  Rock,  Ark.;  Commercial 
Fire,  Little  Rock,  Ark.  All  but  two  of  these  companies  are  not  ad¬ 
mitted  to  do  business  in  Ohio.  It  is  understood  that  since  the  policies 
were  written  the  last  two  named  companies  have  been  placed  in  the 
hands  of  receivers. 

Fred  Rauh  &  Company  have  secured  the  agency  of  the  Phoenix  of 
Hartford  for  whiskey  lines.  Buckeye. 

Cincinnati,  November  21. 


The  Philosophy  of  the  Analytic  System. 

Under  the  above  title,  H.  M.  Hess  delivered  a  lecture  before  the  Fire 
Insurance  Club  of  Chicago,  on  November  24  last.  He  called  attention 
to  three  general  classes  of  hazard  which  it  is  essential  to  consider  in 
arrh  ing  at  reasonably  correct  rates.  The  first  comprises  construction, 
occupancy,  public  and  private  protection  and  exposure;  the  second  is  the 
burning  rate  or  loss  cost,”  which  varies  with  different  localities  and 
seems  to  be  higher  in  the  West  than  in  the  East;  and  the  third  is  the 
unexplainable  fact  that  the  burning  rate  of  particular  classes  of  prop¬ 
erties  varies  very  considerably  from  time  to  time.  In  one  class,  the 
range  was  from  34  cents  to  98  cents  per  $100  of  risk,  and  back  again,  in 


.  ,  insurance  men  of  South  Dakota  will  hold  a  meeting  on  December  1  to 
consider  the  repeal  of  certain  laws,  including  a  new  standard  form  of  policy  for 
nre  insurance.  J 

The  Iowa  Legislature  will  establish  an  Insurance  Department  at  its  forth¬ 
coming  session.  Senator  J.  H.  Jamison  of  Osceola  is  mentioned  for  the  position 
of  Insurance  Commissioner. 

Seveial  piominent  Indianapolis  business  men  associated  with  W.  H.  Latta 
attorney  for  the  Indianapolis  Street  Railway,  are  organizing  a  stock  fire  com- 

asan$y25Mh0a0VehaavCeaPbe:i  *  C°mmenC£ 

-The  Western  department  of  the  Hartford  Fire  has  notified  its  agents  that 
ereafter  it  will  pay  all  losses  in  cash  without  discount,  a  number  of  companies 
having  given  up  the  sixty-day  clause.  The  New  York  Underwriters  Agency  has 
also  issued  a  circular  to  that  effect.  ^ 

—At  the  forthcoming  session  of  the  Illinois  Legislature  Superintendent  of  In¬ 
surance  Potter  will  urge  the  adoption  of  the  following  measures:  Amendment 
of  law  covering  the  investments  of  fire  insurance  companies;  the  passage  of  a 
fire  marshal  law;  a  law  regulating  the  operations  of  Lloyds  and  individual  under¬ 
writers,  and  a  revision  of  the  law  regarding  mutual  fire  insurance  companies. 

number  of  fire  msurance  companies  have  filed  suit  in  the  District  Court  at 
Oklahoma  City  aggregating  $15,000  against  the  Wolverton  Company,  fire  insur¬ 
ance  agents  of  the  above-named  city,  alleging  misappropriation  and  dissipation  of 
funds  that  the  agency  collected  and  which  were  the  property  of  the  companies. 

The  Iniuncti°n  proceedings  which  the  companies  proposed  bringing  against 
Insurance  Commissioner  Hartigan  of  Minnesota  in  connection  with  the  latter’s 
ruling  against  certain  clauses  and  riders  attached  to  the  standard  fire  policy  have 
been  abandoned.  The  companies  depend  upon  the  coming  legislature  for  relief. 

.  ~Loca1  agents  of  Wisconsin  are  sending  out  a  petition  requesting  co-operation 
in  securing  the  passage  of  a  measure  at  the  coming  session  of  the  State  Legisla¬ 
ture  prohibiting  any  fire  insurance  company  authorized  in  Wisconsin  or  any  agent 
t  lereof  residing  in  the  State  from  writing  for  or  dividing  commissions  with  any 
insurance  broker  or  other  person  not  residing  in  the  State. 

—Considerable  comment  is  being  caused  in  fire  insurance  circles  over  the  dis¬ 
appearance  of  E.  P.  Fitch  of  Council  Bluffs,  la.,  assistant  secretary  of  the  State 
Fire  of  Omaha.  When  last  heard  of  he  was  in  London.  The  American  embassy 
n  London  has  been  requested  by  the  State  Department  at  Washington  to  insti- 
u  e  a  thorough  search  for  the  missing  man.  H.  J.  Lund  of  Omaha,  Neb.,  special 
agen  o  e  Phemx  of  Brooklyn,  has  been  appointed  assistant  secretary  of  the 
Mate  Fire  of  Omaha,  to  succeed  Mr.  Fitch. 


-e-  ^  ajijjuuuiUCULS 


x  nre 


time  of  writing  were  as  follows:  Edward  E.  Hall  &  Co.,  New  York  city  for 
.  lw  c  °r  .T  ta*e’  "T C'  B’^r,  Tampa,  for  Florida;  Harvey  Lamberth,  Char- 
oTa’homa  Carohna=  Arnold,  RpineS  &  Co„  Little  Rock,  for  Arkansas  and 
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Casualty,  Surety,  Etc. 


THE  SOUTH. 


New  Orleans  Notes. 

[From  Our  Own  Correspondent.] 

Inadequate  fire  protection  and  a  generally  unsatisfactory  condition  for 
guarding  against  serious  conflagrations  have  not  only  advanced  the  in¬ 
surance  rates  in  New  Orleans,  but  have  been  responsible  for  the  with¬ 
drawal  of  many  outside  companies  from  the  congested  business  dis¬ 
tricts,  according  to  statements  of  leading  agents  of  New  Orleans.  The 
result  is  that  many  of  the  New  Orleans  merchants  are  now  carrying 
thousands  of  dollars  on  their  own  risks,  because  they  cannot  get  poli¬ 
cies  covering  their  stocks  from  the  companies.  Since  the  million-dollar 
conflagration  of  August  30,  and  the  sensational  report  issued  by  ex¬ 
perts  on  this  subject,  insurance  rates  in  New  Orleans  have  experienced 
a  sharp  advance  and  premiums  are  much  higher  than  they  were  last 
year.  The  reason  for  this  is  best  explained  in  the  following  statement 
of  George  S.  Kausler,  one  of  the  most  widely  known  agents  of  New 
Orleans  * 

“The  whole  trouble  lies  in  the  fact  that  insurance  companies  have  no 
protection.  Rates  have  gone  up,  it  is  true.  In  some  instances  companies 
have  notified  their  agents  not  to  renew  policies  which  have  expired  on 
buildings  and  goods  in  Canal  street.  Insurance  companies  block  out  a 
city  and  the  law  of  averages  governs  the  placing  of  policies.  In  Canal 
street,  for  instance,  there  might  be  $100,000  insurance  by  one  company  on 
a  block  of  property  and  goods.  This  amount  is  distributed.  Companies 
are  reducing  their  risks  in  the  congested  districts  because  of  inade¬ 
quate  fire  protection,  and  in  many  instances  where  $5000  was  placed  be¬ 
fore,  only  $2500  policies  are  being  taken  now.” 

Another  well-known  agent  said: 

“Some  of  the  companies  will  not  write  policies  on  property  in  the 
business  district.  The  attitude  of  comparatively  few  local  companies 
would  not  affect  the  situation,  no  matter  what  it  is.  The  fire  department 
test  of  last  Sunday  amounted  to  naught.  Let  us  have  a  real  test — an 
exhibition  of  what  the  department  can  do  at  a  real  fire.  When  we  had 
the  big  Canal  street  fire  and  the  million-dollar  blaze  below  Canal  street, 
the  fire  department  seemed  helpless.  The  withdrawal  of  companies 
does  not  apply  to  Canal  street  alone.  All  parts  of  the  congested  busi¬ 
ness  district  are  affected. ” 

Much  interest  is  manifested  in  the  call  for  the  meeting  of  the  stock¬ 
holders  of  the  Southern  Insurance  Company,  at  which  the  question  of 
increasing  that  organization’s  capital  stock  will  be  taken  up.  The  com¬ 
pany,  it  is  understood,  expects  to  materially  extend  its  business,  and  in 
order  to  do  this  will  require  more  capital  and  several  changes  in  its 
charter.  Hence  the  call  for  the  meeting. 

With  all  the  outside  corporations,  and  particularly  the  insurance  com¬ 
panies  doing  business  in  Louisiana  as  an  interested  audience,  the  test  of 
the  constitutional  provision  prohibiting  outside  corporations  from  ap¬ 
pealing  to  the  Federal  courts  is  now  under  way  here.  The  Mercantile 
Trust  Company  and  the  Texas  and  Pacific  Railroad  Company  are  the 
parties  to  the  suit,  and,  temporarily,  victory  rests  with  the  former. 
Judge  Saunders  having  issued  a  restraining  order  prohibiting  the  rail¬ 
road  company  from  removing  a  cause  to  the  Federal  courts.  The  sec¬ 
tion  of  the  constitution  undergoing  the  test  is  known  as  act  No.  10  of 
the  special  session  of  1907,  and  provides  that  no  outside  corporation 
doing  business  in  Louisiana  shall  have  recourse  to  the  Federal  courts  in 
any  suit  against  the  State,  any  political  sub-division  or  any  citizen 
thereof.  The  law  further  stipulates  that  any  corporation  violating  this 
law  shall  be  prohibited  from  further  operating  in  Louisiana,  and  it  is 
also  provided  that  any  corporation  or  individual  making  contracts  or 
doing  business  with  the  corporation  violating  the  law  shall  be  fined. 

The  answer  enumerates  various  provisions  of  the  law  which  it  charges 
are  unconstitutional,  and  asks  the  court  to  dismiss  the  temporary  re¬ 
straining  order. 

This  case  will  probably  go  to  the  United  States  Supreme  Court.  The 
Insurance  companies  are  among  the  companies  most  vitally  interested. 
They  are  frequently  called  upon  to  appeal  to  the  Federal  courts  for 
reductions  in  assessments  and  for  other  reasons  and  the  enforcement  of 
the  law  will  put  them  entirely  at  the  mercy  of  the  State  courts.  Hence 
their  interest  in  the  case.  Magnolia. 

New  Orleans,  November  21. 


— The  Dean  schedule  will  now  be  applied  at  Louisville  by  the  local  board. 

—The  American  Druggists  Fire  cf  Cincinnati  has  been  admitted  to  Kentucky. 

. — Auditor  Scherr  of  West  Virginia  will  retire  March  4  next,  and  John  Darst 
will  succeed  him. 

— It  is  reported  that  a  new  stock  fire  company  is  being  organized  at  Greenville, 
S.  C.,  to  have  a  capital  stock  of  $300,000  and  a  substantial  surplus. 

- — -The  local  agency  firm  of  Lebarbe,  Moule  &  Childs  of  Asheville,  N.  C.,  has 
notified  all  its  companies  that  it  will  no  longer  be  bound  by  the  commission 
agreement  with  the  local  board. 

— The  next  session  of  the  Tennessee  Legislature  will  consider  the  question  of 
dividing  the  2  per  cent  State  tax  on  fire  insurance  premiums  so  that  the  cities 
and  counties  may  get  a  proportion  of  these  taxes. 

— The  Kentucky  Board  of  Fire  Underwriters  has  elected  the  following-named 
officers:  President,  J.  C.  Lucas;  vice-president,  J.  H.  Curry.  The  new  Ken¬ 
tucky  Inspection  Bureau  is  to  be  in  charge  of  Charles  E.  Springer,  formerly  of 
the  Ohio  bureau. 

_ James  O.  Lewis  of  Johnson  City,  Tenn.,  may  cause  a  bill  to  be  introduced 

into  the  forthcoming  legislature  requiring  an  applicant  for  fire  insurance  to  fill 
out  under  oath  a  blank  describing  exactly  the  character  of  the  risk.  The  purpose 
of  the  measure  is  to  eliminate  the  moral  hazard  as  much  as  possible. 


MISCELLANEOUS  FIRE  NEWS. 

— E.  H.  Freaker  has  been  appointed  foreign  superintendent  of  the  fire  depart¬ 
ment  of  the  North  British  and  Mercantile. 

— Charles  S.  Lebo  of  Spokane,  Wash.,  has  retired  from  the  general  agency 
field  to  devote  his  attention  to  local  agency  business. 

— The  Commercial  Union  of  London  and  the  Commercial  Union  of  New  York 
announce  that  hereafter  losses  will  be  paid  in  cash  without  discount. 

— By  a  vote  of  six  to  one  San  Francisco  has  decided  to  obtain  a  municipal 
water  supply  from  the  Hetch  Hetchy  Valley,  situated  in  the  high  Sierras,  240 
miles  distant  from  the  city. 

—Walter  Lipps,  chief  of  the  Los  Angeles  Fire  Department,  has  submitted  to 
the  Board  of  Fire  Commissioners  his  views  and  recommendations  on  the  installa¬ 
tion  of  a  fire  patrol  for  that  city. 

— Henry  K.  Lindsey,  former  manager  of  the  Lancashire  Fire  at  Cincinnati, 
died  recently  at  his  home  in  Newport,  Ky.  Mr.  Lindsey  was  for  several  years 
general  agent  for  the  Niagara  Fire. 

—The  December  Century  presents  “The  Skaters,"  reproduction  in  full  color  of 
painting  by  Gari  Melchers;  “Yule-Tide  in  the  Old  Town,”  Jacob  A.  Riis  memo¬ 
ries  of  the  Christmas  elf  and  the  Christmas  merry-making  of  his  native  town  in 
Denmark;  “Mr.  Opp,”  first  chapters  of  a  new  novel  of  the  Middle  West,  by 
Alice  Hegan  Rice;  “A  Christmas  at  Mount  Vernon,”  the  story  of  the  first 
Christmas  dinner  at  Mount  Vernon  after  Gen.  Washington’s  home-coming,  by 
Gaillard  Hunt;  “My  Experience  with  and  Views  Upon  the  Tariff,”  Andrew 
Carnegie;  “Domino  Reynard  of  Goldur  Town,  Ernest  Thompson  Seton ,  I  he 
Red  City,”  final  chapters  of  Dr.  S.  Weir  Mitchell’s  novel  of  the  second  adminis¬ 
tration  of  Washington;  “The  City  of  the  Emperors,”  a  description  of  Berlin, 
Robert  Haven  Schauffler;  “On  Alexandra’s  Island,”  the  story  of  the  friendship 
and  the  romances  of  two  London  street  waifs,  Evelyn  Van  Buren;  “The  Bath,” 
reproduction  in  full  color  of  a  painting  by  Hugo  Ballin. 


Casualty,  Surety  and  Miscellaneous 


For  a  Social  Club. 

On  November  20  initial  steps  were  taken  toward  the  organization  of 
the  Casualty  Insurance  Social  Club  of  New  York.  A  number  of  officers 
and  employees  of  casualty  companies  have  signified  their  willingness  to 
join  such  a  club,  and  a  prosperous  organization  seems  assured.  A 
meeting  was  held  on  November  20,  at  the  office  of  the  United  States 
Casualty,  and  presided  over  by  Edson  S.  Lott,  president  of  that  company. 
Chaunsy  S.  S.  Miller,  of  the  Casualty  Company  of  America,  acted  as 
secretary.  Committees  were  appointed  to  promote  the  enterpiise  and 
complete  their  report  by  December  10.  A  banquet  committee  was  ap¬ 
pointed  to  arrange  for  a  dinner  to  be  held  at  the  Hotel  Astor,  on  De¬ 
cember  12,  on  which  occasion  organization  will  be  perfected.  Social 
and  educational  features  will  be  the  objects  sought. 

The  committee  on  organization  is  composed  as  follows:  Edmund 
Dwight  of  the  Employers  Liability,  W.  C.  Conroy  of  the  United  States 
Fidelity  and  Guaranty,  Edwin  W.  DeLeon  of  the  Casualty  Company  of 
America,  Major  A.  White  of  the  New  York  Plate  Glass,  and  William  J. 
Gardner  of  the  JEtna  Life. 


Casualty  Companies  to  Fight  Taxes. 

The  executive  committee  of  the  International  Association  of  Acci¬ 
dent  Underwriters  met  last  week  at  the  office  of  the  United  States 
Casualty  Company,  141  Broadw'ay,  New  York,  to  plan  an  organized  op¬ 
position  to  the  taxation  of  insurance  premiums.  There  were  present 
William  Bro  Smith  of  the  Travelers,  chairman;  H.  G.  B.  Alexander, 
Continental  Casualty,  Chicago;  Edson  S.  Lott,  United  States  Casualty, 
New  York;  Walter  C.  Faxon,  JEtna  Life,  Hartford;  Franklin  C.  Moore, 
General  Accident  of  Perth;  Louis  Fibel,  Great  Eastern  Casualty,  New 
York;  E.  W.  DeLeon,  Casualty  Company  of  America,  New  York;  R. 
S.  Keelor,  Empire  State  Surety,  New  York;  J.  T.  Stone,  Maryland  Cas¬ 
ualty,  Baltimore,  and  W.  E.  Moore,  New  Amsterdam  Casualty,  New 
York. 

The  committee  recommended  that  the  circular  drafted  by  the  liability 
and  the  surety  underwriters  associations,  with  slight  amendments,  be 
sent  to  every  policyholder.  Campanies  not  members  of  the  association 
will  be  requested  to  co-operate,  and  companies  operating  other  insur¬ 
ance  lines  will  be  asked  to  join  in  the  effort  to  secure  a  reduction  in 
the  present  rate  of  taxation. 


Fidelity  Bond  Rates. 

The  conference  of  executives  of  surety  companies,  held  recently  in 
Philadelphia,  resulted  in  a  number  of  changes  being  made  in  the  rates 
of  fidelity  bonds.  It  was  decided  to  permit  administrators’  and  executors’ 
bonds  filed  in  St.  Louis,  written  for  an  annual  premium,  to  run  for 
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twenty-seven  months  for  a  two-years’  premium,  the  second  year's  pre¬ 
mium  to  he  subject  to  twenty  per  cent  discount.  The  present  rates  for 
court  bonds  for  litigants  remain  the  same  as  before,  except  where  the 
special  committee  may  consider  a  slight  increase  necessary.  Beginning 
with  December  1,  1908,  the  following  rates  are  to  apply  in  New  York  and 
Maryland: 


For  bonds  on  behalf  cf  administrator,  temporary  administrator,  special 
administrator,  administrator  to  collect,  administrator  with  the  will  an¬ 
nexed,  administrator  d.  b.  n..  administrator  to  sell  real  estate,  executor, 
general  guardian,  special  guardian,  temporary  guardian,  guardian  ad 
litem,  guardian  on  sales  of  real  estate,  trustee  under  will  or  deed,  or  on 
sale  of  real  estate,  committee,  committee  on  sale  of  real  estate,  curator, 
conservator,  and  commissioner  for  sale  of  real  property. 

Bonds  up  to  and  including  $10,000,  $4  per  thousand.  No  premium  less 
than  $10  where  the  bond  is  in  the  amount  of  $1000  or  over.  Where  bond 
is  less  than  $1000,  no  premium  less  than  $5. 

Bonds  over  $10,000  up  to  $100,000,  $40  for  the  first  $10,000  and  $3  per 
thousand  on  excess.  Any  such  bond  of  $100,000  or  less  not  to  cost  more 
than  $300. 

Bonds  over  $100,000  up  to  $250,000,  $300  for  the  first  $100,000  and  $2  per 
thousand  in  excess. 

Bonds  over  $250,000  up  to  $500,000,  $600  for  the  first  $250,000  and  $1  50 
per  thousand  in  excess. 

Bonds  ever  $500,000,  $975  for  the  first  $500,000  and  $1  per  thousand  in 
excess. 

The  above  bonds  may  be  renewed  at  an  annual  rate  of  two-thrds  that 
of  the  first  year.  No  renewal  premium  less  than  $10  where  bond  is  in 
amount  of  $1000  or  over.  Where  bond  is  less  than  $1000  no  renewal  less 
than  $5  annually. 


November  16,  1908,  rates  for  bonds  in  favor  of  the  city  of  New  York 
and  for  sub-contractcrs  working  for  the  city  have  been  as  follows: 


Supply— one-half  per  cent  per  annum  cn  amount  of  bond  where  one 
company  is  required,  and  one  per  cent  of  the  bond  annually  -where  more 
than  one  company  is  demanded.  Construction— If  bond  be  fifty  per  cent 
or  more  of  contract  price,  one-half  of  one  per  cent  per  annum  on  the 
bond.  If  bond  be  less  than  fifty  per  cent  of  contract  price,  one-quarter 
of  one  per  cent  per  annum  on  contract  price.  Minimum  fee,  $10. 

Bonds  for  guaranteeing  freight  bills,  one  per  cent  per  annum  on 
penalty  of  bond  with  minimum  charge  of  $5. 

For  compress  bonds,  effective  November  16,  one-half  of  one  per  cent 
Gram  weighers  and  inspectors  of  State,  one-quarter  of  one  per  cent  per 
annum.  Public  warehouse,  one-half  of  one  per  cent.  All  State  county 
and  municipal  license  and  permit  bonds,  one-half  cf  one  per  cent  per 
annum  with  minimum  charge  of  $5.  ^ 

State  license  bonds  of  insurance  companies,  Arkansas  and  California 
one-quarter  of  one  per  cent  per  annum;  Arizona,  Ohio,  South  Carolina' 
Kansas  and  Iowa,  one-half  of  one  per  cent  per  annum;  Virginia  one 
per  cent  annually. 

From  January  1,  1909,  the  rate  on  supply  bonds  is  to  be  one-quarter  of 
one  per  cent  of  the  amount  of  the  contract. 


Indiana  and  Ohio  Live  Stock  Insurance  Company. 

Secretary  Harry  C.  Naylor,  of  the  Indiana  and  Ohio  Live  Stock  In¬ 
surance  Company  of  Crawfordsville,  Ind.,  having  resigned  on  account 
rf  ill  health,  Charles  L.  Goodbar  has  been  elected  his  successor.  Mr. 
Naylor  had  served  the  company  faithfully  for  a  number  of  years,  and 
great  regret  is  expressed  at  the  severance  of  his  official  relations, 
’this  company  has  made  a  signal  success  of  the  live  stock  insurance 
business  by  courteous  treatment  of  policyholders  and  prompt  attention 
to  loss  claimants.  It  is  a  stock  company,  with  $100,000  capital,  and  ad¬ 
mitted  assets  of  $220,997,  with  a  surplus  on  policyholders'  account  of 
$134,539.  Its  policies  cover  family  and  fancy  drivers,  track  animals,  farm 
horses,  cows,  mares,  bred  or  not  bred,  bulls,  cattle,  stallions,  draft,  high 
bred  and  general  purpose,  matinee  horses  and  mules.  The  affairs  of 
the  company  are  under  the  direct  supervision  of  a  competent  board  of 
directors.  John  R.  Bonne]]  is  president,  and  R.  C.  Walkup,  treasurer 
and  general  manager. 


Liability  Investigators  Hand  Book. 

claVms’'utndJr  VHnhriittv'S-nIIan<1  r‘°°kw,a  man"al  for  investigators  and  adjusters  of 
f;'  i •  e  hahdity  insurance.  Those  who  are  engaged  in  the  practice  of 

i n^' *  investigations  cY  ’  *""1™  °f  thf.  importance  and  of  the  difficulties  attend- 

g  ve.tigations  in  cases  where  nerhecnce  is  known  or  susnected  Tn  c1irh 

asSpSossihleeafter  3  he°  nkcc°W  ^  faCtS  a-c.cess!ble  should  be  obtained  as  soon 
doesnotaVa  Tcive=f^T'fnT  °f  an  accident.  A  subsequent  reinvestigation 

nto  ,e  circi  l  as  pr0mpt  and  thorough  examination 

into  tne  ciicumstances  immediately  following  the  accident  The  general  scheme 

of  the  book  is  to  include  as  headings  all  distinctive  words  representing  things  or 
conditions  which  are  likely  to  have  any  connection  with  an  accident  and  thesf  are 
so  cross-indexed  as  to  indicate  the  names  of  similar  results  or  circumstances  In 

jsstfcisws  &  sgmAgga  st 

furnished  under  the  various  arising  circumstances.-Tnsurance  Field 
theThLdsaTferm°afn0whoC,hi?hoHnartment  -3yS  tllat  h  is  a  P™d  book  to  place  in 
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Casualty  Notes. 

— The  German  Commercial  Accident  has  been  licensed  in  Tennessee. 

— M.  C.  Cochran  has  been  appointed  general  field  manager  of  the  Imperial 
Assurance  Company. 

— Football  is  again  with  us,  likewise  a  death  list  of  ten  from  this  cause,  and  a 
list  of  injured  numbering  290. 

— The  Bond  Guaranty  Company  of  Dallas  has  secured  a  new  charter,  under 
which  it  will  write  only  liability  lines.  Its  fidelity  and  surety  risks  have  been 
reinsured  in  the  Republic  Surety  and  Guaranty  Company  of  Dallas. 

— G.  Wildey  Lloyd  has  resigned  as  superintendent  of  agencies  of  the  Pitts¬ 
burgh  Life  and  Trust  to  become  supervisor  of  agencies  of  the  Atlantic  Casualty 
of  Philadelphia.  Mr.  Lloyd,  prior  to  his  connection  with  the  Pittsburgh  Life  and 
Trust,  had  twelve  years’  experience  with  the  Central  Accident. 

— A  general  agency  for  accident,  health  and  casualty  lines,  covering  Alabama 
and  Mississippi,  is  advertised  for  sale  in  another  column.  This  general  agency  is 
understood  to  be  conducting  an  excellent  business  and  yielding  a  good  profit. 
Anyone  interested  in  such  a  proposition  would  do  well  to  communicate  with  the 
advertiser. 

— The  Union  Casualty  Company  of  Philadelphia  has  been  chartered,  with  a 
capital  stock  of  $500,000.  About  a  year  ago  this  company  was  organized  and  the 
building  at  the  corner  of  Sixth  and  Walnut  streets  was  purchased  for  the  home 
office.  About  $100,000  of  the  capital  has  been  paid  up.  The  officers  of  the  com¬ 
pany  are:  Gustave  Schmael,  president;  Roger  Byrnes,  vice-president;  Ross  D. 
Greiner,  treasurer,  and  Albert  Morgan,  secretary. 

— A  special  meeting  of  the  Burglary  Underwriters  Association  was  held  on 
November  20  in  the  New  York  office  of  the  New  Amsterdam  Casualty  Company. 
The  committee  on  statistics  presented  some  interesting  tabulations  showing  under¬ 
writing  experience,  and  the  committee  was  instructed  to  extend  its  work.  Ami¬ 
cable  feeling  prevailed  throughout  the  meeting  and  no  resignations  were  pre¬ 
sented.  The  London  Guarantee  and  Accident  joined  the  association. 

The  accident  bulletin  of  the  Inter-State  Commerce  Commission  for  the  year 
ending  June  30,  1908,  shows  a  material  decrease  in  the  number  of  persons  killed 
and  injured  in  railroad  accidents.  The  total  number  of  passengers  and  em¬ 
ployees  killed  during  the  year  was  3764,  and  the  number  injured  86,989,  the 
figures  for  1907  being  5000  and  76,286,  respectively.  The  total  number  of 
passengers  killed  was  406,  and  the  number  injured  12,645,  as  against  647  killed 
and  13,597  injured  in  1907.  There  were  13  passengers  killed  in  train  accidents 
during  the  three  months  ending  June  30,  1908,  which  is  the  smallest  number  ever 
reported. 


Surety  Notes 

— The  United  Surety  has  appointed  W.  Farnum  Smith  &  Co.  of  Omaha,  Neb., 
general  agents. 

— The  National  Surety  has  appointed  W.  L.  Davis  special  agent  for  Illinois, 
Wisconsin  and  Iowa. 

—The  Empire  State  Surety  has  just  adopted  a  new  form  of  contract  with 
brokers,  covering  all  classes  of  business  transacted  by  the  company. 

— The  United  States  Fidelity  and  Guaranty  has  appointed  David  Jacobs  and 
Gilbert  M.  Edmondson  managers  of  the  mountain  department,  succeeding  Dis- 
biow  and  Jacobs,  with  offices  in  the  Cooper  building,  Denver. 

Samuel  II.  Shriver,  vice-president  of  the  National  Surety  Company,  is  said  to 
have  been  prominently  mentioned  as  the  possible  successor  of  President  Tames 
M.  Easter  of  the  Commercial  and  Farmers  National  Bank  of  Baltimore.  Mr. 
Shriver  is  a  brother  of  George  M.  Shriver,  a  director  of  the  bank  and  a  prominent 
official  of  the  Baltimore  and  Ohio  Railroad. 


TOO  LATE  FOR  CLASSIFICATION. 


Disastrous  Tornado  in  Arkansas. 

I  wo  tornadoes,  one  north  and  the  other  southbound,  swept  over  Arkansas  this 
week,  destroying  many  lives  and  hundreds  of  thousands  of  dollars  of  property. 
At  Lewisville  great  damage  was  done  to  timber;  at  Berryville  a  number 
of  houses  were  wrecked,  while  Jethro  and  Wallersville  are  reported  practically 
destroyed.  1  he  tornado  was  greatest  near  Ozark,  the  small  town  of  Cravens,  four 
miles  west,  being  wiped  out.  It  also  struck  Walla  Walla  and  Dyer,  doing  con¬ 
siderable  damage. 
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sult  was  filed  November  21  in  the  Circuit  Court  at  Toledo  bv  Acting 
-General  U.  G.  Denman  to  oust  the  Ohio  German  Fire  of  Toledo  from 
doing  business  in  Ohio  and  for  the  appointment  of  a  receiver  The  action  was 
brought  at  the  instance  of  Superintendent  of  Insurance  C.  C.  Lemert  as  a  result 
is  quoted3  asnhav°,ng  said  S  conducted-  Superintendent  of  Insurance  Lemert 

financial  °con  chtion™ of3  the  ’company?”  S°  1 

perman  has  sent  the  following  circular  letter  to  all  of  its  agents- 
This  company  Will  continue  business,  talk  to  the  contrary  notwithstanding 
We  have  been  criticised  by  the  Ohio  Insurance  Department  for  irregularities  but 
law  H°  S*w  t0.  .y°u.that  we  arc  prepared  to  meet  the  requirements  of  the 

and  do  that  which  is  necessary  to  place  the  affairs  of  the  company  on  a 
substantial  basis,  as  was  done  as  a  result  of  the  Baltimore  conflagration 
We  have  met  our  contracts  in  the  past,  and  will  continue  to  do  so  in  the  future 
We  want  your  moral  support  and  hope  you  will  favor  us  with  you?  co-owraS” 
President  Donnelly  is  reported  as  laying  the  onus  of  the  alle^d  frregular 

The  company  s  licenses  in  New  York,  Indiana  and  Michigan  have  been  revoked. 
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The  Spectator,  established  in  1868,  is  a  weekly  journal  devoted 
to  promoting  the  best  interests  of  trustworthy  insurance  of  all  kinds. 
The  subscription  price  for  the  United  States,  Canada  and  Mexico  is 
Four  Dollars  per  annum,  postage  prepaid.  To  all  foreign  countries  in 
the  Postal  Union,  Five  Dollars  per  annum. 

The  Spectator  has  a  larger  circulation  than  any  other  insurance 
journal — and  carries  no  “deadhead”  subscriptions. 
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[All  persons  residing  in  America  who  may  desire  to  purchase  publica¬ 
tions  Issued  by  Charles  &  Edwin  Dayton,  of  London,  should  order 
through  The  Spectator  Company.  As  sole  selling  agents  in  America  for 
that  well-known  firm,  all  orders  for  their  publications  are  filled  through 
this  company.] 
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THE  second  annual  meeting  of  the  Association  of  Life 
Insurance  Presidents  will  be  held  in  the  Metropolitan 
Life  building,  December  4  and  5.  Robert  Lynn  Cox,  counsel 
and  general  manager,  has  issued  a  circular  to  the  effect  that 
this  meeting  is  to  be  a  general  conference  upon  the  subject  of 
insurance  taxation,  and  it  is  substantially  assured  that  the 
representatives  of  companies  present,  as  well  as  the  State 
insurance  officials  who  will  be  in  attendance,  will  relate  their 
experiences  in  the  various  States  in  regard  to  taxation.  No 
more  important  subject  to  insurance  could  engage  the  atten¬ 
tion  of  the  company  executives  who  are  earnestly  seeking  to 
protect  the  interests  of  their  policyholders.  Insurance  com¬ 
panies  have  so  long  been  the  victims  of  unjust  and  unequal 
taxation  that  the  burden  has  become  too  great  for  them  to 
bear  without  protest.  At  every  session  of  almost  every  State 
legislature,  insurance  companies  are  paraded  as  easy  subjects 
for  some  new  form  of  taxation,  whereby  the  revenue  of  the 
State  may  be  increased  and  the  general  taxpayer  relieved  to 
that  extent.  Of  course,  all  taxes  paid  by  the  insurance  com¬ 
panies  are  included  in  the  cost  of  conducting  the  business, 
so  that  those  prudent  and  thrifty  citizens  who  are  insured 
are  discriminated  against  for  the  benefit  of  those  who  are 
not  insured.  No  other  line  of  business  is  subjected  to  taxa 
tion  to  such  an  extent  as  that  of  insurance,  and  the  exactions 
are  so  varied  in  the  different  States  that  the  irregularity  is 
a  source  of  great  annoyance  and  expense  that  would  be 
avoided  if  taxation  was  uniform  in  all  States.  The  subject 
has  attracted  wide  attention  of  late,  and  it  is  hoped  that  the 
coming  conference  will  evolve  some  plan  for  presentation  to 
the  forty  or  more  legislatures  that  will  be  in  session  this 
winter  that  will  be  strong  enough  to  command  the  attention 
of  those  law-making  bodies.  The  companies  do  not  object  to 
being  taxed  as  propertyholders  are  taxed,  but  as  they  are 
made  the  subject  of  special  taxation,  they  have  a  right  to 


protest.  Influence  must  be  brought  to  bear  upon  the  members 
of  legislative  bodies  in  order  to  secure  fair  and  impartial 
hearings  upon  the  subject,  and  as  policyholders  are  required 
to  pay  an  excess  of  premiums  because  of  such  taxation,  they 
should  aid  in  securing  such  hearings  and  fair  and  unpreju¬ 
diced  treatment  It  is  suggested  that  the  companies  should 
unite  upon  issuing  a  statement  to  the  policyholders  in  each 
State,  showing  what  the  taxes  are  in  such  State,  and  what 
relation  they  bear  to  the  premiums  they  are  required  to  pay 
annually,  thus  pointing  out  to  each  one  to  what  extent  he  is 
discriminated  against.  After  such  an  exhibit,  the  policy¬ 
holder  will  be  willing  to  use  his  influence  with  the  legislators 
of  his  State  to  secure  such  needed  amendments  to  the  laws 
as  will  tend  to  reduce  the  taxation  of  the  companies.  If 
every  policyholder  is  made  to  feel  that  he  is  personally  in¬ 
terested  in  the  question,  his  influence  to  secure  the  desired 
reforms  can  be  assured.  It  is  highly  essential  to  any  move¬ 
ment  for  the  amelioration  of  existing  conditions  that  the 
companies  should  be  united  and  harmonious  in  any  action 
that  may  be  decided  upon.  If  policyholders  are  to  be  ad¬ 
dressed  individually  and  their  co-operation  solicited,  such 
proceeding  should  have  the  endorsement  of  all  the  companies. 
If  two  or  three,  or  a  half  dozen,  decline  to  join  in  the  reform 
movement,  it  will  necessarily  seriously  embarrass  the  majority 
favoring  it,  and  furnish  legislators  with  an  excuse  for  de¬ 
clining  to  consider  the  matter.  The  coming  conference  is 
likely  to  eviscerate  the  subject  very  thoroughly,  and  it  is 
confidently  believed  that  a  plan  for  legislative  action  will  be 
developed  that  will  be  satisfactory  to  all,  and  result,  eventu¬ 
ally,  in  securing  uniform  and  reduced  taxation 


FOLLOWING  the  presidential  election  the  stock  markets 
in  all  the  principal  cities  show  a  marked  increase  in  the 
prevailing  price  of  all  securities  dealt  in.  This  is  a  good 
thing  for  all  investors,  and  insurance  companies  that  are 
large  holders  of  stocks  and  bonds  will  be  considerable  gainers 
thereby.  At  the  present  time  the  companies  are  making 
preparations  for  filling  out  their  annual  statements,  and  they 
contemplate,  with  much  satisfaction,  the  increased  valuation 
of  the  securities  they  hold  among  their  assets.  This  is  es¬ 
pecially  acceptable  to  the  fire  insurance  companies,  as  they 
have  met  with  fire  losses  during  the  year  considerably  in  ex¬ 
cess  of  what  they  expected.  The  long-predicted  era  of  pros¬ 
perity  has  unquestionably  arrived,  and  its  influence  is  felt  by 
all  classes  of  business.  Many  manufacturing  industries, 
whose  operations  had  been  suspended  in  whole  or  in  part, 
have  started  up  again,  giving  employment  to  thousands  of 
workmen  who  had  been  idle,  to  meet  the  increasing  orders 
for  their  products;  railroads  are  placing  large  orders  for 
additional  equipment ;  merchants  report  great  improvement  in 
their  business,  and,  in  fact,  all  along  the  line,  reports  indicate 
largely  increased  activity.  Confidence  in  a  continued  condi¬ 
tion  of  prosperity  is  manifest  on  every  side,  of  which  the  in¬ 
crease  in  stock  exchange  values  is  a  sure  indication.  Insur¬ 
ance  companies  can  look  forward  to  better  results  in  the 
coming  year  than  they  met  with  during  1908,  and  with  the 
added  value  of  their  investments  to  swell  their  assets,  they 
have  an  even  greater  claim  to  public  confidence. 
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TEN  YEARS  OF  FIRE  AND  MARINE  INSURANCE. 

HE  following  computation  of  business  transacted  by  all 
the  fire,  fire-marine  and  marine  insurance  companies 
operating  in  the  United  States  during  the  decade  ended  De¬ 
cember  31,  1907,  together  with  that  of  all  mutual  fire  insur¬ 
ance  companies  possessing  individual  cash  assets  of  $15,000 
or  more,  shows  that  the  net  premiums  received  during  the 
period  named  amounted  to  $2,310,344,056  and  the  total  in¬ 
come  aggregated  $2,536,114,628.  The  excess  of  income  over 
disbursements  for  the  ten-year  period  was  $195,660,889,  of 
which  amount  $17,467,898  went  to  augment  the  net  surplus, 
and  the  remainder — after  allowing  for  depreciation  of  se¬ 
curities,  etc. — was  ofifset  by  the  growth  in  liabilities. 

The  number  of  stock  companies  transacting  business  in 
the  United  States  during  1907  was  twenty-three  in  excess  of 
the  number  operating  in  1897,  the  aggregate  capital  invested 
showing  an  increase  of  $16,359,338.  As  will  be  seen  by  the 
accompanying  table,  the  number  of  mutual  companies  also 
increased  from  206  to  271.  An  increase  in  total  assets  of 
$i7°,55i,647  and  an  increase  in  net  surplus  of  $17,467,898 
are  shown,  the  ratio  of  increase  being,  respectively,  43.98  per 
cent  and  11.30  per  cent.  The  ratio  of  losses  paid  to  net 
premiums  in  1897  was  49-13  Per  cent;  in  1906,  92.90  per 
cent,  and  in  1907,  46.46  per  cent,  showing  a  decrease  in  1907 
of  2.67  per  cent,  as  compared  with  1897,  and  a  decrease  of 
46.44  per  cent  in  comparison  with  the  aggregate  loss  ratio 
of  1906.  This  immense  average  decrease  of  46.44  per  cent 
in  the  losses  paid  to  premiums  received  in  1907  from  those 
of  1906  was  owing  to  the  fact  that,  in  April  of  the  latter  year, 
the  disastrous  conflagration  at  San  Francisco  caused  a  loss 
to  the  companies  approximating  $175,000,000.  During  the 
ten-year  period  the  losses  paid  soared  from  $79,453,074  in 
1897  to  $145,473,343  in  1907,  a  difference  of  $66,020,269, 
or  an  increase  of  83.09  per  cent,  in  normal  years. 

In  addition  to  the  business  transacted  by  stock  and  mutual 
fire  insurance  companies  in  1907,  there  were  thirty-six  Lloyds 
and  individual  underwriters  which  filed  reports  with  the  New 
York  State  Insurance  Department,  showing  their  respective 
condition  and  business  as  of  December  31,  1907.  The  fol¬ 
lowing  figures  represent  the  aggregate  items  reported  by 


these  associations:  Total  assets,  $7,430,103;  net  surplus, 
$3,678,442;  net  premiums,  $3,837,730;  total  income,  $4,2^8,- 
640;  losses  paid,  $1,616,001;  paid  for  dividends,  $758,035 ; 
expenses,  $1,069,787;  total  disbursements,  $3,443,823.  The 
aggregate  loss  and  expense  ratios  were  42.11  per  cent  and 
30.47  per  cent,  respectively. 


FIRE  INSURANCE  TOPICS 


NEW  YORK  SURVEYS. 

James  B.  Van  Woert,  a  director  of  the  Home  of  New  York  and  a 
well-known  banker,  died  a  few  days  ago  from  injuries  received  by 
being  struck  by  a  passing  automobile  while  crossing  Fifth  avenue. 

The  stamping  system  has  been  inaugurated  by  the  New  York  Subur¬ 
ban  Fire  Insurance  Exchange  from  December  1.  C.  M.  Stoop, 
formerly  with  the  Philadelphia  Suburban  Underwriters  Association, 
has  been  appointed  stamp  clerk. 

Malby  &  Dixon  have  been  appointed  Brooklyn  agents  of  the  Teu¬ 
tonia  of  New  Orleans. 

Henry  A.  Fiske,  manager  of  the  special  risk  department  of  the 
Phcenix  of  Hartford,  will  associate  himself  with  the  New  York  office 
of  Henry  W.  Brown  &  Co. 

The  Brooklyn  agency  of  the  Farmers  of  New  York  will  be  trans¬ 
ferred  about  January  1  to  the  Brooklyn  branch  office  of  W.  L.  Perrin. 

Deputy  Commissioner  Loughman,  of  the  department  of  water 
supply,  together  with  Fire  Chief  Croker  and  a  number  of  battalion 
chiefs,  tried  some  experiments  last  Sunday  with  the  high-pressure 
system,  in  order  to  determine  the  best  method  of  handling  heavy 
streams  of  water. 

B.  N.  Carvalho  has  retired  from  membership  in  the  firm  of  King, 
Scheide  &  Co. 

The  Ohio  German  of  Toledo  was  a  regularly  admitted  company  in 
this  State,  and  as  such  was  trusted.  It  was  for  a  long  time  represented 
by  Newman  &  McBain,  who  seem  to  have  had  their  own  suspicions 
aroused  months  ago,  and  whose  representatives  waited  on  the  home 
office  of  the  company  for  an  explanation  of  certain  difficulties,  and 
ceased  writing  for  it  in  their  absence.  Then  the  company  was  shifted 
to  the  F.  H.  Ross  office.  Now  comes  word  from  Ohio  that  the 
company  was  and  is  rotten  to  the  core,  and  will  hardly  pay  twenty- 
five  cents  on  the  dollar.  The  vice-president,  it  is  said,  has  made  con¬ 
fession  that  he  is  responsible  for  irregularities  in  the  last  January 
statement — such  as  the  omission  of  losses,  underestimates  of  re¬ 
insurance  reserve  and  other  essentials.  The  president,  who  knew 


TEN  YEARS  OF  FIRE  AND  MARINE  INSURANCE 
Compiled  from  The  Insurance  Year  Book.) 


Year 

Number 

of 

Stock 

Com¬ 

panies. 

Number 

of 

Mutual 
Com¬ 
panies.  f 

Total 

Number 

of 

Com¬ 
panies.  U 

Capital-t 

Total  Assets, 
Except  Pre¬ 
mium  Notes 
of  Mutual 
Companies. 

Net  Surplus. 

Net 

Premiums. 

Total 

Income. 

Paid 

for 

Losses. 

Paid 

for 

Dividends.* 

Expenses 
Other  than 
Losses  and 
Dividends. 

Total 

Disburse¬ 

ments. 

1898  . 

321 

183 

504 

t 

73,090,810 

t 

400,677,016 

$ 

164,208,653 

$ 

161,874,238 

$ 

178,509,080 

$ 

90,175,659 

$ 

15,668,437 

% 

59,507,929 

t 

165,352,025 

1899 . 

315 

160 

475 

72,498,389 

400,578,034 

157,267,877 

165,364,412 

184,142,217 

106,726,658 

15,935,073 

61,654,771 

184,316,502 

1900  . 

321 

172 

493 

73,150,875 

413,027,067 

162,657,699 

182,130,774 

198,312,577 

10S, 307,171 

16,029,429 

65,861,081 

190^247, 581 

1901 . 

303 

179 

4S2 

69,930,423 

450,566,078 

162,083,426 

199,800,505 

216,452,381 

112,007,219 

16,333,011 

70,756,489 

199,096,719 

1902 . 

311 

178 

489 

70,537,743 

451,010,545 

171,300,162 

224,076,129 

242,819,167 

113,147,727 

17,737,444 

74,499,597 

205^384, 768 

1903 . 

324 

202 

526 

72,989,977 

479,143,861 

184,786,766 

238,696,493 

258,658,915 

112,818,928 

19,700,334 

80,602,977 

213,122,239 

1904 . 

303 

212 

515 

72,068,831 

496,446,878 

187,060,987 

257,178,735 

278,669,500 

150,955,197 

21,429,312 

87,138,176 

259,522,685 

1905 . 

326 

234 

560 

76,128,021 

544,182,285 

211,544,991 

270,387,167 

292,995,316 

124,924,532 

22,876,905 

93,309,884 

241,111,321 

1906 . 

339 

257 

596 

84,290,590 

547,608,946 

173,578,121 

297,863,229 

346,585,873 

276,732,270 

23,710,528 

103,562,714 

404,005,512 

1907 . 

347 

271 

618 

88,560,679 

558,247,644 

172.04S,  181 

312,972,374 

337,969,602 

145,473,343 

25,251,843 

107,619,201 

278,344,387 

Totals — 10  years. 

§321 

§204 

§525 

§75,324,633 

§474,148,835 

§174,653,686 

2,310,344,056 

2,536,114,628 

1,341,268,704 

194,672,216 

804,512,819 

2,340,453,739 

1897 . 

324 

206 

530 

72,201,341 

387,695,997 

154,580,283 

161,759,735 

176,777,321 

79,453,074 

15,173,654 

56,158,297 

150,785,025 

Increase  (  +  )  or  De¬ 
crease  ( — )  in  10 

Years . 

+  23 

+  65 

+  88 

+  16,359,338 

+  170,551,647 

+  17,467,898 

+  51,212,639 

+  161,192,281 

+  66,020,269 

+  10,078,189 

+  51,460,904 

+  127,559,362 

Per  Cent  of  Inc.  (4- ) 

or  Dec.  ( — ) . 

+  7.10 

+  31.55 

+  16.60 

+  22.64 

+  43  98 

+  11.30 

+  31.66 

+  91.62 

+  83.09 

+  66.44 

+  91.65 

+  84  60 

*  Includes  amount  returned  to  policyholders,  as  dividends,  by  mutual  companies.  t  Includes  only  mutual  companies  having  $15,000  or  upward  of  cash  assets.  }  "Deposit  capital”  or 

reiji  con  put  ies  not  included.  5  Average.  ^  Excluding  Lloyds. 
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nothing  of  underwriting,  kept  putting  up  money  from  his  private 
funds  to  save  the  company,  but  in  vain.  The  bank  deposits  are  in 
dispute,  and  the  whole  story  is  unfortunate.  The  policies  are  being 
turned  in  for  cancellation,  and  the  public  victims  are  counted  by 
thousands. 

The  matter  of  revising  the  schedule — or,  properly  speaking,  advising 
the  Exchange  whether  the  rate  schedule  now  in  use  should  be  changed 
at  all — is  still  in  the  hands  of  the  special  committee  of  which  Secretary 
Smith  of  the  German-American  is  chairman.  A  meeting  of  the  com¬ 
mittee  was  ordered  for  yesterday,  at  which  time  answers  were  to  be 
read  from  the  various  companies  respecting  certain  questions  of 
detail.  These  answers  are  said  to  be  divided  into  several  classes,  and 
offer  valuable  suggestions. 

The  Exchange  at  a  recent  meeting  sat  upon  a  proposition  to  increase 
rates  upon  household  furniture.  It  was  feebly  supported,  and  not 
much  was  said  on  the  other  side,  but  when  the  vote  was  taken  it  was 
killed  by  an  overwhelming  vote.  Underneath  all  question  of  merit 
in  the  proposed  increase  was  the  sentiment  that  the  present  is  a  bad 
time  for  any  increase  in  rates,  although  the  upward  trend  in  all  the 
revised  rates  in  the  cabinets  is  one  of  the  marked  events  of  each  day. 

Automobile  losses  continue  unabated,  but  the  increase  in  the  use  of 
these  machines  and  demand  for  insurance  keep  pace  with  the  losses. 
The  newest  wrinkle  is  a  circular  from  Paris  advertising  “liberal 
Lloyds  policies  on  automobiles.”  But  the  business  here,  with  Lloyds 
competition  quite  active,  shows  some  sign  of  weakening  in  rates. 

We  understand  there  is  a  standing  committee  on  insurance  in  the 
organization  of  the  Merchants  Association  of  this  city  which  is  likely 
to  take  some  action  shortly  relative  to  a  reduction  of  rates  in  the 
district  below  Fourteenth  street.  Several  underwriters  are  members 
of  the  association,  and  it  is  rather  amusing  to  learn  that  Manager 
Shallcross  of  the  Royal  is  the  chairman  of  the  association  committee, 
in  company  with  a  number  of  leading  merchants.  At  the  same  time, 
Manager  Shallcross  is  the  chairman  of  the  sub-committee  of  the 
Exchange  to  which  the  reduction  of  rates  has  been  referred  for 
recommendation. 

The  chairman  of  the  joint  committee  on  survey  and  electricity  of 
the  New  York  Board  states  that  no  call  for  a  committee  meeting  has 
been  sent  out  to  consider  the  selection  of  a  new  superintendent  of 
surveys  in  place  of  William  A.  Anderson,  who  will  retire  from  active 
service  the  last  day  of  the  year.  Although  it  has  been  reported  there 
were  numerous  candidates,  it  appears  that  only  two  or  three  names 
have  been  suggested.  The  name  which  seems  to  meet  with  favor  is 
that  of  Mr.  Forsyth,  who  is  at  the  head  of  the  electrical  department 
of  the  Board.  He  is  in  the  line  of  promotion  and  would  fill  the  office 
creditably.  There  has  been  some  gossip  about  reviving  the  old  scheme 
of  amalgamating  the  working  departments  of  the  Board  and  the 
Exchange  under  one  head,  but  it  is  not  likely  to  succeed. 

At  a  meeting  of  the  joint  committee  on  surveys  and  electricity  on 
Tuesday  the  nomination  of  a  successor  to  William  A.  Anderson, 
superintendent,  was  discussed,  and  a  sub-committee,  consisting  of 
Messrs.  Lock,  Weed  and  McCord,  appointed  to  further  consider  the 
question  and  report  to  the  full  committee  later  on. 

The  Suburban  Association  is  making  steady  progress  toward  the 
control  of  the  agents  and  brokerage  and  business  of  the  territory 
under  its  control.  Its  affairs  are  smoother  than  formerly,  but  some 
of  the  smaller  offices  are  disgruntled  because  they  fail  to  gather  in 
much  of  the  floating  business.  These  offices  are  more  directly  in  com¬ 
petition  with  the  few  non-board  companies  than  the  larger  offices, 
and  thus  feel  the  harder  strain.  Just  now  proposals  are  pending  to 
advance  rates  on  the 'palatial  suburban  dwellings,  representing  values 
of  $100,000  and  upward.  There  is  a  large  number  of  them,  and  past 
experience  has  demonstrated  that  they  are  unprofitable.  Lately  an 
advance  of  sixty  per  cent  upon  such  risks  has  been  ordered  in 
Philadelphia. 

A  circular  has  been  sent  out  from  the  rooms  of  the  Board,  calling 
attention  to  the  danger  of  excessive  holiday  decorations  in  windows 
and  stores,  and  reciting  provisions  in  the  standard  policy  form  voiding 
the  contract  for  any  increase  of  hazard  within  control  of  the  insured. 
The  electrical  inspectors  are  instructed  to  keep  close  watch  for  the 
additional  electric  light  attractions  in  toy  and  department  stores,  to 


see  if  the  wiring  is  in  accordance  with  regulations.  Every  year  it 
costs  the  underwriters  thousands  of  dollars  to  pay  losses  caused  by 
the  overzeal  of  storekeepers  to  excel  their  neighbors  in  window  and 
inside  attractions.  It  is  a  kind  of  advertisement  which  is  often, 
though  not  necessarily,  dangerous  unless  proper  care  is  exercised. 


CHICAGO  AND  THE  WEST. 

Under  the  present  constitution  of  the  Chicago  Board  of  Under¬ 
writers  there  is  no  limited  time  for  a  suspended  member  to  apply  for 
reinstatement.  An  amendment  has  therefore  been  proposed  limiting 
to  thirty  days  the  time  in  which  a  person  convicted  of  violation  must 
either  make  the  necessary  corrections  or  forfeit  his  membership. 

Insurance  Superintendent  Potter  of  Illinois  has  issued  a  circular 
letter  to  all  surplus  line  agents  in  the  State,  informing  them  that 
A.  L.  McCrea  of  Chicago  allowed  his  license  to  expire  on  June  30, 
1908,  and  is  therefore  without  authority  to  handle  the  policies  of 
non-admitted  companies  on  property  located  in  Illinois,  and  that  no 
surplus  line  agent  in  the  State  can  lawfully  place  Illinois  risks  with 
him  in  unadmitted  companies. 

W.  L.  McLennan,  of  the  agency  of  Marsh  &  McLennan,  at  Duluth, 
died  last  week. 

On  January  1  the  Sovereign  Fire  of  Canada  will  open  a  general 
agency  in  Chicago,  which  will  have  supervision  over  all  the  com¬ 
pany’s  business  in  Western  Union  territory.  Manager  H.  S.  Wilson 
will  spend  most  of  his  time  in  Chicago  until  that  date.  The  name  of 
the  general  agent  will  be  announced  later. 

H.  M.  Hess,  with  the  governing  committee  of  the  Western  LTnion, 
presented  an  interesting  and  instructive  paper  before  the  Fire  In¬ 
surance  Club  of  Chicago,  at  its  meeting  on  November  24,  on  the 
“Philosophy  of  the  Analytic  System.”  The  governing  committee’s 
office  was  well  represented.  The  spacious  assembly  rooms  of  the 
Chicago  Board  of  Underwriters,  in  which  the  club  holds  its  meetings, 
was  completely  filled  with  members  and  visitors. 

Montgomery  &  Funkhouser  of  Chicago  have  been  appointed  general 
agents  for  the  Insurance  Company  of  the  State  of  Pennsylvania  and 
the  Union  of  Philadelphia  from  December  1.  Edward  Bliven,  super¬ 
vising  general  agent  of  the  two  companies  for  the  West,  will,  on 
December  1,  become  superintendent  of  agents  for  all  the  companies 
represented  in  the  general  agency,  six  in  number. 

The  Insurance  Company  of  the  State  of  Illinois  will  increase  its 
capital  to  $300,000. 

Many  agents  in  Chicago  are  replacing  Ohio  German  policies  with 
the  policies  of  other  companies. 


'  BOSTON  AND  VICINITY. 

A  twenty  per  cent  reduction  on  its  Boston  marine  insurance  rates 
on  cotton  has  been  made  by  the  Insurance  Company  of  North 
America.  The  cotton  business  in  New  England  is  about  evenly 
divided  between  this  company  and  the  Atlantic  Mutual.  At  the  time 
of  writing  the  latter  company  has  not  expressed  any  intentions  of 
meeting  the  reduction. 

The  regular  meeting  of  the  Boston  Board  of  Fire  Underwriters 
was  held  Tuesday.  After  a  little  routine  business  the  Board  adopted 
an  optional  clause  in  connection  with  the  “permit  for  automobiles 
using  gasoline,”  which  allowed  a  lower  rate  of  insurance,  provided 
the  owner  agrees  to  fill  the  tanks  of  the  machine  outside  the  building. 
The  joint  meeting  of  the  various  committees  appointed  to  formulate 
a  plan  of  organization  and  a  working  agreement  in  the  matter  of 
uniformity  in  the  payment  of  commissions  and  the  appointment  of 
agents  between  the  companies  was  very  harmonious,  though  no  plan 
of  action  was  definitely  agreed  upon.  The  general  plan,  after  dis¬ 
cussion,  was  referred  to  the  committees  for  amendment  along  certain 
lines  suggested  by  the  company  officials.  There  will  be  another 
meeting  as  soon  as  the  amendments  can  be  decided  upon. 

B.  G.  Wray,  who  has  been  in  charge  of  the  sprinklered  risks  de¬ 
partment  of  the  New  England  Insurance  Exchange,  has  been  ap¬ 
pointed  manager  of  the  sprinklered  risks  department  of  the  London 
Assurance,  recently  inaugurated. 
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NOTES  FROM  PHILADELPHIA. 

After  an  absence  of  less  than  two  years  from  the  Middle  department 
field,  George  J.  Porter,  who  formerly  represented  the  Cosmopolitan 
Fire,  has  resigned  his  position  as  New  England  special  agent  of  the 
Shawnee  Fire,  to  return  here  as  the  representative  in  the  same  capacity 
of  the  City  of  New  York  Insurance  Company  and  the  New  York 
Plate  Glass.  In  addition  to  the  Middle  department  field  he  will  also 
handle  New  York  State  from  his  headquarters  in  Philadelphia. 

Atwood  Smith,  the  veteran  manager  of  the  Liverpool  and  London 
and  Globe  for  this  territory,  who  is  in  his  eighty-ninth  year,  has 
retired  from  active  duty.  While  still  in  good  health,  Mr.  Smith  has 
never  entirely  recovered  from  the  accident  in  which  his  arm  was 
injured  last  year,  and  he  has  decided  to  take  life  easy  on  his  farm 
in  Virginia.  He  has  been  one  of  the  most  popular  underwriters  in  this 
territory  for  fifty  years,  and  will  be  greatly  missed  by  a  host  of 
friends. 

On  December  I,  Potts  &  Thomson  removed  their  agency  to  the 
new  building  they  have  erected  at  2521  Frankford  avenue,  and  on  that 
day,  yesterday  and  to-day  served  luncheon  to  their  many  clients  and 
friends  in  the  new  quarters. 

The  first  dinner  of  The  Much  to  be  Respected  Order  of  Loyal  Red 
Roosters,  the  new  countermen’s  society  of  this  city,  will  be  held  on 
Monday  evening  at  Dooner’s  Hotel.  Several  new  members  will  be 
proposed,  and  by  order  of  the  Game  Cock  no  liquor  will  be  served  at 
the  dinner. 

At  the  recent  trustee’s  sale  of  the  office  furniture  of  the  bankrupt 
insurance  firm  of  Robert  C.  Robinson  &  Co.,  at  431  Walnut  street, 
Marcus  Katz  &  Son  bought  practically  all  the  property,  and  have 
leased  and  will  remove  to  the  offices  formerly  occupied  by  Robinson 
&  Co. 

President  James  W.  McAllister,  of  the  Franklin  Fire  of  this  city, 
who  will  retire  from  that  office  and  become  president  emeritus  on 
January  1,  met  with  a  serious  accident  at  his  home  recently.  In 
going  from  his  bed  room  to  the  bath  room  he  stumbled,  and  in  falling 
fractured  his  hip.  Mr.  McAllister  has  the  deepest  sympathy  of  the 
'usurance  fraternity. 

The  Century  of  Edinburgh  has  appointed  Henry  W.  Brown  &  Co. 
of  this  city  managers  for  the  United  States  east  of  the  Rocky 
Mountains,  for  the  writing  of  choice  surplus  lines. 

At  the  November  meeting  of  the  Fire  Insurance  Society  of  Phila¬ 
delphia  those  present  were  treated  to  a  pictorial  talk  entitled  “Fighting 
a  Fire,”  given  by  Charles  T.  Hill  of  New  York  city.  Operations  of 
the  fire  departments  of  this  country  and  Europe  were  shown  by  life- 
motion  pictures,  taken  by  Mr.  Hill  in  his  studies  of  the  subject.  Two 
thousand  feet  of  film  and  one  hundred  slides  were  used  in  illustration. 

Recent  changes  in  the  list  of  signers  of  the  Philadelphia  agreement 
of  1897  include  the  addition  of  the  name  of  Hare  &  Chase  as  repre¬ 
sentatives  of  the  Sovereign  Fire  of  Toronto,  and  the  removal  of  the 
names  of  J.  Howard  Brown  &  Co.  and  Hazlett  &  Moss,  as  representa¬ 
tives  of  the  Georgia  Home. 

President  J.  Henry  Scattergood,  of  the  LTion  and  the  Insurance 
Company  of  the  State  of  Pennsylvania,  announced  that  Charles  B. 
Nash  has  been  placed  in  charge  of  the  local  department. 

Dating  from  Tuesday  last,  J.  D.  Boniface,  Eastern  Pennsylvania 
special  agent  of  the  Girard  Fire  and  Marine,  becomes  special  agent 
for  the  company  for  Massachusetts,  Rhode  Island  and  Connecticut, 
with  headquarters  in  Boston,  where  Mr.  Boniface  began  his  insurance 
career. 

Tlie  Jefferson  Fire  has  declared  the  regular  semi-annual  dividend 
of  five  per  cent. 

The  Philadelphia  Contributionship  for  the  Insurance  of  Houses 
from  Loss  by  Fire  has  declared  a  dividend  of  ten  per  cent,  payable 
on  and  after  January  15,  1909,  on  deposits  held  ten  years  on  policies 
in  force  November  18,  1908. 

By  action  of  the  executive  committee  of  the  Philadelphia  Fire 
Underwriters  Association,  at  its  meeting  on  November  24,  all  re¬ 
strictions  regarding  the  rebating  of  policies  where  a  reduction  in  rate 
has  been  made  were  removed,  except  in  cases  where  such  reductions 
are  due  to  a  change  in  rules,  schedules  or  minimum,  when  the  reduc¬ 


tion  in  premium  must  be  figured  on  a  basis  of  short  rate  at  old  rate 
to  date  of  change  in  rate,  and  charge  of  new  rate  at  short  rate  for 
balance  of  term.  This  rule  shall  not  apply  to  risks  rated  under 
Restricted  Sprinkler  Schedule,  nor  to  risks  rated  by  executive  com¬ 
mittee  under  by-laws,  article  V,  section  5,  paragraph  6. 


THE  JYIIDDLE  STATES. 


— A.  D.  Teller  of  Newark,  N.  J.,  one  of  the  oldest  adjusters  in  the  country, 
died  last  Thursday. 

— Charles  H.  Maull  has  been  elected  Insurance  Commissioner  of  Delaware  to 
succeed  the  Hon.  George  W.  Marshall. 

— D.  Smith  Wood,  for  many  years  Newark,  N.  J.,  agent  of  the  Liverpool  and 
London,  died  last  Friday,  aged  sixty-six  years. 

— The  New  England  Fire  notified  Superintendent  of  Insurance  Kelsey  that  it 
withdrew  from  New  York  State  as  of  November  20. 

— Several  representatives  of  business  houses  at  Trenton,  N.  J.,  are  reported  to 
be  promoting  the  organization  of  a  mutual  fire  insurance  company. 

— George  J.  Porter1  has  been  appointed  special  agent  of  the  City  of  New  York 
Fire  for  the  Middle  department,  including  the  State  of  New  York. 

— The  Lumber  and  the  Adirondack  Fire  of  New  York  discontinued  their  general 
agency  for  New  York  and  Pennsylvania  from  December  1.  In  future  their 
general  business  will  be  transacted  through  the  Hudson  Underwriters’  policy, 
jointly  guaranteed  by  the  companies. 


THE  NEW  ENGLAND  FIELD. 


— The  valued-policy  bill  has  been  killed  in  the  Vermont  Legislature. 

— Martin  F.  Bartlett  of  Waterville,  Maine,  a  member  of  the  local  agency  firm 
of  L.  T.  Boothby  &  Son  Company,  has  been  appointed  special  agent  of  the  Queen 
of  New  York  for  Maine  and  New  Hampshire.  Mr.  Bartlett  has  been  special 
agent  of  the  Hamburg-Bremen  in  Maine  for  the  past  twelve  years,  and  continues 
in  that  capacity. 

— Wakefield,  Morley  &  Co.  of  Hartford,  Conn.,  have  been  appointed  New 
England  general  agents  of  the  Dutchess  Fire  and  the  Teutonia.  A.  R.  Graham 
will  be  special  agent  of  the  companies  for  Massachusetts  east  of  Worcester, 
Rhode  Island  and  Maine;  I.  W.  Holt,  of  the  Meriden  local  agency  of  Holt  & 
Stevens,  will  act  as  special  agent  in  Connecticut  and  Massachusetts  west  of 
Worcester. 


THE  WEST. 


Decision  on  Warranty  Clause. 

The  Appellate  Court  of  Illinois  has  just  handed  down  a  decision  bear¬ 
ing  upon  the  warranty  clause  in  a  fire  insurance  policy.  The  case  at 
bar  was  that  of  the  International  Salt  Company  vs.  Robert  G.  Tennant 
of  Tennants  Fire  Underwriters,  a  Chicago  Lloyds,  now  out  of  business. 
The  latter  organization  issued  a  policy  on  property  of  the  Salt  Com¬ 
pany  which  contained  a  warranty  providing  that  the  Phenix  must  have 
a  line  of  at  least  $5000  “during  the  existence  of  this  policy.”  The  Ap¬ 
pellate  Court  made  a  point  on  the  form  of  warranty,  and  held  that 
“during  the  existence  of  this  policy”  did  not  necessarily  mean  that  the 
warranty  company  must  maintain  its  policy  through  the  entire  ex¬ 
istence  of  the  policy  warranted,  hut  that  if  it  has  had  a  policy  in  force 
for  an  appreciable  time,  it  can  be  said  to  have  been  “during”  the  time 
of  the  policy.  The  court  pointed  out  that  the  Lloyds  might  have 
avoided  this  distinction  by  using  more  explicit  terms,  or  providing  that 
the  warranty  policy  shall  be.  in  force  “throughout  the  whole  time”  of 
its  own  policy. 

The  Phenix  canceled  its  policy,  giving  the  usual  five  days’  notice, 
during  the  life  of  the  Lloyds  policy;  fire  occurring  shortly  thereafter, 
hence  the  suit. 


Cincinnati  Items. 

[From  Our  Own  Correspondent.] 

Robert  W.  Spring  has  been  appointed  sole  agent  for  the  Northwestern 
Underwriters  Agency  of  Milwaukee,  Wis.,  and  has  opened  offices  at 
508  Mercantile  Library  building,  Cincinnati,  Ohio.  This  is  Mr.  Spring’s 
first  venture  in  the  agency  business,  he  having  been  connected  for 
some  years  with  the  John  F.  Runck  Agency  at  Cincinnati,  and  for  the 
last  six  months  with  the  German  of  Pittsburg  at  Pittsburg  as  daily 
report  examiner. 

Hyde  Park,  a  suburb  of  Cincinnati,  has  been  visited  by  about  fifty  fires 
since  the  opening  of  the  new  engine  house  last  July,  and  it  is  the  opinion 
that  firebugs  are  at  work.  Deputy  State  Fire  Marshal  Ambrose  has 
started  an  investigation.  Buckeye. 

Cincinnati,  November  30. 
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— John  McDonald,  son  of  Manager  J.  J.  McDonald  of  Chicago,  has  been  ap¬ 
pointed  special  agent  of  the  Connecticut  Fire  for  North  and  South  Dakota. 

— J.  R.  Canterbury,  chief  of  the  Minneapolis  Fire  Department,  recommends  a 
system  of  high-pressure  mains  as  the  best  means  of  protecting  the  city  from 
disastrous  fires. 

— The  Illinois  Insurance  Department  has  ruled  that  all  mutual  fire  insuiance 
companies  organizing  in  that  State  must  make  provision  for  a  contingent  liability 
on  the  part  of  members. 

— At  a  recent  meeting  of  fire  insurance  agents  at  Indianapolis  an  organization 
was  formed  to  be  known  as  the  Indianapolis  Fire  Insurance  Club.  Officers  will 
be  elected  at  a  subsequent  meeting. 

— The  Fire  Underwriters  Club  of  Grand  Rapids  has  elected  the  following 
officers:  President,  James  M.  Crosby;  vice-president,  Charles  G.  Watkins;  secre¬ 
tary  and  treasurer,  Millard  A.  Martindale. 

— The  recent  death  of  John  W.  Henderson,  the  veteran  treasurer  of  the  Farm¬ 
ers  of  Cedar  Rapids,  la.,  and  a  director  of  that  company  for  more  than  forty 
years,  removes  another  underwriter  of  marked  ability  from  our  midst. 

— Insurance  Commissioner  Barnes  of  Kansas  is  stated  to  be  in  favor  of  estab¬ 
lishing  a  fire  insurance  State  rating  bureau.  He  is  quoted  as  saying  that  if  the 
State  Board  of  Railway  Commissioners  can  fix  rates  for  passenger  and  freight 
service,  he  did  not  see  why  fire  insurance  should  not  have  a  similar  service. 

— The  Kansas  anti-trust  suits,  which  have  lain  dormant  for  some  time,  aie 
about  to  be  resuscitated.  Attorney-General  Jackson  has  filed  a  list  of  forty-four 
companies  in  the  District  Court  at  Topeka  for  authority  to  require  the  companies 
to  answer  questions  similar  to  those  propounded  in  the  Missouri  hearing.  The 
only  essential  difference  is  that  an  effort  will  be  made  to  show  that  the  policy  of 
separation  is  in  violation  of  the  anti-compact  law. 


THE  SOUTH. 


ham,  Ala.,  has  been  transferred  to  Charlotte,  N.  C.,  to  cover  Virginia  and  the 
Carolinas. 

— Robert  Michaels,  for  some  time  assistant  to  his  brother,  U.  O.  Michaels, 
general  agent  of  the  British  America  and  the  Western  of  Toronto  for  Virginia, 
Maryland,  West  Virginia,  Delaware  and  District  of  Columbia,  has  been  appointed 
special  agent  of  the  Glens  Falls  for  Delaware,  District  of  Columbia,  Virginia  and 
Maryland,  succeeding  the  late  William  N.  Sweeney. 

- — Insurance  Commissioner  Love  of  Texas  recommends  in  his  annual  report  to 
the  Governor  the  passage  of  a  law  requiring  that  all  fire  and  miscellaneous  in¬ 
surance  companies  shall  annually  give  a  bond  with  approved  sureties  in  the  sum 
of  $50,000,  conditioned  for  the  prompt  payment  of  all  claims  arising  and  accruing 
to  any  person  by  virtue  of  any  policy  issued  uy  such  company,  and  that  of  all 
taxes  due  the  State,  and  that  the  company  upon  retiring  from  the  State  will  re¬ 
insure  all  of  its  outstanding  risks  in  some  company  authorized  to  operate  in  the 
State.  He  also  urges  that  a  regular  course  of  instruction  in  insurance  be  pro¬ 
vided  in  the  State  University  and  in  the  higher  grades  of  the  public  schools. 


THE  PACIFIC  COAST. 


Seattle  News. 

[From  Our  Own  Correspondent.] 

Harry  W.  Luke,  State  agent  of  the  National  Union  Fire,  formerly  of 
Denver,  Col.,  and  later  of  Helena,  Mont.,  at  which  point  he  was  a 
member  of  the  firm  of  Luke  &  Luke,  one  of  the  largest  agencies  in  the 
State,  has  removed  to  Seattle,  from  which  point  he  will  cover  the  State 
and  a  part  of  Idaho  for  the  National  Union. 

Seattle,  November  27.  Washington. 


Appeal  to  Federal  Court  Upheld  in  Louisiana. 

[From  Our  Own  Correspondent.] 

Judge  Eugene  D.  Saunders,  in  the  United  States  Circuit  Court  here, 
has  formally  announced  that  he  will  rule  that  the  new  State  law  pro¬ 
hibiting  corporations  doing  business  in  Louisiana  from  appealing  to 
the  Federal  courts  is  unconstitutional  because  it  violates  provisions  of 
the  Constitution  of  the  United  States.  This  ruling  will  be  made  in  the 
suit  of  the  Mercantile  Trust  Company  of  New  York  against  the  Texas 
&  Pacific  Railroad  Company,  in  which  the  former  attempted  to  restrain 
the  latter  from  taking  a  case  to  the  United  States  courts.  No  formal 
decision  was  rendered  by  the  court,  but  Judge  Saunders  announced  that 
he  would  rule  that  the  law  is  unconstitutional.  He  has  given  the  attorneys 
time  to  prepare  and  submit  briefs  and  will  later  hand  down  his  written 
opinion.  In  the  meantime  the  Mercantile  Trust  Company  will  make 
arrangements  to  go  to  the  Court  of  Appeals.  It  is  also  probable  that  the 
case  will  be  taken  all  the  way  to  the  Supreme  Court  of  the  United 
States.  As  the  law  is  a  constitutional  amendment  the  State  of  Louisiana 
will  also  become  a  party  to  the  fight  to  uphold  its  constitutionality. 

Insurance  companies  and  all  outside  corporations  doing  business  in 
Louisiana  are  vitally  concerned  in  the  result  of  this  litigation.  Briefly, 
the  law,  made  a  constitutional  amendment  at  the  last  election,  provides 
that  no  outside  corporation  shall  sue  the  State,  any  political  sub-division 
thereof,  or  any  citizen  or  collection  of  citizens  in  the  Federal  courts  and 
that  it  shall  take  no  litigation  to  the  Federal  courts  over  the  State 
courts.  The  penalty  for  violation  is  absolute  exclusion  from  the  State. 
As  insurance  companies  operating  here  are  constantly  called  upon  to 
appeal  to  the  Federal  courts  in  appeals  for  reductions  of  assessments 
and  in  other  instances,  the  enforcement  of  the  law  would  materially 
affect  their  operations  and  place  them  absolutely  at  the  mercy  of  the 
State  courts.  Hence,  they  are  vitally  concerned  in  the  establishment 
of  the  law’s  unconstitutionality.  Magnolia. 

New  Orleans,  November  30. 


— It  now  appears  that  Louisville  has  not  adopted  the  Dean  schedule,  but  has 
the  same  under  consideration. 

— The  Austin  Fire  of  Dallas  has  entered  Arkansas,  and  the  State  will  be 
handled  by  Special  Agent  W.  S.  Leake. 

— E.  C.  Land  has  been  appointed  North  Carolina  special  agent  of  the  Conti¬ 
nental,  N.  Heyward  Clarkson  covering  South  Carolina. 

_ The  city  council  of  Richmond,  Ky.,  has  imposed  an  annual  license  fee  of  $10 

against  eacn  company  doing  business  there,  and  $50  for  each  local  agency. 

— The  agencies  of  Gunby,  Spafford  &  Co.  and  James  C.  McKay,  at  Tampa, 
Fla.,  have  been  consolidated  under  the  firm  name  of  Gunby,  Spafford  &  McKay. 

_ A  suggestion  has  reached  the  uniform  blank  committee  of  the  National 

Association  of  Local  Fire  Insurance  Agents  that  it  take  up  the  matter  of  uniform 
riders.  It  is  thought  that  much  trouble  might  be  avoided  by  their  adoption. 

_ A  movement  is  on  foot  among  the  Texas  fire  insurance  agents  to  support  a 

bill  amending  the  gross  receipts  tax  of  that  State.  At  present  the  companies  are 
not  allowed  credit  for  reinsurance  effected  in  admitted  companies  or  for  cancel¬ 
lations. 

—It  is  understood  that  Commissioner  of  Insurance  Folk  of  Tennessee  will 
favor  the  enactment  of  a  measure  at  the  forthcoming  legislature  allowing  the 
companies  to  use  unconditionally  the  three-quarters  value  and  the  iron-safe 
clauses. 

—Julian  C.  Prioleau,  formerly  inspector  of  the  sprinklered  risk  department 
of  the  South-Eastern  Underwriters  Association,  with  headquarters  at  Birnung- 


The  Rocky  Mountain  Field. 

[From  Our  Own  Correspondent.] 

Compact  Manager  M.  J.  Burns  has  reached  home  after  his  Eastern 
trip,  which  was  made  for  the  purpose  of  harmonizing  the  issues  par¬ 
ticularly  affecting  the  non-union  camps  in  this  territory,  touched  upon 
in  recent  correspondence.  The  result  of  his  efforts  has  not  yet  reached 
the  public  ear,  hut  is  being  anticipated  with  unusual  interest. 

Losses  are  letting  up  somewhat  in  and  around  Denver,  but  New 
Mexico  continues  to  contribute  to  an  already  disastrous  year. 

Announcement  has  been  made  of  the  selection  of  D.  W.  Canfield  as 
assistant  manager  in  the  office  of  the  Rocky  Mountain  Fire  Under¬ 
writers  Association.  Mr.  Canfield  comes  from  the  West  Virginia  In¬ 
spection  Bureau  and  is  believed  to  have  special  qualifications  for  the 
position.  R.  W.  Babcock,  who  has  been  with  the  Denver  office  for 
the  past  four  years,  has  had  created  for  him  the  position  of  chief  clerk. 

A  peculiar  case  of  “conscience  money”  came  to  our  notice  recently. 
Some  twelve  years  ago  one  of  the  big  New  York  companies  with  a  big 
surplus  sustained  a  hundred-dollar  loss  on  a  private  barn,  and  the 
claim  was  promptly  paid  without  suspicion.  The  insured  has  since  died. 
Not  long  since,  the  widow  notified  the  former  agent  of  the  company  that 
she  wished  to  make  restitution  of  the  amount  paid,  as  she  had  always 
entertained  a  suspicion  that  her  husband  had  fired  the  building.  The 
agent  feeling  that  her  suspicions  were  unjustified,  reluctantly  com¬ 
plied  with  her  request  to  notify  the  company  of  her  desire.  He  pur¬ 
posely  failed  to  follow  up  the  matter  with  the  company,  but  was  some 
time  afterward  shown  a  receipt  for  the  amount  in  full.  The  woman  had 
taken  it  up  with  the  company  direct,  and  the  company  had  made  her 
happy  by  accepting  her  peace  offering.  , 

Harry  E.  Insley,  who  has  for  many  years  been  the  city  commissioner 
of  supplies,  has  resigned  to  devote  his  time  to  the  local  agency  business 
in  which  he  has  an  interest,  and,  incidentally,  we  understand,  promote 
his  candidacy  for  the  appointment  of  State  Insurance  Commissioner 
under  the  incoming  Democratic  administration.  Centennial. 

Honvior  Nnvpmhftr  20. 


_ The  thirty-third  annual  meeting  of  the  Fire  Underwriters  Association  of  the 

Pacific  will  be  held  in  San  Francisco  January  5  and  6,  instead  of  January  12  and 
13,  as  heretofore  planned. 

_ “The  Insurance  Report’s  Underwriters  Hand  Book  of  Pacific  States  for 

1908-1909  has  been  published  by  the  Insurance  Report  Company.  It  presents  a 
complete  list  of  companies  doing  business  in  Arizona,  California,  Idaho,  Mon¬ 
tana,  Nevada,  Oregon,  Utah  and  Washington,  with  the  names  and  locations  of 
their  agents  and  a  revised  list  of  managers,  general  agents  and  field  men  for  fire 
insurance  companies,  their  territory  and  headquarters.  The  book  is  a  handy  and 
compact  one  of  over  350  pages,  and  it  sells  at  $5  per  copy. 


_ The  Surety  Agents  Underwriters  Association  of  Richmond,  Va.,  has  been 

organized,  with  the  following  officers:  President,  George  N.  Skipwith,  general 
agent  of  the  American  Surety;  vice-president,  B.  A.  Ruffin  of  the  Empire  State 
Surety;  secretary  and  treasurer,  E.  Leslie  Spence,  general  agent  of  the  United 
States  Fidelity  and  Guaranty.  The  companies  which  are  represented  in  the  or¬ 
ganization  are:  American  Surety,  American  Bonding,  Fidelity  and  Deposit, 
Fidelity  and  Casualty,  Virginia  Safe  Deposit  and  Trust,  Empire  State  Surety, 
Virginia  Trust  and  the  United  States  Fidelity  and  Guaranty, 
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THE  REDUCTION  OF  FIRE  HAZARDS. 

REINFORCED  CONCRETE  CONSTRUCTION. 

Improved  Methods  of  Construction  Receiving  Close  Attention _ 

Reinforced  Concrete  Considered  the  Most  Fireproof  Material 

Available — Excellent  Examples  of  such  Construction _ 

Work  may  be  Conducted  in  Freezing  Weather  Re= 
inforced  Concrete  Stands  Severe  Tests 

In  the  last  few  years  much  more  attention  has  been  given  to  im¬ 
proved  methods  of  construction  when  erecting  mercantile  or  manufac¬ 
turing  buildings  than  was  previously  the  custom,  and  there  has  been 
constant  effort  to  evolve  safer  and  more  economical  ideas  in  this  line. 

One  of  the  systems  which  was  thoroughly  tested  by  the  San  Fran¬ 
cisco  and  other  conflagrations  and  passed  through  these  fiery  trials  with 
flying  colors  was  the  reinforced  concrete  plan  of  construction. 

It  is  claimed  for  reinforced  concrete  that  it  is  the  most  fireproof  build¬ 
ing  material  now  available;  that  its  first  cost  is  relatively  economical; 
that  its  cost  of  maintenance  is  low;  that  it  helps  to  produce  low  in¬ 
surance  rates;  that  there  is  a  stability  and  absence  of  vibration,  which 
is  very  helpful  to  machinery;  that  the  materials  are  so  universally  avail¬ 
able  that  rapid  construction  is  possible,  and  that  the  material  lends 
itself  to  all  ornamental  designs  and  is  therefore  architecturally  de¬ 
sirable. 

A  matter  of  importance  in  constructing  a  reinforced  concrete  build¬ 
ing  is  the  selection  of  a  capable  builder  who  has  engineering 
knowledge  and  who  has  made  a  special  study  of  the  materials. 
Reinforced  concrete  has  been  tested  in  almost  every  conceivable 
way  and  it  would  appear  as  if  practically  all  the  knowledge  that  is  neces¬ 
sary  is  obtainable.  It  is,  therefore,  not  only  essential  but  possible  to 
secure  the  services  of  a  builder  who  thoroughly  understands  this  method 
of  construction.  When  properly  built  and  adapted  to  the  needs  of  a 
business,  it  is  undoubtedly  true  that  a  reinforced  concrete  building  is 
practically  fireproof  and  indestructible  by  the  elements. 

The  steel  reinforcement  is  a  very  important  feature  of  reinforced  con¬ 
crete  construction.  The  earlier  methods  of  reinforced  concrete  have 
now  been  to  a  considerable  extent  abandoned  and  newer  methods  de¬ 
vised  after  observation  of  the  defects  developed  in  the  earlier  ones. 
Thus  cold-twisted  “medium  steel’’  bars  are  used  where  formerly  loose 
rod  and  shop-made  frame  systems  of  reinforcement  were  incorporated 
in  the  concrete.  These  cold-twisted  bars  are  tested  before  they  are  used 
and  are  of  such  strength  that  in  conjunction  with  the  concrete  they  can 
often  sustain  a  weight  of  twice  the  calculated  live  load  with  only  the 
slightest  deflection. 

Two  recent  examples  of  reinforced  concrete  construction  are  the  fac¬ 
tory  building  for  the  Weightman  estate  (occupied  by  the  General  Elec¬ 
tric  Company),  and  the  Acme  Tea  Company’s  warehouse,  both  located  in 
Philadelphia  and  both  recently  built  by  the  Turner-Forman  Concrete 
Construction  Company  of  1201  Chestnut  street,  Philadelphia,  Pa.  The 
Weightman  estate  factory  is  an  all-reinforced  concrete  building  and 
shows  what  can  be  accomplished  in  an  economical  and  yet  architect 
urally  handsome  design  by  monolithic  concrete  construction.  The  build 
ing  is  fire  resisting  and,  in  fact,  is  as  absolutely  fireproof  as  it  is  pos¬ 
sible  to  get.  The  owners  selected  this  system  because  of  the  low  in¬ 
surance  rates  obtainable,  as  well  as  on  account  of  the  low  cost  com¬ 
pared  with  steel  construction  adequately  fireproofed  and  the  additional 
advantages  of  solidity  and  freedom  from  vibration.  The  skeleton  con¬ 
struction  of  reinforced  concrete  also  afforded  the  maximum  window  area. 
This  building  is  95  feet  by  120  feet  and  is  five  stories  and  basement  in 
height.  It  fronts  on  two  streets  on  which  elevations  large  windows  of 
frame  construction  span  from  column  to  column.  The  two  end  eleva¬ 
tions  are  of  blank  walls,  yet  every  portion  of  the  floor  has  abundance  of 
light.  By  using  shallow  lintels  of  reinforced  concrete  the  windows  are 
close  up  under  the  floors,  thus  offering  the  least  obstruction  to  the  light. 
The  floors,  walls  and  columns  throughout  are  of  reinforced  concrete,  as 
are  all  window  and  door  sills,  lintels,  cornices  and  copings,  which  are 
monolithic  with  floor  and  wall  construction.  There  are  two  fire  towers 
completely  enclosed  with  concrete  partitions  six  inches  in  thickness  and 
with  metal-covered  fireproof  dcors.  The  two  flights  of  stairs  are  of  re¬ 
inforced  concrete  construction;  and  the  two  elevator  wells  are  enclosed 
with  six-inch  concrete  partitions.  Maple  flooring,  with  the  usual  sleeper 
construction,  is  laid  over  the  rough  concrete  slab,  except  the  basement 
floors  and  toilet  floors,  which  are  granolithic.  The  floors  are  designed 
for  the  following  live  loads:  First  and  second  floors,  200  pounds  per 
square  foot;  third  floor,  175  pounds;  fourth  floor,  150  pounds-  fifth  floor, 
135  pounds,  and  roof,  40  pounds.  All  walls,  ceiling  and  columns  are 
painted  two  c-mts  of  cold-water  paint,  the  white  coloring  aiding  in  the 
diffusion  of  light.  A  complete  sprinkler  system  with  tank  of  55,000 


[Thursday 

gallons  capacity  is  installed  as  a  further  protection  against  damage  to 
goods  by  fire,  the  sprinkler  pipes  passing  through  holes  provided  in  the 
beams  and  girders.  Conduit  pipes  with  electrical  wiring  are  embedded 
in  the  concrete  slab  and  run  to  outlet  boxes  located  in  the  bottoms  of 
beams,  which,  with  the  pipes,  were  laid  on  the  forms  before  the  con¬ 
creting  w-as  done.  This  unusual  method  proved  very  satisfactory.  A 
system  of  overhead  trolley  tracks  attached  to  shaft  hangers,  located  in 
the  beam  and  floor  slab,  was  provided  for  the  handling  of  heavy  ma¬ 
chinery,  etc.,  from  one  part  of  the  building  to  another. 

The  rapidity  of  construction  of  such  a  building  is  indicated  by  the 
fact  that  ground  was  broken  for  this  particular  building  on  April  15.  and, 
notwithstanding  a  strike,  which  tied  up  operations  a  number  of  days, 
the  building  was  completed  and  occupied  by  the  tenants  October  1,  or 
120  working  days  from  the  beginning  of  excavation.  Six  floors  were 
erected  in  sixty  days. 

Another  excellent  example  of  reinforced  concrete  construction  is  the 
warehouse  building  of  the  Acme  Tea  Company.  This  is  an  eight-story 
and  basement  building  and  covers  an  area  of  27,000  square  feet  per 
floor.  It  was  the  purpose  of  the  owners  to  secure  a  building  as  abso¬ 
lutely  fireproof  as  money  and  ingenuity  could  procure,  it  being  their  main 
purpose  to  reduce  to  a  minimum  the  chance  of  fire,  which  might  entail 
many  thousands  of  dollars’  damage  to  the  stored  goods. 

The  floors,  roof,  column,  elevator  enclosures,  stairs,  and  foundations 
are  of  reinforced  concrete;  the  wearing  surfaces  of  the  floors  are  grano¬ 
lithic  laid  on  cinder-concrete  fill,  and  windows  and  doors  are  of  fire¬ 
proof  construction.  As  an  additional  precaution  against  fire,  a  sprinkler 
system  is  installed  with  a  reservoir  with  100,000  gallons  capacity,  lo¬ 
cated  in  the  basement,  and  an  auxiliary  high-pressure  tank  located  on 
the  roof.  The  power  plant  is  located  in  a  sub-basement  entirely  isolated 
from  the  remainder  of  the  basement  by  heavy  brick  wall.  Another  con¬ 
sideration  in  the  construction  of  this  building  was  the  economical  han¬ 
dling  of  goods.  A  railroad  siding  runs  through  the  building,  parallel  to 
which  is  200  feet  of  platform  for  unloading  goods,  and  also  a  platform 
of  equal  length  for  shipping  goods.  The  floor  construction  along  this 
elevation  spans  thirty  feet  from  the  building  line  to  the  first  row  of 
interior  columns  at  the  platform,  giving  an  unobstructed  driveway 
thirty  feet  in  width.  Fourteen  freight  elevators  in  groups  of  three,  en¬ 
closed  in  reinforced  concrete  partitions,  convey  the  goods  to  the  eight 
floors.  Only  the  walls  and  ceilings  of  the  offices  are  plastered,  the 
remaining  walls  and  columns  being  coated  with  cold-water  paint.  The 
time  occupied  in  constructing  this  building  was  100  working  days. 

The  interesting  feature  in  connection  with  the  work  on  this  building 
was  that  much  of  it  was  done  during  freezing  weather.  The  following 
methods  of  protecting  the  work  were  adopted: 

As  soon  as  the  floor  forms  were  built,  canvas  was  stretched  around  all 
sides  of  the  building,  lapping  over  the  columns  and  the  forms  above. 
Twenty  salamanders,  burning  coke,  were  kept  in  operation  at  the  start 
of  laying  concrete.  By  this  means  an  average  temperature  of  fifty  de¬ 
grees  Fahrenheit  was  maintained,  with  the  temperature  cf  the  air  a* 
low  as  ten  degrees.  Salt  hay  to  a  thickness  of  six  inches  was  spread 
over  the  concrete  floor  as  soon  as  poured.  Salt  dissolved  in  water  was 
added  to  each  batch  of  concrete,  varying  in  quantity  to  the  temperature. 
The  sand  and  stene  were  stored  in  the  basement  and  protected  from 
frost.  Concrete  placed  during  severe  freezing  weather,  and  protected 
by  the  above  method,  took  its  natural  set,  and  when  forms  were  re¬ 
moved  was  found  to  have  developed  its  full  strength. 

A  test  of  the  floors  of  the  Acme  Tea  Company's  warehouse  was  made 
under  a  total  load  of  85,500  pounds,  500  pounds  to  the  square  foot,  with 
a  span  of  thirty  feet.  Although  this  was  twice  the  calculated  live  load, 
the  deflection  was  only  3-16  of  an  inch,  or  1-1700  of  the  space.  Two 
beams  were  subjected  to  the  loads  mentioned  at  separate  times,  and  the 
deflections  both  times  were  identical.  A  microscope  failed  to  show  a 
single  crack,  and  the  beams  assumed  their  normal  position  after  the 
load  was  removed. 

It  would  appear  that  merchants  and  manufacturers  would  do  well  to 
investigate  the  claims  of  reinforced  concrete  construction  when  con¬ 
templating  the  erection  of  large  business  buildings.  This  system  of 
construction  is  equally  good  for  residences,  stairways,  reservoirs,  power 
houses,  bridges,  institutional  buildings,  stables,  warehouses,  coal 
pockets,  retaining  walls,  foundations,  dams,  etc. 


1  he  claimants  in  the  Jamaica  earthquake  have  agreed  to  accept  eighty-five 
per  cent  of  their  claims. 

Dooly  &  Co.  of  Portland,  Ore.,  have  been  appointed  Oregon  State  agents  of 
the  Peoples  National  Fire  of  Philadelphia. 

R.  M.  Kelly  has  been  appointed  manager  of  the  Portland  branch  of  the 
I  acific  Board,  succeeding  Manager  Stone,  who  goes  to  San  Francisco. 

The  Acadia  Fire  of  Halifax,  N.  S.,  has  decided  to  transact  business  through¬ 
out  the  Dominion  of  Canada.  T.  L.  Morrisey  will  supervise  the  company's 
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business  in  Canada  except  the  maritime  Provinces.  W.  J.  Nesbit  has  been  ap¬ 
pointed  superintendent  of  agencies. 

— Curgard  &  Strout  of  Seattle,  Wash.,  have  been  appointed  Washington  State 
agents  of  the  Union  of  Philadelphia  and  the  Insurance  Company  of  the  State  of 
Pennsylvania. 

— Dickson  &  Thieme  of  San  Francisco  have  been  appointed  Pacific  Coast  agents 
of  the  Nordische  of  Moscow,  to  commence  operations  as  soon  as  the  company 
has  made  its  United  States  deposit. 

— The  Los  Angeles  Fire  Underwriters  Association  has  elected  the  following- 
named  officers:  President,  Seth  Hart;  vice-president,  Leslie  W.  Gray;  secretary, 
Egbert  Van  Alen;  treasurer,  J.  W.  Montgomery. 

— The  Liverpool  and  London  and  Globe  Insurance  Company  has  issued  its 
wall  calendar  for  1909,  which  is  gotten  up  in  the  usual  clear  style  and  presents 
interesting  facts  in  relation  to  the  company’s  operations  in  the  United  States  in 
the  last  sixty-one  years. 

— United  States  Consul  James  C.  Kellogg  calls  the  attention  of  American  fire 
insurance  companies  to  the  opportunities  existing  in  Colon  for  profitable  oper¬ 
ations.  The  business  could  be  materially  augmented,  he  says,  provided  the 
high  rate  of  eight  per  cent  could  be  lowered. 


LIFE  INSURANCE  TOPICS 


IN  AND  ABOUT  NEW  YORK. 

The  Ordinary  Agencies  Bulletin  of  the  Prudential  is  as  much  of  an 
inspiration  to  the  ordinary  branch  as  The  Prudential  Weekly  Record 
is  to  the  industrial  men.  The  company  is  organizing  a  $100,000  league, 
and  up  to  the  close  of  October  fifty-six  managers  and  special  agents 
had  qualified.  In  standing  as  to  paid-for  business  in  1908  this  list  is 
headed  by  Manager  R.  J.  Mix  of  New  York,  with  J.  R.  Tapia  of 
Mobile  a  close  second.  A  manager's  circular  to  his  agents,  printed  in 
the  November  number,  says,  “Oh  for  a  thousand  tongues  to  preach 
the  Prudential  gospel  to  the  people  of  this  great  country!"  We  were 
under  the  impression  that  there  were  several  thousand  tongues  doing 
that  very  thing  for  the  Prudential,  most  of  which  are  engaged  all 
the  time. 

H.  R.  Vermilye,  comptroller  of  the  Washington  Life,  has  resigned, 
as  of  January  1,  1909,  and  will  conduct  a  general  insurance  business  in 
New  York. 

The  general  agents  of  the  Home  Life  of  New  York  met  last  week 
in  this  city  and  formed  a  general  agents’  association,  with  the  fol¬ 
lowing  officers:  President,  Clarence  A.  Wray,  Philadelphia;  vice- 
president,  W.  A.  R.  Bruehl  of  Cincinnati;  secretary  and  treasurer, 
William  Van  Sickle  of  Detroit.  George  W.  Slauson  of  Baltimore  is 
chairman  of  the  executive  committee.  A  banquet  was  held  at  the 
Imperial  Hotel,  at  which  several  of  the  company’s  officers  spoke, 
among  the  number  being  President  Ide,  Vice-President  Marshall, 
Assistant  Secretary  Henry  Ide  and  George  W.  Murray,  superintendent 
of  agencies. 

On  December  17,  policyholders  of  the  Mutual  Savings  Life  of  New 
York  will  meet  to  vote  on  the  proposed  reinsurance  of  the  company’s 
risks  in  the  Liberty  Life  of  New  York.  The  Liberty  Life  proposes 
to  pay  $5500  for  the  business  and  carry  out  the  contracts  except  in 
respect  of  participation  in  the  surplus. 


CHICAGO  AND  THE  WEST. 

There  has  been  some  criticism  of  the  National  Life  of  U.  S.  A. 
over  the  claim  made,  as  a  result  of  the  testimony  in  the  hearing  now  in 
progress  before  Master  in  Chancery  Geisler,  that  it  reported  to  the 
Minnesota  Insurance  Department,  in  its  annual  statement,  assets 
which  it  did  not  own,  but  the  officers  of  the  company  deny  this,  in¬ 
sisting  that  said  securities  had  been  bought  at  the  time  the  report  was 
made  that  the  ownership  vested  in  the  company,  and  that  actual  pos¬ 
session  of  the  certificates,  which  were  locked  up  in  the  vault  of  the 
bank,  was  not  essential  to  ownership. 

L.  Brackett  Bishop  of  the  Massachusetts  Mutual  Life  reports 
November,  1908,  business  twenty-five  per  cent  ahead  of  November, 
1907. 

The  Great  Western  Life  of  St.  Louis  has  been  licensed  in  Illinois, 
Missouri,  West  Virginia,  Arkansas,  Mississippi  and  Georgia,  and  has 
applied  in  Oklahoma  and  Alabama.  Other  States  will  be  entered  after 


the  first  of  the  year.  C.  B.  McCormack  has  been  appointed  manager 
for  Arkansas. 

The  Chicago  agency  of  the  Mutual  of  New  York  reports  a  nice 
business  in  November,  and  expects  to  do  a  heavy  business  in  Decem¬ 
ber.  One  of  their  recent  policies  was  for  $100,000  and  another  for 
$200,000. 

The  annual  Thanksgiving  dinner  of  the  Life  Underwriters  Associa¬ 
tion  of  Chicago  took  place  at  the  Union  League  Club  Monday  even¬ 
ing,  November  30.  The  list  of  speakers  included  Archibald  A.  Welch, 
second  vice-president  of  the  Phoenix  Mutual  Life;  Homer  A.  Stillwell, 
vice-president  Chicago  Association  of  Commerce,  and  Rev.  Edward 
A.  Kelley. 

The  executive  committee  of  the  Life  Underwriters  Association  of 
Chicago  will  recommend  an  advance  in  members’  dues  from  $6  to 
$10  annually. 

The  Federal  Life  of  Chicago  has  applied  for  admission  to  Texas, 
Arkansas,  North  Carolina  and  South  Carolina,  expecting  to  begin 
business  after  the  first  of  the  year. 


BOSTON  AND  VICINITY. 

The  president  and  directors  of  the  Massachusetts  Accident  Com¬ 
pany  have  issued  invitations  to  a  dinner  commemorating  the  twenty- 
fifth  anniversary  of  the  company,  at  the  Quincy  House,  Boston, 
Tuesday,  December  8. 

The  Ware  (Mass.)  Savings  Bank  has  voted  to  issue  savings  bank 
insurance.  This  is  the  third  bank  to  avail  itself  of  the  provisions  of 
the  new  Massachusetts  law.  The  other  two  are  the  Whitman  and  the 
Brockton. 

The  Columbian  National  Life  has  been  admitted  to  Alabama. 

S.  C.  Tozzer,  for  more  than  thirty  years  connected  with  the  Provi¬ 
dent  Life  and  Trust  in  Boston  and  Lynn,  died  Tuesday,  November  22, 
aged  sixty-two  years. 

There  was  an  enthusiastic  meeting  of  the  Boston  Life  Under¬ 
writers  Association  at  Young’s  Hotel  on  Friday,  November  17, 
President  H.  N.  Haven  presided.  The  principal  speakers  were  W. 
W  McClench,  president  of  the  Massachusetts  Mutual  Life;  D.  F. 
Appel,  vice-president  of  the  New  England  Mutual  Life,  and  Winslow 
Russell,  of  the  Phoenix  Mutual  Life  of  Hartford.  Other  guests  were 
S.  F.  Woodman  of  the  Travelers,  C.  E.  Flood  and  F.  C.  Sanborn. 

The  Massachusetts  Supreme  Judicial  Court  holds,  in  the  case  of 
Chadbourne  vs.  Springfield  Street  Railway,  that  where  the  plaintiff, 
who  was  inexperienced  in  the  operation  of  an  automobile,  was  injured 
while  riding  as  the  guest  of  an  experienced  driver  in  a  collision 
between  the  automobile  and  a  street  car,  the  driver’s  negligence,  if 
any,  was  not  imputable  to  her.  The  court  said : 

The  question  of  the  plaintiff’s  due  care  was  for  the  jury.  She  seems 
to  have  conducted  herself  as  an  invited  guest  of  the  driver  of  an 
automobile  or  other  vehicle  naturally  would  do.  She  trusted  him  as  to 
the  running  of  the  machine;  that  is,  she  did  not  attempt  to  interfere. 
*  *  *  *  Nor  was  there  any  relation  of  agency  between  her  and 

the  driver,  such  as  of  itself  would  affect  her  with  negligence  on  his 
part.  She  had  no  right  to  control  him.  There  was  no  mutuality  in 
common  enterprise  between  them. 


NOTES  FROM  PHILADELPHIA. 

The  offices  of  Marston  &  Wakelin,  general  agents  of  the  New 
England  Mutual  Life  for  Philadelphia  and  vicinity,  have  been  removed 
from  the  Bullitt  building  to  suite  632  Land  Title  building. 

The  Insurance  Company  of  North  America  announces  that  it  is 
prepared  to  issue  parcel  post  insurance  policies.  The  policy  is  in¬ 
tended  to  cover  small  packages  registered  or  unregistered  sent  by 
mail.  Books  containing  coupons  to  the  number  of  50,  100,  300  and 
1000  are  on  sale  at  a  cost  of  five  cents  per  coupon,  and  as  the  cost 
of  registering  a  package  is  eight  cents,  the  net  saving  for  postage 
on  each  package  is  thirty-seven  and  one-half  per  cent.  Each  coupon 
covers  for  not  exceeding  $15  by  unregistered,  or  $50  by  registered 
packages. 

Subscribers  to  the  stock  of  the  Union  National  Accident  of  this 
city  have  been  notified  to  pay  not  less  than  fifty  per  cent  of  the 
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amount  due  by  them  on  or  before  December  io,  1908,  and  the  re¬ 
mainder  not  later  than  January  10,  1909.  According  to  the  statement 
of  President  Flaherty  more  than  three-quarters  of  the  capital  stock 
has  been  paid  in,  and  it  is  expected  that  the  company  will  be  ready  for 
business  early  in  the  new  year. 

Having  decided  to  increase  its  capital  stock  and  remove  its  home 
office  to  this  city,  the  Empire  Casualty  Company  of  West  Virginia  is 
placing  stock  here,  and  will  choose  five  of  its  directors  from  this 
section. 

Frank  W.  Carr,  who  resigned  from  the  service  of  the  Manhattan 
Life  in  1901,  has  been  reappointed  that  company’s  representative  in 
this  city.  Mr.  Carr  is  a  son  of  James  B.  Carr,  who  was  manager  for 
the  Manhattan  Life  in  Philadelphia  for  thirty  years  until  his  death  in 
1894. 

Stockholders  of  the  German  Commercial  Accident  of  Philadelphia 
have  been  notified  to  attend  a  special  meeting  of  the  company  on 
January  18,  to  take  action  on  the  resolution  of  the  board  of  directors 
to  increase  the  capital  stock  from  $100,000  to  $300,000. 

Regarding  the  refinancing  plans  of  the  Philadelphia  Casualty  Com¬ 
pany,  officials  state  that  the  progress  so  far  has  been  all  that  could  be 
hoped  for.  The  idea  is  to  assess  the  present  stock,  which  amounts 
to  $300,000,  fifty  per  cent,  and  it  is  said  that  practically  all  of  the 
stockholders  have  already  assented  to  the  proposition.  The  $150,000 
which  will  be  realized  if  the  plan  is  ratified  will  be  used  to  make  good 
any  impairment  shown  and  provide  a  working  surplus. 


THE  MIDDLE  STATES. 


Endowment  and  Deferred  Dividend  Policies. 

The  New  York  Life  issues,  in  handsome  form,  its  ‘‘Yule  Tide”  an¬ 
nouncement  of  endowment  and  deferred  dividends  maturing  during  the 
present  month.  There  are  seven  hundred  and  seventy  persons  who 
have  taken  this  class  of  insurance  during  the  past  ten,  fifteen  or  twenty 
years,  and  whose  policies  maturing  during  this  month  aggregate  $2,- 
055,686.  The  beneficiaries  in  these  policies  are  distributed  all  over  the 
world.  In  the  list  are  persons  insured  in  every  State  in  the  Union,  in 
Spain,  Hungary,  Russia,  France,  the  Argentine  Republic,  Germany, 
Turkey,  Japan,  Italy,  Canada,  Brazil,  Switzerland,  Mexico,  Austria, 
India,  Chili,  Greece,  West  Indies,  and  in  fact  in  every  civilized  country 
on  the  face  of  the  globe. 

The  list  of  beneficiaries,  as  above  noted,  indicates  the  extensive  busi¬ 
ness  conducted  by  the  New  York  Life.  The  persons  named  in  the  list 
have  thus  demonstrated  that  a  life  insurance  policy  in  a  solid,  trust¬ 
worthy  company  is  the  very  best  form  of  investment  that  can  be  made. 
The  amounts  to  be  paid  to  individuals  run  from  $100  up  to  over  $70,000. 
A  more  practical  illustration  of  the  life  insurance  method  of  savings — 
be  they  great  or  small — can  scarcely  be  made  than  is  done  in  this 
‘‘Yule  Tide”  circular  of  the  New  York  Life. 


— W.  E.  A.  Wheeler,  vice-president  and  general  manager  of  the  Scranton  Life, 
who  resigned  recently,  is  now  organizing  the  Standard  Life  Insurance  Company 
of  Scranton,  which  will  have  a  capital  of  $100,000. 

— The  Home  Life  of  America  has  over  $2,750,000  of  ordinary  business  in 
force,  written  and  paid  for  since  the  ninth  day  of  March  of  this  year,  and  fully 
expects  to  make  this  $3,000,000  before  the  expiration  of  the  current  year.  The 
company  issued  its  largest  policy  last  week,  namely:  $25,000,  with  a  premium  of 
$1060.  This  contract  was  placed  in  Lebanon,  Pa. 


THE  WEST. 


— W.  T.  Smith  has  resigned  as  superintendent  of  agents  of  the  Des  Moines 
Life. 

— The  Western  Mutual  Life  of  Council  Bluffs,  la.,  has  issued  a  serviceable 
wall  calendar  for  1909. 

— The  Minnesota  Insurance  Department  has  revoked  the  license  of  the  Fra¬ 
ternal  Mystic  Circle  of  Philadelphia. 

— C.  F.  Skehan  has  been  appointed  auditor  of  the  Security  Life  of  America. 
Mr.  Skehan  comes  from  the  American  Central  of  Indianapolis. 

— A  Western  life  company  of  good  standing  requires  the  services  of  a  compe¬ 
tent  actuary.  The  company’s  advertisement  appears  elsewhere  in  this  issue. 

— The  Attorney-General  of  Wisconsin  has  given  an  opinion,  at  the  request  of 
the  Commissioner  of  Insurance,  regarding  the  law  of  1907  affecting  election  of 


officers  of  life  companies,  in  which  he  says  that  it  is  not  necessary  for  the  com¬ 
pany  to  mail  ballots  to  its  policyholders. 

— The  St.  Louis  National  Life  will  enter  Illinois  in  1909.  Its  business  this 
year  will  run  about  $3,000,000,  and  the  company  will  place  some  new  policies  on 
the  market  January  1. 

— Luther  Gowan  has  resigned  as  manager  of  the  Evansville,  Ind.,  district  of  ■ 
the  John  Hancock  Mutual  to  become  general  agent  of  the  American  Central  Life 
of  Indianapolis  in  Oklahoma. 

— The  Mutual  Protective  League  of  Litchfield,  Ill.,  is  squadroning  its  men  in 
groups  of  ten  under  a  manager.  The  agents  meet  bi-weekly  and  the  managers 
bi-monthly  at  the  St.  Louis  office. 

- — At  the  next  session  of  the  South  Dakota  Legislature  an  effort  will  be  made 
to  enact  laws  which  will  stop  rebating,  special  contracts  and  several  schemes  of 
doubtful  character  which  are  now  being  worked  in  the  State. 

— The  Missouri  State  Life  will  close  the  year  with  $21,500,000  insurance  in 
force,  an  increase  of  $5,000,000.  The  company  figures  on  producing  $9,000,000 
in  new  business  this  year  on  a  paid-for  basis.  It  contemplates  opening  Iowa, 
Idaho,  Colorado  and  Washington  in  1909. 

— The  Bankers  Life  of  Des  Moines  will  write  about  $58,000,000  of  new  busi¬ 
ness  this  year  and  have  about  $372,000,000  in  force  at  its  close.  Its  assets  will 
appreciate  nearly  $2,000,000  in  value,  and  the  period  in  every  way  will  prove 
a  very  satisfactory  one  for  the  company.  Its  average  mortality  remains  about 
the  same,  which  is  about  seven  to  the  thousand. 

— The  German  Mutual  Life  of  St.  Louis  will  probably  qualify  in  Illinois  next 
year.  The  company  this  year  took  a  new  suite  of  offices  in  the  Third  National 
Bank  building  to  better  accommodate  its  growing  business.  They  were  much 
needed.  The  present  year  will  show  an  increase  in  its  business. 

— President  Hornaday,  of  the  Central  Life  of  Fort  Scott,  Kan.,  has  issued  a 
statement  in  which  he  says  that  the  failure  of  the  First  National  Bank  here  does 
not  affect  the  life  company  nor  tie  up  any  of  its  funds.  Mr.  Hornaday  is  also 
president  of  the  bank,  and  he  says  it  will  pay  depositors  dollar  for  dollar. 

— The  Northern  Life  of  Illinois,  which  is  being  reorganized,  has  elected  Hope 
Thompson  of  Rock  Island,  president;  H.  A.  Ainsworth,  president  of  the  Moline 
Savings  Bank,  and  Paul  Kirsch,  a  Rock  Island  insurance  man,  vice-presidents; 
Stewart  Goodrell,  secretary  and  manager,  and  C.  W.  Lundahl,  cashier  of  the 
Savings  Bank  and  Trust  Company  of  Moline,  treasurer. 

— The  Equitable  Life  of  Iowa  is  ten  per  cent  ahead  in  new  business  this  year, 
and  its  mortality  continues  light,  though  it  has  about  $40,000,000  insurance  now 
at  risk.  The  demand  for  money  is  strong,  and  it  goes  out  as  fast  as  it  comes  in. 
Altogether,  the  company  will  make  the  best  showing  in  its  history  on  January  1. 
The  Iowa  Department  recently  examined  the  company,  and,  as  was  to  be  expected, 
issued  a  complimentary  report. 

— Judge  Ivohlsaat,  in  the  Federal  Court  in  Chicago,  has  given  an  opinion, 
ordering  judgments  in  favor  of  the  Western  Life  Indemnity  Company  for 
$200,000  against  George  M.  Moulton,  its  president,  and  Edward  I.  Rosenfield, 
former  general  manager,  and  for  $125,000  against  William  H.  Gray,  who  pre¬ 
ceded  Rosenfield  as  manager.  These  cases  involved  a  number  of  transactions  in 
which  the  funds  of  the  Western  Life  Indemnity  were  dispensed  in  large  blocks. 

— Former  agents  of  life  companies  which  withdrew  from  Wisconsin,  together 
with  agents  of  companies  still  in  the  State,  will  hold  a  conference  soon  to  decide 
upon  proposed  changes  in  the  Wisconsin  insurance  law.  The  principal  modifica¬ 
tions  which  the  foreign  companies  will  ask  for  are:  The  substitution,  practically, 
of  the  Armstrong  law  for  the  present  Wisconsin  expense  law;  the  repeal  of  the 
law  compelling  companies  to  declare  the  ownership  of  their  surplus,  and  a  modifi¬ 
cation  of  the  law  preventing  companies  from  selling  both  participating  and  non¬ 
participating  policies  in  Wisconsin,  so  that  both  can  be  sold  if  reports  are  kept 
separately  of  the  profits  of  each  kind  of  business. 


THE  SOUTH. 


— The  annual  report  of  the  Insurance  Commissioner  of  Tennessee  has  been 
issued,  covering  the  year  1907. 

— J.  E.  Latham,  a  prominent  capitalist  of  Greensboro,  has  been  elected  a 
director  of  the  Greensboro  Life,  succeeding  I.  Smith  Homans,  resigned. 

— Lawrence  M.  Cathles,  who  recently  was  appointed  actuary  of  the  South¬ 
western  Life  of  Texas,  has  been  elected  secretary  of  that  company,  and  will  here¬ 
after  hold  both  positions. 

— J.  A.  Bishop,  one  of  the  largest  personal  writers  in  Mississippi,  and  until 
recently  vice-president  of  the  Lamar  Mutual  Life,  has  taken  a  position  with  the 
Mutual  Life  of  New  York  as  supervisor,  with  headquarters  at  Hattiesburg. 

— The  Georgia-Alabama  Agency  Company  is  being  organized  at  Columbus,  Ga., 
to  operate  as  a  general  agency  for  the  Empire  Life  of  Atlanta.  The  incorpo¬ 
rators  are  William  May  of  Fulton  county  and  James  O.  Williams  of  Muscogee 
county. 

— The  Greensboro  Life  of  Greensboro,  N.  C.,  has  decided  to  add  $100,000  to  its 
surplus  fund,  increasing  the  assets  of  the  company  to  more  than  $400,000. 
Securities  representing  the  additional  surplus  will  be  deposited  with  the  Insurance 
Department  of  North  Carolina  by  December  15. 

— The  name  of  the  Trinity  Life  and  Accident  of  Texas  is  to  be  changed  to  the 
Sam  Houstpn  Life.  The  new  company  will  be  domiciled  at  Dallas  and  will  have 
$100,000  capital  and  $25,000  surplus.  The  officers  are:  I.  J.  Willingham,  presi¬ 
dent;  W.  B.  Harrison,  vice-president,  and  A.  S.  Doerr,  secretary;  directors:  I, 
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J.  Willingham,  Thomas  Shearon,  W.  D.  Hume  of  Dallas,  and  Wm.  B.  Harrison 
and  B.  C.  Rhome  of  Fort  Worth. 

_ The  following  agency  appointments  have  recently  been  made  in  Mississippi  by 

the  Lamar  Life:  H.  C.  Bush,  New  Hebron;  T.  J.  Weaver,  Picayune;  Jesse  A. 
Adams,  McCarley;  Geo.  L.  Carley,  Gulfport;  J.  A.  Bush,  Braxton;  W.  B.  Wad- 
lington,  Lerma;  W.  E.  Carpenter,  Webb;  Montgomery  Carlton,  Decatur. 


MISCELLANEOUS  LIFE  NEWS. 


• — The  attention  of  life  insurance  men  is  directed  to  an  announcement  else¬ 
where  in  this  issue  regarding  The  Struggle  Everlasting. 

—The  Canadian  Life  Insurance  Officers  Association  held  its  annual  meeting  on 
November  20  and  re-elected  the  officers,  executive  committee,  legislative  com¬ 
mittee  and  auditors. 


Casualty,  Surety  and  Miscellaneous 


Insurance  Stock  Quotations. 

Some  of  the  most  recent  quotations  on  insurance  company  shares  are: 
Hartford  Steam  Boiler,  par  50,  bid  240;  Hartford  Life,  par  100,  bid  140; 
American  Surety,  par  50,  bid  195;  Bond  and  Mortgage  Guarantee,  par 
100,  bid  335;  Empire  State  Surety,  par  100,  bid  100;  Lawyers  Mortgage 
Guarantee,  par  100,  hid  205;  National  Surety,  par  100,  hid  150;  Title 
Insurance  Company  of  New  York,  par  100,  bid  105;  United  States  Title 
Guarantee  and  Insurance,  par  100,  bid  50;  Westchester  and  Bronx  Fire 
and  Marine,  par  100,  hid  150;  Columbian  National  Life,  bid  105;  Great 
West  Life,  Kansas  City,  bid  230,  asked  231;  Pacific  Mutual  Life,  twelve 
per  cent,  bid  202;  Title  Insurance  and  Trust  Company,  Los  Angeles,  bid 
140;  Title  Guarantee  and  Trust,  Los  Angeles,  bid  160;  Fidelity  and 
Deposit,  bid  136;  United  States  Fidelity  and  Guaranty,  hid  105.  Last 
week  the  following  insurance  stocks  were  sold  at  auction  in  New  York: 
Twenty-five  shares  New  York  Life  Insurance  and  Trust,  par  100,  1100% 
to  1108;  five  shares  Lawyers  Mortgage,  par  100,  215;  three  shares  United 
States  Casualty,  par  100,  202;  ten  shares  Home  Life,  par  100,  301. 


A  New  Fraternal  Mortality  Table. 

At  the  annual  convention  of  the  Associated  Fraternities  of  America, 
held  at  Chicago  in  August  last,  the  following  resolution  was  adopted: 


Resolved,  That  an  American  Fraternal  Experience  Table  of  Mor¬ 
tality  constructed  from  data  now  available  or  easily  accessible,  by 
actuaries  of  recognized  professional  standing,  is  one  of  the  urgent  needs 
of  the  hour  in  the  solution  of  the  rate  problems  confronting  so  many 


fraternal  beneficiary  societies. 

Resolved.  That  a  commission  of  three  be  named  by  this  convention 
to  devise  ways  and  means,  and  to  co-operate^  with  like  commissions 
from  similar  organizations  or  individual  societies,  for  the  construction 
of  such  a  table. 


During  the  past  month  the  commission  formally  organized  and  adopted 
definite  plans  of  procedure  which  assure  success  to  the  movement.  The 
commission  as  organized  consists  of  Lee  W.  Squier  of  Philadelphia, 
president;  J.  L.  Rose,  Waterloo,  Iowa,  vice-president;  C.  H.  Robinson, 
Washington,  D.  C.,  secretary-treasurer.  Power  is  vested  in  the  com¬ 
mission  to  add  corresponding  and  consulting  members  who  are  known 


to  have  special  ability  in  statistical  work. 

A  board  of  five  actuaries  will  be  engaged  to  take  charge  of  the  work 
of  tabulation  and  graduation.  Miles  M.  Dawson  has  accepted  the  assign¬ 
ment  of  actuary-in-charge;  Wm.  F.  Barnard  of  Syracuse  and  Abb  Landis 
have  agreed  to  act  on  the  board,  and  others  will  be  added  shoi  tly. 

No  labor  or  expense  will  be  spared  to  make  this  undertaking  the 
largest  and  most  complete  mortality  table  in  existence.  It  will  not 
only  show  the  general  mortality  of  insurance  risks,  but  also  mortality 
as  to  occupations,  thus  giving  information  that  has  not  heretofore  been 
scientifically  tabulated.  It  is  believed  that  data  covering  from  three 
to  six  millions  of  insured  lives  will  be  embraced  in  the  experience,  and 
when  the  entire  work  is  complete,  all  necessary  tables  of  net  premiums, 
reserves  and  commutation  columns  will  he  prepared  so  as  to  make  the 
American  Fraternal  Experience  Table  available  for  any  required  use. 


Seats  at  the  Head  Table. 

[To  the  Editor  of  The  Spectator.] 

I  notice  in  the  last  issue  of  your  valuable  paper  a  news  item  to  the  effect  that 
a  certain  large  life  insurance  company  has  offered  as  a  reward  for  the  most 
signal  ability  and  success  displayed  in  the  making  of  a  perfect  record  for  the 
year  1908  in  connection  with  general  agency  work  the  prize  of  a  “seat  at  the 
head  table  at  the  yearly  convention  of  the  company,  in  company  with  the  officers 

and  guests.”  .  .  , 

One  can  hardly  imagine  a  more  un-American  sentiment  than  is  expressed  by 

this  rare  and  wonderful  offer.  How  a  body  of  well  and  “thoroughbred”  agents, 
supposedly  citizens  of  the  United  States,  can  work  without  resentment  and  with 
vim  for  a  prize  and  an  honor  conditioned  upon  such  an  offer  is  beyond  the  com¬ 
prehension  of  anyone  with  an  ordinary  amount  of  intellect,  as  well  as  patriotic 

SPThe  very  terms  of  the  prize  breathe  of  monarchy,  and  it  should  be  ignored, 
even  if  honestly  won,  by  anyone  who  in  the  least  endeavors  to  uphold  the  honor 
of  his  native  land.  Very  truly  yours,  Horace  B.  Meininger. 

German  Commercial  Accident  Company, 

Philadelphia,  Pa.,  November  30,  1908. 


The  American  Credit  Indemnity  Company  of  New  York. 

The  officers  of  the  American  Credit  Indemnity  Company  of  New  York 
feel  highly  elated  over  the  improved  conditions  being  manifested  on 
every  hand  in  the  business  world,  and  have  good  grounds  for  believing 
that  the  year  1909  will  prove  a  highly  successful  period  in  all  lines  of 
industry.  By  reason  of  the  nature  of  its  business  the  opinion  of  the 
officers  of  this  company  should  carry  weight,  as  hard  times  are  at  once 
reflected  in  more  than  normal  losses  falling  upon  its  class  of  business. 
The  American  Credit  Indemnity  is  the  only  company  writing  credit  in¬ 
surance  exclusively  and  was  the  pioneer  in  this  line  in  the  United  States. 

All  things  considered,  the  present  year  has  been  a  very  good  one  for 
the  company.  While  its  loss  payments  for  the  year  will  exceed  $1,- 
000,000— the  heaviest  in  its  career— this  very  fact  has  impressed  the 
business  world  more  vividly  than  ever  before  with  the  need  for  this 
class  of  insurance  protection,  and  to  that  extent  the  company  feels  that 
the  heavy  payments  have  a  compensating  value. 

The  premium  income  for  the  year  will  show  a  substantial  gain,  the 
increase  since  the  result  of  the  elections  became  known  being  par¬ 
ticularly  marked.  The  investments  of  the  company,  which  consist  of 
first  mortgages  and  first  lien  bonds  of  the  highest  class,  show'  an  appre¬ 
ciation  in  value  since  the  beginning  of  the  year  of  over  $100,000,  thereby 
materially  adding  to  its  financial  strength.  That  the  panic  of  October, 
1907,  and  the  resulting  business  depression  will  prove  of  lasting  benefit 
to  the  future  of  this  company  is  well  set  forth  in  a  circular  letter  to  its 
agents  in  which  it  says: 

The  year  has  been  eventful  in  showing  the  vital  need  of  credit  in¬ 
surance.  We  have  demonstrated  in  a  most  striking  and  substantial 
manner  the  protective  value  of  our  bond.  Surely  the  events  that  have 
transpired  this  past  year  should  be  sufficient  to  dissipate  any  lingering 
doubts  that  may  have  found  lodgment  in  the  minds  of  many  uninsured 
merchants  as  to  the  wisdom  of  protecting  themselves  against  uncon¬ 
trollable  losses  through  bad  debts. 

The  record  made  this  year  by  the  company  has  established  such  faith 
and  confidence  that  its  business  will  undoubtedly  expand  considerably 
from  now  on. 


Regarding  Standard  Accident  Policy  Forms. 

Insurance  Superintendent  Lemert  of  Ohio,  chairman  of  the  Insur¬ 
ance  Commissioners’  committee  on  laws  and  legislation,  has  issued  the 


following  circular: 

The  National  Convention  of  Insurance  Commissioners  at  the  Detroit 
meeting  directed  the  committee  on  laws  and  legislation  to  consider  the 
advisability  of  presenting  for  legislative  enactment  standard  provisions 
and  prohibitions  for  health  and  accident  policies,  report  to  be  made  to 
the  next  convention,  and  if,  in  the  opinion  of  the  committee,  legislation 
is  desirable  the  committee  was  requested  to  prepare  forms.  This  com¬ 
mittee  will  meet  at  the  auditorium  annex  in  Chicago  on  Wednesday, 
December  9.  at  10:00  A.  M.,  to  take  up  the  discussion  of  this  subject. 
You  are  invited  to  be  present  or  to  express  your  views  in  writing  to 
the  undersigned  without  delay  on  the  following: 

1.  What  demand  exists  in  your  State  for  standard  provisions  and  pro¬ 
hibitions  for  health  and  accident  policies? 

2.  In  your  opinion  is  it  advisable  to  attempt  to  establish  such  stand 
ard  provisions  and  prohibitions;  and  if  so,  give  six  standard  provisions 
and  six  standard  prohibitions  that  you  regard  as  important. 

I  would  be  pleased  to  have  you  state  fully  any  other  facts  m  con 
nnniinn  with  this  matter  that  you  would  regard  as  important. 


Fidelity=  Surety  Experience. 


Surety  companies  have  received  the  following  circular  letter  fiom 
Chairman  E.  E.  Rittenhouse,  of  the  fidelity  and  surety  committee  of 
the  National  Convention  of  Insurance  Commissioners: 

Denver,  Col.,  November  23,  1908. 


Gentlemen- — Will  you  please  furnish  the  special  fidelity  and  surety 
committee  with  the  following  information,  to-wit: 

1  The  face  liability  or  penalty  (not  estimated)  on  all  contracts  and 
bonds  and  premiums  written  and  losses  paid  on  fidelity  and  surety 
business  for  as  many  years  back  as  possible.  We  should  like  this  data, 
if  possible,  for  use  at  the  next  meeting  of  the  committee,  which  is  set 
for  December  7,  at  Chicago,  and  of  which  you  will  recei\e  further 

n°2tlCYou  are  requested  to  advise  the  chairman  at  the  earliest  possible 
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moment  as  to  the  number  of  years  for  which  you  can  furnish  the  fol¬ 
lowing  information: 

Penalty  Penalty  Gross  Cash 

Classification.  Written.  Canceled.  Losses  Paid.  Salvage. 


Total. 

The  foregoing  to  be  furnished  on  the  following  classification: 

Fidelity — Honesty  guarantees: 

(a)  Fidelity — Bookkeepers,  cashiers,  clerks,  etc. 

(b)  Fiduciaries — Executors,  administrators,  etc. 

(c)  Public  Officials — State,  county,  etc. 

(d)  United  States  Government  employees. 

Surety — Financial  guarantees: 

(a)  Contract. 

(b)  Contract,  United  States  Government. 

(c)  Depository. 

(d)  Indemnity — Bail,  appeal,  lost  checks,  etc. 

Kindly  answer  at  the  earliest  possible  moment,  discussing  proposi¬ 
tions  Nos.  1  and  2  separately.  Very  respectfully  yours, 

(Signed)  E.  E.  Rittenhouse, 
Chairman  Fidelity  and  Surety  Committee. 
Charles  W.  Farnham,  Secretary. 


Casualty  Notes. 

— The  -£Ctna  Accident  and  Liability  is  now  writing  plate  glass  insurance  in 
Massachusetts. 

■ — The  Peoples  Surety  has  applied  for  membership  in  the  Liability  Under¬ 
writers  Association. 

— H.  R.  Sommer  has  been  appointed  Brooklyn  (N.  Y.)  branch  manager  of  the 
New  Jersey  Plate  Glass. 

— The  American  Fidelity  is  the  only  company  which  has  remained  outside  the 
Chicago  plate-glass  compact. 

— The  license  of  the  Union  Live  Stock  Insurance  Company  of  Dallas,  Tex.,  has 
been  revoked  by  the  Texas  Insurance  Department. 

— I’ranklin  S.  Phelps  &  Co.  of  Boston  have  been  appointed  general  managers 
for  the  Continental  Casualty  in  Eastern  Massachusetts. 

— The  North  Carolina  Insurance  Department  is  making  war  on  certain  registra¬ 
tion  and  identification  companies  operating  in  the  State. 

■ — The  Security  Casualty  Company  of  Indianapolis  has  taken  over  the  business 
of  the  North  American  Benefit  Association  of  Evansville. 

— The  Metropolitan  Live  Stock  Insurance  Company  has  been  organized  and 
has  offices  at  198  Broadway,  New  York.  F.  W.  Brocklebank  is  secretary. 

— The  London  Guarantee  and  Accident  is  now  licensed  to  write  boiler  risks 
in  New  York,  New  Jersey,  Pennsylvania,  Michigan,  Illinois,  Wisconsin,  Minne¬ 
sota,  Colorado  and  California. 

— The  German  Commercial  Accident  has  amended  its  definite  unlimited  health 
and  definite  accumulative  combination  disability  policies,  extending  the  weekly 
indemnity  for  sickness  from  twenty-six  to  fifty-two  weeks. 

— F.  W.  Offeuhauser  &  Co.  have  been  appointed  general  agents  for  Arkansas 
and  Northwestern  Texas  by  the  Ocean  Accident.  C.  A.  Cravens,  formerly  of 
Joplin,  Mo.,  has  been  appointed  special  agent,  who  is  planting  the  company  in 
Arkansas. 


I  he  federal  Casualty  of  Detroit  reports  a  great  improvement  in  new  business 
from  most  of  the  States.  Its  agents  seem  very  enthusiastic  and  the  company 
expects  to  be  quite  aggressive  in  organizing  new  territory  after  the  holidays.  The 
Federal  has  had  a  profitable  and  satisfactory  year. 

— The  banquet  committee  of  the  proposed  Casualty  and  Surety  Men’s  Social 
Club  has  decided  to  call  a  meeting  at  6.30  P.  M.  on  December  12  at  the  Hotel 
Astor,  New  \  ork,  for  the  purpose  of  organization  and  adoption  of  a  constitution 
and  by-laws.  After  the  business  session  there  will  be  a  banquet  at  the  hotel. 

The  Western  Life  and  Accident  Insurance  Company  is  being  organized  by 
F.  N.  Travis,  president  of  the  Northern  Accident  of  Aberdeen,  S.  D.  The  head¬ 
quarters  of  the  proposed  company  will  be  Minneapolis,  and  the  authorized  capital 
is  $250,000.  The  Northern  Accident,  which  was  organized  on  the  mutual  plan, 
will  be  taken  over  by  the  new  company. 

—The  Oregon  Federation  of  Labor  will  ask  the  next  legislature  for  an  amend¬ 
ment  to  the  present  liability  law,  extending  the  amount  of  damages  now  collect¬ 
ible  from  employers  for  injuries  to  employees.  The  Wisconsin  Federation  of 
Labor  will  ask  its  State  legislature  for  a  new  compensation  act  which  will  provide 
a  tax  on  all  manufacturers,  to  create  a  fund  out  of  which  injured  workers  may  be 
paid. 


—On  December  1  F.  B.  Beishlag  of  Philadelphia  entered  the  employ  of  B.  E. 
Watson  of  Syracuse,  N.  Y.,  manager  for  the  accident  and  liability  department  of 
the  FEtna  Life.  For  many  years  prior  to  about  four  months  ago  Mr.  Beishlag 
occupied  the  position  of  cashier  for  the  casualty  department  of  the  Travelers  in 
the  Philadelphia  office,  and  since  then  with  the  General  Accident  at  Philadelphia 
Mr.  Beishlag’s  duties  with  Mr.  Watson  will  be  that  of  office  manager. 

— Since  the  German  Commercial  Accident  issued  its  first  policy  in  April,  1908, 
the  company  has  written  7230  policies,  for  $17,386  in  premiums.  The  company 
is  constantly  extending  its  territory,  and  sells  a  commercial  or  annual-premium 
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policy  of  accident,  health  and  disability  insurance;  industrial  or  monthly  pay¬ 
ment  disability  policy  and  coupon  or  limited  policy  of  health  and  accident  in¬ 
surance.  The  managers  expect  to  show  an  actual  cash  income  of  over  $100,000 
for  the  first  twelve  months  of  business,  exclusive  of  capital  and  surplus. 


Surety  Notes. 

— The  Illinois  Surety  has  applied  for  membership  in  the  Surety  Association  of 
America.  x- 

— Philip  L.  Small,  formerly  comptroller  of  the  Fidelity  and  Deposit,  has  re¬ 
signed  to  become  actuary  of  the  National  Surety. 

— Minneapolis  surety  managers  are  working  toward  the  formation  of  a  local 
board.  Temporary  organization  has  already  been  affected. 

— The  Inter-State  Surety  Company  of  Redfield,  S.  D.,  is  selling  its  stock.  It 
has  $100,000  authorized  capital,  of  which  $25,000  is  paid  in.  The  company  pro¬ 
poses  to  make  a  specialty  of  judicial,  State  and  county  bonds.  The  officers  are: 
Charles  L.  Nicholson,  president;  C.  D.  Sterling,  secretary,  and  W.  F.  Corrigan, 
vice-president. 


TOO  LATE  FOR  CLASSIFICATION. 


— The  West  Virginia  Insurance  Department  has  revoked  the  license  of  the 
Pittsburgh  Life  and  Trust,  on  the  ground  that  in  the  recent  examination  of  the 
company  by  the  Pennsylvania  Department  there  was  a  considerable  marking  up 
of  real  estate  values. 

— George  Burgess  Fisher,  for  twenty-five  years  Hartford  local  agent  of  the 
Scottish  Union  and  National,  died  last  Monday  from  an  affection  of  the  lungs. 
Many  of  Hartford’s  prominent  fire  underwriters  attended  the  funeral,  which  was 
held  on  Thursday  afternoon  last. 

Robert  P.  Lethbridge,  of  the  firm  of  Johnson  &  Higgins,  New  York,  died 
last  Tuesday  morning  at  his  home  at  244  Gates  avenue,  Brooklyn,  from  pneu¬ 
monia  and  sarcoma  of  the  bone.  The  deceased  was  sixty-four  years  of  age,  and 
leaves  two  daughters.  Mr.  Lethbridge  was  held  in  high  esteem  among  local  fire 
underwriters,  and  his  death  is  a  great  loss  to  the  profession. 

The  Northwestern  Fire  and  Marine  of  Minneapolis  has  taken  on  such  a  large 
volume  of  preferred,  or  term,  business  that  it  has  decided  to  temporarily  with¬ 
draw  from  several  States  «pn  January  1,  among  them  New  York.  The  company 
will  remain  in  the  general  agency  of  Robert  R.  Tuttle  of  Syracuse  for  Pennsyl¬ 
vania,  and  will  resume  in  New  York  State  with  Mr.  Tuttle  in  two  or  three 
months,  at  which  time  the  increased  capital  and  surplus  will  have  been  paid  in, 
and  it  is  estimated  that  its  surplus  to  policyholders  will  then  amount  to  $800,000. 
Its  business  through  the  Tuttle  general  agency  has  been  very  profitable,  the  loss 
ratio  for  two  years  being  under  twenty-four  per  cent.  A  large  part  of  this 
business,  however,  has  been  written  for  three  years,  necessitating  the  maintaining 
of  a  heavy  unearned-premium  reserve. 


wiiiu  vjili  man  rire  insurance 
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fi  neyTIeneial  Denman  of  Ohio  recently  applied  for  a  writ  of  ouster  against 
tne  Ohio  German  Fire  and  the  appointment  of  a  receiver.  His  charges  are  as 
follows : 

That  the  company  has  wilfully,  persistently  and  flagrantly  changed,  altered 
and  mutilated  its  reports,  records  and  statements.. 

1  hat  it  wilfully  included  in  its  annual  statement  for  the  year  ending  Decem- 
. .  T  I90L  a  false  and  fraudulent  computation  of  its  reinsurance  reserve 
liability. 

“That  at  various  times  during  the  years  1907  and  1908  it  made  false  and 
tiaudulent  entries ^ in  its  records  for  the  purpose  of  deceiving  the  Department  of 
insurance.  J [hat  it  created  liabilities  which  were  not  entered  as  liabilities  upon 
its  records.  1  hat  it  caused  entries  to  be  made  of  purchases  of  bonds  and  securi¬ 
ties  as  investments,  and  sales  of  securities  and  bonds,  when  no  such  investments 
or  sales  had  been  made. 

“  I  hat  officers  and  agents  misapplied  and  misappropriated  funds  to  discharge 
personal  obligations  of  officers;  that  these  sums  will  exceed  $200  a  month  for  the 
last  two  years,  and  that  false  entries  were  made  regarding  such  payments.” 

1  he  Circuit  Court  at  Toledo  has  appointed  trustees  for  the  company  under  an 
Ohio  Jaw  which  gives  such  trustees  more  authority  to  administer  the  affairs  of  the 
company  than  a  receiver  would  possess,  the  trustees  being  E.  R.  Torgler  and  E. 
J.  Marshall. 

(t-oni1  ^naPProx}mate  liabilities  of  the  Ohio  German  are  reported  as  follows:  Capital, 
$200  000;  reinsurance  reserve  $700,000;  outstanding  losses,  $220,000;  other 
liabilities,  $25,000;  total  liabilities,  $1,145,000. 

1  he  assets  are  reported  to  consist  of  bonds,  stocks  and  mortgages,  $423  000 
placed  in  escrow  in  the  Dollar  Savings  Bank  of  Toledo— the  receipt  being  given 
by  the  bank  to  Counsel  Tracy  of  the  Ohio  German  Fire  and  Attorney-General 
Denman.  Of  this  amount.  $154,000  of  bearer  bonds  are  said  to  have  been  bor¬ 
rowed  by  the  company  with  a  written  agreement  to  return  them  to  the  real 
owner.  There  is  a  balance  of  $104,000  in  the  Citizens  Bank  of  Napoleon,  Ohio. 
It  is  reported  that  the  bank  has  notified  the  company  that  it  must  not  draw  on 
this  account.  Agents  balances  amounting  to  about  $400,000  are  claimed  by  the 
company,  and  the  office  furniture,  etc.,  is  worth  about  $1000,  thus  showing  nominal 
assets  of  $928,000,  of  which  only  about  $270,000  appears  to  be  in  readily  avail¬ 
able  form.  J 

Frederick  D.  Prentice,  vice-president  and  secretary  of  the  Ohio  German  is 
stated  to  have  made  a  full  confession  in  the  presence  of  Superintendent  of  ’in¬ 
surance  C.  C.  Lemert  and  other  Ohio  State  officials.  In  his  confession,  which 
was  verbal,  but  which  was  transcribed  by  stenographers,  Mr.  Prentice  is  reported 
as  saying  that  the  irregularities  and  falsifications  of  records  were  made  with  his 
knowledge.  The  confession,  the  State  authorities  say,  does  not  implicate  Judge 
Michael  Donnelly,  president  of  the  company,  nor  Superintendent  Miles. 

Speaking  of  the  company’s  affairs.  Superintendent  Lemert  said: 

...  j  1S.  getting  worse  as  we  get  on.  One  of  the  new  developments  of  last 
r  S  ex?1J11,natlon  b-V.the  examiners  here  was  the  discovery  of  more  than 
$30,000  of  unpaid  losses,  which  should  have  been  included  in  the  last  December 
report,  but  which  was  hidden.” 

The  Ohio  German’s  license  to  transact  business  has  been  revoked  by  a  number 
ot  states. 
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THE  POLICYHOLDER’S  DUTY  TO  HIMSELF. 

FEW  American  citizens  wiio  have  accumulated  any  prop¬ 
erty,  or  who  have  others  depending  upon  them,  now 
forego  the  advantages  accruing  through  the  purchase  of  fire, 
marine,  life,  accident  or  other  classes  of  insurance,  and  most 
of  such  citizens  have  acquired  the  habit  of  thinking  of  expen¬ 
ditures  for  insurance  as  being  of  the  same  practical  nature  as 
the  taxes  levied  upon  their  property.  Viewed  in  this  light,  a 
tax  paid  by  the  policyholder,  indirectly,  through  its  inclusion 
in  the  premium  paid  for  insurance,  is  a  tax  upon  a  tax.  Thus 
it  is  that  the  thrifty  citizen  not  only  pays  his  direct  taxes  as 
levied  by  the  State,  county  and  municipality  upon  his  prop¬ 
erty,  but  pays  the  State,  indirectly,  for  the  privilege  of  carry¬ 
ing  fire  insurance  to  protect  the  property  which  the  govern¬ 
ment  has  already  taxed;  in  other  words,  the  man  who  pos¬ 
sesses  the  prudence  to  insure  his  property,  his  life  or  his 
health,  is  obliged  to  not  only  pay  the  cost  of  the  insurance, 
but  an  additional  sum  which  goes  into  the  government  coffers 
and  helps  to  reduce  the  taxes  levied  upon  those  who  are  im¬ 
provident  enough  to  neglect  the  protection  afforded  by  in¬ 
surance.  In  this  manner  Citizen  Careful  not  only  pays  for 
such  indemnity  as  will  preserve  his  family  and  himself  from 
becoming  public  charges,  but  contributes  through  the  tax  on 
premiums  towards  the  sustenance  of  Citizen  Piodigal  and  his 
family,  who,  because  of  lack  of  thrift  and  neglect  of  insur¬ 
ance  protection,  are  State  charges  in  almshouses,  jails  and 
similar  institutions. 

The  greatest  imposition  in  the  way  of  taxes  and  fees  which 
insurance  interests  can  reasonably  be  called  upon  to  bear  is 
an  amount  sufficient  to  pay  the  cost  of  proper  and  economical 
supervision  on  the  part  of  State  authorities;  anything  further 
(and  the  excess  of  taxes  and  fees  over  the  expense  of  State 
supervision  was  about  $17,000,000  in  1907)  is  an  unjustifiable 
burden  placed  upon  the  shoulders  of  policyholders,  who  must 
ultimately  pay  the  entire  cost  of  insurance. 

If  every  policyholder  would  urge  the  State  Senator  and 
Assemblymen  from  his  district,  irrespective  of  political  affilia¬ 


tions,  to  assist  in  removing  the  excessive  taxes  and  fees  from 
insurance  interests,  it  would  not  be  long  before  this  reform 
would  be  accomplished. 


SO  eminent  an  authority  as  Vice-President  E.  H.  A.  Correa 
of  the  Home  Insurance  Company,  in  a  letter  addressed  to 
the  chairman  of  the  committee  on  laws  and  legislation  of  the 
National  Convention  of  Insurance  Commissioners,  sustains 
the  position  taken  by  The  Spectator  that  it  would  be  un¬ 
wise  to  attempt  to  substitute  a  new  form  of  standard  fire  in¬ 
surance  policy  for  the  present  New  York  form.  In  his  letter 
Mr.  Correa  says: 

We  beg  to  own  receipt  of  your  favor  of  November  16  in  regaid  to 
the  question  of  the  advisability  of  presenting  for  legislative  enactment 
a  simplified  form  of  fire  insurance  policy,  and  in  reply  beg  to  say 
that  this  company  thinks  it  most  inadvisable  to  advocate  any  substitute 
for  the  present  New  York  form  of  policy  or  to  attempt  to  amend  the 
same,  fearing  as  we  do  that  any  such  action  will  result  in  a  multi¬ 
plication  of  policy  forms  should  the  subject  come  up  before  the 
various  legislatures,  besides  which  you  doubtless  realize,  as  we  do,  that 
the  New  York  standard  form  of  policy  having  been  in  operation  for 
so  many  years,  there  is  hardly  a  single  phrase  or  clause  that  has  not 
been  made  the  subject  of  a  test  in  the  courts,  and,  never  mind  what 
simplification  may  be  made,  it  would  necessarily  result  in  expensive 
litigation  to  the  companies,  and,  naturally,  inconvenient  delay  to  the 
assured  in  receiving  the  amount  that  ordinarily  would  be  due  him. 


THE  afifairs  of  the  Ohio  German  Fire  Insurance  Com¬ 
pany  of  Toledo  have  resolved  themselves  into  the  most 
odoriferous  mess  that  has  polluted  the  business  of  fire  insur¬ 
ance  in  recent  years.  If  the  widely-published  charges  ate 
true — and  there  seems  to  be  no  good  reason  to  doubt  that  they 
are — a  regular  system  of  falsification  of  the  records  has  been 
practiced  for  the  purpose  of  misleading  the  chief  owner  of 
the  company  and  the  State  insurance  officials.  It  is  even 
alleged  that  a  plot  was  hatched  to  secure  the  incarceration  in 
a  lunatic  asylum  of  the  man  whose  persistence  in  charging 
crooked  methods  finally  brought  about  the  discovery  of  the 
wrong-doing  and  the  placing  of  the  company  in  the  hands  of 
trustees.  His  story,  now  apparently  fully  verified,  seemed 
too  preposterous  for  belief ;  and  he  had  much  difficulty  in  ob¬ 
taining  so  close  an  investigation  as  was  necessary  to  detect 
the  scandalous  deceptions  which  appear  to  have  actually  be¬ 
come  a  regular  part  of  the  office  routine.  There  should  be 
enough  law  in  Ohio  to  punish  those  responsible  for  the  dis¬ 
honest  practices. 


ALTHOUGH  the  laws  regulating  the  conduct  of  various 
classes  of  insurance  in  New  York  State  by  stock  com¬ 
panies  are  perhaps  unduly  strict,  there  is  one  kind  of  com¬ 
pany  which  practically  escapes  supervision,  viz.:  the  co-oper¬ 
ative  fire  insurance  company.  Concerns  of  this  class  are  not 
under  the  control  of  the  State  Insurance  Department,  and 
their  chief  duty  to  the  State  is  the  filing  of  a  brief  and  per¬ 
functory  statement  with  the  Secretary  of  State.  Several  such 
concerns  have  gone  by  the  board  in  the  last  few  years,  and  it 
would  seem  proper  that  citizens  holding  policies  of  co-oper¬ 
ative  associations  (if  the  latter  are  permitted  by  law  to  do 
business)  are  as  much  entitled  to  the  protection  afforded  by 
the  supervision  of  the  State  Insurance  Department  as  ar- 
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those  who  hold  policies  in  stock  companies.  Some  legal 
standard  of  solvency  might  well  be  set  up  for  the  co-operative 
associations,  and  the  State  Insurance  Department  be  charged 
with  the  duty  of  seeing  that  such  associations  are  maintained 
in  a  solvent  condition. 


JT  is  understood  that  the  joint-rate  committee  will  recom¬ 
mend  to  the  New  York  Pire  Insurance  Exchange  a  plan 
providing  for  the  reduction  of  premium  rates  in  the  district 
covered  by  the  high-pressure  water  service.  While  it  is  gen¬ 
erally  conceded  that  the  high-pressure  service  possesses  great 
possibilities  and  has  minimized  the  conflagration  danger  in 
the  territory  within  its  scope,  it  is  open  to  criticism  because 
of  the  heavy  water  damage  which  it  inflicts  upon  stocks  of 
merchandise,  etc.  It  might  help  to  obviate  this  objection  if 
the  fire  department  would  utilize  chemical  engines  in  con¬ 
nection  with  the  high-pressure  service,  and  avoid  recourse  to 
the  water  supply  in  cases  of  fires  which  had  not  progressed 
too  far  for  control  by  the  chemical  engine.  Such  a  course 
would  conduce  to  smaller  insurance  losses,  and  thus  to  lower 
premium  rates. 


THE  fire  losses  in  the  United  States  and  Canada  for  the 
first  eleven  months  of  1908,  as  computed  by  The  Jour¬ 
nal  of  Commerce  and  Commercial  Bulletin,  exceed  the  losses 
in  the  entire  year  1907  by  about  $9,000,000,  with  probably 
$15,000,000  to  $20,000,000  more  to  come  in  the  present  month. 
These  heavy  losses,  in  conjunction  with  the  decreased  pre¬ 
mium  income  which  it  is  expected  will  be  shown  by  the  an¬ 
nual  statements,  do  not  augur  well  for  a  profitable  underwrit¬ 
ing  exhibit  for  the  current  year.  However,  if  the  prices  of 
securities  are  well  maintained  during  the  remainder  of  this 
month,  the  fire  insurance  companies  may  be  able  to  make  fairly 
presentable  financial  statements. 


LIFE  INSURANCE  TOPICS 


IN  AND  ABOUT  NEW  YORK. 

Edward  F.  C.  Young,  vice-president  of  the  Colonial  Life,  died  on 
December  6  at  his  home  in  Jersey  City.  The  deceased  had  been  prac¬ 
tically  an  invalid  for  two  years  and  had  reached  the  age  of  seventy- 
three.  Mr.  Young  retained  to  the  last  his  official  connection  with 
twenty-four  financial  and  industrial  enterprises  of  which  he  was  either 
an  officer  or  a  director. 

Permission  has  been  granted  by  the  United  States  Circuit  Court  to 
the  receivers  of  the  Mutual  Reserve  to  bring  suits  against  certain  of 
the  old  directors  to  recover  money  alleged  to  have  been  fraudulently 
diverted.  The  parties  named  are  George  Burnham,  Richard  Deeves, 
George  D.  Eldridge,  Horace  H.  Brockway,  E.  M.  L.  Ehlers  and 
Charles  E.  Mabie.  Suit  has  also  been  brought  against  former  Presi¬ 
dent  F.  A.  Burnham  for  paying  $6500  salary  to  H.  H.  Brockway  for 
which  no  services  were  rendered.  The  complaint  also  declares  that 
large  amounts  of  money  were  paid  ostensibly  in  suits  against  the 
association,  but  which  were  in  reality  private  suits  against  the 
defendants. 

A  large  number  of  visitors  inspected  the  spacious  and  handsome 
new  quarters  of  James  Perry  at  20  Vesey  street  on  Thursday  last. 
Mr.  Perry  is  one  of  the  leading  managers  of  the  Prudential  in  New 
York  city. 

At  the  annual  election  of  trustees  of  the -Equitable  Life,  Frank  S. 
Witherbee,  Abraham  Brittin,  E.  W.  Robertson,  D.  A.  Tompkins, 


Charles  H.  Zehnder,  Charles  F.  Littlefield  and  Jacob  G.  Schmidlapp 
were  re-elected,  and  Joy  Morton  of  Chicago,  brother  of  Paul  Morton, 
president  of  the  society;  Alphonso  F.  DcNavarro  of  New  York,  son 
of  Jose  F.  DeNavarro;  and  Robert  Mather  of  New  York,  president 
of  the  Rock  Island  Company,  were  elected  to  serve  for  the  first  time. 


CHICAGO  AND  THE  WEST. 

W.  E.  Ten  Broeck  has  resigned  as  manager  of  the  National  Life 
U.  S.  A.  for  Chicago  and  Northern  Illinois. 

Unless  the  United  States  Annuity  and  Life  Insurance  Company  of 
Chicago,  eliminates  from  its  policies  the  provision  permitting  mortality 
savings  during  the  first  policy  year  to  be  used  for  expenses,  it  will 
not  be  admitted  to  do  business  in  Wisconsin,  Attorney-General  Gilbert 
having  recently  ruled  that  in  this  respect  the  company  does  not  comply 
with  the  Wisconsin  statutes. 

Much  less  term  insurance  is  being  sold  now  than  a  year  ago,  twenty- 
payment  and  ordinary  life  being  taken  mostly. 

There  is  practically  no  rebating  in  life  insurance  in  Chicago  at 
present,  the  giving  away  of  insurance  at  the  year  end  having  given 
way  to  100  cents  on  the  dollar. 

Life  insurance  men  in  Chicago  look  with  much  interest  on  the 
resolution  of  the  Chamber  of  Commerce  of  New  York  asking  Gov¬ 
ernor  Hughes  to  appoint  a  committee  to  examine  the  Armstrong  laws 
and  recommend  necessary  amendments. 

Charles  B.  Cleveland,  general  agent  of  the  New  England  Mutual, 
appears  to  be  the  dean  of  the  business  in  Chicago,  so  far  as  length  of 
service  with  his  company  is  concerned,  having  been  continuously  with 
that  company  for  forty-three  years,  which  outranks  all  others  in  that 
company. 

The  $200,000  club  year  of  the  New  York  Life  Insurance  Company 
runs  from  July  1  to  June  30,  inclusive.  One  of  the  most  prominent 
records  being  made  in  the  current  club  year  is  that  of  Frank  L.  Camp¬ 
bell  of  Omaha,  Neb.,  who  had  a  large  amount  of  new  business  to  his 
credit  at  the  close  of  the  first  five  months  of  the  current  club  year, 
and  with  seven  months  more  to  go  the  chances  seem  good  for  Mr. 
Campbell  to  win  that  great  honor,  the  goal  of  many  of  the  biggest 
writers  of  the  company, — the  presidency  of  the  $200,000  club. 

The  Central  Illinois  agency  of  the  Mutual  Life  of  New  York,  with 
headquarters  at  Chicago,  under  Manager  Bruce  Whitney,  has  been 
doing  a  remarkable  business.  During  the  month  of  October  Mr. 
Whitney  paid  for  283  per  cent  of  his  monthly  quota,  and  for  the  month 
of  November,  just  closed,  his  paid-for  business  amounts  to  243  per 
cent,  a  record  excelled  by  no  other  agency  of  the  company.  At  a 
recent  meeting  in  Chicago  his  agents  pledged  themselves  for  $500,000 
for  December. 


BOSTON  AND  VICINITY. 

The  Massachusetts  Supreme  Judicial  Court  holds,  in  the  case  of 
Fitzgerald  vs.  Worcester  and  Suburban  Street  Railway,  that  in  an 
action  against  the  company  for  the  death  of  a  motorman  in  a  collision 
on  a  special  trip,  it  being  the  general  custom  to  notify  both  con¬ 
ductor  and  motorman  of  a  regular  car,  which  was  to  wait  for  a  special 
car,  and  to  post  written  orders  for  special  cars  on  a  bulletin  board,  the 
jury  was  warranted  in  finding  that  the  defendants’  car  despatcher  was 
negligent  in  not  notifying  both  the  conductor  and  motorman  of  the 
car  which  collided  with  the  defendants’  car,  as  well  as  in  not  posting 
the  order  on  the  bulletin  board,  and  that  in  such  an  action  for  the 
death  of  the  motorman  caused  by  the  motorman  of  the  other  car  for¬ 
getting  orders,  through  the  negligence  of  the  car  despatcher  in  not 
posting  them,  the  negligence  of  the  despatcher  in  failing  to  post  the 
orders  was  the  proximate  cause  of  the  accident  and  not  the  forget¬ 
fulness  of  the  other  motorman. 


NOTES  FROM  PHILADELPHIA. 

The  plans  for  strengthening  the  Philadelphia  Casualty  Company, 
which  have  been  agreed  to  by  the  holders  of  2800  of  the  3000  shares 
of  stock,  arrange  for  the  absolute  surrender  of  the  outstanding  surplus 
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certificates,  also  of  one-half  of  the  number  of  shares  held  to  a  trustee. 
It  is  proposed  to  eventually  sell  the  1400  shares  held  by  the  trustee  to 
a  syndicate  at  $100  per  share,  and  turn  the  $140,000  realized  by  the 
sale  over  to  the  company  as  a  voluntary  contribution.  This  arrange¬ 
ment,  if  carried  out,  as  now  seems  assured,  will  place  the  company  in 
a  sound  position  financially. 

Edgar  C.  West,  Sr.,  widely  known  in  the  insurance  business  here, 
where  he  has  been  a  superintendent  of  the  John  Hancock  Mutual 
Life  for  many  years,  died  at  his  home  on  the  2d  inst.,  after  an  illness 
of  a  few  months,  and  was  buried  on  Saturday.  Death  was  due  to 
heart  disease,  complicated  by  other  ailments.  Mr.  West  organized  the 
local  branch  of  the  company  at  Thirteenth  and  Oxford  streets,  to 
which  he  was  attached  some  thirty  years  ago,  and  it  is  believed  that  his 
son,  Edgar  C.  West,  Jr.,  will  succeed  him  in  that  position. 


THE  MIDDLE  STATES. 


Chamber  of  Commerce  Offers  Resolutions. 

The  following  resolutions  were  recommended  by  the  insurance  com¬ 
mittee  of  the  New  York  Chamber  of  Commerce  at  its  regular  meeting 
held  on  December  3.  Anton  A.  Raven,  chairman  of  the  committee  on 
Insurance,  who  offered  the  resolutions,  is  a  director  and  vice-president 
of  the  Home  Life.  George  E.  Ide,  president  of  the  Home  Life,  is  the 
only  gentleman  on  the  committee  of  insurance  exclusively  represent¬ 
ing  life  insurance  interests: 

Whereas,  The  present  insurance  law  as  governing  life  insurance  com¬ 
panies  was  adopted  at  a  time  when  the  emergency  seemed  to  necessi¬ 
tate  prompt  action,  and  it  -was  impossible  to  consider,  with  due  de¬ 
liberation,  all  the  effects  of  the  new  law  upon  the  varied  interests  to 
which  it  would  apply;  and 

Whereas,  In  some  particulars  it  seems  necessary  to  amend  the  statute 
to  the  advantage  of  the  interests  involved  without  affecting  the  general 
purpose  of  the  law;  and  « 

Whereas,  The  Superintendent  of  Insurance  of  the  State  of  New  York 
in  his  recent  report  to  the  legislature  discusses  the  relative  progress 
of  the  life  companies  of  this  State  as  compared  with  the  progress  of 
the  life  companies  of  other  States  during  the  year  1907,  as  exhibited  in 
the  sworn  returns  included  in  said  report,  and  sums  up  the  situation  in 
these  words: 

“Covering  the  business  of  the  years  1904  and  1907,  the  outside  com¬ 
panies  exhibit  a  decrease  of  only  $81,000,000  in  new  business  written, 
and  an  increase  of  $874,000,000  of  total  insurance  in  force,  while  New 
York  State  companies  have  a  discouraging  record  as  above  shown  of 
$692,000,000  decrease  of  new  business  and  $53,000,000  decrease  of  insur¬ 
ance  in  force.  .  .  , 

“In  1904  the  new  insurance  written  by  the  life  insurance  companies  ot 
other  States  then  authorized  was  about  sixty-four  per  cent  of  that 
written  by  New  York  companies,  while  of  new  insurance  written  in 
1907  the  total  of  our  own  companies  was  only  about  eighty  per  cent  of 
that  of  the  outside  companies;”  and 

Whereas,  There  seems  to  be  a  difference  of  opinion  as  to  the  cause 
of  this  “discouraging  record,”  now,  therefore,  be  it 

Resolved,  That  the  Governor  of  this  State  be,  and  he  hereby  is,  re¬ 
quested  to  appoint  a  commission  of  five  responsible  citizens  of  this 
State,  two  of  whom  should  be  expert  in  all  branches  of  life  insurance 
administration,  immediately  to  investigate  the  conditions  surrounding 
the  life  companies  of  this  State  and  report  to  the  incoming  legisla¬ 
ture,  but  not  later  than  January  15,  1909,  what,  if  any,  action,  in  the 
judgment  of  such  commission,  that  body  should  take  in  the  premises. 

The  Governor  has  replied  that  it  does  not  seem  advisable  to  appoint 
such  a  commission  at  the  present  time.  He  explains  that  only  one 
year's  experience  is  available,  and  that  if  further  experience  shows  that 
the  laws  are  too  drastic,  amendments  should  be  made.  The  bill  vetoed 
last  winter  by  him,  he  claims,  was  not  conservative.  If  the  Chamber  of 
Commerce  desires  to  suggest  any  particular  amendment,  he  will  be  glad 
to  give  it  careful  consideration.  In  other  words,  the  Governor  still  be¬ 
lieves  that  he  knows  all  about  the  life  insurance  business. 


Examination  of  the  Manhattan  Life. 

An  official  examination  of  the  Manhattan  Life  Insurance  Company  of 
New  York  by  the  New  York  Insurance  Department,  as  of  January  1, 
1908,  gives  that  company  credit  for  assets  of  $20,473,502,  and  a  surplus 
on  policyholders’  account  of  $2,091,845.  These  figures  are  $236,800  more 
than  was  claimed  by  the  company,  due  to  the  fact  that  the  Department 
placed  a  higher  valuation  on  the  real  estate  owned.  The  examiner  states 
that  the  company  settles  promptly  its  death  claims;  the  business  is 
attended  to  promptly;  its  accounts  and  actuarial  records  are  well  kept 
up  to  date,  and  there  is  no  discrimination  between  policyholders;  the 
total  expense  and  expense  for  new  business  are  kept  within  the  limita¬ 
tions  provided  by  the  New  York  law.  Policyholders  and  agents  of  the 
Manhattan  are  reassured  by  this  examination  of  the  strength  and  sta¬ 
bility  of  the  company. 


— An  error  was  recently  made  in  reporting  the  appointment  of  W.  J.  Bentley 
of  Jamestown,  N.  Y.,  and  S.  B.  Lindsay  o£  Buffalo,  as  general  agents  for  the  State 
Mutual  Life  of  Massachusetts.  These  gentlemen  are  general  agents  of  the  Con¬ 
necticut  General  Life  of  Hartford,  located  at  Jamestown  and  Buffalo,  respectively, 
and  not  of  the  State  Mutual,  as  reported. 

— Last  week  the  agents  of  the  Scranton  Life  were  entertained  at  dinner  by  the 
Tippecanoe  Securities  Company.  There  were  about  125  persons  present.  The 
occasion  marked  the  transfer  of  the  business  of  the  Scranton  Mutual  Life  to  the 
Scranton  Life,  which  is  now  an  old  line  legal  reserve  company,.  The  Tippecanoe 
Securities  Company  is  the  medium  through  which  the  reorganization  of  the  com¬ 
pany  has  been  effected  upon  a  stock  basis. 

— At  a  meeting  of  the  agents  of  the  Reliance  Life  held  on  November  30  it 
was  decided  to  make  December  a  testimonial  month  in  honor  of  President  Reed. 
The  suggestion  met  with  hearty  approval  and  is  being  carried  out  with  a  vim. 
President  Reed  is  one  of  the  leading  men  of  Pennsylvania.  He  was  until  recent 
years  the  law  partner  of  P.  C.  Knox,  who  was  a  prominent  candidate  for  the  Re¬ 
publican  nomination  for  President  of  the  United  States  at  the  last  convention. 
He  has  always  been  identified  with  the  enormous  steel  industries  of  Pittsburg, 
and  is  at  present  chairman  of  the  board  of  directors  of  the  Carnegie  Steel  Com¬ 
pany  and  a  director  of  the  United  States  Steel  Corporation.  He  is  president  of 
the  Philadelphia  Company,  which  owns  the  street  railways,  the  electric  light  com¬ 
panies  and  the  gas  companies  of  the  city  of  Pittsburg.  He  is  also  president  of 
two  railroads — the  Bessemer  and  Lake  Erie  Railroad  and  the  Union  Railroad. 
President  Reed’s  services  to  the  Reliance  Life  are  invaluable. 


THE  NEW  ENGLAND  FIELD. 


Death  of  James  T.  Phelps. 

The  life  insurance  world  will  learn  with  deep  regret  of  the  death  of 
James  T.  Phelps,  vice-president  of  the  National  Life  Insurance  Com¬ 
pany  of  Montpelier  and  its  general  agent  at  Boston.  He  passed  away 
early  on  Tuesday  morning,  December  8,  at  his  rooms  in  the  Hotel 
Beaconsfield,  at  the  age  of  63. 

Mr.  Phelps  was  a  native  of  Vermont,  having  been  born  at  Chittenden, 
in  that  State,  on  May  24,  1845.  His  entire  business  career  has  been 
spent  with  the  National  Life,  he  having  entered  his  father’s  office  at 
the  age  of  thirteen.  His  father  was  for  many  years  general  agent  for 
the  company,  and  on  his  death  his  son  succeeded  him.  His  genial  dis¬ 
position  made  many  warm  friends  for  him,  while  his  fund  for  humor 
made  a  talk  with  him  of  more  than  usual  interest.  For  many  years 
readers  of  Boston  daily  papers  have  looked  for  the  Phelps  sayings  in 
a  little  one-inch  advertisement  with  as  much  interest  as  the  news 
items.  A  few  years  ago  the  best  of  these  were  gathered  into  book 
form,  and  “Life  Insurance  Sayings”  has  proved  helpful  to  hundreds  of 
agents  in  closing  business.  Mr.  Phelps  displayed  great  interest  in 
association  work,  was  president  of  the  Boston  Life  Underwriters  Asso¬ 
ciation  in  1887-’08,  and  was  a  frequent  attendant  at  the  meetings  of  the 
National  Association.  His  death  leaves  an  unmistakable  gap  in  the 
official  staff  of  the  National  Life. 


— At  the  first  regular  meeting  of  the  Insurance  Institute  of  Hartford  there 
were  200  life  and  fire  insurance  men  present.  John  M.  Holcombe  of  the  Phoenix 
Mutual  Life  spoke  on  the  history  of  life  insurance,  and  Richard  M.  Bissell,  vice- 
president  of  the  Hartford  Fire,  spoke  in  a  similar  strain  on  fire  insurance.  There 
are  400  charter  members  of  the  Institute. 

_ On  December  7  the  New  Hampshire  Life  Underwriters  Association  met,  the 

principal  speaker  at  the  dinner  being  Frank  E.  McMullen  of  Rochester,  N.  Y., 
former  president  of  the  National  Association  of  Life  Underwriters.  Mr.  McMul¬ 
len  deplored  the  fact  that,  under  present  legal  restrictions,  it  was  impossible  to 
attract  to  the  life  insurance  field  many  capable  men  who  would  otherwwise  be 
available. 


THE  WEST. 


New  Home  Office  of  Pacific  Mutual  Life. 

The  Pacific  Mutual  Life  Insurance  Company  of  California  announces 
the  removal  of  the  home  office  to  its  new  building,  situated  on  the  north¬ 
west  corner  of  Olive  and  Sixth  streets,  Los  Angeles,  on  December  1. 

This  new  home  office  building  is  classic  in  design,  of  five  stories  in 
height,  and  is  as  proof  against  fire  as  modern  knowledge  and  science 
can  make  it.  The  structure  is  of  steel,  deeply  imbedded  in  concrete, 
and  the  covering  is  terra-cotta,  pure  white  in  color.  The  trim,  window 
frames,  sills,  doors  and  all  cabinet  work,  is  of  drawn  steel.  Not  a 
particle  of  "wood  or  other  inflammable  material  enters  into  the  con¬ 
struction  anywhere.  Every  window  is  protected  by  a  steel  shutter, 
and  each  floor  can  be  isolated  by  means  of  heavy  steel  fire  doors.  Run¬ 
ning  up  through  the  building,  though  independent  of  it,  is  a  series  of 
record  vaults,  and  projecting  out  from  the  foundation  walls,  and  en¬ 
circling  the  entire  structure,  are  underground  vaults,  where  will  be 
stored  records  that  are  referred  to  occasionally.  The  entire  building 
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will  be  occupied  by  the  company  exclusively,  and  it  is  believed  that  Us 
adaptation  to  the  needs  of  the  business  is  perfect. 

Everybody  connected  with  the  company  has  proudly  watched  the 
progress  of  the  new  building,  proud  that  it  was  forty  years  to  a  day 
from  the  date  of  the  organization  cf  the  company  to  the  morning  upon 
which  ground  was  first  broken;  proud  that  the  company  has  ever  con¬ 
tinued  so  well  to  fulfill  its  mission;  proud  of  its  standing  and  position 
in  its  home  State,  and  of  the  enviable  reputation  it  enjoys  throughout 
the  length  and  breadth  of  the  land;  proud  that  it  has  become  so  great 
as  to  require  for  its  needs  a  building  exclusively  its  own,  and  proud  to 
know  that  the  influence  of  the  Pacific  Mutual  and  the  good  it  does  will 
continue  for  all  time  to  radiate  in  ever-widening  circles  from  this  new 
home  office  center. 


Ohio  Jottings. 

[From  Our  Own  Correspondent.] 

W.  H.  Filler,  superintendent  of  the  Metropolitan  at  Toledo,  died  on 
Thursday  of  last  week,  as  the  result  of  an  attack  of  typhoid  fever.  He 
was  thirty-six  years  of  age,  and  came  to  Toledo  about  five  years  ago 
from  Lacrosse,  Wis.,  to  take  charge  of  the  Metropolitan’s  business. 
The  funeral  took  place  Saturday,  and  the  remains  were  placed  in  a 
vault  in  Woodland  Cemetery. 

At  a  meeting  of  the  supreme  officers  of  the  Fraternal  Censer  at  Cov¬ 
ington,  Ky.,  a  few  days  ago,  an  agreement  was  reached  to  turn  the 
life  business,  amounting  to  about  $1,600,000,  over  to  the  Western  Life 
Indemnity  Company  of  Chicago.  Notices  to  that  effect  have  already 
been  sent  to  the  policyholders  of  the  Fraternal.  It  will,  however,  con¬ 
tinue  to  do  a  disability  business.  President  George  W.  Moulton  of  the 
Western  Life  Indemnity  was  present  at 'the  meeting  mentioned  to  con¬ 
duct  the  negotiations  for  this  company. 

E,  M.  France,  general  agent  of  the  State  Mutual  Life  of  Worcester, 
at  Cleveland,  is  strengthening  his  forces  throughout  his  territory,  pre¬ 
paratory  to  doing  a  good  business  the  coming  year.  His  men  are  already 
showing  a  gain  in  business  since  conditions  generally  have  improved 
somewhat. 

Life  men  throughout  the  State  are  noticing  a  change  in  the  amount 
of  business  they  are  able  to  produce,  due,  they  say,  to  an  improvement 
in  financial  conditions  and  the  prospects  of  a  return  of  old-time  pros¬ 
perity.  O.  M.  C. 

Cleveland.  December  7. 


— I".  B.  Davenport  has  resigned  as  secretary  of  the  Inter-State  Life  of 
Indiana. 

— The  California  Life  is  being  organized  in  Los  Angeles  by  promoters  of  the 
Imperial  Securities  Company. 

— A  bill  will  be  introduced  in  the  next  Indiana  Legislature  to  provide  for  a 
State  savings  bank  plan  of  insurance. 

— The  Rockford  Life,  which  is  being  organized  at  Rockford,  Ill.,  has  sold  all 
but  $39,000  of  its  capital  stock  of  ^150,000. 

— The  National  Reserve  Life  Insurance  Company  is  now  being  organized  in  St. 
Louis.  Among  the  incorporators  are  O.  F.  Utt,  H.  W.  Neuwoehner  and  W.  L. 
Rowley. 

— M  alter  A.  Legeman,  vice-president  and  general  manager  of  the  Intermediate 
Life  of  Evansville,  Ind.,  died  on  November  28.  He  had  been  in  poor  health  for 
about  a  year. 

— The  Central  Life  of  Des  Moines  will  write  a  little  over  $5,000,000  this  year 
and  enter  four  or  five  additional  States  in  1909.  President  Peak  attended  the 
convention  in  New  York  last  week. 

The  Tacoma  National  Life,  which  has  been  in  incubation  for  some  time,  is 
said  to  be  in  financial  difficulties,  and  it  is  thought  it  will  retire.  Nothing  has 
been  accomplished  beyond  the  sale  of  stock. 

— Wilbur  Wynant,  agency  director  of  the  Cleveland  L-fe,  reports  that  the  com¬ 
pany’s  best  month  was  November  of  this  year,  when  it  wrote  $783,000  of  insur¬ 
ance.  The  company’s  largest  single  day’s  business  was  $101,000,  and  the  best 
week  $224,000. 

— Chas.  II.  Johnston,  for  the  past  few  years  Iowa  manager  for  the  Pruden¬ 
tial  s  ordinary  branch,  has  resigned  to  accept  the  position  of  superintendent  of 
agencies  for  the  Western  Mutual  Life  of  Council  Bluffs.  President  Atherton  is 
fortunate  in  surrounding  himseit  with  experienced  and  successful  insurance  men, 
and  is  getting  splendid  results  for  this  progressive  young  company. 

— The  Attorney-General  of  Wisconsin  has  ruled  that  the  agency  system  of 
soliciting  insurance  is  illegal  in  Wisconsin.  The  United  States  Annuity  and 
Life  of  Illinois,  not  licensed  in  Wisconsin,  and  the  United  States  Operating 
Company  of  Maine,  have  a  contract  under  which  the  latter  represents  the  former 
as  soliciting  agent.  The  operating  company  contemplates  acting  as  agent  in 
Wisconsin  under  its  contract,  and  the  Insurance  Commissioner  was  asked  if  this 
would  be  allowed. 

— The  Des  Moines  Life  counts  on  $7,500,000  for  the  year.  It  is  enlarging 
its  home  office  building,  and  when  completed  will  occupy  an  area  66  by  132  feet 
and  be  seven  stories  in  height.  The  Hawkeye  Insurance  Company  has  leased  the 
new  seventh  floor,  and  the  Anchor  and  the  State  insurance  companies  are 
already  domiciled  in  the  building,  so  that  it  may  properly  be  designated  the  in¬ 
surance  building  of  Des  Moines.  President  and  Mrs.  Rawson  attended  the  New 
York  convention  last  week.  Mississippi  and  Alabama  have  recently  been  added  to 


the  field  of  the  Des  Moines  Life,  Calvin  Tichnor  of  Memphis  having  charge  of 
Mississippi. 

— The  Minnesota  Mutual  Life  has  been  practically  reorganized.  President  T. 
R.  Palmer  resigned  recently  and  E.  W.  Randall,  dean  of  t.ie  Minnesota  Agricul¬ 
tural  School,  has  succeeded  him,  but  the  other  officers  have  not  yet  been  elected. 
G.  C.  Power  is  acting  secretary,  succeeding  Douglas  Putnam.  The  new  board  of 
directors  is  composed  of  the  following  St.  Paul  men:  John  E.  Burchard,  Phillip 
Herzog,  Thomas  D.  0’Brien[  Frank  H.  Schlick,  Donald  S.  Culver,  Eli  S.  Warner, 
Gebhardt  Bohn,  Kenneth  Clark,  A.  II.  Eindekc,  George  C.  Power  and  H.  A.  Bige¬ 
low.  On  Thursday  last  ex-President  Palmer  committed  suicide.  He  had  been  in 
poor  health  for  some  time,  and  melancholia  drove  him  to  his  ueath. 


THE  SOUTH. 


Southern  Agents  of  Equitable  Meet  Officers. 

The  Atlanta-Birmingham  convention  of  Equitable  agents  convened  in 
the  Hillman  Hotel  in  Birmingham  on  Monday,  November  30,  to  which 
managers  and  agents  from  the  States  of  Florida,  Tennessee,  Virginia, 
North  and  South  Carolina  and  Louisiana  had  been  invited.  During  the 
morning  and  afternoon,  general  routine  business  was  the  order,  and 
in  the  evening,  beginning  at  6:30  o’clock,  came  the  banquet,  with  Charles 
C.  Hazell  as  toastmaster.  The  address  of  welcome  delivered  by  M.  G. 
Harding,  president  of  the  First  National  Bank  of  Birmingham,  sounded 
the  keynote  of  the  gathering. 

The  speaker  of  the  evening  and  the  man  around  whom  all  interest 
centered  was  George  T.  Wilson,  second  vice-president.  His  speech  was 
of  necessity  along  varied  lines,  during  the  course  of  which  he  stated 
that  the  securities  of  the  society  had,  since  December  31,  1907,  en¬ 
hanced  $13,000,000  in  value.  He  also  stated  that  it  gave  the  officers  of  the 
society  great  pleasure  to  announce  that,  with  the  exception  of  one  single 
general  agency,  every  Southern  manager  had  more  than  exceeded  the  en¬ 
tire  business  of  1907  during  the  first  eleven  months  of  1908,  and  in  many 
instances  the  increase  was  over  fifty  per  cent.  Other  officers  from  120 
Broadway,  addressed  the  banquet,  including  G.  F.  Brophy,  superinten¬ 
dent  of  the  bureau  of  information;  Dr.  W.  R.  Bross,  medical  director; 
W.  Nelson  Edleston,  superintendent  of  agency  bureau,  and  C.  C.  Hazell, 
supervisor  of  agents.  Other  speakers  were:  J.  D.  Boushall,  State  man¬ 
ager,  Raleigh.  N.  C.;  John  S.  Coles,  Jr.,  manager  Jacksonville  (Fla.) 
agency;  Frank  L.  Levy,  State  manager,  New  Orleans;  A.  C.  Sexton, 
Deputy  Insurance  Commissioner  of  Alabama;  Geo.  T.  Sibley,  State 
manager,  Birmingham;  Frank  W.  Burr,  State  manager,  Atlanta;  W.  J. 
Roddey,  Rock  Hill,  S.  C.;  Knowles  Hyer,  Pensacola,  Fla.;  Frank  R. 
Jones,  Knoxville,  Tenn.,  and  others. 

During  the  course  of  the  banquet  J.  E.  McLauchlin  of  Atlanta  intro¬ 
duced  J.  Frank  Carswell  of  Augusta,  who  presented  Mr.  Burr,  Georgia’s 
State  manager,  with  a  gold-headed  cane,  and  Mrs.  Burr  with  a  hand¬ 
some  umbrella. 

On  Sunday  preceding  the  convention,  State  Manager  Burr  enter¬ 
tained  the  Georgia  agents  and  Florida's  representatives  at  a  luncheon  in 
the  Aragon  Hotel,  Atlanta.  Returning  to  Atlanta  on  Tuesday  morning, 
they  were  again  entertained  at  the  Aragon,  and  a  general  business  meet¬ 
ing  of  the  agents  was  held.  At  this  business  meeting  Mr.  Burr  offered 
a  ten-dollar  gold  piece  to  the  agent  making  the  best  address.  The  judg¬ 
ing  committee  asked  Mr.  Burr  to  allow  the  committee  themselves  to 
present  Mrs.  E.  P.  Welborne  of  the  Florida  agency  with  a  like  prize,  as 
her  address  to  the  convention  was  considered  best  of  all.  Mr.  Burr’s 
prize  vrent  to  W.  C.  McLauchlin,  whose  address  was  on  the  fundamental 
principles  of  success,  and  in  which  he  made  the  basis  “Growth,”  stating 
that  the  first  four  letters  of  this  word  G-R-O-W,  meant  “go  right  on 
working.”  The  convention,  as  a  whole,  was  a  decided  success,  and  each 
manager  pledged  their  agency  for  a  record  month  in  December,  the 
Georgia  agency  pledging  $250,000. 


New  Orleans  Items. 

[From  Our  Own  Correspondent.] 

The  United  States  Realty  and  Securities  Company  of  Louisiana  has 
been  incorporated  here,  with  $1,000,000  capital.  Its  objects,  as  stated 
in  the  charter  just  recorded,  are  to  buy  and  sell  stocks  and  bonds,  and, 
particularly,  to  invest  its  capital  in  the  purchase  of  stock  in  presently 
organized  life  and  fire  insurance  companies  for  the  purpose  of  obtaining 
a  controlling  interest  therein.  L.  P.  Delahoussaye,  president  of  the 
Keystone  Life  Insurance  Company  of  Louisiana,  is  one  of  the  incor¬ 
porators.  Mr.  Delahoussaye’s  connection  with  the  new  concern  is  be¬ 
lieved  to  indicate  that  the  primary  object  of  the  company  is  to  buy 
that  part  of  the  Keystone  stock  not  yet  paid  in,  and  to  thereby  bring 
about  the  dismissal  of  the  suit  recently  filed  by  the  State  Insurance 
Commissioner  against  the  company,  -which  litigation  will  force  the 
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company  out  of  business  if  it  does  not  secure  a  purchaser  for  that  part 
of  its  stock  that  has  not  yet  been  paid  in.  The  incorporators  are: 
Peter  Gallagher,  M.  Bargas,  L.  P.  Delahoussaye,  H.  W.  Raynor,  H.  J. 
Robbert  and  M.  Nienaber. 

Second  Vice-President  George  T.  Wilson  of  the  Equitable  Life  As¬ 
surance  Society  was  in  New  Orleans  last  week.  Coincident  with  Mr. 
Wilson’s  presence  here,  the  Equitable  deposited  with  the  Hibernia  Bank 
and  Trust  Company  the  $175,000  remittance  covering  the  bond  issue 
on  the  Perrin  building,  which  it  has  taken  over.  Mr.  Wilson  was  ac¬ 
companied  by  W.  N.  Edleston,  the  superintendent  of  the  Equitable’s 
agency  bureau. 

The  Metropolitan  Life  of  New  York  has  transferred  to  the  Canal- 
Louisiana  Bank  and  Trust  Company  and  the  Commercial-Germania 
Trust  and  Savings  Bank  the  $1,500,000  covering  the  bond  issue  on  the 
Maison  Blanche  office  building,  which  it  has  bought. 

New  Orleans  Woodmen  have  formally  incorporated  the  Woodmen 
Mutual  Health  and  Casualty  Company  of  Louisiana  and  will  do  a  gen¬ 
eral  industrial  insurance  business  for  the  purpose  of  insuring  any  person 
against  sickness,  bodily  injury  or  death  by  accident.  William  L.  Wooten, 
Oliver  S.  Livudais,  Otto  A.  Levy,  E.  M.  Weil,  Jos.  S.  Loeb,  A.  B.  Booth, 
W.  E.  Dodsworth  and  others  are  the  incorporators. 

Because  of  the  increased  rates  charged  by  bonding  and  securities 
companies  for  bonds  they  furnish,  local  real  estate  men  and  auctioneers 
are  discussing  plans  for  a  New  Orleans  bonding  company,  with  an 
authorized  capital  of  $50,000  to  $100,000.  Under  a  new  law  recently 
adopted,  all  real  estate  men  are  required  to  furnish  a  bond  of  $5000  to 
protect  their  clients  in  any  transactions  they  handle.  Some  of  these 
bonds  are  furnished  personally  by  the  more  wealthy  agents,  but  others 
are  forcbd  to  give  bonds  of  security  companies.  The  present  rates 
charged  are  declared  to  be  exorbitant  and  a  movement  has  been  launched 
to  establish  a  company  that  will  bond  the  agents  and  dealers  for  less 
than  they  are  paying  the  big  outside  concerns. 

The  Alabama  law  which  prohibits  board  or  participation  contracts  of 
insurance  is  tied  up  in  the  suit  of  the  Guarantee  Life  Insurance  Com¬ 
pany  of  Houston,  Tex.,  which  is  now  being  fought  against  the  State  of 
Alabama  in  a  litigation  at  Montgomery.  Companies  going  into  the 
State  agree  to  avoid  such  contracts.  On  information  that  the  Guarantee 
Life  was  not  avoiding  these  contracts,  proceedings  were  instituted  to 
force  it  to  suspend  business,  pending  an  investigation.  To  prevent  the 
revocation  of  its  license  as  threatened,  the  company  secured  an  in¬ 
junction  against  the  Insurance  Commissioner  of  the  State.  The  latter 
has  responded  with  a  suit  to  dissolve  the  injunction,  alleging  that  the 
law  is  valid  and  can  be  enforced. 

Leon  Irwin  &  Co.  of  New  Orleans  have  this  week  been  appointed 
Louisiana  agents  for  the  Security  Fire  of  New  Haven. 

It  is  authentically  stated  here  that  the  Queen  City  Fire  of  Sioux  Falls 
will  retire  from  the  States  of  Louisiana  and  Mississippi  after  January 
1.  The  reason  given  is,  that  the  company  is  doing  too  large  a  business 
for  its  capital  and  surplus.  Magnolia. 

New  Orleans,  December  5. 


merly  with  the  Penn  Mutual  Life,  and  is  a  man  of  extended  experience  in  life 


insurance. 


—The  Fidelity  Mutual  Life  has  appointed  S.  C.  Duryee  of  Newport,  Ky.,  man¬ 
ager  of  the  Central  Kentucky  department,  with  headquarters  at  Lexington.  Mr. 
Duryee  has  had  sixteen  years*  experience  in  the  life  insurance  field,  and  already 
has  a  large  agency  force  at  his  command. 

■ — A  report  was  circulated  last  week  to  the  effect  that  the  Union  Life  and  lrust 
of  Muskogee,  Okla.,  and  the  Keystone  Life  of  New  Orleans  had  passed  into  the 
control  of  the  Southern  Life  of  Fayetteville.  Officials  of  the  Keystone  Life  say 
that  there  is  no  foundation  for  the  report  so  far  as  their  company  is  concerned. 


MISCELLANEOUS  LIFE  NEWS. 


Commissioner  Love’s  Recommendation. 

In  his  annual  report,  Thomas  B.  Love,  Commissioner  of  Insurance  of 
Texas,  has  this  to  say  regarding  the  insurance  laws  of  that  State: 

The  present  insurance  laws  of  the  State  are  fragmentary  and  incom¬ 
plete  and  taken  as  a  whole,  are  inadequate  and  difficult  to  understand 
or  apply  'They  were  enacted,  for  the  most  part,  more  than  thirty  years 
ago,  and  have  been  completely  outgrown  by  the  insurance  interests  of 
the' State  The  most  practicable  way  to  remedy  them  is  to  substitute 
for  all  the  laws  now  in  force  a  comprehensive,  complete  and  systematic 
insurance  code.  In  order  to  be  of  benefit,  such  a  code  need  not  contain 
any  drastic  provisions  or  effect  any  violent  changes  in  the  laws  now  in 
force  but  need  only  to  supply  the  missing  links  m  the  present  laws  and 
omit ’many  of  their  incongruous  and  useless  provisions,  many  of  them 
utterly  inapplicable  to  present  conditions  or  unenforceable. 

The  Commissioner  recommends  that  foreign  companies  give  a  bond 
in  the  sum  of  $50,000  to  assure  prompt  payment  of  claims  and  taxes, 
and  that  a  company,  upon  leaving  the  State,  shall  reinsure  its  Texas 
risks  in  some  company  authorized  in  the  State.  A  course  of  insurance 
in  the  State  university  and  in  the  public  schools  is  also  recommended. 


—On  and  after  January  1,  1909,  all  policies  issued  by  the  Greensboro  Life  will 
be  on  the  annual  dividend  basis. 

—Insurance  Commissioner  Bell  of  Kentucky  has  revoked  the  license  of  the 
Security  Life  of  America  on  the  ground  of  violation  of  the  anti-rebatmg  laws 
and  alleged  illegal  connection  with  the  Standard  Trust  Company  of  Nashville. 

—John  C.  Byland  of  Walton,  Ky.,  has  been  appointed  general  agent  for 
fifteen  counties  in  Kentucky  by  the  Michigan  State  Life.  Mr.  Byland  was  for- 


ASSOCIATION  OF  LIFE  INSURANCE  PRESIDENTS. 
Second  Annual  Meeting,  December  4  and  5  Memorial  Session 
to  the  Late  Hon.  Grover  Cleveland— Commendatory  Addresses 
by  His  Contemporaries— Important  Conference  on 
Taxation— Valuable  Papers  and  Addresses— Interesting 
and  Forceful  Discussion— Representatives  of 
Eighty-Six  United  States  and  Canadian  Life 
Insurance  Companies  in  Attendance. 

At  the  first  annual  meeting  of  the  Association  of  Life  Insurance  Presi¬ 
dents  held  at  the  Hotel  Belmont,  New  York  city,  early  in  December  of 
1907,  a  most  notable  address  on  life  insurance  was  made  by  the  late  Hon. 
Grover  Cleveland,  then  chairman  of  the  association.  It  was  therefore 
eminently  suitable  that  the  first  session  of  the  second  annual  meeting 
of  the  association  should  be  entirely  devoted  to  memorials  to  Mr. 
Cleveland. 

The  meeting  was  called  to  order  on  Friday  morning  last,  in  the  As¬ 
sembly  Hall  of  the  Metropolitan  Life,  1  Madison  avenue,  New  Tork, 
by  Chas.  A.  Peabody,  president  of  the  Mutual  Life,  acting  as  chaii- 
man.  After  referring  to  the  objects  of  the  association  and  the  work  it 
had  thus  far  been  able  to  accomplish,  he  touched  briefly  on  the  services 
of  Mr  Cleveland,  and  presented  the  first  speaker,  Paul  Morton,  presi¬ 
dent  of  the  Equitable  Life  of  New  York.  Mr.  Morton  was  followed  by 
John  H.  Finley,  president  of  the  College  of  the  City  of  New  York. 
Robert  Lynn  Cox,  general  counsel  and  manager  of  the  association,  then 
read  letters  from  Hilary  A.  Herbert,  ex-Secretary  of  the  Navy;  David 
E.  Francis,  ex-Secretary  of  the  Interior;  Hoke  Smith,  Governor  of 
Georgia;  Adlai  E.  Stevenson,  ex-Vice-President  of  the  United  States,  and 
Judson  Harmon,  Governor-elect  of  Ohio. 

Mr  Cleveland  came  into  the  life  insurance  situation  late  in  life-some  years 
after  "he  had  twice  been  the  victorious  leader  of  his  party  and  the  chief  executive 
of  this  great  nation  At  the  time  he  was  easily  the  first  citizen  of  the  country 

His  advent  first  as  a  trustee  of  the  Equitable  and  afterwards  as  chairman  and 
general  counsel  of  this  association  met  with  the  emphatic  approbation  °f  the 
AmeHcan  public  because  every  one  knew  that  in  no  way  would  Grover  Cleveland 
wink  at  any  wrongdoing,  or  in  any  way  be  connected  with  mal-administration. 

He  was  a  grand  old  pilot  taken  on  board  a  very  important  ship  that  was  in 
danger  amonl  the  rocks1!  and  at  once  all  on  board  were  pacified  and  confidence 

the  fact 

that  it  is  one  of  the  best  institutions  of  civilization— Paul  Morton. 

And  as  he  was,  as  Mayor,  Governor,  President,  thinking  not  of  this  ™n  advan- 

Mmmrnmm 

—John  H.  Finley.  *  *  *  * 

Mr  Cleveland  was  not  a  politician;  he  intrigued  neither  for  place  nor  fame; 

not  "indulge  i^cTph^ 
was  hiTguMing  star  under  whose  steady  light  he  always  quietly  pursued 

the  public  to  be  a  benefaction.— Hilary  A.  Herbert. 

When  he  assumed  his  dutie’s  of 
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giving  attention,  but  because  the  influence  of  such  a  man 
is  far-reaching  and  highly  beneficial.  His  example  is  a 
winch  such  meetings  as  yours  now  being  held  will  aid  in 
due  appreciation. — David  R.  Francis. 


in  a  country  like  ours 
priceless  heritage,  of 
giving  our  country  a 


*  *  *  ♦ 

At  the  close  of  the  session  an  hour  was  devoted  to  making  new  and 
renewing  old  acquaintances,  after  which  the  representatives  sat  down 
to  an  informal  luncheon,  tendered  by  the  Metropolitan  Life  in  one  of 
their  spacious  lunch  rooms. 


THE  TAXATION  CONFERENCE. 

Chairman  Robert  Lynn  Cox  opened  the  afternoon  session  and  thereby 
the  business  of  the  meeting  by  reading  a  paper  bearing  the  title 


"OBJECTS  OF  THE  CONFERENCE  AND  NECESSITY  FOR 
CO-OPERATION.” 

Tt  ^1*j.IP.eet*.n£  should  have  been  called  a  convention  rather  than  a  conference 
gates  of’ XuVtel?oaooroP0oeoSentf-tivf  &dy-  X°U  meet  here  as  ‘he  accreXed  dele! 

cernerl  1  •’  j-0, ??0  Policyholders.  iou  are  not  here  as  confreres  con- 

imDlvd  T„hI?U-r  individual  and  personal  interests,  as  the  term  conference  might 

methods \f  ^  meqpaIlties  and  inequities  of  present  rates  a8nd 

taxation  of  life  insurance  is  not  your  personal  problem  except  in  so 

ar  ses  IT  ^  p°h,cyh°lders  yourselves-  Any  further  concern  on  your  part 

policyhow”rs  you  represent.  g  UP°"  y°U  *°  ’°°k  °Ut  f°r  the  interests  «*  the 

I  his  meeting  is  therefore  being  held  mainly  to  discuss  wavs  and  means  of 
hurTn8-  Ieglslators  and  policyholders  face  to7  face  in  dealing  with  the  great 
Stated?  mp0Sed  upon  Policyholders  by  legislative  hands,  that  o§f  taxation  by  the 

neLssItv  f„eren/Sked  define  the  objects  of  this  conference  and  to  explain  the 
nroMo  ty  it  co-operation  among  insurance  companies  in  dealing  with  the  tax 

say6  h?t  the  JbfcMwrfnT  77  ‘]lis  inpthe  iewest  PossMe  words,  I  should 
nf  ,  i  th  f  ODject  is  twofold,  hirst,  to  make  certain  that  we  are  in  possession 

a  the  facts  relating  to  the  subject  of  taxation  of  life  insurance  and  that  we 

see1Vto  i^that1  rtly  un?,ersta.nd  the  Problems  arising  from  those  facts.  Second, 
I?  ?e5,  1  11  ‘"t1  the  problem  is  presented  to  life  insurance  policyholders  in  order 
that  they  may  be  enlisted  in  an  effort  to  solve  the  problem.  7  ln  order 

,  ere  31  e  the  primary  objects  of  the  conference,  then  it  will  follow  as  a 
matter  of  course  that  the  necessity  for  co-operation  is,  first  to  reach  a  common 
understanding  among  ourselves  as  to  what  the  problem  is,  and  second  to  make 
certain  that  ,t  shall  be  presented  to  the  policyholders  of  all  companies  at  the 
same  time,  in  order  that  they,  by  co-operative  efforts,  may  act  in  substantial 

Xch  \nhe7matgbrLdtrede.Ver  P'a"  be  suggested  for  chaining  the  relief  to 

Ut77I<LthiS  ?r'er  statement  might  answer  the  question  asked  of  me,  I  would 
'  gcJ  a  stcP  further  and  suggest  several  different  directions  from  which  the 

subject  of  life  insurance  taxation  should  be  approached. 

hirst,  we  should  look  at  it  in  its  ratio  or  relationship  to  the  other  elements  of 
cost  of  insurance.  It  is  desirable,  therefore,  in  discussing  the  question  to  give 
not  alone  total  figures,  but,  m  the  interests  of  a  better  understanding  of  what 
poHcvgholdermean’  l°  8'Ve  them  m  comPanson  wlth  other  items  of  cost  paid  by  the 

Second  we  should  view  it  from  the  broadest  standpoint  of  justice  and  equity, 
because  it  is  not  in  the  mam  a  question  of  how  much  policyholders  have  to  pay 
nrterhs°w7°eS  v  b„ur,7n  c°mpare  with  the  tax  burdens  imposed  upon 

and  nroti-Hr,  J  tv,n?t  P^yholders,  but  are  engaged  in  providing  for  themselves 
and  protecting  their  families  against  want  and  suffering  by  other  methods.  And 
furthermore  we  may  well  consider  to  what  extent  life  insurance  is ’entitled  to 
special  consideration  at  the  hands  of  the  government  as  compared  with  other 

social  problemsSS’  VleW  °f  'tS  cbaracter  and  Purposes  and  its  relationship  to 

Third  we  should  consider  the  inequalities  of  the  burden  of  taxation  as  between 
policyholders  themselves.  This  question  naturally  divides  itself  into  two  parts, 
first,  inequalities  arising  from  the  diversity  of  residence  of  policyholders  and 
second,  from  the  diversity  of  domicile  of  companies  in  which  they  are  insured. 

I  y  keeping  this  classification  in  mind  we  may  better  understand  perhaps  the 
potency  of  the  various  arguments  that  will  be  advanced  by  those  who  are  to  dis¬ 
cuss  the  question  before  us.  By  having  their  places  allotted  in  advance,  we  may 
perhaps  more  readily  assign  the  facts  to  be  presented  to  their  positions  of  relative 
importance. 

\\  e  have  heard  much  of  the  burden  of  life  insurance  taxation  as  expressed  in 
<*&8Tegate  figures.  We  know  that  life  insurance — the  co-operative  snaring  of 
losses  caused  by  the  untimely  death  of  productive  human  beings — is  burdened 
annually  for  the  support  of  government  _  to  the  aggregate  amount  of  at  least 
eleven  million  dollars.  That  this  burden  is  borne  solely  by  policyholders  is  not 
so  well  known,  nor  has  it  hitherto  been  seriously  considered  by  policyholders 
themselves. 

****** 

But  the  magnitude  of  the  burden  and  how  it  compares  with  other  elements  of 
cost  of  life  insurance  are  not  the  only  questions  before  us.  How  does  the  tax 
Imposed  upon  life  insurance  compare  with  that  put  upon  other  transactions? 
What,  if  any,  are  its  claims  for  specially  favorable  treatment  at  the  hands  of  gov¬ 
ernment?  Companies  carry  on  their  business  by  the  collection  of  cash  from  their 
policyholders.  To  the  extent  that  funds  are  accumulated  they  are  invested 
almost  entirely  in  evidences  of  indebtedness,  generally  consisting  of  notes,  bonds 
or  other  promises  of  the  obligor  to  pay  money  in  return  for  money  borrowed. 
Tax  experts,  almost  without  exception,  will  tell  you  that  such  evidences  of  in¬ 
debtedness  should  not  be  taxed  at  all;  that  a  tax  upon  them  constitutes  double 
taxation.  Furthermore,  taxes  upon  this  kind  of  property  are  so  generally  evaded 
that  the  individual  or  business  that  pays  such  taxes  is  unfairly  burdened  and  in 
effect  is  discriminated  against.  Under  existing  conditions  personal  property  tax¬ 
ation  is  a  gross  injustice  unless  in  each  case  evasion  of  payment  is  permitted  to 
the  extent  that  other  holders  of  similar  property  are  permitted  to  evade  such 
taxes. 


Aside  from  the  fact  that  the  business  of  life  insurance  is  heavily  taxed, 
though  of  a  character  entitling  it  to  special  governmental  favor,  the  tax  is  im¬ 
posed  most  unequally  by  various  localities.  It  is  to  remedy  this  condition  that 
we  should  strive  chiefly. 

Let  us  look  at  the  facts.  Level  premium  life  insurance  companies  are  now 
taxed  by  the  States  of  their  domicile  in  almost  as  many  ways  as  there  are  States. 
In  some  on  assets,  in  others  on  income  from  all  sources,  or  from  certain  sources, 
on  capital  stock  when  they  have  such,  on  surplus,  on  premium  receipts  within  the 
State,  and  by  franchise  and  license  fees,  Departmental  charges  for  valuation  of 
policy  contracts,  etc. 

Then  again  they  are  taxed  by  foreign  States  for  the  privilege  of  exercising 
their  franchise  rights  in  such  States,  in  many  different  ways  and  under  a  wide 
range  of  rates.  A  list  of  the  States  and  their  varying  methods  of  taxing  foreign 
life  insurance  companies  will  be  appended  to  this  paper.  It  is  sufficient  to  say 
here  that  the  rate  varies  from  nothing  in  one  State  to  3  per  cent  of  gross  pre¬ 
mium  collections  in  another  State.  It  varies  in  some  States  from  nothing  for 
some  companies  to  3  per  cent  for  other  companies.  *  *  *  The  wide  variation 

in  rates  paid  by  different  companies  results  mainly  from  the  operation  of  what 
are  generally  known  as  retaliatory  laws.  They  provide  in  effect  that  the  State  in 


which  they  exist  shall  tax  companies  of  other  States  as  those  States  tax  its  com¬ 
panies.  Under  such  a  law  in  Wisconsin,  for  example,  Connecticut  companies  are 
not  taxed  at  all;  New  \  ork  companies  are  taxed  1  per  cent;  Iowa  companies  are 
taxed  Ay*  per  cent,  and  lexas  companies  would  be  taxed  3  per  cent  if  doing 
business  in  the  State.  And  while  these  rates  prevail  for  such  companies  in  Wis- 
consin,  the  rates  paid  by  the  same  companies  in  other  States  are  on  a  wholly 
diffeient  basis  and  of  different  amounts.  Would  it  seem  possible  for  confusion 
to  be  worse  confounded?  Competition  and  bookkeeping  difficulties  have  pre- 
vented  the  companies  from  finding  a  way  to  do  equity  between  the  policyholders 
ot  different  states  by  charging  premium  rates  according  to  the  tax  rate  imposed 
by  their  several  States.  In  effect,  the  policyholders  of  certain  companies  in  cer- 
tain  States  are  contributing  directly  to  the  support  of  the  State  government  of 

.°utlleruStateS'  lhey  are  be!ng  taxed  by  legislatures  in  the  selection  of  which 
they  have  no  voice.  *  *  * 


Perhaps  the  most  discouraging  words  reported  recently  are  to  be  found  in  a 
letter  addressed  to  the  public  press  by  an  Insurance  Commissioner  and  in  the 
annual  report  of  another  Commissioner,  in  which  they  call  attention  to  the  fact 
that  their  States,  which  impose  the  highest  rates  of  tax  upon  life  insurance  com¬ 
panies,  are  not  thereby  imposing  taxes  upon  their  own  citizens,  but  upon  those 
resident  in  other  States.  To  their  minds  this  seems  to  afford  a  complete  justifi- 
cation  for  the  rates.  Let  us  assume  that  even  these  Commissioners  would  not 
seek  to  justify  the  position  taken  by  their  States  did  they  not  believe  that  in 
some  way  the  excessive  burden  imposed  by  their  States  came  out  of  unconscion¬ 
able  profits  of  the  business,  rather  than  from  tax-burdened  policyholders  of  other 
States.  It  is  to  be  hoped  that  ere  long  they  will  be  in  harmony  with  other  Com¬ 
missioners  who  deplore  the  fact  that  certain  States  are  seeking  to  profit  at  the 
expense  of  helpless  citizens  of  other  States  through  excessive  taxation  of  life  in¬ 
surance. 

It  is  not  my  province  to  discuss  at  this  time  and  place  the  matter  of  specific 
remedies.  This  I  have  done  recently  before  another  body  confessing  as  we  all 
must,  that  no  single  suggestion  can  meet  all  of  the  varying  conditions  to  be 
found  in  different  States.  My  notion  is  that  whatever  plan  is  suggested  it  must 
be  modified  to  fit  local  conditions  in  every  case,  keeping  in  mind  always  the  essen¬ 
tial  results  that  taxes  shall  be  reduced,  and  in  a  way  that  will  tend  toward  equali 
zation  of  burden  as  between  policyholders  regardless  of  where  they  reside  or 
whether  they  be  insured  in  a  company  of  one  State  or  another. 

But,  whatever  else  may  be  said,  let  it  be  understood  that  the  tax  problem  is 
the  policyholders  problem,  and  that  nothing  can  be  accomplished  in  the  wav  of 
substantial  reform  except  through  co-operative  efforts  of  policyholders 


The  paper  of  Mr.  Cox  was  followed  by  that  of  Lester  W.  Zartman  of 


Yale  University,  whose  subject  was: 

“NECESSITY  FOR  REFORM  OF  LIFE  INSURANCE  TAXATION.” 

Last  year  the  life  insurance  companies  of  this  country  paid  twelve  million 
*°  the  States  as  the  share  which  the  holders  of  life  insurance  policies 
snould  contribute  through  the  companies  to  the  expense  of  government.  A  num¬ 
ber  ot  methods  were  used  by  the  States  in  collecting  this  amount.  Two  millions 
were  secured  by  means  of  fees  levied  primarily  for  the  purpose  of  supporting 
tne  btate  Insurance  Departments.  The  rest  was  collected  through  taxes  levied 
on  all  the  assets,  or  on  part  of  them,  and  to  a  much  greater  extent  by  means  of 
taxes  levied  upon  gross  or  net  premiums  collected  by  the  companies.  The  prob- 
lem  before  us  is  to  determine  whether  this  tax  should  be  levied  on  life  insurance, 
and  it  it  should,  whether  the  ways  in  which  the  tax  is  imposed  are  best  adapted 
e  Jus*ice>  as  far  as  possible,  to  every  one  concerned. 

Much  of  the  discussion  which  has  hitherto  taken  place  on  the  subject  of  in¬ 
surance  taxation  has  not  accomplished  much.  On  one  side  have  been  arraigned 
those  favoring  the  imposition  of  heavy  taxes  on  the  life  insurance  business,  and 
°u  ij  .er  those  who  have  taken  the  standpoint  that  no  taxes  on  insurance 
should  be  imposed  whatever.  Now,  it  is  always  of  great  advantage  in  clearing 
up  a  knotty  problem  such  as  this  one  of  insurance  taxation  to  find  out  as  well 
as  we  can  what  are  the  motives  actuating  those  who  are  advocating  various  lines 
of  action.  Let  us  find  this  out  in  the  present  case.  In  the  first  place  upon  what 
have  the  advocates  of  insurance  taxation  based  their  claim  that  the  States  ought 
to  levy  such  a  tax?  A  careful  study  of  the  situation  will  reveal  four  different 
reasons.  Ihey  are*  first:  the  belief  that  in  many  cases  some  tax  ought  to  be 
levied  on  the  insurance  business  in  order  to  do  justice  as  between  all  the  citizens 
of  the  State.  The  ideal  of  legislators  is  to  place  taxes  so  that  they  will  bear 
equally  upon  all  citizens  of  the  State.  .  To  secure  this  object  they  have  believed 
that  a  tax  ought  to  be  levied  upon  the  insurance  business  in  some  way,  and  have 
adopted  the  present  systems  as  expedient  methods.  The  second  reason  why 
taxes  are  levied  on  insurance  is  that  in  the  way  in  which  they  are  imposed,  the 
tax  is  easy  to  collect.  Suppose  that  a  tax  placed  upon  insurance  corporations 
does  tall  ultimately  upon  the  policyholders,  as  is  claimed  by  insurance  experts,  the 
^i?  1Cu  1(jers  <a0  not  know  it,  and  if  they  do,  they  are  unaware  of  the  extent  of 
the  burden.  In  other  words,  a  tax  on  insurance  is  an  indirect  tax,  and  as  such 
possesses  all  those  characteristics  which  make  an  indirect  tax  so  pleasing  to  the 
legislator  whose  tenure  of  office  depends  upon  his  pleasing  his  constituents.  The 
third  reason  why  heavy  taxes  are  imposed  upon  insurance  is  popular  ignorance  as 
to  the  true  nature  of  level-premium  life  insurance.  Despite  all  attempts  which 
have  been  made  towards  educating  the  people  in  life  insurance  matters,  it  is 
perhaps  not  too  much  to  say  that  95  out  of  every  100  people,  yes,  even  more,  do 
not  understand  why  it  is  necessary  to  accumulate  a  reserve.  The  public  sees 
millions  of  assets  accumulating  in  the  possession  of  a  corporation.  What  more 
fit  subject  for  taxation  than  this?  The  legislator  who  may  or  may  not  know  the 
reason  why  the  reserves  are  accumulating  is  only  too  ready  in  most  cases  to 
gratify  the  popular  demand  that  the  business  should  be  taxed.  Lastly  the 
reason  why  heavy  taxes  are  imposed  upon  life  insurance  is  that  in  many  States 
the  business  is  carried  on  almost  entirely  by  foreign  corporations,  that  is,  cor¬ 
porations  created  by  other  States.  In  most  of  the  States  a  domestic  corporation 
is  none  too  popular;  the  foreign  corporation  is  an  enemy  which  should  be  hurt, 
and  especially  when  it  is  one  which  is  supposedly  taking  millions  of  dollars  out 
of  the  State  each  year.  Such  a  corporation,  in  the  popular  judgment,  should  be 
heavily  taxed. 


Let  us  examine  the  situation.  We  have  seen  that  taxes  have  been  collected  in 
the  shape  of  fees,  in  the  shape  of  taxes  on  assets  and  on  premium  income,  for 
reasons  which  have  been  stated.  In  the  first  place,  not  because  of  their  im¬ 
portance,  but  mainly  to  get  the  subject  out  of  the  way,  let  us  consider  the  fees 
that  must  be  paid  by  life  insurance  companies  to  maintain  the  supervisory  depart¬ 
ments  of  the  various  States.  From  time  to  time  during  the  past  century  the 
States  found  it  necessary  to  establish  control  over  various  kinds  of  businesses. 
First  was  banking,  then  followed  transportation  and  insurance.  In  most  cases 
it  was  necessary  to  create  new  State  officials  to  exercise  these  supervisory  func¬ 
tions.  In  order  that  the  burden  upon  the  general  State  revenues  should  not  be 
increased  it  was  usually  provided  that  the  new  officers  should  be  supported  by 
fees  collected  from  the  corporations  or  individuals  engaged  in  the  industries 
supervised.  If  this  system  of  fees  is  applied  to  banking,  transportation  and 
other  specific  businesses,  then  it  should  be  applied  to  insurance.  As  a  matter  of 
fact,  the  fee  system  of  supporting  supervising  departments, as  it  has  worked  out, 
has  not  been  a  success  and  cannot  be  defended.  It  has  resulted  in  extravagant 
supervision.  Fees  have  been  made  so  large  that  with  the  great  increase  in 
business  much  more  has  been  obtained  than  is  necessary.  To  use  up  the  surplus, 
needless  offices  have  been  created,  with  the  result  that  supervision  is  costing 
much  more  than  is  necessary  and  much  more  than  it  would  have  cost  without  the 
fee  system. 

We  now  come  to  a  consideration  of  the  taxes  levied  on  life  insurance  for  the 
support  of  government  in  general;  that  is,  to  taxes  based  on  assets  and  taxes 
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based  on  premiums.  In  this  problem,  as  has  been  pointed  out,  ^ere  are  two 
distinct  questions;  first,  should  taxes  be  imposed  at  all  upon  the  insurance 
business,  and  secondly,  are  the  present  methods  the  correct  methods,  bhould 
level-premium  life  insurance  be  taxed?  One  cannot  answer  this  question,  off-hand. 

It  all  depends  upon  what  the  system  of  taxation  is  in  the  State  levying  the  tax. 
This  makes  the  problem  complicated,  for  the  system  of  taxation  varies  greatly  in 
different  States.  As  a  matter  of  fact,  however,  the  system  of  taxation  in  use  in 
most  of  the  States  is  the  general  property  tax.  .  Under  this  general 

property  tax  system,  when  an  individual  owns  real  estate  he  is  taxed  according  to 
the  value  of  the  real  estate  he  possesses.  Should  not  the  insurance  company 
which  owns  real  estate  also  be  taxed?  No  one,  so  far  as  known,  has  had  the 
temerity  to  deny  that  it  should  not  be  so  taxed.  I  hen  proceed  one  step  further. 
When  an  individual  owns  mortgages,  bonds  and  stocks,  with  a  general  property- 
tax  law  in  force,  he  is  taxed  upon  their  value.  When  these  are  owned  by  an  in¬ 
surance  company  should  they  not  also  be  taxed,  as  was  real  estate  when 
owned?  It  is  here  that  those  who  oppose  insurance  taxation  refuse  to  follow. 
***** 

It  will  not  avail  anything  to  say  that  taxation  diminishes  the  volume  of  life 
insurance.  Undoubtedly  it  does,  but  does  not  a  tax  on  any  industry  discourage 

All  these  arguments  against  taxing  the  insurance  business  are  beside  the  mark 
As  a  matter  of  fact,  under  a  general  property  tax  system  there  ls  pr°nnprt  °  riehfs 
level-premium  life  insurance  should  not  be  taxed  in  some  way.  Property  ™  1  s 

surelv  exist  as  exemplified  by  the  accumulation  of  assets  by  a  level-premium 
companyX'STheS  general  prope/ty  tax  includes  property  rights  «  taxab  e  posscs- 
sions.  Therefore,  in  levying  a  tax  upon  life  insurance  the  States  so  tar  as  they 
are  attempting  to  bring  insurance  taxation  into  conformity  with  the  general 
property  tax  systems  are  justified  in  their  action.  .  ^ 

P  The  simplest  method  which  has  been  adopted  to  make  the  insurance  ^  cor¬ 
respond  to  the  general  property  tax  has  been  the  taxes  1!"P°se^  ySu£°"ssful 

assets.  But  a  tax  upon  assets  could  not  be  adopted  by  all  the  States.  Successful 
companies  are  located  in  a  few  States,  the  assets  have  been  accumulated  m  the 
home  office,  the  States  from  which  much  of  them  have  been  collected  have  o 
been  able  to  get  at  these  assets,  and  so  they  have  levied  a  tax  upon  premiums. 
Notwithstanding  the  other  arguments  which  have  been  mad6,1"  ^lmos^unlvtrsal 
of  premiums,  perhaps  the  great  underlying  reason  for  the  t^fVeli  nil  that 
adoption  of  the  premium  tax  and  its  persistent  use  has  been  the  feeling  that 
under  a  general  property  tax  these  assets  ought  to  be  taxed  in  Some  way.  Why 
should  they  not  be  taxed  under  a  general  property  tax  system.  With ‘every 
premium  policy  there  are  certain  investment  features.  Level  premium  insurance 
involves  the  necessity  of  accumulating  in  the  early  years  of  the  policy  m  o  d 
that  the  cost  may  not  increase  in  the  later  years.  It  is  claimed  that  it  is  tne 
policyholder  who  pays  the  tax.  That  is  true.  Why  should  he  not  pay  it  if  the 
Statey  in  which  he  lives  continues  in  force  the  absurd,  mediarval  geneial  property 

ta,Neither  the  tax  on  assets  nor  the  tax  on  premiums  can  be  justified.  The  State 
in  which  a  company  is  located  does  not  have  *he  moral  right  to  levy  a  general 
property  tax  upon  all  the  assets  of  such  companies  as  happen  to  have  their  home 
offices  in  that  State.  No  successful  insurance  company  has  gathered  its  assets 
even  for  the  most  part  from  the  savings  of  citizens  within  the  State  where  it  is 
located  Its  assets  are  the  result  of  premiums  that  it  has  collected  from  every 

cart  of  the  country  These  assets  belong  in  large  part  to  citizens  of  other 
States  A  life  insurance  company,  from  the  standpoint  of  taxation,  is  to  be  com 
pared  "to  a  trust  company  or  a  savings  bank  The  assets  which  it  possesses  are 
deposited  for  the  time  being  in  the  home  office  by  the  policyholders  to  be  held 
until  the  policies  mature.  Few  State  legislatures  have  gone  to  the  extent  ot 
taxing  a  trust  company  or  a  savings  bank  upon  its  deposits.  Whyjhen  shou 
thev  levy  a  tax  upon  the  deposits  in  a  life  insurance  company. 

Neither  does  it  follow  from  the  fact  that  under  a  general  property  tax  system 
insurance  ought  to  be  taxed  that  the  States  should  levy  a  tax  upon 
A  tax  levied  on  premiums  can  be  defended  qn  one  ground  only,  that  of  expe 
diency.  It  is  an  easy  tax  to  collect,  and  this  is  a  great  consideration  in  the  mind 
of  the  administrator  But  the  system  of  taxing  insurance  by  levying  on  p 
miums  is  an  illogical  method,  the  application  of  which  leads  to  three  classes  of 

*''' "'i  Discrimination  between  policyholders  of  different  States..  o ,  , 

Discrimination  between  different  classes  of  Sa“'  S 

3.  Discrimination  between  policyholders  and  non-policyholders.^ 

The  first  class  of  discriminations  resulting  from  taxes  levied  on  premiums  is 
due  to  the  fact  that  some  States  levy  much  heavier  premium  taxes  than  other 
.  Five  State  legislatures  have  thought  that  a  tax  of  1  per  cent  upon 
gr^srpremtams^if  tae'Tighfamount  in  orde/to.  equalize  the  b  d 3f  ™  » 

between  cen^ffin^sa/y  To  make  ^he^burd^n  equal  a\be- 

tween^^cUizen^hofdin^polfcies' and6  those  ^10t£  ^  ?  ^ASife^nsur- 

^^e^  to*1  obtain  e?hattwideXId1stSreibutionSlofalrisksavdii1chVisUabsoluteay0essenti^°To 

cafetv  Therefore  we  find  an  insurance  company  doing  business  m  a  large 
safety.  I  hereto  ,  {  y  Cent  in  one  State  for  its  policyholders 

their  premiumPs  andE  2  per  cent" [/others.  In  theory  life  insurance  ought  to 
upon  tneir  .  lewimr  a  tax  of  3  per  cent  on  premiums  than  m  a  State 

cost  more  in  a  Sta  y  g  g  nQt  \yhy?  Because  the  companies  cannot 

SnCh  „1dn  the  “£?dln  of  taxation  .  upon  the  policyholders  of.  a 

Pti this  first  class  of  discriminations,  as  the  States  levying  the  high 
able  o  P  11  nrohahilitv  pass  legislation  prohibiting  such  action.  Therefore, 

ars.’fc  s  rs-«sss^ 

Eer  ^tateyh0Suech  a" conditfon^'of ‘aftatrs  i^re.pu^na^n^fo  "o^ir^  scfis ^of  J  ustice”  3” 

0t  T  r nl are  a  tax  on  premiums  discriminates  and  is  unfair  in  that  it 

A  rtax  tatied  rmon  the  inffividual  irrespective  of  his  ability  to  pay.  The  pol.cy- 
a  tax  Iev'ed"PJfAh9en'"“  the  second  renewal  premium  on  a  twenty-year  term 
holder  who  pays  $120  as  the  .  levied,  u  rea]ly  paying  a  tax  of  10  per 

p  o' icy,  on  which  a  tax  ot  pe  which  he  possesseSj  while  the  man  who  is  pay- 
pent  upon  the  value  °  opwal  nremium  of  $500  on  an  endowment  policy,  and  is 

’tng  d\lO  ir  taxeed  a  the  rate  l”y  a  fraction  of  1.  per  cent  upon  the  equity 
taxed  $10,  is  taxed  a  levied  in  such  a  way  is  unjust  and  unfair. 

whmuh  P^SStSS  in  which  taxes  as  they  are  now  levied  on  life  insurance  are  un- 
■  ft"?  thev  discriminate  between policyholders  and  non-policyholders  in  the 

just  is  that  they  been  urged  in  this  paper  that  under  a  sysem  of 

State  levying  _nrl  'tV,P  general  property  tax  insurance  ought  to  be  taxed.  ’Fins 
isa?ruen  Bautt  whPenever  agmodificaPtion  is  made  in  the  general  property  tax  affect- 


ing  non-policyholders  a  modification  should  likewise  be  made  in  the  tax  upon 
holders  of  life  insurance  contracts.  This  has  not  been  done.  In  all  but  four 
States,  if  a  citizen  of  a  State  buys  shares  of  stock  in  a  corporation  created  by 
that  State,  he  is  exempted  from  the  general  property  tax  upon  those  shares.  If 
another  citizen  of  the  same  State,  instead  of  buying  the  shares  directly,  buys  life 
insurance  and  the  company  purchases  the  same  shares  of  stock,  no  exemption  is 
made  in  the  tax  which  the  company  directly,  and  the  policyholder  indirectly, 
pays  to  the  State.  If  an  exemption  should  be  made  in  one  case  it  should  be 
made  in  the  other.  It  is  not,  and  in  this  way  the  policyholders  are  discriminated 
against. 

Besides  resulting  in  discriminations  as  just  described,  a  tax  upon  premiums  is 
illogical;  that  is,  if  the  tax  is  collected  by  the  State  from  the  companies.  If  a 
State  decides  that  premiums  must  be  taxed,  it  does  not  follow  that  it  has  a  right 
to  collect  the  tax  from  the  insurance  companies.  The  companies  have  a  fixed  con- 
ract  with  their  policyholders.  The  annual  premium  is  determined  when  the  con¬ 
tract  is  made  by  the  company,  and  the  State  insists  that  this  premium  must  not 
be  increased,  no  matter  how  urgent  are  the  needs  of  the  company.  When  a 
State  levies  a  tax  upon  premiums  the  life  insurance  company  cannot  return  the 
reserve  upon  its  policies  in  that  State  to  the  policyholders,  thus  terminating  its 
contracts  and  in  this  way  avoiding  the  tax.  1  he  State  demands  that  the  con- 
tracts  be  carried  out  to  the  stipulated  time  and  for  the  amounts  previously  agreed 
upon.  At  the  same  time  the  State  assumes  the  right  to  exact  payments  from  foe 
companies  which  may  imperil  their  ability  to  carry  out  their  contracts.  Io  say 
that  the  States  probably  will  not  levy  such  a  burdensome  tax  is  not  meeting  the 
objection.  The  right  to  levy  a  tax  involves  the  right  to  levy  a  heavier  one. 
The  situation  is  illogical.  The  State  cannot  consistently  rule  that  the  contract 
must  be  a  fixed  contract  and  at  the  same  time  make  it  impossible  tor  the  com¬ 
panies  to  carry  out  their  contracts.  ,  , 

The  conclusion  then  is  that  even  under  a  general  property  tax  system  tne  tax 
on  life  insurance  premiums  cannot  be  defended.  It  is  unfair  as  between  citizens 
of  the  same  State,  unfair  as  between  different  classes  of  policyholders,  unfair  as 
between  insurers  and  non-insurers,  and  essentially  illogical. 

****** 

To  levy  all  taxes  on  wealth,  exempting  property  rights,  would  be  a  real  solu¬ 
tion  of  the  problem  of  taxation.  But,  like  most  good  solutions,  it  may  be  difficult 
to  accomplish.  How  about  compromise  measures?  Cannot  a  system  be  devised 
for  taxing  life  insurance  which  can  be  grafted  onto  present  systems  of  taxation 
and  thus  not  involve  such  a  widespread  change?  Such  a  method  of  taxation  can 
be  devised.  What  I  have  to  suggest  is  that  the  States  give  up  their  taxes  on 
assets  and  taxes  on  premiums  and  make  the  policyholder  liable  for  taxation  upon 
the  reserve  value  of  his  policy.  This  method  would  fit  in  well  with  a  general 
property  tax.  With  the  modern  policy  the  reserve  upon  a  policy  is  always  at  the 
disposal  of  the  policyholder.  He  can  borrow  from  it  and  he  can  withdraw  it  it 
he  cares  to  do  so.  In  what  essential  way  does  the  reserve  upon  a  policy  nowa¬ 
days  vary  from  the  deposit  placed  in  a  trust  company?  That  the  insurance  com¬ 
pany  so  far  as  it  is  the  holder  of  assets  has  always  been  considered  simply  as  the 
trustee  of  the  policyholders’  funds  is  amply  demonstrated  by  a  study  of  insurance 
literature.  Most  States  do  not  tax  trust  companies  upon  their  deposits,  but  they 
do  tax  the  depositor  upon  the  amount  of  his  deposit.  If  the  States  are  going  to 
levy  a  general  property  tax  and  under  this  tax  life  insurance,  the  tax  which  they 
should  impose  is  a  tax  upon  the  individual  policyholder  according  to  the  value  of 
his  deposit  or  reserve  with  the  company.  ...... 

Why  should  not  the  tax,  if  it  is  to  be  imposed  at  all,  be  imposed  in  this  way . 
Any  unprejudiced  man  can  be  shown  m  a  few  minutes  time  that  it  is  the 
holder  who  pays  the  tax  under  the  present  system  This  is  so  easy  of  demonstra¬ 
tion  that  it  would  be  a  waste  of  time  to  make  the  assertion  if  it  were  not  the 
fact  that  many  legislators  have  not  realized  it  as  the  true  situation.  ihe  Pollcy 
holder  pays  the  .tax,  but  he  pays  it  indirectly,  and  thus  does  not  know  how 
much  he  is  paying.  If  the  truth  were  known,  it  would  probably  show  that  the 
policyholder  is  in  general  paying  a  heavier  tax  than  is  the  average  holder  of  per¬ 
sonal  property.  Furthermore,  the  tax  is  grossly  ill-proportioned  amounting  to 
from  10  to  15  per  cent  upon  the  value  of  the  equity  which  the  policyholder 
possesses  in  the  early  years  of  the  policy.  This  is  wrong.  .  We  may  not  believe 
that  the  investor  in  life  insurance  should  receive  any  special  consideration,  but 
we  should  insist  with  all  our  power  that  no  extra  burden  shall  be  placed  upon 

hlHow  should  such  a  general  property  tax  as  has  been  suggested  be  levied  upon 
life  insurance?  That  is  a  practical  question  for  the  practical  statesman  to  solve. 
Two  methods  may  be  suggested.  First,  make  the  reserve  value  subject  to  local 
assessment  just  as  is  an  investment  outright  in  securities  or  a  deposit  in  a  trust 
rnmnanv  is  made  subject  to  local  taxation.  The  objection  to  this  plan  is  that  it 
company  J  ■  of  course  it  would.  But  if  the  States  are  going 

toehold*  orlto  the  general  property  tax  system  with  all  its  evasions  and  its  glaring 
•  w.VwUie?  it  if  oerhaps  but  fair  that  the  man  who  invests  in  life  insurance 
irregularities,  P  q{  evading  the  tax  upon  his  insurance  reserve. 

can*  not Ube  tllaVS  IMS 

ChThee‘other  method  would  be  to  retain  the  insurance  tax  as  a  State  tax  and  have 
1  he  otner  meinuu  wo  Board  of  Tax  Commissioners  a  list  of  all 

tHr  v°h^lPdenrseSinhth?  State  ftth  the  values  of  their  reserves  Upon  these  values 
policyholders  in  the  state,  collected  directly  from  the  individual 

policyholdefs"  ThisPwould  do  away^with  the  evasion  resulting  from  local  taxation. 
Uniformity  among  the  States  can  b^-cuj-edm^two  ways^byAe^States jith  a 

low  rate  increasing  mUch  to  be  desired  that  uniformity  should 

rate  States  lowering  their  rates  rates  by  the  high  States.  It  would  be  a  move 

t  h  pa  rfch  t  ^  direct  io  n  Since  some  reform  is  better  than  none,  and  since  it  does 
m  the  right  dire^P  L  *  t0  seCure  this  much,  if  nothing  further  can  be  secured, 

lit  us  at  lelst  secure  uniformity  of  rates  of  taxation  upon  life  insurance  in  the 

VaA°brieSftsuemmary  of  this  extended  discussion  may  not  be  out  of  place.  It  has 

been  “a”ta^7he  existing  general  property  tax  system  in  force  in  most  of  the 
states  some  tax  ought  to  be  levied  on  life  insurance.  . 

S 1  That  present  methods  of  taxing the  genera,  property 
tax3'  or'at  \east|to  amemf  iT'in  'such  a  way  as  to  include  only  tangible  wealth  as 
subject  to  taxation.  .  tax  cannot  be  abolished,  substitute  for  the  indi- 

4’  rThat  I"  taeg|oHcyhlldePrs  a7  direct  tax  upon  them,  mkking  the  reserve  values 
|f  polfcilsP  fubjlct  tl  taxat;0n,  not  to  the  company,  but  to  the  policyholders 

directly.  r(.fnrm  can  be  secured,  the  policyholders  have  a  right  to 

a  5’  Ylm  rates  of  taxation  by  the  various  States,  uniformity  being  secured 
geenearany  by  a™educet!on  in  the  ratef  of  the  high  tax  States. 

Tnhn  F  Dryden,  president  of  the  Prudential,  received  a  warm  welcome 
on  being  presented  by  Mr.  Cox,  and  read  a  concise  and  valuable  paper  on 
“TAXATION  OF  LIFE  INSURANCE  IN  THE  UNITED  STATES.” 

Of  the  many  important . question! and’pub^ 
feltan  ?!  thi6 unjust  ^I^nsmn^taxatior,  of  Me  ^urance  interest^  The 

Association  of  ^  PmcScal  suggestions  are  urgently  needed  as  to 

Whfch  a  further  increase  in  the  tax  rate  can  be 
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effectually  resisted  and  a  material  reduction  in  the  existing  tax  burden  secured. 

In  my  discussion  of  the  subject  I  have  purposely  avoided  technical  details  and 
theoretical  considerations,  to  emphasize  more  clearly  the  intensely  practical 
aspect  of  the  subject  as  it  confronts  the  administrative  officers  of  American  life 
insurance  companies  at  the  present  time.  Whatever  opinion  may  be  held  as  to 
where  the  burden  of  taxation  falls  in  other  matters,  there  can  be  no  question  of 
doubt  as  regards  life  insurance,  for  there  the  policyholder,  and  the  policyholder 
only,  pays  the  tax  and  carries  the  burden. 

It  requires  no  lengthy  argument  to  establish  the  principle,  both  in  morals  and 
economics,  that  life  insurance  as  an  institution  making  so  decidedly  for  human 
betterment,  should  not  be  taxed  at  all.  No  reasonable  objections,  however,  can 
be  raised  to  tile  taxation  of  the  real  property  owned  by  life  insurance  companies 
provided  it  is  taxed  at  the  same  rate  as  the  property  of  other  commercial  institu¬ 
tions.  Nor  can  serious  objections  be  made  to  reasonable  license  fees,  nor  to  the 
expenses  of  an  effective  system  of  State  supervision,  since  these,  in  the  aggregate, 
do  not  impose  a  very  heavy  burden  upon  the  policyholders.  On  the  other  hand! 
in  the  case  of  State  supervision,  the  policyholders  are  benefited  by  increased 
security  against  possible  maladministration.  The  real  evil,  however,"  is  the  ex¬ 
cessive  taxes  on  premiums  or  on  reserves,  which,  constituting  as  they  do,  readily 
apparent  evidences  of  existing  wealth,  are  for  that  reason  most  convenient  sources 
of  taxation.  It  is  apparently  forgotten  that  one  great  result  achieved  by  life  in¬ 
surance  is  the  relieving  of  the  State  from  the  possible  burden  of  supporting  de¬ 
pendent  survivors  and  dependent  poor  in  old  age.  No  other  institution,  not  even 
savings  banks  or  building  and  loan  associations,  serves  so  unselfish  and  laudable 
a  purpose  as  life  insurance.  In  return  for  this  service  to  the  State  life  insurance 
should  be  exempted  from  a  large  share  of  the  taxes  which  are  now  imposed  upon 
the  business  solely  because  the  accumulations  are  a  matter  of  record  and  easily 
reached  by  the  tax  assessor  as  visible  evidence  of  existing  wealth. 

****** 

Complex  and  Burdensome  Methods  of  Taxation. 

The  general  plan  of  insurance  taxation  is  sufficiently  well  understood  to  re¬ 
quire  no  extended  discussion  to  emphasize  the  practical  difficulties  which  confront 
the  administrative  officers,  of  insurance  companies.  It  needs  only  to  be  pointed 
out  that  every  State  has  its  own  method,  as  a  rule  complex  and  involved,  so  in¬ 
creasing  the  office  expenses  of  the  companies  in  the  bookkeeping,  auditing,  legal 
and  other  departments,  as  to  add  materially  to  the  burden  of  taxation  itself.  For 
the  purpose  of  illustration,  however,  it  may  be  recalled  that  while  in  Massa¬ 
chusetts  the  general  tax  is  one-fourth  of  1  per  cent  on  reserves,  in  Ohio  the  tax 
is  2 1/2  per  cent  on  the  gross  premium  income,  less  return  premiums  and  rein¬ 
surance  premiums  received  from  other  companies;  in  Indiana,  3  per  cent  of  the 
premium  income  after  deducting  losses;  in  the  District  of  Columbia,  1J4  per  cent 
after  deducting  dividends;  in  Arkansas,  2J4  per  cent  on  premiums  less  losses  and 
commissions,  and  in  New  Hampshire,  among  others,  1  per  cent  on  gross  receipts. 
Still  more  complicated  is  the  method  of  rendering  accounts.  For  example,  the 
final  date  for  payment  varies  all  the  way  from  January  31,  in  Kentucky,  to  No¬ 
vember  30,  in  Massachusetts.  Among  other  suggestive  facts,  mention  may  be 
made  of  the  method  in  Montana,  where  counties  tax  excess  premiums  received 
over  losses  and  ordinary  expenses  incurred;  in  Kentucky,  where  a  tax  of  2  per 
cent  on  gross  premiums  is  charged  and  an  additional  tax  is  levied  by  certain 
cities  of  \y2  per  cent,  or  2^  per  cent  on  premiums  received  on  new  business;  in 
South  Carolina,  where  quarterly  returns  are  required  to  be  made  to  the  State, 
showing  premium  receipts  by  counties;  while  in  Texas  the  system  is  such  that 
most  of  the  large  and  representative  companies  have  left  the  State.  The  mere 
clerical  labor  involved  in  meeting  these  widely  varying  requirements  is  a  very 
considerable  item  of  cost  to  the  policyholders,  which  is  not  included  in  the 
enormous  total  previously  given.  . 

****** 

Suggestion  for  a  Maximum  Tax  Rate. 

I  venture  to  suggest  that  1  per  cent  of  the  premium  income,  in  lieu  of  all 
other  charges  except  taxes  on  real  estate,  would  seem  to  be  a  maximum  for  the 
tax  rate  on  life  insurance  that  should  ultimately  obtain.  Here  I  realize  that 
theoretically  some  other  basis  than  premium  income  might  seem  to  some  more 
nearly  ideal.  As  a  matter  of  fact,  however,  we  must  take  into  account  existing 
conditions.  The  method  of  taxing  premiums  is  more  firmly  established  than  any 
other.  Less  radical  changes  in  present  laws  will  be  necessary  if  this  method  is  to 
become  universal.  To  secure  the  adoption  of  any  better  plan  seems  hopeless.  A 
uniform  premium  tax  of  not  more  than  1  per  cent  would  not  be  an  insupportable 
burden  upon  the  policyholders.  The  amount  could  be  readily  calculated  and 
easily  predicted.  It  would  more  than  pay  the  cost  of  State  supervision. 

****** 

Attitude  of  Insurance  Commissioners. 

It  is  an  encouraging  sign  that  the  subject  of  life  insurance  taxation  has  been 
taken  up  by  the  National  Convention  of  Insurance  Commissioners.  Their  special 
committee  on  taxation  in  its  report  condemns  the  taxing  of  life  insurance  com¬ 
panies  except  on  real  estate  owned  and  for  State  supervision,  and  points  out  that 
the  present  premium  income  tax  is  discriminatory  and  excessive.  Realizing, 
however,  that  as  a  practical  solution  of  the  problem  a  premium  tax  of  some  kind 
is  likely  to  prevail,  they  make,  among  other  recommendations,  the  following: 
“That  the  rate  of  the  premium  income  tax,  if  one  be  imposed,  shall  be  fixed  by 
methods  that  will  give  some  assurance  of  equality  of  the  rate  with  that  of  other 
taxpayers.”  The  suggestion  I  have  already  made  of  establishing  a  uniform  pre¬ 
mium  tax  of  1  per  cent  is  in  close  agreement  with  this  recommendation. 

****** 

Principles  which  Should  Govern. 

It  is  an  accepted  canon  of  taxation,  laid  down  by  Adam  Smith  more  than  a 
century  ago,  that  “the  subjects  of  every  State  ought  to  contribute  toward  the 
support  of  the  government  as  nearly  as  possible  in  proportion  to  their  respective 
abilities — that  is,  in  proportion  to  the  revenue  which  they  respectively  enjoy 
under  the  protection  of  the  State.”  But  the  revenue  of  life  insurance  com¬ 
panies  is  .not  the  revenue  of  corporations  for  profit-making  purposes,  but  the 
accumulation  of  a  trust  fund  chiefly  for  the  support  of  dependent  survivors  who 
would  otherwise  become  a  charge  upon  the  State.  It  is  another  accepted  canon  of 
public  finance  that  "taxation  should  never  touch  what  is  necessary  for  the  ex¬ 
istence  of  the  contributor/*  and  certainly  no  argument  is  required  to  sustain  the 
contention  that  life  insurance  protection  is  an  imperative  necessity  to  safeguard 
the  mass  of  our  people  against  the  humiliating  necessity  of  State  or  private 
charitable  aid.  Life  insurance  in  itself  is  a  voluntary  tax,  self-imposed  by  the 
most  thrifty  element  of  the  nation  and  for  the  most  commendable  objects,  and  to 
tax  such  effort  is  to  hinder  thrift  and  to  hinder  the  development  of  the  finest 
traits  of  national  life  and  character.  But  I  am  well  aware  of  the  practical  diffi¬ 
culties  which  confront  life  insurance  companies  in  securing  radical  reforms  in 
taxation.  My  main  object  has  been  to  emphasize  the  facts  of  the  situation  and  to 
urge,  the  serious  consideration  of  the  subject  upon  the  administrative  officers  of 
life  insurance  companies,  and  upon  earnest  and  impartial  students  of  insurance 
methods  and  their  results,  but  most  of  all  upon  the  vast  body  of  American  policy¬ 
holders  who  carry  a  needless  burden  of  expense  from  which  it  is  the  duty  of  the 
State,  as  far  as  possible,  practically  to  relieve  them. 

Conclusions. 

I  repeat,  that  if  the  German  Empire,  with  its  vast  burden  of  military,  colonial 
and  other  expenditures  far  in  excess  of  ours,  refrains  from  taxing  its  life  insur¬ 
ance  policyholders  more  than  a  quarter  of  1  per  cent  of  the  premium  income,  there 
can  be  no  economic  or  political  justification  for  imposing  a  tax  of  2  per  cent 
(eight  times  as  much)  upon  the  premium  income  of  American  life  insurance  com- 
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panies  If  the  great  State  of  New  York,  with  its  numerous  State  and  municipal 
expenditures  of  all  kinds,  refrains  from  taxing  life  insurance  companies  more 
than  1  per  cent  of  the  gross  premium  income,  I  insist  that  there  is  no  correspond- 
ing  justification  on  the  part  of  other  States  to  tax  life  insurance  companies  at  a 
higher  rate.  If  the  average  rate  were  reduced  to  one-half  of  what  it  is  at  the 
present  time,  and  if  it  were  accepted  as  an  established  practice  in  taxation  that 
premium  ieceipts  of  life  insurance  companies  should  under  no  circumstances  be 
taxed  more  than  1  per  cent,  there  would  at  the  present  time  be  a  saving  to  the 
policyholders  of  about  five  rpillion  dollars  a  year,  which  would  revert  to  them  in 
the  form  of  larger  dividends  or  a  corresponding  reduction  in  premiums. 

The  problem  before  us  is  a  practical  one.  Life  insurance  is  greatly  overtaxed. 
The  prospect  of  securing  the  general  adoption  of  a  perfect  system  of  taxation  is 
too  remote  for  serious  consideration.  A  uniform  premium  income  tax  of  1  per 
cent  would  be  a  practical  working  basis.  It  would  more  than  repay  the  States  for 
their  supervision  and  protection  and  would  materially  decrease  the  cost  of  life 
insurance  to  the  millions  of  American  policyholders. 

The  paper  of  Mr.  Dryden  was  followed  by  a  lengthy  address  by  Robert 
H.  Whitten  of  the  New  York  Public  Service  Commission  on  “The  Spread 
of  Legislation  and  the  Need  for  Improved  Legislative  Methods.”  The 
paper  showed  that  in  1907,  about  16,000  laws  were  passed  in  all  the 
States,  being  in  excess  of  any  of  recent  years  by  2000.  He  concluded 
his  paper  by  saying: 

One  of  the  most  important  and  fundamental  reforms  needed  to-day  is  a  reform 
of  legislative  methods.  The  first  duty  of  the  legislature  is  the  reform  of  its  own 
processes.  This  reform  must  come  from  within;  it  cannot  be  imposed  from  with¬ 
out.  It  must  provide  for  the  systematic  collection  of  facts  and  for  the  constant 
use  of  these  facts  and  of  the  services  of  experts  in  the  actual  work  of  legislation. 

I  believe  that  this  association  will  take  an  important  part  in  securing  the  facts 
needed  in  an  important  field  of  legislation  and  in  furnishing  these  facts  without 
prejudice  to  legislative  committees.  I  understand  the  motto  of  the  association  to 
be  that  insurance  has  nothing  to  lose  and  everything  to  gain  by  a  general 
knowledge  of  all  the  facts.  This  association,  by  its  investigations  and  by  its 
collections  of  scientific  data;  by  its  insistence  that  investigation,  thorough  and 
scientific,  shall  precede  legislation,  and,  I  trust,  by  lending  its  influence  to  a 
general  reform  of  legislative  methods,  will  prove  a  most  important  factor  in  the 
attainment  of  wise  and  efficient  legislation. 

O 

Samuel  Bosworth  Smith  of  Chattanooga,  president  of  the  American 
Life  Convention,  concluded  the  reading  of  papers  by  presenting: 

“A  MESSAGE  FROM  THE  SOUTH  AND  WEST.” 

Being  aware  of  the  fact  that  scientific  and  technical  questions  of  taxation  and 
the  practical  effect  of  the  excessive  taxes  imposed  by  the  States  upon  life  insur¬ 
ance  and  upon  the  insurance  companies  will  be  thoroughly  and  most  ably  handled 
in  other  papers  read  before  the  association,  I  shall  confine  my  remarks  to  a  few 
practical  suggestions  as  to  the  ways  and  means  of  accomplishing  an  end  most  to 
be  desired  and  to  the  reasons  why  great  difficulties  will  be  met  in  this  accomplish¬ 
ment. 

I  am  asked  to  address  this  body  as  the  executive  head  of  the  American  Life 
Convention.  This  organization,  brought  together  something  over  three  years  ago 
by  a  common  interest,  has  grown  from  a  small  nucleus  to  a  body  strong  in  num¬ 
bers  and  with  great  potential  possibilities.  In  its  inception  there  was  one  princi¬ 
pal  bond  between  the  companies.  In  many  other  ideas  of  practical  insurance 
there  was  great  diversity  of  thought  and  opinion.  During  its  three  years  of 
existence  most  of  its  differences  have  disappeared,  and  it  has  thus  justified  its 
belief  in  the  fundamental  idea  that  in  the  basic  propositions  the  interests  of  life 
insurance  companies  are  common  and  that  personal  differences  on  minor  questions 
should  be  brushed  aside  in  order  that  united  action  may  be  obtained  in  striving 
for  what  is  fundamentally  essential  to  the  success  of  life  insurance  as  a  whole. 
Growing  from  a  tentative  assembly  of  fifteen  companies  three  years  ago,  the 
American  Life  Convention  now  has  upon  its  roll  fifty  legal  reserve  life  insurance 
companies  chartered  in  twenty-five  different  States  which  extend  from  the  At¬ 
lantic  to  the  Pacific  and. from  the  Canadian  line  to  the  Gulf  of  Mexico.  And 
however  much  the  executive  officers  of  these  companies  may  differ  in  minor  de¬ 
tails,  they  have  one  great  common  end,  to  build  safe,  sound  and  successful  life 
insurance  companies  in  their  respective  communities. 

Much  has  been  said  of  the  diversity  of  method  in  the  taxation  of  insurance 
companies.  In  addition  to  the  ordinary  ad  valorem  tax,  these  taxes  range  all  the 
way  from  nominal  fees  sufficient  to  support  the  Department,  up  to  taxes  of  3 
per  cent  on  gross  income  within  the  State.  It  is  a  noticeable  fact  that  as  a 
broad  rule  the  taxes  in  the  West  and  South  are  excessive,  while  those  in  the 
East  and  Northeast  are  moderate.  In  each  instance  there  are  exceptions  to  this 
rule,  but  the  exceptions  simply  serve  to  accentuate  the  general  proposition. 

****** 

While  the  direct  taxes  upon  insurance  companies  in  New  York  and  New 
England  are  small  by  comparison,  yet  it  must  be  remembered  that  for  many  years 
New  York  and  most  of  the  New  England  Mates  have  had  great  insurance  com¬ 
panies  of  their  own;  that  these  insurance  companies  necessarily  grow  to  have 
great  influence  both  from  a  personal  and  educational  standpoint,  and  that  while 
the  tax  on  premium  returns  are  small,  the  ad  valorem  taxes  upon  funds  collected 
throughout  the  country  are  large;  that  looking  at  it  from  this  standpoint,  doubt¬ 
less  to-day  New  York  and  New  England  are  getting  far  greater  returns  from  the 
insurance  premiums  of  the  country  than  are  the  Southern  and  Western  States 
which  have  an  excessive  taxation  upon  the  premium  income. 

****** 

While  the  companies  of  the  West  and  South  recognize  the  inherent  iniquity  of 
the  tax  on  life  insurance  premiums  and  desire  earnestly  that  the  wrong  should 
be  righted,  yet  at  this  time  the  matter  is  not  so  vital  with  most  of  them  as  it  is 
with  the  larger  companies.  The  premium  income  from  the  individual  States  is 
small  by  comparison;  in  most  of  the  States  the  home  company  is  exempted  from 
this  form  of  taxation,  and  as  most  of  the  companies  do  business  in  a  restricted 
number  of  States,  and  as  a  very  large  per  cent  of  their  business  comes  from 
the  home  State,  the  total  per  cent  of  tax  is  verv  much  less  than  in  the  case  of  the 
great  Eastern  companies;  those  companies  which  are  so  large  that  the  income 
even  from  the  home  State  must  be  small  in  proportion  to  the  total  income  of  the 
companies.  The  Southern  and  Western  companies,  while  they  desire  to  co¬ 
operate  and  to  use  their  best  endeavors  to  have  this  wrong  righted,  still  feel  that 
there  is  other  legislation  introduced  and  threatened  from  time  to  time  which  is 
more  dangerous  to  them  than  the  continued  existence  of  even  an  excessive  tax. 
They  must  be  relieved  of  the  fear  of  this  class  of  legislation;  they  must  be  relieved 
of  the  fear  of  hostile  attacks  from  their  elder  sisters  before  they  can  devote  them¬ 
selves  untrammeled  to  the  destruction  of  this  wrong. 

My  conclusion  from  the  conditions  as  I  see  them  is  that  the  companies  of  the 
country  must  stand  together;  that  we  must  all  cease  in  our  efforts  to  undermine 
each  other;  that  we  must  make  the  people  feel  renewed  confidence  in  life  insur¬ 
ance  as  a  whole  and  must  not  strive  to  question  the  integrity  of  each  other. 

Under  any  circumstances,  the  practical  accomplishment  of  tax  reform  is  a 
serious  one.  The  insurance  taxes  have  come  to  take  a  recognized  place  in  the 
revenue  of  the  States.  At  the  present  moment  there  is  sweeping  over  the  country 
a  wave,  of  prohibition  and  liquor  restriction;  everywhere  the  curtailment  of  the 
saloon  is  reducing  the  revenue.  This  revenue  must  be  replaced  somewhere,  and 
it  is  going  to  be  a  difficult  proposition  to  show  the  people  at  this  time  that  the 
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insurance  tax  can  be  reduced.  Their  natural  tendency  will  rather  be  to  raise 

I  believe  that  an  educational  ca™Pal8" atSi°“hould  receive1  endless^ommunica- 
States;  that  every  policyholder  in  these  States >  shoi  J  tQ  the  fact  that  he, 

tions  in  terse  and  catchy  form  would  b^well  if  the  revenue  laws  of 

S?  States1  could^be  ^investigated^} 

5^o^eR^W^lacWe“cvenuc  which  will  thus  be  taken  from  treas¬ 
uries  not  now  too  plethoric.  .  ,  f  d  <.usoicion  on  the  part  of 

While  I  admit  that  there  has ,  been  jealousy,,  feai  and  s  P  o  the  honor 

many  of  the  companies  which  form  the  ,  Association,  I  think  that 

to  be  the  president  towards  members  of  the  Pr  members  of  our  organization 
this  feeling  has  been  largely  justified  and  that Jhe  mernbeis  01  our^  ^  j  be_ 

at  heart  have  only  the  success  of  hf?.,intshupra5^t^n Companies  in  accomplishing 
lieve  that  they  desire  to  co-operate  with  the  Laste  strongly  as  you  do  that 

;^idsu^ 

which 

ing  to  do  legitimate  life  insurance  on  a  legitimate  PlaT’®  0gftion  either  from  the 
to  be  allowed  to  work  out  its  destiny  demonstrated  its  sincerity  in  aid- 

legislature  or  from  its  sister  compa  mes  ‘^“g^t  would  affect  its  col- 

ing  the  destruction  of  bills  which  would  n  .  The  American  Life  Con- 

leagues,  and  which  it  considered  unfair  a  We  wjsh  co-operation, 

vention,  as  a  convention  feels  IJ™ow  the  tQ  stand  together  as  a 

not  antagonism;  wet,  wlsK,^gtahL  ca harm  the  companies  or  any  of  them  and 
whole;  to  fight  together  bills  that  can  ha  t£  the°w^.ld  with  a  solid  front,  and 
which  will  not  benefit  the  p  cy ho  ,  not  as  many.  .  If  we  do  this. 


.....  —t  the  legislators  ^W®  o'do  wW  is  right  and  want 

larly  acquainted  are  honest,  that  ?  yejudiced ;  their  antagonism  and  an- 

to  be  told  what  is  right.  They  are  easy  P  i  approached,  honestly  and 

tipathies  are  readily  arour,s,edAebi"ti^nate  sense  of  justice  is  appealed  to,  sooner  or 
openly;  if  their  reason  and  their  innate  sen  ^  ^  the  case  in  the  past,  the  in- 

later  they  will  do  what  is  right.  1>  .  legislative  halls;  if  there  are  charges 

surance  interests  bring  controversies decide  on  what 
and  counter  charges  f  the  nsurance^  assufed  that  n0  obnoxious  laws  will 

they  want  or  what  ,aws  will  be  placed  upon  the  statute  books. 

AtPthe  conclusion  of  Mr.  Smith's  address,  the  gathering  adjourned,  to 
meet  on  Saturday  morning. 

SATURDAY  DEVOTED  TO  DISCUSSION. 

Having  listened  to  the  papers  read  on  Friday  afternoon,  the  repre¬ 
sentatives  gathered  in  force  on  Saturday  morning  to  listen  to  and  par 
sentatives  gat  ^  Ther(?  did  not  seem  at  first  to  be  any  great 

lcipa  before  the  day  was  over  a  considerable  number  ad 

Zt'oeettagTt'Te  National  Convention  ol  In.urano,  Commls.lon.ra 

„x  on  HI,  insurance,  six  had  only  reciprocally  ^  ^  ^  ^ 

and  twenty-one  impo.ed  turn  To  day  r,  ^  ,n  „c„„ 

companies.  He  „„„  of  lhem  red«c,d  lb. 

iZirZZ' ZZX  Ii:  so  Utat  »  con,*  not  *  ~  an 

and  all  claims  fo  method  of  indirect  taxation  was  an 

„0«,d  “‘.TTptc  X  as  re.,  otL  and  persona,  property  are 

easy  one  to  adopt,  espec  y  llfe  insurance  companies 

taxed  „1  that  they  can  »*r  .hough,  >s  ^  polnlo<1 

wore  partly  re.ponsihle  „a  promised  htf  dtytdends. 

pl^a. ,  that 

■" - = r 

creased  Nation,  and  thus  far  had  not  dared  to  snggest  any  reduct, on. 
although  he  was  hear'*ly  J"™  department  of  taxes  and  assessments 

next  presented  “«»,«».' than 

thought  there  was  no  m  a  member  0f  a  fraternal  order 

there  was  to  tax  the  »»”»““  '  „  ,  ,  tl,  6e„eflct.rtes  o,  a 

When  contributing  t.  a  as  a  ourt.al 

ZSZrSL.  a«d  etatmed  tha,  ...  snob  ,eg,s„Un«  shon.d  he  re- 

~  mo,.,.. 

p^d.is.ogthegenma,^-—  £ 

He  urged  tha.  U»  oo«  «,  ,opo»lM  a  tax  .< 

tion  of  taxation,  and  tnat  a  .  ,  .  ttics  naner 

one  per  cent  on  premiums  he  urged  on  every  legislature.  His  paper 

will  be  printed  in  the  next  issue  of  The  Spectator. 


In  a  stirring  address  Sidney  A.  Foster,  secretary  of  the  Royal  Union 
Mutual  of  Des  Moines,  urged  co-operation  with  policyholders  by  con¬ 
ducting  an  energetic  campaign  of  education.  He  said  that  such  a  cou'’*® 
in  Iowa  had  been  productive  of  much  good,  and  in  that  State  over  45, 
policyholders  had  been  communicated  with  and  informed  that  they  paid 
the  tax.  Whatever  the  course  determined  upon,  there  should  be  the 
utmost  publicity  and  the  policyholders  should  be  kept  fully  informed  of 
every  phase  of  the  question. 

L.  G.  Fouse,  president  of  the  Fidelity  Mutual,  pointed  out  the  con¬ 
trast  between  taxation  abroad  and  in  this  country,  stating  that  England 
had  been  exempting  life  insurance  from  taxation  ever  since  1853  and, 
besides  that,  allowed  a  deduction  from  income  subject  to  tax  where  life 
insurance  premiums  were  paid.  He  thought  that  there  were  practical 
difficulties  in  the  way  of  a  tax  upon  reserves  and  expressed  himself  in 
favor  of  President  Dryden’s  proposition  for  an  uniform  tax  of  one  per 
cent  on  premiums. 

Wilmer  L.  Moore  of  Atlanta,  president  of  the  Southern  States  Life, 
urged  the  appointment  of  a  committee  to  co-operate  with  one  from  the 
American  Life  Convention  in  urging  a  reduction  of  taxation.  He  also 
alluded  to  the  action  of  the  supervising  authorities  in  Alabama,  look¬ 
ing  to  the  reduction  and  possible  elimination  of  municipal  taxation  m 
that  State.  Mr.  Cox  supplemented  Mr.  Moore’s  remarks  by  presenting 
the  letter  sent  out  by  the  Deputy  Commissioner  of  Alabama  in  con¬ 
nection  with  municipal  taxation,  and  made  it  a  part  of  the  record  o 
the  meeting.  He  elicited  considerable  applause  by  stating  that  a  tele¬ 
gram  from  South  Carolina  had  been  received  in  connection  with  the  suit 
being  prosecuted  there  regarding  municipal  taxation.  The  judge  had 
held  that  municipalities  had  no  right  to  impose  such  a  tax. 

Felix  G.  Cross  of  Columbus  referred  to  the  remarks  on  co-operation 
and  suggested  that  the  Governors  of  the  States  he  asked  to  co-operate 
in  the  movement.  I.  Miller  Hamilton  of  Chicago  said  it  was  imperative 
that  the  policyholders  he  convinced  that  they  pay  the  tax  and  would 

benefit  by  Its  removal.  . 

L.  Goldman  of  Toronto,  managing  director  of  the  North  American  Li  e, 
spoke  of  what  had  been  done  in  Canada,  and  how  the  companies  there 
had  stood  for  fair  play.  In  Quebec  a  proposition  to  tax  Canadian  com¬ 
panies  two  per  cent,  and  foreign  companies  four  per  cent,  was  opposed 
by  Canadian  companies,  and  a  tax  of  1%  per  cent  on  all  companies  went 
through,  which  it  is  hoped  to  reduce  to  one  per  cent.  Similarly  m 
Ontario  a  discriminating  tax  was  opposed,  and  the  hill  as  passed  pro¬ 
vides  for  a  one  per  cent  tax,  with  no  municipal  taxation.  He  said  he 
was  glad  to  be  present,  and  promised,  on  behalf  of  companies  across  the 

line,  cordial  co-operation.  ,  ,. 

Jesse  R.  Clark,  president  of  the  Union  Central  Life  of  Cincinnati, 
thought  it  would  he  advisable  to  work  for  a  gradual  reduction  of  taxa¬ 
tion  to  one  per  cent,  and  eventually  to  reach  a  basis  of  one  per  cent  on 
premiums,  less  death  claims  and  dividends  paid. 

Other  speakers  at  the  morning  session  included  S.  Bosworth 
Smith  of  Chattanooga;  B.  Hal  Brown  of  Montreal,  who  advanced  the 
idea  that  the  tax  should  not  apply  to  the  net  or  office  premium,  James 
M  Craig  of  the  Metropolitan,  who  called  attention  to  the  fact  that  e 
amount  of  the  tax  increases  without  the  rate  increasing;  W.  H.  Vail 
of  Chicago;  H.  B.  Arnold  of  Columbus,  Ohio,  and  E.  E.  Rittenhouse,  In¬ 
surance  Commissioner  of  Colorado. 

Prior  to  adjournment  for  luncheon,  Paul  Morton  introduced  the  follow¬ 
ing  resolution,  which  was  unanimously  carried. 


Whereas,  The  able  papers  presented  yesterday  and  the  discussion 
to-day  indicate  a  unanimous  feeling  that  life  insurance  taxation  s 
be  more  consistent,  uniform,  and  less  burdensome  tb  polbcyh°}1de  nt= 

Be  it  Resolved,  That  it  is  the  sense  of  this  assembly  that  the  entire 
question  he  referred  to  the  executive  committee  of  the  American  Life 
Convention,  and  of  the  Association  of  Life  Insurance  Presidents,  a 
a  representative  of  the  Canadian  Life  Officers  Association  for  su 
action  as  they  may  deem  necessary,  it  being  understood  that,  so  far 
possible,  they  co-operate  with  a  committee  representing  the  State 
Superintendents  of  Insurance. 

At  the  opening  of  the  afternoon  session,  Haley  Fiske,  vice-president 
of  the  Metropolitan  Life,  presented  the  following: 

Resolved,  That  the  members  of  this  conference  hereby  ext®nd 
thanks  to  the  gentlemen  who  prepared  the  formal  papers  read  yester¬ 
day  and  congrafulate  the  association  upon  the  ability  of  the  writers  and 
the  great  importance  of  the  facts  and  arguments  presented  by  them. 
They5  also  wish  to  place  on  record  their  gratification  at  the  large  rep 
sentation  in  the  conference  of  so  many  different  sections  of  the 
and  express  their  appreciation  of  the  time  and  trouble  expend?  y 
representatives,  and  of  the  able  speeches  made  in  the  general  debate 
Resolved  That  the  conference  extends  to  the  manager  of  th 
ci  at  ion  of  Life  Insurance  Presidents  its  cordial  congratulation  upon  the 
success  of  the  conference  and  its  thanks  for  the  courtesy  an 
shown  by  him  in  the  chair. 

The  resolutions  were  put  by  Mr.  Fiske  and  declared  carried  unani¬ 
mously. 
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F.  G.  Cross  then  moved  a  vote  of  thanks  to  the  Metropolitan  Life  for 
its  courtesy  in  providing  the  place  of  meeting  and  the  hospitality  mani¬ 
fested  by  the  officers  in  looking  after  the  comfort  of  the  delegates,  and 
in  supplying  them  with  luncheon  each  day.  The  motion  was  seconded 
in  several  quarters  and  carried  unanimously. 

Mr.  Cox  then  read  a  resolution  to  the  effect  that  participating  com¬ 
panies  should  so  declare  dividends  to  policyholders  as  to  show  what 
taxes  were  demanded  by  the  several  States,  the  dividends  being  re¬ 
duced  by  the  amount  of  the  taxes.  He  said  that  he  did  not  present 
that  for  adoption,  but  that  It  was  a  resolution  presented  in  1871  to  the 
National  Convention  of  Insurance  Commissioners,  but  was  not  then 
adopted.  Only  a  few  companies  followed  the  idea  there  expressed,  but 
had  long  since  discontinued  it. 

The  discussion  was  then  resumed  and  was  participated  in  by  W.  C. 
Macdonald  of  Toronto,  Insurance  Commissioners  Love  of  Texas,  Henry 
of  Mississippi,  Percy  H.  Papps  of  the  'Mutual  Benefit,  and  Frank  P. 
Manly  of  Indianapolis.  Mr.  Love  spoke  in  high  terms  of  the  paper  read 
on  Friday,  by  Professor  Zartman,  saying  that  it  was  the  ablest,  fairest, 
most  accurate  and  lucid  explanation  of  the  tax  question  he  had  ever 
heard.  While  he  was  in  favor  of  a  reduction  of  the  premium  tax,  he 
thought  the  fairest  tax  would  be  upon  assets,  as  he  believed  that  life 
insurance  assets  were  taxed  less  than  any  other  property.  He  favored 
an  equalizing  of  the  burden  of  taxation  and  thought  that  but  one  tax 
should  be  imposed  in  lieu  of  the  various  forms  of  fees,  licenses.  State 
and  municipal  taxes  now  in  vogue. 

At  4  o  clock  the  subject  seemed  to  have  been  exhausted,  so  far  as 
further  discussion  was  concerned,  and  after  congratulations  had  been  ex¬ 
pressed  over  the  large  attendance  and  results  accomplished,  the  meeting 
adjourned  sine  die. 

THE  ATTENDANCE 

It  is  probable  that  there  never  was  so  large  an  attendance  of  life 
insurance  officials  at  any  meeting  in  the  history  of  American  life  insur¬ 
ance  as  the  official  record  of  this  conference  shows.  The  following  list 
embraces  all  who  registered  during  the  two  days: 

Company  Officials— J.  L.  English,  ^Etna  Life,  Hartford-  W  W  Dark 
American  Central  Life,  Indianapolis;  John  W.  Pulis,  Oscar  Wolfe’ 
Baltimore  Life,  Baltimore,  Md.;  J.  H.  Harley,  Bankers  Life  Lincoln’ 
Neb.;  Geo  Kuhns,  Bankers  Life,  Des  Moines;  B.  H.  Robison’  Bankers 
ReSpeIk  °“alJa:  J®s-  W-  Hul1-  Berkshire  Life,  Pittsfield,  Mass.;  Geo. 

Peak,  Central  Life,  Des  Moines;  W.  H.  Gregorv  Citizens  T  ifp 
MaysviUe,  Ky.;  Ernest  J.  Heppenheimer,  Colonial  Life,  Jersey  City’ 
Felix  G.  Cross,  Columbia  Life,  Cincinnati;  W.  C.  Macdonald,  Confedera- 
Tnlfn  m6’  Toronto;  C.  E.  Bulkley,  Connecticut  General  Life,  Hartford- 
John  M  Taylor,  Connecticut  Mutual  Life,  Hartford;  Philip  Burnet 
Continental  Life,  Wilmington,  Del.;  C.  E.  Rawson,  L.  C  Rawson  Des 
Moines  Life  Des  Moines;  Thos.  Hilliard,  P.  H.  Sims,  Dominion  ’ Life 

Van  r  :  rawMnt0“'  W-  A-  Day-  Wm-  Alexander,  C.  E.  Phelps! 

J.  G.  \  an  Cise,  J.  W.  E.  Westfall,  Leon  O.  Fisher  E.  0.  Mosier  A  R 
•ullerton  Equitable  Life,  New  York;  Isaac  M.  Hamilton,  Federal  Life 
£™ttagw  L'  r°Uae’  Fidelity  Mutual  Life,  Philadelphia;  Edgar  s’ 

Life11’ NeewrYorbk  S’rFranvlmxrLlfe’  SPrinSfield.  HI.;  J-  Fuhaer,  Germania 
hp  ’ J5eeney>  Hartford  Life,  Hartford;  Geo.  E. 
*de’  B-  iW'  TC’adwm>  BenI-  W.  Marinus,  Home  Life,  New  York-  Frank 
r  7'  I"dla?arliST  Llfe’  India-napolis;  Dan  W.  Simms,  Lafayette 
e-inia  G'  Wa,ker-  Life  Insurance  Company  of  Vir- 

g  a,  Richmond,  B.  Hal  Brown,  London  and  Lancashire  Life  Montreal- 
yfn  r^-116'  Mankatta“  Life-  New  York;  Wm.  H.  Blackford,  Maryland 
fiem’  m altimore;  Wm.  W.  McClench.  Massachusetts  Mutual  Life,  Spring- 

Fisk'e  ren:  m  r r  1  M®ridian  Life  and  Trust,  Indianapolis;  Hally 

Craig’  F  A  ~rank  ?’  Ayers>  Ge°-  B-  Woodward,  Jas.  M 

Craig,  F  A.  Betts,  F.  H.  Ecker,  A.  C.  B.  Claxton,  K.  C.,  J.  E  Kavanaugh 

Metropolitan  We  New  Tork ;  N.  Z.  Snell,  Midwest  Life,  Lincoln,  Neb  ;’ 
il'=BA/fA^°  d’  ?Ill?la?d  Mutual  Life,  Columbus,  Ohio;  Chas.  A.  Peabody 
Jas.  McKeen,  J.  A.  Jackson.  Mutual  Life,  New  York;  Matthew  S  Bren- 
nan,  Mutual  of  Baltimore;  Percy  C.  H.  Papps,  Mutual  Benefit  Newark- 
AlfrTi  ri  ILa,S*t0n’  wlbert  A'  Macdonald,  National  Life,  Toronto,  Can  •’ 
TWd  AD'-nP°iter’  England  Mutual.  Boston;  Darwin  P.  Kingsley’ 

w  w  ATJ.Buckne’;-T  C.  McCall.  Arthur  Hunter,  Jas.  M.  McIntosh 

'  H.’  Plerson,  New  York  Life,  New  York;  Lee  B.  Durstine  North 
AmencEin  Life,  Newark;  L.  Goldman,  North  American  Life  Toronto- 
Pen'  m  R[aJ'kham’  H.  F.  Norris,  Northwestern  Mutual  Life  Milwaukee-’ 
Geo^K.  Johnson,  Lincoln  K.  Passmore,  Henry  C.  Lippincott  FredeHc 
,  i  nfrrT^leSV,lT-enn  Mutual-  Philadelphia;  Andrew  J.  Maloney  Phila 
delphla  Life,  Philadelphia;  Jno.  M.  Holcombe,  Archibald  A  Welch  Wm 
C.  Johnson,  Phoenix  Mutual  Life,  Hartford;  Jas.  Ashbrook  J  Thomas 
Moore,  Provident  Life  and  Trust,  Philadelphia;  Arthur  G  Langham 
n6  w^^01rr’  Pr°vldent  Savings  Life,  New  York;  Jno.  F.  Dryden  Leslie 
d'  D,.ffiplHJn-p'  G?re-  Blchard  V.  Lindabury,  F.  L.  Hoffman,  Edward 

New  York-'  I^D^E  'r  Newa?-  J':  Wm-  C.  Scheide,  Prussian  Life 
incw  York,  J.  D.  E.  Jones,  Puritan  Life,  Providence  R  T  •  fypH  n 

R°  y’  Guaker  Gi.ty  Life.  Philadelphia;  Chalmers  Brown,  Wm  R  Zulich 
Reserve  Loan  Life,  Indianapolis;  Sidney  A.  Foster,  Royal  Union  Mutual' 

Des  Moines;  David  Burke.  Royal  Victoria  Life,  Montreal  F  W  Jenkins 
G;  Tu£?ey'  STe!cunty  Mutual  Life,  Binghamton;  Wilmer  L  Moire’ 

dll  NDJS  Henrv  WAtRDta:tfdntrd  R'  Baxter-  Standard  Life.  Cam-’ 

Qen  m.  j  Henry  V.  Bennett,  Chas.  T.  Coffin  State  Life  Indian 

apolis;  A.  C.  Bullock,  State  Mutual.  Worcester;  J.  C  Porter  Clinton  A 
Dean,  State  Mutual,  Rome,  Ga.;  Jno.  B  Lunger  Wm  Bro  Smith  Wm 
J.  Moran,  Travelers.  Hartford;  L.  H  .Allen,  Union  Life  JcInsS  Citv  e' 

Hn|PtiDneTy’ iUv1CS  Life’  chicaS°:  J.  R.  Clark.  Union  Central  Lffe  Cin¬ 
cinnati,  Josiah  H.  Drummond,  Union  Mutual  Life,  Portland;  John  P. 


AnU^l  S.tates  Life-  New  York;  Samuel  Bosworth  Smith,  Volun- 

Ind  pmit’  ckattaaoo&a;  W.  C.  Baldwin,  Washington  Life,  New  York, 
and  Pittsburgh  Life  and  Trust,  Pittsburg,  Pa 

Insurance  Commissioners— B.  T.  Crouse,  Baltimore;  E.  E.  Ritten- 
house,  Denver,  Col.;  Geo.  W.  Marshall,  Milford,  Del.;  Thos.  E  Drake 
M  ashington,  D.  C.;  T.  M.  Henry,  Jackson,  Miss.;  Otto  Kelsey,  Albany,’ 

Bu1T„„ChE,,;i,sro»,'i  vrr°ce' E- L:  Th“- B-  Love- Aus,ln-  T"-; 

Othev  visitors  and  guests  included  L.  W.  Zartman  of  Yale  University 
New  Haven;  E  L.  Heydecker,  Miles  M.  Dawson,  A.  C.  Pleydell  John 
Tatlock,  S.  H.  Wolfe,  N.  Schiro,  R.  W.  Philips  of  New  York;  T.  Moultrie 

National'’  Char.les.ton-  S.  C.,  and  Chas.  J.  Edwards,  president  of  the 
National  Association  of  Life  Underwriters. 

insurance  journals  were  represented  by  Chas.  E.  Belcher, 
!  ^’a/'.  C',  Berf  lesser,  T'  A-  Warren,  Insurance  World;  F.  Van 

B  Underwriter;  R.  M.  Chandor,  Insurance  Monitor;  Max 
Cohen,  \iews;  B.  F.  Hadley,  Eastern  Underwriter;  A.  G.  Hall,  Surveyor; 

=  '  e  u  n’,^eTW  Y°rk  Commer«al;  Geo.  W.  Hatch,  Insurance  Age; 

(  has.  F.  Howell,  Insurance  and  Commercial  Magazine;  Chas.  A.  Jenny 

EdAldeTS°nMMatCk’  Weeki,y  Underwriter;  Chas.  D.  Lakey,  Insurance;’ 

gencem  E  n  Ghro.mcle  :F.  C.  Oviatt,  Philadelphia  Intelli- 

gencer  E.  B.  Phelps,  American  Underwriter;  H.  E.  Ralents  Insur- 

F^kfi!Vwaw  C-TJ-  Smith-  Vigilant;  W.  E.  Underwood,  Assurance; 
Franklin  Websteri  Insurance  Press;  J.  H.  Whiting,  American  Exchange 
and  Review,  and  Wm.  S.  Barnaby  and  John  F.  Bailey  of  The  Spectator. 

The  formal  business  meeting  of  the  Association  of  Life  Insurance 
Presidents  was  held  immediately  preceding  the  public  meeting  on  Fri¬ 
day.  Mr.  Cox,  as  general  counsel  and  manager,  presented  the  financial 
report,  which  showed  the  entire  cost  of  the  association  to  the  com¬ 
panies  constituting  its  membership  to  have  been  $39.41  per  each  million 
dollars  of  assets  held  by  these  companies.  As  the  companies  have  out¬ 
standing  policies  to  the  number  of  nearly  20,000,000,  the  expense  of  the 
association  to  each  policy  on  the  average  was  about  four  tenths  of  one 
cent.  The  Washington  Life  of  New  York  applied  for,  and  was  admitted, 
to  membership  in  the  association. 

Robert  Lynn  Cox  was  re-elected  general  counsel  and  manager  for 
the  coming  year.  The  executive  committee,  consisting  of  T.  A.  Buckner, 
vice-president  New  York  Life;  S.  C.  Dunham,  president  the  Travelers, 
Hartford;  Haley  Fiske,  vice-president  Metropolitan  Life,  New  York-  L 
G.  Fouse,  president  Fidelity  Mutual  Life,  Philadelphia;  George  E.  Ide 
president  Home  Life,  New  York;  Paul  Morton,  president  the  Equitabl! 
Life,  New  York;  Charles  A.  Peabody,  president  Mutual  Life  New 
York,  was  also  re-elected. 

NOTES  AND  INCIDENTS. 

The  accommodations  for  the  meeting  were  unsurpassed,  and  many 
words  of  praise  were  heard  for  the  hospitality  of  the  Metropolitan  Life 
Its  officers  were  constantly  on  the  alert  to  promote  the  comfort  of  the 
guests  and  to  give  them  all  necessary  information.  On  both  days  a 
luncheon  was  served  in  a  room  immediately  adjoining  the  assembly 
hall,  and  many  new  friendships  and  acquaintances  thus  made.  The 
tables  were  tastily  adorned  with  carnations  and  chrysanthemums,  while 
pa  ms  in  various  parts  of  the  room  added  to  its  attractiveness.  Need¬ 
less  to  say  that  the  viands  served  were  of  the  best,  and  most  highly 
appreciated.  1 

***** 

A  souvenir  of  the  meeting  that  will  be  greatly  prized  is  a  picture 
of  the  late  Hon.  Grover  Cleveland.  It  possesses  particular  historical 
m  erest,  inasmuch  as  it  is  a  reproduction  of  a  photograph  taken  of 
Mr.  Cleveland  while  at  his  desk  in  the  offices  of  the  Association  of  Life 
nsurance  Presidents,  and  was  the  last  picture  taken  in  his  lifetime 
It  was  secured  by  The  New  York  Herald,  through  whose  courtesy  the 
association  has  been  enabled  to  reproduce  it. 

*  *  -  *  *  * 

A  notable  figure  in  the  gathering  was  Mrs.  L.  C.  Rawson  vice- 
president  of  the  Des  Moines  Life.  While  there  were  one  or  two  other 
adies  present  during  the  sessions,  Mrs.  Rawson  was  the  only  one  there 
m  an  official  capacity.  Those  familiar  with  the  company  know  well 
that  her  ability  has  contributed  largely  to  its  success. 

***** 

Haley  Fiske,  vice-president  of  the  Metropolitan,  is  wondering  whether 
or  not  one  of  the  Canadian  visitors  is  a  humorist.  In  his  capacity  as 
one  of  the  hosts,  Mr.  Fiske  welcomed  the  delegates  at  the  door  and  a 
visitor  from  Canada  who  shook  hands  with  him  asked;  -What  com 
pany  do  you  represent T"  -Why,  this,"  said  Mr.  Fiske,  mottonlng ^o 

replie^hat  what)C0“Paay?”  said  the  visitor.  -The  Metropolitan,” 

“®d  k  ,  company  s  vice-president.  "Does  it  do  business  in  Can- 

was'th^I,  the.,lft0r'  “Yes>  of  course;  the  largest  of  any  company,” 

,  J*  y'  ever  heard  of  it,”  said  the  visitor,  and  moved  rapidly 

along  to  check  his  belongings.  rapidly 
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The  arrangements  for  the  meeting  as  perfected  by  the  staff  of  the 
association  were  most  admirable.  Every  provision  was  made  for  the 

prove^its^al  *  °S6  ID.  attendance>  and  the  “bureau  of  information” 
proved  its  value  many  times  over.  The  facility  with  which  the  repre- 
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sentatives  of  the  press  were  supplied  with  all  necessary  data  concern¬ 
ing  papers  read,  resolutions,  and  the  personnel  of  the  visitors  won 

warm  commendation. 

***** 

There  was  not  a  dissenting  voice  raised  as  to  the  main  question. 
All  present  agreed  that  taxation  of  life  insurance  was  an  intolerable 
burden,  which  should  be  relieved  as  soon  a3  possible.  It  now  remains 
for  the  companies  to  give  their  heartiest  support  to  the  action  of  the 
committee  to  which  the  subject  has  been  referred. 


Fraternal  Rates. 

The  coming  session  of  the  Wisconsin  Legislature  will,  in  all  proba¬ 
bility,  devote  considerable  time  to  a  discussion  of  adequate  rates  for 
fraternal  orders.  Likewise,  the  radical  laws  of  1907,  which  drove  twenty- 
six  old  line  life  companies  from  the  State,  will  likely  have  some  of 
their  fangs  pulled.  The  question  of  adequate  rates  for  fraternals  is 
occupying  the  attention  of  fraternal  managers  more  than  ever  before. 
Zeno  M.  Host,  former  Commissioner  of  Insurance  of  Wisconsin,  and 
now  director  of  agencies  of  the  United  States  Annuity  and  Life  Insur¬ 
ance  Company  of  Chicago,  is  in  favor  of  making  it  a  penal  offense  to 
offer  Insurance  at  rates  less  than  are  demonstrated  to  be  adequate  ac¬ 
cording  to  the  standard  tables  of  mortality.  About  7,000,000  persons  in 
the  United  States  are  carrying  fraternal  insurance  based  on  inadequate 
rates,  and  the  need  of  reforms  has  long  been  apparent  to  the  more  ad¬ 
vanced  minds  in  the  business. 


California  Investments. 

[To  the  Editor  of  The  Spectator.] 

I  desire  to  call  the  attention  of  the  executives  of  insurance  companies  to  the 
situation  here  regarding  investments.  There  is  a  proposition  attracting  consider¬ 
able  attention  to  ask  the  next  legislature  to  make  compulsory  the  investment  of 
insurances  reserves  in  State  securities.  This  agitation  is  likely  to  result  in  the 
passage  of  such  a  law.  It  has  been  suggested  that  the  situation  might  be  greatly 
improved  if  the  Eastern  companies  would  voluntarily  offer  and  make  a  few  mort¬ 
gage  loans  in  California,  letting  the  fact  be  widely  known  here. 

Good,  long-time  loans  on  improved  income-bearing  property,  or  if  preferred,  on 
fine  farm  property,  can  be  made  at  an  average  of  7  per  cent,  and  I  believe  eight  to 
ten  millions  is  urgently  needed  in  Los  Angeles  alone  at  the  present  time.  The 
people  here  have  been  educated  to  expect  not  more  than  40  per  cent  to  50  per 
cent  of  conservative  appraisement  in  loans. 

The  opportunity  for  investment  seems  very  attractive  and  the  time  opportune. 

Yours  truly,  J.  M.  B. 

Los  Angeles,  November  20,  1908. 


— Hayden’s  Annual  Cyclopedia  of  Insurance  in  the  United  States  for  1907- 
1908  has  been  received  with  the  compliments  of  the  publishers.  It  contains  the 
usual  variety  of  information  regarding  insurance  men,  companies  and  events,  and 
is  a  useful  assistant  to  all  engaged  in  the  business. 

— The  publication  is  announced  of  a  new  actuarial  work  entitled  “National 
Fraternal  Congress  Table  of  Mortality  with  Original  and  Derived  Tables  Based 
Thereon.”  In  addition  to  the  mortality  table  and  the  commutation  columns,  the 
publication  will  give  tables  covering  the  net  annual  and  single  premiums  at  4]/2, 
4  and  Sl/2  per  cent  interest,  valuation  columns  and  whole  life  annuities  at  the 
several  rates  of  interest.  It  also  will  give  tables  of  the  terminal  and  mean  net 
values  and  the  cost  of  insurance  on  whole  life,  limited  pay  and  endowment  in¬ 
surance.  Geo.  D.  Eldridge  is  the  author. 


INDUSTRIAL  INSURANCE 


What  Systematic  Canvassing  Accomplished. 

In  the  Chester  district  of  the  John  Hancock  Mutual  the  agents  enter 
all  prospects  in  their  prospect  book,  so  that  they  always  have  a  memo¬ 
randum  of  the  call;  copying  from  there  to  the  canvassing  form,  these 
are  in  turn  handed  over  to  the  assistant  at  the  end  of  each  month,  who 
investigates  each  case,  entering  on  the  sheet  opposite  ehch  name  whether 
it  has  been  closed,  looks  good  for  a  later  call  or  is  no  good.  Speaking 
of  the  system,  Superintendent  Hobby  says: 

There  has  been  so  much  discussion,  especially  among  the  various 
agents  and  assistant  superintendents,  as  to  whether  the  new  system  of 
canvassing  is  practical  and  paying  from  their  standpoint,  that  we  are 
submitting  a  few  examples  of  practical  canvassing  on  two  of  our  staffs 
for  different  months. 

The  first  is  an  illustration  of  July  canvassing  results,  practically  the 
first  month  the  system  was  in  full  sway  at  this  agency. 

Out  of  172  cases  reported,  43  were  closed  for  a  premium  of  $6.50,  3 
were  closed  for  $5000.  Ordinary,  53  were  considered  as  good  prospects,  8 
had  moved,  65  were  either  doubtful  or  no  good. 


For  September,  after  the  system  had  been  in  vogue  for  several  months, 
we  have  the  following  results  on  one  of  our  staffs: 

Out  of  130  cases  reported,  28  were  closed  for  a  premium  of  $5.95,  42 
were  considered,  by  the  assistant,  as  good  prospects,  5  had  moved,  55 
were  either  very  doubtful  or  no  good. 


Old-Age  Pensions  in  New  Zealand. 

The  bill  for  the  establishment  of  a  national  provident  fund,  which  is 
now  before  the  New  Zealand  Parliament,  provides  the  following  benefits 
to  contributors: 

1.  A  pension  at  the  age  of  sixty,  varying  in  amount  from  10s.  a  week 
to  40s.  a  week,  according  to  the  rate  of  contribution. 

2.  Widows  and  orphans’  pensions:  If  any  contributor  dies  after  he 
has  been  a  contributor  for  not  less  than  five  years,  leaving  children 
under  the  age  of  fourteen  years,  a  sum  of  7s.  6d.  a  week  is  payable  to 
each  child  until  the  age  of  fourteen,  and  also  to  the  widow  so  long  as 
she  has  any  children  under  fourteen  dependent  upon  her. 

3.  Sickness  and  accident  insurance:  If  any  contributor  becomes,  after 
five  years,  incapacitated  by  sickness  or  accident  for  a  period  of  more 
than  three  months,  while  he  is  under  the  age  of  sixty  years,  and  has 
children  under  fourteen  dependent  upon  him,  he  receives  an  allowance 
of  7s.  6d.  a  week  for  each  of  those  children  during  the  subsequent  period 
of  his  incapacity. 


Sickness  No  Bar  to  Writing  Business. 

Agent  C.  H.  Compton  of  the  Atlantic  City  assistancy  of  the  Pru¬ 
dential  was  recently  confined  to  his  bed  during  a  week  when  the  division 
of  which  his  district  is  a  part  had  an  important  contest  on.  The  as¬ 
sistant  called  at  the  boarding  place  of  the  sick  man  toward  the  end  of 
the  week  and  condoled  with  him,  telling  him  how  sorry  he  was  that 
he  was  thus  unable  to  take  part  in  the  contest,  every  man  on  the  staff 
having  produced  some  ordinary  business.  Agent  Compton,  upon  hearing 
this,  sent  for  a  man  who  was  boarding  in  the  same  house  and  fortu¬ 
nately  found  him  in.  Then  the  following  dialogue  took  place: 

“Hello,  Comp,  old  man,  how  are  you  feeling?  What  can  I  do  for  you?” 

“You  can  help  me  greatly,  if  you  will,”  said  “Comp.” 

“In  what  way,  pray?” 

"You  know  that  ordinary  policy  I’ve  been  at  you  so  long  to  take  out 
with  me?” 

“Yes.” 

“Well,  the  time  to  close  the  matter  is  now.” 

Mr.  Compton  proceeded  to  explain  why — the  ordinary  effort  then  on 
and  his  being  the  only  non-producer  in  his  assistancy,  and  how  much 
good  it  would  do  him  if  he  would  help  him  out  now,  etc.,  etc. 

“Why,  certainly,  my  boy,  if  it’ll  do  you  any  good  I’ll  make  application 
for  $1000  now.” 


—The  Prudential  men  of  Bellaire,  Ohio,  recently  put  in  the  fine  score 
of  115  applications.  Assistant  W.  A.  Hester  and  his  staff  have  made 
their  presence  known  in  no  uncertain  terms. 

—Superintendent  H.  Shabshelowitz  of  the  Prudential  has  been  trans¬ 
ferred  from  Fall  River  to  Brooklyn  4.  Superintendent  J.  H.  Hyde,  now 
of  Providence  2,  has  taken  charge  of  the  Fall  River  district. 

—Assistant  Harry  Finkelstein,  of  the  St.  Louis  No.  4  district  of  the 
Prudential,  has  completed  twenty  years  of  continuous  service.  He  has 
a  fine  record  as  an  agent  and  producer  and  is  receiving  hearty  con¬ 
gratulations. 

—James  A.  Campbell,  detached  assistant  for  the  Metropolitan  at 
Ogden,  Utah,  has  been  given  charge  of  the  office  at  Sacramento,  Cal., 
succeeding  Samuel  Denkert.  Elmer  D.  Jones,  formerly  an  assistant 
at  Salt  Lake  City,  will  have  charge  at  Ogden. 

—During  the  week  of  November  16,  the  Prudential’s  Brooklyn  No.  2 
district  had  a  special  industrial  effort  and  wrote  $64.61  of  new  business 
and  revivals  in  honor  of  Assistant  John  E.  Purtill,  who  has  completed 
thirteen  years  of  continuous  service  with  the  company. 

_ The  West  Coast  Life  has  been  prosecuting  Edward  Holst  and  William 

H.  Talmage,  who  were  employed  in  the  industrial  department  of  the 
company.  Both  men  were  convicted  of  obtaining  money  under  false 
pretenses  and  were  sentenced  to  pay  a  fine  of  $50  or  serve  fifty  days  in 
jail.  Their  plan  of  operation  was  to  secure  policies  on  fictitious  lives 
and  collect  commissions. 

_ The  Indiana  Supreme  Court  has  decided  that  burial  associations 

promoted  to  provide  a  funeral  fund  raised  by  assessment,  is  illegal. 
Judge  Hadley,  in  his  opinion,  says:  “In  the  case  before  us  some  of  the 
details  of  the  plan,  as  outlined  by  the  by-laws,  are  veiled  and  give  evi¬ 
dence  of  an  effort  to  avoid  the  classification  (into  life  insurance  and 
indemnity  contracts).  Some  of  the  provisions  are  unreasonable,  some 
unguarded  and  others  indefinite  and  tend  to  expose  the  concern  to  the 
suspicion  that  the  whole  system  is,  in  real  design,  but  the  scheme  of 
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an  undertaker  to  promote  his  private  business  largely  at  the  expense  of 
persons  of  small  means.’ 

—Recently  Manager  Fenimore  of  the  Colonial  at  Norristown,  Pa.,  and 
his  agent,  W.  Painter,  challenged  the  entire  office  in  the  matter  of  in¬ 
dustrial  writing  for  one  week.  At  the  close  of  the  period  Messrs.  Feni¬ 
more  and  Painter  had  secured  102  applications  for  $5.71.  They  were, 
however,  beaten  by  the  others,  who  wrote  99  applications  for  $7.50.  It 
was  a  remarkable  showing  and  a  spirited  contest.  On  the  other  side. 
Agents  Cosgrove  and  Geisinger  deserve  special  mention  for  having 
written  flfty-six  applications  for  $3.98. 

The  Scottish  Accident  Life  and  General  Insurance  Company,  Ltd., 
has  formulated  a  plan  of  insurance,  the  object  of  which  is  to  produce 
a  contract  so  elastic  that,  though  effected  by  the  parent  during  the 
early  years  of  a  child's  life,  it  will  adapt  itself  to  the  circumstances 
of  each  individual  child  on  reaching  the  age  of  twenty-one.  Thus  the 
policy  provides  at  age  twenty-one  a  sum  down  in  cash,  which  may  be 
used  to  start  the  son  in  business,  or  a  life  insurance,  with  profits,  pay¬ 
able  at  death  at  a  premium  only  about  one-half  that  usually  charged, 
or  a  fully  paid-up  life  insurance,  without  profits,  payable  at  death  or 
an  endowment  insurance,  with  profits,  at  a  very  low  rate  of  premium, 
or  a  fully  paid-up  endowment  insurance,  without  profits.  There  is  no 
medical  examination,  and  the  rates  of  premium  apply  equally  to  boys 
and  girls;  in  the  event  of  death  before  reaching  the  age  of  twenty-one 
all  premiums  are  returned  in  full.  After  three  years  the  policy  can  be 
surrendered,  the  minimum  surrender  value  of  three-fourths  of  the 
premiums  being  allowed;  after  ten  years  the  whole  of  the  premiums 
paid  will  be  returned  on  the  contract  being  surrendered. 


FIRE  INSURANCE  TOPICS 


NEW  YORK  SURVEYS. 

Weed  &  Kennedy  recently  sent  out  a  circular  letter  to  customers 
advising  them  that  fire  insurance  rates,  which  were  advanced  shortly 
alter  the  San  Francisco  conflagration,  would  now  be  reduced  in  the 
sections  of  New  York  city  protected  by  the  high-pressure  water 
system.  Accompanying  the  circular  letter  is  a  copy  of  a  communica¬ 
tion  written  by  Weed  &  Kennedy  to  William  F.  King,  thanking  that 
gentleman  for  his  effective  co-operation  in  securing  the  reduction, 
together  with  a  copy  of  Mr.  King’s  answer,  in  which  the  latter  voices 
his  appreciation  of  Weed  &  Kennedy’s  explanation  of  the  situation 
which  was  instrumental  in  securing  the  co-operation  mentioned. 

At  the  annual  meeting  of  the  stockholders  of  the  General  Adjust¬ 
ment  Bureau,  held  last  week,  E.  H.  A.  Correa  was  re-elected  presi- 
c  cnt  an  C.  D.  Dunlop  vice-president.  The  executive  committee  is 

composed  of  A.  H.  Wray,  C.  D.  Dunlop,  Edward  Milligan  and  Henry 
Evans. 

The  joint  committee  on  rates  and  minimum  rates  decided  last  week 
to  recommend  a  plan  for  reducing  fire  insurance  rates  in  the  territory 
covered  by  the  high-pressure  system  to  the  New  York  Fire  Insurance 

xchange.  The  matter  will  be  taken  up  at  a  meeting  of  the  latter 
body  some  time  this  month. 

The  executive  committee  of  the  National  Board  of  Fire  Under¬ 
writers  met  last  week,  George  W.  Babb  presiding.  President  Hare 
read  a  communication  from  the  Hon.  Gifford  Pinchot,  chairman  of  the 
National  Conservation  Commission,  inviting  the  board  to  be  repre¬ 
sented  by  a  committee  at  the  joint  meeting  of  that  commission  with 
other  associations  in  Washington,  D.  C.,  on  December  8.  The  invita¬ 
tion  was  accepted,  and  a  committee  was  appointed  as  follows :  Presi¬ 
dent  J.  Montgomery  Hare,  Vice-President  A.  W.  Damon,  Secretary 
Charles  G.  Smith,  George  W.  Babb,  R.  M.  Bissell,  R.  Dale  Benson 
R.  Emory  Warfield. 

The  Exchange  met  yesterday  and,  if  the  programme  of  the  rate 
committee  previously  agreed  to  was  carried  out,  there  was  important 
action  concerning  rates  in  this  city  in  the  high-pressure  zone,  as  it  is 
called.  This  is  a  district  bounded  on  the  north  by  Twenty-third 
street  east  by  Broadway  and  Bowery,  south  by  Houston  street  and 
west  by  the  North  river,  which  embraces  an  immense  value  The 
original  advance  in  1906  was  through  a  repeal  of  a  prior  reduction  of 
ten  per  cent  in  1903  and  an  additional  levy  of  fifteen  per  cent.  The 


new  rates  proposed  left  five  per  cent  of  this  advance  still  in  force, 
excepting  in  case  of  risks  with  an  excess  of  manufacturing,  on  which 
ten  per  cent  will  remain.  Owing  to  the  double  percentage  compensa¬ 
tion,  this  is  nearly  twenty  per  cent  in  one  case  and  fifteen  in  another. 
Sprinklered  risks  and  a  few  specially-rated  risks  are  not  affected, 
because  they  were  not  advanced.  The  result  of  these  concessions  may 
be  disappointing,  but  ai*e  justifiable  on  the  ground  that  the  city  has 
failed  to  reconstruct  the  much-condemned  automatic  fire  alarm  signal 
telegraph,  which  is  recognized  as  a  new  danger.  When  this  work 
is  done,  then  it  is  tacitly  understood  that  five  per  cent  additional  re¬ 
duction  will  be  ordered. 

The  Merchants  Association  and  Civic  League  communicated  to  the 
underwriters  last  week  their  desire  for  a  conference  on  the  subject 
„of  a  reduction  in  rates  for  the  high-pressure  system ;  but  as  the  agree¬ 
ment  for  a  reduction  had  already  been  adopted,  the  object  of  the 
conference  was  already  accomplished.  The  statement  last  week  that 
C.  F.  Shallcross  was  chairman  of  the  association’s  insurance  com¬ 
mittee,  as  well  as  the  sub-committee  of  the  Exchange,  was  an  error 
to  the  extent  that  he  only  acted  as  chairman  of  the  sub-committee  and 
surrendered  the  former  chairmanship  to  J.  F.  Chambers. 

As  the  affairs  of  the  Ohio  German  become  more  and  more  involved, 
there  is  an  increased  surprise  that  the  day  of  reckoning  was  delayed 
so  long,  and  a  fervent  desire  that,  for  the  reprehensible  conduct 
toward  the  public,  some  guilty  person  may  suffer  bodily  imprisonment. 
The  confession  of  the  vice-president  seems  to  indicate  he  is  the  proper 
party  to  be  punished.  Public  opinion  counts  for  something;  and  if 
insurance  officials  can  deliberately  falsify  their  books  without  penalty, 
it  is  high  time  the  penal  code  was  changed.  Such  things  have  not  been 
unknown  in  the  past  in  this  city,  but  nobody  has  gone  to  jail  for  the 
crime. 


The  month  of  November  wiped  out  the  apparent  gains  in  the  ratio 
of  the  year’s  losses  for  the  previous  three  months.  November  showed 
how  easy  it  is  to  lose  such  advantage,  and  consign  the  fate  of  the 
twelve  months  ending  the  31st  to  the  doom  of  the  unfortunate  for 
the  year.  In  spite  of  these  misfortunes,  we  are  informed  several 
offices  have  escaped  the  wreck  thus  far  with  a  profit  on  their  city 
underwriting  in  excess  of  1907. 


A  well  posted  broker  states  that  the  underground  business  in  auto¬ 
mobile  insurance  is  still  carried  on  in  this  city  with  great  boldness, 
and  that  London  Lloyds  policies  are  advertised  as  procurable  in  Jersey 
City  at  rates  below  those  of  represented  companies.  It  is  asked  if 
the  Lloyds  policies  on  automobiles  are  exempt  from  the  laws  pro¬ 
hibiting  underground  business. 

The  verdict  of  the  companies  in  this  city  and  State  is  adverse  to 
any  change  in  the  standard  policy.  Doubtless  there  are  some  lines 
which  might  be  amended  with  advantage,  but  the  danger  of  a  general 
tinkering  with  the  policy  is  clearly  recognized,  and  the  opposition  to 
Henry  Evans’  projected  reforms  in  this  line  was  on  the  line  of 
resistance  to  opening  up  the  question  to  new  legislation. 


I  he  selection  of  a  successor  to  William  A.  Anderson,  superintendent 
of  surveys  of  the  Board,  will  probably  be  postponed  until  January. 
The  position  belongs  to  a  city  man,  and  preferably  one  in  the  line  of 
promotion,  but,  owing  to  the  division  of  the  work,  no  one  subordinate 
is  qualified  in  all  particulars.  Mention  has  been  made  of  two  sub¬ 
ordinates  at  the  head  of  important  departments  of  the  Exchange.  A 
suggestion  of  importing  out-of-town  talent  is  not  received  with  favor. 


A  letter  was  received  by  a  brokerage  firm  for  the  promotion  of  an 
out-of-town  company,  asking  whether,  in  the  event  of  appointment  as 
agent  for  the  Metropolitan  district,  the  recipient  would  be  responsible 
for  a  ceitain  block  of  stock.  As  the  brokers  in  question  have  no 
ambition  to  shine  as  agents,  the  query  was  promptly  answered  in  the 
negative. 


It  has  been  determined  by  the  special  committee  on  the  expediency 
of  revising  the  rate  schedule  to  call  in  an  associate  committee,  com¬ 
posed  of  expert  inspectors  employed  by  individual  offices,  whose 
knowledge  of  the  schedule  has  been  acquired  in  a  practical  way.  The 
names  chosen  will  he  announced  by  the  chairman,  Charles  G.  Smith 
of  the  German  American. 
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CHICAGO  AND  THE  WEST. 

H.  D.  Cummings  of  Chicago  has  discontinued  his  general  agency 
of  the  American  National  Fire  of  Illinois  for  the  States,  of  Ohio, 
Indiana,  Michigan,  Wisconsin,  Minnesota  and  Cook  county,  in  Illinois. 
Agents  in  this  territory  will  hereafter  report  to  the  home  office  at 
Rock  Island. 

London  Lloyds  had  $30,000  on  the  plant  of  the  Barber  Asphalt 
Paving  Company  at  Venice,  Ill.,  which  was  recently  destroyed  by  fire. 
The  total  insurance  carried  was  less  than  the  coinsurance  clause  called 
for,  and  the  percentage  of  loss  to  insurance  therefore  amounts  to  only 
about  seventy-two  per  cent. 

Nathan  Klee,  of  Klee,  Rogers  &  Co.,  has  gone  East  on  a  business 


trip. 

The  clearing  house  plan  for  the  collection  of  agents’  monthly  bal¬ 
ances  has,  after  several  years  of  discussion,  been  adopted  by  the 
Chicago  Board  of  Underwriters,  and  the  board  has  appropriated 
$1000  for  the  expenses  of  the  new  department  for  the  first  three 
months.  Settlements  through  the  clearing  house  will  probably  begin 
on  February  1,  1909.  The  plan  has  proved  satisfactory  in  other  cities 
where  it  has  been  tried,  and  a  large  majority  of  the  Chicago  agents 
believe  it  will  insure  promptness  in  the  settlement  of  balances  an 
the  enforcement  of  the  board  rules  against  delinquents,  who  are  rarely 
reported  under  the  present  system  of  individual  settlements.  Under 
the  new  plan  each  agency  will  send  one  check  every  month  to  t  e 
clearing  house,  in  payment  of  the  balances  due  all  the  other  agencies 
in  the  city,  and  the  clearing  house  will  combine  all  the  balances  and 
send  a  single  check  to  each  one  of  the  members  to  whom  payments 
are  due. 

It  is  reported  that  H.  D.  Cummings  of  Chicago  has  sued  the 
American  National  Fire  for  $50,000  for  breach  of  contract,  it  being 
alleged  that  the  company  terminated  his  general  agency  illegally,  t  e 
contract  being  for  a  term  of  years  and  providing  that  disputed  matters 
shall  be  settled  by  arbitration. 

A  meeting  of  Insurance  Commissioners  in  Chicago  is  scheduled  for 
this  week.  The  Western  Union  will  be  represented  by  its  committee 
on  publicity  and  education.  A  uniform,  simplified  fire  policy  will  be 
proposed  and  considered. 

R.  F.  Woltersdorff,  who  is  at  present  assistant  special  agent  m 
Illinois,  Iowa  and  Wisconsin  for  the  Sun  of  London,  has  resigned  his 
position,  as  of  date  January  1,  1909,  at  which  time  he  will  become 
special  agent  for  Illinois  and  Michigan  for  the  Atlas  of  London. 

P.  G.  Krueger  has  been  appointed  Cook  county  special  for  the 
Firemans  Fund  under  Illinois  State  Agent  Stauffer. 

Boland  Reed  of  the  Firemans  Fund  general  agency  staff  in  Chicago 
has  been  promoted  to  special  agent  for  Oklahoma,  with  headquarters 


at  Oklahoma  City. 

Frank  Vance,  of  the  firm  of  David  Vance  &  Co.,  the  well-known 
agency  firm  of  Milwaukee,  died  at  Atlantic  City  on  December  2. 

j.  T.  Wayland,  State  agent  for  Kansas  of  the  Shawnee,  has  ten¬ 
dered  his  resignation,  as  of  date  January  1,  1909. 

It  is  learned  in  Chicago,  on  what  appears  to  be  good  authority,  that 
the  American  Home  Insurance  Company  of  Washington,  whose  m- 
coroorators  are  said  to  have  filed  papers  with  the  Washington  State 
Department,  will  be  ready  to  commence  business  on  January  1,  1909. 
and  that  the  main  office  of  the  company  will  be  located  m  Chicago. 
It  is  understood  that  the  company  will  have  a  capital  of  $200,000  and 
a  surplus  of  like  amount,  both  fully  paid,  and  that  the  following 
officers  have  been  chosen:  President,  C.  K.  Holloway;  first  vice- 
president,  Charles  E.  Horton;  second  vice-president,  O.  Gramud 
secretary,  O.  P.  Conaway;  treasurer,  O.  G.  Parker.  According  o 
rumor  the  president  will  be  located  in  Chicago,  and  all  the  company  s 
agents,  except  those  on  the  Pacific  Coast,  will,  report  to  this  office. 
It  wni  be  noticed  that  some  of  the  individuals  mentioned  are  now 
connected,  in  an  official  way,  with  the  Walla  Walla. 

Under  date  of  November  25,  1908,  H.  S.  Wiggins  and  A.  L.  Searle 
examiners  for  the  Auditor  of  Public  Accounts  for  Nebraska,  report 
the  result  of  their  examination  of  the  State  Insurance  Company  of 
Nebraska  The  figures  show  a  handsome  gain  in  assets  for  the  hrst 


ten  months  of  1908,  and  a  loss  ratio  of  only  thirty-three  per  cent. 
Many  complimentary  things  are  said  about  the  management  of  the 
company  and  the  excellent  accounting  system  in  vogue. 

The  Blue  Ridge  Fire  Insurance  Company  of  Georgia  was  admitted 
on  the  5th  inst.  to  do  business  in  Illinois. 

C.  H.  Harraden  of  Chicago,  special  agent  of  the  National  of 
Allegheny,  has  resigned. 

The  Excess  Insurance  Company  of  London  is  writing  $25,000  lines 
on  whiskey  in  free  and  bonded  warehouses  in  Indiana,  Ohio,  Kentucky 
and  Tennessee,  through  A.  F.  Shaw  &  Co.  of  Chicago. 


BOSTON  AND  VICINITY. 

At  the  next  meeting  of  the  Boston  Board  of  Fire  Underwriters  it  is 
expected  that  Secretary  Cabot  will  report  his  findings  on  the  question 
of  rating  the  single-system  sprinkler  supply  in  Boston,  a  system  which 
has  not  been  recognized  by  the  board. 

F.  W.  Mathews  has  been  appointed  chairman  of  the  tariff  com¬ 
mittee  of  the  New  England  Insurance  Exchange,  vice  C.  D.  Palmer, 
resigned. 

Dewick  &  Flanders  have  moved  into  their  new  offices,  15  to  19 
Central  street,  and  are  receiving  the  congratulations  of  their  many 
friends. 

Elmer  A.  Lord  &  Co.,  on  December  1,  became  general  agents  for 
Boston  of  the  Girard  Fire  and  Marine  of  Philadelphia. 

John  C.  Paige  &  Co.  have  been  appointed  agents  for  the  Metro¬ 
politan  district  of  Boston  for  the  Teutonia. 

It  is  understood  that  a  plan  of  organization  of  the  Suburban  Under¬ 
writers  Association  has  been  practically  agreed  upon,  and  that  the 
work  will  be  completed  after  another  conference  meeting. 


NOTES  FROM  PHILADELPHIA. 

The  annual  meeting  of  the  stockholders  of  the  Reliance  will  be  held 
December  21. 

Mayor  Reyburn,  in  a  recent  interview,  is  reported  to  have  admitted 
that  European  cities  take  greater  precautions  against  fire  than  we  do, 
but  that  they  are  not  nearly  so  well  equipped  with  fire-fighting  appa¬ 
ratus.  He  suggests  that  superannuated  firemen  could  be  advan¬ 
tageously  used  here  to  supplement  the  work  of  the  Building  Inspection 
Bureau  as  special  inspectors  of  construction  work  for  the  prevention 

of  fires. 

James  F.  Stone,  of  Stone,  Mathews  &  Co.,  is  the  chairman  of  the 
organization  committee  of  the  American  Union  Fire  Insurance  Com¬ 
pany  of  this  city,  which  proposes  to  have  $1,000,000  capital  and  $1,000,- 
000  surplus.  In  a  circular  issued  last  week,  setting  forth  the  plan  of 
the  new  company,  it  is  stated  that  there  will  be  no  promoters  bonds, 
no  promoters’  stock  and  no  watered  or  bonus  stock.  Shares  are  $50 
each,  payable  in  full  or  in  ten  monthly  installments.  The  circulars 
received  by  insurance  men  have  the  following  clause  blue  pencilled : 
“An  insurance  company— not  a  competitor  of  the  insurance  broker. 
It  is  not  the  intention  to  conduct  a  brokerage  department  in  connection 

with  this  company.” 

Col.  F.  K.  Patterson,  the  popular  Western  Pennsylvania  special 
agent  of  the  Royal,  is  being  boomed  as  the  successor  of  E;J/  Jaynes, 
jr  president  of  the  Underwriters  Association  of  the  Middle  De¬ 
partment. 

The  agency  of  William  L.  Bradway,  Inc.,  has  been  appointed  second 
agent  of  the  California  for  Philadelphia  and  vicinity. 

It  is  believed  by  insurance  interests  that  the  recent  ruling  of  the 
executive  committee  of  the  Philadelphia  Fire  Underwriters  Associa¬ 
tion  that  the  question  of  rating  sprinklered  risks  be  referred  to  t  re 
secretary,  with  instructions  to  grade  the  sprinkler  equipment  as 
liberally  as  possible,  and  interpret  the  provisions  of  the  general 
schedule  in  the  same  manner,  will  go  a  long  way  toward,  preventing 
the  inroads  of  the  mutual  companies  on  this  class  of  business.  In  a 
couple  of  instances  the  effect  has  been  noticed  already.  Beginning 
this  month  the  association  will  see  to  it  that  the  rules  regarding  the 
payment  of  premiums  on  risks  written  in  this  city  will  be  lived  up  to. 
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THE  MIDDLE  STATES. 


— Mathias  Block,  one  of  the  oldest  fire  insurance  brokers  in  Newark,  N.  J., 
died  recently,  aged  seventy  years. 

• — New  York  State  Forest,  Fish  and  Game  Commissioner  Whipple  recently 
made  a  statement  to  the  effect  that  forest  fires  in  New  York  State  entailed  a 
property  loss  of  $643,987  and  an  added  cost  for  fighting  fires  amounting  to 
$138,000.  Comparing  the  fires  in  the  year  1908  with  those  of  1903,  there  has 
been  a  much  smaller  loss  in  the  destruction  of  property  and  a  smaller  cost  for 
fire  protection  in  1908,  although  there  were  about  700  fires  started  this  year,  as 
against  377  fires  in  1903. 

—The  manager  of  the  Peoples  Mutual  Fire  Insurance  Company  of  Philadel¬ 
phia,  H.  L.  Engel,  indignantly  denies  the  allegation  of  a  certain  newspaper  that 
he  refused  to  give  out  a  financial  statement.  Mr.  Engel  states  that  no  such  re¬ 
quest  was  made,  but  that  he  was  asked  to  place  an  advertisement  in  the  paper, 
and  did  not  at  that  time  feel  warranted  in  doing  so.  He  therefore  considers  that 
he  and  his  company  have  not  been  fairly  treated  in  an  article  in  the  paper  in 
question,  particularly  as  he  had  given  out  data  concerning  the  condition  and 
business  of  the  company  to  various  inquirers. 


THE  NEW  ENGLAND  FIELD. 


— Charles  E.  Holt  will  handle  the  Teutonia,  Dutchess  and  the  Eastern  of 
Atlantic  City  as  special  agent  for  Connecticut  and  Massachusetts  west  of 
Worcester. 

— Captain  George  Meacom  of  Boston,  Mass.,  who  died  recently  at  his  home  in 
Dorchester,  was  for  several  years  a  well-known  and  capable  inspector  of  the 
Boston  Board  of  Marine  Underwriters. 


THE  WEST. 


A  National  Fire  Protective  Association  Proposed. 

At  a  meeting  of  the  Ohio  State  Fire  Prevention  Association  held  at 
Columbus,  Ohio,  on  December  1,  a  report  was  made  by  a  committee  to 
present  a  preamble  for  the  purpose  of  organizing  a  national  assembly, 
including  all  of  the  institutions  in  the  United  States  interested  in  the 
preservation  of  life  and  property  from  fire. 

This  report  was  unanimously  adopted  and  a  committee  was  named, 
known  as  the  National  Assembly  Committee,  with  power  to  act,  con¬ 
sisting  of  H.  W.  Clayton,  chairman,  Troy;  Wm.  B.  Goodwin,  Columbus; 
L.  J.  Bonar,  Mansfield;  J.  E.  Smith,  Chardon,  and  R.  L.  Raynolds, 
Cleveland.  This  committee  invites  comment  upon  the  plan  from  all  who 
are  interested  in  the  subject. 

All  communications  on  the  subject  should  be  addressed  to  L.  M. 
Foster,  secretary,  808  New  First  National  Bank  building,  Columbus,  Ohio. 


Cincinnati  Comments. 

[From  Our  Own  Correspondent.] 

Since  the  death  of  J.  J.  Emery  the  Emerys  have  departed  from  their 
usual  practice  of  carrying  a  small  amount  of  insurance  and  are  plac¬ 
ing  insurance  on  the  interest  of  the  heirs  up  to  eighty  per  cent  of  the 
amount  of  such  interest  on  all  of  their  various  properties,  including  a 
number  of  hotels,  office  buildings,  flat  buildings  and  dwellings,  the 
entire  line  amounting  to  something  over  three  million  dollars.  This 
action  was  taken  at  the  request  of  the  Girard  Trust  Company  of  Phila¬ 
delphia,  trustees  for  the  heirs.  The  entire  line  will  be  placed  by  the 
insurance  agency  of  L.  E.  Guntrum  &  Co.,  Cincinnati,  Ohio. 

Lancaster,  Ohio,  is  well  known  among  specials  and  field  men  for  its 
bad  practices.  But  none  of  them  seem  to  have  nerve  enough  to  step 
in  and  either  have  conditions  bettered,  or  take  up  their  agencies.  It 
is  hoped,  however,  that  steps  of  this  sort  will  be  taken  in  the  near 
future,  and  that  the  agents  in  this  town  will  be  brought  into  line. 

The  agitation  in  whiskey  lines  is  increasing.  Several  companies  are 
canceling  their  entire  liability  on  bonded  warehouses.  Quite  a  number, 
while  continuing  to  accept  liability  in  brick  warehouses,  are  declining 
all  frames  and  ironclads.  Several  agencies,  whose  business  is  largely 
composed  of  whiskey  lines,  are  experiencing  some  trouble  in  placing 
same. 

Mayor  Markbreit  has  ordered  all  buildings  used  for  public  entertain¬ 
ments  and  all  public  buildings  inspected,  to  ascertain  whether  all  doors 
open  outward,  and  that  the  fireproofing  equipment  is  in  accordance  with 
the  laws,  as  the  time  for  all  alterations  and  improvements  to  be 
finished  ha3  expired. 

A  local  insurance  man  who  has  a  hobby  of  keeping  track  of  companies 
that  have  organized  in  Cincinnati  informs  us  that  the  Ohio  German  is 
the  forty-first  company  to  quit  business  since  1860,  and  of  all  those 
operating  at  that  time  there  are  only  three  left,  the  National,  the  Mer¬ 
chants  and  Manufacturers  and  the  Eureka  Fire  and  Marine. 

Cincinnati,  December  5.  '  buckeye 


Ohio  Observations. 

[From  Our  Own  Correspondent.] 

The  Cleveland  Chamber  of  Commerce,  in  connection  with  the  city 
board  of  education  at  Cleveland,  has  requested  the  Cleveland  Inspection 
„rf*u>  Charles  H.  Patton,  manager,  to  make  a  thorough  inspection  of 
all  the  school  buildings  in  the  city,  over  one  hundred  in  all -and  make 
a  report,  containing  recommendations  for  safeguards,  both  against  loss 
of  life  and  fire,  as  may  seem  necessary.  It  was  thought  by  these  or¬ 
ganizations  that  an  entirely  disinterested  party  should  be  in  charge 
of  the  inspections,  rather  than  have  them  made  by  State  or  city  officials 
The  selection  of  the  Inspection  Bureau  shows  that  the  public  is  com- 
lng  to  recognize  the  work  of  such  organizations  as  a  public  good  and 
that  reports  made  by  them  are  the  result  of  expert  training  and  knowl¬ 
edge  along  the  lines  of  fire  protection  and  prevention.  Manager  Patton 
has  agreed  to  undertake  this  inspection  and  will  give  it  his  personal 
supervision.  He  states  that  it  will  probably  be  three  months  before  the 
reports  are  completed. 

The  directors  of  the  Western  Reserve  of  Cleveland  have  decided  to 
increase  the  capital  stock  from  $200,000  to  $300,000,  and  members  of 
the  board  have  agreed  to  take  a  good  proportion  of  the  stock  at  $180  a 
share.  If  the  smaller  stockholders  wish  to  take  a  portion  of  the  addi¬ 
tional  stock,  provision  will  be  made  for  that.  The  original  stock  of 
this  company  was  sold  at  $150,  while  the  first  increase  of  $100,000  was 
taken  at  $160.  The  fact  that  the  last  issue  is  in  demand  at  $180  spelks 
well  for  the  company. 

At  a  meeting  of  the  Ohio  State  Fire  Prevention  Association  in 
Columbus  held  recently,  the  work  of  the  committees  in  charge  of 
securing  the  enactment  of  satisfactory  building  codes  in  the  cities  and 
towns  was  discussed.  The  association  will  endeavor  to  have  a  code  for 
cities  under  5000  population  adopted  by  the  legislature  this  winter 
The  ordinance  providing  for  the  purchase  of  land  on  Cleveland 
Heights  for  a  new  reservoir  will  be  opposed  by  Councilman  Pears  who 
has  an  interest  in  insurance  and  fire  protection  in  the  city.  He’  savs 
that  an  addition  of  ten  feet  to  the  sides  of  the  old  reservoir  will  give 
sufficient  capacity  and  pressure  to  the  outlying  districts,  and  that  money 
should  be  spent  m  completing  the  high-pressure  system  downtown  and 
installing  a  special  pumping  station  on  the  lake  shore  for  it  Recent 
C  j  hav®  caused  a  loss  of  *250,000,  indicate  that  something 
should  be  done  for  better  service  in  the  business  and  manufacturing 

$700r000S  The  C°3t  °f  the  land  aDd  the  n6W  reseryolr  would  be  about 
$300100<?°OPer  °f  Dayt0n  has  increased  its  capital  stock  from  $100,000  to 
Cleveland,  December  5.  O  M  C 


—The  Citizens  Fire  of  Charlestown,  W.  Va,  has  been  licensed  to  do  business 
in  Ohio. 

E.  F.  Kraus  has  been  appointed  manager  for  Cleveland,  Ohio,  for  the  North¬ 
western  National,  succeeding  O.  E.  Reddeman,  resigned. 

—The  Iowa  Manufacturers  of  Waterloo  plans  to  enter  Illinois,  Wisconsin  and 
Minnesota  next  year,  and  will  increase  its  capital  then  also. 

—Auditor  Moore  of  Arkansas,  in  his  biennial  report  to  the  Governor,  suggests 
radical  changes  in  the  laws  governing  mutual  fire  insurance  companies. 

—Samuel  L.  Morrison  of  Indianapolis,  formerly  local  representative  of  the 
Indianapolis  Fire,  died  recently  after  a  protracted  illness,  aged  fifty-nine  years. 

— E.  O.  Basse,  Wisconsin  State  agent  of  the  American  of  Newark,  has  re¬ 
signed  as  of  January  1  to  accept  the  Wisconsin  State  agency  of  the  German- 
American,  to  succeed  W.  E.  Page. 

Mayor  Bookwalter  of  Indianapolis  is  visiting  a  number  of  cities  where  the 
high-pressure  system  has  been  installed,  with  a  view  to  investigating  the  ad¬ 
visability  of  such  a  system  in  Indianapolis. 

—We  are  advised  that  the  Illinois  National  Fire  of  Decatur  lost  practically 
nothing  by  the  failure  of  the  Ohio  German,  the  return  premiums  on  reinsurance 
policies  probably  amounting  to  less  than  $500. 

.The  date  upon  which  the  ruling  in  regard  to  riders  that  may  be  attached  to 
fire  insurance  policies  takes  effect  has  been  changed  by  the  Minnesota  Insurance 
Department  from  January  1,  1909,  to  May  1,  1909.  This  will  give  the  legislature 
an  opportunity  to  change  or  supplement  these  riders  if  such  action  seems  ad¬ 
visable. 

—The  Fire  Underwriters  Uniformity  Association,  which  grew  out  of  an  agita¬ 
tion  among  some  of  the  larger  companies  in  1906  to  secure  greater  uniformity  in 
inspections  is  proving  its  efficiency.  It  is  carrying  its  work  further  by  the 
adoption  of  a  uniform  plan  notation  and  a  uniform  town  blank,  and  special  com¬ 
mittees  have  been  appointed  to  consider  an  automatic  sprinkler  schedule  and  use 
and  occupancy  reports.  The  officers  of  the  association  are:  President  T  B 
Sellers,  Columbus,  Ohio;  secretary,  J.  Walter  Hilliard,  manager  of  the  New 
England  Bureau  of  United  Inspection. 

—At  a  recent  meeting  of  insurance  men  held  at  Redfield,  S.  D.,  committees 
were  appointed  representing  fire,  life  and  miscellaneous  insurance  interests,  to 
meet  at  Aberdeen,  December  10,  and,  with  Insurance  Commissioner  O.  S.  Basford, 
prepare  a  new  code  of  insurance  laws  and  a  new  standard  policy.  The  fire  in¬ 
surance  committee  is  composed  as  follows:  H.  P.  Packard,  secretary  of  the 
Merchants  Mutual  Fire  of  Redfield;  A.  M.  Shilleto,  Sioux  Falls,  State -agent  of 
the  Continental ;  A.  F.  Milligan,  Aberdeen,  State  agent  of  the  St.  Paul  Fire  and 
Marine.  Life  and  miscellaneous:  F.  B.  Smith,  Watertown;  T.  D.  Lavin  Aber¬ 
deen;  Charles  S.  Barnett,  Aberdeen;  W.  H.  Roddle,  Brookings;  A.  J.  Shunk, 
Aberdeen;  the  two  latter  gentlemen  represent  miscellaneous  insurance  interests. 
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New  Orleans  Doings. 

[Prom  Our  Own  Correspondent.] 

As  a  result  of  several  threats  by  fire  insurance  companies  to  cancel 
policies  unless  further  protection  against  fire  is  provided  by  the  dock 
commission,  which  has  charge  of  the  wharf  system  of  New  Orleans,  the 
dock  board  is  taking  steps  to  improve  conditions  on  the  river  front  and 
is  enforcing  strict  regulations  in  order  to  keep  its  policies  intact.  Some 
time  ago  it  became  known  to  the  insurance  companies  that  large  quan¬ 
tities  of  straw  for  use  in  packing  bananas  imported  and  shipped  through 
here  by  the  United  Fruit  Company  were  being  stored  in  a  portion  of 
the  Erato  street  shed.  This  is  a  highly  inflammable  material  and  the 
companies’  representatives  immediately  threatened  to  cancel  the  poli¬ 
cies  on  the  Erato  street  shed  unless  the  straw  was  moved.  This  par¬ 
ticular  wharf  and  shed  cost  nearly  half  a  million  dollars.  A  demand 
was  also  made  for  the  enforcement  of  the  law  against  smoking  on  the 
wharves.  Finding  its  insurance  of  more  than  $1,000,000  in  jeopardy,  the 
dock  board  immediately  took  steps  to  comply  with  the  demands  of  the 
insurance  companies  and  are  now  arranging  matters  so  it  may  hold  on 
to  its  policies. 

Local  insurance  men  are  much  concerned  in  the  attempt  being  made 
by  the  railroads  and  commercial  interests  to  come  to  a  mutual  under¬ 
standing  with  regard  to  the  various  specifications  for  the  marking  and 
handling  of  inflammable  materials,  which  was  recently  adopted  by  the 
Inter-State  Commerce  Commission.  To  discuss  this  matter  a  meeting  of 
the  Board  of  Trade  and  the  members  of  other  commercial  bodies  is 
being  arranged  with  the  representatives  of  the  Local  Freight  Agents 
Association.  A  final  agreement  on  the  proper  construction  to  be  placed 
upon  these  regulations  will  help  the  insurance  men  in  the  arrangements 
of  insurance  matters  appertaining  thereto. 

New  Orleans,  December  5.  Magnolia. 


— The  Atlantic  Fire  of  Raleigh  enters  Virginia  January  1. 

— The  Rhode  Island  Fire  has  been  admitted  to  Virginia. 

— Spencer  &  Clapp  of  Columbus  succeeds  Arthur  G.  Langham  as  Georgia  agents 
of  the  Shawnee  Fire. 

— Elliott  W.  Butts  of  Charlotte,  special  agent  of  the  Florida  Home  for  North 
and  South  Carolina,  has  resigned. 

— Mathias  Jones  has  been  appointed  South  Carolina  special  agent  of  the  Dixie 
Fire,  with  headquarters  at  Columbia. 

— Fire  insurance  companies  will  contest  the  constitutionality  of  the  Virginia 
firemens  benefit  act  through  the  South-Eastern  Underwriters  Association. 

— Derrill  D.  Taber,  chief  clerk  at  Columbia  for  the  Siebels  general  agency,  has 
been  appointed  special  agent  for  Georgia,  succeeding  N.  H.  Clarkson,  resigned. 

— Hutson  Lee,  formerly  treasurer  of  the  Atlanta-Birmingham  Fire  and  more 
recently  with  the  Southern  department  of  Dan  B.  Harris,  will  become  associated 
with  the  Georgia  Fire  as  assistant  manager. 

— M.  W.  Nash  of  Greensboro,  N.  C.,  has  had  Virginia  and  Georgia  added  to  his 
field  by  the  Southern  of  New  Orleans.  George  H.  Hart  has  been  appointed 
superintendent  of  agencies  for  the  Nash  agency. 

— Edward  G.  Warner,  an  experienced  and  conservative  underwriter  and  a 
special  agent  at  Atlanta  of  the  Hartford  Fire,  has  resigned  as  of  January  1  to 
become  managing  underwriter  of  the  Florida  Home. 

—The  Atlantic  Fire  of  Raleigh,  N.  C.,  one  of  the  first  of  the  North  Carolina 
companies  to  retire  from  the  South-Eastern  Underwriters  Association  over  the 
question  of  assessment  rates,  has  applied  for  readmission.  It  is  expected  that  the 
other  companies  will  follow. 

_ Edward  H.  Sherley,  recently  rating  inspector  at  Frankfort  and  Paducah,  has 

been  appointed  special  agent  of  the  Liverpool  and  London  and  Globe  for  Arkan¬ 
sas  and  Tennessee.  Frank  G.  Snyder  of  Louisville  will  supervise  Kentucky  and 
West  Virginia. 

_ Conditions  have  become  so  upset  in  Tennessee  owing  to  the  tragic  death  of 

Senator  Carmack  that  Governor  Patterson  has  deemed  it  wise  to  postpone  the 
conference  which  was  to  have  been  held  at  Nashville  to  consider  means  of  re¬ 
ducing  fire  waste  until  some  time  in  January. 

_ _ Influences  are  at  work  in  Tennessee  to  secure  the  enactment  at  the  next  legis¬ 
lature  of  a  measure  requiring  all  fire  insurance  companies  transacting  business  in 
that  State  to  pay  a  contingent  commission  of  not  less  than  ten  per  cent  in  addi¬ 
tion  to  whatever  flat  commission  they  may  elect  to  pay  when  the  business  is 
written.  The  companies  will  fight  the  movement. 

_ The  Insurance  Agency  Directory  of  Arkansas,  a  handy  book  compiled  by 

Miss  Myrta  Goodman  of  Little  Rock,  Ark.,  is  now  ready  for  delivery.  The  book 
contains  the  following  information:  Requirements  of  insurance  companies  to  en¬ 
ter  the  State — all  laws — and  information  wanted;  list  of  fire  insurance  companies 
licensed  to  do  business  in  the  State  of  Arkansas,  and  general  agents;  legal  re¬ 
serve  life  companies  and  district  managers;  list  of  all  fire  agents  in  the  different 
towns,  with  the  companies  they  represent;  list  of  all  life  agents  in  the  different 
towns’,  with  the  companies  they  represent;  list  of  all  fire  insurance  agents 
licensed  to  write  insurance  in  Arkansas,  by  towns.  The  price  of  the  book  is  $5. 


_ -p[,e  annUal  report  of  the  fourth  assistant  Postmaster-General  of  the  United 

States  recommends  the  abolition  of  the  practice  of  bonding  postal  clerks  and  mail 
carriers.  He  suggests  the  creation  of  a  special  fund  to  provide  for  such  losses  as 
may  occur,  practically  making  the  Government  carry  its  own  insurance.  As  the 
number  of’men  affected  is  so  large,  the  proposal  would  seem  to  be  feasible. 


The  Sun  Insurance  Office  about  to  Enter  its  200th  Year. 

The  oldest  insurance  office  in  the  world,  the  Sun  Insurance  Office  of 
London,  England,  will,  on  January  1,  1909,  enter  upon  the  200th  year  of 
its  existence. 

In  the  reign  of  Queen  Anne,  and  but  three  years  after  the  union  of 
England  and  Scotland,  under  the  name  of  Great  Britain,  was  founded,  in 
1710,  “The  Sun  Fire  Office  for  Insuring  Houses,  Goods,  Wares  and  Mer¬ 
chandizes  from  Loss  and  Damage  by  Fire.”  During  the  succeeding  two 
centuries  the  company  has  well  executed  the  purpose  for  which  it  was 
formed,  and  has  furnished  “insurance  that  insures”  to  an  increasing 
number  of  clients  throughout  the  civilized  world.  The  Sun  Insurance 
Office,  as  it  is  now  known,  has  branches  in  New  Zealand,  India,  South 
Africa,  United  States  of  America,  China  and  Canada,  and  also  operates 
in  Continental  Europe,  South  America,  Cuba,  Mexico  and  Australia.  Its 
chief  branch  offices  and  general  agencies  outside  of  Great  Britain  are  lo¬ 
cated  in  Auckland,  Calcutta,  King  William’s  Town,  New  York.  Shanghai, 
Toronto,  Adelaide,  Bremen,  Brisbane,  Buenos  Aires,  Cape  Town,  Chicago, 
Christiania,  Copenhagen,  Gothenburg,  Hamburg,  Havana,  Johannesburg, 
Melbourne,  Mexico,  Perth  (W.  A.),  San  Francisco,  Sydney  and  Val¬ 
paraiso.  It  is  thus  apparent  that  the  sun  never  sets  on  the  agencies  of 
the  Sun  Insurance  Office. 

This  famous  company  effects  insurance  against  fire,  employers’ 
liability,  personal  accident,  workmen’s  compensation,  sickness  and  dis¬ 
ease,  accidents  to  domestic  servants,  fidelity  guarantee  and  burglary. 
In  the  United  States,  where  the  Sun  began  business  in  1882,  it  writes  fire 
insurance  only;  and  at  the  time  of  its  admission  it  had  risks  in  force  in 
the  city  of  London  alone  exceeding  in  amount  the  total  risks  in  force  in 
the  whole  United  States  of  any  American  company.  The  Sun’s  business 
In  the  United  States  has  extended  gradually,  until  in  1907  its  net  pre¬ 
mium  income  reached  the  sum  of  $2,819,291,  with  a  loss  ratio  of  but  43.7 
per  cent,  and  an  expense  ratio  of  only  36.6  per  cent.  From  the 
date  of  its  admission  to  January  1,  1908,  the  Sun’s  United  States 
premiums  amounted  to  $42,992,055,  and  its  loss  payments  in  the 
same  period  aggregated  $26,819,590,  or  an  average  of  over  $1,000,000 
per  annum.  On  January  1,  1908,  the  United  States  branch  of  the  Sun 
possessed  $3,790,767  of  resources,  of  which  $1,051,989  represented  its 
surplus  beyond  all  liabilities,  the  latter  including  $2,460,788  of  unearned 
premiums.  During  the  last  decade,  the  company’s  United  States  premium 
income  has  increased  about  $1,200,000.  The  net  losses  sustained  by  the 
company  in  the  Baltimore  and  San  Francisco  conflagrations  were,  re¬ 
spectively,  $578,562  and  $1,674,689;  and  these  great  sums  were  promptly 
paid,  the  San  Francisco  losses  being  covered  by  remittances  from  the 
home  office. 

The  home  office  balance  sheet  of  the  Sun  Insurance  Office,  as  of  Decem¬ 
ber  31,  1907,  shows  assets  aggregating  £3,073,474  (about  $15,000,000),  ex¬ 
clusive  of  the  unpaid  portion  of  the  company’s  capital;  and  after  pro¬ 
viding  for  all  liabilities,  the  £120,000  of  paid-in  capital,  and  the  below- 
mentioned  general  and  special  reserves,  there  remained  a  balance  of 
£258,574  at  credit  of  the  profit  and  loss  account.  The  capital  is  £2,400,- 
000,  consisting  of  240,000  shares  of  £10  each,  upon  which  10  shillings  per 
share  have  been  paid  (2500  of  these  shares  are  held  by  the  office,  but 
are  not  included  among  the  investments).  There  was  a  general  reserve 
of  £1,500,000;  an  accident  reserve  of  £60,000;  a  dividend  reserve  of 
£120,000,  and  an  investment  reserve  of  £36,208,  in  addition  to  the  usual 
reserves  for  unearned  premiums,  unpaid  losses,  pension  fund,  etc.  This 
shows  a  position  of  remarkable  financial  strength,  and  fully  justifies  the 
payment  by  the  company  of  10  shillings  per  share  as  dividends  to  stock¬ 
holders— the  equivalent  of  100  per  cent  upon  the  amount  of  capital 
paid  up. 

Frederick  Henry  Norman,  Esq.,  is  chairman  of  the  board  of  directors, 
the  other  members  of  the  board  being  Frank  Chaplin,  Esq.,  Edward 
Dent,  Esq.,  Viscount  Emlyn,  the  Right  Hon.  Lord  Faber,  Alfred  Far- 
quhar,  Esq.,  the  Hon.  William  Henry  Goschen,  Edw.  Charles  Grenfell, 
Esq.,  John  G.  B.  T.  Hildyard,  Esq.,  Sir  Richard  Biddulph  Martin,  Bart., 
the  Hon.  Algernon  H.  Mills,  Sir  Hugh  G.  G.  Montgomery,  Bart.,  Lord 
Henry  Nevill,  Marlborough  R.  Pryor,  Esq.,  the  Hon.  C.  L.  Sclater-Booth, 
Lord  Herbert  Scott,  D.  S.  O.,  Charles  A.  Scott-Murray,  Esq.  C.  H. 
Green  is  manager  of  the  accident  department,  G.  S.  Manvell  is  manager 
of  the  company;  F.  H.  Mellersh  and  F.  White  are  assistant  secretaries, 
and  George  E.  Mead  is  secretary  of  the  company. 

The  operations  of  the  Sun  Insurance  Office  in  the  United  States  have 
been  most  efficiently  directed  by  J.  J.  Guile  of  New  York,  the  United 
States  branch  manager,  ably  assisted  by  A.  M.  Thorburn,  branch  secre¬ 
tary,  and  H.  N.  Kelsey  of  Chicago,  manager  of  the  Western  department. 
The  company  has  an  exceptionally  fine  staff  of  superintendents,  general 
and  special  agents,  and  is  well  established  in  thousands  of  agencies 


313 


Fire  Insurance 


THE  SPECTATOR 


[Thursday 


throughout  the  country.  Its  United  States  trustees  are  John  J.  McCook, 
Herbert  L.  Griggs  and  James  May  Duane,  all  prominent  in  New  York 
business  circles. 

If  capable  management,  financial  strength  and  a  world-wide  reputation 
count  for  anything,  the  Sun  Insurance  Office  is  destined  to  occupy  an 
ever-broadening  field  of  usefulness  during,  perhaps,  centuries  to  come. 


Insurance  Commissioners  Consider  Standard  Policy  Matters. 

A  meeting  of  the  Insurance  Commissioners’  committee  on  laws  and 
legislation  was  held  at  the  Auditorium  Hotel  in  Chicago  on  Monday 
morning,  the  7th  inst. 

The  meeting  was  called  to  order  by  Judge  Lemert,  Insurance  Com¬ 
missioner  of  Ohio.  After  stating  the  purpose  for  which  the  members  of 
the  committee  had  assembled,  Judge  Lemert  introduced  Mr.  Sheldon,  of 
the  National  Board  of  Fire  Underwriters.  He  opposed  the  adoption  of 
a  simplified  form  of  standard  fire  policy,  and  stated  that  he  appeared 
before  the  meeting  for  the  purpose  of  expressing  the  views  of  the  com¬ 
mittee  as  a  whole. 

He  stated  that  the  present  New  York  standard  fire  policy  had  been 
before  the  public  for  twenty  years,  and  that  the  same  was  now  used  in 
all  States  of  the  Union,  except  five  or  six;  that  the  policy  was  well 
defined,  and  that  all  the  courts  of  the  land  had  passed  upon  it.  Should 
the  adoption  of  a  new  form  of  policy  be  undertaken,  he  feared  the 
officials  of  the  companies  would  pass  through  a  state  of  uncertainty 
until  the  different  clauses  could  be  adjudicated.  Moreover,  he  ques¬ 
tioned  the  advisability  of  adopting  a  new  form  of  policy,  owing  to  the 
dangers  attending  the  passage  of  new  policy  laws  by  the  State  legisla¬ 
tures  of  the  various  States  in  the  Union. 

He  called  attention  to  the  policy  proposed  by  Mr.  Evans  of  the  Con¬ 
tinental,  which  has  been  championed  by  the  New  York  Board  of  Trade 
and  Transportation,  and  expressed  the  opinion  that  this  policy  would 
be  no  improvement  over  the  present  form;  but  to  the  contrary,  would  be 
a  longer  form  and  would  contain  137  lines  of  conditions.  He  spoke  of 
Mr.  Evans  in  a  laudatory  manner,  and  thought  his  action  in  favoring 
a  new  policy  had  been  inspired  by  misconstrued  public  sentiment. 

Mr.  Sheldon  also  stated  that  the  standard  policy  of  New  York  had 
been  adopted  in  thirteen  other  States,  but  that  all  the  members  of  the 
National  Board  (115  in  number)  were  using  the  policy  in  all  States  of 
the  Union  except  five  or  six. 

Mr.  Rittenhouse  of  Colorado  wanted  to  know  if  the  loss  settlements 
of  to-day  were  more  liberal  than  those  of  former  times,  and  Mr.  Evans 
expressed  the  opinion  that  they  were,  and  pointed  to  the  fact  that  his 
company  would  pay  practically  two  million  dollars  in  losses  from  the 
Western  department  in  a  single  year. 

Mr.  Ryan,  representing  the  Illinois  Department,  referred  to  the  con¬ 
dition  in  some  of  the  farm  policies,  which  he  thought  should  be  elim¬ 
inated.  He  referred  to  the  words  “and  expense  of  doing  business,” 
which  is  a  part  of  the  cancellation  clause  in  some  farm  policies.  To 
this  Mr.  Sheldon  replied  that  the  farm  policy  was  not  a  standard  policy, 
and  that  any  objectionable  features  could  probably  be  eliminated  through 
the  influence  of  the  Insurance  Commissioners  themselves,  rather  than 
in  any  other  way.  On  Tuesday  further  arguments  were  heard,  but  no 
action  was  taken. 


Fire:  Its  Prevention  and  Extinguishing. 

Under  the  above  title,  a  book,  written  by  John  S.  Braidwood  of  Glas¬ 
gow,  fire  engineer  and  sprinkler  expert,  has  been  published  in  Lon¬ 
don  and  Edinburgh.  It  contains  a  description  of  the  most  reliable  ap¬ 
paratus  for  both  purposes,  with  advice  as  to  their  installation  and 
upkeep,  and  discounts  allowed  by  insurance  offices  for  these;  also  tech¬ 
nical  information  as  to  their  inspection;  rules  for  automatic  sprinkler 
installations  and  fire  doors.  This  book  is  designed  primarily  for  the 
guidance  of  business  men  in  protecting  their  establishments,  and  offers 
much  practical  information  concerning  the  formation  and  drilling  of 
private  fire  brigades,  etc.,  but  will  also  be  found  interesting  by  agents 
who  desire  to  assist  their  clients  in  protecting  their  properties.  In 
London  this  work  is  recognized  as  a  text-book,  and  is  used  by  students 
for  the  examination  held  by  the  Federation  of  Insurance  Institutes  of 
Great  Britain.  The  book  may  be  procured  from  The  Spectator  Com¬ 
pany,  135  William  street,  New  York  (Chicago  office,  159  La  Salle  street), 
at  $1.25  per  copy. 


The  Rocky  Mountain  Field. 

[From  Our  Own  Correspondent.] 

The  Colorado  Insurance  Department  turned  into  the  State  Treasury 
during  the  past  two  years  in  the  shape  of  fees  collected  the  sum  of 
$403,670,  and  of  this  sum  the  State  received  a  net  profit  of  $360,317. 

F.  F.  Richards,  special  agent  for  the  Hanover  in  the  mountain  field, 


has  resigned  to  accept  a  similar  position  with  the  Connecticut,  recently 
made  vacant  through  the  resignation  of  Walter  Miller. 

The  Shawnee  of  Topeka,  which  recently  gave  up  its  general  agency 
department  in  Denver  under  Secretary  A.  L.  Jessup  of  the  Imperial, 
has  made  a  connection  with  Gerald  L.  Schuyler,  who  will  handle  Colo¬ 
rado,  Wyoming  and  New  Mexico  for  the  company.  Mr.  Schuyler  also 
has  the  Franklin  and  the  Equitable  Fire  and  Marine  in  his  office. 

W.  P.  Coffey  has  regigned  the  special  agency  for  the  Fire  Association 
in  this  field,  to  take  the  place  of  Geo.  F.  Guerraz,  formerly  with  the 
Firemans  Fund,  but  now  with  the  Northern  in  the  Northwest  Territory. 

The  Denver  fire  and  police  board  has  under  consideration  the  purchase 
of  a  new  model  of  automobile  chemical  fire-engine  apparatus,  such  as  is 
in  successful  use  in  Eastern  cities.  It  will  carry  ten  men,  1700  feet  of 
hose,  and  make  a  speed  of  forty-five  miles  an  hour.  The  arguments 
advanced  for  its  use  include  the  showing  that  a  majority  of  fires  can 
be  extinguished  by  chemicals  without  water,  if  reached  promptly. 

The  Joe  Dandy  mining  property  in  the  Cripple  Creek  district  was  to¬ 
tally  destroyed  by  fire  last  week.  This  was  regarded  as  one  of  the  de¬ 
sirable  risks  of  the  class  and  was  in  operation  and  a  good  producer. 
Verily,  this  mining  business  keeps  the  underwriter  guessing. 

A  recent  decision  of  the  county  court  is  said  to  virtually  put  gasoline 
lighting  out  of  business  in  Denver,  and  while  comparatively  few  fires 
have  resulted  from  this  source  in  the  city,  owing  perhaps  to  the  fact 
that  gas  or  electric  lights  are  used  almost  universally,  the  hazard  is 
evident  in  all  cases  where  gasoline  is  used,  and  the  insurance  men  are 
congratulating  themselves  over  the  fact  that  at  last  the  companies  are 
receiving  substantial  assistance  through  the  municipal  authorities  in 
their  efforts  to  control  this  growing  menace. 

Denver,  December  3.  Centennial. 


Fire  Insurance  Stock  Quotations. 


Name  of  Company. 

New  York  City. 

Par 

Book 
Value 
Jan.  1, 

Value. 

1908.  Asked. 

City  of  New  York.. 

.100 

179 

255 

Continental  . 

.100 

850 

1150 

Commonwealth  .  .  .  . 

.100 

232 

240 

Empire  City  . 

.100 

158 

125 

Fidelity  Fire  . 

.100 

180 

230 

German  Alliance... 

.100 

186 

190 

German-Amer.ican  . 

.100 

394 

410 

Germania  . 

.  60 

194 

255 

Glens  Falls  . 

.  10 

1110 

1510 

Globe  and  Rutgers. 

.100 

375 

305 

Hanover  . 

.  60 

185 

150 

Home  . 

.100 

323 

435 

Nassau  . 

.  60 

126 

150 

Niagara  . 

.  60 

205 

275 

North  River . 

.  26 

165 

160 

Pacific  . 

.  25 

195 

100 

Peter  Cooper . 

.  20 

141 

113 

Phenix  . 

.  60 

156 

262 

Stuyvesant  . 

.  26 

132 

125 

United  States . 

.  26 

115 

86 

Westchester  . 

.  10 

402 

451 

Williamsburgh  City. 

.  50 

282 

450 

Philadelphia,  Pa. 
Alliance  . . 

.  10 

*12 

County  Fire  . 

.100 

*130 

Delaware  . 

.  10 

*23 

Fire  Association.... 

.  60 

*315 

Franklin  . 

25 

*49)4 

Girard  . 

.100 

*291 

Ins.  Co.  of  N.  Am. 

10 

*21  y2 

Ins.  Co.  of  State  of 

Pa .  60 

*16 

TefFerson  . 

60 

*135 

Lumbermens  . 

25 

*60  )4 

Mechanics  . 

25 

*42  J4 

Pennsylvania  . 

.100 

*375 

Reliance  . 

50 

*60)4 

Spring  Garden  .... 

50 

*70)4 

Union  . 

20 

*2)4 

United  Firemens.  . . 

10 

*5)4 

Name  of  Company. 


Newark,  N.  J. 

Par 

Value. 

Bid.  Asked. 

American  . 

. .  5 

410 

415 

Firemens  . 

.  .  50 

365 

385 

Newark  Fire  . 

..  6 

210 

220 

New  Orleans ,  La. 

Hibernia  . 

200 

Lafayette  . 

200 

Mechs.  and  Traders.. 100 

120 

Southern  . 

80 

112 

Sun  . 

110 

125 

Teutonia  . 

116 

120 

Memphis,  Tenn. 

Bluff  City  . . 

99 

100 

Factors  . . 

100 

102 

Hernando  . 

105 

108 

Phoenix  F.  and  M.  . 

,  .100 

99 

100 

St.  Louis,  Mo. 

American  Central. . 

.  .100 

175 

176)4 

Hartford  ,Conn. 

Hartford  Fire  .  . . . 

.100 

490 

St.  Paul,  Minn. 

St.  Paul  F.  and  M. . 

.100 

200 

Richmond,  Va. 

Virginia  F.  and  M. 

.  25 

54 

57 

Virginia  State  .  .  .  . 

.  25 

30 

33 

Columbus,  Ga. 

Georgia  Home  .  . . . 

.100 

140 

141 

Charleston,  S.  C. 

Equitable  Fire  . 

.  50 

46 

48 

*  Latest  sale. 


The  Peoples  National  Fire  of  Philadelphia  has  appointed  Cesar  Bertheau  of 
San  Francisco  its  general  agent  for  California. 

Deputy  Insurance  Commissioner  J.  H.  Schively,  in  his  report  to  the  legisla¬ 
ture,  demands  an  investigation  of  the  charges  made  against  his  administration. 

— George  W.  Turner  of  San  Francisco,  formerly  agent  of  the  Northwestern 
National  and  latterly  in  the  brokerage  business,  recently  moved  to  Los  Angeles. 

— Ned  Finch,  in  the  office  of  the  Washington  Fire  for  the  past  year  and  a  half, 
will  probably  take  up  the  field  work  of  the  Carstens  &  Earles  general  agency  in 
Eastern  Washington  about  the  first  of  the  year.  This  general  agency  represents 
six  or  seven  companies  for  the  Pacific  Northwest. 

— Francis  D.  Hirschberg  of  St.  Louis  was  shot  in  the  hallway  of  his  home 
during  the  early  morning  of  December  8.  The  circumstances  under  which  he 
met  death  are  not  yet  known.  Mr.  Hirschberg  was  a  pioneer  in  insurance  pro¬ 
gress.  He  was  prominent  in  introducing  in  America  the  system  of  insuring  em¬ 
ployers  against  accidents  to  their  workmen.  He  was  one  of  the  organizers  of  the 
St.  Louis  Fire  Underwriters  Association,  now  the  Fire  Prevention  Bureau,  a 
director  of  the  World’s  Fair  and  chairman  of  the  committee  on  the  entertain¬ 
ment  of  distinguished  guests. 
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PORTABLE  FIRE  ESCAPES. 

Their  Great  Usefulness  in  Emergencies — An  Excellent  Ladder 
Escape  Described— Good  for  Firemen  as  Well  as  Others. 

There  are  many  places  where  circumstances  render  it  impracticable 
to  attach  permanent  fire  escapes,  and  yet  where  lives  would  be  en¬ 
dangered  by  the  occurrence  ot  fire.  For  such  places  a  portable  fire 
escape  is  most  desirable.  The  main  requirements  ot  a  portable  fire 
escape  are,  that  it  shall  be  strong,  reliable  and  practically  automatic  in 
its  operation,  and  so  simple  and  safe  that  anyone  could  use  it  without 
previous  instructions.  These  requirements  all  seem  to  be  met  by  the 
McArthur  portable  fire  escape,  manufactured  by  the  McArthur  Portable 
Fire  Escape  Company,  at  1999  Clark  avenue,  West,  Cleveland,  Ohio. 

The  ladder  proper  consists  of  four  flexible  cables  of  best  galvanized 
steel  wire,  guaranteed  against  the  ravages  of  the  weather,  and  to  sus¬ 
tain  a  weight  of  1500  to  4000  pounds,  or  more,  according  to  the  size  of 
the  ladder.  Attached  to  these  cables  are  aluminum  or  galvamzed-iron 
steps  with  a  flat  surface,  supported  by  two  vertical  flanges,  which  are 
in  turn  truss-shaped,  with  cross-braces  for  uniting  the  flanges,  thus 
providing  openings  at  the  upper  surface  of  the  step,  which  also  pro¬ 
vides  a  surface  more  or  less  uneven,  in  turn  providing  a  firm  foot¬ 
hold,  as  well  as  a  hand  rest. 

Aluminum  is  claimed  to  be  stronger  than  brass  or  copper,  and  nearly 
as  strong  as  steel.  The  steps  have  prongs  at  each  end  to  hold  them 
away  from  the  walls  when  the  ladder  is  in  use,  thus  giving  ample  space 
for  the  feet  and  hands  of  persons  using  the  ladder.  The  ends  of  the 
steps  are  held  firmly  in  place  by  crossing  the  cables  in  box-shaped 
orifices  and  tightly  bolting  them  to  the  step. 

These  fastenings  prevent  either  upward  or  downward  motion  of  the 
step  in  relation  to  the  cables.  Hooks,  links  and  snaps  hold  the  ladder 
firmly  to  a  window  sill  or  other  support,  and  these  hooks  are  connected 
with  the  ladder  by  galvanized-wire  steel  chains,  which  drop  over  the 
window  ledge,  thus  obviating  the  possibility  of  abrasion  on  a  stone 
ledge.  The  ladder  is  light  in  weight,  cannot  tangle,  swing  nor  corrode, 
is  fireproof  and  is  accessible  from  as  many  floors  as  there  are  windows 
in  the  line  of  the  fall  of  the  ladder.  In  addition,  it  is  quickly  put  into 
action  or  stored  away,  and  is  made  in  any  length  desired,  or  furnished 
in  sections  which  may  be  locked  together  securely  in  an  instant  to  form 
one  long  ladder.  An  electric  light  is  attached  to  the  ladder,  so  that 
light  will  be  quickly  available  when  it  may  be  necessary  to  put  the 
ladder  into  operation. 

Such  ladders  should  not  only  be  provided  where  there  is  any  danger 
of  fire  cutting  off  the  escape  of  the  occupants  of  a  building,  but  might 
also  be  utilized  for  firemen  when  going  to  roofs  or  upper  stories  of  tall 
buildings,  before  the  arrival  of  department  ladders,  or  in  places  not 
easily  reached  by  ladders  erected  from  the  street.  They  would  thus  be 
provided  with  a  means  of  escape  should  they  be  cut  off  from  retreat 
through  the  building.  Where  desired  for  permanent  installation,  va¬ 
rious  methods  are  used  for  attaching  the  upper  ends  and  for  casing  the 
ladders  when  not  in  use.  The  McArthur  portable  fire  escape  is  very 
compact,  notwithstanding  its  efficiency,  and  is  not  an  unsightly  addition 
to  a  room  or  office  when  contained  in  the  case,  which  latter  permits  the 
almost  instantaneous  use  of  the  ladder  in  an  emergency. 

The  McArthur  portable  fire  escape  has  been  approved  and  endorsed  by 
fire  commissioners,  fire  chiefs  and  fire  experts  throughout  the  country, 
and  will  be  found  an  excellent  addition  to  the  equipment  of  buildings 
where  stationary  fire  escapes  are  not  desirable. 


Liability  Investigators  Hand  Book. 

Dpsiffned  to  assist  investigators  and  adjusters  in  making  reports  on  negligence 
„Hf  gTTmie?  a  variety  of  heads  alphabetically  arranged  gives  questions  which 

Bi1 vs&ai  "tes  .r  xtssjstfiS.  jsrs.’A  ‘Jss 

bound  in  red  leather.— The  Standard.  _ 

A  careful  perusal  convinces  me  that  as  a  guide  to  investigators  and  adjusters  rt 
....  i  11  Mni-  nnlv  ic  the  book  cot  up  in  first-class  shape,  but  tne 

“r'ssr  °sVhsrrs 

BtTl;  rit  ms: 

Norwich  and  London  Accident  Insurance  Association,  Boston,  Mass. 

I  believe  that  it  will  prove  of  considerable  value  to  investigates  and  adjusters 
I  Delieve  tnar  li  w  p  eneaeed  in  the  adjustment  of  negligent  cases,  the 

President,  Casualty  Company  of  America,  New  \  ork.  ..  , 

It  covers  the  special  field  very  thoroughly,  and  will  doubtless  be  heartily  wel¬ 
comed  by  those  interested  in  liability  investigat.ons.-Western  Insurance  Review. 


The  Insurance  Commissioners’  Surety  Committee. 

On  Monday  the  special  surety  committee  of  the  National  Convention 
of  Insurance  Commissioners  resumed  its  hearings  in  Chicago  and  listened 
to  more  arguments  on  the  questions  of  premium  and  loss  reserves.  On 
Tuesday  the  first  question  taken  up  was  that  of  the  proposed  classifica¬ 
tion  in  the  annual  report  blanks.  The  Commissioners  propose  that,  here¬ 
after,  companies  report  their  business  for  the  previous  year  by  classes, 
so  that  in  the  course  of  five  years  or  so  they  will  have  uniform  data 
from  which  to  deduct  some  satisfactory  rule  for  determining  the  loss 
reserve  mathematically.  The  company  men  made  no  objection.  Mr. 
Joyce  suggested  a  few  additional  subdivisions  of  classes,  which  will 
be  considered  by  the  Commissioners.  Mr.  Rittenhouse  called  for  sug¬ 
gestions  for  some  method  by  which  it  would  be  possible  for  companies 
to  check  up  agents  and  see  that  they  executed  no  bends  which  they  did 
not  report  to  companies.  Very  little  was  brought  out  on  the  question 
of  salvage  assets.  It  appeared  to  be  the  consensus  cf  opinion  that  good 
salvage  assets  should  be  included  in  general  assets,  and  there  was  no 
way  of  giving  companies  credit  for  salvage  of  questionable  character. 
The  subject  of  indemnity  collateral  brought  out  a  general  discussion, 
but  no  suggestions  for  any  changes  which  appeared  to  meet  with  favor. 
The  subject  of  reinsurance  was  passed  over  quickly,  it  being  agreed 
that  no  company  was  justified  in  giving  a  bond  to  hold  a  company  re¬ 
insuring  it  harmless,  as  a  means  of  evading  the  ten  per  cent  rule.  In 
a  general  discussion  of  treatment  of  premiums  three  months  overdue,  it 
was  suggested  that  companies  should  have  credit  for  such  premiums  on 
fiduciary  bonds,  but  the  item  would  amount  to  so  little  as  scarcely  to  be 
worth  considering.  Some  sentiment  developed  in  favor  of  not  requiring 
companies  to  put  up  unearned  premium  reserve  for  premiums  thrown 
out  of  assets  because  three  months  overdue,  but  it  does  not  appear 
likely  any  action  will  be  taken  on  this  line.  On  the  part  of  the  surety 
association  Mr.  Whelan  thanked  the  committee  for  its  courtesy,  and 
Chairman  Rittenhouse  reciprocated  by  thanking  the  surety  men  for 
the  assistance  they  had  rendered.  The  meeting  then  adjourned,  to  meet 
again  before  the  next  convention,  probably  in  June. 


The  Metropolitan  Surety  Company. 

As  a  result  of  the  examination  of  the  affairs  of  the  Metropolitan  Surety 
Company  of  New  York,  made  by  the  New  York  Insurance  Department, 
and  which  has  occupied  several  months,  the  company’s  capital  is  re¬ 
ported  to  be  impaired  to  the  extent  of  $149,910,  and  the  stockholders  will 
be  required  to  pay  in  that  sum  on  or  before  January  4,  1909.  On  De¬ 
cember  2  the  company  was  notified  to  cease  writing  new  business.  The 
company  has  been  unfortunate  in  its  underwriting,  the  stockholders 
having  paid  in  about  $650,000  to  its  capital  and  surplus. 


The  New  York  Casualty  Company. 

An  inquiry  made  of  the  New  York  State  Insurance  Department  con¬ 
cerning  the  New  York  Casualty  Company  has  elicited  the  following 
reply: 

The  affairs  of  the  New  York  Casualty  Company  have  had  the  atten¬ 
tion  of  this  Department  and  the  Attorney-General’s  office,  by  reason  of 
the  fact  that  we  referred  to  the  official  named  all  the  details  relative  to 
its  reinsurance  in  the  National  Casualty  Company  of  Detroit,  Mich., 
principally  because  of  assurances  having  been  given  by  former  officers 
of  the  New  York  Casualty  Company,  that  upon  this  reinsurance  it 
would  apply  to  the  courts  for  a  dissolution  of  its  corporate  existence. 
The  Attorney-General  has  held  that  the  agreement  of  former  officers  is 
not  binding,  and  that  the  resumption  of  business  by  some  new  officials 
was  permissible,  so  that  the  New  York  Casualty  Company  is  now  a 
going  corporation. 

The  company  has  offices  in  the  White  building,  Buffalo,  and  is  officered 
by  Wm.  T.  Roberts,  president,  and  Henry  V.  Hucker,  secretary.  On 
December  31,  1907,  it  had  assets  of  $1234,  against  which  there  were  lia¬ 
bilities  of  $699,  leaving  a  surplus  of  $536. 


Employers’  Liability  Law  Needs  Radical  Changes. 

Secretary  Straus,  of  the  Federal  Department  of  Commerce  and  Labor, 
in  his  annual  report,  says: 

“One  of  the  great  needs  in  industrial  relations  in  the  United  States  is  a  radical 
change  in  the  law  respecting  employers’  liability.  Under  our  practice  no _  com¬ 
pensation  can  be  collected  for  injury  or  death  unless  such  injury  or  death  is  due 
directly  to  some  negligence  on  the  part  of  the  employer  or  one  of  his  representa¬ 
tives  or  employees.  In  probably  the  majority  of  cases  no  one  is  properly  to  be 
blamed  for  an  industrial  accident.  Modern  industry  is  becoming  increasingly 
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<™°'Le  danSer°us.  and  a  certain  amount  of  death  and  injury  inevitably  results 
from  many  of  its  processes.  y  reiults 

\Ve  should  recognize  that  these  accidents  are,  and  to  a  certain  great  extent 
must  always  be  a  part  of  the  regular  cost  of  carrying  on  certain  trades “[hat 
pnHyteIe  ai  mU^  a  part,  °f  ?he  business  economically  as  the  breakage  and’  wear 
V:a5  °f  machinery;  that  the  expense  of  them  should  be  borne  by  that  business 
"ThStKbU,ted  up?n  l-he  Publlc  and  consumers  like  any  other  manufacturing  cost 
the  best  practice  in  other  countries  fixes  a  definite  compensation  for  death 
knied"  mTh-y’  baSlfld  UtS^ally  uP°n  the  earrunS  capacity  of  the  person  injured  or 
!^L  ,da^  .dh  |  ^ab  eS  the  emP'°yers  to  calculate  with  some  degree  of  certainty 
the  additional  item  necessary  to  be  included  in  the  cost  of  production  Through 
an  insurance  system  this  item  of  compensation  for  injury  becomes  for  the  indi- 
vidual  employer  as  definite  and  as  readily  calculable  as  is  fire  insurance— an  item 
blTCn  t'LTry  w-rC  TC°Snl2ed  as  ?  legitimate  element  in  the  cost  of  production 
In  the  legislation  here  suggested,  not  only  should  compensation  be  fixed  and 
bUt  thCf  meT°j  of  securing  such  compensation  should  be  far  simpler 
than  our  present  methods.  In  order  to  establish  a  claim  for  liability  under  Pthe 
existing  statutes,  the  practice  is  cumbersome  and  expensive.  Long-drawn-out 
anHtfint^lCr°'ytMthe  ,dockets  °f  ?he  courts,  entail  large  expense  on  the  employer 
a  hd  y  yleld  only  a  sma  P ittance  to  the  injured  employee  or  his  dependents 
when  damages  are  actually  awarded.  p  ls 

I  he  law  granting  compensation  to  Government  employees,  passed  at  the  first 
session  of  the  present  Congress,  should  be  extended  in  scope  so  as  to  embrace 
classes  of  employees  not  now  included,  and  should  be  made  more  liberal  in  its 
terms.  I  he  compensation  at  present  paid — one  year’s  earnings — is  pitifully  inade- 
pendenthfamily>”a*  dlsabl  lty  results  from  an  injury  or  where  death  leaves  a  de- 

investigation  of  sanitary  problems  is  advocated  by  Mr.  Straus 
I  he  National  Government  should  be  as  anxious  and  alert  to  protect  the  wage- 
earners  against  the  ravages  of  disease  resulting  from  their  work,”  he  savs  “as 
eas'S  ”t0  pr°teCt  aSncultural  products  against  pests  and  farm  stock  against’  dis- 


Casualty  Notes. 

The  increasing  business  of  the  Preferred  Accident  has  necessitated  the  en¬ 
largement  of  its  offices  in  Pittsburg. 

—Casualty  insurance  managers  are  now  said  to  be  in  favor  of  the  changes  in 
statement  blanks  to  which  they  were  opposed  last  June. 

The  International  Insurance  Company  has  been  incorporated  at  Edmonton, 
Province  of  Alberta,  to  write  guarantee  and  sickness  lines. 


of  sickness,  but  also  provision  for  annuities  in  old  age,  will  be  asked  for.  Dr. 
John  Beffel  of  Milwaukee  has  the  matter  in  charge.  It  is  suggested  that  the  legis¬ 
lature  should  create  a  commission  to  investigate  the  workingmen’s  insurance  now 
in  vogue  in  Germany  and  other  countries  and  report  a  feasible  plan  for  State  in¬ 
surance  of  this  character  to  the  legislature  of  1911. 

— The  Pennsylvania  Railroad  has  issued  a  statement  in  regard  to  its  Em¬ 
ployees  Relief  Fund  Association.  Since  July,  1889,  on  the  lines  west  of  Pitts¬ 
burg,  and  since  February^  1886,  on  the  lines  east  of  Pittsburg,  $15,050,644  has 
been  paid  to  members  fof'  illness  or  accident,  and  $10,276,277  has  been  paid  to 
families  of  members  who  have  died.  On  the  lines  east  of  Pittsburg  and  Erie  the 
relief  fund  has  been  in  operation  twenty-two  years,  and  the  total  sum  paid  in 
benefits  is  $18,485,753. 

The  accident  and  liability  department  of  the  .(Etna  Life  has  issued  a  pamphlet 
giving  in  twenty-one  different  languages  “Instructions  and  Cautions  to  Em¬ 
ployees  in  Factories  and  Workshops  for  the  Prevention  of  Accidents.”  It  also 
presents  the  same  in  card  form  to  its  employers  liability  policyholders  in  desired 
quantities,  containing  also  a  blank  form  to  be  filled  out  and  signed  by  the  em¬ 
ployee,  indicating  that  the  meaning  of  the  instructions  and  cautions  are  under¬ 
stood.  This  is  one  of  the  precautionary  measures  which  tend  to  reduce  the 
chances  of  accident. 

Since  the  Post  Office  Department  issued  a  fraud  order  against  the  Bank  De¬ 
positors  Insurance  Company  of  Washington,  D.  C„  the  affairs  of  the  company 
have  been  investigated  and  the  two  officials  who  were  foremost  in  promotion  of 
the  scheme  have  skipped  the  town.  The  plan  was  to  sell  by  mail  to  banks  con¬ 
tracts  guaranteeing  depositors  against  loss  through  suspension  or  failure  of  the 
bank.  The  Defiance  City  Bank  of  Defiance,  Ohio,  bit  and  purchased  a  bond  of 
$80,000.  When  the  bank  assigned  in  May,  1908,  claim  was  made  on  the  Wash¬ 
ington  concern,  and  failure  to  make  good  led  to  an  investigation.  The  assistant 
Atorney-General  for  the  Post  Office  Department  reports  that  the  company’s  claim 
to  have  assets  of  $1,000,000  was  absolutely  false. 


—Stephens  &  Chipman  of  Montreal  are  solicitors  for  the  applicants  for  a 
charter  for  the  Lloyds  Accident  Insurance  Company  of  Canada. 

The  General  Animals  Insurance  Company  of  Montreal  was  licensed  on  No¬ 
vember  5  to  do  a  live  stock  insurance  business.  R.  A.  Leduc  is  chief  agent. 

—The  Western  Hospital  and  Accident  Insurance  Company  has  been  incor¬ 
porated  at  Edmonton,  Province  of  Alberta,  to  write  accident  and  sickness  in- 
surance. 

At  the  next  session  of  the  Indiana  Legislature  an  effort  will  be  made  to  re¬ 
model  the  law  governing  mutual  accident  associations  on  the  plan  now  in  effect 
in  Ohio. 

__  —The  Hartford  Steam  Boiler  has  written  the  6000  boilers  of  the  United  States 
Steel  Corporation.  The  premium  on  this  business  will  aggregate  about  $150,000 
in  three  years. 

—  I  he  Gulf  and  Atlantic  Insurance  Company  is  being  organized  at  Columbia, 
S.  C.,  by  Comptroller-General  Jones.  The  authorized  capital  is  $100,000,  and  it 
proposes  to  write  fire,  casualty  and  surety  lines. 

Application  will  be  made  to  the  Dominion  Parliament  to  revive  an  act  to  in¬ 
corporate  the  National  Accident  and  Guarantee  Company  of  Canada.  T.  F. 
Johnson  of  London,  Ont.,  is  solicitor  for  the  applicants. 

I  he  United  States  Casualty  is  early  in  the  field  with  a  very  pretty  Japanese 
desk  calendar  which  compares  favorably  with  the  fine  work  sent  out  by  this  com¬ 
pany  in  the  past.  The  calendars  of  the  United  States  Casualty  are  eagerly 
sought  by  all  who  have  become  familiar  with  their  excellence. 

— C.  L.  Nelson,  resident  agent  at  Louisville  for  the  Fidelity  and  Casualty,  gave 
a  banquet  on  December  1  in  honor  of  H.  R.  Woodward,  superintendent  'oi  the 
accident  department,  who  is  on  a  visit  to  Louisville.  Mr.  Nelson’s  staff  paid  a 
fitting  compliment  by  presenting  their  chief  with  $8684  in  accident  premiums. 

—The  zEtna  Indemnity  Company,  which  has  been  preparing  for  some  time  to 
write  accident  and  health  lines,  began  writing  in  this  department  on  Tuesday  last. 
As  heretofore  mentioned  in  these  columns,  the  company’s  contract  forms  are  so 
liberally  framed  that  a  goodly  share  of  the  accident  and  health  business  will  un¬ 
doubtedly  be  secured. 

At  the  National  Civic  Federation’s  annual  meeting  to  be  held  in  New  York 
on  December  14  and  15  the  principal  topics  for  discussion  are  “The  Trade  Agree- 
ment  Between  Employer  and  Employees  as  a  Means  of  Promoting  Industrial 
I  eace  and  Commercial  Prosperity,”  “Industrial  Insurance,”  “Employers’  Lia- 
bility”  and  the  “Salary  Loan  Evil.” 

A  London  insurance  company  is  issuing  policies  covering  against  insanity. 
For  a  premium  of  ten  shillings  per  annum  the  company  will  pay  £100  a  year 
during  a  period  of  insanity  up  to  five  years,  or  for  a  premium  of  twenty  shillings 
the  time  limit  for  payment  of  indemnity  will  be  removed  entirely.  The  company 
claims  that  one  person  in  280  is  insane. 

— M.  W.  Waite,  Deputy  Insurance  Commissioner  of  Wisconsin,  has  made  a  re¬ 
port  on  the  methods  of  concerns  selling  coupon  or  limited  accident  and  health 
policies  for  a  premium  of  $1  to  $5  a  year.  He  says:  “Certainly  such  a  cheap 
class  of  insurance  is  detrimental  to  all  companies  trying  to  pursue  an  honorable 
business,  and  a  ruling  by  this  Department  demanding  that  all  accident  companies 
cease  issuing  these  cheap,  limited  contracts  would  be  for  the  benefit  of  the  general 
public.” 

—At  the  next  session  of  the  Wisconsin  Legislature  an  insurance  system  for  the 
protection  of  workingmen,  not  only  in  cases  of  accident  or  incapacity  on  account 


Surety  Notes 

The  stockholders  of  the  Commercial  and  Farmers  National  Bank  of  Baltimore 
have  offered  Samuel  H.  Shriver,  vice-president  and  comptroller  of  the  National 
Surety,  the  presidency  of  the  bank.  It  is  thought  Mr.  Shriver  will  accept. 

The  International  Fidelity  Insurance  Company  of  Jersey  City,  which  has  here¬ 
tofore  written  only  the  fidelity  bonds  of  employees  of  the  Singer  Sewing  Machine 
Company,  is  arranging  to  increase  its  capital  to  $500,000  and  make  its  head¬ 
quarters  on  Broadway,  Manhattan,  where  it  will  enter  the  general  field. 

—A  committee  on  fidelity  statistics  was  appointed  by  representatives  of  surety 
companies  at  Philadelphia  recently,  with  the  following  officers:  Chairman, 
George  H.  Gist,  Fidelity  and  Deposit;  vice-chairman,  H.  B.  Zevely,  American 
Surety;  secretary,  Henry  D.  King,  National  Surety;  vice-secretary,  E.  D  Liv¬ 
ingston,  Metropolitan  Surety. 

—The  New  York  Insurance  Department  is  gathering  information  from  surety 
companies  covering  the  following  subjects:  The  practice  of  surety  companies 
in  the  matter  of  reserving  on  interminable  bonds,  such  as  bonds  covering  lost 
checks,  destroyed  or  lost  securities,  etc.,  which  run  indefinitely;  do  surety  com¬ 
panies  in  providing  for  the  observance  of  the  ten  per  cent  limitation  on  bonds 
written  m  New  York  State  consider  reinsurance  in  a  non-admitted  company  as  a 
reduction  of  the  excess  of  the  ten  per  cent  liability  limitation? 


Acknowledgments. 


— nouna  volume  l^Ali  ot  I  he  Standard,  covering  the  first  six  months  of  1908 

—Report  of  the  Superintendent  of  Insurance  of  the  Dominion  of  Canada  for 
the  year  ended  December  31,  1907.  anaaa  I0r 


Annual  report  of  the  Alabama  Insurance  Department  covering  the 
21  l907SmeSS  °f  3  msurance  companies  operating  in  that  State  as  of 


condition 
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TOO  LATE  FOR  CLASSIFICATION. 


—The  supplementary  report  of  the  Pennsylvania  Insurance  Department  on  the 
Philadelphia  Casualty  shows  that  on  December  1,  after  the  stockholders  had  paid 
in  $140,000  cash,  the  company  had  assets  of  $1,051,535;  liabilities  aside  from 
$300,000  capital,  of  $724,241,  leaving  a  net  surplus  of  $27,294. 

—Bids  for  the  new  sixty-four-story  home  office  building  of  the  Equitable  Life 
to  be  erected  on  the  site  of  its  present  home  office,  were  received  on  December  8 
from  the  Thompson-Starrett  Company.  The  bids  will  be  opened  to-day  and  the 
directors  will  act  on  them  December  17.  The  company’s  plan  is  to  get  tenants 
out  of  the  old  building  by  next  May,  and  then  raze  the  old  building. 

—The  New  York  Court  of  Appeals  on  Tuesday  handed  down  a  unanimous 
decision  to  the  effect  that  section  97  of  the  New  York  laws  (part  of  the  Arm 
strong  investigation  legislation)  is  not  retroactive.  The  decision  means  that  com- 
pames  must  pay  commissions  under  agency  contracts  in  force  at  the  time  of  the 
passage  of  the  law,  without  regard  to  the  limitations  imposed  on  the  cost  of  new 
bQ*‘neSS\  number  of  contracts  were  given  up  by  agents  at  the  beginning  of 

r!ll ,e/eW  te/mS  accepted’  but  those  wh°  did  not  give  them  up  can  now 
colffict  the  old  rate  of  commission.  The  case  decided  was  that  of  Samuel  Boswell 
of  Cincinnati  against  the  Security  Mutual  Life  of  Binghamton,  N.  Y. 
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REPORTS  OF  FIRE  INSURANCE  COMPANIES. 


In  this  department  will  appear,  from  week  to  week,  the  latest  state¬ 
ments  of  licensed  and  unlicensed  fire  insurance  companies  operating  in 
the  United  States,  together  with  other  information  concerning  them  of 
interest  to  policyholders,  company  officials,  agents  and  brokers.  The 
data  presented  in  this  department  will  also  be  published  in  the  form  of  a 
monthly  supplement  to  the  book  entitled  “Reports  of  Fire  Insurance 
Companies,”  which  is  published  annually,  in  June,  by  The  Spectator 
Company.  Prices:  Book,  with  monthly  supplements,  one  year,  57;  book 
only,  $5;  monthly  supplement  only,  $2  per  annum. 

Akron  Mutual  Fire  Insurance  Company,  Akron,  O. 

The  Akron  Mutual  Fire  is  reported  to  be  writing  surplus  lines  outside  of  its 
home  State  through  McLean,  Stinson  &  Co.,  Ltd.,  of  Toronto,  New  York  and 
Chicago;  also  through  C.  W.  Greene  of  Chicago. 


Allied  Trades  Exchange,  Seattle,  Wash. 

This  is  an  inter-insurance  organization  promoted  to  operate  among  the  druS> 
chemical  and  allied  industries.  It  is  being  organized  by  W.  Bennett  Gough  ana 
C.  S.  Best  under  the  firm  name  of  Gough  &  Best,  with  offices  in  the  Bailey 
building,  Seattle. 

American  Home  Insurance  Company  of  Washington. 

It  is  reported  that  this  company  has  been  incorporated  in  Washington  State, 
and  will  be  ready  for  business  on  January  1,  1909.  The  American  Home  will 
have  a  capital  of  $200,000  and  a  like  amount  of  surplus.  The  officers  are:  Bresi- 
dent  C  K.  Holloway;  vice-presidents,  Chas.  E.  Horton  and  O.  Granrud;  secre¬ 
tary,  O.  P.  Conoway;  treasurer,  O.  G.  Parker.  The  company  s  mam  office  will  be 
located  in  Chicago,  and  it  is  proposed  that  all  agents  excepting  those  on  the 
Pacific  Coast  report  to  Chicago.  Some  of  the  officers  of  the  American  Home  are 
also  connected  in  an  official  capacity  with  the  Walla  Walla  Fire. 

Calgary  Fire  Insurance  Company,  Alberta,  Canada. 

This  company  is  one  of  a  group  of  Canadian  corporations  guaranteeing  the 
policies  of  the  United  Canadian  Underwriters  and  writing  surplus  lines  in  this 
country  through  the  United  Fire  Agencies,  Ltd.,  of  Toronto  Its  financial  state¬ 
ment  as  of  July  31,  1908,  showed  total  admitted  assets  of  $63,519 ;  unearned  pre¬ 
miums,  $17,000;  total  liabilities  except  capital,  $20,042;  capital  paid  up,  $29,500, 
net  surplus,  $13,977. 

Canada  Mutual  Fire  Insurance  Company,  Montreal,  Canada. 

This  is  one  of  a  group  of  Canadian  corporations  guaranteeing  the  policies  of 
the  United  Canadian  Underwriters,  writing  surplus-line  risks  in  this  country 
through  the  United  Fire  Agencies,  Ltd.,  of  Toronto.  Its  financial  exhibit  as  of 
August  31,  1908,  showed  the  following  items; 


Assets. 

Cash  in  office  and  banx.  . 
Premiums  and  assessments  in 

course  of  collection  . 

Furniture  and  Goad’s  plans. 

Other  assets . 

Premium  notes  . 


$5,826 

15,586 

3,435 

202 

161,949 


Total 


.$186,998 


Assets. 

Mortgage  loans  . 

Stocks  and  bonds . 

Ground  rents  . 

Loans  for  fixed  periods,  etc.. 

Loans  on  life  policies  with 

personal  security  . .  44,998 

Loans  on  life  policies . •  •  21,S3Z 

Loans  on  reversions  and  life 

interests  . 

Reversions  . 

Cash  in  bank  and  office . 

Interest  and  rents  . . 

Outstanding  premiums  and 

agents’  balances  . . . . 

Sundry  debtors  . 

Furniture  and  fixtures . 


$1,057,423 
1,016,847 
13,056 
17,567 


6,847 

51,334 

23.205 


77,636 

3,533 

71,012 


Liabilities. 

Life  insurance  funds  . 

Fire  funds  . . . . . 

Capital  redemption  fund 

Sickness  fund  . 

Investment  reserve  fund  .  . . 

Life  claims  unpaid . 

Fire  losses  unpaid  . 

Other  claims  unpaid  .  v . 

Sundry  accounts  unpaid.... 

Unclaimed  dividends . 

Due  other  companies . 

Sundry  creditors  . 


Co-operative  Insurance  Company,  Paris,  France. 

This  company  is  reported  as  having  written  some  surplus-line  risks  in  this 
country.  Its  financial  statement  as  of  December  31,  1907,  showed  the  following 
condition : 

Assets.  Liabilities. 


Stocks,  etc . $168,343 

Cash  in  banks  . 16,827 

Commissions,  taxes,  etc.,  paid 

in  advance  .  28,653 

Furniture  and  supplies.. .  11,129 

Balance  due  from  agencies  and 

reinsurance  companies  .  15,325 

Due  from  various  debtors .  6,515 

Balances  in  dispute  . . . .  1,127 

Balance  with  Credit  Lyonnais..  2,674 

Bills  on  hand .  2,773 

Other  assets  .  20 

Stockholders’  obligations .  60,000 

Total  cash  assets. . $312,766 

Expenses  of  organization .  69,344 

Expenses  of  establishment....  116,464 


Liabilities. 

Losses  unpaid  .  $5,956 

Bills  payable  .  20,000 

Other  debtors  .  3,127 

Total  liabilities  except  sur¬ 
plus  .  $29,083 

Surplus  as  to  policyholders....  157,915 

Total  . $186,998 


Century  Insurance  Company,  Ltd.,  Edinburgh,  Scotland. 

This  company,  which  was  organized  in  1885,  recently  appointed  Henry  W. 
Brown  &  Co  of  Philadelphia  and  New  York  Us  United  States  repi^sentatives  to 
!  te "surplus  lines  in  this  country  east  of  the  Rocky  Mountains.  The  Century’s 
financial  statement  as  of  December  31,  1907,  showed  the  following  condition: 


$1,060,243 

289,793 

18,509 

535,129 

24,300 

7,360 

4,860 

38,863 

3,157 

95 

7,483 

750 


Total  assets . $2,492,281 


Total  liabilities  except 

capital  . $1,990,542 

Capital  paid  in  .  170,100 

Surplus  .  331,639 

Total . $2,492,281 


Reserve  for  losses  in  process 

of  adjustment  .  4,100 

Various  creditors .  27,808 

Due  shareholders  . 2,906 

Due  reinsurance  companies....  897 

Stockholders  .  55,463 

Total  liabilities  except  capi¬ 
tal  .  $91,174 

Capital  ($440,000  paid  in) .  500,000 

Total  . $591,174 


Total  . . . $498,574 

Its  business  in  1907  was  as  follows:  Net  premiums,  $141,439;  total  income, 
$158,759;  losses  paid,  $77,654;  expenses,  $73,368;  total  expenditures,  $155,121. 


Guardian  Fire  Insurance  Company,  Pittsburg,  Pa. 
Southern  Insurance  Company,  New  Orleans,  La. 

All  of  the  outstanding  risks  of  the  Guardian  Fire  of  Pittsburg  have  been  rein¬ 
sured  in  the  Southern  Fire  of  New  Orleans,  and  it  is  understood  that  this  action 
is  preliminary  to  the  virtual  amalgamation  of  the  two  companies.  It  is  figured 
that  the  Southern  will  have  about  $1,200,000  of  assets  and  a  surplus  as  to  policy¬ 
holders  of  about  $500,000. 

Gulf  and  Atlantic  Insurance  Company,  Columbia,  S.  C. 

The  Gulf  and  Atlantic  Insurance  Company  has  been  organized.  It  has  been 
granted  a  charter  by  the  Secretary  of  State,  and  has  deposited  $10,000  .with  In¬ 
surance  Commissioner  McMaster  for  a  license  to  do  a  general  business  in  South 
Carolina.  The  company  was  organized  by  Comptroller-General  Jones,  who  is  the 
president.  Its  authorized  capital  is  $100,000,  and  its  headquarters  will  be  at 
Columbia.  The  Gulf  and  Atlantic  is  authorized  by  its  charter  to  do  a  general  fare 
and  casualty  business  and  bonding. 

Home  Fire  Insurance  Company,  Little  Rock,  Ark. 

Tohn  P.  Streepy  receiver  of  the  Home  Fire  of  Little  Rock,  has  filed  his  report 
in  the  Puiaski  County  Chancery  Court.  The  report  shows  that  since  the  receiver¬ 
ship  claims  for  $2250  have  originated  in  Arkansas,  $222  outside  the  State,  and 
$3375  of  claims  not  specified,  making  a  total  of  $5848,  all  of  which  has  been  dis¬ 
allowed.  The  bondsmen  of  the  company  are  liable  for  $13,499  of  claims,  and  the 
company  as  a  corporation  liable  for  $5725,  a  total  of  $19,224.  Several  thousand 
dollars’  worth  of  premium  notes  which  were  on  hand  are  worthless,  and  the  re¬ 
ceiver  says  that  he  will  not  endeavor  to  prosecute  suits  for  collection.  His  state¬ 
ment  shows:  Receipts,  $189;  expenses,  $43;  balance  on  hand,  $146. 

Imperial  Fire  Insurance  Company,  Montreal,  Canada. 

The  Imperial  Fire,  which  is  being  organized  at  Montreal,  with  a  subscribed 
capital  of  $2,000,000,  has  the  following-named  incorporators:  Rudolph  Forget, 
Charles  Archer  and  George  H.  Roberts. 


The  company’s  authorized  capital  is  £900,000. 

Citizens  Co-operative  Underwriters,  Chicago,  Ill. 

An  inquiry  concerning  the  above-named  association  addressed  to  the  Insurance 
Superintendent  of  Illinois  was  answered  as  follows:  In  reply  to  your  favor  of 

the  16th  instant,  I  can  give  you  no  information  regarding  the  Citizens  Co-oper¬ 
ative  Underwriters  of  Chicago,  Ill.,  as  the  same  is  not  licensed  by  this  Depart¬ 
ment  to  do  business  in  this  State.’ 


Industrial  Underwriters,  Chicago. 

Policies  of  the  above  concern  emanating  from  the  office  of  N.  E.  Oglesby  &  Co., 
155  Washington  street,  Chicago,  have  been  recently  received  by  several  local 
agents.  It  is  a  Lloyds  organization,  and  S.  M.  Moffett  is  given  as  attorney  and 
manager. 

Inter-City  Town  Mutual  Fire  Insurance  Company,  Moberly,  Mo. 

The  Inter-City  Town  Mutual  Fire  has  reinsured  all  of  its  outstanding  business 
in  the  Phoenix  of  Hartford. 

Joliet  Mutual  Fire  Insurance  Company,  Joliet,  III. 

The  Toliet  Mutual  Fire,  which  was  recently  organized,  has  elected  the  following- 
named  officers:  President,  C.  S.  Witwer;  vice-president,  Adam  Groth;  secre¬ 
tary,  C.  E.  Woodruff. 

King  Insurance  Company,  Ltd.,  London,  England. 

This  company  writes  surplus-line  risks  in  this  country  through  various  brokers, 
but  it  is  reported  that  the  company  has  discontinued  these  connections  and  now 
accents  surplus  risks  in  this  country  only  through  applications  secured  by  London 
brokers.  The  financial  statement  of  the  King  as  of  December  31  was  as  follows: 

Liabilities. 

Outstanding  losses  .  $77,398 

Reserve  fund  (fire)  .  100,602 

Reserve  fund  (accident)  . .  1,944 

Due  reinsurance  companies....  40,724 


Assets. 

Investments  at  cost,  leasehold 

premises  and  loans  . $zuo,doi 

Cash  in  office  and  bank .  J2,899 

Outstanding  premiums . 

Due  from  reinsurance  cos .  17,299 

Office  furniture  .  *,332 

Sundry  debtors  . 

Interest  .  l,uii4 

Purchase  of  business  account.  .  101,209' 

Total  . $504,296 


Sundry  creditors  .  10,326 

Total  liabilities  except  capi¬ 
tal  . $230,993 

Capital  paid  in  .  267,108 

Profit  and  loss  account  (sur¬ 
plus)  .  6,195 


Consolidated  Fire  and  Marine  Insurance  Company,  Albert  Lea. 

The  Consolidated  Fire  and  Marine  of  Albert  Lea  proposes  to  increase  its  capital 
stock  from  $128,980  to  $200,000.  The  additional  stock  will  be  sold  at  a  premium, 
thereby  adding  to  the  net  surplus. 

Cooper  Insurance  Company,  Dayton,  O. 

The  stockholders  of  the  Cooper  of  Dayton  have  unanimously  approved  the 
action  of  the  directors  in  providing. for  an  increase  m  the  company  s  capital  from 
$100,000  to  $200,000.  The  new  capital  will  be  paid  in  by  the  middle  of  December. 


Total  . $504,296 

Its  business  during  1907  was  as  follows:  ^Net  premiums,  $340,155;  losses  paid, 
$208,464;  expenses,  $120,200; 


total  expenditures,  $328,664. 


Lahaska  Insurance  Company,  Doylestown,  Pa. 

This  company  was  incorporated  March  24,  1858,  under  the  mutual  laws  of 
Pennsylvania.  Its  officers  are:  President,  W.  N.  Price;  secretary,  A  T  Cross. 
As  of  December  31,  1907,  it  possessed  total  cash  assets  amounting  to  $160 1  ,  its 
liabilities  being  $2830  (unpaid,  losses,  $2500  and  borrowed  money,  $330).  1  he 

company  is  reported  to  be  writing  surplus  lines  through  A.  T.  Cross  of  Phila¬ 
delphia. 
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Law  Fidelity  and  General 
London, 

This  company,  which  was  previously 
surance  Corporation,  writes  surplus  lines 
Jr.,  Co.  of  New  York  city.  Its  financial 
the  following  condition: 

Assets. 

Mortgage  loans  .  $24,300 

Stocks  and  bonds  owned .  43,169 

Branch  and  agents’  balances...  370 

Due  from  other  companies .  49,617 

Cash  in  office  and  bank .  8,194 

Deposit  with  Treaty  Co .  31,980 

Sundry  debtors .  1,462 

Revenue  suspense  amount .  2,508 


Insurance  Corporation,  Ltd., 
England. 

known  as  the  Law  Investment  and  In¬ 
in  this  country  through  John  L.  Dudley, 
exhibit  as  of  December  31,  1907,  showed 

Liabilities. 

Reserve  for  outstanding  claims.  $60,160 

Sundry  creditors .  537 

Revenue  balance  (subject  to  un¬ 
expired  risks)  .  3,693 


Total  liabilities  except  capi¬ 
tal  .  $64,390 

Capital  paid  up . !  97,200 


Total  assets  . $161,590  Total  . $161,590 

Its  business  during  1907  was  as  follows:  Net  premiums,  $195,458;  total  in¬ 
come,  $200,440;  losses  paid,  $130,065;  expenses,  $64,276;  total  expenditures 
$194,341. 


Leathermens  Mutual  Fire  Insurance  Company,  Philadelphia,  Pa. 

This  company  was  incorporated  under  the  laws  of  Pennsylvania,  October  5, 
1904.  Its  officers  are  William  H.  Heiss,  president,  and  A.  T.  Cross,  secretary’ 
Ihe  Leathermen’s  financial  statement  as  of  December  31,  1907,  showed  totai 
cash  assets  of  $3413  and  liabilities  amounting  to  $3225.  It  is  reported  to  be 
writing  surplus  lines  through  A.  T.  Cross  of  Philadelphia. 


Liberty  Mutual  Fire  Insurance  Company,  Philadelphia,  Pa. 

The  Libei  ty  Mutual  Fire,  together  with  the  Lincoln  Mutual  Fire,  guarantees 
the  policies  of  the  Eastern  Underwriters.  It  transacts  a  surplus-line  business 
thi  ough  W.  L.  Pettibone  6c  Co.  of  New  York  city.  The  company’s  condition  as 
of  August  31,  1908,  was  reported  as  follows: 


Assets. 

Railroad  bonds  .  $2,835 

Cash  in  office  and  bank .  5,067 

Premiums  in  course  of  collec¬ 
tion  .  7,037 


Total  cash  assets. 

Guaranty  bonds  . 

Premium  notes  . 


$14,939 

100,000 

43,822 


Total 


.$158,761 


Liabilities. 

Unpaid  losses  . 

Due  for  interest  . 

All  other  liabilities . 


$2,867 

979 

7,340 


Total  liabilities  .  $11,786 

Guaranty  bonds  .  100,000 

Premium  notes  .  43,822 

Net  cash  surplus .  3,153 

Total  . '. . $158,761 


Lincoln  Mutual  Fire  Insurance  Company,  Philadelphia,  Pa. 

r^iie  Lincoln  Mutual  Fire  and  the  Liberty  Mutual  Fire  guarantee  the  policies 
ot  the  Lastern  Underwriters.  The  Lincoln  Mutual  transacts  a  surplus-line  busi- 
ness  through  W.  L.  Pettibone  &  Co.  of  New  York  city.  Its  financial  exhibit  as 
of  August  31,  1907,  showed  the  following  condition: 


Assets. 

Cash  in  office  and  bank .  $3,078 

Premiums  in  course  of  collec¬ 
tion  .  7,959 


Total  cash  assets .  $11,037 

Guaranty  bonds  .  100,000 

Premium  notes  .  26  944 


Total 


.$137,981 


Liabilities. 

Unpaid  losses  .  $2,867 

Interest  accrued  .  1,104 

All  other  liabilities .  3,585 


Total  liabilities  .  $7,556 

Guaranty  bonds .  100,000 

Premium  notes .  26,944 

Net  cash  surplus .  3,481 


Total  . $137,981 


Lloyds,  London,  Eng. 

Inf"  re*Ponse  l°  a  ietter  to  the  secretary  of  Lloyds,  London,  requesting  certain 
as  t0  the.  guarantees  furnished  by  members  writing  fire  and  other 
isks  (aside  from  marine),  and  a  list  of  such  members,  we  have  received  a  letter 
irorn  the  secretary  reading  as  follows: 

“I  beg  to  acknowledge  the  receipt  of  your  letter  of  November  17,  asking  to  be 
^lth  a  h.st  °[  the  underwriting  members  of  Lloyds,  indicating  the 
amounts  of  guaiantees  for  non-marine  risks  furnished  by  them,  and  am  directed 
riij ^ou  in  reP^y  that  such  a  list  is  not  issued. 

‘should  you,  however,  desire  information  of  this  nature  in  connection  with  anv 
particular  underwriting  member  I  am  sure  that  the  insurance  brokers  through 
whom  business  of  this  kind  may  be  transacted  with  Underwriters  at  Lloyds 
would,  no  doubt,  be  able  to  afford  such  information.”  3 


Manhattan  Fire  Insurance  Company,  New  York. 

Final  account  of  the  proceedings  of  Edwards  P.  Ward  as  receiver  of  the  Man- 

cmmtl  rAlI?f  Ner7  York  ,wav  recently  §led  in  the  Office  of  the  clerk  of  the 
"  ^  °iAlbany’  tl?e,  same  l°  be  P/esented  to  the  Supreme  Court  of  the  State  of 
fvew  A  oik  at  a  special  term  thereof  to  be  held  in  Albany  on  December  12. 

Alanitoba  Prudential  Insurance  Company,  A\  innipeg,  Man. 

,'/Yj!ew.  stock  fire  insurance  company  bearing  the  above  title  is  being  organized 
H  TwUTtlUr13  ^awedUy.fW.ester"  capital.  H.  Keene  is  secretary,  Sand  J. 
venture^  °f  ^  ^reat  West  Life  is  to  be  associated  with  Mr.  Keene  in  the  new 


National  Inter=Insurance  Bureau,  Kansas  City,  Mo. 

This  is  an  inter-insurance  organization  furnishing  indemnity  to  owners  of 
certain  classes  of  property  Its  attorney  and  manager  is  A.  A  Wren  with 

H  r6  R'  L°?i?  dmg‘-  Kansas  City.  It  does  not  appear  to  have 
received  a  license  from  the  Missouri  Insurance  Department. 


New  England  Fire  Insurance  Company,  Providence,  R.  I. 

■  Jhf  d,re?ors  ?f.  the.  New  England  Fire  appointed  a  committee  recently  to  de- 
cide  upon  the  advisability  of  reorganizing  the  company  or  to  reinsure  its  liabili- 
Fn^l!iTiiHleF^0mLllttee -deCldAd  °u  the. latter  plan,  in  consequence  of  which  the  New 
M  t  alid  iUre  has  reinsured  all  of  its  outstanding  risks  in  the  Michigan  Millers 
Mutual  Fire  of  Lansing.  It  is  anticipated,  however,  that  the  company  will 
resume  operations  in  the  near  future  President  T  F  6mTrl™J  t  j 

of  his  stock  holdings  and  retired  from  all  connectmn  with  the  company.5  d‘SpoSed 


National  British  and  Irish  Millers  Insurance  Company,  Ltd., 

London,  Eng. 

This  company,  which  was  reorganized  in  May,  1906,  and  succeeded  the  former 
company  bearing  the  same  title,  transacts  a  surplus-line  business  in  the  United 
States  and  Canada  through  reputable  brokerage  firms  in  New  York  and  Chicago. 
Its  financial  statement  as  of  June  30,  1908,  showed  the  following  condition: 

Assets. 

Investments  at  cost — 

£2,229  6s.  8d.  2J4  per  cent  consols . _ 

£4,426  Is.  6d.  India  3  per  cent  stock . 

£1,200  South  Eastern  Railway  3 l/z  per  cent  preference  stock... 

£1,374  North  Eastern  Railway  4  per  cent  preference  stock.  .  . 

£6,315  Baltic  Mercantile  and  Shipping  Exchange,  Limited,  3J$ 

per  cent  first-mortgage  debenture  stock . 

£1,918  8s.  3d.  New  South  Wales  3)4  per  cent  inscribed  1924 

stock  . 

£4,435  Canadian  Pacific  Railway  4  per  cent  perpetual  consoli¬ 
dated  debenture  stock  . 

70  £40  shares  in  the  Bank  of  Australasia . 

£1,500  capital  stock  in  the  Corn  Exchange  Company . 

£3,000  5  per  cent  Imperial  Japanese  (1907)  bonds . 

90  shares-  London  Joint  Stock  Bank . 

£1,500  Japanese  4  per  cent  sterling  loan  (1905) ....!!!!!! 

62  £20  shares  Bank  of  New  South  Wales . 

126  shares  Bank  of  Egypt,  £12  10s.  paid . .  .  !! _ 

£3,750  Buenos  Ayres  Great  Southern  Railway  4  per  cent  deben¬ 
ture  stock  . . . . 

180  Buenos  Ayres  Great  Southern  Railway  4  per  cent  extension 

shares  (1910)  . 

547  Buenos  Ayres  Great  Southern  Railway  5  per  cent  new  pre¬ 
ference  shares  of  £10  each . 

$24,000  Grand  Trunk  Western  Railway  4  per  cent  gold  bonds.  . 

£2,000  Imperial  Japanese  4 ]/2  per  cent  loan,  first  series . 

£1,985  Imperial  Russian  5  per  cent  (1906)  bonds . 

30  £100  shares  Standard  Bank  of  South  Africa,  £25  paid. 

27  shares  Union  of  London  and  Smith’s  Bank . ' '  ,  [ 

£2,000  London  and  India  Docks  Company  4  per  cent  “B” 

preference  stock  . . j 

Cash  at  bank  . !!!.!!!!.!! 

Cash  in  hand  . 

Agents’  balances,  less  commission  and  charges . .!!!’ 

Sundry  debtors  . 

Furniture,  less  depreciation  . ..!!!!."!!!!”!!!]!! 

Purchase  of  business  of  old  company . !!!!!!!!!!!"!! 


Liabilities. 


Capital  authorized — 

1,000,000  shares  of  £5  each  . . 

Capital  subscribed,  £311,225  in  62,245  shares 
which  £l  per  share  is  called  up . 


of  £5  each,  of 


General  reserve  . 

Reserve  for  depreciation  of  investments . . 

Reserve  for  estimated  liability  on  unexpired  risks! 
Balance — 

Amount  brought  forward  from  last  account . 

Less  appropriations  made  at  general  meeting, 
September  13,  1907- 
Final  dividend  at  rate  of  6  per  cent 


£7,318  16  0 


£ 

s. 

d. 

2,000 

0 

0 

5,000 

0 

0 

1,495 

4 

5 

1,998 

12 

10 

6,403 

8 

6 

2,000 

0 

0 

4,977 

0 

9 

6,251 

4 

2 

2,699 

2,955 

12 

6 

0 

0 

3,056 

0 

6 

1,354 

14 

9 

2,414 

8 

8 

4,482 

1 

11 

3,985 

7 

3 

1,989 

8 

6 

6,094 

5,028 

16 

9 

3 

0 

1,857 

11 

0 

1,660 

0 

6 

1,985 

7 

6 

972 

0 

3 

2,014 

4 

9 

5,243 

9 

1 

5 

17 

6 

33,333 

7 

8 

2,292 

6 

6 

392 

18 

11 

15,000 

0 

0 

£128,942 

8 

2 

£ 

s. 

d. 

500,000 

0 

0 

62,245 

0 

0 

21,617 

12 

3 

8,000 

0 

0 

1,051 

13 

2 

19,510 

16 

0 

per  annum  . £1,867 

Balance  of  expenses  in  connection 


7  0 


with  the  reconstruction  of  the 

company  written  off .  1,251  4  1 

Purchase  .of  business  account  writ- 

.  ten  off  . .  2,088  17 

Additional  to  reserve  fund .  1,246  2 

Directors’  fees  .  500  0 


10 

8 


Less  interim  dividend  declared  March  13,  1908. .  . 


6,953 

11 

7 

£365 

4 

5 

18,019 

9 

4 

£18,384 

13 

9 

1,867 

7 

0 

16,517  6  9 


£228  942  8  2 

The  company’s  business  during  the  year  ended  June  30,  1908,  was”  as  follows: 

Premiums,  £77,963;  total  income,  £81,195;  fire  losses  paid  and  outstanding 
£31,3/9;  management  expenses,  £19,085;  total  expenditures,  £50,464. 

Pasadena  Fire  Insurance  Company,  Pasadena,  Cal. 

The  Pasadena  Fire  has  been  incorporated  at  Pasadena,  Cal.  The  promoters 
have  no  connection  whatever  with  the  movement  organized  last  year  to  incor 
P°rate  a  company  bearing  a  similar  title.  The  directors  of  the  Pasadena  F°re 
ar.E  ?■  O.  Kendall,  president  of  the  Kendall  Company;  L.  V.  Bently  formerly 
with  the  North  River  Fire  as  special  agent  in  the  Southern  field;  V.eorge  H 
Wfi-t3’  V‘c,e-Pres’dent  of  the  Kendall  Company:  W.  C.  Bennett  and  Chades  L 
White.  The  capital  stock  is  $200,000,  and  surplus  $50,000.  Most  of  the  stock 
is  reported  to  have  been  subscribed.  B.  O.  Kendall  will  be  president  of  the 

genera?  manager  ^  VICe-president’  and  L‘  V.  Bentley",  secretary  and 


St.  Louis  Fire  Insurance  Company,  St.  Louis,  Mo. 

Vouis  exPects  to  increase  its  paid-up  capital  from  8100  000  t-o 

$200,000  and  to  add  $50,000  to  its  net  surplus,  to  be  paid  in  by  February  1,  1909. 

Western  Central  Insurance  Company,  Nashville,  Tenn. 

J.  T  Dargan,  associated  with  a  number  of  leading  business  men  at  Nashville  is 
promoting  the  organization  of  the  Western  Central,  a  new  fire  stock  com  nan  v  to 
have  a  capital  of  $500,000  and  a  like  amount  of  surplus.  It  will  transact  a  general 
agency  business  throughout  the  country.  general 


Western  Reserve  Insurance  Company,  Cleveland,  O. 

At, a  special  meeting  of  the  directors  of  the  Western  Reserve  a  resolution  was 

frmn'T^OO  000<^toP^S^Oo'oonldlITni  f°r  3n  lnc.reas.^  the  company’s  paid-up  capital 
trom  $200,000  to  $300,000.  The  new  stock  will  be  sold  at  180  and  stockholders 
will  be  called  upon  in  the  near  future  to  ratify  the  action  of  the  directors 
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PRESIDENT  JOHN  R.  HEGEMAN  VINDICATED. 

DECISION  of  the  Appellate  Division  of  the  Supreme 
Court,  made  public  on  Saturday  last,  not  only  ex¬ 
onerates  John  R.  Hegeman,  president  of  the  Metropolitan 
Life  Insurance  Company,  from  the  charge  of  perjury  on 
which  he  was  indicted  nearly  a  year  ago,  but  goes  further  and 
declares  that  the  magistrate  who  issued  the  warrant  for  his 
arrest  had  no  grounds  upon  which  to  base  such  action.  On 
the  contrary,  the  court  declared  that  the  evidence  presented 
to  Magistrate  Corrigan,  who  issued  the  warrant,  distinctly 
shows  that  no  perjury  had  been  committed,  and  that  conse¬ 
quently  Mr.  Hegeman’s  arrest  was  unwarranted.  By  the 
unanimous  decision  of  the  Appellate  Division  the  order  of  ar¬ 
rest  is  reversed  and  Mr.  Hegeman  is  freed  from  custody  and 
his  bail  bond  released. 

The  charge  against  Mr.  Hegeman  grew  out  of  the  Arm¬ 
strong  investigation,  at  a  time  when  the  public  mind  was  ex¬ 
cited  and  antagonistic  to  insurance  men.  The  yellow  journals 
demanded  victims,  and  District-Attorney  Jerome  was  widely 
censured  for  not  causing  the  indictment  of  some  persons 
prominently  identified  with  life  insurance.  Under  the  press¬ 
ure  of  this  prejudiced  clamor,  the  District- Attorney  caused 
several  persons  to  be  indicted,  among  them  Mr.  Hegeman, 
who  was  charged  with  perjury  in  having  sworn  to  a  statement 
filed  with  the  Superintendent  of  Insurance,  which  statement, 
it  was  claimed,  contained  some  misstatements.  The  question 
at  issue  involves  the  responsibility  of  an  officer  in  swearing 
to  the  accuracy  in  detail  of  statements  filed  in  accordance  with 
law.  He  might  know  positively  that  the  general  contents  of 
the  statement  as  prepared  by  many  subordinates  are  correct  in 
entirety ;  but  in  detail — as,  for  instance,  the  information  given 
regarding  particular  stocks  of  bonds— the  officer  must  of 
necessity  rely  on  the  work  of  careful  subordinates,  and  when 
swearing  to  the  accuracy  of  the  statement  in  entirety  he  must 


of  necessity  do  so  “to  the  best  of  his  knowledge  and  belief. 

The  Assistant  District-Attorney,  following  the  matter,  held 
President  Hegeman  responsible  for  the  accuracy  of  every  item 
and  every  figure  in  a  lengthy  statement  of  many  pages,  12  x 
19  inches,  of  closely-printed  matter,  comprising  the  financial 
statement,  and  numerous  schedules  relating  to  exhibit  of  poli¬ 
cies,  real  estate  owned,  record  of  mortgages,  collateral  loans, 
bonds  and  stocks  owned,  etc.  How  could  any  officer  swear 
as  to- the  accuracy  in  detail  of  schedules  prepared  by  a  hun¬ 
dred  statisticians,  involving  thousands  and  hundreds  of 
thousands  of  items,  figures  and  values,  as  in  the  case  of  a 
great  company  like  the  Metropolitan,  writing  about  6500  new 
policies  each  day  of  the  year?  The  District  Attorney,  on  the 
report  of  his  assistant,  caused  the  arrest  of  Mr.  Hegeman, 
who  was  immediately  released  on  the  required  bail  bond  being 
executed.  Appeal  was  taken  from  the  order  of  the  commit¬ 
ting  magistrate,  regarding  which  the  Justices  of  the  Appellate 
Division  say : 

As  it  seems  that  the  statement  that  was  made  was  actually  true,  it 
must  follow  that  the  relator  cannot  be  held  for  perjury  in  swearing 
to  it,  and  as  the  depositions  before  the  Magistrate,  instead  of  proving 
that  the  crime  of  perjury  had  been  committed,  quite  conclusively 
proved  that  the  crime  had  not  been  committed,  he  was  not  justified  in 
issuing  the  warrant.  It  follows  that  the  order  appealed  from  must  be 
reversed  and  the  relator  discharged. 

This  is  a  complete  vindication  of  Mr.  Hegeman  by  high 
judicial  authority.  But  such  vindication  was  not  needed  by 
those  who  know  John  R.  Hegeman,  or  who  have  been  made 
familiar  with  the  case.  The  unfortunate  part  of  the  whole 
affair  is  that  such  an  unwarranted  charge  should  have  been 
made  against  a  man  of  such  high  standing  and  personal  in¬ 
tegrity  as  Mr.  Hegeman  and  allowed  to  remain  so  long  hang¬ 
ing  over  his  head  while  he  was  powerless  to  refute  it,  but  was 
forced  to  await  the  slow  processes  of  the  courts  to  establish 
the  fact  that  he  had  committed  no  offense,  but  had  been 
persecuted  in  an  unwarranted  and  illegal  manner.  Mr.  Hege¬ 
man  is  one  of  the  best-known  men  in  the  community,  the  head 
of  one  of  the  largest  insurance  companies  in  existence,  which 
is  also  an  important  factor  among  the  financial  institutions  of 
the  city  and  country.  Under  his  successful  guidance,  the 
Metropolitan  Life  Insurance  Company  has  grown  from  a 
minor  problematic  experiment  to  the  grand  proportions  it 
now  exhibits,  carrying  nearly,  if  not  quite,  two  thousand 
millions  of  insurance  upon  the  lives  of  some  ten  millions  of 
persons,  with  assets  of  about  two  hundred  millions  of  dollars. 
The  success  of  the  Metropolitan  is  a  monument  to  the  ability, 
enterprise,  influence  and  honorable  effort  of  John  R.  Hege¬ 
man.  Personally,  he  is  one  of  the  most  genial  of  men, 
courteous  to  all  comers,  an  indefatigable  worker,  a  man  of 
the  strictest  integrity,  of  great  private  benevolence,  who  en¬ 
joys  the  respect  and  confidence  of  every  person  who  knows 
him.  His  official  vindication  was  not  necessary  to  convince 
them  of  his  entire  innocence  of  any  offense  against  the  laws 
of  the  State.  The  decision  of  the  Appellate  Division  is  not 
only  a  scathing  rebuke  to  the  magistrate  upon  whose  order 
Mr.  Hegeman  was  arrested,  but  also  to  the  District-Attorney 
for  pressing  a  prosecution  when  he,  as  a  lawyer,  must  have 
known  that  the  evidence  in  his  possession  not  only  failed  to 
support  the  charge,  but  clearly  established  the  fact  that  the 
reverse  was  true,  as  the  court  distinctly  says. 
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OTTO  KELSEY,  Superintendent  of  Insurance  for  New 
York,  will  give  Governor  Hughes  a  chance  to  select  a 
new  Superintendent  early  in  the  New  Year.  Mr.  Kelsey  has 
accepted  an  appointment  as  deputy  State  Comptroller  under 
Comptroller-elect  Gaus,  and  in  doing  so  returns  to  an  office 
with  which  he  is  thoroughly  familiar,  he  having  been  State 
Comptroller  when  the  late  Governor  Higgins  appointed 
him  Superintendent  of  Insurance.  During  the  time  Mr.  Kel¬ 
sey  has  filled  the  important  office  of  Superintendent  of  In¬ 
surance  he  has  won  the  esteem  of  all  who  thoroughly  under¬ 
stand  the  insurance  business,  including  company  officials  and 
agents  and  his  confreres  in  insurance  supervision.  There 
are  a  few  men  who  have  not  approved  of  his  course,  but  even 
they  cannot  point  out  anything  wherein  he  has  failed  to  per¬ 
form  his  full  duty.  The  impartial  student  of  insurance  his¬ 
tory  will  be  forced  to  render  the  verdict  that  Mr.  Kelsey’s 
administration  of  the  Insurance  Department  has  not  been 
excelled,  or  even  equaled,  in  all  the  fifty  years  of  its  existence. 
He  entered  the  Department  only  at  the  urgent  solicitation  of 
his  personal  friend,  former  Governor  Higgins,  knowing 
little  or  nothing  about  the  insurance  business,  and  was  im¬ 
mediately  confronted  with  the  most  serious  problems  ever  put 
before  an  insurance  supervisor.  His  action  in  connection 
with  the  questions  arising  over  the  San  Francisco  conflagra¬ 
tion  averted  a  serious  panic,  while  his  enforcement  of  the 
Armstrong  legislation  has  been  highly  judicial  and  impartial. 
Few  men  are  gifted  with  the  clear  insight  into  intricate  mat¬ 
ters  displayed  by  Mr.  Kelsey,  and  the  manner  in  which  he  has 
got  at  the  gist  of  any  subject  up  for  consideration  has  won 
unstinted  admiration  from  all  who  have  come  in  contact  with 
him.  While  it  is  a  matter  for  regret  that  insurance  must  lose 
his  services,  yet  the  State  is  to  be  congratulated  on  the  fact 
that  it  will  continue  to  have  in  its  employ  so  upright  and  able 
a  man  as  Otto  Kelsey. 

*  *  * 

Governor  Hughes  will  now  be  able  to  gratify  nis  long-time 
wish  for  a  Superintendent  of  Insurance  with  brass  knuckles. 
Several  politicians  have  already  been  mentioned  as  willing 
to  take  the  position,  but  nobody  familiar  with  insurance  seems 
to  have  been  thought  of  by  the  rumor  mongers.  It  is  stated 
that  the  Governor  may  recommend  an  increase  in  the  salary 
of  the  Superintendent  to  $15,000  per  annum,  so  that  a  thor¬ 
oughly  capable  man  may  be  secured.  No  matter  whom  the 
Governor  may  appoint — be  he  politician  or  insurance  expert — 
the  insurance  interests  of  the  State  will  be  well  satisfied  if  he 
measures  up  to  the  standard  of  efficiency  set  by  the  retiring 
official. 


A  SENSIBLE  way  of  going  about  the  preparation  of 
legislation  has  developed  in  South  Dakota.  A  general 
meeting  of  the  insurance  interests  of  the  State  was  held  and 
committees  were  appointed  to  represent  the  different  classes 
of  insurance,  which  committees  will  co-operate  with  the 
Insurance  Commissioner  in  the  preparation  of  a  new  insur¬ 
ance  code  and  a  new  standard-policy  form.  We  hope  that 
the  conferees  will  take  counsel  with  officials  of  various 
classes  of  companies  and  with  competent  attorneys-at-law, 
and  will  evolve  a  code  which  will  be  as  simple,  and  will  con¬ 
tain  as  few  restrictive  provisions,  as  will  comport  with  proper 


protection  of  the  public  from  possible  fraudulent  concerns. 
The  taxes  and  fees  levied  should  be  fixed  so  as  to  barely 
cover  the  expense  of  economical  supervision. 


TO  one  of  the  Hartford  companies  was  recently  ascribed  a 
notification  that  it  would  hereafter  reinstate  fire  poli¬ 
cies  under  which  partial  losses  had  been  paid,  for  their  full 
amount,  without  extra  premium  being  charged.  While  it 
was  denied  that  any  such  action  had  been  taken,  it  is  under¬ 
stood  that  the  subject  is  one  which  has  received  some  favor¬ 
able  consideration  of  late.  However,  as  the  payment  of  the 
face  of  a  policy,  in  event  of  a  total  loss  occurring  thereunder, 
would  terminate  the  insurance,  there  seems  to  be  no  good 
reason  why  the  payment  of  a  portion  of  the  amount  insured 
should  not  correspondingly  reduce  the  amount  of  insurance 
in  force.  Such  an  innovation  as  that  suggested  would  be 
likely  to  have  a  disturbing  effect  upon  the  relations  now  ex¬ 
isting  between  the  companies,  and  the  fire  insurance  business 
is  not  sufficiently  profitable  to  warrant  the  giving  away  of 
large  amounts  of  insurance. 


IT  is  to  be  hoped  that  the  Joint  Conservation  Conference  will 
give  due  consideration  to  the  facts  and  arguments  ad¬ 
vanced  by  the  special  committee  of  the  National  Board  of  Fire 
Underwriters,  and  initiate  a  movement  which  shall  operate 
to  reduce  the  terrific  waste  of  the  country’s  resources  by  fire. 
Even  if  no  conflagration  shall  occur  during  the  remainder  of 
December,  the  fire  loss  for  this  year  in  the  United  States  will 
exceed  $200,000,000.  Here  is  a  positive  destruction  of  the 
country’s  resources,  much  of  which  might  have  been  pre¬ 
vented  by  the  adoption  of  proper  methods.  Some  concerted 
action  should  be  taken  in  the  direction  of  preventing  this  un¬ 
necessary  waste  of  property,  which  is  so  frequently  accom¬ 
panied  by  loss  of  life. 


WHAT  the  future  has  in  store  for  the  fire  insurance 
companies  in  the  way  of  legislation  is  partially  indi¬ 
cated  by  the  fact  that  it  already  seems  likely  that  in  one 
Southwestern  State  a  bill  will  be  introduced  looking  to  the 
making  of  fire  insurance  premium  rates  by  a  State  bureau, 
while  in  one  of  the  Southern  States  a  bill  which, if  enacted  into 
law,  would  compel  the  payment  of  contingent  commissions 
to  agents,  is  already  proposed  for  introduction.  With  forty 
odd  legislatures  in  session,  the  prospect  is  anything  but  allur¬ 
ing  for  those  upon  whom  the  weight  of  obnoxious  laws  will 
fall  heaviest.  The  only  favorable  feature  of  the  outlook  is 
the  apparent  willingness  of  many  State  insurance  officials  to 
advocate  the  placing  of  the  taxation  of  insurance  companies 
upon  a  fairer  and  more  uniform  basis. 


Theodore  T.  Johnson,  who  has  recently  been  acting  as  superin¬ 
tendent  of  agencies  for  the  Washington  Life,  has  resigned  and  will 
make  a  new  connection  shortly.  Mr.  Johnson  was  at  one  time  con¬ 
nected  with  the  agency  force  of  the  Mutual  Life  and  at  the  reorgani¬ 
zation  of  the  Washington  a  few  years  back  was  made  its  second  vice- 
president  under  Mr.  Tatlock.  He  is  a  man  of  ability  and  will  prove  a 
valuable  acquisition  to  any  company  securing  his  services. 
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NEW  YORK  SURVEYS. 

The  Exchange  ratified  the  report  of  the  rate  committee  reducing 
rates  fifteen  and  twenty  per  cent  on  all  risks  in  the  new  high-pressure 
district  below  Twenty-third  street  which  were  advanced  in  May,  1906, 
for  the  conflagration  hazard.  We  alluded  to  this  matter  last  week. 
The  action  of  the  Exchange  provided  for  the  restoration  of  the  re¬ 
duction  of  ten  per  cent  ordered  in  December,  1902,  and  a  repeal  of 
five  and  ten  per  cent  of  the  advance  made  in  1906.  The  five  per  cent 
extra  reduction  under  this  head  applied  to  risks  rated  under  the  mer¬ 
cantile  schedule  in  which  there  is  “excess  of  manufacturing  hazard,” 
and  the  ten  per  cent  to  all  others,  excepting  sprinklered  risks  upon 
which  there  was  no  increase  in  1906.  This  is  a  partial  concession  for 
the  new  high-pressure  service,  but  five  and  ten  per  cent  are  held  back 
in  the  classes  above  named  until  the  further  improvement  of  a  re¬ 
constructed  automatic  fire-alarm  service  is  provided  by  the  city,  in 
accordance  with  repeated  promises,  and  to  remove  one  of  the  most 
dangerous  conditions  in  the  equipment  for  fire  protection.  The  un¬ 
derwriters’  original  condemnation  of  the  defects  in  the  alarm  service 
has  been  twice  confirmed  by  subsequent  investigations,  including  one 
made  by  the  city  authorities  themselves.  When  this  is  provided,  then 
the  Exchange  is  pledged  to  a  further  five  per  cent  reduction. 

Our  neighbors  in  Brooklyn  were  also  treated  to  a  reduction  in 
rates  along  the  water  front,  to  the  depth  of  several  irregular  blocks, 
and  in  the  Greenpoint  district,  which  embraces  large  and  important 
values  in  factories  of  various  kinds.  These  two  reductions  practically 
restored  the  rates  as  they  existed  prior  to  1903  and  are  in  return  for 
the  high-pressure  service  and  the  increased  water  and  fire  department 
facilities  in  the  manufacturing  centers.  Strangely  enough,  the  fire- 
alarm  service  in  Brooklyn  has  never  been  condemned  as  in  New  York, 
and  no  further  demand  will  be  made  upon  that  borough  for  im¬ 
provements.  From  the  outset,  the  co-operation  of  the  mercantile  and 
manufacturing  interests  has  been  given  to  the  efforts  of  the  under¬ 
writers  ;  and  under  this  double  stimulus,  the  city  has  proceeded  with 
more  than  usual  vigor.  As  in  this  city,  the  sprinklered  risks  were 
exempted  from  the  advance  in  1906,  and  consequently  are  not  affected 
by  the  reduction. 

The  New  York  Board  of  Underwriters  held  its  regular  monthly  ses¬ 
sion  yesterday.  It  was  announced  that  the  joint  committee  on  surveys 
and  electricity  were  not  ready  to  report  a  nomination  for  superin¬ 
tendent  in  place  of  Mr.  Anderson,  who  retires  from  office  on  the  31st. 
As  the  machinery  of  the  department  might  be  interrupted  by  a  va¬ 
cancy,  the  committee  was  authorized  to  request  the  continuation  of 
the  services  of  Mr.  Anderson  in  certifying  to  the  electric  equipments 
as  heretofore.  There  is  no  indication  from  any  quarter  as  to  the 
choice  of  the  committee  for  the  vacancy,  but  it  is  known  there  are 
numerous  applicants.  They  are  of  varied  experiences  and  connec¬ 
ted  with  some  of  the  important  survey  and  engineering  departments 
of  underwriters’  organizations  in  this  and  other  cities.  The  happy 
combination  is  what  the  companies  desire,  but  it  is  not  yet  in  sight. 

The  merchants  who  own  sprinklered  risks  are  desirous  of  some 
recognition  of  the  difference  in  the  rating  principles  applied  to  their 
risks  and  others  which  are  not  protected.  They  claim  that  if,  since 
1906,  the  superiority  of  their  risks  was  recognized  in  a  lower  rate 
before  the  new  high-pressure  water  service  was  completed,  it  is  rea¬ 
sonable  to  suppose  some  degree  of  superiority  continues  to  exist,  now 
that  the  new  water  service  is  in  operation.  Whether  this  difference  is 
represented  in  the  rates  fixed  by  the  Exchange  is  a  proper  subject  for 
discussion.  Certainly  the  companies  have  shown  their  preference  for 
the  sprinklered  risks  in  so  many  ways  in  the  past  that  they  are  up 
against  an  awkward  proposition  to  refuse  some  concession  to  such 
risks  now. 

One  of  the  amusing  features  of  the  contest  in  Brooklyn  for  a  re¬ 
duction  in  rates  is  the  professions  or  pretenses  put  forth  by  several 
brokers  and  agents  that  the  reduction  has,  in  a  large  measure,  been 
brought  about  through  their  individual  effort.  By  alliances  with  civic 
organizations,  whose  interests  they  have  claimed  as  their  own,  the 
brokers  and  agents  have  gotten  the  ears  of  sundry  merchants  and 


manufacturers  and  used  them  for  their  full  value  in  promoting  their 
own  claims  for  increased  business.  It  was  a  shrewd  movement,  and 
doubtless  gave  full  play  to  a  series  of  interesting  experiments,  but 
their  immediate  influence  in  the  reduction  of  rates  was  discounted  by 
the  underwriters  and  was  imperceptible  in  the  final  result.  Somehow 
they  failed  at  the  last  moment  to  get  the  newspaper  credit  visible  in 
the  earlier  stages  of  the  contest. 

How  the  affairs  of  committees  leak  out  on  the  Street  and  are  com¬ 
municated  to  brokers  in  advance  of  the  reports  to  the  Exchange  is, 
and  will  always  remain,  a  mystery;  but  if  the  honorable  committee 
members  heard,  or  even  suspected,  the  stories  heard  in  the  Street 
about  the  sources  of  the  leaks,  they  would  blush,  to  say  the  least. 
The  important  events  in  the  rooms  of  the  committee  relative  to  im¬ 
pending  changes  in  rates  were  known  on  William  street  within  a  half 
hour  after  the  committee  adjourned. 

The  Exchange  has  referred  to  the  rate  committee  the  appeal  of  the 
manufacturers  of  automobile  trucks  propelled  by  gasoline  motors 
for  permission  to  enter  warehouses  for  the  receipt  and  delivery  of 
merchandise,  the  same  as  horse  vehicles.  This  is  the  result  of  the 
folly  of  the  underwriters  in  allowing  such  machines  to  run  freely  upon 
steamship  docks,  but  there  is  a  strong  opposition  to  extending  the 
privilege  to  warehouses. 

At  a  recent  sale,  stock  of  the  Continental  of  New  York  brought 
$1520  per  share,  par  value  $100.  This  is  said  to  be  the  highest  price 
ever  paid  for  stock  of  an  American  fire  insurance  company. 

Fred  S.  James  &  Co.  have  taken  over  the  suburban  agency  of 
Simmonds  Brothers.  John  G.  Simmonds  becomes  manager  of  the 
suburban  department  of  Fred  S.  James  &  Co. 

Eugene  D.  Hawkins  has  been  appointed  referee  in  the  matter  of  the 
application  for  the  voluntary  dissolution  of  the  British  American 
Insurance  Company  of  New  York,  which  reinsured  its  outstanding 
risks  in  the  Western  of  Toronto  in  September,  1907. 

L.  D.  Giroux,  for  many  years  agent  for  the  zEtna  and  the  Con¬ 
necticut  Fire  at  78  Broadway,  Brooklyn,  died  on  Sunday  last  at  the 
age  of  sixty-one  years. 


CHICAGO  AND  THE  WEST. 

The  annual  meeting  of  the  Fire  Insurance  Club  of  Chicago  was 
held  on  the  8th  inst.  In  his  address,  President  Haas  recommended  a 
confederation  of  all  the  insurance  clubs  in  the  country,  thus  giving 
the  members  of  the  different  organization  the  benefit  of  the  educa¬ 
tional  work  accomplished  by  each  club.  He  also  pointed  out  that  the 
Chicago  club  is  now  the  largest  club  in  the  country  in  point  of  mem¬ 
bership.  At  the  conclusion  of  his  talk  he  was  presented  with  a 
bronze  inkstand,  the  work  of  the  famous  German  artist  Gornik.  The 
following  officers  were  elected.  President,  Thomas  Cooper;  vice- 
president,  Edward  A.  Bremner;  treasurer,  Wm.  P.  Regan;  secretary, 
Newton  L.  Sample;  librarian,  Ed  Surrentin. 

A  new  glass  factory  schedule,  patterned  after  the  analytic  system 
of  rating,  has  just  been  completed  by  The  Western  Union,  and  is 
now  being  tested. 

B.  F.  Collins,  at  present  special  agent  in  Iowa  and  Nebraska  for 
the  Shawnee,  is  to  be  transferred  on  January  1  to  the  Missouri  field 
for  the  same  company. 

Announcement  was  made  last  week  of  the  appointment  of  Otto  E. 
Greeley  as  secretary  and  manager  of  the  Calumet  Fire  of  Chicago. 
Mr.  Greeley  will  assume  his  new  duties  January  1.  He  has  been  in 
the  Minnesota  field  for  the  Phenix  of  Brooklyn  for  thirty  years  and 
was  at  one  time  president  of  the  Fire  Underwriters  Association  of 
the  Northwest. 


BOSTON  AND  VICINITY. 

The  Sun  of  New  Orleans  has  been  admitted  to  Massachusetts. 
Elmer  A.  Lord  &  Co.  will  be  the  local  agents. 

The  regular  meeting  of  the  New  England  Insurance  Exchange, 
December  26,  will  be  omitted. 

The  agents  of  the  Eastern  department,  New  England  and  New 
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Jersey,  of  the  Concordia  of  Milwaukee,  will,  after  January  I,  report 
direct  to  the  home  office. 

F.  R.  Galacar,  member  of  the  Western  Massachusetts  division  of 
the  factory  improvement  committee  of  the  New  England  Insurance 
Exchange,  has  been  transferred  to  the  Maine  division. 

Col.  Everett  C.  Benton  of  John  C.  Paige  &  Co.  has  been  elected 
Illustrious  Grand  Master  of  the  Grand  Council  of  the  A.  A.  S.  R.  N. 
M.  J.,  a  very  distinct  Masonic  honor. 


NOTES  FROM  PHILADELPHIA. 

Many  members  of  the  Fire  Insurance  Society  of  Philadelphia  on 
Saturday  afternoon  last  availed  themselves  of  the  opportunity  to  in¬ 
spect  the  plant  of  the  Sauquoit  Silk  Manufacturing  Company  at 
Hunting  Park  avenue  and  Clarissa  street,  this  city.  The  buildings 
of  this  risk  are  of  modern  mill  construction  and  are  thoroughly 
equipped  with  a  standard  system  of  sprinklers,  and  members  of  the 
party  were  greatly  pleased  with  the  work  of  the  educational  com¬ 
mittee  of  the  society,  in  having  succeeded  in  arranging  for  the  in¬ 
spection  of  such  a  modern  plant. 

Alfred  E.  Duncan,  who  was  recently  elected  president  of  the 
Franklin  Fire,  to  succeed  James  W.  McAllister,  who  retires  on  January 
i,  was  on  Thursday  last  elected  president  pro  tern  by  the  board  of 
directors  to  fill  the  unexpired  term  of  Mr.  McAllister,  who  is  still 
confined  to  his  house  by  the  serious  accident  which  he  recently  met 
with. 

Dating  from  December  i,  the  New  Jersey  agents  of  the  Des 
Moines  Fire  were  ordered  to  report  direct  to  the  home  office  of  the 
company. 

For  some  time  past  it  has  been  rumored  that  the  new  Peoples  Na¬ 
tional  Fire  of  this  city  proposed  to  do  business  direct  with  the  in¬ 
sured,  and  as  far  as  possible  ignore  the  brokers.  To  those  who  know 
President  Louis  S.  Amonson  well,  the  rumor  was  looked  upon  as  a 
joke,  but  it  had  become  so  persistent  that  he  last  week  felt  it  to  be 
his  duty  to  make  a  statement  regarding  the  company’s  position  in  the 
matter,  and  his  emphatic  denial  of  such  an  intention  will  no  doubt 
reassure  those  brokers  who  were  inclined  to  credit  the  absurd  rumor. 

The  Philadelphia  Fire  Underwriters  Association  has  adopted  a  new 
schedule  for  rating  theatres  and  similar  places  of  amusement. 


THE  MIDDLE  STATES. 


— Mathias  J.  Price  has  been  appointed  Newark  (N.  J.)  representative  of  the 
Liverpool  and  London  and  Globe,  succeeding  the  late  D.  Smith  Wood. 

— The  Eastern  department  agents  of  the  Concordia  Fire  of  Milwaukee  will 
report  direct  to  the  home  office  of  the  company  after  January  1,  1909. 

— The  Underwriters  Association  of  New  York  State  has  elected  the  following- 
named  officers:  President,  A.  T.  Lovett;  vice-presidents,  Frank  L.  Curtis  and 
Charles  E.  Dosser. 

— T.  C.  Naulty,  formerly  with  the  city  department  of  the  Home  of  New  York, 
has  gone  to  Poughkeepsie,  N.  Y.,  to  become  connected  with  the  Underwriters 
Association  of  New  York  State. 

— The  Austin  Fire  and  the  Commonwealth  Fire  of  Dallas,  Tex.,  have  entered 
Pennsylvania  and  New  Jersey,  where  the  companies  will  issue  joint  policies 
under  the  title  of  the  Republic  Underwriters. 

— George  Velten  Steeb,  special  agent  of  the  Hartford  Fire,  wrote  a  communica¬ 
tion  to  his  company  recently,  describing  the  occurrence  of  a  fire  in  a  pasteboard 
box  containing  a  celluloid  brush  and  comb  in  a  glass  case  in  the  new  Wana- 
maker  store  at  Philadelphia.  Mr.  Steeb  eulogizes  the  adequateness  of  the  fire¬ 
fighting  facilities  of  the  store  and  compliments  the  employees  for  the  readiness, 
efficiency  and  quietness  with  which  they  handled  the  situation. 


THE  NEW  ENGLAND  FIELD. 


- — Governor  Cobb  of  Maine  has  nominated  Beecher  Putnam  of  Houlten  for  the 
office  of  Insurance  Commissioner  to  succeed  Stephen  W.  Carr,  whose  term  ex¬ 
pires  December  30. 

—At  the  annual  meeting  of  the  George  B.  Fisher  Company  of  Hartford,  Conn., 
James  H.  Brewster,  Charles  H.  Lawrence,  Clarkson  N.  Fowler  and  G.  Burgess 
Fisher,  Jr.,  were  elected  directors.  G.  Burgess  Fisher,  Jr.,  was  elected  president, 
and  Clarkson  N.  Fowler,  secretary  and  treasurer. 

- — A  movement  is  on  foot  looking  to  the  organization  of  the  Fire  Commis¬ 
sioners  of  Connecticut,  with  a  view  to  lessening  the  annual  fire  waste  in  the 
cities  and  towns  of  that  State.  J.  S.  Bullard,  president  of  the  Board  of  Fire 
Commissioners  of  Bridgeport,  Conn.,  is  the  originator  of  the  plan. 


THE  WEST. 


Cincinnati  and  Vicinity. 

[From  Our  Own  Correspondent.] 

Managers  Lovejoy  and  Spear  of  the  Phoenix  of  Hartford  have  an¬ 
nounced  the  appointment  of  Amor  Ulrici  as  successor  in  the  local  dis¬ 
trict  department  to  J.  B.  Braunstein,  who  died  a  few  months  ago.  Mr. 
Ulrici  has  been  connected  with  the  Phoenix  since  1875.  The  agency  will 
be  conducted  under  the  firm  name  of  Amor  W.  Ulrici  &  Co. 

It  is  expected  that  the  waterworks  being  installed  at  Shawnee,  Ohio, 
will  be  in  full  commission  in  two  weeks.  The  merchants  expect  to  get 
quite  a  reduction  in  rates  on  account  of  improvements. 

It  is  reported  that  there  is  another  company  that  has  been  following 
the  example  of  the  Ohio  German  in  substituting  daily  reports,  and  the 
Insurance  Department  of  the  State  in  which  the  company  is  located  is 
now  examining  same.  While  we  are  not  in  a  position  at  the  present 
writing  to  divulge  the  name  of  the  company  with  which  the  rumor  is 
connected,  we  are  pleased  to  state  that  it  is  not  an  Ohio  company. 

Sometime  ago  it  was  found  that  the  water  supply  of  Norwood,  Ham¬ 
ilton  county,  Ohio,  was  badly  diminished  by  reason  of  a  defect  in,  or 
accident  to,  the  pumping  machinery.  The  Cincinnati  waterworks  con¬ 
nected  its  pipes  with  those  of  Norwood,  but  did  not  succeed  in  giving 
that  place  a  full  supply  because  the  connecting  pipe  was  too  small.  The 
defect  in  the  machinery  has  been  repaired,  and  Norwood  now  has  its 
own  normal  supply. 

On  inspection  it  was  found  that  only  about  thirty-five  per  cent  of 
the  places  of  public  entertainment  and  public  buildings  in  Cincinnati 
have  complied  with  the  necessary  requirements  to  insure  their  complete 
safety.  The  other  sixty-five  per  cent  have  made  some  changes,  but  not 
in  accordance  with  instructions.  The  mayor  has  sent  notice  to  such 
that  but  a  limited  time  would  be  given  them  in  which  to  comply  with 
said  instructions  completely. 

Cincinnati,  December  12.  Buckeye. 


— The  American  of  Newark  has  appointed  Harry  S.  Norton  its  special  agent 
for  Wisconsin. 

— John  H.  Phillips,  in  the  insurance  business  at  Lima,  Ohio,  died  recently  of 
heart  trouble,  aged  forty-five  years. 

— Col.  T.  C.  Edwards,  one  of  the  veterans  in  the  field  and  one  of  the  leading 
agents  of  Ironton,  Ohio,  died  recently. 

— The  Empire  City  Fire  of  New  York  has  been  licensed  to  transact  business  in 
Ohio,  with  F.  F.  Murray  as  special  agent. 

— -Carl  Claussen  of  Kansas  City,  special  agent  of  the  London  and  Lancashire 
Fire,  has  been  transferred  to  the  Indiana  fiela. 

—The  Sovereign  Fire  of  Toronto,  the  Sun  of  New  Orleans  and  the  Federal 
Union  Fire  of  Chicago  have  entered  Wisconsin. 

— The  St.  Louis  firm  of  F.  D.  Hirschberg  &  Co.  will  be  continued  under  the 
old  name  by  C.  J.  Kehoe,  the  surviving  partner. 

— George  C.  Hoffman  of  Sedalia,  Mo.,  has  been  appointed  special  agent  of  the 
Providence  Washington  for  Missouri  and  Iowa,  succeeding  A.  H.  Grupe. 

— A  twenty  per  cent  reduction  in  tornado  rates  has  been  made  at  St.  Louis, 
Mo.,  thus  putting  rates  there  on  a  level  with  those  east  of  the  Mississippi. 

— D.  C.  Patterson,  manager  of  the  Modern  Audit  System,  has  been  named  as 
receiver  for  the  Wolverton  Company,  general  fire  insurance  agents  at  Oklahoma 
City. 

— J.  D.  Crooker,  special  agent  of  the  Hartford  Fire  for  North  and  South 
Dakota,  died  recently  at  his  home  in  Fargo  from  typhoid  fever.  He  leaves  a 
widow. 

— Denton  H.  Painter,  Kansas  special  agent  of  the  Liverpool  and  London  and 
Globe,  has  been  temporarily  transferred  to  the  Minnesota  field,  with  headquarters 
at  Minneapolis. 

— W.  C.  Froemke,  assistant  general  manager  of  the  American  Appraisal  Com¬ 
pany,  formerly  located  in  New  York,  has  transferred  his  headquarters  to  the 
Milwaukee  office. 

—The  Illinois  National  Fire  issues  a  typical  calendar  bearing  an  embossed 
Indian  figure  on  horseback  with  uplifted  gun  and  the  word  'Defiance”  as  its  title. 
It  is  well  executed. 

— Owing  to  unexpected  developments  in  the  anti-trust  suits  against  fire  in¬ 
surance  companies  in  Kansas,  Attorney-General  John  Dawson  has  asked  the 
court  for  a  further  continuance. 

— C.  M.  Robertson  of  the  Minneapolis  Inspection  Bureau  has  been  appointed 
special  agent  of  the  London  and  Lancashire  Fire  and  the  Orient  for  the  North¬ 
west,  succeeding  John  F.  Stafford. 

— Unless  the  Minnesota  Fire  Marshal  law  is  amended  so  that  it  will  amount  to 
something,  fire  insurance  companies  operating  in  that  State  are  likely  to  contest 
the  measure.  It  costs  the  companies  over  $150,000  more  than  is  necessary  to  run 
the  bureau. 

— Otto  E.  Greeley,  State  agent  and  adjuster  of  the  Phenix  of  Brooklyn  at 
Minneapolis,  has  been  elected  secretary  and  manager  of  the  Calumet  Fire  of 
Chicago.  A.  W.  Haight,  the  present  secretary,  will  become  Eastern  general 
agent  of  the  Calumet  Fire,  with  headquarters  in  New  York  city. 

— E.  T.  Campbell,  president  of  the  American  Central  of  St.  Louis,  recently  ad¬ 
dressed  the  Credit  Mens  Association  of  St.  Louis  on  the  subject  of  the  “Fire 
Waste.”  He  showed  that  the  business  of  fire  insurance  was  generally  misunder¬ 
stood;  that  many  companies  only  escaped  bankruptcy  following  the  San  Francisco 
conflagration  because  their  stockholders  contributed  vast  sums  to  tide  them  over, 
and  urged  that  the  credit  men  should  assist  in  bringing  about  better  conditions 
and  thus  help  to  reduce  the  unnecessary  fire  waste. 
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Favorable  Symptoms  in  Arkansas. 

Attorney-General  Elect  H.  L.  Norwood  of  Arkansas  recently  voiced 
some  rational  sentiments  dealing  with  the  legality  of  the  operations  of 
the  Arkansas  Inspection  and  Rating  Bureau,  which  will  he  of  decided 
interest  to  fire  underwriters.  The  following  is  part  of  an  opinion  sent 
to  E.  L.  Barkley,  manager  of  the  inspection  bureau,  in  answer  to  the 
latter’s  request  for  advice  as  to  there  being  anything  in  the  statutes  of 
Arkansas  that  would  make  it  unlawful  to  engage  in  such  business. 

I  beg  to  reply  that  I  do  riot  think  you  violate  any  of  the  laws  of  the  State  o 
Arkansas  by  engaging  in  the  business  as  above  stated,  and  I  do  ti  f 

sale  of  your  publications  could  in  any  way  bring  you  within  the  condemna .ion  o 
any  law  when,  as  stated  by  you,  that  you  are  not  employed  by  any  company 
companies,  being  entirely  independent  and  when  sold  to  J^tance jcompan: les 
there  is  no  understanding,  either  directly  or  by  implication,  of  a  y  ng,  1  r 

obligation  on  the  part  of  such  company  concerning  the  use  that  shaU  be  marte  o 
the  information  received.  *  *  *  *  Most  every  business  has  its  technical  l 

formation,  upon  which  it  conducts  its  affairs,  and  no  law  is v'0'?  „r  1  re 

there  is  no  understanding,  confederation  or  agreements  between 
companies  to  fix  rates,  prices,  etc. 


New  Orleans  Notes. 

[From  Our  Own  Correspondent.] 

Insurance  operators  here  are  devoting  practically  all  of  their  atten¬ 
tion  at  present  to  the  New  Orleans  Railway  and  Light  Company  in¬ 
surance,  nearly  all  of  which  expires  during  the  latter  half  of  this  month. 
This  company  carries  between  $5,000,000  and  $6,000,000  on  its  propeities 
here  and  necessarily  its  insurance  is  a  matter  of  some  concern.  Con¬ 
siderable  competition  is  expected.  There  is  much  interest  m  the  Ques¬ 
tion  as  to  whether  the  policies  will  be  written  under  the  prevailing 
tariff.  The  street  railway  company  believes  it  ought  to  get  lower  rates 
and  will  make  an  earnest  effort  to  secure  them.  The  result  is  being 

awaited  with  keen  interest.  .  .  .  ,  -  „  a.orloI.,>i 

A  new  firm,  Gordon  &  Co.,  has  been  organized  here  to  do  a  general 
insurance  business,  with  offices  at  407  Carondelet  street.  The  firm  is 
made  up  of  F.  McN.  Gordon,  A.  J.  Nobles  and  Emile  de.Lassu3. 

The  annual  meeting  of  the  stockholders  of  the  Louisiana.  Fire  In 
demnity  Company  has  been  called  for  December  21,  and  will  be  held  m 
the  company’s  office  in  Bourbon  street. 

New  Orleans,  December  12.  Magnolia. 


executive  special  for  Smith  &  Cochran,  will  be  associated  with  J.  W.  Cochran 
under  the  firm  name  of  Cochran,  Thomas  &  Co. 

—Governor  Patterson,  Insurance  Commissioner  Folk,  the  Tennessee  Under¬ 
writers  Association  and  the  leading  commercial  organization  in  the  State  have 
united  in  a  call  for  a  conference  at  Nashville,  Tenn.,  to  be  held  January  30,  to 
consider  ways  and  means  for  educating  the  public,  with  a  view  to  the  1  eduction 
of  the  enormous  fire  waste  in  that  State. 


— The  suits  against  the  North  River  Fire  and  the  Globe  and  Rutgers  Fire, 
which  were  heard  before  Judge  Walter  Evans  of  the  United  States  Circuit  Court 
for  the  Western  District  of  Kentucky,  growing  out  of  the  burning  of  tobacco  in 
Russellville,  Ky.,  by  night  riders,  were  decided  in  favor  of  the  companies.  1  ie 
companies  relietl  on  the  riot  clause  of  the  policy. 


— The  most  important  considerations  before  the  recent  meeting  of  the  execu 
tive  committee  of  the  Kentucky  Board  of  Fire  Underwriters  were  the  selection 
a  secretary  and  the  location  of  new  offices.  The  rate-making  bureau  has  taken 
the  board’s  present  offices,  with  C.  E.  Springer  in  charge.  Claude  F.  Snyder, 
who  recently  resigned  as  secretary  of  the  board,  may  be  pressed  to  resume  his 
duties.  If  not,  Miss  Lydie  Campbell  will  probably  succeed  to  the  office. 


—An  article  entitled  “Business  Done  by  Unauthorized  Companies  appeared 
in  the  November  issue  of  The  Alabama  Insurance  Bulletin,  issued  monthly  and 
published  by  the  Department  of  Insurance  of  the  office  of  the  Alabama  Secre  ary 
of  State.  The  article  calls  attention  to  section  4581  of  the  insurance  code,  which 
provides  that  when  a  policy  is  taken  out  in  an  unauthorized  company  report 
thereof  should  be  made  to  the  Insurance  Department,  accompanied  by  a  one  per 
cent  tax  on  the  premium  paid.  Failure  to  live  up  to  this  provision  deprives  he 
insured  of  a  legal  adjustment  in  case  of  loss  under  his  policy.  Readers  of  the 
article  are  requested  to  aid  the  Department  by  sending  in  the  names  of  all  unad¬ 
mitted  companies  that  are  known  to  be  doing  business  in  Alabama,  with  a  view  to 
•  ascertaining  the  amount  of  business  done  annually  by  such  companies. 


—One  of  the  most  enterprising  general  agencies  in  the  Southwest  is  that  of 
A.  B.  Banks  &  Co.,  who  are  located  at  Fordyce,  Ark.  They  are  general  agents 
for  the  Hanover  Fire  of  New  York  for  Arkansas;  for  the  Home  Fire  of  For¬ 
dyce  for  Arkansas,  Oklahoma,  Texas,  Louisiana  and  Mississippi;  for  the  Standard 
Fire  of  Fordyce  for  Arkansas,  Oklahoma  and  Texas,  and  for  the  Home  Accident 
Insurance  Company  for  Arkansas,  Oklahoma,  Texas,  Louisiana,  Mississippi  and 
Alabama.  In  addition,  they  are  State  agents  for  Arkansas  for  Hie  Lumber  _o 
New  York,  the  Adirondack  Fire  of  New  York,  and  the  Toledo  Fire  and  Marine 
of  Sandusky,  Ohio.  The  assets  of  the  companies  named  exceeded  $6,000  000  on 
January  1,  1908,  and  all  enjoy  excellent  reputations.  The  members  of  this  pro¬ 
gressive  firm  are  A.  B.  Banks,  C.  S.  McCain  and  J.  R.  Hampton,  and  they  have 
succeeded  in  planting  many  productive  local  agencies  in  the  field  which  they 


— The  Austin  Fire  has  been  admitted  to  Arkansas. 

_ C.  L.  Talton  has  opened  an  independent  adjusting  bureau  at  Fort  Worth, 

Tex. 

—It  is  reported  that  the  Milwaukee  Mechanics  and  the  Siebels  general  agency 
will  part  company  on  January  1. 

_ It  has  been  announced  that  the  Home  of  Greensboro,  N.  C.,  has  consolidated 

with  the  Southern  Underwriters  of  Greensboro. 

_ j.  c.  Roberts,  chief  clerk  in  the  firm  of  J.  H.  Johnson  &  Co.  of  Clarksdale, 

Miss.,  died  recently  of  pneumonia.  He  leaves  a  widow  and  one  child. 

_ Julius  E  Daniels  has  been  appointed  Florida  special  agent  of  the  \  lrginia 

State  and  the  Snawnee  Fire,  which  are  in  the  general  agency  of  W.  S.  Jordan  at 
Jacksonville. 

—The  Arkansas  business  of  the  Ohio  German  Fire  has  been  reinsured  in  the 
St.  Louis  Fire  and  other  companies  in  the  general  agency  of  Arnold,  Raines  & 
Co.,  Little  Rock. 

—The  Louisville  Board  of  Fire  Underwriters  has  adopted  a  resolution  and 
sent  out  copies  to  companies  protesting  against  the  adoption  of  the  analytic 
schedule  in  Louisville. 

—At  a  recent  meeting  of  the  board  of  directors  of  the  German  Union  Fire  of 
Baltimore  R.  D.  Tweeddale  of  the  firm  of  Dickson  &  Tweeddale,  New  York  city, 
was  elected  a  member  of  the  directorate. 

—The  Hamburg-Bremen  Fire  has  appointed  tieidenheim  &  Loeb,  composed  of 
August  Heidenheim  and  Joseph  S.  Loeb,  as  its  general  agents  for  Louisiana, 
succeeding  W.  F.  Pattillo  of  Atlanta,  Ga.,  resigned. 

_ U  Lee  Upton  has  resigned  as  special  agent  of  the  Home  for  Kentucky  and 

Tennessee,  to  become  Tennessee  special  agent  of  the  Insurance  Company  of 
North  America  and  the  Philadelphia  Underwriters. 

_ \V  R  Ellis,  special  agent  for  the  firm  of  Trezevant  &  Cochran,  Dallas,  Tex., 

has  tendered  his  resignation.  He  will  take  up  his  residence  in  Dallas,  w..ere  he 
has  purchased  an  interest  in  one  of  the  leading  local  agencies. 

—Robert  W.  Johnson,  for  the  past  four  years  special  agent  and  adjuster  for 
the  L  B  Leigh  &  Co.  agency  at  Little  Rock,  Ark.,  has  resigned  to  accept  the 
special  agency  of  the  German-American  of  New  York  for  Southern  Texas. 

—The  District  Court  of  the  county  of  Chaves,  New  Mexico,  recently  passed 
sentence  on  J.  F.  Gates,  imposing  a  fine  of  $500  and  costs,  for  soliciting  insurance 
for  the  Commercial  Underwriters  of  San  Antonio,  Tex.,  which  latter  was  not 
licensed  to  operate  in  New  Mexico. 

—The  interest  of  the  late  oam  O.  Smith  in  the  general  agency  of  Smith  & 
Cochran  at  Dallas,  Tex.,  will  terminate  on  January  1,  1909.  John  M.  Thomas, 
Texas  agent  and  adjuster  for  the  Phenix  of  Brooklyn,  and  Sam  O.  Smith,  Jr., 


THE  PACIFIC  COAST. 


The  Rocky  Mountain  Field. 

[From  Our  Own  Correspondent.] 

A  small-sized  “tempest  in  a  teapot”  has  been  stirred  up  at  Colorado 
■  through  the  efforts  of  organized  fire  insurance  interests  to  bring 
m  nfn-board  element  into  the  fold.  The  spokesman  for  the  latter  class 
i  ug  willingness  to  get  into  line,  but  only  under  certain  condi 
ons  *and  these  are  said  to  be  that  present  non-board  business ‘must 
.  J  -tnrhrri  and  certain  Union  agencies  who  are  said  to  have  been 
doing  things”  under  cover  must  in  future  be  compelled  to  be  good.  The 
iscussion  is  being  given  State-wide  prominence,  and  threats  are  made 
t  jf  war  is  declared,  an  anti-compact  law  will  be  given  birth  during 
sat  if  war  is  aecia  ,  ,  ,  Neither  side  to  the  controversy 

^=°r^tnaer^is  hoped  that  some  con- 
iliatory  arrangement  will  be  effected,  and  an  open  declaration  of  war 

VThee<Flint-Lomax  Electric  and  Manufacturing  Company  which  has 
ad  several  fires  in  its  manufacturing  plant  in  Denver  during  the  past 
ew  vears  has  begun  suit  for  recovery  under  several  policies  in  the 
ase  of  its  most  recent  misfortune.  Payment  was  resisted,  it  is  said, 
n  account  “f  insured’s  failure  to  maintain  watchmen,  as  provided  by 
he  terms  of  the  policies. 


MISCELLANEOUS  FIRE  NEWS. 


Joint  Conservation  Conference. 

The  National  Board  of  Fire  Underwriters  having  been  invited  to  par- 
iriDate  in  the  joint  conservation  conference  at  Washington,  D.  C.,  De¬ 
ember  8  and  9,  a  special  committee  was  appointed,  which  submitted  an 
dmirable  address  on  the  fire  waste  of  the  country,  showing  that  the 
yaste  had  averaged  $689,160  per  day  during  the  last  five  years  and 
sserting  that  much  of  this  waste  was  avoidable.  It  was  also  stated  tha 
*  many  as  7000  lives  have  been  lost  by  fire  in  the  United  States  during 
i  single  year.  The  address  concluded  as  follows; 

The  committee  believes  that  the  present  fire  waste  in  tffis  c^ntry  ls  an  un- 

mcessary  national  calamity,  and  that  to  reduce  it,  it  '^essential  de. 

Fi.-st— That  the  public  should  be  brought  to  understand  that  property 
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stroyed  by  fire  is  gone  forever,  and  is  not  replaced  by  the  distribution  of  insur¬ 
ance,  which  is  a  tax  collected  for  the  purpose. 

Second.— That  the  States  severally  adopt  and  enforce  a  building  code  which 
shad  reqmre  a  high  type  of  safe  construction,  essentially  following  the  code  of 
the  National  Board  of  Fire  Underwriters. 

T  hird.— That  municipalities  adopt  ordinances  governing  the  use  and  keeping 
of  explosives,  especially  inflammable  commodities  and  other  special  hazards,  such 
as  electric  wiring,  the  storing  of  refuse,  waste,  packing  material,  etc.,  in  build¬ 
ings,  yards  or  areaways,  and  see  to  the  enforcement  of  such  ordinances. 

Fourth. — That  the  States  severally  establish  and  support  the  office  of  Fire 
Marshal  and  confer  on  the  Fire  Marshal  by  law  the  right  to  examine  under  oath 
and  enter  premises  and  to  make  arrests,  making  it  the  duty  of  such  officer  to 
examine  into  the  cause  and  origin  of  all  fires,  and  when  crime  has  been  com¬ 
muted  requiring  the  facts  to  be  submitted  to  the  Grand  Jury  or  proper  indicting 

Fifth. — That  in  all  cities  there  be  a  paid,  well-disciplined,  non-political  fire 
department  adequately  equipped  with  modern  apparatus. 

Sixth. — That  an  adequate  water  system  with  proper  distribution  and  pressure 
be  installed  and  maintained.  In  the  larger  cities  a  separate  high-pressure  water 
system  for  fire  extinguishment  is  an  absolute  necessity,  to  diminish  the  extreme 
imminence  of  general  conflagrations. 

If  the  commission  can  excite  the  interest  of  the  people,  the  States  and  munici¬ 
palities  in  the  unnecessary  and  indefensible  waste  by  fire  in  this  country  and  the 
remedial  measures  herein  recommended  they  may  hope  to  have  accomplished 
something  toward  diminishing,  if  not  entirely  removing,  this  national  misfortune. 

There  are  already  signs  of  an  awakening  public  opinion  on  this  subject.  Many 
of  the  Governors  have  mentioned  it  in  their  messages  to  legislatures;  the  Insur¬ 
ance  Commissioners  of  the  various  States  have  frequently  pointed  it  out  and 
urged  action,  and  recently  the  public  press  has  shown  an  inclination  to  print 
articles  on  the  subject.  A  law  is  now  upon  the  statute  books  in  Ohio  requiring 
text  books  to  be  read  in  the  schools  on  the  “Dangers  and  Chemistry  of  Fires  ” 

As  long  ago  as  1892  a  committee  of  this  board  addressed  the  President  of  the 
United  States  on  the  destruction  of  life  and  property  by  fire.  As  was  expected 
it  appeared  to  him  a  matter  for  State,  rather  than  national,  legislation  and 
possibly  this  direction  may  now  be  given  it  through  the  connection  of  the’  Gov¬ 
ernors  of  States  with  your  commission.  With  State  and  municipal  authorities 
working  together,  many  of  the  reforms  herein  suggested  can  without  question 
be  effected,  and  if  this  presentation  should  result  in  accomplishing  this  the  desire 
of  the  interest  we  represent  would  to  that  extent  be  fulfilled  and  the  welfare  and 
prosperity  of  the  country  measurably  enhanced. 


The  committee  was  made  up  as  follows:  J.  Montgomery  Hare  New 
York;  A.  W.  Damon,  Springfield;  C.  G.  Smith,  New  York;  Geo.  W. 
Babb,  New  York;  R.  M.  Bissell,  Hartford;  R.  Dale  Benson,  Philadelphia; 
R.  Emory  Warfield,  New  York. 


London  Topics. 

[From  Our  London  Correspondent.] 

Lloyds,  London. — The  publicity  which  has,  during  the  current  year,  been 
given  to  Lloyds,  or  rather  to  the  methods  of  some  of  the  underwriters 
who  are  members  of  this  ancient  and  honorable  institution,  is  bearing 
fruit  in  more  than  one  direction. 

It  may  be  remembered  that  a  few  months  ago— in  July  last,  to  be 
exact— The  Times  newspaper  made  the  suggestion  that  it  would  be  a 
good  thing  if  a  system  of  semi-private  audit  of  underwriters’  accounts 
were  adopted;  the  accounts  not  necessarily  to  be  made  public,  but,  after 
audit,  to  be  submitted  to  the  committee  of  Lloyds.  It  is,  therefore,  very 
interesting  to  learn  that  at  a  recent  largely  attended  meeting  of  the 
principal  underwriters,  it  was  unanimously  decided  that  in  cases  where 
the  premium  income  of  an  underwriter  exceeds  the  amount  secured  by 
the  deposit  or  guarantee  held  by  the  committee,  such  security  must  be 
annually  supplemented  by  the  production  to  the  committee  of  a  satis¬ 
factory  auditor’s  certificate  by  an  accountant  approved  by  them.  This 
arrangement  is  to  take  effect  immediately,  and  is  to  apply  to  the  un¬ 
derwriting  accounts  of  the  current  year. 

While  it  is  pretty  generally  recognized  by  the  general  public  that  the 
ordinary  deposit  required  from  members  of  Lloyds  is  applicable  to 
marine  risks  only,  it  is  by  no  means  so  widely  known  that  deposits  re¬ 
lating  to  other  risks  are  far  from  being  uncommon.  In  a  recent  report 
of  an  interview  with  Sir  John  Luscombe,  chairman  of  Lloyds,  which  ap¬ 
peared  in  The  Daily  Telegraph,  the  information  is  given  that,  as  a 
matter  of  fact,  there  has  been  in  operation  for  some  years  past  a  system 
by  which  separate  security,  applicable  only  to  claims  on  fire  policies,  and 
other  policies  not  covering  marine  and  transport  risks,  is  required  from 
members  on  admission;  while  members  who  engage  in  such  business,  and 
who  were  elected  before  the  adoption  of  this  system,  have  furnished 
similar  security  with  scarcely  an  exception.  The  amount  of  the  se¬ 
curity  is  regulated  by  the  committee  in  proportion  to  the  business 
transacted. 

Bearing  upon  this  point  some  interesting  official  details  are  given  in 
a  recent  issue  of  The  Post  Magazine,  the  information  being  obtained 
from  a  letter  to  the  Lloyds  agent,  written  in  August  last.  Therein  the 
number  of  underwriting  members  of  Lloyds  is  placed  at  708,  and  the  se¬ 
curity  provided  by  them  and  held  by  the  committee  is  given  at  close 
upon  £4,000,000  for  marine  risks,  and  over  £2,000,000  for  fire  and  other 
non-marine  risks;  in  addition  to  which,  of  course,  there  are  the  private 
means  of  the  members. 

Some  speculation  is  taking  place  as  to  precisely  the  points  to  which 
an  auditor  called  in  under  the  new  regulations  will  be  required  to  give 
his  attention;  for  instance,  to  what  extent  will  the  question  of  unex¬ 
pired  risk  be  inquired  into,  and  what  basis  will  be  adopted  in  arriving 
at  the  reserve  necessary  therefor?  Further  information  will,  however, 
no  doubt,  be  forthcoming  as  matters  progress. 

Questions  have  recently  been  asked  in  Parliament  on  the  subject  of 
“P.  P.  I.”  policies  as  issued  in  marine  business— by  which  initials  is,  of 
course,  meant  “Policy  proof  of  interest”;  and  a  conference  dealing  with 
the  matter  is  projected. 

Profits  Insurance. — A  comparatively  new  scheme  of  insurance,  which 
is  now  coming  rapidly  to  the  front,  is  that  by  which  loss  of  profits  fol¬ 
lowing  a  fire  is  covered.  One  or  two  offices  have  been  transacting  busi¬ 
ness  of  this  class  for  a  few  years  past,  with — it  would  appear — some 
measure  of  success:  and,  following  the  fashion  which  has  sprung  up  on 
this  side  fpr  offices  to  become  universal  providers,  the  big  “tariff”  com¬ 


panies  are  turning  their  attention  to  the  scheme— no  doubt  with  a  de¬ 
sire  to  keep  their  agency  connection,  as  far  as  possible,  intact. 

A  few  weeks  ago  the  Alliance  signified  its  intention  of  adding  this  de¬ 
partment  to  its  manifold  activities;  and  there  are  now  about  a  dozen 
offices,  tariff  and  non-tariff,  competing  for  business  of  this  class,  includ¬ 
ing  such  well-known  companies  as  the  Liverpool  and  London  and  Globe 
the  London  and  Lancashire  Fire,  and  the  Royal;  while  weekly  additions 
to  the  list  are  taking  place. 

The  loss  of  profits  policy  is  based  upon  the  profit  for  the  last  financial 
year,  plus  the  average,  amount  of  such  fixed  charges  as  rents,  salaries 
interest  on  capital,  etc.,  as  have  to  be  paid  whether  a  fire  has  taken  place 
or  not;  and,  in  arriving  at  a  settlement,  a  professional  accountant,  mu¬ 
tually  agreed  upon,  is  called  in,  who  ascertains  (1)  that  the  sum  in¬ 
sured  is  not  in  excess  of  what  it  should  be,  and  (2)  the  ratio  which  the 
sum  insured  bears  to  the  turnover  for  the  last  financial  year.  The 
shortage  in  the  turnover  after  the  fire  (as  compared — month  by  month— 
with  the  corresponding  period  of  the  preceding  year)  is  then  arrived  at, 
and  the  insured  is  entitled  to  receive  an  amount  equal  to  the  same  pro¬ 
portion  of  the  shortage  as  the  sum  insured  bears  to  the  ordinary  an¬ 
nual  turnover.  Thus,  if  the  sum  insured  is  £15,000,  and  normal  turn¬ 
over  is  £100,000,  the  proportion  is  fifteen  per  cent,  and  the  policyholder 
thus  becomes  entitled  to  a  sum  equal  to  fifteen  per  cent  of  the  shortage 
in  turnover  occasioned  by  the  fire.  Policies  are  issued  to  cover  up  to 
six,  nine  or  twelve  months’  interruption  of  business  in  any  one  year,  and 
the  premium  rate  is  based  upon  the  ordinary  fire  insurance  rate  with 
adjustments  according  to  the  period  to  be  covered,  etc. 

The  above  scheme,  which  made  its  appearance  about  the  beginning  of 
this  century,  is  regarded  as  the  scientific  one  in  contrast  with  earlier 
efforts  in  this  direction,  which  took  the  form  of  paying  a  fixed  propor¬ 
tion,  say  ten,  fifteen  or  twenty  per  cent,  of  the  sum  at  which  the  loss 
under  the  ordinary  fire  insurance  policy  was  settled.  But,  inasmuch  as 
this  had  the  effect  of  assessing  loss  of  profits  upon  a  basis  which  had 
little  or  nothing  to  do  with  the  results  yielded  by  the  business,  it  was 
not  favorably  regarded  in  insurance  circles  generally,  and  met  with  but 
little  support. 

The  later  scheme  is  certainly  a  more  attractive  one,  but  as  yet  the 
public  are  displaying  only  a  limited  interest  therein. 

Commission  to  Insured. — Considerable  heartburning  has  been  caused 
in  agency  circles  by  the  decision  of  the  fire  offices  committee  to  omit 
from  its  rules  the  restriction  against  paying  to  an  individual  or  firm 
commission  on  his  or  their  own  insurances  under  certain  tariffs.  It  is 
said  that  this  step  was  occasioned  by  an  important  company  having 
threatened  to  secede  from  the  tariff  unless  It  was  met  in  this  respect. 
It  is,  moreover,  said  that,  notwithstanding  the  omission,  many  offices 
have  no  intention  of  taking  advantage  of  the  alteration.  Be  this  as  it 
may,  agents  and  brokers  are  being  accorded  a  good  deal  of  sympathy: 
and  non-tariff  offices — many  of  which  have  expressed  their  disapproval  of 
own-case”  agencies — are  obtaining  increasing  support 

London,  December  2.  Charters. 


I  he  Shawnee  Fire,  the  Williamsburgh  City  Fire  and  the  National  Union 
Fire  of  Pittsburg  are  preparing  to  enter  New  Mexico. 

_  The  Westchester  Fire  has  been  licensed  in  British  Columbia.  The  territory 
will  be  supervised  by  Macdonald  &  Miles,  general  agents  at  San  Francisco,  Cal. 

Morgan  Bulkeley  Brainard,  nephew  of  Senator  Morgan  G.  Bulkeley,  has 
been  chosen  United  States  trustee  of  the  Scottish  Union  and  National  to  succeed 
the  late  John  R.  Redfield. 

The  Pasadena  Fire,  now  in  process  of  organization  at  Pasadena,  Cal.,  will 
enter  a  number  of  Eastern  States  after  the  first  of  the  year.  It  will  be  under 
the  management  of  C.  G.  Yates  of  Chicago. 

Spokane,  Wash.,  advices  are  to  the  effect  that  an  individual  claiming  to 
represent  the  Kensington  Mutual  Fire  of  Philadelphia  and  the  Western  Fire  and 
Marine  of  South  McAlester,  Okla.,  is  operating  in  the  vicinity  of  Vancouver, 
Wash. 

Robert  Howe,  inspector  for  the  Canadian  Board  of  Fire  Underwriters,  has 
made  a  report  on  the  fire  department  and  water  supply  conditions  at  Ottawa.  He 
is  of  the  opinion  that  the  city  needs  a  high-pressure  water  system  capable  of  pro¬ 
ducing  250  pounds  pump  pressure  for  the  protection  of  the  congested  districts. 

An  important  and  unique  suit  is  pending  in  the  Illinois  Supreme  Court.  The 
case  at  bar  is  that  of  Thomas  T.  Houren  and  the  Buffalo  Commercial  Fire  vs. 
Chicago,  Milwaukee  and  St.  Paul  Railway,  and  grew  out  of  the  burning  of 
Houren  s  house  at  Galeswood,  a  suburb  of  Chicago.  The  plaintiffs  are  suing  for 
damages,  alleging  that  a  freight  train  of  the  defendant  company  blockaded  the 
alley  crossing,  by  which  the  fire  engines  could  reach  the  burning  house. 


Special  Agents  and  Adjusters  Hand  Book. 

We  beg  to  acknowledge  receipt  of  a  copy  of  your  latest  book,  entitled  “Special 
Agents  and  Adjusters  Hand  Book.”  We  have  read  it  carefully  and  with  in¬ 
terest,  as  we  have  all  your  former  literary  contributions,  and  as  a  result  we  find 
words  inadequate  to  express  our  high  appreciation  of  its  utility  and  service  to  us. 
It  is  so  practical  and  logical  that  it  meets  the  immediate  needs  of  every  insurance 
man  or  lawyer  who  comes  into  contact  with  the  manifold  agency  and  adjustment 
problems. 

We  congratulate  you  upon  supplying  in  such  condensed  form  a  work  which  in 
its  essential  elements  and  for  general  information  is  without  a  parallel  and  main¬ 
tained  with  such  accuracy  and  freshness. 

Y  e  cheerfully  give  our  hearty  approval  to  its  merits,  and  commend  it  to  the 
insurance  fraternity  and  legal  profession.— Calhoun  &  Guenther,  prominent  in¬ 
surance  attorneys,  Cleveland. 
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Fire  Insurance 


THE  REDUCTION  OF  FIRE  HAZARDS. 


FIREPROOF  DOORS  AND  WINDOWS. 

Necessity  for  Protection  of  Door  and  Window  Openings — 
Instances  of  the  Usefulness  of  Such  Protection  in  Con= 
flagrations — Rules  are  Prescribed  by  the  Under= 
writers — Doors  and  Windows  which  Stand 
the  Underwriters  Laboratories’  Tests. 

One  of  the  most  important  lessons  derived  by  fire  underwriters  from 
the  extensive  conflagrations  which  have  occurred  in  the  last  few  years,  is 
the  necessity  for  protecting  as  thoroughly  as  possible  all  exterior  open¬ 
ings  in  business  buildings,  as  well  as  openings  in  interior  walls.  Or¬ 
ganizations  of  experts  have  experimented  with  fire  doors  and  shutters  of 
various  kinds,  and  have  reached  certain  conclusions  as  to  the  best 
methods  of  protecting  such  wall  openings.  Rules  have  been  prescribed 
for  the  construction  of  fire  doors  designed  to  separate  one  section  of  a 
building  from  another,  and  to  operate  automatically  or  otherwise.  Simi¬ 
larly,  different  materials  have  been  tested  for  use  in  windows  in  walls 
which  are  exposed  to  danger  of  fire  from  outside  sources,  and  require¬ 
ments  have  been  promulgated  which  must  be  complied  with  before 
window  equipments  will  be  approved  by  the  underwriters. 

Shutters  of  various  classes  have  been  found  useful  and  are  strongly 
recommended  by  underwriters  for  preventing  the  spread  of  fire;  but 
there  are  many  situations  in  which  the  use  of  shutters  is  not  feasible. 
Wired  glass  set  in  metal  frames  has  been  found  to  give  excellent  satis¬ 
faction  in  resisting  hot  fires. 

In  the  San  Francisco  conflagration  wire-glass  windows  greatly  re¬ 
tarded  the  spread  of  fire  in  buildings  in  which  they  were  used.  S. 
Albert  Reed,  consulting  engineer  of  the  Committee  of  Twenty  of  the 
National  Board  of  Fire  Underwriters,  who  investigated  the  results  of 
the  San  Francisco  fire,  cited  some  instances  as  follows: 

1.  The  case  of  the  Bush  Street  Telephone  Exchange,  which  had  a 
high  type  of  window  protection,  but  was  full  of  combustible  contents, 
was  shut  up  tight  and  abandoned  to  the  maximum  conflagration  ex¬ 
posure.  The  structure  and  window  protection  resisted  successfully  the 
general  sweep  of  the  conflagration;  but  some  unascertained  leak  ad¬ 
mitted  the  spark  which  originated  an  interior  fire,  causing  as  complete 
interior  destruction  as  If  there  had  been  no  window  protection  at  all. 

2.  The  partial  success  of  the  South  Mission  Telephone  Exchange,  a 
window  protected,  fireproof  building,  in  a  frame  district.  This  building 
was  abandoned  and  yet  survived  with  two  floors  in  habitable  condition 
and  a  large  part  of  the  switchboard  equipment  intact. 

Concerning  the  utility  of  wired-glass,  metal-sash  windows,  the  gentle¬ 
men  who  examined  into  the  effects  of  the  San  Francisco  conflagration 
on  behalf  of  the  United  States  Geological  Survey  spoke  in  part  as 
follows: 

Several  of  the  fine  so-called  fireproof  buildings  in  San  Francisco  were 
injured  chiefly  by  the  burning  of  their  wooden  trim,  floors,  doors,  office 
furniture,  papers,  books,  carpets,  rugs,  etc.  *  *  *  Metal  trim,  doors, 
windows,  sash  and  casings,  together  with  plate  glass,  or,  better,  wire 
glass,  may  confine  a  fire  to  a  single  room,  preventing  a  general  com- 
bustion  *  *  *  Wire-glass  windows,  though  few  in  number,  behaved 

well,  but  wooden,  instead  of  metal  sashes,  were  great  sources  of  fiery 
contagion.  Metal  covering  over  wooden  doors  and  window  frames  was 
generally  inefficient.  Ordinary  glass  was  quickly  cracked  by  heat  from 
the  exterior;  the  sashes  took  fire  and  the  flames  rushed  in  through  the 
openings,  consuming  all  combustible  material  within.  Many  of  the 
best  buildings  were  gutted  in  this  manner.  Had  they  been  furnished  with 
metallic  shutters  of  the  best  design,  with  wire  glass  in  metal  sashes,  and 
with  cornice  and  other  exterior  sprinklers,  supplied  by  a  private  water 
plant,  they  certainly  might  have  been  saved.  *  *  *  As  most  metallic 

shutters  rapidly  deteriorate  with  time,  rust,  and  weather,  and  often  be¬ 
come  jammed  so  that  they  will  not  close,  many  architects  prefer  wire 
glass  in  hollow  metallic  sash  and  window  sprinklers.  This  combination 
has  proved  effective. 

The  report  of  the  committee  on  fire  resistive  construction  of  the  Na¬ 
tional  Fire  Protection  Association  concerning  the  Baltimore  conflagration 
said  in  part: 

Buildings  of  fire  resistive  construction  with  combustible  contents  and 
having  numerous  unprotected  windows  do  not  serve  as  a  positive  bar¬ 
rier  in  retarding  the  spread  of  a  conflagration.  From  a  fire  protection 
view  point  it  is  essential  that  solid  brick  walls,  without  openings  of 
any  kind,  should  be  provided  wherever  possible.  Where  window  or 
other  openings  are  necessary  they  should  be  few  in  number  and  of 
small  area.  They  should  also  be  provided  with  the  best  known  devices 
for  the  protection  of  such  openings  against  fire.  The  general  absence  of 
protection  at  exposed  wall  openings  is  responsible  for  the  spread  of  this 
conflagration  more  than  any  other  cause.  In  fact,  this  condition  may 
be  safely  stated  to  have  been  the  cause  for  the  spread  of  this  fire  beyond 
fire-department  control.  The  use  of  standard  fire  shutters  and  doors, 
wired  and  prism  glass  in  substantial  metallic  frames  designed  to  with¬ 
stand  severe  fire  conditions,  is  essential,  not  only  as  a  protection  of 
single  properties,  but  as  a  means  of  preventing  conflagrations  in  all 
congested  districts  where  large  groups  of  buildings  are  mutually  ex¬ 
posed  through  necessary  wall  openings.  *  *  *  The  necessity  foi 
making  all  these  openings  as  nearly  equal  to  other  features  of  a  build¬ 


ing  in  fire-resistive  properties  as  is  possible,  will  be  apparent.  *  *  * 

The  contents  of  a  fire-resistive  building,  without  proper  sub-division 
and  no  adequate  protection  against  exposing  fires,  are  scarcely  any  safer 
as  regards  destruction  by  fire  than  if  contained  in  a  building  of  ordinary 
construction. 

Among  the  conclusions  of  the  committee  which  investigated  the 
Parker  building  fire  in  New  York  for  the  National  Board  of  Fire  Under¬ 
writers  were  the  following: 

Exterior  openings  in  buildings  should  be  thoroughly  protected  against 
exposing  fires.  Universal,  efficient  fire  protection  of  exterior  openings 
will  practically  eliminate  the  danger  of  conflagration  in  cities.  *  *  * 

Wired-glass  windows  in  standard  metal  frames  are  particularly  well 
adapted  for  protection  against  exposure  of  this  character,  but  should 
not,  alone,  be  depended  upon  at  points  where  the  exposure  from  the  ex¬ 
terior  is  severe. 

The  building  code  recommended  by  the  National  Board  of  Fire  Under¬ 
writers  contains  provisions  relating  to  requirements  of  fireproof  shutters 
and  doors  in  all  buildings  except  private  dwelling  houses  and  churches. 
The  code  provides  that  said  doors,  blinds  or  shutters  shall  be  of 
standard  construction,  but  also  contains  a  section  reading  as  follows: 

On  any  opening  where  the  window  frame  and  sash  are  of  metal,  and 
the  sash  are  glazed  with  wired  glass  not  less  than  one-quarter  of  an 
inch  in  thickness,  and  each  pane  measuring  not  more  than  thirty  by 
twenty-four  inches,  the  same  shall  be  deemed  an  equivalent  of,  and  a 
substitute  for,  fireproof  shutters;  except  that  when  an  exposing  build¬ 
ing  is  within  thirty  feet,  the  wire  glass  in  the  metal  sash  shall  be 
double,  with  an  air  space  between  the  glass,  ventilated  to  the  inside. 

On  behalf  of  the  National  Board  of  Fire  Underwriters,  the  Under¬ 
writers  Laboratories  of  Chicago  have  organized  a  system  for  testing 
and  inspecting  fireproof  windows  and  doors,  in  order  that  the  pur¬ 
chaser  of  such  may  have  the  assurance  that  they  are  up  to  the  re¬ 
quired  standard  and  are  qualified  to  render  good  service.  One  of  the 
principal  establishments  making  fireproof  doors  and  windows  is  that  of 
the  Riester  &  Thesmacher  Company,  1512-’26  West  Twenty-fifth  street, 
Cleveland,  Ohio.  This  company  has  an  extensive  plant,  of  which  ninety 
per  cent  is  devoted  to  making  fireproof  windows  and  doors,  which  is  the 
company’s  chief  business.  It  is  thoroughly  equipped  for  the  manufac¬ 
ture  of  fireproof  doors  and  windows  to  meet  any  architectural  require¬ 
ment,  and  makes  a  specialty  of  metal-frame,  wired-glass  windows  of 
all  desirable  styles.  Every  detail  of  each  window  is  carefully  investi¬ 
gated  and  approved,  not  only  by  the  inspectors  of  the  Underwriters  La¬ 
boratories,  but  also  by  their  own  examiners,  before  shipment  is  made. 
In  addition  to  regular  standard  doors,  windows  and  hardware,  the  com¬ 
pany  has  its  own  patented  devices  for  various  purposes  in  connection 
therewith.  The  label  of  the  Underwriters  Laboratories  is  attached  to 
each  window  before  shipment  is  made,  and  these  labels  are  approved 
and  cannot  be  affixed  until  each  individual  window  has  been  examined 
by  the  inspector  at  the  factory.  When  shipments  are  made,  the  under¬ 
writers  having  jurisdiction  in  the  territory  in  which  the  window  is  to 
be  installed  are  notified  of  the  inspection.  Some  of  the  types  of  windows 
made  at  the  Riester  &  Thesmacher  Company’s  factory  are  as  follows: 

Stationary  sash;  double-hung  non-reversible  sashes;  double-hung  re¬ 
versible  sashes;  counter-balancing  sashes;  Stationary  lower,  pivoted 
upper  sashes;  pivoted  lower  and  pivoted  upper  sashes;  pivoted  lower  and 
stationary  upper  sashes;  hinged  window  (hinged  side,  sill  or  head  to 
open  in  or  out  as  desired);  single-pivoted  sash;  single  vertically  pivoted 
sash;  mullioned  window. 

Numerous  varieties  of  doors  are  made,  among  which  are  the  following: 
Single  inclined  slide;  single  level  slide;  double  inclined  slide;  double 
level  slide;  single  swing;  double  swing. 

The  company  also  manufactures  standard  fire  shutters. 

Every  owner  of  property  used  for  business  purposes  should  see  to  it 
that  all  openings  in  interior  and  exterior  walls  are  properly  protected 
against  the  spread  of  fire.  Such  protection  not  only  greatly  lessens  the 
danger  of  destruction  of  his  own  property,  but  serves  to  reduce  the  con¬ 
flagration  risk  in  his  city,  and,  incidentally,  is  reflected  favorably  in 
the  rate  of  premium  charged  for  fire  insurance  on  his  property. 


Liability  Investigators  Hand  Book. 

I  have  carefully  read  the  Liability  Investigators  Hand  Book,  written  by  Howard 
W.  Dilg,  and  find  it  supplies  every  factor  required  for  the  development  of  a  suc¬ 
cessful  investigator,  excepting  only  ingenuity  and  initiative — qualities  which  rest 
solely  with  the  individual.  It  is  a  valuable  instructor  for  beginners,  and  equally 
valuable  as  a  reference  guide  for  those  who  are  experienced,  but  capable  of  feel¬ 
ing  that  they  may  not  know  it  all.— R.  S.  Keelor,  Vice-President,  Empire  State 
Surety  Company,  New  York. 

While  it  is  admitted  that  an  investigator  who  has  had  any  experience  at  all 
should  know  enough  to  obtain  all  the  information  necessary  in  regard  to  claims 
placed  in  his  hands,  it  often  happens  that  the  failure  to  ask  certain  questions  may 
cause  additional  loss  to  the  company.  This  little  book  presents  in  alphabetical 
order  practically  every  point  upon  which  an  investigator  should  obtain  definite 
information  in  the  course  of  his  duties. — The  Argus. 
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LIFE  INSURANCE  TOPICS 


IN  AND  ABOUT  NEW  YORK. 

Geo.  A.  Grimsley,  secretary  of  the  Security  Life  and  Annuity  Com¬ 
pany  of  Greensboro,  N.  C.,  was  in  New  York  last  week. 

The  December  meeting  of  the  Life  Underwriters  Association  of 
New  York  was  held  on  Tuesday,  the  15th  inst.  There  was  a  repre¬ 
sentative  attendance  and  one  new  member  was  added  to  the  roll. 

In  the  case  of  the  Mutual  Life  of  New  York  against  Robert  A. 
Granniss,  its  former  vice-president,  to  recover  $917,500  on  the  ground 
that  he  was  improvident  in  handling  the  company’s  money,  the  Ap¬ 
pellate  Division  of  the  Supreme  Court  has  affirmed  the  judgment  of 
Supreme  Court  Justice  Erlanger  overriding  the  demurrer  to  the 
complaint.  Counsel  for  Mr.  Grannis  had  demurred  on  the  ground 
that  no  offense  was  charged. 

The  examination  by  the  New  York  Insurance  Department  of  the 
Mutual  Savings  Life  shows  the  society  to  be  possessed  of  assets 
amounting  to  $45,947  and  a  surplus  of  $349.  There  is  in  addition  a 
claim  under  a  so-called  syndicate  agreement  of  $14,673.  The  directors 
of  the  society  have  not  asked  for  a  hearing  on  the  report  but  will 
submit  it  to  a  meeting  of  the  members  of  the  society.  In  reference 
to  the  syndicate  claims  the  examiners  say  the  amounts  set  forth  are 
approximately  correct,  but  as  the  books  fail  to  show  those  amounts 
expended  on  its  behalf  they  have  not  considered  these  as  financial 
obligations  in  their  report. 


BOSTON  AND  VICINITY. 

The  Massachusetts  Legislature  will  meet  early  in  January,  and  it 
is  reported  that  several  bills  designed  to  revolutionize  the  insurance 
business  are  being  prepared. 

The  United  States  Casualty  Company  is  soon  to  open  an  office  in 
Boston  for  personal  accident  and  health  business.  W.  F.  Rabbitt  of 
Washington,  D.  C.,  will  be  manager,  and  Wm.  M.  Oliver  of  the  office 
of  James  T.  Phelps  &  Co.  will  be  assistant  manager. 

The  Massachusetts  Accident  Company  celebrated  the  twenty-fifth 
anniversary  of  its  organization  Thursday  evening,  December  8,  by  a 
conference  with  its  agency  staff,  at  the  Quincy  House.  The  attend¬ 
ance  was  from  all  parts  of  New  England.  The  conference  was  fol¬ 
lowed  by  a  banquet,  at  which  President  G.  Leonard  McNeill,  son  of 
the  founder,  the  late  George  E.  McNeill,  presided.  Among  those 
present  were  President  Edson  S.  Lott  of  the  United  States  Casualty 
Company  and  president  of  the  Board  of  Casualty  and  Surety  Under¬ 
writers  ;  Franklin  J.  Moore,  LTnited  States  manager  of  the  General 
Accident;  A.  B.  Cilley,  United  States  manager  of  the  Norwich  and 
London  Accident,  and  Sidney  N.  Moon,  manager  of  the  accident  and 
health  department  of  the  Columbian  National. 

1  he  promotion  of  Frank  A.  Wesley,  to  have  direction  of  agencies 
for  the  entire  country  of  the  Columbian  National  Life  of  Boston, 
has  been  announced.  Mr.  Wesley  has  had  charge  of  the  Eastern 
agencies.  This  promotion  will  relieve  Vice-President  Ganse,  who 
has  had  charge  of  the  Western  agencies,  and  will  give  him  more  time 
at  the  home  office,  where  he  will  have  general  supervision  of  the 
agencies.  Mr.  Wesley,  who  is  a  director  of  the  company,  has  been 
with  the  Columbian  National  since  its  organization.  He  has  been, 
successively,  agent,  Boston  manager,  New  England  manager,  assist¬ 
ant  director  of  agencies  and  director  of  Eastern  agencies. 

Harwood  E.  Ryan,  formerly  with  the  Provident  Savings  Life  and 
the  Puritan  Life  of  Providence,  has  been  appointed  assistant  to 
Robertson  G.  Hunter,  State  Actuary,  in  charge  of  savings  bank  in¬ 
surance  in  Massachusetts. 


NOTES  FROM  PHILADELPHIA. 

David  McCarroll,  one  time  Mayor  of  Riverton,  N.  J.,  and  for  some 
time  past  a  representative  of  the  Philadelphia  Life  in  that  town,  was 
arrested  last  week  at  the  instigation  of  Joseph  Gleason,  an  inspector 


for  the  company,  and  held  under  $600  bail  for  court.  It  is  charged 
that  McCarroll,  notwithstanding  repeated  requests,  has  failed  to  ac¬ 
count  for  a  premium  of  $112  on  a  policy  which  he  had  issued  several 
months  ago  on  the  life  of  a  resident  of  Riverton. 

The  principal  subject  for  discussion  at  the  annual  banquet  of  the 
Philadelphia  Medical  Examiners  Association,  held  at  the  Hotel  Ma¬ 
jestic,  last  week,  w"a.s  methods  of  physical  examination  for  life  insur¬ 
ance.  About  thirty  prominent  physicians  attended  the  banquet,  and 
Dr.  Thomas  H.  Willard  of  New  York  was  the  guest  of  honor. 

The  Girard  Mutual  Life  will  likely  go  on  an  old  line  stock  com¬ 
pany  basis  early  in  the  new  year,  and  be  known  as  the  Girard  Life 
Insurance  Company.  Nearly  all  of  the  $300,000  capital  of  the  com¬ 
pany  has  been  paid  in  full,  and  it  is  the  intention  to  ultimately  raise 
this  amount  to  $1,000,000. 

Testimony  was  taken  before  Judge  Kinsey  last  week  in  Court  of 
Common  Pleas  No.  1  in  the  equity  case  of  Charles  E.  Grange,  a 
policyholder,  to  compel  an  accounting  by  the  Penn  Mutual  Life.  On 
December  1,  1891,  Mr.  Grange  took  out  a  $25,000  policy  with  the 
company  on  the  accumulated  surplus  plan  on  which  he  was  to  pay 
$1,516.50  a  year,  and  after  ten  yearly  payments  he  was  to  have  the 
right  of  exercising  any  one  of  several  options.  He  decided  to  exercise 
the  one  permitting  him  to  withdraw  the  accumulated  surplus,  and 
continue  the  policy  in  force  as  a  full-paid  participating  policy  for 
$25,000.  When  informed  by  the  company  that  his  share  of  the  sur¬ 
plus  earning  was  $3,347.15,  Mr.  Grange  refused  to  accept  the  sum 
and  filed  the  bill  in  equity  for  an  accounting,  alleging  that  the  agent 
of  the  defendant  company  practiced  fraud  and  deception  in  the  rep¬ 
resentation  he  made  to  him,  inasmuch  as  the  guarantee  of  $7800  esti¬ 
mated  surplus  was  greatly  inflated  and  was  not  based  on  any  actual 
experience  of  the  company. 

The  Provident  Life  and  Trust  has  elected  Morris  R.  Bockius  and 
Henry  H.  Collins  directors,  succeeding  the  late  Samuel  R.  Shipley 
and  Charles  Hartshorn. 

J.  Wilbur  Parrott,  promoter,  attorney  and  president  of  the  Profit 
Sharers  Mutual  Life  Insurance  Company,  has  issued  an  elaborate 
prospectus  of  the  company  under  the  title :  “Secrets  Revealed — Key 
to  the  Safest  and  Most  Profitable  Investment  in  the  World.”  Offices 
are  in  the  Drexel  building. 

The  Bay  State  Mutual  Life  Insurance  Company,  with  principal 
executive  offices  in  the  Drexel  building,  Philadelphia,  has  reinsured 
the  Mutual  Benefit  Association  of  America  of  this  city.  F.  Clawson 
Bachman  is  president  and  Frederick  A.  Kinney  secretary  of  the  Bay 
State  Mutual  Life,  which  will  issue  life,  accident  and  health  policies. 


THE  MIDDLE  STATES. 

The  Equitable  Life  Building. 

President  Paul  Morton  of  the  Equitable  Life  Assurance  Society  has 
made  the  following  statement  regarding  the  plans  for  a  new  Equitable 
building: 

So  much  has  been  published  regarding  the  new  building  that  is  in  con¬ 
templation  which  has  not  emanated  from  the  society,  that  it  is  only  fair 
to  make  a  statement  in  regard  to  it. 

Nothing  definite  has  been  decided;  in  fact,  no  conclusion  has  been 
reached  that  a  new  building  will  be  undertaken.  The  present  building  is 
not  modern,  was  erected  before  the  days  of  steel  construction,  and  does 
not  produce  the  income  that  the  site  on  which  it  is  located  justifies,  and 
in  a  way  the  property  might  be  considered  as  unimproved,  because  it 
could  probably  be  sold  for  a  higher  figure  if  the  building  were  not  stand¬ 
ing  on  it. 

What  the  society  will  do  in  the  matter  is  problematical.  The  question 
is  having  the  most  careful  consideration  from  every  standpoint,  and  to 
that  end  preliminary  bids  have  been  requested  from  various  contractors 
for  the  purpose  of  checking  off  the  architect’s  estimates  and  definitely 
determining  the  cost  at  which  responsible  contractors  will  undertake  the 
construction  of  such  a  building.  This  will  enable  the  officers  of  the  so¬ 
ciety  to  prepare  a  prospectus  for  a  new  building  plan,  which  will,  in 
due  time,  be  submitted  to  the  hoard  of  directors  for  its  consideration. 

Nothing  will  be  attempted  in  the  way  of  a  new  building  that  will  not, 
in  every  way,  reflect  credit  upon  the  city  and  be  a  source  of  additional 
income  and  security  to  the  policyholders.  The  building  will  be  no  higher 
than  good  business  judgment  determines. 
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— The  Insurance  Department  of  Pennsylvania  has  drafted  two  bills  for  pre¬ 
sentation  at  the  next  session  of  the  legislature,  the  objects  of  which  are  to 
unify  existing  statutes  relating  to  insurance. 

— The  Attorney-General  of  Pennsylvania  has  given  an  opinion  in  which  he 
holds  that  mutual  life  insurance  companies  with  the  assessment  feature  have  not 
the  right,  when  chartered  and  operating  under  Pennsylvania  law,  to  issue  endow¬ 
ment  policies. 

_ The  Fidelity  Mutual  Life  announces  that  its  new  business  for  November  was 

largely  in  excess  of  previous  months.  The  company  not  only  made  up  for  the 
shortage  of  new  business  in  the  early  part  of  the  year,  but  has,  in  addition, 
accomplished  a  substantial  increase. 

— Another  advertisement  of  the  work  by  E.  J.  Wessels  bearing  the  title  The 
Struggle  Everlasting”  appears  elsewhere  in  this  issue.  Those  who  have  reac 
the  prospectus  are  convinced  that  the  book  will  prove  worth  reading.  Li  e 
insurance  agents  should  hasten  to  take  advantage  of  the  present  offer. 

— The  Eureka  Life  is  being  promoted  at  Trenton,  N.  J.,  with  $100,000  capital, 
$75,000  of  which  is  said  to  be  subscribed.  Former  Governor  Stokes  is  said  to  be 
interested  in  the  company.  There  are  two  companies  bearing  this  title  already 
licensed,  and  New  Jersey  ought  to  be  able  to  provide  some  other  name. 


THE  WEST. 


_ The  Birds  of  Freedom,  a  fraternal  of  Cincinnati,  has  gone  out  of  business. 

—The  Union  Life  of  Kansas  City  reports  that  it  has  nearly  completed  organi¬ 
zation. 

—A  life  insurance  company  is  being  organized  at  Wausau,  Wis.  The  capita 
stock  will  be  $200,000. 

-The  Equitable  Life  has  appointed  D.  C.  Herrin  general  agent  for  Oregon, 
with  headquarters  at  Portland. 

_ John  H.  Upton,  formerly  actuary  of  the  Great  Western  Life,  is  now  witi 

the  Great  American  Life  of  St.  Louis. 

-Life  companies  desiring  to  enter  Oklahoma  in  1909  will  be  required  to  file 
an  agreement  that  no  rebating  will  be  allowed. 

-Second  Vice-President  August  Goerts  and  H.  W.  Wessendorf,  Missouri 
manager  of  the  St.  Louis  National  Life,  have  resigned. 

—John  L.  Nedderson,  vice-president  and  manager  of  the  Wisconsin  Life,  will 
on  January  1  take  the  position  of  actuary  for  the  Wisconsin  National  Li  e. 

—Harry  L.  Orrear,  cashier  of  the  St.  Louis  office  of  the  New  York  Life,  has 
resigned  to  become  agency  director  of  the  St.  Louis  National  Life,  succeeding 
H.  W.  Wessendorf. 

■  —Colin  E  King  has  been  elected  secretary  of  the  Inter-State  Life  of  Indiana, 
succeeding  F  B  Davenport,  resigned.  E.  A.  Strong,  Jr.,  has  been  elected 
assistant  secretary,  succeeding  M.  S.  ihayer. 

-The  National  Life  Association  of  Des  Moines,  la.,  has  appointed  J.  H 
Cramer  of  Salt  Lake  City,  Utah,  as  State  agent  for  that  field.  Mr  Cramer  i 
very  capable  life  insurance  man,  having  previously  represented  legal  leserve 

companies  in  his  home  State. 

-Daniel  Boone,  formerly  with  the  Capital  Life  of  Denver, _  is  organizing  the 
Midland  Life  at  Kansas  City,  Mo.  There  is  already  in  existence  a  Midland 
Mutual  Life  at  Columbus,  Ohio,  and  a  Midwest  Life  at  Lincoln,  Neb.  • 
Boone  ought  to  be  able  to  think  up  a  new  name. 

-The  Old  Colony  Life  will  write  about  $10,000,000  new  business  this  year 
The  company  is  now  in  Illinois,  Wisconsin,  Michigan  and  Alabama,  and  will 
enter  Nebraska  January  1,  when  Geo.  M.  Cooper  of  Omaha  will  be  general  agent 
The  company’s  new  monthly  pension  policy  is  attracting  much  attention 

having  a  good  sale. 

-The  National  Life  Association  of  Des  Moines,  la.,  has  been  admitted  to  do 
business  in  t.mState  ^  Texas,  and 

life‘  insurance  men  in  the  field,  having  produced  over  six  million  of  business  m 
one  year  for  a  similar  association. 


THE  SOUTH. 


-The  Tennessee  Insurance  Department  has  licensed  the  Philadelphia  Life. 
-Colonel  C.  C.  Slaughter  of  Dallas,  Tex.,  is  said  to  be  backing  a  new  $1,000, 


000  life  company  in  Texas. 

_ W.  D.  Current,  Kentucky  general  agent  for  the  Southern  States  Mutual  Life 

of  West  Virginia,  has  resigned. 

-The  Penn  Mutual  Life  has  appointed  Crane  &  Munsell  general  agents  for 
Central  Kentucky,  with  headquarters  at  Louisville. 

-The  National  Beneficial  Society  of  Virginia,  with  headquarters  at  Norfolk, 
has  changed  its  name  to  Colonial  Life  Insurance  Company. 

— Tt  B  Adams  of  Clifton,  Ariz„  an  agent  of  the  New  York  Life,  was  acci¬ 
dentally  killed  while  hunting  on  December  9.  He  had  been  with  the  company 


since  1900,  and  had  paid  for  over  $1,600,000  of  new  insurance.  The  company 
feels  that  it  has  lost  one  of  its  best  and  most  faithful  representatives. 

—Boone,  Stephenson  &  Co.,  who  are  organizing  the  Southland  Life  at  Dallas, 
report  that  the  first  issue  of  10,000  shares  stock  has  been  sold. 

—The  report  that  the  Southern  Life  of  Fayetteville  had  secured  control  of  the 
Union  Life  and  Trust  Company  of  Muskogee,  Okla.,  is  denied  by  the  officers  of 
the  latter  organization. 

— The  Inter-Southern  Life  of  Louisville  has  reduced  its  capital  stock  from 
$250,000  to  $100,000,  and  the  stockholders  have  approved  a  plan  to  continue  t  e 
company  through  a  corporation  to  be  known  as  the  Fidelity  and  Guarantee  Com¬ 
pany,  which  will  act  as  general  agent.  The  consent  of  the  Insurance  Department 
is  necessary  to  the  completion  of  the  plans.  The  resignation  of  H.  K.  Cole, 
secretary  and  treasurer  of  the  company,  has  been  accepted,  and  President  John 
H.  Leathers  has  had  the  position  of  treasurer  added  to  his  duties.  Berton  B. 
Bales  is  now  secretary  and  general  manager. 

—The  New  York  Life  has  won  in  the  action  against  the  treasurer  of  Abbeville 
county,  South  Carolina,  to  test  the  validity  of  sections  302  and  1809  of  the  aws 
of  South  Carolina,  directing  the  Comptroller-General  to  certify  to  the  County 
Auditors  the  amount  of  annual  premiums  received  by  insurance  companies  from 
each  county,  which  amounts  the  Auditors  were  directed  to  enter  upon  the  tax 
books  of  the  county  for  taxation  along  with  other  property  of  the  county.  lhe 
case  turned  largely  on  the  point  as  to  whether  the  tax  so  imposed  was  a  tax  upon 
property  or  a  franchise  or  privilege  tax.  Judge  Memminger  holds  that  the  tax 
is  a  property  tax  and  not  a  franchise  or  privilege  tax,  and  that  therefor  e  it  is 
violative  of  the  provisions  of  the  fourteenth  amendment  of  the  Constitution  of 
the  United  States  and  of  sections  1,  5  and  13,  article  10  of  the  Constitution  of 
the  State  of  South  Carolina. 


MISCELLANEOUS  LIFE  NEWS. 

Examination  of  the  Pittsburgh  Life  and  Trust. 

At  the  request  of  the  officials  of  the  Pittsburgh  Life  and  Trust  Com¬ 
pany  of  Pittsburg,  the  Pennsylvania  Insurance  Department  recently 
caused  an  .examination  to  be  made  of  its  financial  standing  as  of  June  30 
last.  The  report  of  the  examiners  is  highly  commendatory  of  the  com¬ 
pany  and  shows  it  possessed  of  assets  amounting  to  $4,944,414,  while  the 
surplus  on  policyholders’  account  is  $931,948.  The  examiners  state  that 
the  affairs  of  the  company  have  been  managed  with  the  object  in  view 
of  keeping  the  expenses  as  low  as  those  of  the  most  economically  man¬ 
aged  companies.  They  point  out  that  by  the  reinsurance  of  the  Security 
Trust  and  Life  a  material  reduction  in  the  expense  ratio  was  effected, 
thereby  making  the  merger  of  distinct  advantage  to  policyholders.  The 
Pittsburgh  Life  and  Trust,  thus  endorsed  by  the  Insurance  Departmen 
of  its  home  State,  can  readily  convince  its  policyholders  and  prospects 
of  its  advantages. 

A  claim  has  been  made  that  the  company’s  license  had  been  revoked 
in  West  Virginia  and  the  supervising  official  of  that  State  has  made  sun¬ 
dry  criticisms  as  to  the  valuation  placed  on  the  company's  real  estate. 
The  valuations  were  made  by  independent  appraisers,  acting  for  the 
Pennsylvania  Insurance  Department,  and  the  company  has  at  no  time 
increased  the  book  value  of  its  real  estate,  except  as  determined  by  the 
Department  examiners.  The  West  Virginia  Department  insisted  upon 
making  an  independent  examination  in  spite  of  the  fact  that  the  com¬ 
pany  had  been  frequently  investigated  by  its  home  State.  As  the  com¬ 
pany  had  a  premium  income  of  only  $9000  in  West  Virginia,  it  felt  that 
it  could  not  incur  any  further  expense  for  examination  and  withdrew 


Fraternals  Agree  on  Uniform  Bill. 

The  proposed  uniform  fraternal  measure  before  the  committee  on 
fraternals  of  the  National  Convention  of  Insurance  Commissioners  was 
agreed  upon  as  a  tentative  proposition  last  week  at  Chicago,  by  join 
committees  of  the  National  Fraternal  Congress  and  the  Associated 
Fraternities  of  America.  Several  changes  were  agreed  upon,  the  most 
important  being  in  the  valuation  section.  The  original  draft  provide 
that  after  1911  no  fraternal  should  write,  new  business  at  rates  lower 
than  the  National  Fraternal  Congress  Table,  with  interest  at  four  per 

cent  and  provided  for  annual  valuations. 

This  was  amended  to  provide  that  in  addition  to  the  annual  statement 
each  association  should  report  the  result  of  a  valuation  of  its  certifies  es 
issued  after  a  fixed  date  and  outstanding  on  December  31  ascertame 
according  to  the  National  Fraternal  Congress  Table,  with  interest  at 
four  per  cent,  or  any  mortality  table  higher  or  interest  rate  lower  than 

thfhisaauSthorizes  the  use  of  the  American  Experience  Table  by  a  num¬ 
ber  of  fraternals  which  insist  that  the  National  Fraternal  Congre 
Table  is  unreliable  and  inadequate,  especially  at  the  higher  ages.  Th 
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valuation  is  not  to  be  taken  by  the  Insurance  Departments  as  a  test  of 
solvency,  the  organization  being  held  solvent  so  long  as  its  available 
assets  exceed  its  liabilities. 


The  Life  Insurance  Company  of  Virginia  issues  a  1909  girl  calendar,  as 
well  as  a  large  one  for  office  use. 

The  Chronicle  of  Montreal  has  issued  the  twelfth  edition  of  the  Life  Agents 
Manual.  It  contains  the  premium  rates  and  a  synopsis  of  conditions  of  the 
policies  and  applications  of  all  life  insurance  companies  actively  operating  in 
Canada.  We  are  indebted  to  the  publishers  for  a  copy. 

— The  executive  committee  of  the  National  Convention  of  Insurance  Commis¬ 
sioners  announces  that  the  next  annual  meeting  will  be  held  in  Colorado  Springs, 
August  24-27.  James  V.  Barry  of  Michigan  has  been  elected  a  member  of  the 
committee  to  succeed  Mr.  Hartigan  of  Minnesota,  who  has  been  elected  secretary. 

The  Hartford  Life  reports  that  issued  business  for  November  beat  out  Octo¬ 
ber  by  twenty  per  cent,  and  showed  a  gain  of  over  fifty  per  cent  on  last  year’s  No¬ 
vember  work.  The  company’s  aim  is  to  make  December  the  record  month  for 
the  past  four  years,  and  it  expects  to  get  very  close  to  one  million  dollars  new 
business. 

— “A  Statistical  Study  of  Infant  Mortality,”  by  E.  B.  Phelps,  editor  of  The 
American  Underwriter,  has  been  reprinted  in  pamphlet  form  from  the  quarterly 
publication  of  the  American  Statistical  Association.  A  copy  has  been  received 
with  the  compliments  of  the  author.  Mr.  Phelps  deserves  much  credit  for  the 
thorough  way  in  which  he  has  presented  the  available  facts  regarding  this  im¬ 
portant  subject. 


Casualty,  Surety  and  Miscellaneous 


Workmen’s  Compensation  Act. 

The  State  of  Massachusetts  has  always  been  in  the  van  of  progressive 
legislation,  and  we  are  confidently  advised  that  the  present  session  of 
the  legislature  will  see  a  bill  introduced  upon  the  same  lines  as  that 
of  1905,  providing  for  the  compensation  of  workmen  for  all  injuries 
incident  to  their  employment  not  due  to  willful  carelessness.  If  this 
bill  becomes  law,  it  will  not  be  long  before  other  States  follow,  and 
a  new  condition  will  come  into  existence  with  which  the  employers  of 
labor  will  have  to  reckon. 

It  is,  no  doubt,  true  that  the  passage  of  a  workmen’s  compensation 
act  will  entail  some  additional  cost  to  the  manufacturer,  and  it  may  be 
urged  that,  to  the  extent  of  such  extra  expense,  the  business  of  the 
State  is  handicapped  in  competition  with  manufacturers  outside  the 
State  where  no  such  workmen’s  compensation  act  exists.  In  answer  to 
this  criticism  it  must  be  remembered  that  the  same  handicap  exists 
to-day  under  the  working  of  the  law  as  interpreted  by  the  courts  and 
the  juries  of  the  various  States,  so  that  the  cost  of  liability  insurance  is 
one-third  higher  than  in  Massachusetts,  in  Illinois,  Iowa,  Minnesota, 
Rhode  Island,  Wisconsin  and  other  States,  while  it  is  double  that  of 
Massachusetts  in  Colorado,  Kansas,  Tennessee,  Texas  and  others.  This 
difference  of  about  one  per  cent  in  the  cost  of  labor  has  not  been  felt, 
and  it  is  only  fair  to  believe  that  the  additional  cost  of  a  workmen’s 
compensation  act  will  not  be  as  much  as  one  per  cent. 

Assuming  that  the  benefits  under  the  workmen’s  compensation  act 
are  on  the  lines  of  the  proposed  bill  of  1905,  the  average  cost  of  in¬ 
surance  may  be  increased  to  about  1.25  to  1.50  per  cent  of  the  payroll 
against  an  average,  estimated  to-day,  at  sixty  cents  as  the  cost  of 
liability  insurance.  Manufacturers  and  other  employers  of  labor  will 
be  quick  to  adjust  their  prices  to  the  new  conditions  and  it  is  not  be¬ 
lieved  that  the  additional  cost  will  be  felt  seriously. 

As  a  practical  question,  however,  it  may  be  doubted  whether  there 
is  any  real  increase  in  the  cost  of  manufacture,  due  to  the  operation 
of  a  workmen’s  compensation  act.  Is  it  not  rather  a  change  of  the 
incident  of  expense  from  the  taxes  to  the  payroll.  At  present  the  tax¬ 
payer  has  to  contribute  to  the  expense  of  maintaining  the  injured 
workmen  until  he  is  able  to  return  to  work,  not  by  direct  taxation,  but 
incidentally.  If,  therefore,  the  injured  employee  is  provided  for  while 
laid  up  by  injury,  the  rates  are,  to  a  certain  extent,  relieved. 

It  is  the  general  opinion  that  the  working  of  the  existing  law,  es¬ 
pecially  the  employer’s  liability  act,  has  been  productive  of  endless 
legislation,  and  that  the  general  practice  of  insuring  with  a  liability 
company  has  deprived  the  injured  man  of  a  large  portion  of  the  in¬ 
demnity  due  to  him  and  which  he  ought  to  receive  if  no  insurance  com¬ 
pany  came  between  him  and  the  employer.  In  this  connection  it  must 
be  remembered  that  liability  companies  differ  in  their  methods.  Some 
of  them  are  willing  and  anxious  to  settle  with  the  injured  in  all  cases 
of  apparent  liability  without  going  to-  suit  or  necessitating  the  services 
of  a  lawyer,  while  others  endeavor  to  avoid  payments  by  encouraging 
suits.  Probably  these  latter  have  been  the  cause  of  the  present  trend 
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of  public  sentiment,  but  it  may  safely  be  contended  that  the  ordinary 
methods  of  a  liability  company  bring  about  a  compromise  with  the  in¬ 
jured  man  more  expeditiously  and  more  generously  than  would  be  likely 
if  the  injured  had  to  deal  with  the  employer  direct,  and  the  amount 
paid  in  settlement  goes  in  full  into  the  pocket  of  the  injured  instead  of 
being  divided  with  an  attorney  as  contingent  fee. 

There  is  one  unknown  quantity  in  the  proposed  workmen’s  com¬ 
pensation  act,  namely,  that  the  injured  is  not  deprived  of  his  rights 
under  the  employer’s  liability  act,  but  he  must  choose  whether  to  bring 
claim  under  one  or  the  other,  and  having  made  his  choice  he  is  barred 
from  the  alternative  in  the  event  of  failure.  We  may  therefore  expect 
that  the  most  serious  injuries,  where  liability  can  be  proved,  and  where 
the  damages  likely  to  be  recovered  are  greater  than  under  the  work¬ 
men  s  compensation  act,  will  be  brought  under  the  existing  law. 

None  should  be  better  pleased  with  the  passage  of  such  an  act  in 
one  or  all  the  States  than  the  casualty  companies  themselves.  If  it 
result,  as  popularly  believed,  in  a  large  reduction  of  suits,  and  a  more 
ready  discharge  of  the  obligation  of  the  employer  to  the  injured  work¬ 
men,  as  well  as  greater  benefit  to  the  injured,  the  companies  would  be 
in  a  position  to  ascertain  their  financial  condition  with  far  greater  cer¬ 
tainty  than  at  present,  and  the  cloud  of  darkness  hanging  over  them 
from  the  uncertain  and  unknown  liability  of  contested  suits  would  be 
gradually  reduced  and  the  accounts  brought  to  a  State  where  the  out¬ 
standing  liability  at  any  given  period  would  be  greatly  reduced  in 
amount. 

The  effect  upon  the  receipts  of  the  companies  may  reasonably  be  a 
doubling  of  the  income  in  every  State  where  such  legislation  is  adopted, 
and  this  is  based  upon  the  general  practice  of  insurance  adopted  by 
employers  of  labor,  both  large  and  small.  The  existing  insurance  of 
elevators,  landlords  and  users  of  teams  and  autos  would  remain  un¬ 
disturbed. 

The  new  act  excludes  from  its  scope  any  accidents  which  result  in 
disability  of  less  than  one  week.  This  will  save  a  great  amount  of 
trouble.  At  the  same  time  the  settlements  under  the  new  act  would 
materially  reduce  the  number  of  suits  on  the  court  dockets.  And  here 
again  the  saving  of  expense  to  the  taxpayers  must  be  very  consider¬ 
able,  and,  added  to  other  economies  as  the  result  of  the  act,  may  go 
far  toward  reducing  the  additional  cost  to  a  minimum. 

Mhile  the  earlier  criticisms  of  the  workmen’s  compensation  act  char¬ 
acterize  it  as  socialistic  and  unconstitutional,  it  is  believed  to-day  that 
such  adverse  opinions  have  been  dissipated  and  the  public  are  educated 
to  the  point  where  they  look  for  such  legislation  at  an  early  date. 


Insurance  Commissioners  Discuss  Accident  and  Health  Insuracne. 

Health  and  accident  insurance  was  discussed  at  the  meeting  of  the 
committee  on  laws  and  legislation  of  the  National  Convention  of  In¬ 
surance  Commissioners,  held  in  Chicago  last  week.  The  accident  com¬ 
panies  sent  a  committee  to  discuss  the  proposed  measures,  and  William 
Bro  Smith  of  the  Travelers  and  H.  G.  B.  Alexander  of  the  Continental 
were  the  principal  speakers  for  the  companies.  This  committee  repre¬ 
sented  the  companies  composing  the  International  Association  of  Ac¬ 
cident  Underwriters,  the  Board  of  Casualty  and  Surety  Underwriters, 
the  Detroit  Conference  and  the  Federation  of  Commercial  Travelers  Or¬ 
ganizations.  They  announced  the  unanimous  opposition  of  the  companies 
to  the  proposition  of  either  a  standard  policy  or  standard  provisions 
holding  that  the  companies  should  be  left  free  to  vary  their  contracts  as 
competition  or  conditions  might  justify.  There  was,  nevertheless,  con¬ 
siderable  discussion,  the  committee  for  the  companies  conceding  that 
many  of  the  proposed  changes  were  desirable,  but  not  as  forced  by 
legislation.  It  became  apparent  that  the  Commissioners  had  been 
prompted  to  action  by  numerous  complaints  of  unsatisfactory  adjust¬ 
ments,  but  that  these  were  not  on  the  ordinary  accident  policies,  but  on 
the  coupon,  industrial  and  assessment  policies.  The  companies  agreed 
to  furnish  further  arguments  and  data  to  the  committee  before  it  pre¬ 
sents  its  report  to  the  next  annual  meeting. 


Last  Saturday  afternoon  the  Casualty  and  Surety  Social  Club  of  New 
York  was  launched  at  the  Hotel  Astor,  137  members  being  enrolled. 

cers  were  elected  as  follows:  President,  Edmund  Dwight,  resident 
manager  the  Employers  Liability;  vice-presidents,  Edson  S.  Lott,  presi- 
dent  United  States  Casualty;  David  W.  Armstrong,  Jr.,  secretary  Na- 
1011a  surety,  secretary,  William  J.  Gardner,  resident  secretary  zEtna 

1  e,  treasurer,  Edward  L.  Hearn,  second  vice-president  Casualty  of 
America. 


Members  Executive  Committee  at  Large— William  F.  Moore,  president 
New  Amsterdam  Casualty;  James  G.  Batterson,  resident  director 
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Travelers;  Charles  E.  W.  Chambers,  secretary  Lloyds  Plate  Glass;  Bal¬ 
lard  McCall,  resident  vice-president  Massachusetts  Bonding  and  In¬ 
surance. 

At  the  banquet  which  followed  the  organization  meeting,  President 
Dwight  acted  as  toastmaster,  and  the  principal  speech  of  the  evening 
was  made  by  Edward  L.  Hearn,  second  vice-president  of  the  Casualty 
Company  of  America.  The  object  of  the  club  is  to  promote  social  in¬ 
tercourse  and  good  fellowship  among  the  active  men  in  the  casualty 
and  surety  business. 


Improved  Condition  of  Philadelphia  Casualty  Company. 

As  briefly  stated  in  our  columns  last  week,  the  Pennsylvania  Insur¬ 
ance  Department  has  certified  to  the  fact  that  the  Philadelphia  Cas¬ 
ualty  Company  had,  on  December  1,  a  surplus  on  policyholders’  account 
of  $327,294.  At  the  close  of  September,  the  capital  was  shown  to  be 
impaired  to  the  extent  of  $18,034,  which  the  examiners  said  was  due  to 
extravagance  of  the  previous  management  and  abnormal  losses  in  the 
credit  indemnity  department.  It  is  a  matter  for  congratulation  that 
the  impairment  has  been  so  speedily  wiped  out  and  a  surplus  created, 
thereby  fully  restoring  the  confidence  of  the  policyholders.  The  total 
assets  are  now  reported  at  $1,051,535,  and  the  liabilities  at  $724,241,  of 
which  $420,652  represents  the  unearned  premium  reserve,  and  $97,253 
loss  reserve.  A  stockholders’  meeting  has  been  called  for  February  9, 
1909,  at  which  time  the  capital  will  be  increased  by  $200,000,  and  a  sim¬ 
ilar  amount  added  to  the  surplus.  President  Talbot  now  has  matters 
arranged  for  a  forward  movement  in  business,  and  policyholders  may  be 
sure  that  their  interests  will  be  thoroughly  and  amply  protected. 


Casualty  Notes. 

— The  German  Commercial  Accident  has  been  licensed  in  Colorado. 

— The  Tennessee  Insurance  Department  has  licensed  the  JEtna  Accident  and 
Liability  Company. 

— Upton  W.  Smith,  formerly  of  San  Jose,  has  been  appointed  manager  of  the 
accident  and  health  department  in  the  San  Francisco  office  of  Lloyd  &  Robertson. 

— President  Armstrong  of  the  Consolidated  Casualty  of  Chicago  reports  progiess 
in  the  sale  of  stock,  and  claims  that  the  new  company  will  commence  business  on 
January  1. 

—The  Continental  Casualty  now  occupies  the  entire  27,000  square  feet  of 
floor  space  in  the  building  on  Michigan  avenue,  Chicago,  which  was  recently 
erected  for  its  exclusive  use. 

— Ralph  Marden,  supervisor  of  the  accident  and  health  department  of  the 
Columbian  National  Life,  reports  that  in  the  first  four  months  operation  of  the 
company’s  accident  branch  1000  policies  were  issued. 

— The  National  Securities  Company  of  Pittsburg  has  been  chartered  to  write 
life,  casualty  and  similar  lines.  Its  capital  is  $5000.  The  incorpoi  ators  are 
James  F.  Woodward,  W.  H.  Woodward,  E.  P.  Douglass  and  Wayler  S.  Abbott, 
all  of  McKeesport. 

—Selling  accident  policies  by  slot  machines  has  received  a  setback  in  Iowa. 
The  Insurance  Department  has  decided  that  as  the  law  provides  that  no  insurance 
shall  be  sold  in  Iowa  except  through  a  licensed  agent,  each  vending  machine,  of 
which  there  are  a  large  number  in  the  State,  shall  be  charged  a  fee  of  $2. 

—A  bill  has  been  introduced  in  the  Oregon  Legislature  which  affects  the 
liability  of  employers,  and  would,  if  passed,  do  away  with  the  defenses:  fellow 
servant,  contributory  negligence  and  assumed  risk.  It  would  also  remove  any 
limit  to  recovery  and  impose  a  fine  or  imprisonment  or  both  upon  those  who 
neglect  to  comply  with  its  provisions. 

_ The  Western  Life  and  Accident  Insurance  Association  of  Seattle,  which  was 

organized  by  a  former  officer  of  the  Western  Life  and  Accident  of  Denver,  is 
in  trouble.  The  Washington  Insurance  Department  has  announced  its  determina¬ 
tion  to  oust  the  company.  It  is  charged  that  the  concern  has  no  financial  back¬ 
ing  and  is  issuing  liability  and  casualty  policies  without  legal  authority. 

_ The  report  of  the  Public  Service  Commission  for  the  district  embracing 

Greater  New  York  shows  that  the  traction  companies  of  this  city  in  1907  paid  out 
in  damages  $2,431,280  on  account  of  persons  killed  and  injured.  Incidental  legal 
expenses  amounted  to  more  than  $1,000,000.  The  sum  of  these  two  items  is 
over  nine  per  cent  of  the  operating  expense,  and  is  greater  than  the  amount  paid 
for  fuel;  is  nearly  equal  to  the  maintenance  of  way  and  structures,  and  in  the 
case  of  the  New  York  City  Railway  Company  is  nearly  equal  to  the  wages  of 
conductors. 

—In  honor  of  Secretary  Meininger  of  the  German  Commercial  Accident  of 
Philadelphia,  L.  B.  Smutz  of  L.  B.  Smutz  &  Co.,  managers  of  the  Western  in¬ 
dustrial  department,  recently  gave  a  luncheon  to  his  agency,  legal  and  medical 
staff,  at  the  Planters  Hotel,  St.  Louis.  Under  the  energetic  business  methods  of 
Mr.  Smutz  his  agency  is  rapidly  forging  to  the  front  as  a  large  producer  of  in¬ 
dustrial  health  and  accident  business  in  the  Middle  West  and  South.  Mr.  Smutz 
is  the  proprietor  of  the  German  Registry  Company,  which  deals  in  coupon  in¬ 
surance  placed  in  connection  with  a  complete  system  of  registration  and  self- 
identification,  and  has  the  largest  list  of  policyholders  ever  secured  by  one 
organization  in  this  branch  of  business.  Among  those  in  attendance  at  the 
luncheon  were:  L.  B.  Smutz,  Horace  B.  Meininger,  J.  B.  Shipp,  Col.  Thos.  C. 


Hennings,  Geo.  H.  Newsome,  Dr.  Henry  E.  Bartling,  Dr.  Lloyd  Simpson,  Ed. 
Raithel,  Harry  Snyder,  Will  Snyder,  J.  C.  Hillis,  W.  II.  Black,  J.  C.  McCoy  and 
Wm.  Kemper. 


Surety  Notes 

— The  Fidelity  and  Deposit  Company  has  transferred  its  Toledo  general  agency 
from  II.  S.  Walbridge  &  Co.  to  W.  B.  Welles,  former  manager  of  the  bond  de¬ 
partment  of  H.  S.  Walbridge  &  Co.,  who  will  represent  the  company  in  Toledo 
and  Lucas  county. 

— N.  S.  Faucett,  Washington  (D.  C.)  manager  of  the  Empire  State  Surety, 
has  resigned,  and  Henry  J.  Hunt  3d  succeeds  him.  J.  C.  Boe  retains  the 
casualty  representation  of  the  company  and  Lawrence  Iluffty  succeeds  Hargave  & 
Morris  as  local  counsel. 

— The  United  States  Fidelity  and  Guaranty  has  written  the  bond  of  the  Noel 
Construction  Company,  which  has  the  contract  for  the  erection  of  the  new  city 
hall  in  Chicago.  The  bond  is  for  $1,110,000,  one-third  of  the  amount  of  the  con¬ 
tract.  The  premium  amounts  to  over  $16,000. 

— The  surety  agents  of  Richmond,  Va.,  are  disturbed  over  the  refusal  of  the 
National  Surety  to  join  the  association  which  they  recently  organized.  The 
general  agent  of  the  National  says  he  believes  that  the  commissions  paid  by  his 
company  are  primarily  responsible  for  the  organization  of  the  association,  and  that 
he  will  not  join  it. 

— The  United  States  Treasury  Department  has  prepared  a  new  form  of  rein¬ 
surance  agreement  for  use  on  bonds  running  to  the  Government  which  are  in 
excess  of  the  ten  per  cent  capital  and  surplus  regulation.  The  new  form  is  in 
effect  not  a  reinsurance  agreement,  but  a  co-surety  obligation,  as  the  reinsurance 
is  to  the  Government,  and  not  to  the  original  company. 


TOO  LATE  FOR  CLASSIFICATION. 


Citizens  Life  Withdraws  from  Texas. 

On  December  14  the  Citizens  Life  wired  Insurance  Commissioner  Love 
of  Texas  that  it  had  notified  its  representatives  to  discontinue  business 
in  that  State.  In  a  letter  confirming  the  telegram  President  W.  H. 
Gregory  says: 

At  the  time  the  other  companies  withdrew  from  the  State  of  Texas, 
owing  to  the  drastic  requirements  of  the  Robertson  law,  this  company 
thought  that  it  would  still  be  able  to  do  business  in  your  State  with 
profit  to  itself  and  its  policyholders;  but  an  experience  of  over  a  year 
has  taught  us  that  in  order  to  comply  with  the  requirements  of  that 
law,  to  wit,  that  seventy-five  per  cent  of  the  legal  reserve  of  all  policies 
written  on  lives  in  the  State  of  Texas  shall  be  invested  in  Texas  se¬ 
curities,  would  necessitate  this  company  making  investments  of  such 
an  ill-advised  character  that  compliance  therewith  would  work  a  great 
hardship  on  the  company  and  lay  its  officers  open  to  criticism.  In 
justice  to  ourselves  and  our  policyholders  we  must  withdraw  from  the 
State. 

—Archibald  W.  Selkirk  of  Albany,  N.  Y.,  special  agent  of  the  -®tna  of 
Hartford,  died  last  week  at  his  home  in  Albany,  after  a  brief  illness.  Mr. 
Selkirk  had  represented  the  .^tna  in  the  eastern  portion  of  New  York  State 
for  the  past  twelve  years. 

— -The  Rockford  Life,  which  is  in  process  of  organization  at  Rockford,  Ill., 
has  changed  its  title  to  Forest  City  Life.  Officers  have  been  elected  as  fol¬ 
lows:  President,  George  Reynolds,  La  Salle;  vice-presidents,  A.  D.  Warner 
and  T.  B.  Engstrom,  Rockford,  and  C.  J.  Warner,  Prophetstown ;  secretary,  E. 
W.  Brearley;  treasurer,  T.  B.  Engstrom;  chairman  of  the  board  of  directors,  Len 
Small,  Kankakee. 

_ The  liability  of  the  Walla  Walla  Fire  on  all  business  written  through  the 

general  agency  of  Whilden  &  Hancock  of  New  York  city  has  been  reinsured  in 
the  Commonwealth  Fire  of  Ottumwa,  la.  The  Commonwealth  Fire  is  entered 
in  New  Jersey,  Delaware,  West  Virginia  and  Maryland,  and  will  apply  for 
admission  to  Pennsylvania  after  January  1.  The  Eastern  territory  of  the  com¬ 
pany  will  be  in  charge  of  Whilden  &  Hancock. 


REPORTS  OF  FIRE  INSURANCE  COMPANIES. 

In  this  department  will  appear,  from  week  to  week,  the  latest  state¬ 
ments  of  licensed  and  unlicensed  fire  insurance  companies  operating  in 
the  United  States,  together  with  other  information  concerning  them  of 
interest  to  policyholders,  company  officials,  agents  and  brokers.  The 
data  presented  in  this  department  will  also  be  published  in  the  form  of  a 
monthly  supplement  to  the  book  entitled  “Reports  of  Fire  Insurance 
Companies,”  which  is  published  annually,  in  June,  by  The  Spectator 
Company.  Prices:  Book,  with  monthly  supplements,  one  year,  $7;  book 
only.  $5:  monthly  supplement  only,  $2  per  annum. 

Southern  States  Fire  Insurance  Company,  Atlanta,  Qa. 

H.  Jordan,  president  of  the  Southern  Cotton  Association,  is  organizing  the 
Southern  States  Fire  on  the  co-operative  plan. 

Western  Reciprocal  Underwriters,  Oklahoma  City,  Okla. 

W.  H.  Wallington  and  J.  M.  Campbell  are  the  attorneys  and  managers  of  the 
Western  Reciprocal  Underwriters,  an  inter-insurance  organization  which  was  or¬ 
ganized  in  1907.  The  association  is  reported  as  claiming  to  possess  a  guarantee 
fund  of  $26  000  paid  in  by  the  subscribers  and  placed  in  the  hands  of  the  board 
of  supervisors.  This  fund  is  to  be  used  for  the  payment  of  losses  if  necessary. 
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“Worried  to  Death” 


is  literally  true  in  many  cases  where  illness  or 
accident  finds  expenses  increased  and  income  gone. 
The  Monthly  Income  policy  maintains  a  steady, 
fixed  income;  provides  actual  support;  protects 
the  beneficiary  against  bad  investment  of  her 
means  of  support;  continues  the  manner  of  liv¬ 
ing  to  which  the  beneficiary  is  accustomed;  ob¬ 
tains  50  per  cent  more  insurance  than  any  other 
plan  of  ecjual  cost;  maintains  home  comforts 
for  the  family  as  the  bread-winner  intended; 
absolutely  protects  family  against  kindly  yet  un¬ 
wise  advice  of  friends  whose  advice  might  be 
taken  if  a  large  sum  were  turned  over  to  the 
beneficiary  at  one  time. 

THE  SINGLE  PAYMENT  PLAN  places  a  large 
sum  of  money  in  the  hands  of  a  person  unused  to 
making  safe  investments.  Yet  it  must  be  in¬ 
vested  to  yield  the  necessary  income.  The  bene¬ 
ficiary  thus  becomes  a  target  for  schemes  with 
all  kinds  of  questionable  security  and  plausible 
arguments.  Earnest  friends  will  give  full  advice; 
large  promised  returns  will  attract  the  bene¬ 
ficiary,  vacant  lots,  mines,  oil  lands,  houses,  in 
fact  every  way  of  extracting  money  from  the 
beneficiary  will  be  used,  and,  as  a  rule  in  her 
inexperience,  it  is  not  long  until  the  money  is  gone. 
The  Monthly  Income  Plan  prevents  this  without 
increase  in  cost  over  policies  which  leave  the 
beneficiaries’  income  unprotected. 

Direct  Home  Office  contracts  with  personal  pro¬ 
ducers,  thus  eliminating  all  general  agents’  com¬ 
missions. 


United  States  Health  and  Accident  Insurance  Company 

OF  SAGINAW 

J.  B.  PITCHER,  President 


Hgencp  UGlants. 


WANTED 

Salesmen  who  can  sell  stock,  on  its  merits — a  clean 
proposition— in  a  young  Southern  company.  Address 


WM.  H.  F.  FIEDLER,  Pres.  WM.  C.  FIEDLER,  Treas. 

Fiedler  Real  Estate  Corporation 

142  MARKET  ST.,  NEWARK,  N.  J. 

desires  to  secure  representation  of  first-class 

FIRE  INSURANCE  AND 
CASUALTY  COMPANIES 

An  opportunity  for  companies  seeking  energetic  and  reliable  agents 
of  exceptional  standing. 

No  concern  in  Newark  is  better  and  more  favorably  known  than  ours. 


attorney. 


f  Insurance  and  Adjusting,  15  Years, 
experience  -j  Qorporation  Insurance  Law  Practice,  12  Years. 

T.  F.  HANLON,  Adjuster  and  Attorney 

BALTIMORE,  MD„  Calvert  Bldg.  WASHINGTON,  D.  C.,  Colorado  Bldg 

(Address  Washington) 

Insurance  losses.  Claims  .or  damages  to  person  or  property.  Inspections  and  exami¬ 
nations  made.  Reports  supplied.  Legal  evidence  secured  with  which  to  prosecute  or 
defend  suits  at  law  or  in  equity.  The  law  (decisions  of  highest  courts)  governing  insur¬ 
ance  and  negligence  of  employers  and  others  for  damages.  Territory  :  go  anywhere 
N.  B.l  Member  Bar  U.  S.  Supreme  Court. 


TReporttno  anb  abating  Companies. 


THE  HOOPER=HOLMES  INFORMATION  BUREAU 

87  NASSAU  STREET,  -  NEW  YORK  CITY 

INSPECTION  DEPARTMENT 

This  Bureau,  through  its  inspectors  and  local  correspondents,  is  prepared  to  make  prompt  and 
thorough  inspections  and  investigations  of  applicants,  claims,  agents,  and  medical  examiners,  for 
life  ana  accident  companies  at  all  points  throughout  the  U.  S.  and  Canada.  We  offer  exceptional 
facilities  for  service  or  this  character,  having  over  one  million  records  on  file  for  reference.  We 
have  recently  acquired  the  business  of  the  Holmes  Mercantile  Agency  of  New  York,  thus  adding 
materially  to  our  facilities.  Blanks  for  reports  furnished  on  application.  No  contract  or  sub¬ 
scription  required,  bills  being  rendered  monthly. 

W.  DE  M-  HOOPER,  President.  BAYARD  P.  HOLMES,  Vice-President 


prominent  agents  anb  Brokers. 


THE  SOUTHERN  INSURANCE  CO. 

STAHLMAN  BUILDING,  NASHVILLE,  TENN. 


THE  EMINENT  HOUSEHOLD  OF 


COLUMBIAN  WOODMEN 


STRONG 


ATLANTA,  GEORGIA 

SECURE  AND  SURE 

Insures  against  Death,  Insanity,  Total  Disability.  Partial  Disability.  Old  Age  at  Seventy.  Loss  ol  Eye, 
Loss  of  Leg,  Loss  of  Arm,  Broken  Leg,  Broken  Arm,  and  against  the  ::  ::  ::  ::  :: 

Forfeiture  of  Insurance  while  111  and  Mentally  Disqualified. 

BROADEST  IN  BENEFITS.  PROMPTEST  IN  PAYMENT  OF 
CLAIMS.  STRONGEST  IN  FINANCIAL  PLAN. 

No  Order  nor  Company  in  the  World  dares  challenge  these  Points. 

Larger  surplus  in  ratio  than  any  Order  ever  organized.  Trebly  larger  surplus  than  any  other  Order 

at  double  the  age. 

The  Family  Fraternity.  The  Premium  Fraternity.  The  Permanent  Fraternity. 
Good  Opportunity  for  Stock  Company  Agents  and  Fraternal  Organizers. 

OFFICERS  :  Jonathan  B  Frost, .Lloyd  T.  Binford.  J.  G.  St.  Amand,  Peter  F.  Clarke  P  E» 
Murray,  M  D.,  W.  A.  Jackson,  M.  D.,  Gen.  Clement  A.  Evans.  Counselors- 
omith  and  Hastings. 


An  interesting:  proposition  to  those  carrying 

FRATERNAL  INSURANCE 

Tiberal  Commission  to  Agfents, 

AMERICAN  SERVICE  UNION,  253  Broadway,  N.  Y.  Cit; 


PERCY  B.  DUTTON 

ROCHESTER,  N.  Y. 

New  York  State  Manager 

Humboldt  Fire  Insurance  Co.,  of  Pittsburg,  Pa. 
Teutonia  Fire  Insurance  Co.,  of  Pittsburg,  Pa. 


I 


RW1N  &  GRIFFIN,  NEW  ORLEANS,  LA. 

General  Agents,  Louisiana  and  Mississippi. 


Delaware  Fire  Insurance  Company  of  Delaware. 

National  Lumber  Insurance  Company  of  Buffalo,  N.  Y. 

Adirondack  Fire  Insurance  Company  of  New  York. 

Lumber  Insurance  Company  of  New  York. 

City  of  New  York  Insurance  Company. 

Frankfort  Marine  and  Accident  Insurance  Company  of  Germany. 
New  York  Plate  Glass  Insurance  Company  of  New  Y'ork. 


HARRY  M.  COUDREY  AGENCY  CO.  Correspondence  Solicited 
General  Insurance  Agents  and  Brokers  1326-1346  Pierce  Bldg.,  ST.  LOUIS 
Commissions  Paid  Non-Resident  Agents  and  Brokers  Long  Distance  Telephones 

Representing  : 

Norwich  Union,  Hamburg-Bremen,  Philadelphia  Underwriters,  Fidelity,  Orient,  New 
Hampshire,  Austin,  Ohio  German,  Conn..  Springfield,  Phoeidx  of  England 
General  Accident.  American  Bonding  Co.,  N.  Y.,  Plate 
Glass,  London  Guarantee  and  Columbia 


Herbert  Buxton,  Pres,  and  Mgr. 


L.  Austin  Johnson,  Sec. 


UXTON  INSURING  AGENCY, 

GENERAL  INSURANCE,  63  W n  LIAM  Street,  New  Yorz. 

Corrpspondrncc  Soliciled. 
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The  Spectator: 

The  Spectator,  established  in  1868,  is  a  weekly  journal  devoted 
to  promoting  the  best  interests  of  trustworthy  insurance  of  all  kinds. 
The  subscription  price  for  the  United  States,  Canada  and  Mexico  is 
Four  Dollars  per  annum,  postage  prepaid.  To  all  foreign  countries  in 
the  Postal  Union,  Five  Dollars  per  annum. 

The  Spectator  has  a  larger  circulation  than  any  other  insurance 
journal — and  carries  no  “ deadhead ”  subscriptions. 

THE  SPECTATOR  COMPANY,  Publishers. 

Clifford  Thomson,  President.  Arthur  L.  J.  Smith,  Sec’y  &  Treas. 

Telephone,  j  2^2  j0]m  Address,  135  William  St.,  N.  Y. 

WESTERN  DEPARTMENT,  169  La  Salle  Street,  Chicago,  Ill. 
Telephone,  Central  4285. 


[All  persons  residing  In  America  who  may  desire  to  purchase  publica¬ 
tions  issued  by  Charles  &  Edwin  Layton,  of  London,  should  order 
through  The  Spectator  Company.  As  sole  selling  agents  in  America  tor 
that  well-known  firm,  all  orders  for  their  publications  are  filled  through 
this  company.] 
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EX-PRESIDENT  CLEVELAND’S  ARTICLE  IN  THE 
SPECTATOR. 

IN  a  recent  address  before  the  Association  of  Life  In¬ 
surance  Presidents,  Paul  Morton,  president  of  the  Equi¬ 
table  Life  Assurance  Society,  referred  to  the  article,  Life 
Insurance  and  Its  Relationship  to  our  People,”  written  by 
the  late  Ex-President  of  the  United  States  Grover  Cleve¬ 
land,  as  an  important  and  valuable  contribution  to  the 
literature  of  life  insurance.  Mr.  Morton  spoke  of  the  article 
as  having  recently  been  printed  in  an  insurance  journal. 
He  might  have  stated  the  fact  that  the  article  was  specially 
written  by  Mr.  Cleveland  for  the  Quinquennial  issue  of  The 
Spectator,  which  was  printed  in  April  last  in  celebration  of 
its  fortieth  anniversary.  Indeed,  Mr.  Morton  aided  directly 
in  obtaining  for  The  Spectator  this  important  article  from 
the  pen  of  Grover  Cleveland,  for  it  was  with  a  letter  from  Mr. 
Morton  to  Mr.  Cleveland,  saying  some  nice  things  about  The 
Spectator,  that  Mr.  Cleveland  was  first  approached  by  one 
of  the  editors  of  The  Spectator  for  the  purpose  of  soliciting 
him  to  write  an  article  for  this  journal  on  the  subject  of  life 
insurance.  Mr.  Cleveland  was  not  in  good  health ;  in  fact,  his 
health  was  so  poor  that  he  at  first  stated  his  disinclination  to 
burden  himself  with  preparing  an  article  on  the  subject  sug¬ 
gested.  He  considered  the  matter,  pro  and  con,  during  a 
lengthy,  chatty  and  delightful  conversation,  in  which  the  gen¬ 
eral  condition  of  life  insurance  was  fully  discussed.  He  ex¬ 
pressed  his  opinion  freely  regarding  the  several  classes  of  life 
insurance  companies,  referring  to  those  which  seemed  to  him 
conducted  in  the  best  interests  of  policyholders,  and  especially 
stated  his  disappointment  at  the  fact  that  he  had  then  been 
connected  with  life  insurance  long  enough  to  ascertain  that 
the  public  did  not  take  a  sufficient  interest  in  the  conduct  of 
insurance  companies  and  legislation  affecting  insurance.  He 
strongly  urged  the  importance  of  company  managers  and 
others  connected  with  the  business  educating  policyholders 
regarding  the  truths  of  life  insurance  and  soliciting  their  aid 
in  preventing  pernicious  legislation.  During  the  conversation, 
with  regard  to  preparing  the  article,  Mr.  Cleveland  stated  to 
the  writer  that  he  fully  realized  the  importance  of  Mr.  Mor¬ 


ton’s  opinion  that  “a  few  words  from  his  (Mr.  Clevelands) 
pen  in  behalf  of  life  insurance  would  carry  weight,  would  be 
widely  read,  and  would  do  good,’  and  finally  promised  that  if 
his  health  did  not  get  worse  he  could  be  counted  on  to  prepare 
an  article  on  the  lines  suggested.  Later,  Mr.  Cleveland  wrote 
to  The  Spectator  that,  not  feeling  so  well,  he  probably  would 
be  compelled  to  drop  the  project,  but  would  be  governed  by 
the  condition  of  his  health  during  the  ensuing  weeks. 

Other  insurance  men,  including  Robert  Lynn  Cox,  in  close 
communication  with  Mr.  and  Mrs.  Cleveland,  then  secretary 
of  the  Association  of  Life  Insurance  Presidents,  and  since 
elected  as  Mr.  Cleveland’s  successor  as  general  counsel  and 
manager,  urged  the  latter  to  give  The  Spectator  an  article 
containing  an  expression  of  what  Mr.  Cleveland  believed 
American  life  insurance,  as  at  present  conducted,  represented, 
explaining  its  relationship  to  the  investing  American  public. 
Notwithstanding  his  poor  health,  Mr.  Cleveland  finally  yielded 
to  the  urging  of  such  insurance  friends,  who  represented  to 
him  that  “a  message”  from  him  “to  the  people,”  who  so 
highly  respected  him,  would  be  most  desirable. 

Mr.  Cleveland’s  contribution  to  the  Quinquennial  issue  of 
The  Spectator  was  widely  circulated,  having  been  copied, 
in  whole  or  in  part,  by  over  100  daily  newspapers  and  other 
journals,  and  was  given  a  circulation  by  The  Spectator  alone 
of  nearly  100,000  copies.  The  closing  sentences  of  that  im¬ 
portant  contribution  to  the  literature  of  the  business  are  well 
remembered : 

With  the  facilities  offered  by  sound  and  trustworthy  American  life 
insurance  companies,  I  can  scarcely  understand  how  any  prudent  or 
sensible  man,  engaged  in  active  work  or  business  and  not  possessing 
an  assured  income  and  fortune,  should  fail  to  protect  himself  and 
those  dependent  on  him  by  a  reasonable  amount  of  life  insurance.  It 
seems  to  me  that  to  do  this  is  but  to  discharge  a  duty  imperatively 
suggested  by  intelligent  foresight  and  sound  precaution. 

Within  a  few  weeks  after  finally  revising  the  proof  Mr. 
Cleveland  passed  away,  and  his  last  literary  effort  was  this 
article  written  for  The  Spectator,  devoted  to  the  highest 
commendation  of  a  system  of  beneficence  in  which  he  ex¬ 
pressed  such  implicit  confidence. 


THE  much  vaunted  plan  of  savings  bank  insurance  for 
workingmen  that  has  been  on  trial  in  Massachusetts  for 
a  year  and  a  half,  has  proven  to  be  substantially  a  failure. 
Only  two  savings  banks  out  of  189  in  the  State  availed  them¬ 
selves  of  the  privilege  conferred  by  the  law  of  I9°7>  an<^  the 
amount  of  business  transacted  by  these  seems  to  demonstrate 
that  the  scheme  is  impracticable.  It  was  claimed  for  the 
(Brandeis)  bill  that  when  the  savings  banks  should  be  au¬ 
thorized  to  write  life  insurance,  they  would  be  overrun  with 
applicants,  and  that  “over-the-counter”  insurance  would  soon 
drive  the  industrial  companies  out  of  business.  The  results 
achieved  thus  far  show  that  a  few  business  men  who  favored 
the  plan,  applied  for  insurance,  but  the  workingmen  who  were 
to  be  especially  benefited  by  the  act  failed  to  apply  for  protec¬ 
tion.  It  soon  became  evident  that  if  any  business  was  to  be 
done  it  would  be  necessary  to  employ  agents  and  solicitors  to 
visit  the  workmen,  but  this  is  prohibited  by  the  law  itself.  A 
few  manufacturers  who  employ  large  numbers  of  men  gave 
authority  to  representatives  of  the  savings  banks  to  interview 
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their  employees,  and  to  a  considerable  extent  endorsed  the 
insurance  plan.  These  unofficial  solicitors  presented  their 
plans  to  the  workingmen  and  secured  some  applications,  but 
their  success  was  due  more  to  the  fact  that  employers  seemed 
to  wish  their  men  to  take  out  insurance  than  from  any  desire 
they  had  for  it.  In  fact,  the  men  seemed  to  regard  the  whole 
matter  as  some  thing  the  employers  wished  them  to  do  with¬ 
out  actually  ordering  them  to  do  it.  Only  a  small  percentage 
of  those  thus  solicited  consented  to  submit  to  even  indirect 
coercion,  while  many  vehemently  protested  against  it.  Others 
who  did  get  the  insurance  maintained  that  gross  misrepresen¬ 
tations  were  made  to  them,  and  that  they  did  not  get  what  they 
paid  for.  When,  under  pressure,  they  signed  the  applications, 
they  were  also  induced  to  sign  an  order  directing  their  pay¬ 
masters  to  deduct  the  amount  of  premiums  from  their  weekly 
pay,  and  when  they  received  their  pay  envelopes  they  were  dis¬ 
turbed  and  indignant  to  find  that  the  amount  of  the  premiums 
had  been  deducted.  This  was  to  them  the  first  realizing  sense 
of  the  obligations  they  had  assumed,  and  many  desired  to  can¬ 
cel  their  policies  at  once.  That  “insurance-over-the-counter” 
plan  is  a  failure  has  evidently  received  a  practical  illustration, 
and  demonstrated  that  agents  and  solicitors  are  necessary  to 
bring  to  the  thousands  of  persons  uninsured  a  just  apprecia¬ 
tion  of  the  benefits  of  life  insurance.  The  fact  has  been  well 
understood  by  the  regular  life  insurance  companies  for  years, 
and  the  failure  of  this  attempt  of  the  Massachusetts  Legisla¬ 
ture  to  do  away  with  these  important  factors  to  the  successful 
prosecution  of  the  business  was  predicted  when  the  Brandeis 
bill  was  up  for  discussion.  The  savings  banks,  backed  by  a 
few  zealous  manufacturers,  may  continue  to  write  a  few  poli¬ 
cies  in  the  future  by  the  surreptitious  employment  of  agents 
and  solicitors,  but  this  will  have  no  appreciable  effect  upon  the 
immense  volume  of  business  the  regular  life  insurance  com¬ 
panies  will  do  by  means  of  legitimate  business  methods. 


HAVE  the  fire  underwriters  been  too  hasty  in  reducing 
premium  rates  in  the  high-pressure  district  of  Man¬ 
hattan  Borough,  New  York?  One  day  last  week  there  was  a 
delay  of  half  an  hour  before  the  fire  department  got  a  supply 
of  water  from  the  high-pressure  system  at  a  fire  in  Grand 
street,  which  threatened  to  become  very  serious,  and  which 
caused  more  than  $100,000  of  damage.  The  trouble  was  due 
to  the  blowing  out  of  a  dead  end  of  the  high-pressure  pipe 
where  it  was  suspended  owing  to  an  excavation  for  a  bridge 
approach.  Chief  Croker  was  so  much  wrought  up  by  the  oc¬ 
currence  that  he  was  quoted  as  saying:  . 

I’m  disgusted  with  to-day’s  working  of  the  system.  It  went  com¬ 
pletely  back  on  us.  If  this  continues  we  will  have  to  go  back  to  the 
•old  system,  or  some  day  we  will  have  the  city  burned  up. 

At  any  rate,  the  time  is  not  yet  ripe  for  the  fire  depart¬ 
ment  to  place  its  sole  reliance  upon  the  high-pressure  system, 
and  to  discard  the  old  fire  engines. 


AN  important  precedent  has  been  established  by  the  deci¬ 
sion  of  the  Illinois  Supreme  Court  that  a  railroad  which 
blocks  road  crossings  with  its  trains  is  responsible  for  loss 
•  occasioned  by  the  inability  of  the  fire  department  to  reach  the 
:scene  of  a  fire  because  of  such  blockade.  The  case  was  that 


of  Thomas  Houren  against  the  Chicago,  Milwaukee  and  St. 
Paul  Railroad,  and  the  evidence  showed  that  the  railroad  com¬ 
pany  had  left  a  freight  train  at  night  without  an  engine  in 
such  position  that  it  blocked  all  the  roads  available  for  reach¬ 
ing  a  section  in  which  a  fire  occurred,  except  by  making  a 
long  detour.  Fire  department  officials  throughout  the  coun¬ 
try  should  warn  railroad  officials  of  the  danger  of  loss  through 
the  blocking  of  crossings. 
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IN  AND  ABOUT  NEW  YORK. 

George  E.  Ide,  president  of  the  Home  Life,  has  issued  for  the 
benefit  of  policyholders  a  brochure  entitled  “The  Fundamentals  of 
Life  Insurance.”  It  covers  the  essentials  of  the  system  in  a  clear 
and  untechnical  manner,  which  ought  to  dispel  much  of  the  ignorance 
now  prevailing.  In  the  Supplement  to  The  Spectator  next  week 
liberal  extracts  from  this  pamphlet  will  be  given,  as  agents  may  learn 
much  from  it. 

The  Christmas  Bulletin  of  the  New  York  Life  recites  that  the  new 
business  of  the  year  will  be  over  $135,000,000,  that  $48,000,000  has 
been  paid  to  policyholders  exclusive  of  dividends,  and  that  about 
9500  persons  are  engaged  in  the  service  of  the  company. 

Theodore  T.  Johnson,  whose  resignation  from  the  Washington 
Life  was  announced  last  week,  has  been  appointed  an  inspector  of 
agencies  of  the  Equitable  Life  under  Second  Vice-President  Geo.  T. 
Wilson.  His  long  experience  in  the  business  will  prove  of  inestimable 
value  in  his  new  connection. 

Nico  Van  der  Velde,  inspector  of  agencies  of  the  Qermania  Life, 
has  resigned. 

CHICAGO  AND  THE  WEST. 

Holding  that  the  present  rates  are  inadequate  to  meet  current  losses, 
the  board  of  control  of  the  insurance  department  of  the  Knights  of 
Pythias  has  levied  a  special  assessment  upon  all  members  in  the  old 
fourth  class,  numbering  about  thirty  thousand,  to  be  paid  with  the 
regular  monthly  payment  in  February,  1909.  During  the  first  eleven 
months  of  1908  the  death  losses  in  the  fourth  class  have  exceeded  the 
income  for  mortuary  purposes  for  the  members  of  that  class  by 
$250,000. 

Harry  L.  Orear,  who  was  formerly  cashier  for  the  New  York  Life 
at  St.  Louis,  has  received  appointment  as  agency  director  for  the  St. 
Louis  National  Life. 

The  Columbian  National  Life  has  appointed  George  A.  Lynch 
manager  for  Southern  California,  with  headquarters  at  Los  Angeles. 
He  succeeds  Frank  N.  Coffin,  who  goes  to  San  Francisco  as  super¬ 
intendent  of  agencies  for  the  Pacific  Coast. 

The  Equitable  Life  of  New  York  has  appointed  A.  E.  Ransom,  a 
well-known  coast  insurance  man,  supervisor  for  the  Pacific  Northwest, 
with  territory  including  Oregon,  Washington,  British  Columbia  and 
Alaska. 

Emanuel  Weil  of  Chicago,  whose  challenge  to  the  whole  New  York 
Life  field  force  on  paid  applications  was  recently  mentioned  in  this 
column,  has  a  most  remarkably  consistent  record,  having  averaged 
from  four  to  fifteen  applications  per  month  every  month  for  fourteen 
consecutive  years  without  a  single  exception.  Latterly  his  business 
has  begun  to  increase  in  volume,  and  he  is  now  a  member  of  the 
$200,000  club  of  the  New  York  Life,  and  continues  his  steady  pro¬ 
duction. 

F.  F.  Judd  &  Company,  certified  public  accountants,  at  140  Nassau 
street,  New  York,  have  opened  a  Chicago  office  in  the  New  York  Life 
building,  171  La  Salle  street,  Chicago.  This  firm  does  a  general  audit¬ 
ing  business,  but  makes  a  specialty  of  insurance  accounting. 

The  test  case  of  the  State  of  Wisconsin  against  the  Columbian 
National  Life  will  be  heard  at  Madison  before  the  end  of  the  year. 
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This  will  decide  whether  the  companies  that  withdrew  from  the  State 
because  of  the  insurance  laws  passed  last  year  can  be  compelled  to  hie 
annual  reports.  Former  Senator  John  C.  Spooner  will  represent  t  e 
companies. 

Saltzstein  &  Meyer,  general  agents  for  the  New  England  Mutual 
Life  at  Milwaukee,  will  dissolve  partnership  December  31.  Julius 
Meyer  will  become  a  general  agent  in  Chicago. 


BOSTON  AND  VICINITY. 

On  January  1  next,  Charles  Theo.  Cutting,  associate  medical 
director  of  the  Boston  Mutual  Life,  will  resign  that  position.  He  has 
been  with  the  company  for  two  years,  and  during  the  past  year  has  been 
medical  director  for  the  industrial  department.  He  has  also  been 
examiner  for  the  Fidelity  and  Casualty,  the  Boston  Elevated  Railway 
Company,  the  Employers  Liability  and  the  Casualty  Company  o 
America  on  liability  work. 

The  Massachusetts  industrial  plan  of  life  insurance  by  savings 
banks  has  been  under  investigation  by  the  Boston  Merchants  Associa¬ 
tion,  and  a  report  has  been  presented  favorable  to  this  plan. 

The  firm  of  James  T.  Phelps  &  Co.  will  be  continued  under  the  old 
firm  name  by  Charles  W.  Gammons  and  J.  H.  Edwards,  a  son-in-law 
of  the  late  James  T.  Phelps. 

NOTES  FROM  PHILADELPHIA. 

After  a  five-hour  debate  on  the  question  of  increasing  the  insurance 
rates  of  the  death  benefit  fund  of  the  Brotherhood  of  America,  the 
Supreme  Circle,  which  held  a  special  meeting  m  this  city  on  the  16th, 
again  postponed  its  further  consideration  until  the  meeting  of  the 
annual  convention  at  Washington,  D.  C.,  next  October.  The  Brot  er 
hood  of  America  is  a  patriotic  and  fraternal  insurance  order,  with 
headquarters  in  Philadelphia. 

Officials  of  the  plate  glass  insurance  companies  in  New  York  are 
endeavoring  to  arrive  at  some  understanding  looking  to  the  fixing  o 
the  commission  paid  for  plate  glass  business  at  some  reasonable  figure, 
probably  twenty-five  per  cent.  The  excessive  commission  paid  for 
business  in  this  city  is  understood  to  be  responsible  for  the  movemen 
but  prominent  agents  here  feel  that  any  agreement  which  does  not 
also  provide  for  an  increase  of  rates  would  be  unsatisfactory. 

THE  MIDDLE  STATES. 


New  President  for  the  Provident  Savings  Life-E.  E.  Rittenhouse 
to  Take  the  Office  on  January  1. 

Elmer  E  Rittenhouse  retires  as  Insurance  Commissioner  of  Colo¬ 
rado  with  the  close  of  the  year  and  will  remove  to  New  York,  to  become 
president  of  the  Provident  Savings  Life  Assurance  Society,  to  which  office 
he  was  elected  on  Monday,  December  21.  Some  weeks  ago  The  Spec¬ 
tator  announced  that  the  stock  held  by  the  Kentucky  syndicate  had 
been  secured  by  Saratoga  parties  headed  by  Judge  Nash  Rockwood. 

It  may  be  added  that  Judge  Nash  Rockwood  is  sole  owner  of  the  stock, 
and  represents  no  one  but  himself.  The  shares  have  now  been  trans¬ 
ferred,  and  Judge  Rockwood  makes  the  following  statement: 

„  m  the  stock  of  the  Provident  Savings  is  a  permanent 

0“y  ^he lontrolffi  not  ffir  sale  at  any  price.  The  society  will  not  be 

removed  from  Y°J^.'ent  time  from  premiums,  interest  and  rents  is 

over S$3  200  000  a  year.  The  assets  have  increased  to  nearly  $10,000,000. 
We  regard0’these  Issets  as  a  sacred  trust,  and  they  will  be  managed  and 
conserved  accordingly.  It  is  the  intention,  as  early  as  possible,  to  put 
into  effect  a  plan  that  will  give  the  policyholders  representation  on  the 

b0iatrdis°onithets0erconditions  that  the  presidency  and  management  of  the 
society  have  been  accepted  by  E.  E.  Rittenhouse,  Commissioner  of  In- 

STrthur0GCLa0ngh°am' Vm remfin  ^president  of  the  society  until  the 
annual  meeting,  in  April. 

Mr.  Rittenhouse  has  been  extremely  active  in  the  affairs  of  the  Provi¬ 
dent  Savings  since  its  examination  by  the  New  York  and  Colorado  In¬ 
surance  Departments  a  year  ago,  and  has  used  every  means  to  obtain  a 
representation  of  policyholders  on  the  hoard  of  directors.  Now  that  he 
is  to  be  president,  the  plan  will  he  carried  out  in  full  at  an  early  date. 
The  change  in  ownership  also  presages  the  early  resumption  of  busi¬ 
ness  by  the  society,  as  the  existing  impairment  in  funds  is  to  be  made 

up  and  a  working  surplus  provided. 

At  the  same  meeting  at  which  Mr.  Rittenhouse  was  elected  president, 
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Judge  Nash  Rockwood,  Charles  C.  Lockwood  and  E.  E.  Rittenhouse  were 
elected  directors. 

Mr.  Rittenhouse,  whose  portrait  accompanies  this  issue  of  The  pec 
tator,  has  for  the  past  two  years  been  Insurance  Commissioner  o 
Colorado,  and  for  two  years  prior  to  that  was  Deputy  Superintendent.  e 
has  been  a  particularly  active  and  efficient  officer;  and  while  some 
companies  may  have  felt  that  he  was  almost  autocratic,  yet  none  have 
ever  doubted  the  honesty  of  his  intentions.  His  fellow  Commissioners 
hold  him  in  high  regard,  and  many  were  the  expressions  of  regret  that 
the  turn  of  the  wheel  in  Colorado  politics  resulted  in  putting  him  out 
of  office.  As  president  of  the  Provident  Savings  Life,  his  ability  wi 
find  a  new  field,  where  he  may  be  expected  to  make  equal  success. 

—The  Reliance  Life  of  Pittsburg  is  closing  the  year  in  a  very  encouraging 
manner.  The  amount  of  new  business  received  on  Monday,  December  14  was 
the  largest  of  any  day  during  this  year.  Beginning  January  1,  1909,  the  Pitts- 
burg  agency  will  be  managed  by  a  board  of  managers  composed  of  five  of  its 
leading  agents,  to  serve  for  three  months. 

—Arguments  were  heard  on  December  17  at  Buffalo  on  the  application  of  the 
Independent  Order  of  Foresters,  to  vacate  the  injunction  restraining  the  order 
from  collecting  the  recent  increase  in  assessments.  The  action  was  begun  by 
dissatisfied  policyholders.  Devere  Hall,  attorney,  of  Bay  City,  Mich.,  appeared 
for  the  Foresters,  and  Thomas  A.  Sullivan  of  Buffalo  represented  the  policy¬ 
holders.  Decision  is  withheld. 

—Robert  L.  Jessup  of  Scranton,  Pa.,  has  made  public  some  correspondence  he 
has  had  with  the  Pennsylvania  Insurance  Department  during  the  past  year.  r. 
Jessup  charges  that  favoritism  detrimental  to  the  enforcement  of  the  laws  of  the 
State  exists  in  the  Pennsylvania  Insurance  Department,  that  it  has  willfully  lie 
to  him,  and  that  Attorney-General  Todd,  according  to  the  Insurance  Department, 
has  refrained  from  making  an  important  ruling  because  he  does  not  want  the 
insurance  companies  of  the  State  to  know  of  a  certain  loophole  in  the  law. 
The  controversy  centers  about  policies  issued  by  the  Scranton  Mutual  Life  be¬ 
fore  that  company  reorganized  on  an  old  line  basis,  and  is  therefore  no  longer 
of  interest. 

THE  NEW  ENGLAND  FIELD. 

—The  General  Agents  Association  of  the  State  Mutual  Life  of  Massachusetts 
will  meet  in  annual  session  at  Worcester  on  January  19.  The  meeting  will  be 
the  largest  in  the  history  of  the  association  and  will  occupy  three  days. 

-Beecher  Putnam,  who  succeeds  S.  W.  Carr  as  Insurance  Commissioner  of 
Maine  on  January  1,  is  a  native  of  Houlton,  Maine,  where  he  was  born  forty 
years  ago.  He  is  a  graduate  of  Colby  University,  class  of  1889,  was  admitted 
to  the  bar  in  1894,  and  has  served  two  terms  m  both  the  House  and  Senate  ° 
Maine.  Mr.  Carr  has  been  Insurance  Commissioner  for  fifteen  years,  and  by  his 
retirement  Chas.  C.  Gray  of  Rhode  Island  becomes  dean  of  the  National  Con¬ 
vention  of  Insurance  Commissioners. 

—A  decision  of  the  Superior  Court  of  Connecticut  holds  that  an  act  of  the 
legislature  permitting  the  investment  by  the  trustees  of  the  safety  fund  of  the 
Hartford  Life  in  other  than  United  States  bonds  is  unconstitutional  The  de- 
Son  was  rendered  in  answer  to  a  demurrer  filed  by  the  plaintiffs  to  the  defense 
set  up  by  the  trustees  regarding  the  investments  made  by  them.  It  does  not 
affect  the  main  issue  of  the  case,  which  relates  to  the  distribution  of  the  safety 
fund,  and  which  will  be  tried  on  its  merits. 

-The  Massachusetts  Supreme  Court,  upon  petition  of  Attorney-General  Ma¬ 
lone  has  granted  a  temporary  injunction  restraining  the  Home  Circle,  a  fraternal 
order  f  om  doing  business,  and  demanding  the  officers  to  appear  to  show  cause 
why  ;  receiver  should  not  be  appointed.  In  1906  the  Home  Circle  consolidated 
with  the  Golden  Cross  of  Tennessee,  but  the  Supreme  Court  of  that  State 
annulled  the  proceeding.  The  order  is  said  to  have  not  more  ^  1300  P°llCy' 
holders  and  only  $10,000  assets  to  meet  liabilities  amounting  to  $50,000. 

—In  a  beautiful  memorial  tribute  to  the  late  James  Turner  Phelps  President 
Jos.  A.  De  Boer  of  the  National  Life  says:  “I  consider  it  a  sacred  duty  “nd [* 
friend’s  privilege  to  add  a  few  words  about  this  wholly  admirable  man,  the  last 
of  those  who  composed  that  original  group  of  officers  and  directors  whose  work 
made  possible  the  existence  and  development  of  the  National  Life.  Within  that 
group  there  was  no  one  who  at  any  time  or  in  any  degree  exceeded  him  in  the 
character  of  the  service  which  he  rendered  to  the  company  for  fifty  years.  No 
man  ever  existed,  so  far  as  can  be  judged  from  an  -intimate  familiarity  over 
nearly  twenty  years  with  his  work  and  thoughts,  who  had  for  life  insurance,  as 
a  form  of  protective  service  to  individuals,  the  peculiar  and  deep-founded  respect 

which  he  had.’ 


THE  WEST. 


The  Security  Life  Insurance  Company  of  America. 

The  Security  Life  Insurance  Company  of  America  is  closing  a  very 
satisfactory  year.  Its  new  business  has  been  coming  in  at -the  rate  of 
a  million  a  month,  and  on  December  1  the  company  had  $24,000,000  in¬ 
surance  in  force,  a  gain  of  over  $7,000,000  since  January  1.  Its  assets 
are  over  $1,800,000,  and  it  is  well  organized  in  eighteen  States.  The  ac¬ 
cessions  to  its  agency  force  in  the  last  ninety  days  have  been  the  greatest 
in  its  history  and  it  was  never  so  well  equipped  with  good  producing 
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agents  as  at  the  present  time.  The  company  has  set  its  mark  for  still 
greater  results  in  1909,  and  to  this  end  invites  correspondence  from  live 
agents  with  good  records  throughout  its  field. 


The  Old  Line  Life  Insurance  Company  of  America. 

The  Old  Line  Life  Insurance  Company  of  America,  Milwaukee,  now 
forming,  reports  satisfactory  progress.  About  two  hundred  subscribers 
have  been  secured  to  date.  The  company,  it  will  be  remembered  is  to 
have  a  capital  of  $1,000,000  divided  into  100,000  shares  of  the  par  value 
of  $10  each,  and  these  are  selling  at  $15  per  share.  The  premium  will 
be  used  towards  the  creation  of  a  surplus  fund.  Officers  have  been 
elected  thus  far  as  follows:  Rupert  F.  Fry,  the  promoter,  general  man¬ 
ager;  John  E.  Reilly,  secretary;  A.  C.  Umbreit,  general  counsel;  F.  B. 
Golley,  medical  director.  Other  officers  will  be  selected  as  needed.  The 
stock  will  be  distributed  in  from  fifteen  to  twenty  States,  and  a  number 
of  prominent  local  and  State  men  have  become  interested  in  the  enter¬ 
prise.  The  company  will  do  a  non-participating  business. 


The  Scandia  Life  Insurance  Company. 

A.  E.  Thompson,  for  eighteen  years  with  the  New  York  Life,  has  been 
appointed  superintendent  of  agents  of  Scandia  Life  of  Chicago.  This 
company  has  also  just  added  to  its  agency  force  in  Chicago,  J.  H. 
Slaughter,  David  Anderson  and  B.  B.  Burton,  all  formerly  of  the  Na¬ 
tional  Life  U.  S.  A.,  and  C.  A.  Peterson  of  the  Northern  Life.  It  has 
recently  obtained  a  license  to  do  business  in  Washington  and  North  Da¬ 
kota,  with  A.  L.  Morris,  at  Seattle,  and  O.  N.  Nelson,  at  Grand  Forks,  in 
charge.  This  company  has  made  a  good  record,  due  to  its  liberal  poli¬ 
cies,  large  dividends  and  conservative  business  management.  It  has 
placed  approximately  two  millions  of  new  business  during  1908. 


Ohio  Jottings. 

t  The  Cincinnati  Life  Insurance  Company  of  Cincinnati,  organized  bv 
°  G'  of  Cleveland,  George  B.  Cox  of  Cincinnati,  and  others,  has 

increased  its  capital  stock  from  $100,000  to  $1,000,000.  Secretary  Herman 
]ar°Mkma°t  stated  that  its  purpose  is  to  reinsure  companies,  and  that  a 
large  capital  stock  is  necessary  for  this  business.  Negotiations  with  one 
company  are  now  under  way  and  several  others  have  applied  for  re^ 
insurance.  The  offices,  now  in  the  Union  Trust  building,  will  shortly  be 
moved  to  the  Second  National  Bank  building 
E.  M.  France,  general  agent  of  the  State  Mutual  Life  of  Worcester  at 
thnn^w'h  states  .tbat  his  business  is  showing  a  nice  growth  now,  al- 
y?alV.n  a  general  way,  has  proved  a  rather  hard  one.  He 
year  count  ewelf  ^  agenCy  force  and  gettinS  ready  to  make  the  coming 

,  -Cu^ouraging  reports  are  received  from  Nathan  Kendall  of  F  A  Ken- 
da  &  Son  general  agents  of  the  Penn  Mutual  at  Cleveland.  Mn  Ken- 
dall  is  in  the  West  for  the  benefit  of  his  health,  and  his  friends  hope  to 
see  him  back  strong  and  well  within  a  short  time.  P 

,  d‘  T  Campbell,  State  agent  ot  the  John  Hancock  Mutual  Life,  with 
adquarters  at  Columbus,  has  made  a  liberal  donation  to  the  Sigma 
l  ^onorary  scientific  society  of  the  Ohio  State  University,  which 

So  far  nS  m®mbers  °f  tbe  faculty  of  the  university  and  others. 

So  far,  the  members  have  sustained  the  courses  of  lectures  from  their 

.“["f’  and  thl®  1S  ^he  fil'St  amount  that  has  ever  been  contributed 
f11,1  Purpose.  Mr.  Campbell  is  greatly  interested  in  the  advance- 

Sonpri  Te  aCeVanr  T  18  thiS  idea  that  bought  forth  the  contribution. 
Superintendent  of  Insurance  C.  C.  Lemert  has  referred  the  matter  of 

nanv  JnTtt1106  °  n  bu?inTess  of  the  Fraternal  Censer  in  another  com¬ 
pany  to  Attorney-General  U.  G.  Denman  for  an  opinion.  The  society 

Refnrprgthplzed-  Dayton’  an.d  later  on  moved  its  office  to  Cincinnati. 
Before  the  reinsurance  negotiations  were  closed,  the  office  was  moved 
,  Covington,  Ky.  Mr.  Lemert  wants  to  know  that  the  certificate 

compl7edawith0tthptnh-in  thw  relations'  and  that  the  Fraternal  has 
complied  with  the  Ohio  statutes  in  what  it  has  done. 

np==  0f  Cleveland  Life  Insurance  Company  State  that  the  busi- 

fnf  J,  •  keepl“g  up  remarkably  well,  and  that  they  expect  to  have  all 

coming^year  ^  handle  under  the  new  policy  by  the  middle  of  the 

wi?in™fnUary  18,  sto.ckhol<3ers  of  the  Columbia  Life  of  Cincinnati 
them  rnmnlPv  w'tw^nSte+'^  artlcles  of  incorporation  that  will  make 
tke  th  t0tal  dlsab>lity  clause  incorporated  in  the  policies, 

will  hP  ^tepilme’  theJlu.est‘on  of  issuing  accident  and  health  insurance 
oime  bh,  J  a  P°n;  Thl?,  branch  of  business  will  not  be  taken  up  at 
bpt  tbe  directors  will  have  authority  to  do  so  at  any  time  if  the 
proposed  change  is  made  In  the  articles 
Cleveland,  December  21.  O  M  C 


A  long-established  old  line  company  advertises  elsewhere  in  this  issue  for 
several  capable  life  men  to  work  in  Ohio  and  Kentucky. 

— The  Northwestern  Mutual  will  close  the  year  with  $110,000,000  new  business. 
The  increase  in  reported  business  up  to  December  1  is  $6,300,000. 

—Among  the  measures  to  be  brought  before  the  Iowa  Legislature  at  its  coming 
session  are  bills  for  a  separate  Insurance  Department,  annual  dividends  on 


policies,  to  reduce  taxes  on  life  insurance  premiums  and  to  limit  salaries  to  be 
paid  to  officials  of  mutual  companies. 

— The  Oklahoma  Life  is  being  organized,  with  $100,000  capital.  The  directors 
are  R.  S.  Tiernan  and  H.  L.  Stout  of  Fort  Scott,  Kan.,  and  C.  F.  Tiernan  of 
Oklahoma  City. 

I  aul  L.  \\  oolston,  consulting  actuary,  of  Denver,  has  just  completed  an 
examination  of  all  the  'domestic  insurance  companies  for  the  Insurance  Commis¬ 
sioner  of  the  State  of  Oklahoma. 

— D.  S.  McCurdy  of  Walla  Walla  and  J.  I.  Knight  of  Seattle  have  opened  new 
offices  in  the  Mehlhorn  building,  Seattle,  for  the  First  National  Life  of  Tacoma, 
removing  from  the  Bailey  building. 

It  is  reported  that  Edward  Temple  will  soon  retire  as  president  of  the  Bank¬ 
ers  Life  of  Des  Moines,  and  that  he  will  be  succeeded  by  Simon  Casady,  who  has 
been  an  officer  of  the  company  for  a  long  time. 

—Henry  E.  Agar,  a  former  member  of  the  Indiana  Legislature,  who  was 
heavily  insured  and  disappeared  two  years  ago,  it  being  supposed  that  he  had 
drowned,  lias  turned  up  at  Harlington,  Tex.,  and  has  been  arrested. 

—The  Simmons  Hardware  Company  of  St.  Louis  will  present  to  each  of  its 
employees  a  life  insurance  policy  as  a  Christmas  present,  the  premium  on  which 
will  be  paid  for  one  year.  The  policies  will  amount  to  from  $500  to  $2000. 

The  Bankers  and  Merchants  Life  Association  is  being  organized  on  the 
assessment  plan  at  Crawfordsville,  Ind.,  by  N.  B.  Couberly,  an  insurance  man  of 
Crawfordsville.  The  association’s  offices  are  at  116J4  South  Washington  street. 

the  company  being  formed  at  Wausau  will  be  known  as  the  Great  Northern 
Life  of  Wisconsin.  Its  promoters  expect  to  be  ready  for  business  by  March  1, 
1909,  with  a  capital  of  $200,000.  The  stock  is  selling  at  $130  a  share,  and  is 
reported  to  be  oversubscribed. 

Hitchcox  &  Learned  have  been  appointed  general  agents  for  the  Union 
Central  Life,  with  headquarters  at  St.  Paul,  Minn.  F.  E.  Hitchcox  was  formerly 
connected  with  the  Mutual  Life  of  New  York,  and  for  the  past  two  years  has 
been  field  manager  of  the  Minnesota  Mutual  Life. 

—The  Insurance  Departments  of  Nebraska  and  South  Dakota  have  completed 
an  examination  of  the  Modern  Woodmen  of  America  as  of  June  30,  1908.  The 
report  states  that  the  rates  charged  are  inadequate  and  that  the  favorable  mor¬ 
tality  experience  of  the  order  is  due  to  its  rapid  growth,  which  cannot  be  main- 
tained  at  its  present  rate. 

The  \\  isconsin  National  Life  of  Oshkosh,  which  commenced  business  in 
July,  will  close  the  year  with  about  $2,000,000  of  business  to  its  credit,  and 
plans  to  enter  several  adjoining  States  in  1909.  J.  L.  Neddersen,  formerly 
actuary  of  the  Wisconsin  Department,  and  latterly  of  the  Wisconsin  Life  of 
Madison,  assumes  this  position  with  the  new  company,  and  is  now  at  work 
getting  up  an  attractive  outfit  of  new  policies  for  the  new  year. 

The  Dakota  Mutual  Life  of  Watertown,  S.  D„  has  had  a  very  satisfactory 
year  so  far  as  new  business  is  concerned,  and  since  January  1  last  has  increased 
its  assets  by  over  $20,000.  It  is  now  proposed  to  amend  the  articles  of  incorpo¬ 
ration  by  providing  a  capital  stock  of  $200,000.  Dividends  are  to  be  limited  to 
ten  per  cent;  the  stock  is  to  be  sold  at  fifty  per  cent  premium,  and  policvholders 
aie  to  have  an  equal  vote  with  the  stockholders  in  the  election  of  directors, 
ihe  proposed  amendment  will  be  submitted  for  action  at  the  annual  meeting  on 
January  2,  1909. 

The  Attorney-General  of  Wisconsin  has  given  an  opinion  which  will  necessi¬ 
tate  the  discontinuance  of  the  practice  of  issuing  life  policies  to  applicants  under 
twenty  years  for  the  same  premium,  and  granting  the  same  guaranteed  values  as 
to  entrants  who  have  reached  the  age  of  twenty  years.  The  Attorney-General  has 
also  given  an  opinion  that  interest  charged  on  semi-annual  and  quarterly  pre¬ 
miums  cannot  be  considered  as  a  part  of  the  premium  or  treated  as  expense  if 
the  contracts  be  such  as  to  constitute  the  transactions  bona  fide  loans  from  the 
company' to  the  insured. 


T  •  r  r  c  ,  .  __r  — - -rkuicnuari  ixauonai 

Lite  of  Seattle,  Wash.,  is  in  financial  difficulties.  This  company  was  organized 
early  m  the  current  year,  but  its  promoters  seem  to  have  done  nothing  beyond 
placmg  some  of  its  authorized  capital  of  $500,000.  A  correspondent  advises  us 
t  lat  the  Deputy  Insurance  Commissioner  has  refused  to  apply  for  a  receiver  for 
the  company,  on  the  ground  that  there  is  no  money  to  pay  the  expenses  of  such 
a  proceeding.  That  is  not  the  sort  of  supervision  which  the  policyholders  pay 
or,  and  by  such  action  the  State  fails  in  its  duty  towards  the  companies  it 
mulcts  so  heavily  by  fees  and  taxes. 

-Another  echo  of  the  $200,000  suit  for  damages  for  alleged  wrongful  can¬ 
cellation  of  an  agency  contract  brought  by  James  C.  Wilson  against  the  Kansas 
1  y  1  e  was  heard  in  the  Court  of  Common  Pleas,  Wyandotte  county,  Kansas, 
ast  week-  The  company  won  a  decisive  victory  in  the  Circuit  Court  of  Jackson 
county  Missouri,  in  this  case  some  time  ago,  following  which  J.  C.  Wilson 
p  eaded  guilty  in  the  United  States  District  Court  to  an  indictment  charging  him 

W-!n  °f  the  m3lIS’  and  the  Kansas  court  entered  a  judgment  in  harmony 

with  the  decision  rendered  in  Missouri,  and  entered  a  decree  in  favor  of  the 
defendant  company.  Following  the  judgment  in  its  favor  the  Kansas  City  Life 
purchased  from  Receiver  T.  A.  Pollock  the  renewal  interest  in  the  insurance 
business  that  had  been  produced  under  the  Wilson  contracts,  paying  therefor  the 
commuted  value  of  $4000. 


The  National  Life  of  Iowa  has  been  admitted  to  Texas.  J.  P.  Smith  has 
been  appointed  State  agent,  with  offices  at  San  Antonio. 
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The  Seminole  Securities  Company  and  the  Southern  Life. 

Early  in  the  current  year  the  Seminole  Securities  Company  was 
formed  at  Columbia,  S.  C.,  to  arrange  for  the  financing  of  a  company  to 
write  casualty  insurance.  Three  trustees  were  appointed  to  receive  sub¬ 
scriptions  to  stock  which  were  taken  in  cash  and  notes,  and  later  on 
by  order  of  the  directors  of  the  Securities  Company  they  turned  over 
such  subscriptions  to  consummate  a  purchase  of  stock  of  the  Southern 
Life.  The  trustees  now  claim  that  an  excessive  commission  was  paid  in 
this  transaction  without  their  knowledge  and  have  announced  their 
resignation  as  trustees. 

The  statement  of  the  Southern  Life  in  connection  with  the  sale  of  its 
stock  may  be  summarized  as  follows:  A  short  time  ago  C.  J.  Hebert 
made  a  contract  with  the  Southern  Life  of  Fayetteville,  N.  C.,  to  act 
as  manager  for  the  sale  of  its  stock.  In  that  capacity  he  sold  a  block 
of  stock  amounting  to  $155,000  to  the  Seminole  Securities  Company,  most 
of  the  cash  for  which  was  paid  over  and  notes  given  for  the  balance,  the 
stock  being  meanwhile  held  as  security.  Mr.  Hebert  turned  over  his 
contract  to  the  Seminole  Securities  Company,  which  has  agreed  to  sell 
further  stock  of  the  Southern  Life  up  to  a  total  issue  of  $500,000.  It  is 
also  agreed  that  further  sales  be  made  at  $300  for  each  $100  of  par  value. 
The  question  of  commissions  for  the  sale  of  the  stock  was  disposed  of 
by  paying  Hebert,  for  himself  and  sales  force,  $7500  in  cash  and  va¬ 
rious  notes  of  the  securities  company.  The  Southern  Life  filed  state¬ 
ments  with  various  Insurance  Departments  disclosing  the  commissions 
paid,  and  the  authorization  to  transfer  the  funds  by  the  board  of  di¬ 
rectors  of  the  securities  company  were,  and  are,  open  to  the  inspection 
of  the  trustees  who  received  subscriptions  for  that  company’s  stock.  So 
far  as  the  Southern  Life  is  concerned,  therefore,  its  position  is  secure, 
and  the  troubles  are  wholly  within  the  Seminole  Securities  Company. 

A  statement  has  also  been  made  that  the  latter  company  tried  to 
secure  control  of  the  Southeastern  Life  of  Spartanburg,  S.  C.  The  officers 
of  that  company  say  that  a  man  did  make  a  proposition  to  individual  di¬ 
rectors,  but  failed  to  present  his  proposition  to  President  Estes  or  to  the 
board  of  directors  officially.  In  order  that  there  might  be  no  question 
as  to  the  continuance  of  the  Southeastern  as  a  going  concern,  the  di¬ 
rectors  have  passed  resolutions  announcing  that  the  company  is  not  for 
sale,  and  a  majority  of  the  stockholders  have  agreed  not  to  dispose  of 
their  interests.  This  company  is  transacting  a  very  satisfactory  busi¬ 
ness  and  has  the  loyal  support  of  its  policyholders,  who  include  most  of 
the  leading  citizens  of  the  State. 


Examination  of  Empire  Life  of  Georgia. 

An  examination  of  the  Empire  Life  Insurance  Company  of  Atlanta,  Ga., 
has  been  made  for  the  Georgia  Insurance  Department  by  Actuary  H.  W. 
Buttolph  of  Indianapolis.  He  gives  the  statement  as  of  September  15 
last,  showing  a  total  income  since  January  of  $308,623,  including  $222,115 
for  premiums.  The  disbursements  amounted  to  $236,064,  of  which  $37,- 
318  went  to  policyholders  and  $29,800  as  dividends  to  certificateholders. 
Admitted  assets  are  reported  at  $309,463  and  liabilities  at  $278,142,  leav¬ 
ing  a  surplus  on  policyholders’  account  of  $31,321.  The  business  in  force 
approximates  $9,500,000,  of  which  about  $7,650,000  is  valued  on  the  basis 
of  the  first  year  being  full  preliminary  term  insurance. 

The  examiner  explains  the  methods  adopted  to  finance  the  company, 
which  include  interest-bearing  certificates  amounting  to  $127,584  and 
investment  certificates  of  $107,700.  The  Attorney-General  was  asked 
for  an  opinion  on  the  effect  of  these  certificates  on  the  solvency  of  the 
company,  and  holds  that  the  Commissioner  in  determining  the  future 
contingent  liabilities  may  well  consider  future  sources  of  profit.  The 
company  also  issued  three  series  of  special  contracts,  which  the  ex¬ 
aminer  says  taxes  the  business  in  Georgia  $2.35  plus  five  per  cent  on 
renewals,  and  business  outside  the  State  plus  five  per  cent  on  renewals. 
The  company  holds  that  the  five  per  cent  of  renewal  premiums  does  not 
apply  to  business  now  being  written,  and  the  contractholders  have  agreed 
to  such  a  ruling. 


— The  Prudential  has  opened  an  office  in  Atlanta  for  effecting  loans  on  real 
estate,  in  charge  of  Charles  H.  Black,  a  prominent  real  estate  dealer. 

— R.  B.  Raney  has  sold  the  North  Carolina  general  agency  of  the  Penn 
Mutual  Life  to  R.  E.  Barnes  and  R.  Y.  McPherson.  Both  men  have  made  a 
great  success  in  the  business,  and  the  company,  in  a  letter  to  its  North  Carolina 
policyholders,  speaks  of  the  new  managers  in  the  highest  terms. 

— Judge  A.  D.  Sayre  of  the  City  Court  at  Montgomery,  Ala.,  has  held  that 
there  is  nothing  in  the  State  law  to  prevent  the  sale  of  special  contracts  pro¬ 
vided  such  features  are  shown  in  the  policy.  The  decision  will  effect  a  rein¬ 
statement  of  the  Guarantee  Life  of  Houston,  Tex.,  which  had  been  ordered  to 


suspend  operations  in  Alabama,  the  Insurance  Department  wishing  to  stamp  out 
the  practice  of  issuing  special  contracts. 

—Major  Robert  J.  Guinn  of  Atlanta,  for  several  years  district  agent  of  the 
Northwestern  Mutual  Life,  of  which  W.  Woods  White  is  the  general  agent  for 
Georgia,  has  been  tendered  the  general  agency  of  the  New  England  Mutual  Life. 
Thomas  B.  Lumpkin,  formerly  general  agent  of  the  company,  has  resigned  to 
re-enter  mercantile  business. 

—Joseph  Button,  Commissioner  of  Insurance  for  Virginia,  writes:  “I  note  in 
several  of  the  insurance  papers  that  the  Virginia  Department  will  require  all 
companies  to  value  on  the  modified  preliminary  term,  American  S]/2  per  cent. 
This  Department  is  not  contemplating  any  change  in  its  reserve  requirements, 
and  I  am  at  a  loss  to  understand  how  the  above  report  originated.” 

— W.  D.  Current,  Kentucky  general  manager  of  the  Southern  States  Mutual 
Life  of  Charleston,  having  resigned,  G.  D.  Wright,  who  was  Mr.  Current  s 
assistant,  is  carrying  on  the  agency.  Mr.  Current  has  not  yet  announced  his 
plans.  He  is  a  life  insurance  man  of  recognized  ability,  and  has  accomplished  a 
great  deal  in  the  Kentucky  field.  He  took  up  work  for  the  Southern  States  in 
Kentucky  twelve  months  ago,  and  has  paid  for  $669,000  of  new  business.  In 
addition  to  agency  matters,  Mr.  Current  gave  much  time  to  special  work  for  the 
company. 


MISCELLANEOUS  LIFE  NEWS. 


Life  Insurance  Sayings. 

By  the  recent  death  of  James  T.  Phelps  of  Boston,  Mass.,  general 
agent  of  the  National  Life  Insurance  Company,  the  life  insurance  world 
lost  one  of  its  brightest  and  most  witty  men.  For  more  years  than  one 
cares  to  remember  he  had  devised  bright  and  pithy  sayings  in  the  form 
of  fables,  aphorisms,  epigrams,  proverbs  and  comments  to  illustrate  life 
insurance  maxims.  A  few  years  ago  these  were  brought  together  into  a 
handsome  little  volume  entitled  “Life  Insurance  Sayings,”  the  whole 
comprising  many  forceful  arguments  in  favor  of  life  insurance. 

Each  fable  enforces  the  moral,  “Insure  Your  Life,”  and  every  saying 
is  calculated  to  set  the  reader  to  thinking  that  it  means  him.  In  this 
book  the  subject  is  treated  for  the  good  of  all,  without  advertising  any 
special  company.  Copies  of  this  work  may  be  obtained  from  The  Spec¬ 
tator  Company,  135  William  street,  publishers.  Price,  75  cents  per  copy, 
$7.20  per  dozen  copies. 


INDUSTRIAL  INSURANCE 


That  “Raise.” 

This  is  the  time  of  year  when  most  of  the  human  race  that  work  for 
others  are  asking,  thinking  of  asking,  or  have  asked,  for  a  “raise”  in 
salary.  Every  clerk  and  ex-clerk  knows  how  he  has  watched  the  door 
of  the  private  office  for  a  favorable  opportunity  to  “nail  the  boss”  for  a 
substantial  advance.  If  he  has  worked  himself  up  to  the  proper  pitch, 
he  is  convinced  in  his  own  mind  that  if  he  don’t  get  what  he  asks  for  he 
will  quit  at  once.  He  feels  sure  the  firm  don’t  know  of  half  the  work 
he  is  doing,  the  nights  he  has  worked  overtime,  the  very  rare  occasions 
on  which  he  has  been  absent  from  the  office,  etc.  Armed  with  this  am¬ 
munition,  the  clerk,  the  man  who  works  at  the  desk,  bombards  the 
manager’s  room  at  this  uncertain  season  of  the  year,  with  the  avowed 
purpose  of  shaking  loose  from  its  moorings  some  of  the  prosperity  for 
which  this  country,  in  normal  times,  is  notorious.  The  manager  is  pre¬ 
pared  for  him  and  listens  to  his  song,  which  is  along  the  old-familiar 
lines.  If  the  applicant  for  the  raise  is  bluffing,  the  bluff  will  be  quickly 
called.  If  his  claims  for  recognition  are  based  on  a  reasonable  founda¬ 
tion  of  facts,  he  will  receive  some  carefully  worded  remarks  of  com¬ 
mendation  and  assurances  of  appreciation  and  a  promise  that  his  appli¬ 
cation  will  receive  consideration.  He  may  have  to  follow  this  interview 
up  repeatedly  before  the  desired  result  is  attained;  and  then,  on  the  other 
hand,  he  may  hear  promptly  as  to  the  outcome.  Either  he  does  or  he 
doesn’t. 

The  man  in  the  shop  is  not  so  fortunate  in  being  able  to  approach  the 
“boss”  on  this  interesting  subject  of  a  “raise.”  The  best  he  can  do  is 
speak  a  hurried  word  to  the  foreman,  whose  memory  for  such  matters  is 
short,  and  the  shopman’s  only  way  to  bring  things  to  a  head  is,  in  most 
cases,  an  out-and-out  assertion  that  he  is  going  to  quit.  Then,  if  the 
foreman  thinks  his  absence  will  be  felt  in  the  department,  he  will 
doubtless  stand  a  chance  of  having  something  added  to  his  pay.  In 
stores,  shops  and  offices,  certain  “jobs”  carry  with  them  certain  sal¬ 
aries.  That  desk,  that  counter,  that  bench,  pays  a  fixed  sum. 

One  of  the  arguments  heard  against  working  for  a  large  corporation  is 
that  the  place  is  so  vast  that  the  management  never  comes  in  touch  with 
most  of  the  employees.  The  only  time  the  rank  and  file  come  in  con¬ 
tact  with  the  really  big  men  is  for  a  good  call  down  for  something  that 
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has  gone  wrong.  Where,  in  a  large  business,  a  man  shows  extraordinary 
ability,  he  is  bound  to  be  sought  out  to  fill  a  more  important  place.  He 
is  too  valuable  a  machine  to  be  run  at  half  or  one-quarter  his  capacity. 
But  the  average  person  is  allowed  to  go  on  doing  whatever  he  has 
shown  that  he  can  do  fairly  well,  without  molestation  and  without  much 
chance  of  materially  bettering  his  condition. 

All  this  brings  us  to  a  consideration  of  the  industrial  agent’s  position 
as  compared  with  other  workers  for  large  corporations.  Most  men  are 
given  to  consoling  themselves  with  ideas  of  the  great  things  they 
could  do  if  they  only  had  a  chance.  The  industrial  agent  who  also  has 
ordinary  insurance  to  sell  certainly  has  the  chance.  Although  working 
for  a  very  large  corporation,  his  smallest  success  is  recorded  and  known 
and  his  superiors  are  glad  to  make  it  shine  out  to  its  best  advantage  in 
the  records  of  his  district  and  division.  His  is  a  no-limit  game.  The 
idea  that  anyone  is  holding  him  down,  that  he  must  wait  for  someone 
to  die,  that  there  is  no  chance  for  advancement,  that  to  get  a  “raise” 
he  must  ask  for  it,  need  never  enter  his  head.  Vast  numbers  of  indus¬ 
trial  men  have  advanced  their  own  salaries  during  the  past  year.  They 
have  put  themselves  in  a  higher  class.  Their  achievements  are  well 
known  to  the  managers  and  they,  having  proven  their  ability,  are  marked 
for  some  better  post;  and  while  waiting  for  this  advance  in  position, 
they  are  immediately  benefited  by  any  good  stroke  of  work  they  may  do. 
The  man  who  has  entered  insurance  field  work  and  is  unsuccessful, 
says:  “I’m  not  ‘cut  out’  for  the  job.”  Does  he  really  think  that  all  the 
other  men  who  are  making  good  in  the  same  line  were  “cut  out”  for  the 
work?  Certainly  not.  It  is  well  known  that  steady  work  and  intelli¬ 
gent  application  of  ordinary  abilities  are  better  tools  to  work  with  than 
so-called  brilliancy.  The  former  class,  by  its  steadiness,  builds  more 
surely.  Now  is  the  time  to  begin  raising  your  own  salary  for  1909.  You 
won’t  have  to  work  twelve  months  on  the  sole  hope  that  you  may  get 
an  advance  a  year  from  now.  The  result  of  each  extra  effort,  the  calls 
you  make  each  evening,  the  care  with  which  you  watch  each  chance  to 
write  a  small  ordinary  or  intermediate,  will  show  in  your  salary  ac¬ 
count  long  before  December,  1909,  comes  around.  This  fact,  coupled 
with  the  freedom  which  the  industrial-ordinary  agent  enjoys,  the  chance 
to  meet  all  classes  of  persons,  and  the  healthfulness  of  his  occupation 
should  make  him  rejoice  in  the  advantages  he  has  over  the  great  mass 
of  toilers  in  shops,  factories,  stores  and  offices,  and  the  opportunities  that 
a  new  year  of  increased  commercial  activity  holds  out.  * 


Prudential  Leaders. 

The  five  Prudential  superintendents  who  lead  in  industrial  increase 
for  the  year  1908  are  A.  X.  Schmitt,  Chicago,  2;  H.  R.  Kendall,  Louisville; 
E.  E.  Litz,  Omaha;  J.  H.  Monteith,  Peoria;  A.  C.  Grant,  Milwaukee,  1. 
The  five  superintendency  leaders  in  ordinary  for  1908  are  W.  H.  Joyce, 
Buffalo,  1;  C.  A.  Stewart,  New  York,  1;  A.  Huebner,  New  York,  5;  Z.  T. 
Miller,  New  York  8;  G.  A.  Nitshe,  Bridgeton. 


Assistant  G.  M.  Selleck  of  the  John  Hancock’s  Jersey  City  branch 
is  leading  New  Jersey  for  ordinary  new  business  production. 

The  fact  that  one  meets  a  lot  of  discouraged-looking  people  should 
teach  us  the  necessity  of  looking  pleasant  and  acting  pleasant. 

—Superintendent  Donald  G.  C.  Sinclair  of  the  Murray  Hill  (New  York) 
district  of  the  Metropolitan  is  making  an  exceptionally  good  record  this 
year. 

—During  the  present  month,  Superintendent  Husk,  four  assistants  and 
seventeen  agents  of  the  Hoboken  district  of  the  Prudential  were  enter¬ 
tained  at  the  home  office  as  a  reward  for  exceptionally  good  work  done 
in  their  district. 

—The  Prudential  has  opened  a  new  district  at  Frankford,  and  former 
Assistant  H.  B.  Baker  of  Philadelphia  has  been  placed  in  charge.  The 
new  district  was  opened  amid  much  enthusiasm  and  bids  fair  to  become 
prominent  upon  the  record  of  achievements. 

The  Prudential  publishes  a  list  of  fifty  superintendents  who  have 
been  most  successful  in  placing  ordinary  business  on  an  annual  premium 
basis  during  1908.  The  five  leaders  in  this  list  are:  J.  R.  Russell,  Pitts¬ 
burg,  1;  Z.  T.  Miller,  New  York,  8;  A.  X.  Schmitt,  Chicago,  2;  J.  S.  Ken¬ 
dall,  Chicago,  1;  W.  H.  Joyce,  Buffalo,  1. 

— C.  W.  Noble,  superintendent  of  the  Prudential  at  Terre  Haute,  chal¬ 
lenged  Superintendent  E.  \V.  Barrett  of  Vincennes  for  a  contest  in  in¬ 
dustrial  production,  covering  the  canvass  of  November  16.  Superinten¬ 
dent  Barrett  and  his  seven  assistants  and  thirty-three  agents  won  with 
an  issue  of  206  policies  and  an  increase  of  over  twelve  dollars. 

Agents  Shipe,  Fisher  and  Geist,  of  the  Sunbury  assistancy  of  the 
Prudential’s  Shamokin  district,  have  entered  upon  a  contest  with  the 


other  four  agents  of  the  staff,  Messrs.  Kennedy,  Ruhl,  Snyder  and  Hat- 
zel,  for  the  six  weeks  from  December  7,  1908,  to  January  11,  1909,  for 
business  issued  during  the  period  stated.  Upon  the  result  depends  which 
side  pays  for  a  banquet. 

— Superintendent  E.  E.  Litz,  of  the  Prudential  at  Omaha,  has  won  in 
a  joint  proportionate  increase  per  man  contest  with  the  Des  Moines  staff, 
official  issues  from  November  2  to  November  23,  inclusive.  In  another 
contest  on  the  same  lines,  for  the  same  period.  Assistant  J.  C.  Cook  of 
Cedar  Rapids,  Des  Moines  district,  won  from  Assistant  W.  J.  Mansfield 
of  Council  Bluffs,  Omaha  district,  by  a  neat  margin. 

— Not  long  ago  the  Prudential  put  into  operation  a  new  plan  to  help 
superintendents,  assistants  and  agents.  The  plan  is  to  engage  experi¬ 
enced  canvassers  to  supplement  the  work  of  the  assistants  by  can¬ 
vassing  with  the  agents  and  demonstrating  that  satisfactory  quantities 
of  good  new  business  can  be  written  on  and  off  the  debit.  These  men 
are  canvassers  of  known  canvassing  ability,  who  have  shown  that  they 
can  write  at  least  $1.50  of  good,  clean  business  each  week.  The  assign¬ 
ments  of  canvassers  are  made  by  the  superintendents,  care  being  taken 
that  the  selection  is  entirely  satisfactory  to  the  agent.  Some  of  the 
results  of  the  plan  are  shown  in  the  following  list  of  these  canvassers 
and  what  they  have  done  to  help  agents:  M.  L.  Dilts,  Peoria,  $4.18; 
G.  A.  French,  Louisville,  $2.75;  W.  J.  Renk,  Milwaukee  No.  1,  $2.16;  J. 
P.  Barrett,  Jamestown,  $2.13;  W.  B.  Dorsey,  Baltimore  No.  2,  $2.03;  D.  P. 
Dolan,  Philadelphia  No.  6,  $2.01. 


FIRE  INSURANCE  TOPICS 


NEW  YORK  SURVEYS. 

Sidney  Reinhardt  of  Dallas,  Tex.,  was  noted  in  New  York  city  last 
week.  Mr.  Reinhardt  has  been  appointed  State  agent  for  the  Peoples 
National  Fire  of  Philadelphia.  This  is  an  excellent  appointment  for 
the  new  company,  for  Mr.  Reinhardt,  who  represents  the  Hanover 
Fire  of  New  York  as  State  agent,  has  made  a  fine  record  for  the 
latter  company.  He  is  also  general  agent  for  Texas  for  the  Fidelity 
and  Casualty  Company,  and  is  resident  agent  for  the  Royal,  Com¬ 
mercial  Union,  Prussian  National,  German  Alliance,  Commonwealth 
of  New  York,  Hartford  Fire,  Phenix  of  Brooklyn,  Sun  of  New 
Orleans,  Hanover  Fire,  and  Springfield  Fire  and  Marine.  The  Rein¬ 
hardt  agency  is  one  of  the  most  progressive  in  the  South. 

Herbert  Buxton  has  closed  a  contract  with  E.  T.  Marshall  &  Co. 
of  Chicago,  Ill.,  to  represent  in  the  East  and  South  for  surplus  lines 
the  Bulgaria  of  Rustschuk,  Balkan  National  of  Sofia,  Russian  Trans¬ 
port  and  General  of  St.  Petersburg,  Gladbacher  Fire  of  M.  Gladbach, 
and  the  Salamandre  hire  of  Havre.  This  arrangement  takes  effect 
from  January  i,  1909,  at  which  time  Edward  Cluff  relinquishes  the 
companies. 

A  disastrous  fire  was  the  result  of  a  failure  of  the  high-pressure 
system  after  a  sudden  breaking  of  a  main  at  Broome  and  Center 
streets.  The  fire  occurred  at  213,  215,  217  Grand  street  early  on 
Wednesday  morning  last,  and  the  flames  spread  rapidly  to  the 
L-shaped  extension  of  the  building  97  Elizabeth  street,  the  fourth, 
fifth  and  sixth  floor  being  demolished. 

The  New  York  Fire  Insurance  Exchange  having  expressed  its 
willingness  to  make  further  reduction  in  insurance  rates  contingent 
upon  the  construction  of  a  new  and  efficient  fire  alarm  system,  the 
Merchants  Association  has  addressed  a  communication  to  the  Board 
of  Eestimate  and  Apportionment,  urging  that  provision  be  made  at 
cnce  for  the  construction  of  the  proposed  new  fire  alarm  system. 

George  W.  Jones,  of  the  newly-organized  Brooklyn  firm  of  Lock- 
wood  &  Jones,  died  on  Sunday,  last  week,  at  his  residence,  233 
Madison  street,  Brooklyn,  aged  sixty-nine  years. 

Henry  Stewart  &  Son,  attorneys  for  the  New  York  Commercial 
Underwriters,  have  united  the  fire  and  marine  branches  in  offices 
on  the  fifth  floor  of  the  Seligman  building,  3  South  William  street. 

M.  Lewin  Hewes,  agency  superintendent  of  the  Scottish  Union  and 
National,  has  resigned  to  take  up  independent  adjusting  at  New  York. 

Governor  Hughes  within  a  week  will  have  to  make  up  his  mind 
whom  he  will  appoint  as  successor  to  Otto  Kelsey,  Superintendent  of 
the  Insurance  Department,  first  for  the  unexpired  term  car  d  by  the 
lesignation  of  Mr.  Kelsey,  and  then  for  the  full  term  of  three  years. 
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If  he  successfully  conceals  his  purpose  until  the  last  moment,  he  will 
prove  himself  an  adroit  politician.  We  are  informed  by  those  who  are 
near  to  his  official  family  that  he  has  given  no  intimation  of  his 
intention,  but  certain  signs  point  to  the  favor  enjoyed  by  Matthew 
P.  Breen  in  the  Governor’s  eyes,  and  the  suspicion  is  very  strong  that 
he  is  the  coming  Superintendent.  As  Mr.  Breen  was  one  of  the 
severest  critics  of  Otto  Kelsey,  the  companies  imagine  he  will  be  hot 
on  the  trail  of  the  defects  he  charged  against  the  incumbent  last 
winter. 

The  New  York  Board  changed  the  original  programme  of  its  com¬ 
mittees  last  week  and  ordered  that,  upon  the  retirement  of  the  super¬ 
intendent  of  surveys,  on  the  last  day  of  the  month,  the  present  heads 
of  the  departments  of  electricity  and  survey  shall  sign  the  next 
certificates  issued  by  their  departments  heretofore  signed  by  Mr. 
Anderson,  the  retiring  official.  The  president  of  the  Board  made  a 
felicitous  speech,  calling  attention  to  Mr.  Anderson’s  long  service, 
and  expressed  the  good  will  of  the  Board  for  his  future.  Mr.  Ander¬ 
son  replied  briefly,  but  under  the  pressure  of  much  feeling,  for  the 
honor  ascribed  to  him  and  the  kind  words  brought  to  him  in  his 
retirement. 

The  Exchange  manager  found  it  advisable  to  issue  a  warning  circu¬ 
lar  to  companies  and  brokers,  correcting  certain  erroneous  interpreta¬ 
tions  upon  the  previous  reduction  of  rates  in  New  York  and  Brooklyn, 
with  reference  to  the  cancellation  privileges.  This  circular  put  an  end 
to  the  demands  of  brokers,  that  new  rates  should  be  dated  back  to 
October  1  in  computing  return  premiums.  The  manager  made  it  clear 
no  returns  on  outstanding  October  policies  should  antedate  Decem¬ 
ber  9. 

The  associate  members  of  the  special  committee  upon  the  expedi¬ 
ency  of  a  revision  of  the  rate  schedules  have  been  appointed.  They 
are  all  experts  in  the  schedule,  and  represent  offices  which  have  kept 
in  touch  with  schedule  rates  for  several  years.  Five  represent  com¬ 
panies’  interests  and  two  represent  agencies. 

The  new  rates  are  going  into  the  cabinets  as  fast  as  they  can  be 
prepared,  and  several  hundred  changes  have  already  been  officially 
approved.  It  appears  the  public  understood  that  the  next  reduction  in 
rates  applied  to  the  whole  of  this  city  and  Brooklyn,  whereas  it  was 
explicitly  stated  that  it  referred  only  to  the  high-pressure  zone  in 
New  York  and  to  specified  districts  in  Brooklyn.  The  brokers  and 
branch  offices  appear  to  have  been  fooled  as  badly  as  their  clients,  with 
a  few  intelligent  exceptions. 

This  year  closes  with  the  roll  of  brokers  holding  certificates  from 
the  Exchange  increased  to  about  7850,  against  7700  twelve  months  ago. 
This  is  somewhat  remarkable,  considering  the  number  whose  certifi¬ 
cates  expired  and  were  not  renewed,  and  the  number  of  rejected  ap¬ 
plicants  and  revocations  for  cause.  It  is  understood  among  the  offices 
that  the  brokerage  committee  is  holding  down  the  number  and  will 
only  grant  certificates  upon  the  most  positive  proof  of  qualification 
and  desirability. 

The  stories  of  excessive  water  damages  in  the  cellars  and  base¬ 
ments  adjoining  the  Western  Union  Warehouse  loss,  on  Franklin 
street,  ten  days  ago,  was  exaggerated.  In  some  cases  there  was  no 
claims,  and  in  others  the  damage  was  trifling.  For  these  losses  the 
high-pressure  service  was  hardly  responsible,  as  the  same  thing  has 
happened  in  the  warehouse  vicinity  on  other  occasions  years  before  the 
high-pressure  service  was  begun. 

The  Union  Pacific  Railway  and  branches,  in  its  annual  report  just 
out,  record  some  goodly  sums  paid  in  different  departments  for  fire 
insurance  aggregating  $166,868.  Nothing  is  said  in  the  reports  of 
assets  and  liabilities  of  any  insurance  fund,  and  of  receipts  for  losses. 
The  railway  companies  find  it  easy  to  generalize  and  cover  the  details 
of  expenditures  in  this  way. 

There  seems  to  be  a  spirit  of  unrest  among  certain  companies  con¬ 
cerning  the  rates  on  dwellings  and  household  furniture.  This  matter 
was  before  the  Exchange  on  a  vote  to  increase  rates  several  months 
ago,  but  was  voted  down  by  such  a  large  majority  it  seemed  as  though 
it  were  put  to  sleep  for  years  to  come.  Lately,  quiet  agitation  has  been 
started  and  some  reasons  given  why  such  rates  should  be  increased. 
The  business  is  in  the  hands  of  comparatively  few  companies.  The 
majority  have  only  an  occasional  sip  of  the  broth.  It  is  noticed  that 


those  who  possess  the  bulk  of  it  are  desirous  of  an  increase,  but  the 
non-participants  smile  and  say:  “No;  they  took  it  from  others  by  low 
rates ;  we  cannot  get  it,  anyway,  so  let  them  hold  it  on  the  terms  they 
made  to  obtain  it.” 

One  candidate  for  the  office  of  superintendent  of  surveys  was 
going  the  rounds  of  the  offices  last  week,  seeking  an  endorsement  of 
his  request  for  appointment  among  the  companies.  It  was  reported 
he  had  a  majority  of  them  on  his  paper.  Possibly  the  companies 
erred  on  their  good-natured  side,  but  certainly  few  of  them  could  have 
approved  of  the  method  employed  by  the  applicant. 

Arthur  G.  Langham  and  Harrison  N.  Vedder  have  organized  a  cor¬ 
poration  under  the  style  of  Langham  &  Vedder.  Mr.  Langham  will 
be  president  and  Mr.  Vedder  treasurer.  The  firm  will  have  offices 
in  the  new  German-American  building,  1  Liberty  street. 


CHICAGO  AND  THE  WEST. 

The  Hawkeye  Fire  of  Des  Moines  will,  on  January  1,  discontinue 
the  Gorham-Braden  general  agency  at  Minneapolis  for  the  States  of 
Wisconsin  and  Minnesota,  and  the  agents  in  this  territory  will  there¬ 
after  report  direct  to  the  home  office.  C.  H.  Curly  will  continue  as 
special  agent. 

L.  F.  Falk,  special  for  the  Anchor  in  Southwestern  Iowa,  will,  on 
January  1,  be  connected  with  the  home  office  field,  and  will  be  suc¬ 
ceeded  in  the  present  field  by  C.  D.  Gustin. 

The  Michigan  Commercial  of  Lansing  has  increased  its  capital  from 
$300,000  to  $400,000. 

One  of  the  four  automobile  fire  patrol  wagons  recently  ordered 
by  the  Chicago  Board  of  Underwriters  has  been  delivered  and  is 
now  in  use.  The  other  machines  will  be  delivered  before  the  end 
of  the  year. 

A  letter  was  recently  mailed  from  Pekin,  Ill.,  by  a  well-known 
special  agent,  to  Thomas  A.  Cooper,  the  new  president  of  the  Fire 
Insurance  Club  of  Chicago’.  A  woodcut  photograph  of  Mr.  Cooper 
was  pasted  on  the  envelope,  and  the  address,  “159  La  Salle  street, 
Chicago,”  added.  The  postman  had  no  trouble  in  delivering  the 
letter. 

George  A.  Dykehouse,  a  clerk  in  the  office  of  the  Northern  As¬ 
surance  at  Chicago  will,  on  January  1,  become  an  examiner  in  the  new' 
Western  department  of  the  Sovereign  of  Canada,  which  will  be 
created  at  that  time. 

L.  B.  Vastine,  recently  counterman  for  Wile,  Loeb  &  Gutman,  and 
formerly  with  J.  I.  Loeb,  has  joined  the  forces  of  Meeker  &  Magner, 
the  Chicago  managers  of  the  General  Accident,  where  he  will  look 
after  the  brokerage  business.  Mr.  Vastine  has  been  on  La  Salle 
street  for  thirteen  years  and  is  well  known. 

W.  J.  Reilly,  rater  at  Evansville,  Ind.,  is  to  become  special  agent  for 
the  California  Fire  January  1. 

A  sub-committee  has  been  appointed  by  the  Illinois  State  Board  for 
the  purpose  of  conferring  from  time  to  time  with  a  similar  com¬ 
mittee  of  the  publicity  committee  of  the  Western  Union  on  matters 
in  which  they  are  mutually  interested.  These  subjects  have  hereto¬ 
fore  been  discussed  by  correspondence,  and  it  is  hoped  that  action 
through  these  committees  will  result  in  expediting  all  transactions 
upon  which  an  agreement  is  desired. 

The  annual  meeting  of  the  Illinois  Pond  of  the  Blue  Goose  was  held 
in  Chicago  last  week.  The  following  officers  were  chosen :  E.  W. 
Jewell,  most  loyal  gander;  F.  R.  Holtfodt,  supervisor;  William  S. 
Crawford,  wielder  of  goose  quill ;  W.  J.  Sonnen,  custodian  of  the 
goslings;  C.  G.  Yates,  keeper  of  golden  goose;  G.  A.  Richards,  guar¬ 
dian  of  the  nest. 

The  American  Central  Fire  has  applied  for  admission  to  the  West¬ 
ern  Factory  Insurance  Association.  Henry  L.  Riemann  has  been 
appointed  special  agent  for  Kansas  City,  Oklahoma  and  the  mountain 
fields  for  the  American  Central.  Mr.  Riemann  has  been  connected  with 
the  home  office  of  the  company  for  the  past  twelve  years. 

A.  T.  Graham,  of  Klee,  Rogers  &  Co.,  recently  visited  Detroit, 
Mich.,  and  arranged  with  an  agency  there  for  the  handling  of  the 
Detroit  plant  of  the  American  Radiator  Company,  which  has  re- 
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cently  been  sprinklered,  and  upon  which  the  rate  has  been  reduced 
from  eighty-eight  cents  to  sixteen  cents.  The  Western  Factory  In¬ 
surance  Association  will  eventually  take  over  the  whole  line  of 
$525,000. 


BOSTON  AND  VICINITY. 

1  he  New  England  Bureau  of  United  Inspection  is  sending  out  a 
very  comprehensive  and  interesting  report  on  the  present  condition  of 
Chelsea.  The  report  says  that  the  population,  which  was  estimated  in 
1907  at  about  38,000,  is  now  about  28,000.  The  tax  rate  in  1907  was 
$20.80;  tax  levy  the  same  year,  $571,246.  Tax  rate  1908,  $21.40;  tax 
levy  same  year,  $446,669.  Valuation,  1907,  real  estate,  $23,524,850; 
personal,  $2,889,900-  Valuation,  1908,  real  estate,  $18,416,050;  personal, 
?2»456,35o.  To  finance  the  needs  of  the  city,  owing  to  losses,  the  com¬ 
mission  is  authorized  to  issue  $1,000,000  four  per  cent  bonds,  of  which 
$400,000  has  been  issued  at  about  a  three  per  cent  premium.  This 
money  is  being  used  to  replace  public  buildings,  additions  to  the  fire 
department,  etc.  The  money  received  for  insurance  is  used  chiefly 
to  make  up  the  difference  in  tax  levy.  The  losses  for  taxation,  owing 
to  the  conflagration,  were  as  follows:  Real  estate,  $5,108,800;  per¬ 
sonal  property,  $433-550.  There  have  been  issued  393  building  permits 
since  the  conflagration,  and  buildings  are  now  in  process  of  con¬ 
struction.  This  practically  replaces  one-third  of  the  real  estate  loss. 

Herbert  H.  Plummer,  agent  of  the  Niagara,  has  been  elected  a 
member  of  the  New  England  Insurance  Exchange. 

Charles  H.  Hoxie,  for  some  time  past  special  agent  of  the  Security 
of  New  Haven,  has  taken  a  similar  position  with  the  Glens  Falls. 
Leonard  W.  Thompson  of  the  home  office  of  the  Security  succeeds 
Mr.  Hoxie  as  special  agent  here,  and  will  begin  his  new  duties  the 
first  of  the  year. 

Beginning  January  1  the  management  of  the  Hamburg-Bremen  Fire 
will  place  both  the  general  New  England  agency  and  the  Boston 
agency  with  Rothery,  Emery  &  Co.,  transferring  from  the  offices  of 
Simpson,  Campbell  &  Co.  and  James  Simpson  &  Co.  On  the  same  date 
the  New  England  agency  of  the  German-American  of  Baltimore  will 
be  taken  over  by  Rothery,  Emery  &  Co.,  who  recently  secured  the 
Boston  agency  of  the  company.  H.  E.  Burns,  who  is  special  agent 
of  these  two  companies,  will  become  a  partner  of  Rothery,  Emery  & 
Co.  on  the  date  of  transfer. 

A.  R.  Graham,  Boston,  will  look  after  the  interests  of  the  Peoples 
National  Fire  of  Philadelphia  in  Western  Massachusetts. 


NOTES  FROM  PHILADELPHIA. 

Circular  No.  1172,  recently  promulgated  by  the  Philadelphia  Fire 
Underwriters  Association,  covers  a  point  over  which  there  has  often 
been  much  discussion  following  a  loss.  It  reads  as  follows  : 

Field  by  the  executive  committee  that  merchandise  which  has  been 
sold,  and  for  which  invoice  has  been  rendered,  but  which  merchandise 
is  undelivered  and  has  been  left  with  the  party  having  sold  it,  and 
which  is  insured  under  the  name  of  the  person  having  sold  it,  can  be 
insured  under  the  ordinary  merchandise  form :  “Their  own,  held  in 
trust,  or  on  commission,  or  sold  but  not  removed.”  The  following 
clause,  if  desired,  may  be  made  a  part  of  the  policy  form :  “It  is 
understood  and  agreed  that  if  any  portion  of  the  property  hereby 
insured  has  been  sold,  and  invoice  rendered  but  not  removed,  and  is 
stored  at  the  risk  of  the  insured,  loss,  if  any,  on  property  so  insured 
shall  be  adjusted  as  though  the  property  had  been  delivered  to  the 
several  purchasers,  and  the  insurance  on  it  had  not  been  placed  bv 
them.” 

On  Tuesday  of  last  week,  Horace  E.  Taylor,  special  agent  of  the 
Royal,  who  previous  to  this  year  represented  that  company  in  Eastern 
Pennsylvania,  died  at  his  nephew’s  residence  in  Germantown,  after 
an  illness  of  a  few  months.  Mr.  Taylor  had  reached  the  advanced 
age  of  eighty-one  years,  and  led  an  active  life  almost  to  the  day  of 
his  death.  He  represented  the  Royal  in  the  field  for  many  years,  and 
his  host  of  friends  in  the  Middle  department  will  miss  him  greatly. 

At  the  annual  meeting  of  the  Underwriters  Association  of  the 
Middle  Department  last  week  the  following  officers  were  elected  for 
the  ensuing  year.  President,  Col.  F.  K.  Patterson;  vice-president,  Geo. 

A.  Clarke;  chairman  executive  committee,  W.  J.  Chase;  executive 
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committee,  Charles  M.  Kerr,  H.  M.  Gibbs,  A.  F.  Sanford,  W.  J.  Chase, 
E.  A.  Innes,  J.  M.  Hodges,  James  Westervelt,  William  H.  Burkhardt, 
D.  M.  Macpherson. 

J.  F.  Fitzgerald,  formerly  of  the  firm  of  Roberts  C.  Robinson  &  Co., 
has  connected  himself  with  the  agency  of  Robert  M.  Coyle. 

The  name  of  Will  K.  Ridge  &  Co.,  as  representatives  of  the  Teu¬ 
tonia  of  New  Orleans,  has  been  removed  from  the  list  of  signers  of 
the  Philadelphia  agreement  of  April  1907. 

The  Philadelphia  Fire  Underwriters  Association  rules  that  when 
a  certificate  of  a  broker  has  been  revoked  in  compliance  with  article 
VIII,  section  8  of  by-laws — Payment  of  Premiums — no  application  for 
renewal  of  certificate  shall  be  considered,  and  no  new  certificate  issued 
unless  all  the  premiums  in  default  shall  have  first  been  paid  in  full,  or 
unless  arrangements  for  the  payment  of  such  premiums  have  been 
made  with  the  creditors  and  approved  by  the  executive  committee. 


THE  MIDDLE  STATES. 


James  H.  Worden  Resigns. 

James  H.  Worden,  for  the  past  twenty-six  years  secretary  of  the 
American  of  Newark,  and  prior  to  that  assistant  secretary  of  the  com¬ 
pany  for  eight  years,  has  tendered  his  resignation,  to  take  effect  De¬ 
cember  31.  The  resignation,  which  was  purely  voluntary,  was  accepted 
with  reluctance  by  the  directors,  who  expressed  their  deep  regret  to 
lose  such  a  faithful  and  efficient  underwriter.  Mr.  Worden  retires  from 
business  to  take  a  well-earned  rest  on  his  orange  plantations  in  Southern 
California. 

Some  of  the  many  friends  of  James  H.  Worden,  engaged  in  the  fire  in¬ 
surance  business,  tendered  him  a  testimonial  banquet  at  the  Essex  Club, 
Newark,  on  Tuesday  evening  last.  The  president  of  the  Newark  Fire 
Insurance  Exchange,  Ross  M.  Wickham,  presided.  Covers  were  laid 
for  forty  or  more  guests. 

To  avoid  the  necessity  and  annoyance  of  changing  policy  blanks  now 
in  the  hands  of  the  agents  of  the  American,  the  board  of  directors 
adopted  a  resolution  to  the  effect  that  all  policies  of  the  company  issued 
after  January  1,  1909,  bearing  the  signature  of  James  H.  Worden,  sec¬ 
retary,  will,  when  properly  countersigned  by  a  duly  authorized  agent, 
be  recognized  as  valid  and  binding  upon  the  company. 

Assistant  Secretary  C.  Weston  Bailey,  who  has  been  connected  with 
the  American  thirty-two  years,  has  been  elected  secretary,  to  succeed 
Mr.  Worden,  and  Special  Agent  Frederick  Hoadley  succeeds  Mr.  Bailey 
as  assistant  secretary.  Mr.  Hoadley  has  been  ten  years  with  the  com¬ 
pany  as  New  Jersey  special  agent  and  assistant  to  Mr.  Bailey. 

The  American  of  Newark  is  closing  the  year  with  a  balance  on  the 
right  side  of  the  ledger,  and  its  forthcoming  annual  statement  bids  fair 
to  be  an  exhibit  worthy  of  the  underwriting  and  financial  talent  which 
guides  the  company’s  destiny. 


— John  Graebing,  a  well-known  insurance  broker  of  Philadelphia,  died  recently, 
aged  sixty-three. 

— The  Atlantic  City  Fire  Insurance  Company  of  Atlantic  City,  N.  J.,  has 
issued  a  handsome  wall  calendar  for  1909. 

— Chas.  E.  Ring  &  Co.  of  New  York  favor  their  friends  with  a  handsome  wall 
calendar  bearing  a  reproduction  of  James  Arthur’s  painting  entitled  “Water 
Lilies.” 

— The  Pennsylvania  Insurance  Department  has  completed  the  draft  of  two 
bills,  with  a  view  to  harmonizing  the  existing  statutes  covering  insurance  and 
providing  in  a  more  specific  manner  for  the  handling  of  all  kinds  of  insurance. 
A  recodification  of  the  Pennsylvania  insurance  laws  may  be  looked  for  at  the 
next  session  of  the  legislature,  which  convenes  on  January  1,  1909. 


THE  NEW  ENGLAND  FIELD. 


— The  Peoples  National  Fire  of  Philadelphia  will  establish  a  New  England  de¬ 
partment,  appointing  Wakefield,  Morley  &  Co.  of  Hartford  general  agents  for 
that  territory. 

— Frank  W.  Alden,  tor  many  years  with  the  well-known  local  agency  of  L.  T. 
Boothby  &  Son  Company  of  Waterville,  Maine,  has  been  appointed  Maine  special 
agent  of  the  Home  of  New  York. 

— Fire  insurance  rates  at  Old  Orchard,  Maine,  have  been  reduced  twenty-five 
per  cent  as  a  result  of  a  contract  made  by  the  town  with  the  Biddeford  &  Saco 
Water  Company  for  more  hydrants,  larger  mains  and  a  new  standpipe, 
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Arkansas  Commissioner  After  Mutuals. 

A.  E.  Moore,  Insurance  Commissioner  of  Arkansas,  has  opened  a  cam¬ 
paign  against  domestic  mutual  fire  insurance  companies,  which,  he  says, 
carry  sufficient  reserve  to  mature  or  carry  to  expiration  term  business. 
The  Commissioner  points  out  that  eight  of  the  companies  of  this  class 
were  doing  business  in  Arkansas  on  March  1,  1907,  and  that  since  that 
time  two  have  reinsured  and  gone  into  liquidation;  two  are  in  the  hands 
of  a  receiver,  and  four  are  still  doing  business. 

The  Insurance  Commissioner  goes  on  to  say  that: 

Efforts  should  be  made  to  reduce  the  moral  hazard  to  the  minimum  to  guaid 
against  overinsurance,  and  if  possible  to  get  nearly  on  a  cash  basis.  A  large 
per  cent  of  premiums  are  settled  by  note,  a  little  cash  collected  is  absorbed  by 
expenses,  a  loss  occurs  with  nothing  to  settle  it  but  premium  notes,  which  are 
not  current  or  readily  convertible  into  cash;  the  result  is  a  judgment,  an  exe- 
cution  and  a  receiver.  The  non-assessable  policy  feature  of  this  law  is  a  de¬ 
lusion  and  a  snare  and  should  be  repealed.  It  is  an  attempt  to  accomplish  the 
impracticable,  if  not  the  impossible.  Insurers  should  know  that  when  they  take 
a  policy  in  a  mutual  company  they  are  subject  to  an  assessment.  the  line  be¬ 
tween  the  mutual  and  the  stock  plan  of  insurance  should  be  so  sharply  drawn 
and  clearly  defined  that  no  one  could  be  deceived. 


Cincinnati  Items. 


[From  Our  Own  Correspondent.] 


A  new  building  code  will  be  submitted  to  the  Cincinnati  council  Mon¬ 
day,  December  21.  It  is  hoped  that  the  councilmen  will  appreciate  the 
advisability  of  passing  this  ordinance,  as  it  will  fill  a  long-felt  want  in 


Cincinnati. 

The  Board  of  Underwriters  of  Covington,  Ky.,  has  been  dissolved,  as 
under  the  new  ruling  its  functions  in  the  future  will  be  performed  by 
the  State  Rating  Bureau,  with  headquarters  at  Louisville,  and  branches 
in  various  parts  of  the  State.  Chas.  Trame,  who  in  the  past  acted  in 
the  capacity  of  secretary  for  the  Board  of  Underwriters,  will  assume  the 
management  of  the  Covington  branch  of  the  State  bureau.  The  under¬ 
writers  of  Covington,  formerly  members  of  the  Board  of  Underwriters, 
have  organized  the  Fire  Underwriters  Club  of  Northern  Kentucky,  with 
the  following  officers  elected:  President,  H.  A.  Schroetter;  vice-presi¬ 
dent,  Geo.  S.  Bartlett;  secretary,  Jno.  R.  Bullock;  treasurer,  Ben.  A. 
Adams. 

The  construction  of  an  emergency  reservoir  is  being  agitated  m  Nor¬ 
wood,  Hamilton  county,  Ohio.  It  is  desired  that  this  reservoir  cover 
about  four  acres,  with  a  capacity,  in  case  of  accident,  or  a  shut-down 
of  the  waterworks,  to  supply  all  legitimate  demands  for  six  days.  In  this 
manner  Norwood  will  be  independent  of  Cincinnati,  and  there  will  be 
no  chance  of  this  suburb  ever  being  without  sufficient  protection. 

Another  fire  has  been  added  to  the  long  list  of  mysterious  fires  m 
Hyde  Park,  Cincinnati.  The  officials  have  several  boys  under  suspicion 
of  having  started  the  fires,  and  they  will  be  arrested  if  sufficient  evi- 
d0DC6  is  secured. 

The  Sears  Agency  Company  of  Cincinnati  has  been  appointed  agent 
for  the  Sovereign  Fire  of  Toronto  for  whiskey  lines  outside  of  Ohio.  It 
is  expected  that  the  Sovereign  Fire  will  enter  Ohio  shortly  after  the  first 


of  the  year.  ,  .  ..  ,T 

The  Ohio  Insurance  Department  has  revoked  the  license  of  the  New 

England  Fire.  ,  .  ..  Tt 

The  new  waterworks  of  Cleveland  have  recently  been  completed,  it 
is  expected  that  a  new  book  of  advisory  estimates  will  be  published 
shortly.  The  merchants  expect  a  reduction  in  rates. 

Cincinnati,  December  19.  Buckeye. 


Ohio  Notes. 

[From  Our  Own  Correspondent.] 

The  Cleveland  Inspection  Bureau  has  issued  a  special  report  on  the 
fire  which  occurred  on  Euclid  avenue  Sunday  morning,  November  15, 
by  which  the  building  was  totally  destroyed  and  the  stocks  of  the  M. 
Philipsborn  &  Cn.  and  F.  M.  Kirby  &  Co.  were  wiped  out.  Located  in 
the  congested  retail  district,  the  fire  was  confined  to  the  one  building 
by  a  heavy  firewall  on  one  side,  and  the  fireproof  building  owned  and 
occupied  by  the  Guardian  Savings  and  Trust  Company.  The  fire  leaped 
up  against  the  latter  building  viciously,  but  the  brick  walls  and  the 
-\yii*e_g]ass  windows  set  in  hollow  metal  frames  and  sash  prevented 
damage  except  charring  the  window  shades  and  wooden  interior  window 
trimmings  Varnish  on  the  stair  rails,  about  thirty-nine  inches  from 
the  windows,  was  blistered.  This  shows  the  necessity  of  protection 
over  openings  in  exterior  walls  overlooking  roofs  of  adjoining  buildings. 
Had  it  not  been  for  this  building  the  fire  would  probably  have  swept  the 
section  to  the  west  of  the  building  destroyed.  The  total  loss  to  the 
companies  is  estimated  at  $80,300,  and  with  rental  insurance  amounts 

to  $95,300.  ,  .  .  x.  .  .  . 

The  proprietors  of  moving-picture  shows  in  Cincinnati  have  formeci 
an  organization  and  decided  that  no  machine  operator  shall  be  em¬ 
ployed  unless  he  shall  first  stand  an  examination  as  to  his  knowledge  of 
machines,  wiring,  films,  and  what  should  be  done  in  cases  of  emergency. 
An  electrician  will  examine  them  on  these  points.  It  is  said  that  most 
of  the  machines  used  in  Cincinnati  are  enclosed  in  iron  or  concrete 
fireproof  vaults,  with  pipes  connected  with  a  flue,  so  that  in  case  of  a 
film  burning,  the  smoke  is  carried  off;  no  damage  results  to  the  build¬ 
ing  and  the  audience  does  not  know  that  anything  has  taken  place. 

Since  the  annual  meeting  of  the  National  Association  of  Independent 
Telephone  Men  in  Chicago,  there  has  been  talk  of  the  organization  of  a 
mutual  company  to  carry  the  insurance  on  the  properties  of  these  inde¬ 


pendent  companies.  The  telephone  people  claim  that  rates  on  their 
properties  are  too  high.  One  thing  that  will  stand  in  the  way  of  mutual 
insurance,  is  the  fact  that  all  the  companies,  or  nearly  all  of  them,  are 
heavily  bonded. 

It  is  stated  that  the  agents  at  Cleveland  are  still  working  on  the 
question  of  allowing  banks  to  do  an  insurance  business.  Two  of  the 
largest  trust  companies  in  the  city  have  established  fire  insurance  de¬ 
partments  and,  of  course,  expect  to  profit  from  the  insurance  placed  on 
properties  on  which  they  have  loans.  The  agents  claim  that  it  is  unfair 
to  them  for  the  trust  companies  to  use  the  expirations  they  find  on  the 
policies  on  the  properties  on  which  they  hold  mortgages  for  the  benefit 
of  their  own  insurance  departments.  The  manager  of  the  department 
in  one  of  the  banks  became  a  member  of  the  local  organization  some 
time  ago,  but  membership  was  refused  the  other  one.  It  is  said  that 
the  first  one  is  now  under  advisement  and  that  something  may  be  done 
yet  regarding  it. 

Jack  Page,  the  aged  Williams  county  firebug  who  gave  so  much  dam¬ 
aging  evidence  against  ether  members  of  the  gang,  has  been  released 
from  the  penitentiary  after  serving  his  time. 

Assistant  Fire  Marshal  Parks  Hone,  in  charge  of  the  Toledo  office, 
has  been  dismissed,  and  Harry  B.  Kirtland  appointed  in  his  place. 
Hone  is  a  Democrat,  and  this  is  the  only  reason,  so  far  as  known,  for 
dispensing  with  his  services.  Fire  Marshal  Rogers  seems  to  stick  pretty 
close  to  party  lines  in  the  work  of  his  office. 

The  Citizens  Fire  of  Charlestown,  W.  Va.,  and  Empire  City  Fire  of 
New  York  have  been  admitted  to  Ohio. 

Cleveland,  December  19.  O.  M.  C. 


— The  Milwaukee  German  will  apply  for  admission  to  Missouri  and  Michigan 
after  January  1. 

— The  American  Central  of  St.  Louis  has  applied  for  admission  to  the  Western 
Factory  Insurance  Association. 

— Frank  M.  Rice,  vice-president  of  the  Des  Moines  Fire,  has  tendered  his 
resignation,  becoming  effective  December  31. 

— The  local  board  at  Evansville,  Ind.,  has  adopted  a  resolution  approving  the 
principle  of  the  Dean  schedule  as  just  and  equitable. 

— A.  K.  Driscoll,  Nebraska  special  agent  of  the  Hanover  Fire,  has  had  Col¬ 
orado  added  to  his  territory.  He  w,.,  make  headquarters  at  Denver. 

— A  bill  has  been  drafted  to  present  to  the  incoming  session  of  the  Iowa 
Legislature  providing  for  the  establishment  of  a  State  Insurance  Department. 

— J.  G.  Gardner,  adjuster  for  the  Anchor  Fire  of  Des  Moines,  will  retire  and 
remove  to  California.  He  will  be  succeeded  by  S.  G.  Moore,  assistant  adjuster. 

— The  Indianapolis  Fire  Insurance  Club  has  organized  and  appointed  the  fol¬ 
lowing-named  officers:  President,  R.  C.  Ziegner;  vice-president,  A.  J.  Hueber; 
secretary,  T.  F.  Barrett,  Jr. 

— Hugh  R.  Louden,  Minnesota  State  agent  of  the  Liverpool  and  London  and 
Globe,  has  been  appointed  deputy  assistant  secretary  of  the  Western  department, 
succeeding  the  late  John  M.  Thomas. 

— Henry  L.  Riemann,  for  many  years  with  the  home  office  of  the  American 
Central,  has  been  appointed  special  agent  for  Kansas,  Oklahoma  and  the  moun¬ 
tain  field,  assisting  State  Agent  Woodard. 

— The  Wisconsin  Insurance  Department  will  make  a  ruling  that  in  case  of  fire 
in  a  cold  storage  plant  a  fire  insurance  policy  covers  loss  on  property  that  is 
not  burned,  if  that  loss  is  due  to  the  fire. 

— The  Kansas  City  (Mo.)  Fire  Underwriters  Association  has  elected  the  fol¬ 
lowing-named  officers:  President,  R.  B.  Jones;  vice-president,  W.  B.  Johnson; 
treasurer,  E.  P.  Pratt;  secretary,  J.  E.  McKee. 

— The  Indiana  League  of  Underwriters  has  elected  the  following-named  officers 
for  the  ensuing  year:  President,  A.  J.  Dillon;  vice-presidents,  Chas.  A.  Gor¬ 
ham,  Charles  Engle;  secretary  and  treasurer,  George  Rehm. 

— It  is  reported  that  the  assignment  of  the  Citizens  Bank  of  Napoleon,  Ohio, 
which  occurred  last  week,  was  largely  due  to  the  troubles  of  the  Ohio  German 
Fire,  and  that  the  creditors  of  the  former  institution  may  lose  $139,000. 

— Vice-President  Brooks  of  the  Peoples  National  has  been  making  a  tour  of 
the  West,  and  announces  the  following  appointments:  Moore,  Case,  Lyman  & 
Herrick  of  Chicago,  for  Cook  county;  Charles  L.  Crane  &  Co.,  for  St.  Louis. 

. _ w.  E.  Gunn,  special  agent  of  the  American  National  of  Rock  Island,  Ill., 

will  have  charge  of  Ohio,  Indiana,  Michigan  and  part  of  Minnesota  and  Wiscon¬ 
sin,  which  was  formerly  supervised  by  the  Cummings  general  agency  at  Chicago. 

—Mrs.  Ida  Clishem  of  Toledo  has  been  arrested  on  the  charge  of  burning  her 
home  to  secure  the  insurance  carried  in  the  National  of  Cincinnati.  The  arrest 
was  the  result  of  an  investigation  made  by  .Deputy  Fire  Marshal  Harry  D.  Kirt¬ 
land. 

An  ordinance  was  introduced  at  a  meeting  of  the  city  council  of  Toledo  a  few 
days  ago  providing  for  the  issue  of  $300,000  bonds,  from  the  proceeds  of  which 
a  fire  boat  is  to  be  purchased  and  auxiliary  mains  constructed  in  the  business  part 
of  the  city. 

—The  Western  department  of  the  Connecticut  Fire  has  issued  a  circular  letter 
to  its  agents  in  that  territory,  advising  them  that  as  there  is  a  great  demand  for 
indemnity  against  loss  or  damage  by  hail,  the  company  will  issue  policies  of  this 
class  in  1909. 

_ Clarence  G.  Meeker,  State  agent  of  the  Concordia  Fire  for  Illinois  and  In- 

diana,  died  last  Sunday  at  his  home  in  Sycamore,  Ill.,  from  a  stroke  of  apoplexy. 
The  deceased  leaves  a  widow  and  two  sons,  one  employed  in  the  Sycamore  post- 
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office,  and  the  other,  Robert  W.  Meeker,  is  special  agent  of  the  Seaboard  Fire 
and  Marine. 

— In  the  case  of  the  North  British  and  Mercantile  Insurance  Company  against 
F.  S.  Smith  and  others,  the  Ohio  Supreme  Court  has  decided  that  it  is  necessary 
for  the  assured  to  file  proof  of  loss  in  writing,  and  that  the  agent  of  a  company 
does  not  have  authority  to  waive  this  condition  or  accept  a  verbal  statement. 

— Prosecuting  Attorney  of  Arkansas  Roy  E.  Campbell  has  filed  a  damage  suit 
against  a  number  of  fire  insurance  companies  and  general  agents,  charging  the 
defendant  companies  with  being  in  an  illegal  agreement  to  regulate  insurance 
rates  and  commissions  paid  to  agents.  He  asks  for  conviction  upon  six  specific 
days,  from  October  23  to  28,  inclusive. 

— Samuel  J.  Johnson,  who  has  represented  the  Phenix  in  Minnesota,  has  been 
appointed  State  agent  for  the  Northwest,  succeeding  Otto  E.  Greely.  He  will  be 
assisted  by  Special  Agent  Charles  G.  Beadell.  W.  C.  Cree,  special  agent  in 
North  Dakota,  will  take  entire  charge  of  the  work  in  Manitoba  and  the  East, 
J.  W.  G.  Pate  continuing  as  supervisor  in  Alberta  and  the  West.  A.  Skowrup 
becomes  State  agent  for  South  Dakota.  Special  Agents  Earl  W.  Thomas  and 
Paul  A.  Schmuck  will  continue  the  work  in  Texas. 

— Insurance  Commissioner  Basford  of  South  Dakota,  in  his  annual  report  to 
the  legislature,  recommends  the  repeal  of  the  State  law  requiring  insurance  com¬ 
panies  transacting  business  in  the  State  to  publish  annual  statements  in  a  number 
of  State  papers.  The  Commissioner  cautions  the  members  in  regard  to  the 
proposition  for  changing  the  State  standard  policy  form,  and  suggests  care  in 
the  manner  of  such  riders  as  may  be  placed  in  the  new  standard  in  case  such 
should  be  adopted.  One  of  the  main  reasons  the  companies  desire  a  change  in 
the  form  is  to  eliminate  the  valued  policy  provision. 


THE  SOUTH. 


Provisions  of  Texas  Resident  Agents’  Law. 

Queries  relating  to  the  provisions  of  the  Texas  resident  agents’  law 
were  recently  answered  by  an  insurance  lawyer;  the  questions  were  as 
follows: 

First. — Is  it  a  violation  of  the  law  to  have  policies  issued  and  coun¬ 
tersigned  insuring  property  in  Texas  by  an  agent  of  a  represented  com¬ 
pany  there  and  forwarding  such  by  mail  to  a  New  York  broker? 

Second. — Is  it  any  violation  of  the  Texas  law  for  such  agent  to  divide 
his  commission  with  a  New  York  broker? 

Third. — What  other  laws  are  there  bearing  on  the  general  subject  of 
placing  insurance  at  this  end  pertaining  to  the  adjustment  of  losses,  etc.? 

The  questions  were  answered,  respectively,  as  follows:  It  would  not 
be  a  violation  if  the  Texas  agent  received  the  full  commission  and  re¬ 
ported  the  premiums  for  taxation.  It  would  be  a  violation  for  a  Texas 
agent  to  divide  commissions  with  a  non-resident,  or  with  any  unlicensed 
person.  An  adjuster  is  subject  to  a  fine  of  from  $500  to  $1000  if  he  rep¬ 
resents  a  company  not  admitted,  unless  it  be  a  company  carrying  in¬ 
surance  under  sworn  statement  by  the  insured  that  he  was  unable  to 
procure  a  sufficient  amount  of  insurance  in  companies  admitted  to  the 
State. 


Municipal  Taxation  in  Alabama. 

[From  Our  Own  Correspondent.] 

Frank  N.  Julian,  ex-officio  Insurance  Commissioner  of  Alabama,  and 
Deputy  Insurance  Commissioner  A.  C.  Sexton  are  petitioning  city  coun¬ 
cils  of  Alabama  for  a  reduction  of  insurance  licenses  throughout  the 
State.  Advices  recently  received  from  Samson,  showing  that  the  in¬ 
surance  license  fee  there  had  been  reduced  from  $20  per  year  to  $5  per 
year,  have  reinspired  the  Department,  with  the  result  that  it  is  more 
active  than  ever  in  trying  to  secure  a  change  from  the  present  condi¬ 
tions.  One  town,  however,  has  doubled  the  life  insurance  license  fee, 
and  added  $5  to  the  fire  license  fee.  Specifically,  the  Department  is 
aiming  to  have  all  licenses  put  on  a  percentage  basis.  The  claim  is  ad¬ 
vanced  by  the  insurance  officials  that  the  licenses  in  this  State  are 
almost  prohibitive,  and  because  of  the  fact  that  they  are  trying  to 
adjust  matters  qo  that  the  little  insurance  companies  may  be  upon  an 
equal  footing  with  the  larger  ones.  The  officials  think  that  a  number  of 
companies  do  not  enter  Alabama  because  of  the  great  amount  of  money 
which  they  have  t.o  deposit  before  they  can  proceed  to  business.  It 
is  officially  given  out  that  the  legislature  of  1911  will  be  exhorted  to 
change  the  conditions. 

The  commercial  bodies  of  the  State  are  calling  for  more  industries  and 
more  business,  and  the  insurance  officials  are  trying  to  attract  more  in¬ 
surance  companies.  Both  will  come,  they  say,  if  licenses  are  put  on 
the  percentage  basis,  and  not  on  a  flat-rate  basis. 

Commissioner  Julian  has  been  campaigning  for  some  time  with  the  end 
in  view  of  bringing  about  the  establishment  in  the  South  of  more 
Southern  companies.  Golden  Rod. 

Montgomery,  December  19. 


New  Orleans  Notations. 

[From  Our  Own  Correspondent.] 

Not  a  little  interest  attaches  to  the  controversy  which  has  arisen  be¬ 
tween  the  steamship  agents  at  this  city  and  the  board  of  port  commis¬ 
sioners  which  has  jurisdiction  over  the  public  wharves,  as  a  result  of 
the  latter’s  instructions  to  supply  fire-fighting  apparatus  for  freight  on 
the  docks.  Some  time  ago  the  dock  board,  in  its  effort  to  afford  every 


protection  against  fire  in  order  to  keep  down  its  insurance  rates,  notified 
the  agents  to  supply  apparatus  for  the  protection  of  the  freight.  Some 
of  the  agents  immediately  complied,  but  a  number  wrote  the  board  that 
to  comply  with  the  request  would  mean  that  they  in  a  measure  assumed 
partial  responsibility  for  the  efficiency  and  sufficiency  of  the  fire  protec¬ 
tion  on  the  docks.  The  board  took  the  position  that  it  was  at  no  time 
liable  for  freight  on  the  wharf;  that  its  obligation  in  the  matter  of  fire 
protection  ceased  after  it  had  provided  adequate  protection  for  the 
wharves  themselves.  \  Necessarily  the  controversy  has  attracted  the  at¬ 
tention  of  insurance  circles  and  developments  are  being  watched  with 
interest.  The  dock  board  has  referred  the  question-  to  its  attorney  for 
an  opinion. 

That  part  of  the  New  Orleans  Railway  and  Light  Company’s  $6,000,000 
insurance  which  expired  this  month  is  being  renewed  with  the  various 
companies  represented  here  at  standard  rates.  Nearly  everybody  worth 
while  is  getting  a  part  of  the  business. 

Eighteen  suits  for  various  amounts  have  been  filed  by  the  Morris  Mc- 
Graw  Woodenware  Company,  in  liquidation,  against  the  insurance  com¬ 
panies  holding  policies  on  its  building  and  stock  which  were  destroyed 
by  fire  in  April  of  last  year. 

The  steamship  “Alexandria,”  with  11,000  bales  of  cotton  for  Havre,  is 
on  fire  at  this  port.  The  flames  were  discovered  in  hatch  No.  3  yesterday 
and  the  cargo  is  still  burning.  Steam  is  being  pumped  into  the  hold  to 
smother  the  conflagration. 

New  Orleans,  December  19.  Magnolia. 


— The  Commerce  of  Albany  will  enter  Maryland  in  1909. 

— The  city  attorney  of  Charleston,  S.  C.,  has  ruled  that  the  plan  of  the  city 
councilmen  to  force  companies  to  reduce  rates  there  under  penalty  of  cancellation 
of  licenses  is  unconstitutional. 

- — A  movement  is  on  foot  among  the  city  authorities  at  Baltimore  for  the 
city  to  carry  its  own  insurance.  The  municipality  pays  about  $10,000  in  pre¬ 
miums  annually  for  the  insurance  of  public  buildings. 

— W.  H.  Ayres,  stamping  clerk  for  the  South-Eastern  Underwriters  Association 
at  Charleston,  S.  C.,  has  resigned  to  become  special  agent  of  the  Milwaukee 
Mechanics  in  Southern  territory,  with  headquarters  in  Atlanta. 

— H.  D.  Richardson,  general  agent  at  New  Orleans  for  the  Queen  City  Fire  of 
Sioux  Falls,  announces  that  the  company  will  retire  from  Louisiana  at  the  close 
of  the  present  year.  It  is  also  reported  that  the  Queen  City  will  also  retire  from 
Mississippi. 

- — The  1908  transactions  of  the  Dixie  Fire  of  Greensboro,  N.  C.,  have  been 
satisfactory  to  the  officers  of  the  company  thus  far,  and  unless  some  unusually 
heavy  losses  are  sustained  during  the  remainder  of  this  month  the  company  will 
make  an  excellent  financial  statement  at  the  end  of  the  year.  The  company 
operates  in  some  thirty  States,  and  has  gained  an  enviable  reputation  throughout 
the  country  since  it  commenced  business  in  1906. 

— The  Austin  Fire  and  the  Commonwealth  Fire  of  Austin,  Tex.,  have  pre¬ 
sented  amendments  to  their  charters  to  the  Texas  Insurance  Department,  to 
change  their  place  of  domicile  to  a  point  just  outside  the  city  limits  of  Austin. 
By  so  doing  the  companies  will  escape  the  heavy  municipal  tax  on  their  securities. 
The  Southern  National  of  Austin  has  for  some  time  past  had  its  offices  outside 
of  the  corporate  limits  in  a  building  owned  by  the  company. 

— The  new  general  agency  firm  of  Cochran,  Thomas  &  Co.  at  Dallas,  Tex., 
which  succeeds  Smith  &  Cochran,  has  a  trio  of  members  who  should  be  successful 
in  maintaining  and  enlarging  the  excellent  business  accumulated  by  the  old  firm. 
J.  W.  Cochran,  of  the  old  firm  of  Smith  &  Cochran,  is  the  senior  member,  and 
John  M.  Thomas,  State  agent  and  adjuster  for  the  Phenix  of  Brooklyn  for  many 
years,  and  Sam  O.  Smith,  Jr.,  for  the  last  three  years  executive  special  for 
Smith  &  Cochran,  and  previously  identified  with  Scruggs  &  Smith,  are  the  other 
members.  They  make  a  strong  combination  and  will  doubtless  attract  a  goodly 
share  of  business  for  their  companies,  the  list  of  which  includes  some  of  the  most 
popular  institutions  in  the  country. 


THE  PACIFIC  COAST. 


Assessment  by  Receiver  of  Pacific  Fire. 

[From  Our  Own  Correspondent.] 

Fred  H.  Lysons,  receiver  of  tbe  Pacific  Fire  Insurance  Company  of 
Seattle,  a  defunct  mutual,  has  sent  to  the  policyholders  of  that  company 
notice  of  assessment,  which  was  ordered  by  the  court,  and  Mr.  Lysons 
states  that  if  all  the  assessments  are  paid  it  will  bring  in  from  $65,000 
to  $75,000.  He  also  states  that  he  has  assessed  for  five  times  the  annual 
premium.  This  company  issued  a  New  York  standard  form  policy  and 
charged  level  premium,  but  being  organized  under  the  mutual  laws,  the 
receiver  stands  on  the  law  and  the  last  clause  of  the  printed  portion  of 
the  standard  form,  which  relates  to  the  cjass  of  company  issuing  the 
policy.  This  company  also  wrote  surplus  business  in  San  Francisco,  and 
the  receiver  states  that  the  San  Francisco  part  of  the  assessment  will 
run  to  about  $7000.  Some  of  the  assessments  of  different  firms  total  as 
high  as  $600.  Washington. 

Seattle,  December  17. 


— A  verdict  has  recently  been  rendered  by  Judge  Wells  of  Welland,.  Ont., 
Canada,  awarding  the  Methodist  Church  the  sum  of  $12,563  against  the  town  for 
damage  by  fire  when  a  road  roller  broke  the  gas  main,  thereby  setting  the 
church  on  fire. 
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MISCELLANEOUS  FIRE  NEWS. 


Beautiful  Centennial  Policy  Form. 

The  North  British  and  Mercantile  of  London  has  sent  to  its  agents 
one  of  the  most  beautiful  policy  forms  ever  issued  by  an  insurance  com¬ 
pany.  The  policy  is  in  celebration  of  its  hundredth  anniversary  and  is 
printed  in  four  colors-red,  blue,  purple  and  gold.  When  folded,  the 
policy  shows  the  official  seal  of  the  North  British  in  red,  blue  and  go 
surmounted  by  the  figures  1809-1909  in  blue;  the  name  of  the  company 
being  printed  in  gold,  with  illuminated  initial  letters  m  red.  The  head¬ 
ing.  of  the  policy  is  in  an  elaborate  design,  the  scroll  and  crest  being  m 
gold,  as  is  also  the  company’s  name.  Across  the  face  of  the  coat  of  arms 
is  the  inscription  in  gold  “Centennial  Anniversary,”  surmounted  by  the 
figures  1809-1909  in  white.  This  policy  will  be  used  to  the  exclusion  o 
all  others  during  the  coming  year.  It  is  a  work  of  art,  an  m  e 
States  Manager  E.  G.  Richards  is  receiving  the  warm  congratulations 
the  company’s  agents  and  policyholders  upon  the  beautiful  reminder  of 
the  one  hundredth  birthday  of  the  North  British  and  Mercantile. 


State  Fire,  South  McAlester,  Okla.;  Western  Fire  and  Marine,  South  McAlester 
Okla. ;  Oriental  Mutual  Fire,  Johnstown,  Pa.,  and  the  Safety  Mutual  -ire  o 
Lebanon,  Pa. 

—Whether  waiver  by  an  agent  of  written  proof  of  loss  is  binding  on  a  fire 
company  was  decided  by  the  Supreme  Court  recently  m  the  case  of  the  North 
British  and  Mercantile  vs.  F.  C.  and  Delpha  Smith.  The  latter  were  pohcy- 
holders  and  sustained  a  loss,  notifying  the  local  agent  and  asking  if  they  should 
file  written  notice  with  the  company.  It  is  alleged  that  the  agent  said  it  was 
unnecessary.  The  company  refused  to  pay;  the  Supreme  Court  deciding  in  favor 
of  the  insured. 

—A  commission  composed  of  Insurance  Commissioner  E  Myron  Wolf,  Joseph 
Kirk,  representing  the  San  Francisco  Board  of  Trade;  E.  R. 
chants  Exchange;  Allen  Wright,  Merchants  Association;  F.  W.  S.cklen,  Cham 
ber  of  Commerce;  Percy  T.  Morgan,  San  Francisco  Clearing  House;  W.  J.  Dut¬ 
ton,  representating  the  Board  of  Fire  Underwriters  and  Judge  T.  A.  Cutter 
representing  Governor  Gillett,  is  now  at  work  upon  the  draft  of  a  . 

fire  insurance  policy  for  presentation  at  the  forthcoming  session  of  the  California 

Legislature. 


Fire  Insurance  Stock  Quotations. 


Name  of  Company. 
New  York  City. 


.100 
.100 
.100 
.100 
.100 
.  .100 


City  of  New  York.  . 
Continental  .... 
Commonwealth  . 

Empire  City  . . . 

Fidelity  Fire  . . . 

German  Alliance 
German-American  ..100 

Germania  .  5® 

Glens  Falls .  10 

Globe  and  Rutgers..  100 

Hanover  .  50 

Home  . 100 

Nassau  .  50 

Niagara  .  50 

North  River .  25 

Pacific  .  25 

Peter  Cooper  .  20 

Phenix  .  50 

Stuyvesant  .  25 

United  States .  25 

Westchester  ........  10 

Williamsburgh  City..  50 

Philadelphia,  Pa. 

Alliance  ._ . 

County  Fire  . 

Delaware  . ... . 

Fire  Association. 


Book 
Value, 

Par  Jan.  1, 

Value.  1908.  Asked. 

179  255 

850  1520 

232  240 

158  125 

180  260 

186  190 

394  490 

194  255 

1110  1510  l/ 


375 

185 

323 

126 

205 

165 

195 

141 

156 

132 

115 

402 

282 


305 

150 

450 
160 
275 
160 
100 

1134 

300 
125 
86  *4 

451 
450 


Name  of  Company. 

Newark,  N.  J.  Par 
Value. 

American  .  jj 

Firemens  _ .  °0 

Newark  Fire .  5 

New  Orleans,  La. 

Hibernia  . 100 

Lafayette  . 100 

Mechs.  and  Traders.. 100 

Southern  . 100 

Sun  . 100 

Teutonia  . 100 

Memphis,  Tenn. 

Bluff  city . 

Factors  . 

Hernando  . 

Phcenix  F.  and  M. .  . 

St.  Louis,  Mo. 
American  Central.. 

Hartford,  Conn. 


Bid.  Asked. 


.  10 
.100 
.  10 
.50. 

Franklin  .  25 

Girard  . 100 

Ins.  Co.  of  N.  Am.  10 
Ins.  Co.  of  State  of 

Pa .  50 

Jefferson  .  50 

Lumbermens  .  25 

Mechanics  . .  25 

Pennsylvania  . 100 

Reliance  .  50 

Spring  Garden .  50 

Union  .  20 

United  Firemens ....  10 


*12 

*130 

*23 

*315*4 

*49J4 

*291 

*22 

*16 

*135 

*60 

*42*4 

*375 

*71*4 

*79*4 

*2*4 

*54 


100 

100 

100 

100 


100 


500 

365 

210 


150 

200 

127 

80 

125 

115 


99 

100 

105 

99 


525 

385 

220 


200 

ii2 

135 


100 

102 

108 

100 


175  176*4 


tna  . 

.100 

300 

300 

Connecticut  . 

.100 

270 

Hartford  Fire . 

.100 

498 

510 

National  Fire  . 

.100 

250 

220 

Phoenix  Fire  . 

.100 

214 

St.  Paul,  Minn. 
St.  Paul  F.  and  M. 

.100 

200 

Richmond ,  Vo. 

Virginia  F.  and  M. 

.  25 

54 

57 

Virginia  State  . 

35 

Columbus ,  Ga. 

Georgia  Home  . .  . 

.100 

144 

145 

Charleston,  S.  C. 

Equitable  Fire  . .  . 

.  50 

46 

48 

*  Latest  sale. 


vice-presidents,  Jeremiah 
H.  Merrill. 


to 


THE  REDUCTION  OF  FIRE  HAZARDS. 

FIRE  PROTECTION  HARDWARE. 

Importance  of  Equipping  Fire  Doors  with  Best  Hardware- 
Only  Approved  Fixtures  Should  be  Used. 

The  standard  building,  from  the  standpoint  of  rating  for  fire  insurance, 
is  required  to  have  all  wall  openings  properly  protected,  and  one  of  the 
best  methods  of  protecting  such  openings  is  by  the  use  of  standard  tin- 

clad  doors  which  operate  automatically. 

These  doors  are  required  to  be  built  in  accordance  with  the  specifica¬ 
tions  prescribed  by  the  National  Board  of  Five  Underwriters,  as  recom¬ 
mended  by  the  National  Fire  Protection  Association. 

Such  doors  may  be  made  to  slide  horizontally  or  vertically  or  may  be 
made  to  swing  on  hinges.  Provision  is  also  made  for  trap  doors,  e  c. 

After  the  doors  are  properly  constructed  it  is  essential  that  the  hard¬ 
ware  to  be  used  in  conjunction  with  the  doors  shall  be  thoroughly 
adapted  to  this  use  and  of  the  best  quality.  The  Underwriters  Lat>ora' 
tories  of  Chicago  inspect  the  hardware  made  by  various  manufacturers 
and  attach  labels  to  approved  goods  reading  as  follows;  “Underwriters 

Laboratories— Inspected  Hardware.”  ,  ..  , 

Hardware  necessary  for  fire  doors  arranged  to  close  automatically 
of  fire,  and  which  is  approved  by  the  Underwriters  Laboratories^ 


They  prepare  regu- 


case - -  tv 

made  by  James  Peters  &  Sons  of  Philadelphia,  Pa  . 

lar  sets  of  fire-door  hardware  with  automatic  fixtures  which  comprise  all 
the  articles  necessary  to  hang  a  fire  door  properly,  so  that  in  case  «f  an 
emergency  it  will  close  and  thus  cut  off  communication  between  the 
room  in  which  a  fire  has  started  and  that  adjoining 

One  set  of  automatic  fixtures  is  arranged  so  that  one  fusible  I  n 
l0“ “j  £  th,  center  of  the  Coer  onentng.  near  the  top,  white  .nether  . 
above  the  opening  and  near  the  celling.  The  Hieing  ot  either  link  will 

release  the  weight  and  allow  the  door  to  close. 

for  a  smaller  opening,  is  provided  with  one 


track,  with  bolts  and 


Fire  will  remove  its  head  office  from  Walla  Walla  to 


The  com- 


Deasy, 

him- 
succeed 


—The  Walla  Walla 
Seattle  January  1. 

—The  Norwich  Union  Fire  has  applied  for  admission  to  California, 
pany  will  do  business  in  that  State  without  an  earthquake  clause  in  its  policies. 

—The  San  Francisco  Insurance  Brokers  Exchange  has  elected  the  following- 
named  officers:  President,  R.  G.  Gueyette, 

Charles  C.  Nichols;  secretary  and  treasurer,  A. 

—Robert  W.  Neal,  publisher  of  The  Pacific  Underwriter,  has  announced 
self  as  a  candidate  for  the  California  Insurance  Commissionership, 

Myron  E.  Wolf,  on  the  expiration  of  the  latter’s  term  in  April,  1910. 

—It  is  announced  that  the  English  insurance  companies 
all  claims  arising  from  the  Jamaica 

1907,  on  a  basis  of  eighty-five  per  cent  without  adjustment  and  including  costs. 

_ Of  the  3338  buildings  owned  by  the  United^ 

zone  not  one  cent  of 
million  dollars  in  buildings, 
buildings  bought  from  France, 

Panama. 

—The  Insurance  Report’s  Underwriters  Hand  Book 

'  '  i  Colorado,  rvew  rvrex 

revised  list  of 


Another  set,  designed 

fusible  link,  which  projects  out  into  the  door  opening. 

The  sets  of  hardware  referred  to  comprise  track 
washers  hangers  for  openings,  binders  with  bolts  and  washers,  stay 
rolls  with  bolts  and  washers,  strips,  wedges,  flush  and  rim  pulls,  bum»®r  • 
wheels 1  weights,  links,  cord,  etc.  As  door  openings  vary  very  much 
in  dimensions,  it  is  necessary  when  ordering  approved  hardware 
specify  the  width  of  the  opening  and  the  thickness  of  the  wa  s  n  e 
case  in  order  to  secure  supplies  adapted  to  the  particular 
The  hangers  used  are  roller  bushed  and  are  designed  especially  for  use 
1116  S  tay  rolls,  etc.,  are.  made  to  conform  to  the 

Fire  Underwriters.  In  cases  where 
where  the  ceiling  is  at 


but 


have  agreed  to  settle 
earthquake  and  conflagration  of  January  14, 

osts. 

States  in  the  Panama  Canal 
insurance  is  carried.  The  Government  has  spent  over  ten 
which  amount  takes  no  account  of  the  value  of  the 
both  in  the  canal  zone  and  the  Republic  of 


of  Mountain  Field,  for 

1908-1909,  presents  a  list  of  companies  doing  business  in  Colorado,  New  Mexico 
with  the  names  and  locations  of  their  agents,  a 

for  fire  insurance  companies,  and  their 


and  Wyoming, 

managers,  general  agents  and  field  men 
territory  and  headquarters. 

—Frank  W  Anthony,  with  offices  at  612  Temple  Bar  building,  Brooklyn, 
has  been  connected  with  various  questionable  insurance  institutions, 
to  be  offering  policies  of  the  following-named  companies: 


N.  Y.,  who 

is  reported 


New 


on  fire  doors.  The  hangers, 
regulations  of  the  National  Board  of 

floors  sliding  horizontally  cannot  be  used,  , 

least  twice  the  height  of  the  doorway,  the  vertical  automatic 
can  be  used  In  some  cases  also  it  is  desirable  to  have  swinging  d  , 
a  ,  hv  the  use  of  a  new  device  such  doors  can  be  made  to  close  auto 

matically  in  case  of  fire.  This  device  can  be  applied  to  *°.ub1®' 

.  has  heen  approved  by  the  underwriters.  It  is  claimed  that 
Uvery  simple-  that  there  are  no  springs  to  get  out  of  order,  the  action 
r  wheels  and  arms  being  controlled  by  weights  and  being  positive  in 
all  cases;  that  the  device  is  in  no  way  connected  to  the  door,  it  being 
possible  to  open  and  shut  the  doors  at  will, 
link  is  released  by  fire,  the  door  will  close 
Trifle*  for  the  closing  and  latching  of  double  doors. 

"'The8 proprietors builfhngs ‘'used^'for ‘mercantile '^an^manufacturing 

the  compartment  in  which  it  originates, 


and  yet,  when  the  fusible 
An  ingenious  device  pro- 
Automatic  appliances 
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An  Effective  Method  of  Fire  Prevention. 


Workmen’s  Compensation  Act. 


In  The  Norwich  Union  (Fire)  Magazine,  F.  C.  Stamford,  special  agent 
for  the  Pacific  Coast  department,  has  an  article,  in  the  course  of  which 
he  said: 

Perhaps  the  most  effective  method  ever  devised  for  fire  prevention  was  that 
employed  by  the  citizens  in  some  of  the  mining  and  cattle  towns  on  the  frontier 
°f  the  Territory  of  Arizona  in  the  early  days  of  its  settlement. 

While  excuses  were  found  for  certain  types  of  lawlessness,  these  pioneers  of 
advancing  civilization  refused  to  believe  that  fire  could  start  without  human 
assistance  or  almost  criminal  carelessness,  and,  as  many  of  these  places  suffered 
seriously  from  conflagrations  which  sometimes  destroyed  an  entire  town,  com¬ 
mittees  were  appointed  to  seek  effective  means  to  reduce  the  chances  of  further 
loss. 

Wood  being  practically  the  only  obtainable  material  for  building  and  fuel,  with 
candles  and  coal  oil  for  lights,  the  physical  hazard,  particularly  in  gulch  towns 
where  congestion  was  unavoidable,  was  very  great. 

In  many  places  protection  in  the  nature  of  water  pressure,  with  pipes,  hy¬ 
drants  and  hose,  was  impossible,  and  chemical  fire  extinguishers  being  at’  that 
time  unknown,  the  committee  was  forced  to  attack  the  problem  through  the  indi¬ 
vidual  owner  or  occupant  of  a  building,  which  it  proceeded  to  do  by  posting  a 
notice  reading  something  like  this: 

“Notice. 

“We,  the  committee  of  public  safety  of  Goldpan,  have  investigated  the  cause  of 
the  recent  fires,  and  have  decided  that  they  must  stop,  and  this  is  to  notify  all 
citizens  of  this  camp  that 

“We  Will  Hang  the  Man  in  Whose  Place  the  Next  Fire  Starts." 

The  success  of  the  plan  was  immediate  and  lasting.  Every  owner  and  occu¬ 
pant  of  property  at  once  became  a  fire  prevention  committee  of  one.  He  was  told 
what  to  do  and  did  it.  The  town  was  cleaned  up,  and  each  one  vied  with  his 
neighbor  in  the  care  of  his  property.  Fire  prevention  became  a  science  in  so 
far  as  care  and  attention  to  physical  conditions  under  local  surroundings  was 
possible. 

Dependence  upon  fire  put-out-sion  had  no  place  as  a  breeder  of  carelessness 
nor  did  the  lack  of  it  lend  courage  to  Mr.  Burnoutski. 

“We  will  hang  the  man  in  whose  place  the  next  fire  starts.” 

A  dozen  tack-point  words,  full  of  startling  possibilities,  changed  the  mental 
attitude  of  the  inhabitants,  reduced  the  moral  hazard  to  zero  and  preserved  the 
physical  aspect  of  the  town  for  years  after. 

Though  crude  and  somewhat  brutal,  as  judged  by  standards  erected  in  the 
more  refined  communities,  the  locality,  times  and  necessity  demanded  it,  and  the 
net  results  of  this  system  cf  fire  prevention  have  not  been  approached  through 
fireproof  construction  nor  modern  scientific  fire  protection. 


Casualty,  Surety  and  Miscellaneous 


Coupon  Policies. 


M.  W.  Waite,  Deputy  Insurance  Commissioner  of  Wisconsin,  lias  sub¬ 
mitted  a  report  criticising  the  issuance  of  coupon  or  limited  policies.  In 
the  report  he  says: 

As  I  have  heretofore  told  you  that  it  seemed  impossible  for  any  com¬ 
pany  to  give  bona  fide  protection  for  either  sickness  or  accident  for  one 
or  two  dollars  a  year,  I  am  also  inclined  to  believe  that  such  policies 
cannot  be  sold  without  misrepresentation;  but  I  am  unable  to  find  any 
Wisconsin  law  that  will  prevent  their  issue.  Certainly  such  a  cheap 
class  of  insurance  is  detrimental  to  all  companies  trying  to  pursue  an 
honorable  business,  and  a  ruling  by  this  Department  demanding  all  ac¬ 
cident  insurance  companies  to  cease  issuing  these  cheap  “Limited  Con¬ 
tracts”  would  be  for  the  benefit  of  the  general  public. 


In  a  letter  to  the  editor  of  The  Spectator,  Mr.  Waite  elaborates  on 
the  subject  by  saying: 

I  am  surprised  to  learn  that  several  companies  of  good  standing  and 
character  should  venture  into  such  a  class  of  “cheap”  insurance.  The 
majority  of  the  people  obtaining  accident  insurance  (of  any  kind)  sel- 
dom  read  their  policies,  hut  believe  they  are  protected  against  all  kinds 
of  hazards  when,  as  a  matter  of  fact,  under  these  “special,”  “coupon” 
or  limited  policies  they  have  very  little  protection. 

Again,  the  general  public  naturally  suppose  that  all  accident  insur¬ 
ance  companies  are  about  of  the  same  nature,  and  the  result  is  that 
the  people  are  led  to  believe  that  all  accident  insurance  is  a  fake  to  the 
!?i“,ry  °f.C0IIlpam?®  endeavoring  to  transact  an  honorable  business.  And 
while  I  have  no  ill  feeling  or  desire  to  do  any  injustice  to  any  of  the 
companies  that  write,  these  “cheap”  accident  contracts,  considering  the 
?a SUCh  pollcles  are  doing.  I  am  inclined  to  believe  it  advisable 

1°  ww  -  means— and,  if  necessary,  a  legislative  measure— to  pre¬ 
vent  their  issue  or  sale.  p 


Standard  Provisions  Favored. 

Representatives  of  the  casualty  companies,  who  appeared  last  week 
at  Chicago  before  the  committee  on  laws  and  legislation  of  the  National 
Convention  of  Insurance  Commissioners,  failed  to  convince  the  officials 
that  some  standard  form  of  accident  policy  would  not  be  desirable. 
After  much  discussion  the  Commissioners  announced  that  they  would 
recommend  bills  in  the  several  State  legislatures,  requiring  standard 
conditions.  It  is  the  general  belief  that  the  companies  will  vigorously 
oppose  these  measures. 


he  term  “Midland”  sounds  good  to  organizers  of  new  companies.  At  least 
four  companies  of  that  name  have  been  started  in  the  last  twelve  months.  The 
latest  is  the  Midland  Casualty  of  Chicago,  with  offices  in  the  Fort  Dearborn 
building.  It  proposes  to  have  a  capital  of  $400,000  and  surplus  of  $125,000 
The  promoters  are  H.  C.  Pegram  and  O.  S.  Edwards,  both  active  life  insurance 


[To  the  Editor  of  The  Spectator.] 


It  is  stated  that  there  is  a  prospect  of  a  hill  being  introduced  in  the 
Massachusetts  Legislature  which,  if  it  becomes  a  law,  will  practically 
put  in  force  the  same  provisions  as  are  embodied  in  the  workmen’s  com¬ 
pensation  act  in  force  in  the  British  Isles. 

It  seems  to  be  current  opinion  that  such  an  enactment  would  be  of 
great  advantage  to  liability  insurance  companies.  It  is  curious  why  there 
should  be  this  belief,  as  up  to  the  present  day  it  can  be  truthfully  said 
that  no  liability  insurance  company  has  derived  any  benefit  from  any 
workmen's  compensation  act.  In  the  British  Isles  the  liability  insur¬ 
ance  companies  have  lost  so  much  money  that  it  will  be  years  before 
there  is  any  possibility  of  their  recouping  their  losses.  Three  or  four 
companies  have  passed  out  of  existence— the  Scottish  Employers,  Lanca¬ 
shire  and  Yorkshire,  the  Accident  Company  and  the  Law-Accident — and 
their  disappearance  without  doubt  was  due  to  the  workmen’s  compensa¬ 
tion  business  which  they  transacted. 

If  we  turn  to  Canada  and  study  the  figures  of  the  companies  doing  a 
large  amount  of  liability  business  in  the  Dominion,  the  results  follow¬ 
ing  the  introduction  of  workmen’s  compensation  acts  there  are  not  en¬ 
couraging.  Further,  the  results  to  insurance  companies  in  Holland  and 
Belgium,  where  workmen's  compensation  acts  are  in  force,  are  any¬ 
thing  but  good. 

It  would  appear,  upon  consideration,  that  there  is  no  reason  to  believe 
that  the  number  of  suits  will  be  reduced;  and  even  if  they  should  be 
reduced,  they  would  be  more  than  replaced  by  the  number  of  permanent 
cases  which  would  rest  on  the  books  of  the  insurance  companies;  and 
it  is  the  under-estimating  of  the  value  of  the  permanent  cases  in  which 
weekly  payments  have  to  be  made  that  has  caused  the  liability  insur¬ 
ance  companies  to  lose  so  much  money  in  the  past,  and  will  probably 

cause  them  to  lose  money  again  in  the  future,  as  history  usually  repeats 
itself. 


Why  it  should  be  supposed  that  the  passing  of  a  workmen’s  compensa¬ 
tion  act  would  do  away  with  the  activity  of  shyster  lawyers  and  am¬ 
bulance-chasers  in  employers’  liability  cases  is  certainly  not  apparent 
on  the  surface  of  things. 

Then  there  is  the  further  idea  that  the  premium  income  of  the  liabil¬ 
ity  insurance  companies  will  be  very  much  increased.  This  has  not 
always  followed,  because  the  premium  rates  have  to  be  so  high  and  em¬ 
ployers  of  labor,  not  being  used  to  pay  such  rates,  prefer  to  run  their 
own  risk.  This  especially  applies  to  large  businesses,  and  if  conditions 
are  only  properly  considered,  it  will  be  seen  that  this  must  be  so.  There 
are  in  England,  at  the  present  time,  very  many  trade  associations  which 
carry  their  own  risk  without  the  intervention  of  a  liability  insurance 


.  Viuviiiue  Ui  an  insurance  company  to  attempt 

in  the  slightest  to  influence  legislation  between  employers  and  em¬ 
ployees  in  any  way.  They  are  merely  clearing  houses  to  collect  pre¬ 
miums,  distribute  losses  and  pay  expenses,  with  the  hope  (often  vain) 
that  some  little  money  will  be  left  behind  for  profit.  The  probabilities 
are,  however,  that  the  date  of  the  going  into  force  of  the  first  work¬ 
mens  compensation  act  in  any  State  of  the  United  States  will  be  recog- 

mzed  m  the  future  by  liability  insurance  companies  as  a  sorrowful  day 
New  York,  Dec.  22.  „ 

Caution. 


» i 


i  v.  1 1  cl  l  IV  • 


R.f,n  r°Smg  document  has  been  issued  by  Insurance  Commissioner 
R  Henhouse  of  Colorado  relative  to  the  matter  of  the  United  States 
Fidelity  and  Guaranty  Company  of  Baltimore.  In  it  he  notes  that  the 
company  took  exception  to  the  conclusions  of  the  examiner  in  his  report 
and  to  those  of  the  Commissioner  in  his  notice  to  the  company,  and  says- 
It  is  however,  upon  the  facts  and  their  relation  to  the  law,  and  not 
upon  the  conclusions  of  the  examiner  or  others,  that  the  Commissioner 
ill  act  in  this  case.”  He  concludes  that  a  long  suspension,  or  even  a 
revocation  of  authority  for  its  violation  of  the  Colorado  law,  was  justi¬ 
fied  but  inasmuch  as  the  company  claims  that  it  has  already  been  se¬ 
verely  punished  by  the  publishing  of  the  charges  and  has  assured  the 
Commissioner  that  such  improper  practices  as  may  have  existed  were  in 
irect  conflict  with  the  instructions  of  the  president,  and  that  an  es¬ 
pecial  effort  will  be  made  to  remove  any  cause  for  complaint  in  the 
uture,  a  nominal  suspension  of  authority  is  sufficient.  Consequently  the 
certificates  of  authority  of  the  company  and  its  agents  in  the  State  are 
suspended  for  the  ten  days  beginning  with  December  16  and  ending 
with  the  25th.  It  will  be  observed  that  these  ten  days  include  a  Sunday 
and  a  holiday,  so  that  the  agents  have  a  vacation  of  eight  working  days 
And  all  this  is  the  result  cf  that  new  departure  in  insurance  super¬ 
vision  known  as  a  special  survey  by _ ~ 
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Risks  Covered  by  Automobile  Policies. 

The  general  classes  of  risks  assumed  by  various  companies  under  their  respective  policies  covci  in j 


Name  and  Location  of  Company. 


American  and  Foreign  Marine,  New  York 

Boston,  Boston . 

Columbia,  Jersey  City . 

Cosmopolitan,  New  York . 

Federal,  Jersey  City . _ . 

Firemans  Fund,  San  Francisco . 

Home,  New  York . . . _ . 

Insurance  Co.  of  North  America,  Philadelphia 

Lloyds,  London,  Eng . 

Marine,  London . . . 

United  States  Lloyds,  New  York . 

.Etna  Life,  Hartford . . . 

American  Casualty,  Reading,  Pa . 

American  Fidelity,  Montpelier,  Vt . 

Employers  Indemnity,  Philadelphia . 

Employers  Liability,  London . 

General  Accident,  F.  and  L.,  Perth . 

London  Guarantee  and  Accident,  London 

Maryland  Casualty,  Baltimore . 

Ocean  Accident  and  Guarantee,  London . 

Pacific  Coast  Casualty,  San  Francisco . 

Peoples  Surety,  New  York . 

Standard  Accident,  Detroit . 

Travelers  Indemnity,  Hartford . 

Travelers  Insurance  Co  Hartford . 


Fire 

(External 

Causes). 


Yes 

Yes 

Yes 

Yes 

Yes 

Yes 

Yes 

Yes 

Yes 

Yes 


Self¬ 

ignition. 


Yes 

Yes 

Yes' 

Yes 

Yes 

Yes 

Yes 

Yes' 


Explosion. 


Yes 

Yes 

Yes 

Yes 

Yes 

Yes 

Yes 

Yes 


Lightning. 


Yes 

Yes 

Yes 

Yes 

Yes 

Yes 

Yes 

Yes 

Yes 


Trans¬ 

portation 

Risks. 


Collision. 


Yes 

Yes 

Yes’ 

Yes 

Yes 

Yes 

Yes 

Yes' 


*Yes 

Yes 

*Yes 

Yes 

Yes' 

JYes 

Yes 

Yes 

*Yes 


Yes 

*Yes 


Liability 

for 

Property 

Damage. 


Yes 


Yes 

Yes' 

Yes 


*Yes 


*Yes 

Yes 

*Yes 

*Yes 

*Yes 


Yes 

Yes 


Liability 
for  Loss  of 
Life  or 
Personal 
Injury. 


Injuries  to 
Occupants 
of 

Insured 

Car. 


Valued 

Automatic 

Theft. 

Policy. 

Reinstate- 

ment. 

Yes 

Yes 

Yes 

Yes 

Yes 

Yes 

Yes 

Yes 

Yes 

Yes 

Yes 

Yes 

Yes 


*Y 


es 

Yes' 

Yes' 


Yes 

Yes 

Yes 

Yes 

Yes 

Yes 

Yes 

Yes 


*Yes 


Yes 

Yes 

Yes 

Yes 


Yes 

Yes' 


Yes 


Yes 

Yes 

No 

Yes 

Yes 

Yes 

Yes 

Yes 


Yes 


*  Issues  additional  insurance  covering  this  hazard  in  connection  with  regular  policies  on  automobiles.  +  Various  collision  contingencies  insured  under  different  forms. 


The  Claimant’s  Physician. 

In  the  Pandects  of  Justinian,  where  various  titles  are  arranged  re¬ 
ferring  to  crimes,  physical  deformities,  and  questions  of  legitimacy, 
courts  were  instructed  to  form  their  opinions  exclusively  upon  the  au¬ 
thority  of  the  most  learned  Hippocrates.” 

After  one  has  listened  to  the  perverted  testimony  of  certain  members 
of  the  medical  profession  who  take  the  witness  stand  in  behalf  of  a 
claimant  in  a  suit  for  damages  against  a  corporation,  he  feels  that 
Justinian  would  be  just  if  he  issued  such  a  decree  to-day,  making  it 
applicable  to  personal  injuries  received  in  accidents,  substituting  Gross, 
Pepper,  Agnew,  or  some  other  such  authority  in  the  place  of  Hip¬ 
pocrates. 

There  are  shysters  in  the  legal  profession,  but  worse  in  the  medical. 
The  payment  of  exaggerated  bills  to  the  claimant’s  doctor  to  secure  his 
aid  in  effecting  a  settlement  has  contributed  largely  to  the  cause  of 
shyster  practices  on  their  part.  It  has  encouraged  a  cupidity  to  such 
an  extent  as  was  heretofore  unsuspected. 

The  physician  is  a  very  important  factor  in  the  adjustment  of  some 
liability  cases.  Not  only  does  he  know  more  about  the  claimant’s  con¬ 
dition,  but  also  his  relation  brings  him  into  such  contact  with  his  pa¬ 
tient  that  his  advice  regarding  settlement  is  often  accepted  and  some¬ 
times  solicited. 

Injured  persons  would  do  well,  however,  to  beware  of  the  physician 
who  voluntarily,  and  apparently  with  some  anxiety,  recommends  a  cer¬ 
tain  lawyer  to  handle  the  case.  The  chances  are  sure  he  is  an  agent 
of  such  attorney. 

When  an  adjuster  has  difficulty,  either  as  to  getting  in  touch  with 
the  injured  person,  or,  if  dealing  with  the  injured  person,  in  getting 
him  to  be  reasonable,  it  is  well  to  sound  his  doctor  along  the  lines  of 
assisting  in  the  adjustment.  If  the  injured  person  is  impecunious,  the 
physician  will  not  be  averse  to  having  his  bill  guaranteed.  But  be 
sure  to  give  him  to  understand  his  bill  shall  not  exceed  what  it  would 
be  were  he  expecting  the  claimant  to  pay  it  himself.  Overpayment  to 
doctors  has  caused  a  railway  company  in  a  nearby  city  to  cease  pay¬ 
ment  of  doctor  bills  entirely,  with  heavy  loss  to  the  company  and  the 
creation  of  many  additional  ambulance-chaser  agents.  The  archives  of 
this  railway  company  would  reveal  things  regarding  some  of  these 
physicians  that  would  cause  certain  patients  to  open  their  eyes. 

The  writer  recalls  answering  the  telephone  one  day,  when  a  doctor 
called  up  and  stated  he  was  attending  a  woman  who  had  fallen  from  a 
car  and  had  a  floating  kidney.  He  was  her  family  physician.  He  stated 
he  had  not  made  known  to  her  the  seriousness  of  her  condition  and 
suggested  that  an  adjustment  be  made  as  soon  as  possible.  This  man 
(if  one  could  call  him  by  that  name)  knew  his  bill  was  all  right  with 
the  company  for  a  much  larger  amount  than  his  legitimate  charges. 
This  was  an  incident  favorable  to  the  corporation. 

When  the  medical  shyster  is  in  the  employ  of  the  claimant’s  attorney 
he  is,  seemingly,  more  favorable  toward  the  claimant.  As  a  matter  of 
fact,  he  is  favorable  to  the  ego,  and  no  other.  An  extreme  case  along 
this’  line  was  that  of  a  New  York,  East  Side  practitioner,  who  is  said 


to  have  purposely  broken  a  little  child’s  leg  to  increase  his  emolu¬ 
ment.  The  child  had  been  run  over  by  a  truck. 

There  is  one  insurance  company  that  has  introduced  a  practice  that 
can  bring  nothing  but  annoyance  and  expense  upon  itself.  In  certain 
places  where  they  have  no  adjusters  they  have  arranged  with  local 
doctors  to  look  into  accidents  and  to  attend  to  injured  persons  in  their 
immediate  locality,  making  a  physical  examination  of  them  and  en¬ 
deavoring  to  adjust  cases  for  a  figure  as  near  their  bill  as  possible. 
There  will  soon  be  certain  medical  men  taking  a  post-graduate  course 
along  lines  their  profession  never  received  within  a  college  wall. 

The  railway  company  above  mentioned  has  found  it  was  also  unprofit¬ 
able  to  have  adjusters  getting  intimate  with  medical  men  of  the  char¬ 
acter  above  stated.  Sometimes  adjusters  lose  control  of  claimants  and 
claimants  give  their  cases  to  lawyers.  That  company  found  these 
“sometimes”  were  getting  expensively  frequent  and  the  adjusters  were 
dismissed.  With  the  refusal  to  pay  claimant’s  doctor  bills  and  the  dis¬ 
missal  of  these  adjusters,  there  began  a  siege  which  well  nigh  sent  the 
company  into  a  receiver’s  hands. 

The  insurance  company  adjuster  that  is  wise  will  refrain  from  getting 
too  intimate  with  the  claimant’s  physician.— Investigator. 


Discuss  Liability  Insurance. 

The  Merchants  and  Manufacturers  Association  of  Milwaukee  has  been 
discussing  the  proposed  adoption  of  a  plan  of  insurance  against  in¬ 
dustrial  accidents.  Professors  John  R.  Cummins,  Max  Lorenz  and  W.  W. 
Cook,  of  the  University  of  Wisconsin,  and  J.  D.  Beck,  Wisconsin  com¬ 
missioner  of  labor  and  statistics,  talked  on  the  subject  at  a  recent 
meeting.  William  Duff  Haynie,  general  attorney  for  the  Illinois  Steel 
Company,  which  maintains  a  co-operative  insurance  plan,  also  spoke. 

According  to  Professor  Cummins,  the  first  step  should  be  the  creation 
of  an  insurance  commission,  composed  of  an  actuary,  a  physician  and  a 
lawyer;  this  commission  to  have  the  settlement  of  all  questions  arising 
in  the  establishment  of  the  insurance.  Both  employer  and  employee 
would  be  required  to  contribute  toward  the  payment  of  all  claims,  de¬ 
ficits  to  be  supplied  by  the  State.  Estimates  were  submitted,  showing 
that  the  average  cost  of  liability  insurance  was  three  dollars  a  year  for 
each  man  employed.  Advocates  of  the  proposed  plan  claim  that  this 
cost  would  be  greatly  reduced,  and  that  the  employees  would  get  a  larger 
share  of  the  benefits.  A  committee  will  be  appointed  to  investigate  the 
subject  and  discuss  it  with  labor  leadeis. 


Casualty  Notes. 

_ The  Frankfort  Marine,  Accident  and  Plate  Glass  has  decided  to  re-enter  the 

plate  glass  field. 

_ The  Home  Title  Insurance  Company  of  Brooklyn,  N.  Y.,  has  declared  a 

quarterly  dividend  of  2J4  per  cent. 

— H.  W.  Hendricks  has  resigned  as  assistant  superintendent  of  the  plate  glass 
department  of  the  Casualty  Company  of  America  to  take  charge  of  the  p  ate 
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glass  department  of  the  Ocean  Accident  and  Guarantee,  which  will  be  opened  on 
January  1. 

— trank  M.  Boyd  has  been  appointed  assistant  secretary  of  the  Indiana  and 
Ohio  Live  Stock  Insurance  Company. 

— The  Lumbermens  Hospital  Association  has  been  organized  at  Astoria,  Ore., 
to  insure  lumber  mill  employees  against  accidental  injury. 

— Walter  T.  Dana,  a  member  of  the  firm  of  Appleton  &  Dana,  United  States 
managers  of  the  Employers  Liability  Assurance  Corporation  from  1899  to  1903, 
died  Friday,  December  11. 

— Olin  M.  Stanton,  special  agent  of  the  North  American  Accident  at  Atlanta 
for  the  past  two  years,  has  been  appointed  district  manager  of  the  Standard 
Accident  of  Detroit. 

— R.  B.  Parker  of  New  Orleans,  general  agent  for  the  Standard  Accident, 
committed  suicide  on  Saturday  last.  He  had  for  some  time  been  despondent 
over  business  reverses. 

— The  Royal  Casualty  and  Surety  Company  of  Canada  has  applied  for  incor¬ 
poration  to  transact  a  general  accident,  sickness,  guarantee  and  accidental  damage 
to  personal  property  insurance.  Cyrus  F.  Inches  of  St.  John,  N.  B.,  is  solicitor 
for  the  applicants. 

— The  friends  of  the  United  States  Casualty  Company  of  New  York  have 
again  to  thank  that  company  for  a  beautiful  art  calendar.  Boileau’s  picture  of 
Margaret  will  easily  outlive  the  year  1909,  and  President  Edson  S.  Lott  is  again 
to  be  commended  for  his  good  taste  and  courtesy. 

— The  enterprising  firm  E.  E.  Clapp  &  Co.,  managers  of  the  accident  and 
health  department  of  the  Fidelity  and  Casualty  in  New  York,  New  Jersey, 
Massachusetts  and  Rhode  Island,  are  sending  to  their  friends  a  personal  tele¬ 
phone  list  which  is  well  gotten  up  and  very  useful. 

— From  reports  of  the  Department  of  Commerce  and  Labor  and  the  Census 
Bureau,  Wm.  L.  Wood  of  Detroit  has  compiled  some  interesting  data  concerning 
burglaries  and  robberies.  From  his  compilation  it  appears  that  in  several  cities 
the  number  of  reported  robberies  exceeds  the  number  of  fires. 

— Manager  Alfred  Newell  of  the  Columbian  National  Life  at  Atlanta  won  the 
midsummer  contest  of  the  company’s  accident  department.  Mr.  Newell  received 
a  substantial  check  in  recognition  of  his  success,  but  he  turned  it  over  to  Joe 
Bowen,  superintendent  of  the  accident  department,  who,  Mr.  Newell  says,  did 
most  of  the  work. 

— Potter,  Fish  &  Ustie,  Inc.,  of  New  York  city,  are  pushing  a  special  accident 
contract  of  the  Travelers  which  costs  $100  a  year.  The  policies  are  for  $60,000 
death  indemnity  under  section  A,  $40,000  under  section  B,  and  $20,000  under 
section  C.  Other  indemnities  are  on  a  proportionate  scale.  The  business  is 
solicited  by  mail. 

— Some  time  ago  it  became  known  that  the  Fidelity  and  Casualty  would  en¬ 
large  its  home  office  building  in  New  York.  Plans  have  now  been  filed  pro¬ 
viding  for  a  nineteen-story  annex.  The  annex  will  front  51.6  feet  in  Liberty 
street  and  will  have  a  depth  of  54.2  feet.  It  will  be  of  ornamental  brick,  with 
trimmings  of  terra  cotta  and  adorned  with  tall  pilasters  flanking  the  center  and 
extending  from  the  ground  to  the  roof.  The  addition  is  to  cost  $300,000. 

The  X  ei  mont  Legislature  has  before  it  a  bill  which  provides  that  con¬ 
tributory  negligence  when  slight  as  compared  with  that  of  the  employer  shall  not 
be  a  bar  to  recovery,  but  damages  shall  be  diminished  by  the  jury  in  proportion 
to  the  amount  of  negligence  attributed  to  the  injured  employee.  The  acceptance 
of  a  relief  benefit  indemnity  by  the  employee  shall  not  constitute  a  bar  to  an 
action  to  recover  damages. 

'  The  recently-issued  bulletin  on  accidents  prepared  by  the  Bureau  of  Labor  at 
Washington  shows  that  between  30,000  and  35,000  deaths,  and  2,000,000  in¬ 
juries  is  the  accident  record  of  the  United  States  during  the  past  year.  Accord¬ 
ing  to  the  report  of  those  employed  in  factories  and  workshops,  the  iron  and 
steel  trade  is  the  most  hazardous.  Fatal  accidents  among  electricians  and  electric 
linemen  and  coal  miners  are  declared  to  be  excessive,  while  railway  trainmen 
were  killed  in  the  proportion  of  7.46  deaths  per  one  thousand  employees. 

— E.  G.  Robinson,  secretary  of  the  International  Association  of  Accident 
Underwriters,  has  issued  a  circular  reporting  the  progress  made  since  the  con¬ 
vention  last  July.  Copies  of  the  taxation  circular  recommended  for  the  enlight¬ 
enment  of  policyholders  may  be  obtained  from  W.  F.  Moore,  president  of  the 
New  Amstei  dam  Casualty  Company,  New  York.  Companies  are  requested  to 
furnish  to  \\  m.  De  M.  Hooper  of  the  Hooper-Holmes  Information  Bureau,  New 
York,  monthly  reports  on  automobile  accidents,  as  this  hazard  is  becoming’  more 
expensive  to  the  companies  each  year. 

—The  leading  English  insurance  companies  will  increase  their  rates  on  work¬ 
men’s  compensation  risks  after  January  1  from  ten  to  twenty-five  per  cent. 
For  some  time  the  managers  have  been  satisfied  that  rates  are  too  low  and  the 
advances  will  begin  with  the  so-called  “heavy  risks.”  Domestic  servant  ’and  shop 
assistant  rates  will  remain  unaltered  for  the  present,  but  will  eventually  be  ad¬ 
vanced.  The  trades  to  be  affected  are:  Builders,  engineers,  sawmillers,  lead 
workers,  potters,  painters,  stevedores,  briquette  makers,  woodworkers,  packing- 
case  makers,  professional  foot-ballers,  steam  launderers  and  drivers  of  public 
motor  vehicles. 

—The  Review  of  Reviews,  in  an  attempt  to  increase  its  circulation  is  including 
a  so-called  $1000  accident  policy  as  a  free  gift.  If  it  had  stated  the  exact  condi¬ 
tions  of  the  contract  there  could  have  been  no  criticism  of  its  action  but  it  care¬ 
fully  omits  all  reference  to  the  terms  of  the  insurance,  and  claims  that  it  can  be 
continued  after  one  year  “at  fifty  per  cent  discount  from  the  regular  price  offered 
by  the  accident  insurance  companies.”  We  do  not  believe  that  any  reputable 
company  will  stand  for  such  misrepresentation  of  its  coupon  policies  and  a 
magazine  of  the  high  standing  of  The  Review  of  Reviews  could  certainly  be 


engaged  in  a  better  business.  The  coupon  policies  are  good  for  what  they  cover, 
but  comparatively  few  persons  understand  how  extremely  limited  they  are. 

— At  the  ninth  annual  dinner  of  the  National  Civic  Federation,  held  at  the 
Hotel  Astor,  New  York,  President-elect  William  H.  Taft  spoke  in  part  as  fol¬ 
lows  regarding  employers  liability  legislation:  “One  of  the  questions  I  have  in 
mind  is  an  employers’  liability  act.  Another  has  to  do  with  delays  in  the  ad¬ 
ministration  of  justice^  civil  and  criminal.  These  delays  are  one  of  the  greatest 
dangers  to  the  public.  If  by  an  employers’  liability  act  we  would  remove  from 
the  courts  nine-tenths  of  those  damage  suits,  the  great  number  of  which  are  re¬ 
sponsible  in  part  for  the  overcrowding  of  our  courts,  we  would  not  only  help 
poor  laboring  men  to  quick  recovery  of  needed  money,  but  we  would  remove 
from  the  courts  a  great  burden  of  litigation,  so  that  they  would  not  be  clogged 
as  they  are  now.” 

—  The  International  Insurance  Company  of  London,  England,  has  issued  what 
it  terms  a  “private  house”  policy  covering  the  four  risks  of  fire,  burglary,  work¬ 
men’s  compensation  and  glass,  at  an  inclusive  rate  of  five  shillings  per  cent  on 
the  total  value  of  the  contents.  The  “propertyowners’  indemnity”  policy  is  an¬ 
other  form  issued  by  the  same  company.  This  policy  provides  compensation  for 
injury  to  any  person  not  in  the  employ  of  the  assured,  compensation  for  damage 
to  property  not  belonging  to  the  assured,  and  of  damage  to  furniture  or  effects 
of  tenants,  law  costs,  and  litigation  expenses;  also  covering  the  assured’s  liability 
in  respect  of  personal  injuries  through  accidents  to  workmen  employed  by  con¬ 
tractors  in  repairing  or  renovating  any  properties  insured.  The  minimum  pre¬ 
mium  is  half  a  crown,  and  the  other  rates  are  relatively  small. 


Surety  Notes. 

— The  Bankers  Surety  is  on  the  bond  of  Cashier  Hoogs  of  the  Beverly  (Mass.) 
Savings  Bank,  who  is  charged  with  misappropriating  about  $9000  of  the  bank’s 
funds. 

— The  American  Surety  is  on  the  bond  of  Fred  H.  Varney,  cashier  of  the 
Somersworth  (N.  H.)  National  Bank,  who  is  charged  with  the  embezzlement  of 
$85,000.  His  bond  with  the  American  is  for  $20,000. 

— The  $1,126,000  judicial  bond  of  Stephen  O.  Edwards  as  guardian  of  the 
person  and  estate  of  Caroline  F.  Lyon  was  written  through  the  general  agencies 
of  the  Fidelity  and  Deposit  and  the  United  States  Fidelity  and  Guaranty  at 
Providence,  R.  I. 

— The  United  States  Attorney-General  has  revoked  the  authority  of  the 
Metropolitan  Surety  Company  of  New  York  to  act  as  surety  on  bonds  running 
to  the  United  States  Government,  and  has  required  that  the  principals  on  all  such 
bonds  furnish  additional  security. 

— Officials  of  Erie  county,  New  York,  will  have  to  pay  advanced  rates  for 
bonds  after  January  1.  In  some  cases  the  advance  amounts  to  300  per  cent. 
The  companies  are  standing  together  for  the  increase,  and  it  is  expected  that 
many  officials  will  seek  personal  surety. 

— L.  G.  Brian,  Nebraska  State  Treasurer,  has  made  a  recommendation  to  the 
legislature,  in  which  he  asks  that  banks  in  which  State  funds  are  deposited  be 
allowed  to  deposit  securities  with  the  State  against  such  deposits.  This  pro¬ 
posal  is  of  special  interest  to  the  Lion  Bonding  Company,  which  has  consider¬ 
able  of  this  class  of  business. 

— Insurance  Commissioner  Bedford  of  South  Dakota  has  made  a  number  of 
recommendations  to  the  legislature,  among  which  is  one  for  the  repeal  of  the  law 
requiring  bond  companies  to  make  a  deposit  of  $20,000  with  the  State.  The 
Commissioner  holds  that  such  sum  is  inadequate  for  any  protection  to  patrons, 
and  compels  the  companies  to  scatter  their  securities  without  any  benefit  to  any¬ 
one. 


TOO  LATE  FOR  CLASSIFICATION. 


Valuations  of  Securities  for  Annual  Statements. 

Superintendent  of  Insurance  Otto  Kelsey  of  New  York  has  mailed  to 
each  insurance  corporation  transacting  business  in  that  State  a  letter 
advising  that  the  New  York  Department  would  issue  and  distribute,  ou 
or  before  January  15,  1909,  a  pamphlet  showing  the  market  value  as  of 
December  31,  1908,  as  ascertained  by  the  expert  employed  by  the  New 
York  and  Massachusetts  Departments,  of  all  stocks  and  bonds  owned, 
or  held  as  collaterals  for  loans,  by  any  insurance  company.  This  pam¬ 
phlet  will  carry  the  values  of  some  7500  different  securities  owned  by 
the  various  insurance  corporations,  and  probably  seventy-five  per  cent 
of  this  number  are  unlisted  securities. 

The  greatest  care  has  been  taken  to  obtain  the  most  reliable  data  re¬ 
garding  the  non-listed  securities  before  fixing  a  valuation  on  them,  and 
the  Insurance  Department  believes  that  the  figures  which  will  be  car¬ 
ried  in  the  pamphlet  are  as  accurate  a3  it  is  possible  to  make  them. 
The  issuance  of  this  pamphlet  will  aid  companies  in  the  preparation  of 
their  statements,  and  the  Department  will,  through  its  bureau  of  audit, 
so  prepare  its  annual  reports  for  the  next  year  asio  show  uniformity  in 
all  valuations  of  security  holdings  of  insurance  corporations.  Every 
statement  of  a  company  will  be  audited  by  the  Department  on  the  basis 
of  valuations  carried  in  the  pamphlet,  resulting  in  a  comparative  show¬ 
ing  of  the  financial  condition  of  all  companies  upon  a  single  standard. 
In  the  course  of  his  letter  the  Superintendent,  says: 

“Companies  will,  as  provided  by  the  law  of  New  York,  file  with  the 
New  York  Department  their  annual  statements  in  which  the  market 
value  of  the  stocks  and  bonds  has  been  determined  by  themselves.  It 
is  the  intention  of  this  Department,  in  order  to  secure  uniform  statis¬ 
tics,  to  publish  in  detail  the  Department’s  valuation,  as  fixed  by  the 
expert,  of  each  stock  or  bond,  in  addition  to  the  company’s  valuation,  ex¬ 
cept  where  these  valuations  coincide  throughout  the  schedule.  This 
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notice  is  given  in  order  that  companies  not  intending  to  complete  their 
statements  before  January  15  may  have  the  Department’s  valuations 
for  reference.” 


Death  of  F.  A.  Burnham. 

On  Wednesday  morning,  December  23,  Frederick  A.  Burnham,  formerly 
president  of  the  Mutual  Reserve  Life  Insurance  Company,  was  found 
dead  from  gas  poisoning  in  his  home.  His  death  was  pronounced  acci¬ 
dental  by  a  doctor,  who  stated  that  gas  was  found  to  be  escaping  from 
a  stove  in  the  hath  room  adjoining  Mr.  Burnham’s  bedroom. 

Tuesday  night  Mr.  Burnham  appeared  to  be  in  the  best  of  spirits.  He 
retired  shortly  before  11  o’clock.  Shortly  before  5  o’clock  Wednesday 
morning  Mrs.  Burnham  started  to  enter  her  husband’s  room.  As  she 
opened  the  door  she  was  overcome  by  the  odor  of  ga3.  Her  cries 
awakened  the  servants,  and  after  the  windows  were  opened  Mr.  Burn¬ 
ham  was  found  dead. 

Dess  than  a  month  ago  the  insurance  company’s  receivers  brought 
suit  against  Mr.  Burnham  and  others,  to  recover  money  which  they  were 
charged  with  having  taken  from  the  company  to  settle  private  litigation 
and  pay  commissions. 

The  trial  of  Frederick  A.  Burnham  on  criminal  charges  was  to  have 
begun  last  spring,  but  several  doctors  presented  statements  that  he  was 
ill.  Later  there  was  another  delay,  due  to  an  application  by  his  lawyers 
for  a  change  of  venue. 

F.  A.  Burnham  was  born  in  Rhode  Island  in  1851,  and  received  his 
early  education  in  the  Bacon  Academy,  at  Colchester,  Conn.  He  was 
graduated  from  Middletown  College  with  honors,  as  valedictorian  of  his 
class.  Then  he  took  a  course  in  the  Albany  Law  School  and  was  ad¬ 
mitted  to  the  bar  in  1873.  Upon  beginning  practice  in  this  city,  he 
made  a  specialty  of  insurance  and  commercial  law.  His  connection  with 
the  Mutual  Reserve  dates  from  the  time  he  was  called  upon  by  the  late 
president,  E.  B.  Harper,  to  assume  the  responsibility  of  the  legal  de¬ 
partment  of  the  association. 


— A.  L.  McCrae  of  159  La  Salle  street,  Chicago,  has  received  a  letter  from 
Insurance  Superintendent  Potter  dated  December  17,  which  reads  as  follows: 
“I  am  in  receipt  of  your  favor  of  16th  instant,  containing  necessary  papers  in 
the  matter  of  your  application  for  license  under  the  surplus  line  law,  together 
with  check  for  $100,  being  the  amount  of  license  fee  due  this  Department  for  the 
unexpired  six  months  of  the  fiscal  year.  Upon  examination,  I  find  these  papers 
in  correct  form,  and  license  will  issue  you  on  the  first  day  of  January.” 


REPORTS  OF  FIRE  INSURANCE  COMPANIES. 

In  this  department  will  appear,  from  week  to  week,  the  latest  state¬ 
ments  of  licensed  and  unlicensed  fire  insurance  companies  operating  in 
the  United  States,  together  with  other  information  concerning  them  of 
interest  to  policyholders,  company  officials,  agents  and  brokers.  The 
data  presented  in  this  department  will  also  be  published  in  the  form  of  a 
monthly  supplement  to  the  book  entitled  “Reports  of  Fire  Insurance 
Companies,”  which  is  published  annually,  in  June,  by  The  Spectator 
Company.  Prices:  Book,  with  monthly  supplements,  one  year,  $7;  book 
only,  $5;  monthly  supplement  only,  $2  per  annum. 

American  Home  Fire  Insurance  Company,  Greenville,  S.  C. 

It  is  announced  that  Charles  F.  Hard,  for  many  years  .general  agent  for  the 
Continental  in  the  Southern  field,  has  resigned  as  of  December  31  to  become 
president  of  a  new  stock  fire  company  to  be  known  as  the  American  Home  Fire. 
The  company  will  have  a  capital  of  $300,000  and  a  surplus  of  $150,000.  Among 
those  associated  with  Mr.  Hard  in  the  organization  of  the  American  Home  are: 
E  A.  Smythe,  president  of  a  number  of  cotton  mills;  Henry  P.  McGee,  president 
of  the  City  National  Bank  of  Greenville,  and  J.  I.  Westervelt,  president  of  the 
Brandon  Cotton  Mills. 


American  Home  Insurance  Company,  Seattle,  Wash. 

The  business  of  the  Walla  Walla  Fire  east  of  the  Rocky  Mountains  will  be  re¬ 
insured  in  the  American  Home  Insurance  Company  of  Seattle,  December  31. 
The  new  company  has  the  same  officers  as  the  Walla  Walla,  except  Chas.  E. 
Horton  of  Seattle,  manager  of  the  Dexter  Horton  estate,  who  is  vice-president, 
and  Ole  Granrud,  vice-president  of  the  Scandinavian  Bank  of  Tacoma,  who  is 
second  vice-president.  The  new  trustees  include  D.  H.  Cox,  State  Senator-elect; 
T  D  Bassett,  president  of  the  First  National  Bank  of  Ritzville,  also  State 
Senator-elect,  ’and  H.  M.  Gilbert,  president  First  National  Bank  of  Toppenish, 

WThe  American  Home  will  operate  in  practically  all  the  States  where  the  Walla 
Walla  is  now  entered,  and  President  Holloway  will  continue  to  make  his  head¬ 
quarters  in  Chicago. 


Cosmopolitan  Fire  Insurance  Company,  New  York,  N.  Y. 

It  is  stated  that  the  Cosmopolitan  Fire  of  New  York  has  made  an  arrange¬ 
ment  with  the  Royal  Exchange  of  London  whereby  the  latter  will  assume  all  of 
the  Cosmopolitan’s  outstanding  liabilities  as  of  December  31  1908. 

After  the  reinsurance  the  Cosmopolitan’s  capital  of  $300,000  will  remain  in¬ 
tact  and  there  will  be  a  net  surplus  approximating  $100,000.  The  company  will 
cease  writing  business  on  December  31  until  its  further  course  is  determined  at  a 
meeting  of  the  board  of  directors  in  January.  It  is  understood  that  Vice-Presi¬ 
dent  Loeb  one  of  the  principal  stockholders  of  the  company,  is  relinquishing  his 
interest  in  the  Cosmopolitan  in  order  to  confine  his  attention  to  Ins  agency  in 
Chicago. 


Globe  Fire  Insurance  Company,  Regina,  Canada. 

It  is  announced  that  the  Globe  Fire  of  Regina,  Canada,  has  failed  as  a  result 
of  the  conflagration  at  Fernie,  B.  C. 

Home  Insurance  Company  of  Greensboro,  Greensboro,  N.  C. 

Announcement  has  been  made  of  the  consolidation  of  the  Home  of  Greens¬ 
boro  with  the  Southern  Underwriters,  the  capital  and  assets  being  combined 
and  the  Southern  Underwriters  assuming  all  the  liability  of  the  Home.  Plans 
are  under  way  by  which  the  capital  of  the  Southern  Underwriters  will  be  in¬ 
creased  up  to  $200,000  by  the  sale  of  $50,000  of  additional  stock  at  $110. 


Integrity  Mutual  Fire  Insurance  Company,  Philadelphia,  Pa. 

This  company  was  incorporated  under  the  laws  of  Pennsylvania  April  16,  1908. 
It  is  reported  to  be  seeking  surplus  line  business  in  New  York  and  New  Jersey. 
The  officers  of  the  company  are:  President,  H.  J.  Paul;  secretary,  Max  belten- 
stine. 


Manufacturers  Alliance  for  Inter=Insurance,  Chicago,  III. 

This  is  an  inter-insurance  organization  which  began  business  November  1, 
1905,  and  is  operated  by  William  and  Royal  M.  Williamson,  who  are  also  attor¬ 
neys  and  managers  of  the  Indemnity  Exchange,  Lumbermens,  and  Lumber- 
workers  Alliance  and  the  Sprinklered  Risk  Underwriters.  It  appears  that  the 
association  suffered  two  heavy  losses  recently  which  made  it  necessary  to  levy  an 
assessment  upon  the  members,  consequently  a  communication  was  addressed  to 
them  advising  of  the  losses  under  policies  for  $10,000  and  $15,000,  carried  by 
two  large  manufacturing  concerns,  one  at  Salem,  Ohio,  and  the  other  at  Jeffer¬ 
sonville,  Ind. ;  the  aggregate  loss  sustained  being  $22,500.  The  following  state¬ 
ment  was  issued  recently  covering  transactions  up  to  the  time  of,  but  not  in¬ 
cluding,  these  losses:  Premiums,  $116,654;  allowances  under  policies  issued, 
$29,151;  refunds  under  terminated  policies,  $23,058;  losses  incurred,  $33,984; 
management  expenses,  $17,446;  unexpended  portion  of  premium  deposits,  $13,007. 


National  Brewers  Insurance  Company,  Chicago,  III. 

The  stockholders  of  the  National  Brewers  of  Chicago  have  paid  in  $100,000 
additional  capital  and  $50,000  additional  surplus.  This  makes  the  company’s 
paid-up  capital  $200,000. 


New  State  Fire  Insurance  Company,  Oklahoma. 
Western  Fire  and  Marine  Insurance  Company,  Oklahoma. 

Attorney-General  West  of  Oklahoma  has  directed  Insurance  Commissioner  T. 
J.  McComb  of  Oklahoma  to  petition  the  Postmaster-General  of  the  United  States 
for  an  order  denying  the  use  of  the  mails  to  the  New  State  Fire  and  the  Western 
Fire  and  Marine,  which  companies  are  charged  with  conducting  operations  in 
Oklahoma  without  a  license  from  the  Insurance  Commissioner. 


Northern  (“Le  Nord”)  Insurance  Company,  Paris,  France. 

This  company,  which  transacts  a  surplus  line  business  in  this  country  through 
Starkweather  &  Shepley,  Providence,  New  York  and  Chicago,  has  issued  its 
financial  statement  as  of  December  31,  1907.  The  exhibit  shows  the  company’s 
condition  as  follows: 


Assets,  December  31,  1907. 


Stockholders’  notes  .  $300,000 

Real  estate  owned  .  583,072 

Bonds  and  stocks  owned....  384,854 

Mortgage  loans  .  58,000 

Cash  in  bank  and  office .  197,056 

Premiums  in  course  of  col¬ 
lection  .  189,653 

Reinsurance  due  from  other 

companies  .  4,548 

Furniture  and  fixtures .  1,861 


Total  assets  .  $1,719,044 

Business  for  1907:  Net  premiums, 


Liabilities,  December  31,  1907. 


Net  losses  unpaid  .  $42,895 

Reserve  for  risks  in  force..  194,185 

Reserve  fund  for  emoloyees.  81,983 

Reinsurance  due  .  28,034 

Sundry  creditors  .  246,617 


Total  liabilities  (except 

capital)  .  $593,714 

Capital  ($100,000  paid  in) .  400,000 

Profit  balance  and  reserves.  725,330 


Total  .  $1,719,044 

$905,463;  losses  paid,  $356,756. 


Ohio  German  Fire  Insurance  Company,  Toledo,  Ohio. 

The  trustees  appointed  by  the  court  to  liquidate  the  affairs  of  the  Ohio  German 
Fire  found  that  the  title  to  the  $104,000  deposit  with  the  Citizens  Savings  Bank  of 
Napoleon,  Ohio,  was  unquestioned,  and  were  given  a  certificate  of  deposit  for  the 
amount. 


Ontario  Fire  Insurance  Company,  Toronto,  Ont.,  Canada. 

The  Ontario  Fire  is  one  of  three  Canadian  companies  guaranteeing  the  policies 
of  the  Royal  Canadian  Underwriters.  It  writes  surplus  business  in  the  United 
States  through  Henry  Stewart  &  Co.,  79  Wall  street,  New  York  city.  A  recent 
financial  statement  under  date  of  October  30,  1908,  showed  the  company’s  condi¬ 


tion  as  follows: 

Assets. 

Bonds  and  stocks  (market 

value)  .  $/6,615 

Due  from  agents  .  44,597 

Due  from  other  companies....  22,021 

Interest  due  and  accrued .  1,006 

Furniture  and  fixtures .  9,500 

Cash  in  office  and  bank .  22,995 

Capital  stock  payment  due  Nov. 

15,  1908  .  21,980 


Total  assets  . $198,714 

Subscribed  capital  .  219,230 


Total  . $417,944 


Liabilities. 

Reinsurance  reserve  (Govern¬ 


ment  standard)  . $109,164 

Unpaid  losses  (including  $1300 

resisted)  .  10,023 

Accounts  payable  .  3,044 


Total  liabilities  (except 

capital)  . $122,231 

Capital  ($105,770  paid  in) .  325,000 


Total  . $447,231 


Peoples  National  Fire  Insurance  Company,  Philadelphia,  Pa. 

Insurance  Commissioner  Marshall  of  Delaware  (in  which  State  the  above- 
named  company  is  domiciled)  will  make  an  examination  of  the  company  on 
December  28.  preparatory  to  authorizing  it  to  begin  business  in  Delaware  on 
January  1,  1909. 


Queen  City  Underwriters,  Chicago,  III. 

John  E.  Keener,  manager  of  the  Queen  City  Underwriters,  a  Lloyds,  with 
offices  in  the  Fort  Dearborn  building,  Chicago,  may  be  indicted  by  the  Grand 
Jury  on  evidence  presented  to  that  body  by  the  State’s  attorney  for  Cook  county. 
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It  is  reported  that  a  restaurant  insured  in  the  Queen  City  Underwriters  suffered 
a  loss  recently,  and  the  proprietor  was  unable  to  collect  on  the  policy. 


Reliable  Fire  Insurance  Company,  Oklahoma  City,  Okla. 

The  Reliable  Fire  of  Oklahoma  City  has  reinsured  all  of  its  outstanding  risks 
in  the  St.  Paul  Fire  and  Marine. 


Retail  Implement  Dealers  Mutual  Fire  Insurance  Company, 
Minneapolis,  Minn. 

An  examination  of  this'  company  as  of  September  30,  1908,  made  by  the 
Minnesota  Insurance  Department  showed  the  following  condition:  Total  ad¬ 
mitted  assets,  $6801;  total  liabilities,  $5122;  net  surplus,  $1759;  risks  in  force, 
$787,617. 


Roger  Williams  Fire  and  Marine  Insurance  Company, 
Providence,  R.  I. 

An  examination  of  this  company  was  begun  by  the  Rhode  Island  Insurance 
Department  on  December  1,  1908,  but  was  suspended  for  a  period  of  ten  days  to 
allow  the  completion  of  certain  transactions  with  the  Central  Trust  Company  of 
Providence,  which  latter  is  in  a  receiver’s  hands.  The  examination  was  to  be 
resumed  about  December  29. 


Standaard  Insurance  Company,  Amsterdam. 


The  Standard  of  Amsterdam  writes  surplus-line^  risks  in  this  country  through 
Starkweather  &  Shepley  of  Providence,  New  York  and  Chicago.  The  com¬ 
pany’s  statement  as  of  December  31,  1907,  showed  the  following  condition: 


i\sS£T S 

Stockholders’  notes  . $300,000 

Due  from  reinsurance  com¬ 
panies,  etc .  226,062 

Cash  in  office  and  bank .  256,186 


Total  . $782,248 


Liabilities. 

Net  losses  unpaid  .  $80,109 

Unearned  premiums .  249,920 

Unpaid  dividends  .  6,312 


Total  liabilities  except  capi¬ 
tal  . $336,341 

Capital  ($100,000  paid  in) .  400,000 

Surplus  .  45,907 


. $782,248 

premiums,  $608,307;  total  in¬ 
expenses,  $145,717;  total 


I  Total 

Its  business  during  1907  was  as  follows:  Net 
come,  $623,581;  losses  paid,  $410,361;  dividends,  $6000; 
expenditures,  $562,078. 


Walla  Walla  Fire  Insurance  Company,  Walla  Walla,  Wash. 

It  is  announced  that  the  Walla  Walla  Fire  will  reinsure  its  entire  liability 
east  of  the  Rocky  Mountains  in  the  American  Home  of  Seattle,  which  has  just 
been  incorporated,  with  a  subscribed  capital  of  $200,000.  The  American  Home 
expects  to  commence  business  on  January  2,  1909,  when  it  will  occupy  the  present 
headquarters  of  the  Walla  Walla  Fire,  in  the  New  York  Life  building,  Chicago, 
and  conduct  all  of  the  Walla  Walla’s  business  east  of  the  Rocky  Mountains  from 
that  point.  The  Walla  Walla  will  not  reinsure  its  Pacific  Coast  business,  but 
will  continue  its  agencies  there  and  enter  the  territory,  conducting  its  operations 
from  Seattle. 


Western  and  Atlantic  Insurance  Company,  Nashville,  Tenn. 
Western  Central  Insurance  Company,  Nashville,  Tenn. 

The  Western  and  Atlantic,  a  new  fire  company,  is  being  organized  at  Nash¬ 
ville,  and  the  application  for  a  charter  will  contain  the  signatures  of  ten  promi¬ 
nent  business  men.  They  are:  Paul  Roberts,  president  of  the  Independent 
Life  of  Nashville;  Geo.  S.  Parkes,  Southern  manager  of  the  DuPont  Powder 
Company,  Nashville;  J.  T.  Dargan  of  Atlanta;  Dr.  J.  W.  Handley,  Nashville; 
J.  H.  Howe,  president  of  the  Howe  Ice  Company,  Nashville;  FI.  S.  Stokes,  attor¬ 
ney,  Nashville;  S.  J.  Bowie,  attorney,  Birmingham;  J.  L.  Westlake,  president 
West  Lake  Construction  Company,  St.  Louis;  C.  H.  Brandon,  president  Brandon 
Printing  Company,  Nashville.  The  new  company  will  have  a  capital  stock  of 
$500,000  and  a  like  amount  of  surplus,  and  will  transact  a  general  agency  busi¬ 
ness  throughout  the  country. 

Mention  was  previously  made  of  this  company  under  the  title  of  the  Western 
Central  of  Nashville,  Tenn. 


Western  Canada  Fire  Insurance  Company,  Calgary,  Alberta,  Can. 


This  is  one  of  a  group  of  Canadian  fire  insurance  companies  guaranteeing  the 
policies  of  the  United  Canadian  Underwriters  of  Toronto,  which  transacts  surplus 
line  business  in  the  United  States  through  the  United  Fire  Agencies,  Ltd.,  of 
Toronto,  with  representatives  in  New  York,  Chicago,  etc.  The  Western  Canada’s 
financial  statement  as  of  September  30,  1908,  shows  the  following  items: 


Assets,  September  30,  1908. 


Mortgage  loans  .  $16,961 

Cash  in  office  and  bank .  7,630 

Agents’  balances,  etc .  13,009 

Bills  receivable  .  3,753 

Other  assets  .  4,578 


Total  .  $45,931 


Liabilities,  September  30,  1908. 

Net  losses  unpaid  .  $5,700 

Reinsurance  reserve  .........  11,678 


Total  liabilities  (except 

capital)  .  $17,378 

Capital  paid  up . $23,167 

Net  surplus  .  5,386 


Surplus  to  policyholders.  28,553 


Total 


$45,931 


Western  Underwriters  of  the  State  of  New  York. 

In  its  Bulletin  No.  3  the  Insurance  Department  of  New  Mexico  prints  matter 
concerning  the  Western  Underwriters  of  the  State  of  New  York,  to  the  effect 
that  the  latter  is  sending  letters  to  the  postmasters  throughout  the  Territory 
asking  them  to  take  the  agency  for  it  or  to  hand  it  to  someone  who  will,  offering 
twenty-five  per  cent  commission  on  all  business.  These  letters  are  signed  by  O. 
O.  Oldham,  manager,  and  come  from  Ogden,  Utah.  The  Insurance  Department 
of  New  York  State  advises  us  that  this  association  is  not  licensed  to  transact 
business  in  New  York  State,  and  is  not  mentioned  in  the  Edgecomb  report,  which 
is  supposed  to  include  the  names  of  all  Lloyds,  and  inter-insurance  associations 
in  New  York  State. 


AN  OPPORTUNITY  FOR  SUBSCRIBERS  TO 
THE  SPECTATOR. 

A  very  interesting  offer  is  made  below  to  present  subscribers 
to  The  Spectator,  with  the  purpose  of  increasing  our  subscription 
list.  In  brief,  it  amounts  to  an  offer  of  $4  or  $4.50  worth  of  books 
in  recognition  of  one  renewal  subscription  and  one  new  sub¬ 
scription  not  heretofore  on  The  Spectator  mail  list. 

Any  present  yearly  subscriber  to  The  Spectator  who  writes 
us  authorizing  the  renewal  of  his  subscription  for  one  year  follow¬ 
ing  the  termination  of  his  current  year’s  subscription,  and  who 
at  the  same  time  sends  us  one  new  subscription  (of  a  person  that 
does  not  now  subscribe  to  The  Spectator),  with  $4  in  payment 
for  the  new  subscription,  will  be  entitled  to  receive,  without  cost 
to  him,  one  of  the  books  or  groups  of  books  named  below,  to  the 
specified  value  of  $2,  $2.10  or  $2.25,  and  the  new  subscriber  will 
also  be  entitled  to  the  same  privilege. 

The  groups  of  publications  thus  offered  as  a  special  inducement 
for  new  subscriptions  are  as  follows: 


Publications  Prices 

(1)  Fires  and  Public  Entertainments,  by  E.  O.  Sachs,  (58  pages, 

13  x  18J  inches)  price,  formerly,  $4.25  (while  they  last — only  a 
few  copies  left) .  $2.00 

(2)  Fire  Prevention  and  Protection — A  Digest  of  serviceable  materials 

and  methods  for  preventing  and  extinguishing  fires,  and  of  the 
essential  requirements  of  underwriters’  organizations,  (416  pages)  2 . 00 

(3)  Salvage:  A  posthumous  compilation  of  sketches  and  essays  on 


Fire  Insurance,  by  the  late  Alfred  J.  Waters,  (164  pages) .  2.00 

(4)  Handbook  for  Fire  Insurance  Agents,  by  S.  R.  Weed,  of  the 
well-known  fire  underwriting  firm  of  Weed  &  Kennedy, 

(152  pages) .  $1.50 

Windstorms  and  Tornado  Insurance,  by  F.  L.  Hoffman, 

(50  pages) . 25 

Spontaneous  Combustion,  by  J.  Hexamer,  (123  pages) . 50 


Total .  2.25 

(5)  Rutherford’s  Book  of  Fire  Insurance  Policy  Forms,  (31 

pages) .  $0.50 

The  Burning  of  Chelsea,  by  W.  M.  Pratt,  (149  pages) ....  1.60 


Total .  2.10 


In  taking  advantage  of  this  exceptional  offer,  which  will  only 
remain  open  during  the  months  of  January  and  February,  1909, 
subscribers  will  please  cut  out  and  use  the  attached  form. 


THE  SPECTATOR  COMPANY, 

135  William  Street,  New  York  City. 


.,  1909. 


You  are  hereby  authorized  to  continue  subscription  to  The  Spectator  for  one  year 
after  the  expiration  of  the  current  year’s  subscription,  at  $4  per  annum.  In  accordance  with 

your  special  offer,  please  send  without  expense  to  book  (or  group)  numbered . 

in  the  list  named  in  The  Spectator  of  December  24,  1908. 


FIT  11  Subscriber 
sign  here: 


(Name). 


(Street  and  Number). 


(City  and  State). 


. . . . ,  1909. 

THE  SPECTATOR  COMPANY,  NEW  YORK. 

Please  send  The  Spectator  for  one  year  to  the  below  address,  in  payment  for  which  find  $4 
enclosed.  Also  send,  without  expense  to  the  undersigned,  in  accordance  with  your  specia  ) 

offer,  the  book  (or  group)  numbered . in  the  list  named  in  The  Spectator  of  December 

24,  1908. 

1XTTTW  Subscriber 
XX  JL  VV  gjgjj  here: 

(Name).. . 

(Street  and  Number) . . . . . 

(City  and  State) _ 
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The  Spectator: 

The  Spectator,  established  in  1868,  is  a  weekly  journal  devoted 
to  promoting  the  best  interests  of  trustworthy  insurance  of  all  kinds. 
The  subscription  price  for  the  United  States,  Canada  and  Mexico  is 
Four  Dollars  per  annum,  postage  prepaid.  To  all  foreign  countries  in 
the  Postal  Union,  Five  Dollars  per  annum. 

The  Spectator  has  a  larger  circulation  than  any  other  insurance 
journal — and  carries  no  “deadhead”  subscriptions. 

THE  SPECTATOR  COMPANY,  Publishers. 

Clifford  Thomson,  President.  Arthur  L.  J.  Smith,  Sec’y  &  Treas. 

Telephone,  j  2^2  j0jin  Address,  135  William  St.,  N.  Y. 

WESTERN  DEPARTMENT,  159  La  Salle  Street,  Chicago,  Ill. 
Telephone,  Central  4286. 


[All  persons  residing  in  America  who  may  desire  to  purchase  publica¬ 
tions  issued  by  Charles  &  Edwin  Layton,  of  London,  should  order 
through  The  Spectator  Company.  As  sole  selling  agents  in  America  for 
that  well-known  firm,  all  orders  for  their  publications  are  filled  through 
this  company.] 


Vol.  LXXXI.  THURSDAY,  DEC.  31,  1908.  No.  27. 


AN  EPIDEMIC  OF  BURGLARY. 

THE  great  number  of  burglaries  that  have  occurred  re¬ 
cently  in  New  York  cast  a  serious  reflection  upon  the 
police  and  also  upon  the  local  magistrates  who  fail  to  ade¬ 
quately  punish  the  few  bold  depredators  that  are  brought  be¬ 
fore  them.  Most  of  the  burglaries  reported  occur  in  private 
residences,  family  hotels  and  apartment  houses,  although 
business  houses  are  raided  occasionally.  The  burglarious 
operations  among  residences  are  prosecuted  boldly  in  day¬ 
light  as  well  as  at  night,  and  partake  more  of  the  work  of 
sneak  thieves  than  of  the  professors  of  the  jimmy  and 
dark-lantern.  There  are  many  young  men  who  make  a  busi¬ 
ness  of  hanging  about  apartment  hotels  and  family  flats, 
sneaking  in  as  opportunity  offers  and  searching  the  premises 
for  plunder.  They  have  a  fancy  for  jewelry,  bric-a-brac, 
clothing  and  anything  that  has  a  value,  which  indicates  that 
there  must  be  numerous  receivers  of  stolen  goods  who  will 
buy  cheaply  whatever  is  offered.  Many  of  these  sneak 
thieves  gain  entrance  to  premises  by  pretending  to  be  work¬ 
men  sent  to  make  repairs  to  the  plumbing,  gas  arrangements, 
etc.,  and  if  left  alone  hastily  secure  their  plunder  and  escape. 
Instances  are  not  infrequent  where  they  violently  assault  the 
women  of  the  household  and  intimidate  them  into  becoming 
helpless  witnesses  of  their  robberies.  The  compact  manner 
in  which  the  city  is  built  affords  these  mauraders  excellent 
opportunities  for  carrying  on  their  work,  as  they  can  pass 
over  roofs  of  connecting  buildings  for  whole  blocks,  entering 
one  and  robbing  another  half  a  dozen  houses  distant,  gaining 
entrance  thereto  by  means  of  the  scuttle  in  the  roof.  Their 
departure  with  their  loot  is  made  in  the  same  way.  Fire 
escapes  afford  an  easy  means  of  gaining  access  to  a  building 
and  also  a  ready  means  of  escape.  Business  houses  offer  the 
same  opportunities  for  entrance  and  exit,  and  that  they  are 
not  better  protected  is  surprising.  The  boldness  displayed 
by  these  burglars  in  entering  houses  in  broad  daylight,  and 
the  effrontery  they  frequently  display  when  detected,  indi¬ 
cate  that  they  regard  the  police  with  utter  indifference,  and 
have  little  fear  of  "the  law  in  case  of  their  accidental  arrest.  It 
is  a  poor  day  when  from  one  to  a  dozen  burglaries  are  not  re¬ 


ported  in  the  morning  papers,  and  it  has  recently  been  shown 
that  many  occur  of  which  the  police  make  no  record.  With 
daily  warnings  publicly  made,  it  is  surprising  that  greater 
precaution  is  not  observed  to  prevent  these  burglars  and 
sneak  thieves  from  carrying  on  their  depredations  so  success¬ 
fully.  It  should  not  be  a  difficult  matter  for  a  person  to 
make  his  house  burglar  proof,  and  owners  of  family  hotels 
and  apartment  houses  should  be  compelled  to  have  one  or 
more  watchmen  on  the  premises  day  and  night.  But  the  city 
magistrates  are  largely  responsible  for  this  epidemic  of 
burglary  in  not  co-operating  heartily  with  the  police  and 
meting  out  the  severest  penalties  to  the  thieves  and  robbers 
that  are  brought  before  them.  If  these  offenders  could  be 
sentenced  to  a  chain-gang  and  made  to  sweep  the  streets 
under  guard  they  would  be  very  glad  to  say  good  bye  to  New 
York  when  they  were  released.  But  this  will  never  be,  for 
these  young  robbers  have  votes,  many  of  them  considerable 
political  influence,  and  can  be  utilized  in  keeping  up  the  ward 
organizations  and  voting  the  Tammany  ticket  at  elections. 
Those  who  are  burglarized  can  be  indemnified  by  burglary 
insurance  for  the  loss  of  their  property,  but  that  will  not 
lessen  the  number  of  such  depredations  or  relieve  citizens 
of  the  constant  dread  of  being  forced  to  entertain  burglars 
and  thieves  whenever  they  call  upon  them.  The  burglary  in¬ 
surance  companies  are  a  boon  in  these  days,  when  thieves 
and  robbers  work  their  own  sweet  will  upon  respectable 
citizens,  and  every  person  who  owns  anything  worth  stealing 
should  secure  a  burglary  policy  that  will  indemnify  him  for 
any  loss  he  may  be  subjected  to. 


FIRE  underwriters  generally  will  doubtless  feel  that  one 
serious  menace  to  the  safety  of  New  York  city  was 
eliminated  when,  on  Thursday  last,  Mayor  McClellan  revoked 
the  licenses  of  all  of  the  550  moving-picture  shows  located  m 
that  city.  This  summary  and  comprehensive  action  was  taken 
after  the  submission  of  evidence  at  a  public  hearing,  which 
satisfied  the  Mayor  that  there  was  a  real  and  almost  universal 
danger  in  connection  with  such  shows.  In  his  statement  he 
specified  some  of  the  hazardous  conditions  found,  and  said : 


As  these  licenses  for  moving-picture  shows  are  issued  by  me,  I  feel 
personally  responsible  for  the  safety  and  lives  of  the  patrons,  and 
take  this  action  on  personal  knowledge  of  existing  conditions  an 
the  firm  conviction  that  I  am  averting  a  public  calamity. 

I  do,  therefore,  order  that  each  and  every  license  issued  by  me  ior 
a  moving-picture  show  be,  and  the  same  hereby  is,  revoked  and 

^further  direct  the  chief  of  the  bureau  of  licenses  to  personally 
inspect  the  site  of  every  application  for  a  moving-picture  show  and 
report  to  me  thereon.  I  am  informed  by  him  that  he  can  probably 
inspect  twenty-five  to  thirty  of  these  places  each' day,  and  I  do  here  y 
direct  him  to  take  up  the  inspection  in  the  order  of  the  filing  of  ap¬ 
plications  for  new  licenses  in  the  office  of  the  chief  of  the  bureau  o 
licenses,  City,  Hall,  borough  of  Manhattan. 

It  now  seems  probable  that  any  licenses  issued  or  renewed 
in  future  will  be  based  upon  greatly  improved  conditions  and 
that  the  fire  hazard  will  be  much  reduced.  The  courts  how¬ 
ever,  interposed  an  injunction  which  prevented  the  enforce¬ 
ment  of  the  Mayor’s  action  in  its  severest  aspect  temporary  y, 
but  there  is  little  doubt  that  the  order  will  result  in  great  im¬ 
provement  in  these  dangerous  places. 
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FROM  various  States  come  hints  pointing  to  the  introduc¬ 
tion  of  bills  to  provide  for  the  fixing  of  fire  insurance 
premium  rates,  or  at  least  of  minimum  or  maximum  rates, 
by  some  State  official  or  commission,  on  properties  located  in 
their  respective  States.  Such  laws  may  be  enacted,  such  offi¬ 
cials  may  be  appointed,  and  such  rates  may  be  fixed ;  but  we 
doubt  if  any  method  of  compulsion  can  be  found  which  will 
force  the  insurance  companies  to  accept  risks  at  rates  which 
they  regard  as  inadequate.  Insurance  is  not  commerce;  the 
insurance  companies  are  not  in  a  position  equivalent  to  that 
of  common  carriers,  and  the  result  of  legislation  such  as  that 
alluded  to  above  can,  apparently,  only  be  as  harmful  to  the 
citizens  of  States  having  such  laws  as  to  the  companies  which 
may  be  deprived  of  all,  or  a  portion,  of  their  business  in  such 
States.  An  old  adage  aptly  says,  “You  may  lead  a  horse  to 
water,  but  you  can  t  make  him  drink.’  The  laws  of  supply 
and  demand  are  operative  in  insurance  as  well  as  in  other 
lines  of  business,  and  may  be  depended  upon  to  properly  regu¬ 
late  the  cost  of  fire  insurance  to  the  insured.  Legislators  de¬ 
sirous  of  promoting  the  best  interests  of  their  constituents 
would  do  well  to  give  these  points  due  consideration  before 
attempting  to  force  fire  insurance  companies  to  conduct  their 
business  at  a  loss,  and  thus  render  it  impossible  for  the  peo¬ 
ple  in  their  respective  States  to  procure  sufficient  insurance 
protection. 


AN  unusually  broad  view  of  the  function  which  the  fire  in¬ 
surance  companies  perform,  and  of  the  impropriety  of 
attempting  by  law  to  compel  them  to  transact  their  business 
upon  a  competitive  basis,  is  taken  by  Insurance  Commissioner 
Love  of  Texas.  His  opinion,  which  is  here  quoted,  should 
receive  careful  consideration  by  all  legislators : 

In  my  opinion,  competition  in  fire  insurance  rates  is  illogical,  op¬ 
posed  to  sound  public  policy  and  undesirable  from  every  standpoint. 
Insurance  companies  produce  nothing,  but  are  simply  convenient 
facilities  for  the  distribution  of  loss,  through  which  the  serious  losses 
of  an  individual  or  a  locality  may  be  absorbed  by  the  general  public 
without  serious  sacrifice  on  the  part  of  any  individual.  Justice  de¬ 
mands  that  these  losses  should  be  equitably  distributed  among  the 
various  classes  of  risks,  and  equally  distributed,  as  near  as  may  be, 
among  those  of  the  same  class. 

It  certainly  seems  ridiculous  for  the  members  of  a  State 
Legislature  to  pass  a  law  forbidding  discrimination  between 
applicants  for  life  insurance  who  apparently  are  on  a  parity 
as  to  expectation  of  life,  and  then  to  pass  another  law  virtually 
requiring  discrimination  in  fire  insurance  rates  between  risks 
of  the  same  class,  or  even  between  different  companies  writ¬ 
ing  on  the  same  risk.  On  the  other  hand,  every  facility  should 
be  afforded  the  fire  insurance  companies  to  ascertain,  by  com¬ 
bining  the  results  of  their  experience  on  all  classes  of  risks, 
the  approximate  cost  of  insuring  each  class,  in  order  that  cor¬ 
rect  rates  may  be  charged  and  the  stability  of  the  companies 
assured. 


ONE  of  the  most  peculiar  suits  undertaken  of  late  is  that 
brought  by  the  State  authorities  of  Arkansas  againsl 
a  number  of  fire  insurance  companies  for  alleged  violation  of 
the  anti-compact  law.  The  evident  purpose  of  the  law  was  to 
prevent  combinations  to  maintain  or  increase  the  cost  of  in¬ 
surance  to  the  insured ;  but  the  alleged  violation  consists  of  an 


agreement  to  pay  not  more  than  fifteen  per  cent  commission  to 
local  agents,  which  would  have  a  tendency  to  lower  the  cost  of 
insurance  by  reducing  the  expense  of  conducting  the  busi¬ 
ness.  Just  how  the  people  of  the  State  will  derive  any  benefit 
from  a  victory  in  such  a  suit  it  is  difficult  to  figure  out.  But 
the  principle  of  anti-compact  legislation  concerning  fire  in¬ 
surance  is  fundamentally  wrong,  and  if  any  legislation  is  con¬ 
sidered  necessary  as  to  co-operation  it  should  be  such  as  to 
require  all  companies  to  charge  the  same  rate  for  the  same 
risk — a  fair  and  adequate  rate-— and  thus  prevent  unfair  dis¬ 
crimination. 


ALTHOUGH  the  reports  from  Southern  Italy  as  to  the 
terrible  ravages  of  earthquake  and  fire  on  Monday 
last  are  very  meagre,  enough  information  has  been  received 
to  indicate  that  the  dead  in  Messina,  Reggio  and  the  sur¬ 
rounding  country  may  reach  or  exceed  100,000,  and  that  fire 
and  flood  destroyed  what  remained  of  Messina  after  the 
earthquake.  It  seems  probable  that,  if  any  considerable 
amount  of  fire  insurance  is  involved,  the  question  will 
again  be  raised  as  to  the  liability  of  the  fire  insurance 
companies  for  losses  primarily  due  to  earthquake.  The  dis¬ 
aster  is  one  of  the  most  appalling  of  modern  times ;  and  the 
sympathy  of  the  civilized  world  is  extended  to  the  stricken 
district. 


FIRE  INSURANCE  TOPICS 


NEW  YORK  SURVEYS. 

The  regular  meeting  of  the  Insurance  Society  of  New  York  was 
held  on  Tuesday  evening  last  at  the  society’s  rooms,  16  Liberty  street. 
The  guest  of  the  occasion  was  Wilber  R.  Crane,  manager  of  the 
schedule  department  of  the  North  River  Fire,  who  delivered  an  ad¬ 
dress  on  the  “Various  Methods  of  Schedule  Rating.” 

Kelly  &  Fuller  have  resigned  the  New  York  city  agency  of 
the  Southern  of  New  Orleans.  It  is  understood  that  the  local  business 
of  the  Southern  will  be  written  over  the  counter  of  its  New  York 
office. 

A  special  meeting  of  the  Exchange  was  held  on  Monday  last  to 
consider  the  recommendation  of  the  minimum  rate  committee,  that  the 
advance  of  thirty  per  cent  in  the  rates  on  a  portion  of  Hoboken  be 
rescinded  in  return  for  the  new  thirty-inch  water  main  recently  com¬ 
pleted  in  the  heart  of  the  city.  The  motion  was  adopted  by  unanimous 
vote.  It  was  further  resolved  to  call  the  attention  of  the  Hoboken 
authorities  to  the  importance  of  extending  similar  protection  to  the 
remainder  of  the  city,  and  pledging  the  Exchange  to  make  a  cor¬ 
responding  reduction  in  rates  upon  the  increased  territory  when  the 
work  is  completed.  The  present  reduction  takes  effect  immediately, 
and  may  be  given  to  all  policies  written  since  November  1,  the  re¬ 
duction  to  date  from  December  28.  Thus  the  Exchange  has  squared 
itself  in  keeping  its  pledges  in  another  important  center. 

Because  one  of  the  important  department  heads  of  the  Exchange 
has  been  mentioned  as  a  suitable  candidate  for  the  office  of  superin¬ 
tendent  of  surveys  of  the  New  York  Board,  it  has  been  reported  that 
he  is  brother-in-law  of  the  manager.  Of  course,  if  this  were  true,  it 
was  of  no  importance  on  the  question  of  qualification.  It  happens, 
however,  to  be  untrue,  and  the  mention  of  it  is  only  a  slight  manifesta¬ 
tion  of  ignorant  prejudice. 

1  he  Governor  is  keeping  very  close  about  his  intentions  regarding 
the  Otto  Kelsey  vacancy,  which  begins  to-morrow.  A  close  legal 
friend  was  asked  to  join  in  a  petition  to  the  Governor  for  a  certain 
appointment.  He  declined  and  said  he  would  speak  to  the  Governor 
by  telephone  on  the  subject.  The  next  day  he  communicated  to  his 
friend  that  he  had  talked  with  Governor  Hughes  about  the  matter, 
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and  received  a  reply  to  the  effect  that  a  petition  was  useless,  as  the 
man  who  is  to  be  nominated  has  been  selected,  though  his  name  was 
the  Governor’s  secret. 

It  was  reported  on  the  Street  that  one  of  the  Lloyds  correspondents, 
who  has  had  considerable  success  in  furnishing  severe  losses  upon 
Lloyds  policies  in  the  past  year,  has  been  notified  that  his  exclusive 
arrangements  must  end  January  x.  Probably  he  will  find  no  trouble 
in  passing  his  risks  through  some  London  broker,  but  he  will  find  his 
commissions  pared  down  so  he  cannot  serve  other  city  brokers  as  in 
the  past. 

One  of  our  city  agency  companies  had  a  shock  on  Monday  upon 
the  receipt  of  a  daily  report  from  a  New  Jersey  agent  covering  a 
tannery  risk  seventy  miles  distant  from  the  agency.  Upon  calling  it 
down,  the  agent  concluded  to  come  to  the  city  and  demand  an  ex¬ 
planation.  To  make  good  he  also  brought  his  commission,  and  called 
attention  to  the  fact  that  he  was  commissioned  for  Blankville  "and 
vicinity.”  He  claimed  that  the  tannery  was  located  in  the  "vicinity” 
of  his  agency.  The  joke  is  on  the  company,  as  they  withdrew  the  can¬ 
cellation  order,  and  the  policy  sticks. 

The  December  losses  have  been  up  to  the  average  in  November,  but 
the  experience  of  several  companies  which  reported  on  Tuesday  last 
was  that  the  total  amount  was  behind  last  year.  It  is  easier  to  draw 
biood  from  a  turnip  than  to  extract  a  beam  of  joy  in  an  underwriter’s 
December  dreams. 

It  is  reported  that  M.  Lewin  Hewes,  whose  resignation  from  the 
Scottish  Union  and  National  office  in  Hartford  takes  effect  to-day, 
is  a  candidate  for  manager  of  the  survey  department  of  the  New 
York  Board.  His  name  has  been  passed  around  among  the  com¬ 
panies  for  approval  as  an  approved  adjuster  in  connection  with  the 
Hilliard  agency. 

The  flurry  in  stocks  toward  an  advance  this  week  is  a  joy  to  the 
companies  whose  annual  statements  will  soon  be  due. 

The  Brooklyn  agents  are  apparently  convinced  that  some  very 
skillful  manipulation  in  the  dates  of  cancellations  and  return  premiums 
upon  policies  rewritten  at  the  reduced  rates  of  December  9  has  been 
done  at  the  behest  of  favored  brokers.  One  case  was  mentioned  in  a 
New  York  office  where  October  policies  were  returned  not  wanted, 
as  of  November  1,  and  subsequently  rewritten  on  December  10  at  the 
reduced  rates.  There  must  have  been  connivance,  but  the  matter  was 
referred  to  as  a  fact,  which  impelled  the  New  York  counterman  to 

whom  the  story  was  told  to  say :  “There  were  two  d -  rascals  m 

the  transaction — the  agent  and  the  broker.” 

As  the  term  of  the  Board  of  Aldermen  does  not  expire  to-day,  the 
building  code  commission  still  lives,  and  the  underwriters  have  hopes 
of  an  improvement.  The  vice-president  of  one  of  the  large  com¬ 
panies  defines  the  difference  between  hope  and  expectation  by  a  story 
of  what  a  wife  said  of  her  husband  :  “I  hope  to  meet  him  in  Heaven, 
but  I  don’t  expect  to.” 

Monday’s  evening  papers  gave  quite  a  sensational  account,  of  the 
bursting  of  hose  at  a  fire  in  a  Brooklyn  tenement.  The  incident  is 
liable  to  happen  at  almost  any  fire  when  old  hose  is  used.  This  proves 
that  the  inspectors  who  are  supposed  to  examine  and,  if  necessary,  test 
all  the  fire  department  hose  do  not  perform  their  duty. 


CHICAGO  AND  THE  WEST. 

L  O.  Kohtz  has  declined  to  accept  another  term  as  president  of 
the  Chicago  Board  of  Underwriters.  C.  N.  Bishop  will  probably  be 
elected  president  at  the  annual  meeting,  as  at  a  recent  caucus  of  the 
members  it  was  decided  to  support  Mr.  Nelson.  The  latter  is  now 
vice-president  of  the  association  and  Chicago  city  manager  of  the 
Northern  of  London. 

Lyman  Richie  &  Co.  have  been  appointed  sole  agents  for  Chicago  of 
the  American  National  of  Rock  Island,  Ill. 

C.  L.  Livingston,  special  agent  for  the  Springfield  in  Michigan,  has 
resigned. 


BOSTON  AND  VICINITY. 

J.  D.  Frye  of  South  Boston  has  been  appointed  special  agent  of  the 
Rhode  Island  Insurance  Company  for  North  and  South  Carolina. 

At  the  last  meeting  of  the  Insurance  Library  Association,  Dexter 
Brackett,  chief  engineer  of  the  Metropolitan  Water  and  Sewer  Board, 
spoke  in  a  very  interesting  manner  on  the  history  and  condition  of 
waterworks  systems  in  Greater  Boston. 

William  Brush  has  been  added  to  the  factory  improvement  com¬ 
mittee  of  the  New  England  Insurance  Exchange  for  Western  Massa¬ 
chusetts. 

Fire  last  Monday  evening  gave  the  city  of  Chelsea  its  sixth  experi¬ 
ence  of  the  kind  for  the  year — five  since  the  great  conflagration  of 
April  last.  It  originated  in  the  sawmill  of  the  George  D.  Emery 
Company,  importers  and  manufacturers  of  mahogany  and  Spanish 
cedar.  The  building  w'as  open-frame  construction,  and  the  fire  made 
very  rapid  headway.  The  origin  is  unknown.  Losses  are  not  yet  com¬ 
pletely  adjusted,  but  they  will  probably  amount  to  about  $75,000. 


NOTES  FROM  PHILADELPHIA. 


A.  M.  Waldron,  the  prominent  agent,  is  to  be  congratulated  on  the 
success  of  the  operation  on  his  eye  for  the  saving  of  the  sight. 

To-morrow  the  Peoples  National  Fire  will  give  a  housewarming  in 
its  home  office  building,  305-309  Walnut  street,  and  be  ready  to  accept 
business.  This  organization,  with  its  capital  of  $1,000,000  all  paid  in, 
and  the  greater  portion  of  a  similar  amount  of  surplus  paid  in,  justly 
ranks  with  the  prominent  insurance  enterprises  of  the  country.  The 
company’s  firm  financial  foundation,  together  with  its  efficient  official 
staff,  insures  for  it  a  brilliant  future.  Too  much  praise  cannot  be 
given  to  President  Louis  S.  Amonson,  whose  unceasing  and  untiring 
work  and  energy  have  successfully  brought  about  this  organization. 


To  accommodate  its  increasing  business  the  directors  of  the  Jef¬ 
ferson  Fire  have  decided  to  increase  its  capital  stock  $50,000,  to  make 
the  total  $250,000,  and  stockholders  have  been  given  the  privilege  of 
taking  a  pro  rata  share  of  this  new  issue  at  double  the  par  value,  thus 
insuring  an  addition  of  $50,000  to  suiplus  also. 

Will  K.  Ridge  &  Co.  have  been  appointed  second  agents  of  the  Old 
Colony  of  Boston,  reporting  to  the  Arrott-Hawley  agency. 

President  Henry  M.  Gratz  of  the  Girard  Fire  and  Marine  has  re¬ 
covered  from  the  severe  attack  of  typhoid  fever  which  confined  him 
to  the  University  Hospital  for  several  weeks. 

As  the  corrected  rule  for  insuring  merchandise,  which  has  been  sold 
and  invoice  rendered,  but  not  delivered,  was  inaccurately  quoted  last 


week,  it  is  reproduced  below  : 

Held  by  the  executive  committee  that  merchandise  which  has  been 
sold  and  for  which  invoice  has  been  rendered,  but  which  merchandise 
is  undelivered  and  has  been  left  with  the  party  having  sold  it,  and 
which  is  insured  under  the  name  of  the  person  having  sold  it,  can  ie 
insured  under  the  ordinary  merchandise  form :  Their  own,  held  m 
trust,  or  on  commission,  or  sold  but  not  removed. 

The  following  clause,  if  desired,  may  be  made  a  part  of  the  policy 

form :  •  , 

"It  is  understood  and  agreed  that  if  any  portion  of  the  property 
hereby  insured  has  been  sold,  and  invoice  rendered,  but  not  removed 
and  is  stored  at  the  risk  of  the  insured,  loss,  if  any,  on  property  so 
insured  shall  be  adjusted  as  though  the  property  had  been  delivered 
to  the  several  purchasers  and  the  insurance  on  it  had  been  placed  by 


THE  MIDDLE  STATES. 


-Stanley  N.  Mitchell,  a  prominent  insurance  agent  of  Binghamton,  N.  Y.,  died 
t  Saturday  of  heart  disease. 

—Allen  H.  Craft,  formerly  assistant  secretary  of  the  Allegheny  Fire,  has  been 
•cted  secretary  to  succeed  C.  G.  Watt,  resigned. 

—The  Fiedler  Real  Estate  Corporation  of  Newark,  N.  J.,  has  been  appomte 
ent  for  the  Alliance  of  Philadelphia  and  the  United  Surety  of  Baltimore. 
—Henry  L.  Engel  of  Philadelphia  will,  on  January  1,  1909,  remove  his  offices 
suites  65  and  66  at  416-420  Walnut  street,  in  order  to  enjoy 
r  handling  his  increasing  surplus  line  insurance  business.  .  -  B 
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that  he  will  hereafter  pay  special  attention  to  such  business,  placing  risks  in 
good  stock  and  mutual  companies. 

- — Robert  Howell  of  Philadelphia,  Eastern  general  agent  for  the  Hawkeye  of 
Des  Moines,  retires  from  the  geneial  agency  business  January  1  to  become  East¬ 
ern  special  agent  for  the  Hawkeye. 

— Samuel  G.  Chard,  who  died  in  Buffalo  recently,  was  a  veteran  fire  under¬ 
writer,  and  until  within  a  short  time  was  with  the  Firemans  Fund  as  special 
agent  under  his  brother,  Thomas  S.  Chard.  He  was  sixty-seven  years  of  age. 

—We  are  advised  by  General  Manager  H.  L.  Engel  that,  beginning  on  January 
1,  1909,  the  Peoples  Mutual  Fire  of  Philadelphia  will  confine  its  business  to 
sprinklered  risks  and  the  best  character  of  unsprinklered  properties,  such  as  are 
written  by  the  leading  American  and  foreign  companies.  In  its  home  State  it 
will  make  a  specialty  of  a  general  mutual  business,  writing  mostly  dwellings  and 
the  safer  classes  of  mercantile  risks.  The  Peoples  Mutual  has  enlarged  its 
offices,  the  better  to  accommodate  its  growing  business,  and  from  January  1  will 
occupy  suites  05  and  06  at  416-420  Walnut  street. 


THE  NEW  ENGLAND  FIELD. 


— The  valued  policy  bill  in  the  Vermont  Legislature  has  been  reported  unfavor¬ 
ably,  and  ordered  for  a  third  reading. 

— Frederick  O.  Waldron,  secretary  of  the  Insurance  Association  of  Provi¬ 
dence,  R.  I.,  for  the  past  eight  years,  died  this  week  from  pneumonia. 

— William  S.  Denny  of  Portland,  Maine,  for  fifteen  years  employed  as  the 
Western  Maine  insurance  rate  adjuster,  died  last  week,  aged  eighty  years. 

— Frank  R.  Young  of  Springfield,  Mass.,  for  the  past  thirty-four  years  secre¬ 
tary  and  treasurer  of  the  Mutual  Fire  of  Springfield,  died  last  week  of  heart 
failure. 


THE  WEST. 


George  S.  Valentine  Appointed  Assistant  United  States 
Manager,  Prussian  National. 

George  S.  Valentine,  for  the  past  six  years  special  agent  of  the  Prus¬ 
sian  National  in  Minnesota  and  Iowa,  has  been  appointed  assistant 
United  States  manager  of  the  company,  succeeding  Harold  W.  Letton, 
recently  appointed  United  States  manager. 


Cincinnati  Gleanings. 

[From  Our  Own  Correspondent.] 

A  party  of  engineers  of  the  National  Board  of  Fire  Underwriters  is 
expected  in  Cincinnati  about  December  29,  1908,  to  inspect  the  nem 
waterworks  and  various  fire  houses  and  other  equipment  of  the  fire  de¬ 
partment  of  that  city.  Mayor  Markbreit  has  notified  the  various  officials 
to  make  preparations  to  welcome  the  visitors.  Among  other  features, 
an  elaborate  dinner  will  be  arranged  for  their  entertainment.  The 
party  will  be  headed  by  Chief  Engineer  Walther. 

The  United  Fire  of  Milwaukee  will  enter  Ohio  after  January  1. 

The  business  of  the  old  Minster  Fire  Insurance  Association  of  Au¬ 
glaize  county,  Ohio,  organized  in  1849,  has  become  so  extensive  that  it 
was  necessary  to  reorganize.  The  Minster  Mutual  Fire  Insurance  Com¬ 
pany  of  Minster,  Ohio,  has  recently  been  incorporated,  to  succeed  same. 
The  officers  are:  President,  William  Nienberg;  vice-president,  Ber¬ 
nard  Bornhorst;  secretary,  John  Horst;  treasurer,  Joseph  Beckman; 
general  manager,  Jos.  E.  Schmeider. 

A  committee  of  the  Cincinnati  Automobile  Club  has  been  endeavoring 
to  obtain  a  special  fire  and  accident  rate  of  the  companies  writing  this 
class.  Thus  far  no  special  rate  has  been  secured,  and  the  suggestion 
has  been  made  in  the  Automobile  Club's  board  of  governors  that  a  mu¬ 
tual  insurance  company  be  formed  among  the  club  members.  The  total 
membership  of  the  club  is  over  400. 

Assistant  Fire  Marshals  Jack  Ambrose  and  John  Shear  of  Cincinnati 
are  investigating  the  fires  that  destroyed  the  Hotel  Manrod  of  Millville, 
and  the  residence  of  Jesse  Rodgers  of  Hanover  township,  near  Ham¬ 
ilton,  Ohio,  over  a  year  ago.  It  is  said  that  a  prisoner  in  the  workhouse 
gave’  the  information  that  led  to  the  investigations. 

It  was  the  waterworks  of  Loveland,  Ohio,  and  not  of  Cleveland  (as 
previously  stated)  which  have  recently  been  completed  and  inspected. 

Cincinnati,  December  26.  Buckeye. 


Ohio  Items. 

[From  Our  Own  Correspondent.] 

Although  the  fires  were  all  small,  Columbus  experienced  its  record 
month  in  November,  when  the  department  responded  to  eighty-two 
alarms.  The  same  month  a  year  ago  sixty  alarms  were  turned  in,  and 
the  greatest  number  in  any  one  month  of  that  year  was  sixty-three.  It 
was  found  that  the  majority  of  the  fires  in  November  of  this  year  were 
caused  by  careless  handling  of  gas  heating  stoves. 

Fire  Chief  Wallace  of  Cleveland  has  notified  merchants  that  no  cotton 
or  cotton  batting  shall  be  used  in  the  decoration  of  display  windows  or 
used  in  any  other  manner  for  making  holiday  displays.  He  states  that  any 


infraction  of  this  order  will  be  followed  by  arrest.  The  chief,  however, 
states  that  he  will  not  extend  this  order  to  home  and  church  festivities, 
although  he  warns  all  of  the  danger  accompanying  the  use  of  cotton, 
even  for  Santa  Claus  whiskers. 

Early  in  January  the  Cuyahoga  county  delegation  to  the  General 
Assembly  will  hold  a  meeting,  and  among  other  things  to  be  discussed,  is 
the  proposed  Edwards  law,  to  prohibit  the  sale  of  fireworks  throughout 
the  State.  The  loss  or  life  and  property  has  become  so  great  from  the 
dangerous  missiles  that  are  now  sold  under  the  name  of  fireworks  that 
an  earnest  effort  will  be  made  to  enact  such  a  law.  A  city  ordinance  in 
Cleveland  prohibits  their  sale,  and  a  bill  for  the  fireworks  in  the  hands  of 
dealers  is  now  before  the  city  council.  The  owners  will  be  paid  for  what 
they  have  left  in  stock.  O.  M.  C. 

Cleveland,  December  28. 


— The  United  American  Fire  of  Milwaukee  will  enter  Michigan  and  Ohio  after 
the  first  of  the  year. 

— Insurance  Commissioner  T.  J.  McComb  of  Oklahoma  will  ask  the  coming 
legislature  to  enact  a  fire  marshal  law. 

- — Insurance  Commissioner  Hartigan  of  Minnesota  has  been  appointed  by  the 
Governor  for  two  years  from  January  1. 

— It  is  anticipated  that  the  unpaid  loss  claims  of  the  Ohio  German  Fire  will 
reach  more  than  $200,000,  instead  of  $135,000,  as  first  estimated. 

— John  Shepherd  has  resigned  as  Missouri  State  agent  of  the  Liverpool  and 
London  and  Globe,  to  go  into  the  cement  business  in  New  York  city. 

— According  to  the  report  of  the  engineers  of  the  National  Board’s  committee 
on  fire  prevention,  the  conflagration  hazard  at  Springfield,  Ill.,  is  severe. 

— J.  M.  Neuberger,  who  retired  this  week  as  Western  manager  of  the  Atlas  of 
London,  was  presented  with  a  handsome  gold  watch  by  the  department  staff. 

— The  Standard  Fire  of  Keokuk,  which  until  recently  wrote  surplus  lines,  has 
withdrawn  from  that  field  and  will  confine  its  operations  to  regular  local  agency 
business. 

— The  board  of  directors  of  the  American  of  Newark  have  conferred  the  title 
of  assistant  manager  on  Charles  T.  Sackett,  who  has  been  associated  with  Man¬ 
ager  Sheldon  for  the  past  twenty-five  years. 

— C.  W.  Kimmel  of  Kendallville,  Ind.,  special  agent  of  the  Germania  Fire  for 
Indiana,  has  resigned  because  of  his  election  to  the  Indiana  Senate.  State  Agent 
Engel  will  now  have  sole  charge  of  the  field. 

— The  Western  department  of  the  Fire  Association  has  added  Missouri  to  the 
field  of  E.  L.  Colburn,  special  agent  for  Iowa.  E.  W.  Degrof  of  Omaha  will 
supervise  South  Dakota,  Kansas  and  Nebraska. 

— T.  A.  Robinson,  Iowa  State  agent  of  the  Royal,  has  resigned  as  of  January  1, 
1909.  C.  R.  Tyrrell,  special  agent  in  Western  Iowa,  will  become  State  agent, 
succeeding  Mr.  Robinson,  with  headquarters  at  Des  Moines. 

- — In  response  to  a  suggestion  from  the  Western  Union,  the  Eastern  Union 
will  appoint  a  committee  to  confer  with  a  similar  committee  from  the  Western 
Union  regarding  the  adoption  of  the  Dean  schedule  in  the  East. 

— The  insurance  agents  in  Iowa  will  have  a  bill  introduced  into  the  legislature 
to  modify  the  anti-compact  law  of  the  State.  It  is  believed  that  by  inserting  a 
clause  forbidding  exorbitant  rates  such  a  measure  may  go  through. 

— Members  of  the  Farmers  Mutual  of  Presque  Isle  County,  Michigan,  have 
secured  an  injunction  to  prevent  the  directors  from  levying  an  assessment  to 
pay  the  $48,000  losses  sustained  by  the  company  by  forest  fires  in  October. 

— Special  agents,  raters  and  old  friends  of  W.  W.  Dudley,  former  secretary  of 
the  governing  committee  of  the  Western  Union,  presented  him  with  a  handsome 
loving  cup  during  the  holiday  week  as  an  expression  of  their  regard  and  good  will. 

— Lee  L.  Hamlin  has  been  appointed  State  agent  of  the  Home  of  New  York, 
succeeding  P.  W.  Plank.  Mr.  Hamlin  will  be  assisted  in  Nebraska  by  Special 
Agent  John  W.  Morrison  of  Omaha,  and  in  Colorado  by  Harold  Rogers.  Robert 
W.  Bates  will  take  charge  of  the  Oklahoma  field. 

— Joseph  Crane  of  the  Oklahoma  Inspection  Bureau  has  been  appointed  special 
agent  of  the  London  and  Lancashire  and  the  Orient,  assisting  J.  W.  Hoffmann 
in  Missouri,  Kansas,  Nebraska  and  Oklahoma.  John  Stafford,  special  agent  for 
Minnesota  and  Iowa,  will  cover  South  Dakota  also. 

— The  firm  of  ICreismann  &  Warfield  of  St.  Louis,  Mo.,  will  dissolve  partner¬ 
ship  on  January  1.  L.  A.  Warfield  has  been  appointed  resident  manager  of  the 
New  York  Underwriters  Agency.  F.  H.  ICreismann  will  continue  to  represent  the 
New  York  Underwriters  Agency  as  its  primary  local  agent,  and  will  succeed  to 
the  companies  now  in  the  agency. 

— Charles  W.  Barnes,  Superintendent  of  Insurance  in  Kansas,  expects  to  ask 
the  legislature  to  create,  if  it  is  deemed  advisable,  a  commission  to  investigate  the 
subject  of  rates  for  fire  insurance  companies  and  to  provide  if  possible  for  the 
creation  of  a  bureau  as  a  part  of  the  Insurance  Department  which  shall  have 
charge  of  the  rates  for  fire  insurance,  just  as  the  Board  of  Railroads  Commis¬ 
sioners  has  charge  of  the  freight  and  passenger  rates  in  the  State. 

— Superintendent  of  Insurance  E.  E.  Rittenhouse  has  tendered  his  report  to 
the  Governor  for  the  fiscal  year  ended  November  30.  He  recommends  various 
changes  in  the  laws  governing  insurance,  among  which  are  the  following:  Any 
person  accepting  or  making  a  contract  of  insurance  with  an  unauthorized  com¬ 
pany  should  pay  to  the  State  a  3  per  cent  tax  on  the  premiums  received.  The 
two  per  cent  tax  upon  insurance  premiums  should  be  repealed  and  the  necessary 
revenue  secured  by  increasing  the  general  tax  upon  insurance  companies,  the  tax 
to  be  apportioned  pro  rata.  The  annual  fees,  which  now  amount  to  about 
$40,000,  should  be  increased  to  $60,000  to  provide  for  contingencies. 
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Hartford  Fire’s  Reported  Southern  Change. 

[From  Our  Own  Correspondent.] 

A  report  that  the  Hartford  Fire  would  soon  establish  Southern  head¬ 
quarters  in  Atlanta,  with  Egleston  &  Prescott  as  general  managers,  be¬ 
came  generally  current  in  Southern  underwriting  circles  within  the 
past  few  days. 

Your  correspondent  called  upon  Egleston  &  Prescott,  seeking 
confirmation  of  the  rumor,  but  Mr.  Prescott  stated  that  he  could 
not  say  as  yet  whether  the  rumor  was  to  be  fulfilled.  It  appears,  there¬ 
fore,  that  the  matter  is  still  in  an  indefinite  state. 

Atlanta,  December  26.  Empire. 


Improvements  at  New  Orleans. 

[From  Our  Own  Correspondent.] 

Extensions  of  the  water  system  in  New  Orleans  which  are  bringing 
about  slight  improvements  in  the  fire-fighting  resources  of  the  city  are 
attracting  much  attention  among  the  local  fire  insurance  -men.  De¬ 
termined  efforts  are  being  made  by  the  city  and  the  sewerage  and 
water  board  to  improve  the  service,  and  fairly  good  results  are  being 
obtained.  It  is  hoped  to  effect  a  gradual  improvement  that  will  result 
in  an  early  reduction  of  insurance  rates,  which  the  companies,  in  self- 
defense,  have  been  forced  to  raise.  So  far  the  sewerage  and  water 
board  has  completed  the  installation  of  water  mains  in  500  miles  .  of 
streets,  and  has  also  provided  a  purification  plant  and  two  main  pumping 
stations.  The  whole  has  cost  something  like  $7,000,000.  No  part  of 
the  old  waterworks  system  is  included  in  the  500  miles  of  streets  men¬ 
tioned.  In  the  meantime,  arrangements  are  also  being  made  to  take 
over  the  old  system  which  has  been  operated  by  a  private  corporation. 
The  franchise  for  the  latter  is  about  to  expire.  Because  it  had  such  a 
short  term  of  life,  the  company  made  no  efforts  to  improve  its  system, 
and  the  fire-fighting  resources  have,  on  several  occasions,  been  proved 
to  be  very  inadequate  as  a  result.  When  the  sewerage  and  water  board 
takes  over  the  old  plant  in  March,  it  will  make  a  number  of  improve¬ 
ments  and  will  also  provide  changes  that  will  add  to  the  efficiency  of 
the  water  system  as  well  as  to  the  pressure. 

Edward  Gauche  has  established  a  new  insurance  and  real  estate 
agency,  with  headquarters  in  the  Carrollton  branch  of  the  Whitney- 
Central  Bank. 

Ernest  A.  Carrere,  a  well-known  insurance  and  real  estate  agent, 
and  several  associates,  have  incorporated  their  business.  They  will 
henceforth  operate  as  the  Ernest  A.  Carrere  Company.  The  capital  of 
the  new  concern  is  $500,000.  It  will  conduct  a  general  insurance  agency 
and  real  estate  business.  Magnolia. 

New  Orleans,  December  26. 


—Arnold,  Raines  &  Co.  of  Little  Rock,  Ark.,  has  resigned  the  representation 
of  the  Walla  Walla  Fire,  effective  January  1. 

— The  Rhode  Island  Fire  has  entered  North  and  South  Carolina,  appointing 
J.  D.  Fry  of  South  Boston,  Va.,  its  special  agent  for  that  territory. 

— William  A.  Stone  of  Memphis,  special  agent  of  the  Northern  Assurance  for 
Kentucky  and  Tennessee,  has  resigned  to  engage  in  adjusting  work. 

— E.  N.  O’Beirne,  special  agent  in  the  general  agency  of  Hughs  &  Yates  of 
Atlanta,  has  resigned  to  enter  the  service  of  the  Continental  as  special  agent  for 
Louisiana. 

—A  prominent  Southern  insurance  journal,  in  a  recent  issue,  mentions  a 
rumor  to  the  effect  that  the  Southern  Home  of  Bartow,  Fla.,  may  reinsure  its  out¬ 
standing  liabilities. 

_ E.  E.  Fortson,  special  agent  of  the  Seaboard  Fire  and  Marine,  resigned  as  of 

December  31,  and  Richard  O’Neale,  formerly  special  agent  for  Smith  &  Cochran 
of  Dallas,  Tex.,  will  succeed  Mr.  Fortson. 

— J.  E.  Bardwell  was  arrested  recently  at  Dallas,  Tex.,  charged  with  violating 
article  15  of  the  penal  code  of  Texas  by  representing  two  Lloyds  organizations 
which  had  no  authority  to  transact  business  in  that  State. 

—It  is  understood  that  the  Hartford  Fire  intends  to  make  a  change  in  the 
method  of  handling  its  Southern  business,  now  supervised  by  General  Agents 
Egleston  and  Prescott,  by  having  the  business  reported  to  Atlanta  instead  of 
direct  to  Hartford. 

_ R.  H.  Cooper  has  resigned  as  stamping  secretary  for  district  4  of  the  West 

Virginia  Fire  Underwriters  Association,  and  J.  G.  Woodruff  of  Blueheld  has 
been  appointed  to  succeed  him,  with  headquarters  at  Clarksburg.  A.  L.  Urbach 
succeeds  Mr.  Woodruff  at  Bluefield  for  district  6. 

—Edgar  S.  Wilson  of  Macon,  Ga.,  manager  for  the  Firemans  Fund  Insurance 
Company,  favors  his  friends  with  a  handsome  purse  and  bill  roll,  in  which,  as  a 
pocket  piece,  is  enclosed  a  metallic  “Membership  Emblem  of  the  Don’t  Worry 
Club,”  carrying  various  “good  luck”  signs  and  the  inscription:  “May  your  purse 
never  be  empty.” 

— The  general  agency  of  Banks,  Bloom  &  Co.  of  Fordyce,  Ark.,  has  been 
dissolved,  and  Mr.  Bloom  will  accept  a  position  as  special  agent  of  the  Washing¬ 
ton  Fire  for  Arkansas  and  Oklahoma.  The  general  agency  of  the  Cosmopolitan 
and  probably  that  of  the  Southern  National  will  be  taken  over  by  the  firm  of 
A.  B.  Banks  &  Co. 

_ In  his  annual  report  of  the  West  Virginia  Insurance  Department,  Auditor 

Arnold  C.  Scherr  recommends  the  following  revisions  of  the  laws  governing  fire 
insurance.  The  licensing  of  all  solicitors  in  addition  to  agents;  revising  section 


36  so  as  to  more  specifically  define  the  character  of  investments  of  fire  insurance 
companies;  revising  the  resident  agents’  law  so  as  to  cover  fire  insurance  only; 
the  passage  of  a  measure  prohibiting  rebates  on  fire  insurance  premiums. 


THE  PACIFIC  COAST. 


The  Rocky  Mountain  Field. 

[From  Our  Own  Correspondent.] 

Henry  I.  Riemann,  for  some  time  connected  with  the  home  office  of 
the  American  Central  at  St.  Louis,  has  been  selected  to  assist  State 
Agent  Sam  Woolard  in  his  field,  which  includes  the  big  and  growing  ter¬ 
ritory  of  Kansas,  Oklahoma,  Colorado  and  New  Mexico— and  then  some. 
“Sam”  is  the  only  field  man  out  this  way  since  the  late  lamented  Dan 
Osmun  passed  to  his  reward  who  has  any  right  to  a  military  prefix  to 
his  name,  and  it  is  strictly  in  order  to  congratulate  the  “Colonel”  on 
the  acquisition  of  a  well-earned  assistant. 

Special  Agent  "Billy”  Cree  of  the  Phoenix,  formerly  well  known  in 
the  mountain  field,  but  latterly  doing  good  work  for  the  company  in  the 
land  of  the  Dakotas,  has  been  assigned  to  Manitoba  and  Eastern  Canada. 
His  legion  of  friends  are  pleased  to  learn  of  this  recognition  of  Mr. 
Cree’s  able  services. 

A.  K.  Driscoll,  having  charge  of  the  Nebraska  field  for  the  Hanover, 
has  had  Colorado  added  to  "his,”  following  the  recently-announced 
resignation  of  Special  Agent  Richards,  to  accept  a  similar  position  with 
the  Connecticut. 

The  “skyscraper”  problem  in  Denver,  which  has  had  as  much  free 
advertising  as  the  ordinary  prize  fight  or  a  presidential  election,  has 
been  settled  by  a  compromise  on  a  twelve-story  limit,  all  buildings  over 
six  stories  to  be  class  A  fireproof.  The  present  city  ordinances  relating 
to  fire  protection  being  considered  altogether  inadequate  for  buildings 
of  the  proposed  class,  if  not  also  of  the  present  type,  a  resolution  has 
been  introduced  in  the  city  council  which  provides  for  a  thorough  re¬ 
vision  of  Denver’s  present  fire  ordinances.  The  city’s  fire  record  has 
always  been  phenomenally  good,  but  many  have  ascribed  it  in  large 
measure  to  good  luck;  hence  this  move  i3  regarded  among  insurance  and 
business  men  as  a  needed  one.  Centennial. 

Denver,  December  25. 


MISCELLANEOUS  FIRE  NEWS. 


— FI.  D.  Teall,  formerly  of  Chicago,  has  been  appointed  special  agent  for  the 
Bertheau  Watson  Company  at  San  Francisco. 

— The  Phoenix  of  London  has  taken  out  the  earthquake  clause  from  its  policies 
issued  elsewhere  in  California  except  San  Francisco  and  Los  Angeles. 

— The  fire  insurance  companies  operating  in  California  may  be  called  upon  to 
contribute  toward  the  support  of  the  firemen’s  pension  funds,  as  those  funds  are 
reported  to  be  at  a  low  ebb. 

— A  bill  will  probably  be  introduced  in  the  next  session  of  the  British  Parlia¬ 
ment  to  amend  the  marine  insurance  act  of  1906,  in  order  to  check  the  evils 
arising  from  P.  P.  I.  marine  insurance. 

—The  Portland  (Ore.)  Chamber  of  Commerce  will  ask  the  coming  legislature 
to  repeal  the  present  law  requiring  a  deposit  of  $50,000  in  approved  securities 
from  outside  fire  insurance  companies  before  they  can  receive  a  license  from  the 
State. 

. — According  to  the  annual  report  of  Superintendent  Kimball  of  the  United 
States  Life  Saving  Service,  there  were  1094  vessel  disasters  in  the  United  States 
during  the  last  fiscal  year,  resulting  in  a  property  loss  of  $1,863,790  and  a  loss 
of  twenty-two  lives. 

— At  a  meeting  of  a  Lloyds  underwriters  recently  held  in  London  a  resolution 
was  unanimously  adopted  deprecating  the  granting  of  P.  P.  I.  policies  to  those 
having  no  interest  in  the  vessel,  and  trusting  that  members  will  do  all  in  their 
power  to  discourage  the  practice. 

—Love,  Hamilton  &  Bascom  of  Toronto,  local  agents  for  the  Home  of  New 
York,  and  Joseph  Murphy,  for  the  past  five  years  Ontario  provincial  agent  of  the 
New  York  Underwriters  Agency,  have  joined  forces  under  the  firm  name  of 
Murphy,  Love,  Hamilton  &  Bascom. 

— The  Firemans  Fund  of  San  Francisco  has  been  awarded  $2000  damages 
against  the  O.  R.  and  N.  Railroad  at  Colfax,  Wash.  The  company  claimed  that 
the  railroad  was  responsible  for  the  spread  of  flames  at  the  Winona  fire  which 
occurred  August  23,  1907,  the  railroad  having  stored  explosives  in  depot  build¬ 
ings,  which  exploded,  throwing  burning  brands  into  adjacent  property. 

— The  Royal  of  Liverpool  has  decided  to  transact  business  against  loss  of 
profits  through  the  interruption  of  business  by  fire  in  Great  Britain.  The  Com¬ 
mercial  Union  has  also  decided  to  issue  policies  in  Great  Britain  covering  the  loss 
of  net  profits  caused  by  the  cessation  of  business  following  a  fire;  the  payment 
of  standing  charges  and  the  increased  cost  of  working  while  business  is  partially 
or  wholly  unproductive. 

— The  Sun  Insurance  Office  of  London  will  enter  upon  its  200th  year  of  con¬ 
tinuous  business  on  January  1,  1909.  As  a  matter  of  fact,  the  company  existed 
prior  to  that  year,  its  present  charter  being  in  the  name  of  the  “Exchange 
House  Fire  Office,  alias  Sun  Fire  Office,”  but  the  amalgamation  of  the  two 
institutions  under  the  name  of  the  “Sun  Fire  Office”  did  not  become  effective 
until  early  in  the  year  1710.  In  view  of  the  bi-centenary,  the  company  is 
sending  to  its  agents  a  supply  of  special  daily  reports  bearing  an  appropriate 
reference  to  the  occasion  about  to  be  celebrated  and  requesting  them  to  make  a 
point  of  favoring  the  company  during  1909  with  as  large  a  share  of  business  as 
their  regard  for  the  society  and  its  officials  in  this  country  may  dictate. 
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THE  GIANTS  OF  THE  FIRE  INSURANCE  BUSINESS. 
The  Leaders  in  Assets  and  Surplus — Ten  Companies  Transact 
One=Quarter  of  the  Country’s  Insurance — Thousands  of 
Millions  of  Risks  in  Force — Business  Since  Organ= 
ization  of  a  Dozen  Great  Institutions — Brief 
Historical  and  Biographical  Sketches. 

The  business  of  fire  insurance  has  grown  rapidly  in  the  last  few  years, 
keeping  pace  with  the  industrial  and  commercial  progress  in  the  United 
States,  and  has  now'  leached  vast  proport'cns.  In  round  numbers,  $43,- 
000,000,000  of  fire  and  marine  risks  were  in  force  in  this  country  at  the 
termination  of  the  year  1907;  the  premiums  for  that  year  aggregated 
about  $320,000,000,  and  the  loss  payments  were  about  $150,000,000,  while 
the  assets  of  the  fire  and  marine  insurance  companies  approximated 
$570,000,000,  of  which  sum  about  $265,000,000  represented  surplus  as  to 
policyholders. 

ASSETS. 


While  there  were  more  than  eighty  companies  whose  assets  exceeded 
$1,000,000  each,  and  many  hundreds  of  companies — large  and  small — were 
conducting  the  business,  it  is  found  that  eight  companies,  each  having 
$10,000,000  or  more  of  resources,  held  over  one-fifth  of  all  the  combined 
assets,  as  is  shown  below: 


Home,  New  York .  $20,862,698 

Hartford  Fire,  Hartford...  18,882,806 
Continental,  New  York.  .  .  .  16,399,452 

JEtna,  Hartford .  14,884,569 

German-American,  N.  Y.  .  .  13,508,038 


Liv.  &  Lon.  &  Globe,  Liv’p’l.$12,560,212 

Royal,  Liverpool .  11,894,083 

Ins.  Co.  of  N.  A.,  Phila...  11,221,740 


Total,  eight  companies . $120,213,598 


SURPLUS. 


companies  have  individually  disbursed  amounts  in  excess  of  $50,000,000  to 
loss  claimants.  These  companies  are  listed  below: 


Ins.  Co.  of  N.  A.,  Phila... 
Hartford  Fire,  Hartford.  . . 

^3tna.  Hartford . 

Liv.  &  Lon.  &  Globe,  Liv’p’l 

Home,  New  York . 

Phenix  Brooklyn . 

/ 


$135,466,711 

117,615,952 

112,036,859 

111.S55.511 

110,323,342 

82,055,561 


Royal,  Liverpool .  $74,546,326 

Continental,  New  York....  63,980,244 

Phoenix,  Hartford .  61,162,468 

North  Brit.  &  Mercantile..  54,528,403 
German-American,  N.  Y..  50,646,440 


Total,  eleven  companies.  .. $976,217,817 


In  the  foregoing  tabulations,  the  leading  five  places  are  found  to  be 
divided  among  eight  companies,  viz.;  the  AEtna,  the  Continental,  the 
C erman-American,  the  Hartford,  the  Home,  the  Insurance  Company  of 
North  America,  the  Liverpool  and  London  and  Globe  and  the  Royal.  Brief 
historical  sketches  of  these  thriving  institutions  are  here  presented,  with 
short  biographies  of  their  chief  officers. 


PORTRAITS  OF  PROMINENT  UNDERWRITERS. 

In  a  supplement  to  this  number  of  The  Spectator  we  present  the 
portraits  of  E.  G.  Snow,  president  of  the  Home  Insurance  Company  of 
New  York;  Charles  E.  Chase,  president  of  the  Hartford  Fire  Insurance 
Company;  Henry  Evans,  president  of  the  Continental  Insurance  Company 
of  New  York;  Wm.  B.  Clark,  president  of  the  vEtna  Insurance  Company 
of  Hartford;  Henry  W.  Eaton,  New  York,  resident  manager  of  the  Liver¬ 
pool  and  London  and  Globe  Insurance  Company  of  Liverpool;  Cecil  F. 
Shallcross,  New  York,  manager  of  the  Royal  Insurance  Company  of 
Liverpool;  Albert  R.  Hosford,  New'  York,  assistant  manager  of  the 
Royal  Insurance  Company  of  Liverpool;  Charles  Platt,  president  of  the 
Insurance  Company  of  North  America,  of  Philadelphia;  and  Eugene  L. 
Ellison,  vice-president  of  the  same  company. 


Measuring  the  strength  of  the  leaders  by  surplus  as  to  policyholders, 
it  is  learned  that  more  than  twenty-one  per  cent  of  all  such  surplus 
was  held  by  ten  companies,  which  each  had  $3,000,000  or  more  beyond  all 
liabilities  except  capital.  They  were  the  following: 


Home,  New  York .  $9,703,211 

Continental,  New  York .  8,503,591 

FEtna,  Hartford .  7,529,539 

German-American,  N.  Y. .  .  .  5,915,353 

Hartford  Fire,  Hartford.  .  .  .  5,189,005 

Liv.  &  Lon.  &  Globe,  Liv’p’l.  4,401,167 


Ins.  Co.  of  N.  A.,  Phila....  $3,976,343 

Phoenix,  Hartford .  3,421,837 

Firemens,  Newark .  3,148,371 

Royal,  Liverpool .  3,094,131 


Total,  ten  companies . $54,882,548 


PREMIUM  INCOME,  1907. 


Nearly  one-fourth  of  all  the  premium  income  in  1907  went  to  ten  com¬ 
panies,  w'hose  individual  writings  exceeded  $5,000,000,  as  set  forth  below: 


Hartford  Fire,  Hartford ....  $14,431,828 

Home,  New  York .  10,333,165 

Ins,  Co.  of  N.  A.,  Phila....  8,225,174 
Liv.  &  Lon.  &  Globe,  Liv’p’l.  8,021,447 

JEtna,  Hartford .  7,126,384 

Continental,  New  York .  6,718,327 


German-American,  N.  Y....  $6,445,132 

Royal,  Liverpool .  6.359,730 

Phenix,  Brooklyn .  6,323,266 

National,  Hartford .  5,863,495 

Total,  ten  companies . $79,847,948 


LOSS  PAYMENTS,  1907. 


About  twenty-three  per  cent  of  all  loss  payments  in  1907  were  dis¬ 
bursed  by  the  nine  companies  listed  hereunder,  each  of  which  paid  out 


more  than  $2,500,000  for  losses: 


Hartford  Fire.  Hartford....  $6,995,644 

Home,  New  York .  4,622,475 

Ins.  Co.  of  N.  A.,  Phila....  4,376,272 

Royal,  Liverpool .  3,894,225 

Liv.  &  Lon.  &  Globe,  Liv’p’l.  3,782,230 


JEtna,  Hartford .  $3,331,33S 

German-America,  N.  Y .  3,116,654 

Phenix,  Brooklyn .  3,109,741 

Continental,  New  York .  2,932,935 


Total,  nine  companies . $36,161,514 


RISKS  IN  FORCE. 


The  almost  inconceivable  sum  of  forty-three  thousand  millions  of 
dollars  of  risks  remained  in  force  at  the  end  of  the  year  1907,  of  which 
the  twelve  companies  w'hich  had  in  excess  of  $700,000,000  each,  and,  to¬ 
gether,  over  $13,000,000,000  of  risks  in  force,  were  the  following: 


Hartford  Fire,  Hartford.  $1,872,957,804 


Home,  New  York .  1,620,036,291 

Royal,  Liverpool .  1,317,286,291 

Continental,  New  York.  .  1,236,508,587 

German-American,  N.  Y.  1,206,557,708 
Liv.  &  Lon.  &  Globe.  .  .  .  1,110,316,044 

^Otna,  Hartford  .  934,836,875 


Ins.  Co.  of  N.  A.,  Phila.  $918,132,042 


Phenix,  Brooklyn  .  913,426,288 

National,  Hartford .  791,725,467 

Phoenix,  Hartford .  714,846,399 

North  Brit.  &  Mercantile  706,701,785 


Total,  twelve  companies. $13,343,331,581 


PREMIUMS  SINCE  ORGANIZATION. 

Thirteen  companies  have  each  received  more  than  $75,000,000  of  pre¬ 


miums  since  their  organization  (or 
States  of  foreign  companies).  The 
ir.  this  respect: 


-#Ctna.  Hartford .  $216,939,508 

Ins.  Co.  of  N.  A.,  Phila.  198,702,359 
Hartford  Fire,  Hartford.  196,486,611 

Home,  New  York .  192,393,346 

Liv.  &  Lon.  &  Globe _  183,628,914 

Phenix,  Brooklyn .  164,893,558 

Royal,  Liverpool .  125,563,674 


since  the  admission  to  the  United 
subjoined  list  embraces  the  leaders 


Continental,  New  York...  $122,308,792 

Phoenix,  Hartford .  103,576,640 

German-American,  N.  Y.  .  93,562,884 

North  Brit.  &  Mercantile.  86,853,390 

Commercial  LJnion.  Lon..  79,020,617 

Fire  Association,  Phila..  79,004,729 


Total,  thirteen  companies. $1,842,935,022 


LOSSES  SINCE  ORGANIZATION. 

The  losses  paid  since  the  organization  of  American  companies,  or  the 
admission  of  foreign  companies,  run  up  to  tremendous  sums,  and  eleven 


^ETNA  INSURANCE  COMPANY,  HARTFORD,  CONN. 

Organized  in  1819,  the  HCtna  of  Hartford  has  now  nearly  completed 
eight  decades  of  business  activity,  and  has  accomplished  the  feat  of  col¬ 
lecting  more  premiums  than  any  other  American  fire  insurance  com¬ 
pany,  its  receipts  since  organization  having  amounted  to  nearly  $217,- 
000,000  up  to  the  end  of  1907.  During  the  period  it  has  paid  losses  ex¬ 
ceeding  $112,000,000,  and  on  December  31,  1907,  had  about  $15,000,000  of 
assets,  of  which  more  than  one-half  was  surplus  as  to  policyholders. 
Such  a  record  is  one  which  any  underwriter  or  financier  might  be  proud 
to  achieve.  The  company  has  passed  successfully  through  numerous 
vicissitudes,  in  which  its  officers,  directors  and  stockholders  have  had 
opportunities  to  display  their  loyalty  and  generosity.  At  the  time  of 
the  great  Chicago  fire,  in  1871,  the  company’s  capital  was  $3,000,000.  Its 
losses  at  Chicago  were  $3,782,000;  and  to  help  provide  for  same  the 
capital  was  reduced  to  $1,500,000,  and  promptly  restored  by  the  payment 
by  stockholders  of  $1,500,000.  In  the  following  year,  the  loss  of  $1,- 
635,000  in  the  Boston  conflagration  was  followed  by  a  reduction  in  the 
capital  of  $1,000,000,  which  amount  was  paid  in  by  stockholders  and  the 
capital  again  raised  to  $3,000,000.  The  sale  of  $1,000,000  of  stock  in  1881 
brought  the  capital  up  to  $4,000,000,  its  present  amount. 

The  officers  of  this  staunch,  loss-paying  institution  are:  President, 
Wm.  B.  Clark;  vice-president,  W.  H.  King;  secretary.  Henry  E.  Rees; 
assistant  secretaries,  A.  N.  Williams,  E.  J.  Sloan,  E.  S.  Allen  and  Guy 
E.  Beardsley.  During  its  long  and  honorable  history,  the  ZEtna  has  had 
but  six  presidents,  the  present  incumbent,  Wm.  B.  Clark,  having  been 
elected  in  1892,  on  the  twenty-fifth  anniversary  of  his  becoming  con¬ 
nected  with  the  company.  Under  his  capable  administration  the  com¬ 
pany  has  made  great  progress. 

CONTINENTAL  INSURANCE  COMPANY,  NEW  YORK. 

The  Continental  of  New  York,  now  nearly  fifty-six  years  old,  is  known 
throughout  the  length  and  breadth  of  the  land  as  one  of  the  most  in¬ 
dependent,  conservative  and  successful  of  fire  insurance  corporations. 
It  stands  well  up  among  the  leaders  in  all  the  features  indicative  of 
financial  strength,  enterprise  and  underwriting  judgment.  In  common 
with  other  companies,  it  has  at  times  experienced  heavy  losses,  as  in 
the  Chicago,  Baltimore  and  San  Francisco  conflagrations,  but  not  since 
1872  has  it  been  obliged  to  call  upon  stockholders  for  assistance  where¬ 
with  to  meet  losses,  although  it  was  called  upon  to  pay  nearly  $2,700,000 
to  policyholders  in  Baltimore  and  San  Francisco,  in  1904  and  1906.  The 
Continental  has  a  strong  official  staff  and  a  fine  field  organization,  whose 
thorough  underwriting  efficiency  is  well  attested  by  the  almost  uni¬ 
formly  profitable  business  of  the  company. 

The  list  of  officers  embraces  the  following:  President,  Henry  Evans; 
vice-president,  Geo.  E.  Kline;  secretaries,  J.  E.  Lopez  and  E.  L.  Bal¬ 
lard;  assistant  secretaries,  Chas.  R.  Tuttle  and  James  A.  Swinnerton. 
Mr.  Evans  first  entered  the  service  of  the  Continental  in  1878  as  a  junior 
clerk.  For  a  few  months  in  1880,  he  was  in  a  brokerage  office,  learning 
that  branch  of  the  business;  but  ever  since  he  has  been  continuously 
with  the  Continental.  He  steadily  advanced  to  the  highest  office  in  the 
gift  of  the  company,  having  been  made  secretary  of  the  agency  depart- 
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ment  in  1888,  elected  second  vice-preside-nt  in  1889,  vice-president  in 
1892,  and  president  in  1903.  Since  his  accession  to  the  presidency  the 
Continental’s  business  operations  have  produced  most  satisfactory 
results. 

GERMAN-AMERICAN  INSURANCE  COMPANY  OF  NEW  YORK. 

One  of  the  foremost  companies  in  the  fire  underwriting  world  is  the 
German-American  Insurance  Company  of  New  York,  which  commenced 
business  some  thirty-six  years  ago,  and  has  steadily  progressed  until  it 
now  occupies  a  place  among  the  leaders.  In  1903,  just  prior  to  the 
Baltimore  conflagration,  the  capital  was  increased  from  $1,000,000  to 
$1,500,000,  and  at  the  same  time  the  stockholders  paid  in  $913,680  of  addi¬ 
tional  surplus.  Although  the  company  suffered  nearly  $700,000  of 
unusual  losses  at  Baltimore  in  1904,  it  nevertheless  not  only  did 
not  encroach  upon  its  new  surplus,  but  actually  increased  its 
surplus  over  $200,000  in  that  year.  When  the  San  Francisco  con¬ 
flagration  came,  in  1906,  inflicting  about  $2,300,000  of  loss  on  the 
German-American,  the  company  was  amply  able  to  take  care  of  all 
losses  without  calling  upon  its  stockholders  for  assistance,  and  still  to 
show  a  depletion  of  surplus  for  the  year  of  only  about  $1,300,000.  At 
the  end  of  1907  the  company  was  well  equipped  for  its  business,  with 
assets  of  $13,508,038  and  a  surplus  as  to  policyholders  of  $5,915,353,  and 
had  paid  more  than  $50,000,000  of  losses  since  organization.  The  same 
interests  that  control  the  German-American  are  also  dominant  in  the 
German  Alliance  Insurance  Company  of  New  York,  which,  at  the  end  of 
1907,  had  $1,308,138  of  resources,  with  a  policyholders’  surplus  of  $744,591. 

The  German-American  is  fortunate  in  having  a  particularly  capable 
and  skillful  managerial  staff,  comprising  the  following  well-known  under¬ 
writers:  President,  Wm.  N.  Kremer;  secretary,  Chas.  G.  Smith; 

assistant  secretaries,  E.  M.  Cragin  and  C.  H.  Coffin.  The  company  num¬ 
bers  among  its  directors  some  of  New  York’s  most  prominent  business 
men. 

HARTFORD  FIRE  INSURANCE  COMPANY,  HARTFORD,  CONN. 

One  of  the  most  noticeable  features  in  American  fire  underwriting 
during  the  last  thirty  years  has  been  the  steady  advance  of  the  Hart¬ 
ford  Fire  as  it  forged  to  the  front  among  its  competitors,  particularly  in 
the  matter  of  premium  receipts.  In  this  respect  the  Hartford  Fire  is 
far  and  away  ahead  of  its  nearest  rival,  and  it  also,  naturally,  leads  in 
the  volume  of  risks  in  force  and  in  annual  loss  payments.  The  growth 
in  the  company’s  premium  income  from  $1,629,821  in  1877,  to  $14,431,828 
in  1907,  is  one  of  the  marvels  of  the  fire  underwriting  business  in  the 
United  States.  Participating  to  so  great  an  extent  in  the  insurance 
transactions  of  the  country,  it  is  not  strange  that  the  company  has  met 
with  heavy  conflagration  losses  during  its  history,  which  covers  nearly 
a  century  of  activity.  The  first  of  these  was  a  loss  of  $64,973  in  the  great 
fire  in  New  York  in  1835.  On  learning  of  the  conflagration  the  then 
president  and  secretary  traveled  to  New  York  in  a  sleigh,  and  announced 
that  the  Hartford  Fire  would  pay  all  losses  in  full,  and  accept  new  busi¬ 
ness.  As  numerous  other  companies  had  failed,  this  stand  of  the  Hartford 
Fire  was  a  most  effective  advertisement,  and  the  confidence  it  inspired 
yielded  excellent  returns  in  the  way  of  future  business.  While  the  amount 
named  is  now  paid  out  by  the  company  twice  a  week  in  the  ordinary 
course  of  business,  it  was  then  relatively  very  large,  for  the  company’s 
capital  was  but  $150,000.  Other  conflagration  losses  since  borne  by  the 
company — and  paid  in  full — are  the  following:  Chicago,  1871,  $1,968,225; 
Boston,  1872,  $485,356;  Baltimore,  1904,  $1,213,844;  San  Francisco,  1906,  $6,- 
766,937.  The  last-named  loss  exceeded  the  capital  and  surplus  of  the  com¬ 
pany;  but  the  loyalty  and  good  faith  of  the  stockholders  stood  the  test,  and 
they  subscribed  for  $750,000  of  new  stock  at  500  per  cent,  thus  adding  $3,- 
000,000  to  surplus,  and  permitting  the  company  to  pay  all  its  losses  to  the 
last  penny,  and  to  continue  business  upon  so  substantial  a  footing  that 
at  the  end  of  1906  the  company  had  a  surplus  as  to  policyholders  of  $4,- 
783,254.  It  is  by  such  sacrifices  that  the  officers,  directors  and  stock¬ 
holders  of  the  Hartford  Fire  have  helped  to  build  up  a  corporate  reputa¬ 
tion  that  is  second  to  none  throughout  the  world. 

For  forty  years,  from  1867  to  1907,  the  destinies  of  the  Hartford  Fire  were 
largely  guided  by  President  George  L.  Chase;  and  since  his  death  have 
fallen  into  the  efficient  and  thoroughly-trained  hands  of  his  son,  Charles 
E.  Chase.  Mr.  Chase  is  ably  supported  in  the  administration  of  the 
company’s  affairs  by  Vice-President  R.  M.  Bissell;  Secretary  Thomas 
Turnbull,  and  Assistant  Secretaries  Frederick  Samson  and  S.  E.  Locke. 
The  company’s  field  of  operations  comprises  practically  the  whole 
country,  and  it  is  thoroughly  cultivated  and  supervised  by  a  strong  and 
well-organized  staff  of  managers,  inspectors,  general  and  special  agents. 

HOME  INSURANCE  COMPANY,  NEW  YORK. 

With  $20,862,698  of  assets,  and  a  surplus  as  to  policyholders  of  $9,- 
703,211,  the  Home  Insurance  Company  of  New  York  easily  holds  first 
place  in  these  particular  features  of  a  company’s  financial  exhibit 
which  so  clearly  indicate  the  protection  afforded  policyholders.  The 


Home  has  been  engaged  in  active  and  honorable  business  for  fifty- 
five  years,  and  has  averaged  loss  payments  of  over  $2,000,000  per  annum 
for  that  whole  period.  In  1871,  the  Chicago  conflagration  imposed  a 
loss  exceeding  $3,000,000  upon  the  company,  causing  an  impairment  of 
its  capital  of  about  $1,500,000;  but  this  sum  was  promptly  contributed  by 
its  stockholders.  Although  the  Home  has  since  suffered  conflagration 
losses  at  Boston,  Baltimore  and  San  Francisco  aggregating  about  $4,- 
100,000,  it  has  not  been  necessary  to  call  further  upon  stockholders  in 
order  that  the  company  might  pay  its  claims  in  full;  in  fact,  the  com¬ 
pany’s  recuperative  power  is  such  that  during  the  four  years,  1904-1907, 
inclusive,  it  not  only  paid  its  normal  losses  and  $3,300,000  of  Baltimore 
and  San  Francisco  claims,  but  was  able  to  show  an  increase  in  surplus 
as  well,  even  with  security  values  at  a  low  ebb.  The  Home  is  recognized 
as  a  power  in  the  underwriting  world,  its  conservative  and  independent 
methods  having  won  for  it  a  leading  place  among  the  giants  of  the  busi¬ 
ness.  It  has  an  exceptionally  strong  corps  of  officers,  which  is  made  up 
of  the  following  prominent  underwriters:  President,  Elbridge  G.  Snow; 
vice-presidents,  E.  H.  A.  Correa  and  F.  C.  Buswell;  secretaries,  A.  M. 
Burtis  and  Charles  L.  Tyner;  assistant  secretaries,  H.  J.  Ferris  and 
C.  A.  Ludlum. 

President  Snow’s  connection  with  the  Home  dates  back  to  1862,  when 
he  joined  the  office  force  of  the  company.  Several  years  later  he  went 
to  Boston,  where  he  represented  the  company  as  State  agent  for  Massa¬ 
chusetts.  He  also  became  interested  in  the  local  agency  business  there, 
as  a  member  of  the  firm  of  Hollis  &  Snow.  In  1885,  Mr.  Snow  returned 
to  the  New  York  office  as  assistant  secretary,  three  years  later  becoming 
vice-president;  and  he  was  chosen  president  in  1904,  on  the  resigna¬ 
tion  of  John  H.  Washburn.  Mr.  Snow  has  not  only  devoted  many  years 
to  the  service  of  the  Home,  but  has  carried  it  successfully  through  the 
trying  periods  entailed  by  two  great  conflagrations. 

INSURANCE  COMPANY  OF  NORTH  AMERICA,  PHILADELPHIA. 

Sixteen  years  after  the  Declaration  of  Independence  was  promulgated, 
the  Insurance  Company  of  North  America  had  its  inception  in  Phila¬ 
delphia,  and  during  the  116  years  since  has  continuously  conducted  a 
gradually  increasing  volume  of  business.  Its  lines  of  operation  have 
broadened  with  the  march  of  civilization  and  the  need  for  insurance, 
until  now  the  company  is  transacting  business  in  all  of  the  States  and 
Territories,  in  Canada,  and  in  England.  Throughout  its  entire  history, 
the  Insurance  Company  of  North  America  has  borne  a  spotless  reputa¬ 
tion,  and  has  met  its  every  obligation  promptly  and  fully.  It  has  had 
but  eight  presidents,  the  present  incumbent  of  the  office,  Charles  Platt, 
having  held  office  since  1878.  Some  of  the  unusual  losses  sustained  by 
the  company  were  those  due  to  the  Chicago  conflagration,  in  1871,  $650,- 
000;  the  Boston  fire  of  1872,  $990,000;  the  Baltimore  conflagration  in 
1904,  $507,292,  and  the  San  Francisco  disaster  in  1906,  $3,315,000.  An 
unblemished  record,  extending  considerably  beyond  a  century,  is  one  to 
which  the  president  and  past  officers  have  all  contributed,  and  one  of 
which  every  friend  of  the  company  may  well  be  proud. 

Loss  payments  have  averaged  about  $1,167,000  for  every  year  the  com¬ 
pany  has  been  in  existence,  and  now  range  over  $4,000,000  per  annum 
in  normal  years.  The  company  possesses  over  $11,000,000  of  assets,  and 
a  surplus  as  to  policyholders  of  about  $4,000,000,  so  that  it  is  well 
equipped  to  continue  to  furnish  indemnity  for  another  century.  The 
official  roster  embraces  the  names  of  some  of  America’s  best-known 
underwriters,  and  here  follows:  President,  Chas.  Platt;  vice-president, 
Eugene  L.  Ellison;  second  vice-president,  Benjamin  Rush;  secretary, 
T.  Houard  Wright;  assistant  secretaries,  Henry  W.  Farnum  and  John 
O.  Platt. 

The  parties  largely  interested  in  the  Insurance  Company  of  North 
America  are  also  in  control  of  the  Alliance  Insurance  Company  of 
Philadelphia,  which  had  assets  aggregating  $1,255,149  at  the  end  of  1907, 
with  a  surplus  as  to  policyholders  of  $678,182. 

President  Platt  was  engaged  in  mercantile  pursuits  prior  to  his  enter¬ 
ing  the  insurance  business,  and  completed  a  circuit  of  the  globe,  spend¬ 
ing  some  years  in  business  in  China.  In  January,  I860,  he  was  chosen 
secretary  of  the  Insurance  Company  of  North  America;  nine  years  later 
was  elected  vice-president,  and  in  January,  1878,  was  elevated  to  the 
presidency,  which  office  he  has  since  filled  with  ability. 

Vice-President  Ellison  is  a  native  of  Delaware,  and  was  educated  in 
the  public  schools  and  in  the  academy  at  Newark,  Del.  After  having 
some  experience  in  mercantile  and  banking  lines,  he  became  general 
agent  for  the  Enterprise  Insurance  Company  of  Philadelphia;  and,  later, 
was  assistant  manager  of  the  Philadelphia  Clearing  House.  His  general 
business  training  has  well  fitted  him  for  the  important  office  he  now 
occupies. 

LIVERPOOL  AND  LONDON  AND  GLOBE  INSURANCE  COMPANY, 
LIVERPOOL,  ENGLAND. 

Sixty  years  ago  the  Liverpool  and  London  and  Globe  Insurance  Com¬ 
pany  of  Liverpool,  England,  gained  its  first  foothold  in  the  United  States, 
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and  has  since  built  up  an  extensive  and  increasing  business  in  this 
country,  its  policies  being  rightly  regarded  as  being  as  good  as  gold. 
Since  its  admission,  the  company  has  received  $183,628,914  of  premiums 
in  the  United  States,  and  has  paid  $111,855,511  of  losses,  including  several 
severe  conflagration  losses,  those  due  to  the  San  Francisco  catastrophe 
in  1906  having  amounted  to  more  than  $4,000,000,  and  having  been  chiefly 
paid  by  remittances  from  the  home  office  of  the  company.  On  December 
31,  1907,  the  United  States  branch  held  $12,560,211  of  resources,  with  a 
surplus  of  $4,401,167.  The  company  has  a  well-established  agency  plant 
covering  virtually  the  whole  country,  and  is  known  far  and  wide  as  a 
reliable  purveyor  of  indemnity  against  loss  by  fire.  It  is  justly  popular 
with  the  public  and  with  agents,  and  enjoys  a  reputation  which  is 
second  to  none.  The  company’s  home  office  statement  shows  assets 
amounting  to  over  $55,000,000.  Although  it  transacts  fire  insurance  only 
in  the  United  States,  the  Liverpool  and  London  and  Globe  writes  fire, 
life,  accident,  employers  liability  (including  domestic  servants),  fidelity 
and  burglary  risks  in  other  countries. 

The  company  has  a  strong  board  of  United  States  trustees,  and  its  active 
management  in  this  country  is  in  the  hands  of  the  following-named  repre¬ 
sentative  underwriters:  Resident  manager,  H.  W.  Eaton;  deputy  manager, 
Geo.  W.  Hoyt,  New  York;  agency  superintendent,  J.  J.  Martin;  resident 
secretary,  W.  S.  Warren,  Chicago;  resident  secretary,  Clarence  F.  Low, 
New  Orleans;  resident  secretary,  Chas.  D.  Haven,  San  Francisco. 

Henry  W.  Eaton  has  been  the  company’s  resident  manager  for  thirty 
years  past.  Beginning  his  insurance  experience  in  a  minor  capacity  with 
the  Liverpool  and  London  and  Globe,  his  ability  and  application  were 
recognized  by  his  superiors,  and  were  rewarded,  before  he  had  reached 
the  age  of  thirty,  by  his  appointment  as  West  of  England  manager  for 
the  company.  Subsequently,  his  success  in  that  position  warranted  his 
being  given  the  post  of  American  manager,  which  responsible  office  he 
has  since  filled. 

ROYAL  INSURANCE  COMPANY,  LIMITED,  LIVERPOOL,  ENGLAND. 

A  fire  insurance  company  whose  name,  the  world  over,  is  a  synonym 
for  stability  and  fair  business  methods,  is  the  Royal  Insurance  Com¬ 
pany  of  Liverpool,  England.  Organized  in  1845,  it  commenced  operations 
in  the  United  States  six  years  later,  and  has  gathered  a  clientele  in  this 
country  which  contributes  over  $6,000,000  of  net  premiums  yearly  to¬ 
wards  the  total  business  of  the  company,  its  aggregate  premium  re¬ 
ceipts  in  the  United  States  having  been  $125,563,674  up  to  the  end  of 
1907.  Its  total  loss  payments  in  the  United  States  have  reached  the  sum 
of  $74,546,326,  including  various  conflagration  losses,  those  at  Baltimore 
in  1904,  and  San  Francisco  in  1906,  having  amounted  to  more  than  $5,- 
500,000.  The  San  Francisco  losses  were  met  by  remittances  from  the 
company’s  home  office.  The  latest  home  office  financial  statement  of 
the  Royal  showed  that  it  possessed  over  $70,000,000  of  assets,  applicable 
to  both  its  fire  and  its  life  insurance  departments.  The  company  writes 
only  fire  insurance  in  this  country. 

The  United  States  branch,  of  which  the  New  York  Life  Insurance  and 
Trust  Company  is  trustee,  held  assets  at  the  end  of  1907  aggregating 
nearly  $12,000,000,  while  its  surplus  as  to  policyholders  exceeded  $3,- 
000,000.  The  company  has  thousands  of  agents  scattered  through  the 
United  States,  and  has  an  exceptionally  efficient  field  organization  for 
the  supervision  and  handling  of  its  business. 

The  American  business  is  in  charge  of  managers  at  various  cities, 
Cecil  F.  Shallcross  being  the  manager  at  New  York.  The  assistant 
managers  at  New  York  are  Frederick  W.  Day  and  Albert  R.  Hosford, 
and  the  second  assistant  manager  is  Morton  S.  Lewis.  Managers  at  other 
cities  are:  Rolia  V.  Watt,  San  Francisco;  Field  &  Cowles,  Boston; 
Law  Bros.,  Chicago,  and  Milton  Dargan,  Atlanta.  E.  F.  Beddall,  New 
York,  is  general  attorney  for  the  United  States. 

Cecil  F.  Shallcross  was  born  in  England  in  1872,  and  his  first  business 
experience  was  in  a  Liverpool  merchant’s  office,  where  he  spent  six 
months.  In  1891  he  became  connected  with  the  Liverpool  branch  of  the 
Commercial  Union,  and  two  years  later  entered  the  head  office  of  the 
Royal.  In  1896  he  went  to  the  Royal’s  Calcutta  office,  where  he  stayed 
three  years,  coming  to  New  York  in  December,  1899,  and  becoming  man¬ 
ager  on  May  1,  1900.  Since  the  latter  date,  Mr.  Shallcross  has  won  the 
esteem  of  the  leading  American  underwriters,  and  has  materially  ad¬ 
vanced  his  company’s  interests  in  this  country. 

Albert  R.  Hosford,  assistant  manager  at  New  York,  began  hi3  in¬ 
surance  career  as  a  boy  in  the  Royal’s  Brooklyn  office.  He  was  later 
transferred  to  the  New  York  office,  and  became  assistant  adjuster  of 
losses.  When  the  chief  adjuster  retired,  Mr.  Hosford  succeeded  him,  and 
on  May  1,  1907,  was  promoted  to  the  office  of  assistant  manager  in  con¬ 
junction  with  F.  W.  Day.  Mr.  Hosford  won  special  distinction  by  acting 
as  chairman  of  the  famous  Committee  of  Five,  which  adjusted  over 
$100,000,000  of  claims  following  the  San  Francisco  conflagration  in  1906. 


THE  REDUCTION  OF  FIRE  HAZARDS. 


CALCIUM  CARBIDE  AND  ACETYLENE  FROM  AN 
INSURANCE  STANDPOINT. 

Rapid  Progress  of  Acetylene  Gas  as  an  Illuminant — Safer  than 
Other  Common  Hluminants  as  Now  Used — National  Board 
of  Fire  Underwriters  and  Other  Important  Interests 
Recognize  Its  Safety — Composition  and  Utility 
of  Acetylene. 

BY  A.  CRESSY  MORRISON,  SECRETARY-TREASURER,  INTER¬ 
NATIONAL  ACETYLENE  ASSOCIATION. 

There  is  imbedded  in  human  nature  a  general  proposition,  born,  it 
must  be  admitted,  of  long  experience,  that  innovations  are  dangerous. 
This  feeling  is  clearly  demonstrated  in  the  almost  universal  opposition 
to  new  ideas  in  any  realm  of  thought.  While  this  is  true  and  civiliza¬ 
tion  has  been  retarded,  and  at  times  nearly  extinguished,  by  the  oper¬ 
ation  of  this  quality  of  mind,  it  must  also  be  admitted  that  humanity 
has  often  safeguarded  itself,  and  the  axioms,  “When  in  doubt,  don’t,’’ 
“Be  sure  you  are  right,  then  go  ahead,”  and  other  wise  saws  are 
worthy  of  serious  consideration. 

The  introduction  of  a  new  illuminant,  a  new  industrial  process,  a  new 
chemical  combination  into  the  civilization  of  the  world,  is  of  vast  im¬ 
portance  to  the  insurance  interests,  and  the  first,  the  natural  and  the 
wise  impulse  is  to  so  construct  the  rules  and  regulations  that  insurance 
interests  are  safeguarded  until  time  enough  has  elapsed  to  test  out  its 
real  qualities,  its  real  hazards,  and  safeguard  them,  and  also  sufficient 
experience  has  been  acquired  to  eliminate  from  the  hazard  as  much  as 
possible  the  human  equation. 

In  the  consideration  of  calcium  carbide  and  acetylene,  its  inherent 
qualities  were  examined,  its  application  to  illumination  and  art  was  in¬ 
vestigated,  the  mechanical  means  by  which  the  transformation  of  cal¬ 
cium  carbide  into  acetylene  was  accomplished  were  given  the  wisest 
possible  consideration,  and  rules  and  regulations  were  formulated 
which,  though  exceedingly  strict,  did  not  hamper  the  industry  so  but 
that  it  progressed  rapidly.  This  progress,  however,  was  in  some  cases 
made  in  spite  of  the  rules  and  regulations,  for  the  value  of  acetylene  as 
an  illuminant  and  its  utility  in  the  arts  was  so  great  that  its  use  in 
some  cases  became  more  important  than  the  question  of  insurance. 

The  rules  which  were  formulated  as  early  as  1898  remained  intact  for 
practically  ten  years.  The  rules  were  what  the  National  Board  of  Fire 
Underwriters  called  “ideal”  rules.  Some  features  of  these  regulations 
were  of  such  a  stringent  nature  that  they  could  not  be  enforced.  For 
instance,  rules  governing  the  storage  of  calcium  carbide  from  an  in¬ 
surance  standpoint  soon  became  obsolete  and  unnecessary.  The  rule 
governing  the  outside  installation  of  acetylene  generators  was  also 
rendered  inoperative  by  the  vast  improvement  brought  about  by  the 
Board  of  Engineers  of  the  National  Board  of  Fire  Underwriters  in  the 
generator  itself.  These  radical  improvements  were  soon  recognized  by 
many  of  the  companies,  who  soon  permitted  the  inside  installation  of 
acetylene  generators,  and  found  that  they  did  not  increase  the  hazard, 
but  rather  decreased  it.  Nearly  80  per  cent  of  the  United  States  per¬ 
mitted  inside  installation,  while  New  England,  suburban  Philadelphia 
and  the  Southeastern  associations  rigidly  lived  up  to  the  National  Board 
requirements.  Many  insurance  companies  found  themselves  in  the  posi¬ 
tion  of  permitting  inside  installation  in  one  part  of  the  country  while 
strenuously  prohibiting  it  in  the  other. 

Acetylene  interests  for  several  years  had  felt  that  some  modification 
of  the  rules  and  regulations  should  be  made  by  the  National  Board,  and 
as  early  as  the  latter  part  of  1906  addressed  themselves  to  the  National 
Board,  requesting  that  the  Board  of  Engineers  of  that  body  take  up  the 
question  of  acetylene,  and,  utilizing  the  experience  in  all  directions 
which  had  been  gained,  its  record  as  a  hazard  and  with  due  regard  to  the 
mechanical  improvements,  suggest  National  Board  rules  which  would 
be  more  in  harmony  with  what  the  acetylene  interests  believed  to  be  the 
actual  situation.  The  proposition  submitted  by  the  acetylene  interests 
was  daring  in  the  extreme,  their  declaration  of  principles  being  that  the 
National  Board  of  Fire  Underwriters,  through  its  engineers,  had  a 
duty  to  perform  in  the  interest  of  the  insurance  companies:  First,  they 
should  use  every  means  to  safeguard  a  hazard,  and,  second,  if  it  was 
found  that  the  record  of  any  substance  or  apparatus  was  such  that  it  was 
safer  than  other  substances  or  apparatus  used  for  a  similar  purpose, 
that  the  rules  and  regulations  governing  it  should  be  so  modified  as  to 
encourage  its  introduction.  The  acetylene  interests  claimed  that  calcium 
carbide  is  without  hazard;  that  the  acetylene  generator  is  so  safe¬ 
guarded  and  the  methods  of  utilization  of  acetylene  so  well  devised 
that  permitted  acetylene  generators  installed  inside  of  insured  property 
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are  safer  than  the  illuminants  which  are  replaced — particularly  movable 
units  with  attendant  liquid  hydro-carbons. 

The  acetylene  industry  submitted  this  proposition  for  examination,  and 
the  National  Board  of  Engineers,  after  a  year  of  consideration,  passed 
the  following  resolutions: 

In  view  of  the  fact  that  the  number  of  acetylene  generators  installed 
inside  of  buildings  has  very  largely  increased  in  the  past  few  years, 
while  at  the  same  time  our  records  seem  to  show  that  the  number  ot 
fires  ascribed  to  such  installations  has,  if  anything,  decreased,  thus 
showing  that  the  rules  of  the  National  Board  covering  the  construction 
in  installation  of  acetylene  apparatus  has  apparently  safeguarded  the 
hazard  to  a  very  great  extent;  and, 

In  view  of  the  fact  that  the  introduction  of  this  method  of  illumina¬ 
tion  generally  replaces  some  methods  which  entail  an  equal,  if  not 
greater,  hazard;  and,  . 

In  view  of  the  fact  that  outside  installation  is  frequently  impracticable 
on  account  of  climatic  conditions, 

Therefore,  we  are  of  the  opinion  that  the  time  has  arrived  when  the 
National  Board  rule  as  to  outside  location  may  properly  be  modified  so 
that,  while  it  will  recommend  the  outside  location  as  being  the  ideal 
location,  yet  it  will  permit,  under  proper  restrictions,  the  location  of  the 
generator  inside  of  the  insured  building. 

In  the  meantime  the  United  States  Government  caused  an  investiga¬ 
tion  to  be  made  regarding  the  transportation  of  calcium  carbide  on  pas¬ 
senger  vessels,  which  had  been  absolutely  prohibited  by  a  ruling  in 
1898.  As  the  record  of  transportation  over  seas,  not  only  in  the  United 
States,  but  throughout  the  world,  had  been  without  a  single  accident  01 
disaster  caused  by  calcium  carbide,  the  United  States  Government  le- 
scinded  its  previous  ruling,  and  issued  a  new  ruling  permitting  the 
shipment  of  calcium  carbide  in  any  quantity  upon  passenger  vessels, 
provided  it  was  packed  in  lapped  seamed,  steel  drums  in  accordance 
with  the  standard  method  of  packing,  which  is  practically  similar 
throughout  the  world.  This  acknowledgment  of  the  possibility  of  the 
safe  transportation  of  calcium  carbide  under  the  trying  conditions  of 
the  ocean  voyage,  coupled  with  the  recommendations  of  the  Board  of 
Engineers  of  the  National  Board  of  Fire  Underwriters,  the  admitted 
absence  of  serious  insurance  losses  from  acetylene  and  the  complete 
absence  of  any  loss  from  calcium  carbide,  convinced  the  executive  com¬ 
mittee  of  the  National  Board  of  Fire  Underwriters  that  a  modification 
should  he  made.  The  rules  governing  the  installation  of  permitted 
acetylene  generators  were  accordingly  modified  on  January  30,  1908,  so 
that  inside  installation  of  acetylene  generators  as  part  of  the  National 
Board  Rules  is  permitted,  and  acetylene  has  thereby  been  declared  safer 
than  the  illuminants  which  it  replaces. 

Investigation  of  the  possibilities  of  hazard  from  calcium  carbide  also 
resulted  in  a  complete  revolution  of  opinion  regarding  this  substance, 
and  on  April  30,  1908,  new  rules  and  regulations  governing  the  storage 
of  calcium  carbide  were  issued,  by  which  600  pounds  of  this  substance 
may  now  be  stored  in  insured  premises,  under  a  permit  for  which  no 
charge  is  made.  Quantities  in  excess  of  this  600  pounds  must  be  stored 
in  a  separate  building.  In  this  connection  a  curious  fact  has  developed, 
and  this  is  that  the  carbide  storage  warehouse  is  an  exceptionally  pre¬ 
ferred  risk,  as  there  is  nothing  in  the  carbide  itself  to  cause  fire,  and 
should  the  structure  burn,  the  carbide  passes  through  the  conflagration 
without  any  change  whatever,  the  damage  to  the  cans  being  insignifi¬ 
cant,  and  often  completely  repaired  by  the  application  of  black  paint. 

Touching  upon  the  subject  of  calcium  carbide  and  its  factor  as  a 
hazard,  it  is  interesting  to  note  that  new  rules  and  regulations  govern¬ 
ing  the  transportation  of  explosives  and  inflammables,  issued  by  the 
American  Railway  Association,  leaves  calcium  carbide  entirely  out  of 
consideration.  In  the  tentative  rules  the  inclusion  of  calcium  carbide 
was  suggested  “as  a  matter  of  course.”  Investigation  disclosed  the 
fact  that,  while  vast  quantities  of  this  substance  were  being  shipped, 
and  had  been  shipped  for  over  ten  years  throughout  the  United  States, 
and  considering  the  small  shipments  to  consumers,  the  number  of  cars 
affected  during  the  year  reached  the  amazing  total  of  200,000,  that  there 
was  no  record  of  any  loss  to  any  railroad  company  caused  by  calcium 
carbide.  The  disclosure  of  this  eliminated  calcium  carbide  from  the 
consideration  of  the  railroads  of  our  country,  and  it  is  no  longer  re¬ 
garded  as  more  hazardous  than  the  most  ordinary  commodities. 

A  brief  resume  of  the  characteristics  of  calcium  carbide  and  acetylene 
will  not  here  be  out  of  place.  Calcium  carbide  is  a  chemical  combina¬ 
tion  of  calcium  and  carbon,  which  has  its  origin  in  the  raw  materials 
lime  and  coke.  These  substances  are  chemically  combined  and  literally 
melted  together  in  the  electric  furnace  at  a  temperature  exceeding 
6000  degrees  Fahrenheit,  and  thereafter  no  less  a  temperature  will  affect 
it.  The  great  ingots  are  crushed  in  stone  crushers;  therefore,  concus¬ 
sion  has  no  effect  upon  it.  It  is  packed  in  air  and  water-tight  steel 
drums,  and  is  unaffected  by  any  substance  save  water.  Moist  atmos¬ 
phere  will  not  cause  an  explosive  mixture.  When,  in  the  acetylene  gen¬ 
erator,  calcium  carbide  is  dropped  Into  water,  a  chemical  reaction  takes 
place  by  which  the  hydrogen  and  carbon  are  combined  and  the  hydro¬ 


carbon  gas,  “acetylene,”  is  formed.  This  gas  is  piped  through  a  build¬ 
ing  in  accordance  with  ordinary  gas  practice,  the  flame  temperature 
being  practically  the  same  as  city  gas,  but  the  size  of  the  flame  re¬ 
quired  to  produce  an  equal  illumination  is  but  one-tenth  the  size  of  <  ity 
gas.  The  amount  of  acetylene  used  to  produce  twenty-five  candle- 
power  is  but  one-half  of  one  foot  per  hour,  as  against  five  feet  of  city 
gas.  The  explosive  range  as  found  by  the  insurance  engineers  was  from 
3  per  cent  to  33  per  cent.  Beyond  this  there  was  not,  under  ordinary 
conditions  of  a  perfect  mixture,  sufficient  oxygen  to  support  combus¬ 
tion. 

The  acetylene  generator  has  been  perfected  under  the  administration 
of  the  National  Board  of  Fire  Underwriters,  and  in  experience  covering 
nearly  150,000  separate  installations  and  a  period  of  ten  years  has,  as 
the  engineers  found,  disclosed  the  fact  that  acetylene  is  less  hazardous 
than  illuminants  which  it  replaces,  and  with  the  modified  insurance 
rules  the  industry  is  now  practically  free  to  advance  unhindered  under 
the  admirable  rules  and  regulations  of  the  National  Board  of  Fire 
Underwriters  governing  the  construction  of  the  acetylene  geneiator 
which  is  now  adequately  provided  with  safeguards,  not  only  mechanical, 
but  sufficiently  complete  to  make  the  acetylene  generator,  in  common 
parlance,  practically  fool  proof. 


LIFE  INSURANCE  TOPICS 


IN  AND  ABOUT  NEW  YORK. 

'  The  policyholders  of  the  Mutual  Savings  Life  have  adopted  the 
recommendation  of  the  executive  committee  to  accept  the  reinsurance 
offer  of  the  Liberty  Life. 

The  New  York  city  agency  of  the  Northwestern  Mutual  Life,  in 
charge  of  John  I.  D.  Bristoll,  has  produced  $15,382,51 3  of  paid  business 
during  eleven  months  of  1908,  as  compared  with  $11,470,936  for  the 
same  period  of  1907.  Thomas  Bell  of  this  agency  was  the  company 
leader  in  October  and  Lawrence  W.  Mack  the  leader  for  November. 

The  Home  Life  of  New  York  announces  the  appointment  of  Henry 
Moir  as  associate  actuary  of  the  company  from  January  1,  1909-  Mr- 
Moir  came  to  this  country  several  years  ago  from  Scotland,  to  become 
actuary  of  the  Provident  Savings,  where  he  has  since  remained.  He 
is  a  fellow  of  the  Institute  of  Actuaries,  also  of  the  Faculty  of 
Actuaries  in  Scotland,  and  of  the  Actuarial  Society  of  America.  The 
last-named  has  also  honored  him  by  making  him  a  vice-president,  at 
the  last  election.  His  experience  in  the  technical  and  practical  side 
of  life  insurance  has  been  of  a  wide  and  varied  nature,  while  his 
contributions  to  the  literature  of  the  business  have  been  numerous  and 
valuable.  The  present  edition  of  “Principles  and  Practice  of  Life 
Insurance,”  published  by  The  Spectator  Company,  was  edited  by  Mr. 
Moir.  The  Home  Life  is  to  be  congratulated  on  securing  the  services 
of  so  able  and  experienced  a  man. 


CHICAGO  AND  THE  WEST. 

The  Chicago  agency  of  the  Mutual  Life  of  New  York  reports  a 
paid  business  of  more  than  $5,000,000,  which  exceeds  the  allotment  by 
the  company.  The  agency  will  pay  for  $1,250,000  in  December  alone. 

W.  A.  Burch  of  the  Mutual  Benefit  Life  has  been  appointed  Illinois 
manager  for  the  Northwestern  National  Life,  succeeding  L.  C.  Davis. 

The  Scranton  Life,  which  has  just  entered  the  State  of  Illinois,  has 
appointed  as  Illinois  manager  J.  H.  Catlen,  who  .  was  formerly  as¬ 
sistant  agency  manager  for  the  Security  Life  of  Chicago. 


NOTES  FROM  PHILADELPHIA. 

The  Provident  Life  and  Trust  is  resisting  the  payment  of  a  tax 
levied  by  the  assessors  of  the  Sixth  Ward  of  this  city  on  the  stock 
which  it  owns,  claiming  immunity  on  the  ground  that  it  pays  capita 

stock  tax. 

The  Enterprise  Accident  and  Casualty  Company  is  being  organized 
here  by  L.  V.  Gilliam,  who  announces  that  many  wealthy  men  of  the 
country’s  prominent  financial  centers  have  consented  to  become 

directors. 
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THE  MIDDLE  STATES. 


— John  F.  Dryden,  president  of  the  Prudential  Insurance  Company,  has  re¬ 
entered  the  directorate  of  the  Public  Service  Corporation,  having  been  elected  to 
fill  the  vacancy  caused  by  the  death  of  Edward  F.  C.  Young  of  Jersey  City. 

— The  Appellate  Division  has  refused  to  issue  a  writ  of  prohibition  against 
Superintendent  of  Insurance  Kelsey  of  New  York  State,  restraining  him  from 
revoking  the  license  of  L.  G.  Burr,  an  agent  of  the  Northwestern  Mutual  Life, 
against  whom  charges  of  twisting  were  preferred. 

— At  the  recent  meeting  of  the  Lne  Underwriters  Association  of  Syracuse 
Mayor  James  C.  Haynes  of  Minneapolis  spoke  in  very  encouraging  terms  of  the 
business  outlook,  and  Anthony  Lamb,  cashier  of  the  Commercial  National  Bank, 
predicted  a  steady  improvement  in  business  conditions.  Charles  T.  Brockway, 
the  association’s  new  president,  presided  at  the  meeting,  which  was  very  much 
enjoyed  by  all  present. 


THE  NEW  ENGLAND  FIELD. 


Action  by  the  Maine  Life  Underwriters  Association. 

[To  the  Editor  of  The  Spectator.] 

A  postponed  regular  meeting  of  the  Maine  Life  Underwriters  Asso¬ 
ciation  was  held  on  the  evening  of  November  21,  1908,  at  the  West  End 
Hotel,  Portland,  Maine,  a  quorum  being  present. 

The  following  matters  were  legally  brought  before  said  meeting,  viz: 
On  motion,  it  was  voted. 

That  Walter  DeC.  Moore  be  expelled  from  membership  in  the  asso¬ 
ciation  for  conduct  not  in  harmony  with  the  spirit  of  the  association. 

That  the  secretary  of  the  association  inform  Mr.  Moore  of  his  ex¬ 
pulsion. 

That  the  report  of  the  special  committee  appointed  in  connection  with 
the  matter  of  Walter  DeC.  Moore  be  accepted  and  the  committee  dis¬ 
charged  with  thanks.  Respectfully  yours, 

Bertrand  G.  March, 

Secretary  The  Maine  Life  Underwriters  Association. 

Portland,  Maine,  December  24,  1908. 


— The  Massachusetts  Supreme  Court  has  placed  in  the  hands  of  a  receiver,  upon 
the  representations  of  the  Attorney-General  and  at  the  instance  of  the  insurance 
department,  the  Supreme  Council  of  the  Home  Circle.  The  decree  orders  that 
the  temporary  injunction  be  made  permanent  and  that  Robert  W.  Sawyer,  Jr.,  of 
Cambridge  be  made  receiver,  with  a  bond  of  $5000. 


THE  WEST. 


Union  Central  Life  Insurance  Company. 

C.  C.  Lemert,  Insurance  Superintendent  of  Ohio,  has  issued  the  fol¬ 
lowing  statement  regarding  distribution  of  the  surplus  of  the  Union 
Central  Life: 

The  Commissioners  of  Insurance  of  the  States  of  Ohio,  Connecticut, 
Michigan,  Maryland,  Virginia,  Minnesota  and  Colorado,  together  with 
the  actuaries  of  said  Departments,  met  at  the  Sinton  Hotel  in  Cincin¬ 
nati  on  December  18  and  19  for  a  conference  regarding  the  assumptions 
and  methods  pursued  by  the  Union  Central  Life  Insurance  Company 
wherein  it  found  that  on  December  31,  1907,  there  was  a  surplus  of 
$779,788  derived  from  the  non-participating  business  of  that  company 
and  which  is  claimed  by  the  stockholders. 

The  Commissioners  have  given  careful  consideration  to  the  statements 
made  by  Mr.  Hardcastle,  actuary  of  the  company,  who  appeared  before 
us,  and  have  examined  the  written  report  made  by  him  to  the  Hon. 
John  M.  Pattison,  president  of  said  company  on  September  29,  1905,  and 
his  report  to  J.  R.  Clark,  president  of  said  company  on  March  23,  1908, 
and  also  the  report  of  D.  P.  Fackler,  consulting  actuary  to  the  presi¬ 
dent  of  said  company  on  February  29,  1908.  We  believe  the  interest 
factor  used  by  the  actuary  of  the  company  is  substantially  correct.  We 
believe  that  a  portion  of  the  expense  factor  has  not  been  properly  de¬ 
termined.  We  believe  that  the  combined  mortality  and  lapse  factor 
does  not  properly  represent  the  true  condition  of  the  non-participating 
business  of  the  company.  An  examination  will  be  made  of  the  com¬ 
pany’s  books,  records  and  files,  commencing  January  1,  to  prove  or  dis¬ 
prove  the  correctness  of  the  company’s  figures. 


Ohio  Jottings. 

[From  Our  Own  Correspondent.] 

Dr.  W.  O.  Thompson,  president  of  the  Ohio  State  University  and 
president  of  the  Midland  Mutual  Life,  was  operated  upon  a  few  days 
ago  for  relief  from  gall  stones.  The  operation  proved  to  he  a  much 
more  delicate  one  than  the  surgeons  anticipated,  but  Dr.  Thompson 
rallied  nicely  and  hopes  are  entertained  for  his  speedy  recovery. 

The  Attorney-General  has  advised  the  Insurance  Department  that  it 
has  no  jurisdiction  in  the  matter  of  the  Fraternal  Censer,  which  re¬ 
cently  reinsured  its  business  in  the  Western  Indemnity  Life  of  Chicago, 
a  company  that  is  not  licensed  to  do  business  in  the  State.  The  Fra¬ 
ternal  Censer  was  organized  at  Dayton,  Ohio,  and  afterward  removed 
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its  offices  to  Cincinnati.  Finding  that  reinsurance  would  be  necessary, 
it  then  moved  to  Covington,  Ky.,  and  qualified  under  the  laws  of  that 
State.  The  reinsurance  deal  followed.  About  700  members  live  in 
Ohio,  and  the  Insurance  Department  wished  to  take  up  the  matter  for 
the  protection  of  these  people. 

The  Supreme  Court  has  rendered  a  decision  to  the  effect  that  a  minor 
cannot  enter  into  an  agreement  with  a  life  insurance  company  for  insur¬ 
ance.  When  twenty  years  of  age,  Frank  R.  Fuller  took  an  endowment 
policy  in  the  Prudential,  for  which  he  was  to  pay  $24  a  year  and  receive 
$500  at  the  end  of  twenty  years.  Afterward  he  made  up  his  mind  that 
he  was  paying  too  much  and  sought  to  end  the  contract  and  secure  his 
money.  On  the  refusal  of  the  company  to  accede  to  this  demand,  he 
brought  suit  through  his  guardian  for  recovery  and  won  his  case  in  the 
lower  courts.  The  decision,  giving  him  $100,  was  affirmed  by  the  Supreme 
Court. 

The  Union  Central  Life  of  Cincinnati  has  renewed  its  offer  to  settle 
the  tax  cases  against  it  by  the  payment  of  $750,000  into  the  treasury  of 
Hamilton  county.  County  Treasurer  Roth  has  made  an  investigation  of 
the  matter  and  says  he  is  satisfied  that  the  settlement  will  be  all  right 
and  perfectly  legal.  The  first  offer  was  withdrawn  because  of  the  ob¬ 
jections  of  his  attorneys.  The  amount  of  the  claims  against  the  com¬ 
pany  is  $3,235,888.  O.  M.  C. 

Cleveland,  December  28. 


— R.  M.  Wilbur  has  resigned  as  secretary  of  the  Federal  Life  of  Chicago. 

—A.  H.  Lindeke  of  St.  Paul  has  been  elected  vice-president  of  the  Minnesota 
Mutual  Life. 

— Insurance  Commissioner  Hartigan  of  Minnesota  has  been  reappointed  to  that 
office  for  two  years. 

— John  C.  Robinson  of  Detroit  is  organizing  the  Peninsular  Life  Insurance 
Company  of  Michigan.  The  capital  stock  is  $250,000. 

— The  Ohio  Burial  Insurance  Company  of  Cincinnati  has  been  licensed  in 
Ohio.  The  company  has  a  capital  stock  of  $100,000  and  the  officers  are:  John 
J.  Radel,  president,  and  John  F.  Ruehlinan,  secretary. 

— The  Grand  Rapids  Life  is  being  organized  at  Grand  Rapids,  Mich.,  with  an 
authorized  capital  of  $300,000.  Among  the  incorporators  are:  Earle  Stewart,* 
Ralph  C.  Apted,  J.  B.  Maclnnes,  Geo.  R.  Perry,  E.  W.  Jones,  E.  H.  Campbell, 
Rufus  French,  C.  W.  Chauncey,  John  A.  Verkerke  and  J.  H.  Schouten. 

— Edwin  C.  Kingsbury,  actuary  for  the  United  States  Life  Endowment  Com¬ 
pany  of  Chicago,  has  caused  the  arrest  of  Isidore  P.  Mantz  of  Pekin,  Ill.,  an  in¬ 
dependent  actuary,  on  a  charge  of  criminal  libel.  The  charge  grows  out  of  an 
advertisement  inserted  by  Mantz  in  the  want  columns  of  The  Chicago  Record- 
Herald  referring  to  the  company. — Weekly  Underwriter. 

— The  Union  Central  Life  of  Cincinnati  is  closing  a  successful  year.  While 
the  business  in  the  early  part  of  1908  was  not  up  to  that  of  the  previous  year 
owing  to  the  financial  depression  so  general  over  the  entire  country,  the  last 
three  months  of  the  year  have  shown  a  very  handsome  increase  in  business 
written  over  that  of  the  same  period  of  1907,  so  that,  taking  the  year  as  a  whole, 
the  business  written  will  be  nearly,  if  not  quite,  equal  to  that  of  1907. 

- — The  executive  council  of  the  Modern  Woodmen  of  America  has  decided  to 
conduct  its  sanatorium  at  Colorado  Springs  for  the  treatment  of  tuberculosis 
without  charge  to  members  of  the  order.  On  January  1  the  first  colony  plan  will 
be  ready  to  care  for  sixty  patients.  The  land  acquired  by  the  order  embraces 
1380  acres,  and  the  tent  colony  plan  has  been  adopted.  By  July  1  next  it  is  ex¬ 
pected  that  another  sixty  tent  colony  will  be  ready.  Over  $70,000  has  been  volun¬ 
tarily  contributed  to  this  work  and  a  permanent  tax  of  ten  cents  per  member  has 
been  voted.  Only  consumptives  who  are  curable  or  whose  lives  may  be  prolonged 
for  a  considerable  length  of  time  will  be  admitted. 


THE  SOUTH. 


— As  announced  last  week,  Major  R.  J.  Guinn  has  been  appointed  general 
agent  of  the  New  England  Mutual  Life  for  Georgia,  succeeding  Thomas  B.  Lump¬ 
kin,  resigned.  For  three  years  Mr.  Guinn  has  been  district  manager  at  Atlanta 
for  the  Northwestern  Mutual.  He  is  widely  known  among  life  insurance  men  in 
the  South  and  is  looked  upon  as  an  exceedingly  proficient  life  insurance  man. 
Since  he  was  put  in  charge  of  the  Atlanta  district  agency  for  the  Northwestern 
his  office  has  been  producing  from  $800,000  to  $1,000,000  in  paid  business  each 
year.  Lie  is  also  a  large  personal  producer. 

— The  Southern  Life  of  Fayetteville,  N.  C.,  has  issued  a  pamphlet  giving  com¬ 
plete  details  of  the  transaction  whereby  the  Seminole  Securities  Company  secured 
$150,000  stock  interest  in  the  life  insurance  company.  This  transaction  was  ex¬ 
plained  in  our  columns  last  week,  and  may  be  briefly  summarized  as  follows:  The 
Seminole  Securities  Company  purchased  $115,000  of  treasury  stock  and  $35,000 
of  individual  stock,  for  which  it  paid  $302,286,  including  $139,786  in  cash  and 
certificates  of  deposit,  and  $162,500  in  notes.  C.  J.  Hebert,  as  sales  manager  of 
the  life  company,  received  as  commission  $7417  in  cash  and  $67,300  in  notes  of 
the  Securities  Company,  none  of  which  are  indorsed  by  the  Southern  Life. 


— On  December  19  the  Union  Casualty  Insurance  Company  of  Philadelphia  was 
authorized  by  the  Pennsylvania  Insurance  Department  to  do  a  general  casualty 
business.  The  company’s  authorized  capital  stock  is  $500,000  and  its  paid  capital 
and  surplus  $190,000.  The  officers  are:  Gustave  Schmaal,  president;  George  W. 
De  Haven,  agency  director;  Albert  Morgan,  secretary;  Ross  D.  Breniser,  treas¬ 
urer;  Roger  Byrnes,  vice-president.  The  company  will  enter  several  States  early 
in  1909. 


December  31,  1908] 
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MISCELLANEOUS  LIFE  NEWS. 

— Cards  conveying  the  season’s  greetings  have  been  received  from  the  Equitable 
Life  of  Iowa,  the  North  American  Life  of  Toronto  and  the  Security  Mutual  Life 
of  Binghamton,  N.  Y. 

— Mr.  Heyl,  the  general  manager  of  the  Prussian  Life  of  Berlin,  Germany, 
which  is  doing  a  life  reinsurance  business  in  the  United  States,  will  retire  from 
business  at  the  end  of  this  year.  Mr.  Heyl  has  conducted  the  business  of  the 
“Prussian”  at  its  home  office  for  forty-three  years,  and  his  election  as  a  member 
of  the  board  of  directors  will  be  presented  at  the  next  general  meeting.  Accord¬ 
ing  to  recent  nominations  by  the  board  of  directors,  Mr.  Pleyl  will  be  succeeded 
by  Dr.  Hager,  who,  up  to  the  present  time,  has  been  a  member  of  the  Imperial 
Supervising  Office  of  Germany,  and  Mr.  Stelzer,  who  has  been  chief  of  the  01- 
ganization  department  of  the  “Life  Insurance  Company  Friederich  Wilhelm”  of 
Berlin. 


Casualty,  Surety  and  Miscellaneous 


Casualty  Notes. 

— -The  Norwich  and  London  Accident  has  withdrawn  from  Michigan. 

— The  Security  Casualty  Company  of  Indianapolis  has  reinsured  the  Indiana 
Casualty  Company  of  Earl  Park,  Ind. 

— W.  T.  Souers  of  Council  Bluffs,  la.,  representing  the  Fidelity  and  Casualty, 
recently  placed  an  accident  and  health  policy  in  the  sum  of  $100,000. 

—The  Wilton  Mutual  Co-operative  Live  Stock  Association  has  been  incorpo¬ 
rated  in  Wisconsin,  with  a  capital  stock  of  $2000,  by  W.  P.  Held,  F.  A.  Boettcher 
and  E.  M.  McCann. 

— The  National  Casualty  and  Surety  Company  of  Louisville  has  been  incor¬ 
porated,  with  an  authorized  capital  of  $1,000,000.  The  company’s  operations  will 
be  confined  principally  to  the  Southern  States. 

" _ One  of  the  old  and  well-known  casualty  companies,  about  to  install  a  plate 

glass  department,  lias  an  excellent  opening  for  a  capable  man  who  can  take  entire 
charge  of  the  new  department.  The  company’s  advertisement  appears  in  this 
issue. 

_ w.  M.  Francis,  chief  inspector  for  the  Southeastern  department  of  the  Hait- 

ford  Steam  Boiler,  has  been  appointed  manager  to  succeed  W.  S.  Hastie  &  Son i  of 
Charleston,  resigned.  The  department  office  will  be  moved  to  Atlanta.  6  r. 
Francis  has  been  with  the  company  for  twenty-five  years. 


Surety  Notes 

—The  Metropolitan  Surety  of  New  York  has  reinsured  its  burglary  business  in 
the  General  Accident  of  Philadelphia.  The  company’s  fidelity  bond  business  has 
been  taken  over  by  the  American  Bonding  Company  of  Baltimore. 

—The  Insurance  Commissioner  of  Oklahoma  refused  to  accept  certain  New 
York  and  Pennsylvania  securities  offered  by  the  Washington  Surety  and  Trust 
Company  of  Oklahoma  when  that  company  applied  for  authority  to  do  business. 
It  is  thought  that  the  company  will  replace  the  securities  with  those  of  Oklahoma, 
and  may  possibly  reduce  its  capital  to  $250,000. 


REPORTS  OF  FIRE  INSURANCE  COMPANIES. 

Commercial  Fire  Insurance  Company,  Houston,  Tex. 

The  above-named  company  has  reinsured  all  of  its  outstanding  risks  in  the 
Spring  Garden  Insurance  Company  of  Philadelphia,  and  will  retire  from  business. 

The  Union  Insurance  Company  of  Philadelphia. 

FULL  ACCOUNT  OF  ITS  SAN  FRANCISCO  LOSS  SEU1LEMENT. 
Under  date  of  December  28,  1908,  President  J.  Henry  Scattergood  made  the 
following  statement  concerning  the  settlement  of  the  company  s  San  Francisco 

10  “The  Union  Insurance  Company  of  Philadelphia  takes  pleasure  f^oundng 
that  the  Underwriters  Securities  Corporation,  which  assumed  the  entire  liability 

of  the  ‘Union’  San  Francisco  losses,  has  made  comP1,ete! ' 1n  thar?hef  contract  be! 
with  the  Pennsylvania  Fire  Insurance  Company,  and  also  that  the  contract  D 
tween  the  ‘Union’  and  Underwriters  Securities  Corporation  has  been  canceled  and 
the  TJniori  completely  released  from  all  liability,  direct  or  contingent,  thereunder. 
Thus  both  the  ‘Union’  and  Underwriters  Corporation  llave  n<?w.  an  abs° 
clean’  bill  of  health  and  the  enormous  San  Francisco  loss  is  entirely  a  matter 

th“AsSmany  of  our  friends  were  of  the  opinion  that  this  happy  outcome  would 
be  an  impossibility  for  the  ‘Old  Union.’  and  that  it  could  never  completely  pull 
through  this  San  Francisco  ordeal,  and,  as  to  some  of  them  theie  have  bee 
elements  in  the  settlement  which  have  not  been  clear,  we  believe  it  will  be  of  in¬ 
terest  to  set  forth  the  facts  from  the  beginning.  _  ,  ,TI  •  , 

“It  will  be  recalled  that  all  of  the  San  Francisco  losses  of  the  Union  were  on 
reinsurances  of  the  Pennsylvania  Fire  Insurance  Company;  furthei more,  84  per 
cent  of  the  ‘Union’  stock  was  owned  by  a  holding  company  known  as  the  Under¬ 
writers  Securities  Corporation.  The  ‘Union’  was,  therefore,  in  the  unique  posi- 
tion  of  having  only  one  creditor  for  these  losses  and  piactically  only  one  stock 

h°“dTo‘  save  the  ‘Union’  from  being  wiped  out  of  existence  by  these  losses 
(which  would  have  happened),  the  one  creditor  and  the  one  large  stockholdei 
were  brought  together.  The  stockholder  (Underwriters  Securities  Corporation) 
Assumed  the  entfre  liability  for  these  losses,  and  the  creditor  (the  Pennsylvania 
Fire  Insurance  Company)  accepted  the  Underwriters  Corporation  s  responsibility 
therefor  and  gave  the  ‘Union’  a  complete  release,  so  that  the  Union  was  thus 

en“Todrrim8bur°s"  The  “underwriters  Corporation  for  assuming  this  liability  the 
‘Union’  entered  into  a  contract  with  it  by  which  it  was  agreed  that  before  any 
dividends  should  be  paid  on  the  ‘Union’  stock  the  Underwriters  Corpora  ion 
should  be  refunded  its  payments  to  the  Pennsylvania  Fire  with  interest,  out  of 
future  net  surplus  earnings  of  the  company. 


“At  the  time  of  the  disaster  it  was  supposed  that  the  total  San  Francisco  losses 
of  the  ‘Union’  would  not  exceed  $200,000  to  $250,000,  and  $150,000  in  cash  was 
paid  on  account  by  the  Underwriters  Corporation  to  the  Pennsylvania  rire,  and 
the  balance  was  made  payable  in  two  equal  instalments  on  later  dates  alter  the 
losses  had  been  proved,  and  as  security  for  these  payments  the  U  nderwi  iters  Cor¬ 
poration  deposited  with  the  Pennsylvania  hire  all  of  its  Lmon  stockholdings. 

It  afterwards  developed  that,  on  the  basis  of  the  settlement  made  in  San  Fran¬ 
cisco  by  the  Pennsylvania  Fire,  the  ‘Union’s’  liability  amounted  to  the  unex¬ 
pectedly  large  sum  of  $530,000,  but  under  the  circumstances  it  was  impossible  tor 
the  Pennsylvania  Fire  to  furnish  the  usual  full  proofs  of  loss.  A  question 
arose  as  to  whether  the  ‘Union’  was  really  liable  for  its  full  proportion  ot  the 
settlement  made  by  the  Pennsylvania  Fire,  and  negotiations  weie  pending  tor  a 
compromise  settlement,  which  was  evidently  the  fairest  course  of  procedure  tor 

“At  this  stage  of  affairs  Commissioner  Rittenhouse  of  Colorado  made  his  com¬ 
ments  on  both  the  Pennsylvania  Fire  and  ‘Union’  Companies,  and  without  warn- 
ing  ejected  the  ‘Union’  from  his  State  on  the  ground  that  under  the  contract  with 
the  Underwriters  Corporation  all  of  the  ‘Union’s’  surplus  was  really  a  liability 
and  could  be  demanded  by  the  Underwriters  Corporation.  .  ,  , 

“As  a  matter  of  fact,  it  appears  to  the  present  management  of  the  Union  that 
his  point  was  well  taken  technically,  although  there  was  not  the  slightest  prob¬ 
ability  that  such  a  thing  would  happen,  inasmuch  as  all  the  interest  ot  the 
Underwriters  Corporation  and  the  Pennsylvania  I‘ ire  lay  in  the  direction  ot 
building  up  the  surplus  of  the  ‘Union,’  and  not  in  depleting  it.  Had  Mr.  Kitten- 
house  followed  the  course  of  discussing  with  the  ‘Union  the  weakness  in  the 
contract  which  he  discovered  it  would  have  been  immediately  corrected  without  the 
detriment  to  the  ‘Union’  which  resulted  from  his  action  in  ejecting  it  tiom 
Colorado  without  notice.  ,  ,  .  ,  ,  ,  .  „ 

“As  a  matter  of  fact,  the  contract,  was  forthwith  amended,  in  consultation 
with  the  Pennsylvania  State  Department  and  with  the  further  approval  of  several 
other  leading  Insurance  Departments,  so  that  the  Underwriters  Corporation  should 
be  reimbursed  for  its  payment  of  the  San  Francisco  losses  out  of  future  net 
surplus  earnings  of  the  company  only  when  the  net  surplus  of  the  Union  should 
exceed  the  sum  of  $75,000,  thus  leaving  intact  without  any  possible  liability  this 
amount  of  surplus  and  designating  as  ‘contingent  liability  whatever  additional 
surplus  the  ‘Union’  might  have  above  this  amount.  this  change  in  the  contract 
with  the  Underwriters  Corporation  was  made  in  the  latter  part  of  1907,  and  the 
‘Union’s’  statement  on  January  1,  1908,  showed  a  free  net  suiplus  of  $/o,000. 

“At  about  this  time ‘a  change  took  place  in  the  management  of  the  Under¬ 
writers  Securities  Corporation  and  the  Union  Insurance  Company,  and  im¬ 
mediately  fresh  steps  were  taken  to  bring  about  a  settlement  with  the  Pennsyl- 
vania  Fire.  The  burden  of  this  fell  largely  upon  a  committee  consisting  of  1  ercy 
H.  Clark,  president;  C.  E.  Morgan  3d,  counsel,  and  Francis  B  Reeves,  Jr.,  all 
of  whom  did  splendid  work,  not  only  in  reaching  a  settlement,  but  later  in  man¬ 
aging  its  financing.  The  basis  of  settlement  reached  was  that  part  of  the  lenn- 
sylvania  Fire’s  claim  should  be  paid  in  stock  of  the  Underwriters  Securities  Cor¬ 
poration  and  the  balance  in  four  instalments  of  cash  during  the  year  1908  This 
cash  has  been  largely  provided  by  the  sale  of  new  preferred  stock  of  the  Under- 
writers  Corporation  subscribed  for  by  its  old  stockholders,  and  we  aie  happy  o 
say  that  the  settlement  has  been  carried  out  in  full,  the  last  payment  having  been 
made  on  December  19,  at  which  time  also  the  last  of  the  collateral  of  Union 
stock  was  of  course,  handed  back  to  the  Underwriters  Corporation. 

“It  is  a  pleasure  for  both  the  Underwriters  Corporation  and  the  Union  to 
express  in  this  connection  their  appreciation  of  the  good  will,  the  fairness  and 
the  courtesy  of  the  Pennsylvania  F'ire  Insurance  Company  and  its  president. 
Colonel  Benson,  in  this  delicate  situation.  At  all  times  it  was.  their  wish  that  the 
‘Old  Union’  might  be  preserved,  and  they  did  all  that  they  lightly  could  to  help 
it  get  solidly  on  its  feet  again,  as  it  is  to-day.  tt  j  ■*  r 

“Referring  again  to  the  contract  between  the  Union  and  Underwriters  Corpo¬ 
ration,  as  soon  as  the  full  amount  of  the  San  Francisco  Josses  became  known  it 
was  evident  that  the  equity  of  the  16  per  cent  of  minority  stock  of  the  Union 
(which  did  not  contribute  to  the  payment  of  the  San  Fiancisco  losses)  was 
entirely  wiped  out,  and  that  there  could  be  no  chance  of  any  value  to  said  stock 
for  years  to  come.  This  unsatisfactory  condition  was  recognized  by  the  Under- 
writers  Corporation,  and,  although  said  minority  stock  under  the  circumstances 
had  no  intrinsic  value,  yet,  to  clean  up  the  situation,  it  was  decided  to  offer  to  the 
minority  stockholders  a  price  for  their  shares  which  was  very  liberal.  Piactically 
all  of  these  holders  have  availed  themselves  of  the  offer,  so  that  the  Under¬ 
writers  Corporation  now  owns  nearly  all  of  the  Union  stock,  and  therefore  the 
Further  usefulness  of  the  contract  between  the  two  companies  has  ceased  to 
exist  The  contract  has.  therefore,  been  canceled  and  the  Union  has  been 
riven  a  complete  release  from  any  and  all  liability  thereunder  The  effect  of  this 
is  that  the  entire  San  Francisco  affair  is  behind  us.  The  Union  has  now  an 
entirely  clean  bill  of  health  and  is  to-day  in  a  stronger  position  than  it  has  been 

f°  “For’ the  information  of  our  agents  it  may  be  well  to  state  that  the  Under- 
writers  Securities  Corporation,  which  now  owns  almost  all  of  the  stock  of  the 
Union  Insurance  Company  and  about  87  per  cent  of  the  stock  of  the  Insurance 
r’nmmnv  nf  the  State  of  Pennsylvania,  is  merely  a  holding  company;  that  it  nas 
about  “>00  stockholders,  among  whom  are  numbered  some  of  Philadelphia  s  most 
prominent  business  men;  that  the  holdings  of  the  Pennsylvania  Fire  Insurance 
Company  in  the  Underwriters  Corporation  amount  to  about  31  per  cent  of  the 
total,  and  that  no  particular  element,  or  group  of  stockholdei s,  is  in  conti ol  in 

an“They‘01d  Union’  has  been  tried  and  tested  as  have  few  other  companies  and 
it  has  come  through  all  its  difficulties  with  honor  For  more  than  ope  hundred 
vears  it  has  paid  every  just  claim  and  every  policy  has  been  protected  in  full.  Its 
nreslnt  condition  is  thoroughly  sound;  its  assets  are  first  class;  its  management 
has  been  reorganized,  and  it  holds  its  proper  place  among  the  old  and  time- 
honored  companies  of  the  country.” 


TOO  LATE  FOR  CLASSIFICATION. 

—Otto  Kelsey,  Superintendent  of  the  New  York  State  Insurance  Department, 
has  received  an  opinion  from  the  Attorney-General,  upon  which  he  holds  that 
under  a  recent  decision  of  the  Court  of  Appeals  the  limitation  of  expenses  of  life 
insurance  companies  incurred  in  securing  new  business  apply  to  the  aggregate 
expenses  and  do  not  affect  the  individual  agent  or  individual  policy. 

_ _ jj.  W.  Dilg  will  enter  the  employ  of  the  Ocean  Accident  as  examiner  of 

claims’ at  the  home  office.  Mr.  Dilg  is  a  recognized  authority  on  the  proper 
handling  of  accident  and  liability  claims,  and  author  of  the  Liability  Investi¬ 
gators  Handbook,”  published  by  The  Spectator  Company,  135  William  street, 

New  York.  ,  ,  , 

—The  Association  of  Casualty  and  Surety  Companies,  recently  promoted  to 
secure  more  prompt  payment  of  premiums  and  a  stricter  regulation  of  cancella¬ 
tions,  has  effected  permanent  organization.  Officers  have  been  electe  as  o  - 
lows-  President  Edson  S.  Lott  of  the  United  States  Casualty,  chairman;  Presi¬ 
dent  William  B.  Joyce  of  the  National  Surety,  vice-chairman,  and  Resident 
Manager  William  C.  Mulvey  of  the  Maryland  Casualty,  secretary.  A  committee 
S  five  was  appointed  to  confer  with  the  officers  of  the  New  York  Fire  Insurance 
Exchange  to  ascertain  the  best  method  of  handling  the  brokerage  question, 


357 


THE  SPECTATOR 


[Thursday 


Hgenc$  Mants. 


prominent  Hgents  anfc  Brokers. 


WANTED 

Casualty  Company  wants  experienced  man  as  head  of  plate  glass 
department;  applicant  must  state  age,  nationality,  experience,  refer¬ 
ences  and  remuneration  expected;  correspondence  confidential. 

Address  by  letter,  Frankfort  Marine,  Accident  and  Plate  Glass 
Iusnrance  Company,  100  William  Street,  New  York. 


THE  EMINENT  HOUSEHOLD  OF 

COLUMBIAN  WOODMEN 

ATLANTA,  GEORGIA 

STRONG  SECURE  AND  SURE 

Insures  against  Death,  Insanity,  Total  Disability,  Partial  Disability,  Old  Age  at  Seventy,  Loss  of  Eye, 

Loss  of  Leg,  Loss  of  Arm,  Broken  Leg,  Broken  Arm,  and  against  the  ::  :: 

Forfeiture  of  Insurance  while  III  and  Mentally  Disqualified. 

BROADEST  IN  BENEFITS.  PROMPTEST  IN  PAYMENT  OF 

CLAIMS.  STRONGEST  IN  FINANCIAL  PLAN. 

No  Order  nor  Company  in  the  World  dares  challenge  these  Points. 

Larger  surplus  in  ratio  than  any  Order  ever  organized.  Trebly  larger  surplus  than  any  other  Order 

at  double  the  age. 

The  Family  Fraternity.  The  Premium  Fraternity.  The  Permanent  Fraternity. 
Good  Opportunity  for  Stock  Company  Agents  and  Fraternal  Organizers. 

OFFICERS  :  Jonathan  B.  Frost,  Lloyd  T.  Binford,  J.  G.  St.  Amand,  Peter  F.  Clarke,  P.  E. 

Murray,  M.  D.,  W.  A.  Jackson,  M.  D.,  Gen.  Clement  A.  Evans.  Counselors, 
Smith  and  Hastings. 


PERCY  B  ♦  DUTTON 

/  ROCHESTER,  N.  Y. 

New  York  State  Manager 

Humboldt  Fire  Insurance  Co.,  of  Pittsburg,  Pa. 
Teutonia  Fire  Insurance  Co,,  of  Pittsburg,  Pa. 


f  RWIN  &  GRIFFIN,  NEW  ORLEANS,  LA. 

I  General  Agents,  Louisiana  and  Mississippi. 

Delaware  Fire  Insurance  Company  of  Delaware. 

National  Lumber  Insurance  Company  of  Buffalo,  N.  Y. 

Adirondack  Fire  Insurance  Company  of  New  York. 

Lumber  Insurance  Company  of  New  York. 

City  of  New  York  Insurance  Company. 

Frankfort  Marine  and  Accident  Insurance  Company  of  Germany. 

New  York  Plate  Glass  Insurance  Company  of  New  York. 


HARRY  IVI .  COUDREY  AGENCY  CO.  Correspondence  Solicited 
General  Insurance  Agents  and  Brokers  1326=1346  Pierce  Bldg.,  ST.  LOUIS 
Commissions  Paid  Non-Resident  Agents  and  Brokers  Long  Distance  Telephones 

Representing : 

Norwich  Union,  Hamburg-Bremen,  Philadelphia  Underwriters,  Fidelity,  Orient,  New 
Hampshire,  Austin,  Ohio  German,  Conn.,  Springfield,  Phoeidx  of  England 
General  Accident,  American  Bonding  Co.,  N.  Y.,  Plate 
Glass,  London  Guarantee  and  Columbia 


An  interesting  proposition  to  those  carrying 

FRATERNAL  INSURANCE 

Liberal  Commission  to  Agents, 

AMERICAN  SERVICE  UNION,  253  Broadway,  N.  Y.  City 
Company’  IRepresentation  CQantcO. 


WM.  H.  F.  FIEDLER,  Pres.  WM.  C.  FIEDLER,  Treas. 


THE  JOHN  L.  DUDLEY,  JR.,  COMPANY 
FIRE  UNDERWRITERS 

UNITED  STATES  GENERAL  AGENTS 
Law  Fidelity  and  General  Insurance  Corp.,  Ltd.,  of  London 
Law  Car  and  General  Insurance  Corp.,  Ltd.,  of  London. 

Surplus  Lines  Throughout  the  United  States  Handled  for  Brokers. 
Correspondence  Solicited 

PROMPT  SERVICE  GUARANTEED 


Fiedler  Real  Estate  Corporation 

142  MARKET  ST.,  NEWARK,  N.  J. 

desires  to  secure  representation  of  first-class 

FIRE  INSURANCE  AND 
CASUALTY  COMPANIES 

An  opportunity  for  companies  seeking  energetic  and  reliable  agents 
of  exceptional  standing. 

No  concern  in  Newark  is  better  and  more  favorably  known  than  ours. 


attorney. 


J  Insurance  and  Adjusting,  15  Years, 
n  pe  e-j  corp0ration  Insurance  Law  Practice,  12  Years. 

T.  F.  HANLON,  Adjuster  and  Attorney 

BALTIMORE,  MD„  Cah'frt  Bldg.  WASHINGTON,  D.  C.,  Colorado  Bldg 

(Address  Washington) 

Insurance  losses.  Claims  >or  damages  to  person  or  property.  Inspections  and  exami 
nations  made.  Reports  supplied.  Legal  evidence  secured  with  which  to  prosecute  or 
defend  suits  at  law  or  in  equity.  The  law  (decisions  of  highest  courts)  governing  insur¬ 
ance  and  negligence  of  employers  and  others  for  damages.  Territory  :  go  anywhere 
N.  B.l  Member  Bar  U.  S.  Suoreme  Court. 


IReporttng  anb  adjusting  Companies. 


THE  HOOPER=HOLMES  INFORMATION  BUREAU 

87  NASSAU  STREET,  ~  NEW  YORK  CITY 

INSPECTION  DEPARTMENT 

This  Bureau,  through  its  inspectors  and  local  correspondents,  is  prepared  to  make  prompt  and 
thorough  inspections  and  investigations  of  applicants,  claims,  agents,  and  medical  examiners,  for 
life  ana  accident  companies  at  all  points  throughout  the  U.  S.  and  Canada.  We  offer  exceptional 
facilities  for  service  of  this  character,  having  over  one  million  records  on  file  for  reference.  We 
have  recently  acquired  the  business  of  the  Holmes  Mercantile  Agency  of  New  York,  thus  adding 
materially  to  our  facilities.  Blanks  for  reports  furnished  on  application.  No  contract  or  sub¬ 
scription  required,  bills  being  rendered  monthly. 

W.  DE  M.  HOOPER,  President.  BAYARD  P  ^OLMES,  Vice-President 


45  WILLIAM  STREET,  NEW  YORK. 

Herbert  Buxton,  Pres,  and  Mgr.  L.  Austin  Johnson, Sec. 

Buxton  insuring  agency, 

GENERAL  INSURANCE,  63  Wiiliam  Street,  New  York. 
Correspondence  Solicited. 

jr_|  W.  BEALS 

New  Vork  Suburban  Territory 
Brokers  Protected  Full  Commissions  Allowed 

Telephone  3052  John  76  William  Street,  New  York  City 


Henry  l.  engel 

416-18=20  Walnut  Street,  Philadelphia  Pa. 


Surplus  Lines  a  Specialty 


Correspondence  Solicited 


Prompt  Service 


gMITH  DOURSON  &  CO. 

Pacific  Coast  General  Agents 
Surplus  Lines 

Merchants  Exchange  Bldg.  -  -  SAN  FRANCISCO 


PUBLICATIONS  OF  C.  &  E.  LAYTON. 

The  undersigned  are  sole  agents  in  the  United  States  for  the  old  established  pub¬ 
lishing  house  of  Charles  &  Edwin  Layton  of  London,  England,  whose  long  list  of  publications 
on  fire,  life,  marine  and  other  branches  of  insure  *ce  embrace  the  most  valuable  and  standard 
treatises  on  these  subjects. 

Send  Five  Cent  Stamp  for  Catalogue. 
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A  WEEKLY  REVIEW  OF  INSURANCE. 


LIFE  istsuranob  supplement 


Devoted  to  Life  Insurance  and  the  General  Interests  of  Life  Underwriting,  Comments  on  Current  Events,  Suggestions  and  Hints 
for  Field  Workers,  Technical  Matters  for  Home  Office  Consideration,  and  Information  as  to  What  is  Going  On  in  Office  and  Field 


ISSUED  EVERY  OTHER  THURSDAY  AS  A  SUPPLEMENT  TO  THE  SPECTATOR. 


New  York,  Thursday,  July  2,  1908. 


A  NEW  DEMONSTRATION  OF  THE  VAST  RESOURCES 
BEHIND  AMERICAN  LIFE  INSURANCE  POLICIES. 

One  of  the  many  puzzling  psychological  products  of  anger  is  the 
almost-invariable  human  tendency,  while  in  that  state  of  mind,  to 
state  in  positive  language  obvious  untruths — in  other  words,  to  say 
things  which  are  not  so,  and  which  we  know  are  not  so,  merely  be¬ 
cause  we  happen  to  be  mad  about  something  or  other  for  the  time 
being.  Und,er  such  conditions,  even  the  best  of  men  are  prone  to 
suffer  from  lapsus  linguae— not  to  use  an  uglier  word  of  only  three 
letters! — and  thus  it  was,  not  such  a  great  many  years  ago,  when  this 
country  was  momentarily  in  a  sort  of  hysterical  state  of  mind  on  the 
subject  of  life  insurance,  that  many  an  intelligent  man  testily  vowed, 
“I  have  no  faith  or  confidence  in  these  life  insurance  companies.”  Of 
course  the  men  who  made  that  foolish  statement  didn’t  mean  any¬ 
thing  o^  the  sort,  were  simply  blowing-off  a  little  angry  steam,  and 
would  have  been  mighty  slow  in  making  any  such  statement  on  oath 
if  they  had  had  time  to  think  the  matter  over  before  making  affidavit 
to  that  alleged  belief  of  theirs.  And  yet,  comparatively  few  people 
outside  of  the  business  quite  realize  how  solid  and  substantial  an  in¬ 
stitution  American  life  insurance  really  is.  The  figures  of  the  busi¬ 
ness  are  altogether  too  large  for  the  ordinary  mind  to  grasp.  But 
almost  every  American  of  any  earthly  consequence  either  has  seen 
New  York  city  for  himself,  or  has  read  and  heard  more  or  less  about 
it,  and,  perhaps,  a  few  comparisons  of  the  resources  of  American  life 
insurance  companies  with  the  total  real  estate  values  of  Manhattan 
Island,  and  the  other  sections  of  Greater  New  York,  might  make  a 
little  clearer  to  the  life  insurance  agent’s  “prospect”  the  real  magni¬ 
tude  of  the  security  behind  the  policies  issued  by  American  life  in¬ 
surance  companies. 

Total  Taxable  Real  Estate  Values  of  Greater  New  York. 

On  the  second  Monday  in  January  last— to  be  exact  about  it,  on 
January  13,  1908— the  tax  commissioners  of  New  York  city  made  up 
their  summary  of  assessed  real  estate  values  for  the  current  year,  and 
the  grand  total  of  such  values  for  all  the  boroughs  of  Greater  New 
York  reached  the  impressive  figure  of  $6,272,252,959,  the  assessed  real 
estate  values  of  Manhattan  Borough  alone  being  $4,266,528,151.  Of 
course,  considerable  real  estate  owned  and  occupied  by  churches, 
educational,  municipal,  State  and  National  institutions,  etc.,  exempt 
from  taxation,  was  not  included  in  those  figures,  but  the  total  of  as¬ 
sessed  values  is  generally  regarded  as  approximately  a  correct  state¬ 
ment  of  the  real  estate  values  of  any  particular  city,  and  it  is  quite 
interesting  to  compare  the  aggregate  of  real  estate  values  in  the 
wealthiest  and  foremost  city  of  the  Western  Continent  with  the_  as¬ 
sets  of  American  life  insurance  companies.  When  that  comparison 
has  been  made,  I  venture  to  say  the  average  man  will  have  a  much 
clearer  idea  of  the  real  magnitude  of  those  assets  than  he  previously 

had.  .  , 

The  tax  assessors  are  supposed  to  value  New  \  ork  city  propeity  a 

its  actual  worth,  but  sometimes  they  do  and  sometimes  they  don’t  It 
is  generally  agreed,  however,  that  the  tax  department’s  total  is  at  least 


80  per  cent  of  the  actual  values,  and  were  the  department  s  figures 
for  1908  to  be  regarded  as  representing  only  80  per  cent  of  the  real 
values,  the  taxable  real  estate  of  Greater  New  York  and  Manhattan 
Island  would  actually  be  worth  $7,840,316,199  and  $5,333,160,189  re¬ 
spectively.  Those  figures  look  pretty  impressive,  don  t  they .  V  ell, 
suppose  we  compare  them  with  the  assets  of  the  life  insurance  com¬ 
panies  of  this  country. 

The  Life  Insurance  Companies’  Assets  Equal  to  40  Per  Cent  of 

Those  Values. 

The  most  comprehensive  figures  of  American  life  insurance  assets 
at  the  end  of  1907,  which  are  now  obtainable,  are  those  presented  in 
The  Spectator’s  tabulation  of  the  “Financial  Standing  and  Business 
in  1907  of  Life  Companies  of  the  United  States,  published  in  our 
issue  of  March  26  last.  That  table  presented  the  returns  for  156  life 
insurance  companies  of  this  country,  and  showed  that  on  December 
31  last,  those  156  companies  had  aggregate  admitted  assets  of  $3,- 
065,958,459.  By  the  simple  process  of  division,  it  will  be  found  that 
this  means  that  these  assets  of  American  life  insurance  companies 
were  really  equal  to  39.11  per  cent  of  the  actual  values  of  all  the 
taxable  real  estate  in  the  entire  metropolis  of  Greater  New  York,  and 
to  57-49  per  cent  of  such  real  estate  values  on  Manhattan  Island.  In 
other  words,  even  assuming  that  the  tax  commissioners’  figures  totaled 
up  only  80  per  cent  of  actual  values,  the  regular  life  insurance  com¬ 
panies  of  this  country  on  December  31  last,  had  assets  of  sufficient 
magnitude  to  buy  up  about  40  per  cent  of  all  the  taxable  real  estate 
within  the  limits  of  Greater  New  York,  or  considerably  more  than 
one-half  of  the  entire  taxable  real  estate  on  Manhatton  Island,  the 
hundreds  of  million-dollar  “sky-scrapers,”  palatial  hotels,  and  Alad¬ 
din-like  abodes  of  the  multi-millionaire  set  included.  Does  not  that 
size-up  convey  a  fairly  definite  idea  of  the  security  which  really 
stands  behind  the  24,000,000  policies  now  in  force  in  American  life 
insurance  companies? 

Of  course,  other  comparisons  almost  innumerable  might  be  made, 
but  the  man  who  has  ever  made  the  trip  from  the  Battery  to  the 
Harlem  river  must  realize  that  an  almost  incalculable  sum  of  money 
would  be  required  to  buy  up  half  of  Manhattan  Island.  And,  per¬ 
haps,  if  this  same  man  had  also  automobiled,  or  footed  his  way, 
through  all  the  purlieus  of  the  boroughs  of  Brooklyn  and  the  Bronx 
and  Richmond  and  Queens,  a  business  which  had  the  wherewithal  to 
purchase  considerably  more  than  one-third  of  that  entire  territory  of 
more  than  326  square  miles  might  impress  him  as  a  pretty  substantial 
institution!  And  that  is  what  the  life  insurance  companies  of  this 
country  could  do,  were  they  inclined— and  permitted  by  law— to  dump 
3II  their  eggs  in  one  basket,  and  put  every  dollar  of  their  assets  in  New 
York  city  real  estate. 

According  to  the  Tax  Department’s  Valuation,  the  Percentage 
Would  be  Much  Larger. 

Probably,  as  a  matter  of  fact,  their  assets  would  purchase  even  a 
larger  slice  of  Greater  New  York  than  I  have  suggested.  For,  be  it 
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remembered,  1  have  assumed  in  the  above  comparisons  that  the  tax 
department’s  figures  represent  only  80  per  cent  of  the  actual  taxable 
real  estate  values  of  the  metropolis.  Were  the  comparisons  of  life 
insurance  assets  and  real  estate  values  to  be  made  on  the  assumption 
that  the  department’s  figures  stand  for  actual  taxable  values,  the  life 
insurance  companies’  total  resources  would  be  equal  to  71.86  per  cent, 
or  nearly  three-quarters,  of  the  value  of  Manhattan  Island  real  estate, 
and  48.88  per  cent,  or  practically  one-half,  of  the  value  of  all  the  tax¬ 
able  real  estate  in  the  entire  metropolis.  On  that  basis,  even  the 
fifteen  companies  of  New  York  State  would  prove  to  have  had  suffi¬ 
cient  funds  on  31st  December  last  to  purchase  40.49  per  cent  of  Man¬ 
hattan’s  taxable  lands  and  buildings,  and  27.54  Per  cent  of  those  of 
Greater  New  York — their  combined  assets  at  the  end  of  1907  having 
been  $1,727,590,140,  according  to  the  New  York  Insurance  Depart¬ 
ment’s  latest  figures. 

It  might  be  a  very  good  thing  for  every  life  insurance  agent  who 
chances  to  read  these  comparisons  to  paste  them  in  his  hat,  meta¬ 
phorically  speaking,  or  at  least  lodge  away  in  his  memory  the  indis¬ 
putable  fact  that,  making  the  most  liberal  allowance  for  taxable  real 
estate  values  in  Greater  New  York,  the  life  insurance  companfes  of 
the  United  States  could  buy  up  considerably  more  than  one-half  of  all 
the  taxable  land  and  buildings  on  Manhattan  Island,  and  almost  40 
per  cent  of  all  the  property  of  that  description  in  Greater  New  York. 
The  companies  have  accumulated  this  almost-fabulous  trust  fund  in 
the  narrow  stretch  of  less  than  sixty-five  years,  and  never  would  or 
could  have  so  done  had  they  not  won  the  confidence  of  the  American 
public,  and  kept  faith  with  it.  No  sane  man  could  think  of  ques¬ 
tioning  this  indisputable  proof  of  the  life  insurance  companies’  vast 
resources,  and  faithful  administration  of  a  trust  fund  the  like  of 
which  the  world  has  never  before  seen.  And,  possibly,  a  word  or  two 
on  these  lines  might  be  the  very  words  necessary  to  land  many  a 
doubting  Thomas,  whose  doubts  were  solely  founded  on  ignorance, 
and  could  hardly  fail  to  be  dispelled  by  the  comparisons  above  made. 


WORK  HARD. 

The  cheerful  smile  wins  in  the  end.  It  will  often  win  an  applica¬ 
tion.  Quicker  than  argument. 

Don’t  worry — work  hard.  Hard  work  has  made  the  country  what 
It  is  to-day,  and  you  can  make  or  break,  according  to  how  hard  you 
work. 

Believe  thoroughly  in  your  company  and  its  policies.  If  you  have 
not  enthusiasm  enough  to  sell  them,  you  can’t  expect  others  to  have 
enthusiasm  enough  to  buy  them.  To  be  sure,  any  man  ought  to  see 
his  own  interests  and  the  interests  of  those  dependent  upon  him 
plainly  enough  to  insure  his  life  without  being  urged;  but  he  don’t. 
So  he  must  be  solicited. 

Work  hard  while  you  are  “on  the  job.” 

Don’t  look  for  “easy-marks.”  There  are  such,  but  you  won’t  find 
them.  They  are  like  the  biggest  fish  that  got  away. 

Don’t  be  too  sure  that  a  project  has  firmly,  definitely  and  irrevoc¬ 
ably  decided  to  insure  in  some  other  company.  Go  and  see  him. 
Show  him  your  company’s  contracts.  Give  him  a  chance  to  change 
his  mind. 


DON’T  TALK  YOUR  PROSPECT  TO  DEATH. 

Somewhere  in  the  nervous  organism  of  man,  who,  of  all  the  animal 
kingdom,  is  endowed  with  the  faculty  of  speech,  a  subtle  penalty  seems 
to  be  imposed  upon  his  strong,  nervous  energy  because  of  the  use  of 
the  faculty.  It  is  not  that  the  talkative  man.  per  se,  seldom  does 
things.  The  cause  lies  deeper  in  the  fact  that  talking  with  any  de¬ 
gree  of  intelligence  involves  an  elaborate  mental,  and  even  physical, 
process'  which  almost  unconsciously  tends  to  mental  tiredness;  also 
that  much  talking  about  something  upon  which  a  man  may  anticipate 
spending  mental  and  physical  energies  at  a  future  time,  of  itself  de¬ 
tracts  from  the  nervous  energies  which  the  speaker  may  have  in  re¬ 
serve  for  the  working  effort. 

Considering  the  condition  of  physical  tiredness  resulting  from  much 
talking,  it  is  overlooked,  often,  that  the  man  mentally  tired  inevi¬ 
tably  becomes  physically  tired.  No  matter  what  the  mental  work 


which  tires  a  man,  he  is  physically  worn  out  when  he  is  mentally  tired 
out.  Inversely,  too,  he  is  mentally  tired  when  he  is  physically  tired. 
His  nervous  energy  is  gone,  and  without  it  he  is  incapable  of  thought 
or  action. 

But  even  more  than  this  energy  involved  in  talking  of  what  he 
means  to  do,  the  tall/er  may  discover  if  he  will  that  somewhere  in 
much  talking  of  his  aims,  he  is  making  an  old  story  of  them,  and 
when  the  time  comes  for  doing  things,  he  has  been  doing  things  so 
long  by  word  of  mouth  that,  in  connection  with  the  energies  wasted  in 
talking,  the  impulse  to  do  is  weakened. 

The  opportunities  themselves  have  suffered  from  his  wordy  antici¬ 
pations. 

As  the  antithesis  of  the  wordy  man,  whose  intentions  are  eternally 
emblazoned  on  the  sleeve,  the  world  has  long  marked  the  silent  man 
who  does  things,  leaving  the  world,  if  it  pleases,  to  do  the  talking. 
That  type  of  a  man  carries  with  him  the  impression  of  stored, 
guarded  energy.  One  gets  the  impression  that  in  preserving  silence 
this  type  of  man  has  at  least  a  subconscious  feeling  that  to  talk  much 
is  to  weaken  the  execution  of  his  intentions,  merely  through  the  effort 
of  talking.  Questions  as  to  why  he  has  not  accomplished  things  arise, 
and  the  talker  discovers,  for  the  first  time,  that  he  has  been  talking 
too  much. 


GETTING  IN  THE  RIGHT  PLACE. 

Each  succeeding  June  an  army  of  young  men  leave  college.  They 
must  find  their  places  in  the  work  of  the  world.  They  must,  most  of 
them,  decide  the  very  important  question  of  calling  in  life.  At  the 
start,  many  of  them  take  up  whatever  work  they  can  find  to  do.  Some 
stick  to  their  first  jobs;  others  drift  into  something  else.  It  depends 
upon  circumstances  and  temperament.  Many  middle-aged  men  are  to 
be  found  who  have  worked  at  half  a  dozen  different  employments, 
having  no  particular  liking  for  any  one  of  them,  but  taking  up  each  in 
succession  as  a  means  of  hand-to-mouth  livelihood,  never  trying  to 
acquire  any  more  skill  than  is  absolutely  necessary  to  perform  the 
duties  immediately  on  hand.  This  is  all  wrong.  Not  only  are  such 
a  person’s  energies  grievously  wasted,  but  he  never  takes  proper  satis¬ 
faction  and  pleasure  in  his  work. 

For  the  young  man  with  the  right  temperament  and  the  right  kind 
of  ability,  there  is  nothing  that  holds  out  better  opportunities  for  ad¬ 
vancement  and  success  in  life  than  the  business  of  life  insurance.  But 
the  young  man  who  engages  in  the  soliciting  of  insurance  simply  to 
employ  his  time  and  to  earn  a  little  money  while  something  else  is 
turning  up,  will  fall  short.  It  is  more  than  probable  that  he  will  make 
a  dismal  failure.  If  he  makes  a  success  of  it,  and  blindly  drops  it 
for  something  else  he  is,  ignorantly,  throwing  away  the  lifework  he 
was  cut  out  for,  and,  instead  of  becoming  a  big  life  insurance  writer, 
he  becomes  either  a  failure  in  whatever  else  he  attempts  to  do,  or 
else  he  ever  after  makes  only  indifferent  success. 

One  unfortunate  condition  is  that  life  insurance  is  not,  by  the 
general  run  of  people,  viewed  in  its  proper  light,  that  is,  as  a  pro¬ 
fession.  The  “solicitors”  and  the  “beggar”  are  barred,  together,  from 
the  great  office  buildings.  All  business  is  conducted  and  built  up  by 
soliciting.  That  is  the  way  the  bulk  of  goods  is  sold.  It  is  honor¬ 
able;  and  when  young  men  realize  that  life  insurance  is  a  profession, 
calling  for  all  the  ability  of  a  trained  mind,  which  promises  honor 
and  affluence,  they  will  turn  to  it  in  the  same  spirit  that  they  now  do 
to  the  law  and  medicine  and  to  commercial  careers. 


INSURANCE  AFTER  FORTY. 

An  agent  relates  to  the  writer  a  curious  incident  whereby  he  did 
a  handsome  “stroke"  of  business,  recently,  securing  several  applica¬ 
tions  from  the  same  person  at  one  time.  He  was  going  to  his  home 
in  the  suburbs,  on  the  train,  one  evening  recently,  when  he  chanced 
to  overhear  some  conversation  between  two  gentlemen  who  occupied 
the  seat  immediately  behind  him.  What  at  first  caught  his  attention 
was  the  word  “insurance.”  After  that  he  was  somewhat  excusable 
for  perhaps  trying  to  hear  more. 

One  of  the  men  was  saying— 

"If  I  had  taken  out  a  good  lot  of  insurance  twenty  years  ago  or  so, 
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it  would  be  just  about  maturing  now,  and  I  should  be  thousands  of 
•dollars  better  off.  But  I  hadn’t  the  courage.  I  did  not  dare  to,  for 
fear  I  would  not  be  able  to  carry  it.” 

To  digress  a  little,  the  reason  why  this  man,  when  he  was  younger, 
did  not  take  insurance,  was  partly  because  he  feared  he  would  not  be 
able  to  carry  it;  but  it  was  also  because  he  did  not  want  to  ‘‘burden” 
himself,  as  it  seemed  to  him  then,  that  is,  he  did  not  wish  to  bind  him¬ 
self  to  lay  by  a  stipulated  part  of  his  income. 

‘‘I  wish  I  had,”  he  continued.  “That  is  the  time  to  do  it — when  a 
man  is  young.” 

He  had  acquired  wisdom  with  years. 

The  agent  “marked”  him  when  the  man  left  the  train  at  his  sta¬ 
tion — some  distance  before  he  reached  his,  and  within  the  next  few 
•days  he  learned  the  man’s  name.  He  found  him  to  be  a  moderately 
successful  stock  broker  in  the  city. 

In  due  time  the  agent  secured  an  appointment,  and  he  showed  the 
broker,  who  was  on  the  sunny  side  of  fifty,  how  he  could  profitably 
purchase  insurance,  and  especially  he  impressed  it  upon  him  that,  for 
a  man  engaged  in  a  precarious  business,  such  as  dealing  in  stocks, 
ordinary  life  insurance  was  not  only  a  necessity,  but  to  purchase  a 
liberal  amount  was  a  sacred  duty  he  owed  to  his  family  in  case  he 
should  become  the  victim  of  some  “Friday  the  13th”  and  meet  his 
Waterloo. 


THE  DISCIPLINE  OF  SAVING. 

“I  can’t  save  a  cent,”  complained  a  young  man  to  his  friend,  the 
life  agent,  who  had  induced  him  to  take  out  a  comfortable  ‘bunch’  of 
insurance,  it  takes  all  my  spare  cash  to  pay  the  premiums  on  that 
•confounded  policy.” 

“You  give  me  a-  feeling  of  lassitude,”  replied  the  agent.  “How 
•could  you  save  money  faster  than  by  paying  the  premiums  on  your 
policy?  You  have  a  $5000  policy,  and  you  own  a  piece  of  property 
worth  $5000;  you  owned  it  the  moment  it  was  delivered  to  you. 
Furthermore,  it  is  becoming  more  valuable  every  day,  as  your  ac¬ 
cumulations  increase.  It  costs  you  nothing  for  repairs,  it  does  not  de¬ 
teriorate  in  times  of  financial  and  business  panic,  and  it  is  non-taxable. 

“You  spoke  of  your  ‘spare  cash.’  How  long  do  you  think  it  would 
take  you  to  save  $5000  from  your  spare  cash?  Furthermore,  if  you 
■did  not  use  your  spare  cash  to  pay  premiums  on  your  policy,  do  you 
think  you  would  save  it?  No,  dear  child,  you  would  not.  You  would 
fritter  it  all  away.  The  compelling  feature  of  life  insurance  is  your 
salvation.  It  furnishes  exactly  the  discipline  you  need.  Think  it 
•over.” 


A  GENTLE  REMINDER. 

An  up-to-date  life  insurance  solicitor  has  the  following  printed  on 
a  card,  which  he  mails  to  a  prospect  who  has,  by  not  keeping  ap¬ 
pointments,  caused  the  agent  to  make  many  futile  calls,  at  the  ex- 
'  pense  of  time  and  temper. 

The  agent  simply  incloses  his  business  card  with  it,  and  he  tells  the 
writer  that  it  works  like  a  charm.  It  is  usually  taken  in  good  part, 
and  not  infrequently  it  brings  forth  an  apology  for  a  broken  promise: 

Keep  Your  Appointments. 

Punctuality  is  a  flower  in  the  garden  of  character,  but  few  culti¬ 
vate  it  to  a  degree  of  beauty  which  can  claim  admiration.  It  is  com¬ 
monly  neglected  and  allowed  to  wither  among  the  weeds  of  other 
careless  habits  that  choke  and  clog  the  finer  qualities  and  emotions  of 
being,  and  keep  them  from  thriving  and  blooming  in  the  full  beauty 
of  a  useful  and  practical  life. 

It  is  a  plant  which  finds  its  best  nourishment  in  that  inner  con¬ 
sciousness  which  recognizes  the  Golden  Rule  that  we  should  do  unto 
others  as  we  would  have  them  do  unto  us. 

The  man  who  disregards  his  appointments,  though  he  may  feel  self- 
satisfied  and  unconscious  of  wrong,  is  robbing  another  of  that  which 
he  cannot  replace— his  time— and  stultifies  himself  by  breaking  his 
word,  and  casting  away  the  same  priceless  gift  which  he  is  taking 
‘from  the  other. 

An  engagement  is  a  contract,  the  fulfillment  of  which  should  be  as 


sacred  as  that  of  any  other,  and  the  infringement  of  which  should  be 
looked  upon  as  a  breach  of  faith  and  honor  that  cannot  be  atoned  by 
any  false  apology  or  specious  sophistry. 


TACT  IN  SOLICITING. 

It  takes  a  constant  study  and  careful  observation  to  determine  just 
what  constitutes  tact  in  the  life  insurance  business  and  self-control 
in  order  to  use  it  when  ’the  opportunity  comes.  A  man  may  be 
talented  but  destitute  of  tact.  Talent  knows  what  to  do,  but  tact 
knows  when  and  how  to  do  it.  Many  persons  who  are  talented  lack 
sufficient  tact  to  make  a  success  of  their  calling.  They  have  the  con¬ 
sciousness  of  being  worthy,  for  talent  makes  a  person  respectable. 
Talent  is  counted  as  wealth,  but  the  market  value  fluctuates.  Tact 
is  always  ready  money.  In  life  insurance  as  well  as  in  commercial 
affairs,  tact  outweighs  talent  many  times  over,  and  this  explains  why 
some  solicitors  soon  pass  in  the  race  for  success  older  and  more 
talented  competitors.  People  may  wonder  why  a  talented  young 
man,  and  the  man  may  wonder  himself  why  he  does  not  climb  upward 
faster,  why  he  does  not  get  to  be  what  is  known  as  a  “big  producer,” 
when  they  and  he  see  successes  at  every  turn,  almost.  There  is  no 
reason  why  both  talent  and  tact  should  not  be  possessed  by  the  same 
individual.  In  fact,  they  are  very  compatible  companions  for  the 
life  insurance  business.  The  talented  man  receives  many  compli¬ 
ments  from  those  who  have  only  compliments  to  give,  but  the  one 
with  tact  has  a  busy  cash  register  and  it  is  always  ringing  in  com¬ 
missions. 

One  cannot,  in  brief  space,  enumerate  the  opportunities  in  the  life 
insurance  business  for  the  exercise  of  tact.  The  best  and  most  suc¬ 
cessful  agent  must  have  the  good  will  and  respect  of  his  clients ;  he 
must  have  the  confidence  and  respect  of  his  superiors.  The  life  of  a 
successful  man  is  never  one  of  drudgery — for  his  work  to  him  is  recre¬ 
ation  and  takes  the  place  of  vacations.  Tact  never  refuses  to  listen 
to  advice,  but  it  has  the  faculty  of  judging  of  its  value. 


INSURE  AGAINST  PANICS. 

“I  am  wealthy  and  don’t  need  insurance.  Engaged  in  active  busi¬ 
ness,  you  know. 

“But  there  is  no  insurance  against  panics.  Few  are  ready  for  them. 
Frightened  bankers  refuse  to  discount.  Can’t  get  money  for  love  or 
interest. 

“Life  insurance  policies  guarantee  longer  loans — loans  ready,  panic 
or  no  panic. 

“During  the  past  few  months  a  policy  loan  has  saved  many  a  man, 
many  a  business ‘house  from  ruin — from  collapse. 

.  “Bradstreet  says  that  nineteen  per  cent  of  all  business  firms  fail,  or 
fail  to  succeed,  annually. 

“In  such  events,  or  in  any  event,  a  life  insurance  policy  is  a  good 
thing  to  have. 

“No  security  carries  with  it  such  high  loaning  power;  no  claim  is  so 
promptly  paid,  at  death,  as  a  life  insurance  policy.” 


STATE  REGULATION,  UNITED  STATES  FEDERAL  SUPER¬ 
VISION. 

By  a  Western  Agent. 

It  is  just  as  necessary  for  a  writer  to  have  variety  as  it  is  for  a 
reader.  Consequently,  when  I  find  myself  a  trifle  satiated  with  the 
subject  of  seeking  applications,  I  begin  to  look  around  for  some¬ 
thing  fresh.  With  this  object  in  view,  I  visited  our  public  library  the 
other  evening  and  inspected  the  tables  of  contents  of  perhaps  fifty  or 
sixty  magazines.  I  was  not  rewarded  for  a  long  time,  and  had  almost 
concluded  that  I  should  be  compelled  to  get  my  inspiration  elsewhere, 
when,  in  the  very  last  periodical  I  opened,  I  found  an  article  entitled 
“Mistakes  in  State  Regulation  of  the  Insurance  Business,”  by  Lester 
W.  Zartman,  instructor  in  insurance  in  Yale  University. 

The  title  of  the  article  struck  me  favorably,  even  before  I  had  be¬ 
gun  to  read  it.  I  was  so  much  accustomed  to  read  about  abuses  in 
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the  management  of  insurance  companies,  corruption,  graft,  etc.,  that 
it  was  a  relief  to  see  someone  else's  ox  gored  for  awhile.  As  the 
article  is  over  6,000  words  long  I  can  hardly  hope  to  do  it  justice,  but 
I  have  thought  that  it  might  be  interesting  and  profitable  to  give  a 
brief  statement  of  some  of  the  main  points. 

The  professor  is  no  admirer  of  State  regulation.  In  fact,  he  is 
heartily  and  sincerely  in  favor  of  national  supervision  and  he  asserts 
that  the  responsibility  for  abuses  that  have  occurred  in  the  life  insur¬ 
ance  business  should  be  placed  upon  insurance  departments  as  well 
as  upon  officers  of  companies.  He  looks  upon  it  as  the  business  of 
insurance  departments  to  prevent  abuses.  They  are  created  and  sup¬ 
ported  for  that  purpose,  and  of  what  use  are  they  if  abuses  are  not 
diminished?  He  calls  attention  to  the  fact  that  the  States  have  been 
trying  to  regulate  insurance  for  fifty  years,  that  they  have  not  been 
hindered  by  constitutional  limitations,  and  that  the  State  of  New  York 
amended  its  laws  on  investments  twenty-one  times  previous  to  1905. 
Notwithstanding,  it  revised  its  entire  code  in  1906.  These  facts  con¬ 
vince  Mr.  Zartman  that  State  regulation  is  the  next  thing  to  a  failure. 

As  set  forth  by  Mr.  Zartman,  the  insurance  departments,  previous 
to  1906.  attempted  to  protect  the  policyholders  by  setting  standards 
of  solvency;  regulating  investments;  requiring  some  measure  of  pub¬ 
licity  ;  passing  laws  for  the  equitable  treatment  of  policyholders. 

The  effectiveness  of  these  attempts  does  not  call  forth  the  profes¬ 
sor’s  admiration. 

After  the  disclosures  of  1905  and  ’06  legislative  committees,  in  a 
number  of  instances,  found,  apparently,  that  the  life  insurance  com¬ 
panies  were  so  mismanaged  that  the  States  ought  to  manage  them. 
However,  it  would  not  do  to  place  responsibility  upon  the  States  and 
so  the  dilemma  was  resolved  by  a  set  of  laws  :  Limiting  salaries ;  limit¬ 
ing  expenses;  limiting  surplus;  limiting  amount  of  new  business; 
prescribing  the  methods  of  allotting  dividends;  restricting  the  field 
of  investment. 

Business  Hampered  by  Restrictions. 

Mr.  Zartman  examines  these  restrictions  in  detail  and  concludes 
that  they  not  only  will  not  prevent  abuses  but  that  they  positively  ham¬ 
per  the  insurance  business.  He  advocates  large  salaries,  when  men 
earn  them,  and  points  out  that,  on  January  1,  1907,  a  number  of  com¬ 
panies  would  have  gone  into  the  hands  of  receivers  if  they  had  not 
had  at  that  time  a  larger  surplus  than  the  five  per  cent  limit  which 
the  State  of  New  York  thought  fit  to  impose. 

If  I  might  take  the  liberty  of  breaking  in  with  a  bit  of  my  own 
philosophy,  it  often  seems  strange  to  me  that  men  so  generally  fall 
a  victim  to  the  delusion  that  machinery  or  methods  rule  the  world. 
The  forty  or  fifty  millions  of  people  in  England  are  capable  of  utterly 
annihilating  the  five  or  six  hundred  millions  of  people  in  China. 
Therefore,  as  the  average  man  sees  it,  it  must  be  because  of  the  su¬ 
perior  guns,  ships  and  explosives  of  the  English  people.  Why  is  it 
not  because  of  the  superiority  of  the  English  people  themselves?  If 
a  man  makes  a  superior  machine  don’t  he  simply  put  his  own  superi¬ 
ority  into  it?  How  short-sighted  it  is,  then,  to  credit  the  results  to 
the  gun,  instead  of  to  the  maker. 

Laws  do  not  permit  or  prevent  abuses,  either  in  the  insurance 
business  or  anything  else.  Men  only  commit  abuses,  and  men  only 
can  prevent  them.  The  most  stupid  parson  can  understand  that  we 
might  have  a  million  books  full  of  laws  and  there  would  still  be  rot¬ 
tenness  in  business  if  the  laws  were  not  enforced.  Of  course  we  need 
some  laws  to  regulate  important  matters,  because  the  members  of 
society  must  have  a  kind  of  understanding  with  each  other,  but  in 
general  neither  the  insurance  business  nor  anything  else  will  get 
better  until  policyholders  and  citizens  habitually  demand  more  of  our 
companies  and  of  our  fellow  citizens.  The  trouble  with  most  of  us 
is  that  we  are  only  energetic,  and  virtuous  in  spasms.  An  abuse  crops 
iVut  in  some  institution  and  then  we  want  to  tear  the  institution  to 
pieces  and  hang  its  officers.  In  a  few  weeks,  however,  we  have  re¬ 
gained  our  temper  and  we  tolerate  a  million  petty  nuisances  and  wait 
for  the  next  earthquake  to  arouse  us.  I  become  more  and  more  im¬ 
patient  as  I  grow  older  with  the  doctrine  of  submission.  If  every 
man  insisted  upon  having  his  full  rights  upon  every  occasion  we 
would  all  be  more  careful  in  the  management  of  everything. 


However,  it  is  time  to  check  my  digression.  Mr.  Zartman  describes 
the  conditions  of  a  certain  insurance  department  concerning  which  he 
evidently  had  accurate  information.  This  particular  department  em¬ 
ployed  fifteen  men  in  addition  to  a  number  of  stenographers.  The 
head  was  a  politician  who  knew  nothing  of  insurance  or  insurance 
laws  after  being  in  office  a  year.  The  attorney  for  the  department 
was,  at  the  time,  assisting  his  governor  in  a  political  campaign.  The 
chief  clerk,  drawing  a  salary  of  $3,000  a  year,  came  down  to  the  office 
on  bright  mornings  and  opened  the  mail.  When  the  weather  was 
stormy  this  difficult  feat  was  performed  by  the  two  negro  janitors. 
There  were  a  number  of  official  titles  in  the  office,  but  the  possessors 
rendered  no  services.  In  a  rear  room  were  three  men  who  really  knew 
the  insurance  business.  The  work  of  the  whole  department  depended 
upon  the  knowledge  and  the  industry  of  these  three  men.  In  other 
words,  I  take  it  that  there  were  about  ten  superfluous  men  in  that 
department. 

The  professor  admits  that  occasionally  a  highly  efficient  insurance 
commissioner  is  to  be  found,  but  generally  he  looks  upon  the  State 
departments  as  being  pretty  much  like  the  one  above  described. 

Make  Present  Methods  Effective. 

Well,  until  we  do  have  a  better  method  of  regulation,  if  there  is 
one,  should  we  not  do  all  that  we  can  to  make  the  method  we  have 
effective?  I  carry  life  insurance  in  a  foreign  company.  I  am  taxed 
by  my  home  State  to  maintain  a  department  to  protect  my  interests. 
Very  good,  but  do  I  know  that  my  interests  are  being  protected? 
Do  I  know  that  our  State  department  is  efficient?  Have  I  ever  made 
any  inquiry  into  the  character  of  the  men  who  are  at  the  head  of  it 
and  am  I  satisfied  with  the  methods  employed?  In  fact,  do  I  know 
anything  about  it  except  what  I  read  in  the  newspapers?  Let  us  all 
as  policyholders,  solicitors  and  writers,  ask  ourselves  these  questions, 
and  remember  that  most  men  are  just  as  faithful  and  conscientious, 
as  we  demand  that  they  should  be. 

Mr.  Zartman  uses  the  word  publicity  in  a  certain  connection,  by 
which  I  take  it  that  he  means  that  the  public  ought  to  know  more  of 
the  inside  workings  of  life  insurance  companies.  In  this  I  agree,  but 
not  exactly  with  what  he  implies,  namely,  that  life  insurance  companies, 
themselves  are  not  sufficiently  liberal  with  information.  In  fact,  my 
personal  experience  with  policyholders  is  that  they  do  not  read  their 
policies,  do  not  read  the  annual  statements,  give  no  attention  to  litera¬ 
ture  that  is  mailed  to  them,  do  not  know  that  they  are  taxed,  and,  in 
brief,  avoid  every  opportunity  to  acquire  information  on  the  subject 
of  life  insurance.  I  will  venture  the  assertion  that  if  one  hundred 
policyholders  from  any  particular  State,  proceeded  in  an  orderly 
manner  to  the  home  office  of  their  company  and  presented  their  re¬ 
quest  in  a  respectful  manner,  they  would  obtain  any  information  they 
desired.  But  policyholders  yiew  life  insurance  as  they  do  everything 
else  in  life,  namely,  that  it  is  filled  with  blessings  and  so  why  be 
troubled  with  doubts? 

The  professor  makes  a  strong  case  in  favor  of  national  supervision. 
He  directs  attention  to  the  wasteful  expense  of  conducting  forty-six 
different  departments  to  do  a  work  that  might  be  managed  by  one. 
We  have  now  forty-six  reports  containing  practically  the  same  infor¬ 
mation. 

He  hopes  that  a  more  equitable  system  of  taxation  might  be  devised 
if  we  had  national  instead  of  State  supervision.  He  looks  upon  it  as 
almost  a  national  disgrace  that  life  insurance  funds  should  be  often 
taxed  twice  and  in  some  cases  three  times. 

I  was  especially  pleased  with  Mr.  Zartman  s  article  because  it  makes 
no  appeal  to  the  passions  and  prejudices  of  men.  It  is  not  a  difficult 
thing  to  tell  a  man  that  he  has  been  swindled,  that  he  ought*  to  have 
revenge  upon  somebody,  and  to  work  him  up  to  a  pitch  of  excitement. 
I  regret  to  say  that  the  newspapers  and  many  of  the  magazines  pro¬ 
ceed  in  a  spirit  much  like  this  if  there  is  the  slightest  symptom  that 
something  has  gone  wrong.  But  Mr.  Zartman  has  tried  to  consider 
the  matter  of  life  insurance  regulation  in  a  scientific  spirit,  and  to  my 
mind,  at  least,  he  leaves  no  doubt  that  State  regulation  does  not 
regulate. 
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THE  WORTH  OF  A  BREADWINNER  TO  HIS  FAMILY. 

Stop  the  average  intelligent  man  of  family  who  carries  a  line  of 
life  insurance  commensurate  with  his  family  needs,  and  ask  that 
man  what  he  is  worth  to  his  dependents,  and  he  is  likely  to  revert 
at  once  to  his  insurance  policies  and  what  they  are  worth  to  his 
family  if  he  should  die. 

“I  am  worth  a  great  deal  more  dead  than  alive,”  he  will  reply,  half 
in  jest  but  much  in  earnest. 

But  is  this  true?  What  is  a  man  worth  who  is  in  health  and 
strength  and  who  is  earning  a  living  for  his  family? 

Naturally,  there  is  a  wide  range  in  the  cash  worth  of  men  under 
these  circumstances.  At  the  same  time,  however,  the  man  who  makes 
a  comfortable  living  for  his  family  that  has  one-thousand  a  year 
tasted,  is  doing  quite  as  much  for  wife  and  children  as  is  the  man 
who  is  making  only  a  living  for  the  family  of  ten-thousand  a  year 
tastes.  He  is  the  provider,  and  without  him  the  family  is  without  a 
provider. 

In  the  old  slavery  days  in  this  country  a  good  field  hand  in  the 
South  would  bring  $1500  on  the  auction  block.  If  he  had  been  trained 
to  some  special  work,  such  as  blacksmithing,  he  might  bring  $2500. 
But  to-day  most  men  who  carry  life  insurance  for  their  families  are 
worth  more  as  “dead  ones”  than  was  the  slave  who  was  sold  as  a 
chattel. 

The  man  who  earns  one  thousand  dollars  a  year  is  likely  to  be 
insured  for  $1000  to  $2000,  if  he  is  insured  at  all.  As  a  sum  of 
money,  to  be  in  hand  all  at  once  and  unbroken,  this  policy  appears 
large  to  him.  It  would  pay  off  at  once  the  mortgage  on  the  house ;  it 
would  accomplish  a  score  of  things  if  it  were  all  in  his  hands  at  a 
moment’s  notice,  which  leads  him  to  underestimate  the  $1000  which 
is  a  whole  year  in  coming  into  his  pocket,  and  subjected  to  the  drain 
of  family  necessities  that  pile  up  month  by  month. 

What  is  the  man  worth  who  is  earning  $1000  a  year  and  sure  of  his 
position  as  long  as  he  keeps 'his  health  and  strength? 

Four  per  cent  is  a  fair  rate  of  interest  upon  a  conservative,  safe 
investment.  Thousands  are  satisfied  with  as  much;  thousands  more 
are  holders  of  government  bonds  that  produce  only  about  half  as 
much  interest. 

At  four  per  cent,  however,  the  man  who  earns  $1000  a  year  repre¬ 
sents  an  income  investment  of  $25,000.  His  labor  for  twelve  months 
brings  the  same  return  to  his  family  as  if  he  were  a  $25,000  bond 
earning  four  per  cent  interest,  with  the  exception,  perhaps,  that  he 
must  be  fed  and  clothed  and  housed  out  of  these  earnings,  while  the 
bond  income  would  be  untaxed. 

Suppose  he  does  eat  and.  drink  and  wear  and  smoke  a  $150  share  in 
his  income  of  $1000  a  year  from  his  labor.  Let  $850  represent  the  net 
income  to  the  othfer  members  of  his  household.  He  is  still  an  invest¬ 
ment  of  $21,250  to  the  rest  of  the  family.  At  four  per  cent  it  would 
require  a  bond  of  this  face  value,  to  say  nothing  of  such  a  bond  selling 
at  a  premium. 

How  insignificant  is  a  $2500  life  insurance  policy  compared  with  an 
income  investment  of  $25,000  in  the  man  himself ! 


In  fact,  this  life  insurance  may  be  small  as  compared  to  this  man’s 
worth  as  declared  by  the  statutes  of  many  States  under  the  em¬ 
ployers’  liability  acts.  Let  this  man  be  killed  in  an  accident  for  which 
his  employer  is  culpable,  and  the  courts  will  give  judgment  for  perhaps 
$10,000.  This  is  four  times  the  value  he  has  put  upon  himself  to  the 
life  insurance  companies. 

Or  let  this  breadwinner  be  injured  permanently  because  of  the 
negligence  of  an  employer,  and  he  may  get  $10,000,  $25,000  or 
$50,000  in  damages.  Which,  after  all,  takes  more  nearly  into  con¬ 
sideration  the  man’s  real  worth  to  his  dependent  ones. 

Payment  of  $10,000  damages  to  a  disabled  earner  of  $1000  a  year 
means  ten  years’  salary  in  advance ;  the  $2500  of  life  insurance  which 
he  carries  is  salary  for  only  two  years  and  a  half. 

In  these  days  men  looking  at  their  salaries  in  comparison  with  the 
incomes  of  men  of  wealth,  are  prone  to  depreciate  them.  By  doing 
a  little  figuring  on  a  percentage  basis  they  may  be  able  to  cheer  up 
appreciably  if  they  will  consider  themselves  for  the  moment  as 
representing  an  invested  capital  at  four  per  cent. 


THIS  MAN  DOESN’T  MISS  THE  PREMIUMS  HE  PAYS. 

A  well-known  business  man,  manager  of  a  successful  corporation, 
although  one  of  the  principal  stockholders,  receives  a  salary  as 
manager. 

He  carries  a  large  line  of  life  insurance,  which  he  has  taken  and 
which  he  carries  systematically,  as  he  does  everything. 

He  could,  without  embarrassment,  draw  a  check  for  his  premiums 
whenever  they  became  due,  but  he  adopts  another  course.  He  receives 
his  salary  as  manager  every  week,  and  from  it  he  takes  a  certain  sum, 
which  he  puts  in  an  envelope  which  he  keeps  in  the  office  safe.  He  has 
arranged  his  policies  so  that  the  annual  premiums  are  due  at  about  the 
same  time.  When  they  are  due  the  money  is  ready — the  payment 
of  a  considerable  sum  for  premiums  does  not  affect  his  bank  balance. 
In  short,  as  he  says,  he  hasn’t  felt  it  anywhere,  for  he  did  not  miss  the 
weekly  amounts  put  away  for  this  purpose. 

The  man  who  maintains  a  reserve  fund  is  a  good  man  to  follow, 
and  the  less  burdensome  life  insurance  premiums  are  to  a  man  the 
more  he  values  the  Insurance. 


MAKE  THE  SPARE  MOMENTS  COUNT. 

There  is,  or  should  be,  no  such  thing  as  leisure  with  the  life  in¬ 
surance  solicitor.  When  least  expected  the  bright,  good-natured  agent 
who  understands  his  business,  and  is  a  fluent  talker,  will  often  land 
a  man  when  the  case  seemed,  at  the  beginning,  hopeless.  It  is,  indeed, 
a  poor  salesman  of  life  insurance  who  cannot  make  his  “spare 
moments”  effective.  Even  if  a  chance  or  a  casual  interview  or  con¬ 
versation  relative  to  life  insurance  does  not  result  in  the  signing  of 
an  application,  the  time  is  not  lost,  for  people  feel,  if  they  have  the 
subject  presented  to  them  rightly,  that  the  agent  has  a  personal 
interest  in  them  and  their  feeling,  and  their  attitude  assumes  that  of 
confidence  and  friendship,  which  may  ultimately  result  in  business. 
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COST  OF  LIFE  INSURANCE. 


Net  Cost  in  1907  of  Ordinary  Life  Policies  Per  $1000 — Cont. 


The  following  tables,  taken  from  “Annual  and  Deferred  Dividends, 

1 908.”  published  by  The  Spectator  Company,  will  be  found  interesting 
and  valuable  by  all  life  insurance  men.  The  dividends  declared  year 
by  year  by  thirty-seven  prominent  life  companies  upon  policies  issued 
during  the  years  1887  to  1906,  inclusive,  show  in  part  the  benefits  re¬ 
ceived  by  persistent  policyholders : 

NET  COST  IN  1907  OF  ORDINARY  LIFE  POLICIES  PER  $1000 

AGE  25 


Ordinary  Life  Policies  Issued  in  Years 


Companies. 


1906 

1905 

1904 

1903 

1902 

1901 

1900 

1897 

1892 

1887 

18.52 

16.90 

16.63ll6.09 

15.45 

17.32 

. 

15.90 

16  95 

16  91 

16  88 

16.84 

16.79 

16  91 

16.83 

16.74 

16.66 

. 

16.57 

16.50 

Connecticut  Mutual . 

17.21 

17.10 

17.00 

16.89 

16.78 

16.66 

16.53 

16.13 

16.39 

14.51 

16.27 

16.67 

16.47 

16.27 

16.07 

15.87 

Equitable,  New  York . 

19  36 

19.20 

19.05 

18.88 

18.72 

18.46 

18.22 

17.42 

15.95 

15.07 

16.10 

16.00 

15.91 

15.81 

15.71 

15.51 

15.12 

14  47 

13.88 

16.58 

16.46 

16.46 

19.88 

19.79 

19.70 

19.61 

18.66 

18.59 

18.36 

17.92 

17.40 

Home  Life . 

17.66 

17.58 

17.42 

17.42 

17.33 

17.11 

16.70 

19  49 

19  44 

19  38 

18  80 

18  81 

18  S5 

18.04 

17.99 

17.94 

17.89 

17.84 

17.74 

16.95 

16.70 

i6.00 

Manhattan  Life . 

19.87 

19.84 

19.60 

19.57 

19.54 

19.50 

18.63 

18.62 

18.30 

18.05 

Maryland  Life . 

19.59 

19.46 

19.35 

19.29 

19.22 

18.19 

18.12 

17.90 

17.49 

17.01 

Massachusetts  Mutual . 

16  76 

16.51 

16.41 

16.31 

16.20 

16.09 

16.24 

15.99 

15.47 

14.89 

19.98 

19.96 

19.92 

18.28 

18.27 

18.24 

18.16 

17.87 

17.68 

Mutual  Benefit . 

18.04 

17.89 

17.73 

17.56 

17.39 

17.22 

17.05 

15.66 

15.23 

14.70 

Mutual,  New  York . 

18.89 

18.78 

18.66 

18.53 

18.38 

18.22 

18.05 

17.07 

16.24 

15.40 

17.60 

17.57 

17.44 

16.70 

16.60 

16.39 

16.14 

17  65 

17.55 

17.45 

17.40 

17.30 

17.05 

16.40 

16.20 

New  York  Life . 

20.04 

19.80 

19.56 

19.31 

19.07 

18.83 

18.59 

16.87 

16.00 

ii.69 

16.50 

16.36 

16.23 

*10.91 

16.03 

15.88 

14.82 

14.47 

14  03 

18.30 

18.10 

18.00 

17.90 

17.10 

17.05 

16.75 

16.20 

15.34 

Penn  Mutual . 

IS. 21 

18.19 

18.16 

18.13 

18.09 

16.19 

16.14 

15.97 

15.64 

15.23 

Phoenix  Mutual . . 

18.28 

18.04 

17.78 

17.64 

17.50 

17.35 

16.31 

16.17 

15.90 

14  08 

14  02 

. 

Provident  Life  and  Trust.  . 

16.98 

16.91 

16.83 

15.79 

15.69 

if) .  58 

15.23 

14.60 

13.85 

18.48 

18.23 

18  06 

17.98 

17.89 

17.79 

16.32 

19.48 

19  51 

19.53 

18  79 

18.62 

18  42 

18.23 

18.83 

State  Mutual . 

i9.3i 

18.23 

18.15 

18.07 

17.99 

17.90 

16.50 

16.24 

15.66 

17  99 

17  84 

17  68 

17  54 

Union  Central . 

17.78 

17.47 

17.14 

16.81 

16.25 

i  5 . 95 

15.64 

15  00 

ii.36 

13.57 

20  02 

19  99 

19  97 

20.30 

20  27 

20  23 

19.18 

19  52 

19  52 

18.99 

19  96 

19  93 

18. 6S 

is .  49 

17.20 

AGE  35 


24.31 

22.36 

21.93 

21.13 

20.27 

23.13 

22.93 

23.07 

23.00 

22.92 

22.84 

22.76 

22.27 

22.14 

22.01 

21.88 

21.74 

20.97 

20.10 

Connecticut  Mutual . 

22.92 

22.70 

22.46 

22.23 

22.00 

21.76 

21.58 

20.99 

19.88 

18.63 

22.50 

22.76 

22.46 

22. 16 

21.86 

21.56 

Equitable,  New  York . 

25.50 

25.26 

25.03 

24.  SO 

24.56 

24.20 

23.85 

22.74 

21.15 

19.84 

21.73 

21.59 

21.46 

21.33 

21.20 

20.93 

20.43 

19.55 

18.75 

22.68 

22.42 

21 . 36 

25.69 

25.56 

25.42 

25.28 

24.65 

24.54 

24. i9 

23.55 

22.92 

23.27 

23.15 

23.02 

22.90 

22.77 

22.41 

21.98 

25.82 

25.60 

25.58 

25.10 

25.11 

25.09 

John  Hancock . 

23.63 

23.53 

23.43 

23.33 

23.23 

23.13 

22.85 

22.45 

21.35 

17.75 

Manhattan  Life . 

26.00 

25.95 

25.63 

25  57 

25.52 

25.47 

24.83 

24.65 

24.29 

23.87 

Maryland  Life . 

25.60 

25.42 

25.27 

25.18 

25.08 

24.02 

23.92 

23.59 

22.99 

22.32 

Massachusetts  Mutual. . 

23.53 

23.20 

23.05 

22.90 

22.72 

22.56 

22.08 

21.67 

20.69 

19.65 

26.15 

26.11 

26.07 

24.31 

24.28 

24.24 

24.11  23.63 

23.37 

Mutual  Benefit . 

23.77 

23.53 

23.29 

23.04 

22.79 

22.52 

22.26 

20.75  20.04 

19.15 

Mutual,  New  York . 

24.75 

24.59 

24.42 

24.24 

24.04 

23.82 

‘23.58 

22.56  21.45 

20.33 

23.50 

23  42 

23  12 

22.61 

22.43  22  02 

21.53 

23.55 

23.45 

23.30 

23.20 

23. 05  22. 70 

22.40 

22.05 

New  York  Life . 

26.21 

25.90 

25.58 

25.26 

24. 95  24. 63 

24.32 

22.30  21.15 

19.48 

Northwestern  Mutual . 

21.95 

21.74 

21.53 

*14.76 

21.15 

20.92 

20  16  19.40 

IS. 46 

24.25 

23.95 

23.75 

23.55 

23.00 

23 . 80 

22.40  21.35 

20.23 

Penn  Mutual . 

24.09 

24.01 

23.93 

23.84 

23.76 

22.00 

21.92 

21 . 63  20.97 

20.17 

Phcenix  Mutual . 

23.95 

23.61 

23.24 

23.03 

22.82 

22.60 

21.98 

21.76  21.37 

19.10 

19.07 

Provident  Life  and  Trust.  . . 

23.35 

23.23 

23.09 

2i.46 

2131 

2i.ie 

20. 64!  19. 39 

17.88 

24 . 25 

23.93 

23.70 

23.60 

23.49 

23 . 37 

22.28 

25.70 

25.72 

25.73 

24.97 

24.70 

24 . 39 

24.09 

24.69 

24.56 

22.67 

24.27 

24.15 

24  02 

2.8 . 89 

23.76 

23.62 

22.52 

22.06 

23.77 

23.53 

23.30  23.10 

23.36 

22.9ll22.43 

21.96 

21.57 

21.15 

19.81 

18.48 

16.87 

26  20 

26  15 

26  55 

26.48 

26.42 

25.45 

25 . 44 

25.44 

24.75 

.  . 

26.12 

26.07 

. I . I . 

24.62 

24  33 

22.67 
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Ordinary  Life  Policies  Issued  in  Years 


Companies. 


1906 

1905 

1904 

1903 

1902 

1901 

1900 

1897 

1892 

1887 

33  97 

31.89 

31.29 

30.24 

29.18 

Berkshire  Life . 

. . 

33,14  32.97 

32.79 

32.60 

33.14 

29.74 

Columbian  National 

33.53 

33.36  33.19 

32.99 

32.77 

Connecticut  Gcneuil 

91  ft?  91  48 

.31  28 

31  08 

30  87 

32.62 

32  02 

Connecticut  Mutual 

32!  62 

32.20 

3l!  78 

3l!  38 

30.97 

30.58 

30.29 

29.40 

27.83 

26  19 

^  T  .r 

33  50 

33  02 

.22  42 

.31  82 

31  22 

30  62 

36!  02 

35.66 

35.30 

34.94 

34.56 

34.04 

33.50 

31.83 

.... 

30.20 

28.18 

31.55 

31.36 

31.17 

30.97 

30.78 

30.40 

28.92 

27.68 

26.54 

30.96 

30.72 

30.48 

35.74 

35.54 

35.33 

35.12 

35.28 

35.12 

34.64 

33.79 

32.66 

33.12 

32.93 

32.74 

32.54 

32.34 

32.99 

32.47 

31.93 

36  62 

36  89 

36  02 

35.97 

35.94 

33.47 

33.32 

33.17 

33.02 

32.87 

32.72 

33.15 

32.65 

30.85 

26.00 

36.72 

36.64 

36.18 

36  10 

36.00 

35.92 

35.58 

35.29 

34.74 

34.16 

Maryland  Life . 

36.17 

35.90 

35.68 

35.53 

35.38 

34.45 

34.30 

33.83 

33.01 

32.17 

Massachusetts  Mutual . 

33.59 

33.13 

32.87 

32.61 

32.33 

32.04 

31.94 

31.19 

29.65 

28.10 

36.79 

36.73 

36.67 

35.09 

35 . 03 

34.96 

34.79 

33.98 

33.65 

Mutual  Benefit . 

33.60 

33.22 

32.84 

32.45 

31.95 

31.64 

31.22 

29.74 

28.55 

27.23 

35.03 

34.79 

34 . 57 

34.28 

33.99 

33.67 

33.33 

32.50 

30.90 

29.30 

33.66 

33.48 

32.88 

32.67 

32.32 

31.66130.90 

33  90 

33.65 

33.45 

33.20 

32.95 

32.40 

32.35 

31.60 

New  York  Life . 

36.88 

36.44 

35.99 

35.55 

35.10 

34.66 

34.21 

32.17 

30.52 

28.04 

31.22 

30.88 

30.52 

*21.02 

29.79 

29.39 

2S.91 

27.65 

26.15 

34.70 

33.60 

33.30 

33.00 

33.30 

33.05 

32.45 

31  05 

29.37 

Penn  Mutual . 

34.09 

33.95 

33.78 

33.61 

33.42 

31.92 

31 . 73 

31.17 

30.12 

28.88 

Phoenix  Mutual . 

33.79 

33.30 

32.74 

32.43 

32.11 

31.80 

31.90 

31.59 

31.07 

27  64 

27.39 

34.07 

33.82 

33.57 

30.92 

30.59 

30.25 

29.16 

27.14 

24.81 

34.43 

34.01 

S3  70 

.2.3  52 

.3.2  .34 

.3.3  15 

32.71 

36T2 

36!  21 

36!  28 

36.37 

35  49 

35  02 

34  53 

34.02 

34.72 

35.55 

32.56 

State  Mutual . 

34.66 

34.46 

34.25 

34.04 

33.81 

33.57 

32.50 

31.59 

27.81 

33.67 

33  30 

32  93 

32.58 

32.89 

32.18 

31.47 

30.72 

30.37 

29.61 

27.31 

25.13 

22.57 

3fi  85 

36  79 

36  72 

37.30 

37.23 

36 . 70 

35  89 

35  89 

29  92 

36  92 

36  85 

35.49  35  09 

32.66 

AGE  55 


Ordinary  Life  Policies  Issued  in  Years 


Companies 


1906 

1905 

1904 

1903 

1902 

1901 

1900 

1897 

1892 

1887 

51  30 

49.29 

48.50 

47.22 

46.02 

51.38 

50.71 

51.23 

51.77 

51  33 

50 . 87 

50.39 

49.87 

49.32 

49.04 

48.76 

48.47 

48.19 

Connecticut  Mutual . 

49.77 

49.10 

48.47 

47.89 

47.37 

46.91 

46.50 

45.25 

43.20 

41.29 

51.50 

48.12 

47.22 

46.32 

45.32 

44.32 

Equitable,  New  York . 

55.18 

54.61 

54.03 

53.45 

52.87 

52.04 

51.21 

48.71 

47.13 

44.01 

49.24 

48.94 

48.64 

48.34 

48.04 

47.44 

44.49 

42.59 

40.83 

48.12 

47.76 

47.40 

54.34 

54.05 

53.75 

53.46 

54.84 

54.63 

53.99 

52.95 

51.33 

51.57 

51.29 

50.73 

50.73 

50.43 

55.06 

55.54 

55.48 

John  Hancock . 

51.83 

51.63 

isi .  43 

51.23 

51.03 

50.78 

51.90 

51.15 

38.75 

32.70 

Manhattan  Life . 

56.59 

56.45 

55.71 

55.57 

55.41 

55.27 

55.12 

54.66 

53.87 

53.12 

Maryland  Life . 

55.91 

55.50 

55.17 

54.96 

54.76 

54.29 

54.0S 

53.45 

52.43 

51.51 

Massachusetts  Mutual . 

52.16 

51.37 

50.96 

50.51 

50.07 

49.63 

49.35 

48.17 

45.85 

43.79 

56.83 

56.74 

56.65 

55.51 

55.43 

55.34 

55.10 

53.80 

53.43 

Mutual  Benefit . 

51.46 

50.87 

50.27 

49.66 

49.06 

48.44 

47.81 

46.67 

44.90 

43.16 

Mutual,  New  York . 

54.25 

53.89 

53.53 

53.13 

52.70 

52.24 

51.74 

51.28 

48.85 

46.44 

52.03 

51.69 

50.73 

50.67 

49.04 

52  55 

52  10 

51  65 

51.25 

50.75 

49.85 

49.60 

48.35 

New  York  Life . 

56.62 

55.94 

55.26 

54.57 

53.89 

53.21 

52.52 

50.69 

48.09 

44.24 

Northwestern  Mutual . . 

47.65 

47.04 

46.42 

*31.23 

45.15 

44.51 

44.31 

42.25 

40.16 

54.40 

52.40 

51.95 

51.50 

52.70 

52.35 

51.30 

49.70 

47.36 

Penn  Mutual . 

52.18 

51.90 

51.63 

51.36 

51.11 

49.31 

49.03 

48.08 

46.42 

44.75 

52.14 

51.39 

50.56 

50.12 

49.67 

49.21 

49.87 

49.48 

41.59 

41.00 

52.94 

52.42 

51.88 

47.48 

46.94 

46.37 

44.58 

41  34 

38.09 

52.62 

51.92 

51.48 

51.10 

50.80 

50.47 

50.39 

54  72 

55.06 

55.23 

54  06 

53.23 

52.39 

51.53 

52.90 

54.81 

51.39 

53.78 

53.43 

53 . 08 

52.72 

52.34 

51.97 

49.96 

48.46 

51.49 

50  89 

50.27 

49.71 

49.66 

48.41 

47.14 

45.85 

45.35 

44.13 

40.36 

36.79 

33.16 

56.58 

56  49 

56  39 

57.30 

57.20 

57.91 

55.50 

55  50 

54  00 

Washington . 

57.12 

57.01 

56.00 

55.50 

52.02 

*  Double  dividend. 


*  Double  dividend. 
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FORTNIGHTLY  LIFE  INSURANCE  SUPPLEMENT. 
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NET  COST  IN  1907  OF  20-PAYMENT  LIFE  POLICIES  PER  $1000 

AGE  25 


20-Payment  Life  Policies  Issued  in  Years 


Companies. 


1906 

l 

1905  1 

1904 

1903 

1902 

1901 

1900 

1897 

1892 

1887  » 

/ Etna  Life . 

27.64 

23.30 

24.38 

22.74 

21.64 

20.27 

Berkshire  Life . . . 

Columbian  National . 

26.59 

26 . 54 
25.04 

26.49 

24.88 

26.44 

24.70 

26.39 

24.521 

24 . 34 

23 . 60 

25.44 

23.44 
27.34 
22.49 
25.66 

23.03 

24.61 

21.73 

23.02 

21.12 

Connecticut  Mutual . [ 

27.64 

27.28 

26.90 

24.64 

26.53 

24.34 

26.12  25. YU 

24.13 

28.17 
22.90 
26  06 

27.77 
22.76 
25 . 86 

26.04 

21.41 

Equitable,  New  York . 

Equitable  of  Iowa . 

29.30 

29.03 

23.30 

28.75 

23.17 

28.46 

23.03 

20.61 

Z  1  .  u  1 

19.74 

29.23 

29.05 

28.86 

28.66 

25.76 

25.63 

25.17 

24.27 

23.15 

Home  Life . 

Illinois  Life . 

26  [  ii> 

26.17 

28.04 

26.05 

26.01 

27.98 

25.95 

25.84 

27.78 

25.80 

25.67 

27.30 
25.65 

28.30 

25.49 
27.27 

25.50 
28.24 
25.30 

27  [26 
23.60 
25.90 
25.16 

23.83 

23  [  i  5 

25.70 

24.71 

23.28 

21  [85 
25.34 
23.84 

24  [  S8 

22.77 

28.84 

28.78 

28.43 

28.37 

28.08 

27.88 

27.70 

27.57 

27.43 

26.62 

26.28 

26.09 

25.89 

25.68 

25.46 

25.22 

26.29 

26.14 

26.90 

23.56 

25.16 

25.92 

25.87 

24.00 

23.15 

25.00 

22.28 

23.81 

23.84 

22.24 

24.62 

21.46 

22.72 

23.54 

21.31 

28.46 

28.41 

28.36 

25.26 

20.47 

21.58 

27.96 

27.65 

27.33 

26.99 

26.65 

26.38 

27.20 

27.01 

26. 82126.61 

,  27 . 54 

27.39 

25.55 

29.41 

*20.03 

25.15 

29.17 

25.38 

24.10 

23.47 

23.45 

28.93 

25.09 

23.95 

23.38 

23.20 

24.47 

21.77 

23.35 

23.11 

26.15  28  UU 

ZO.OO.ZD.  /U 

29. 90|  29. 65 

23.60 
21.28 
22.25 

22.61 

22. 19 
20.72 

20.19 
22.01 

30.38.30.14 

126.50 

26.24  25.97 

25.35 

25.50,25.25 

25.00 

28.38  28.26 

28.11  27.97 

27.80 

Phoenix  Mutual . 

1 

28.13  27.71 

27.21  26.93 

26.63 

26.32 

23.0' 

22.79 

22.24 

Presbyterian  Ministers . 

Provident  Life*and  Trust . 

23.87 

23. 75  23. 61 

23.52 

23.36 

26.67 

23.2 

23.5 

22.67 

21.73 

20.57 

Prudential . 

27.67  27.24 

27. 03126.91 

26.79 
9,Q  76 

Security  Mutual . 

28.82 

28.45 

28.0' 

28. 0C 
26. 2C 

26.38 

State  Mutual . . . 

27.00  26.85 
27.97  27.67 
.  .  26.0' 
29 . 34  29 . 25 
27.84  27.8' 
28.53  28.4' 

26.71 

26 . 54 

zo . /z  zo . 

Travelers . 

Union  Central . 

Union  Mutual .  . 

25 . 55 
29.2. 
27. 0< 

25.0 

29.9 

.... 

24.55 

29.92 

22.81 

29.8, 

22.37, 21.58 
26.33  26.01 

20.59 

19.48 

Washington . 

.  .  .  . 

. 125.6: 

25 . 2( 

23.38 

AGE  35 


/Etna  Life . 

Berkshire  Life . 

Columbian  National. 
Connecticut  General. 
Connecticut  Mutual . 


Des  Moines  Life . 

Equitable,  New  York. 
Equitable  of  Iowa .... 

Fidelity  Mutual . 

Germania  Life . 


33.37 . 

. . .  .‘32.16 
32.71  32.63 
.  .  .  .  30.46 
33.20  32.74 

. .  .  30.41 
35. 32  34.98 
..  .  29.20 


Home  Life . 

Illinois  Life . 

John  Hancock.  . 
Manhattan  Life. 
Maryland  Life. . 


Massachusetts  Mutual. 

Michigan  Mutual . 

Mutual  Benefit . 

Mutual,  New  York. . . . 
National  of  Vermont. . 


New  England . 

New  York  Life . 

Northwestern  Mutual. 

Pacific  Mutual . 

Penn  Mutual . 


32.00 . 

32.55  32.46 

30.25  30.03 

32.25  31.74 

29 . SO 1 29 . 40 
34.63  34.27 
29.03  28.86 


.34.94 


. . .  .131.85 
.  .  .  34.47 
31.77  31.67 
34.98  34.91 
34.14133.89 


32.47  32.05 
...  .  34.75 
33.56  33.18 
33.13  32.89 
. .  .133.30 


Phoenix  Mutual . 

Presbyterian  Ministers. .  . . 
Provident  Life  and  Trust. 

Prudential . 

Security  Mutual . 


State  Life . 

State  Mutual . . 

Travelers . 

Union  Central. 
Union  Mutual. 
United  States.. 
Washington. . . . 


34.71  34.48 

31.64  31.43 
34.31  34.06 
31.52  31.32 
34.46  34.38 
33.67  33.50 

31.80l31.55 
34.69; 34. 63 
32.78  32.37 
32.66  32.40 
33.11  . 


33.20,32.00 
36.44,36.13 
...  31.84 
...31.10 
34. 08; 33. 90 


33.67  33.15 


.  .'30.08 
33. 18132. 74 


. .  .  34.96 
33.03|  32. 84 
33.60  33.22 

.  31.61 

35.41  35.33 
33.95  33.95 
34.76  34.68 


31.80 

35.81 
31.51 

31.25 
33.71 

32 . 55 
28.45 
29.90 
32.47 
35.79 

34.49 

32.64 

32.85 

30.97 

35.25 
33.03 


32.38 

29.80 

31.23 

29.00 

33.90 

28.69 

31.24 

34.24 

31.22 

33.71 

31.12 

34.30 

33.33 

31.27 

31.43 

31.93 

32.11 


31.40 

35.18 

*23.80 

30.60 

33.31 


28.92  28.20  26.80 
24.381.  . 


29.56  29.36  2S.61 
30.70  30.37129.36 


00; . 

88131.27 
18  26.98 
76  ... 
80,31.20 


27.41 


.63 

.70 

.24 

.13 


29.85 


31.00 

31.37 

31.49 

31.87 

32.45 

30.90 

34.86 

30.42 

30.15 

29.45 


29.10 

31.98 

30.56 


28.12 

25.97 


30.08 

29.15 


25.12 


25.14 


26.71 

24.88 


28.74 


27.30 

31.47 

29.48 


29.61  29.05  27.75 
*  30.54 
26.49 
28.14 
29.44 


30.89 
28.  IS 

26.52 


31 . 30  31 . 10 
31.03  27.58 
31.47129.53 
30.12  29.80 


32.83  31.45 


29.37 
32.12 
35.  S6 

33.52 

32.22 


29.66 

36.03 


29.15 

31.96 


33.86 

32.00 


28.17 

35.94 


29.65:29.30 
34.55 
30.05 
29.95 
29.34 


28.91 


28.95 

29.66 


32.25 

29.84 


27.63 

32.77 


30.20  29.05 
27.35:26.56 

29.20  27.80 
28.97  28.21 


28.55 


28.29 


29.22 


26.60 

32.52 


27.98 


27.85 


26.79 


25.13 


27.47 
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dEtna  Lif  e . . . 

Berkshire  Life . . . 

Cclumbian  National. 
Connecticut  General. 
Connecticut  Mutual . . 


Des  Moines  Lif e . . . 
Equitable,  New  York. 
Equitable  of  Iowa.... 

Fidelity  Mutual . 

Germania  Life . 


41.85 


42.01 
41 '56 


44.64 


37.92 

37.04 

35.37 

33.35 

40.31 

40.33 

39.93 

41.85 

39.02 

40.94 

41.68 

41.50 

41.29 

38.18 

39.02 

37.89 

38.38 

38.67 

37.99 

40.30 

39.67 

37.01 

43.27 

38.28 

36.71 

34.40 

31.83 

40.31 

44.20 

38.73 

36.31 

42.79 

38.06 

39.64 

35.61 

42.13 

37.83 

39.32 

34.91 

41.45 

37.38 

39.00 

43.74 

38.51 

39.37 

34.05 

36.76 

32.77 

34.95 

31.40 

43.84 

43.56 

43.26 

42.97 

41.96 

41.73 

41.02 

39.67 

37.76 

Net  Cost  in  1907  of  20-Payment  Life  Policies  Per  $1000 — Cont 

AGE  45 


20-Payment  Life  Policies  Issued  in  Years. 


Companies. 


1906 


Home  Life . 

Illinois  Life . 

John  Hancock . 

Manhattan  Life . 

Maryland  Life . 


25.19 

26.68 


|40.79 

44.63 

[43.80 


I 

1905  [  1904 


Massachusetts  Mutual .  41.61 

Michigan  Mutual . . 

Mutual  Benefit . '42.19 

Mutual,  New  York . : 42 . 54 

National  of  Vermont .  . 


40.81  40.55 
...[44.14 
40 . 54  40 . 34 
44  52  43 . 95 
43.47  43.18 

41.06  40.73 
44.68  44.60 
41  69  41  17 
42. 24141.93 
42.19  41.92 


New  England . '41.60 

New  York  Life . [45.85 

Northwestern  Mutual . 

Pacific  Mutual . 

Penn  Mutual . 42.71 


Phoenix  Mutual . 

Presbyterian  Ministers .... 
Provident  Life  and  Trust. 

Prudential . 

Security  Mutual . 


State  Life . 

State  Mutual . . 

Travelers . 

Union  Central. 
Union  Mutual. 

United  States . . 
Washington. . . . 


42.22 


41.83 


1903  1902 


40.28 


40.24 

43.85, 

42.97 

40.38 

44,52 

40.63 

41.60 


41.35j41.05 
45.41j44.96 
39.90  39.45 
39.95  40. 10 
42.48  42.21 

41 .57,40.82 
35.57 


39.48 

41.32 


44.13 
42. 53)42.27 


I 


42.24 


41.75 
40.02 
44.  S3 


43.75  43.75 
44.67,44.57 


39.20 

40.95 

45.10 

43.51 

42.00 

41.23 

39.15 

44.74 

42.57 


40.75 

44.52 

38.99 

39.70 
41.94 

40.38 

35.31 

38.91 

40.70 
45.18 

42.86 

41.71 
40.88 
38.28 
45  71 


40.11 

43.89 

39.99 

43.74 

42.76 

40.02 

41.46 

40.09 

41.23 


40.45 

44.02 

*29.01 

39.25 

41.68 

39.93 


38.08 


1901 


39.74 

43.62 
41.08 

39.54 

41.38 

39.52 

40.83 

41.02 

39.80 

43.63 
37.95 
39 . 85 


1900  1897  1892  |  1887 


39.40138. 65 
42.27  41.91 
40.86  40,17 


38.88 

41.30 

38.94 


38.07 

41.03 

36.03 


40.40  38.81 
39.61  39.25 


39.10 
43.18 
37.45 
39.55 
38.73  38.55 


39.46 


37.72 


40.46  40.22 
45.24 


42.19 

41.42 


37.37 

45.61 


42.65 

41.11 


36.21 

45.50 


38.25 


37.36 

39.48 


36.25 . 

41.29  40.67 
38.88  37.34 

36.40  35.17 
40.31 
34.58 
36.96 
38.67 


38.401. 

39. 27t37. 62  35.10 
35.67|34  64  34.00 


33.08 

35.04 


38.65,37.05 

37.96)36.99 

37.81  36.98 


33.83 

36.25 


36.22  34.27 


42.62 

39.05 


35.37 

43.28 


38.09 


33.72 


42.00 


31.74 


41.37 


32.60 


35.47 


30.12 


38.33 


AGE  55 


TEtna  Life . 

Columbian  National. . 
Connecticut  General . . 
Connecticut  Mutual.. 
Des  Moines  Life . 


56.05 

57.14 


Equitable,  New  York. 
Equitable  of  Iowa.... 

Fidelity  Mutual . 

Germania  Life . 

Home  Life . 


John  Hancock . 

Manhattan  Life . 

Maryland  Life . 

Massachusetts  Mutual.. 
Michigan  Mutual . 


Mutual  Benefit . 

Mutual,  New  York. . . 
National  of  Vermont.. 

New  England . 

New  York  Life . 

Northwestern  Mutual. 


55.57 


60.92 


56.72  56.28 


54.31 

54.78 

55.23 

60.29 

55.05 


53.98 

54.04 

49.19 

59.65 

54.73 


59.73 

56.80 


57.57 

57.43 


55.84 

53.64 

53.33 

48.29 

59.01 

54.41 


59.38 

56.47 


27.18 

25.76 

25.08 

27.40 


Pacific  Mutual 
Penn  Mutual 
Phcenix  Mutual 
Presbyterian  Ministers 
Provident  Life  and  Trust 

Prudential 
Security  Mutual 
State  Life 
State  Mutual 
Travelers 


Union  Central - 

Union  Mutual . 61.96 

United  States . j  61  -  42 

Washington . ,62.39 


54.90 

57.23 

56.58 

54  [  36 


59.03 

56.14 


55.37 

53.29 

52.67 

47.29 

58.35 

54.09 

55.04 

58.68 
55.80 


55 

60. 

59. 

55. 

59. 

54. 

57. 

55 

59. 

*36 


. [53.56 


52.54 


52.94 . 

52.05  51.57 
46.29  45.29 


57.46 

53.67 

54.60 

59.57 


56.55 

53.13 

54.16 

59.30 


.86  55.51 
.37  60.21 
1  58.87 
!  54.82  54 
’  59.77  59 


50.6748.32 


50.07 


53.82 

47.42 


58.50 

56.26 


47.5244.97 


52.1050.13 

45.6443.72 


56.96. 


55.25 

56.90 

55.63 

46.38 
54.84 

55.41 

60.66 

58.38 
58.36 
55.79 


53.86  , 
61.84  I 
61.42  1 
62.26 


54.65 

56.58 

55.10 

45.81 

54.30 

54.99 

60.98 

57.46 

57.96 

55.49 

1 51.17 


53.72  52 
57.10  56 
56.08  .  . 
54.95  54 
59.18158 
50.68)49 


54.00 

56.27 

54.56 


52.86 

54.67 

61.12 

56.50 


30  55.45 
55  59.10 
61  57.81 
39  53.27 
67  59.35 

.99  51.12 
.53  55.70 

[60  53.55 
.49  55.69 
.99  49.40 


52.25 . 

58.3857.99 
56.3854.62 
51.2050.89 
58.14 . 

49.3848.26 

53.0550.32 


57.50  57.10  55.75 
54.10  53.81  52.98 
54.01154.39  53.88 


52.32  51.79  50.10 


54.30 


55.12 


57.72 

57,13 


49.80 

62.77 


53.0949.15 

48.1748.88 

53.1547.47 
51.8252.01 
52.95 . 


47.6047.07 


54.10  52.75 


62.53 


60.58 


59.87. 


25.15 


NET  COST  IN  1907  OF  20-YEAR  ENDOWMENT  POLICIES  PER  $1000 

AGE  35 


26.60 


20-Year  Endowment  Policies  Issued  in  Years 


23.49 
28  [97 


Companies. 


1906  1905  1904  1903  1902  1901  1900  1897  1892  1887 


dEtna  Life . 

Berkshire  Life. . . 

Columbian  National. 
Connecticut  General. 
Connecticut  Mutual.. 


44.57 


Dee  Moines  Life . 

Equitable,  New  York. 
Equitable  of  Iowa.... 

Fidelity  Mutual . 

Germania  Life . 


45.45 


43.84 


47.26 


Home  Life . 

Illinois  Life . 


45.38 

43.21 

43.26 

44.01 

46.78 

40.79 


46.15 

45.19 

46.54 


45.31 

42.85 

42.65 

42.80 

46.28 

40.56 


45.79 

44.85 

46.43 


45.84 

45.23 

42.48 

41.99 

42.10 

45.76 

40.33 


45.42 

44.50 

46.00 


45.15 

42.10 
41.31 

41.40 

45.23 

40.10 
42.97 
45.03 


41.70 

40.58 

40.80 

44.55 

39.87 

42.61 

43.25 


44.13  43.74 
44.60  ..  . 


40.28 

44.15 


41.05 

40.08 

40.10 

43.84 

39.75 

42.25 

42.93 

32.56 

44.41 


39.00 

43.89 


38.47 


36.42 


33.14 


35.34  31.60 


41.63|40. 92|39.31 
36.61  35.33  33.81 


41.90|39.81|36.24 


*  Double  dividend. 


*  Double  dividend. 


8 


FORTNIGHTLY  LIFE  INSURANCE  SUPPLEMENT.  [Thursday 


Net  Cost  in  1907  of  20- Year  Endowment  Policies  Per  $1000— Corn. 

AGE  25 


Net  Cost  in  1907  of  20-Year  Endowment  Policies  Per  $1000 — Cont. 

AGE  45 


20-Year  Endowment  Policies  Issued  in  Years 


Companies. 


1906  1905  1904  1903  1902 


John  Hancock . 

Manhattan  Life . 

Maryland  Life . 

Massachusetts  Mutual... 
Michigan  Mutual. 


44.23  44.03  43.78  43.43 
48. 14148. 03  47.41  47. 30 
46.63(46.26  45.93  45.66 
46.44  45. 89j45. 49145. 07 
. 46.89146.79  46.69 


43.13 

47.18 

45.39 

44.63 

43.77 


Mutual  Benefit. . . 
Mutual,  New,  York. 
National  of  Vermont. 
New  England. ... 
New  York  Life 


45.871 

45.77 


45.25 

47.12 


45.27  44. 66(44.01 
45.33145.08  44.701 

44.76(44.42! . | 

44.95  44.65144.35 


46.55 


45. 98(45. 4lj 


43.35 

44.28 

4L05 

44.85 


Northwestern  Mutual .  j  44 . 58 

Pacific  Mutual . | . 1 45 . 50 

Penn  Mutual .  46.64146.32 

Phoenix  Mutual.  45.S4j45.09 


Presbyterian  Ministers 


44.09 
44.05 
45. 9S 
44.18 
39.97 


Provident  Life  and  Trust.  .  41.82  41.58 

Prudential .  45.19  44.56  44.27 


State  Life. . . 
State  Mutual 
Travelers. .  . . 


! 46 . 44  46.13 
[45.98  45.44 


45.81 
44.  S6 


Union  Central . 

Union  Mutual . 

United  States . 

Washington . . . . 


46.54 

46.25 

!47.69 


44.58 
46.42 
46.25 

47.58 


43.69: 

46.29 

45.00 


43  59 
44.50 

45.62 

43.62 
39.82 

*36.53 

44.20 

45.23 

43.05 

41.31 

40.99 

44.07 

43.90 

46.49 

45. 4S 

45.14 

44.43 

42.76 

41.84 

47.51 

47.38 

1 


1901  j  1900 


42.83j41.00 
47.05  45.04 
43.77  43.48 
44. 18  42.60 
43. 66j43.54: 

42.66|41.95 
43.84  43.26; 

43.27  43.01 
43.30(41.90! 

44.28  43.71 

42.28  4I.73! 
42.40i42.00, 
42 . 26 1 42 . 09  [ 
42.45(40.68 


40.68  40.36 
43.72:4)  .47 


45.031 

44.78 


42.11 


47.24 


45.42 


1897  1  1892  j  1887 


39 

90 

36 

80 

44 

63 

43 

84 

42 

87 

42 

51 

40 

59 

38 

23 

41 

76 

39 

94 

38 

07 

43 

16 

41 

SO 

40 

10  38 

24 

35 

95 

42 

08 

40 

26 

38 

30 

42 

72 

42 

15 

41 

45 

40 

30 

39 

55 

40 

07 

38 

02 

35 

21 

39.93  39.09 
40.75(37.13 
41.58  40.62 


40.03 


39.36 


41.28 


38.74: 


38.20 

33.78 

39.52 


37.48 


39.56 


35.29 


42.58  37.56 


AGE  35 


45.90 

41.  S5 

40.56 

38.00 

34.72 

47  4fi 

46.30 

46.21  46. 12  46.03 

45.93 

44.36  44.01  43.64 

43.25 

42.85 

42.62 

40.87 

Connecticut  Mutual . 

44.70 

44.13 

43.53  42.90 

42.23 

41.53 

41.03 

39.42 

36.32 

32.62 

45.06 

43.64  42.94 

42.24 

41.64 

40.94 

Equitable,  New  York . 

48.90 

48.40 

47.89  47.35 

46.81 

46.09 

45.36 

43.07 

42.35 

40.72 

42.68 

42.44 

42.20 

41.96 

41.71 

41.59 

39.08 

37.69 

36.07 

44.59 

44.23 

43.87 

47.72 

47.37 

47.00 

46.61 

45.01 

44.69 

43.66 

41.57 

38.03 

46.41 

46.07 

45.72 

45.35 

46.56 

42.39 

48.55 

48.39 

47.92 

46.80 

46.71 

46.65 

John  Hancock . 

45.68 

45.48 

45.23 

44.88 

44.58 

44.28 

42.90 

41.80 

38.40 

Manhattan  Life . 

49.41  49.30 

48.67 

48.55 

4S.42 

48.29 

46.47 

46.33 

45.53 

44.65 

Maryland  Life . 

48.33  47.95 

47.60 

47.34 

47.07 

45.57 

45.27 

44.31 

42.40 

40.04 

Massachusetts  Mutual . 

47.63 

46.06 

46.65 

46.23 

45.78 

45.32 

44.14 

43.30 

41.47 

39.88 

48.74 

48.64 

48.53 

45.91 

45.80 

45. 6S 

45.30 

43 . 49 

Mutual  Benefit . 

47.12 

46.52 

45.90 

45.25 

44.58 

43.88 

43.17 

41.43 

39.59 

37.42 

Mutual,  New  York . 

47.34 

46.99 

46.64 

46.24 

45.81 

45.35 

44.86 

43.65 

41.69 

39.59 

46.34 

45.99 

44.85 

44.55 

44.24 

43.66 

New  England . 

46.80 

46.50 

46.20 

45.85 

45.55 

44.80 

43.75 

43.30 

42.15 

41.80 

New  York  Life . 

48 . 93 

48.34 

47.75 

47.16 

46.57 

45.98 

45.39 

41.88 

39.73 

36.77 

45.52 

45.02 

44 . 50  *36  30 

43.21 

42.65 

41.27 

40.42 

39.90 

46.55 

46.05 

45.55 

45.25 

44.10 

43.70 

42.45 

38.79 

35.49 

Penn  Mutual . 

47.74 

47.41 

47.08 

46.73 

46.34 

43.76 

43.60 

43.08 

42.10 

41.27 

47  01 

46.25 

45.33 

44.77 

44.20 

43.60 

42.32 

41.68 

40.40 

40 . 56 

40.40 

43.41 

4.L14  42.86 

42.36 

42.07 

41.75 

40.75 

38.80 

36.97 

46.81 

46.11 

45.80 

45.58 

45.38 

45.17 

40.13 

46.96 

State  Mutual . 

47.92 

47.61 

47.29 

46.95 

46.60 

46.24 

43.49 

42.64 

40.84 

47.21 

46.64 

46.06 

45 . 69 

45.52 

44.58 

43.62 

42 . 66 

41.i1 

40.82 

39.84 

37.99 

36.37 

48.43 

48.33 

48.19 

49.36 

49.23 

49.09 

47.52 

47.07 

48.01 

48.01 

46.71 

Washington . 

49.44149.30 

44.40 

39.19 

AGE  45 


49.37 

46.09 

44.83 

42.34 

39.04 

49.10 

48.95 

48.78 

48.60 

48.42 

47.78 

47.41 

47.04 

46.65 

46.25 

Connecticut  Mutual . 

47.45 

46.89 

46.29 

45.70 

45.07 

44.44 

43.92 

42.30 

39.25 

35.75 

48.59 

46.46 

45.66 

44.86 

44.06 

43.26 

Equitable,  New  York . 

53.10 

52.56 

51.99 

51.42 

50.83 

50.04 

49.24 

46.75 

46,07 

44.57 

47.89 

47.62 

47.35 

47.08 

46  79 

46  67 

43  82 

42  26 

40  45 

48.72 

48.32 

47.92 

51.  so 

51.43 

51.05 

50.66 

49.63 

49.32 

48.29 

46.27 

42.31 

49.99 

49.64 

49.28 

48.90 

47.02 

53.26 

52.51 

52.03 

51.94 

51.86 

49.50 

49 . 35 

49.10 

48.70 

48.40 

48.10 

47.80 

46.70 

42.80 

Manhattan  Life . 

53.11 

52.99 

52.30 

52.17 

52.03 

51.89 

51.26 

50.83 

50.08 

49.43 

Maryland  Life . . 

52.73 

52.31 

51.95 

51.67 

51.40 

50.15 

49.86 

48.89 

47.03 

44.66 

Massachusetts  Mutual . . . 

51.16 

50.52 

50.09 

49.64 

49.17 

48.68 

48.16 

47.23 

45.52 

44.71 

53.20 

53.09 

52.98 

50.90 

50  79 

50  67 

50  29 

47  87 

Mutual  Benefit . . . 

50.63 

50.00 

49.34 

48.68 

47.98 

47.25 

46 . 51 

44.94 

43.14 

41.38 

Mutual,  New  York . 

51.50 

51.12 

50.74 

50.31 

49.86 

49.36 

48.83 

47.84 

45.60 

43.22 

50  33 

49.97 

48.79 

48.66 

48.29 

47.80 

New  England . 

50.80 

50.50 

50.15 

49.80 

49.40 

48.55 

48.15 

47.55 

46.50 

47.35 

New  York  Life . 

53.45 

52.81 

51.16 

51.52 

50  87 

50.23 

49.58 

46.41 

44.03  40.64 

48 . 42 

47.87 

47  30 

*36  84 

45  96 

45  35 

44  68 

43  97  44  47 

Pacific  Mutual . 

49.75 

49.20 

48.65 

48.40 

48.70 

48.30 

47.05 

43.19  39.94 

20-Year  Endowment  Policies  Issued  in  Years 


Companies. 


*  U 

1906 

1905  [  1904  1903  1902 

1901  !  1900 

1897 

1892 

1887 

Penn  Mutual . 

Phcenix  Mutual . 

Presbvterian  Ministers . 

50.97 

50.43 

50. 65: 50. 30: 49. 93 
49.63,48. 68(48. 12 
. (42.57  42.31 

49.57 

47.53 

48 . 53|  47 . 58 
46. 93(46.74 

46.96 

46.11 

46.10 

44.70 

46.00 

Provident  Life  and  Trust.  . . 
Prudential . 

50(79 

47.43  47.10  46.75 
49.91  49.50  49.21 

.  51 . 57  . 

45.89 

48.91 

45.49(45.08 

48.62(47.68 

43.85 

41.99 

4  i .  23 

State  Life . 

State  Mutual . 

Travelers . 

51.90 
50.48 

53(08 

52.73 

53.91 

51.56(51.22  50.86 
49. S7  49.24  48.77 
48.33(47.28146.21 
52.96  52.83  53.95 

52.73  51. 3o| . 

50.48 

50.09  47.18 

46.13 

44.42 

Union  Central . 

Union  Mutual . 

45.12 

53.84 

44.02:43.63 
53.72 . 

42.39 

40.02 

40.23 

Washington . 

53.78  .  . 

49.05 

43  49 

| 

AGE  55 


AJtna  Life . 

Columbian  National. 
Connecticut  General. 
Connecticut  Mutual.. 
Des  Moines  Life. . .  . 


Equitable,  New  York. 
Equitable  of  Iowa. . . . 

Fidelity  Mutual . 

Germania  Life . 

Home  Life . 


John  Hancock 

Manhattan  Life . 

Maryland  Life . 

Massachusetts  Mutual. 
Michigan  Mutual . 


Mutual  Benefit . 

Mutual,  New  York... 
National  of  Vermont. 

New  England . 

New  York  Life . 


Northwestern  Mutual . . 

Pacific  Mutual . 

Penn  Mutual . 

Phoenix  Mutual . 

Presbyterian  Ministers . 


United  States . 
Washington. . . 


58.84 

57.48 


55.75 


64.59 


Provident  Life  and  Trust. 

State  Mutual . . 

Travelers . 

Union  Central . . 

Union  Mutual . 


60.62 

64.22 

65.00 

61.79 


60.84 

63.28 


61.85 

65.75 


60.69 

60.77 


63.25 

60.24 


65.51 

65.31 

66.44 


58. 


60.45 


63.18 

60.82 

60.47 

64.06 

64.51 

60.93 

65.42 


57.13  56.43 
59.25  58.55 
60.33  59.97 
59.86  58.83 
.  .  .  48.46 


| 

56 

66 

56 

25 

57 

78 

57 

39 

54 

71 

54 

23 

53 

27 

52 

37 

63 

24 

62 

56 

60 

11 

59 

77 

62 

80 

62 

41 

60 

45 

60 

07 

60 

22 

59 

82 

63 

19 

63 

03 

64 

10 

63 

83 

60 

40 

59 

88 

65 

31 

65 

19 

59 

37 

58 

62 

62 

40 

61 

92 

61 

04 

60 

90 

60 

40 

64 

17 

63 

37 

. J .  57.26  56.05  53.68 

55.82: . ' . I . 

57.00  56.60  . . 

53.79(53.38  52.85  51.20 
51.37  50.27  49.271 . 


58.16  57.62  57.08 


55.72 

57.85 

59.60 

58.24 

47.90 


62.83 

59.50 

56.64 


65.31 

66.29 


62.41 

58.74 

55.22 


63.54 


61.98 

58.45 

53.81 


61.86(60.92  59.96 
59.42  59.08(58.91 


59.83 

62.02 

59.69 

59.52 
62.86 
63.54 
59.34 
64 . 2S 


59.45(58.97 


59.22  60.10 
62.70 
62.86 
58.  SI 
64.16 


57.86  57.08 
61.40(60.83 

. (59.81 

59.90(58.90 

62.58(61.79 


62.57 

58.70 

64.05 


57.09 


48.33 


50.34 


45.37 


56. 57155.64 


56.56(55.51:53  13 


59.10 


61.64 

57.67 

63.68 


56.30  55.16 
60.22  59.67 
59.53(59.06 
58.80:58.00 
60.99(58.50 


*40.13 

57.75 

59.25 

57.65 


54. 21153.50,53. 75  53.22  56.33 


54.20 


59. 87:57.50 
55.04:57.24 
60.20  . 


53.46 

56.83 


57.00 

55.50 


52.89 

53.82 


51.13 


60.85  60.45  59.25  54.99 
59.72:59.20  57.45:56.49 
57.04  58.25  _ ( 


55.69  55.16 
61.54  61.10 


52.38 


51.70 


54.63  53.04(51.21  52.99 
56.  f 


51.59 

58.26 


51.13 


49.50  47. 74'50. 32 


(61.94,55.59 


*  Double  dividend. 


ARE  THE  “HARD  TIMES”  MOSTLY  IMAGINARY? 

Two  agents  and  the  writer  were  at  luncheon  together  one  after¬ 
noon  recently,  and  we  were  discussing  our  business  and  everybody’s 
business  in  general  and  the  financial  and  commercial  situation  in 
particular. 

The  two  life  agents  agreed  that  they  were  doing  a  good  business, 
but  that  they  found  that  they  had  to  contend,  to  some  extent,  with  a 
feeling  that  times  are  bad.  Prospects  “put  up”  this  argument.  When 
approached  and  asked  to  purchase  life  insurance  they  began  to  talk 
about  the  increased  cost  of  living,  etc. 

“Now,”  said  the  older  and  more  experienced  of  the  agents,  “we  are 
up  against  a  peculiar  financial  situation.  We  all  know  that  there 
has  been  financial  depression.  Thousands  are  out  of  employment — 
no  doubt  about  that.  But,  tell  me,  who  are  the  people  who  doze  in  the 
public  parks ;  why  is  it  that  you  can’t  secure  a  table  at  any  of  the 
best  class  of  restaurants  unless  you  engage  it  in  advance?  Who  are 
the  people  who  crowd  up  to  the  ticket  windows  of  the  theaters  and 
demand  that  they  be  allowed  to  pay  two  dollars  for  seats  that  are  not 
worth  fifty  cents  ?  Who  are  the  people  who  crowd  the  long  trains  to  the 
summer  resorts?  All  these  things  demand  liberal  cash  outlays.  In  the 
face  of  these  things  explain  the  financial  situation  to  me,  if  you  can. 
But  you  can’t,  nor  can  anybody.  Where  do  all  the  automobiles,  tine 
clothes  and  other  innumerable  luxuries  come  from?  You  may 
answer,  ‘People  can  get  trusted  for  them — buy  them  on  installments.’ 
Sure  they  can ;  but  could  they  if  the  sellers  were  not  reasonably  sure 
that  they  would  be  paid  for?” 


*  Double  dividend. 
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THE  PRINCIPAL  CAUSES  OF  DEATH  IN  THE  UNITED 

STATES. 

By  Frederick  L.  Hoffman. 

In  a  recent  article  in  The  Spectator  I  called  attention  to  the 
changes  in  the  American  death  rate  during  recent  years,  for  which  the 
information  has  been  published  by  the  Census  Office.  The  importance 
of  the  subject  warrants  a  brief  discussion  of  the  changes  wffiich  have 
occurred  in  the  degree  of  relative  frequency  of  the  mortality  from 
the  more  important  causes  during  the  last  seven  years  for  which  the 
information  is  available.  The  table  which  follows  exhibits  in  con¬ 
venient  form  the  mortality  from  specified  causes  per  100,000  of  cor¬ 
responding  population  for  each  year  of  the  period  1900-06: 


principal  causes  of  death  in  the  united  STATES,  REGISTRATION- 

AREA,  1900-1906. 

(Rates  Per  100,000  of  Population.) 


Cause  of  Death. 

1900. 

1901. 

1902. 

1903. 

1904. 

1905. 

1908. 

67 

5 

68 

4 

68 

5 

68 

6 

71 

9 

72 

2 

71 

8 

Appendicitis . 

Bright’s  disease . 

9 

7 

10 

0 

10 

1 

11 

0 

11 

9 

12 

0 

11 

4 

89 

0 

89 

5 

91 

3 

97 

8 

103 

8 

104 

3 

99 

8 

45 

7 

39 

8 

39 

4 

36 

4 

36 

0 

33 

5 

30 

3 

Bronchopneumonia . 

21 

9 

28 

4 

31 

8 

33 

7 

36 

9 

34 

4 

38 

2 

63 

0 

64 

5 

65 

3 

68 

6 

70 

6 

72 

1 

70 

8 

Cirrhosis  of  liver . 

12 

9 

13 

6 

14 

0 

14 

5 

15 

1 

14 

8 

14 

8 

Consumption . 

180 

5 

174 

9 

163 

2 

165 

7 

177 

3 

168 

2 

159 

4 

32 

6 

27 

2 

25 

0 

21 

0 

20 

5 

19 

8 

18 

1 

9 

7 

10 

3 

10 

4 

11 

3 

12 

9 

13 

0 

13 

0 

Diarrhea  and  enteritis . 

133 

2 

113 

8 

105 

4 

101 

5 

111 

3 

116 

7 

122 

9 

Diphtheria  and  croup . 

43 

3 

34 

1 

30 

9 

31 

8 

28 

5 

23 

8 

26 

3 

11 

9 

10 

5 

11 

5 

9 

S 

11 

7 

12 

6 

12 

9 

14 

0 

12 

0 

11 

6 

11 

7 

11 

2 

10 

6 

10 

4 

111 

2 

113 

7 

117 

8 

125 

1 

134 

2 

132 

5 

130 

7 

22 

9 

32 

3 

10 

1 

18 

6 

20 

3 

19 

0 

10 

5 

40 

9 

33 

3 

31 

3 

28 

3 

31 

8 

34 

5 

25 

6 

50 

4 

47 

2 

44 

6 

39 

3 

39 

0 

36 

4 

34 

3 

Paralysis . 

25 

9 

23 

1 

20 

9 

20 

3 

19 

4 

17 

7 

16 

9 

Peritonitis . 

15 

1 

13 

1 

12 

0 

10 

2 

10 

1 

9 

2 

8 

2 

158 

6 

133 

3 

124 

5 

122 

2 

135 

7 

115 

7 

no 

8 

10 

2 

13 

1 

12 

7 

12 

3 

10 

9 

6 

8 

7 

9 

Typhoid  fever . 

35 

9 

32 

4 

34 

4 

34 

3 

31 

9 

2S 

1 

32 

1 

Whooping  cough . 

12 

1 

9 

8 

12 

1 

15 

9 

6 

6 

10 

7 

15 

4 

The  table  is  limited  to  the  registration  area  of  the  United  States, 
which  includes  nearly  fifty  per  cent  of  the  total  population,  and 
which  is  practically  co-extensive  with  the  field  of  active  business 
operations  of  American  life  insurance  companies.  The  table  requires 
no  extended  analysis  of  comment  upon  the  yearly  difference  in  the 
rates  for  individual  causes  of  death,  most  of  which  are  of  a  fluctuating 
character,  and  only  in  the  case  of  diabetes  does  there  appear  to  be  a 
definite  tendency  towards  an  increase,  the  rate  having  been  9.7  in 
1900,  11.3  in  1903,  and  13.0  in  1906.  Causes  which  appear  to  be  dis¬ 
tinctly  on  the  decrease  are  old  age,  bronchitis,  convulsions,  paralysis 
and  peritonitis,  but  the  changes  in  these  rates  may  be  more  ap¬ 
parent  than  real,  and  may  be  the  result  of  a  more  accurate  classifica¬ 
tion  of  deaths  or  changes  in  dis'ease  nomenclature  more  in  con¬ 
formity  with  modern  theories  of  medical  science. 


The  most  important  cause  of  death  is  consumption,  or  tuberculosis 
of  the  lungs.  The  mortality  rate  from  this  disease  has  fluctuated 
from  180.5  in  1900  to  159.4  in  1906.  The  tendency  toward  a  diminution 
in  the  frequency  of  this  disease  would  appear  to  be  fairly  well  estab¬ 
lished,  but  the  rate  has  fluctuated  more  or  less  from  year  to  year. 

The  mortality  from  heart  disease  appears  to  be  on  the  increase, 
having  been  111.2  in  1900,  125.1  in  1903,  and  130.7  in  1906.  This 
disease  also  fluctuates  considerably  from  year  to  year,  but  there  is 
apparently  a  definite  tendency  towards  an  increase  in  the  rate.  This, 
however,  may  be  the  result  of  the  increasing  average  age  of  the 
population  rather  than  of  a  specific  increase  in  the  liability  of  the 
population  to  diseases  of  the  heart  and  circulatory  organs. 

The  mortality  from  pneumonia,  both  lobar  and  unqualified,  has 
fluctuated  considerably  from  year  to  year,  but  contrary  to  the  .theory 
that  the  mortality  from  this  disease  is  decidedly  on  the  increase,  the 
aggregate  mortality  for  the  registration  area  as  a  whole  would  seem 
to  warrant  the  conclusion  that  the  mortality  is  less  at  the  present  time 
than  in  former  years.  In  1900  the  rate  was  158.6  per  100,000,  in  1903: 
it  was  122.2,  and  in  1906  it  was  110.8. 

The  mortality  from  bronchial  pneumonia,  however,  specifically  so 
defined,  has  increased  from  21.9  in  1900  to  33.7  in  1903,  and  38.2  in 
1906.  There  has  been,  however,  a  material  decrease  in  the  mortality 
from  simple  bronchitis,  the  rate  in  1900  having  been  45.7;  in  1903,  36.4, 
and  in  1906,  30.3.  If,  therefore,  the  mortality  from  pneumonia,  both 
lobar  and  unqualified,  is  combined  with  the  mortality  from  bronchial 
pneumonia  and  bronchitis,  there  appears  to  have  been  no  decided  in¬ 
crease  in  the  mortality  from  this  group  of  diseases,  but  rather  to  the 
contrary  a  decline. 

The  mortality  from  Bright’s  disease  and  nephritis,  which  are  of 
exceptional  importance  from  a  life  insurance  point  of  view,  has  also 
fluctuated  more  or  less,  but  there  would  appear  to  have  been  a  slight 
tendency  toward  an  increase.  The  rate  in  1900  was  89.0;  in  1903,  97.8, 
and  in  1906.  99.8.  The  rates  were  even  higher  during  the  two  pre¬ 
ceding  years,  or  103.8  in  1904  and  104.3  in  1905.  The  view  that 
Bright’s  disease,  including  nephritis,  is  both  actually  and  relatively 
on  the  increase  in  the  American  population  would  appear  to  be  well 
sustained  by  the  available  statistical  records.  The  probable  increase 
in  the  average  age  at  death,  or  in  the  proportion  of  persons  surviving 
to  higher  ages,  may  go  far  to  explain  the  increase  in  the  rate,  which, 
after  all,  has  been  but  slight  and  not  of  very  material  importance. 

Of  the  many  other  causes,  cancer  may  be  referred  to,  but  the  rates 
have  fluctuated  from  year  to  year,  with  no  definite  tendency  towards 
either  an  increase  or  a  decrease.  The  same  is  true  of  typhoid  fever, 
which,  contrary  to  expectations,  has  not  been  reduced  in  such  propor¬ 
tion  as  the  many  sanitary  improvements  throughout  the  country 
would  seem  to  warrant.  Finally,  appendicitis,  which  is  often  assumed 
to  be  decidedly  on  the  increase,  has  undergone  no  material  change, 
the  rate  having  been  9.7  in  1900,  11.0  in  1903,  and  11.4  in  1906.  The 
very  slight  increase  in  the  rate  is  in  all  probability  more  the  result 
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of  early  diagnosis  and  accurate  classification  than  of  a  real  increase 
in  the  frequency  of  the  disease.  It  may  be  observed,  however,  that 
the  increasing  frequency  of  surgical  operations  for  appendicitis  have 
not  resulted  in  a  lowering  of  the  death  rate  from  this  disease  as  might 
have  been  expected.  On  the  whole,  therefore,  the  results  of  this 
investigation  warrant  a  favorable  conclusion  regarding  American 
mortality,  and  the  expectation  of  a  further  lowering  of  the  mortality 
from  the  numerically  most  important  causes,  in  particular,  consump¬ 
tion  and  respiratory  diseases.  To  life  insura-nee  companies  the  census 
reports  on  mortality,  and  their  timely  publication,  constitute  a  distinct 
addition  to  a  better  knowledge  and  understanding  of  the  serious  prob¬ 
lems  with  which  they  are  confronted. 


THE  LAST  QUARTER  OF  AN  INCH. 

If  you  were  to  enter  for  an  athletic  contest,  and  qualify  for,  say, 
the  standing  long  jump  without  weights,  you  wouldn’t  go  at  it  in 
dilettante  fashion,  would  you,  and  merely  try  to  come  somewhere 
near,  say,  n  feet?  Of  course  you  wouldn’t,  if  vo'u  were  sane  and  had 
any  reasonable  excuse  for  entering  for  that  event  at  all ;  you  would 
make  every  effort  to  fetch  the  very  last  eighth  of  an  inch  that  you 
could  possibly  land.  If  your  avocation  happens  to  be  writing  life 
insurance  instead  of  trying  to  raise  the  record  for  the  standing  long- 
jump  without  weights,  why  shouldn’t  you  go  at  it  in  the  very  same 
way,  that  is  to  say,  bring  into  play  the  very  last  atom  of  your  can¬ 
vassing  equipment,  whatever  that  may  be.  just  as  you  would  utilize 
the  very  last  atom  of  your  jumping  equipment  if  that  happened  to  be 
your  particular  stunt  in  life? 

The  man  who  canvasses  at  the  metaphorical  dog-trot  pace  is  a 
disgrace  to  the  life  insurance  business  in  general  and  to  himself  in 
particular.  What  is  he  in  the  business  for,  anyway?  To  make  a  bluff 
at  canvassing,  or  to  see  how  near  he  can  come  to  landing  his  man 
without  actually  landing  him?  That  sort  of  man,  to  quote  the  Bard 
of  Avon,  “Plays  such  fantastic  tricks  before  high  heaven  as  make  the 
angels  weep.”  There  is  neither  rhyme  nor  reason  in  his  work,  if 
he  doesn’t  apply  to  the  work  in  which  he  is  engaged  the  very  best  he 
lias  in  him.  It  matters  not  one  whit  how  much  or  little  that  may 
ibe  so  long  as  he  covers  every  inch  of  ground  which  he  is  capable 
-of  covering.  I  believe  the  record  for  the  standing  long  jump  with¬ 
out  weights  is  a  trifle  under  11G  feet;  well,  if  the  very  top-notch 
-achievement  of  any  particular  jumper  had  long  been  n  feet,  and  on 
some  especialR  important  occasion  he  managed  to  add  half  an  inch 
to  that  record,  that  man  would  really  be  entitled  to  more  credit  than 
would  the  holder  of  the  record  in  easily  landing  n  feet  and  4  inches. 
The  first  man  not  only  would  have  done  his  very  best,  but,  paradox¬ 
ically  speaking,  just  a  trifle  better  than,  his  very  best,  whereas  the  holder 
-of  the  record  was  practically  standing  on  the  record  of  his  previous 
achievement  and  not  doing  his  top-notch  best.  Just  so  with  the 
agent  whose  limit  had  apparently  been  reached  with  an  annual  pro¬ 
duction  of  about  $100,000,  and  yet  for  once  at  least  rolled  up  an  even 
$200,000  by  honest  work,  as  compared  with  the  fellow  who  had  now 
and  then  shown  that  he  could  write  three-quarters  of  a  million  a 
year  if  he  really  worked  hard,  but  had  figured  out  that  $500,000  would 
produce  about  all  the  commission  he  really  needed,  and  then  prac¬ 
tically  quit  as  soon  as  he  had  reached  that  mark — whether  he  hap¬ 
pened  to  reach  it  in  August  or  November. 

All  the  wise  men  who  have  ever  lived  have  failed  to  figure  out  just 
why  any  of  us  on  this  particular  planet  were  born  into  the  world, 
but  most  of  the  philosophers  of  all  ages  have  unanimously  agreed 
that  the  very  best  thing  we  could  do  was  to  bring  out  the  very  best 
that  was  in  us,  whatever  that  might  be.  None  of  these  philosophers, 
in  so  far  as  I  am  aware,  has  made  any  exception  to  this  rule  in  the 
case  of  life  insurance  agents,  and  just  why  every  normal,  healthy, 
life  insurance  agent  shouldn’t  habitually  produce  the  most  good, 
sound  business  that  his  abilities  and  aptitude  for  the  business  will 
permit  him  to,  has  yet  to  be  discovered.  How  many  agents  do 
actually  attain  that  goal?  Some  do,  unquestionably;  but  their  name 
is  by  no  means  legion,  and  every  general  agent,  or  agency  superin¬ 
tendent.  of  any  real  experience  could  name  dozens  of  agents  he  has 


known  who  didn’t  begin  to  produce  anything  like  the  natural  quotas 
for  men  of  their  proven  ability.  Are  you  one  of  those  hundreds  of 
agents  who  have  not  made  good — that  is,  have  not  made  good  to 
themselves?  If  so,  it  might  be  worth  your  while  to  look  yourself 
over,  introspectively,  and  try  to  find  out  why  you  haven’t,  and  then 
decide  whether  you  yeally  propose  to  keep  on  that  tack  for  the  rest  of 
your  life. 


ONLY  ONE  COMBINATION  A  PRODUCTIVE  ONE. 

Every  schoolboy  who  has  even  made  a  pretense  of  studying  chem¬ 
istry  for  a  few  weeks  knows  that  the  chemical  name  of  sulphuric 
acid  is  HdSCL,  or.  in  other  words,  that  that  particular  chemical  com¬ 
bination  is  made  up  of  hydrogen,  sulphur  and  oxygen.  He  also 
knows  that  only  by  combining  the  elements  in  question  in  the  precise 
proportion  of  two  parts  of  hydrogen,  one  part  of  sulphur  and  four 
parts  of  oxygen,  can  he  produce  sulphuric  acid.  Two  parts  of  hydro¬ 
gen,  one  part  of  sulphur  and  three  parts  of  oxygen  would  never  do 
the  trick;  the  slightest  departure  from  the  inflexible  chemical  formula 
makes  the  effort  absolutely  hopeless.  And  thereby  hangs  a  tale,  or  a 
moral,  which  every  life  insurance  agent  would  do  well  to  learn,  and 
learn  again,  and  carry  around  with  him  every  time  he  goes  out  can¬ 
vassing;  namely,  that  the  only  combination  of  canvassing  elements 
of  any  real  value  to  the  agent  or  his  company  is  the  precise  com¬ 
bination  which  writes  the  application.  The  agent  may  have  the  right 
canvassing  elements ;  he  may  be  particularly  well  supplied  with  this  or 
that  one  of  those  elements,  but  only  by  blending  them  in  the  exact 
proportions  necessary  to  write  the  application  of  the  man  he  is  can¬ 
vassing  can  he  work  out  the  formula  which  will  produce  the  one 
desideratum  of  his  experiment;  namely,  business  for  his  company. 
Almost-writing  the  business  is  as  useless  to  both  agent  and  company 
as  almost-producing  sulphuric  acid  would  be  to  the  chemist  who  was 
paid  to  produce  it. 

Not  even  the  vaguest  knowledge  of  chemistry  is  necessary  to  make 
any  thinking  man  catph  the  meaning-  of  this  comparison.  In  the 
majority  of  occupations  good,  honest  work  is  bound  to  earn  at  least 
a  living  for  the  man  who  does  it,  but  that  condition  does  not  apply 
to  life  insurance,  nor  any  other  calling  in  which  the  worker  is  paid 
only  for  what  he  produces.  In  occupations  of  this  class  good,  honest 
work  generally  does  produce  tangible  results,  for  which  the  worker 
will  be  compensated  in  proportion  with  the  measure  of  those  re¬ 
sults.  But  if  at  least  some  actual  results  are  not  produced  the  worker 
will  not  receive  so  much  as  a  copper  cent  after  he  has  had  a  reason¬ 
able  trial,  no  matter  how  good  and  honest  his  work  may  be.  Like 
the  chemist  who  is  hired  to  make  sulphuric  acid  he  is  hired  to  make 
one  specific  thing,  that  is  to  say,  business  for  his  company,  and  if 
he  only  comes  pretty  near  to  making  it,  but  for  some  reason  or  other 
habitually  fails  to  produce  what  he  was  hired  to  produce,  his  days 
in  the  life  insurance  vineyard  are  bound  to  be  numbered — and  num¬ 
bered  in  small  figures,  too. 

There  are  a  great  many  agents  who  haven’t  had  that  fundamental 
truth  pounded  into  them  yet.  They  may  think  they  have,  but  they 
haven't.  As  the  vernacular  of  billiard  players  runs,  they  always  seem 
to  "have  attacks  of  ‘the  nears’  ” — that  is  to  say,  they  come  near  to 
making  the  shots  they  set  out  to  make,  but  don’t  quite  make  them. 
And  life  insurance  companies  are  not  in  the  habit  of  paying  com¬ 
missions  on  “nears.”  Some  agents  have  been  known  to  tell  over  and 
over  again  how  many  men  they  have  canvassed  and  how  hard  they 
have  worked,  and  to  build  up  a  morose  feeling  of  positive  injury  at 
the  hands  of  the  general  agent  or  company  for  whom  they  worked, 
merely  because  he  or  it  wouldn’t  keep  on  advancing  money  to  them, 
or  continuing  their  weekly  trial  guarantee — even  though  they  were 
not  bringing  in  a  dollar’s  worth  of  business.  The  man  who  takes  that 
view  of  the  business  evidently  doesn’t  appreciate  that  the  man  who 
is  paid  to  produce  H^-SCL,  metaphorically  speaking,  can’t  really  expect 
to  hold  down  his  job  very  long  if  he  never  quite  produces  that  article, 
but  only  comes  near  to  so  doing.  If,  for  any  reason,  he  finds  after 
a  fair  trial  that  he  can’t  hit  the  one  combination  which  produces  re¬ 
sults,  the  sooner  he  tries  his  hand  at  some  other  occupation'  the 
better  for  him.  for  his  pocket  and  for  his  peace  of  mind. 
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DIVIDENDS  ON  OLD  LIFE  POLICIES. 

1'he  schedules  of  dividend  payments  by  life  insurance  companies 
filed  with  the  several  State  Insurance  Departments  cover  a  period  of 
thirty-one  consecutive  years,  back  to  and  including  1876.  Additional 
information  is  also  filed  covering  policies  issued  in  the  years  1871. 
1866,  1861,  1856  and  1851.  The  accompanying  table  shows  the  data 
furnished  for  those  earlier  years  by  a  number  of  companies.  It  will 
be  noticed  that  some  organizations  have  given  their  complete  dividend 


scale  without  regard  to  the  actual  existence  of  policies.  One  com¬ 
pany,  for  example,  if  the  literal  interpretation  of  the  schedule  s 
heading  were  followed,  would  seem  to  have  had  in  force  last  year  a 
policy  issued  in  1851  at  age  55>  making  the  age  of  the  insured  in  1907 
no  less  than  ill  years. 

This  table  is  taken  from  the  1908  edition  of  Annual  and  Deferred 
Dividends,  published  by  The  Spectator  Company,  and  is  but  one  of 
many  interesting  tabulations  contained  in  that  work.” 


DIVIDENDS  PER  $1000  PAID  IN  1907  ON  OLD  POLICIES— ORDINARY  LIFE 


Policies  Issued  in  Years 


Companies. 


/Etna  Life. 


Equitable  of  Iowa. 


Germania  Life.. 


John  Hancock... 
Manhattan  Life. 


Maryland  Life.. 


Massachusetts  Mutual. 


Michigan  Mutual. 


Mutual  Benefit. 


Mutual  of  New  York*. 


National  of  Vermont. 


New  England. 


New  York  Life.. 


Northwestern  Mutual.. 


Pacific  Mutual.. 


Penn  Mutual. 


Phoenix  Mutual. 


Berkshire  Life . 

Connecticut  General . 

Connecticut  Mutual . 

Equitable  of  New  York. 


L 

1871. 

1866. 

Age 

at 

Issue. 

Annual 

Premium. 

Dividend. 

Net  Cost 

in  1907. 

Annual 

Premium. 

Dividend. 

Net  Cost 

in  1907. 

25 

19.99 

7  04 

12.95 

20.52 

8.38 

12.14 

35 

26.21 

8.84 

17.37 

27.60 

10.97 

16.63 

45 

36.74 

10.58 

26.16 

38.40 

12.90 

25.50 

55 

55.14 

12.21 

42.93 

60.72 

18.23 

42.49 

25 

19.80 

6.39 

13.41 

35 

26.26 

9.05 

17.21 

25 

19.84 

6.87 

12.97 

19.87 

7.48 

12.39 

35 

26.26 

9.16 

17.10 

27.50 

11.08 

16.42 

45 

37.93 

13.08 

24.85 

37 . 30 

13.05 

24.25 

25 

19.89 

6.62 

13.27 

20.17 

7.38 

12.79 

35 

26.38 

9.34 

17.04 

26,82 

10  34 

16.48 

45 

37.97 

13.51 

24.46 

38.37 

14.41 

23.96 

55 

59.91 

20.73 

39.18 

' 

25 

19.89 

8.20 

11.69 

35 

26.87 

11. OS 

15.79 

45 

38  04 

15.69 

22.35 

55 

58.53 

24.14 

34.39 

25 

20.25 

4.95 

15.30 

20.25 

5.62 

14.63 

35 

]  27.03 

6.54 

20.49 

27.03 

7.22 

19.81 

45 

37.98 

7.80 

30.  IS 

25 

i  19.63 

10.75 

8.88 

19.80 

12.25 

7.55 

35 

26.49 

14.00 

12.49 

25 

20.40 

3.89 

16.51 

20.40 

4.56 

15.84 

35 

27.30 

5.45 

21.85 

27.30 

6 . 25 

21.05 

45 

37.40 

6  03 

31.37 

37.40 

6.87 

30.53 

25 

19.89 

4.81 

15.01 

19.89 

5.47 

14.42 

35 

26.38 

6  33 

20.05 

26.87 

7.08 

19.79 

45 

37.97 

8.16 

29.81 

38.04 

8.81 

29.23 

55 

59.91 

10  90 

49.01 

57.58 

10.78 

46.80 

25 

19.68 

8.05 

11.63 

19.80 

9.61 

10.19 

35 

26.54 

11.40 

15.14 

26.60 

13.15 

13.45 

45 

38.44 

15.93 

22.51 

25 

19.18 

2.25 

16,93 

35 

25.44 

2.99 

22.45 

45 

36.61 

3.93 

32.68 

55 

57.77 

5.37 

52.40 

-25 

19.60 

8.16 

11.44 

20.40 

10.32 

10.08 

35 

26.00 

11.37 

14.63 

27.50 

13.91 

13.59 

45 

37.42 

15.69 

21.73 

37.30 

18.87 

18.43 

55 

59.06 

22.54 

25 

19.89 

7.14 

12.75 

19.89 

8.04 

11.85 

35 

26.38 

8.33 

18.05 

26.87 

11.09 

•  15.78 

45 

37.97 

13.41 

24.56 

38.04 

15.03 

23.01 

55 

59.91 

20.61 

39.30 

57.58 

20.60 

36.98 

25 

19.80 

5.73 

I  14.07 

35 

26.50 

7.08 

19.42 

26  50 

7.82 

18.68 

25 

19.80 

7.85 

11.95 

19.80 

9.20 

1  10.60 

35 

26.50 

11.45 

15.05 

26.50 

13.05 

13.45 

45 

38.00 

16.05 

21.95 

3S.00 

17.60 

20.40 

25 

19.8!) 

8.08 

11.81 

20.40 

9.21 

11.19 

35 

26.38 

10.67 

15.71 

27.50 

12.36 

15.14 

45 

37.97 

15.29 

22.68 

37.30 

16.71 

20.59 

55 

59.91 

24.04 

35.87 

60.00 

26.79 

33.21 

25 

19.63 

8.37 

11.26 

19.89 

9.83 

10.06 

35 

26.49 

12.15 

14.34 

26,87 

13.95 

12.92 

45 

38.47 

17.61 

20.86 

38.04 

18.47 

19.57 

55 

60.04 

25.31 

34.73 

25 

19.89 

5.85 

14.04 

35 

26.38 

7.65 

18.73 

45 

37.97 

10.25 

27.72 

55 

59.91 

14.25 

45.66 

25 

19.87 

6.99 

12.88 

20  40 

8.45 

11.95 

35 

26.82 

10.03 

16.79 

27 . 50 

11.77 

15.73 

45 

38.92 

14.30 

24.62 

37.30 

13.86 

23.44 

55 

60.78 

20.38 

40.40 

25 

19.28 

4.93 

14.35 

19.28 

6.18 

13.10 

35 

25.56 

6.09 

19.47 

25.56 

6.50 

19.06 

45 

36.80 

7.84 

28.96 

1861. 

1856. 

1851. 

Annual 

Premium. 

Dividend. 

Net  Cost 

in  1907. 

Annual 

Premium. 

|  Dividend. 

Net  Cost 

in  1907. 

Annual 

Premium. 

Dividend. 

Net  Cost 

in  1907. 

20.52 

9.19 

11.33 

27.60 

11.70 

15  90 

38.40 

13.62 

24.78 

. 

20.40 

9.26 

11.14 

20.40 

9.87 

10  53 

27.50  ! 

11.74 

15.76 

20.17  ' 

S.01 

12.16 

26.82 

10.93 

15.89 

38.37 

15.18 

23.19 

20.40 

5.06 

15.34 

20.40 

5.55 

14.85 

27.30 

6.74 

20,56 

27.30 

7.15 

20.15 

37.40 

7.32 

30.08 

19.  SO 

11.13 

S.67 

26.60 

14.76 

11.84 

1 

| 

20  40 

11.42 

S.  98 

20.40 

12.48 

7.92 

k 

20.40 

13.57 

6  83 

27.50 

15.40 

12.10 

27.50 

16.83 

10.67 

27.50 

18.29 

9.21 

37.30 

20 . 89 

16.41 

37.30 

22.83 

14.47 

19.89 

8.93 

10.96 

19.89 

9.82 

10.07 

20.40 

11.20 

9.20 

26.87 

12.20 

14.67 

26.87 

13.30 

13.57 

27.40 

15.02 

12.38 

38.04 

16.57 

21.47 

38.04 

18.07 

19.97 

26.50 

9.91 

16.59 

19.80 

10.70 

9.10 

19.80 

12.20 

7.60 

19.80 

13.95 

5.85 

26.50 

14.60 

11.90 

26  50 

15.85 

10.65 

20  40 

10.13 

10.27 

20.40 

11.06 

9.34 

20.40 

11.98 

8.42 

27  50 

i  13.61 

13.89 

27.50 

14.85 

12.65 

27.50 

16.10 

11.40 

37.30 

18.40 

18.90 

37.30 

20.09 

17.21 

37.30 

21.78 

15.52 

57.80 

1  28.44 

29.36 

57.80 

31.05 

26.75 

57.80 

33.67 

24.13 

19.89 

11.15 

8.74 

26.87 

15.35 

11.52 

20  40 

9.53 

10.87 

20.40 

10.58 

9.82 

20.40 

11.59 

8.81 

27.50 

12.89 

14.61 

27.50 

13.75 

13.75 

27.50 

14.57 

12.93 

|  37.30 

14.83 

22.47 

37.30 

16.32 

20.98 

15.80 

5.26 

10.54 

15.80 

5.26 

:  10.54 

’ 

21.30 

8.26 

13.04 

1 

I 

1 

I! 

•Dividends  are  for  years  1872-1867-1857  and  1852.  t  Annual  and  Deferred  Dividends,  The  Spectator  Company,  New  York.  154  pp„  flexible  leather;  price,  $1.50 
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DIVIDENDS  PER  $1000  PAID  IN  1907  ON  OLD  POLICIES— ORDINARY  LIFE — Continued 


Companies. 

Age 

at 

Issue. 

Policies  Issued  in  Years 

1871. 

1866. 

1861. 

1856. 

1851. 

Annual 

Premium. 

Dividend. 

Net  Cost 

in  1907. 

Annual 

Premium. 

1 

Dividend. 

1 

[  Net  Cost 

in  1907. 

Annual 

Premium. 

Dividend. 

Net  Cost 

in'-1907. 

Annual 

1  Premium. 

Dividend. 

Net  Cost 

in  1907. 

Annual 

Premium. 

Dividend. 

Net  Cost 

in  1907. 

Provident  Life  and  Trust. . . 

25 

19.80 

10.41 

9.39 

19.80 

12.30 

7.50 

35 

26  50 

15. 11 

15.39 

.26  50 

17.42 

9.08 

45 

38  00 

21.51 

16.49 

38.00 

23.62 

14.38 

55 

59.40 

29.99 

29.41 

State  Mutual,  Mass . 

25 

19.63 

8.43 

11.20 

16.20 

6.59 

9.61 

16.20 

8.27  7.93 

16  20 

10.00 

6  20 

3.5 

26.49 

10.42 

16.07 

45 

38.46 

17.45 

21.01 

Union  Central . 

25 

19.89 

11.09 

8. SO 

35 

26.38 

16.60 

9.78 

45  1 

37.97 

24.59 

13.38 

DO 

59.91 

36.32 

23.59 

Union  Mutual . 

25 

20  40 

2.84 

17.56 

20  40 

2.35 

18.15 

20.40 

3.57 

16.83 

35 

24,84 

3.20 

21.64 

27.40 

3.60 

23. SO  ; 

26.00 

3.98 

22.02 

27.40 

4.26 

23.14 

45  i 

36.06 

4.14 

31.92 

Washington . 

25 

19.89 

5  37 

14.52 

19.63 

6.37 

13.26 

19.63 

13.64  5.99 

35 

26.38 

7.12 

19.26 

26.49 

8.45 

18.04 

45 

37.97 

9.47 

28.50 

38.46 

11  20 

27.26 

55 

59 . 91 

13  20 

46.71 

1 

THE  MAN  WHO  FEELS  AND  SAYS,  “I  AM  WORKING  FOR 

MYSELF.” 

It  may  be  a  mere  coincidence,  but  ninety-nine  times  out  of  a 
hundred  you  will  find  that  the  man  who  says  ‘  for  myself,  in  answer 
to  a  question  as  to  whom  he  is  working  for,  is  a  successful  man, 
whatever  his  occupation  or  his  rank  in  that  occupation.  Why?  Of 
course  in  answer  to  the  previous  question  a  big  majority  of  life 
insurance  agents  and  all  other  canvassers  would  tell  you  that  they 
were  working  for  this  company,  or  that  company,  or  such-and-such 
a  firm  or  manager.  Once  in  a  great  while  you  will  come  across  a  man 
who  will  startle  you  by  answering  somewhat  on  the  original  lines 
adopted  by  the  ex-Tammany  boss,  Richard  Croker,  when  he  bluntly 
replied  to  some  suggestive  question  of  his  cross-examiner  before 
one  of  the  many  New  York  investigating  committees,  that  “I  am 
working  for  my  pocket  all  the  while,”  or  words  to  that  effect.  This 
is  neither  time  nor  place  to  discuss  the  ethics  of  Mr.  Croker's 
peculiar  but  highly  profitable  position;  but  there  can  be  no  question 
that  he  was  an  eminently  successful  man  in  that  self-planned 
occupation. 

And  so,  ninety-nine  times  out  of  every  hundred,  is  any  man  who 
snappily  allays  any  curiosity  you  may  express  as  to  his  employment 
by  advising  you  that  “Mr.  Ego”  is  the  name  of  his  employer.  It  isn't 
necessarily  a  case  of  “egotism’’  with  such  a  man,  but  there  is  reason¬ 
ably  certain  to  be  a  good-sized  supply  of  “egotism”  in  his  immediate 
vicinity.  That  is  to  say,  the  man  who  is  builded  on  the  lines  above 
suggested  may  not  overdo  the  use  of  the  first  personal,  as  the  egotist 
invariably  does,  but  probably  has  so  strongly-defined  a  personality 
that  he  necessarily  looks  at  things  in  his  own  way  and  does  things 
in  his  own  way,  and  naturally  feels  that  he  is  working  for  himself 
and  not  for  the  company  or  manager  which  pays  his  salary  or  com¬ 
missions.  And  that  kind  of  man,  as  distinguished  from  the  mere 
self-vaunting  egotist,  is  almost  certain  to  make  a  success  of  what¬ 
ever  he  undertakes. 

Think  over  the  most  successful  men  you  number  among  your 
personal  acquaintances,  and  you  will  be  morally  certain  to  recollect 
some  such  trait  in  most  of  them.  There  are  life  insurance  agents 
who  make  a  modest  living  by  daily  making  the  rounds  of  a  dozen 
or  so  addresses  which  have  been  dealt  out  to  them  at  the  offices  in 
which  they  make  their  headquarters.  But  that  style  of  canvassing 
never  has  set  the  river  afire,  and  never  will  be  a  conflagration 
breeder.  If  he  had  any  sort  of  ginger  in  his  make  up  he  would 
intuitively  revolt  at  the  idea  of  going  around  with  anybody’s  leading 
strings  in  his  hand — at  least  as  soon  as  he  had  cut  his  eye-teeth  in  the 
calling  which  he  had  taken  up.  Such  a  course  of  procedure  would 
be  foreign  to  his  nature.  Men  who  are  always  disposed  to  send  up 
signals  of  distress,  and  ask  for  help  in  doing  what  it  is  their  business 
to  do  for  themselves,  are  mighty  apt  to  fall  down  as  soon  as  the 


props  on  which  they  have  been  leaning  disappear.  If  even  so  much 
as  a  two  or  three-line  reference  to  that  threadbare-worn  hero  who 
“delivered  the  message  to  Garcia”  may  be  pardoned  at  this  late  day, 
it  may  be  recalled  that  that  apotheosis  of  a  self-reliant  man  didn’t  ask 
'President  McKinley  whom  he  was  to  see.  and  how  he  was  to  go  at 
that  particular  person,  in  order  to  do  his  message  delivering.  He 
just  took  the  message  and  found1  his  own  means  of  passing  it  along. 
So  the  really  successful  life  insurance  agent  is  bound  to  do,  once 
he  finds  himself,  or  “arrives,”  as  the  artists  have  a  habit  of  putting  it. 

The  Kind  of  Men  Wanted. 

The  man  who  habitually  has  to  have  somebody  give  him  a  list  of 
names  for  canvassing  purposes  could  never  be  more  than  a  mediocrity 
at  best,  or  a  very  small  toad  in  a  very  large  puddle,  and  naturally 
enough  a  man  of  that  calibre  would  feel  that  he  was  working  for  the 
man  who  gave  him  his  daily  list,  and  hence  would  never  think  of 
telling  you  that  he  was  working  for  himself.  But  the  man  who 
makes  up  his  own  list  of  names  and  maps  out  his  own  plan  of  can¬ 
vassing  those  names,  finds  his  business  for  himself  and  lands  it  for 
himself,  and  therefore  has  very  little  to  do  with  the  general  agent 
to  whose  staff  he  is  nominally  attached,  except  in  the  way  of  turning 
in  his  business  to  him  and  receiving  from  him  the  resultant  commis¬ 
sions.  And  those  are  the  very  men  fcfr  whom  all  general  agents  who 
know  their  business  are  looking.  As  one  veteran  general  agent  said 
to  the  writer  a  good  many  years  ago,  “When  that  sort  of  a  fellow 
§ends  his  card  into  my  private  office,  I  always  feel  like  getting  right 
up  and  going  out  to  meet  him,  and  ushering  him  into  my  private  office, 
instead  of  waiting  for  him  to  come  in.” 

Of  course,  only  the  man  who  has  that  peculiar  egoistic— but  not 
necessarily  “egotistic” — temperament  could  honestly  feel  that  he  was 
working  for  himself,  and  unhesitatingly  say  so.  And  it  is  no  re¬ 
flection  whatsoever  on  the  man  of  a  radically  different  temperament 
that  he  doesn’t  feel  that  way, 'or  talk  that  way.  He  may  be  just  as  good 
an  all-around  man  and  citizen  as  the  other  type  of  man,  and  have 
just  as  many — or  very  likely  more — friends,  but  the  chances  are  that, 
from  a  purely  business-getting,  producing  point  of  view  he  will  not 
make  as  much  of  a  success  at  writing  life  insurance  as  will  the 
diametrically  different  style  of  agent.  To  be  sure  there  are  excep¬ 
tions  to  every  rule,  and  the  writer  has  known  a  few  agents  of  par¬ 
ticularly  self-effacing,  almost  shrinking,  nature,  who  were  fine  life 
insurance  producers.  But  they  were  almost  as  scarce  as  roses  in 
snowbanks,  and,  as  a  rule,  the  nearer  an  agent  comes  to  finding  his 
own  “prospects”  and  figuring  out  for  himself  how  to  deal  with  each 
of  them,  the  better  find  he  is  for  the  agency  end  of  the  life  in¬ 
surance  business.  That  type  of  toiler  in  the  life  insurance  vineyard 
might  be  roughly  defined  as  the  man  who  feels,  and  tells  you,  that  he 
is  working  for  himself. 
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THAWING  AN  ICEBERG. 

ANOTHER  ADVENTURE  IN  ANDERSON’S  CAREER. 

A  Large  Policy  Landed  After  an  Older  Agent  Gives  Up. 

Thompson  came  in  flushed  and  mad.  His  record  the  previous  year 
entitled  him  to  be  considered  the  star  man  of  the  Chicago  office,  and 
success  usually  caused  an  aura  of  good  nature  to  surround  his  com¬ 
fortably  rotund  body,  but  now  it  was  conspicuous  by  its  absence. 
The  poor  fellows  who  had  often  been  made  furious  when  he  came 
in  smiling,  with  a  handful  of  applications,  on  a  day  when  they  had 
made  failures,  looked  up  and  grinned. 

“Struck  it  rough,  son?”  queried  old  Ike  Greene,  the  oldest  man 
and  agent  in  the  office. 

“Bet  your  life.”  answered  Thompson,  as  he  mopped  his  perspiring 
brow  and  tried  to  erect  a  wilted  collar. 

“What  riled  you  up  so,  Sam  ?”  inquired  his  chum. 

“Old  man  Sevier.  His  secretary,  who  is  a  friend  of  mine,  told  me 
that  the  old  gentleman  has  recently  married  for  the  second  time, 
and  that  he  only  carried  a  very  small  amount  of  insurance,  and  pait 
of  that  is  in  a  fraternal  order.  I  secured  all  the  information  I  could 
about  his  affairs  and  peculiarities,  thinking  I  had  a  sure  cinch,  for 
he  is  said  to  be  worth  about  a  million  dollars.  I  got  an  interview 
without  much  trouble,  and  waded  in — that  is,  I  would  have  waded  in. 
but  you  cannot  wade  in  ice.  All  my  enthusiasm  had  about  as  much 
effect  as  trying  to  thaw  out  an  iceberg  with  a  lucifer  match.  A  high 
Spanish  grandee  could  not  have  been  more  cool,  haughty  and  con¬ 
descending,  and  his  cold  polished  manners  left  no  points  upon  which 
I  could  possibly  hang  an  argument.  He  simply  did  not  care  to  discuss 
the  subject  with  me,  and,  while  he  did  not  say  so.  left  the  impression 
that  it  would  have  been  much  more  suitable  had  one  of  the  head 
officials  of  the  company  called  upon  him  instead  of  an  humble  agent 
like  myself.  And  to  end  the  interview  he  dismissed  me  with  a  bow 
which  would  have  done  credit  to  Chesterfield  himself.  I  am  not 
easily  rattled,  but  that  old  gentleman  made  me  feel  that  I  had  been 
guilty  of  rank  discourtesy  to  try  and  disturb  his  graceful  serenity  by 
forcing  him  to  think  of  such  a  thing  as  the  necessity  for  insuring  his 
life.  The  spell  kept  over  me  until  I  reached  the  street,  and  then  I 
felt  like  kicking  myself  good  and  hard  for  not  jarring  him  down 
off  his  stilts,  but  I  haven’t  the  sand  to  go  back  and  try  and  do  it.  I 
will  pass  him  up  for  the  next  fellow  to  cut  his  eye  teeth  on.” 

“I  guess  mine  need  cutting  as  well  as  the  next  one’s,”  drawled  big 
John  Anderson,  the  son  of  one  of  the  richest  men  in  town,  whose 
bard  headed  old  Scotch  father  had  thrown  him  on  his  own  resources 
to  test  him,  and  who  had  joined  the  insurance  force  two  weeks 

before. 

“All  right,  youngster,”  said  Thompson.  “If  you  want  to  tackle  that 
genial  North  Pole  sail  right  in— I  will  make  a  free  gift  of  any  in¬ 
terest  I  may  have  in  him  as  a  prospect,  but  when  you  don’t  write  him 
don’t  get  discouraged,  for  when  your  Uncle  Samuel  gets  turned 
down  by  a  man  he’s  a  hard  proposition,  if  it  does  make  me  blush  to 

say  so.” 


“I  won’t  get  discouraged  if  I  fail.  What  do  you  bet  I  don  t  land 
him?” 

“A  box  of  cigars.” 

“I  will  hold  the  stakes,”  said  Wilson. 

“Not  much,  old  boy.  You  have  got  to  help  me  reel  my  big  fish 
in.  Greene  shall  hold  the  stakes,  and  it  takes  about  all  my  commis¬ 
sions  on  that  last  policy,  too,  to  put  up  the  money.  I  would  go 
hungry  rather  than  ask  the  pater  for  a  dollar  after  he  told  me  to  get 
out  and  rustle  on  my  own  account,  so  I  just  have  to  thaw  that 
iceberg,  and  do  it  to-morrow.  Get  a  good  night’s  sleep,  Wilson,  and 
meet  me  here  at  9  o’clock  sharp,  and  I  will  have  my  plans  laid. 

Laying  the  Plan. 

“Strictly  on  time,  I  see,  Wilson.  That  s  right.  I  have  laid  out  a 
plan  to  thaw  my  iceberg,  and  if  it  works  as  I  think  it  will,  why  then 
the  ice  will  melt  so  fast  we  will  have  a  spring  freshet  in  that  part  of 
town,  and  we  will  draw  a  good,  big  commission.  ’ 

“What  have  I  to  do?” 

“I  am  going  down  to  Sevier’s  office  on  a  purely  social  call,  for  he 
does  not  like  insurance  agents,  and  he  will  be  glad  to  see  me,  for  he 
and  dad  are  in  together  on  some  big  deals.  I  am  worried  about 
some  of  my  friends  who  have  been  hurt  and  died  recently.  I  would 
appreciate  it  if  you  would  call  me  up  about  10.30  and  tell  me  about 
Simpson’s  death,  as  I  notice  he  fell  dead  coming  downtown— it  was 
on  the  bulletin  board.  Then  I  believe  you  have  a  cousin  who  has 
appendicitis.  I  think  you  would  like  to  go  and  see  him,  but  you 
might  tell  me  over  the  phone.  Is  to  be  operated  on  this  afternoon. 
Don’t  forget  to  tell  me  that.  Then  you  have  a  special  nurse  out 
at  St.  Agnes’  Hospital,  have  you  not,  who  was  so  good  to  you  last 
winter  when  you  broke  your  arm?  Then  get  the  worst  old  auto  you 
can  down  at  the  shop  and  get  dumped  out  of  it  easy.  Make  them 
take  you  to  St.  Agnes’,  and  have  Miss  Smith  telephone  me  about  it.” 

“Too  much  sugar  for  a  dime  for  you  to  have  an  auto  accident? 
Not  on  your  life.  All  you  have  to  do  is  to  run  it  into  the  curb,  and 
give  a  kind  of  falling  jump  out,  and  they  will  pick  you  up;  then  open 
your  eyes  and  ask  to  be  taken  to  the  right  hospital.  You  can  sleep 
in  the  ambulance  until  you  get  there  and  then  ask  for  Miss  Smith, 
and  get  her  to  telephone  at  once.  Then  when  they  cannot  find  any 
broken  bones  you  can  attribute  your  faintness  to  fright  and  a  knock 
on  the  head,  thank  them  for  their  trouble  and  come  on  downtown. 

“Well,  so  long,  Wilson,  I  am  off  for  the  North  Pole;  don’t  fail  to 
keep  me  informed  of  all  my  friends  in  trouble,  and  we'll  meet  at  the 
Germania  at  6  P.  M.,  and  if  I  land  him  we  will  have  the  spread  of 
our  lives.” 

“A  gentleman  to  see  you.  Mr.  Sevier,”  announced  the  office  boy. 

“Ah,”  Jack  heard  him  say  through  the  partly  opened  door.  ‘John 
Anderson,  Jr.,”  written  on  the  back  of  one  of  Anderson’s  business 
cards;  “must  be  his  son.  Hope  there  is  nothing  the  matter  with 
that  big  wheat  deal  to  make  him  send  the  boy  over  privately.  Send 
him  in.” 
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“Good  evening,  Mr.  Anderson.  I  am  glad  to  meet  the  son  of  my 
friend  John  Anderson.  I  do  not  think  I  have  had  the  pleasure  of 
seeing  you  before.” 

“No,  sir;  but  I  have  often  heard  my  father  speak  of  you.  In 
fact,”  with  a  laugh,  “you  have  often  been  held  up  to  me  as  an 
example  of  old-school  courtesy  and  dignity,  and  I  have  been  urged  to 
restrain  my  boisterous  ways  and  be  more  like  you.” 

“But  boys  will  be  boys,”  answered  Mr.  Sevier,  evidently  much 
pleased  that  gruff  John  Anderson  secretly  admired  the  graceful 
manners  which  he  imagined  that  the  worthy  Scotchman  was  in¬ 
clined  to  consider  rather  effeminate. 

“Jupiter!”  mused  John,  Jr.,  “he  would  not  look  as  pleased  as  a 
cat  with  a  fresh  saucer  of  cream  had  he  heard  the  old  man  say: 
‘John,  John,  do  behave  like  a  man.  There’s  old  Johnny  Sevier  with 
his  old-school  courtesy  and  such  truck.  Get  dignified  like  him  with 
the  mincing  left  out  and  you  will  be  glad  that  you  did.’  ” 

Turning  with  a  smile  to  his  host,  he  said:  “I  hear  you  have  been 
married  recently  to  Miss  Margaret  Allison,  of  Elgin,  and  wish  to 
congratulate  you.  I  had  the  pleasure  of  attending  a  house  party  in 
Michigan  a  year  ago  where  she  was  a  guest,  and  found  her  most 
charming.” 

“I  am  glad  the  attraction  was  not  mutual,”  said  Mr.  Sevier,  who 
was  much  infatuated  with  his  bride  and  proud  of  her  beauty. 

“No,  she  did  not  care  in  the  least  for  the  callow  college  youth 
who  longed  to  bask  in  her  smiles,  but  wisely  saved  them  for  the 
polished  gentleman  who  won  her  heart  and  hand.” 

“You  must  call  and  see  us,  Mr.  Anderson.  My  wife  and  I  will 
be  pleased  to  have  you  dine  with  us  some  evening  in  the  near 
future.” 

.  “Thank  you,”  said  John,  “I  will  be  most  pleased  to  come. 

Ting-a-ling  said  the  ’phone  on  the  desk. 

Mr.  Sevier  answered,  and  said :  “For  you.  Mr.  Anderson.” 

“Yes,  knowing  I  was  coming  here,  I  left  orders  at  the  office  for 
them  to  call  me  up  if  anything  important  occurred. 

“Hello!  Who?  Amos  Simpson?  Dead?  Why  I  can  hardly  be¬ 
lieve  it.  How?  When?  Heart  disease,  at  7.30  this  morning,  on  his 
way  to  town.  And  he  so  hearty  and  only  fifty-five.  Telephone  my 
sympathy  to  the  family  and  order  a  design,  please,  Wilson. 

“So  many  sad  accidents  seem  to  be  happening  lately,”  said  John. 
“That  is  the  third  friend  I  have  lost  suddenly  in  the  last  two  weeks, 
all  men  in  the  prime  of  life.  I  am  sometimes  anxious  for  my 
father’s  health;  he  laughs  at  me;  but  apoplexy  is  so  sudden.” 

Mr.  Sevier  was  instantly  all  attention.  "Your  anxiety  for  his 
health  does  you  credit,”  he  said,  turning  white,  “but  I  hope  he  has 
shown  no  bad  symptoms.”  The  wheat  deal  was  entirely  in  Ander¬ 
son’s  hands,  and  its  success  depended  upon  his  brains. 

“Oh,  no,  none  an  outsider  would  consider.  But  he  has  begun  to 
take  a  new  mineral  water,  and  has  increased  his  life  insurance 
$50,000  the  last  year.” 

“Increased  it?  Why,  that  is  very  heavy  insurance  in  itself.” 

“Yes,  but  $50,000  he  carries  is  endowment  insurance  that  will 
soon  mature.  He  complains  sometimes  of  being  dizzy  when  he  arises 
suddenly.” 

“Why,  so  am  I,  often.” 

“It  may  be  nothing.  You  do  look  somewhat  flushed  in  the  face 
since  I  notice  it,”  sympathetically. 

“What  are  his  other  symptoms?” 

“He  sometimes  feels  pain  after  eating  a  hearty  dinner,  as  the  blood 
rushes  to  his  head.” 

“That’s  me,  exactly.  We  had  duck  for  dinner  last  evening,  also 
mince  pie,  and  I  ate  very  heartily,  and  did  not  sleep  well  last  night. 
1  attributed  it  to  indigestion,  however.” 

“Doubtless  it  was.  My  great  love  for  my  father  renders  me  need¬ 
lessly  alarmed,  no  doubt,  for  he  insists  that  he  is  quite  well.” 

Ting-a-ling  went  the  ’phone. 

“For  you  again.  Mr.  Anderson.” 

“How  annoying.  Hello!  That  you,  Wilson?  What  is  it  now? 
Your  Cousin  Fred  to  be  operated  on  this  afternoon  for  appendicitis? 
That  is  too  bad.  You  must  go  to  the  hospital?  That  is  awkward, 
when  we  have  so  much  planned ;  but,  of  course,  it  cannot  be  helped. 
Yes,  you  can  go.” 


The  Fear  of  Disease  Aroused. 

Mr.  Sevier  turned  pale,  and  then  flushed  redder  than  ever. 

“Really,  Mr.  Anderson,  since  we  are  talking  confidentially,  I  will 
tell  you  that  I  had  a  good  deal  of  pain  in  the  abdomen  last  evening, 
and  the  thought  of  appendicitis  occurred  to  me.” 

“Don’t  mention  sufch  a  thought,  Mr.  Sevier.  There  is  nothing 
worse  than  that  terrible  disease,  which  strikes  down  the  strongest 
men  at  a  moment’s  notice.  Your  life  is  so  full  of  happiness  now  it  is 
cruel  to  consider  its  ending  so  abruptly.  No  amount  of  preparation 
which  you  could  make  would  console  your  wife  and  family  for  such 
a  calamity.” 

“It  could  not,”  said  Mr.  Sevier,  stiffly;  then  relaxing  again  as  the 
other  bent  his  sympathetic  glance  upon  him.  “the  worst  of  all,”  he 
said,  miserably,  “is  that  I  am  so  involved.  I  have  invested  over  half 
my  ready  money  in  the  wheat  deal  whose  success  depends  upon  your 
father’s  health,  and  I  have  only  $5000  insurance,  $4000  in  the  Benevo¬ 
lent  Brotherhood  and  $1000  in  the  Acme.” 

Ting-a-ling. 

“Perhaps  I  had  .better  answer,  as  each  call  seems  to  be  for  me. 
Hello!  Miss  Smith  at  St.  Agnes’  Hospital?  Wilson  hurt?  You 
don’t  say!  How?  Thrown  from  motor?  Serious?  I  hope  not — 
tell  him  I  will  try  and  run  out  this  afternoon.” 

“Accidents  seem  to  be  the  rule  to-day.” 

“They  do.  I  am  sorry  I  gave  them  the  number;  my  nerves  will 
be  shattered  if  they  keep  calling  me  up  so.” 

“You  spoke  of  your  father  taking  $50,000  additional  life  insurance. 
I  have  always  had  the  highest  opinion  of  his  business  sagacity.  Do 
you  think  I  could  pass  for  a  policy,  Mr.  Anderson?” 

“Ah,  I  cannot  tell.  You  are  rather  tall,  I  think,  for  your  weight. 
Did  you  pass  easily  before?” 

“No  trouble  whatever.” 

“How  long  has  it  been  since  you  took  out  the  last  policy?” 

’“Two  years.” 

“And  you  had  this  attack  only  last  evening?” 

“Yes.” 

“Well,  I  v'ould  not  be  surprised  if  your  general  system  is  not  yet 
in  a  healthy  condition.  I  will  tell  you  what  I  will  do.  My  friend 
Wilson  is  an  insurance  man,  and  I  help  him  out  when  I  run  across  a 
man  who  wants  to  insure.  If  you  like  I  will  telephone  over  for  them 
to  send  a  blank,  and  we  will  have  Dr.  O’Neill,  a  special  friend  of 
mine,  examine  you,  conditionally.  That  is,  if  he  does  not  think  the 
application  will  pass  he  will  not  send  it  off,  and  you  can  pay  him  for 
his  trouble  instead  of  the  company.  I  know  you  would  not  want  to 
be  rejected,  for  it  would  hurt  your  getting  insurance  in  the  future.” 

"That  is  kind  of  you,  John.  You  don’t  mind  my  calling  you  John, 
do  you,  my  boy?  I  am  old  enough  to  be  your  father.” 

“Certainly  not,”  answered  the  amused  visitor. 

"I  will  certainly  feel  better  if  I  have  this  protection  on  my  life. 
Your  friend’s  company  is  a  good  one,  I  suppose?”  anxiously. 

“None  better  on  earth,  or  I  would  not  advise  my  friends  to  risk 
their  protection  in  it.  Shall  I  call  them  up?” 

“Yes,  do.  And,  John,  my  boy,  don’t  dwell  on  the  fact  that  1 
thought  of  appendicitis  last  night.” 

“I  woift.  The  blank  asks  for  facts,  and  you  are  not  a  doctor  to 
diagnose  a  man’s  physical  condition.  Tell  the  doctor  you  suffer  pain 
sometimes  after  eating  a  hearty  dinner,  and  he  can  judge  it  is 
caused  by  indigestion  if  he  wishes.  Anyway,  he  will  tell  you  hon¬ 
estly  whether  he  thinks  you  will  pass. 

“All  right.  Call  them  up.” 

“Hello!  That  the  Consolidated  office?  This  is  John  Anderson,  Jr. 
I  have  helped  Mr.  Wilson  close  some  business  and  want  you  to 
send  a  boy  over  to  919  Star  building  with  an  application  blank.  No 
matter.  Send  it  at  once.” 

“I  think  I  hear  the  messenger,”  said  John,  a  little  later,  as  voices 
were  heard  in  the  outer  office,  and  going  to  the  door  he  saw  the 
red-headed  imp  from  the  insurance  office  fraternizing  with  the  tow¬ 
headed  genius  of  the  Sevier  offices. 

“Give  me  that  blank,”  he  said,  “and  clear  out  at  once.”  He  pressed 
a  quarter  in  the  boy’s  hand  as  he  took  the  paper,  and  with  a  knowing 
wink  the  urchin  disappeared  toward  the  elevator. 

Returning  to  the  private  office,  the  answers  to  the  questions  were 
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filled  out  and  an  appointment  made  with  Dr.  O’Neill  to  come  over 
at  once  and  make  the  examination,  as  it  was  confidential!}'  discussed 
by  the  conspirators  that  the  walk  to  the  doctor’s  office  might  raise  the 
applicant’s  temperature. 

“My  friend  Mr.  Sevier,  Dr.  O’Neill,”  said  John  a  half  an  hour 
later,  as  the  doctor  came  in.  I  was  speaking  to  him  of  Mr.  Wilson’s 
company,  the  Consolidated,”  looking  him  straight  in  the  eye  as  the 
doctor  raised  his  eyebrows  a  trifle,  and  have  gotten  him  into  the 
notion  that  insurance  is  a  good  thing  to  have.  Now,  as  a  favor  to 
me.  doctor,  I  want  you  to  make  this  a  conditional  examination,  and 
do  not  send  it  off  unless  you  think  Mr.  Sevier  is  reasonably  certain  ■ 
to  pass,  for  he  would  not  like  to  be  rejected,  even  for  a  risk  as  high 
as  $50,000.” 

“$50,000?  A  heavy  policy,  Mr.  Sevier.” 

“Indeed,”  answered  that  gentleman,  with  his  most  haughty  air, 
“I  do  not  suppose  that  you  would  impute  that  my  financial  condition 
is  not  such  as  to  warrant  my  taking  a  policy  of  that  size  ? 

“No,  indeed,  Mr.  Sevier,  your  standing  in  the  business  world  of 
Chicago  is  too  well  known  for  that.” 

“I  have  often  been  asked  to  insure,”  continued  the  applicant; 
“only  yesterday  an  insufferably  voluble  agent  worried  me  upon  the 
subject;  but  my  young  friend  Mr.  Anderson  has  just  told  me  that 
his  father,  with  whom  I  have  many  business  relations,  has  recently 
insured  his  life  for  the  sum  of  $50,000.  and  having  great-  confidence 
in  his  business  judgment.  I  have  decided  to  take  out  a  similar  pro¬ 
tection  myself.” 

“A  most  commendable  decision,  sir.  Now,  Mr.  Anderson,  if  you 
will  kindly  step  into  the  other  room  for  a  few  moments,  as  our  ex¬ 
aminations  must  be  made  in  private,  I  will  soon  join  you  and  let  you 
know  if  it  is  safe  to  send  off  the  application.” 

The  Transaction  Completed. 

The  office  boy  having  gone  to  lunch,  John  occupied  a  comfortable 
rocker  in  pleasant  solitude  until  the  examination  was  completed,  and 
as  the  doctor  came  out,  whispered : 

“All  right,  isn’t  he,  doctor?” 

“Sound  as  a  trivet.  Gets  a  little  indigestion  from  duck  and  mince 
pie  occasionally.  How’d  you  catch  him,  boy? 

“Meet  me  at  the  Germania  at  6  to-night  and  I  will  tell  you.  I  have 
to  go  in  there  now  and  get  my  check  for  the  first  year’s  premium. 
He  don’t  know  I  am  an  agent.” 

“So  I  saw.  Well,  good  luck  to  you,  John,  and  good  luck  to  the 
pater  who  seems  to  be  a  winning  card  for  you. 

“What  did  he  say?”  questioned  Mr.  Sevier,  eagerly. 

“He  referred  to  your  feeling  bad  after  eating,  but  we  spoke  of 
the  prevalence  of  indigestion,  and  he  said  he  would  mark  the  ap¬ 
plication  first  class  if  your  urinary  analysis  showed  no  latent  disease. 
You  have  never  been  troubled  in  that  respect,  I  hope? 

“Never.” 

“Then  I  think  you  will  get  the  policy.  To  make  perfectly  sure  of 
your  protection,  however,  I  suppose  you  had  better  give  me  a  check 
for  the  first  year’s  premium  now  for  Wilson.  Make  it  payable  to 
the  Consolidated  Life  Insurance  Company,  please.  Wilson,  poor 
old  chap,  will  be  glad  to  get  this  business,  since  he  is  laid  up,  now. 
and  he  is  trying  to  make  a  big  show  in  a  contest.  Thank  you. 

“Come  out  to  lunch  with  me,”  said  Mr.  Sevier.  “I  will  have  a 
light  lunch  myself,  but  they  can  serve  you  a  fine  dinner  at  my  club.” 

°“Indeed  they  do,”  replied  John,  “I  had  dinner  there  once  with 
father  and  two  of  his  friends,  and  the  quail  they  served  was  delicious. 
I  regret,  however,  that  I  cannot  accept  your  invitation  this  time,  as 
I  will  simply  take  a  sandwich  and  glass  of  milk  at  the  lunch  counter 
to-day,  as  I  have  many  engagements  for  this  afternoon. 

“Be  "  sure  and  come  to  dinner  some  evening  soon,  my  boy,  for 
Mrs.  Sevier  will  be  charmed  to  meet  you  again.  And  many  thanks 
for  your  kindness  in  this  matter.  I  have  always  dreaded  the  thought 
of  insuring  my  life,  but  feel  much  better  now  that  it  is  done.  Give 
my  regards  to  your  father,  and  tell  him  that  I  have  shown  my  ap¬ 
preciation  of  his  judgment  by  following  his  judgment.” 

“I  will  with  great  pleasure,  and  he  will  appreciate  the  compliment. 
When  the  policy  comes  I  will  have  Mr.  Wilson  turn  it  over  to  me  to 
deliver,  and  save  you  any  annoyance.”  and  bowing  himself  out  grace¬ 


fully,  John  left  the  office  with  as  serene  a  face  as  though  writing 
and  collecting  on  $50,000  policies  were  an  everyday  occurrence. 

But  when  Wilson,  Dr.  O’Neill.  Greene  and  Thompson  met  the 
successful  agent  at  the  Germania  that  evening  they  ordered  a  feast 
that  caused  the  waiter  to  open  his  eyes  with  astonishment,  and  dis¬ 
cussed  at  length  what  brand  of  cigars  should  be  bought  with  the 
“stakes.”  for  the  iceberg  had  melted  even  quicker  than  John  had 
thought. 


NEGLECTED  DUTIES. 

Duties  may  be  divided  into  two  classes.  One  class  includes  all 
those  things  which  come  up  in  the  ordinary  routine  of  work,  the 
things  which  urgently  demand  attention  to-day,  this  week,  this 
month,  this  year.  These  things  get  done.  The  other  class  of  duties 
includes  a  list  of  things  longer  with  some  persons,  shorter  with 
others,  sometimes  clear  and  definite,  but  oftener  a  little  hazy  and 
obscure — a  list  of  things  we  intend  to  do  as  soon  as  we  can  get  to 
it  and  see  to  them. 

It  is  not  from  deliberate  forethought  and  calculation,  not  with 
malice  prepense  that  the  busy  man  of  affairs  lets  the  weeks  slip  by 
and  does  not  attend  to  certain  matters  not  of  the  most  urgent 
character.  He  is  not  wilfully  negligent,  but  there  are  a  lot  of  things 
he  never  gets  to.  This  explains  why  so  many  who  intend  to  insure 
their  lives  never  do  it.  They  die  first. 

There  is  a  delusion  to  which  a  great  many  minds  are  subject,  that 
sometime  there  will  be  plenty  of  time  in  which  to  do  these  things. 
We  are  rushed  ahead  now,  but  next  year  or  the  year  after  leisute 
will  hang  heavy  on  our  hands. 

Another  strange  fact  in  life  is  that  many  unimportant  and  even 
trivial  matters  seem  to  press  themselves  forward  with  such  insistence 
that  we  give  them  attention,  while  really  important  things  stand  back 
and  suffer  themselves  to  be  neglected. 

It  would  seem  that  there  is  no  need  of  stern  reminders.  If  one  is 
to  insure  his  life  at  all  he  should  do  it  at  once.  An  accident,  a  blow 
or  shot,  the  sudden  stroke  of  some  unexpected  fatal  disease,  may 
come.  And  yet  how  naturally  we  assure  ourselves  that  the  train  we 
are  boarding  will  suffer  no  collision,  the  boat  we  are  on  will  not  go 
down,  and  the  sudden  fatal  attack  of  disease  will  not  come  upon  us 
and  long  life  will  be  our  portion. 

There  are  numerous  reasons  to  which,  probably,  few  life  insurance 
agents  draw  the  attention  of  their  clients. 

A  man  may  die  intestate,  and  the  legal  division  of  his  property 
which  follows  may  not  be  favorable  to  the  wife  or  children.  If  he 
has  adequate  insurance,  made  payable  to  the  wife,  she  will  be  pro¬ 
tected.  There  is  the  case  of  the  childless  widow.  The  law  allows 
her  dower  rights,  and  the  remainder  of  the  estate,  legally^,  goes  to  her 
husband’s  relatives.  If  she  gets  any  more  than  her  legal  share  it  must 
be  by  will.  But  most  men  are  even  slower  about  making  a  will  than 
they"  are  about  insuring  their  lives.  If  a  substantial  amount  of  in¬ 
surance  is  made  payable  to  the  wife  she  will  be  provided  for,  even 
though  the  husband  neglected  to  make  a  will. 

Another  case  is  that  of  a  second  wife,  with  a  family  of  young 
children,  when  there  are  grown  children  by  the  previous  marriage 
who  are  heirs.  If  the  estate  is  small,  and  it  must  be  remepibered  that 
most  estates  are  small,  by  the  legal  division  the  widow  is  not  likely 
to  get  enough  for  her  own  support  and  to  bring  up  and  educate  her 
children.  The  older  sons  and  daughters  not  uncommonly  look  upon 
the  stepmother  and  her  children  as  interlopers.  She  can  be  protected 
by  life  insurance.  It  is  well  for  a  life  insurance  agent  to  post  him¬ 
self.  if  possible,  relative  to  the  family  relations  of  a  prospect.  It  will 
enable  him  to  make  leading  suggestions. 

The  average  wife  will  not  ask  her  husband  to  make  a  will,  even  if 
she  thinks  of  it,  in  her  favor  even  if  she  foresees  that  in  the  event 
of  her  husband’s  death  she  would  be  left  in  distressing  circumstances. 
The  husband  should  guard  against  this  and  any  other  possible  con¬ 
tingency,  due  to  his  own  neglect  or  to  any  other  cause,  by  insuring 
his  life  in  her  favor.  And  the  unmarried  person  who  has  dependents 
should  provide  for  them  with  life  insurance;  and  it  should  be  borne 
in  mind  that  the  above-made  suggestions  apply  as  well  to  the  very 
rich  as  to  the  moderately  well-to-do. 
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HE  IS  A  SUCCESSFUL  SOLICITOR— BUT  DON’T  FOLLOW 

HIS  EXAMPLE. 

One  of  the  most  successful  life  insurance  solicitors  in  a  certain  large 
Eastern  city,  only  a  few  years  ago,  tried  to  commit  suicide  because  he 
was  “tired  of  living.”  He  had  been  unsuccessful  in  business  in  the 
later  years  of  his  commercial  career,  and,  although  he  had  a  dependent 
family,  he  yielded  to  despondency  and  tried  to  take  his  life. 

He  was  prevented,  and  later  he  realized  that  there  were  duties 
that  demanded  his  attention  on  earth. 

Looking  about  for  something  which  promised  a  livelihood  for  him 
and  his  family,  he,  fortunately,  entered  the  life  insurance  business  as 
a  solicitor,  in  which  he  has  been  successful  to  a  degree  far  above 
the  average.  The  writer  has  known  this  agent  well  for  years. 

“I  never  realized,”  said  he,  “the  value  of  a  man’s  life  to  his  family 
until,  as  a  life  a^ent,  I  began  to  educate  other  men  concerning  the 
value  of  their  lives  and  the  necessity  of  taking  out  insurance.  And 
I  believe  that  my  experience,  the  impression  made  upon  me  and  my 
attempted  rash  act,  and  the  subsequent  realization  of  the  suffering  and 
hardship  it  would  have  entailed  upon  my  dear  ones  had  I  succeeded, 
has,  mostly,  accounted  for  my  success  in  the  life  insurance  business. 
If  there  is  anyone  who  is  qualified  to  extol  the  value  of  the  life  of 
the  breadwinner  it  is  me,  I  think.” 


COMPENDIUM  OF  OFFICIAL  LIFE  INSURANCE  REPORTS. 

In  the  comparatively  short  period  of  five  years  ending  with  1907,  the 
number  of  level  premium  life  insurance  companies  organized  under 
the  laws  of  the  several  States  of  the  Union  has  doubled.  On  January 
1  last  there  were  160  companies  licensed,  as  against  80  at  the  be¬ 
ginning  of  1903.  Last  year  29  new  companies  entered  the  field  and 
seven  withdrew,  making  the  net  gain  for  the  year  22,  while  in  1906 
the  gain  was  26  companies.  In  the  first  six  months  of  the  current 
year  licenses  were  granted  to  nine  new  organizations,  so  that  the 
present  list  of  licensed  companies  contains  169  names,  exclusive 
of  five  companies  of  other  countries.  These  companies  are  incor¬ 
porated  under  the  laws  of  forty-one  States  and  Territories,  and 
inasmuch  as  all  of  them  do  not  operate  in  any  one  State  the  complete 
reports  as  to  their  standing  are  scattered  through  more  than  twenty- 
five  official  State  reports.  * 

The  extreme  competition  that  has  necessarily  been  engendered  by 
the  appearance  of  so  many  new  companies  in  the  past  few  years, 
makes  it  necessary  that  every  agent  should  be  in  possession  of  some 
unbiased  document  giving  the  latest  official  standing  of  all  the  life 
insurance  companies  now  putting  forth  their  bids  for  public  patron¬ 
age.  Such  a  document  is  found  in  The  Compendium  of  Official  Life 
Insurance  Reports,  the  1908  edition  of  which  (being  the  twentieth 
annual  issue)  has  just  been  published  by  The  Spectator  Company. 
This  valuable  publication  presents  a  thorough  analysis  of  the  state¬ 
ments  of  the  160  companies  which  made  reports  to  the  various 
insurance  departments  for  the  year  1907.  All  the  figures  entering 
into  the  voluminous  annual  reports  of  this  large  number  of  com¬ 
panies  are  carefully  compiled  and  arranged  in  order  of  magnitude 
in  a  series  of  fifty-five  exhibits,  while  in  a  number  of  the  tables 
percentages  are  given  and  the  rank  of  the  companies  also  determined 
by  them.  In  the  present  edition  a  number  of  improvements  have 
been  made  in  the  presentation  of  the  data,  and  the  figures  of  income 
and  disbursement  are  shown  free  from  padding  by  bookkeeping  items. 
The  busy  agent  will  find  this  work  of  incalculable  value  as  a  time 
saver,  as  it  gives  him  within  one  set  of  covers  information  which 
otherwise  he  would  have  to  dig  out  of  many  official  reports.  At  the 
same  time  it  presents  the  data  in  most  convenient  form  for  instant 
comparison,  either  with  any  other  company  or  with  the  preceding 
year. 

The  Compendium  of  Official  Life  Insurance  Reports  makes  a 
book  of  176  pages,  is  handsomely  printed  from  new  and  clear  type, 
is  bound  in  flexible  leather  and  sells  at  $2.00  per  copy.  All  orders 
addressed  to  The  Spectator  Company.  135  William  street,  New  York, 
will  be  promptly  filled,  and  no  agent  can  afford  to  be  without  a  copy 
of  this  invaluable  statistical  publication. 

The  tabulation  presented  herewith  is  taken  from  this  work,  and 
shows  the  aggregate  transactions  of  the  146  ordinary. and  fourteen 


industrial  companies  of  the  United  States  which  made  reports  for  the 


year  1907: 


AGGREGATES  OF  THE  FINANCIAL  STANDING  AND  BUSINESS  FOR  1907  OF 
THE  ORDINARY  AND  INDUSTRIAL  COMPANIES  OF  THE 
UNITED  STATES. 


Number  of  companies 
Capital  stock . 


/ 


Ordinary  Industrial 

Companies.  Companies.  . 


146 

$21,587,000 


14 

$4,865,000 


Income. 


New  premiums . . 

Renewal  premiums .  . b 

Received  for  annuities . 

Total  premium  income . 

Dividends,  interest,  etc .  . b 

Received  for  rents. . . 

All  other  receipts . 


Total  interest  and  other  income 
Total  income . 


47,419,897 

20,377.088 

342.215.046 

118,333,134 

4,424,978 

307,304 

394,059,921 

139.017,526 

111,061,503 

14,447,932 

S, 309. 036 

2,228,219 

8,915,105 

617,353 

128,285,644 

17,293,504 

522,345,565 

156,311,030 

Expenditures. 

Paid  for  death  losses . 

Paid  for  matured  endowments . 

Annuities  paid . . . 

Paid  for  surrendered,  lapsed  and  purchased  policies . 

Dividends  to  policyholders . . . 

Total  payments  to  policyholders . . 

Dividends  to  stockholders. . .  . 

Commissions,  salaries  and  traveling  expenses  of  agents..  .  . 
Medical  fees,  salaries  and  other  charges  of  employees...  .  . 
All  other  expenses . . b 

Total  expenses  of  management . 

Total  expenditures . 

Excess  of  income  over  expenditures . 


125,231,577 

32,255,927 

6,947,618 

55,032,214 

39,534,348 


38^950,649 

714,229 

353,191 

3,872,405 

6,804,819 


259,001,684 

757,918 

55,993,701 

13,294,039 

13,141,708 


50.695,293 

380,000 

33,777,432 

6,910,970 

4,834,666 


83,187.366 


45,903,068 


342,189,050  96,598,361 

180,156,515  59,712,669 


Assets.  ' 

Real  estate  owned . . 

Bond  and  mortgage  loans . 

Bonds  owned . 

Stocks  owned .  .  . 

Collateral  loans . 

Premium  notes  and  loans . 

Cash  in  office  and  banks . 

Net  deferred  and  unpaid  premiums.  .  . . 

All  other  assets . . . .  b 

Total  admitted  assets . 

Items  not  admitted . . 


133,435.016 

800,177,750 

1.109,758,600 

120.647,908 

34,642.707 

331.779,215 

48.899,788 

37,581,314 

33,651,372 


2,650,573,670 

22,272,422 


36,533,529 

120,988,962 

170,601,119 

12,489,488 

11,653,671 

16,679,765 

18,445,231 

9,737,393 

5,029,525 


402,158,683 
g  1,861.619 


Liabilities. 

Reserve . 

Losses  and  claims  not  paid . 

Claims  resisted . 

Dividends  unpaid  and  apportioned . 

All  other  liabilities . 

Total  liabilities . 

Surplus  to  policyholders . 

Policy  Account, 

New  business  written  and  paid  for . . 

Whole  life  policies  in  force . . 

Endowment  policies  in. force . 

All  other  policies  in  force . 

Total  insurance  in  force . 

Total  assets  (including  non-admitted  items).. 
Total  surplus  (including  non-admitted  items) 


b 


2,299,576,444 

13,550,753 

1,499,087 

28,278,820 

33,804,739 


351,372.619 

1.425,476 

128,667 

2,396,163 

4.296,978 


2,376,709,843  359,619.903 

273,843,827  42,538,780 


Policies  753,843 

Amount  1,345,147,040 

.  7,554,200,965 

.  2,915,650,786 

. b  1,016,264,007 


4,148,986 

576,203,742 


Policies  5,943,151 
.Amount  11,486,115,758 

. •  2,672,846,092 

.  296,116,249 


18,844,3S4 

2,577,246,881 

404,020,302 

44,400,399 


b  Where  the  various  items  of  a  few  companies1  statements  have  not  been  classified,  the  total 
amounts  have  been  included  in  these  aggregates. 


ANSWERING  AN  INVITATION. 

A  life  agent  not  long  ago  was  trying  “for  all  he  was  worth”  to 
obtain  the  application  of  a  very  busy  man,  and  a  rather  inaccessible 
one,  but  without  success..  Finally  the  busy  business  man  said :  “I 
will  take  some  insurance  with  you  when  I  get  all  ready,  but  I  don’t 
want  you  to  come  into  my  office  again  until  I  ask  you  to  do  so.” 

“Certainly  I  agree  to  that,”  said  the  agent,  promptly,  and  walked 
out  smiling. 

But  the  agent  knew  front  experience  that  “when  I  get  all  ready” 
is  very  indefinite,  and  that  nine  times  out  of  ten  it  means  never, 
being  merely  a  subterfuge  for  postponement  or  to  get  rid  of  a 
solicitor. 

Some  weeks  thereafter  the  busy  business  man  heard  a  knock  at  his 
door.  “Come  in  !”  he  called,  and  in  walked  the  agent. 

“Good  morning,  Mr.  B - said  he. 

“Come  now,”  growled  the  man,  “I  told  you  that  you  were  not  to 
come  into  my  office  again  until  I  invited  you.” 

“Why,  certainly,  that  was  the  understanding.”  said  the  agent, 
smiling,  “but  didn’t  you  say  ‘come  in’  just  now  when  I  knocked?” 
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WHEN  TO  STOP  TALKING. 

By  a  Western  Agent. 

Some  two  or  three  years  ago  an  agent  arose  in  an  agents’  meeting 
and  declared  himself  as  being  in  sympathy  with  an  epigram  of 
George  Pick’s,  to  the  effect  that  the  art  of  writing  life  insurance 
consists  in  knowing  when  to  stop  talking.  In  illustration  he  related 
his  experience  with  a  prospect  to  whom  he  had  been  sent  by  his 
general  agent.  The  prospect  was  apparently  impervious  to  life 
insurance  arguments,  as  he  was  old  enough  to  have  made  numerous 
investments  but  had  never  taken  a  policy.  The  solicitor  approached 
him,  obtained  an  interview  and  asked  many  of  the  usual  questions, 
and  received  the  usual  answers.  In  substance,  the  prospect’s  greatest 
objection  to  life  insurance  was  that  he  could  invest  his  own  money. 

“But  have  you  never  made  any  poor  investments?”  the  solicitor 
finally  inquired. 

“I  have  a  few  that  I  would  like  to  dump  into  the  Mississippi 
river,”  replied  the  prospect. 

“I  want  that  Mississippi  river  refuse,”  declared  the  solicitor. 

I  confess  that  I  do  not  see  the  application  of  this  remark.  Ex¬ 
panded-  somewhat  it  might  mean  that  the  solicitor  despaired  of 
touching  the  prospect  by  any  ordinary  legitimate  argument,  and  that 
he  was  willing  that  life  insurance  should  be  considered  refuse  or 
anything  else,  so  that  the  prospect  would  buy  some. 

“You  have  already  made  foolish  investments,  rrtake  another  if  you 
choose  to  consider  it  that.  I  am  not  sensitive  about  your  opinion  of 
life  insurance,  provided  you  give  me  an  application,  ’  may  have  been 
the  solicitor’s  real  meaning.  On  the  other  hand,  he  may  have  simply 
hit  upon  a  catchy  expression  which  did  not  mean  anything  in  par¬ 
ticular  ;  but  it  won  the  attention  of  the  prospect,  and  he  consented  to 
look  at  a  statement.  Later  the  solicitor  returned  with  one,  explained 
it  to  the  prospect,  and  then  announced  that  he  had  made  an  appoint¬ 
ment  with  the  examiner  for  a  particular  hour.  The  prospect  pro¬ 
tested  feebly,  but  the  solicitor  was  firm,  and  the  transaction  was 
closed.  With  no  fuller  knowledge  of  this  case  than  I  have  before 
me  I  should  say  that  this  prospect  was  so  thoroughly  saturated  with 
facts  about  life  insurance  that  talking  was  almost  unnecessary,  and 
that  while  he  would  always  assert  that  he  did  not  want  life  insurance 
he  could  have  been  brought  to  the  examiner  by  a  little  firmness  a 
long  time  before  he  was.  Solicitors  who  interviewed  him  always 
made  the  mistake  of  going  into  familiar  details  and  gave  him  an 
opportunity  to  debate  and  reject,  when  he  simply  needed  to  be 
pressed  into  action.  Until  the  gentleman  who  described  this  ex¬ 
perience  appeared  upon  the  scene  no  one  realized  that  further  talking 
was  superfluous. 

The  experience  I  have  described  reminds  me  of  others  and  also 
inspires  a  few  general  remarks  about  talking.  I  shall  not  confine 
myself  strictly  to  the  topic  which  appears  at  the  head  of  this  article, 
but  will  set  down  such  things  about  talking  as  promise  to  be  of  help 
to  the  solicitor.  First,  however,  permit  me  to  describe  a  talking 
experience  which  did  not  end  so  happily  for  me  as  the  one  which 
I  have  already  related. 


A  Long-Winded  Talker. 

It  fell  to  my  lot  to  spend  a  month  with  a  beginner  who  had  been 
a  school  teacher  for  nearly  twenty  years.  He  had  not  been  a  failure 
as  a  teacher,  but  he  began  to  fear  that  he  would  be  displaced  by 
younger  men  or  women,  and  he  looked  for  a  new  calling.  Life  in¬ 
surance  was  promising,  and  hence  it  came  about  that  I  undertook  to 
train  him.  I  had  not  talked  long  with  him  until  I  discovered  that  he 
had  fallen  into  what  I  call  the  monologue  habit.  That  is,  he  would 
lecture  and  hold  forth  upon  the  slightest  excuse,  and  practically 
monopolize  the  conversation.  This  was  something  of  a  trial  to  me. 
for  I  have  a  touch  of  the  monologue  habit  myself  and  dislike  to 
forget  the  sound  of  my  own  voice,  but  aside  from  this  the  long- 
winded  lecturer  is  an  utter  failure  at  soliciting.  However,  I  had  no 
excuse  for  making  what  might  appear  personal  criticisms  until  I 
could  give  emphasis  to  them  by  an  example,  and  so  I  listened 
patiently  to  a  great  quantity  of  unedifying  remarks  until  we  co¬ 
operated  to  interview  a  prospect.  I  opened  with  an  inquiry  designed 
to  draw  the  prospect  out,  and  having  succeeded  in  getting  a  basis  to 
start  from,  advanced  an  argument  or  two  and  appealed  to  the 
beginner  for  support.  Unhappily  for  me  it  was  like  touching  a  match 
to  a  bunch  of  firecrackers.  He  exploded  in  an  instant,  and  such  an 
oration  about  applications  that  had  been  written,  mercies  that  had 
come  to  widows  and  orphans  and  the  calamities  that  lay  in  wait  for 
an  unprotected  family  I  never  had  heard  before,  and  hope  I  may 
never  hear  again.  Talk  about  tearing  a  passion  to  tatters !  He 
talked  as  if  his  very  life  depended  upon  his  getting  so  many  words 
out  of  him  in  the  quickest  possible  time.  I  was  so  amazed  and 
chagrined  that  I  almost  forgot  where  I  was",  and  I  made  no  attempt 
to  check  him.  The  prospect  in  the  meantime  stared  at  us  in  mingled 
weariness  and  perplexity,  and  probably  wondered  what  it  was  all 
about.  It  seemed  obvious  to  me  that  he  was  hopelessly  bewildered, 
and  when  the  school  teacher  finally  paused  I  made  a  hasty  excuse 
and  fled.  But  if  I  didn’t  give  that  oratorical  gentleman  a  lecture  on 
lecturing !  He  improved  after  that  and  we  wrote  a  few  small  applica¬ 
tions  before  I  left  him  to  his  own  devices,  but  he  has  never  been 
able  to  write  more  than  $40,000  in  new  business  in  a  year.  However, 
as  he  resides  in  a  small  town  he  is  able  to  live  on  his  income. 

Communicate  Knowledge  Slowly. 

Now,  aside  from  the  fact  that  the  monologue  artist  is  a  nuisance 
either  in  business  or  in  society,  and  hence  is  not  likely  to  win  busi¬ 
ness  or  friends,  knowledge  of  any  kind,  but  especially  knowledge 
about  life  insurance,  should  be  communicated  slowly,  distinctly  and 
with  emphasis  upon  one  point  at  a  time.  Perhaps  the  one  person 
in  the  world  who  knows  how  to  communicate  unfamiliar  information 
properly  is  the  trained  school  teacher.  He  knows  that  one  point 
should  be  urged  at  a  time,  that  it  should  be  illustrated  over  and  over 
again  until  the  learner  has  grasped  it  clearly;  but  the  average  person 
who  undertakes  to  instruct  proceeds  at  a  breakneck  pace.  He  has 
known  something  all  his  life,  and  he  arrogantly  insists,  “It  is  as 
simple  as  rolling  off  of  a  log,”  and  he  pours  out  a  flood  of  statements 
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which  is  hopelessly  confusing.  Only  the  other  day  I  attempted  to 
learn  how  the  score  is  kept  in  a  game  of  ten-pins,  and  my  teacher 
took  the  usual  course  of  overwhelming  me  with  information.  I 
know  a  trifle  more  than  I  did  a  week  ago,  but  I  could  not  count  a 
game  to  save  my  life.  However.  I  may  be  dull,  and  it  would  not 
be  seemly  for  me  to  compliment  my  own  powers.  But  a  college 
graduate,  and  the  head  of  a  great  library  would  surely  be  credited 
with  first-class  faculties.  The  general  agent  and  I  were  soliciting 
this  gentleman  one  day,  and  hurling  facts  at  him  with  the  rapidity  of 
a  Gatling  gun,  when  he  exclaimed :  “Hold  on,  now ;  you  gentlemen 
go  over  these  things  every  day,  and  you  can  do  it  almost  automatic¬ 
ally,  but  I  do  not  think  about  them  once  a  year  and  I  must  go 
slower.”  Accordingly,  the  general  agent  and  I  moderated  our  pace 
and  restrained  ourselves  as  best  we  could.  We  grew  excited  oc¬ 
casionally,  but  the  librarian  was  determined  to  understand  what  he 
bought,  if  he  bought  anything,  and  he  would  check  us  when  we 
began  to  hurry.  He  knew  that  unfamiliar  knowledge  cannot  be 
understood  offhand,  and  he  taught  us  a  lesson  about  developing 
prospects  which  we  have  not  forgotten  even  to  this  day.  Life  in¬ 
surance  facts,  then,  should  be  communicated  slowly  and  in  small 
quantities  at  a  time.  An  eminent  art  critic  has  said  that  one  sentence 
truly  understood  in  some  sense  constitutes  an  education,  whereas  a 
smatterer  might  hurry  through  an  entire  library  and  still  remain 
ignorant  and  uneducated.  This  is,  of  course,  a  passionate  way  of 
expressing  it,  but  it  is  certain  that  a  very  small  number  of  facts 
about  life  insurance,  truly  understood,  will  do  more  toward  produc¬ 
ing  conviction  than  will  a  volume  imperfectly  understood. 

Interviewing  a  Silent  Prospect. 

I  have  shown  the  general  agent  in  a  faulty  interview,  and  it  is  not 
only  fair,  but  will  be  helpful,  to  show  him  in  what  I  may  call  a 
correct  interview.  As  a  solicitor  he  is  almost  a  genius,  and  from  the 
very  beginning  of  his  career  he  has  conducted  his  interviews  with 
a  method  that  cannot  be  greatly  improved.  Usually  he  knows  the 
prospect’s  age,  needs  and  general  condition  before  beginning  an 
interview.  If  he  meets  a  prospect  accidentally  and  must  proceed  with¬ 
out  his  usual  preparation,  he  makes  a  few  inquiries  and  decides  upon 
a  line  of  attack.  When  soliciting  he  carries  a  small  grip  containing 
a  complete  set  of  statements  from  the  ages  of  twenty-one  to  sixty 
for  the  three  most  popular  forms  of  policies,  namely,  twenty-year 
endowment,  twenty-payment  life,  and  ordinary  life.  While  deciding 
upon  the  plan  he  will  pursue  he  sometimes  shows  the  prospect  state¬ 
ments  for  these  three  policies,  and  the  prospect  usually  gives  some 
evidence  of  having  a  preference.  Then  the  general  agent  begins  with 
this  as  a  basis,  and  presses  the  point  in  every  possible  way  until  it  is 
time  to  write  the  application.  Some  years  ago  I  was  present  when 
he  undertook  to  insure  a  somewhat  peculiar  prospect  who  would  not 
take  any  part  in  the  interview.  He  refused  to  answer  questions, 
raise  objections  or  expose  himself  to  the  risk  of  being  convinced. 
The  general  agent  was  compelled  to  work  with  information  which 
he  obtained  from  outside  sources,  and  he  determined  to  sell  Hays,  as 
I  will  call  him,  a  twenty-year  endowment.  Accordingly,  he  took  up 
a  position  in  Hays’  store  one  afternoon,  and  as  business  was  rather 
quiet  the  interview  was  seldom  interrupted. 

“An  endowment  protects  your  own  old  age,”  the  general  agent 
began,  and  Hays  blinked  his  eyes,  but  was  silent.  The  general  agent 
paused  a  moment  to  allow  his  statement  to  soak  in  and  then  pro¬ 
ceeded. 

“An  endowment  policy  does  not  compel  you  to  die  to  win.”  Hays 
blinked  again  and  indulged  in  some  more  silence. 

“If  you  have  an  endowment  you  win  if  you  live  and  you  win  if 
you  die,”  said  the  general  agent,  presently,  and  Hays  raised  his  eyes 
for  a  moment,  apparently  noticed  that  the  general  agent  was  alive, 
and  then  stared  vacantly  at  the  display  in  his  show  windows. 

“No  investment  shows  such  large  returns  for  so  small  an  outlay,” 
persisted  the  general  agent;  but  Hays  pulled  out  his  pocketbook,  took 
off  the  rubber  band,  ran  it  through  his  teeth  and  closed  his  mouth. 
And  still  the  general  agent  did  not  lose  his  senses,  did  not  rise  and 
tear  Hays  to  pieces,  but  continued  to  believe  in  his  heart  that  he  saw 
an  application  before  him  and  went  on  with  his  monotonous  recitation. 
For  two  hours  the  general  agent  fought  it  out  on  this  line,  and  Hays 
seldom  got  beyond  an  inarticulate  murmur,  but  at  the  fourth  inter¬ 


view  he  signed  an  application  for  $20,000  and  paid  the  premium.  I 
do  reverence  to  the  general  agent’s  patience,  his  insight  and  his 
method.  In  this  case  he  talked  clearly,  pointedly  and  in  the  right 
proportion.  He  formed  his  purpose  and  he  never  lost  faith  in  it  or 
forgot  it  for  a  moment.  At  the  proper  moment  he  saw  that  an 
application  would  be/ signed  and  he  quit  talking.  He  had  accomplished 
his  purpose  and  no  more  talk  was  needed.  Hays  continued  to  blink 
and  stare  to  the  end,  and  I  should  have  been  as  hopeful  of  extracting 
business  from  an  effigy,  but  the  general  agent  knew  how  to  talk,  when 
to  talk  and  when  to  stop  talking,  and  he  won  his  application.  May 
others  take  hope  from  his  example. 


“DO  IT  RIGHT.” 

If  you  have  a  thing  to  do — 

Do  it  Right; 

Stick  at  it  till  you’re  through — 

Do  it  Right; 

Give  good  and  honest  work, 

It  pays  to  never  shirk — 

Do  it  Right. 

Whether  working  fast  or  slow — 

Do  it  Right; 

Don’t  do  things  just  for  show — 

Do  them  Right; 

If  things  go  wrong  don’t  cry, 

Just  all  the  harder  try — 

Do  it  Right. 

If  wealth  you  would  acquire — 

Do  it  Right; 

If  to  fame  you  would  aspire — 

Do  it  Right ; 

Shun  ill  gotten  gain. 

Strive  for  an  honored  name — 

Do  it  Right. 

■ — Samuel  O.  Buckner. 


TWO  DECADES  OF  LIFE  INSURANCE. 

Even  with  the  temporary  setback  given  to  life  insurance  through  the 
excitement  consequent  upon  the  investigations  of  1905  and  1906,  the 
system  moves  steadily  forward  on  its  beneficial  career.  Although  the 
volume  of  business  written  has  shown  a  material  diminution  since 
1904  the  benefits  ,  conferred  have  increased.  More  policies  are  in 
force  than  ever  before,  larger  amounts  are  being  paid  in  premiums, 
while  the  sums  disbursed  to  policyholders  and  their  beneficiaries  are 
vastly  greater  than  at  any  previous  time.  The  aggregate  transactions 
of  all  the  companies  for  a  single  year  reach  tremendous  proportions, 
and  the  growth  of  a  decade  shows  figures  equally  wonderful  in  their 
immensity. 

The  tabulation  herewith  shows  in  comparative  form  the  aggregate 
transactions  of  all  United  States  life  insurance  companies  for  the 
years  1897  and  1907,  together  with  the  increases  in  the  period  and  the 
totals  for  the  decade.  The  growth  in  the  ten  years  has  been  prac¬ 
tically  uniform,  the  principal  items  having  about  doubled  Such  a 
growth  but  dimly  foreshadows  the  vast  amount  of  benefits  to  be 
conferred  on  policyholders  in  future  years.  During  the  ten  years 
the  vast  sum  of  $2,202,678,711  was  paid  out  under  policy  contracts, 
equal  to  about  170  per  cent  of  the  assets  in  hand  at  the  beginning  of 
the  period,  proving  conclusively  that  money  paid  for  life  insurance  is 
not  indefinitely  locked  up,  but  is  being  constantly  redistributed 
throughout  the  country.  The  figures  entering  into  this  tabulation  are 
taken  from  The  Compendium  of  Official  Life  Insurance  Reports, 
which  is  the  only  publication  giving  complete  detailed  statements  of 
all  United  States  life  insurance  companies* 

Compared  with  the  figures  of  to-day  the  companies  in  existence  ten 
years  ago  seem  small,  while  if  we  go  back  twenty  years  it  seems 
possible  to  realize  the  truth  of  the  statement  that  the  life  insurance 

*  Published  by  The  Spectator  Company,  135  William  street,  New  York.  Price, 
$2.00,  bound  in  flexible  leather. 
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business  has  but  barely  entered  upon  its  full  growth.  At  the  close  of 
1887  there  were  but  forty-seven  life  insurance  companies  organized 
under  the  laws  of  the  United  States.  In  that  year,  for  the  first  time, 
the  volume  of  premium  receipts  passed  the  $100,000,000  mark,  the 
total  being  $106,050,761.  Interest  and  other  receipts  of  $31,148,383 
brought  the  total  income  up  to  $137,199,144-  Payments  to  policy¬ 
holders  were  $71,097,579,  while  the  amount  laid  by  from  the  income 
was  $38,083,755,  which  helped  to  swell  the  assets  to  $614,429,384.  1  he 
new  business  written  was  $706,836,9551  and  the  insurance  in  force 
$2,842,061,135,  representing  3,206,551  policies.  No  comment  is  needed 
to  intimate  the  vast  amount  of  benefit  conferred  by  the  growth  in  the 
intervening  period,  which  growth  cannot  possibly  suffer  more  than  a 
temporary  check. 


Increase  in 


Totals  for 


1907. 


1897. 


10  Years.  10  Years. 
(1898-1907.)  (1898-1907.) 


Number  of  companies. 
Capital  stock . 


160 

$26,452,000 


56 

$12,047,400 


104 

$14,404,600 


Income. 

New  premiums . 

Renewal  premiums . a 

Received  for  annuities . 

Total  premium  income . 

Dividends,  interest,  etc . 

Received  for  rents . 

All  other  receipts . a 

Total  interest  and  other  income 

Total  income . 


67,796,985 

460,548,180 

4,732,282 


533,077,447 

125,509,435 

10,537,255 

9,532,458 


145,579,148 


678,656,595 


46,338,229 

190,950,854 

6,058,866 


243,347,949 

54,179,682 

5,955,286 

1,462,758 


61,597,726 


304,945,675 


21,458,756 

269,597,326 

—1,326,584 


289,729,498 

71,329,753 

4,581,969 

8,070,700 


83,981,422 


373,710,920 


$704,044,521 

3,380,092,917 

74,770,168 


4,158,907,606 

860,796,801 

93,031,316 

90,803,788 


1,034,631  915 


5,193,539,521 


Expenditures. 

Paid  for  death  losses . 

Paid  for  matured  endowments. . . 

Annuities  paid . 

Paid  for  surrendered,  lapsed  and 

purchased  policies . 

Dividends  to  policyholders . 

Total  payments  to  policyh’rs. 

Dividends  to  stockholders . 

Commissions,  salaries  and  travel¬ 
ing  expenses  of  agents . 

Medical  fees,  salaries  and  other 

charges  of  employees . 

All  other  expenditures . a 

Total  expenses,  management. .  . . 


164,182,226 

32,970,156 

7,300,809 

78,593,304 

12,351,140 

2,978,179 

85,588,922 

20,619,016 

4,322,630 

1,259,054,410 

231,522,558 

53,401,064 

58,904,619 

46,339,167 

26,944,258 

18,538,827 

31,960,361 

27,800,340 

355,656,480 

303,044,199 

309,696,977 

1,137,918 

139,405,708 

771,779 

170,291,269 

365,139 

2,202,678,711 

9,269,274 

89,771,133 

42,212,053 

47,559,080 

752,283,736 

20,205,009 

17,976,374 

9,339,006 

17,259,028 

10,866,003 

717,346 

165,118,567 

275,719,407 

129,090,434 

69,581,866 

59,508,568 

1,202,390,984 

Total  expenditures . 

Excess  of  income  over  expend’res 


438,787,411 

239,869,184 


208,987,574 

95,958,101 


229,799,837  3,405,069,695 
143,911,083  1,788,469,826 


Assets. 

Real  estate  owned . 

Bond  and  mortgage  loans . 

Bonds  owned . * 

Stocks  owned . * 

Collateral  loans . 

Premium  notes  and  loans . 

Cash  in  office  and  banks . 

Net  deferred  and  unpaid  prem’ms 
All  other  assets . a 

Total  admitted  assets . 

Items  not  admitted . 


169,968,545 
921,166,712 
1,280,359,719 
133,137,396 
46,296,378 
348.45S, 980 
67,345,019 
47,318,707 
38,680,897 


3,052,732,353 

24,134,041 


137,990,042 

452,290,165 

14,690,698 

533,970,742 

44,489,942 

51,962,850 

61,428,240 

22,161,530 

15,918,989 


1,344,903,198 

8,315,831 


31,978,503 

468,876,547 

864,835,675 


1,806,436 

296,496,130 

.5,916,779 

25,157,177 

22,761,908 


1,707,829,155 

15,818,210 


Liabilities. 

Reserve . 

Losses  and  claims  not  paid . 

Claims  resisted . 

Dividends  unpaid . 

All  other  liabilities . a 

Total  liabilities . 

Surplus  to  policyholders . 


2,650,949,063 

14,976,229 

1,627,754 

30,674,983 

38,101,717 


1,118,620,571 

7,447,339 

1,070,479 

2,542,534 

11,134,097 


1,532,328,492 

7,528,890 

557,275 

28,132,440 

26,967,620 


2,736,329,746 

316,402,607 


1,140,815,020 

204,088,178 


1,595,514,726 

112,314,429 


Policy  Account. 

New  business  written . 

New  business  not  taken . 

New  business  actually  paid  for ,  . 

Whole  life  policies  in  force . 

Endowment  policies  in  force.  . . . 
All  other  policies  in  force.- . a 

Total  insurance  in  force . t 

Industrial  business  written . 

Industrial  insurance  in  force .... 


499,799,837 

3,807,911,976 

1,693,965,030 

654,210,694 


14,419,540,408 


1,345,147,040 

7,554,200,965 

2,915,650,786 

1,016,264,007 


11,486,115,758 

576,203,742 

2,577,246,881 


953,306,017 

107,958,814 

845,347,203 

3,746,738,989 

1,221,685,756 

362,053,313 


5,330,478,058 

414,722,127 

995,642,014 


6,155,637,700 
214,150,429 
1 ,5S1 ,604,867 


5,796,200,527 


*  Prior  to  1901  figures  represent  United  States  bonds  and  other  stocks  and  bonds,  a  Where 
the  various  items  of  a  few  companies’  statements  have  not  been  classified,  the  total  amounts  have 
been  included  in  these  aggregates,  f  All  companies  on  paid-for  basis. 


A  WORTHY  LIFE  WORK. 

Life  insurance  is  the  most  influential,  the  most  important,  financial 
factor  in  the  world  to-day,  as  regards  both  capital  controlled  and  bene¬ 
fits  conferred  on  mankind. 

It  is  growing  in  importance  year  by  year. 

It  is  a  clean  business,  and  clean-cut  men  find  it  attractive  and  remun¬ 


erative.  It  is  pre-eminently  an  accumulating  business,  once  the  proper 
nucleus  is  provided,  and  the  necessary  impetus  attained.  Honest  can¬ 
vassing  persistently  carried  out  will  always  bring  due  returns,  and  the 
rewards  are  highly  satisfactory. 

You  are  wise  to  make  it  your  life  work. 

It  is  certainly  an  enviable  distinction  to  be  known  as  the  most  reliable 
life  insurance  man  in  your  section,  but  it  is  attained  only  by  the  ener¬ 
getic  agent  who  accepts  his  opportunity,  and  diligently  applies  himself 
to  his  chosen  business. 

Make  this  your  goal! — Issued  by  Hartford  Life. 


INSURANCE  vs.  “PET  SCHEMES”  AND  “GILT-EDGED” 
INVESTMENTS. 

A  prominent  Southern  gentleman,  who  is  credited  with  a  line  of 
life  insurance  aggregating  $700,000,,  and  who  has  recently  added  to 
his  holdings,  writes  as  follows  regarding  his  insurance : 

The  past  year  has  shown  a  lot  of  us  fellows  who  carry  a  heavy 
line  of  insurance,  that  as  an  investment  it  is  a  whole  lot  better  than 
some  of  our  “pet  schemes”  which  are  so  “gilt  edged.”  For  instance, 
at  one  time  when  I  had  to  suddenly  raise  a  lot  of  money,  and  United 
States  bonds  were  not  good  collateral  at  fifty  per  cent,  I  found  that 
some  of  my  paid-up  insurance  was  good  collateral  at  ninety  per  cent 
of  what  it  had  cost  me  all  told,  counting  every  dollar  I  had  spent 
for  it.  And  taking  a  line  of  my  fully-paid  insurance,  aggregating 
over  $300,000,  I  find  that  it  averages  7714  per  cent  of  what  it  cost  me 
as  collateral,  and  the  average  income  in  cash  dividends  on  all  my 
paid-up  insurance  last  year,  aggregating  several  hundred  thousand 
dollars,  was  1.23  per  cent  on  its  total  cost,  the  amount  varying  from 
the  lowest  of  1.11  per  cent  to  the  highest,  1.39  per  certt.  I  would 
certainly  be  very  happy  if  all  my  investments,  which  are  good,  would 
show  the  same  average,  and  all  this  in  addition  to  the  insurance 
feature  which  I  have  had  for  all  these  years  free. 


FIRST  SUPPLEMENT  TO  THE  HANDY  GUIDE  FOR  1908. 

The  Spectator  Company  has  issued  the  first  supplement  to  the  1908 
edition  of  The  Handy  Guide.  It  consists  of  twenty-four  pages,  and 
presents  new  rates,  values  and  policies  of  the  Berkshire  Life  and 
Massachusetts  Mutual,  the  new  values  of  the  New  England  Mutual 
Life  and  the  new  principal  and  income  bond  of  the  Travelers.  As 
every  agent  needs  to  keep  posted  on  the  latest  developments  in  con¬ 
nection  with  premium  rates,  surrender  values  and  policies,  a  copy 
of  this  supplement  is  essential  to  complete  his  outfit.  Subscribers  to 
The  Handy  Guide  for  1908  will  be  supplied  with  copies  of  this  sup¬ 
plement  at  25  cents  each,  or  on  receipt  of  75  cents  the  first  supplement 
will  be  sent  at  once,  and  the  second  and  third  as  issued  later  in  the 
year.  Address  all  orders  to  The  Spectator  Company,  133  William 
street,  New  York. 


THE  STATE  LIFE  INSURANCE  COMPANY  OF  INDIANA. 

In  the  excitement  engendered  by  the  life  insurance  investigation  in 
New  York  during  1905,  some  companies  of  other  States  also  came  under 
the  searchlight.  Among  them  was  the  State  Life  Insurance  Company  of 
Indiana,  having  its  headquarters  in  Indianapolis.  Developments  in  con¬ 
nection  with  an  agency  company  which  controlled  the  State  Life  re¬ 
sulted  in  the  resignation  of  some  of  the  principal  officers  of  the  com¬ 
pany  and  changes  in  the  directorate.  Whether  the  new  men  have  bene¬ 
fited  the  company  or  not  seems  to  be  an  open  question.  A  correspondent 
of  The  Spectator  recently  sent  in  the  following  communication: 

[To  the  Editor  of  The  Spectator.] 

The  State  Life  of  Indianapolis  seems  to  be  reducing  its  expenses  by 
writing  less  business,  but  is  apparently  putting  the  saving  into  the 
salaries  of  figurehead  officers.  Last  year  it  sustained  a  slump  of  twelve 
millions  in  new  business — writing  less  than  fifty  per  cent  of  the  amount 
reported  for  1906 — and  lost  five  and  three-quarter  millions  of  its  in¬ 
surance  in  force.  In  spite  of  this  fact  it  has  advanced  the  salary  of  its 
president  from  $6000  to  $12,000.  He  is  the  postmaster  of  Indianapolis 
and  merely  gives  the  company  a  part  of  his  time. 

The  Marion  county  auditor  has  a  sinecure  official  position  with  the 
company  as  treasurer  at  $4000  per  year,  and  I  am  told  there  are  other 
State  officials  on  its  list  of  salaried  officers  at  a  similar  salary,  just  for 
the  influence  they  can  exert  to  restore  the  company  to  confidence. 

Mr.  Wynn’s  salary  has  likewise  been  doubled  I  am  told  (from  $6000  to 
$12,000),  but  he  is  the  moving  spirit  and  doubtless  earns  his  money. 

Although  the  company  wrote  last  year  less  than  fifty  per  cent  of  the 
amount  reported  in  1906,  its  expenses  only  decreased  a  little  over  $100,- 
000,  and  the  percentage  of  net  management  expenses  to  premium  income 
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was  34.83  in  1907,  against  37.55  in  1896.  The  new  management  is  evi¬ 
dently  not  any  better  than  the  old.  Candida. 

Indianapolis,  Ind.,  July  31.  _ 

On  receipt  of  the  foregoing  communication  we  requested  a  special  cor¬ 
respondent  at  Indianapolis  to  look  into  the  matter  with  a  view  to  ascer¬ 
taining  if  the  charges  made  were  well  founded.  He  has  reported  to  us  as 
follows : 

[To  the  Editor  of  The  Spectator.] 

I  have  investigated  the  State  Life  Insurance  Company  probably  as 
thoroughly  as  I  can  under  the  circumstances,  and  I  am  now'  prepared  to 
make  my  report,  having  covered  every  item  you  mention  in  your  letter. 
Tc  do  the  subject  of  the  State  Life  justice,  I  had  better  touch  briefly 
upon  some  matters  in  its  history. 

In  February  or  March  of  1907,  the  State  Agency  scheme  got  the  State 
Life  into  trouble.  I  need  not  give  minute  details,  as  you  probably  re¬ 
member  that  a  number  of  suits  were  brought  against  the  Agency  Com¬ 
pany  and  a  number  of  injunctions  were  granted  and  dissolved.  The  State 
Agency  Company  was  finally  taken  over  by  the  Great  Western  Agency 
Company,  and  the  State  Life  got  rid  of  what  had  proved  to  be  a  white 
elephant.  However,  the  rumors  and  charges  that  were  set  afloat  brought 
the  State  Life  into  such  discredit  that  the  Insurance  Department  of  this 
State  determined  to  examine  the  company.  The  officers  of  the  company 
stubbornly  declined  to  treat  the  Department  with  courtesy,  but  they 
at  length  submitted  with  rather  had  grace.  Then  some  facts  that  did 
iiot  please  the  public  were,  apparently,  disclosed.  It  appeared  that  the 
four  principal  officers  of  the  company  had  created  separate  departments 
for  themselves  and  were  bitterly  jealous  of  each  other.  Each  officer 
drew  several  salaries,  and  each  received  a  total  of  $18,000  a  year,  or  a 
grand  total  of  $72,000  for  the  offices  of  president,  vice-president,  second 
vice-president  and  secretary.  The  examination  by  the  Insurance  De¬ 
partment  seemed  to  show  that  President  Sweeney  and  Vice-President 
Quinn  had  received  a  commission  of  $25,000  each  on  the  building  which 
the  State  Life  had  bought.  The  testimony  on  thiS  point  seemed  so  con¬ 
clusive  that  Sweeney  and  QUinn  resigned,  with  the  announcement  that 
they  would  permit  the  courts  to  vindicate  them.  Accordingly,  suits 
were  brought  against  the  two  ex-officials  for  the  recovery  of  the  $50,000, 
but  up  to  date  nothing  has  been  heard  from  them. 

The  investigation,  the  rumors  and  the  supposed  disclosures  took  up  much 
of  the  space  in  our  local  newspapers  for  weeks  during  the  early  part  of 
1907,  and  when  the  thing  came  to  an  end  the  general  opinion  was  that 
the  State  Life’s  credit  was  torn  to  rags.  The  investigation,  however, 
brought  out  that  the  company  was  not  only  solvent,  but  its  condition  in 
general  w'as  good.  The  thing  to  do  then  was  to  patch  up  the  company’s 
credit  again.  Accordingly,  two  changes  were  made  among  the  officers, 
some  departments  were  created  w'ith  responsible  men  at  the  head  of 
them  and,  as  nearly  as  I  remember,  four  new  directors  were  elected. 

I  may  say  that  the  salaries  of  the  officers  were  cut  from  $18,000  to 
$12,000  a  year.  H.  W.  Bennett,  then  postmaster  of  the  city  of  Indian¬ 
apolis,  was  elected  president  at  a  salary  of  $6000.  Presumably  he  was 
to  give  as  much  of  his  time  to  the  company  as  he  could  under  the  cir¬ 
cumstances.  The  State  Life’s  report  to  the  Insurance  Department  shows 
that  from  March  to  December,  1907,  Mr.  Bennett  received  $4,841.67.  Two 
or  three  months  ago  Mr.  Bennett  resigned  his  position  as  postmaster 
and  publicly  announced  that  he  did  so  that  he  might  give  all  of  his 
time  to  the  State  Life.  The  Insurance  Department  is  under  the  im¬ 
pression  that  Mr.  Bennett  now  receives  the  full  salary  of  $12,000  a  year, 
but  has  no  way  of  finding  out  until  the  company  makes  its  report  in 
December. 

With  the  resignation  of  Vice-President  Quinn,  Secretary  Wynn,  who 
.also  had  charge  of  the  actuarial  work  of  the  company,  was  elected  vice- 
president.  Wynn  and  Second  Vice-President  Coffin  came  out  of  the 
trouble  with  clean  records,  apparently,  and  with  his  election  to  the 
office  of  vice-president,  Wynn  is  now  vice-president,  secretary  and 
actuary.  His  total  salary  is  $12,000  a  year,  as  shown  on  the  schedule  at 
the  State  House.  Inasmuch  as  he  formerly  received  $18,000  for  being 
simply  secretary  and  actuary,  his  new  honor  has  not  increased  his 
emoluments.  This,  apparently,  disposes  of  the  allegation  that  the  sec¬ 
retary’s  salary  has  been  increased  from  $6000  to  $12,000  a  year. 

In  the  reconstruction  which  occurred  after  the  investigation  a  treas¬ 
urer  was  elected,  and  Albert  Sahm,  now  auditor  of  Marion  county,  was 
chosen  at  a  salary  of  $4000  a  year.  The  figures  at  the  Insurance  De¬ 
partment  show  that  he  received  $3,258.30  from  March  to  December.  Wm. 
C.  Bobbs,  Jas.  F.  Dissette  and  J.  R.  Wilson,  three  of  the  four  new  di¬ 
rectors  appointed,  received  $2,466.67  each  from  March  to  December.  In 
all.  six  new  men  were  added  to  the  board  of  directors  of  the  State  Life 
and  draw  salaries  as  such.  President  Bennett  and  Treasurer  Sahm  are 
among  this  number. 

Your  correspondent  charged  that  the  State  Life  had  fallen  into  the 
hands  of  political  speculators,  and  that  State  officials  are  on  the  list  of 


salaried  officers.  I  may  say  that  I  find  nothing  in  the  company’s  report 
to  show  that  State  officials  are  drawing  salaries  from  the  insurance  com¬ 
pany.  There  are  no  charges  to  this  effect  at  the  present  time  in  In¬ 
dianapolis  and,  under  the  circumstances,  I  fail  to  see  how  I  could  in¬ 
vestigate  this  point  further.  If  the  State  Life  is  paying  salaries  to  In¬ 
diana  officials,  it  is  doing  it  under  cover,  and  if  your  correspondent  has 
accurate  information,*  he  has  sources  which  are  not  open  to  me.  I  am 
inclined  to  think  that  he  is  simply  repeating  the  prejudices  which  many 
of  the  competitors  of  the  State  Life  will  always  feel  toward  it. 

As  to  the  item  about  political  speculators:  Treasurer  Sahm  has  un¬ 
doubtedly  been  a  politician,  but  he  is  supposed  to  be  one  of  the  better 
kind.  He  was  chosen  to  give  credit  to  the  StatS  Life  and,  so  far  as  I 
know,  his  reputation  is  without  a  blot.  He  is  one  of  the  most  popular 
men  in  Marion  county  and,  being  a  Democrat,  he  had  to  overcome  a 
large  Republican  majority  in  order  to  be  elected  to  his  present  position. 

I  know  Mr.  Sahm.  personally,  have  known  him  for  years,  and  while  I 
feel  no  special  admiration  for  him,  I  do  not  know  a  single  fact  that 
would  impair  his  excellent  reputation.  Since  he  has  been  in  the 
auditor’s  office  he  has  unearthed  a  great  amount  of  grafting,  which  has 
further  raised  him  in  the  public  esteem.  In  the  absence  ’of  any  facts,  I 
could  hardly  take  it  upon  myself  to  assert  that  such  a  man  as  Mr. 
Sahm  would  bleed  an  insurance  company  to  the  extent  of  $4000  a  year. 

I  may  say,  however,  that  it  is  the  general  impression  that  Mr.  Sahm  re¬ 
ceives  his  salary  for  the  assurance  which  his  name  gives  the  public, 
rather  than  for  the  actual  work  he  does.  If  honesty  and  integrity  are 
worth  anything  to  an  insurance  company,  then  I  should  say  the  position 
of  treasurer  is  not  a  sinecure. 

President  H.  V.  Bennett  has  been  successful  in  everything  he  has  un¬ 
dertaken,  and  has  figured  somewhat  in  politics.  He  has  large  business 
interests  himself,  and  his  father-in-law  is  one  of  the  wealthy,  influ¬ 
ential  men  of  our  city.  Mr.  Bennett’s  prestige  would  enable  him  to  get 
almost  anything  that  he  might  covet,  but  his  reputation  is  without  a 
flaw.  He  is  said  to  be  a  man  of  fine  ability,  and  his  name,  in  the  popular 
phrase,  is  one  to  conjure  with.  He  was  particularly  chosen  to  restore 
confidence  in  the  State  Life.  He  has  large  business  interests  of  his 
own,  but  the  impression  is,  that  he  is  able  to  give  the  State  Life  all  the 
time  and  attention  that  it  should  receive  from  him.  It  would  be  unjust 
to  call  him  and  Sahm  political  speculators,  although  I  would  not  myself 
undertake  to  say  that  they  do  or  do  not  earn  their  money.  If  a  man’s 
services  are  desired  and  he  puts  a  certain  value  upon  them,  I  suppose 
the  practical  conclusion  is,  that  he  has  the  right  to.  In  general,  a  man 
is  supposed  to  be  worth  what  he  can  get  in  a  fair  and  open  manner.  I 
am  not  particularly  impressed  with  the  plan  of  bolstering  up  the  credit 
of  an  institution  with  the  names  of  able  men,  but  the  charge  that  the 
State  Life  has  fallen  into  the  hands  of  political  speculators  seems  to 
me  not  well  founded. 

The  four  new  directors  that  were  added  to  the  State  Life  were  se¬ 
lected  from  among  the  ablest  business  men  in  Indianapolis.  They  are: 
Wm.  C.  Bobbs,  Jas.  F.  Dissette,  W.  J.  Mooney  and  H.  P.  Wasson. 

The  State  Life’s  business  in  force  at  the  end  of  1906  was  $81,047,860, 
while  at  the  close  of  1907  it  was  $75,281,153.  This  shows  a  falling  off  of 
nearly  $6,000,000. 

Now  that  I  have  given  you  what  facts  that  I  have  been  able  to  get 
hold  of,  I  may  say  that  my  personal  opinion  is,  that  the  statement  that 
the  State  Life  has  fallen  into  the  hands  of  political  speculators  is  non¬ 
sense.  I  do  not  admire  the  business  methods  which  won  success  for  the 
State  Life,  but  I  believe,  and  I  think  the  general  opinion  is  with  me. 
that  the  State  Life  is  a  much  better  company  than  it  ever  was.  I  may 
say  in  conclusion  that  the  Auditor  of  State,  who  has  made  himself  very 
satisfactory  to  the  insurance  agents  of  this  State,  gives  the  State  Life 
an  unqualified  endorsement.  Investigator. 

Indianapolis,  Aug.  10.  _ 

The  unbiased  report  of  our  investigator  would  seem  to  dispose,  to  some 
extent,  of  our  first  correspondent’s  criticisms.  It  is  satisfactory  to  know 
that  the  company  is  being  rehabilitated,  and  that  the  policyholders’  in¬ 
terests  are  being  conserved.  The  State  Life  has  a  substantial  surplus, 
and  under  conservative  management  should  be  able  to  show  a  material 
reduction  in  expenses  without  going  bac-kw'ard  in  the  matter  of  new 
business  and  insurance  in  force.  If  the  present  management  is  looking 
for  the  best  interests  of  the  business  in  general,  and  its  own  policy¬ 
holders  in  particular,  it  should  not  be  content  with  allowing  the  busi¬ 
ness  to  run  itself.  Even  an  incompetent  management  can  do  that,  and 
in  the  light  of  the  two  communications  given  above,  the  managers  of 
the  State  Life  do  not  seem  to  be  doing  much  beyond  draw'ing  salaries. 
The  company  apparently  has  no  reason  to  hide  its  standing  from  the 
public,  and  it  is  to  be  hoped  that  its  managers  will  be  wise  enough  to 
aid  in  the  restoration  of  public  confidence  by  making  publicly  known 
every  detail  of  its  transactions  and  pushing  aggressively  again  for  new 
business. 
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HYDROPHOBIA  IN  BUENOS  AYRES,  ARGENTINE  REPUBLIC. 

By  Frederick  S.  Crum. 

It  is  interesting  to  note,  in  connection  with  the  heated  contro¬ 
versies  which  are  appearing  in  the  press  of  this  country  this  season 
concerning  the  frequency  or  infrequency  of  true  hydrophobia  o 
rabies,  that  this  disease  has  passed  through  the  experimental  stage 
Buenos  Ayres,  among  many  other  foreign  cities  and  countries. 
During  the  last  ten  years  (1897  to  1906)  there  have  been  t  lr  y- 
seven  deaths  from  rabies  in  the  city  of  Buenos  Ayres  according  to 
the  official  statistics  of  mortality,  and  of  this  number  thir  y  were 
males  and  seven  females.  The  detail  figures  by  years  were  as 

^DEATHS  FROM  RABIES,  OR  HYDROPHOBIA,  IN  THE  CITY  OF  BUENOS 

AYRES— 1897-1906. 


in  considerable  detail  in  the  annual  reports  of  the  city  for  the  years 
1904,  1905  and  1906.  They  show  that  during  those  three  years  there 
were  31,803  inoculations,  or  an  average  of  16.1  per  person;  that 
there  were  1981  persons  treated,  1650  of  whom  were  bitten  by  an 
aggregate  of  1016  mad  animals,  and  331  by  .  326  suspected  animals. 
Of  the  persons  bitten  by  mad  or  suspected  animals,  103  were  bitten 
on  the  head  or  face,  1199  on  the  upper  limbs,  595  on  the  trunk  and 
lower  limbs,  and  84  on  various  parts  of  the  body.  The  injuries  or 
bites  were  inflicted  by  animals  classified  as  follows:  Dogs,  1852, 
cats,  no;  horses,  5;  cows,  4;  foxes,  4;  rabbits,  3;  rats,  2,  and  mon  ey 
1.  Rabies  were  experimentally  recognized  in  486  animals,  which  to¬ 
gether  bit  873  persons. 

STATISTICS  OF  PERSONS  TREATED  FOR  RABIES  IN  THE  PASTEUR  LABORA 
TORY,  BUENOS  AYRES-1890-1906. 


Province  of  Buenos  Ayres. 


Years. 


Total. 


There  seems  to  have  been  some  improvement  m  the  mortality  from 
this  cause.  During  the  first  five  years  of  the  ten-year  period  there 


-three  deaths,  against  only  fourteen  during  the  last  five 
years.  The  real  improvement  was  even  greater  than  the  actua  num¬ 
ber  of  deaths  indicate,  for  the  population  of  Buenos  Ayres  has  in 
creased  rap.dly  in  the  las,  decade,  and  the  mortality  rate  from  rabte 
was  0.06  per  10,000  of  population  during  1897-1901,  and  only  o.  3 

“""‘Sf  improvement  has  undonbtedly  been  due  to  the  -orb 
■of  the  Pasteur  laboratory  located  in  Buenos  Ayres,  where  su&picio 
cases  have  been  treated  in  considerable  numbers.  These  ca  es  are 
received  not  only  from  the  city  but  from  the  whole  Province  ot 
Buenos  Ayres.  Considerably  more  males  than  females  have  been 
treated  and  more  than  one-half  of  the  cases  have  come  from  the  city. 

The  statistics  in  detail  of  persons  treated  in  the  Pasteur  laboratory 
of  Buenos  Ayres  are  presented  in  detail  for  a  seventeen-year  period 

'"These^figurerseem  to  bear  out  our  assumption  that  the  itnprove- 

ment  in  the  mortality  from  rabies  in  Buenos  Ayres  has  been  due  in 

.t  least  to  successful  treatment  of  suspected  cases  in  the  Pasteur 
part  at  least,  to  success  cases  trea,ed  in  the  last  five 

laboratory.  in  the  chy  Buenos  Ayres  and  in 

the'province  as  a  whole,  than  in  any  period  of  similar  length  since 
n  P  rH-  have  become  available.  During  1897-1901  there  were  1493 
cases  and  twenty-three  deaths  in  the  city  of  Buenos  Ayres,  agatnst 
t  -7o  cases  and  only  fourteen  deaths  during  1902-1906 
’The  statistics  of  the  Pasteur  laboratory  of  Buenos  Ayres  are  given 


1890.. 

1891.. 

1892.. 

1893.. 

1894. . 

1895.. 

1896. 

1897. 

1898. 

1899. 

1900. 

1901. 

1902. 

1903. 

1904. 

1905. 

1906. 


249 

285 

334 

328 

277 

295 

249 

392 

529 

323 

585 

419 

368 

54S 

638 

686 

657 


Males. 


Females. 


Totals. 


7,162 


203 

197 

244 

271 

195 

212 

189 

265 

383 

214 

410 

299 

255 

377 

444 

505 

485 


5  148 


46 

88 

90 

57 

82 

S3 

60 

127 

146 

109 

175 

120 

113 

171 
194 
181 

172 


City  of  Buenos  Ayres. 


Total. 


2,014 


158 

188 

217 

224 

212 

295 

249 

330 

391 

.202 

355 

215 

242 

337 

422 

406 

363 

4,806 


Males. 


130 

126 

159 

181 

144 

212 

189 

223 

284 

142 

256 

153 

175 

227 

302 

305 

290 


Females. 


3,498 


28 

62 

58 

43 

68 

83 

60 

107 

107 

60 

99 

62 

67 

110 

120 

101 

73 


1,308 


A  valuable  and  convenient  contribution  to  our  knowledge  of  rabies 
is  to  be  found  in  “Florida  Health  Notes,”  Vol.  IIP,  No  7,  July, 
ioo8  The  facts  and  statistics  reported  in  that  pamphlet,  like  those 
available  in  the  annual  statistical  reports  of  Buenos  Ayres  make  1 
appear  to  be  unwise  to  advocate  that  true  hydrophobia  is  a  disease  so 
lire  that  it  practically  does  not  exist  outside  of  the  imagination. 
Likewise,  it  would  appear  to  be  the  better  part  of  wisdom  to  con 
tinue  to  insist  that  every  reasonable  precaution  be  taken  by  owners  0 
do-s  and  cats  in  order  that  the  possibility  of  human  infection  } 
true  hvdrophobia  or  rabies  be  reduced  to  a  minimum. 


THE  SENTIMENT  OF  PROTECTION. 

There  is  no  sentiment  more  beautiful  than  that  which  prompts  us 
t0"  "de  pvo.ee, ion  for  our  loved  ones  affer  we  are  fake,  from 

“we  regard  it  not  only  a  duty  but  a  privilege.  It  is  a ,  means  by 
which  we  can  show  our  concern,  our  unselfishness,  our  affection.  I 
appeals  to  our  noblest  instincts  and  the  highest  purpose  that  we  can 


22 


FORTNIGHTLY  LIFE  INSURANCE  SUPPLEMENT. 


[Thursday 


have  'in  this  world.  It  carries  our  thoughts  to  that  time,  perhaps  far 
into  the  future,  when  we  will  no  more  return  from  the  office,  the 
factory,  or  the  field  to  receive  the  greetings  of  our  wives  and  children ; 
when  they  can  no  longer  look  to  us  for  protection,  companionship  and 
counsel,  and  lean  upon  us  for  support ;  when  they  must  be  guided  by 
their  own  judgment,  fight  their  own  battles,  and  meet  the  responsi¬ 
bility  in  their  own  way. 

When  we  are  listening  to  the  appeal  of  the  life  insurance  agent  and 
signing  the  application,  all  these  changes  that  will  come  to  them  occupy 
our  thoughts.  If  we  had  before  been  influenced  by  the  fear  of  not 
being  able  to  pay  the  premium,  or  the  inconvenience  of  doing  so,  or 
indifference  or  selfishness,  that  influence  has  entirely  disappeared.  It 
has  been  brushed  aside  by  the  promptings  of  a  higher  and  nobler 
part  of  our  nature ;  by  that  sentiment  which  makes  us  better  husbands 
and  fathers,  better  citizens,  better  men ;  that  compass  which  directs 
us  along  the  path  of  duty. 

Show  me  a  man  who  carries  life  insurance  and  I. will  show  you  a 
man  who  is  not  all  bad.  regardless  of  other  things  he  may  or  may  not 
have  done.  Any  man  who  has  insured  his  life  as  a  protection  to  his 
wife  and  children,  a  brother  or  sister,  father  or  mother,  has  responded 
to  the  call  of  this  sentiment,  and  has  been  prompted  to  act  by  his 
manliness,  his  unselfishness  and  by  the  real  good  there  is  in  him. 


NEW  OPTION  IN  TRAVELERS’  CONTRACTS. 

The  Travelers  Insurance  Company  of  Hartford  has  added  to  its 
endowment  contracts  a  new  option,  which  provides  a  substantial  in¬ 
come  for  the  declining  years  of  life.  On  the  maturity  of  an  endow¬ 
ment  the  insured  may  take  a  paid-up  policy  for  life  for  the  face  of 
the  contract  and  an  annuity  beginning  at  age  sixty-five.  Should  the 
insured  die  before  reaching  age  sixty-five,  only  the  amount  of  the 
paid-up  policy  is  paid  to  his  heirs.  The  following  shows  the  amount 
of  annuity  granted  per  $1000  of  insurance  under  this  option : 


Age  Attained 
by  Insured  at 
Maturity  of 
Endowment. 

Amount  of 
Life  Annuity 
Payable 
as  Above. 

Age  Attained 
by  Insured  at 
Maturity  of 
Endowment. 

Amount  of 
Life  Annuity 
Payable 
as  Above. 

Age  Attained 
by  Insured  at 
Maturity  of 
Endowment. 

Amount  of 
Life  Annuity 
Payable 
as  Above- 

30 . 

$ 

405 . 60 

39 . 

$ 

247.76 

48 

$ 

141.64 

132.24 

123.58 

114.89 

106.88 

99 . 08 

31 . 

385.06 

40 . 

233.91 

49. 

32 . 

364.95 

41 .  . 

220.37 

50. 

33 . 

346.34 

42.  . 

207.37 

51 

34 . 

328 . 1 1 

43 . 

195.33 

52.  . 

35 . 

310.27 

44  . 

183.75 

53 . 

36 . 

293.79 

45  . 

1 72 . 45 

54 

91.89 

84.90 

37 . 

277.65 

46 . 

161.73 

55 . 

38 . 

262.75 

47 . 

151.56 

On  the  twenty-year  distribution  plan  a  similar  option  will  be  found 
of  benefit,  although  the  annuity  benefits  are  not  as  large  as  under 
the  endowment  plan,  for  the  reason  that  the  premiums  at  the  earlier 
ages  are  considerably  smaller. 


Age  of  In¬ 
sured  at  Issu¬ 
ance  of 
Contract. 

Life  Annuity 
Payable 
as  Above. 

Age  of  In¬ 
sured  at  Issu¬ 
ance  of 
Contract. 

Life  Annuity 
Pavable 
as  Above. 

Age  of  In¬ 
sured  at  Issu¬ 
ance  of 
Contract. 

Life  Annuity 
Payable 
as  Above. 

20 . 

85*.  64 

29 . 

65*.  86 

38.  . . 

$ 

50.99 

21 . 

83.07 

30 . 

64.30 

39.  . 

49.55 

48.16 

22 . 

80.90 

31 . 

61.99 

40 . 

23 . 

78.41 

32 . 

60.39 

41 . 

46.82 

24 . 

76.29 

33 . 

58.75 

42.  . 

45.37 

44.17 

42.93 

41.75 

25 . 

74.18 

34 . 

57.28 

43.  . 

26 . 

72.08 

35.  . .  . 

55  55 

44 

27 . 

69.99 

36 . 

53.98 

45 . 

28 . 

67.92 

37 . 

52.52 

It  will  be  noted  that  this  table  is  operative  in  accordance  with  the 
age  of  the  insured  at  issuance  of  the  contract  and  not  the  age  of  the 
insured  at  maturity,  as  is  the  case  with  endowment  contracts. 


SAMPLE  RATES  ON  THE  PRUDENTIAL  MONTHLY  INCOME 

POLICY. 

The  Prudential  Insurance  Company  of  Newark,  N.  J.,  has  placed 
on  the  market  a  new  contract,  providing  for  the  payment  of  a 
monthly  income  for  twenty  years  after  the  death  of  the  insured,  or 
maturity  of  the  endowment.  The  policy  will  be  issued  in  amounts 


of  from  $10  to  $500  per  month,  in  multiples  of  five,  at  the  following 
rates  on  the  basis  of  a  $io-monthly  income  : 


Age. 

Whole 

Life. 

I 

10-Pav- 

ment 

Life. 

15-Pay¬ 

ment 

Life. 

20-Pay¬ 

ment 

Life. 

10- Year 
Endow¬ 
ment. 

15- Year 
Endow¬ 
ment. 

20- Year 
Endow¬ 
ment. 

$ 

*  $ 

* 

$ 

$ 

$ 

$ 

20 . 

26.24 

64.63 

47.83 

39.64 

161.00 

102.03 

73.28 

25 . 

29  41 

70. 16 

51.99 

43.13 

161.44 

102  56 

73.90 

30 . 

33.47 

76. SI 

57.01 

47.39 

162.05 

103.28 

74.77 

35 . 

38.76 

84 . 77 

63.07 

52.62 

162.95 

104.38 

76  16 

40 . 

45.76 

94.38 

70.53 

59.16 

164.33 

106.15 

78.46 

45 . 

55.20 

106.01 

79.82 

67.62 

166.67 

109.24 

82.46 

50 . 

68.11 

120.32 

91  77 

78.91 

170.80 

114.64 

89  35 

55 . 

85.91 

137.97 

107.36 

94.38 

177.87 

123.78 

100  87 

60 . 

1 10  64 

160,16 

128.41 

116.24 

189.62 

138.99 

119  55 

65 . 

145.34 

189.27 

158.05 

147.97 

209  16 

163.81 

149  16 

The  company  will  also  issue  the  monthly  income  form  with  pay¬ 
ments  to  extend  for  twenty  years  and  so  long  thereafter  as  the 
beneficiary  shall  live.  The  rates  for  this  form  are  based  on  the 
ages  of  both  the  insured  and  the  beneficiary.  The  following  are 
sample  rates  on  this  form  with  a  monthly  income  of  $10: 


Age 

Whole  Life. 

20-Payment  Life.' 

20- Year  Endowment. 

OF 

In- 

Beneficiary 

Beneficiary 

Beneficiarv 

Beneficiar 

Beneficiarv 

Beneficiary 

SURED. 

Same  Age 

5  Years 

Same  Age 

5  Years 

Same  Age 

as 

\  ounger  than 

as 

\  ounger  than 

as 

Insured. 

Insured. 

Insured. 

Insured. 

Insured. 

Insured. 

20 . 

* 

$ 

* 

$ 

$ 

$ 

32.19 

33.25 

47.70 

49.24 

102.66 

105  92 

25 . 

34.81 

35.99 

50.19 

51.89 

97.68 

101  38 

30 . 

38.25 

39.59 

53.41 

55.24 

92.57 

96.58 

35 . 

42.89 

44.38 

57.61 

59.53 

88.18 

92.21 

40 . 

49.24 

50.85 

63.14 

65.14 

85.68 

89.31 

45 . 

58,01 

59.74 

70.67 

72.68 

86.47 

89  39 

50 . 

70.25 

72.05 

81.12 

83.06 

91.66 

93.91 

55 . 

87.35 

89.10 

95.82 

97,62 

102.31 

104.13 

60 . 

111.41 

112.90 

117.01 

1  IS  50 

120.32 

121.81 

65 . 

145.60 

146.59 

148.23 

149.22 

149.42 

150.41 

These  rates  are  non-participating,  as  the  company  does  not  now 
write  any  participating  business. 


NEW  RATES  OF  THE  WASHINGTON  LIFE. 

On  September  1  the  Washington  Life  Insurance  Company  of  New 
\  ork  issued  new  tables  of  non-participating  rates,  which  are  some¬ 
what  lower  than  those  previously  in  use.  The  following  are  samples 
of  the  new  rates : 


Age. 

Ordinary 

Life. 

10-Pay¬ 

ment 

Life. 

15-Pay- 

ment 

Life. 

20-Pay¬ 

ment 

Life. 

10- Year 
Endow¬ 
ment. 

15- Year 
Endow¬ 
ment. 

20-Year 

Endow¬ 

ment. 

5-Year 

Term.* 

1 

% 

* 

S 

s 

s 

$ 

% 

21 

15.15 

37.20 

27.52 

22.80 

91.34 

57.88 

41.58 

9.61 

25 

16.61 

39.75 

29.44 

24.42 

91.53 

58.12 

41.86 

9.90 

30 

18.91 

43.50 

32.27 

26.81 

91.87 

58.53 

42.35 

10.40 

35 

21.90 

48.02 

35.70 

29.77 

92.37 

59.14 

43.13 

11 . 16 

40 

25. 85 

53.45 

39.91 

33.47 

93.14 

60.13 

44.42 

12.39 

45 

31.19 

60.03 

45.16 

38.24 

94.43 

61.85 

46.65 

14.53 

50 

38.49 

68.11 

51.91 

44.61 

96 . 75 

64.89 

50.53 

18.60 

55 

48.54 

78.08 

60.71 

53.35 

100.72 

70.03 

57.03 

25.75 

60 

62.51 

90.61 

72.59 

65.68 

107.33 

78.60 

37.69 

*  Non-renewable. 


TALK  TO  THE  POINT. 

"I  never  could  get  an  application  by  talking  ‘around  Robin  Hood's 
barn,’  ”  said  an  agent,  “by  ‘beating  about  the  bush.’  I  remember, 
some  years  ago,  just  after  I  left  school,  that  I  was  about  to  start 
cut  on  the  road,  in  the  country,  to  sell  a  patent  household  device.  I 
was  instructed  how  to  approach,  how  to  introduce  myself  and  my 
goods.  If  I  met  the  man  in  the  field  I  was  to  remark  upon  the 
wonderful  improvements  of  the  times,  particularly  to  farming  ma¬ 
chinery;  touching  lightly  upon  certain  great  inventions,  gradually 
working  up  to  the  device  carefully  concealed  meanwhile  beneath  my 
coat. 

“If  I  met  the  woman  of  the  house  out  in  the  yard,  1  was  to  casually 
refer  to  the  weather,  and  then  to  the  chickens  or  the  children,  to  her 
preserving  or  strings  of  dried  apples  on  the  end  of  the  shed. 

“But  I  soon  found  that  I  could  make  a  sale  a  good  deal  easier  by 
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getting  right  at  the  point  and  by  making  what  I  had  to  say  about 
my  device  so  interesting  that  I  got  and  held  attention.  I  have  had 
the  same  experience  since  I  began  to  solicit  life  insurance.  I  never 
could  see  the  sense  of  wasting  precious  time,  after  one  has  got  an 
interview  with  a  prospect,  by  roundabout  talk.  If  a  life  insurance 
solicitor  has  not  the  ability  to  make  the  subject  attractive,  to  interest 
the  prospect  in  his  own  behalf,  then  he  is,  if  not  a  failure,  not  an  ideal 
success.  I  know  there  are  certain  formulas  given  in  the  textbooks 
on  salesmanship,  and  they  read  first-rate  there;  but  they  fall  short  in 
actual  field  work — that  is.  according  to  my  experience.” 


PARTICIPATING  AND  NON=PARTICIPATING  BUSINESS. 

Among  the  requirements  of  the  uniform  blank  sent  out  by  the  State 
Insurance  Departments  for  the  annual  statements  of  the  life  in¬ 
surance  companies  is  a  showing  of  the  volume  of  participating  and 
non-participating  business  in  force.  The  accompanying  table  has 
been  made  up  from  such  Department  reports  as  have  already  been 
issued  covering  the  figures  of  1907.  It  will  be  noticed  that  in  a  total 
of  over  nine  billions  of  insurance  in  force  only  a  fraction  over  eight 
per  cent  is  on  the  non-participating  plan.  This  percentage,  however, 
may  reasonably  be  expected  to  grow  rapidly  in  view  of  the  fact  that 
many  companies  formerly  writing  participating  business  are  now 
confining  their  operations  to  the  non-participating  form,  while  several 
new  companies  are  advocating  exclusively  the  latter  form.  The  table 
includes  only  ordinary  companies,  as  the  industrial  organizations  did 
not  separate  their  ordinary  business  from  the  industrial: 


PARTICIPATING  AND  NON- PARTICIPATING  INSURANCE  IN  FORCE. 


Name  of  Company. 

Participating 

Business. 

Rank. 

N  on-Participating 
Business. 

Rank. 

/Etna  Life  . 

. . . .  $225,343,186 

7 

$45,684,388 

6 

American  Central  . 

18,647,24S 

34 

2,519,830 

25 

American  of  Iowa . 

3,028,875 

42 

665,000 

32 

Bankers  of  Nebraska . 

21,555,097 

30 

241,233 

36 

64,910,790 

20 

Central  of  U.  S . 

9,321,555 

39 

1,462,000 

27 

Columbian  National  . 

25,606,174 

28 

9.S94,712 

15 

Connecticut  Mutual  . 

164,009,444 

11 

11,298,031 

12 

Des  Moines  Life . 

24,543,252 

29 

25,500 

39 

Equitable,  New  York . 

. . . .  1,247.516,930 

3 

92.609,424 

3 

Equitable  of  Iowa . 

34,045,376 

25 

808,946 

31 

Federal  Life  . 

10,091,744 

38 

2,015,032 

26 

Fidelity  Mutual  . 

119,452,264 

13 

23 

Franklin  Life  . 

26,970,435 

27 

6.603.895 

Germania  Life  . 

105,930,168 

15 

7,662,889 

20 

16 

Hartford  Life  . 

*11.694,614 

37 

8,707,913 

Home  Life  . 

73,619,534 

19 

12,543,763 

11 

Inter-State  . 

7,099,772 

40 

81,000 

37 

Manhattan  Life  . 

60,778,884 

21 

S,2S8,036 

IS 

Michigan  Mutual  . 

20,983,689 

31 

26,653,424 

7 

Minnesota  Mutual  . 

19,931,261 

32 

1,204,155 

29 

Missouri  State  . 

15,690,795 

36 

1,134,221 

30 

Mutual  Benefit  . 

427,989,290 

5 

17,722,665 

9 

Mutual  of  New  York . 

. . . .  1,376,142,144 

2 

,6,610,264 

4 

National  of  U.  S.  of  A . 

37,257,460 

24 

12,809,473 

10 

National  of  Vermont . 

12 

25,035,527 

178,872,320 

10 

New  York  Life  . 

. . . .  1.877,163,487 

1 

128,177,697 

2 

Northwestern  Mutual  . 

868,365,406 

4 

453,625 

35 

Pacific  Mutual  . 

94,393,560 

16 

8,330,851 

17 

Penn  Mutual  . 

425,358,804 

6 

597,466 

34 

92,060,732 

17 

11,019,986 

13 

Provident  L.  and  T . 

194,863,827 

9 

78,000 

38 

Register  L.  and  A . 

5,022,665 

41 

7,603 

40 

Royal  Union  . 

17,059,587 

35 

640,500 

33 

Scandia  Life  . 

1,996,960 

43 

7,822,473 

19 

State  Life  . 

74,005,153 

IS 

1,276,000 

28 

State  Mutual  (Mass.) . 

116,04S,622 

14 

7,208,822 

21 

Travelers  . 

18,838,635 

33 

161,496,785 

1 

Union  Central  . 

207,817,129 

S 

48,747,437 

5 

Union  Mutual  . 

56,239,237 

22 

7,064.780 

22 

United  States  Life  . 

30,452,582 

66 

4,565.496 

24 

Washington  Life  . 

46,846,624 

23 

11,012,597 

14 

Totals  . 

. ...  $S,5S4.319,066 

$770,781,439 

*  Exclusive  of  $36,348,550  safety  fund  business. 

ANNUAL  AND  DEFERRED  DIVIDENDS. 

For  the  first  time  in  the  history  of  the  life  insurance  business  the 
companies  on  filing  their  annual  reports  for  1907  were  asked  to  state 
the  amounts  of  annual  and  deferred  dividend  business  in  force 
separately.  A  majority  of  the  companies  complied  with  the  request, 
and  in’  the  table  herewith  the  figures  are  given  for  those  companies 
having  both  classes  on  their  books.  The  industrial  companies  did 
not  separate  the  ordinary  from  the  industrial  business,  and  hence  are 
not  shown  here,  while  the  Northwestern  failed  to  make  the  required 
separation  in  such  Department  reports  as  have  thus  far  come  to  hand. 
The  companies  having  the  largest  amounts  of  deferred  dividend 
business  in  force  are  now  prohibited  from  writing  that  form,  and 
consequently  there  will  be  a  rapid  decline  in  the  next  few  years  from 


the  figures  here  shown.  The  totals  indicate  that  out  of  six  and  one- 
half  billions  of  insurance  in  force  seventy-three  per  cent  is  on  the 
deferred  dividend  plan : 


ANNUAL  AND  DEFERRED  DIVIDEND  BUSINESS. 

Name  of  Company.  Annual  Dividend.  Deferred  Dividend. 

.Etna  Life  . : .  $91,414,952  $121,199,514 

American  Central  .  789, 000  17,858,248 

American  of  Iowa  .  1,156,225  1,872,650 

Bankers  of  Nebraska  .  17,000  21,538,097 

Berkshire  Life  .  11,229,252  53,681,538 

Central  of  U.  S .  772,250  8,549,305 

Columbian  National  .  5,995,404  19,610,770 

Equitable,  New  York .  202,179,889  1,045,337,041 

Equitable  of  Iowa  .  32,845,876  1,199,500 

Federal  Life  . .  8V,000  10,004,744 

Franklin  Life  .  688,500  26,281,935 

Germania  Life  .  40,207,670  65,722,498 

Hartford  Life  . 456,000  11,238,614 

Home  Life  .  15,406,630  58,242,904 

Inter-State  .  .  7,099,772 

Manhattan  Life  .  11,050,706  49,728,178 

Michigan  Mutual  .  5,670,738  15,292,951 

Minnesota  Mutual  .  11,082,705  8,848,556 

Missouri  State  .  664,500  15,026,295 

Mutual  of  New  York .  216,081,905  1,160,123,239 

National  of  U.  S.  of  A .  687,895  36,569,565 

National  of  Vermont .  37,936,732  SS,807,023 

New  England  .  157,099,111  21,773,209 

New  York  Life  .  247,034,032  1,630,129,455 

Penn  Mutual  .  303,102,909  122,255,895 

Phoenix  Mutual  .  84,975,233  7,085,499 

Royal  Union  .  1,181,000  15,878,587 

Scandia  Life  .  .  1,996,960 

State  Mutual  (Massachusetts) .  102,978,560  13,070,062 

Union  Central  . 153,036,032  54,781,097 

Union  Mutual  .  26,362,151  29,877,086 

United  States  Life  .  360,000  30,092,582 

Washington  Life  .  10,647,624  36,199,000 

Totals  .  $1,773,197,482  $4,S06,972,36S 


FAITH  IN  ONE’S  WORK. 

A  saleman,  an  agent,  or  a  solicitor  to  be  a  decided  success  must 
have  faith  in  his  house,  in  his  company  and  in  what  he  is  selling. 
Unless  he  can  place  an  abundance  of  faith  in  what  he  has  to  sell 
and  in  himself  he  would  probably  succeed  better  in  some  other 
vocation  than  that  of  a  salesman  in  any  line. 

If  he  thinks  he  can't  land  an  order  from  John  Smith,  the  grocer, 
he  will  find  it  reasonably  certain  that  John  Smith  will  not  want  any¬ 
thing  in  his  line.  The  agent  who  is  dead  sure  that  he  is  right,  knows 
that  he  is  on  the  right  track,  knows  that  his  company  is  right,  and 
that  the  rates  are  right,  will  prove  that  he  is  made  of  the  right 
material  and  need  have  no  fear  of  being  called  down  by  the  home 
office,  who  sees  nothing  in  him  but  the  orders  or  applications  he 
sends  in. 

The  pre-eminence  of  quality  is  a  chief  consideration  in  all  lines  of 
business.  A  customer  or  a  client  satisfied  is  worth  much  more  than 
the  one  who  feels  that  he  has  not  received  the  value  he  was  entitled 
to.  One  of  the  sagest  utterances  of  ancient  or  modern  times  was 
by  Apollonius  of  Tyana,  who  said,  “When  I  pray  before  the  altars  my 
prayer  is,  ‘grant  me.  ye  gods,  all  that  is  my  due.’  ” 

A  prospect  who  feels  that  he  is  getting  all  that  is  coming  to  him 
is  usually  well  enough  satisfied  for  all  practical  purposes. 

Faith  in  one’s  work  means  more  earnest  effort,  and  there  is  no 
success  without  persistent  industry. 


THE  FALLACY  OF  ENDOWMENTS  AND  OTHER  THINGS. 

By  a  Western  Agent. 

A  certain  magazine,  which  gives  every  evidence  of  being  successful, 
has  discovered  that  endowments  are  a  kind  of  fraud.  It  does  not  use 
so  strong  a  word.  In  fact,  it  uses  the  milder  term  fallacy,  and  simply 
endeavors  to  point  out  to  its  readers  the  foolishness  of  endowments. 
But  fallacy  or  fraud,  if  its  reasonings  upon  this  subject  are  accepted 
without  examination,  they  would  seem  to  rule  the  endowment  out  of 
court  and  convict  anyone  of  being  a  simpleton  who  Would  attempt 
to  carry  such  a  policy.  As  a  very  considerable  number  of  the  policy¬ 
holders  in  America  carry  endowments,  it  is  appropriate  to  consider 
why  they  do.  But  let  us  examine  first  this  alleged  fallacy  of  the 
endowment  as  developed  by  the  magazine: 

The  simplest  and  cheapest  form  of  insurance,  now  called  term, 
requires  a  very  low  premium,  say  about  one-fourth  of  what  it  costs 
to  carry  an  endowment.  In  actual  figures,  if  an  endowment  for 
twenty  years  costs  $48,  a  ten-year  term  will  cost  $12.  Now.  it  does 
not  matter  whether  the  comparison  is  made  for  one  year  or  for  twenty 
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vcars,  it  can  easily  be  seen  that  if  a  holder  dies  before  the  end  of  any- 
given  year,  he  has  paid  out  $36,  which  he  might  have  saved  had  he 
known  that  he  would  not  live.  What’s  the  use  of  being  so  foolish, 
says  the  magazine.  Take  a  term  policy,  put  the  $36  in  a  savings  bank 
or  trust  company  and  win  at  both  games !  . 

This  is  undoubtedly  an  excellent  programme,  and  I  admit  that  if 
it  could  'be  strictly  followed  it  might,  in  the  course  of  years,  show  a 
better  investment  than  an  endowment.  Unfortunately,  the  programme 
is  impracticable,  and  I  think  I  could  demonstrate  it  to  be  so  by  my  own 
experience,  even  if  I  had  not  rather  carefully  observed  a  large  num¬ 
ber  of  other  human  beings.  Take  my  own  case,  for  example :  A 
tendency  to  be  economical  seems  to  be  as  natural  in  me  as  any 
natural  process  that  I  have  ever  Seen.  I  never  throw  away  a  piece 
of  string,  and  I  always  have  on  hand  ten  times  as  much  scrap  paper 
for  figuring  purposes  as  I  can  ever  use.  I  never  leave  a  room  with¬ 
out  turning  a  gas  jet  low,  and  I  turn  it  out  upon  the  slightest  excuse 
and  stumble  around  in  the  dark.  My  gas  and  electric  light  bills  are 
about  sixty-six  per  cent  lower  than  the  average  man’s,  and  in  winter 
1  even  sift  my  ashes  to  save  small  pieces  of  coal  that  fall  through  the 
furnace  grates. 

Not  only  this,  but  I  know  how  to  be  economical  in  larger  ways. 

If  I  want  to  buy  a  house  I  look  around  until  I  find  one  that  suits  me, 
offer  what  I  think  it  is  worth,  and  then  wait  until  my  price  is  ac¬ 
cepted.  If  I  see  what  I  think  is  a  real  bargain  in  a  piece  of  real 
estate  I  buy  it,  and  hold  it  until  someone  wants  it  at  a  higher  price 
than  I  paid  for  it.  I  have  made  a  few  dollars  in  transactions  of  this 
kind,  so  that  my  financial  operations  have  not  been  limited  to  accumu¬ 
lating  scrap  paper.  Notwithstanding  I  have  reduced  skimping  to  a 
kind  of  art,  the  scheme  of  carrying  term  insurance  and  putting  the 
•difference  between  it  and  an  endowment  in  a  savings  bank  would  be 
Impossible  to  me. 

I  could  manage  the  term  policy  without  any  special  exertion.  1  do 
mot  carry  one  at  present,  but  might  if  I  wanted  a  maximum  of  pro¬ 
tection  for  a  minimum  cost.  I  could  also  make  deposits  in  a  savings 
bank.  While  waiting  for  the  development  of  a  bargain  in  real  estate 
I  have  occasionally  had  a  small  number  of  thousands  of  dollars  in  a 
trust  company.  So  it  is  not  a  difficult  thing  to  do  one  or  the  other, 
;but  to  carry  term  insurance  and  put  a  small  sum  regularly  into  a 
•savings  bank  for  the  sole  purpose  of  beating  an  endowment  policy 
•does  not  lie  within  my  ability.  It  would  be  more  difficult  for  me  to 
plan  and  carry  out  such  a  scheme  than  it  would  be  for  the  average 
man  to  turn  a  gas  jet  up  and  down  every  few  minutes. 

The  Doings  of  the  Average  Man. 

And  now  what  does  the  average  man  do,  the  man  who  is  expected 
to  be  wise,  prudent,  self-restrained  and  carry  term  insurance  and  put 
the  difference  in  a  savings  bank  and  beat  life  insurance  companies  at 
their  own  game?  Why,  he  burns  string  and  scrap  paper,  and  every 
piece  of  material  that  he  don’t  see  any  immediate  use  for.  Is  he 
going  to  waste  his  energy  on  such  a  small  thing  as  a  gas  jet?  No; 
he  believes  that  gas  and  electric  companies  have  a  right  to  live,  and 
so  he  turns  on  the  electric  fan  and  lets  it  run  all  day  and,  all  night. 
Suppose  he  is  only  cooling  an  empty  room  at  night,  what’s  the  use 
of  making  a  fuss  about  a  dollar  or  two?  When  he  does  make  his 
investments  is  he  usually  prompted  by  his  own  insight  or  by  the 
importunity  of  someone  who  has  a  commission  to  earn?  Very  like  y 
the  latter,  because  when  he  applies  for  life  insurance  he  generally  does 
it  reluctantly  and  under  the  supervision  of  an  imperious  solicitor. 
Even  when  he  buys  real  estate,  does  he  generally  understand  values 
and  the  thousand  and  one  small  items  that  make  one  house  or  lot  more 
valuable  than  another?  Surely  he  shows  no  real  discretion  in  these 
transactions,  because  he  is  generally  as  ignorant  of  an  actual  bargain 
as  a  deaf  man  is  of  sounds. 

This  is  the  average  man.  About  eighteen  years  expenence  in 
selling  everything  from  a  paper  of  needles  to  a  house  and  lot  have 
convinced  me  that  the  average  man  is  seldom  moved  by  the  merits 
of  a  thing,  but  almost  always  by  the  importunity  of  some  other  man. 
He  would’,  in  most  cases,  never  carry  life  insurance  at  all  if  left  to 
himself.  This  has  been  said  something  like  a  billion  times  already, 
but  it  will  bear  repeating. 

The  fact  that  the  magazine’s  term  insurance  and  savings  bank 


scheme  is  impracticable  is  a  reason  why  it  need  not  be  exposed.  If 
experience  is  worth  anything  such  articles  w-ill  not  take  $1  out  of  the 
solicitor’s  pocket.  I  should,  then,  have  no  excuse  for  writing  this 
article  but  for  the  fact  that  a  considerable  number  of  insurance  agents 
will  probably  read  the;  magazine  article  in  question,  and  attribute  to  it 
more  power  and  influence  than  it  will  ever  have.  The  average  solicitor 
is  prone  to  become  alarmed  by  everything  that  does  not  positively 
commend  his  goods,  and  so  I  write  to  reassure  him. 

All  Men  Cannot  Always  Win. 

If  an  agent  came  to  me,  after  having  read  an  expose  of  the  en¬ 
dowment,  and  asked  me  how  I  would  talk  to  a  prospect  who  had  had 
his  faith  destroyed  in  endowments,  I  would  take  some  such  general 
line  as  the  following :  I  would  remind  him  first,  that  no  way  has 
yet  been  invented  by  which  all  men  can  always  win.  I  cannot  sell  a 
man  a  piece  of  goods  and  make  a  hundred  dollars  profit  in  actual 
money  and  enable  him  to  do  the  same  in  the  one  transaction.  If  I 
make  $100  the  buyer  may  receive  what  he  considers  an  equivalent,  or 
he  may  make  $100  himself  in  a  later  transaction,  but  that  two  persons 
may  make  the  same  kind  of  a  profit  in  a  single  transaction  is  as  much 
a  consideration  as  a  stick  with  only  one  end.  The  human  mind  is 
so  constructed  that  we  can  only  grasp  one  thing  at  a  time,  and  the 
language  we  have  created  shows  this.  The  word  gain  also  means  that 
somebody  has  lost. 

Having  made  this  general  proposition  clear,  I  would  show  that 
even  life  insurance  cannot  be  so  applied  as  to  guarantee  a  policy¬ 
holder  against  loss  of  every  kind.  If  he  knew  positively  that  he  would 
die  within  a  year  he  would  be  certain  to  prefer  a  term  policy,  but 
he  probably  would  not  be  able  to  buy  any  kind.  If  he  knew  that  he 
would  live  twenty  years,  desired  a  small  investment,  combined  with 
protection,  and  found  it  impossible  to  think  out  a  feasible  investment 
himself,  he  could  not  do  better  than  to  a  buy  a  ready-made  endow¬ 
ment.  If  he  desired  a  limited  investment,  combined  with  protection, 
he  could  be  suited  with  the  limited  payment  life  policy.  I  don’t  know 
that  “limited  investment”  is  an  edifying  phrase,  but  I  trust  that  the 
solicitor  who  reads  this  will  readily  understand  that  if  investment  and 
protection  in  nearly  equal  parts  are  desired,  a  limited  payment  policy 
is  the  best. 

In  fact,  if  I  may  be  permitted  to  discourse  somewhat  upon  fallacies 
myself,  the  fallacy  of  the  magazine’s  position  upon  endowments  is 
just  this :  All  men  do  not  have  the  same  needs,  and  one  man  does  not 
have  the  same  needs  all  the  time.  The  aim  of  a  life  insurance  com¬ 
pany  is  to  furnish  whatever  may  be  desired  by  any  respectable  number 
of  persons.  So  long  as  the  need  is  not  so  much  out  of  the  ordinary  as 
to  involve  annoyance  in  supplying  it,  a  life  insurance  company  could 
afford  to  satisfy  it,' even  if  its  preference  were  against  it.  As  a  matter 
of  fact,  all  life  insurance  policies  are  designed  to  meet  the  needs  of  a 
considerable  class  of  persons.  Endowments  were  not  issued  until 
it  was  found  that  a  reasonable  number  could  be  readily  sold,  and  the 
same  thing  could  be  said  of  every  improved  form  of  policy  that  has 
been  issued  from  time  to  time.  Why,  then,  should  a  magazine, 
individual,  or  set  of  individuals,  attack  a  particular  form  of  policy, 
such  as  the  endowment,  as  being  unsuited  to  any  man  when,  as  a 
matter  of  fact,  it  is  known  to  be  suited  to  a  respectable  class  of 
men,  and  no  intelligent  solicitor  ever  attempts  to  thrust  it  upon  any¬ 
one?  I  am  at  the  present  time  within  two  hours’  ride  of  a  man  who 
invested  $12,000  in  a  single-premium  twenty-year  endowment.  He 
even  deferred  his  dividends,  and  no  arguments  that  the  general  agent 
with  whom  I  have  been  associated  could  advance  could  induce  this 
policyholder  to  figure  on  the  possibility  of  dying.  Now  what  nonsense 
it  is  to  trouble  one’s  self  about  the  fallacy  of  endowments  when  lots 
of  men  in  the  world  will  have  them  if  they  take  insurance  at  all. 

Agents  should  always  remember  that  a  policy  should  be  adapted  to 
the  individual  who  takes  it,  and  that  there  is  no  such  thipg  as  a 
universally  good  or  universally  bad  policy.  I  should  like  to  say  more; 
because  it  always  irritates  me  to  read  about  these  wonderful  truths 
that  are  applicable  to  the  whole  world.  As  a  matter  of  fact,  I  have 
always  sold  a  man  the  form  of  policy  that  he  thought  most  suited  to 
his  needs,  and  I  do  not  carry  endowments  myself.  I  have  no  par¬ 
ticular  admiration  for  them,  but  I  certainly  believe  that  some  men 
ought  to  have  them. 
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A  FEW  REMARKS  ABOUT  HUMAN  NATURE. 

By  a  Western  Agent. 

Upon  looking  into  a  volume  which  I  have  before  me  I  find  that  a 
body  of  insurance  agents,  representing  perhaps  as  high  a  quality  of 
ability  as  might  be  found  in  a  similar  body  of  men  anywhere,  not 
long  ago  elected  to  hear  a  paper  on  the  subject  of  “Human  Nature.’ 
If  insurance  solicitors  themselves  deliberately  choose  to  consider  this 
subject  when  they  have  their  choice  of  thousands  of  other  subjects  it 
must  be  because  they  regard  it  as  bearing  an  important  relation  to 
their  business.  At  any  rate,  I  have  decided  to  take  this  for  granted 
and  to  try  what  I  can  ascertain  that  is  of  interest  about  "human 
nature.” 

The  first  thing  which  occurs  to  me  is  a  story  which  appears  in  this' 
same  volume  to  the  effect  that  a  Mr.  H.  was  one  day  standing  in  a 
clothing  store  talking  with  the  proprietor,  when  a  man  passed.  The 
proprietor  happened  to  be  one  of  those  persons  who  like  to  see  things 
going  on,  and  he  immediately  called  out :  “Come  in,  Sam.  Sam 
came,  and  the  proprietor  at  once  introduced  him  to  H.  Possibly  I 
should  have  explained  that  H.  was  a  solicitor,  but  as  that  will  neces¬ 
sarily  be  developed,  it  does  not  much  matter.  However,  the  pro¬ 
prietor  introduced  Sam,  and  immediately  began  an  exhortation  on  the 
subject  of  life  insurance. 

“You  ought  to  have  some,  Sam,”  said  he,  looking  earnestly  at  his 
friend. 

“You  think  it  a  good  thing,  Ike?"  inquired  Sam. 

“The  best  thing  in  the  world.” 

“You  think  it  a  good  thing  for  me?” 

“I  do,  Sam.  I  would  have  this  man,  if  I  were  you,  write  me  for 
$10,000  on  the  ten  or  fifteen-year  plan.' 

That  I  may  leave  nothing  in  doubt,  I  will  explain  that  it  was  the 
proprietor,  and  not  H.,  who  was  so  vigorously  attacking  Sam.  Now, 
many  experiences  similar  in  kind  enable  me  to  see  Sam  very  dis¬ 
tinctly  in  my  imagination.  He  was,  I  take  it,  one  of  those  slow- 
thinking,  matter-of-fact  kind  of  men,  and  he  toon  seriously  what 
some  men  would  have  regarded  as  a  joke.  He  was  wealthy,  a  bache¬ 
lor,  had  no  one  depending  upon  him,  and  if  he  had  been  ready  with  his 
tongue  he  might  have  offered  a  hundred  excuses  for  not  taking  life 
insurance.  Instead  he  appeared  rather  confused,  like  someone  who 
had  been  caught  and  could  not  escape.  He  inquired  the  cost  of  a 
$io,oco,  fifteen-year  endowment,  and  the  proprietor  and  H.,  who  were 
both  men  of  quick  intellects,  saw  that  here  was  an  almost  certain 
application.  The  proprietor  invited  the  solicitor  and  the  prospect  to 
go  back  to  his  office  and  talk  the  matter  over,  and  I  should  estimate 
that  less  than  ten  minutes  elapsed  between  Sam’s  first  appearance 
and  the  moment  he  signed  his  last  signature.  H.  knew  his  man,  as  we 
sometimes  express  it,  and  the  first  thing  he  did  was  to  fill  out  a  note 
for  $700  and  obtain  Sam’s  signature.  Next  he  wrote  the  application, 
and  last  he  called  up  the  physican  and  went  with  the  applicant  to  be 
examined. 

In  less  than  two  hours  Sam  was  hunting  wildly  for  the  solicitor, 
but  H.  heard  about  it  and  arranged  so  that  he  could  not  be  found 


until  at  least  twenty-four  hours  had  passed.  Then  he  permitted  him¬ 
self  to  be  discovered,  and  found,  as  he  had  expected,  that  Sam  was  in 
a  panic  and  wanted  to  undo  what  he  had  done.  He  had  reflected 
upon  the  matter,  and  had  decided  that  he  was  not  quite  ready  for  life 
insurance  at  present,  but  would  take  some  later.  Of  course  H.  ex¬ 
pressed  his  profound  regrets,  but  stated  that  the  application  was 
already  at  the  home  office,  or  nearly  there,  and  nothing  could  be  done. 
He  then  explained  very  thoroughly  the  kind  of  policy  which  Sam  had 
taken,  and  left  him  finally  in  a  more  comfortable  state  of  mind.'  The 
risk  was  accepted,  the  policy  was  kept  in  force,  and  to-day  is  almost 
matured. 

The  agent  who  desccribed  this  experience  in  his  paper  took  the 
pains  to  point  to  the  usual  moral  that  applications  should  be  written 
promptly,  premiums  should  be  collected  with  applications,  and  exam¬ 
inations  should  be  made  quickly.  I  will,  therefore,  not  dwell  upon 
these  points  at  present,  but  will  venture  to  comment  upon  what  at 
first  seems  rather  strange  conduct  in  Sam. 

Upon  thinking  it  over  calmly  one  might  ask,  why  was  it  that  this 
man,  who  could  have  urged  numerous  and  various  reasons  for  not 
taking  life  insurance,  so  easily  yielded  to  the  solicitor  ?  He  was  forty- 
five  years  of  age,  wealthy  and  a  bachelor.  The  man  who  pays  $700  a 
year  for  the  single  item  of  insurance  must  have  a  pretty  good  income, 
and  a  good  income  implies  ability.  Furthermore,  the  fact  of  being 
uninsured  implies  the  power  to  resist  solicitation,  and  yet  when  his 
friend  and  H.  attacked  him  Sam  was  like  a  lamb  being  led  to  the 
slaughter. 

Drawing  upon  my  experience,  I  find  two  reasons  why  Sam  was  so 
yielding  and,  if  carefully  considered,  they  ought  to  be  of  some  prac¬ 
tical  value  to  all  solicitors.  First,  although  I  need  a  better  word.  I 
will  say  that  Sam  was  rather  thoroughly  protected  by  his  circum¬ 
stances.  He  lived,  as  I  infer,  in  a  small  city.  He  was  a  bachelor, 
wealthy,  and  it  is  probable  that  nothing  in  his  manner  contradicted 
the  stock  notions  that  are  held  about  such  men.  We  tend  to  think 
that  all  bachelors  are  peculiar,  and  have  none  of  the  softer  feelings, 
and  that  wealthy  men  are  difficult  to  approach.  The  wealthy  man 
who  is  a  genial  fellow  is  still  something  of  a  marvel,  and  no  one  in 
this  small  city  was  sufficiently  expert  in  reading  human  nature  to  find 
out  what  kind  of  a  man  Sam  really  was.  The  resident  solicitors,  if 
there  were  any,  probably  reasoned  this  way:  “Sam  is  a  cranky,  old 
bachelor,  cares  for  nothing  but  money,  makes  it  easily  himself,  and 
there  is  no  way  of  getting  at  him.”  Of  course,  as  long  as  a  solicitor 
felt  this  way  about  a  prospect  he  could  not  approach  him.  Now.  the 
very  first  time  that  Sam  came  into  the  presence  of  men  who  could 
read  human  nature  he  betrayed  himself.  When  in  that  serious,  puz¬ 
zled  tone  he  asked:  “You  think  it  a  good  thing  for  me,  Ike?"  H. 
knew  as  certainly  that  he  could  write  that  man’s  application  as  if  he 
had  already  done  it.  I  should  say  myself  with  confidence  that  the 
man  who  would  make  a  contract  to  invest  $700  a  year  without  asking 
for  details,  and  then  make  a  desperate  effort  to  have  the  contract  can¬ 
celed  two  hours  later,  was  a  bachelor  mainly  for  the  reason  that  he 
was  afraid  of  women.  The  probabilities  are  that  if  some  pretty 
woman  whom  he  knew  well  enough  to  have  confidence  in  had  pro- 
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posed  to  him  he  would  have  been  as  helpless  to  escape  as  he  was  when 
he  took  the  $10,000  endowment. 

I  am  so  well  pleased  with  this  explanation  of  Sam's  character  that 
I  am  almost  tempted  to  omit  the  second  reason  which  I  mentioned  at 
the  beginning  of  the  previous  paragraph.  However,  this  would  not 
look  well  in  an  article,  and  so  I  will  proceed  to  say  that  a  thing  may 
often  reach  our  attention  indirectly  and  win  a  certain  amount  of  sym¬ 
pathy  from  us  without  actually  converting  us  to  a  decisive  step.  For 
example,  the  crusade  against  the  saloon  has  been  rather  vigorous  in 
the  State  in  which  I  live.  While  not  taking  any  active  part  in  it,  I 
could  not  avoid  knowing  about  it,  and  on  the  whole  I  have  given  the 
movement  my  passive  support.  One  night  this  spring  one  of  the 
crusaders  came  to  my  house,  and  almost  before  I  knew  it  secured  my 
signature  to  a  paper  which  permits  him  to  remonstrate  in  my  name. 
If  I  had  taken  time  to  think  I  might  have  refused  my  signature,  but, 
caught  in  a  state  of  unpreparedness,  my  sympathy  decided  for  me. 

It  is  not  extraordinary  that  a  man  should  take  life  insurance  in  the 
same  mood.  A  man  who  is  entitled  to  be  called  successful  cannot 
avoid  hearing  a  great  deal  about  life  insurance.  If  he  has  a  certain 
kind  of  disposition  the  very  fact  that  he  is  not  nagged  every  few  days 
to  give  his  application  will  cause  him  to  be  kindly  disposed  toward  it. 
When  he  is  suddenly  called  upon  to  decide  some  day,  what  has  been  an 
almost  unconscious  sympathy  will  determine  his  decision.  It  would 
not  be  a  contradicton  to  say  that  Sam  surrendered  without  firing  a 
gun,  so  to  speak,  for  both  of  the  reasons  that  I  have  mentioned. 

However,  words  are  accumulating,  and  there  is  one  important  les¬ 
son  in  connection  with  Sam’s  case  which  I  must  speak  of.  Briefly,  the 
lesson  may  be  stated  in  this  way:  Unless  a  solicitor  is  so  busy  that  he 
can  almost  set  a  value  on  his  minutes  he  had  better,  in  all  his  dealings 
with  human  nature,  be  guided  by  what  I  call  the  practical  test;  that 
is,  instead  of  reasoning  about  a  man '  with  whom  he  is  slightly  ac¬ 
quainted  and  concluding  that  he  is  not  insurable,  he  should  try  to  in¬ 
sure  him.  At  the  present  time  I  know  a  man  who  will  probably  never 
be  persuaded  to  take  life  insurance.  But  if  I  can  be  said  to  know 
this  with  anything  like  certainty  it  is  because  of  numerous  practical 
relations  with  him ;  not  because  I  have  passed  him  on  the  street,  be¬ 
cause  he  has  made  an  unfavorable  impression  upon  me,  and  I  have 
figured  out  that  a  man  of  this  kind  is  not  likely  to  insure. 

Of  course,  it  would  be  impossible,  even  if  it  were  not  foolish,  for  a 
solicitor  to  spend  a  great  part  of  his  time  in  regularly  calling  upon 
cranks  and  that  stubborn  class  of  individuals  who  think  it  meritorious 
to  be  different  from  the  majority  of  mankind;  but  as  a  business 
method  it  is  not  objectionable,  when  it  happens  to  be  convenient,  to 
mention  life  insurance  even  to  the  most  impossible  individual.  If,  for 
example,  I  happened  to  be  soliciting  in  the  Jones  block,  and  the 
prospect  with  whom  I  had  an  appointment  could  not  keep  it,  if  I  were 
not  pressed  for  time  I  might  step  into  Smith  s  office  for  a  moment 
before  taking  the  elevator  and  exchange  a  sentence  or  two  of 
badinage  with  him.  As  I  left  I  might  say :  “When  do  you  want  me 
to  write  your  application?”  knowing  perfectly  well  that  his  answer 
would  be  “never.”  Now,  as  I  have  previously  said,  it  would  be  fool¬ 
ish  to  do  things  of  this  kind  to  the  extent  of  wasting  time,  but  a  robust 
habit  of  giving  every  man  an  opportunity  to  reconsider  his  decision 
wins  more  applications  than  is  ordinarily  supposed.  Enough  stories 
about  hopeless  cases  that  have  become  applicants  could  be  written  to 
make  a  library  of  books. 

If  it  would  be  safe  to  make  sweeping  assertions,  I  would  say  that 
some  of  the  most  striking  failures  I  know  are  men  of  the  reasoning 
type.  If  such  a  man  has  a  set  of  books  to  sell  he  is  likely  to  conclude: 
“Oh,  it’s  no  use  to  approach  Jones,  because  if  he  wanted  a  set  of  these 
books  he  would  have  bought  them  before  this.”  If  he  is  a  life  in¬ 
surance  solictor  he  will  conclude:  “Brown  can  handle  his  money 
better  than  an  insurance  company.  I  cannot  do  anything  with  him. 
A  very  little  reasoning  will  convince  one  that  it  is  no  use  to  attempt 
to  do  anything  with  anybody,  and  so  I  assert  once  more  that  the  only 
test  is  the  practical  test  of  trying.  Our  friend  Sam  probably  would 
have  been  easy  to  most  solicitors,  but  they  probably  considered  his 
character,  looked  into  his  affairs  and  decided  the  question  for  him 
without  giving  him  any  opportunity  to  be  heard  at  all.  Human  nature 
has  a  fearful  temptation  to  rush  to  conclusions  which,  if  ever  reached, 
should  only  be  reached  after  an  effort  has  been  made. 


ORIGINALITY  NECESSARY  IN  SOLICITING. 

The  subject  of  success  in  busness  and  what  is  necessary  to  succeed 
is  as  old  as  the  hills,  yet  it  is  ever  new.  It  is  conceded,  of  course,  that 
the  man  who  succeeds  must  stick  to  business ;  he  must  be  polite  and 
honest  and  all  that,  but  a  recent  writer  hits  the  nail  on  the  head  when 
he  says  that  the  thipg  that  really  counts  for  more  than  almost  any¬ 
thing  else,  granted,  of  course,  that  the  man  who  has  it  is  honest  and 
reasonably  industrious,  is  an  original  idea.  This  writer  probably  for¬ 
got  to  suggest  that  an  original  idea  should  have  some  common  sense 
connected  with  it.  There  are  a  good  many  people  who  have  ideas 
which  seem  to  be  original,  but  which  have  no  sense  incorporated  in 
them.  An  orignal  idea,  which  is  a  “fool  idea”  that  is  really  useful 
and  original,  is  worth  a  fortune. 

The  writer  referred  to  seems  to  assume  that  most  people  have  no 
originality;  that  they  learn  to  do  certain  things  by  imitating  other 
people  who  have  done  the  same  things  before  them.  There  is  a  great 
deal  more  truth  than  poetry  in  that  statement,  but  if  it  had  not  been 
for  the  comparatively  few  people  who  had  original  ideas  that  had 
sense  in  them  the  world  would  have  been  without  any  improvements 
whatever.  The  agriculturists  and  the  husbandmen  would  have  been 
stirring  the  ground  with  the  same  kind  of  crooked  sticks  that 
answered  for  plows  three  thousand  years  ago,  as  they  are  still  doing 
in  such  countries  as  Persia  and  the  Philippines ;  they  would  be  gather¬ 
ing  the  grain  crops  with  the  same  kind  of  rude  sickles  that  were  in 
use  from  before  the  Christian  era  to  the  days  of  our  grandfathers; 
there  would  have  been  no  steamships  or  steam  cars  or  telegraph  lines, 
or  houses  heated  with  modern  devices,  or  any  of  the  other  thousands 
of  modern  conveniences  that  we  use  without  even  thinking  particu¬ 
larly  about  how  they  happened  and  why  we  have  them. 

The  man  with  an  original  idea  that  has  the  sense  in  it  is  a  mighty 
useful  citizen,  and  the  world  is  looking  for  him  and  ready  to  do  all 
kinds  of  things  for  him. 

It  is  the  same  way  in  all  lines  of  business.  Go  into  any  town  or 
city,  and  to  the  ordinary  individual  it  looks  as  though  there  were  not 
a  chance  for  any  more  people  to  do  business  there.  Everything  is 
crowded  to  the  limit  apparently,  but  along  comes  the  man  with  a  prac¬ 
tical,  original  idea,  and  he  finds  a  place  for  it.  He  sees  where  there 
is  an  opening  that  nobody  else  seems  to  have  thought  about.  He  has 
thought  out  a  way  to  get  business  which  is  different  from  any  of  the 
others,  and  the  first  thing  the  old-fashioned  business  man  who  has 
been  located  there  for  years  knows  the  man  with  the  original  idea  and 
sense  combined  is  getting  trade  away  from  him. 

So  it  is  that  everyone,  especially  those  whose  success  depends  en¬ 
tirely,  or  to  a  considerable  extent,  upon  solicitation,  upon  inducing  the 
patronage  of  people  who  need  what  he  can  supply,  or  who  can  be  per¬ 
suaded  that  they  need  it,  soon  finds  himself  building  up  an  income 
along  lines  never  thought  or  dreamed  of  by  those  who  continue  along 
in  the  same  old  ruts. 

The  most  successful  man  in  any  field  is  the  one  who  finds  ways  to 
accomplish  with  his  brains  what  other  people  do  with  difficulty  with 
their  hands,  and  who  by  superior  knowledge  of  the  subject  is  able 
to  present  it  in  such  a  way  as  to  at  once  interest  the  person  whose 
patronage  is  being  solicited. 


DECEPTIVE  METHODS  IN  SOLICITING  CONDEMNED. 

[To  the  Editor  of  The  Spectator.! 

I  cannot  read,  or  even  hastily  examine,  all  the  insurance  journals 
which  come  to  this  office,  therefore  I  have  selected  a  few  to  be  read 
with  some  care;  among  these  is  The  Spectator.  \our  idea  of  a 
“Fortnightly  Life  Insurance  Supplement”  is  a  good  one,  and  I  have 
read  with  interest  some  of  the  articles  appearing  therein,  written  to 
aid  field  men  in  their  work. 

The  article  in  The  Spectator  of  the  13th  inst.  entitled  “Thawing 
an  Iceberg”  is  well  written  and  interesting.  It  will  attract  the  atten¬ 
tion  of  a  much  larger  number  than  many  better  articles  which  have 
appeared  in  the  Supplement,  but  I  regret  that  you  deemed  it  wise  to 
publish  it.  So  far  as  it  has  any  effect,  especially  with  reference  to  the 
younger  life  insurance  workers,  the  influence  will  not,  in  my  opinion, 
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be  desirable  as  regards  promotion  of  conservative  business  methods 
and  the  best  interests  of  life  insurance.  The  success  of  the  bright 
young  man  who  secured  the  application  after  the  veteran  solicitor  had 
failed  was  not  due  to  fair  and  straightforward  business  methods  in 
presenting  the  claims  and  benefits  of  life,  insurance  protection,  but  he 
practiced  deception  from  the  start,  even  to  the  extent  of  pretending 
that  he  was  not  an  agent,  and  secured  his  favorable  interview,  not  on 
a  business  basis  or  on  the  ground  that  he  had  something  valuable  and 
important  to  present  quite  as  much  entitled  to  consideration  as  the 
business  the  prospective  applicant  was  engaged  in,  but  by  using  the 
“social  pull”  based  upon  the  friendship  and  business  relations  exist¬ 
ing  between  his  father  and  the  victim.  The  course  taken  by  the  young 
man  to  alarm  the  applicant  by  startling  telephone  messages  from  a 
confederate  by  false  allusions  to  his  father’s  health  and  by  sugges¬ 
tions  that  the  applicant  might  not  prove  to  be  a  good  risk  was  wholly 
unworthy  of  an  upright,  honorable  life  insurance  agent  and  a  very 
bad  example  for  the  young  men  engaged  in  the  business.  In  addi¬ 
tion  to  this,  there  was  a  suggestion  to  the  applicant  to  conceal  from 
the  medical  director  symptoms  which,  though  almost  wholly  imagi¬ 
nary,  he  had  been  led  by  the  young  man  to  believe  were  serious  and 
which  might  cause  the  risk  to  be  declined. 

Of  course,  the  whole  story  is  a  fiction,  but  the  effect  upon  the 
minds  of  some  men  would  be  the  saitie  as  if  it  were  a  fact,  and  I  am 
sure  that  no  well-managed,  conservative  life  insurance  office  would 
approve  the  methods  which  the  story  suggests  and  holds  up  as  bright 
and  worthy  of  emulation. 

In  my  opinion,  the  articles  published  in  your  Supplement  should  be 
selected  with  a  view  to  elevate  the  business ;  that  nothing  should 
appear  which  has  a  tendency  to  indorse  or  approve  sharp  practices  or 
unworthy  methods  in  soliciting.  The  life  insurance  business  is  one 
of  the  most  honorable  and  high-toned  in  which  men  are  engaged,  and 
I  believe  that  nothing  should  be  allowed  to  appear  in  an  insurance 
journal  having  the  wide  circulation  of  The  Spectator  which  in  the 
slightest  degree  tends  to  lower  the  tone  of  the  business.  I  trust  you 
will  receive  this  letter  in  the  same  kindly  spirit  in  which  it  is  written. 

Very  truly  yours,  Executive. 

St.  Louis,  September  15,  1908. 

[The  editor  of  The  Spectator  is  very  glad  to  see  that  you  take 
sufficient  interest  in  our  Life  Insurance  Supplement  to  criticise  what 
has  appeared  therein.  It  is  through  criticism  that  we  look  for  im¬ 
proving  our  work  in  general.  Our  ambition  is  to  furnish  such 
material  as  is  desired  in  the  field,  and  we  strive  to  make  it  without 
prejudice. 

The  article  you  refer  to,  “Thawing  an  Iceberg,”  was  sent  to  us  by  a 
veteran  agent  who  has  contributed  to  our  columns  at  various  times  in 
an  acceptable  manner.  As  you  call  attention  to  it,  I  see  that  it  is 
justly  open  to  the  criticism  that  you  make,  but  I  trust  it  will  not  be 
attended  with  any  of  the  serious  results  you  apprehend.— Editor  The 
Spectator.] 


A  WIDOW’S  INVESTMENTS. 

When  a  widow  begins  to  emerge  from  full  mourning  and  turns  her 
attention  to  the  important,  but  avoided,  consideration  of  the  invest¬ 
ment  of  her  fortune  she  finds  many  advisers  ready  to  assist  her. 

There  is  the  man  with  the  undeveloped  Arizona  gold  mine,  a  splen- 
did  property  needing  only  the  employment  of  a  little  money  to  make 

II  There'T the  other  man,  perhaps,  like  the  first,  an  old  friend  of  the 
family,  with  a  promising  investment  in  West  Virginia  oil  lands.  A 
sure  thing,  just  adjacent  to  some  of  the  most  valuable  gushers  in  the 
State  and  certain  to  make  the  right  investor  rich. 

The  man  with  suburban  lots ;  the  man  with  income  bonds,  payment 
so  far  deferred,  but  soon  to  be  begun ;  the  man  with  stocks  that  are 
cheap  at  double  their  market  value.  There  is  no  lack  of  counsellors 
for  the  widow.  The  sharks  are  all  ready  for  their  prey. 

She  is  a  woman  with  a  clear  head  and  a  firm  purpose  who  resists 
their  importunities  and  betakes  herself  to  the  more  conservative  coun¬ 
sel  of  her  family  lawyer  or  some  business  friend  of  unquestioned 
orobitv  or  best  of  all.  some  trust  company.  But  with  the  speculative 
instinct  strong  in  her,  as  in  all  women  she  too  frequently  listens  to 
the  persuasive  voice  of  the  promoter  and  eventually  finds  herself  pen- 

III  Husbands  realize  the  dangers  that  beset  a  widow  seeking  to  invest 
her  money  advantageously.  They  realize  the  economy  that  will  be 


necessary  where  the  fortune  is  small  if  it  is  invested  with  the  safety 
that  attends  a  low  rate  of  interest. 

In  these  circumstances  should  they  put  restrictions  on  the  disposal 
of  their  estates  by  their  widows?  The  Evening  World  yesterday  sub¬ 
mitted  this  question  to  two  Supreme  Court  justices,  men  who  have 
gained  national  repute  for  acumen  and  wisdom  in  their  decisions 
from  the  bench.  Both  admitted  that  the  question  was  most  puzzling, 
but  was  one  that  was  likely  to  be  greatly  influenced  by  condi¬ 
tions. — New  York  World. 

The  best,  surest  and  safest  way  that  a  man  can  possibly  provide  an 
income  for  his  widow  is  to  secure  a  life  insurance  policy,  the  benefits 
therefrom  to  be  paid  to  her  in  annual,  semi-annual  or  monthly  instal¬ 
ments,  as  desired.  Upon  his  death  these  benefits  become  immediately 
available  and  are  paid  in  cash  as  the  policy  directs.  1  he  widow  thus 
has  a  sum  in  the  hands  of  reliable  trustees  upon  which  she  can  depend 
and  which  she  cannot  divert  at  the  instance  of  any  speculative  pro¬ 
moter  of  wild  and  visionary  schemes  calculated  to  rob  the  innocent 
and  enrich  the  promoter.  Furthermore,  such  insurance  cannot  be 
attached  by  any  creditor,  but  is  payable  directly  to  the  widow  at  speci¬ 
fied  intervals.  An  income  policy  in  a  sound  and  trustworthy  com¬ 
pany  is  the  very  best  provision  that  can  be  made  for  a  widow. 


ENDOWMENT  INSURANCE  AND  SAVINGS  BANKS. 

[To  the  Editor  of  The  Spectator.] 

In  your  Supplement  under  date  September  10,  1908,  an  interesting 
letter  from  a  Western  agent  discusses  in  a  very  sensible  fashion  the 
relative  advantages  of  term  and  endowment  assurance,  drawing  the 
proper  conclusion  that  every  man  should  be  permitted  to  have  any 
form  of  legitimate  life  assurance  that  appeals  to  him  as  best  suited 
to  his  needs  and  tastes. 

In  the  course  of  his  remarks  the  writer  makes  the  generous  ad¬ 
mission  that  if  a  young  man  took  a  term  policy  costing  $12  a  year  and 
put  $36  a  year  in  a  savings  bank  or  trust  company  he  might  do  better 
than  by  paying  $48  a  year  for  an  endowment  policy. 

Now,  it  so  happens  that  a  young  man  of  twenty-two  took  out  an 
endowment  policy  maturing  in  eighteen  years  in  the  Dominion  Life 
Assurance  Company  of  Canada,  paying  a  premium  of  $48  yearly. 
The  policy  matured  last  year,  ^  and  the  assured  received  in  cash 

$1,169.74- 

If  he  had  taken  a  term  policy  at  $12  a  year  and  put  the  $36  a  year 
into  a  savings  bank  at  three  per  cent  he  would  have  received  $868.21, 
or  if  he  had  found  a  trust  company  willing  to  pay  him  four  per  cent 
he  would  have  received  $960.16.  As  a  matter  of  fact,  the  insurance 
company  paid  him  almost  six  per  cent  on  the  $36,  the  investment  part 
of  his  premium,  and  carried  his  risk  for  eighteen  years  for  $12  a  year. 

The  argument  for  endowment  assurance  is  therefore  considerably 
stronger  than  it  was  stated  by  your  correspondent.  L  ours  truly, 

Thos.  Hilliard,  President  Dominion  Life  Assurance  Company. 

Waterloo,  Ont.,  September  15,  1908. 


A  PLEA  FOR  “RIGHT”  AND  “STRAIGHT”  LIFE  COMPANIES. 

(Communicated.) 

We  are  in  a  period  of  young  companies.  Some  are  good,  while 
others  are  better.  History  has  a  little  habit  of  repeating  itself.  The 
“test  time”  is  coming  sooner  or  later.  It  may  be  sooner  in  some 
cases.  There  is  going  to  be  a  general  “weeding  out.”  The  “right” 
ones  will  stand  and  prosper,  while  the  others  will  find  themselves 
ausgespielt.  Looks  like  that  time  of  trial  is  coming  to  some  now. 
To  be  “right”  a  company  must  first  be  organized  along  established 
lines,  with  an  insurance  man,  not  a  bunch  of  investors  or  speculators, 
at  the  helm.  Then  that  “right”  company  must  go  out  after  the  busi¬ 
ness  in  the  “right”  way.  The  way  is  clear  to  the  real  insurance  man, 
the  man  who  loves  his  company  second  to  his  family,  who  eats,  sleeps, 
drinks  and  lives  his  company ;  the  man  who  works  morning,  noon  and 
night  for  his  company’s  success  first — his  own  personal  success  last ; 
the  morally  honest  insurance  man ;  the  man  who  does  right  for  right’s 
sake,  even  though  the  laws  do  not  lay  down  hard-and-fast  rules. 

The  “right”  company  is  the  one  under  the  direct  and  sole  manage¬ 
ment  of  a  morally  honest  insurance  man  who  will  stick  by  the  ship 
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even  though  he  is  the  only  one  left ;  even  though  he  has  to  sacrifice  his 
all  for  his  company's  success. 

Such  a  company  will  live  to  the  end  of  time,  and  all  the  fires  of 
Hades  can't  destroy  it. 

Too  strong,  am  I?  Well,  I  am  only  quoting  history.  1  he  suc¬ 
cesses  of  to-day  are  but  monuments  to  the  lives  sacrificed  to  this 
greatest  and  grandest  cause  known  to  mankind.  Any  present  young 
company  not  willing  to  stand  the  heat  of  such  a  test  had  better  decamp 
while  yet  there  is  time.  The  chaff  will  surely  be  separated  from  the 
wheat. 


SUMMARY  OF  LIFE  INSURANCE  IN  THE  UNITED  STATES 

IN  1907. 

In  the  following  summary  special  attention  is  called  to  the  returns 
from  Texas  and  Wisconsin.  Owing  to  the  large  number  of  companies 
which  retired  from  those  States  in  1907  on  account  of  restrictive 
legislation,  The  Spectator  applied  to  all  companies  which  had  left 
Texas  or  Wisconsin  for  returns  showing  what  business  was  still  on 
their  books  in  those  States.  The  items  given  show  approximately  the 
insurance  written  and  in  force  in  Texas  and  Wisconsin  at  the  end  of 
1907  in  all  companies  : 


Name  of  Company. 

Insurance 
in  Force 
Dec.  31,  1906. 

Insurance 
Written 
in  1907. 

Premiums 

Received. 

Losses 

Incurred 

Insurance 
in  Force 
Dec.  31,  1907. 

Summary — 

Coni. 

? 

, 

$ 

t 

$ 

Tennessee  .... 

.  (Ord.) 

135,912,196 

22,222,959 

4,801,858 

1,654,064 

141,788,173 

(Ind.) 

,  25,567.310 

10,356,767 

896,340 

292,375 

28,369.398 

Texas  . 

.(Ord.) 

173,695,349 

49,997,001 

6.038,114 

1,869,698 

197,776,620 

(Ind.) 

8,522,873 

3,979,598 

303,107 

62,460 

9,5S9.7S4 

Utah  . 

.(Ord.) 

34,510.318 

7,604,755 

1,293,530 

230,812 

38,139,645 

(Ind.) 

2,041,194 

1,196,302 

77,261 

12,218 

2,495,935 

Vermont  .... 

.(Ord.) 

46,554.170 

4,156,088 

1,668,887 

806,252 

46,383,593 

(Ind.) 

5,078,886 

1,787,068 

195,145 

31,321 

5,265,021 

Virginia  . 

.(Ord.) 

143,278,980 

18,437,665 

5,240.467 

1,770,084 

150,641,999 

tlnd.) 

32,769,884 

8,588,719 

1,267,403 

445,300 

35,01S,932 

Washington  , 

.  (Ord.) 

80,039,313 

17,417,939 

3,294,805 

618,853 

88,611.376 

(Ind.) 

3,883,526 

1,274,555 

131,679 

28,774 

4.159,314 

West  Virginia 

(Ord.) 

71,746,581 

15,354,060 

2,595,135 

714,339 

78,300,169 

(Ind.) 

9,038,085 

3,327,215 

329,948 

82,513 

10,082,721 

Wisconsin  ... 

.(Ord.) 

222,972,366 

20.401.2S3 

7,633,914 

2,256,871 

225,430,036 

(Ind.) 

23,653,419 

5,494,283 

880,095 

203,990 

25,038,023 

Wyoming  ... 

.(Ord.) 

12,610,292 

1,672,222 

446,998 

129,824 

12,885,223 

Totals. . . 

.(Ord.) 

9,692,511,821 

1279,140,202 

358,436,948 

130,819,478 

9,985,202,333 

(Ind.) 

2,407,080,910 

554,478,262 

90,209,066 

29,197,603 

2,530,305,336 

Canada  . 

.(Ord.) 

618,535,065 

89,135,937 

21,402,403 

8,215,682 

635,894,888 

(Ind.) 

44,690,265 

20,530,898 

1,742,601 

343,377 

49,510,502 

*  Includes  Life  Insurance  Company  of  Virginia  industrial  receipts, 
t  Includes  West  Coast  Life  industrial  business. 


Name  of  Company. 

Insurance 
in  Force 
Dec.  31,  1906. 

Insurance 
Written 
in  1907. 

Premiums 

Received. 

Summary 

$ 

$ 

$ 

Alabama  . 

.(Ord.) 

133,561,609 

23,169.863 

4,592,272 

(Ind.) 

5,357,907 

2,23S,300 

195,229 

Arizona  . 

.(Ord.) 

17,660?806 

3,803,191 

675,619 

Arkansas  . 

(Ord.) 

77,335,241 

11,246,451 

2,591,508 

(Ind.) 

2,114,227 

1,381,433 

89,203 

California  . 

.(Ord.) 

281,045,814 

34,426,717 

10,995,893 

(Ind.) 

22,798,849 

9,198,086 

916,585 

Colorado  . 

(Ord.) 

116,407,153 

16,542,404 

4,195,809 

(Ind.) 

5,530,398 

1,853,982 

226,000 

Connecticut  . . 

(Ord.) 

143,415,022 

15,327,125 

5,833,902 

(Ind.) 

70,310,634 

11,871,344 

2,646,405 

Delaware  . 

(Ord.) 

19,877,472 

2,875,855 

769,761 

(Ind.) 

14,806,417 

3,332,182 

556,640 

D.  of  Columbia 

(Ord.) 

61,422,974 

7,561,788 

2,325,659 

(Ind.) 

26,156.355 

5,472,806 

972,888 

Florida  . 

(Ord.) 

53,019,589 

17,096,919 

2,078,599 

Georgia  . 

(Ord.) 

207,786,576 

44,705,133 

7,658,183 

(Ind.) 

12,306,636 

4,619,265 

430,343 

Hawaii  . 

(Ord.) 

13,521,107 

1,490,752 

495,449 

Idaho  . 

(Ord.) 

18,794,983 

2,905,214 

642,856 

Illinois  . 

(Ord.) 

766,822,357 

106,123,772 

27,602,656 

(Ind.) 

135,611,783 

36,180,030 

5,046,314 

Indiana  . 

(Ord.) 

275,133,624 

52,679,321 

9,931,125 

(Ind.) 

65,679,516 

17,477,913 

2,478,979 

Iowa  . 

(Ord.) 

202,473,949 

24,181,270 

6,812,264 

(Ind.) 

10,835,354 

3,472,088 

3S6,136 

Kansas  . 

(Ord.) 

126,016,036 

28,610,660 

4,164,574 

(Ind.) 

11,900,954 

4,618,132 

450,872 

Kentucky  . 

(Ord.) 

197,237,453 

26,221,709 

6,481,040 

(Ind.) 

49,416,450 

14,899,762 

1,836,204 

Louisiana  _ 

(Ord.) 

132,681,020 

15,361,518 

4,808,475 

(Ind.) 

24,600,745 

6,613,080 

966,471 

Maine  . 

(Ord.) 

92,532,286 

7,500,253 

3,379,137 

(Ind.) 

12,230,475 

2,422,478 

422,755 

Maryland  . 

(Ord.) 

152,535,882 

16,976,442 

6,027,012 

(Ind.) 

74,606,924 

18,331,302 

3,042,649 

Massachusetts 

(Ord.) 

561,859,763 

62,973,949 

22,51S,579 

(Ind.) 

202,131,980 

53,180,157 

7,851,313 

Michigan  . 

(Ord.) 

242,761,583 

33,654,160 

9,297,754 

(Ind.) 

31,648,533 

9,735,777 

1,135,442 

Minnesota  .... 

(Ord.) 

1S5,036,794 

20,342,347 

6,628,6S8 

(Ind.) 

9,571,903 

3,040,035 

352,955 

Mississippi  ... 

(Ord.) 

97,534,593 

19,115,387 

3,465,240 

Missouri  . 

(Ord.) 

358,846,860 

52,053,942 

12,160,393 

(Ind.) 

95,949,709 

23,658,810 

3,509,623 

Montana  . 

(Ord.) 

41,607,048 

5,699,796 

1,456,734 

(Ind.) 

1,361,167 

492,038 

44,714 

Nebraska  . 

(Ord.) 

101,334,523 

14,204,011 

3,530,956 

(Ind.) 

4,615,868 

1,779,465 

173,664 

Nevada  . 

(Ord.) 

8,535,111 

2,046,661 

390,274 

N.  Hampshire 

(Ord.) 

49,356,495 

4,632,192 

1,896,232 

(Ind.) 

11,324,106 

2,577,558 

366,015 

New  Jersey... 

(Ord.) 

313,303,910 

48, 647, 021 

9,915,670 

(Ind.) 

224,855,026 

38.838,219 

8,599,533 

New  Mexico 

(Ord.) 

18,107,756 

4,267,102 

654,604 

New  York . 

(Ord.) 

1,563,201,395 

164,517,167 

63,143,958 

(Ind.) 

575,477,918 

106,522,317 

21,372,477 

North  Carolina 

(Ord.) 

112,074,277 

22,268.385 

*4,353,439 

(Ind.) 

14,25S,073 

7,885,493 

171,258 

North  Dakota 

(Ord.) 

39,217,009 

7,451,026 

1,448,235 

Ohio  . 

(Ord.) 

586,270,822 

6,857,980 

22,366,743 

(Ind.) 

148,127.475 

35,442,375 

5,739,287 

Oklahoma  .... 

(Ord.) 

45,130,841 

11,637,881 

1,628,366 

Oregon  . 

(Ord.) 

54,32S,7S4 

8,104,174 

1,965,008 

Pennsylvania 

(Ord.) 

1,098,523,091 

139.434.S29 

41,120,818 

(Ind.) 

379.840,222 

77,845,552 

14,128,657 

Rhode  Island 

(Ord.) 

69,262,089 

7,395,914 

2,655,608 

(Ind.) 

42,831.107 

8,226,073 

1,614,621 

South  Carolina 

(Ord.) 

102,379.762 

22,220,953 

3,327,366 

(Ind.) 

10,269.022 

5,267,702 

404.856 

South  Dakota 

(Ord.) 

33,239,297 

6,545,046 

1,185,017 

Losses 

Incurred 


Insurance 
in  Force 
Dec.  31,  1907. 


$ 

1,740,384 

56,956 

190,606 

733,562 

12,663 

4,935,794 

212,701 

1,512,824 

62,512 

2,920,259 

1,017,391 

162,719 

182,966 

1,026,359 

334,774 

637,596 

2,957,724 

130,672 

56,132 

147,709 

8,722,321 

1,458,682 

2,863,041 

601,723 

1,756,167 

83,079 

1,322,835 

107,509 

2,943,770 

618,477 

1,639,999 

316,076 

1.556.143 
122,106 

1,806,928 

1.019,943 

9,956,037 

1,577,397 

3,503,881 

276,617 

1,817,513 

85,305 

1,213,815 

4,348,145 

1,063,373 

367,396 

6.724 

824,627 

36,918 

196,763 

705,740 

132,923 

4,965,628 

3,065,028 

214,731 

25,848,922 

8,446,955 

1,388,994 

154,792 

200,980 

7.177.144 
1,638,089 

465,386 
374,316 
15,042,625 
4,395,277 
1,049,294 
616.341 
1,296,036 
104, 6S3 
224,024 


$ 

139,233,472 

6,214,706 

19,512,032 

79,396,074 

2,524,278 

290,356,621 

26,588,980 

119.446.495 
6,181,058 

147,900,420 

72,239.531 

20,391,974 

15,214,484 

62.208.505 
26,933,301 
61,605,734 

225,761,614 

13,393,346 

13,695,370 

19,185.897 

786,697,522 

145,265,694 

289,600,857 

70.275.148 
208,886,068 

11.221.149 
133,400,675 

13,454,119 

200,357,425 

51,270,234 

136,702,863 

26,923,085 

92,599,929 

12,402',315 

156,423,084 

78,531,200 

565,161,130 

213.529.496 
251,555,64s 

33,554,760 

18S,976,3S1 

10,399,416 

104,363,798 

365,515,565 

100,767,172 

42,132,578 

1,405,693 

105,318,802 

5,071,939 

9,698,924 

49,808,996 

11,453,541 

323,460,422 

233,213,361 

20,273,196 

1,603,594,669 

593,870,985 

120,481,084 

17,134,188 

42,328,970 

604,235,814 

156,451,795 

46,296,323 

55.950.505 
1,129.458,837 

399,436,633 

71,130,410 

44,376,686 

109,389,657 

11,987,914 

35,053,126 


AMOUNT  OF  RESERVES  ON  VARYING  BASES. 

In  making  up  their  annual  statements  for  the  year  1906,  the  several 
life  insurance  companies  were  asked  to  state  the  amounts  of  reserves 
held  on  varying  mortality  tables  and  rates  of  interest.  The  accom¬ 
panying  exhibit  brings  the  items  together  for  the  companies  reporting 
to  New  York.  The  total  reserves  reported  amount  to  $2,546,550,942, 
of  which  $1,514,876,099  is  at  4  per  cent;  $464,595,956  at  3G  per  cent, 
and  $567,078,888  at  3  per  cent.  The  total  amount  held  for  the  pay¬ 
ment  of  annuities  is  $70,447,062. 


AStna  Life . 

American  Central . . 

American  of  Iowa . 

Bankers  Reserve . 

Bankers  of  Nebraska . 

Berkshire  Life . 

Baltimore  Life . 

Central  of  United  States . 

Columbian  National . 

Connecticut  General . 

Connecticut  Mutual. . 

Des  Moines  Life . 

Equitable  of  United  States. .  .  . 

Equitable  of  Iowa . 

Federal  Life . 

Fidelity  Mutual . 

Franklin  Life . 

Germania  Life . 

German  Mutual. .  . 

Hartford  Life . 

Home  Life,  New  York . 

Illinois  Life . 

John  Hancock . . 

Kansas  City . 

Lincoln  National. .  . 

Manhattan  Life . 

Massachusetts  Mutual . 

Metropolitan . 

Michigan  Mutual . 

Minnesota  Mutual . 

Missouri  State . 

Mutual  Benefit .  . 

Mutual  of  New  York.. . 

National  of  U.  S.  A . 

National  of  Vermont . 

New  England . 

New  York  Life . 

Northwestern  Mutual 
Northwestern  National  . 

Pacific  Mutual . 

Penn  Mutual . 

Phoenix  Mutual . 

Provident  L.  and  T . 

Prudential . 

Register  L.  and  A . 

Royal  Union . 

Reliance  Life . 

Scandia  Life . 

Reserve  Loan . 

Security  Mutual,  New  York.. 

State  Life . 

State  Mutual,  Massachusetts. . 

Travelers . 

Union  Central . 

Union  Mutual . 

United  States . 

Washington . 

Totals . 


4%. 


s 


885,114 

192,609 

875,022 

1,731,276 

12,392,295 

501,773 

699,973 


4,320,985 

25,547,142 

1,800,499 

216,925,740 

5,529,184 

779,329 

5,084,155 

3,266,392 

25,141,727 

389,094 

485,856 

12,590,386 

6,031,771 

25,015,146 

749,936 


14,896,709 

33,128,047 

100,312,350 

8,769,282 

1,609,406 

834,042 

71,705,206 

250,434,007 

5,441,987 

24,248,373 

31,593,004 

208,969,122 

132,300,136 

4,396,138 

5,738,729 

48,284,849 

16,460,978 

45,413,491 

68,998,860 

495,753 

1,746,672 


158,485 

1,008,117 

462,238 

1,695,990 

21,424,154 


34,615,343 

9,475,672 

6,758,984 

12,564,571 


1,514,876,099 


3i%- 


$ 

74,632,6S7 

629,047 


3,071,069 

178,864 


2,501,888 

2,249,991 


10,853,516 

21,550 


5,379,648 

16,150 

4,455,918 


927,181 

5,682,971 


16,621,001 


53,863 

358,757 

9,583,392 

79,316,939 

945,871 

713,443 

11,262 


138,760,720 

1,196,030 


8,445,419 

6,744,949 


83,622 

6,473,122 

7,S21,027 

829,159 

8,102,100 

1,058,524 


628,040 

365,067 

1,417 

6,283,466 

38,797,119 

15,754,334 


1,362,850 

3,683,983 


464,595,956 


3%. 


$ 

176,538 


228,099 


34,452,654 


132,500,246 


2,531,820 


3,408,925 

68,241 


174,164 


2,885,633 

83,341 


32,985 


86,813 

29,149,845 

1,125,713 


8,172,838 

14,822 

201,105,740 

66,502,131 


8,360 

16,352,060 

5,151,181 


48,448,140 

14,234 


858,146 


3,090,737 

3,722,727 


2,242,059 


3,424,697 


1,062,999 


567,078,888 


Annuities. 


$ 

165,212 


25,308 

180,402 


11,500,588 


41,099 

1,617 

431,683 


517,094 


102,581 

4,590 

1,098,000 


29,956 


1,549,821 

29,828,578 

5,533 

2,822,571 

20,241 

16,212,023 

819,478 


92,015 

2,569,463 

112,250 

692,831 

651,547 


438 


2,434 


64,721 

272,538 

207,287 

16,854 

153,564 

254,745 


70,447,062 


A  WEEKLY  REVIEW  OF  INSURANCE. 


fortnightly  life  ixsuranoe  supplement 


Devoted  to  Life  Insurance  and  the  General  Interests  of  Life  Underwriting,  Comments  on  Current  Events,  Suggestions  and  Hints 
for  Field  Workers,  Technical  Matters  for  Home  Office  Consideration,  and  Information  as  to  What  is  Going  On  in  Office  and  Field 


ISSUED  EVERY  OTHER  THURSDAY  AS  A  SUPPLEMENT  TO  THE  SPECTATOR. 


New  York,  Thursday,  October  8,  1908. 


BUSINESS  IN  VACATION. 

HOW  ANDERSON  DID  BUSINESS  IN  CANADA. 
Introduced  to  an  Insurance  Hater. 

“My,  but  it’s  hard  to  get  people  to  join  this  hot  weather,  grumbled 
Wilson,  “I  do  wish  John  Anderson  would  show  up  from  his  trip  to 
Canada.  Not  that  I  begrudge  the  boy  his  vacation,  for  he  sure  earned 
it,  but  it  looks  like  a  funeral  here  without  him.” 

“It  sure  does,”  said  Thompson.  “I  was  jealous  of  the  kid  at  first 
when  he  wrote  more  than  I  did,  but  he  is  so  white  about  it  I  soon 
got  over  the  grudge.” 

“Listen,  boys,”  called  the  cashier  from  the  next  room,  “I  have  a 
letter  from  Anderson  which  has  been  delayed,  and  he  says  that  he 
will  be  here  this  morning.” 

“Good!  Glad  to  hear  it!  That’s  the  ticket!”  came  the  pleased 
chorus.  “What  does  he  have  to  say,  Morris?” 

“Not  much.  He  doesn’t  seem  to  like  writing  letters.  I  will  come 
in  and  read  you  his  note  : 

“Assinoibam,  P.  Q.,  Can.,  August  i,  1908. 
“Dear  Morris.— How  are  you  and  the  rest  of  the  boys,  old  chap? 
Still  raking  them  in,  I  hope.  Look  for  me  home  Saturday,  the  8th, 
on  morning  train.  Been  busy ;  $45.0°°-  Made  agent  here  divide. 
Canucks  are  all  O.  K.  Anderson. 

“Now,  just  listen  to  that,”  said  Wilson.  “1  hat  scamp  goes  off  for  a 
month’s  vacation  and  writes  more  than  half  as  much  as  our  whole 
staff  has  done.” 

“I’d  strike  a  bee-line  for  tall  timber  at  once  if  I  could  do  half  that 
well,”  said  Thompson. 

“But  you  couldn’t,  my  boy.  You  haven't  Johnny’s  knack  of  getting 
‘next,’  ”  said  old  Ike  Greene. 

“No  knocking,”  said  Wilson.  “There’s  John  now,”  as  a  cheery  voice 
was  heard  talking  to  the  elevator  boy. 

“How  are  you,  boys?”  said  the  newcomer.  “My,  but  I  am  glad  to 
get  back  to  old  Chicago.  Canada’s  all  right,  but  life’s  too  valuable  to 
spend  days  in  hunting  and  fishing.” 

“You’d  rather  fish  for  applications?” 

“You  bet!  I  captured  three  nice  ones  while  away;  $45,000.  as  I 
guess  Morris  told  you;  but  Chicago  is  the  best  place  to  throw  out 
your  lines.” 

“This  is  Saturday,”  said  Morris,  “and  the  boys  are  in  the  office  to 
get  their  business  in  shape  to  go  off  and  lay  plans  for  next  week.  If 
you  are  not  too  tired,  Anderson,  tell  us  about  those  Canadian  trophies 
tc.  your  skill.  We  need  something  to  ginger  us  up.” 

“Anything  to  oblige,”  he  laughed. 

“When  I  got  that  $500  check  for  commission  I  felt  pretty  tired  and 
v.  anted  to  rest.  Tried  to  get  Wilson  to  go  to  Canada  with  me,  but 
he  would  not,  so  I  struck  the  trail  alone.  I  wanted  to  see  the  ter¬ 
centennial  festivities  and  hunt  and  fish  a  little. 

“Before  starting  I  asked  the  governor  for  the  names  of  some  of 
his  friends  up  in  that  section,  as  he  lived  there  before  he  came  to 
Chicago,  and  he  was  so  pleased  at  the  thought  of  my  going  up  there 


among  his  old  neighbors  he  gave  me  a  personal  note  to  an  old  chum 
of  his,  Luke  McArthur,  a  big  lumber  dealer. 

“Going  up,  I  noticed  a  young  man  near  me  give  the  conductor  a 
ticket  to  the  town  nearest  my  station,  and  began  a  conversation  about 
the  country. 

“  ‘Best  place  on  earth,’  he  said.  ‘More  game  to  the  square  mile 
than  any  place  in  America.  The  fish  are  plentiful  and  so  game  it’s  a 
pleasure  to  angle  in  any  trout  stream  you  strike.  I  was  up  here  last 
summer,  the  guest  of  Luke  McArthur,  the  great  Mogul  of  these 
regions,  and  at  his  request  am  going  back  for  my  vacation  this 
summer.’ 

“  ‘I  have  a  letter  of  introduction  to  him,’  I  said,  and  handed  him 
my  card:  ‘John  Anderson,  Jr..  Representative  of  the  Consolidated 
Life  Insurance  Company.’ 

“  ‘Well,  Mr.  Anderson,  if  you  want  a  good  time'hunting  and  fishing, 
Mr.  McArthur  is  a  prince  of  good  fellows  to  meet;  but  no  introduc¬ 
tion  would  make  him  take  a  policy;  he  hates  insurance  agents  as  a 
class.’ 

“I  laughed  heartily,  to  his  astonishment,  and  told  him  about  dad 
and  McArthur  being  chums  when  boys,  and  that  I  was  on  a  vacation 
for  a  good  time,  not  looking  for  insurance  prospects. 

“  ‘Then  come  right  on  with  me  and  we  will  look  him  up  at  once.’ 

“I  agreed,  and  we  became  good  friends.  He  is  bookkeeper  for 
Chase  &  Co.,  wholesale  grocers,  or  was;  hereafter  he  will  be  time¬ 
keeper  at  McArthur’s  biggest  lumber  mill,  at  twice  the  pay. 

“It  was  nearly  dark  when  we  reached  our  destination,  but  I  could 
see  it  was  a  comfortable,  roomy  old  house,  in  a  grove  of  lofty  pines ; 
very  home-like  looking,  and  the  odor  of  fried  fish  and  freshly-baked 
bread  from  the  kitchen  made  me  hungry  as  a  hunter. 

“McAthur,  who  came  out  on  the  porch  to  meet  us,  welcomed 
Bryant  most  heartily,  and  the  latter  introduced  me  as  his  friend 
Anderson. 

“‘Glad  to  know  you,  sir,’  said  our  host.  ‘Any  friend  of  Ned 
Bryant’s  is  welcome  in  my  house,  and  the  longer  you  stay  with  us  the 
better.’ 

“  ‘Thank  you,’  I  said.  ‘I  appreciate  your  welcome  for  Bryant’s  sake, 
but  I  think  you  will  welcome  me  for  my  father’s  sake,  also.’ 

“  ‘And  who  may  your  father  be  ?’ 

“‘John  Anderson  of  Chicago,  formerly  from  this  section.’ 

“‘Not  canny  John,  who  has  made  his  mark  in  the  soda  business?’ 

“  ‘The  same.  Here’s  a  letter  from  him.’ 

“  ‘Well !  I  never !  And  to  think  old  John  has  sent  his  boy  to  see 
me!  Young  John,  you  are  welcome  a  thousand  times!  Your  father 
and  I  were  as  good  friends  as  men  ever  get  to  be.  You  don’t  look 
like  your  father,  you  young  giant.’ 

“  ‘No,  sir.  I  take  after  my  mother’s  side  of  the  family  in  looks 
and  size.’ 

“‘Mary,  Mary,  come  here  and  see  Johnny  Anderson,  canny  John’s 
son !’  he  called  to  his  wife. 

“That  motherly  lady  came  out  from  the  dining  room  and  welcomed 
me  most  cordially,  and  so  did  the  two  sons  and  three  daughters  of 
the  house. 
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“That  was  a  vacation  right.  Old  Luke  and  the  boys  planned  all 
sorts  of  amusements  for  us.  Then  the  girls  joined  us  sometimes,  and 
were  always  ready  to  entertain  us  indoors.  They  are  all  pretty  as 
pictures,  too,  strong  and  healthy  and  full  of  life  and  fun.  Ned 
Bryant  is  in  love  with  the  oldest  one,  and  I  think  it  will  be  a  match. 

“One  day  it  rained  so  hard  we  stayed  indoors  all  day,  and  McArthur 
informed  the  other  young  people  that  they  could  amuse  themselves, 
tut  he  intended  to  talk  to  me  about  my  father,  as  they  had  given  him 
410  chance  before. 

“I  enjoyed  that  talk  very  much,  and  told  him  all  about  father 
and  his  ways,  winding  up  with  an  account  of  how  he  had  turned  me 
out  to  rustle  for  myself. 

‘“That’s  just  like  canny  John,’  he  said  ‘How  long  did  he  try  you?’ 

“  ‘Still  doing  so,  I  guess.  At  least  I  have  never  asked  him  for  any¬ 
thing.’  Then  I  told  him  how  I  got  started  writing  insurance  and 
what  I  have  done. 

Had  No  Usf.  for  Life  Insurance  Agents. 

“  ‘Well,  well,’  he  said.  ‘I  like  your  grit,  and  to  think  you  have  done 
all  that  getting  men  to  insure !  I  have  never  taken  any  stock  in  life 
insurance  agents ;  have  looked  on  them  as  mere  idlers  and  parasites, 
but  I  see  there’s  more  in  it  than  I  thought.  And  to  think  you  got  old 
John  Sevier  in  for  $50,000!  Why,  as  a  young  man  he  was  the 
greatest  prig  on  earth,  and  from  what  you  say  is  growing  worse. 
He  and  your  father  and  I  were  partners  in  a  big  timber  deal  once.’ 

“  ‘How  much  insurance  do  you  carry,  sir  ?’  I  inquired. 

“  ‘Not  a  cent  on  my  life,  but  a  good  deal  of  fire.  If  it  had  not  been 
for  that  this  forest  fire  would  have  about  put  me  out  of  business. 

I  lose  a  quarter  of  a  million  in  timber  by  it,  but  it  was  well  insured. 

“‘You  were  wise  to  take  the  protection,  Mr.  McArthur,  and  the 
results  justified  your  forethought;  but  you  doubtless  know  others  who 
argued  that  the  forests  had  never  burned  during  the  life  of  their 
grandfather,  their  father  or  in  their  lifetime,  and  who  preferred  to 
carry  their  own  insurance.  Is  it  not  so?’ 

“‘Only  too  true.’  I  have  a  half  dozen  friends  asking  me  for  as¬ 
sistance  now.  to  start  over.’ 

“  ‘They  only  took  a  chance.  The  timber  might  never  have  burnt. 
But  insurance  on  a  man’s  life  is  a  necessity.  He  has  got  to  die' 
sometime,  no  hope  to  escape,  and  the  only  element  he  has  to  gamble 
on  is  when.’ 

“  ‘That’s  so,’  thoughtfully. 

“  ‘Now,  you  do  not  need  the  money  to-  keep  your  wife  and  children 
from  want.  They  will  have  plenty  in  land ;  but  the  way  matters  stand, 
could  either  of  your  boys  take  hold  and  manage  your  business  like 
you  do?’ 

“  ‘No.  John.  Honestly,  they  could  not.’ 

“  ‘And  as  you  are  too  good  a  business  man  to  let  money  lie  idle, 
they  could  not  easily  obtain  a  large  sum  of  money  in  cash  to  tide 
things  over  during  their  inexperience?’ 

“‘Not  without  mortgages  and  ruinous  interest.’ 

“  ‘Then,  as  a  good  business  man,  would  it  not  be  well  to  carry 
protection  on  your  life,  the  most  valuable  asset  you  or  your  family 
own,  under  a  policy  contract  on  which  you  can  raise  cash  any  day  you 
want  it,  and  which,  when  you  die,  will  mean  five,  ten  or  twenty 
thousand  in  cold  cash  to  use,  so  your  investments  need  not  be  touched 
to  get  ready  money?’ 

“  ‘It  might  be  well,  John.  I  will  consider  it.’ 

“  ‘If  you  live  to  the  full  limit  of  your  expectancy  of  life,  and  you 
seem  good  for  it,  you  will  get  back  all  you  have  paid  in  and  three 
per  cent  interest.  Now,  wouldn’t  the  protection  you  have  had  be 
worth  the  extra  two  or  three  per  cent  you  may  make  on  the  money 
invested  some  other  way?  Your  family  is  certain  to  get  the  money 
if  you  keep  the  premiums  paid.’ 

“  ‘That’s  so.’ 

“  ‘I  am  a  great  believer  in  life  insurance  and  so  is  my  father,  and 
I  hope  you  will  take  some  out  soon.  Our  company  has  an  agent  at 
Montreal.’ 

“  ‘Yes,  I  know  him.  He  and  his  men  have  tried  every  way  to  get 
me  to  take  a  policy  for  five  years  or  more.  No,  he  shall  not  have  it; 
when  I  have  said  no  I  mean  it.’ 

“  ‘But  he  will  gladly  send  another  man  out.’ 


“Old  Luke  laughed,  and  said :  ‘Not  much,  I  guess.  I  threatened 
to  have  the  last  one  run  off  my  grounds  by  the  dogs,  or  else  have  him 
arrested  for  trespassing.’ 

McArthur  Yields  to  Anderson’s  Arguments. 

“  ‘Say,  John,’  he  said,  confidentially,  ‘I  do  want  a  policy  on  my  life 
now  and  one  on  the,  boys,  too.  Why  can’t  you  write  it?’ 

“  ‘This  is  not  in  the  territory  of  the  office  I  work  under.’ 

“  ‘Shucks !  They  won’t  care.’ 

“  ‘It  would  not  be  fair  to  the  Montreal  man.’ 

“  ‘Well,  maybe  you  are  right.  You  are  straight,  anyway,  worthy  to 
be  your  father’s  son.  But  if  you  don’t  find  a  way  to  write  those 
policies  I  will  not  take  them  out  at  all.’ 

“  ‘Do  you  really  mean  that?’ 

“  ‘I  certainly  do.  You  shall  write  them  and  get  the  commission,  or 
the  company  will  not  get  the  business.’ 

“  ‘How  much  do  you  want?’ 

“  ‘Twenty-five  thousand  on  myself  and  ten  thousand  on  each  of  the 
boys.’ 

“  ‘Then  I  will  see  the  Montreal  man  when  I  go  down  to  the  ter¬ 
centennial,  and  see  what  can  be  done.’ 

“‘We  are  all  going  down  then,  and  I  will  call  on  him  with  you. 
What  commission  does  he  get?’ 

“  ‘Sixty  per  cent  of  the  first  year’s  premium,  I  suppose.  Our  Chi¬ 
cago  manager  does,  and  pays  his  agents  fifty  per  cent.’ 

“  ‘Then  this  man  McGuire  ought  to  pay  you  forty.  Would  that  be 
fair?’ 

“T  think  so,  but  I  was  not  figuring  on  commission  when  I  asked 
you  to  take  out  insurance.’ 

“  ‘I  know  that,  boy,  and  that’s  why  I  appreciate  your  advice.  I 
know  it  is  honest,  and  your  honest  advice  in  your  business  is  as  good 
as  mine  is  on  lumber.  If  your  father  and  John  Sevier  need  insur¬ 
ance,  I  do,  too,  for  they  both  have  more  than  I  own,  and  since  you 
make  your  living  writing  insurance,  you  shall  profit  by  my  taking  it. 
Even  if  you  do  come  from  the  States,  and  we  feel  rather  jealous  of 
you  Yankees;  some  of  you  are  such  sharp  customers.  McGuire  wants 
the  forty-five  thousand  insurance,  I  know,  and  he  will  make  twenty 
per  cent  on  it,  instead  of  ten,  as  he  would  pay  fifty  to  one  of  his 
agents.  You  leave  me  to  deal  with  that  Irishman.’ 

“I  did.  We  went  to  see  him  while  at  Montreal,  and  he  was  very 
cordial  to  me,  as  it  seems  he  was  acquainted  with  my  work  from  the 
company’s  progress  bulletins,  and  he  seemed  to  have  kissed  the 
blarney  stone  in  talking  to  McArthur,  whom  he  was  evidently  aston¬ 
ished  to  see  in  his  office. 

“That  gentleman  listened  with  a  dry  smile,  and  went  straight  to  the 
point. 

“  ‘Mr.  McGuire,  you  and  your  men  have  tried  to  get  me  to  insure 
for  years,  but  I  would  not  hear  of  it.  Anderson  here  is  a  son  of  an 
old  friend  of  mine,  and  he  put  the  matter  in  a  different  light.’ 

“McGuire  beamed,  and  said  he  would  be  delighted  to  write  him  a 
policy.” 

“  ‘Yes,  I  guess  you  would,’  said  Luke,  ‘but  I  don’t  think  you  will  get 
the  chance.  I  said  I  wouldn’t  take  it  with  you,  and  I  won  t. 
“McGuire’s  face  grew  long  as  my  arm. 

“  ‘No,  John  here  persuaded  me  that  I  needed  insurance,  and  then 
refused  to  write  me,  saying  it  was  out  of  his  territory,  and  telling  me 
to  come  to  you.’ 

“McGuire  nodded  his  approval:  ‘Quite  right,’  he  said. 

“Luke  took  him  up  sharply:  ‘Well,  right  or  not,  your  company  can 
have  the  business,  forty-five  thousand  dollars  (McGuire’s  eyes  opened 
wide),  if  you  pay  John  the  commission  on  it  like  you  do  your  own 
agents,  and  you  will  get  yours  above  that.  If  not,  I  am  going  over 
to  see  the  Unlimited  Company,  and  they  will  be  glad  to  get  it.’ 

“  ‘But  our  company  is  the  best,  oldest  and  strongest’ — 

“  ‘Perhaps;  and  your  company  has  the  first  show.’ 

“  ‘But  it  is  very  irregular,  and  I  would  have  to  confer  with  the  home 
office.’ 

“  ‘Then  wire  them  particulars  and  get  them  on  the  long-distance 
’phone.  I  will  tell  them  myself  that  it  is  up  to  them  to  take  the 
business  or  not.  I  will  pay  for  the  messages  if  they  refuse.’ 

“The  company  took  the  business  and  wired  me  their  congratula- 
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tions,  and  when  I  told  McGuire  that  under  the  circumstances  I  thought 
forty  per  cent,  and  not  fifty,  was  enough  for  me  he  got  in  good  humor, 
and  said  he  would  not  be  averse  to  coming  to  the  States  and  handling 
a  staff  of  such  agents. 

“McArthur  and  the  boys  all  three  passed  fine  examinations,  and 
the  policies  came  just  before  I  left  Assinoibam,  for  I  went  back  with 
them  from  Montreal,  and  wrote  you  from  there,  Morris. 

“Yes,  I  got  your  letter  this  morning,  as  it  was  delayed,  and  won¬ 
dered  how  you  pronounced  the  name  of  the  place.  We  are  proud  of 
you,  Anderson,  and  glad  to  see  you  back.” 

“I  am  glad  to  be  back,  and  I  am  glad  I  induced  the  MacArthurs  to 
insure.  They  are  fine  fellows  and  ought  to  carry  protection,  but  I 
honestly  did  not  mean  to  profit  by  the  advice  I  gave  them.” 

“That’s  it,  son,”  said  Ike  Greene.  “You  have  the  knack  of  getting 
‘next.’  You  show  the  fellow  so  plain  what  you  would  do  in  his  place, 
and  why  you  would  do  it,  that  he  forgets  John  Anderson  and  sees  only 
his  own  interests.” 

John  laughed  heartily.  “I  guess  they  do  forget  me,  Greene,  and  I 
don’t  wonder.  I  forget  myself  and  my  commission  when  talking  in¬ 
surance,  and  put  myself  in  the  other  fellow’s  place  in  my  feelings.  I 
know  he  needs  the  insurance,  and  needs  it  at  once.” 

“Then  we  had  all  better  go  in  for  such  philanthropy,”  said  Wilson, 
“but  come  on,  John,  and  let’s  go  and  get  lunch.  I  have  lots  to  tell 
you  and  ask  you,  and  plenty  of  lines  out  that  I  want  you  to  help  me 
get  in.” 

And  Morris  smiled  in  his  solenmn,  wise  way,  for  he  saw  that  the 
force  was  “gingered  up”  now,  and  he  could  expect  results. 


A  COMPELLING  FORCE. 

“Ten  years  ago,”  said  a  salaried  man,  “when  I  did  not  receive  so 
much  as  I  do  now  by  several  dollars  a  week,  I  saved  money,  and 
quite  a  little  lot  of  money,  too.  Now  I  do  not  lay  by  a  cent  except 
what  I  pay  on  my  life  insurance  premiums ;  if  you  call  that  ‘laying  up’ 
money.  I  suppose  the  reason  why  I  cannot  save  money  now  is 
because  the  cost  of  living  has  increased  in  proportion  far  beyond 
the  increase  in  my  income.” 

“Partly  that,  but  not  wholly,”  said  the  life  insurance  agent  with 
whom  he  was  talking.  “You  do  not  live  as  you  did  ten  years  ago,  as 
you  can  very  well  realize,  if  you  will  let  your  mind  go  back.  You 
and  your  family  demand  more,  have  more.  You  demand  more  of 
the  good  things  of  the  world,  you  demand  and  have  more  luxuries; 
you,  yourself,  want  and  do  have  an  easier  time.  You  ride  where  you 
used  to  walk  and  think  nothing  of  it,  and  you  know  it.  There  are 
some  people — you  among  them — who  are  always  wailing  about  the 
increased  cost  of  living.  I  will  admit  that  it  costs  more;  but,  with 
your  income  of  to-day,  if  you  will  bring  yourself  down  to  your 
standard  of  living  ten  years  ago,  you  can  still  put  money  in  the 
bank.  But  you  won’t  and  you  can’t.  Your  advancing  age  and  your 
increased  wants  forbid  it.  Therefore,  you  can  readily  see  the 
advantage,  the  necessity  of  life  insurance.  You  have  admitted  that 
you  cannot  save  any  money — that  is,  over  and  above  what  your  life 
insurance  policy  compels  you  to  save.  You  are  still  young  enough 
to  take  out  more  insurance,  and  you  can  assure  your  future  and  that 
of  your  family  by  so  doing.  Even  if  you  were  laying  by  a  little 
money  you  could  never,  dollar  by  dollar,  amass  a  competency.  The 
mere  signing  of  your  name  insures  you  a  competency,  the  policy 
which  guarantees  it  compelling  you  to  maintain  its  integrity  by  keep¬ 
ing  the  premiums  paid.  Isn’t  this  simple,  isn’t  it  paternal,  this 
compelling  force,  for  your  own  good?” 


THE  PSYCHOLOGY  OF  SAVING. 

Psychology  is  a  big  word  and  it  stands  for  a  big  thing,  but  the 
psychology  of  saving  is  a  simple  matter.  A  man  in  business  may  be 
making  a  "living,  or  even  more,  but  business  is  uncertain,  and  what  he 
can  save  from  it  and  invest  carefully  insures  him  against  future  un¬ 
certainties.  What  is  meant  is  this:  Beside  the  actual  amount  of 
money  accumulated  by  systematic  saving  there  are  very  valuable 
mental  effects.  Saving  creates  a  desire  to  get  ahead,  and  it  is  the 
first  step  toward  attainment.  Saving  frees  one  from  worry  about  the 
present  and  from  anxiety  for  the  future.  Therefore,  the  psychologi¬ 


cal  effect  of  saving  is  that  one  is  enabled  to  give  his  whole  attention 
and  best  advantage  to  his  business  or  work,  whatever  it  is,  because 
when  one  saves  regularly  he  can  do  better  work  and  more  of  it. 

Strong  national  or  savings  banks  encourage  thrift  by  paying  as 
liberal  interest  as  their  business  will  allow.  Many  a  man  has  lost 
good  business  opportunities  by  not  being  prepared  financially  to  grasp 
them.  A  skilled  machinist  in  an  Eastern  city  who  had  always  earned 
a  good  salary  recently  sold  a  valuable  invention  for  a  small  amount 
because  he  had  not  saved  any  money,  and  did  not  have  the  capital  to 
float  it. 

He  stated  that  if  he  had  had  even  a  small  amount  of  capital  he 
could  have  made  a  fortune  out  of  the  device. 

Now,  past  middle  life,  he  must  keep  on  working,  when  he  might 
have  retired  in  comfort. 

Every  man  should  insure  his  opportunities  by  means  of  saving  in 
some  way.  It  may  be  through  a  savings  bank  account  or  through  an 
insurance  policy,  preferably  the  latter,  if  he  has  anyone  dependent 
upon  him. 


AN  ALMOST  PERFECT  FAMILY  HISTORY. 

The  Oregon  Life  has  sent  us  a  copy  of  an  application  which  it  re¬ 
ceived  from  a  man  thirty-five  years  of  age.  It  shows  a  family  history 
which  is  about  as  nearly  perfect  as  it  is  possible  to  be.  The  appli¬ 
cant’s  parents  and  all  his  grandparents  are  living  and  in  good  health, 
at  ages  ranging  up  to  ninety-two  years ;  his  two  brothers  and  four 
sisters  are  all  in  good  health  (no  brothers  or  sisters  have  died),  and 
the  applicant  himself  appears  never  to  have  had  any  serious  illness. 
His  father  had  ten  brothers  and  sisters,  all  of  whom  are  still  living 
except  one  who  died  in  childhood  as  the  result  of  a  runaway  accident ; 
and  his  mother  had  nine  brothers  and  sisters,  of  whom  all  are  still 
living  except  one  sister  who  died  of  dysentery  when  eight  years  old. 
The  applicant  is  5  feet  11^  inches  in  height  and  weighs  170  pounds. 
Such  a  clean  application  is  a  joy  to  the  agent,  medical  examiner  and 
the  company,  but  is  seldom  met  with. 


CLEAR  MENTAL  FACULTIES. 

One  of  the  best  and  one  of  the  most  nicely  balanced  and  successful 
general  agents  in  the  life  insurance  business  is  a  great  believer  in 
the  principle  that  a  man’s  success  depends  upon  the  perfect  clearness 
and  freedom  of  his  mental  faculties.  He  cites  a  case  where  one  of 
the  best  solicitors,  a  man  splendidly  equipped,  thoroughly  imbued 
with  and  versed  in  life  insurance  in  all  its  intricacies,  a  good  pro¬ 
ducer,  became  afflicted  with  a  mental  worry,  a  matter  which  he  was 
unable  to  banish  for  a  moment  from  his  mind;  and  this  man  slumped 
from  a  large  writer  to  a  very  small  one,  when  for  several  months  he 
did  not  write  a  single  application. 

I  try  to  take  good  care  of  my  agents,  and  watch  over  them  as  I 
would  a  high-strung  race  horse.  If  I  have  a  good  man  who  strikes 
hard  sledding  and  needs  money,  he  gets  it,  and  I  tell  him  that  his 
credit  is  good  at  the  cashier’s  desk  until  things  come  his  way  again. 

But  I  tell  you  that  a  man’s  mind  must  be  balanced  or  he  is  no 

good.  It  makes  no  difference  whether  the  state  of  mind  is  due  to 

debt,  family  troubles  or  what  not,  the  effect  is  the  same  when  it 

comes  to  the  impairment  of  his  working  faculties.  A  young  man  who 

is  “stuck”  on  a  girl  is  in  the  worst  possible  mental  condition.  If 
he  were  in  my  employ,  I  think,  for  my  and  his  own  sake,  I  would 
urge  him  to  cut  the  courtship  short  and  marry  the  girl,  so  as  to 
settle  his  mind  down  to  work.  One  whose  success  depends  upon  the 
exercise  of  full  and  free  mental  faculties  must  not  have  any  distract¬ 
ing  influences  about  him.  I  must  either  get  a  man  out  of  such  a 
state  or  get  rid  of  him.  I  can’t  have  him  impairing  my  office 
efficiency.  _ _ 

In  the  table  showing  annual  and  deferred  dividend  business  pub¬ 
lished  in  The  Supplement  of  September  10  the  figures  of  the  North¬ 
western  Mutual  Life  were  omitted.  The  Connecticut  report  gives  the 
figures  as  follows:  Annual  dividend,  $723,7 60.566;  deferred  dividend, 
$144,604,840.  In  the  same  issue  the  Massachusetts  Mutual  should 
have  been  included  as  having  in  force  all  participating  business 
amounting  to  $213,475,260,  and  ranking  number  eight  in  that  column. 
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HOW  ONE  POLICY  LOAN  WAS  USED. 

An  act.  not  by  any  means  to  be  commended  as  a  rule,  but  which  in 
this  particular  case  turned  out  well,  was  that  of  a  young  man  of  the 
modern  alert  type  who  can  see  an  opportunity  and  take  advantage 
of  it.  Last  winter,  during  the  lowest  ebb  of  the  financial  depression, 
when  all  securities  were  very  low  and  there  was  such  a  good  chance 
for  a  small  investor  with  cash  to  pick  up  some  really  gilt-edged  stocks 
to  put  away,  this  young  man  looked  about  to  see  how  he  could  man¬ 
age  to  benefit  by  the  situation.  He  had  no  money,  at  least  not  enough 
to  serve  the  desired  purpose,  but  he  did  have  a  good  insurance  policy 
which  had  been  in  force  several  years,  and  he  went  to  the  company 
and  secured  a  substantial  loan  of  money.  I  his  money  he  invested  in 
a  well-known  seven  per  cent  preferred  stock  which  for  no  reason 
other  than  a  sympathetic  one  was  at  that  time  selling  below  par,  so 
that  it  paid  the  purchaser  rather  more  than  seven  per  cent  net.  This 
stock  is  as  safe  as  a  Government  bond,  and  is  now  quoted  at  about 
130.  The  young  man  has  his  stock  safely  put  away  in  his  safe-deposit 
vault,  and  he  told  the  writer  a  few  days  ago  that  he  would  have  the 
loan  repaid  to  the  insurance  company  in  about  a  year. 


LIFE  INSURANCE  HIS  ONLY  ESTATE. 

A  general  agent  recently  told  the  writer  about  a  gentleman  who 
makes  life  insurance  his  only  investment  and  makes  no  effort  to 
accumulate  any  other  form  of  property.  This  man  has  an  assured 
life  position  at  a  very  generous  salary.  His  family  is  small  and  the 
future  of  his  children  is  well  assured.  Aside  from  the  money  which 
he  invests  in  life  insurance  he  lives  up  to  his  income,  and  says  that  he 
sees  no  reason  for  doing  differently,  inasmuch  as  he  is  sure  of  his 
position  and  ample  salary  while  he  lives.  So  he  and  his  family  enjoy 
all  the  good  things  of  the  world  that  they  desire ;  all  the  luxuries  they 
wish  for;  all  the  amusements  that  appeal  to  their  tastes.  His  in¬ 
surance  is  so  divided  and  arranged  that  sufficient  money  will  be  paid 
to  him  to  assure  a  comfortable  old  age  in  any  emergency,  and  at  his 
death  to  provide  for  those  who  remain  behind.  Of  course,  not  every 
man  could  adopt  this  plan,  for  it  requires  more  than  the  average 
salary,  and  he  carries  a  very  large  insurance  of  different  kinds  to 
make  his  plan  safe  and  sure. 

From  the  insurance  agents  whom  he  has  taken  intimately  into  his 
confidence  he  has  selected  three  whom  he  has  designated  as  his 
executors,  and  he  feels  that  he  has  an  estate  which  is  not  only  safe 
from  any  chance  of  shrinkage— for  the  companies  in  which  he  is 
insured  have  been  very  carefully  selected — but  he  has  the  kind  of  an 
estate  which  gives  him  the  least  trouble,  none,  in  fact,  requiring  no 
repairs,  no  taxes,  only  the  regular  payment  of  fixed  premiums. 


was  given  full  permission  to  solicit  the  men,  and  he  was  backed  up 
by  the  manufacturer,  himself  a  liberal  patron  of  insurance,  who  ad¬ 
vised  the  men  to  take  all  the  insurance  they  could  comfortably  carry. 
A  large  percentage  of  them  have  purchased  policies,  and  some  of 
those  who  have  not,  promise  to  do  so  as  soon  as  they  are  free  from 
certain  regular  obligations  which  they  are  now  canning. 

The  powerful  influence  of  the  manufacturer  who  takes  a  great  in¬ 
terest  in  the  welfare  of  his  employees  is,  of  course,  of  great  value  to 
the  agent,  who  is  so  well  pleased  with  the  success  of  the  plan  that  he 
intends  to  follow  it  exclusively.  It  requires  but  little  traveling  about, 
for  most  of  the  solicting  is  done  in  the  shops ;  it  is  compact,  so  that 
the  agent  is  able  to  utilize  nearly  all  of  his  time  in  actual  personal 
solicitation. 


TUBERCULOSIS  AS  AN  INDUSTRIAL  DISEASE. 

The  subject  of  tuberculosis  as  an  industrial  disease  was  discussed  at 
length  at  the  International  Tuberculosis  Congress,  by  Frederick  L. 
Hoffman,  statistician  of  the  Prudential.  Mr.  Hoffman  presented  a  new 
occupation  classification  by  kind  of  dust  exposure,  grouping  the  different 
employments  considered  in  detail  into  such  as  expose  to  the  continuous 
inhalation  of  metallic  dust,  mineral  dust,  vegetable  fiber  dust,  animal 
and  mixed  fiber  dust,  general  organic  dust,  and  municipal  or  street  dust. 
Some  thirty  specific  occupations  were  considered  in  detail,  including 
practically  all  of  the  more  important  industries  and  trades.  The  speaker 
dwelt  upon  the  problem  of  tuberculosis  prevention  as  a  labor  question, 
bringing  out  in  startling  contrast  the  needless  waste  of  life  in  American 
industry.  Summarizing  his  remarks,  Mr.  Hoffman  said:  “It  is  not 
going  too  far  to  advance  it  as  a  fundamental  principle  of  sanitary  legis¬ 
lation,  that  the  consumption  death  rate  among  male  wage-earners  can 
be  reduced,  by  intelligent  methods,  to  at  most  1.5  per  1000. 

“If  such  a  reduction  should  result,  there  would  be  an  annual  saving 
of  28,000  human  lives.  Since  the  average  age  at  death  of  persons  dying 
from’  consumption  is  37.4  years  for  all  occupations,  and  probably  not 
much  more  than  thirty-two  years  for  men  employed  in  strictly  dusty 
trades,  and  since  the  normal  average  age  at  death  in  the  mortality  from 
all  causes  is  52.8  years,  there  would  be  an  expected  gain  of  at  least  lo.4 
years  of  life  for  every  person  whose  death  from  consumption  was 
avoided  by  rational  conditions  of  industrial  life.  Such  a  gain  would 
represent  a  total  of  444,750  years  of  additional  lifetime,  and  by  just  so 
much  the  industrial  efficiency  of  the  American  nation  would  be  increased. 
If  we  place  the  economic  value  or  net  result  of  a  year  s  lifetime  at  only 
$200,  the  total  economic  gain  to  the  nation  would  be  $3080  for  every 
avoidable  death  of  a  wage-earner  from  consumption,  representing  the 
enormous  total  of  $88,950,400  as  the  aggregate  annual  financial  value  in 
the  probable  saving  in  years  of  human  life.” 

The  address  was  illustrated  by  a  series  of  beautifully  executed  dia¬ 
grams  derived  from  the  industrial*  mortality  experience  of  the  Pru¬ 
dential. 


RECIPROCITY. 

One  live  agent  applies  the  principle  of  reciprocity  in  pursuing  his 
calling  as  a  solicitor  of  life  insurance.  He  has  a  family,  and  he  makes 
it  a  conditon  with  those  whom  he  patronizes  for  family  supplies,  food, 
clothing,  fuel,  etc.,  that  they  shall  in  turn  patronize  him  by  purchasing 
life  insurance  of  him.  If  anyone  cannot,  or  refuses  or  neglects  to  do 
so,  he  transfers  his  patronage  to  someone  who  will. 

This  seems  only  business,  and  it  results,  to  a  considerable  extent,  in 
giving  him  a  permanent  business  of  which  he  is  reasonably  sure.  And 
it  seems  to  be  a  fair  enough  proposition  to  make.  No  one  is  obliged 
to  accept  it,  and  he  in  turn  is  perfectly  free  to  trade  with  whom  he 
wishes. 


SOLICITING  MILL  EMPLOYEES. 

A  certain  life  insurance  solicitor  did  a  handsome  stroke  of  business 
in  this  way.  He  went  to  the  proprietor  of  a  large  establishment 
where  mill  machinery  is  made,  where  the  employees  are  mostly  skilled 
machinists  and  mechanics,  and  are  paid  more  than  ordinarily  good 
salaries. 

He  secured  the  co-operation  of  the  manufacturer  in  impressing 
upon  the  men  employed  in  the  shops  the  desirability  of  saving  and 
providing  for  their  families  by  means  of  life  insurance.  The  agent 


INSURING  A  POPE. 


If  Pope  Pius  X.  resided  in  your  town  would  you  have  the  nerve  to  so¬ 
licit  him  for  insurance,  and  if  so,  would  you  know  how  to  go  about  it? 
It  is  a  difficult  matter  for  anyone  to  get  audience  with  the  Pope,  and 
there  are  numerous  men  in  every  town  whom  the  average  agent  hesitates 
to  approach  as  he  hesitates  to  approach  a  powder  magazine.  On  the 
authority  of  the  Marquis  Crispolti,  an  officer  of  the  Papal  Court,  an 
English  paper  published  in  Rome  tells  the  following  story  about  Pope 
Pius  X.,  and  how  insurance  was  placed  upon  his  life: 


While  the  Pope  was  Patriarch  of  Venice  he  was  so  pestered  by  m- 
1  ranee  agents  that  at  last  he  refused  to  see  one,  or  even  to  have  the 
ibject  opened  in  his  presence.  ,  ,  ... 

But  one  day  a  real  diplomat  in  the  business  got  a  chance  of  a .talk  with 
le  Patriarch  on  some  other  business,  and  presently  he  skilfully  steered 
ie  conversation  to  the  subject  of  the  persistency  of  insurance  agents. 
The  Patriarch  told  how  he  had  been  pestered,  and  how  he  had  at  last 
ot  rid  of  his  persecutors.  The  agent  sympathized,  and  added, 
ourse,  it  would  be  absurd  for  your  Eminence  to  insure  your  life— you 
ave  no  near  relative  depending  on  you  for  support.” 

“That  is  not  exactly  true,”  interposed  the  Patriarch,  for  I  have  r  - 
ives  living  with  me.  and  for  whom  I  must  make  some  provision.  In 
ny  case,”  replied  the  other,  “your  Eminence  has  no  need  to  insure, 
or  of  course  you  have  saved  something,  and  your  relatives  would  be 

rovided  for  in  any  case.”  ,  ...  „ 

“Saved  something!”  said  the  Patriarch,  “I’ve  never  saved  anything 

nd  I  possess  nothing.”-  .  .  .  , .. 

The  agent  simply  added:  “And  then?”  and  a  few  minutes  la 
i-as  instructed  to  make  out  a  policy  on  the  life  of  Joseph  Sarto  for  th 
lenefit  of  certain  persons  closely  related  to  him. 
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ON  ELEVATING  THE  BUSINESS. 

By  a  Western  Agent. 

In  a  recent  issue  of  the  Fortnightly  Supplement,  a  gentleman  who 
signs  himself  ‘‘Executive,”  and  writes  from  St.  Louis,  criticises  the 
methods  by  which  a  young  man  is  said  to  have  "thawed  an  iceberg, 
as  described  in  The  Spectator  of  recent  date. 

Up  t’o  a  certain  point  I  heartily  sympathize  with  Executive  s 
views.  It  would  be  so  nearly  impossible  for  anyone  to  worry  or  nag 
me  into  a  business  venture  that  I  could  not  attempt  to  do  it  in  the 
case  of  anyone  else.  I  should  readily  see  through  any  such  devices 
myself,  and  I  should  be  afraid  that  the  prospect  would  detect  me. 
Not  only  that,  but  I  am  so  heartily  disposed  to  give  a  hearing  to 
every  honest  enterprise,  when  I  can  spare  the  time,  that  I  get  all  out 
of  patience  with  anyone  who  approaches  me  stealthily.  For  example, 
about  one  year  ago  a  New  York  publishing  house  wrote  me  a  lettei 
offering  me  three  or  four  books  free  of  cost  so  far  as  money  was 
concerned.  In  return  for  the  books,  however,  I  was  to  examine  an 
encyclopaedia,  or  history,  or  some  collection  of  masterpieces,  and 
write  a  favorable  opinion  of  the  work.  As  I  have  never  expected  to 
get  something  for  nothing,  I  knew  at  once  that  there  was  a  scheme 
at  the  bottom  of  the  offer,  but  I  had  a  curiosity  to  find  out  what  it 

was.  . 

A  printed  postal  card,  requesting  further  information,  accompanied 
the  offer,  and  I  signed  it  and  sent  it  on  its  way.  Perhaps  six  months 
elapsed  and  I  heard  nothing  more  of  the  matter.  I  sometimes  re¬ 
called  the  proposition  and  speculated  as  to  the  cause  of  delay,  and 
was  sometimes  tempted  to  decide  that  it  was  one  of  those  abortive 
enterprises  which  unbalanced  men  undertake  and  cannot  finish;  but 
I  wrote  no  letters.  In  the  course  of  six  or  eight  months  an  energetic 
young  man  presented  himself  at  my  office  one  morning,  and  an¬ 
nounced  himself  as  representing  a  certain  house.  I  recalled  instantly 
that  it  was  the  house  that  had  offered  to  give  me  some  books,  and 
I  awaited  developments.  By  the  way,  I  am  partly  in  error.  The 
young  man  did  mention  the  publishing  house,  but  described  himself  as 
being  connected  with  a  firm  that  had  a  contract  to  do  a  certain  amount 
of  advertising  for  the  publishing  house.  He  had  come  to  see  me  to 
show  me  the  work  that  I  was  expected  to  endorse  and  to  give  me 
such  instructions  as  might  enable  me  to  do  it  properly.  I  looked  at 
the  work  for  an  instant  or  two,  recognized  it  as  a  standard  work 
which  I  would  be  glad  to  own  if  I  could  afford  it,  and  expressed 
myself  as  willing  to  give  any  reasonable  testimonial.  However,  this 
was  not  exactly  what  the  young  man  had  planned.  He  had  used  the 
gift  offer  as  a  subterfuge  to  get  an  interview  with  me,  but  in  the 
process  of  educating  me  as  to  the  merits  of  the  publication  he  hoped 
that  I  might  become  interested  and  spend  $100  or  $200  with  him.  To 
be  as  brief  as  possible,  the  whole  intention  of  the  offer  was  to  sell 
me  a  set  of  books  and  to  do  it  in  such  a  way  that  I  might  not  realize 
that  I  had  been  solicited. 

I  told  the  young  man  very  forcibly  before  we  had  gone  very  far 
that  I  would  always  be  glad  to  look  at  his  books  and  give  them  a  fair 
consideration,  but  that  I  had  no  patience  with  a  design  that  came  to 
me  in  the  form  of  a  pretense.  I  may  be  a  monumental  egotist,  but  I 


do  not  believe  that  any  man  in  the  world  could  sell  me  in  the  form  of 
a  scheme  what  he  could  not  sell  me  by  open  and  direct  means. 

Therefore,  I  say  that  my  constitution  does  not  permit  me  to  ap¬ 
proach  many  prospects  for  life  insurance  in  a  manner  that  could  be 
remotely  compared  with  the  young  mans  method  of  1  hawing  an 
Iceberg,”  and  yet  when  I  consider  the  almost  rabid  desire  which 
human  nature  has  to  accomplish  its  own  destruction,  and  its  im¬ 
patience  with  anything  which  is  for  its  highest  good,  I  often  say  that, 
in  general  practice,  if  the  end  is  good  one  need  not  be  too  nice  about 
the  means. 

The  Average  Man's  Method. 

Notice  what  the  average  man  will  do  when  he  can.  If  he  is  a 
salaried  man,  working  for  a  successful  business  corporation,  he  earns 
in  one  or  two  days  the  salary  that  is  paid  him  for  a  week.  All  the 
rest  of  his  labor  is  profit  for  his  employer.  This  he  sometimes  knows 
and  chafes  about.  Now,  if  he  would  deny  himself  small  luxuries, 
save  every  dollar  that  he  reasonably  could  and  put  it  in  life  insurance, 
or  invest  it  elsewhere,  he  could  in  time  acquire  a  position  that  would 
make  him  more  or  less  independent  of  his  employer.  Instead,  what 
does  he  do?  Perhaps  he  has  paid  for  a  small  home.  An  automobile 
comes  along  and  he  is  immediately  seized  with  a  frantic  desire  to  own 
it.  He  at  once  mortgages  his  house  and  buys  the  machine.  He  then 
finds  that  gasoline,  pneumatic  tires  and  other  items  consume  a  con¬ 
siderable  part  of  his  income,  and  that  he  can  meet  his  usual  obliga¬ 
tions  with  difficulty.  However,  he  keeps  up  the  reckless  pace,  drops 
his  life  insurance,  if  he  ever  carried  any,  takes  his  family  out  riding, 
meets  with  a  level  stretch  of  Toad,  throws  open  the  throttle,  and 
winds  up  with  himself  and  family  in  the  hospital.  No  eloquence  could 
have  prevented  him  from  buying  the  automobile,  and  no  arguments 
could  have  induced  him  to  put  his  savings  into  life  insurance. 

Now,  it  does  not  matter  what  my  personal  opinion  of  this  man 

maybe.  The  question  is,  has  he  not  practically  ruined  himself  ?  Are 

there  not  hundreds  and  thousands  of  men  who  are  ruining  themselves 
in  ways  just  as  foolish,  although  perhaps  not  as  expeditiously?  Sup¬ 
pose  it  is  possible  to  get  some  of  these  persons  to  provide  for  their 
own  real  interests?  Suppose  the  ways  and  means  are  honest,  shall  we 
reject  them  merely  because  they  are  a  trifle  devious? 

I  could  not  myself  join  with  a  confederate  in  worrying  a  man  over 
the  telephone  about  his  father ;  but  if  I  knew  that  man  was  about  to 
wreck  his  little  fortune  and  kill  his  family  merely  for  the  sake  of 
reeling  off  space  in  an  automobile,  I  would  think  it  desirable  to  worry 
him  day  and  night  to  keep  him  from  it.  If  it  would  have  the  effect 
of  giving  him  insight  and  self-control  one  could  almost  recommend 
a  flogging.  I  think,  then,  that  if  life  insurance  is  desirable  in  itself  and 
will  have  a  beneficial  effect  upon  the  character  and  fortune  of  a  man, 
the  method  by  which  he  has  been  induced  to  take  it  need  not  be 
-examined  with  a  microscope.  I  say  this  unreservedly,  although  fully 
conscious  at  the  same  time  that  there  are  numerous  devices  for  moving 
men  that  I  could  not  use  myself. 

“Executive”  says  that  “the  life  insurance  business  is  one  of  the  most 
honorable  and  high-toned  in  which  men  are  engaged.”  Now,  I  am 
always  pleased  when  a  man  takes  that  view  of  the  work  he  is  in.  I 
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have  never  thought  that  he  should  consider  it  a  humbug  just  because 
there  is  humbuggery  in  it ;  but  I  think  we  should  also  remember  that 
we  know  nothing  about  life  insurance  except  so  far  as  it  deals  with 
men  and  women,  and  since  a  large  percent  of  those  who  take  policies 
are  not  burdened  with  what  we  call  honor  and  high  tone,  I  cannot 
see  how  the  business  itself  can  be  so  superlative.  It  certainly  is  not  so 
good  that  it  ought  to  refuse  to  accept  a  man  unless  he  comes  with  pure 
and  lofty  conceptions  as  to  the  benefits  and  responsibilities  of  the 
institution.  Whenever  I  talk  to  a  prospect  for  an  entire  hour,  address¬ 
ing  the  highest  motives  which  are  supposed  to  be  in  human  nature, 
and  then  find  that  he  will  insure  his  life  at  once  to  be  in  the  same 
class  with  his  neighbor,  it  has  a  notion  to  shatter  my  notions  as  to  the 
nobility  of  life  insurance.  I  then  conclude  that  it  is  just  as  noble  as 
the  average  of  human  nature  but  no  nobler,  and  it  would  strike  me  as 
a  good  working  theory  that  if  we  hope  to  put  a  man  in  a  position  to 
enjoy  what  we  regard  as  benefits,  we  must  adapt  our  methods  to  the 
material  we  work  with.  I  never  sold  a  special  contract  in  my  life  and 
would  not  accept  one  for  myself  as  a  gift,  and  yet  hundreds  of 
thousands  of  them  have  been  eagerly  snapped  at  by  men  who  had  the 
bargain  instinct  strongly  developed.  How  are  we  going  to  impart 
honor  and  high  tone  to  such  persons? 

Help  to  Elevate  the  Business. 

I  agree  with  “Executive”  that  we  should  do  all  we  can  to  elevate 
the  business  of  life  insurance.  Rebating,  twisting  and  all  special 
methods  of  securing  applications  are  now  in  disrepute.  They  have 
not  yet  actually  passed  away.  In  fact,  they  may,  in  some  degree, 
survive  even  the  present  generation;  but  they  are  passing  away,  and 
it  would  be  folly  to  attempt  to  restore  such  practices.  When  I  suggest 
that  a  solicitor  should  adapt  his  methods  to  the  quality  of  the  material 
he  is  working  with,  I  do  not  mean  that  he  should  attempt  to  revive 
ancient  history,  but  that  he  simply  use  any  method  that  does  not 
violate  common  morals  or  the  instructions  of  his  company. 

Finally,  a  practical  man,  and  especially  one  who  has  not  been  blessed 
with  ordinary  gifts,  should  limit  his  efforts  to  elevate  the  business  to 
what  promotes  but  does  not  hinder  his  success.  It  is  by  no  means 
clear  that  our  real  business  in  this  world  is  to  be  moral.  We  must, 
first  of  all,  supply  our  physical  machinery  with  materials  from  time 
to  time,  and  the  struggle  to  get  hold  of  such  materials  is  called 
making  a  living.  We  must  wrest  this  living  from  the  world.  We  are 
seldom  presented  with  it,  and  when  we  find  it  a  sort  of  chronic  prob¬ 
lem  to  get  enough  commissions  to  make  ends  meet,  we  do  not  go  into 
raptures  over  the  proposal  to  elevate  the  business.  It  is  well  enough 
for  the  man  who  writes  applications  so  easily  that  it  is  almost  a  dis¬ 
grace  to  him  to  talk  about  raising  the  standard.  This  may  cause  him 
to  exert  himself  and  make  his  occupation  somewhat  more  interesting, 
but  the  man  who  can  almost  succeed  at  writing  life  insurance,  and 
there  are  probably  50,000  of  him  in  America,  would  rather  see  the 
business  made  easier  than  elevated. 

The  truth  of  the  whole  matter  is,  I  think,  that  a  solicitor  must  do 
the  best  he  can  with  the  faculties  with  which  nature  has  supplied  him. 
Schemes  for  getting  into  a  man’s  office  in  disguise  make  me  shudder, 
but  if  any  struggling  solicitor  is  helped  in  this  way  let  him  use  them. 
I  might  give  him  a  lecture  if  he  approached  me  personally  in  this  way, 
but  I  could  not  tell  him  to  abandon  what  might  be  his  very  staff  and 
prop.  At  the  worst,  I  would  tell  him  to  make  a  careful  study  of  his 
prospect  and  try  to  adapt  his  approach  to  the  individual.  Solicitors 
must  reckon  with  their  own  temperaments  and  the  temperament  of 
the  prospect,  and  a  method  should  always  be  adapted  to  the  solicitor 
and  the  prospect.  I  am  assuming,  of  course,  that  methods  should 
never  violate  company  rules,  but  the  attempt  to  limit  a  solicitor  to 
any  particular  style  of  working  will  generally  do  him  an  injustice. 


PRESENT  LIFE  INSURANCE  CONDITIONS. 

President  Joseph  A.  De  Boer  of  the  National  Life  announces  to  the 
field  force  that  after  giving  special  consideration  to  current  life 
insurance  conditions,  the  executive  has  determined  to  make  no  change 
in  its  system  of  rates  and  reserves,  as  adopted  January  1,  1901. 
Owing  to  general  agitation  of  life  insurance  subjects  and  the  organ¬ 
ization  of  many  new  companies  in  the  South  and  West,  a  decrease 
in  new  business  has  resulted  for  many  of  the  older  companies  and 


made  old  business  difficult  to  obtain.  Some  companies  have  en¬ 
deavored  to  meet  these  conditions  by  a  reduction  in  rates  and  increases 
in  endorsed  values,  which  the  National  considers  constitute  an  impair¬ 
ment  of  future  strength.  Therefore,  the  company  considers  that 
neither  the  laws  of  States  nor  the  science  of  life  underwriting  call 
for  any  change  whatever  in  its  system  of  policy  work. 

Another  interesting  feature  of  the  announcement  is  that  its  divi¬ 
dends  on  participating  policies,  now  maintained  and  gradually  in¬ 
creased  for  many  years,  will  be  advanced  in  1909.  and  that  the  com¬ 
pany’s  condition  and  expense  will  warrant  the  adoption  for  that  year 
of  a  liberalized  surplus  scale. 

LIFE  INSURANCE  BUSINESS  IN  TEXAS. 

In  the  issue  of  The  Spectator  for  September  24  there  was  pre¬ 
sented  a  summary  of  the  life  insurance  transacted  in  1907  and  in  force 
at  the  close  of  the  year  in  the  several  States.  Particular  attention 
was  directed  to  the  figures  for  Texas  and  Wisconsin,  as,  owing  to  the 
large  number  of  companies  which  withdrew  from  those  States  last 
year,  the  returns  made  up  by  the  Departments  were  incomplete,  as 
showing  only  companies  still  operating.  The  Insurance  Commissioner 
of  Texas  calls  our  attention  to  the  fact  that  in  giving  our  total  of 
$173,695,349  in  force  at  the  end  of  the  year  a  number  of  the  retiring 
companies  weie  omitted.  These  companies  failed  to  reply  to  our 
request  for  the  figures,  and  were  they  included  would  increase  the 
volume  in  force  at  the  end  of  1907  by  some  $100,000,000  and  the  new 
business  by  possibly  twenty  per  cent.  It  would  therefore  seem  that 
the  ordinary  business  outstanding  in  Texas  at  the  close  of  1907  was 
in  excess  of  $275,000,000,  which  contrasts  strongly  with  the  showing 
of  the  Texas  Department  for  the  companies  now  operating  there  of 
only  $66,366,583,  including  more  than  $10,000,000  of  industrial  business. 


MORTALITY  UNDER  EXTENDED  INSURANCE. 

At  the  meeting  of  the  Actuarial  Society  of  America,  held  at 
Newark,  N.  J.,  last  week,  E.  E.  Rhodes,  mathematician  of  the  Mutual 
Benefit  Life,  read  a  paper  on  the  mortality  experience  of  that  com¬ 
pany  under  policies  that  had  been  extended  as  term  insurance.  The 
Mutual  Benefit  first  began  that  practice  in  1879,  and  the  policies 
actually  extended  have  been  sufficiently  numerous  to  give  the  requisite 
data  for  a  mortality  investigation. 

The  following  extracts  from  the  paper  will  serve  to  bring  out  the 
salient  points : 

The  following  table  summarizes  the  footings  of  the  sheets  comprising 
Table  A: 


Mode  of  Exit. 

Year  “0.” 

Other  than  Year  “0.” 

Policies. 

Amount. 

Policies. 

Amount. 

Expired . 

1,979 

1,156 

* 

5,409,704 

2,954,950 

19,379 

2,259 

3,849 

1,069 

$ 

46,603,217 

5,993,250 

6,608,763 

2,789,136 

Total  decrements . 

3,135 

8,364,654 

26,556 

3,135 

61,994,366 

8,364,654 

29,691 

70,359,020 

It  will  be  observed  that  29,691  policies  insuring  $70,359,020  were  ex¬ 
tended.  Of  this  number,  3135  policies,  insuring  $8,364,654,  were  counted 
as  not  exposed  to  risk,  leaving  26,556,  insuring  $61,994,366,  which  actually 
entered  into  the  investigation.  The  total  exposed  to  risk  was  equiva¬ 
lent  to  97,012  policies,  for  $224,429,217,  at  risk  for  one  year.  As  26,556 
policies,  insuring  $61,994,366,  entered  into  the  investigation,  the  average 
duration  of  exposure  was  3.65  by  policies,  and  3.62  years  by  amounts.  A 
noteworthy  feature  is  the  large  proportion  of  the  data  terminating 
naturally.  The  percentage  for  each  mode  of  exit  is  as  follows: 


Mode  of  Exit. 

Percentages  by 

Policies.  Amounts. 

72.97 

8.51 

14.49 

4.03 

75.17 

9.67 

10.66 

4.50 

100.00 

100  00 

The  insurance  under  many  policies  is  extended  by  reason  of  careless¬ 
ness  or  financial  inability  on  the  part  of  the  policyholder.  In  some  cases 
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extended  insurances  may  have  been  in  force  at  the  death  of  the  insured 
and  the  company  not  have  been  informed  of  the  death.  This  would 
apply  more  particularly  to  those  early  policies  which  contained  no  non¬ 
forfeiture  provisions.  If  there  he  any  such  cases,  the  mortality  has  been 
understood. 

Two  hundred  and  eighty-seven  policyholders  died  during  the  first  year 
of  extended  insurance.  The  causes  of  death  were  as  follows. 

.  2 


Diabetes  . 

Unclassified, 

Chronic  . 


115 

287 


Tuberculosis  .  25 

Cancer  .  I3 

Bright’s  disease . 18 

Apoplexy,  or  brain  disease -  47  Acute 

Heart  disease .  24 

Suicide .  22  Total 

Alcoholism .  8 

The  loss  papers  in  the  above  cases  were  carefully  examined  in  an 
effort  to  ascertain  the  proportion  of  cases  in  which  it  might -be .  reason¬ 
able  to  assume  that  the  insured  was  so  far  aware  of  his  Physical  con 
dition  as  to  justify  him  in  allowing  his  insurance  to  be  extended,  lo 
illustrate:  Mr.  F.  B.  W.  died  of  tuberculosis  eight  months  after  his 

policy  had  lapsed  and  the  insurance  been  extended  for  five  years  and 
seventy-six  days.  The  loss  papers  show  that  he  was  aware  of  I11*  “n.cl1!'1? ^ 
when  the  policy  lapsed,  and  the  company's  correspondence  shows  that  he 
desired  the  insurance  to  be  extended.  We  are  safe  in  assuming  that  in 
such  a  case  the  granting  of  extended  insurance  was  a  determining  factor 

UVhe  foflowing^abulation  shows  the  number  of  cases  in  which  death 
occurred  the  first  year,  and  in  which  it  is  either  certain  or  probable 
that  at  time  of  lapse  the  insured  knew  that  he  had  only  a  short  time  to 
live,  and  that  the  term  of  the  extended  insurance  would  cover  his 
probable  lifetime: 

Tuberculosis  . 


Cancer 


11 


Bright’s  disease .  11 

Apoplexy,  or  brain  disease .  22 

Heart  disease  .  11 

Suicide  .  “ 

Alcoholism  . 


Diabetes  . . . 
Unclassified, 
Chronic  . . 
Acute 


Total 


11 

0 

95 


0 


On  the  other  hand,  the  loss  papers  show  that  in  many 


cases  the  insured 


were  not  in  any  physical  condition  at  time  of  lapse  to  attend  to  business 
matters.  It  is,  of  course,  in  its  application  to  such  cases  that  the  system 
of  extended  insurance  finds  its  greatest  justification.  . 

There  have  been  fifty-seven  cases  43 f  suicide  under  extended  msu^" 
ance  Of  these,  thirteen  have  occurred  within  less  than  one  year  from 
the  date  of  expiry  eight  between  one  and  two  years  from  the  date  of 
xmrv  nine  between  two  years  and  three  years;  seven  between  three 
vearsLnd  four  years;  three  between  four  years  and  five  years  three 
between  five  years  and  six  years;  six  between  six  years  and  seven 
years-  two  between  seven  years  and  eight  years;  four  between  e  g 
years’ and  nine  years;  one  between  nine  and  ten  years,  and  one  be 
tween  ten  years  and  eleven  years.  There  have  been  proportionately  five 
ttoes  as  many  cases  of  suicide  under  extended  insurance  as  there  have 
been  in  the  company’s  general  business  (excluding  extended  insurance) 
since  the  adoption  of  the  non-forfeiture  system  in  1879. 


TABLE  E. 

This  table  shows  the  company’s  experience  on  extended  insurances  by 
calendar  years  according  to  the  American  table,  compared  with  the 
company’s7 general  experience  during  the  same  time,  excluding  extended 


MORTALITY  EXPERIENCE— 1879-1906. 


By  Years  of  Membership. 


J 

Amount 
at  Risk. 
(Extended 
Insurance.) 

Actual 

Deaths. 

(Extended 

Insurance.) 

Percentage  Actual  to  Ex¬ 
pected  Deaths,  American 
Experience. 

Years  of  Membership. 

(Extended 

Insurance.) 

Company’s 

General 

Experience 

(Exclusive 

Extended 

Insurance.) 

8,241,573 

49,519 

127,528 

176,250 

168.328 

167.328 
123,051 
142,598 
150,606 

57.1 

63.6 

78.3 

78.0 

55.8 

62.3 

64.6 

65.2 

71.1 

18,978,863 

21,127,747 

20,050,971 

18,032,306 

15,852,687 

14,087,541 

71.0 

12,345,012 

3_J0 

128,716,700 

1,105,831 

993,594 

488,200 

167,500 

77.9 

106.1 

103.8 

66.0 

91.6 

66,400,222 

20,677,182 

31-60 . 

4,489,330 

220,283,434 

2,755,125 

91.9 

88.0 

1 

J 

CONCLUSIONS. 

I  believe  that  the  results  of  tl*e  investigation  warrant  the  following 

COTheUSco0mpany’s  system  of  automatic  extended  insurance,  on  the  whole 
1  he  conipa  y  *  f  t  It  has  not  proved  burdensome  to  the 

company1!  and  experience  has  demonstrated  its  attractiveness  to  the  in- 

SUAnv  system  of  extended  insurance  requires  safeguards  if  the  company 
is  ^ be  protected  from  loss.  There  is  undoubtedly  an  adverse  selection 


on  the  part  of  members  taking  extended  insurance,  the  full  effect  of 
which  is  not  revealed  by  the  present  investigation. 

Inasmuch  as  under  automatic  extended  insurance  many  policies  are 
extended  without  thought  by  the  insured  as  to  their  disposition,  the 
adverse  selection  would  be  greater  with  a  company  which  allowed  ex¬ 
tended  insurance  as  an  option  instead  of  automatically. 

There  should  be  either  a  surrender  charge  during  the  years  in  which 
lapses  are  most  frequent,  or  the  extended  insurance  should  be  bought  at 
loaded  rates,  if  the  persistent  policyholders  are  to  be  protected  agains 
9,dv6rs6  selection 

The  mortality  savings  of  any  favorable  years,  and  any  excess  interest 
earnings,  should  be  held  by  the  company  to  meet  the  unfavorable  mor¬ 
tality  of  other  years.  In  other  words,  the  extended  insurance  should 
be  on  a  non-participating  basis.  _ _ 

The  sufficiency  of  the  American  Experience  Table  of  Mortality,  as  a 
measure  of  the  mortality  on  American  insured  lives,  is  again  demon¬ 
strated. 


“Many  think  that  neither  knowledge  of  the  business,  nor  industry, 
nor  brains  are  needed  to  secure  applications  for  life  insurance.  But 
if  they  will  consider  the  conditions  of  success  in  any  pursuit,  they  will 
perceive  that  man  must  learn  how  to  do  his  work,  whatever  it  may 
be.” — The  Life  Agents  Primer. 


THE  TIME  TO  INSIST. 

There  is  such  a  thing  as  a  man  missing  his  vocation  at  first— that 
is,  the  calling  to  which  he  is  best  adapted  and  then  finding  it.  But 
even  then,  if  he  lacks  energy  and  creative  faculty,  he  will  never  rise 
above  the  commonplace  in  his  business. 

“The  most  successful  life  agent,”  says  one  of  them,  “is  the  man  who 
puts  his  whole  personality  into  his  work,  who  makes  himself  a 
part  of  it,  who  so  impresses  a  prospect  with  his  knowledge  of  life 
insurance  that  he,  the  prospect,  makes  application  because  he  believes 
that  the  agent  knows  better  than  he  what  is  best  for  him. 

Not  long  ago  an  agent  had  been  working  upon  a  prospect  who  was 
“almost  persuaded,”  but  not  quite,  and  who  finally  concluded  that  he 
would  wait  awhile  longer. 

The  agent  made  his  last  stand.  “See  here,”  he  said,  “I  have  been 
trying  to  show  you  the  benefits,  indeed  the  necessity  of  life  in¬ 
surance.  I  have  not  yet  assumed  to  advise  you ;  but  I  am  going  to 
now;  and  if  you  ever  have  cause  to  regret  it  I  will  never  offer  it  again. 
Take  out  life  insurance;  give  me  an  application,  and  do  it  now.  You 
may  not  be  alive  next  week,  or  next  month,  or  next  year.. 

The  prospect  thought  a  moment.  “Hand  me  an  application  blank, 

he  said.  _ 

LIFE  INSURANCE  SOLD  ON  ITS  MERITS. 

“I  have  never  written  a  dollar’s  worth  of  business  in  my  life  by 
means  of  a  trick  or  subterfuge  of  any  kind,”  said  a  life  man  who  is 
now  a  member  of  a  general  agency  firm. 

“I  sell  insurance  exactly  as  a  salesman  sells  high-class  goods  m 
which  he  has  absolute  confidence— simply  on  merit— which  I  make  it 
my  business  to  demonstrate.  I  always  work  by  direct  contact,  open 
and  above  board,  and  I  never  make  use  of  go-betweens.  I  always 
make  appointments  with  the  distinct  understanding  that  I  am  a  life 
insurance  agent,  and  that  my  business  is  to  sell  life  insurance.  I 
respect  my  calling  and  I  respect  myself ;  and  I  atn  entirely  confident 
that  all  my  clients  respect  both  my  calling  and  me.” 


THE  AGENT’S  BUSINESS. 

The  farmer  is  in  business  to  dispose  of  his  crops. 

The  agent  is  in  business  to  collect  premiums. 

It  is  better  for  the  farmer  to  be  idle  than  to  plow,  sow,  reap  and 
harvest  a  crop,  and  then  stop. 

It  is  better  for  the  agent  to  save  his  time  than  to  talk  life  insurance 
to  a  man  and  fail  to  get  the  man’s  signature  to  an  application. 

The  agent  must  understand  how  to  explain  life  insurance;  how  to 
answer  every  question,  and  meet  every  objection;  but  he  should  use  his 
knowledge  only  so  far  as  it  may  be  needed  to  write  applications,  collect 
premiums,  and  keep  policies  in  force.— The  Life  Agents  Primer. 


T  iff  Agents  Primer.— This  instructive  work,  extracts  from  which 
are  given  !n  this  number,  is  by  William  Alexander  author  of  The 
cuipppqsfiil  Aeent  It  is  instructive  to  new  agents  and  a  constant  help 
tn  men  of  elperience.  The  Life  Agents  Primer  is  published  by  The 
Spectator  Company,  135  William  street,  New  York,  and  sells  at  $1  per 

copy. 
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HOW  A  LADY  HELPED  AN  AGENT. 

A  solicitor  for  one  of  the  well-known  life  companies  tells  a  curious 
and  rather  pretty  story  about  how  a  worthy  young  man  came  to  take 
his  first  life  insurance.  He  held  a  responsible  position,  and  one  of 
trust  and  authority,  in  connection  with  a  certain  business.  In  the 
office  there  was  a  stenographer,  a  young  lady  of  beautiful  character, 
for  whom  the  young  man  had  very  tender  feelings. 

Here  is  the  story;  the  young  man  told  it  on  himself:  After  the 
solicitor  had  called  and  had  gone  away,  failing  to  secure  an  applica¬ 
tion,  the  young  man  remarked,  in  the  hearing  of  the  stenographer, 
that  his  life  wasn’t  worth  insuring. 

“I  think  it  is,”  observed  the  girl,  in  a  low,  sweet  voice. 

The  young  man’s  heart  thumped  and  beat  faster,  and  he  went  to 
the  solicitor’s  office  and  signed  an  application.  Now  they  are  looking 
for  another  stenographer,  for  the  young  man  says  he  will  not  have 
anybody  else  in  the  office  bossing  “her”  around. 


SELLING  WHAT  A  MAN  NEEDS. 

Shall  an  agent  sell  to  a  man  what  he  wants  or  shall  he  demonstrate 
his  genius  and  salesmanship  by  selling  him  what  he  objects  to  buying; 
provided,  of  course,  that  for  the  length  of  time  necessary  to  get  his 
signature  on  an  application  he  can  convince  him  that  he  wants  what 
the  agent  is  trying  to  sell  him?  In  other  words,  shall  the  agent  kidnap 
the  consent  of  his  prospect  and  abduct  his  signature,  as  it  were? 

No  matter  to  what  line  of  business  this  may  apply,  it  is  a  matter  of 
simple  salesmanship  which  has  been  many  times  raised  for  discussion/ 
and  it  does  not  seem  probable  that  it  will  ever  be  answered  unani¬ 
mously.  It  would  be  absurd,  of  course,  to  expect  that  a  man  who  is  trying 
to  sell  something  and  who  believes  in  asking  a  man  what  he  wants, 
when  the  man  insists  that  he  does  not  want  anything,  will  politely  bow 
and  withdraw.  That  would  be  poor  policy,  and  no  business  of  any 
amount  would  ever  be  done  along  that  line 

Of  course  it  is  impossible  to  sell  a  man  what  he  actually  does  not 
want.  His  consent  to  signing  an  application  depends  upon  his  be¬ 
lieving  temporarily,  at  least,  that  he  does  want  the  form  or  plan  or 
line  of  goods  which  the  agent  is  trying  to  sell  him.  Therefore,  the 
proposition — “shall  one  sell  a  man  what  he  wants” — is  hardly  prac¬ 
tical  ;  but  a  question  really  practical  does  arise  in  this  connection. 
It  is,  shall  one  sell  a  man  what  he  needs,  even  though  he  is  skeptical 
regarding  his  actual  need  for  the  article?  The  answer  to  that  would 
be  emphatically,  “Yes,”  especially  if  it  is  evident  that,  considering  his 
condition  and  circumstances,  that  is  best  for  him.  The  agent  and  the 
salesman  faithfully  serve  the  interests  of  their  customers  and  clients 
by  trying  to  sell  them  what  is  best  for  their  particular  individual 
needs,  their  standing,  income  and  general  condition  of  life  considered. 

Don’t  sell  a  prospect  a  “gold  brick”  just  for  the  gratification  of 
handing  in  a  big  line  to  the  home  office.  It  is  no  sign  of  smartness  on 
the  part  of  the  solicitor,  but  it  is  rather  a  sign  that  the  prospects 
cannot  withstand  his  persuasiveness,  even  when  their  common  sense 
warns  them  to  resist  him.  If  a  customer  is  dissatisfied,  he  remains 
a  grumbler,  he  is  prejudiced  against  the  system  and  against  every¬ 
thing  connected  with  that  line  of  business,  and  his  prejudice  will 
poison  the  entire  community  in  which  he  moves.  There  is  generally 
no  danger  in  selling  a  man  what  he  wants ;  but  if  he  does  not  know 
what  he  wants,  or  what  is  best  for  him,  it  is  always  safest  to  sell  him 
what  the  agent  believes  is  best  for  him. 


LIFE  INSURANCE  SELLING  A  DIGNIFIED  PROPOSITION. 

There  was  a  time  when  thrifty  people,  especially  those  in  the 
country,  thought  much  of  government  bonds  as  investment  for  their 
savings.  They  felt  that  because  the  government  stood  behind  the 
bonds  they  were  safe.  It  was  a  very  natural  feeling  in  those  days 
when  there  were  few  other  forms  of  investment  available  to  small 
investors.  Then  the  country  and  its  industries  were  undeveloped. 
Life  insurance  was  almost  unknown,  and  by  many  viewed  with  sus¬ 
picion  and  almost  terror,  because  it  depended  upon  the  contingency 
of  death.  Since  life  insurance  has  become  almost  an  exact  science, 
since  its  development  into  one  of  the  most  perfect  and  safest  forms 
of  investment,  people  are  finding  that  they  can  provide  for  their 


dependents,  leave  a  substantial  estate  for  a  minimum  amount  of 
money  invested,  and  with  less  physical  effort  than  in  any  other  way; 
that  they  are  able  to  enjoy  more  of  the  comforts  and  luxuries  of  life, 
because  it  takes  so  little  of  their  income  to  carry  a  substantial  line  of 
life  insurance.  Indeed,  it  is  fortunate  that  this  is  so  in  this  day  of 
liberal  living.  Tjie  writer  was  conversing  a  few  days  ago  with  a 
man  whom  he  would  least  suspect  of  carrying  any  large  amount  of 
insurance.  It  developed  that  he  has  $30,000  of  insurance,  which  he 
regards  simply  as  a  matter  of  course,  something  which  he  did  purely 
as  a  matter  of  business,  and  something  which  any  careful  man  would 
naturally  do.  What  is  fast  becoming  a  general  attitude  toward  life 
insurance,  and  the  time  is  near  an  end  when  selling  life  insurance 
means  selling  a  man  something  against  his  will,  persuading  him  to 
do  something  he  does  not  want  to,  by  long  argument,  subterfuge  or 
sharp  practices.  Selling  life  insurance  is  beginning  to  be  carried  on 
along  as  dignified  lines  as  selling  gilt-edge  bonds.  It  is  getting  above 
the  level  of  the  lightning-rod,  hay-fork  and  book-canvassing  business. 


“An  infant  cannot  walk  until  after  many  failures.  More  depends 
upon  the  way  the  agent  begins  than  is  generally  supposed.  Men 
are  educated  by  trial  and  experience.  The  sooner  the  agent  learns 
his  business  the  greater  will  be  his  ultimate  success.” — The  Life 
Agents  Primer. 


HOW  DO  YOU  TALK  COST? 

When  you  have  succeeded  in  interesting  your  prospect  in  the  contract, 
how  do  you  describe  the  cost?  Do  you  say  “one  hundred  and  fifty-eight 
dollars  a  year,”  and  scare  away  his  enthusiasm?  A  great  many  agents 
make  this  mistake.  They  succeed  in  convincing  the  man  that  he  ought 
to  make  provision  for  his  family,  that  the  proposition  presented  admir¬ 
ably  meets  his  needs,  and  that  after  all  it  involves  only  a  little  self- 
denial,  but  when  it  comes  time  to  say  how  much  it  is  going  to  cost  him, 
they  sum  up  his  self-denial  for  three  hundred  and  sixty-five  days  and 
say  “one  hundred  and  fifty-eight  dollars.”  Lay  a  half-dollar  on  the 
table  and  tell  that  same  man  that  he  can  provide  his  wife  and  children 
with  $5000  protection  for  fifty  cents  a  day,  or  about  the  cost  of  his  cigars, 
and  his  conscience  won’t  let  him  quibble  about  the  price.  Give  him  an 
object  lesson,  a  parallel,  but  let  it  be  something  he  can  grasp.  Avoid 
big  figures.  To  be  sure,  it  will  cost  him  $158  a  year;  so  do  his  cigars, 
his  theatre,  perhaps,  and  a  thousand  and  one  other  luxuries;  but  he 
doesn’t  realize  it;  he’s  not  accustomed  to  considering  these  expendi¬ 
tures  in  a  lump  sum.  We’re  talking  self-denial  to  him;  let’s  talk  in 
language  he  can  understand.  The  Rate  Book  shows  the  annual  premium 
only  for  the  reason  that  it  is  most  practicable  to  have  premiums  paid 
annually;  this  is  purely  a  matter  of  facility.  If  the  space  permitted,  it 
would  be  a  good  plan  to  show  the  daily  cost  as  well.  The  cost  per  day  will 
bring  a  man  face  to  face  with  his  obligation  to  his  family  and  go  far  to¬ 
ward  breaking  down  the  barrier  of  selfishness,  hut  let  him  dwell  on  the 
“annual  premium,”  and  he  will  begin  to  look  upon  the  whole  transaction 
as  a  burden  too  great  for  him  to  assume.— Fidelity  Monthly  Bulletin. 


AFRAID  OF  THE  EXAMINATION. 

It  has  always  been  hard  for  many  outside  the  life  insurance  business  to 
understand  why  rush  methods  are  so  successful  in  this  business  and  so 
disastrous  in  other  lines.  There  is  one  great  reason  why  men  have  to 
be  driven  into  taking  their  life  insurance  in  many  cases.  They  are  afraid 
to  be  examined.  There  are  thousands  of  good  risks  who  would  buy  life 
insurance  to-day  if  you  could  waive  the  examination.  They  have  to  be 
almost  pushed  into  the  doctor’s  office.  When  it  is  all  over  and  the  policy 
is  issued  they  are  a  good  deal  happier  to  get  it  than  they  will  confess. 
Such  a  man  will  put  an  agent  off  continually,  and  unless  the  agent  is 
strong  enough  to  force  things  he  will  never  write  his  application.  When 
a  man  fears  the  examination  he  is  not  likely  to  say  so.  The  agent  who 
can  calm  a  man's  fears  and  get  him  examined  promptly  is  the  one  who 
makes  the  money.  We  always  have  on  hand  a  number  of  applications 
awaiting  examination.  Experience  shows  that  unless  the  applicant  is 
examined  promptly  he  is  likely  never  to  be. 

In  this  matter  of  examination  you  must  use  great  tact.  Get  your 
applicant  examined  within  twenty-four  hours  if  you  have  to  stay  up  all 
night. — Reliance.  Life  Bulletin. 


TO  THE  AGENT. 

If  you  have  a  piano  for  sale  and  your  customer  is  ready  to  buy,  get 
his  check  and  close  the  deal  at  once. 

Don’t  waste  time  playing  on  the  piano  or  explaining  its  good  qualities 
unless  you  can  thereby  expedite  the  sale. 

But  remember  that  if  your  are  an  expert  performer  and  know  all  about 
the  mechanism  of  pianos  your  knowledge  will,  if  used  with  restraint  and 
judgment,  facilitate  quick  sales. 

Thus  it  is  if  you  are  a  seller  of  life  insurance.  Your  business  is  to 
sell  policies.  Therefore,  make  only  such  explanations  as  will  expedite 
your  sales. — The  Life  Agents  Primer. 


A  WEEKLY  REVIEW  OF  INSURANCE. 
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ISSUED  EVERY  OTHER  THURSDAY  AS  A  SUPPLEMENT  TO  THE  SPECTATOR. 


New  York,  Thursday,  November  5,  1908. 


TAXATION  AND  INSURANCE. 

The  executive  committee  of  the  Board  of  Casualty  and  Suit  tv 
Underwriters,  at  the  annual  meeting,  made  a  recommendation  calcu¬ 
lated  to  bring  home  to  the  attention  of  the  insuring  public  the  fact 
that  the  person  who  pays  the  premium  pays  the  unjust  tax  which  is 
levied  by  the  several  States.  The  committee  urged  that  every  com¬ 
pany  sends  to  its  policyholders  with  the  premium  notices  the  state¬ 
ment  given  below.  Inasmuch  as  the  arguments  apply  to  all  forrps  of 
insurance,  other  companies  than  casualty  and  surety  might  properly 
use  the  statement  herewith : 

Taxation  and  Insurance. 

People  who  are  so  prudent  as  to  cover  by  insurance  any  of  the 
hazards,  whether  of  life,  accident  or  health,  or  of  property  to  which 
they  are  subject,  will  do  well  to  consider  the  following  statements,  in¬ 
tended  to  indicate  that  they  are  heavily  and  wrongly  taxed  for  their 
prudence : 

ist.  Taxes  are  levied  on  each  and  every  premium.  Taxes  so  levied 
vary  from  one  per  cent  to  five  per  cent. 

2d.  The  policyholder  pays  this  tax  with  not  less  than  fifty  per  cent 
added  thereto,  because  of  expenses  incident  to  its  collection. 

3d.  The  burden  goes  over  to  the  policyholder  because  taxation 
cost  is  one  of  the  costs  of  insurance  that  must  be  provided  for  in  the 
premium  charge. 

4th.  A  premium  tax  is  wrong  in  principle.  It  is  a  tax  on  a  process 
of  trade,  not  a  tax  on  property  or  profits.  It  is  as  such  an  almost 
unexampled  tax  and  one  condemned  by  all  economists. 

5th.  It  is  illogical.  So  far  as  the  insurance  taxed  is  on  property 
it  is  a  double  tax.  So  far  as  the  insurance  is  on  life,  limb  or  health, 
elements  are  being  taxed  which  are  not  properly  taxable  at  all. 

6th.  It  is  a  discriminating  tax.  It  applies  to  the  prudent  only  and 
its  proceeds  go  to  lessen  the  taxes  of  those  who  are  not  piudent. 

7th.  It  is  unjust.  It  taxes  men  who  are  trying  to  save  taxable 
values  from  destruction,  or  to  save  dependents  from  want. 

8th.  It  is  a  heavy  tax.  The  revenue  is  not  less  than  $12,000,000  a 

year.  .  .  , 

While  insurance  companies  regret  that  these  taxes  are  levied,  ex 

perience  shows  that  they  cannot  dissuade  legislative  bodies  from 
causing  them  to  be  levied.  Legislative  bodies  consider  the  representa¬ 
tions  of  insurance  companies  as  intended  to  help  them  to  make  money. 
They  do  not  study  the  matter  far  enough  to  see  that  the  burden  to  be 
lifted  is  a  burden  upon  the  policyholders. 

Those  who  insure  are  very  numerous.  They  are  influential  be¬ 
cause  they  represent  the  best  of  our  citizenship.  Legislative  bodies 

would  listen  to  their  representations. 

The  companies  will  do  what  they  can  to  lift  this  burden.  Will  not 

policyholders  do  what  they  can? 

Insurance  organizations  incorporated  as  stock  companies  and  tor 
the  purpose  of  making  profits  for  stockholders,  should  be  taxed,  of 
course,  just  as  other  corporations  are  taxed,  on  their  proper  property 


or  on  their  profits.  The  taxation  of  premiums— taxation  of  a  mere 
process  of  trade — is  quite  another  thing.  It  is  against  this  that  insur¬ 
ance  managers  protest,  and  their  protest  does  not  go  further. 


PROPORTION  OF  LIVES  INSURED  TO  THOSE  INSURABLE 
IN  THE  UNITED  STATES. 

By  Lucius  McAdam,  Actuary. 

This  is  a  subject  of  some  interest  to  the  life  insurance  companies 
as  well  as  to  the  soliciting  agents. 

Heretofore  it  has  been  assumed  that  the  great  mass  of  the  people 
was  still  without  life  insurance,  except  that  given  by  fraternal  orders, 
or  in  spots  by  the  industrial  companies.  Occasionally  some  hap¬ 
hazard  figures  might  be  given  for  a  State  or  two  in  proportion  to 
population. 

The  object  of  this  paper  is  to  attempt  to  give  a  fair  approximation 
to  the  proportion  of  those  actually  insured  as  compared  with  those 
who  might  be  insured,  and  thus  show  the  vast  field  still  open  for  the 
work  of  the  life  insurance  solicitor. 

It  is  manifest  that  the  entire  population  is  not  insurable,  for  even 
the  industrial  companies  have  a  limit  of  age  at  one  end  of  the  table 
and  the  other  companies  at  both  ends. 

Statistics  appear  to  show  that  about  sixty  per  cent  of  the  population 
are  between  the  ages  of  fifteen  and  sixty-five.  It  is  also  safe  to  say 
that  ten  per  cent  are  not  insurable  for  medical  and  other  reasons. 
Hence,  I  conclude  that  fifty  per  cent  of  the  population  may  be  taken 
as  a  fair  estimate  of  the  lives,  male  and  female,  which  might  be  the 
subject  of  life  insurance. 

The  number  of  lives  actually  insured  is  perhaps  nearly  represented 
by  the  number  of  policies  in  force.  Although  this  is  a  matter  of 
record  in  the  several  State  insurance  reports,  but  few  of  them  are 
out  for  this  year,  and  the  exact  figures  are  not  available. 

I,  therefore,  make  use  of  The  Spectator  Summary  of  Insurance  in 
Force,  published  in  the  Supplement  of  September  24,  1908,  and  arrive 
at  the'  number  of  lives,  by  assuming  an  average  policy  of  $2000  each. 
This  is  doubtless  inaccurate,  but  may  not  greatly  affect  the  percentages 

shown.  #  . 

From  these  data  I  have  compiled  the  following  table,  m  which  the 

first  column  gives  the  name  of  the  State,  the  second  fifty  per  cent  of 
the  population  of  the  State  according  to  the  last  census,  the  third  the 
number  of  lives  insured  in  the  St^te,  and  the  fourth  the  percentage  or 
proportion  of  lives  actually  insured  to  the  lives  insurable. 

The  results  shown  are  highly  interesting,  and  in  some  points  sur¬ 
prising. 

The  general  average  of  the  whole  country  is  12.52. 

It  has  been  supposed  that  the  older  States  would  show  a  larger 
proportion  of  insured  lives,  and  this  is  partly  true. 

For  example,  New  York  gives  a  percentage  of  19.88;  Massachu¬ 
setts,  18.88;  Pennsylvania,  I7-92-  And  yet  Colorado  shows  22.13, 
Nevada,  22.91,  and  the  District  of  Columbia.  22.32. 

This  may  be  due,  however,  to  the  fact  that  the  average  amount  of 


FORTNIGHTLY  LIFE  INSURANCE  SUPPLEMENT. 


38 

policy  in  those  cases  is  much  greater  than  $2000.  And  this  will,  of 
course,  explain  many  eccentricities  in  other  cases. 


TABLE  SHOWING  THE  PROPORTION  OF  LIVES  INSURED,  AS  COM¬ 
PARED  WITH  THE  NUMBER  OF  LIVES  INSURABLE  IN  THE 
UNITED  STATES,  BY  STATES. 


State. 

Lives 

Insurable. 

Lives 

Insured. 

Per  Cent. 

Alabama  . 

1 

|  7.61 

15.87 

Arizona . 

61.166 

655,782 

742,525 

269,850 

454,210 

92,368 

139,359 

278.345 

1,161,818 

Arkansas  . 

California  . 

19.55 

Colorado  . 

59.723 

Connecticut  . 

Delaware  . 

11.04 

22.32 

District  of  Columbia  . 

Florida  . .  ,\ . 

31J04 

Georgia  . 

112,881 

Q  79 

Hawaii  . 

SO  SKfi 

Q  5Q3 

Illinois  . 

2, 410, ’775 
1,258,231 

16A2 

11.51 

Indiana  . 

Iowa  . 

Kansas  . 

772,484 

1  078  fift 7 

Kentucky  . 

100,179 

Louisiana  . 

690^813 

347,233 

Maine  . 

Maryland  . 

Massachusetts  . 

1.501,840 

1,265,008 

989,956 

775,635 

1,563,333 

121,665 

533,150 

21,165 

206.794 
941,835 

97,755 

4,033,336 

946,905 

218,535 

2,078,773 

707,089 

206,768 

3,151,076 

240,041 

946,905 

227.795 
1,010,308 
1,524,355 

138,375 

171,821 

977,092 

437,409 

479,400 

1,114,475 

55,908 

Michigan  . 

125,778 

94.48S 

52,182 

Minnesota  . 

Mississippi  . 

9.54 

6.73 

Missouri  . 

Montana  . 

Nebraska  . 

Nevada  . 

4,849 

24,904 

161,730 

10,137 

801,797 

60,241 

21,164 

New  Hampshire . 

12.10 

New  Jersey . 

New  Mexico  . 

New  York  . 

North  Carolina . 

6.36 

9.68 

North  Dakota  . 

Ohio  . 

Oklahoma  . 

3.27 

Oregon  . 

Pennsylvania  . 

564/729 

35.565 

54,695 

17,527 

70,894 

17.92 

Rhode  Island  . 

South  Carolina  . 

5.78 

South  Dakota  . 

Tennessee  . 

Texas  . 

Utah  . 

19,070 

23,172 

Vermont . 

Virginia  . 

Washington  . 

44,306 

39,150 

127,715 

6,443 

West  Virginia  . 

Wisconsin  . 

Wyoming  . 

1 

9.85 

11.52 

Totals,  United  States . | 

1 

40,142,773 

1 

5,028,231 

1 

12.52 

THE  MORAL  HAZARD. 

By  a  Western  Agent. 

Perhaps  the  simplest  way  in  which  to  define  the  moral  hazard  would 
fie  to  say  that  it  is  any  element  of  risk  which  is  not  physical.  Ordi¬ 
narily  the  greater  part  of  the  risk  which  a  life  insurance  company 
assumes  is  physical.  That  is,  a  policyholder  while  engaged  in  the 
•simplest  occupation  may  meet  with  an  accident  which  will  result  in 
his  death.  He  may  scratch  his  hand  with  his  pocketknife,  and  develop 
a  case  of  blood  poisoning.  He  may  fall  down  stairs  in  his  own  home 
and  break  his  neck.  He  may  drink  infected  water,  without  knowing 
it,  and  die  of  typhoid  fever.  Once  it  would  have  been  said  that  he 
might  have  a  tubercular  taint  of  which  he  was  ignorant,  and  so  be 
exposed  to  the  danger  of  infection  from  consumption.  As  I  have 
said,  this  is  the  physical  hazard,  and  it  is  the  element  about  which  a 
life  insurance  company  is  generally  most  concerned. 

However,  the  moral  hazard  occurs  in  several  different  forms.  For 
example,  a  man  may  be  an  almost  ferfect  specimen  of  physical  man¬ 
hood,  have  an  irreproachable  family  history,  and  yet  be  so  far  de¬ 
fective  in  practical  talents  as  to  be  unable  to  succeed  in  life.  The 
scientist  says  that  in  a  case  of  this  kind  nature  has  been  unkind,  she 
has  failed  to  adapt  a  man  to  his  environment  ;  and  while  most  human 
beings  are  so  far  adapted  to  their  surroundings  as  to  be  able  to  get 
what  we  call  a  living,  still,  it  is  a  scientific  fact  that  many  persons  are 
born  in  this  world  for  whom  no  place  is  ready.  It  often  happens  that 
such  a  person  reaches  a  reasonably  mature  age,  marries,  becomes 
the  father  of  a  family  and  keeps  up  an  appearance  of  getting  on  for 
many  years.  At  last,  however,  feeling  that  any  further  struggle  is 
hopeless,  he  decides  that  those  who  have  been  more  generously  pro- 
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vided  with  gifts  should  make  him  some  compensation.  Accordingly, 
while  his  affairs  still  have  an  appearance  of  being  prosperous,  he 
quietly  insures  his  life  for  as  large  a  sum  as  he  can  obtain,  and  at 
the  proper  moment  commits  suicide. 

In  a  certain  city,  a  young  attorney,  a  few  years  ago,  was  a  member 
of  a  firm  that  had  acquired  the  reputation  of  having  a  large  business. 
The  young  man’s  way  of  conducting  himself  and  manner  of  living 
gave  the  impression  that  he  was  not  only  in  receipt  of  a  splendid 
income,  but  that  he  had  unlimited  expectations.  It  aroused  no  sus¬ 
picion,  therefore,  when  he  gradually  increased  his  life  insurance. 
However,  when  his  wife  went  calling  one  evening  he  retired  rather 
early,  and  left  a  note  to  the  effect  that,  as  he  was  feeling  somewhat 
restless,  he  had  decided  to  take  a  little  morphine.  What  appeared  to 
me  a  plain  confession  of  suicide  was  the  fact  that  he  took  the  pains 
to  explain  that  he  understood  three  grains  to  be  a  regular  dose,  and 
had  taken  that  quantity.  Now,  it  was  apparent  to'  everyone  that  this 
young  man  was  acquainted  with  drugs,  and  that  he  knew  that  three 
grains  of  morphine  are  a  fatal  dose.  At  any  rate,  he  was  found  dead 
the  next  morning,  and  his  widow  became  the  beneficiary  to  $150,000 
life  insurance,  part  of  it  in  the  form  of  incontestable  policies.  An 
examination  of  the  suicide’s  affairs  disclosed  that  his  prosperity  had 
only  been  feigned,  that  he  had  been  in  a  bad  way  for  years,  and  that 
he  had  probably  planned  to  provide  for  his  family  at  the  expense  of 
the  insurance  companies  and  the  general  public.  In  the  adjustment 
which  followed  the  widow  consented  to  accept  about  half  of  what 
the  policies  called  for,  but  it  was  generally  thought  that  she  ought  to 
be  able  to  worry  along  with  $75,000. 

Premiums  Out  of  Proportion  to  Income.  v 

The  moral  hazard  in  this  case  consisted  in  the  fact  that  the  policy 
holder  contracted  to  pay  premiums  that  were  out  of  all  proportion 
to  his  income.  It  is  probable  that  his  total  income  was  not  as  large 
as  the  amount  he  had  agreed  to  pay  the  various  insurance  companies 
in  which  he  had  taken  policies. 

A  living  costs  a  certain  sum  of  money.  This  will  be  more  or  less, 
according  to  the  tastes  and  surrounding  of  the  individual.  An  un¬ 
skilled  laborer  will  not  live  as  high  as  a  successful  attorney,  but 
after  a  reasonable  part  of  a  man’s  income  is  deducted  for  living 
expenses,  an  insurance  company  cannot  safely  permit  him  to  invest 
any  more  than  the  remainder  in  life  insurance.  Under  certain  cir¬ 
cumstances  a  large  life  insurance  policy  is  a  temptation.  Not  that 
men  are  fond  of  dying,  even  for  a  large  reward,  but  the  man  who 
attempted  to  pay  for  $100,000  life  insurance  out  of  an  income  of 
$6,000,  would  often  find  his  burden  so  great  that  he  would  be  tempted 
to  find  an  easy  method  of  getting-  rid  of  it.  Where  the  amount  of 
insurance  is  large  and  the  income  is  small,  the  moral  hazard  is  so 
great  that  no  responsible  life  insurance  company  will  voluntarily 
assume  it. 

One  company  is  so  distrustful  of  intoxicants  that  it  will  not  even 
insure  the  employees  of  a  brewery.  Now,  there  are  doubtless  many 
brewery  employees  in  the  United  States  who  are  temperate.  Not 
only  that,  but  probably  a  considerable  number  could  be  found  who 
never  have  indulged  in  intoxicants,  and  yet  this  company  would  not 
accept  even  a  total  abstainer  if  he  worked  for  a  brewery.  Why? 
Because,  no  matter  what  his  personal  habits  or  inclinations  may  be, 
a  brewery  employee  is  constantly  surrounded  with  a  temptation  to 
drink.  This  company  assumes  that  there  is  a  decided  moral  hazard 
when  a  man  is  constantly  surrounded  by  drinkers  and  intoxicants, 
and  it  declines  to  accept  this  hazard. 

One  sentence  from  an  address  on  this  subject  deserves  to  be 
quoted :  “The  moral  hazard  exists  when  the  insured  is  under  strong 
temptation  to  misappropriate  trust  funds,  or  to  commit  any  crime.’’ 
Figures  in  a  matter  of  this  kind  cannot  be  taken  as  final,  but  I  would 
suppose  from  what  I  have  seen  and  heard  of  human  nature,  that  eight 
or  nine  persons  out  of  ten  would  be  tempted  to  make  a  free  use  of 
trust  funds,  even  under  normal  circumstances.  The  president  of  a 
bank  sees  tens  of  thousands  of  dollars  pouring  into  his  vaults  every 
day,  and  it  is  just  as  impossible  for  him  not  to  look  upon  this 
treasure  as  in  some  sense  his  own,  as  it  is  for  him  not  to  consider  the 
clothes  upon  his  body  as  his  own.  If  he  is  not  personally  as  suc¬ 
cessful  as  he  wishes  to  be,  and  he  needs  funds  for  his  own  transac¬ 
tions,  it  is  easy  for  him  to  argue:  “I  am  responsible  for  this  money. 
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If  I  use  it  I  am  not  only  liable  to  the  fullest  extent  of  my  possessions, 
but  the  penitentiary  is  waiting  for  me.  If  I  am  responsible  for  this 
money  it  is  practically  mine.” 

Reinforced  by  this  kind  of  argument  many  a  banker  borrows  what 
is  not  his  own,  and  does  it  with  no  dishonest  intentions;  but,  if  he 
has  a  weakness  for  speculating  a  condition  may  come  at  almost  any 
time  when  he  will  be  compelled  to  misappropriate  the  money  confided 
to  his  trust.  If  he  gambles  in  stocks  and  robs  his  depositors  to  the 
tune  of  fifty  or  one  hundred  thousand  dollars,  suicide  or  prison  is 
ahead  of  him  in  any  event,  and  why  not  make  the  life  insurance 
companies  take  care  of  his  destitute  family?  At  any  rate,  insurance 
companies  take  this  view  of  the  matter.  They  look  upon  a  speculator 
who  has  acquired  a  position  of  trust  as  being  a  very  dangerous  policy¬ 
holder.  His  fondness  for  taking  chances  makes  him  a  decided  moral 
hazard. 

“Cranks”  are  Not  Desirable  Policyholders. 

I  have  so  little  inclination  to  approach  people  who  hold  peculiar 
notions,  that  it  had  not  occurred  to  me  that  “cranks”  are  not  looked 
upon  as  desirable  policyholders  because  of  the  moral  hazard.  Per¬ 
haps  no  definition  of  the  word  will  be  altogether  satisfactory;  but 
in  my  mind,  the  name  is  associated  with  an  individual  who  holds 
some  narrow  little  view  with  the  obstinacy  of  the  law  of  gravitation. 
Such  a  person  is  generally  no  more  open  to  persuasion  than  a  stone, 
and  he  will  cheerfully  risk  his  life  for  the  sake  of  some  little  “ism.” 

I  have  in  mind  the  case  of  a  young  man  who  suddenly  lost  his 
balance  on  the  subject  of  mental  healing.  He  decided  one  day  that 
doctors  are  swindlers,  that  medicine  is  a  fraud,  and  that  henceforth 
he  would  cure  himself  by  the  simple  method  of  denying  that  he  was 
sick.  It  so  happened,  however,  that  he  had  a  hernia,  and  when  lie 
confidently  abandoned  his  truss,  strangulation  followed.  When  death 
was  only  a  few  hours  off  his  wife  told  him  plainly  that  if  he  did  not 
send  for  a  surgeon  she  would  leave  him.  Fortunately,  he  did  caie  a 
little  more  for  his  wife  than  he  did  for  his  notion,  and  by  a  timely 
operation  the  surgeon  saved  his  life.  He  is  just  as  much  a  fool  as 
ever,  and  has  actually  gone  into  the  practice  of  mental  healing,  but 
it  was  due  to  the  good  sense  of  his  wife  that  he  did  not  become  a 

claim  against  a  life  insurance  company. 

Any  man  who  is  extraordinarily  obstinate  in  his  temperament  is 
likely  to  make  trouble  for  a  life  insurance  company  sooner  or  later. 
If  things  are  not  done  to  suit  him  he  becomes  an  implacable  enemy  of 
life  insurance,  and  annoys  the  agent  who  insured  him  in  every  pos¬ 
sible  way.  I  have  had  to  correspond  with  some  of  these  cranks 
occasionally,  and  I  know  that  they  are  in  every  way  objectionable 

risks.  ,  .  .  .  . 

The  address  which  suggested  this  article  closes  by  citing  the  fol¬ 
lowing  additional  cases  which  involve  a  moral  risk : 

When  there  is  great  temptation  in  the  circumstances  of  the  insured 

to  commit  suicide. 

When  the  insured  drinks  too  freely. 

When  his  associates  are  of  the  kind  that  is  called  “fast. 

When  the  insurable  interest  of  the  beneficiary  is  doubtful. 

The  moral  hazard  of  partnership  insurance  is  greater  than  in  ordi¬ 
nary  cases,  because  it  might  even  lead  to  murder.  A  wife  or  daughter 
might  be  supposed  to  care  more  for  the  insured  than  for  money,  but 
money  might  sometimes  be  more  useful  to  a  firm  than  the  life  of  a 

partner.  .  . .  ,  , 

Applications  are  occasionally  rejected  because  the  risk  is  largely 

moral  and  the  nature  of  the  information  upon  which  the  medical 
department’s  decision  is  basfed  is  such  that  the  agent  cannot  be  taken 
into  the  company’s  confidence.  I  trust  that  what  I  have  said  on  the 
subject  of  moral  hazard  may  throw  light  upon  mysterious  rejections 
which  may  have  troubled  the  reader  in  the  past. 


makes  proper  provision  therefor.  It  is  doubtful,  however,  if  the 
general  public  realizes  how  much  is  annually  paid  out  on  first-year 
claims.  The  table  herewith,  compiled  from  returns  made  to  the 
several  insurance  departments  for  the  year  1907,  shows  that  sixty-nine 
companies  incurred  death  losses  in  that  year  under  policies  issued 
between  January  1  and  December  1  of  about  three  million  dollars. 
Assuming  the  average  policy  to  be  two  thousand  dollars  it  will  be  seen 
that  some  1500  persons  who  passed  a  satisfactory  medical  examination 
some  time  during  1907  died  before  the  calendar  year  closed.  Inas¬ 
much  as  the  new  policies  were  issued  throughout  the  year  the  table 
does  not  show  the  full  mortality  likely  to  be  incurred,  but  gives  a 
sufficiently  close  approximation  to  point  the  moral  as  to  the  uncer¬ 
tainty  of  life  and  the  ever-pressing  need  for  insurance . 

Death  Losses  on  Policies  Issued  in 


DEATH  LOSSES  IN  FIRST  POLICY  YEAR. 

From  time  to  time  life  insurance  agents  have  the  uncertainty  of  life 
brought  vividly  to  their  attention  by  the  death  of  some  person  who  has 
been  "insured  less  than  one  year.  A  few  companies  occasionally  state 
the  number  of  claims  paid  in  a  year  where  but  one  premium  has  been 
received  Of  course,  every  life  insurance  company  expects  that  some 
of  its  new  policvholders  will  die  within  a  year  after  insuring,  and 


1907. 


z£tna  Lift 
American 


Berkshire  Life. 
Boston  Mutual. 
Capitol  Life. . . . 


Central  of  U.  S.  A . 

Colorado  National . 

Columbian  National . 

Connecticut  General . 

Connecticut  Mutual . 


Equitable  of  Iowa. 
Federal  Life . 


Guaranty  Mutual. 


Illinois  Life . 

Inter-State  Life. 


Lincoln  National . 

Manhattan  Life . 

Massachusetts  Mutual . 

Metropolitan  . 

Michigan  Mutual .  22,857 

Michigan  State... .  *>44° 

Minnesota  Mutual .  6,837 

Missouri  State .  3  *>609 

Mutual  Benefit .  250,000 

Mutual  of  New  York .  232,696 

National  Life .  93,505 

National  of  U.  S.  A .  56.386 

New  England .  72,222 

New  York  Life .  S°b279 

.  18,428 

.  7.3 11 

.  2,103 

.  218,360 

.  23,873 

.  90.707 

.  304.568 

.  59.984 


North  American. 
Northern  (Illinois).... 
Northern  (Michigan).. 
Northwestern  Mutual... 
Northwestern  National. 

Pacific  Mutual . 

Penn  Mutual . . 

Phcenix  Mutual . 


Provident  Life  and  Trust .  95,417 

Prudential  .  972,165 

Reliance  Life .  23>6‘ 7° 

Register  Life  and  Annuity .  2,808 

Royal  Union .  32-390 

Scandia  Life . 5,I24 

Security  Life  of  America . 29,134 

Security  Mutual  (New  York) .  18, 995 

State  Life . - .  42,249 

State  Mutual  (Massachusetts) .  40, 935 

Travelers  .  107,594 

Union  Central .  127,140 

LInion  Mutual . 12,177 

United  States  Annuity  and  Life -  I2-*2* 

LTnited  States  Life . 8,689 

Washington  Life .  *8,303 

West  Coast  Life .  16,383 

Western  Mutual  (Iowa) .  i-293 

Wisconsin  Life .  1.005 


Expected 

Death  Losses 

Death  Losses. 

Incurred. 

. . .  $60,258 

$12,000 

27459 

2,000 

21,204 

13,500 

14,500 

1,000 

22,721 

20,914 

n,ooo 

2,488 

24.620 

6,700 

17,000 

6,250 

20,000 

4,900 

. . .  280,632 

131,000 

5,500 

16.069 

3,000 

66,506 

50,196 

. . .  22,717 

2,000 

16,701 

30,000 

3,000 

4.717 

18,607 

9,000 

•  ■  -  3L372 

11,500 

15,000 

45.500 

1,000 

_  20,000 

. . . .  106,770 

9,500 

. . . .  1,046,240 

562,227 

18,500 


3,000 

19,943 

78,500 

97>823 

54,603 

24,215 

8,000 

515,679 


3,000 

108,000 


35.600 

205,632 

5,000 

59,255 

404,429 

19.500 


8,000 

1,000 

11,000 

15,000 

31,889 

9,5oo 

21,000 

66,000 

19,000 


9,000 

12,309 
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EXTRACTS  FROM  OPINIONS  SHOWING  THE  OBNOXIOUS 
CHARACTER  OF  THE  INSURANCE  PREMIUM 
INCOME  TAX. 

The  executive  committee  of  the  Board  of  Casualty  and  Surety  Under¬ 
writers  in  its  annual  report  presented  the  following  extracts  concern¬ 
ing  the  insurance  premium  income  tax,  taken  from  the  reports  of  State 
Insurance  Commissioners,  from  the  recent  report  of  the  “committee  of 
seven"  appointed  at  the  1907  convention  of  Insurance  Commissioners, 
and  from  other  authoritative  sources.  They  are  in  harmony  with  one 
another  and  with  the  opinions  of  all  investigators  who  have  studied 
carefully  the  question.  They  all  condemn  the  tax. 

IT  IS  LIKE  A  TAX  ON  SCHOOLS,  CHURCHES  AND  CEMETERIES. 

“Because  of  the  beneficent  character  of  insurance,  I  consider  it 
equally  as  unjust  to  exact  from  policyholders  anything  above  a  suffi¬ 
cient  sum  to  maintain  supervision,  as  that  of  imposing  a  tax  on  school, 
church,  or  cemetery  property,  which  is  everywhere  exempt  from  such 
extortion.”  (Thomas  E.  Drake,  Superintendent  of  the  Department  of 
Insurance  of  the  District  of  Columbia,  in  the  Fifth  Annual  Report.) 

IT  IS  LIKE  A  TAX  UPON  THRIFT. 

“The  receipts  of  this  Department  from  (insurance)  license  fees  and 
taxes  are  nearly  ten  times  the  cost  of  operating  the  Department.  *  *  * 
In  view  of  the  fact  that  this  excess  is  a  tax  upon  thrift — the  savings  of 
the  insuring  public — coming  almost  directly  from  the  pockets  of  the 
policyholders,  it  seems  only  just  and  fair  that  it  should  be  reduced. 
*  *  *  The  Insurance  Commissioners  at  their  last  convention  unani¬ 

mously  passed  a  resolution  urging  a  reduction,  or  at  least  an  equaliza¬ 
tion,  of  taxation  of  insurance  companies  by  the  various  States.”  (E.  E. 
Rittenhouse,  Insurance  Commissioner  of  Colorado,  in  the  Twenty-sixth 
Annual  Report.) 

AN  INJUSTICE  TOWARD  THE  INSURANCE  BUSINESS. 

“Within  a  few  years,  in  the  evolution  of  a  State  policy  of  indirect 
taxation,  insurance  corporations  have  had  laid  upon  them  a  share  of 
the  burdens  of  taxation  for  general  purposes,  by  the  imposition  of  an 
annual  tax  upon  the  gross  amount  of  premiums  received  for  business 
done  in  the  State.  *  *  *  It  would  seem  equitable  that  the  exac¬ 

tions  of  the  old  law  might  be  relinquished  when  the  later  and  heavier 
imposition  by  a  fixed  tax  rate  is  levied  upon  this  special  class  of  busi¬ 
ness.  *  *  *  It  is  believed  that  the  work  of  this  committee  of  In¬ 
surance  Commissioners  will  be  of  great  assistance  in  enlightening  the 
public  mind  as  to  existing  injuries  and  injustice  toward  the  insurance 
business  of  which  few  persons  are  aware,  and  it  is  hoped  that  a  remedy 
may  be  found  of  such  importance  as  to  secure  general  recognition  and 
eventual  adoption  by  all  State  Governments.”  (Otto  Kelsey,  Superin¬ 
tendent  of  Insurance,  New  York,  in  the  Forty-ninth  Annual  Report, 
1608.) 

IS  THE  TAX  JUST  AND  EXPEDIENT? 

"It  will  be  seen,  therefore,  that  during  the  last  fiscal  year  Michigan 
collected  from  the  insurance  companies  authorized  to  transact  business 
in  this  State  $464,871.02  in  excess  of  the  total  cost  of  conducting  the 
Insurance  Department  of  the  State.  The  aggregate  of  fees  and  taxes 
annually  paid  by  the  insurance  companies  to  the  various  States  of  the 
Union  is,  in  round  numbers,  $12,000,000,  while  the  cost  of  maintaining 
the  several  Insurance  Departments  is  but  $2,000,000.  Inasmuch  as  all 
this  vast  sum  is  paid  by  policyholders  in  the  shape  of  increased  rates, 
the  justness  and  expediency  of  the  tax  is  a  matter  worthy  of  serious 
consideration.”  (James  Y.  Barry,  Commissioner  of  Insurance  of  Michi¬ 
gan,  in  the  Thirty-eighth  Annual  Report.) 

THE  INSURED  PAYS  THE  TAX. 

“*  *  *  All  of  the  insurance  companies  that  regularly  transact  busi¬ 

ness  in  this  State  are  compelled  *  *  *  to  pay  a  tax  upon  their  pre¬ 
miums,  which  tax,  however,  is  *  *  *  paid  by  the  insured.”  (E. 
Myron  Wolf.  Insurance  Commissioner  of  California,  in  the  Thirty- 
ninth  Annual  Report.) 

THE  TAX  SHOULD  BE  DECREASED. 

“I  had  intended  to  recommend  some  measures  to  the  last  legisature 
lessening  the  taxes  on  insurance,  but  thought  it  best  to  await  the  report 
of  the  committee  appointed  by  the  last  Insurance  Commissioners’  con¬ 
vention  of  Richmond,  Va.,  which  is  considering  this  subject  and  will 
report  at  the  convention  of  the  present  year.  Doubtless  their  report 
will  contain  valuable  information  and  make  recommendations  for  adop¬ 
tion  by  all  the  States.”  (B.  F.  Crouse,  Insurance  Commissioner  of 
Maryland,  in  his  Report  for  1908.) 

IT  IS  A  TAX  UPON  CALAMITY. 

“The  present  license  fees  and  taxes  on  insurance  premiums,  in  ex¬ 
cess  of  an  amount  sufficient  to  cover  the  cost  of  State  supervision,  are 
unwarranted,  unjust  and  should  be  abolished. 

“While  insurance  officials.  State  officers  and  others  who  have  looked 
into  the  subject  are  in  full  accord  with  this  view,  yet,  so  far,  no  or¬ 
ganized  or  concerted  effort  seems  to  have  been  made  to  right  this 
wrong  upon  the  policyholder  and  the  company  which  is  protecting 
him.”  *  *  * 

“Those  who  have  investigated  this  question  are  almost  unanimous  in 
the  belief  that  this  tax  [premium  tax]  is  eventually  paid  by  the  policy¬ 
holder.  and  that  it  therefore  operates  to  penalize  the  thrifty  and  provi¬ 
dent  citizen  who  provides  his  family  with  insurance  protection.  *  *  * 

“It  is  not  only  a  tax  upon  thrift,  but  goes  further  than  thrift.  It  is 
a  tax  upon  calamity.  Human  misfortune  and  sorrow  are  made  to  pay 
tribute  to  the  State  treasury.”  (E.  E.  Rittenhouse,  Insurance  Commis¬ 
sioner  of  Colorado,  in  an  address  delivered  before  the  Convention  of 
the  International  Association  of  Accident  Underwriters,  held  at  At¬ 
lantic  City  in  July,  1908.) 


AN  EQUITABLE  ADJUSTMENT  OF  THE  TAX  SHOULD  BE  BROUGHT 

ABOUT. 

“The  subject  of  taxation  of  insurance  companies  should  be  treated 
from  a  standpoint  of  equity.  *  *  * 

“It  is  firmly  believed  that  an  equitable  adjustment  should  be  brought 
about.”  (Commissioner  of  Insurance  Julian  of  Alabama  in  a  recent 
letter  to  the  mayors  of  the  cities  of,  the  State.) 

A  “DIRECT  'DISCOURAGEMENT  TO  PRUDENCE  AND 
FORETHOUGHT.” 

The  political  economists,  too,  are  against  this  kind  of  a  tax.  John 
Stuart  Mill  in  his  “Principles  of  Political  Economy”  (Vol.  II.,  p.  463) 
has  the  following  condemnation  of  it: 

“Some  of  the  taxes  on  contracts  are  very  pernicious,  imposing  a  virtual 
penalty  upon  transactions  which  ought  to  be  the  policy  of  the  legislator 
to  encourage.  Of  this  sort  is  *  *  *  the  tax  on  insurance  [which  is] 

a  direct  discouragement  of  prudence  and  forethought. 

*  *  *  If  this  tax  [i.  e.  heavy  fire  insurance  tax]  existed  in  France, 
we  should  not  see,  as  we  do  in  some  of  her  provinces,  the  plate  of  an 
insurance  company  on  almost  every  cottage  or  hovel.  *  *  *  A  tax 
of  so  extravagant  an  amount  would  be  a  heavy  drag  upon  any  habits  of 
providence.” 

DISCOURAGES  PROVIDENCE  AND  FORETHOUGHT. 

McCullough,  in  turn,  accepts  this  view  of  Mill,  when  he  states  that 
such  a  tax  “discourages  that  providence  and  forethought,  encourage¬ 
ment  of  which  ought  to  be  an  object  with  all  prudent  governments;”  and, 
“seeing  the  vast  importance  of  insurance,  it  may  well  be  doubted 
whether  it  ought  to  be  charged  with  any  duty,  however  slight.” 

THE  TAX  EITHER  INCREASES  THE  COST  OF  INSURANCE  OR 
DIMINISHES  THE  AMOUNT  OF  IT. 

At  the  annual  session  of  the  National  Convention  of  Insurance  Com¬ 
missioners  held  in  Richmond,  Va.,  in  September,  1907,  careful  considera¬ 
tion  was  given  to  the  matter  of  excessive  taxation  of  insurance  in¬ 
terests  in  view  of  the  increasing  and  inconsistent  tax  rates  and  op¬ 
pressive,  measures  being  enacted  by  State  legislatures.  A  committee  of 
seven  was  appointed  to  investigate  the  matter.  This  committee  made  a 
report  at  the  convention  held  at  Detroit,  in  August,  1908.  Although  its 
investigation  was  confined  largely  to  life  insurance,  nevertheless  the 
committee’s  conclusions  are  applicable  to  other  lines.  The  following 
passages  are  taken  from  its  report: 

“The  State  should  insist  upon  the  faithful  conservation  of  life  insur¬ 
ance  funds  and  their  application  to  their  intended  use.  It  should  be  as 
reluctant  itself  to  divert  them  [i.  e.,  by  ‘imposing  an  income  tax  on 
premium  receipts’]  from  their  intended  use  as  to  permit  individuals  to 
employ  them  for  political  purposes  or  in  extravagance  of  management.” 

“Does  not  two  dollars  taken  from  the  [insurance]  company  by  the 
State  out  of  every  hundred  dollars  a  policyholder  pays  for  premium 
either  correspondingly  increase  the  sum  the  policyholder  may  pay,  or 
reduce  the  insurance  benefits  he  thereby  buys?”  *  *  * 

“Life  insurance  taxes  either  increase  the  cost  of  insurance  or  diminish 
the  amount  of  it.  In  the  one  case,  they  fall  on  the  policyholders,  in  the 
other,  on  the  beneficiaries  of  the  insurance.”  *  *  * 

“The  special  form  of  premium  income  tax  ought  not  to  be  imposed  at 
all,  directly  or  indirectly,  upon  a  premium  income,  derived  from  purely 
benevolent  life  insurance.”  *  *  * 

“Having  taxed  the  real  estate  and  other  property  of  these  corpora¬ 
tions  on  the  same  basis  as  other  property  is  taxed,  and  imposed  upon 
them  in  the  form  of  fees,  the  payment  of  the  cost  of  their  own  super¬ 
vision,  further  and  additional  taxation  is  unjustifiable.  The  mere  de¬ 
sire  to  raise  revenue  does  not  warrant  imposing  upon  life  insurance  a 
special  form  of  premium  income  tax.” 

With  four  exceptions,  the  Commissioners  assembled  were  in  favor  of 
reducing  taxes  along  the  lines  proposed  by  this  committee  of  seven. 


ARE  YOU  A  WOMAN  AND  DO  YOU  LONG  FOR 
INDEPENDENCE? 

Are  you  unwilling  to  rely  upon  the  charity  of  friends  or  relatives?  If 
so,  have  you  thought  of  life  insurance  as  a  profession?  It  is  not  only  a 
dignified  but  a  publicspirited  calling. 

Any  woman  of  intelligence,  integrity,  and  diligence,  can  soon  master  it. 

Such  a  woman  can  earn  a  liberal  income^  while  teaching  others  to  save. 
In  the  very  act  of  earning  a  living  she  will  teach  men  to  protect  their 
wives  and  children  against  destitution;  and  while  laying  up  a  capital 
for  herself  will  be  teaching  other  women  self-reliance  and  indepen¬ 
dence — The  Life  Agents  Primer. 


If  you  can  write  an  application  and  get  a  check  for  the  premium 
without  first  talking  life  insurance  or  advocating  the  company  you 
represent,  do  it. 

Talk  is  but  a  means  to  an  end.  Don’t  waste  time  over  the  means  if 
you  can  reach  the  end  without  talking. — The  Life  Agents  Primer. 


Life  Agents  Primer. — This  instructive  work,  extracts  from  which 
are  given  in  this  number,  is  by  William  Alexander,  author  of  The 
Successful  Agent.  It  is  instructive  to  new  agents  and  a  constant  help 
to  men  of  experience.  The  Life  Agents  Primer  ig  published  by  The 
Spectator  Company,  135  William  street.  New  York,  and  sells  at  $1  per 
copy. 
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THE  ART  OF  CLOSING. 

By  a  Western  Agent. 

While  there  are  many  things  in  connection  with  soliciting  that  are 
important,  some  things  are  more  important  than  others,  and  I  suppose 
that  if  a  manager  could  confer  a  gift  upon  an  agent  it  would  be  the 
power  of  closing,  of  actually  writing  an  application  and  securing  the 
first  premium.  If  he  ever  made  an  appeal  to  successful  managers, 
practical  solicitors  or  students  of  human  nature,  he  would  say,  “By 
all  means,  tell  me  something  that  will  help  my  men  to  close.”  Realiz¬ 
ing  his  needs,  I  have  put  together  a  few  suggestions  which  I  will  call 
“Closing  Principles.” 

I  must  take  the  precaution  to:  say  in  advance  that  every  man, 
whether  he  is  a  solicitor  or  a  prospect,  is  largely  a  law  unto  himself, 
and  this  has  caused  an  eminent  educator  to  say,  “The  psychology  of 
individual  types  of  character  has  hardly  been  sketched  as  yet.”  A 
man  is  so  largely  limited  by  his  temperament  and  surroundings  that 
it  may  be  doubted  if  there  are  any  principles,  strictly  so  called,  which 
apply  to  closing.  Nevertheless,  the  human  mind  has  a  passion  for 
principles  and  generalizations,  which  is  shown  by  the  wonderful 
achievements  of  the  sciences,  and  it  may  be  that  I  can  work  out  a 
few  rules  -for  application  at  the  climax  of  an  interview  which  will  be 
helpful  to  the  field  man. 

Closing  is  not  a  gift,  or  a  faculty,  as  some  practical  but  unanalytical 
minds  pronounce  it  to  be.  It  is  undoubtedly  true  that  some  men  are 
born  with  great  natural  energy,  great  passion  or  remarkable  ability 
to  acquire,  so  that  they  achieve  more  as  solicitors,  more  as  writers, 
more  as  financiers,  or  more  as  statesmen,  as  the  case  may  be,  than 
other  men,  but  whatever  the  particular  talent  may  be  it  is  always 
acquired.  Scientists  are  now  practically  agreed  that  there  is  no  such 
thing  as  a  specific  gift  or  general  ability.  But  inasmuch  as  my  readers 
are  probably  not  very  familiar  with  scientific  teachings,  I  will  give  one 
or  two  illustrations  of  the  thought  which  I  wish  to  emphasize. 

My  father  was  a  harness  maker  until  I  was  fifteen  years  old.  My 
first  recollection,  almost,  is  of  tools,  and  before  I  left  school  I  had 
in  a  sense  completed  a  trade.  At  fifteen  I  read  a  story  which  took 
hold  of  my  imagination  and  caused  me  to  attempt  to  learn  the  printing 
trade.  Virtually  I  served  an  apprenticeship,  and  could  earn  my  liveli¬ 
hood  at  it  if  I  were  ever  compelled  to.  With  an  almost  hereditary 
liking  for  mechanics,  and  a  long,  practical  experience  with  tools,  I 
naturally  delight  to  work  with  them  to  this  day.  Notwithstanding  all 
this  varied  exercise  in  the  use  of  tools  I  undertook  to  get  into  a  new 
kind  pf  water  valve  the  other  day  and  failed.  I  not  only  had  to 
make  two  or  three  efforts  before  I  succeeded,  but  had  to  _go  to  a 
mechanic  for  information.  Although  I  had  had  a  lifelong  experience 
I  had  to  learn  how  to  handle  a  new  appliance  just  as  if  I  knew 
nothing  about  mechanics.  The  only  way  in  which  my  practice  helped 
me  was  that  I  knew  how  to  use  tools.  That  is  the  only  general  train¬ 
ing  or  ability  that  we  can  acquire— the  ability  to  use  fools.  The  closing 
of  applications  being  a  special  thing,  must  be  acquired.  It  is  no  more 
a  gift  than  the  ability  to  set  type  is  a  gift.  Every  solicitor  has  learned 
to  close,  whether  he  knows  it  or  not,  and  I  offer  a  few  theories  which 
will  help  "toward  a  bett-er  art  of-closing. 


Produce  Decision  by  Practical  Action. 

It  is  impossible  for  me  to  know  whether  this  article  will  be  read 
by  beginners,  by  experienced  solicitors,  or  both,  but  it  may  be  wiser  to 
assume  that  I  address  beginners,  and  some  novices  at  soliciting  may 
be  greatly  surprised  at  first  to  find  that  it  is  a  rare  thing  that  a 
prospect  independently  considers  the  subject  of  life  insurance  and 
decides  that  he  will  give  his  application.  Generally  he  will  be  reluctant 
to  receive  a  solicitor,  will  declare  that  he  has  all  the  insurance  he 
wants,  or  does  not  want  it  at  all,  and  he  will  be  guilty  of  an  amount 
of  vacillation  and  inconsistency  that  would  drive  a  scientific  tempera¬ 
ment  to  the  verge  of  madness.  When  he  finally  does  reach  a  decision 
by  signing  an  application  he  decides  by  acting  rather  than  by  thinking. 
It  is  so  seldom  that  a  man  decides  what  he  will  do  by  clear  and  con¬ 
tinued  thinking  about  it,  that  an  eminent  educator  has  said  that  To 
a  very  large  extent  we  only  find  out  what  we  want,  if  at  all,  in  the 
process  of  attainment.”  The  actual  getting  of  a  thing  is  often  what 
decides  us.  Almost  always  when  I  go  into  a  tailor  shop  and  examine 
a  score  of  samples  I  become  so  disgusted  and  confused  that  I  have 
to  settle  the  matter  simply  by  saying  that  these  goods  will  do.  After 
the  suit  is  made  and  I  have  worn  it  once  or  twice  I  like  it,  and  it  is 
only  then  that  my  decision  is  really  perfected.  The  beginner,  then, 
must  not  expect  men  to  know  what  they  want  or  ought  to  do  in  the 
matter  of  taking  life  insurance,  and  it  must  be  a  part  of  his  art  to  do 
their  thinking  and  deciding  and  to  tactfully  produce  decision  by 
practical  action.  If  it  is  ever  his  good  fortune  to  address  an  un¬ 
usually  intelligent  prospect  who  shows  indecision,  he  can  call  atten¬ 
tion  to  the  fact  that  decisions  are  most  often  reached  by  action,  and 
show  how  many  applicants  he  has  known  who  did  not  realize  that  they 
wanted  life  insurance  until  the  policies  were  in  their  possession. 

One  closing  principle  is  that  a  solicitor  should  prepare  for  the  end 
and  keep  it  in  view  from  the  very  beginning.  A  house  cannot  be 
roofed  until  the  foundation  and  a  certain  amount  of  the  super¬ 
structure  is  completed,  and  an  application  cannot  be  written  until  a 
prospect  has  been  fully  instructed  and  thoroughly  interested  in  the 
merits  of  life  insurance.  I  will  not  here  go  into  the  question  of  the 
management  of  papers  and  documents.  I  will  take  it  for  granted 
that  the  beginner  knows  how  to  manage  his  papers.  This  being 
assumed,  the  solicitor  should  find  out,  in  one  interview,  or  many, 
what  the  material  is  which  spontaneously  interests  the  prospect. 

For  example,  I  am  just  now  cultivating  a  lawyer  who  is  experiencing 
a  periodical  dullness  in  his  business,  such  as  occurs  to  most  men. 
Naturally,  his  own  affairs  hold  his  attention,  and  I  not  only  find  it 
difficult  to  get  an  opportunity  to  say  anything  to  him,  but  I  cannot 
even  get  him  to  talk  except  about  himself  or  his  business.  He  has 
numerous  plans  for  branching  out  and  for  getting  rid  of  the  depres¬ 
sion,  and  the  moment  I  touch  upon  these  he  will  brighten  up  and 
discourse  by  the  hour.  I  have  found  it  possible  to  further  his  plans 
without  any  strain  upon  myself,  and  I  expect  later  to  secure  his 
application,  but  at  present  the  matters  which  engage  his  thoughts  are 
his  own  affairs,  and  I  am  compelled  to  work  with  these.  Plain, 
unadulterated  life  insurance  would  not  now  move  him  at  all.  As  a 
part  of  the  closing  plan,  then,  I  would  say  to  the  beginner,  start  out 
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by  addressing  the  selfishness  in  a  prospect.  I  do  not  mean  by  this 
the  nasty,  petty  quality  which  so  often  disgusts  in  the  persons  we  are 
accustomed  to  call  selfish,  but,  say,  .the  principal  occupations  of  a 
man’s  life,  the  personal  interests  which  chiefly  engage  his  attention. 

The  Appeal  to  the  Selfish  Instinct. 

I  suppose  it  would  be  possible  to  reduce  almost  everything  to  selfish¬ 
ness,  since  we  all  undoubtedly  like  to  do  or  to  receive  what  pleases 
us,  and  we  rarely  choose  to  do  or  to  endure  what  displeases  us,  but  a 
man  may'  be  unselfish  in  the  sense  that  he  does  not  work  for  imme¬ 
diate  and  petty  personal  ends.  For.  example,  I  know  a  solicitor  who 
likes  to  write  applications  so  much,  that  he  would  enjoy  writing  them 
part  of  the  time  for  nothing,  if  it  were  not  for  the  sentiment  which 
has  now  grown  up  against  rebating.  The  first  question  on  the  lips 
of  some  men  is  always,  “What  is  there  in  this  for  me?”  On  the  other 
hand  there  are  plenty  of  men  who  almost  never  calculate  in  this  way, 
and  who  enjoy  exercising  certain  talents  without  any  thought  of 
immediate  personal  profit.  I  like  to  make  a  dollar  as  well  as  anyone, 
but  I  also  enjoy  some  kinds  of  intellectual  activities  whether  I  make  a 
cent  or  not.  I  enjoy  it  so  much  that  it  is  almost  as  much  a  necessity 
to  me  as  meat  and  bread,  and  I  am  always  willing  to  spend  some 
money  in  order  to  gratify  it.  The  man  who  came  to  me  and  said, 
“Here  is  something  you  want;  it  will  throw  you  among  men  of  energy, 
intellect  and  character;  it  will  give  you  opportunity  to  exercise  the 
talents  you  most  highly  value,  and  so  increase  the  happiness  of  your 
life,”  would  fix  my  attention  in  an  instant,  and  if  he  justified  his 
assertions  he  would  secure  a  customer,  a  subscriber,  an  applicant  or  a 
stockholder,  as  the  case  might  be.  He  would  appeal  to  what  is,  if 
I  understand  myself,  the  dominant  motive  of  my  character.  I  don’t 
want  to  starve  to  death  or  to  be  a  martyr  for  any  cause  that  I  have 
yet  become  acquainted  with,  but  after  discharging  the  duties  which 
naturally  fall  to  me,  my  ruling  passion  is  to  exercise  certain  faculties 
which  I  imagine  myself  to  possess.  Anyone  who  appeals  to  this 
passion  will  receive  a  hearing  instantly.  If  I  were  being  solicited 
for  life  insurance  it  would  be  the  solicitor’s  business  to  say,  pro- 
vided  such  a  thing  were  true,  “This  policy  will  positively  advance  you 
in  life  in  that  special  way  in  which  you  most  earnestly  desire  to  be 
advanced.”  For  these  reasons  I  have  set  it  down  as  a  closing  prin¬ 
ciple,  that  a  solicitor  should  find  the  dominant  motive  of  a  prospect’s 
character  and  accumulate  all  the  possible  arguments  that  will  appeal 
to  it.  It  is  not  safe  to  talk  bald,  prosaic  dollars  and  cents  to  most 
men.  The  uncultured  mechanic  may  like  the  sound  of  these  words, 
but  most  men  like  to  have  their  ambition  expressed  in  such  terms 
as  advancement,  reputation,  usefulness  and  success.  They  will  serve 
to  cover  up  an  appearance  of  sordidness  and  reach  the  dominant 
motive  of  most  men’s  character.  They  should  be  present  in  some 
guise  in  all  closing  arguments. 

The  liking  for  personal  possessions  is  so  nearly  universal  that  it 
has  been  called  the  instinct  of  ownership.  We  all  like  to  own  things, 
and  by  appealing  to  this  instinct  we  can  sometimes  accomplish  pur¬ 
poses  which  are  otherwise  unattainable.  For  example,  I  know  an 
unusually  successful  solicitor  who  never  could  put  a  dollar  in  his 
pocket  or  the  bank  and  enjoy  the  idea  of  its  being  there.  To  save  he 
always  had  to  buy  something,  and  during  the  first  ten  years  of  his 
career  as  a  solicitor  he  frequently  applied  for  more  insurance.  When 
he  had  reached  the  $50,000  mark  he  could  no  longer  pass  in  his  own 
company,  and  he  then  began  to  buy  houses.  He  has  now  over 
$50,000  invested  in  real  estate.  I  have  heard  him  say  himself,  and  I 
know  him  well  enough  to  believe  him,  that  he  never  could  have  saved 
anything  except  upon  the  plan  of  buying  something.  After  he  had 
made  a  purchase  he  enjoyed  the  idea  of  being  an  owner  so  much  that 
he  had  no  difficulty  in  paying  off  any  indebtedness  which  he  had  in¬ 
curred.  The  instinct  of  ownership  is  so  powerful  in  most  men  that  it 
may  safely  be  appealed  to  without  any  indirection.  Assure  a  man  that 
when  he  has  a  policy  of  his  very  own  that  he  will  be  unwilling  to  part 
with  it,  and  a  forcible  closing  argument  has  been  advanced. 

The  “psychological  moment”  is  a  pleasing  expression  which  has 
become  popular  in  recent  years.  In  an  insurance  interview  it  is  the 
time  when  the  proposition  has  been  fully  unfolded,  the  prospect’s 
interest  is  at  its  height,  and  the  solicitor  is  ready  to  ask  for  a  signa¬ 


ture  to  an  application.  It  is  then  that  insistence  upon  action,  argu¬ 
ments  addressed  to  the  dominant  motive  and  the  instinct  of  ownership 
should  be  energetically  urged. 


THF,  COST  OF  NEW  BUSINESS. 

A  supplementary  sheet  to  the  Gain  and  Loss  Exhibit  of  life  in¬ 
surance  companies,  now  demanded  by  the  several  Insurance  Depart¬ 
ments,  calls  for  a  showing  of  the  expenses  directly  chargeable  to  the 
procurement  of  new  business  and  the  loadings  on  the  premiums 
received  on  such  business.  In  the  accompanying  table  these  items  are 
presented  for  sixty  companies  as  filed  for  the  year  1907.  The  per¬ 
centage  of  loading  to  new  premiums  is  taken  from  the  exhibits  as 
filed,  and  in  making  up  this  table  there  has  been  added  the  percentage 
of  expenses  to  loading,  the  new  business  actually  paid  for  (excluding 
all  revivals  and  additions)  and  the  apparent  cost  per  $1000  of 
business  thus  secured.  A  division  of  the  companies  into  three  groups 
shows,  first,  the  companies  using  the  net  valuation  from  the  start; 
second,  the  industrial  companies,  and,  third,  the  companies  using  the 
preliminary  term  plan : 


Name  of  Company. 

Loading 
on  New 
Premiums. 

Per 

Cent  to 
New 
Pre¬ 
miums. 

Expenses 
on  New 
Business. 

Per 

Cent  to 
Loading. 

New 

Business. 

Cost 

per 

$1,000. 

.Etna  Life . 

$143,770 

20.06 

$417,486 

290.38 

$27,158,873 

15.37 

Bankers  of  Nebraska . . 

38,438 

23.5 

110,167 

286.61 

4,824,003 

22.84 

Berkshire  Life . 

23,094 

25.9 

48,466 

209.82 

3,021,000 

16.04 

Columbian  National. . 

25,733 

20.99 

112,412 

436.84 

5,616,774 

20.01 

Connecticut  General. . . 

20,792 

15.62 

52,998 

254.89 

5,957,828 

8.89 

Connecticut  Mutual  .  . 

90,382 

18.26 

193,613 

214.21 

11,767,748 

16.45 

Equitable,  New  York. . 

625,332 

26.97 

1,160,453 

185.59 

69,491,044 

16.70 

Equitable  of  Iowa . 

42,901 

22. 

132,556 

308 . 9S 

5,678,376 

23.35 

Germania  Life . 

102,887 

24.23 

185,526 

180.32 

11,238,576 

16.51 

Home  Life,  New  York. 

63,903 

24.64 

112,084 

175.46 

7,379,650 

15.19 

Inter-State . 

12,761 

37.49 

22,246 

174.33 

793,481 

28.04 

Manhattan  Life . 

17,784 

24. 

39,042 

219.53 

3,519,600 

11.09 

Massachusetts  Mutual.  • 

149,560 

25.32 

297,016 

198.59 

21,096,796 

14.08 

Mutual  Benefit . • 

328,110 

18.6 

786,664 

239.75 

50,055,041 

15.72 

Mutual  of  New  York .  . 

416,111 

24.04 

974,523 

234.19 

44,092,857 

22.10 

National  Life . • 

94,076 

21.64 

240,185 

255.31 

16,951,537 

14.17 

New  England . 

126,754 

25.2 

245,377 

193.59 

15,259,478 

16.08 

New  York  Life . 

861,065 

23.38 

1,846,428 

227.42 

135,371,754 

13.64 

Northwestern  Mutual..  • 

753,835 

21.9 

1,798,507 

238.58 

102,242,289 

17.59 

Penn  Mutual . 

434,142 

24.59 

925,827 

213.25 

59,937,775 

15.45 

Phoenix  Mutual . 

99,091 

21.5 

241,713 

243.94 

13,272,838 

18.21 

Provident  L.  and  T.. .  .  • 

143,018 

19.47 

316,729 

221.46 

21,930,317 

14.44 

Reliance  Life . • 

49,103 

23.1 

192,148 

391.31 

5,802,979 

33.11 

Scandia  Life . 

8,720 

21.66 

33,804 

387.66 

920,644 

36.72 

Security  Mutual,  N.  Y.  ■ 

25,896 

21.62 

59,284 

229.32 

4,97Q,450 

11.93 

Travelers . 

122,751 

16.8 

341,831 

278.55 

23,420,041 

14.59 

Union  Central . • 

252,825 

22. 

563,169 

222.75 

32,868,700 

17.13 

Union  Mutual . 

18,034 

21.35 

41,869 

231.61 

2,282,701 

18.34 

United  States . 

5,522 

16.8 

15,825 

286.61 

1,529,345 

10.34 

Washington . 

13,021 

13. 

40,826 

313.54 

3,620,100 

11.27 

Industrial  Campanies. 

Guaranty  Mutualf . 

23,482 

60.8 

31,817 

135.52 

2,234,607 

14.24 

Metropolitan . 

2,959,721 

29.37 

4,826,877 

163.09 

339,730,106 

14.21 

Prudential . 

1,297,594 

32.39 

3,284,593 

253.13 

232,439,876 

14.13 

West  Coast . 

59,064 

75. 

101,901 

172.54 

5,551,496 

18.36 

t  Company  uses  preliminary  term  basis  on  ordinary  policies. 

COMPANIES  USING  PRELIMINARY  TERM  PLAN. 


Name  of  Company. 

Loading 
on  New 
Premiums. 

Per 

Cent  to 
New 
Pre- 
’miums. 

Expenses 
on  New 
Business. 

Per 

Cent  to 
Loading. 

New 

Business. 

Cost 

per 

$1,000. 

American  Central . 

$159,969 

52. 

$180,439 

112.80 

$6,006,080 

30.04 

American  Life,  Iowa. 

30,525 

74.5 

37,582 

123.12 

1,178,250 

31.90 

Bankers  Reserve . 

164,614 

75.9 

176,506 

107.22 

5,845,750 

30.18 

Capitol  Life . 

131,437 

76. 

130,322 

99.15 

4,902,250 

26.78 

Cedar  Rapids . 

12,470 

70.5 

16,421 

131.52 

568,669 

28.86 

Central  of  U.  S . 

96,151 

88.71 

122,055 

126.94 

3,419,000 

35.70 

Colorado  National . 

91,420 

76.5 

100,021 

109.40 

3,170,659 

31.54 

Des  Moines  Life . 

145,229 

77. 

186,184 

128.20 

5,555,753 

33.51 

Federal  Life . 

26,602 

46. 

39,704 

156.77 

3,063,733 

13.00 

Fidelity  Mutual . 

271,057 

54.8 

260,966 

96.28 

15,098,511 

17.59 

Franklin  Life . 

85,829 

66. 

94,731 

110.37 

5,231,651 

18.10 

Hartford  Life . 

84,958 

70.1 

97,270 

114.50 

3,481,777 

27.93 

Illinois  Life . 

217,684 

74.5 

241,183 

110.80 

9,390,500 

25.68 

Lincoln  National . 

17,277 

71.5 

19,936 

115.40 

819,800 

24  31 

Michigan  Mutual . 

89,877 

76.8 

129,053 

143.59 

5,296,074 

24.37 

Minnesota  Mutual . 

31,095 

74. 

35,576 

114.41 

1,622,250 

21.93 

Missouri  State . 

175,703 

64.58 

221,318 

125.96 

6,329,696 

35.00 

National  of  U.  S.  A . 

258,942 

63. 

412,538 

159.31 

11,979,167 

34.44 

Northern  of  Illinois . 

32,916 

69.48 

37,200 

113.01 

1,900,000 

19.59 

Northwestern  National. . 

71,204 

80. 

55,138 

77.43 

3,061,788 

17.44 

Pacific  Mutual . 

527,694 

62.7 

526,943 

99.86 

18,327,503 

29.00 

Register  L.  and  A . 

8,240 

74.59 

8,679 

105.31 

403,345 

21.53 

Royal  Union . 

89,105 

74.1 

127,315 

142.88 

3,546,718 

35.90 

State  Life . 

298,759 

66.6 

380,030 

127.20 

11,829,962 

32.12 

U.  S.  Annuity  and  Life. 

57,047 

67.34 

65,614 

115.00 

2,906,343 

22.57 

Wisconsin  Life . 

6,520 

93.87 

7,907 

121.27 

202,500 

39.00 
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UP  AGAINST  IT. 

Stories  about  life  insurance  agents,  their  experiences  and  their 
travels  are  generally  permeated  with  success.  No  doubt  at  least  sixty 
per  cent  of  this  so-called  success  may  be  nominal.  Some  time  ago 
the  writer  had  occasion  to  go  to  a  section  on  the  Eastern  coast  to 
represent  one  of  the  strongest  companies  in  the  field,  and  incidentally 
to  assist  the  local  agent  at  that  point;  he  having  submitted  many 
excuses  to  the  general  agent  for  placing  no  business  in  that  section. 

It  may  be  understood  at  the  beginning  that  the  above  territory  repre¬ 
sented  a  wealthy  section.  Crops  were  good  and  bringing  high  prices, 
and  farmers  were  better  off,  financially,  than  ever  before. 

Arriving  at  the  appointed  town,  and  having  been  met  at  the  station 
by  the  local  agent,  we  proceeded  to  the  home  of  prospect  number  one. 

He  was  a  healthy,  robust  prospect  of  forty-two  years,  who  besides 
having  a  wife  and  three  small  children  (all  under  five  years  of  age) 
owned  a  small  farm,  mortgaged  for  half  its  value.  He  could  east  y 
have  protected  his  family  to  the  extent  of  $5000  and  live  comfortably 
after  paying  living  expenses  and  providing  for  a  reduction  of  the 
mortgage.  We  spent  half  an  hour  explaining  the  beauties  of  in¬ 
surance,  pointing  out  the  fact  of  his  home  and  farm  being  mortgage 
and  the  calamity  that  would  befall  his  wife  and  children  should  he 
die  before  the  mortgage  was  paid  off.  He  thoroughly  believed  in 
insurance  and  thought  well  of  our  argument,  but  the  only  answer  we 
could  get  from  him  was,  “Not  to-day;  I’ll  have  to  think  it  over 
may  be  added  that  we  called  on  this  gentleman  a  week  later,  but  found 

the  usual  “cold  feet”  in  evidence.  , 

Our  next  man  (age  thirty-nine)  was  equally  as  good  a  prospect,  to 
whom  agents  of  other  companies  had  explained  insurance  quite  a 
number  of  times.  His  signature  was  almost  attached  to  the  applica¬ 
tion  when  he  saw  an  outlet  by  which  he  might  escape  (we  having  used 
much  persistence).  Here  he  started  in  on  the  strength  o  the  com- 
pany  represented.  To  our  ammunition  box  we  darted  and  brought 
forth  figures  which  could  not  be  questioned,  but  owing  to  his  lac 
intelligence,  to  him  it  was  evidently  so  much  Greek.  Nevertheless,  we 
closed  up  this  means  of  exit,  and  just  as  he  was  about  to  attach  his 
signature  and  pay  over  the  first  premium  his  younger  brother 
leisurely  strolled  in.  Of  course  introductions  caused  another ^  delay 
and  although  we  held  tightly  onto  the  strings,  we  lost  him.  The  ne. 
day  we  called  on  his  brother,  but  could  not  interest  him.  _ 

These  are  fair  specimens  of  just  what  prospects  we  were  up  aD 
of  course  not  stating  the  times  we  came  upon  prospects  to  whom  our 
company  had  been  knocked,  but  these  were  quickly  set  right 

Notwithstanding  the  many  obstacles  in  our  path  we  rounded  up  a 
fair  business,  having  never  lost  confidence  and  exercismg  the  sam 
energy  throughout  our  canvass.  Possibly,  if  we  had  had  anothe 
week  at  them  we  would  have  landed  fifty  per  cent  of  the  hard  , 
Some  of  these  had  bought  policies  of  agents  which  were  entirely 
different  from  what  they  were  represented  to  be,  and  had  so  work 
un  their  feelings  that  it  was  impossible  to  interest  them  m  any  kind 
of  insurance  project.  If  the  foregoing  incidents  need  a  moral  it  would 
l  Z  „e  >U  (Laver  .0  do  an  honorable  business,  and  not  try  to 
sell  insurance  by  “knocking,”  twisting  and  prevaricating,  as  an  agen 
who  is  guilty  of  any  or  all  of  these  practices  cannot  survive  long  1 

the  insurance  field. 

TAKE  AN  INTEREST  IN  THE  BUSINESS. 

There  are  many  bright  young  men  who  are  soliciting  We  insurance 

,0-day  who  will  never  be  anything  bu'  8“U  ""f^J^on  it 
ability  but  they  will  not  rise  in  their  calling.  7.'  . 

because  they  are  not  interested.  They  look  upon  life  insurance  as  a 
temoorary  calling  rather  than  one  in  which  they  are  to  remain  and 
protect  themselves.  Without  interest,  intense  and  absorbing,  m  any 

calling  or  vocation,  there  can  be  no  advance. 

It  is  difficult  to  see  how  any  man  can  be  associated  with  life  in 
surance  without  taking  a  keen  interest  in  it— its  origin,  devdopment^ 

its.sdTfic  r^rit'";  xsz.  ™ 

^^  "volio^ndLhLhe  largest  part  cl  their 
mental  power  upon  things  which  may  be  classed  as  inciden  ak  The 
...  incnrance  solicitor  who  does  not  experience  pleasure  in  the  study 
“d  pur™,  of  "he  business  will  no,  find  profit,  and  he  wtl,  no, 

succeed. 


A  POINTER  FOR  BRIDEGROOMS. 

“Men  sometimes  look  on  matrimony  as  a  benefit  conferred  upon 
women.  They  have  so  long  regarded  themselves  as  the  prize  package 
in  life  that  they  cannot  help  feeling  that  a  woman  who  has  the  luck 
to  draw  one  ought  to  sit  down  and  spend  the  remainder  of  her  life 
congratulating  herself  on  her  good  fortune,  this  is  a  mistake, 
marriage  is  serious  enough  for  anybody,  but  for  a  woman  it  is  the 
doorway  to  paradise  or  perdition.  It  is  an  episode  in  a  man  s  life. 
It  is  the  whole  of  a  woman’s  life.  The  man  has  his  business  to 
occupy  his  mind,  his  career  and  friends  and  diversions  from  the  out¬ 
side.  The  woman  has  only  her  husband  and  her  home  and  God  to 
help  her  the  day  she  starts  out  to  hunt  for  comprehension  and 
sympathy  and  happiness  outside  of  them.  Reward  her  for  her 
sacrifice  and  her  devotion  by  safeguarding  her  future  comfort  and 
ease  through  that  surest  and  safest  of  all  investments  life  insurance. 

The  above  appears  on  a  printed  slip  which  an  enterprising  life 
insurance  agent  uses  freely  as  “campaign  literature.  He  mails  it 
to  young  married  men,  and  especially  to  bridegrooms,  keeping  a 
careful  watch  of  the  matrimonial  announcements  in  the  daily  papers 
for  that  purpose. 


COMPLIMENTING  BUSINESS  ACUMEN. 

“Most  men  who  are  getting  along  in  the  world,”  said  a  well-known 
life  insurance  agent,  “like  to  feel  that  they  possess  business  acumen 
and  sound  judgment  regarding  investments,  and  things  financial  in 
particular.  Therefore,  in  recent  years  I  have  found  it  a  more  suc¬ 
cessful  procedure  in  soliciting  life  insurance  to  compliment  a  pros¬ 
pect  upon  the  soundness  of  his  business  judgment,  for  most  men  like 
to  think  that  they  are  looked  up  to  and  that  the  qualities  that  they 
feel  they  have  are  recognized  by  others.” 

“I  even  think  that,  with  most  men,  this  line  of  procedure  is  a  shorter 
cut  to  a  signed  application  than  an  appeal  in  the  interests  of  the 

widow  and  the  orphans.  _  . 

“I  refer  to  their  evident  success  and  general  prosperity,  which  is 
recognized  by  the  business  world  and  the  general  community,  and  at 
the  same  time  I  make  use  of  a  list  of  prominent  patrons  of  life 
insurance,  some  of  which  every  man  in  almost  every  calling  is  sure 
to  recognize.  The  point  which  is  almost  sure  to  appeal  to  the 
average  man  is  this :  if  the  men  whose  names  are  shown  him,  who 
are  recognized  as  successful  men  and  powers  in  the  financial  and 
business  world,  think  so  favorably  of  life  insurance,  why  is  it  not 
wise  for  him  to  emulate  their  example?  He  will  take  insurance  as  a 
business  proposition,  as  an  investment,  because  in  so  doing  he  feels 
that  his  judgment  leads  him  along  the  lines  followed  by  wealthier 
and  more  successful  men. 


5ECOND  SUPPLEMENT  TO  THE  HANDY  GUIDE  FOR  1908. 

The  second  supplement  to  the  1908  edition  of  The  Handy  Guide 
co  Premium  Rates,  Applications  and  Policies,  just  issued  by  The 
Spectator  Company,  contains  a  variety  of  new  premium  rates,  sur- 
,-ender  values  and  policy  forms.  Its  contents  include  the  new  guaran¬ 
teed  premium  reduction  policy  of  the  Hartford  Life,  the  surrender 
values  on  twenty-year  endowment  policies  of  the  Berkshire  and 
Massachusetts  Mutual,  the  guaranteed  investment  policy  of  the  Pacific 
Mutual,  the  rates  and  policy  form  of  the  Prudential’s  new  mont  y 
income  form,  new  rates  and  policy  of  the  South  Atlantic  Life,  and 
the  new  rates  of  the  Washington  Life.  This  supplement  brings  up 
to  date  the  variety  of  information  contained  in  The  Handy  Guide 
for  1908  and  the  first  supplement  thereto,  and  is  needed  by  every 
active  agent  Deliveries  are  now  being  made  to  subscribers  to  the 
annual  set.  Copies  will  be  furnished  to  purchasers  of  The  Handy 
Guide  for  1908  at  25  cents  each,  or  75  cents  for  the  three  supplements 
the  last  of  which  will  be  issued  early  in  January.  The  price  of  each 
supplement  to  non-subscribers  to  the  current  edition  of  The  Handy 
Guide  is  50  cents.  Address  all  orders  to  The  Spectator  Company, 
135  William  street,  New  York. 


The  agent  must  know  all  about  life  insurance  and  the  company  he 

■presents,  but  as  a  rule  one  argument  or  a  mere  offer  of  the  policy 
ill  suffice.  Don’t  waste  your  ammunition.— The  Life  Agents  Primer. 


/ 
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PROVIDING  FOR  THE  SENTIMENTAL  CAPITAL. 

1  he  custom  of  the  heads  of  business  enterprises  carrying  a  large 
amount  of  life  insurance,  payable,  in  case  of  death,  to  the  company  or 
corporation,  is  becoming  more  and  more  common.  In  a  way,  it  is 
regarded  somewhat  as  fire  insurance  is ;  that  is,  the  loss  of  the  head 
of  a  business  house  is  an  actual  loss  to  the  business,  and  one  that 
cannot  be  replaced  even  by  the  services  of  another  man  of  equal 
ability.  There  cannot  help  but  be  a  loss  in  credit  when  the  head  of 
a  business  enterprise  passes  away,  and  it  is  this  that  the  taking  out 
of  life  insurance  is  supposed  to  offset  in  some  degree.  For  example, 
some  man  by  his  genius  and  personality  builds  up  a  great  business. 
That  man’s  personality  is  an  asset  in  the  business.  While  his  genius 
may  be  replaced  by  some  other  man’s  the  personality  cannot  be ;  it  is 
a  sentimental  capital — it  might  be  so  called— which  is  a  total  loss 
when  that  man  passes  away.  It  requires  time  for  the  company  to 
establish  the  same  feeling  of  security,  no  matter  how  able  the  new 
management,  and  to  insure  the  same  credit  and  confidence  that  the  old 
management  enjoyed.  Less  than  a  year  before  his  death  the  head  of  a 
large  concern  took  out  $1,000,000  in  life  insurance,  payable  at  his 
death  to  his  company.  When  he  died  the  business  passed  into  younger 
hands;  and  while  it  has  been  ably  managed  ever  since,  and  no  ques¬ 
tion  has  arisen  regarding  the  cre'dit  of  the  company  nor  the  ability 
which  dominates  it,  it  has  not,  of  course,  had  the  guiding  hand  that 
built  it  up  to  one  of  the  greatest  of  its  kind  in  the  world.  Yet, 
through  his  foresight,  the  company  has  had  the  advantage  of  a 
great  working  capital,  which  has  maintained  its  credit,  and,  in  part, 
has  offset  the  loss  of  a  sentimental  credit  due  to  his  personal  manage¬ 
ment.  The  younger  men  at  the  head  of  the  company  have,  through 
very  successful  management,  established  a  sentimental  credit  that  is 
of  value,  and  in  case  of  their  deaths,  or  the  death  of  any  one  of  them, 
there  would  be  another  loss  that  would  be  difficult  to  replace.  Realiz¬ 
ing  this  the  president  and  vice-president  of  the  company  have  adopted 
the  policy  above  described  in  the  matter  of  life  insurance,  and  each, 
recently,  took  out  a  policy  for  half  a  million  dollars,  the  company 
being  the  beneficiary. 

ADVICE  TO  THE  MAN  WHO  IS  THINKING  OF  BECOMING 
AN  AGENT,  BUT  WHO  HAS  NOT  YET 
COME  TO  A  DECISION. 

Life  insurance  is  not  a  luxury,  it  is  a  necessity.  Wherever  civiliza¬ 
tion  extends  there  life  insurance  flourishes.  The  people  want  it — can’t 
do  without  it — must  have  it — get  it.  But  they  do  not  go  in  search  of 
It.  They  have  formed  the  habit  of  waiting  until  the  agent  brings  it, 
explains  it  and  aids  them  in  selecting  the  kind  that  will  best  serve 
their  puposes. 

Every  good  company  is  looking  for  industrious  men  of  integrity  and 
reputation  to  sell  its  policies. 

Experience  is  not  essential.  Any  intelligent  man  or  woman  can,  from 
the  very  start,  earn  a  fair  living  as  an  agent — under  the  guidance  which 
the  company  will  give. 

An  energetic  and  resourceful  agent  can  in  time  accumulate  a  liberal 
income  if  identified  with  any  company  deserving  and  enjoying  the  con¬ 
fidence  of  the  public. 

If  you  are  in  a  business  that  gives  you  a  big  income,  and  are  laying  by 
surplus  every  year,  these  remarks  will  not  interest  you.  But  if  you 
wish  to  improve  your  circumstances  and  want  to  find  a  congenial  occu¬ 
pation  that  will  yield  good  pay  from  the  start,  go  into  life  insurance. 

There  is  no  reputable  calling  in  which  a  man  of  character  and  energy 
(who  lacks  capital  and  expert  knowledge)  can  make  so  large  an  income 
and  (if  he  is  prudent  and  saving)  build  up  so  rapidly  a  large  capital; 
provided  he  identifies  himself  with  a  strong  and  prudently  conducted 
company. 

Success  to  such  a  man,  representing  such  a  company,  is  limited  only  by 
his  capacity  and  diligence. 

Experienced  agents  testify  that  it  is  easier  to  write  life  insurance  to¬ 
day  than  ever  before;  provided,  the  insurance  offered  is  of  the  best 
quality,  and  is  issued  by  a  company  founded  on  scientific  principles, 
whose  financial  strength  and  reputation  for  fair  dealing  have  given  it 
standing  in  the  community. 

Every  such  company  is  looking  for  capable  men  (with  or  without  ex¬ 
perience)  to  represent  it.  There  is  no  line  of  business  that  yields  to 
the  man  of  character  and  enterprise  so  certain,  so  liberal  and  so  prompt 
a  return.  '  ■  ~  • 

There  is  no  business  whose  foundations  are  more  secure,  and  whose 
affairs  can  be  conducted  with  more  absolute  safety,  than  those  of  a 
prudently  managed  life  insurance  company. — The  Life  Agents  Primer. 


THE  POOREST  INVESTMENT  HE  EVER  MADE. 

He  called  at  the  home  office  to  surrender  a  life  insurance  policy  which 
he  had  been  carrying  for  thirty-five  years.  He  was  now  an  old  man— a 
little  too  old  to  work — and  as  his  children  were  all  able  to  provide  for 
themselves  he  thought  he  might  as  well  have  the  cash  value  of  his  life 
insurance  for  the  use  and  comfort  of  his  own  declining  years.  The 
policy  was  for  $500ty,  and  the  cash  surrender  value  was  found  to  be  ap¬ 
proximately  $3000. 

He  was  plainly  disappointed  in  the  amount  and  petulantly  declared 
that  it  was  the  “poorest  investment  he  had  ever  made.”  "Why,"  said 
he,  “I  have  paid  nearly  that  amount  in  premiums.  I  ought  at  least  to 
get  my  money  back  with  savings-bank  interest.” 

“One  moment,  pardon;  have  you  had  your  house  insured  during  these 
years?” 

"Yes;  when  I  owned  a  house.” 

“And  when  you  no  longer  needed  fire  insurance,  did  the  company  re¬ 
turn  to  you  the  premiums  you  had  paid  in  with  savings-bank  interest?” 

“Of  course  not.  If  my  house  had  burned  they  would  have  paid  me  the 
face  amount  of  the  policy.  They  could  not  pay  for  all  the  houses  that 
burned  and  yet  return  to  all  other  policyholders  the  premiums  they  had 
paid  in  with  interest.” 

“And  you  have  had  your  life  insured  for  thirty-five  years.  If  you  had 
died  in  any  year  during  that  time  the  company  would  have  paid  your 
beneficiary  $5000.  You  did  not  die,  but  a  large  majority  of  those  who 
insured  with  you  thirty-five  years  ago  did  die,  and  their  policies  have 
been  paid  in  full.  The  company  cannot  pay  for  all  who  die  and  still 
return  to  those  who  surrender  their  policies  while  yet  living  all  the  pre¬ 
miums  paid  in  by  them  with  savings-bank  interest.  On  a  policy  as  old 
as  this,  however,  it  can  and  does  return  to  you  a  little  more  than  you 
have  paid  in,  notwithstanding  you  have  had  the  full  benefit  of  $5000  life- 
insurance  protection  for  a  period  of  thirty-five  years.  I  regret  that  you 
are  disappointed,  but  if  this  be  the  poorest  investment  you  ever  made, 
you  have  at  least  the  satisfaction  of  knowing  that  your  more  successful 
ventures  have  provided  a  competency  that  will  preserve  you  from  want.” 

He  paused,  apparently  in  earnest  contemplation.  “I  was  wrong,”  he 
said.  “Of  every  dollar  I  ever  earned,  of  every  investment  I  ever  made, 
this  is  all  that  I  have  left  for  the  support  of  my  old  age.  You  have 
proved  to  me  that,  instead  of  the  worst,  this  is  the  best  investment  I 
ever  made.” 

The  story  but  recites  the  experience  of  the  average  man.  The  great 
majority  of  persons  who  live  to  old  age,  no  matter  what  periods  of 
prosperity  they  may  have  had  in  their  lifetime,  leave  no  estate  at  death 
except  their  life  insurance.— Mutual  Interests. 


CAN’T  DO  IT  ALL  IN  ONE  DAY. 

What  would  you  think  of  the  farmer  who  expected  to  plow  his  field, 
harrow  it,  sow  the  seed  and  reap  the  harvest,  all  in  one  day?  It  can’t 
be  done.  So  don’t  feel  disappointed  if  you  don’t  take  a  man’s  applica¬ 
tion  on  your  first  interview.  Be  patient.  That’s  only  the  plowing.  You 
have  left  great  furrows  from  one  end  of  the  field  to  the  other  if  you’ve 
done  your  work  well.  Go  again  and  smooth  them  out  with  a  harrow. 
By  this  time  you  will  have  a  good  knowledge  of  what  kind  of  seed  this 
soil  will  grow  best.  Go  again,  taking  the  seed  and  sow  it.  Then  watch 
and  wait  for  the  harvest.  It  will  come.  Only  remember  that,  even  If 
you  have  prepared  the  soil  and  sown  the  seed,  the  harvest  is  for  the  man 
who  is  on  hand  at  the  right  time  with  his  reaper  all  tuned  up.  Be  that 
man.— Pittsburg  Life  Pusher. 


ETERNAL  VIGILANCE  IS  THE  PRICE  OF  APPLICATIONS!! 

The  following  true  story  illustrates  (1)  that  an  agent  never  knows 
whom  ,he  can  insure,  (2)  that,  to  get  the  best  possible  results,  he  must 
always  be  on  the  alert,  (3)  that  no  possible  chance  should  be  overlooked 
by  him  simply  because  he  imagines  that  there’s  no  use  in  soliciting  “John 
Jones”  or  “Bill  Smith.” 

Every  person  who  is  in  a  position  to  pay  for  an  insurance  policy  should 
have  your  attention. 

An  agent  recently  wrote  the  application  of  the  manager  of  a  large 
bank  in  a  distant  city.  He  also  wrote  the  application  of  the  bank  cashier. 
But  he  overlooked  that  the  assistant  manager  ought  also  to  be  a  good 
prospect,  as  he  was  perfectly  able  to  take  and  pay  for  a  policy.  And 
besides,  the  manager  and  cashier  had  just  been  insured.  Furthermore, 
the  agent  knew  the  assistant  manager,  but  dumbly  thought,  if  he  thought 
at  all,  that  the  gentleman  possibly  might  not  be  favorably  inclined  Just 
then. 

But  mark  what  happened.  A  little  later  another  agent,  learning  that 
the  manager  and  cashier  had  been  written,  walked  In  and  interviewed 
the  assistant  manager  and.  lo  and  behold!  took  his  application  for  a 
good-sized  policy.  The  assistant  manager  said  he  had  actually  been  con¬ 
templating  insurance  for  some  time.  Thus  the  man  who  might  have  had 
the  business  for  the  asking  let  it  slip  away. 

With  these  facts  in  mind,  think  carefully  as  to  whom  among  your  ac¬ 
quaintances  you  have  not  solicited,  or  of  whom  you  may  have  thought 
recently  but  dismissed  as  not  being  probable  prospects  just  then.  Think 
carefully  also  of  the  acquaintances,  friends  and  business  connections  of 
the  men  whom  you  have  insured.  You  will  find  among  these  many  good 
prospects  with  whom  you  can  do  business. 

The  man  who  to-day  does  a  good  business  is  the  one  who  has  his  eyes 
open  all  the  time,  his  ear  to  the  ground,  and  is  always  thinking  whom 
he  can  insure. — New  York  Life  Bulletin. 


Life  Agents  Primer. — This  instructive  work,  extracts  from  which 
are  given  in  this  number,  is  by  William  Alexander,  author  of  The 
Successful  Agent.  It  is  instructive  to  new  agents  and  a  constant  help 
to  men-  of  experience.  The  Life  Agents  Primer  is  published  by  The 
Spectator  Company,  135  William  street.  New  York,  and  sells  at  $1  per 
copy. 
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CONCENTRATED  WORK. 

Anderson  Secures  Business  in  Bulk. 

“What  is  the  matter,  Anderson?  You  seem  to  be  in  a  brown  study,” 
said  Wilson,  patting  his  friend  on  the  shoulder. 

"So  I  was,”  John  answered,  rousing  himself  with  difficulty.  “You 
see,  I  have  used  the  pater's  name  on  all  his  special  friends  and  have 
about  used  up  all  my  social,  club  and  school  acquaintances  that  are 
easy  to  get  at,  so  now  I  have  to  get  out  and  strike  cold  from  the 
shoulder.  I  know  it  was  not  up  to  the  ethics  of  the  business  to  side¬ 
swipe  old  Johnny  Sevier  in  like  I  did.  Honest,  I’m  rather  ashamed  of 
doing  it,  too,  and  will  not  again.” 

“Got  religion?” 

“Perhaps.  I  have  been  going  to  a  Methodist  revival  lately,  and  the 
preacher  handed  out  hot  shot  to  hypocrites,  whited  sepulchers,  Phari¬ 
sees  and  their  ilk.  I’ve  never  pretended  to  be  a  saint,  but  I  do  not 
want  to  do  anything  I  feel  is  small  of  me,  or  that  could  in  any  way 
reflect  on  my  company  or  the  life  insurance  business  in  general.” 

“And  you  never  will,”  said  Wilson,  heartily.  “You  are  too  true  to 
yourself  and  to  your  friends  not  to  do  right.” 

“Thanks,  old  man.  Take  a  cigar  for  the  bouquet.  Now  to  get 
down  to  those  thoughts  you  inquired  about.  Do  you  know  Clarkson, 
ex-president  of  the  Monktown  Iron  Works?” 

“The  queer  old  fellow  who  looks  on  himself  as  the  ‘father  of  his 
people,’  and  goes  out  and  putters  around  the  works  every  day, 
although  he  turned  over  the  business  to  his  sons  years  ago?” 

“Yes;  he’s  a  fine  old  fellow,  they  say.  McArthur  gave  me  a  note 
of  introduction  to  him  when  I  was  in  Canada  this  summer.” 

“And  how  do  you  expect  to  use  him?  He’s  too  old  to  take  out 
insurance.” 

“I  know  that,  but  the  men  who  work  for  the  iron  company  are 
not;  and  if  he  has  the  influence  over  them  that  he  is  reported  to 
have,  they  will  insure  if  he  advises  them  to.” 

“I  suppose  they  would;  but  John,  my  boy,  I  have  seen  men  try 
and  work  such  places  before,  and  it  is  always  a  freezeout.  The  com¬ 
pany  does  not  want  to  bother  with  the  matter  of  collecting,  and  the 
men  bitterly  resent  anything  like  interference  on  the  part  of  the 
company  as  to  how  they  shall  spend  their  wages.” 

“Yes,  I  know  that.  I  had  a  long  talk  with  the  manager  this  morn¬ 
ing,  and  he  told  me  the  same  thing;  but  still,  he  said,  my  originality 
might  pull  it  through,  and  that  it  was  a  gold  mine  if  it  worked  right, 
so  he  gave  me  the  best  rate  he  could  on  the  place  and  told  me  I 
could  try  my  hand.  I  think  of  going  out  to  the  works  early  in  the 
morning;  would  you  like  to  come  along?” 

“Certainly.  I  want  to  hear  you  talk  insurance  straight,  where  you 
cannot  ring  in  a  personal  pull  of  any  kind.  The  letter  of  introduction 
don’t  amount  to  anything;  I  have  had  hundreds  of  them  and  they 
never  did  me  a  particle  of  good.” 

“This  is  my  first  experience  with  one,  but  I  feel  it  will  count.” 

Getting  Acquainted  with  the  Workers. 

The  train  which  carried  those  of  the  workmen  who  lived  in 
Chicago  to  the  works  next  morning  also  numbered  two  insurance  men 
among  its  passengers,  Wilson  grumbling  that  he  had  overslept  and 


left  without  any  breakfast,  and  that  he  had  partly  dressed  in  the 
street  while  racing  for  the  train. 

Anderson  laughed,  and  said  that  it  would  not  hurt  if  the  ex¬ 
perience  of  early  rising  came  oftener,  and  leaning  over  asked  a  man 
in  the  seat  ahead  if  there  was  a  lunch  stand  at  the  station.  Being 
assured  that  there  was,  Wilson  grew  good  natured,  and  began  to 
look  around  him  with  interest. 

The  man  who  gave  the  information  remarked  that  they  were 
strangers,  and  asked  John  if  he  was  to  be  the  new  timekeeper  in 
Department  B. 

“No,”  he  said,  “we  are  simply  going  down  to  see  Mr.  Clarkson,  Sr., 
on  business.” 

“He  will  be  down  at  the  works  about  ten,”  said  the  workman ; 
"but  1  am  foreman  of  one  of  the  crews,  and  if  you  will  come  over 
after  you  have  breakfast  I  will  have  you  shown  through.” 

"Good!”  said  Anderson,  “that  is  just  what  I  would  like  best.” 

“I  knew  it;  could  tell  by  the  cut  of  your  jib.  Wish  you  were  the 
new  man  we  expect.  You’d  make  a  jimdandy  timekeeper.” 

“Wouldn’t  I  make  a  good  one,  too?”  laughed  Wilson. 

“Yes,  you’d  do,”  said'  the  foreman,  dubiously;  “but  he  has  a  smile 
that  gets  inside  of  you  and  goes  clear  down  to  your  boots.  He  would 
jolly  the  boys  where  you  would  bless  them  out,  and  he  would  get 
twice  as  much  work  out  of  them,  too.” 

“And  that’s  the  truth,  if  ever  you  told  it,”  said  Wilson. 

After  the  laugh  subsided,  Anderson  turned  the  conversation  upon 
the  ex-president  of  the  iron  works,  and  the  foreman  waxed  en¬ 
thusiastic. 

“The  old  man!  Well,  you  just  bet  he’s  all  right!  The  whitest 
heart  God  ever  put  into  a  man’s  body,  and  good  to  his  bands  as  a 
father.” 

“Do  all  the  men  feel  that  way?” 

“They’d  better,  or  they  would  get  pitched  out  pretty  quick.  No¬ 
man  can  go  around  our  works  and  say  a  word  against  our  old  man. 
We  know  him.” 

And  when  they  met  Mr.  Clarkson,  neither  Anderson  nor  Wilson 
wondered  at  the  way  the  men  felt.  Taller  than  most  men,  the  weight 
of  his  seventy  well-spent  years  had  not  bent  his  form;  his  snow- 
white  hair  was  still  thick,  and  his  penetrating  blue  eyes  were  but  little 
dimmed.  A  kindly  nature,  and  a  man  to  be  safely  loved  and  trusted, 
was  the  impression  he  always  made  upon  people  at  sight.  A  little  girl 
clung  lovingly  to  his  hand  as  he  came  through  the  yard;  but  seeing 
that  the  two  strangers  wished  to  speak  to  him,  he  patted  her  on  the 
head  and  told  her  to  run  off  and  amuse  herself. 

“My  name  is  Anderson,”  said  John,  presenting  his  card,  and  this  is 
my  friend,  Mr.  Wilson.  We  came  down  to  see  you  on  a  little  matter 
of  business,  and  I  have  a  letter  of  introduction  to  you  from  my 
friend,  Luke  McArthur  of  Canada,  at  whose  home  I  visited  last 
summer.” 

“Old  Luke!  Why,  bless  my  heart !  Luke  and  I  used  to  coast  down 
hill  on  the  same  toboggan,  and  race  all  over  the  country  on  skis 
every  winter,  and  hunt  and  fish  together  in  summer.  It  does  me  good 
to  see  his  old  fist  on  paper  again.”  . 

“Mr.  McArthur  is  a  fine  man.” 
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“Indeed  he  is ;  none  better.  And  what  can  I  do  for  his  friend, 
‘young  John,’  as  he  calls  you?  Would  you  like  to  go  over  the  works?” 

“We  have  been  over,  thank  you.  We  became  acquainted  with 
McCue,  one  of  your  foremen,  on  the  train  this  morning  and  he  showed 
us  through.  Said  if  I  wanted  to  be  timekeeper  he  would  recommend 
me  for  the  job.” 

“Bravo !  So  you  impressed  Billy  that  much !  Usually  he  has  to 
study  a  man  six  months  to  say  he  will  do.” 

“I  am  glad  he  took  a  fancy  to  me,  for  I  want  his  influence.” 

“You  are  not  a  labor  agitator,  I  hope,  Mr.  Anderson?” 

“No,  indeed;  my  mission  is  most  conservative.  To  explain,  I  wish 
to  ask  you  a  few  questions.  If  one  of  your  workers  gets  hurt  or  dies, 
the  company  usually  has  to  help  meet  the  expenses,  does  it  not?” 

“I  often  do  so  personally.” 

“Are  not  fatal  accidents  in  the  works  of  rather  frequent  occur¬ 
rence  ?” 

“We  try  and  guard  against  them  all  we  can,  but  they  will  occur 
sometimes.” 

“Would  you  like  to  see  each  of  your  men  with  a  thousand  dollars 
to  his  credit  laid  up  in  bank  to  help  him  over  such  a  time?” 

“Certainly.” 

“Could  not  each  man  who  is  making  fair  wages  easily  lay  up  a  few 
dollars  when  paid  off  to  create  such  a  fund  ?” 

“He  could  and  should  do  so,  but  he  will  not.” 

Getting  to  the  Point. 

“Now  this  brings  me  to  my  mission  here.  I  am  not  running  a  bank, 
and  I  am  not  interested  in  any  fake  scheme  to  get  your  men’s  money, 
but  I  can  provide  each  man  with  a  comfortable  sum  each  week  if  he 
gets  sick  or  hurt,  and  money  enough  to  care  for  his  family  in  case 
of  death,  at  so  low  a  price  he  will  hardly  miss  the  money.” 

“In  what  way?” 

“By  means  with  which  you  are  familiar,  but  have  probably  never 
thought  of  in  this  light.  Mr.  Wilson  and  I  represent  the  Consolidated 
Life  Insurance  Company,  one  of  the  strongest  in  the  world,  and  it  is 
putting  out  a  new  combination  health  and  accident  policy,  with  a 
death  benefit  of  $1000  in  case  of  death  from  either  natural  causes  or 
through  accident.  The  contracts  are  only  written  on  first-class 
physical  risks-.” 

“Our  men  are  that  or  they  could  not  do  our  work.” 

“And  the  work  they  do  carries  a  little  higher  rate  than  some  other 
occupations?” 

“It  is  more  dangerous.” 

“Do  you  pay  off  monthly,  Mr.  Clarkson?” 

“No;  weekly.” 

“Then  all  that  would  be  needed  would  be  for  us  to  write  the  men 
who  wished  such  protection,  and  let  them  give  to  some  designated 
man,  preferably  one  of  your  bookkeepers,  from  fifty  cents  to  one 
dollar  a  week,  according  to  age,  to  pay  for  their  protection.  They 
could  give  an  order  for  this  sum  to  be  deducted  weekly,  and  at  the 
end  of  each  month  the  bookkeeper  would  send  in  a  statement  of  the 
business  to  the  insurance  company,  together  with  the  claims  of  any  of 
the  men  who  had  been  sick,  and  he  would  also  look  after  the  filing 
of  death  proofs  in  case  his  services  were  needed.  It  would  take  very 
little  of  his  time,  and  the  manager  of  the  company  in  this  district  has 
given  me  permission  to  say  to  you,  that  if  we  can  make  such  an 
arrangement  he  will,  in  consideration  of  the  fact  that  we  will  not  have 
to  keep  a  regular  agent  of  the  company  at  this  point,  allow  the  book¬ 
keeper  five  per  cent  of  all  money  collected,  in  payment  of  his  services, 
and  ask  th*e  company  to  make  a  special  rate  in  such  cases  for  the  men, 
for  which  they  will  be  compensated  through  the  reduced  agency 
expenses.  In  this  way  the  men  c^n  get  the  best  of  protection  with 
our  company  more  cheaply  than  from  another  reputable  company, 
which  could  not  afford  to  carry  the  insurance  at  the  rate  we  can 
give.” 

“Excuse  me  for  a  moment,  if  you  please,  gentlemen,”  said  Mr. 
Clarkson.  “I  will  be  back  in  a  few  moments.”  In  about  five  minutes 
Mr.  Clarkson  returned  and  resumed  his  chair. 

“Have  you  approached  other  firms  with  this,  Mr.  Anderson?” 

‘No;  it  is  a  new  policy,  just  out.  And  as  Mr.  McArthur  had 
spoken  so  highly  to  me  of  you  and  your  works,  I  came  down  to  give 
you  the  first  chance.” 


“Ah,  yes.  Did  McArthur  take  out  insurance  with  you?” 

“Yes,  sir;  a  large  policy  upon  himself  and  upon  his  two  sons.” 

“Would  you  mind  giving  me  the  names  of  a  few  men  in  Chicago 
whom  you  have  insured,  personally?”  John  gave  him  the  names  of 
a  dozen  prominent  business  men  and  the  size  policy  each  had  taken. 

“So  old  Johnny  Se(vier  took  out  a  policy  for  fifty  thousand ;  that 
surprises  me.  I  never  thought  he  would  pay  such  an  amount  in  an 
insurance  premium.” 

“Everyone  was  surprised — himself  the  most  of  all,  I  think.” 

“Well,  my  boy,  I  like  your  looks  and  your  earnestness,  and  it  looks 
like  the  policy  you  describe  would  be  a  good  thing  for  the  men,  all 
right.  I  don’t  mind  telling  you  that  I  have  called  up  my  friend 
Judson  in  the  State  Treasurer’s  office  at  Springfield,  to  find  out  what 
he  thinks  of  your  company,  for  I  may  be  able  to  recommend  it  to  a 
friend  sometime  who  happens  to  want  some  insurance,  but  I  am 
frank  to  say  I  do  not  see  my  way  clear  to  giving  you  permission  to 
address  the  men  and  try  to  interest  them  in  insuring.  They  would 
be  sure  to  think  we  were  trying  to  dictate  how  they  shall  spend  their 
money,  and  that  would  breed  discord  and  dissatisfaction.  I  am  sorry, 
but  you  will  have  to  see  them  at  their  homes,  and  make  it  a  purely 
individual  matter  if  you  insure  them.” 

Bringing  Other  Influence  to  Bear. 

Wilson’s  face  fell,  and  it  was  plain  he  was  willing  to  take  his  hat 
and  go;  but  John  had  no  idea  of  going  yet  if  he  could  find  any  pre¬ 
tense  to  linger.  Seeing  the  little  girl  who  had  come  to  the  works  with 
Mr.  Clarkson  peeping  into  the  door  to  see  if  they  were  gone,  he 
called  to  her :  “Come  in,  little  lady,  and  get  acquainted.  I  usually 
have  some  bon  bons  in  my  pocket  for  nice  little  girls.”  She  came  in 
shyly,  but,  won  by  his  pleasant  smile,  was  soon  seated  in  his  lap, 
chattering  like  a  magpie. 

“And  what  is  your  name,  girlie?”  asked  John. 

“Jessica  Imogen  Clarkson.” 

“My  granddaughter,”  said  the  ex-president,  fondly.  “What  do  you 
think  of  Mr.  Anderson,  Jess?”  he  inquired. 

“Oh,  he’s  a  dear !”  throwing  a  little  arm  around  his  neck. 

“Quite  a  conquest,”  smiled  her  amused  relative.  To  return  to 
the  insurance  matter,  I  will  say  again,  frankly,  that  in  view  of  the 
way  the  men  would  most  certainly  resent  anything  which  they  could 
construe  as  interference  with  their  rights  and  privileges,  I  can  do 
nothing  for  you.”  Wilson  looked  at  Anderson  for  a  motion  to  go; 
but  to  ease  matters  over,  his  friend  continued  to  talk  to  the  child. 

“Have  you  any  brothers  and  sisters,  dear?” 

“No,  sir;  there’s  just  me.” 

“Don’t  you  get  lonesome?” 

“Course  not ;  there’s  plenty  of  chillens  here.” 

“Jess  is  the  special  friend  of  every  man,  woman  and  child  on  the 
place,”  said  her  grandfather,  proudly. 

“And  which  of  the  children  do  you  like  best?”  said  John.  She 
paused,  as  if  deeply  considering,  and  replied:  “Nance  and  Bob  Ellis; 
but  they’s  so  poor  they  don’t  come  to  school  any  more.  Their  papa 
got  killed  and  their  mama  takes  in  washing,  and  they  have  no  clothes 
fit  to  wear.” 

“My,  my!  I  must  see  to  that,”  murmured  Mr.  Clarkson. 

“And  who  do  you  like  next  best?”  continued  Anderson. 

“Tom  Simmons.  He  let’s  me  ride  on  his  sled  and  in  his  wagon, 
and  brings  me  nice  red  apples  to  school  off  of  their  tree.” 

“And  what  does  Tom’s  mother  do?” 

“She  don’t  do  nuffin’  at  all  hut  keep  house.  Tom’s  papa’s  dead,  too; 
but  he  was  in  a  showus  company,  Tom  says,  and  they  paid  his  mama 
lots  and  lots  of  money,  so  she  bought  their  house.  She  wears  the 
beautifulest  long  black  veil  when  she  goes  out,  and  Tom’s  new  over¬ 
coat  is  trimmed  with  big  brass  buttons.  Bert  Armstrong  called  Tom 
a  dude  when  he  first  wore  it;  but  Tom  knocked  him  down,  and  I 
laughed,  I  did.” 

“Isn’t  it  a  pity  that  Bob  and  Nance’s  father  was  not  in  the  in¬ 
surance  company,  too,  so  their  mother  would  not  have  to  do  washing, 
and  they  could  have  pretty  clothes,  too?” 

“Yes,  sir,”  she  answered,  much  interested;  “can  all  mens  get  in?” 

“Certainly,  dear,  and  it  does  not  cost  them  very  much.” 

“Then,  gwanpa,”  sitting  up  straight  and  looking  very  important, 
“you  make  them  do  it.” 
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“You  think.  I  am  very  important,  Jess,  but  they  do  not  want  to 
spend  their  money  to  insure.” 

“But  they  will  if  you  tell  them  to,  gwanpa.  If  you  don’t  try  its  part 
your  fault  that  Nance  and  Bob  don’t  come  to  school.”  This  accusation 
from  the  innocent,  kind-hearted  little  girl  seemed  to  trouble  her 
grandfather  very  much,  and  there  was  silence  of  the  most  intense 
kind  for  a  few  seconds. 

Seeing  Things  in  the  Right  Light. 

“Out  of  the  mouths  of  babes  cometh  wisdom,”  he  finally  quoted. 
“Perhaps  Jessica  is  right,  and  it  is  really  my  duty  to  the  men  to  point 
out  to  them  their  duty  to  their  families  after  death.  Anyway,  boys, 
when  I  hear  from  the  insurance  authorities  down  at  Springfield,  if 
they  say  that  your  company  is  all  right,  and  fair  and  square  in  every 
way,  I  will  give  you  a  chance.  You  can  stay  with  me  while  in  town, 
for  a  friend  of  McArthur’s  will  always  find  my  latch-string  out.  You 
can  explain  fully  about  your  contract  this  afternoon,  and  tell  me  all 
about  old  Luke,  then  I  will  call  a  meeting  for  the  men  at  quitting  time 
to-night,  and  you  can  address  them.  I  will  follow  with  a  few  words, 
telling  them  that  I  am  not  trying  to  influence  them  in  any  way,  but 
simply  want  to  give  them  a  chance  to  provide  protection  for  their 
families  in  a  good,  safe  company,  should  they  desire  to  do  so ;  and 
that  this  one  is  all  right  I  know,  for  I  telephoned  down  to  the  capital 
to  find  out.  You  can  talk  to  any  of  the  men  who  are  interested,  per¬ 
sonally,  and  those  who  want  to  join  can  have  the  time  off  to  get  ex¬ 
amined  by  the  doctor.” 

“Thank  you  very  much,  Mr.  Clarkson,”  said  Anderson.  That  is  all 
we  could  possibly  ask  of  you,  and  more  than  we  could  reasonably 
expect.” 

“No  thanks  are  due,  Mr.  Anderson.  I  am  glad  to  oblige  you,  and 
while  I  hesitated  to  do  so,  from  business  reasons,  it  puts  the  matter 
in  a  different  light  when  little  Jess  here  holds  me  personally  respon¬ 
sible  as  to  whether  her  playmates  wear  rags  or  new  overcoats 
trimmed  with  big  brass  buttons.” 

As  Anderson  and  Wilson  enjoyed  their  after-dinner  smoke  that 
evening,  their  host  having  excused  himself  to  answer  the  telephone, 
Wilson  drew  a  long  breath  of  satisfaction,  and  said :  “That  was  a 
paternal  little  speech  the  old  man  made  them.” 

“Yes,  and  it  received  filial  attention,  too. 

“How  many  did  you  write  up,  Anderson?” 

“Fifteen.” 

“I  landed  twelve.  How  many  does  Clarkson  think  we  can  get 
in  all?” 

“From  one  hundred  and  fifty  to  two  hundred.  He  is  getting  warmed 
up  good  now,,  and  he  and  our  friend  McCue,  who  signed  the  first 
application  with  me,  can  handle  them  for  us  with  ease.” 

“How  did  you  know  how  to  handle  him,  Anderson?  I  couldnlt  have 
done  it.” 

“Yes  you  could,  Wilson.  You  lack  self-confidence,  that  is  all.  Mr. 
Clarkson  said  he  would  give  us  letters  to  several  similar  concerns, 
telling  how  much  he  thinks  of  our  company  and  the  plan.  Take  your 
pick  of  the  list  and  try  out  the  plan.” 

“Nixie,  my  dear  boy.  I  have  tried  to  follow  your  lead  on  tactics 
before.  I’ll  jog  along  with  you  down  the  line,  getting  paid  on  what 
I  land,  if  you  do  not  object.  Twelve  thousand  insurance  written  in 
one  day  is  enough  to  satisfy  this  modest  young  man.” 

“All  right,”  laughed  John.  “I  can  do  lots  better  work  when  my 
chum  is  along,  and  we  will  get  to  all  the  firms  in  time.” 

“That  was  the  second  bookkeeper,”  said  Mr.  Clarkson,  as  he  re¬ 
entered  the  room.  “He  wants  to  do  the  collecting,  and  says  that  he 
can  keep  them  jollied  into  keeping  the  payments  up.  If  he  does  not, 
McCue  and  I  will.  It’s  a  good  thing  for  the  men,  and  they  must  not 
drop  it.” 

“I  hope  most  of  them  will  remain  insured,”  said  John,  earnestly, 
and  Wilson  cordially  nodded  his  assent  to  the  wish. 


Know  everything  worth  knowing  about  your  business,  but  don’t  tell 
all  you  know. 

Be  concise.  Say  the  right  thing  and  then  stop.  Many  a  man  has 
been  talked  into  a. trade  and  then  talked  out  of  it. — The  Life  Agents 
Primer. 


CARELESSNESS  COSTS  MONEY. 

A  life  insurance  company  has  recently  been  ordered  by  the  court 
to  pay  the  proceeds  of  a  policy  through  the  carelessness  of  an  agent. 
The  facts  in  the  case  are  as  follows: 

The  policy  provided  that  “if  a  premium  note  is  not  paid  at 
maturity  the  policy  and  all  payments  made  thereafter  shall  thereupon 
become  forfeited  and  void.” 

The  insured  had  a  policy  on  his  life  for  which  he  executed  premium 
notes  due  in  six  months.  He  failed  to  pay  one  due  January  15.  On 
March  4  the  agent  wrote  to  him : 

The  thirty  days’  grace  on  your  note  expired  February  15.  This 
matter  must  receive  your  immediate  attention,  otherwise  we  will  be 
compelled  to  return  your  note,  which  will  cancel  your  insurance. 
Kindly  remit  by  return  mail. 

The  insured  was  unconscious  when  the  letter  was  received  on 
March  5,  and  died  the  next  day.  After  his  death  his  wife,  who  was 
the  beneficiary  of  the  policy,  remitted  the  money,  which  the  agent 
returned,  and  she  then  brought  suit  on  the  policy.  The  court  held 
that  the  assertion  by  the  company  was  inconsistent  with  a  claim  that 
the  policy  was  forfeited,  and  that  it  could  not,  when  subsequent 
events  made  it  to  its  interest  to  do  so,  withdraw  the  election  it  then 
made,  and  say  that  the  policy  was  forfeited.  The  court  further  held 
that  it  was  not  material  that  the  letter  was  not  received  or  read  by  the 
insured,  the  case  not  turning  on  his  conduct,  but  on  the  election  of  the 
company  not  to  treat  the  policy  as  forfeited. 

This  case  is  more  than  usually  aggravating,  inasmuch  as  even  had 
the  days  of  grace  clause  been  effective  the  full  limit  of  time  had 
expired,  and  the  agent  had  no  right  to  give  the  insured  any  oppor¬ 
tunity  to  be  restored  unless  he  could  give  satisfactory  evidence  of 
good  health.  Agents  must  always  bear  in  mind  every  condition  of  the 
contract,  and  act  strictly  in  accordance  therewith. 


If  you  are  a  life  insurance  agent  the  more  you  know  about  life 
insurance  the  better.  But  the  more  economical  you  are  in  using  that 
knowledge  the  more  insurance  you  will  sell.- — The  Life  Agents 
Primer.  - — - 

A  FEW  DO  THIS. 

The  almost  insatiable  desire  for  luxuries  in  these  times  is  ruining 
thousands  of  people.  Men  who  have  been  prudent  and  saving,  who 
have  laid  the  foundation  of  future  comfort,  and  even  affluence,  for 
themselves  and  their  families,  are  deliberately  courting  ruin  by  giving 
way  to  temptation  to  indulge  in  a  plan  of  life  which  they  can  in  no 
way  afford. 

There  are  thousands  of  men  to-day  who  have  comfortable  in¬ 
comes,  sufficient  to  provide  well  for  their  families  and  to  maintain 
them  in  their  station  in  life,  and  who,  besides,  have  purchased  enough 
insurance  to  insure  the  future  comfort  of  their  dependents;  and  per¬ 
haps  a  part  of  their  insurance  is  of  a  kind  which  they  themselves  will 
be  permitted  to  enjoy  after  a  certain  period  of  years. 

But  they  have  succumbed  to  the  “automobiliousness”  which  is 
raging  from  one  end  of  the  country  to  the  other.  They  see  others 
with  automobiles,  and  they  cannot  resist  the  temptation. 

They  purchase  on  instalments,  and  soon  find  that  actually  gaining 
possession  of  the  machine  is  only  the  beginning.  They  find  that 
gasoline  and  pneumatic  tires  cost  a  lot  of  money — more  than  they  can 
raise.  They  get  in  debt,  and  the  life  insurance  is  allowed  to  lapse. 
That  is  the  end.  The  automobile,  after  a  few  seasons,  is  fit  only  for 
the  scrap  heap.  The  misguided  ones  are  left  with  mortgaged  homes, 
the  family  is  shorn  of  its  guarantee  of  protection,  and  the  bread¬ 
winner  toils  on,  dejected  and  discouraged,  unable  to  again  hold  up  his 
head  and  look  the  world  in  the  face,  struggling  beneath  a  burden 
which,  with  yearly  increasing  cares  and  responsibilities,  he  is  never 
able  to  lessen.  - - 

Life  Agents  Primer. — This  instructive  work,  extracts  from  which 
are  given  in  this  number,  is  by  William  Alexander,  author  of  The 
Successful  Agent.  It  is  instructive  to  new  agents  and  a  constant  help 
to  men  of  experience.  The  Life  Agents  Primer  is  published  by  The 
Spectator  Company,  135  William  street,  New  York,  and  sells  at  ?1  per 
copy. 


The  Struggle  Everlasting  is  a  fit  description  of  the  life  agent’s  work. 
An  announcement  concerning  the  struggle  on  other  pages  of  this  issue 
should  prove  interesting. 
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HELPING  A  WOMAN. 

Said  a  prominent  banker.  “I  especially  recommend  life  insurance, 
because  I  am  so  familiar  with  the  vagaries  of  the  feminine  mind 
relative  to  financial  management.  It  is  not  to  be  wondered  at,  to  be 
sure.  A  man,  unless  he  is  shut  up  by  himself  in  a  monastery,  or  some 
other  institution,  must,  of  necessitjr,  absorb  a  good  deal  relating  to 
money  and  property  without  much  conscious  effort.  A  woman  is  not 
likely  to  do  this.  Besides,  the  loss  of  money  or  its  injudicious  in¬ 
vestment  is  apt  to  leave  a  woman  in  sorer  straits  than  it  does  a  man. 

"I  regard  life  insurance  as  a  necessary  protection,  no  matter  what 
the  circumstances  of  the  family  may  be.  A  woman  who  is  left  with 
young  children  to  care  for,  who  has  not  been  earning  money  for  a 
number  of  years,  is  likely  to  be  out  of  touch  with  the  work  she 
learned,  and  so  situated  that  she  cannot  at  once  take  it  up.  But  if  she 
has  a  substantial  sum  from  life  insurance,  even  if  it  is  not  sufficient 
to  maintain  her  always  without  work,  she  is  given  a  chance  to  ‘light 
on  her  feet’  and  to  ultimately  find  profitable  employment.” 


MARGINS  AND  EXPENSES  UNDER  SECTION  97  OF  THE 
NEW  YORK  LAW. 

Section  97  of  the  New  York  Insurance  Law,  passed  early  in  1906  on 
the  recommendation  of  the  investigating  committee,  provides  that  the 
expenses  of  procuring  new  business  shall  not  exceed  the  loadings  on 
new  premiums  received  plus  the  present  value  of  the  assumed  mor¬ 
tality  gains  for  the  first  five  years  of  insurance,  as  shown  by  the  select 
and  ultimate  method.  Companies  operating  in  New  York  last  year 
were  required  to  submit  a  separate  schedule  showing  the  margins 
and  expenses,  a  tabulation  of  which  is  herewith  presented.  It  will  be 
jeen  that  but  one  company  exceeded  the  limit,  and  the  Insurance 
Department  ordered  it  to  cease  business  in  the  State.  The  company 
immediately  secured  a  restraining  order  from  the  Supreme  Court 
pending  the  outcome  of  an  action  to  determine  the  questions  involved. 
The  table  shows  that  in  the  aggregate  of  the  first  year’s  margins 
involved  but  9^39  Per  cent  was  used  for  procuring  new  business,  the 
percentages  of  the  several  companies  ranging  from  77.82  per  cent  to 
201.37  per  cent : 


MARGINS  AND  EXPENSES  FOR  FIRST  YEAR’S  INSURANCE. 


• 

Loadings. 

Mortality 

Gains. 

Total 

Expense 

Margins. 

Total 

Expenses. 

Percentage 

of 

Expenses 

to 

Margins. 

JE  tn  a  Life . 

$ 

130,997 

$ 

150.604 

$ 

281,601 

$ 

262,315 

93  15 

Bankers  of  New  York . 

4,090 

2,376 

6,466 

5,182 

80  14 

Berkshire  Life . 

26.68S 

29,965 

56,653 

54,454 

96  11 

Colonial  Life . 

5,794 

10.S95 

16,689 

16,254 

97  39 

Columbian  National . 

25,733 

30.0S9 

55,822 

112,412 

•201.37 

Connecticut  General . 

17,328 

22,179  - 

39,507 

37,657 

95  31 

Connecticut  Mutual. . . . 

95,681 

132,593 

228,274 

211,303 

92.56 

Equitable,  New  York . 

625,332 

582,467 

1,207,799 

1,160,453 

96  08 

Fidelity  Mutual . 

117,280 

153,777 

271,057 

260,966 

96.28 

Germania  Life . 

102,887 

89,703 

192,590 

185,526 

96.32 

Home  Life,  New  York . 

63,903 

70,232 

134,135 

124,279 

96.43 

John  Hancock . 

215,750 

273,510 

489,260 

438,916 

89  71 

Life  Association . 

2,981 

6,918 

9,899 

9,669 

97  67 

Manhattan  Life . 

19,993 

22,055 

42,048 

39,042 

92  86 

Massachusetts  Mutual . 

152,832 

184,099 

336,931 

300^744 

80.35 

Metropolitan . 

713,197 

1,085,232 

1,798,429 

1,733,675 

96.40 

Mutual  Benefit . 

452,536 

517,227 

969,763 

797^252 

82.21 

Mutual  Life,  New  York . 

476,768 

465,037 

941,805 

852,440 

90.56 

National  Life . 

105,807 

115,776 

221,583 

215,609 

97.29 

New  England . 

126,754 

159,383 

286,137 

245,377 

86.01 

New  Y  ork  Life . 

1,101,598 

1,092,799 

2,194,397 

1,846,428 

84.13 

Northwestern  Mutual . 

882, 5S1 

989,918 

1,872,499 

1,731,699 

92.46 

Penn  Mutual . 

362,962 

405,666 

768,628 

67S.279 

88.28 

Phccnix  Mutual . 

118,735 

139,560 

258,295 

242;  300 

93.80 

Presbyterian  Ministers . 

7,897 

11,989 

19,886 

16,160 

81.26 

Provident  L.  and  T . 

143,018 

207,381 

350,399 

316,739 

90.38 

Prudential . 

507,267 

683,861 

1,191,128 

1,048,440 

§8.02 

Security  Mutual,  N.  Y . 

25,896 

38,227 

64,123 

'  59,284 

92.44 

State  Mutual. .  .  . 

64,505 

107,392 

171,897 

148,450 

86.36 

Travelers . 

117,338 

224,878 

342,216 

341,831 

99.87 

Union  Central. 

252,825 

328,132 

580,957 

563,169 

96.94 

Union  Mutual . 

21,807 

24,028 

45,835 

37,384 

81.73 

United  States . 

5,252 

11,336 

16,858 

15,388 

91.07 

Washington. . . 

13,001 

39,351 

52,352 

40,826 

77.82 

Totals . 

7,107,013 

8,408,635 

15.515,648 

14,179,904 

91.39 

In  addition  to  the  showing  on  new  business  the  companies  trans¬ 
acting  participating  business  were  required  to  state  the  total  margins 
available  on  the  entire  business.  They  were  given  credit  for  the 
assumed  mortality  gains  on  new  business  in  addition  to  the  loadings, 
which  resulted  in  an  average  percentage  of  expenses  to  margins  of 
66.41  per  cent.  Without  the  assumed  mortality  gains  the  percentage 


of  expenses  to  loading  would  have  averaged  72.17  per  cent.  This  table 
shows  that  but  two  companies  exceeded  the  margins  available,  one 
of  which  also  shows  an  excess  in  the  first  table,  while  the  other  has  its 
new  business  within  the  limit,  but  has  no  loading  on  some  of  its  old 
business  and  but  a  small  one  on  most  of  the  remainder.  These  tables 
are  interesting  in  showing  how  far  the  new  laws  have  gone  in  the 
direction- of  more  economical  conduct  of  the  business  of  life  in¬ 
surance.  Of  course,  opinions  differ  as  to  the  correctness  of  the 
assumed  standard,  and  the  experience  of  more  than  one  year  will  be 
necessary  to  demonstrate  its  practicability. 


TOTAL  MARGINS  AND  TOTAL  EXPENSES  (INCLUDING  FIRST  YEAR). 


Loadings. 

Mortality 

Gains. 

Total 

Margins. 

Net 

Expenses. 

Percentage 
of  Ex¬ 
penses  to 
Margins. 

iEtna  Life . 

$ 

1,810,864 

$ 

150,604 

$ 

1,961,468 

$ 

1,455,641 

74.21 

Bankers  Life . 

79,177 

2.376 

81,553 

78,746 

96.54 

Berkshire  Life . 

531,072 

29,965 

561,037 

387,571 

69  07 

Columbian  National . 

270,010 

30.0S9 

300,099 

432,213 

144.03 

Connecticut  General . 

131,611 

22,179 

153,790 

116,630 

75  69 

Connecticut  Mutual . 

1.065,623 

132,593 

1,998,216 

958;591 

79  99 

Equitable,  New  York . 

11,739,271 

5S2,487 

12,231,738 

8,545,711 

69.86 

Fidelity  Mutual . 

S63.441 

153,777 

1,017,218 

1,014,493 

99 . 73 

Germania  Life . 

U36.833 

89,703 

1,226,536 

1,028,847 

83.87 

Home  Life,  New  York . 

750,778 

70,232 

821,010 

680,067 

82.83 

John  Hancock . 

1,676,008 

273,510 

1,949,518 

1,685,229 

86.44 

Manhattan  Life . 

518,247 

22,055 

540,302 

480,287 

88.89 

Massachusetts  Mutual . 

1,955,944 

184,099 

2,140,043 

1,230,988 

57.52 

Mutual  Benefit . 

3,225,944 

517,227 

3,743,171 

2,744,083 

73.31 

Mutual  Life,  New  Yrork . 

11,572,887 

465,037 

12,037,924 

7,300,704 

60.64 

National  Life . 

1,058,971 

115,776 

1,174,747 

953,251 

81.15 

New  England . 

1,578,623 

159,383 

1,738,006 

1,177,886 

67.77 

New  York  Life. . . 

16,831,978 

1,092,799 

17,924,777 

9,437,433 

52.65 

Northwestern  Mutual . . 

7,172,083 

989,918 

8,162,001 

5,276,793 

64.65 

Penn  Mutual.. . . 

3,416,566 

405,666 

3,882,232 

2,378,744 

62.23 

Phcenix  Mutual . 

762,047 

139,560 

901,607 

813,505 

90.22 

Presbyterian  Ministers . 

51,699 

11,988 

63,687 

32,121 

50.62 

Provident  L.  and  T. . 

1,425,489 

207,381 

1,632,S70 

1,188,015 

72.75 

Security  Mutual,  N.  Y . 

349,507 

38,227 

387,734 

466,084 

120.19 

State  Mutual. . . . 

1,047,939 

107,392 

1,155,331 

704,177 

60. 9S 

Union  Central.. . . 

1,687,708 

32S.132 

2,015,840 

1,871,573 

92.84 

Union  Mutual. . . . 

499,215 

24,028 

523,243 

396,931 

75.87 

Totals . 

73,209,535 

6,346,163 

79,555,698 

52,836,314 

66.41 

TEN  REASONS  FOR  THE  EMPLOYMENT  OF  LIFE 
INSURANCE  AS  AN  IMPORTANT  FACTOR 
IN  MODERN  LIVING.* 

By  John  F.  Huntsman. 

L  It  is  the  easiest  and  surest  way  known  to  provide  an  estate  for 
the  family  when  the  husband  and  father  shall  have  passed  away 
prematurely. 

2.  It  is  a  help  to  good  health  in  relieving  the  head  of  the  household 
from  anxiety  as  to  the  future  welfare  of  his  family. 

3.  No  form  of  finance  for  banking  or  accumulation  of  savings  has 
ever  been  conducted  with  so  small  loss  to  patrons. 

4-  It  is  a  well  founded  system,  made  strong  by  experience;  and  by 
the  use  of  sound  business  methods  the  cost  has  been  reduced  to  a 
minimum  consistent  with  safety. 

5-  By  the  use  of  endowments  and  annuities,  purchased  in  seasons 
of  prosperity,  the  fear  of  poverty  in  old  age  is  eliminated,  and  the 
declining  years  of  life  are  made  independent  and  peaceful. 

6.  The  artisan  with  a  small  policy  is  on  precisely  the  same  level  as 
to  cost  and  conditions  with  the  wealthy  man  with  the  large  policy. 

7.  The  various  conveniences  in  the  payment  of  premiums  and  the 
variety  of  methods  at  the  option  of  the  parties  in  interest  as  to  the 
manner  of  receiving  the  insurance  money,  make  it  useful  to  all  classes 
where  health  will  permit  the  issue  of  policies. 

8.  1  he  adoption  in  recent  years  of  cash,  loan,  extended  insurance 
and  paid-up  values,  guarantees  absolute  justice,  if  for  any  reason  a 
change  becomes  necessary. 

9.  In  a  multitude  of  cases  it  is  the  only  means  of  completing  plans 
for  the  education  of  children  which  have  been  deemed  desirable  when 
the  family  was  intact. 

10.  A  high  type  of  Christian  manhood  is  developed  in  the  cultiva¬ 
tion  of  the  spirit  of  sacrifice  for  the  ultimate  good  of  the  family, 
whose  permanent  existence  is  the  sure  basis  of  an  ideal  civilization. 


*  Copyright,  1908,  by  The  Spectator  Company,  New  York. 

N.  B. — Managers  or  general  agents  desiring  to  purchase  a 
supply  of  this  article  in  leaflet  form  will  please  communicate 
with  THE  SPECTATOR. 
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New  York,  Thursday,  December  17,  1908. 


LIFE  INSURANCE  AND  TAXATION. 

The  following  paper  was  read  by  Geo.  B.  Peak,  president  of  the 
Central  Life  Assurance  Society  of  Des  Moines,  before  the  Con¬ 
ference  on  Taxation,  held  under  the  auspices  of  the  Association  ol 
Life  Insurance  Presidents  on  December  5,  at  New  York,  it  is  ad¬ 
mirably  adapted  to  calling  the  attention  of  policyholders  to  the  unjust 

taxes  which  they  have  to  pay :  .  . 

Life  insurance  is  a  progressive  science  which  has  for  its  object  the 
betterment  of  society.  It  represents  the  common  interest  ot  the  pirn- 
lie  It  is  better  understood  to-day  than  ever  before,  and  consequently 
more  thoroughly  appreciated.  The  results  of  its  service  to  society  are 

seen  in  every  community.  .  ., 

The  individual  who  secures  a  policy  for  the  protection  of  wife, 
children  or  aged  parents  becomes  a  better  man  by  this  concrete  ex¬ 
pression  of  his  love.  He  is  more  thoughtful  of  the  future  and  of  his 
savings  to  meet  the  demands  of  the  future. 

Life  insurance  is  a  necessity,  and  its  wonderful  growth  bears  wit¬ 
ness  to  this  fact.  , 

Its  benefits  are  distributed  equitably  to  its  policyholders  throughout 

the  country  without  regard  to  local  conditions. 

Often  a  policyholder  changes  residence  from  one  State  to  another 
and  is  a  citizen  of  several  States  during  the  life  of  his  policy.  Such 
changes  should  not  affect  his  interest.  The  States  should,  therefore, 
enact  uniform  laws  upon  the  taxing  of  insurance,  for  it  is  a  charge 
which  affects  the  results  under  each  individual  policy 

The  institution  of  life  insurance  is  a  distributor  of  funds. 

There  were  paid  to  beneficiaries  in  the  United  States  last  year 
$309,568,874-  This  means  almost  $26,000,000  per  month,  or.  over 
$1,000,000  for  every  day,  deducting  holidays.  This  vast  sum  is,  m  the 
main,  the  aggregate  of  small  policies,  and  is  paid  generally  to  widows 
and  orphans,  and  very  often  it  is  their  only  sustenance. 

If  it  were  not  for  the  life  insurance  companies  of  America  it  would 
be  necessary  to  enlarge  the  institutions  for  homeless  widows  and 
orphans  every  year,  and  womanhood  would  face  a  future  where  grief 
and  want  unite  as  the  dreaded  guest  of  almost  every  home  bereft  of 

the  breadwinner.  .  .  .  , 

By  life  insurance  the  earnings  of  a  lifetime  are  anticipated^ 

The  obligation  rests  upon  every  man  to  provide  for  those  dependi  g 
upon  him  Death  excuses  no  man  from  duty  which  he  could  perform 
while  living.  The  welfare  of  the  family  should  not  depend  upon  the 
number  of  days  or  years  the  husband  and  father  shall  live,  but  upon 
the  average  length  of  life  with  its  average  earning  power. 

The  life  insurance  company  enables  the  individual  to  bx  tie  amoun 
which  he  would  provide  for  his  family  or  for  his  own  comfort 
during  old  age  as  a  certainty.  Should  death  come  early  his  family  s 

; rtr 

knowTngVhas  helped  others  and  by  his  co-operation  has  improved 
communities.  He  has  also  provided  a  fund  for  h,s  own  comfort 
The  growth  of  regular  life  insurance  lessens  the  necessity  for  alms¬ 
houses  Ty  emphasizing  individual  responsibility  and  the  value  of 
equally  sharing  the  production  of  the  average  life. 


We  have  all  had  the  experience  of  approving  the  policy  one  month 
and  paying  the  loss  the  next,  and  this  policy  has  often  been  the  only 
means  of  support  for  the  widow  and  her  babes  in  their  sorrow. 

Equalizing  the  Burdens  of  Life. 

Life  insurance  equalizes  the  burdens  of  life  so  that  the  burden 
which  would  crush  one  family  is  spread  over  many  thousands  and 
felt  by  none;  not  only  so,  but  each  man  finds  his  burden  h,s  gain  for 
in  the  revolutions  of  the  wheels  of  time  many  men  have  been  wrecked 
in  fortune  and  health  and  found  their  life  insurance  policy  their  only 

The  growth  of  life  insurance  is  to  the  best  interest  of  the  State 
and  nation,  and  the  institution  should,  therefore,  receive  their  foster¬ 
ing  care.  There  is  much  to  encourage  us  along  this  line. 

During  the  last  few  years  life  insurance  has  been  the  most  promi¬ 
nent  and,  I  believe,  the  most  important  question  before  the  American 
people.  Many  important  things  have  been  learned.  Some  evils  have 
been  corrected.  Insurance  has  come  forth  purer  and  better  an 
policyholders  have  a  higher  appreciation  of  their  policies  than  ever 

h6 There  are  still  some  wrongs  to  be  corrected,  and  where  we  left  off 
then  we  should  now  begin,  and  every  policyholder  should  unite  m  the 
effort  to  gain  relief  from  the  excessive  taxation  now  placed  upon  life 

^ThL'is  not  a  question  for  the  officers  of  insurance  companies 
alone,  but  for  every  policyholder  and  the  Insurance  Commissioners 

of  the  several  States  as  well.  .  .  ,  ,  .  • 

I  am  glad  to  see  the  Insurance  Commissioners  have  led 

The  report  adopted  by  the  National  Convention  of  Insurance  Com¬ 
missioners,  held  in  Detroit  August  24,  plainly  sets  forth  the  fact 
the  present  rate  of  tax  is  too  high,  and  if  any  tax  at  all  is  charged  it 
should  be  greatly  reduced.  The  Insurance  Commissioner  who  is  at 
variance  with  this  position  is  neither  the  friend  of  the  pohcyhokler  nor 
the  companies,  and  should  not,  therefore,  occupy  a  position  at  the 

head  of  the  Department.  ,  .  ,  ,  ,  ,  ,  ,  ,  . 

There  are  certain  legitimate  expenses  which  should  be  borne  by  in¬ 
surance  companies.  Every  State  should  provide  for  the  protection 
of  all  policyholders  by  the  thorough  supervision  of  its  companies. 
Regular  examinations  of  all  companies  should  be  made  by  the  Insur¬ 
ance  Department  without  extra  expense  to  the  company. 

The  State  owes  it  to  the  public  to  see  that  the  business  is  properly 
managed;  that  all  policies  are  clear  and  equitable,  and  that  all  policy- 
holders  receive  fair  treatment.  The  honest  company,  whether  it  be 
small  or  large,  should  have  the  supervision  of  the  State  and  its 
nolicvholders  should  be  able  to  rely  upon  every  promise  made  m  the 
policy,  and  the  company  that  does  not  carefully  and  fully  protect  the 
-  interest  of  every  policyholder  should  not  exist. 

The  life  insurance  premium  is  usually  a  voluntary  tax  levied  y 
affection  and  unselfishness  upon  the  present  income  to  provide  a 
support  for  others  after  death,  and  it  should  not,  therefore,  e 
burdened  with  any  unnecessary  expense.  It  is  right  and  proper  t  lat 
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insurance  should  pay  a  reciprocal  tax  in  every  State  sufficiently  large 
lo  meet  all  expense  of  supervision.  This  was  originally  the  purpose 
01  the  tax  levied>  but  additional  charges  have  been  made  from  time 
to  time  till  the  original  purpose  is  lost  sight  of,  and  some  States  re¬ 
gard  it  as  a  proper  source  of  revenue. 

Our  State  legislatures  should  be  aroused  to  the  realization  of  the 
fact  that  every  dollar  of  tax  beyond  the  cost  of  supervision  is  de¬ 
priving  the  widows  and  orphans  of  the  future  of  the  fund  intended 
for  their  support. 

It  has  been  the  policy  of  all  States  not  to  tax  the  insurance  issued 
by  fraternal  orders,  because  the  legislatures  wisely  reasoned  that  the 
carrying  of  insurance  was  beneficial  to  the  State  in  protecting  it 
from  the  support  of  widows  and  orphans,  and  should  not,  therefore, 
be  taxed.  The  same  argument  applies  to  regular  insurance.  The 
fact  that  the  State  compels  the  company  to  maintain  a  legal  reserve 
to  guaiantee  the  safety  of  the  policy  does  not  justify  the  State  in 
levying  the  burden  of  a  revenue  tax  upon  the  premiums.  The  fact 
that  this  tax  has  been  collected  in  the  past  is  no  reason  for  its  being 
further  continued. 

Cost  Must  Be  Reduced. 

The  cost  of  insurance  should  be  cheapened  in  every  way  possible 
consistent  with  safety,  and  citizens  should  be  thus  encouraged  to  pro¬ 
tect  their  families.  The  man  who  provides  for  his  widow  a  perma¬ 
nent  estate  with  a  fixed  annuity  of  several  hundred  dollars  per  year 
for  life  performs  a  service  not  only  to  his  widow,  but  to  the  State  in 
relieving  it  of  burdens,  and  for  this  reason  justice  demands  a  reduc¬ 
tion  of  taxes. 

The  amount  of  taxes  collected  from  life  insurance  companies  last 
yeai  exceeded  ten  million  dollars,  while  the  total  amount  consumed 
m  State  supervision  was  one  million  dollars.  Thus  nine  million  dol¬ 
lars  were  taken  from  the  widows  and  orphans  of  the  future. 

Life  insurance  should  not  be  subject  to  taxation  beyond  the  cost 
of  supervision.  1  he  State  should  rather  encourage  its  growth,  in¬ 
stead  of  trying  to  gain  large  revenues  from  it.  This  feeling  has  be¬ 
come  popular. 

The  report  of  a  committee  of  the  National  Convention  of  Insur¬ 
ance  Commissioners,  held  in  Detroit  last  August,  composed  of  men 
who  were  chosen  to  represent  the  best  interest  of  the  State  in  this 
important  department,  after  setting  forth  the  unanswerable  reasons 
for  the  reduction  of  this  tax,  said :  “We  cannot  believe  that  the  good 
citizenship  of  several  States  represented  in  their  respective  legisla¬ 
tures  will  ignore  the  merits  of  this  just  claim  for  a  reduction  of  the 
taxes  imposed  upon  life  insurance  if  the  merits  of  the  case  are 
clearly  and  fairly  presented  to  them.  Legislatures  as  a  rule  want  to 
do  what  is  right,  and  will  do  what  is  right  when  they  see  the  right. 
This  report  has  been  strengthened  by  the  able  address  of  Commis¬ 
sioner  Rittenhouse  of  Colorado  and  the  strong  words  of  Com¬ 
missioners  Prewitt  of  Kentucky,  Barry  of  Michigan,  and  many  other 
prominent  State  officials.  The  public  is  convinced  that  alterations 
should  at  once  be  made  in  our  State  reciprocal  or  retaliatory  laws 
taxing  life  insurance  premiums.  In  the  following  States  the  tax 
now  imposed  upon  the  gross  premiums  collected  in  the  State  is  1  per 
■cent:  California,  Georgia,  New  Hampshire,  New  York,  Texas,  Vir¬ 
ginia,  and  in  South  Carolina  it  is  only  one-half  of  1  per  cent.  These 
seven  States  are  leaders  in  a  righteous  cause.  In  other  States  the 
tax  is  iy2  per  cent,  in  others  2  per  cent,  and  in  still  others  2^  per 
cent,  and  some  3  per  cent  or  more.  Such  a  tax  from  such  a  source 
is  a  crime  against  the  beneficiaries  for  whom  insurance  is  provided. 

In  the  spirit  of  compromise  on  this  subject,  I  would  recommend 
that  a  bill  be  presented  in  all  legislatures  this  winter  making  a 
uniform  reciprocal  or  retaliatory  tax  of  1  per  cent  on  the  gross  pre¬ 
miums  collected  by  any  foreign  company  in  this  State.  While  this 
will  yield  a  revenue  far  in  excess  of  that  needed  for  supervision,  it 
will  relieve  the  companies  of  a  part  of  the  burden  and  make  a  uni¬ 
form  charge,  which  is  fairer  to  policyholders,  and  in  the  end  will  re¬ 
sult  in  a  benefit  to  the  State  by  developing  independent,  self-support¬ 
ing  citizens. _ 

Interest  leads  to  confidence .  to  gain  a  prospect's  interest  there  must 
be  a  harmony  of  feeling,  a  receptive  condition  that  demands  and 
commands;  that  gives  and  receives;  that  establishes  between  solicitor 
nnd  prospect  a  desire  to  sell  and  a  desire  to  buy. 


TAXATION  OF  LIFE  INSURANCE  IN  THE  UNITED  STATES, 

The  following  are  extracts  from  a  paper  by  Robert  Lynn  Cox, 
general  counsel  and  manager,  .Association  of  Life  Insurance  Presi¬ 
dents,  New  York,  N.  Y„  read  before  the  International  Conference 
on  State  and  Local  Taxation,  at  Toronto,  in  October  last: 

Life  insurance  should  be  defined  as  an  institution  rather  than  a 
business.  It  is  founded  upon  the  law  of  average— upon  the  expectation 
of  life  of  the  average  man.  It  essentially  requires  the  co-operation  of 
enough  men  to  establish  an  average.  Continuation  of  the  life  of  one 
man  or  of  the  lives  of  a  few  men  is  largely  a  matter  of  chance.  Not  so 

tllPi'  lef;Ul  h  *the  llV6S  of  a  large  numl>er  of  men.  Experience  fore- 
s  with  gieat  accuracy  how  many  men  of  a  given  number  will  die 

TW?  -a  S'ven  time  but  never  answers  the  question,  which  ones. 
These  simple  and  well-known  facts  show  that  the  protection  afforded  by 
life  insurance  is  necessary  to  the  individual,  and  that  in  order  to  serve 
“mr,n°“ts,lde  the  rea  m  of  chance  or  speculation,  it  must  serve  many  in 
co-operation  with  him.  3 

u„n1+0!1tS^ri?ary  and  fundamental  character  it  is  not  and  cannot  be  con- 
nJof6*-  f0r  pr0^t.'  Competition  acting  in  connection  with  broad- 

ntwdlSiSemlntatiCmi°f  lnformation  concerning  mortality  experience  and 
other  elements  making  up  cost  of  life  insurance  has  eliminated  what- 
f Jr  Uf °3-Slbl  lty  ever®xl,sted  of  barging  excessive  profit-producing  rates 
l™tinS“raMe;  While  conservatism  has  provided  and  must  continue 
f  margln®  °*  safety  to  cover  contingencies,  there  is  probably 
wPeJfJn  tl0IVrn  w?’°h  the  management  claims  less  proprietorship  and 
where  the  public  with  which  it  deals  receives  greater  recognition  of  its 
mversal  desire  to  purchase,  at  cost”  than  in  life  insurance.  This  is 

SjL  ,  ng?t*  ,fT  here  13  Perhaps  no  other  business  to  which  a  large 
clientage  is  absolutely  essential  to  its  safety  and  without  which  it  is 
nothing  but  a  mere  game  of  chance. 

nd=dJhi+n  thf.reJS1Jthe  ot5,er  side  dealing  with  the  interests  and  mo¬ 
tives  of  its  policyholders.  Barring  a  few  forms  of  policies,  constituting 

a  s“all  pf.rtcen^age.  of  the  wh?le  number  in  force,  life  insurance  offer! 

pos,slbihty  gam  or  financial  profit  to  the  policyholder  himself.  His 
reward  can  be  found  only,  in  the  satisfaction  of  having  protected  those 

upo^hfs11  death*1  him  againSt  the  financial  loss  necessarily  attendant 

But  aside  from  contributing  to  the  peace  of  mind  of  the  policyholder 

of  SiITp  ^JInPrritant  [a?ction  ia  relieving  the  State  from  the  care 
of  destitute  and  helpless  citizens  which,  even  under  present  conditions 

mJnSf«tUtTtS  hhe  ,large3t  single  item  of  expense  in  many  State  govern- 
,, 11  has  long  been  regarded  the  duty  of  our  whole  citizenship 
acting  through  governmental  agencies  having  power  to  impose  a  general 
tax,  to  care  for  every  human  being  who  is  unable  to-  care  for  himself. 
L,.®  insurance  is  a  voluntary  individual  assumption  of  this  responsi¬ 
bility  by  policyholders  to  the  extent  that  their  death  would  leave  per¬ 
sons  without  adequate  means  of  support— persons  who  in  many  instances 
would  become  objects  of  public  or  private  charity.  The  States  have 
generaHy  welcomed  assistance  in  bearing  these  heavy  burdens,  as  shown 
by  the  universal  policy  of  encouraging  private  charities  by  exempting 
them  from  general  taxation.  y  p  g 

The  policy  of  encouraging  the  individual  to  carry  his  own  burdens  and 
responsibilities  by  setting  aside  a  portion  of  his  earnings  as  protection 
aga‘n^  a  day  of  adversity,  has  led  some  States  to  exempt  savings  banks 
v  Ajatl°n  a^d  nearly  all  States  to  treat  them  consideratelv 
Yet  the  same  States  exact  a  large  toll  from  every  deposit  made  by  the 
citizen  through  the  agency  of  life  insurance,  to  protect  those  dependent 
smtl  h,-U  /J°m  Wa^  and  suffering,  and  perhaps  from  the  charitj  of  the 
e7eilt  of  hls,  death-  The  rate  of  this  toll  varies  in  the 
several  Stiites  from  a  small  fraction  of  one  per  cent  to  three  per  cent 

tw^0  classes -UrP°Se  °f  th'S  discussion  life  insurance  may  be  divided  into 

1.  Assessment  insurance  and 

2.  Old  line  or  level  premium  insurance. 

th<3  Cla?^  firSt  menti°ned  premiums  are  payable  frequently,  usually 
once  a  month,  and  the  amount  paid  from  time  to  time  is  sufficient  "! 
meet  the  current  death  losses  and  other  expenses,  and  normally  will 
increase  m  amount  from  year  to  year  during  ife.  normally  win 

In  the  latter  case  premiums  are  payable  annually,  or  sometimes  semi¬ 
annually  or  quarterly,  and  are  of  definite  and  uniform  amount  ca“u- 
lated  in  advance  to  cover  the  cost  for  the  whole  period  of  life  expectancy 
without  increase  in  subsequent  years.  expectancy 

Speaking  generally,  assessment  insurance  is  not  taxed  and  verv 

at°rates  ^moinXi  Pre“’Um  insurance  is  taxed  almost  universally  and 
at  rates  amounting  on  the  average  to  about  1%  per  cent  of  all  sums 

dfs*cr im i nation? S  ThiS  W*  criticis®  and  ask  why  thls  dLtiLuL  and 

grouPS  °f  a  thousand  men  each.  The  first  say  they  will  in¬ 
sure  themselves  through  assessment  insurance  at  an  increasing  cost 

JhJjof;an’LithUS  PelCing  the  heavier  burden  hipon  their  later  years  of  iTfe 
The  second  say  they  will  insure  each  other  on  a  level  premium  basis 
which  simply  means  that  they  agree  to  pay  more  than  current  cost  for 
earlier  years  into  what  ft  termed  a  reserve  fund,  in 'order  that  premium 
aJnJrltS  may  remain  unchanged  during  later  years  of  life. 

<rO7o°tJ„fr0[1i?S  Pay  the  whole  expense  of  insuring  each  other.  Neither 

deaths  prior  afnirth1U  81X06  f°r  life'  In  ko,b  cases  tbe  l05-55  occasioned  by 
deaths  pnor  to  the  average  expectancy  of  life  is  distributed  among 

those  who  are  fortunate  enough  to  exceed  it.  In  one  case  the  State 

!wtsDOa  heJiJvfolJfr11111303^  °D  th&  transaction-  and  in  the  other  it 
exacts  a  neavy  toll  from  each  premium  paid. 

to11  direct,y  from  the  premiums  paid  by  policy- 

tnjJlfi  a  States  lmP°se  numerous  fees  and  license  exactions  which  in 

!elriy  everyarsetaI[1e0re.  *sufflclent  to  cover  the  cost  of  supervision  in 

wo.uld  have  been  very  different  if  leve]  prerniuln  life  insur. 

ance  companies  had  been  able  to  devise  a  practical  way  under  which 
the  taxes  imposed  by  each  State  might  be  borne  directly  by  the  pJlicv 
holders  o f  that  State.  This  method  would  at  least  impose  the  burdens 
d  extend  the  benefits  to  those  who  have  sole  power  to  restrain  legis- 
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lative  hands,  according  to  their  exercise  of  this  power.  As  it  is  now- 
life  insurance  is  taxed  without  representation.  By  the  necessity  on  the 
part  of  the  companies  of  making  taxes  an  item  of  general  expense  the 
high  taxes  imposed  by  the  State  of  Ohio,  for  instance,  are  borne  m 
part  by  the  policyholders  of  Illinois,  though  they  have  no  v°tce  what¬ 
ever  in  the  choice  of  Ohio  legislators.  Such  a  situation  imposed  upon 
three  million  American  people  produced  a  revolution  about  one  hun¬ 
dred  and  thirty  years  ago,  but  to-day  twenty  million  life  insurance 
policyholders  sit  supinely  by  and  tolerate  a  worse  one.  Cei  tain  com¬ 
panies  established,  and  for  a  time  tried  to  maintain,  a  sjf’tcirTi  of  de¬ 
ducting  from  dividends  to  the  policyholders  of  a  given  State  the  ' U*®® 
imposed  by  that  State,  hut  owing  to  misunderstanding  by  policyholders 
and  public  officials  this  raised  the  cry  of  discrimination,  which  it  was 
not,  and  threat  of  prohibitory  legislation. 

The  alternative,  and  doubtless  preferable,  course  is  to  bring  about 
substantial  uniformity  in  rate  and  method  of  taxatl°n,  S^' 

eral  States.  If,  as  the  Supreme  Court  has  so  far  held,  insurance  has 
no  rights  which  the  Federal  Constitution  can  enforce  or  even  recognizes, 
and  it  is  to  be  made  a  football  which  State  legislatures  can  kick  across 
political  dividing  lines  at  will,  under  rules  of  their  own  making,  Poll®y- 
holders  and  their  representatives  must  demand  that  :>u®tioe  b 

game  and  fair  play  shall  act  as  referee  on  points  of  conflicting  inter 

6SWe  come  to  two  fundamental  requirements.  First:  !n  °rde]U0 
lust  justice  between  policyholders  of  the  different  States  the  rate  and 
method  of  taxation  of  the  several  States  should  be  substa°tial State1  who 
Second-  To  do  justice  between  the  whole  citizenship  of  a  State 
receive  the  benefits  of  government  and  therefore  of  taxes  imposed  for 
its  support  and  that  group  of  citizens  who  are  required  to  pay  the  tax 
imposed  upon  them  as  policyholders,  the  tax  must  bear  a  reasonable 
relationship  to  taxes  upon  other  enterprises.  . 

The  first  proposition  involves  the  necessity  for  concerted  action  be¬ 
tween  the  several  States.  The  second  requires  that 

be  reached  by  a  reduction  of  rates  in  those  States  which  hitherto  hav 
been  guilty  of  taking  the  “lion’s  share”  of  tax  collections.  With  the 
present  system  of  taking  a  .portion  of  the  premiums  each  yea r  as  ' toll 
the  States  have  singled  out  the  insurance  business  from  all  others  for 

* hIn 1  con°n e c ri o n° w it h  demands  for  economy  in  cost  of  getting  new  busi¬ 
ness  and  in  conducting  the  home  office,  it  now  becomes  apparent  that 
one  of  the  chief  items  of  expense  is  beyond  the  control  of  the  company 
management.  This  item  is  the  tax  imposed  by  the  States  themselves, 
and  while  all'  other  elements  of  cost  show  material  reductions,  taxes 
have  steadily  increased.  For  years  the  companies  themselves,  repre- 
sented  /  by  their  executive  officers,  pleaded  and  expostulated  largely 
vain.  To-day  the  real  payers  of  the  tax  are  awakening  and  their  v  lc 

W1Now0<thatetheyrknow  that  taxes  either  reduce  dividends  to  policy¬ 
holders  or  raise  premium  rates  and  have  no  effect  upon  executive  s  - 
aries  or  agents’  commissions,  taxation  will  be  determined  by  reasonable- 
npoo  of  rate  rather  than  by  ease  of  collecting. 

The  suggestion  is  that  the  rate  of  taxation  in  States  now  unpos  ng 
the  higher  rates  be  moderately  and  gradually  reduced  by  changing  th 
law  scfas  to  permit  companies  to  pay  taxes  upon  net  premium  receipts 
instead  of  upon  gross  receipts,  i.  e.,  to  deduct  from  the  sum  of  tbeir 
gross  premium  receipts  on  which  taxes  are  now  computed,  all  moneys 
paid  back  into  the  State  during  the  year  by  way  of  death  losses,  sur¬ 
render  values,  endowments,  etc.,  as  well  as  for  expenses  of  local  agency 

° rffos fZ theorists  fail  to  recognize  that  to  the  average  legislator  a  State 
line  is  not  an  imaginary  political  boundary  but  a  high  board  fen 
through  which  and  over  which  his  political  vision  does  not  extend.  To 
be  sure  he  makes  a  political  balloon  ascension  every  four  years  and 
occasionally  opens  a  gate  to  let  out  or  in  Congressmen  and  United 
States  Senators  but  beyond  this  his  State  is  politically  and  economically 
his  world.  Inter-State  commerce  has  established  some  highways  which 
he  cannot  control,  but  the  toll  gate  is  still  set  against  the  business  of 

liTheSinXidual  citizen  within  this  domain  has  some  rights  Protected 
by  the  Federal  Constitution,  an  agreement  entered  into  when  the 
present  fence  was  erected,  but  since  corporations  were  then  unborn 
children  of  commerce,  their  existence  could  not  be  foretold  nor  then 
inter-State  relationship  provided  for  and  protected,  and  it  was  not. 
Unfortunately,  the  doctrine  of  comity  is  recognized  by  theav®ra?T  Ujj1*' 
lator  when  it  comes  to  getting  rights  for  his  constituents  in  other  States 
and  is  not  very  seriously  considered  when  invoked  in  behalf  of  the 
citizen  of  another  State.  When  an  insurance  company  enters  the  State 
and  takes  from  the  jurisdiction  of  local  taxation  certain  moneys, 
which  under  the  level  premium  system,  only  a  portion  will  immedi¬ 
ately  be  returned,  he  views  the  act  as  unfriendly.  He  may  know  that 
mirier  the  contract  all  save  what  is  actually  consumed  m  necessaiy  ex¬ 
penses  of  the^usTnes  must  and  will  be,  returned  eventually,  tut  tem¬ 
porarily  the  money  is  gone.  It  matters  not  that  the  State  to  which  it 
has  gone  exempts  it  from  taxation  there.  He  does  not  even  realize  that 
the  corporations  to  which  it  has  been  sent  will  return  a  large  part  of 
it  directlv  and  indirectly  for  local  investment,  and  to  build  and  operate 
lccal  instruments  of  commerce  which,  in  effect,  bring  the  State  nearer 
to  the  markets  which  consume  its  products.  He  sees  the  money  |omg 
and  is  doubtful  as  to  its  return.  This  argument  of  the  loss  to  the  State 
of  taxable  wealth  seems  to  remain  after  he  has  been  driven  from  every 
other  position,  and  finally  to  his  mind  it  affords  the  wide  distinction 
between  assessment  insurance  and  level  premium  insurance.  The 
again  after  all  argument  is  ended,  his  State  ‘  needs  the  money  and 
he  can  consent  to  no  radical  changes  “under  present  circumstances 
Let  us  therefore  propose  something  that  is  not  radical  and 
the  other  objection.  First,  taxation  by  counties,  cities  and  villages 
must  be  abolished  everywhere  Equality  of  rate  and  method  can  ne 
be  approximated  unless  restraint  is  imposed  by  the  State  itself  upon  us 

political  subdivisions.  Let  life  insurance  ®°™Panles  gtJ^Tl \  money 
deduct  from  their  gross  premium  collections  within  the  State,  all  money 
Returned  to  the  Stlte  within  the  year  under  their  policy  contracts,  such 


as  death  losses,  dividends,  surrender  values  and  also  expenses  paid  on 
account  of  local  agencies.  Then  let  the  premium  tax  be  applied  to  the 
balance.  In  effect  this  will  not  make  much  reduction  to  companies just 
entering  the  State  nor  on  new  business  of  any  company.  It  will,  how¬ 
ever  work  a  reduction  of  tax  to  every  company  in  proportion  to  the 
amount  of  money  it  returns  to  the  State  during  the  year  for  which  the 
tax  is  imposed.  If  it  be  said  that  under  this  plan  a  company  which  paid 
into  a  State  in  any  year  more  money  than  it  drew  out  would  be  re¬ 
lieved  from  all  taxation,  I  ask,  why  not  under  such  circumstances.  It 
any  other  corporation  or  institution  wished  to  pay  to  the  citizens  of  a 
State  more  money  than  it  took  away  from  them,  would  not  the  legis¬ 
lator  jump  at  the  chance  of  bringing  it  about  if  exemption  from  taxa¬ 
tion  would  accomplish  it?  .  t  .......  _ _ . 

This  plan  is  not  new  or  untried,  for  it  exists  in  just  this  form  now  in 
at  least  one  State,  and  in  a  modified  form  in  several  others  It  in¬ 
volves  no  change  in  the  now  almost  universal  plan  of  basing  taxation 
of  life  insurance  companies  on  their  premium  receipts.  In  most  in¬ 
stances  it  would  call  for  the  insertion  by  way  of  amendment  to  existing 
statutes  of  less  than  one  sentence.  In  order  that  this  plan  should  tend 
toward  equity  between  policyholders  of  different  States  the  amendments 
should  be  proposed  and  urged  only  in  States  exacting  taxes  higher  than 

ornro  of  ct  rctto  *  *  * 


PROPOSED  CHANGES  FOR  THE  NEW  YEAR. 

A  number  of  companies  have  announced  that  with  the  new  year 
they  will  make  changes  in  either  premium  rates,  surrender  values  or 
policy  forms.  The  following  shows  such  changes  as  have  already 
been  decided  upon : 

Florida  Life— Will  issue  new  policies  with  disability  clause,  and 
change  reserve  basis  from  four  to  three  and  one-half  per  cent. 

Greensboro  Life— All  policies  issued  after  January  1,  1909,  to  be 
on  annual  dividend  basis. 

Kansas  City  Life— Is  considering  the  issue  of  new  policy  forms. 

Lafayette  Life— Preparing  new  forms  of  policies. 

Michigan  State  Life — To  issue  new  policies  and  revise  rates  and 

values. 

Midland  Mutual— Revising  its  policies. 

National  Life,  Montpelier— A  material  increase  in  the  dividend 
scale  for  1909  has  been  announced. 

New  York  Life — Increases  its  annuity  rates. 

Old  Colony  Life^Will  issue  a  new  instalment  policy. 

Southern  Life,  Fayetteville,  N.  C.— Will  issue  new  policies  and 
change  reserve  basis  to  three  and  one-half  per  cent. 

State  Mutual  Life,  Rome,  Ga.— Contemplating  putting  out  two  or 
three  new  policies  January  1. 

Travelers — The  new  premium  rates  adopted  October  1  will  be  con¬ 
tinued  during  1909.  They  are  somewhat  lower  than  those  hitherto 
in  effect. 

Union  Central  Life — Will  issue  new  policies  without  material 
changes  in  form. 


AN  INNOVATION  IN  RATE  BOOKS. 

The  first  loose-leaf  book  for  premium  rates  and  surrender  values 
goes  to  the  credit  of  the  Columbia  Life  and  Trust  Company  of  Port¬ 
land,  Ore.  That  company  has  just  issued  its  new  rates  and  values 
in  a  shape  which  its  agents  ought  to  appreciate  very  highly,  and  which 
permits  of  the  insertion  of  new  forms  from  time  to  time  without  the 
necessity  of  acquiring  an  entirely  new  book.  Blank  sheets  provide 
for  memoranda  by  the  agent,  while  at  the  back  of  the  book  applica¬ 
tion  forms  are  inserted  so  that  the  rates  and  application  may  always 
he  at  hand. 

Another  innovation  introduced  by  this  company  is  in  connection 
with  its  policy  form.  The  first  page  is  merely  a  brief  of  what  the 
policy  provides  and  recites  only  the  names  of  the  insured  and  bene¬ 
ficiary,  the  amount  payable,  the  kind  of  policy,  age  of  insured,  par¬ 
ticulars  as  to  payment  of  premium  and  a  table  of  loan  and  surrender 
values.  All  the  conditions  and  privileges  are  enumerated  on  the 
second  and  succeeding  pages.  The  company  will  write  only  non¬ 
participating  insurance,  and  has  a  special  contract  providing  that,  in 
the  event  of  death  during  the  premium-paying  period,  it  will  pay,  in 
addition  to  the  face  of  the  policy,  the  difference  between  the  ordinary 
life  rate  and  the  special  combination  rate  improved  at  interest.  It 
also  offers  valuable  options  at  the  close  of  the  twenty  years  during 
which  premiums  are  payable. 
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INFLUENCED  BY  EXAMPLE. 

“How  easily  many  men  are  influenced  by  the  example  of  others !” 
said  a  prominent  life  agent  to  a  party  of  his  own  craft  while  at 
luncheon  a  few  days  ago.  “I  have  time  and  time  again  demonstrated 
this  in  securing  an  application  by  referring  to  prominent  and  suc¬ 
cessful  men  who  are  patrons  of  life  insurance. 

“How  easily  many  men  are  influenced  by  the  example  of  others 
may  be  seen  any  day  in  any  cafe.  Mr.  A.  will  come  in  and  order  a 

plate  of  pork  and  - .  Then  Mr.  B.  will  take  a  seat  beside  him, 

look  around  and  order  a  plate  of  pork  and - . 

“About  this  time  Mr.  C.  will  grab  up  a  menu,  and,  after  looking  it 
all  over,  will  say,  ‘Well,  Sally,  I  guess  I’ll  take  some  pork  and  beans 
to-day.’  Altogether,  many  orders  will  be  given  for  the  same  thing 
simply  because  one  man  wanted  that  article  of  food. 

“If  you  look  down  a  long  lunch-counter  when  a  crowd  is  present 
you  will  notice  that  although  there  may  be  a  great  variety  of  articles 
on  the  bill  of  fare,  some  two  or  three  items  will  be  far  more  in 
evidence  than  the  remainder  of  the  bill.  This  is  not  due  to  the  fact 
that  some  kinds  of  food  are  so  much  more  popular  than  others,  for 
one  day  there  will  be  a  rush  for  hot  beef  sandwiches,  and  another  day 
for  corned  beef  and  cabbage ;  whereas,  if  either  article  were  more 
popular  than  the  other  articles  on  the  bill  there  would  be  an  equal 
demand  from  day  to  day.  The  reason  for  the  popularity  of  the  corned 
beef  on  some  particular  day  is  that  some  one  has  given  such  an 
order,  and  the  others,  like  sheep,  had  to  follow. 

“If  a  busy  man  rushes  into  a  lunch-room,  and,  without  looking  at 
the  menu  card,  orders  what  his  neighbor  is  eating,  one  would  attribute 
this  to  the  fact  that  he  was  in  a  hurry;  but  when  people  have  plenty 
of  time,  and  look  over  the  bill  from  top  to  bottom,  they  seem  to  be 
more  apt  to  order  what  their  neighbor  does  than  when  they  are 
rushed. 

“On  the  same  principle  many  men  will  sign  an  application  because 
they  are  shown  that  other  men,  whom  they  look  up  to  and  whose 
business  or  financial  acumen  they  respect  and  would  emulate,  are 
liberal  patrons  of  life  insurance.  I  have  found  a  list  of  prominent 
patrons  of  life  insurance  invaluable  in  closing  business. 

“One  often  hears  several  persons  asking  one  another,  ‘Well,  Bill, 
what  are  you  going  to  order  to-day?’  and  when  Bill  makes  up  his 
mind  the  others  will  say,  in  chorus,  ‘Guess  I’ll  have  the  same.’ 

“Just  why  a  man  cannot  decide  what  he  wants  when  the  matter  is  as 
simple  as  deciding  what  article  of  food  suits  him  is  puzzling;  but  this 
trait  of  character  can  be  put  to  profitable  advantage  in  selling  life 
insurance — or  anything  else,  for  that  matter.” 


DEFAMATORY  SOLICITING  AND  TWISTING. 

[To  the  Editor  of  The  Spectator.] 

Too  much  cannot  be  said  about  throat-cutting  (so-called)  in  solicit¬ 
ing.  Some  agents  make  it  a  point  to  follow  competing  agents  to  the 
home  or  office  of  a  prospect  and,  after  seeing  him  leave,  go  in  and  intro¬ 
duce  themselves;  or  if  known,  proceed  to  explain  their  proposition, 
steering  the  conversation  in  a  direction  which  reflects  badly  on  the 
other  companies.  If  the  party  is  interested  in  insurance,  he  will,  no 
doubt,  ask  about  the  company  represented  by  the  agent  who  first  talked 
with  him;  and  it  is  at  this  stage  of  the  conversation  that  the  agent 
knocks  his  competitor.  Producing  figures,  he  skillfully  picks  out  any 
weak  point  and  displays  it  to  his  man,  leading  him  far  enough  along 
this  line  to  make  him  believe  that  he  has  just  missed  getting  into  a 
very  bad  company.  Some  of  these  agents  are  very  artful  in  this  re¬ 
spect.  and  it  is  a  pity  that  they  do  not  use  the  art  in  a  more  elevat¬ 
ing  way. 

One  case  in  particular  was  called  to  the  writer's  attention  sometime 
ago.  John  Smith,  who  recently  entered  Hymen’s  folds  and  who  was  not 
well  versed  in  insurance,  was  a  friend  to  William  Jones,  a  young  man 
of  a  promising  career,  who  but  recently  accepted  a  position  to  represent 
a  good,  sound  company.  Of  course  William  knew  John  should  have  a 
nice  policy  on  his  life,  payable  to  Mrs.  John  if  he  should  depart  from 
this  world;  and  the  idea  struck  him  not  to  delay  putting  the  proposition 
before  John.  Ere  his  resolution  was  fully  made,  he  hustled  to  John’s 
office,  and,  after  a  thorough  talk  and  a  promise  from  him  to  look  more 
fully  into  the  matter,  he  left,  stating  that  he  would  call  on  the 
morrow.  When  he  left  the  office,  he  noticed  that  an  agent  of  a  compet¬ 
ing  company  was  watching  him;  but  bowing,  he  passed  on  to  his  office. 
The  next  day,  when  he  called,  he  found  things  were  in  a  terribly  dilapi¬ 


dated  condition,  and  that  John  had  given  his  application  to  another 
company,  and  had  thought  William  was  infringing  on  friendship.  It 
took  him  quite  a  while  to  prove  that  his  company  was  all  right.  But 
the  other  agent  was  thoroughly  advertised  for  his  lying  and  had  to 
finally  leave  town.  No  language  is  too  strong  to  condemn  a  man  who 
would  do  so  contemptible  a  trick  as  above  described,  and  every  man  in 
the  community  should  Joe  guarded  against  such  agents. 

It  is  certainly  a  true  saying,  that  "Our  sins  will  find  us  out.”  Look 
at  any  of  our  prisons!  Do  you  find  many  there  who  did  not  first  start 
at  little  things?  No  man  can  live  a  life  of  cheat  of  long  duration.  There 
are  many  honorable  agents,  the  majority  of  whom  are  doing  well,  but 
it  is  doubtful  if  a  dishonorable  one  is  making  a  living;  and  if  he  is,  it 
will  only  be  a  matter  of  a  short  time  before  he  will  have  to  pull  up 
and  get.  How  often  have  agents  run  up  against  men  whom  they  could 
not  interest?  In  eighty  per  cent  of  these  cases  it  will  be  found  that 
they  have  been  swindled  or  have  lost  faith  in  insurance  companies 
solely  on  account  of  “twisters,”  ".knockers”  and  agents  guilty  of  other 
things  equally  as  bad. 

rt  must  be  borne  in  mind  that  talking  against  another  company  hurts 
your  company,  and  in  time  will  ruin  you. 

Wheeling,  WT.  Va.,  December  12.  Solicitor. 


WHY  I  CARRY  LIFE  INSURANCE. 

I  carry  life  insurance  because  my  worldly  possessions  are  not  suffi¬ 
cient  to  maintain  my  wife  and  children  should  I  be  taken  from  them. 
My  wife  has  never  had  to  make  a  living,  other  than  to  attend  to  her 
household  duties,  and  her  time  is  pretty  much  taken  with  them  and  our 
children.  I  want  our  children  to  be  good  men  and  women,  an  honor  to 
us  and  a  credit  to  our  country.  To  do  this  they  must  have  education 
and  home  influence,  which  they  could  not  have  if  they  were  to  be  sep¬ 
arated.  I  want  my  wife  to  respect  and  remember  me  when  I  am 
gone,  which  she  cannot  do  if  I  fail  to  provide  for  her.  She  may  not 
be  as  attractive  to  another  as  a  widow  as  she  was  to  me  in  budding 
womanhood.  I  have  no  right  to  think  any  man  would  marry  her,  sup¬ 
port  and  educate  my  children.  A  step-father  makes  a  step-mother 
(and  vice  versa).  My  children  are  tender-hearted  and  would  miss  our 
caresses.  I  would  not  do  anything  to  injure  them  now.  Why  should 
I  in  the  future?  Their  happiness  thrills  me  with  pleasure.  They  are 
at  the  door  awaiting  my  return.  If  I  am  late  they  turn  to  their  mother 
for  comfort.  When  I  am  gone  and  have  made  no  provision  for  them, 
she  can  have  little  comfort  for  them.  “He  that  provideth  not  for  his 
own  is  worse  than  an  infidel.”  I  am  not  an  infidel.— Plowman. 


A  GOOD  DEAL  IN  THE  WAY  YOU  PUT  IT. 

I  think  we  insurance  men  are  apt  to  make  the  mistake  of  telling  a 
man,  and  repeating  it,  that  his  annual  premiums  will  be  so  many  dol¬ 
lars  per  year.  Isn’t  it  better  to  minimize  the  amount  by  referring  to  it 
as  only  so  many  cents  per  day?  Talk  to  a  man  of  the  yearly  amount 
and  you’re  liable  to  frighten  him.  Almost  anyone,  however,  can  lay 
aside  10,  20,  30  cents  a  day,  while  he  might  not  think  he  could  afford  to 
put  dollars,  like  $36,  $72,  $108,  every  year  into  life  insurance,  even 
though  there  be  a  measure  of  saving  in  such  deposits. 

Do  you  realize  that  an  ordinary  life  policy  for  $1000,  at  age  35,  the 
average  age  at  which  people  insure,  involves  a  saving  of  only  about 
eight  cents  a  day?  Why,  almost  any  man  can  afford  several  times  that 
if  he  only  thinks  he  can — and  that’s  where  you  step  in. 

Do  you  realize  that  a  20-payment  life  for  a  man  of  35  involves  a  sav¬ 
ing  of  only  about  11  cents  a  day  for  each  $1000?  Where  is  the  man 
who,  with  a  little  economy,  if  necessary,  in  cigars  or  other  trifles, 
couldn’t  afford  to  spend  this  amount,  yes,  several  times  it,  on  himself 
or  family — particularly  in  view  of  the  returns  he’ll  get? 

Do  you  realize,  do  people  realize,  that  a  paltry  14  cents  per  day  will 
give  a  man  of  35  a  20-year  endowment  policy  which  will  return  him 
the  mighty  big  lump  sum  of  $1000  in  cash,  and  more,  if  he  lives  to 
mature  the  contract?  And  so  on. 

At  this  Christmas  time,  when  people  are  so  eager  to  spend  their 
money,  why  not  persuade  them  to  be  a  little  sensible  and  put  it  where 
they’ll  receive  adequate,  practical  return?— New  York  Life  Bulletin. 


ENDURANCE 

The  men  of  real  worth  in  the  life  insurance  business  are  the  "stayers,” 
the  men  who  plant  themselves  in  a  community  and  become  a  part  of  it, 
who  employ  no  methods  which  will  not  stand  the  strain  of  repeated  U3e. 
These  men  recognize  that  the  best  foundation  for  an  enduring  success  is 
a  representative  clientele.  And,  after  all,  endurance  is  the  real  test  of 
any  success.  We  have  met  the  meteoric  insurance  men,  the  spasmodic 
workers;  their  brilliance  at  times  is  dazzling,  but  they  are  not  "stayers.” 
The  race  is  not  to  the  swift,  but  “he  that  endureth  unto  the  end  shall 
be  crowned.  Lazy  men  don’t  stay,  neither  do  men  who  misrepresent. 
As  a  rule  the  man  of  unfair  methods  does  not  expect  to  stay.  That  kind 
of  work  is  made  unprofitable  by  the  new  conditions.  The  worthy,  the 
enduring  and  the  desirable  are  emerging  from  the  crucible.  The  caliber 
of  the  life  agents  is  improving.  The  field  men  of  to-day  are  men  who 
expect  to  stay  and  face  the  results  of  their  own  work;  the  unspeakable 
methods  of  competition  of  former  times  have  been  eliminated.  Agents 
who  fully  appreciate  this,  and  who  will  cultivate  the  staying  qualities, 
have  within  their  reach  an  enduring  success.— Fidelity  Monthly  Bulletin. 


A  WEEKLY  REVIEW  OF  INSURANCE. 


fortnightly  LIFE  insuranoh  stjfflememt 


Devoted  to  Life  Insurance  and  the  General  Interests  of  Life  Underwriting,  Comments  on  Current  Events,  Suggestions  and  Hints 
for  Field  Workers,  Technical  Matters  for  Home  Office  Consideration,  and  Information  as  to  What  is  Going  On  in  Office  and  Field 


ISSUED  EVERY  OTHER  THURSDAY  AS  A  SUPPLEMENT  TO  THE  SPECTATOR. 


New  York,  Thursday,  December  31,  1908. 


WARMING  UP  A  COLD  PROSPECT. 

By  a  Western  Agent. 

Recently  an  agent  put  the  following  case  up  to  me  for  advice . 
“Some  three  or  four  months  ago  I  rode  several  miles  out  into  the 
country  and  interviewed  a  farmer  on  the  subject  of  life  insuiance. 

It  was  at  the  end  of  a  long  day  when  I  arrived  and  the  farmer  had 
just  finished  threshing  his  wheat.  Knowing  that  farmers  work  a 
large  number  of  hours  out  of  twenty-four  at  that  season  of  the  yeai, 

1  felt  a  distinct  falling  of  my  spirits  when  I  thought  of  trying  to  in¬ 
terest  a  man  in  the  mental  and  physical  condition  which  I  imagined 
to  be  present  in  this  case.  Nevertheless,  I  could  at  least  make  a 
beginning,  and  when  the  farmer  had  finished  his  supper  I  took  out 
my  papers  and  opened  the  attack.  I  was  agreeably  surprised  to  notice 
that  the  long  grind  he  had  gone  through  had  not  dulled  his  senses  and 
that  he  was  as  much  interested  in  my  proposition  as  I  could  reason¬ 
ably  have  expected.  He  was  economical  in  his  habits;  had  no  one 
but  a  wife  depending  upon  him,  and  was  naturally  attracted  to  an  en¬ 
dowment.  In  the  course  of  perhaps  forty-five  minutes  he  had  been 
acquainted  with  the  facts  about  our  company  that  we  most  empha¬ 
size;  had  seized  in  a  kind  of  way  the  difference  between  the  two 
most  popular  forms  of  policies,  and  then  expressed  himself  as  being 
converted  to  an  endowment.  So  far  all  was  going  well,  and  I  began 
to  hope  that  his  application  would  soon  follow,  but  I  was  somewhat 
premature.  The  farmer  had  not  long  before  been  swindled  by  an 
unscrupulous  agent  of  another  company,  and  was  cautious.  He  was 
not  acquainted  with  me,  and  had  but  a  vague  knowledge  of  my  com¬ 
pany’s  reputation.  He  not  only  desired  time  for  making  some  in¬ 
vestigations  which  he  thought  necessary,  but  the  price  of  wheat  was 
low  just  then,  and  he  wished  to  hold  his  wheat  for  an  advance.  If  he 
could  be  patient  for  two  or  three  months  it  might  be  worth  several 
hundred  dollars  to  him,  and  so  he  decided  to  postpone  his  application 
until  about  the  1st  of  October.  He  promised  that  he  would  be  fully 
ready  then  to  take  out  an  endowment,  and  that  he  would  p<isitively 
give  me  his  application.  As  I  have  always  been  rather  proud  of  the 
fact  that  my  company  and  myself  will  bear  examination,  I  did  not 
urge  the  matter  any  further. 

“However,  as  the  summer  days  rolled  by  I  kept  my  farmer  prospect 
distinctly  in  mind,  and  as  October  approached  I  began  to  feel  that 
something  would  be  doing  before  long.  I  had  good  reason  to  believe 
that  the  application  would  be  for  at  least  $5000.  and  I  hoped  with  this 
piece  of  business  to  make  up  for  my  rather  low  average  during  the 
summer  months.  Judge  of  my  surprise,  indignation  and  disgust 
when  I  called  on  the  farmer  in  October  and  found  that  his  interest  in 
endowments  and  all  other  forms  of  insurance  was  gone.  Apparently 
he  had  not  only  never  made  any  investigation  of  my  company,  but  had 
almost  forgotten  that  he  had  ever  been  interviewed  by  me.  Now,  I 
had  accepted  the  farmer’s  promise  in  entire  good  faith,  and  when  I 
saw  that  it  had  given  him  no  concern  whatever  I  was  so  put  out  that 
I  made  almost  no  attempt  to  revive  his  interest.  I  think  I  may  have 
allowed  my  vexation  to  escape  me  when  I  reminded  him  of  our  last 
interview  but,  aside  from  relieving  my  feelings  a  trifle,  I  did  nothing 


more.  Feeling  that  experiences  of  this  kind  are  the  bane  of  a  solici¬ 
tor’s  life,  I  unhitched  my  horse  and  rode  away. 

“Now,  what  shall  we  do  in  such  cases  ?  Is  there  anything  that  we 
can  do  to  make  men  respect  their  word  more? 

The  Beginner’s  Fundamental  Error. 

There  is  nothing  new  or  strange  about  this  case  to  one  who  has, 
both  in  the  office  and  in  the  field,  studied  solicitors’  problems  for 
nearly  eighteen  years,  but  it  is  new  and  strange  for  each  beginner. 
As  there  are  always  men  who  are  just  taking  up  life  insurance  as  a 
calling,  I  will  consider  the  case  substantially  as  I  did  in  my  reply  to 
the  agent. 

In  the  first  place,  t]iis  beginner,  and  I  say  beginner  because  he  had 
not  been  more  than  a  year  in  the  field,  made  a  fundamental  error  in 
allowing  his  farmer  any  time  in  which  to  get  ready  to  apply.  The 
attitude  of  men  in  general  toward  the  taking  out  of  life  or  endow¬ 
ment  insurance  reminds  me  of  what  a  doctor  said  to  me  when  I  was 
a  boy.  He  wanted  to  insert  some  kind  of  an  exploring  instrument 
into  my  nose  in  order  to  dilate  my  ear  drums.  I  objected  on  the 
ground  that  I  did  not  feel  well.  “You  hold  still,  boy,  said  the 
doctor.  “Nobody  ever  feels  like  haying  this  thing  stuck  into  him. 
Apparently  nine  out  of  every  ten  men  never  feel  like  taking  out  life 
insurance,  and  even  when  the  mood  is  developed  it  does  not  last  long. 
The  agent  had  probably  heard  it  said  that  promises  respecting  appli¬ 
cations  are  never  to  be  trusted  and  that  a  piece  of  business  may  be 
regarded  as  complete  only  when  the  policy  is  issued  and  the  pre¬ 
mium  is  collected,  but  he  had  not  had  it  impressed  upon  him  by  ex¬ 
perience.  He  was,  therefore,  in  what  might  be  called  a  receptive 
state,  and  instead  of  bending  the  farmer  toward  his  own  purpose,  he 
allowed  the  farmer  to  bend  him.  In  a  certain  sense,  the  farmer 
simply  out-talked  the  agent  and  convinced  him  that  his  own  way  was 
the  correct  way  to  handle  the  matter  of  taking  life  insurance. 

Having  gotten  the  farmer  to  the  point  where  he  was  interested,  or 
seemingly  interested,  in  an  endowment,  the  solicitor  should  have,  fol¬ 
lowed  with  interview  after  interview  until  the  application  was  either 
secured  or  lost  beyond  recovery.  Of  all  persons  a  solicitor  ought 
never  to  forget  that  this  is  an  amazingly  large  world ;  that  it  is  fairly 
swarming  with  different  interests,  and  that  so  many  claims  are  being 
daily  urged  that  nothing  can  succeed  which  is  not  persistently 
focussed  in  someone’s  consciousness.  When  a  solicitor  has  some¬ 
one’s  attention,  either  continuously  or  in  a  series  of  interviews,  he 
has  then  the  best  opportunity  that  he  can  ever  have  to  accomplish  his 
purpose  While  he  waits  for  the  price  of  wheat  to  advance  or  for 
investigations  to  be  made  the  prospect  is  not  only  forgetting  about 
life  insurance  at  a  rapid  rate,  but  he  is  being  constantly  attacked  by  a 
multitude  of  other  interests.  If  a  man  will  not  endure  pressing 
after  he  has  professed  himself  to  be  converted  to  some  form  of 
policy,  surely  he  is  not  a  good  subject  to  work  on. 

I  seriously  doubt  whether  a  prospect  who  has  once  been  swindled 
should  be  treated  delicately.  Once  I  might  have  argued  that  he 
ought  to  be  led  gently  back  to  his  faith  in  humanity,  and  that  pressing 
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him  might  be  a  fatal  mistake.  Now  I  should  say  that  the  only  pre¬ 
caution  would  be  the  general  one  of  studying  the  individual,  and 
during  the  last  few  years  I  have  almost  reached  the  conviction  that  a 
prospect  who  has  once  been  cheated  is  really  less  of  a  problem  than 
the  hard-headed  fellow  who  has  always  escaped  the  swindler.  When 
one  comes  to  think  about  it,  the  average  man  is  not  especially  easy  to 
persuade.  I  have  never  found  it  a  sinecure  to  get  him  to  do  what  I 
wanted,  and  I  never  attempted  to  sell  anything  that  was  not  strictly 
legitimate.  If  a  man  has  been  taken  in  by  some  delusive  proposition 
it  would  seem  to  indicate  that  he  is  more  persuadable  than  the  ordi¬ 
nary  person,  and  if  this  is  really  true,  experience  does  not  seem  to 
alter  his  disposition.  A  man  is  optimistic,  pessimistic,  cautious  or 
careless  in  temperament  regardless  of  what  happens  to  him.  Some 
men  have  been  chasing  rainbows  ever  since  they  were  born,  and  bid 
fair  to  keep  on  in  this  vain  pursuit  to  the  end.  Other  men  have 
always  been  afraid  of  being  swindled,  but  never  have  been.  It  would 
seem,  then,  that  if  a  man  is  persuadable,  if  he  is  what  is  known  in  the 
slang  phrase  as  “easy,”  the  fact  that  he  has  been  a  victim  is  merely  an 
indication  as  to  the  kind  of  temperament  he  has,  and  nothing  more. 
Whatever  the  truth  of  the  matter  may  be,  I  should  say  that  on  general 
principles  a  solicitor  has  at  least  as  good  a  chance  with  a  swindled 
prospect  as  any  other,  and  that  he  should  proceed  with  his  business 
precisely  as  he  would  in  the  case  of  a  man  who  had  made  no  mistakes. 

Banking  on  Improbabilities. 

However,  I  have  sufficiently  considered  the  primary  error  which  the 
solicitor  made.  It  was  undoubtedly  a  grievous  mistake  to  be  argued 
down  by  the  farmer,  but,  having  waited  patiently  all 'summer  for  the 
application  to  ripen,  only  to  find  that  it  had  not  even  blossomed,  it  was 
a  worse  mistake  to  retreat  in  disgrace,  as  he  did  in  October.  It  does 
not  require  a  great  deal  of  experience  to  teach  one  that  the  solicitor 
had  just  about  as  much  reason  to  expect  that  he  would  write  a  $5000 
application  on  the  1st  of  October  as  he  had  to  expect  that  he  would 
find  a  large  nugget  of  gold  lying  by  the  roadside  some  day.  Neither 
of  these  things  was  impossible,  but  very  improbable. 

It  seems  likely  that  the  farmer  was  in  earnest  when  he  professed 
himself  converted  and  promised  to  give  his  application  in  the  fall. 
The  fact  that  he  had  been  swindled  is  proof  that  he  would  act,  but 
it  is  extremely  doubtful  if  he  remekibered  the  solicitor’s  call  until 
bed-time,  and  next  morning  his  purpose  to  investigate  a  life  insurance 
company  was  about  as  firm  as  a  purpose  to  address  a  letter  to  the 
King  of  England  would  have  been.  In  fact,  not  one  applicant  in 
500  ever  investigates  a  life  insurance  company.  I  mean  by  this  that 
he  does  not  do  it  voluntarily.  If  half  a  dozen  different  agents  crowd 
facts  upon  him  and  give  him  no  rest  for  several  days  in  succession, 
then  it  may  be  said  that  he  has  made  a  certain  kind  of  comparison 
between  companies ;  but  during  the  years  I  have  been  associated  with 
the  life  insurance  business  I  recall  but  one  man  who  made  an  inde¬ 
pendent  investigation  of  life  insurance  before  applying. 

The  farmer,  then,  went  about  his  usual  ploughing  and  sowing  and 
digging,  and  in  twenty-four  hours  had  forgotten  the  poor  solicitor. 
This  being  the  case,  the  solicitor  should  have  begun  over  when  he 
called  in  October.  Instead  of  being  discouraged  over  the  fickleness  of 
the  farmer,  he  should  have  treated  the  case  as  virtually  new,  and 
should  have  proceeded  to  deliver  facts,  figures  and  arguments  to  the 
farmer  as  vigorously  as  he  had  ever  done  anything  in  his  life  be¬ 
fore.  He  should  have  ignored  a  promise  which  was  forgotten  as 
soon  as  it  was  made,  and  devoted  his  entire  energy  to  exciting  the 
prospect  once  more.  If  necessary,  he  should  have  held  interviews  re¬ 
peatedly  until  he  won  the  application  that  he  had  been  promised. 
This  is  the  only  secret  that  I  know  of  for  making  a  man  respect  his 
word. 


BUSINESS  MEN  ADMIRE  PERSISTENCE. 

Said  a  well  known  and  prolific  writer  of  life  insurance: 

“Business  men  always  admire  a  business-getter,  and  it  is  hardly 
possible  to  anger  a  man,  by  simple  persistence  in  an  effort  to  obtain 
his  application,  to  a  point  when  he  will  not  afterward  excuse  the 
solicitor  for  opposing  him,  and  be  willing  to  receive  him  in  a  friendly 
way  at  a  subsequent  interview.” 


EX-PRESIDENT  CLEVELAND’S  “MESSAGE”  ON  LIFE 
INSURANCE. 

At  the  recent  meeting  of  the  Life  Insurance  Presidents  Association, 
Paul  Morton,  president  of  the  Equitable  Life,-  referred  to  the  last 
public  paper  written  by  ex-President  Grover  Cleveland,  printed  in  the 
Quinquennial  issue  of  The  Spectator  in  April  last,  as  being  an  im¬ 
portant  and  valuable  contribution  to  the  literature  of  life  insurance. 
In  that  article  Mr.  Cleveland  expressed  his  surprise  that  so  many 
persons  in  the  country  have  neglected  to  make  that  prudent  provi¬ 
sion  for  their  families  afforded  by  life  insurance.  The  deliberate 
words  of  one  so  highly  respected  as  was  Mr.  Cleveland  should  serve 
as  an  inspiration  to  every  person  connected  with  life  insurance  to  see 
that  this  great  army  of  the  uninsured  is  reduced,  and  should  put 
forth  every  effort  to  induce  everyone  to  take  out  a  policy  of  insur¬ 
ance  upon  his  life.  Mr.  Cleveland  wrote  in  the  article  referred  to, 
as  follows : 

It  is  a  regrettable  fact  that  there  are  still  so  many  bread-winners 
in  this  country  who,  through  carelessness,  neglect  or  procrastination, 
carry  no  life  insurance  for  the  protection  of  their  families.  With  the 
facilities  offered  by  sound  and  trustworthy  American  life  insurance 
companies,  I  can  scarcely  understand  how  any  prudent  or  sensible 
man,  engaged  in  active  work  or  business,  and  not  possessing  an  as¬ 
sured  income  and  fortune,  should  fail  to  protect  himself  and  those 
dependent  on  him  by  a  reasonable  amount  of  life  insurance.  It  seems 
to  me  that,  to  do  this,  is  but  to  discharge  a  duty  imperatively  sug¬ 
gested  by  intelligent  foresight  and  wise  precaution. 

These  words,  probably  the  last  that  Mr.  Cleveland  ever  penned  for 
publication,  should  make  such  an  impression  upon  the  active  life 
insurance  men  in  the  field  as  to  add  largely  to  the  number  of  those 
who  follow  his  advice  and  insure  their  lives.  The  article  written  by 
Mr.  Cleveland  is  entitled  “Life  Insurance  and  Its  Relationship  to  Our 
People,”  and  is  copyrighted  by  The  Spectator  Company.  It  is  full  of 
excellent  advice,  and  a  copy  placed  in  the  hands  of  an  uninsured 
person  would  undoubtedly  influence  him  to  apply  for  a  policy.  The 
Spectator  Company  has  reproduced  the  article  in  leaflet  form  for 
convenient  circulation,  and  will  furnish  any  number  of  copies  at 
the  following  prices:  Single  copy,  10  cents;  100  copies,  $4;  500 
copies,  $15;  1000  copies,  $25. 


PROPOSED  CHANGES  FOR  THE  NEW  YEAR. 

A  number  of  companies  have  announced  that  with  the  new  year 
they  will  make  changes  in  either  premium  rates,  surrender  values  or 
policy  forms.  The  following  shows  such  changes  as  have  already 
been  decided  upon : 

American  Life,  Des  Moines,  Iowa — Will  cease  issuing  deferred 
dividend  policies.  Liberalizing  annual  dividend  and  non-participating 
contracts. 

Florida  Life — Will  issue  new  policies  with  disability  clause,  and 
change  reserve  basis  from  four  to  three  and  one-half  per  cent. 

Equitable  Life,  New  York — Increases  annuity  rates. 

Greensboro  Life — All  policies  issued  after  January  1,  1909,  to  be 
on  annual  dividend  basis. 

Hartford  Life — Increases  its  surrender  values  and  changes  premium 
rates. 

Kansas  City  Life — Is  considering  the  issue  of  new  policy  forms. 

Lafayette  Life — Preparing  new  forms  of  policies. 

Metropolitan  Life- — Increases  surrender  values. 

Michigan  State  Life — To  issue  new  policies  and  revise  rates  and 
values. 

Midland  Mutual — Revising  its  policies. 

Mutual  Life,  New  York — Increases  its  annuity  rates. 

National  Life,  Montpelier — A  material  increase  in  the  dividend 
scale  for  1909  has  been  announced. 

New  York  Life — Increases  its  annuity  rates. 

Old  Colony  Life — Will  issue  a  new  instalment  policy. 

Penn  Mutual — -Will  issue  new  policies,  rates  and  values. 

Southern  Life,  Fayetteville,  N.  C.— Will  issue  new  policies  and 
change  reserve  basis  to  three  and  one-half  per  cent. 

State  Mutual  Life,  Rome,  Ga. — Contemplating  putting  out  two  or 
three  new  policies  January  1. 

Travelers — The  new  premium  rates  adopted  October  1  will  be  con- 
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tinued  during  1909.  They  are  somewhat  lower  than  those  hitherto 
in  effect. 

Union  Central  Life — Will  issue  new  policies  without  material 
changes  in  form. 

Western  and  Southern,  Cincinnati — Will  issue  new  forms  of  poli¬ 
cies  and  change  rates  and  .values. 


THE  LIMIT  REACHED. 

The  daily  papers  of  New  York  city  on  Christmas  morning  contained 
a  statement  to  the  effect  that  the  New  York  Life  Insurance  Company 
had  enough  new  applications  on  hand  to  make  up  the  limit  of  new 
business  imposed  by  law,  viz. :  $150,000,000  in  a  single  year.  There¬ 
fore,  for  the  remaining  five  working  days  of  the  year  the  activities 
of  its  agents  would  necessarily  be  applied  to  securing  business  for 
issuance  in  1909.  Meantime  policies  continued  to  become  claims  by 
death  and  maturity,  so  that  actually  the  company  was  not  only  at  a 
standstill  but  was  losing  ground  in  the  amount  of  protection  it 
afforded.  As  has  been  stated  repeatedly  in  these  columns  any  limita¬ 
tion  of  new  business  should  be  based  upon  common-sense  principles, 
and  due  allowance  made  for  the  natural  terminations  occurring. 


NEW  RATES  AND  VALDES  OF  THE  PENN  MUTUAL  LIFE. 

Beginning  with  the  new  year  the  Penn  Mutual  Life  Insurance 
Company  of  Philadelphia  will  issue  revised  policy  forms,  modifying 
its  premium  rates  and  increasing  surrender  values.  A  comparison  of 
the  new  rates  with  those  heretofore  used  is  presented  herewith : 


- — ■ - 

Ordinary  Life. 

20-Payment  Life. 

20- Yr.  Endowment. 

New. 

Old. 

New. 

Old. 

New. 

Old. 

21 . 

$18.40 

20.14 

$19.12 

$28.25 

$28.98 

$48.08 

48.46 

49.12 

50.11 

51.70 

$48.48 

48.93 

49.72 

60.88 

52.70 

55.67 

60.59 

68.59 
81.34 

25 . 

20.93 

30.12 

30.90 

30 . 

22.85 

23.75 

32.87 

33.76 

35 . 

26.35 

27.39 

36.22 

37.25 

40 . 

30.94 

32.16 

40.38 

41.60 

45 . 

37.08 

38.53 

45.73 

47.18 

54.41 

50 . 

45.45 

47.23 

52.87 

54.65 

58.96 

66.47 

78.55 

55 . 

56.93 

59.15 

62.68 

64.91 

60 . 

72.83 

75.69 

76.60 

79.46 

65 . 

95.14 

98.87 

96.90 

100.63 

At  the  end  of  three  years  the  surrender  value  of  the  policies,  in 
case  of  lapse,  will  be  the  full  reserve  by  the  American  Experience 
Table  of  Mortality,  with  interest  at  three  per  cent.  Dividends  are 
payable  annually,  commencing  with  the  payment  of  the  second  annual 
premium.  All  the  liberal  features  which  have  been  provided  by  this 
company  for  several  years  are  retained. 


KEEP  IN  TOUCH  WITH  PROSPECTS. 

Many  an  application  is  lost  through  the  failure  of  the  life  instil  - 
ance  solicitor  to  correctly  solve  the  personal  equation.  It  is  the  aim 
of  every  commercial  salesman  to  approach  the  buyer  on  the  personal 
side;  this  is  often  mistaken  for  familiarity.  The  personal  equation 
means  the  establishment  of  relations  between  the  prospect  and  the 
agent.  A  clever  agent  will  make  his  prospect  feel  that  he  has  some 
other  interest  in  him  than  the  mere  securing  of  an  application.  It 
will  repay  an  agent  to  drop  in  and  see  a  prospect,  even  if  he  knows 
there  is  no  chance  that  he  will  immediately  purchase  insurance. 


AIM  FOR  THE  GOAL. 

Many  life  agents  fail  through  lack  of  the  power  to  persevere  in 
their  purpose.  They  give  up  a  prospect  before  they  determine 
whether  or  not  he  will  sign  an  application. 

Men  possessed  of  splendid  natural  equipments,  brilliant  intellect, 
skillful  in  presenting  arguments,  fail  because  they  do  not  possess  the 
vy ill  and  determination  to  reach  the  goal. 

“Now,  I  don’t  want  to  talk  insurance  to-day,”  snapped  the  freight 

"  S“I  don’t  blame  you  a  bit,”  said  the  insurance  agent.  "If  you’ll 
simply  stop,  look  and  listen,  I’ll  do  all  the  talking.” 


THE  FUNDAMENTALS  OF  LIFE  INSURANCE. 

Under  the  above  title,  George  E.  Ide,  president  of  the  Home  Life 
Insurance  Company  of  New  York,  has  prepared  a  pamphlet  designed 
to  inform  policyholders  and  the  public  generally  of  the  simplicity  of 
the  life  insurance  system.  In  the  introduction  hd  says: 

The  great  popular  interest  which  is  now  being  manifested  in  ihe  sub¬ 
ject  of  life  insurance  makes  it  imperative  that  the  public  should  clearly 
understand  some  of  the  fundamental  principles  of  this  great  science. 
The  ignorance  prevailing  on  this  subject  is  possibly  not  strange,  but 
false  impressions  have  led  to  false  conclusions,  which  have  influenced, 
not  only  public  opinion,  but  have  been  the  basis  of  some  recent  legis¬ 
lation. 

The  principles  which  are  explained  in  this  pamphlet  are  elementary, 
they  are  presented  in  a  simple  and  untechnical  manner,  in  the  hope  that 
they  may  form  a  basis  for  better  understanding  and  clearer  judgment. 
After  explaining  the  construction  of  premiums  and  reserves,  he  says. 

During  the  recent  period  of  agitation  in  reference  to  insurance  matters 
the  charge  has  been  made  that  life  insurance  companies  were  unneces¬ 
sarily  accumulating  assets,  and  that  this  tendency  is  a  public  menace. 
No  life  insurance  company  can  fail  to  accumulate  assets  if  it  hopes  to 
meet  its  obligations  in  the  future;  and,  furthermore,  no  insurance  com¬ 
pany  can  meet  the  statutory  requirements  of  the  States  unless  it  does 
accumulate  assets  in  a  sufficient  proportion  to  meet  the  necessary  growth 
in  its  own  “reserve.”  These  facts  are  fundamental,  and  were  they 
thoroughly  understood,  much  of  the  present  criticism  of  life  insurance 
companies,  as  great  accumulators  of  unnecessary  funds,  would  promptly 
vanish.  *  *  *  • 

LOADINGS  AND  DIVIDENDS. 

The  net  premium  is  simply  sufficient  to  meet  the  requirements  of  the 
policy  contract,  and  to  this  we  must  add  an  amount  to  provide  con¬ 
tingencies  and  expenses.  This  margin  is  known  as  “the  loading. 

In  some  companies  this  “loading”  is  small,  and  no  part  of  it  is  ever 
Returned  to  the  policyholders.  These  are  called  “non-participating” 
companies.  In  others  the  loading  is  larger,  and  a  return  of  a  portion  of 
it,  as  well  as  other  savings,  is  made  to  the  policyholder.  These  are 
“participating”  companies.  The  money  so  returned  is  called  a  divi¬ 
dend.”  This  term  is  unfortunate  and  misleading.  In  our  minds  the 
word  “dividend”  is  associated  primarily  with  that  increment  of  profit 
from  industrial  operations  or  corporate  management  which  is  dis¬ 
tributed  among  shareholders  or  partners  in  an  enterprise.  Between 
that  form  of  “dividend”  and  the  "dividend”  in  life  insurance  there  is 
little  analogy,  and  yet  most  argument  on  the  subject,  and  unfortunately 
most  legislation,  are  based  upon  the  supposition  that  both  are  suffi¬ 
ciently  similar  to  call  for  the  application  of  the  same  rules  in  their 
determination  and  the  same  general  style  of  legislation  in  their  regu¬ 
lation. 

If  the  “loading”  is  larger  than  the  necessities  of  the  case  require,  part 
of  it  is  given  back  to  the  policyholder.  It  is  simply  a  return  of  what 
has  proven  to  be  an  overpayment. 

These  are  the  sources  from  which  dividends  arise: 

First,  the  mortality  may  be  more  favorable  than  that  expected  under 
the  table  upon  which  the  premium  is  based;  second,  the  rate  of  interest 
earned  on  the  company’s  assets  may  be  greater  than  that  upon  which  the 
calculation  has  been  made;  third,  the  expenses  of  the  company  may  be 
less  than  the  “loading”  which  was  placed  upon  the  net  premium  to 
provide  for  this  item;  and,  fourth,  the  company  may  make  profits  from 
miscellaneous  sources. 

The  death  rate  is  a  factor  which  fluctuates  widely  from  year  to  year; 
the  other  factors  also  are  not  constant,  therefore  ordinary  prudence 
demands  that  the  dividend  return  should  always  be  made  upon  con¬ 
servative  lines  and  an  over-distribution  of  surplus,  though  for  the  time 
being  attractive  to  policyholders,  may  be  a  source  of  great  future  peril. 
The  maintenance  of  an  ample  “surplus”  to  provide  for  all  future  con¬ 
tingencies  is  wise  and  necessary.  The  “limitation  of  surplus”  and  com¬ 
pulsory  methods  of  “dividend  distribution"  as  now  embodied  in 
some  recent  legislation  are  wrong  in  principle  and  dangerous  in  prac¬ 
tice.  *  *  * 

INVESTMENTS. 

This  is  a  most  important  part  of  the  management  of  a  life  insurance 
company.  The  fact  that  every  premium  calculation  is  based  upon  some 
fixed  rate  of  interest  to  be  earned,  which  is  determined  when  the  policy, 
is  issued,  and  which  cannot  subsequently  be  changed,  and  the  fact,  as 
already  shown,  that  the  assets  of  a  company  are  constantly  increasing, 
make  the  investment  of  a  company’s  funds  a  difficult  task.  As  far  as 
possible  the  management  must,  by  long  investments,  protect  itself 
against  a  future  decline  in  the  interest  return,  and  it  must  constantly 
be  in  the  market  for  investments  to  keep  up  with  the  constant  growth  in 
its  assets.  *  *  * 

TAXATION. 

Life  insurance  companies  are  under  the  control  and  direction  of  the 
various  States  in  which  they  do  business,  and  are  subject  to  such  taxes 
as  they  may  impose.  These  taxes,  license  fees,  etc.v  paid  by  146  com¬ 
panies  in  1907,  amounted  to  $6,741,046.  These  taxes  are  not  levied  for  the 
maintenance  of  the  Insurance  Departments;  they  are  for  the  purpose  of 
revenue.  The  Insurance  Department  of  New  York  State  from  1860  to 
1907  has  received  in  taxes  from  companies  of  other  States,  from  li¬ 
censes  etc  $2,349,829,  in  excess  of  its  disbursements,  and  this  does  not 
include  the’  taxes  paid  by  New  York  companies  to  the  comptroller  of 
this  State.  The  propriety  of  a  tax  on  life  insurance  is  not  the  subject 
before  us,  but  it  is  important  that  policyholders  in  participating  com¬ 
panies  should  know  who  pays  the  tax.  It  is  not  the  “company”— every 
cent  of  tax  comes  out  of  the  “loadings”  on  the  premiums,  and  leaves 
Just  so  much  less  to  be  returned  to  the  insured  in  the  form  of  a  divi- 
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dend.  The  policyholders  pay  the  tax,  and  last  year  their  contribution 
was  $6,741,046. 

If  the  people  of  this  land  understood  this  more  clearly  our  State  legis¬ 
lature  would  soon  find  excessive  taxation  of  life  insurance  companies  un¬ 
popular  as  well  as  economically  unwise. 

NEW  BUSINESS. 

Every  company  is  losing  each  year  by  death,  surrender,  maturity,  etc., 
a  certain  amount  of  its  insurance,  and  such  losses  have  to  be  replaced 
by  new  business  if  the  company  is  to  avoid  a  decrease  in  its  insurance 
in  force,  and  the  aim  of  most  insurance  managers  has  been  to  increase 
the  size  of  their  companies. 

The  growing  demand  for  life  insurance  on  the  part  of  the  people  of  our 
land,  the  American  spirit  of  expansion  and  development,  the  general 
astuteness  and  activity  of  insurance  men,  have  led  to  a  growth  in  Ameri¬ 
can  life  insurance  which  has  attracted  the  attention  and  admiration  of 
the  entire  business  world. 

During  the  past  few  years  there  has  been  much  investigation  into  this 
growth  and  inquiry  as  to  whether  this  new  business  has  been  secured  on 
sound  business  lines.  In  a  country  such  as  ours,  which  is  still  in  its 
period  of  development,  life  insurance  is  an  economic  necessity  as  a  pro¬ 
tection  to  the  individual,  who  is  often  forced  by  the  conditions  sur¬ 
rounding  him  to  engage  in  business  operations  of  an  uncertain  and  semi- 
speculative  character.  Further,  it  must  be  remembered,  that  life  in¬ 
surance  is  an  investment  which,  in  this  country  at  least,  men  do  not 
buy  unless  it  is  forced  upon  their  attention. 

It  does  not  sell  itself,  although  many  theorists  take  the  contrary 
view.  It  must  be  advertised  and  explained,  and  finally  presented  to  the 
public  by  industrious  and  intelligent  salesmen.  All  this  means  expense. 

What  is  a  proper  cost  for  new  business?  In  other  words,  what  pro¬ 
portion  of  the  company’s  funds  is  it  wise  to  expend  in  securing  new 
insurance? 

Students  of  the  subject  of  life  insurance  have  advanced  various 
theories,  and  legislative  bodies  have  passed  restrictive  laws  on  this  im¬ 
portant  subject,  all  attempting  to  arrive  at  one  fixed,  immutable  rule, 
which  may  be  properly  applied  to  all  companies.  In  this  attempt  the 
fundamental  fact  has  been  lost  sight  of,  that  new  business  may  be  of 
greater  relative  value  to  one  company  than  to  another,  and  because  of 
the  many  elements  which  go  to  make  up  the  complex  organization  of 
any  company  any  universal  rule  must  be  unfair  in  its  application.  Thh 
restrictive  law  which  works  satisfactorily  in  the  case  of  one  company, 
or  class  of  companies,  is  bound  to  operate  to  the  disadvantage  of  others. 
To  determine  how  much  new  insurance  a  company  needs,  or  what  it  can 
afford  to  pay  for  it,  one  must  have  an  intimate  knowledge  of  the  condU 
tion  of  that  company,  and  the  extent  and  method  of  growth  should  not 
be  prescribed  by  detailed  rules  of  general  application. 

When  one  speaks  of  the  value  of  new  business  to  a  “company,”  it 
must  be  borne  in  mind  that  the  company  consists  of  the  policyholders, 
and  what  the  management  has  to  consider,  in  all.  matters,  is  the  effect 
upon  the  interests  of  the  policyholders  which  must  be  conserved.  *  *  * 


LOANS  ON  POLICIES. 

A  prominent  life  insurance  company  gives  the  following  advice  regard¬ 
ing  loans  on  its  policies: 

A  loan  on  your  policy  is  to  be  avoided  if  possible.  If,  influenced  by 
necessity,  you  have  been  obliged  to  mortgage  your  policy  by  borrowing 
on  it,  endeavor  to  reduce  the  loan  without  delay.  A  systematic  repay¬ 
ment  of  the  loan,  even  in  small  amounts,  will,  in  case  of  your  death, 
mean  just  so  much  more  protection  for  your  family  when  they  need  it 
most. 

The  company  is  entirely  willing  to  accept  repayment  of  loans  in  one 
sum  or  in  partial  payments.  These  payments  may  be  made  at  any  time 
while  the  policy  is  in  force. 

Strive  to  pay  off  the  loan  and  keep  the  insurance  in  force.  Don’t  lapse 
your  policy  because  there  is  a  loan  against  it. 

You  cannot  duplicate  your  present  policy  now  without  increasing  the 
premium.  Do  not  allow  yourself  to  be  overpersuaded  against  your  own 
best  interests.  The  company  will  be  glad  to  answer  any  request  for 
information  regarding  your  policy. 

Hold  fast  that  which  is  good. 


WEIGHTS  OF  MEN  AND  WOMEN. 

“The  Mortality  of  Overweights  and  Underweights”  is  the  title  of  an 
article  by  Brandreth  Symonds,  A.  M.,  M.  D.,  which  appears  in  McClure’s 
Magazine  for  January.  Dr.  Symonds  classes  as  inadequate  the  table  of 
weights  derived  from  measurements  of  ancient  types  like  the  Bronze 
Tumbler,  the  Dying  Gladiator,  Theseus  and  the  Bronze  Hercules  in  the 
British  Museum,  and  the  Farnese  Hercules;  also,  two  nineteenth  cen¬ 
tury  actuarial  tables  neglected  the  controlling  factors  of  height  and 
age.  Save  for  small  men,  each  added  inch  in  height  means  3  per 
cent  more  weight,  and  the  taller  the  man  the  longer  it  takes  him  to 
reach  his  maximum.  Thus,  in  an  analysis  of  133,940  applications  for 
life  insurance  in  thi3  country  and  Canada,  compiled  by  the  medical 
committee  of  the  National  Fraternal  Congress,  small  men  are  observed 
to  reach  their  maximum  weight  at  45,  middle-sized  men  at  50,  and  tall 
men  at  from  55  to  60.  Men  5  feet  9  inches  tall  will  weigh  150  pounds 
at  ages  from  15  to  24.  155  pounds  from  25  to  29,  159  from  30  to  34,  162 
from  35  to  39,  165  from  40  to  44,  166  from  45  to  49,  and  167  in  the  age 
groups  from  50  to  70.  Clothing,  which  averages  9.5  pounds,  is  included 
in  this  calculation.  By  making  the  requisite  additions  or  deductions  of 
3  per  cent  per  inch,  a  man  of  a  certain  height  and  age  group  may 
quickly  determine  from  these  figures  the  standard  of  weight  which  he 


should  approximate.  If  he  be  5  per  cent  under  weight  he  may  rejoice, 
for  that  affords  him,  as  it  also  affords  a  woman,  slightly  better  chances 
of  a  long  life. 

Dr.  Symonds  presents  a  new  table  of  weights  for  58,885  women,  pre¬ 
pared  at  his  instance  by  Dr.  Faneuil  S.  Weisse,  which  represents  all  in 
the  United  States  and  Canada  who  had  been  accepted  for  life  insurance 
since  1895.  A  woman’s  clothing  is  lighter  than  a  man’s,  being  about 
one-twenty-fourth  her  weight,  and,  though  her  shoes  raise  her  1%  to 
1%  inches,  she  is  3  inches  shorter.  She  reaches  her  maximum  weight 
at  from  50  to  59  years,  at  a  height  of  5  feet  6  inches,  increasing,  after 
25  and  until  50,  by  18  pounds.  At  the  age  of  15  her  weight  is  128,  and 
increases  uniformly  to  its  maximum.  At  heights  of  5  feet  3,  4,  5  and 
6  inches,  women  at  50  are  of  the  same  weights,  respectively,  as  men, 
and  within  a  pound  or  two  of  men  at  other  heights. 

A  person  between  20  per  cent  and  30  per  cent  above  the  standard 
weight  for  height  and  age  is  a  “moderate  overweight.”  Above  the 
margin  of  30  per  cent  he  is  an  “excessive  overweight.”  After  the  age 
of  28  a  moderate  or  excessive  overweight  individual  must  be  careful. 
Dr.  Symonds  presents  this  table  of  mortality  by  percentages  for  four- 
age  groups,  in  each  case  on  a  basis  of  100  deaths  expected: 


Moderate 

overweights. 


Age.  Per  cent. 

15  to  28  (young) .  80 

29  to  42  (mature)  .  103 

43  to  56  (elderly) .  133 

57  to  70  (old)  .  125 


Excessive 
overweights. 
Per  cent. 

88 

124 

162 

156 


Of  course,  the  “overweight”  of  the  class  among  whom  162  deaths  will 
occur  for  every  100  deaths  expected  at  his  age  may  live  long.  But  his 
average  chance  of  doing  this  is  alarmingly  small.  Speaking  generally, 
it  is  safer  to  be  thin  than  fat. 


LIFE  INSURANCE  A  SAVER  OF  LIFE. 

There  could  be  nothing  more  conducive  to  a  man’s  mental  tranquillity, 
and  consequently  to  long  life,  than  a  feeling  of  security  that  neither  he 
nor  his  family  will  ever  want.  It  is  obvious,  therefore,  that  a  policy  of 
life  insurance,  especially  with  a  disability  pension  attached,  has  a  ten¬ 
dency  to  improve  the  health  and  prolong  the  life  of  the  insured.  Bread¬ 
winners  of  families  have  in  their  ordinary  and  every-day  matters  a 
sufficient  mental  burden,  but  over  and  above  this  there  is  the  constant 
mental  gnawing  of  apprehension  as  to  the  welfare  of  the  family  if  thi3  or 
if  that  should  happen,  and  when  serious  illness  comes  and  the  crisis  ap¬ 
proaches,  it  only  too  frequently  happens  that  this  mental  anxiety  proves 
to  be  the  overbalancing  influence  that  leads  to  a  fatal  termination:  on 
the  other  hand,  numerous  cases  have  been  reported  of  men,  whose  fore¬ 
sight  had  led  them  to  secure  life  insurance  protection,  approaching  the 
critical  stage  of  serious  illness  with  a  serenity  ^f  mind  which  would 
otherwise  have  been  impossible,  and  physicians  have  declared  that  this 
alone  brought  about  their  recovery. 

There  is  nothing  chimerical  about  this,  it  simply  illustrates  the  prin¬ 
ciple  that  mind  affects  matter.  This  is  a  principle  well  understood  and 
often  acted  upon  by  physicians.  It  is  well  known  that  annuitants  are  the 
longest-lived  people  on  earth,  and  it  is  a  common-sense  proposition, 
comprehensible  to  any  intelligent  mind,  that  life  insurance  reduces 
mental  anxiety  and  must,  therefore,  tend  to  prolong  life,  and  it  is 
equally  believable  that  under  certain  critical  circumstances  it  may,  in¬ 
deed,  save  life. — Fidelity  Monthly  Bulletin. 


A  STRONG  WILL  OCCUPATION. 

An  insurance  salesman’s  job  is  no  vacation  stunt. 

It's  true  he  has  no  “ten-minute  whistle”  to  jar  him  loose  from  his  half- 
finished  breakfast.  \ 

No  boss  to  keep  tab  .  on  his  time.  No  foreman’s  grouch  or  whim  to 
cater  to. 

No  one  to  dock  him  for  idleness.  No  cutting  off  a  half  hour’s  pay  for 
not  reporting  on  time.  No  semi-monthly  pay  envelope  with  its  limited 
specified  number  of  dollars  and  cents. 

The  life  of  an  insurance  salesman  is  that  of  liberty,  freedom,  inde¬ 
pendence. 

That  is  why  so  many  fail. 

Few  men  have  the  character,  the  stamina,  the  backbone  to  "boss” 
themselves;  the  enthusiasm  to  get  up  early;  the  energy  to  work;  actually 
work  eight  hours  or  more  a  day  without  a  driver. 

Most  men  need  a  driver.  Do  you? — H.  A.  Luther,  in  Travelers  Bul¬ 
letin. 


How  many  agents  have  run  up  against  frozen  propositions,  that 
fairly  made  their  flesh  creep !  They  seem,  by  their  actions,  never  to 
have  heard  of  the  “milk  of  human  kindness;'’  or,  if  they  have,  they 
give  no  evidence  of  having  profited  by  the  hearing. 


Man’s  ability  is  gauged  by  the  “think  tank”  of  the  mind;  he  will 
make  success  or  failure  by  the  direction  in  which  he  applies  his 
thoughts.  A  man  who  takes  up  life  insurance  as  a  profession  to 
follow  through  life  is  apt  to  be  more  successful  than  one  who 
engages  in  it  simply  as  a  stepping-stone  to  something  else. 
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THE  NORTH  RIVER 

Insurance  Co. 


OF  NEW  YORK 


Individual  Fire  Underwriters 

OF  ST.  LOUIS 

Fop  Strictly  High-Grade  Surplus  Lines 


INCORPORATED  1832 

95-97-99  William  Street,  -  New  York  City 


W.  H.  MARKHAM  &  CO. 

ATTORNEYS  and  managers 


CRUM  &  FORSTER 


General  Agents 

UNITED  STATES  FIRE  INS.  CO.  -  -  -  - 
EMPIRE  CITY  FIRE  INS.  CO..  -  -  -  -  - 
NASSAU  FIRE  INS.  CO.,  ------- 

PETER  COOPER  FIRE  INS.  CO.,  =  =  =  - 
DUTCHESS  FIRE  INS.  CO.,  ------ 

NATIONAL  LUMBER  FIRE  INS.  CO.,  -  - 


Incorporated  1824 
“  1850 

“  1852 

“  1853 

“  1906 

“  1906 


SURPLUS  LINES  Am  TARIFF  RATES 


North  River  Ins.  Co.  Buillding,  -  -  New  York 


EDWARD  E.  HALL  &  CO.  .  Deputy  Attorneys,  New  York 
FRED  S.  JAMES  &  CO.  .  .  Deputy  Attorneys,  Chicago 
D.  A.  FISHER . Deputy  Attorney,  Memphis 

NON-RESIDENT  BROKERS’ 
ACCOUNTS  SOLICITED 

Twelfth  Floor,  Pierce  Building 

ST.  LOUIS 


MAKE  A  REPUTATION  AT  HOME  FIRST 

The  Lamar  Life  Insurance  Company  of  Jackson,  Miss., 
began  business  in  April,  1906.  Its  operations  have  been 
confined  wholly  to  its  Home  State.  It  has  made  no  attempt 
whatever  toward  acquiring  “volume,”  but  has  used  its  ener¬ 
gies  in  adjusting  itself  into  methods  which  mean  quality  of 
risks,  conservatism  of  management,  sureness  of  its  ground¬ 
work,  and  assurance  of  safety  in  the  future.  It  has  two 
millions  of  insurance  in  force  and  is  writing  at  the  rate  of 
two  millions  per  year.  It  has  never  written  an  “advisory 
board”  or  “special  contract”  policy,  or  sold  any  kind  of  stock 
with  its  policies.  Every  member  of  its  agency  force  is  under 
bond.  It  is  upon  a  4%  reserve  basis  and  writes  only  non¬ 
participating  insurance.  We  will  get  into  other  states  early 
in  1909,  and  shall  have  something  good  to  offer  in  agency 
contracts. 

W.  Q.  COLE,  President. 


The  Fidelity  and  Casualty  Company 

97  to  103  CEDAR  STREET,  NEW  YORK  CITY. 


Assets : 

$7,537,429.91 

Capital  and  Surplus: 

$2,013,400.24 

Losses  Paid  to 
Jan.  1,  1908 : 

$26,629,131.90 


THIS  COMPANY  GRANTS 
INSURANCES  AS  FOLLOWS 

Bonds  of  Suretyship  for  persons 
in  position  of  trust, 

Fidelity  Bonds,  Burglary,  Plate 
Glass, 

Steam  Boiler,  Fly  Wheel,  Em¬ 
ployers, 

Public,  Teams,  Workmen’s 
Collective, 

Elevator  and  General  Liability, 

Personal  Accident,  Health, 
Physicians’ Liability  and 
Bonded  Attorneys’  List. 


OFFICERS  : 

GEORGE  F.  SEWARD,  President. 

ROBERT  J.  HILLAS,  HENRY  CROSSLEY, 

Vice-Pres.  and  Secretary.  Ass  t  Secretary 

FRANK  E.  LAW,  GEORGE  W.  ALLEN, 

2nd  Ass’t  Secretary.  ^ss  *  Secretary 


A  FUTURE  TO  LOOK  FORWARD  TO— 

NOT  A  PAST  TO  LIVE  DOWN  I 

TWest  Coast  Life  Insurance  Co. 

Home  Office,  The  West  Coast  Life  Building, 

348  to  354  Pine  St.,  San  Francisco. 

Policy  Forms  Unsurpassed.  Send  for  Samples. 


Good  Territory  in  States  West  of 
Rocky  Mountains.  Contracts 
Providing  for  First  and  Renewal 
Commissions. 


J.  G.  WALKER,  President 

T.  WM.  PEMBERTON,  1st  Vice-Pres.  W.  L.  T.  ROGERSON,  SscmsiJ 


ORGANIZED  1871 

THE  LIFE  INSURANCE  COMPANY 
OF  VIRGINIA 

HOME  OFFICE,  -  -  RICHMOND,  VA. 

This  is  a  regular  Life  Insurance  Company  chartered  by  the  Legislature  of 
Virginia,  and  has  won  the  hearty  approval  and  active  support  of  the  people  by 
its  promptness  and  fair  dealing  during  the  thirty-seven  years  of  its  opeiation. 

Assets,  over  ....  $4,000,000 
Insurance  in  Force,  over  ■  ■  $61,000,000 
Total  Payments  to  Policyholders  since 

Organization,  over  ■  •  ■  $8,500,000 

Competent  and  reliable  Agent#  can  alway#  find  employment. 
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THE  LIBERTY  LIFE 

INSURANCE  COMPANY  OF  NEW  YORK 

WILLIAM  H.  LYNN,  President. 

Chartered  under  New  Insurance  Laws  of  New  York. 

ONE  HUNDRED  THOUSAND  DOLLARS  DEPOSITED 
with  the  Insurance  Department  of  the  State  of  New  York 
FIFTY  THOUSAND  DOLLARS  SURPLUS. 

The  Company  Issues  the 

NEYV  YORK  STANDARD  PO!  ICY 

At  very  low  Non-Participating  Rates  of  Premium. 

ENDOWMENTS  AT  LIFE  RATES 
Interchangea'ble  Premium,  also  Monthly.  Generous  Commission  and  Renewals. 
Address  Home  Office,  Trinity  Building,  New  York  City. 

HERMAN  LEROY,  General  Manager, 


EVERY  POLICY  A  SQUARE  DEAL 

Michigan  State  Life  Insurance  Company 

Home  Offices  Majestic  Bldg.,  Detroit,  Michigan 

t  w.  McCAUSEY,  President  FREDERIC  APPS,  Director  of  Agencies 

F.  H.  WATSON,  Vice-Pres.  and  Counsel  JAMES  B.  BRADLEY,  M.D.,  Med.  Dir. 
FRANKLIN  B.  MEAD,  Act.  and  Secy.  A.  M.  HUME,  M.D.,  Assoc.  Med.  Dir. 

The  first  company  to  organize  under  the  new  and  stringent  laws  of  Michigan. 

The  company  for  the  agent  because  its  policies  are  exceedingly  liberal,  readily 
understood  and  easily  sold. 

If  you  have  a  clean  record  and  are  contemplating  a  change,  we  can  SHOW  YOU 
where  it  will  be  to  your  interest  to  be  connected  with  this  hustling  western  company. 
Address  the  Home  Office. 

Completely  New  Line  of  Policies  with  Liberal  and  Attractive  Features  to  be  ready  January  1st. 


OF  PORTLAND,  OREGON 


This  Company  has  back  of  it  some  of  the  strongest  financial 
interests  in  the  Pacific  Northwest. 

Local  sentiment  in  its  favor  is  very  strong. 

Why  Not  Come  W est  to 
the  Land  of  Opportunity 

and  work  for  the  Columbia  Life?  Methods  and  policies  strictly  up- 
to-date.  For  an  agency,  address  with  references, 

S.  P.  LOCKWOOD,  VICE-PRES. 

LUMBER  EXCHANCE  BLDG.  PORTLAND,  OREGON 


THE  MIDWEST  LIFE 

has  two  or  three  positions  as  General  Agents  in 
Nebraska,  carrying  a  small  salary  for  three  years  in 
addition  to  regular  commissions. 

ADDRESS 

N.  Z.  SNELL,  President,  Lincoln,  Neb. 


Southern  National  Ins .  Co. 

AUSTIN,  TEXAS 


J.  G.  Hornberger ,  Pres.  A.  G.  cBeckmann,  Sec'y. 


Capital ,  paid  up ,  -  $100,000.00 

^eser'bes,  -  -  -  84,072.51 

Net  Surplus,  -  -  21,996.90 

Shares  Profits  l»ith  its  Loyal  Agents.  Correspondence  solicited 


The  Missouri  State  Life  Insurance  Co. 

[HOME  OFFICE,  ST.  LOUIS  MO. 

Issues  the  LARGEST  LINE  of  Very  Comprehensive  Contracts — 
ACCUMULATION,  FIVE-YEAR  and  ANNUAL  DIVIDEND,  and  NON¬ 
PARTICIPATING — on  all  the  Life,  Endowment,  and  Term  Forms. 

ALL  POLICIES  contain  the  TOTAL  DISABILITY  CLAUSE, 
are  NON-FORFEITABLE  from  DATE  of  ISSUE,  Provide  for  CASH 
LOANS  after  the  FIRST  POLICY  YEAR,  and  are  in  ALL  OTHER 
RESPECTS  LEADERS! 

CAPABLE  PRODUCERS 

will  please  address  Edmund  P.  Mblson  President. 


LUMBER  INSURERS  GENERAL  AGENCY 

Large  facilities  for  Surplus  Lines 
on  Lumber  and  Woodworking  Risks 

MANAGERS  OF 

LUMBER  INSURANCE  CO.,  OF  NEW  YORK 

Capital  and  Surplus,  $300,000 

ADIRONDACK  FIRE  INSURANCE  COMPANY 

Capital  and  Surplus,  $300,000 

84  William  Street,  New  York; 


Bay  State  Mutual  Life  Insurance  Co. 

1033=41  DREXEL  BUILDING,  PHILADELPHIA,  PA. 

Life,  Health  and  Accident  Insurance 

WANTED :  State  and  District  Managers  on  a  renewal  con¬ 
tract  that  will  build  you  up  a  large  and  profitable  income. 
Address 

Agency  Department, 

1033=41  Drexel  Building,  Philadelphia,  Pa. 

a.  D.  SMITH,  Pres.  J.  T.  PALMER,  Vice-Pres.  J.  S.  GILLESPY,  Sec. 

Authorized  Capital,  $400,000  Paid  in  Capital  and  Surplus,  $130,000 

THE  GREAT  SOUTHERN  LIFE 

INSURANCE  COMPANY 

Incorporated  under  the  Insurance  Laws  of  Alabama,  and  Supervised  by  the  Insurance 

Department  of  the  State. 

The  Company  issues  an  attractive  and  fair  contract, 
and  pays  liberal  commissions  to  agents.  Address 

A.  D.  Smith,  Pres.,  221=222  First  National  Bank  Bldg.,  Birmingham,  Ala. 
J^ORTHERN  INSURANCE  COMPANY 

OF  NEW  YORK. 


WILLARD  S.  BROWN  CO.,  General  Managers 

1  Liberty  Street,  New  York. 


JOSEPH  W.  BECK,  Special  Agent  WM.  WILLIAMS,  Special  Agent 

196  Lathrop  Ave.,  Detroit,  Mich.  27  Kilby  St.,  Boston. 

FRANK  G.  HERMAN  Special  Agent  H.  W.  CRANDALL,  Special  Agent 

Mattoon,  Ill.  Merriam  Park,  Minn. 
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The  NEW  POLICIES  of  the 

Equitable  Life  of  Iowa 

are  up-to-date  in  every  respect,  including  provisions  for 


(1908) 


Days  of  Grace 
Change  of  Beneficiary 

!  (1908)  Annual  Loan  and  Cash  Values 
'  '  Extended  Insurance 

Payment  in  Installments,  limited  or  continuous 

Agents  wanted  in  unoccupied  territory.  Write  the  Home  Office, 

DES  MOINES,  IOWA 


MM  Guarantee  asu  Accident  c«p«i 

LIMITED,  OF  LONDON,  ENGLAND 

'  Organized  1869 

UNITED  STATES  BRANCH 
Manhattan  Building,  307-321  Dearborn  St.,  Chicago 
A.  W.  MASTERS,  General  Manager 
F.  J.  WALTERS,  Resident  Manager 
45-49  Cedar  Street,  New  York 
THEO.  W.  STONE,  Resident  Manager 
136-138  South  Fourth  Street,  Philadelphia,  P«. 
JOSHUA  G.  HARVEY,  Jr.,  Resident  Agent 
815  American  Building,  Baltimore,  Md. 

INDIVIDUAL,  ACCIDENT,  HEALTH  - 
EMPLOYER’S  LIABILITY 
GENERAL  LIABILITY  - 
BOILFR.  WORKMEN’S  - 
COLLECTIVE.  ELEVATOR  - 
CREDIT,  TEAMS  AND  BURGLARY 


Insurance 


LIFE 


ACCIDENT 


HEALTH 


American  National  Insurance  Co. 

Galveston,  Texas 

Offers  Liberal  Agency  Contracts  in 

TEXAS  ARKANSAS  FLORIDA 

GEORGIA  MISSISSIPPI  LOUISIANA 

OKLAHOMA  N.  CAROLINA  ALABAMA 

Wrote  more  business  in  Texas  during  1907  than  any  other  company 

operating  in  the  State. 


“WE  ISSUE  SURETY  BONDS” 

The  Title  Guaranty  &  Surety  Co. 

Home  Office,  Scranton,  Pa. 

L.  A.  WATRES,  President. 

JOSEPH  A.  SINN,  Manager  Surety  Dept. 

J.  H.  LAW,  Secretary. 

Capital  and  Surplus  over  $1,000,000 

Branch  Offices: 

New  York  Chicago,  Indianapolis, 

84  William  St.  189  La  Salle  St.  Pythian  Building. 
Des  Moines  Denver,  Seattle,  San  Francisco, 

YoungermanBiock.  Railway  Exchange  Bldg.  Bailey  Bldg.  Merchants  Exchange  Bldg. 
General  Agencies  in  other  large  cities.  Agents  in  important  towns  and  county  seats. 
SAMUEL  K.  BLAND,  Gen.  Agt.,  F.  C.  ROBINSON  &  C0„  Gen.  Agts., 

Paul  Jones  Building,  Louisville,  Ky.  English-Amencan  Building,  Atlanta,  Ga. 


Southern  Life  insurance  Co. 

Home  Office  :  Fayetteville,  N.  C. 


Operating  in  North  and  South 
Carolina,  Georgia  and  Arkansas 

$6,000,000.00  Insurance  in  Force 

23  MONTHS’  BUSINESS. 

Good  Contracts  to  Agents  Desiring  to  Represent  a  Company  Whose  Reserve  Is 
Deposited  with  Insurance  Commissioner  of  North  Carolina. 

Address.  C.  J.  COOPER,  Manager 


ROYAL  UNION  MUTUAL  LIFE  INS.  CO. 

Des  Moines,  Iowa' 


Sbc.  #to»v 

The.5TATT. 


FRANK  D.  JACKSON,  Pres. 


I^GHT  BEHIND 
POLICY 

SIDNEY  A.  FOSTER,  Sec’y. 


Subscribers  to  THE  SPECTATOR  Take  Note. 

ET  A  BINDER  FOR  YOUR  SPECTATOR. 

No  systematic  reader  of  a  technical  journal  like  The  Spectator, 
should  waste  the  full  value  of  the  subscription  price  paid  by  throwing  away 
the  paper  after  reading,  but  should  keep  it  on  file  for  future  reference. 
Prominent  company  managers  and  other  underwriters  who  keep  The 
Spectator  on  file  will  testify  to  the  benefits  derived  thereby. 

Send  $1.00  to  the  undersigned  and  we  will  forward  a  handsome 
binder  that  will  carry  26  numbers  of  the  paper  or  one  volume,  bound  sub¬ 
stantially  in  cloth  and  stamped  on  the  front  cover  and  back  with  gilt  inscrip¬ 
tion  of  the  name  of  the  journal. 

THE  SPECTATOR  COMPANY, 

135  William  Street,  New  York. 


Florida  Life  Insurance  Co. 

Home  Office,  JACKSONVILLE,  FLORIDA 

M.  D.  JOHNSON,  President. 

Now  operating  in  Florida  and  South  Carolina.  Good 
men  wanted  to  work  productive  territory.  Our  Policies 
are  ready  sellers.  Write  for  Contracts.  $3,000,000  written 
in  the  past  eighteen  months. 

For  all  desired  information,  address 

M.  D.  JOHNSON,  President. 


Our  “DEFINITE”  Policies  of  Accident,  Health  and  Disability  Insurance  tell  you 
In  "YES”  and  “NO”  answers  just  what  is  covered.  No  uncertain  liability. 


FOR  TERMS 
APPLY 


INCORPORATED  UNDER  THE  LAWS 


HORACE  B.  MEININGER. 
Secretary  and  Gen‘1  Manager 


OF  THE  STATE  OF  P*  WNSYWAMIA. 


CTHMAN  EfiMMESEIALAEinDENl  COMPANY 


HOME  OFFICE  toil  CHESTNUT  STREET 
PHILADELPHIA.  PA. 


STRONG  STOCK  COMPANY 

Producers  Wanted  on  Up-To-The-Minute  Agency  Contracts  in  Colorado,  Illinois 
Louisiana,  Maryland,  Michigan,  Missouri,  Ohio,  Oklahoma,  Pennsylvania,  Tenn¬ 
essee,  Texas  and  Vermont.  _ 


WANTED 

A  few  good  agents  in  Missouri  to  devote  all  their  time  in 
selling  a  policy  with  guaranteed  dividends  and  other 
attractive  features.  It  is  special  work  and  you  won  t  want 
to  sell  anything  else.  Liberal  Commissions. 

KANSAS  CITY  LIFE  INSURANCECO., 

HOME  OFFICE,  KANSAS  CITY,  MO. 

Address  J.  B.  REYNOLDS,  Preside  it. 
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THE  POLICYHOLDERS’  COMPANY 


Our  agents  are  doing  well. 

We  want  more  of  them. 

Home  Office,  Portland,  Oregon  L.  SAMUEL,  General  Manager 

ORGANIZED  1865 

Virginia  State 
Insurance  Co. 

RICHMOND,  VA. 


Cash  Capital  -  $200,000.00 

Losses  Paid,  over  -  -  3,700,000.00 

Surplus  to  Policyholders  -  309,830.08 


GEORGE  L.  CHRISTIAN,  President 

ROB’T  LECKY,  Jr,,  Vice-Pres.  and  Sec. 

I860  48th  Yeal  1908 

Home  Life  Insurance  Company 

OF  NEW  YORK 
GEORCE  E.  IDE,  President 

ASSETS,  $20,004,853.63  LIABILITIES,  $19,235,418.20 

(Including  Dividend-Endowment  Fund) 

Dividend-Endowment  Fund,  (Deferred  Dividends),  $1,795,020.00 
Net  Surplus  _____  769,435.43 

Insurance  in  Force  -  86,193,296.87 


FIRE  &  TORNADO  INSURANCE 


American  of  Newark 

Chartered  in  1846 


Capital  Stock 
Liabilities 

Special  Reserve  Lund 
Net  Surplus 


S  750,000.00 
4,779,955.29 
300,000.00 
1,777,518.83 


Total  Assets  §7,607,474.12 


Philemon  L.  Hoadley,  President 
Arthur  E.  Larter,  V.  Prest.  Charles  E.  Sheldon,  V.  Pres’t. 

James  H.  Worden,  Sec’y.  Charles  J.  Stoudinger,  Treas. 

C.  Weston  Bailey,  Asst.  Sec’y. 


THE  LADIES  Of  THE  MACCABEES  Of 

THE  WORLD 


A  Fraternal  Beneficiary  Society  for  Women 


Headquarters;  MACCABEE  TEMPLE,  PORT  HURON,  MICHIGAN 

Established  in  fifty-four  States,  Territories  and  Provinces. 
Protection  in  force  more  than  NINETY-NINE  MILLION 
DOLLARS.  ONE  HUNDRED  AND  FIFTY-SEVEN 
THOUSAND  MEMBERS. 


More  than  SIX  MILLION  DOLLARS  paid  in 
Benefits  since  organization. 


MRS.  LILLIAN  M.  HOLLISTER, 
Supreme  Commander, 

No.  317  Kirby  Ave.,  W. 
Detroit.  Mich. 


MISS  BINA  M.  WEST, 

Supreme  Record  Keeper, 

Maccabee  Temple, 
Port  Huron.  Mich. 


The  Guarantee  Life  Insurance  Company 

of  Houston,  Texas 

Offers  liberal  Agents  Contracts,  and  attractive  Policies 
to  sell  in  the  following  territory: 


The  48th  Annual  Report  shows  a  gain  in  the  amount  of  insurance 
in  force;  that  assets  were  increased  nearly  $1,000,000,  and  that  over 
$300,000  was  paid  to  policy-holders  in  dividends. 

INCORPORATED  1832 

TheVirginia  Fire  &  Marine 

INSURANCE  COMPANY  OF  RICHMOND,  VA. 
JANUARY  I,  1908 


Capital .  $250,000.00 

Premium  Reserve .  586,575.75 

Reserve  for  Losses .  62,31 1.80 

State  and  City  Taxes  Accrued .  10,266.27 

Net  Surplus .  384,661.53 

Assets . $1,293,815.33 

Surplus  to  Policyholders .  $634,661.53 

WM.  H.  PALMER,  Prerident  W.  H.  MCCARTHY,  Secretary 


OSCAR  D.  PITTS,  Treaiurer 


THE  MERIDIAN  LIFE  AND  TRUST  COMPANY. 

“  Arthu»  Jordan,  Pres  ,T.  J.  Owens,  Secretary 

Organized  under  the  Legal  Reserve  Compulsory  Deposit  Law  of  Indiana 

Reliable  Agents  can  Secure  first-class  contracts  in  unoccupied  territory 
in  Indiana  Georgia,  [Alabama  and  West  Virginia 

Address  Home  Office,  Lemcke  Building,  Indianapolis,  Indiana. 


Texas  Louisiana  Mississippi 
Alabama  Georgia 


PUr  ii  i  Y  |NSURANce 

0  t  il  I  A  COMPANY 
OF  BROOKLYN,  N.  Y. 


NEW  YORK  OFFICE; 

68  WILLIAM  ST. 

'•the:  problem  of  the  agent" 

We  will  mail  you  FREE,  the  above  pamphlet  and  several  others 
that  tell  things  of  interest  to  general  and  local  life  insurance 
solicitors.  We  will  also  tell  you  about  our  Course  of  Insurance 
Salesmanship.  You  are  interested,  so  write  today. 

INSTITUTE  INSURANCE  SOLICITORS 

Box  236  E.  PEKIN  ILL. 
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prominent  Haents  ant>  Brokers. 


WARREN  M.  KIMBALL  &  CO. 


84  WILLIAM  STREET, 


NEW  YORK  CIT\ 


Surplus  Lines 

Strong  European  and  American 
Stock  Companies  and  London  Lloyds 


Liberal  Commission 


Prompt  Service 


H.  E*  SCHARLACH 

FIRE 

UNDERWRITER 

Surplus  Lines  written  throughout  the  United  States  and  Canada. 
Correspondence  Solicited. 

306  CALIFORNIA  STREET 
SAN  FRANCISCO,  CAL. 


R 


OBERT  R.  TUTTLE, 

SYRACUSE,  N.  Y. 

Manager  Eastern  Department  for  six  reliable 
fire  companies. 

Correspondence  invited  concerning  agency  or  surplus  lines 


SURPLUS  LIMES 

Seddon  Underwriting  Company 


United  States  General  Agents  for  United  London  and  Scottish  Ins.  Co.,  Ltd. 
British  General  Ins.  Co.,  Ltd. ;  Leather  Trades  and  General  Ins.  Co.,  Ltd. ;  and 
Property  Ins  Co.,  Ltd. ;  all  of  Great  Britain.  Also  immediate  binders  given  on 
London  Lloyds  up  to  $60,000.  All  losses  promptly  paid  at  New  York  Office. 

84  WILLIAM  STREET 

Telephone,  3795  John 


Charles  A.  Seddon,  President 


Established  1S70. 

VAN  HOUTEN  &  SHERWOOD  COMPANY 

LOUIS  SHERWOOD,  President. 

15  EXCHANGE  PLACE.  -  JERSEY  CITY 

General  Insurance  Agents  for  New  Jersey. 

Fire,  Casualty,  Automobile,  Plate  Glass,  Fidelity  Bonds. 


SURPLUS  LINES. 

am  prepared  to  consider  applications  on  desirable  surplus  line  risks  and 
reinsurance  in  any  of  the  Eastern  States  foi  the  United  Amenean  Fire  Insurance 
Company  of  Milwaukee 

A.  M.  WALDRON,  Eastern  General  Agent, 

WALDRON  BUILDING, 

No.  426  Walnut  Street,  -  Philadelphia. 


Ward  £•?  Winship 

56  Maiden  Lane 

NEW  YORK,  -  -  N.  Y. 

Phone,  1764  John 

WL.  PETTIBONE  &  CO. 

*  Best  Companies  Surplus  Lines 


Representing  Royal  Canadian 
Underwriters  witb  Assets 
over  $1,000,000  lor  Surplus 
Lines  in  United  States. 


Prompt  Service 


prominent  agents  ant)  Brokers. 


W.C.  Bennett.  ESTABLISHED  1869.  J.  Burns  Allen. 

/“'HARLES  TRED1CK  &  CO.,  INSURANCE  AGENTS 


and  Broker?,  339  Walnut  Street,  Philadelphia  Pa. 

Special  Attention  Given  to  Surplus  Lines, 


F  CHURCHILL  WHITT  EM  ORE  CO. 

.  118-120  N.  FOURTH  ST.  (1st  Floor  Fierce  Bldg.) ,  ST.  LOUIS,  MO. 

Commonwealth,  North  River,  Continental,  Spring  Garden,  Saint  Paul,  Commerce,  'Wilhamshurgh  City,  Mercantile, 
Nassau,  Camden,  Eastern,  Granite  State,  Seaboard,  Rhode  Island,  Stuyvesant,  InsTnd.S.  G„  Pacific,  United  Statea 
Commission  allowed  Non-Resident  Agents  on  Insurance  on  ST.  LOUIS  properties. 


prominent  agents  anh  Brokers  at  Chicago. 


Geo.  W.  Montgomery 


M.  L.  C.  Funkhooser 


MONTGOMERY  &  FUNKHOUSER 

INSURANCE  AGENCY 

159  La  Salle  St.,  National  Life  Building,  CHICAGO,  ILL. 

Firemen’s  Ins.  Co.,  Newaik;  Concordia  Fire  Ins.  Co.,  Milwaukee;  Jefferson  Fire  Ins.  Co. 
Philadelphia;  Western  Ins.  Co.,  of  Pittsburgh,  Pa.;  Farmers  &  Merchants  Ins.  Co. 
Lincoln,  Neb.;  and  Lloyds  Plate  Glass  Ins.  Co.,  of  New  York. 


actuarial. 


David  parks  fackler 

Ex-President  Actuarial  Society 

Edward  B.  Fackler, 

Fellow  Actuarial  Society 
CONSULTING  ACTUARIES 

35  Nassau  Street,  New  York  (Rooms  1404-5) 


w 


ALTER  C.  WRIGHT, 


Successor  to  Elizur  Wright 


CONSULTING  ACTUARY. 


Thorough  Experience. 
Examinations.  Valuations. 


Accurate  Work. 
Accounts  Systematized. 


45  MILK  STREET,  Rooms  701  and  708,  BOSTON,  MASS. 

Cable  Address,  “  Actuary” 


Western  Union  Code. 


M. 


M.  DAWSON,  F.  I.  A. 

CONSULTING  ACTUARY 


Member  of  the  Actuarial  Society  of  America,  Fellow  of  the  Institute  of  Actuaries. 
Member  of  the  Deutscher  Verein  fuer  Versicherungs-Wissensehaft,  Etc. 

76  WILLIAM  STREET,  NEW  YORK  CITY 


CHARLES  J.  HARVEY,  F.  I.  A. 

Fellow  of  the  Institute  of  Actuaries  of  Great  Britain 
and  Ireland 

CONSULTING  ACTUARY 

Address  care  of  COLONIAL  LIFE  INS.  CO  .  JERSEY  CITY,  N.  J. 


gAMUEL  BARNETT, 

CONSULTING  ACTUARY, 

§02-3  Peters  Building,  ATLANTA,  GA. 


49  Liberty  Street 


NEW  YORK 


R. 


E  FORSTER, 


CONSULTING  ACTUARY, 


Arcade  Building,  Philadelphia 
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actuarial. 


Xife  Uneurance  Xoans  ant)  1!n vestments. 


JAMES  W.  GLOVER,  Ph.D.  (in  mathematics 


|FE  INSURANCE  POLICIES  PURCHASED. 

LOANS  ON  SAME  AT  6  PER  CENT. 


Consulting  Actuary, 


620  Oxford  Road,  -  Ann  Arbor,  Michigan. 


Endowment,  tontine  and  distribution  policies  discounted  at  6  per  cent. 

Give  larger  cash  and  loan  values  than  companies. 

Premiums  continued  to  maturity  of  policies.  Commissions  paid. 

Reference:  The  Merchants  Loan  and  Trust  Co.,  Chicago. 

JOHN  V.  FOX,  Equitable  Building.  Chicago,  III. 


J  H.  NITCHIE, 


919  Association  Building 

_  ,  ,  j  Central  739 

Telephones  Auto  3992 


ACTUARY 

153  LA  SALLE  STREET 

CHICAGO 


AUL  L.  WOOLSTON, 


INSURANCE  EXAMINER,  ACTUARY 


AND  ACCOUNTANT, 


MAJESTIC  BLDG., 


DENVER,  COL. 


FREDERIC  S.  WITHIN  GTON 

Consulting  Actuary 

1012  &  1013  FLEMING  BUILDING,  DES  MOINES,  IOWA 

Invites  correspondence  regarding  all  branches  of  actuarial  work  ... 

Accurate  calculations  of  premiums,  surrender  values,  reserves,  etc.,  on  all  recognized  stand¬ 
ards  on  any  fountf  p«hg^^  p0L]CY  pEAT(JRES  SUGGESTED 

Policy  forms  drawn  to  meet  all  legal  requirements  in  any  State. 

Thirty  years’  experience.  Formerly  Actuary  of  Iowa  Insurance  Department 

Well  Equipped  Office.  Prompt  Service. 


W.  BUTTOLPH 

CONSULTING  ACTUARY 


LAW  BUILDING,  INDIANAPOLIS,  IND 


EORGE  DYRE  ELDRIDGE 

CONSULTING  ACTUARY 


Room  2429,  PARK  ROW  BLDG.,  NEW  YORK  CITY 


(30  Years’  Experience.  The  National  Fraternal  Congress 
Table  of  Mortality  was  graduated  by  Mr.  Eldridge.) 


A  company  with  clean  record  wants  experienced  board 
contract  men.  Liberal  advances  and  highest  com¬ 
missions.  Unless  you  can  prove  you  have  had  several 
years’  experience  in  that  line  do  not  apply. 

C.  D.  C.,  care  of  The  Spectator, 

P.  O.  Box  1117, 

New  York  City,  N.  Y. 

The  New  Guaranteed  Dividend  Policies  Issued  By 

THE  SCRANTON  MUTUAL  LIFE 

are  up-to-date  in  every  detail. 

The  opportunity  for  good  agents  to  write  insurance  for 
this  company  is  excellent,  as  has  been  demonstrated  by 
the  fact  that  one  agent  wrote  $258,000  of  business  in  25 
days.  Many  agents  have  written  and  are  writing  $100,000 
of  business  a  month. 

The  best  of  contracts  for  good  agents. 

CONNELL  BUILDING  SCRANTON,  PA. 


1825 


1  908 


PENNSYLVANIA  FIRE  INSURANCE  CO. 

OF  PHILADELPHIA 


Capital-- .  $750,000.00 

Assets . - . 6,462,117.11 

Surplus . 1,615,283.97 

R.  DALE  BENSON,  President 

JOHN  L.  THOMSON,  Vice-President  HAMPTON  L.  WARNER,  Asst.  Secretary 

W.  GARDNER  CROWELL,  Secretary  WM.  J.  DAWSON,  Sec’y  Agency  Dept. 


Q  LADD  PLUMLEY 

FELLOW  ACTUARIAL  SOCIETY 

CONSULTING  ACTUARY 

1  60  East  9  1  st  Street 

Telephone  3430  79th  Street  NEW  YORK 


public  accountants  anb  Hubitors. 


pREDERICK  F.  JUDD  &  COMPANY, 

Certified  Public  Accountants 

Insurance  Accounting  a  Specialty 

Home  Office,  -  -  -  140  NASSAU  ST.,  NEW  YORK 

Telephone,  5550  Beekman 


WILLARD  S.  BROWN  &  CO., 

Managers  for  Metropolitan  District  50  Pine  Street,  New  York 


SECOND  SUPPLEMENT  TO  THE  HANDY  GUIDE  FOR  1908 

The  Spectator  Company  has  issued  the  second  supplement  to  the  1908 
edition  of  the  Handy  Guide  to  Premium  Rates,  Applications  and  Policies. 
This  supplement  contains  new  policies  and  the  rates  thereon  for  such  com¬ 
panies  as  have  recently  issued  new  forms,  thus  bringing  The  Handy  Guide 
fully  up-to-date.  Copies  will  be  furnished  to  those  subscribers  to  The 
Handy  Guide  whose  names  appear  on  our  books  at  twenty-five  cents  each. 
The  price  to  non-subscribers  will  be  fifty  cents.  The  Handy  Guide,  with 
two  supplements,  will  be  furnished  for  $3.00,  sent  postpaid  on  receipt  of  price. 
Address  all  orders  to 

THE  SPECTATOR  COMPANY 

Chicago  Office:  135  William  Street, 

1 59  La  Salle  Street  NEW  YORK. 


Cable  Address,  “Audit" 
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Pacific  Coast  Casualty  Co., 

OF  SAN  FRANCISCO 

Plate  Glass  and  Burglary  Insurance.  Liberal 
Policies  backed  by  liberal  management,  strong 
cash  assets  and  unlimited  liability  of 
stockholders. 

E.  F.  GREEN,  President.  F.  A.  ZANE,  Secretary. 


Right  to  the  Point 

We  offer  splendid  opportunities 
and  top  notch  contracts  to  pro¬ 
ducers  able  to  show  clean  records 

Indiana — Ohio — Michigan — Pennsylvania 


Its  name 
indicates 
its 

Character 


Lincoln  National  Life  Insurance  Co. 

FORT  WAYNE,  INDIANA 


G  E  R  7V[  A  N  I  7X 

FIRE  INSURANCE  COMPANY 

NEW  YORK 

ORGANIZED  1859 

Cash^Capital, . -  $1,000,000.00 

Assets, .  5,185,649.51 

Net  Surplus,  -  .  949,260.99 

HEAD  OFFICE- 

Cor.  William  and  Cedar  Streets 


ESTERN  ASSURANCE  COMPANY 

OF  TORONTO,  Incorporated  1851. 


HON.  GEO.  A.  COX,  President. 

W.  R.  BROCK,  Vice-President.  W.  B.  MEIKLE,  General  Manager. 

UNITED  STATES  STATEMENT,  JANUARY  1st,  1908 


ASSETS . $2,313,222.31 

SURPLUS  IN  UNITED  STATES .  584,136.52 


Our  'Record  'Rek&ards  Loyalty 

XOith  Enlarged  Opportunity 


NORTH  STATE  MUTUAL 
LIFE  INSURANCE  CO. 


SALESMEN  WORK  FOR  US  WITH 
SUCCESS  WORKING  WITH  THEM 


$42, 000,000 

Insurance  Outstanding, 
Secured  in  2  Years 


$24,ooo,oo;o 

Paid  for  in  1907 
(in  14  States  only) 


Home  Office!  KINSTON,  NORTH  CAROLINA 

Legal  Reserve  Cash  Capital:  -  -  -  $100,000.00 

Organized  1906  Operates  in  North  and  South  Carolina 

ALL  POLICIES  SECURED  BY  REGIS¬ 
TRATION  WITH  INSURANCE 
DEPARTMENT  OF  THE  STATE 


State  Mutual  Life  Insurance  Co.  of  Georgia 

C.  R.  PORTER,  President  HOME  OFFICE,  ROME,  GEORGIA 


Successful  Managers  and  Agents  can  secure  attractive  Direct 
Contracts,  _  —  —  —  —  —  Address  Home  Office 


Industrial  Life  and  Health  Insurance  Company 

Home  Office:  502-511  Austell  Bldg.,  Atlanta,  Ga. 

Insures  men,  women  and  children  against  loss  by  sickness,  accident 
death,  all  under  one  policy.  Premiums,  5  cents  to  50  cents  per  week. 

Organized  1891,  enjoys  seventeen  years  of  unprecedented  success;  main¬ 
tains  seventy-five  branch  offices  in  Georgia,  North  Carolina,  Alabama  and 
Florida.  Closed  the  year  1907  with  marvelous  results.  To  be  fully  appreci¬ 
ated,  our  policy  contract  must  be  compared  with  other  companies,  you  being 
the  judge  of  which  is  the  best.  We  know  the  verdict  will  favor  our  contract. 

John  N.  McEachern,  President  S.  C.  McEachern.  Second  Vice-Pres. 
R.  H.  Dobbs,  First  Vice-President  I.  M.  Sheffield,  Secretary 

JAMES  B.  CORYELL,  Pres.  ELI  B  HALLOWELL,  V.-Pres. 

Liberty  Mutual  Fire  Insurance  Co. 
Lincoln  Mutual  Fire  Insurance  Co. 

Drejcel  -Building .  -PHILADELPHIA..  PA. 

HENRY  FARNUM,  Sec’y.  GEO.  J.  CHETWOOD,  Gen’l  Agent 

All  Policies  Absolutely  Nonassessable 

Policyholders  protected  by  $200,000  Guaranty  Bonds 

($100,000  IN  EACH  COMPANY) 

Desirable  Surplus  Lines  Solicited 

"W  L,  PETTIBONE  &  CO.,  New  York,  N.  V. 


C.  A.  CRAIG,  President  C.  P.  WOFFORD,  2nd  Vice-President 

W.  R.  WILLS,  Vice-President  C.  R.  CLEMENTS,  Secretary  and  Treasurer 

The  National  Life  and  Accident  Ins.  Co. 

OF  NASHVILLE,  TENN. 

Combination  Policy  of  Industrial  Insurance  Covering 
Sickness,  Accident  and  Death 

$100,000.00  Deposited  with  Treasurer  of  Tennessee 


THE 

Cosmopolitan  Fire  Insurance  Co. 

OF  NEW  YORK 

J.  S.  BACHE,  President  LEO  A.  LOEB,  Vice-President 

H.  A.  SCHEFTEL,  2nd  Vice-Pres.  LOUIS  L.  LOEB,  Secretary 

STATEMENT  JANUARY  1,  1908 

ASSETS . $825,302 

CAPITAL  PAID  IN  ...  300,000 

NET  SURPLUS  -  -  -  53,204 

SURPLUS  TO  POLICYHOLDERS  353,204 

ADOLPH  LOEB  &  SONS,  GT  H  E  Tm  TElF  states' 

NEW  YORK,  93-97  William  St.  CHICAGO,  1 59  La  Salle  Su 
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Assets 

Surplus  and  Capital 
Income  1907 


$547,742 

404,715 

969,031 


Disability  Insurance 
Sickness  or  Accident 

$1.00  per  Month  to  $100  per  Year 

Exclusive  Territory 

Write  A.  E.  FORREST  Secy.,  Chicago 


ORGANIZED  IN  1886 


The  Des  Moines  Life  Insurance  Co.  Swa 

Capital  Siocf{,  100.000.00 

C.  E.  RAWSON,  President 

WRITES  NON-PARTICIPATING  POLICIES  ONLY.  The  best  for 
policyholder  and  agent.  We  have  a  complete  line. 

Low  premium  rates  and  high  surrender  values,  based  on  a  3  \  °/o  reserve. 
“  ’Tis  true.  It’s  guaranteed  in  the  policy  and  secured  by  state  de¬ 
posit.”  Licensed  in  twenty  states;  Assets  over  $2,200,000.  Liberal  con¬ 
tracts  and  good  territory  for  reliable  agents.  Not  operating  in  New  York. 
Address  C.  H.  Philpott,  2d  Vice-president,  or  Will  T.  Smith,  Superintendent 
of  Agencies,  Des  Moines  Life  Building,  Des  Moines,  Iowa. 

The  only  Surety  Company  incorporated  under  Massachusetts  laws. 

Massachusetts 

Bonding  and  Insurance  Company 

Home  Office,  Boston,  Massachusetts 

T.  J.  FALVEY,  President  JOHN  T.  BURNETT,  Secretary 

Issues  all  forms  of 

Surety  Bonds,  also  Burglary  and  Theft  Insurance. 

The  Independent  Life  Insurance  Co. 

NASHVILLE,  TENN. 


$100,000.00  Deposited 
with  State  Treasurer. 


Economy  of  Management 
Reasonable  Premiums 
Good  values  to  policyholders 


. . .  Write  us. . . 


PAUL  ROBERTS.  President 

JNO.  R.  AUST,  Gen’l  Counsel 


M.  C.  McGANNON,  Med.  Director 
H.  L.  SPERRY,  Secretary 


®mon  Rational  Uctibent  Co. 

Home  Office:  Manhattan  Building,  PHILADELPHIA,  PA. 

PERSONAL  ACCIDENT  and  HEALTH 
PLATE  GLASS  BURGLARY  LIABILITY 


It  will  pay  agents  and  brokers  to  investi¬ 
gate  the  Contracts  of  this  Company 


James  a.  flaherty 

President 


M.  J.  CARROLL 

Sec’y  and  Treas 


‘  UNITED  STATES 
~  FIDELITY  &  GUARANTY 

GOMPANY, 

BALTIMORE,  MD. 

Homs  Office  Bldg.,  Calvert,  German  and  Mercer  Streets 

CAPITAL  STOCK  PAID  IN  CASH . $1  700,000.00 

PREMIUM  RESERVE . $1,274,876.90 

CLAIM  RESERVE .  448,548.92 

SURPLUS . .  327,035  26 

TOTAL  SURPLUS  AND  RESERVES . $2,050,461.08 

TOTAL  RESOURCES.. . $3,750,461.08 

JOHH  R.  BUND,  President  GEO.  R.  CALUS,  Vice-President  and  Treas.  TSIDOR  RAYNER,  Gen’l  Counsel 

SOUTHERN  STATES  MUTUAL  LIFE 
INSURANCE  COMPANY 

CHARLESTON,  WEST  VA. 

Harrison  B.  Smith,  Pres.  Capital  and  Surplus,  $300,000.00 

W  A  NT's  hive,  active  men  of  character  and  ability  to  represent  it  in 
V V  A  1  v  13  productive  territory  in  West  Virginia  and  other  States. 

SOLICITORS,  SPECIAL  AND  GENERAL  AGENTS 
ATTRACTIVE  CONTRACTS 

Ask  us  about  our  Twenty  Pay  Indemnity  Division  Policy 
- Address - 

JNO.  C.  R1HELDAFFER  Agency  Director  CHARLESTON,  W.  Va. 

THERE’S  A  REASON 

Why  the  Agents  of  the 

CONTINENTAL  CASUALTY  COMPANY 

CHICAGO,  ILL. 

have  been  able  to  build  for  it  the  largest  personal 
disability  in  insurance  business  in  America. 

If  you  would  share  in  the  prosperity  of  CONTI¬ 
NENTAL  representatives,  address 

H.  G.  B.  ALEXANDER,  Pres.  &  Gen.  Mgr. 

1208  Michigan  Avenue,  CHICAGO,  ILL. 

Great  Eastern  Casualty  and  Indemnity  Co. 

290-294  Broadway,  New  York 

Louis  H.  Fibel  -  President 

Capital  -  5200,000.00  Assets  -  5419,324 

Surplus  to  Policyholders  -  5295,317 

iClaims  Paid  Over  Half  a  Million  Dollar# 

ACCIDENT  and  HEALTH  INSURANCE 

Writes  best  policies 

COMMERCIAL— Annual  I  INDUSTRIAL— Monthly 

Premiums  |  Payments 

Liberal  Contracts  for  Men  of  Force  and  Character  who  can  Write  Business 

npi  O  •  j.  of  the  “Old  Line”  combined  with  the 

A  1L1.C3  liriX  y  economy  of  the  Fraternal. 

The  Masonic  Mutual  Life  Association 

/ — — ^  OF  THE  DISTRICT  OF  COLUMBIA 

Chartered  by  Congress,  March  3,  1869 

OF  OUR  M 

security  h  Has  Never  Disappointed  a  Beneficiary  or 

_  „  Asked  One  to  Compromise 

THE  M  .  •  • 

I  FT  A\l  m  Is  required  by  its  charter  to  maintain  a  reserve  of  not 

•LfetJlAiL,  g  Jess  than  4  per  cent.,  on  the  American  Table  of  Mortality. 

RESERVE  B  on  a"  policies  it  issues. 

.  —  J  J  ®  js  extending  its  territory  and  can  give  good  contracts  to 

a  few  good  agents.  Liberal  and  attractive  policies. 

Every  Policy  g  WM.  MONTGOMERY,  Secretary, 

12th  and  F  Sts.,  N.  W.,  Washington,  D.  C, 
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AGENTS  OF  CHARACTER 
TAKE  NOTICE! 


The  Volunteer  State  Life  Insurance  Company 

is  now  entering  its  sixth  year  with  $11,750,000.00  paid-for  business  in 
force,  insuring  6,389  satisfied  policy-holders.  Operating  in  Tennessee, 
Alabama,  Georgia,  Mississippi,  Arkansas,  South  Carolina ,  Oklahoma 
and  Texas.  Only  waiting  to  get  SUITABLE  MANAGERS  to  enter 
other  states.  ARE  YOU  INTERESTED? 

HOME  OFFICE,  CHATTANOOGA,  TENNESSEE 


WILLIAM  D  FAIRBANKS,  President  LORISTON  M.  FAIRBANKS,  Sec  y 

CASH  CAPITAL,  $100,000.00 

The  Illinois  National  Fire  Insurance  Co. 

OF  SPRINGFIELD,  ILLINOIS 


Surplus  to  Policyholders,  $162,793.67 

This  Company  will  consider  proposals  for  insurance 
from  responsible  persons  in  all  parts  of  the  United  States. 

Hartford  Life  Insurance  Co. 

HAcRTFOcRcD,  CONN. 


CHARTERED  1866 


GEO.  E.  KEENEY , 


'President 


The  Agent  of  this  Company  has  good  gains  for  1907  to  help  him  sell 
the  new  policies  the  Company  has  put  on  the  market  for  1908. 

Cher  $32,300,000  Taid  'Beneficiaries, 

Find  out  what  we  can  do  for  you  in  twenty  States. 


Security  Life  Insurance  Co. 

OF  AMERICA 

W.  0.  JOHNSON,  President  EXECUTIVE  OFFICE,  CHICAGO,  ILL. 

New  business  applied  for  in  1907 
$521,750  in  January 
662,500  in  February 
833,250  in  March 
1,004,000  in  April 

Our  men  are  making  money 

ROY  M.  MARSH,  Supt.  of  Agencies  ROOKERY  BLDG..  CHICAGO 


M.  A.  ENGEL,  Pres. 


Commenced  Business  July  5,  1908. 

Assessable  Insurance  in  Force 
Cash  in  Bank  and  Office 
Guaranty  Bonds 

All  Policies  Absolutely  N  on-assessable 
Desirable  Surplus  Lines  Solicited 


Dr.  M.  M.  REICHARD,  Sec. 


Peoples  Mutual  Fire  Insurance  Co. 

416-18-20  WALNUT  ST.,  Philadelphia,  Pa. 


Proposals  for  insurance  will  be  considered.'at  the  Home  Office 
of  the  Company,  and  orders  promptly  executed 


St.  Louis  National 

Life  Insurance  Company 

P.  M.  STARNES,  President 

Stock  Company 

A  special  opportunity  for  two  or  three  strong  life  underwriter-, 
for  Managerial  positions  in  the  Middle  West. 

Address  the  Company,  St.  Louis. 


FIRE 


RIVER 


MARINE 


$234,500.00 
$  10,980.18 
$  50,000.00 


INCORPORATED  1855 


Sun  Insurance  Co. 

OF  NEW  ORLEANS 

CHARLES  JANVIER,  President 

FERGUS  G.  LEE,  Vice-President 

WILLIAM  P.  MAUS,  Secretary 


I857=jhe  Oldest  Life  Insurance  Company  in  the  West=1908 

The  German  Mutual  Life 

Insurance  Company 

OF  ST.  LOUIS 


Its  splendid  record  makes  its  Liberal  and  Up-to-date  Life  and 
Endowment  Policies  easy  to  sell. 

Live  Agents  Wanted  in  Unoccupied  Territory 

Address  inquiries  to  the  Home  Office,  St.  Louis,  Mo. 

Ip  to  tpe  (Me  Policies  M  Easy  to  Sell 


CALL  ON 


THE  PHILADELPHIA 

CASUALTY  COMPANY 

WALTER  LeMAR  TALBOT,  President 
For  information,  Specimen  Policy,  &c.  apply  to 

Metropolitan  Office:  84  William  Street. 


LIFE 

INSURANCE 


mmw  v*8*Ts. 


(tradb  mark) 


This  is  a  memorandum  book  of  32  pages  and  coyer,  which  is  a  handy  thing 
r  general  aeents  to  place  in  the  hands  of  their  solicitors,  enabling  them  to  keep 
,  daily  record  of  their  visits  on  every  prospective  applicant.  Each  book  when 
filled  in  will  contain  records  of  32  intending  applicants,  which  can  be  laid  aside 
?  r  future  reference.  Agents  will  find  it  always  useful  to  carry  a  copy  of 
Agents’  Visits”  in  the  vest  pocket.  Prices  of  Life  Insurance  Agents  Visits: 

Single  copies . $°  10  100  copies . $  4  00 


!  cogu 


I  00  500 

2C  -  .  I  50  1000  "  .  00 

co  “  . ....  2  50  5000  . ; . loc  00 

On  all  orders  for  500  copies  or  more  the  publishers  will  print  the  presenta- 
Hr»n  pard  of  the  company  or  general  agent  ordering  on  the  back  cover  01  the 
edRion  supplied,  wSfou^extrf  charge  ;  on  orders  less  than  500  copies .  the  price 
for  printing  card  is  $2.00.  Orders  for  from  1  to  12  copies  must  be  prepaid. 
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jnetiojiolitaii  Life  insurance  Co. 

(Incorporated  by  the  State  of  New  York  Stock  Company.) 

THE  COMPANY  OF  the  People  BY  the  People  FOR  the  People 


PROOF  OF  PUBLIC  CONFIDENCE 

This  Company  has  more  premium-paying  business  in  force  in  the 
United  States  than  any  other  Company,  and  for  each  of  the  last  1  -) 
Years  has  had  more  New  Insurances  accepted  and  issued  in  Americr 
than  any  other  Company. 

The  number  of  Policies  in  force  is  greater  than  that  of  any  other  Company  in 
America;  greater  than  all  the  Regular  Life  Insurance  Companies  put  together  (less 
one)  and  can  only  be  appreciated  by  comparison  It  is  a  greater  number  than  the 
Combined  Population  of  Greater  New  York,  Chicago,  Philadelphia,  Boston,  St. 
Louis,  Cleveland,  Cincinnati  and  Milwaukee. 

SIGNIFICANT  FACTS 


C-  K.  Holloway,  Pres.  0.  P.  Conaway,  Sec’y  0.  0.  Parker,  Treas. 

Fire  Insurance 

Company 

Main  Office,  1  7 1  La  Salle  Street,  Chicago,  III. 
Eastern  Department,  84  William  St.,  New  York 


This  Company’s  Policy-claims  paid  in  1907  averaged  one  claim  for  every  64  seconds 
of  each  business  day  of  eight  hours  and  in  amount  $124.95  a  minute. 


WHILDEN  &  HANCOCK,  Mgrs. 


The  Daily  Average  of  the  Company’s  Business  During  1907 


ZTO  per  day  in  number  of 
tUL  Claims  Paid. 

R  7Q1  Per  day  in  number  of 
U,0J1  Policies  placed  and  paid 
for. 

$1,239,393.45 

and  paid  for 


<J>1fi9  Jfvn  97  I*1,  day  in  Payments  to 
'MOn, T0o.nl  Policyholders  and  addi¬ 
tion  to  Reserve. 

$72,011.34  5 of 

ASSETS  -  -  $193,320,463.23 


Surplus  to  Policyholders,  June  so,  1908,  $285,667.71 


Full  particulars  regarding  the  plans  of  the  Metropolitan  may  be 
obtained  of  its  Agent  in  all  the  principal  cities  in  the  United  States 
and  Canada,  or  at  its 


Home  Office :  1  MADISON  AVE.,  NEW  YORK 


Strictly  an  Agency  Company 

Applications  for  representation  will  receive  prompt  con 
sideration 


C.  D.  CRANE’S  DOUBLE  AND  TRIPLE  INDEX 

Insurance  Expiration 
Registers 


QUICKEST  TO  WRITE. 

LIGHTNING  TO  FIND. 

EXPIRATIONS  NEVER  OVERLOOKED. 
ESTIMATING  SPACE  UNNECESSARY- 
WRITES  MOST  NAMES. 

NAMES  ALPHABETICALLY  ARRANGED. 

WRITES  BLOCK  INSURANCE. 

FOR  THIRTEEN  YEARS'  USE. 

PAPER  AND  BINDING  FIRST-CLASS. 

BEST  IN  THE  WORLD. 


Send  six  cents  in  postage  stamps,  to  cover  bare  cost, 
for  sample  sheets,  with  prices  and  explanations,  to 

THE  SPECTATOR  COMPANY, 

135  WILLIAM  STREET,  NEW  YORK. 


MANUAL  OF  INSPECTIONS 

By  W.  D.  MATTHEWS 

(Chief  Surveyor,  Chicago  Board  of  Underwriters.) 

A  Reforervc*  Book  F->?  *he  Vso  of 
Klre  Insurance  Men  -n  General. 

PRICE,  IN  FLEXIBLE  LEATHER,  PER  COPY.  $3. 

(By  mail,  postage  prepaid,  $3.10.) 


The  “Manual”  has  been  carefully  compiled  for  the  particular 
use  of: 


Fire  Protection  Engineers. 
Raters. 

Special  Agents. 

Examiners. 

Company  Officers. 
Brokers, 

Insurance  Clerks. 
Contractors. 

Builders, 

Students. 


Inspectors. 

Local  Board  Officials. 
Adjusters. 

General  Agents. 
Agents. 

Solicitors. 

Architects. 

Engineers. 

Technical  Schools. 


Property  Owners. 

And  all  others  interested  in  Fire  Hazards,  Inspections  and  the 
Safe-guarding  of  Property. 


PUBLISHED  BT 

The  Insurance  Field, 

(Chicago-Louisville-Atlanta) 

P.  0.  BOX  607A,  -  -  LOUISVILLE,  KY. 
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Founded  17 93.  Charter  Perpetual. 

Assets,  January  1,  1908,  -  $11,290,121.11 

Surplus  over  all  Liability  of  Capital  and  Reinsurance 

$1,089,957.57 


INSURANCE  COMPANY 

OF 

NORTH  AMERICA 


“THE  GOLDEN  WEST” 

PROSPERITY  and  OPPORTUNITY  go  hand  in  hand  with  the 

Agents  of 

=  Colorado  National  Life 

Assurance  Company 

OF  DENVER,  COLORADO 

YOUNG — AGGRESSIVE — SUCCESSFUL 

CAPITAL,  $100,000 

A  Record  Unequaled  in  the  Annals  of  Life  Assurance 
MANAGERS  AND  AGENTS  WANTED 

or  several  Inter-Mountain  States.  Rare  opportunities  for  good  men. 


No.  232  Walnut  Street, 

PHILADELPHIA. 

Capital,  -  -  $3,000,000.00 


Our  Agents  Are  All  Making  Money.  WHY  ? 

ARE  YOU  SATIS^IEDUS  ♦ 

It  will  pay  you  to  write  NOW  to 

THE  COLORADO  NATIONAL  LIFE  ASSURANCE  COMPANY 

DENVER,  COLORADO 


NEW  PUBLICATION 


CHARLES  PLATT,  President. 

EUGENE  L.  ELLISON,  Vice-President. 

BENJAMIN  RUSH,  2d  Vice-President. 

GREVILLE  E.  FRYER,  Secretary  and  Treasurer. 
T.  HOUARD  WRIGHT,  Assistant  Secretary. 
HENRY  W.  FARNUM,  Marine  Secretary 
JOHN  O.  PLATT,  Assistant  Secretary. 


THE  STUYVESANT  INSURANCE  CO. 

ORGANIZED  1850 
Capital,  $200,000.00 

Assets  December  31,  1907,  $579,456.46 
Surplus  to  Policyholders...  264,166.36 

PACIFIC  FIRE  INSURANCE  CO. 

ORGANIZED  1851 


The  Investments 

of 

Life  Insurance  Companies 


By  PROF.  LESTER  W.  ZARTMAN 
Instructor  of  Insurance  in  Yale  University 


This  work  gives  an  analysis  of  the  investments  and 
the  earning  power  of  each  class  of  assets  belonging  to  the 
life  insurance  companies.  Tabulations  showing  the  interest 
rates  earned  by  twenty-nine  companies  for  forty-five  years 
(1860-1904)  make  the  work  a  valuable  guide  not  only  to  com¬ 
pany  managers  but  to  all  interested  in  investment  earnings. 

Price  per  copy,  Cloth-Bound,  $1.25 

Address  all  orders  to 

THE  SPECTATOR  COMPANY 


Chicago  Office 

159  La  Salle  Street 


SELLING  AGENTS 

135  William  Street 

NEW  YORK 


Capital,  $200,000.00 

Assets  December  31,  1907,  $691,091.38 
Surplus  to  Policyholders...  389,473.67 

INSURANCE  UNDERWRITERS 

Capital,  $400,000.00 

Assets  December  31, 1907,  $2,230,820.23 
Surplus  to  Policyholders. .  546,324.00 

Writing  only  Sprinklered  Risks. 

Manufacturers  Merchants 

Lloyds  _  Fire  Lloyds 

Applications  Accepted 

by 

JOSEPH  S.  FRELINQHUYSEN 

76  William  Street  NEW  YORH 


The  FRANKFORT 


MARINE,  ACCIDENT 
and  PLATE  GLASS 


INSURANCE  COMPANY 


of  Frankfort-on-the-Main,  Germany 


ESTABLISHED  1S95 

TRUSTEES 

RICHARD  DELAFIELD,  Pres,  of  National  Park  Bank. 
ERNEST  THALMANN,  of  Ladenburg,  Thalmann  &  Co. 
cmTTvin7QANT  214  Broadwav.  New  York. 


United  States  Department,  100  William  St.,  New  York,  N.Y. 

c.  H.  FRANKLIN,  U.  3.  Mgr.  and  Att’y.  JNO.  M.  SMITH,  Sec.  U.  S.  Branch 


Employers,  Landlords,  Contingent,  Vessel  Owners,  General,  Druggists. 
Physicians,  Elevator  and  Public  Liabilities,  Workmen’s  Collective,  Teams, 
Burglary,  Individual  Accident  and  Health,  and  Industrial  Accident  and  Health 

DEPOSITED  WITH  INSURANCE  DEPARTMENTS  IN  THE 
ONITED  STATES  FOR  PROTECTION  OF  POLICYHOLDERS 

AGENTS  WANTED  FOR  UNOCCUPIED  TERRITORY. 
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NEW  ENGLAND,  NEW  YORK,  OHIO,  MARYLAND,  PENNSYLVANIA,  NEW  J1 
INDIANA,  DELAWARE,  DISTRICT  OF  COLOMBIA,  VIRGINIA,  W.  VIRGIN 
N.  CAROLINA,  TENNESSEE,  S.  CAROLINA,  KENTUCKY,  ARKANSAS, 

GENERAL  ACENTS. 

James  Hendrick. 
Guild  &  Eastman 
C.  T.  Lowndes  &  Co.  / 
J.  M.  De  Camp.  / 
Wood  &  Price.  / 
Smith  &  Kremsr.  / 
Davenport  &  Co.  / 


ALBANY : 
v  BOSTON : 

\  CHARLESTON : 

\  CINCINNATI : 
\  NEW  JERSEY: 
\  Philadelphia 
\  Richmond: 


W.  S.  WARREN,  Resident  Sec’j 
GEORGE  H.  MOORE  1  .  ,  „ 
JOHN  V.  THOMAS  Sec'- 

■ ICE,  205  L A- 


The  statement  ot  the  condition  of  the  United  States  Branch  on  the  31st  of  Dec.,  1907,  in  accordance  with  the  laws  ot 
the  State  of  New  York,  is  as  follows  : 

Assets . $12, 560,2 1 1 .00 

Liabilities .  8,138,396.00 

Surplus . 4,421,815.00 


As  an  illustration  of  the  Company’s  practice  in  maintaining  its  Assets  in  theJJnited  States  in  years  of  excessive  loss 
the  following  figures  may  interest  policyholders. 


Year. 

Assets  at  January  i. 

Income. 

Expenditure. 

Excess  of  Expenditnie 

1871 

$3,054,361 

$3,163,901 

$5,122,653 

$1,958,752 

1872 

3,640,450 

3,733,101 

4,484,999 

75U898 

1873 

4,165,290 

Thus  showing  Excess  of  Expenditure  in  the  two  years  ot  . . . $2,710,650 

And  Increase  of  Assets  in  the  same  time  of .  1,110,929 


Progress  of  the  United  States  Branch:  Net  Fire  Premiums — 1848,  $4,519;  1858,  $471,988;  1868,  $1,739,620 ; 
1878,  $2,422,126;  1888,  $3,928,010;  1898,  $4,979,422;  1905,  $6,803,156.52;  1906,  $7,735,854.57;  1907,  $8,021,447.00. 

Losses — The  amount  paid  in  satisfaction  of  fire  losses  in  the  United  States  in  the  course  of  sixty  years  is 
$111,855,511.  This  large  sum,  in  conjunction  with  the  growth  of  the  Company’s  business,  evinces  the  confidence  of 
the  public  and  the  faithfulness  with  which  the  Company’s  losses  are  adjusted  and  settled. 
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